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CARPET, HARDWOOD, AIR DUCT, TILE CLEANING, DRYER VENT CLEANING & RESTORATION SERVICES

Contact 
Us For A 
FREE 
Quote! Proudly Serving Midland, Odessa & Surrounding Areas  |  2dudescarpetcleaning.comRodney Hooper

Agency Owner

H O M E  •  A U T O  •  L I F E  I N S U R A N C E
It’s Not Just About The Lowest Price.
It’s About The Best Coverage.

(214) 443-6406 (214) 546-5162

 rodney.hooper@goosehead.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLEANING SERVICES
TidyUp! Professional 
Cleaning Services
(432) 701-2112

CARPET / FLOORING 
CLEANING
2 Dudes Carpet 
Cleaning
Dexter Allred & 
Marcus Nichols
(432) 425-6976
2dudescarpetcleaning.com

FLOWERS / GIFTS
JoAnn’s on 5th
Joann Acosta
(432) 310-9539
joannson5thflowers

HOME & PROPERTY 
INSPECTIONS
Sheba Services LLC.
James Lyons
(432) 894-0080
sheba-services-ll.
ueniweb.com

HOME WARRANTY
Achosa Home Warranty
Mysti Hodges
(254) 727-5227

HVAC SERVICES
Elite Air LLC
Jimmy Rogers
(432) 260-1523
eliteairofwesttx.com

INSURANCE AGENCY
Goosehead Insurance
Rodney Hooper
(214) 546-5162

Michelle Rodriguez 
Agency
(432) 813-5698

MORTGAGE
Benchmark Mortgage
Rodger Horton
(432) 897-4577

Certainty Home Lending
Olga Olivas-Coe
(432) 661-0545
loansbyolga.com

Churchill Mortgage
Shane Dixon
(432) 349-7675
www.churchillmortgage.
com/shane-dixon

Directions Home Loan
Rhonda Brisbin 
(432) 528-6870 
www.directions 
homeloan.com

Loan Originator
Lacie Lee
(817) 729-6247
friendleeloans.com

Prime Lending Midland
David Wade
(432) 689-2559
lo.primelending.com/
dwade

Prime Lending Odessa
(432) 550-2011
lo.primelending/odessa

MOVING / PACKING
IYM (It’s Your Move)
Angela Galan
(432) 210-3138
www.itsyourmovetexas.net

SIGNS & GRAPHICS
Signs Perfected
Leath McClure
(806) 696-7080
signsperfected.com

TITLE & ESCROW
Lone Star Abstract 
& Title Co Inc
(432) 683-1818
www.lonestarabstract.
com

Stewart Title Company
Ruby Kamali
(432) 687-3355

True Title
(432) 241-8649
www.truepermian.com

PROFESSIONAL PORTRAIT
PHOTOGRAPHY

PROFESSIONAL HEADSHOTS
FASHION SHOOTS

FINE ART PHOTOGRAPHY
FINE ART BOUDOIR

CREATIVE PHOTOGRAPHY

Luxi�a Imag�y
by Lily El Ghemary          

432-894-5388
www.lximagery.com
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Let’s be honest, real estate was never designed for 
balance. It’s built on urgency, long hours, constant 
communication, and the expectation that you’re 
always available. It doesn’t slow down for sick days, 
school events, or the million invisible responsibilities 
that come with being a mom.

And yet, moms in this industry are out here  
doing both.

They’re answering calls in the pickup line, 
negotiating contracts between practices and 
appointments, and showing up for clients while 
carrying the full weight of everything waiting at 
home. There’s no perfect system, no clean separation, 
just resilience, adaptability, and the ability to pivot at 
a moment’s notice.

What often goes unseen is the mental load. The 
calendars, the contingency plans, the quiet sacrifices. 
The way they make sure everything runs smoothly 
for everyone else, even when their own schedules are 
stretched thin. And still, they show up, professional, 
prepared, and ready to deliver at a high level.

