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new townhomes hugging the newly
revitalized city of Hampton, Virginia:
Residential perfection awaits those

who purchase here. Low-maintenance .. ¢
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Fixed and Adjustable-Rate Mortgages « FHA - VA
USDA - Jumbo - Conventional « Portfolio « And non-QM!
Plus 100% Financing Options and Grants*

Rear-access garages will keep neighborhood traffic minimal and let

the front of each homeowner’s townhome be a welcome mat for neighborly
gathering, sidewalk strolling, or peaceful porch enjoyment. Quality, value

and style are in great supply in these beautiful homes!
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!
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Team

Joni Giordano- Dave Bowling Jacki Donaldson Maddie_Podish
Bowling Co-Publisher Managing Editor Writer
Publisher dave.bowling@n2co.com jacki.donaldson@n2co.com msparks7382@gmail.com

joni@realproducersmag.com 757-450-2899 352-332-5171 757-634-8998

757-348-7809

Dan Clark Mason Murawski Susan Fowler Will Hawkins
Writer Photographer Photographer Photographer
dan@danclark.realtor murawski.photography@gmail.com susan@fowlerstudios.net will@hawkinscoagency.com
757-206-4144 757-504-6461 678-634-4650 757-470-1751

COVER COLLAGE PHOTOS BY DARREN MYERS, LEVEL UP VISUAL MEDIA

DISCLAIMER: Any articles included in this publication and/or opinions
expressed therein do not necessarily reflect the views of The N2 Company
d/b/a Real Producers but remain solely those of the author(s). The paid

advertisements contained within the Real Producers magazine are

not endorsed or recommended by The N2 Company or the publisher.
Therefore, neither The N2 Company nor the publisher may be held liable
or responsible for business practices of these companies.

Darren Myers
Photographer
hello@levelupvisualmedia.com
757-286-3377
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Know Before You Close. TV ;

Precision inspections for high-performing agents . S . [' |

'; . I i { 'l "I !
Craig Brown, |

Owner, FAA Drone Pilot

(757) 902_5008 Licensed Home Inspector,

creekviewinspections@gmail.com (@) Mold & Air Quality Test N State of Virginia
— - o ir Quality Testing o AW ] 0 4
creekviewinspections.com \ Certified BigiE

@ Buyer's & Pre-Listing Inspections

" - 21 Inspector, InterNACHI
@ Flexible Availability ‘ ' ;
@ Same-Day Reports o

CREEKVIEW

PROPERTY
INSPECTIONS
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Photograph Now
Pay at Closing!!
RATES START AT 0%

Your first Real Estate listing media
services are FREE to new clients.
HDR Photography * Site Plans
* Cinematic Video * Agent Voiceovers
* Fly-Thru Videos * Property Websites
Walk-Thru Tours * Marketing Media
Floor Plans * Agent Branding

Your Total Real Estate Media Solution.

Commonwealth
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Your Reputation Is Personal.
So Is Our Service.

You've built your business on trust,
performance, and results. For over
50 years, we've done the same.

At Commonwealth Insurance, we
ensure insurance never hecomes
the weak link. With personalized
service and in-depth knowledge
of the local market, we support
your clients every step of the way.

v v

We answer questions, You build the Partner with a team
anticipate challenges, relationship, and that understands

and deliver solutions we help protect it. your market and
that keep everything truly cares about our
moving toward community.
closing day.

(757) 253-5604 « cicva.com « hello@cicva.com

Boub VisuaLs. ELevaTeED ResuLTs.
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amdea o VWidalas . Fa

(757) 304-0144

levelupvisualmedia.com

REAL ESTATE
Have a Client Who Wants to Rent Their Home?
Send them to AMW Real Estate Property Management.

When your client is ready to sell, the listing goes back
to you—no competition, no confusion.

Full-service property management

Clear communication

REALTOR®-to-REALTOR® partnership

Scan the QR code to submit a referral today.
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AN EVENING AT JAMES T REAL PRODUCERS

Peninsula Real Producers
RIVER COUNTRY CLUB  =izizsenee
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Style and service for every budget.
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On March 24, Peninsula
Real Producers hosted an
unforgettable Toast to the
Top event at the beautiful
James River Country
Club, bringing together
more than 150 of the top
real estate agents in our
market for an evening of
celebration, connection, and
well-earned recognition.