We recognize the women who refuse to choose 
between building a business and being present at 
home. The ones who have redefined what success 
looks like in real estate, not by doing less, but by 
doing it differently. They’ve built businesses rooted in 
efficiency, relationships, and intention, even when the 
industry doesn’t always make space for it.

They are leaders in their markets, trusted advisors 
to their clients, and the steady foundation for their 
families. They navigate high-stakes transactions 
and high-stakes parenting at the same time, often 
without recognition for how much it truly takes.

It’s not easy. It’s not always balanced. And it rarely 
looks the way anyone expects it to.

But it’s real. It’s relentless. And it’s powerful.

To the moms in real estate, your impact extends 
far beyond the deals you close. You’re shaping 
households, communities, and the future all at once. 
And you’re doing it in an industry that demands 
everything, without ever losing sight of what 
matters most.

We see the work. We see the pressure. We see the 
strength it takes to carry both.

Happy Mother’s Day!
Stephanie Miller

BOTH 

PUBLISHERS NOTE

Lacie Lee

friendleeloans.com

Cattell Inc | 350 South Street Suite 1422 Beaumont TX 77701 | NMLS ID 
#1048617 | www.nmlsconsumeraccess.org | Equal Housing Lender | This 

advertisement is for general information purposes only. Programs subject to 
change without notice. All loans subject to credit approval and underwrit-

ing guidelines. This is not a commitment to lend. Other restrictions may 
apply. www.friendleeloans.com

NMLS #1664669

817-729-6247

loansbylacie@gmail.com

HELP YOUR MEDICAL 
PROFESSIONAL CLIENTS BUY 
WITHOUT THE USUAL BARRIERS
Doctors, dentists, pharmacists, and other 
medical professionals often have high income 
— but traditional loan guidelines don’t always 
reflect their true earning potential.
I now offer specialized financing designed 
specifically for medical professionals, helping 
them purchase homes sooner and with 
greater flexibility.

PROGRAM HIGHLIGHTS:
• Up to 100% financing available
• No mortgage insurance options available
• Loan amounts up to $2 million
• Flexible treatment of student loan debt
• Designed for MD, DO, DDS, DMD, 

PharmD, CRNA, DPM, and more

This program helps your 
medical professional 

clients move forward with 
confidence — and helps 

you close more 
high-quality transactions.

M:254.727-5227
0: 888.509.2916

Mystih@AchosaHW.com

Kala Wyatt
SENIOR SALES EXECUTIVE

C: 806.445.2785
0: 888.509.2916
     KalaW@achosahw.com

More Control. Better Coverage.
�at's Achosa.

• Choose your own licensed technicians
• Fast claims-hours, not days
• Retail rates paid when job is complete
• No age restrictions or depreciation

THE POWER TO CHOOSE
HOME WARRANTY COMPANY

Built for agents. Designed for homeowners. Powered by choice.

4692 E. University, Suite #110, Odessa, TX 79762
(432)-241-8649  |  truepermian.com

WHEN YOU’’'RE HERE,
YOU’RE HOME

• Standard Cleaning
• Deep Cleaning
• Moving Cleaning
• Post Construction Cleaning
• Carpet Cleaning
• Mattress & Upholstery Cleaning
• Tile & Grout Cleaning
• Hard Floor Cleaning

YOUR ULTIMATE SOLUTION FOR

Spotless Spaces

tidyupmidland.com 
(432) 701-2112

info@tidyupmidland.com

Built    for 
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Thank you to everyone who joined us 
on March 26 at The Boardroom for the 
Permian Basin Real Producers Toast to 
the Top 300!

The evening was a true celebration 
of the agents who continue to raise 
the standard in our market. From 
meaningful conversations to new 

connections, the room was filled with 
energy, collaboration, and a shared 
appreciation for the strength of our real 
estate community.

Be sure to keep an eye on our social 
media for details on our next event—we 
can’t wait to see you there!