From the moment guests
arrived, the tone was set

for an elevated experience.
James River Country Club
delivered in every way,
offering an incredible
spread of food that kept
conversations flowing and
energy high throughout the
evening. Paired with expertly
crafted cocktails that quickly
became a highlight of the
night, the atmosphere struck
the perfect balance between
polished and relaxed,

8 - May 2026

exactly what this level of
professionalism deserved.

And what a group it was.

The agents in attendance
collectively represented just
shy of $1 billion in real estate
sales over the past 12 months.
But beyond the impressive
numbers was something even
more impactful: the caliber
of people in the room. These
professionals have weathered
market shifts, built lasting
relationships, and continue to
raise the bar in the Peninsula
real estate community.

Every conversation carried
weight. Every introduction
held opportunity. Whether
reconnecting with longtime
colleagues or building new
relationships, the evening
was filled with meaningful
exchanges, shared insights,
and plenty of laughter.

Events like Toast to the
Top would not be possible
without the incredible
support of our sponsors,
and we are deeply grateful
for each of them:

* Hanger Law

* Budget Blinds

* The Lens House

* PESTOUT

* Tucker Accounting
Services

* Level Up Visual Media

» Hawkins Co.
(Will Hawkins
Photography, LLC)

» Fowler Studios
Photography

Your partnership allows
us to create spaces
where top professionals
can come together,
celebrate their success,
and continue building a
stronger community.

We also recognize all of the
businesses that consistently
support Real Producers
through their advertising and
partnership. Your ongoing
commitment is what fuels
these experiences. Please be
sure to check them out on the
Preferred Partner pages in
this issue and thank them for
supporting our community.

This evening was a true
reflection of what makes

the Peninsula real estate
community so special:
excellence, collaboration, and a
shared commitment to growth.

If you know someone who
would like to get more
involved with Real Producers,
we would love to connect
with them. Your referrals
mean the world to us, and

we can’t wait to see what

we build together next.

THE LENS

HEDIA & HAREETIHNG

l[ucker

ACCOUNTING SERVICES

PESTOUT.

¢

<\
LEVEL Up

HAWKINSCO.

A& CRIATIVE COMPANY

photography

CONTINUED »
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ror ¥ 300

I just wanted to tell you,
that was absolutely the
best event I’ve been to
here! It was beautiful
inside and out, the
food was fantastic, the
crowd was AMAZING,
we truly felt valued
and cared about, and

I know that all starts
with YOU! So, thank
you again, so much!”
— Lacey Whitaker,
Aweigh Real Estate

10 - May 2026 Peninsula Real Producers - 11



$49.00 Termite & Moisture Inspection When Scheduled With a Home Inspection

.

SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS
MUI-D SAMPI-ING il POOI- INSPECTIUNS - PRUPERTY SANITATIUN REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT

MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS ¥ RODENT CONTROL & EXTERMINATION - REPAIR SERVICES

'5'3:-:.?.":_, ! ! - (757) 418-0944 - SafeHousePropertylnspections.com (757) 367-8342 - PestHeroes.com

THE LENS HUSE — =

MARKETING & MEDIA == LIST’HG _.—..-
COVERAGE

Know a business that would like to be part of our Real Producers club? We would love an introduction! WITH
ONE CALL FOR HDM:SVH:::AH'I:T
MEDIA & MARKETING

Whather you're buying or selling. relioble coverege
brings peace of mind. That's why we affer free THE
listing coverage—protecting sellors while thelr ACHOSA

home js on the market and giving buyers
confidence in o smoath, stress-free tranition, DIFFERENCE

—KEY POINTS— [P
2] FOUR OWIN CONLraclons

W= -
Total Coverage Amount: $1.000 o v
Coverage Length: 180 days
Trade Call Fee: $150

i L‘::r,é‘-‘-u' .m-;.-r:u"v.\l;.r.-.r:u g.rm.-r
D } R Heating & Cooling IEC locsl community
= Can use the full $1,000 toward
FI pl S i :l repairs/replacernants
oor ans — Other Systems & Appliances )@ e : AR
f here to TV YO
with every photoshoot - « Can use up to $500 for repalrs or ﬁﬁlpl H"ﬁ':: *

HAMPTON ROADS AWARD-WINNING
ELEVATED STAGING COMPANY

replacements

MEET YOUR LOCAL REPS
MOTHERDAUCHTER TEAM

5 IIIIIr “I'.f."f.il' L
"".:-:-.‘:.4-‘-1:»9: tina-madilseFachowhw.com it P B
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BERKSHIRE HATHAWAY

FEATURED AGENT

assignment: Stuttgart, Germany, where her family lived for
three years.