PHOTOS BY ADRIAN LUJAN

EVENT RECAP

Toast to the Top
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Helping to Keep
the Real 
in Real Estate

You're Needing an Inspection? 
Let me book that for you!

PI LICENSE #25647
www.shebaservices.com

EMAIL: shebaservices69@gmail.com
CELL NUMBER:  432.894.0080

James Lyons, Owner
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“I always ask God, ‘Send me the 
people I am meant to help,” says 
Adriana Garcia. “He thinks I am 
a patient person,” she laughs. 
“Most of my transactions aren’t 
complicated, but they don’t get approved 
instantly. We have to work to get there.” 

That patience has become one of 
Adriana’s greatest strengths. For many 
of the families she serves, the path to 
homeownership isn’t quick. It often 
requires careful planning, persistence, 
and someone who believes it’s possible 
long before the paperwork says it is.

Born in Chihuahua, Chihuahua, Mexico, 
Adriana moved to Odessa, Texas when 
she was five years old. She began 
kindergarten there, learning English as 
a young child while growing up in West 
Texas. It wasn’t easy, but Adriana was up 
for the challenge. 

Before entering real estate, Adriana 
spent years working in the insurance 
industry. She has held her insurance 
license for 17 years, helping clients with 
life, auto, and home coverage. Earlier 
in her career she worked with State 
Farm, and today she is brokered with 
Primerica, where she recently returned 
to focus on life insurance once again.

Now she balances both professions.

“Doing both life insurance and real 
estate allows me to help families in 
different ways,” she explains.

Real estate entered her life in 2020 
during a season of change. At the time, 
Adriana was a stay-at-home mom 
raising her three sons when her sister-

BY BETH MCCABE 

PHOTOS BY THE 

STONES PHOTO + FILM

WOMAN TO WATCH

AdrianaGarciaHaus 
Sisters 
Group

Success 
isn’t about the 
sale. It’s about 
service. Trust 
God about the 
outcome and 
focus on the 
people He places 
in your path.”
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in-law, who had recently become an 
agent, suggested she consider getting 
licensed as well.

“I didn’t fully know what I was stepping 
into,” Adriana admits.

She initially joined the team her 
sister-in-law was working under. But 
after only a few months, something 
unexpected happened. Adriana  

and fellow agent Ximena Esquivel  
felt inspired to build something of 
their own.

In 2021, the two launched Haus Sisters 
Group, operating under Heritage Real 
Estate. “It’s going great,” Adriana says 
with a smile.

The partnership is built on collaboration 
and mutual support. The two agents 

frequently host open houses together 
and help each other whenever needed. 
At the same time, they maintain their 
own clients.

“If we both have a buyer and a seller, 
we’ll ask the other to assist,” she explains. 
Together they are steadily growing their 
business, one client at a time. “I always 
knew my purpose was helping people,” 
says Adriana. “I dreamed of working in 
the medical field.”

But life took a different path. Adriana 
started her family at a young age after 
marrying her high school sweetheart, 
Erik Garcia. This August the couple will 
celebrate 21 years of marriage. Today 
they are the proud parents of three 
sons: their oldest, 19, is attending the 
University of Texas at San Antonio; their 
middle son is 14; and their youngest is 11.

While raising her family, Adriana 
discovered that real estate offered a 
powerful way to serve others.

“It’s very rewarding when people who 
thought it was impossible to achieve 
homeownership actually make it 
happen,” she says.

Many of her clients come to her 
discouraged after hearing “no” from 
other agents and lenders. Credit 
challenges, limited savings, or 
complicated financial situations often 
stand in the way. Instead of walking 
away, Adriana works closely with 
lenders to create a step-by-step plan.
“I don’t take no for an answer,” she says.

Sometimes the process takes months. 
But Adriana remains committed. 
Programs like those offered through 
the Texas State Affordable Housing 
Corporation (TSAHC) can also make a 
difference. The organization provides 
down payment assistance for qualifying 
buyers, and Adriana’s dedication 
to helping clients navigate these 
opportunities has even earned her 
recognition on the TSAHC website.

Success has never been about quick 
sales. “I build relationships, not 
just transactions,” she says. “I work 

with clients for longer than a year 
sometimes, helping them get into a plan. 
I learn their stories. I meet their kids.”

Those relationships often turn into 
lasting friendships. “They treat me like 
a friend,” she says. “And I treat them 
the same way. They become family.”

One client once told her something she 
will never forget.

“You are my earth angel,” the client 
said. “Something made me call you.”

Moments like that reinforce 
Adriana’s belief that faith plays a 
guiding role in her work. Like many 
real estate professionals, she has 
experienced the ups and downs of an 
industry that can sometimes feel like 
a roller coaster.

“Sometimes you get discouraged,” she 
admits. “At the beginning it was hard to 
get good clients. I had to trust God.”

Today she continues to rely on that 
faith. “Success isn’t about the sale,” 
Adriana says. “It’s about service. Trust 
God about the outcome and focus on 
the people He places in your path.”

Outside of work, Adriana enjoys 
staying active and recently joined a 
book club. She loves reading, traveling, 
discovering new restaurants, and 
spending time with her family.

Through it all, her guiding principle 
remains simple. “I just treat my clients 
the way I want to be treated.”

She often reflects on a favorite Bible 
verse: “Commit to the Lord whatever 
you do, and He will establish your 
plans.” (Proverbs 16:3)

For Adriana, real estate fills her 
cup. Whether she’s guiding a 
first-time buyer through credit 
challenges, connecting a family 
with down payment assistance, or 
simply offering encouragement, 
she approaches every client with 
patience and compassion, changing 
lives in the process.  

It’s very rewarding 
when people 
who thought it 
was impossible 
to achieve 
homeownership 
actually make 
it happen.”
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“My parents suggested I get a real 
estate license while I was working 
on my master’s degree,” recalls 
Wayne Dunson. At the time, 
he didn’t think much of their 
suggestion. Little did he know that 
it was a door to his destiny and a 
life-changing decision. 

Growing up in a family that 
owned a real estate company, 
Wayne was surrounded by the 
industry from day one. “When 
you grow up around REALTORS® 
there’s always that influence,” 
he explains. When his classes 
were about to expire in 2005, 
Wayne took the real estate exam 
and got licensed, though he 
remained inactive while pursuing 
his USDA career as a rangeland 
management specialist.

In that role, Wayne worked with 
private landowners to improve 
ranches for livestock and wildlife 
management, completing 
everything from prescribed burns 
to water wells and comprehensive 
range planning. 

“It was almost like consulting 
work, which gave me a 
wonderful set of experiences to 
bring into farm and ranch sales,” 
he says. “If they want to sell, I 
can recognize what they need to 
do with the property. I can help 
buyers see potential, even if they 
can’t see it themselves.”

A Bold Leap of Faith 
By 2007, Wayne made one of 
the boldest moves of his career: 
he left his steady government 
job and stepped into real estate 
full-time. “That was one of the 
craziest decisions I ever made,” 
he recalls. “I went from a steady 
paycheck to nothing. I would 

BY BETH MCCABE 

PHOTOS BY LUXIANA IMAGERY 

COVER STORY

CLICHÉ AS IT SOUNDS, iron 
sharpens iron. There’s nothing more 
true than that in this industry.”

D U N S O N  R E A L  E S T A T E

WAYNE
D U N S O N

LEADER. INFLUENCER. GAME CHANGER.

have never made it without my 
parents’ support. They were 
there to help me, show me what 
to do, and even pitch me leads.”

He started just as the housing 
market began to collapse. 
“The housing bubble had just 
burst. I started in 2008. I had 
no idea what I was doing. I was 
working on ranches and wildlife 
management, not worrying about 
the economy. Thank goodness I 
knew a lot of people. The early 
years were hard, but I had family 
support to get me through.”