Caroline’s military experience sharpened her insight into
relocation, tight timelines, and major life transitions. “It
helps me advocate for my clients with empathy, flexibility,
and a clear understanding of what it takes to move your
life—not just your belongings—f{rom one chapter to the
next,” she shares.

First earning her real estate license in Rhode Island, where
she zipped around town doing business on a scooter,
Caroline began her Virginia career in 2016. After working
with Keller Williams and eXp, she found her home with
Regina Scott at Berkshire Hathaway HomeServices RW
Towne Realty in August 2025. While she’s parked the scooter,
she earned a Military Relocation Professional designation to
thoughtfully meet the needs of service members and their
families during PCS moves.

Beyond her local market, she serves as a trusted connector—
personally researching, vetting, and interviewing top-
performing agents across the country and internationally to
match clients with the right fit. “You don’t always know who
you’re getting, especially with a military move,” she says. “So
I do the legwork—I find agents who are experienced, easy

to talk to, and truly understand people’s needs.” Caroline

HOMESERVICES RW TOWNE REALTY

STORY BY JACKI DONALDSON

PHOTOS BY MASON MURAWSKI PHOTOGRAPHY

If Caroline White could broadcast one
belief far and wide, it would be that
real estate should be fun. A Luxury
Collection Specialist with Berkshire
Hathaway HomeServices RW Towne
Realty, Caroline brings that spirit to
every transaction. Known for her
energy and knack for putting clients
at ease, she has built her business
around transforming what can feel
overwhelming into an experience her
buyers and sellers genuinely enjoy.

Early in her career, before the fun took
hold and amid the difficulty of learning

14 - May 2026

the intricacies of the profession,
Caroline thought she might step away
from real estate. Instead, she found
herself sitting quietly in her mentor’s
office—listening, learning, shadowing,
and building her confidence. She
stayed the course and has been a top-
producing REALTOR® for more than
a decade.

As a solo, award-winning agent with
a primarily referral-based business,
Caroline has surpassed $88 million
in career sales to date. She’s an active
member of local, state, and national

real estate organizations, and she infuses
her motto—Excellent Service. Exceptional
Results.—into every client interaction.

Originally from New York, Caroline

spent more than 20 years in sales and
marketing, starting in the international
trade show arena, learning how to
understand people, position value, and
negotiate for exceptional outcomes. A
proud United States Army spouse for over
25 years of active-duty service, plus six
years and counting of military retirement,
she and her family have moved 10 times
stateside and overseas. Her favorite

Peninsula Real Producers - 15



removes uncertainty from the process,
giving military families confidence

and peace of mind wherever their

next assignment takes them. She also
leaves her clients with a little something
special, like custom watercolor
renderings of a home or keepsake photo
books that preserve memories long after
closing day.

That care extends to her own family.
Caroline and her husband, Randy, have

—Regina Scott,
Supervising Broker
Berkshire Hathaway
HomeServices RW

Towne Realty

two children. Their daughter is a recent
University of Virginia graduate with

an impressive academic record, and
their son is a student at James Madison
University and a member of the Virginia
National Guard, following in his father’s
military footsteps.

Outside of real estate, Caroline’s
adventurous spirit shines. A lifelong
skier, she has been on the slopes since
age 4, even competing in downbhill

racing. She also spent a year studying
abroad at the University of Salzburg in
Austria, an experience so meaningful
that she helped pioneer an exchange
program there. Caroline is fluent enough
in German to navigate comfortably.

When she reflects on her path, Caroline
recalls one of her mentors, the late Ron
Heim, who became a steady voice, a
sounding board, and over time, a dear
friend. A respected broker with decades of

experience, Ron had a way of reminding
Caroline to trust her instincts. Toward the
end of his life, he gave her something she
still carries with her. “Kiddo,” he told her,
“you don’t need me. You've got it.”

As she looks over her vision board,
displayed prominently in her workspace,
Caroline focuses on one of her biggest
goals: being featured as a top-producing
luxury agent in Peninsula Real Producers
magazine. Indeed, she’s got it!