Wayne credits networking as 
a turning point in his career. 
In 2011, he joined Leadership 
Odessa through the Chamber of 
Commerce, which was a game 
changer for his rise in real estate. 
“That changed my business,” he 
candidly comments. “I started 
networking with other people 
who were doing the same thing I 
was doing.” 

From there, Wayne’s leadership 
roles grew rapidly. He joined 
the Young Professionals 
of Odessa board, became 
president of the Odessa Board 
of REALTORS® in 2014, and 
eventually served on the state 
executive board as Regional 

Vice President for Region 6, 
which covers most of West 
Texas. “It was the influence 
of other people who built me 
up and got me to where I am 
today,” he says. “Cliché as it 
sounds, iron sharpens iron. 
There’s nothing more true than 
that in this industry.”

A Heart to Help Others 
Even though Wayne is a Top 
Producer, he doesn’t care about 
the numbers. It’s entirely about 
the people. He genuinely cares 
about his clients. That’s what 
matters most to him. 

“There’s something new every 
day. No two days are the same. 
You never know who is going 
to call, and that’s exciting.” 
Over time, he’s built lasting 
relationships with repeat clients, 
watching them through major 
life changes like having children, 
moving for work, or buying their 
next home.

“I sleep better taking care 
of people,” he admits. “High 
production numbers aren’t what 
feed me. It’s the purpose behind 
it all: to take care of the people 
who trust me with their biggest 
asset.” He considers the needed 
training to be a Certified Financial 
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IT’S EXCITING TO DIVERSIFY.  
I’m learning something new all the time, 
which adds more tools to the toolkit and 
helps clients solve problems.”

Planner and the weight of that 
responsibility. However, being a 
real estate agent carries similar 
importance. Wayne is up for the 
challenge and he doesn’t take it 
lightly. “It’s a big deal,” he says. 

Expanding His Reach 
Wayne also found a way to 
merge his passion for the 
outdoors with his real estate 
career. During COVID, he 
reflected on his work and 

realized he missed land. That 
led him to join a national 
land brokerage while 
continuing local residential 
and commercial sales and 
development through what is 
now, Dunson Real Estate. He 
is now partner with America’s 
Land Partners in Texas, 
specializing in farm and ranch 
properties, while maintaining 
ownership and operations of his 
local company.

“I’m into all aspects of real estate 
where I’m comfortable,” Wayne 
says. “It’s exciting to diversify. 
I’m learning something new all 
the time, which adds more tools 
to the toolkit and helps clients 
solve problems.”

A Wonderful Life 
Outside of work, Wayne is a 
devoted husband and father. 
He met his wife, Alexa, through 
a Chamber of Commerce event 
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and married in 2015. “She was 
an out-of-towner, and I roped her 
in to stay here,” he says proudly. 
This happy couple is blessed with 
an 8-year-old son, Carter, and 
they adopted a shelter dog, Dixie. 
“There’s nowhere I’d rather be 
than home with my wife, kid, and 
dog,” he smiles with delight. 

Even with a busy schedule, 
Wayne makes time for the 
outdoors, hunting on the family 

ranch or exploring wildlife 
whenever possible. “Being outside 
feeds my soul,” he explains.

For Wayne, faith is fundamental 
in his life. “It elevates me to 
where I am today. It wouldn’t be 
possible without it.” He is grateful 
to God, for the support of his 
family, and his clients. He’s living 
a wonderful life, elevating the 
real estate industry in Odessa in 
the process. 

Best of all, he roots for everyone. 

“I want to see everyone do well,” he 
concludes. “I love when people are 
having a great time,” he says. His 
happy-go-lucky attitude continues 
to define this down-to-earth real 
estate leader. Little did he know 
it all started with his parents’ 
advice to get his real estate license. 
That simple decision changed the 
trajectory of his life and touched 
countless others as well.  
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