FEATURED AGENT

STORY BY MADDIE PODISH
PHOTOS BY MASON
MURAWSKI PHOTOGRAPHY

round Hampton Roads,

many people know Peggy

Todd as “Positive Peg,” a
nickname that reflects how she shows
up for her clients, her family, and her
business. Real estate was never part
of her original plan, but over the past
two decades, she has built a career on
consistency, relationships, and trust
with Liz Moore & Associates.

Originally from Cleveland, Peggy’s
journey to Hampton Roads came
through her husband’s military career.
After years of moving, from Alaska to
Oklahoma and beyond, their family
landed in Virginia and knew it was
home. “We loved the water, the seasons,
and the community,” she shares.

Before real estate, Peggy was a daycare
provider while raising her children.
That role led her to a real estate

team, where she started as an office
manager and later became a buyer’s
agent. Encouraged by her husband, she
eventually stepped out on her own and
found her stride.

What she discovered was a career
centered around helping people through
meaningful transitions. From first-time
buyers to families selling longtime
homes, Peggy thrives in guiding

clients through both the practical and
emotional sides of real estate. “Ilove
helping people make decisions that are
right for them,” she says.

18 - May 2026
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While many agents lean heavily into
marketing, Peggy describes herself

as “more of a numbers person.” That
data-driven approach has become one
of her greatest strengths. Whether
advising on pricing or navigating
market shifts, she leads with facts

and clarity, helping clients feel
confident in any environment.

And she’s seen plenty of shifts.

From the market crash to the fast-
paced surge during COVID and the
shifts agents face today, Peggy has
remained steady by focusing on
preparation and knowledge. “You can
achieve in any market,” she stresses.
“You just have to understand it.”

That consistency has led to the business
she’s built largely on referrals and
repeat clients. “Someone coming

back or referring their family means
everything,” she shares. “It means

you did it right the first time.”

Behind the success, however, is a
story of resilience. In 2019, Peggy was

Peninsula Real Producers - 19



“Peggy is a spark plug
in our company and has
been for over 20 years
now. As our Rookie Team
Leader in Newport News,
she mentors our new
agents, fostering in them
a sense of accountability
and professionalism that
provides the foundation
that our team is built
on. I have been beyond
blessed to watch Peggy’s
career blossom over
the years—she is truly a
treasure to us.”
—Liz Moore, Managing
Broker, REALTOR®

diagnosed with breast cancer. Through
treatment and recovery, she adjusted

her workload and gave herself grace. “I
knew I wasn’t going to be at 100 percent,
which had to be okay,” she explains. With
support from her brokerage and years

of experience, she continued serving
clients while prioritizing her health.

More recently, Peggy and her husband
welcomed her parents into their home
as they navigate health challenges

of their own. Once again, she had

to shift—not her goals, but how she
approached them. “Sometimes your
goals stay the same, but the way you
reach them has to change,” she notes.

That mindset carries into every part
of her life. Peggy is intentional about
setting goals, revisiting them, and
staying disciplined in her business, but
she’s equally committed to protecting
time for what matters most. Every
Saturday at 4:00 p.m., she and her
husband have a standing date—no

real estate allowed. “We don’t live to
work,” she says. “We work to live.”

Whether traveling with friends,
enjoying quiet evenings by the water
in Hampton, or spending time with
her two dogs, Jackson (a chocolate
lab) and Sasha (her silky terrier),
Peggy prioritizes a life that feels as full
personally as it does professionally.

As her career has grown, so has her
desire to give back to the industry.
Peggy has served as a past president
of the Virginia Peninsula Association
of REALTORS®, sat on the Virginia
REALTORS® Board of Directors, and
is a graduate of both the Virginia
and the National Association of
REALTORS® Leadership Academies.
Her passion for involvement
deepened when she experienced
advocacy firsthand. “I realized we
can actually make a difference,”

she says. “When we work together,
our voice is so much stronger.”

For agents considering getting involved,
her advice is simple: Start where your
interest is. “Find a committee that stands
out to you, connect with someone who’s
involved, and just go to a meeting,” she
advises. “You don’t have to jump in all at
once. Just take that first step.”

Today, Peggy continues to lead through
her own business and by mentoring
newer agents and helping them build
strong foundations. For her, success

has never been about chasing trends or
competing with others: it’s about building
something meaningful and sustainable.

At the end of the day, Peggy hopes to be
remembered as someone who brought
positivity, integrity, and a genuine desire
to help others into every interaction.
And for those who know her as “Positive
Peg,” that legacy is already well-
established.
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With owr Payat Closa opiion, you can get your listing
market-reacy NOWand pay when it salls

Fromstaging fo repals, and evenydhing in batwesn,
access funds focover awide range of listing prep
senvices—with no upfront costs and no added stress.

Just abeautifilly prepamed home that capfures attention
and moves buyers from browsing fo buying.
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FEDREE STACG o
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Elpvate the listing. fa/-803-3877
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WIN A
GIFT CARD

Ckx A0
F"H't. i
o

Ll E be entered for a chance to win a $250 gift card.

Take our quick survey (it's just 1 minute) and you'll

No purchase necessary. Open to US residents (excluding AZ, FL, N, RI) 18+.One
$250 gift card awarded per month in 2026. Odds may vary. Void where prohibited.
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A Strong Season Starts
With Stronger Legal Support

As the spring market gains momentum across the Peninsula, a
wide mix of military relocations, first-time buyers, and
growing families mean more contracts and more moving
parts. Hanger Law provides attorney-led closings and real
estate legal guidance that help ensure every transaction is
handled with clarity, care, and confidence.

From contract to closing and well beyond, we’re here to
support agents and protect their clients every step of the way.

Attorney-Led Closings * Real Estate Law - Client Protection / oF

3
-IL

Mark L. Stevenson
CEO

M| HANGER AW

Haley Van Syckle Morgan
Relationship Manager

L

. 757.351.1510 @ 757.737.5223

hmorgan@hangerlaw.com

MURAWSKI

PHOTOGRAPHY

BOOK YOUR
SESSION NOW

murawskiphoto.com ¢ 757.504.6461 * @murawskiphoto

Compliance and IRS Correspondence

You may be compliant and current
with all your payroll taxes and
income taxes now, but in the past,
you may have not been able to
pay your taxes.

The letters you receive from the
IRS now will address those past
unpaid taxes.

Don’t IGNORE /;‘ |

the letters.

\fa’“-
If you are not familiar with the letters, -
we guide real estate agents through

income reporting issues, payroll tax || E(Su!r(wgvlr:ﬁ
compliance, and IRS correspondence,

ensuring accurate responses, reduced
penalties, and proper documentation
as recognized by the IRS.

“‘_

§ -

Contact us to help guide you through
the compliance with the IRS!

For details contact us at KEITH TUCKER
keith@tuckeraccount.com. OWNER

¢ (757) 310-6851 @) thetuckeraccounting.com

@ 751 Thimble Shoals Boulevard, Suite D-3
Newport News, VA 23606

Distr Chaurio] Hwmefs:

Experience Magic on the Water

“This is a great way to get into
boating without all the hassle. | show
up, have a lot of fun out on the water,
and it's such a simple process.”

—Jennifer, Freedom Boat
Club member

Freedom Boat Club of Hampton Roads
(757) 302-8111 | freedomboatclub.com

LEGASEA
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ASK THE EXPERT

WHICH CREEPY CRAWLIES
COULD CAUSE

Our preferred
partner team at
PESTOUT shares
what agents and
their clients need to
know this season—
before the bugs

Spring is the ideal season to get ahead
of the pest pressures that arrive with
warmer weather. A little prep now
can ensure you and your clients stay

comfortable and pest-free all summer long.
Common Spring Pest Problems

Termite swarms: We have a lot of moisture
in our area, making the environment ideal
for termites. These winged pests emerge on
warm, humid days to start new colonies—
look for signs of them indoors or near
windows. Address concerns early to avoid
costly structural damage

Ants: As temperatures climb, ants
begin foraging for food and water, often
entering kitchens and bathrooms.

Cockroaches: American cockroaches
are common in our humid climate and
gravitate toward crawlspaces, garages,
and damp areas. Sealing entry points,
keeping surfaces clean, and reducing
moisture now can help prevent

infestations during the
hottest months.

Outdoor Critters: Ticks (tall
grass/wooded areas), chiggers
(grassy areas), fleas, and mosquitos
(breeding in standing water) can turn
the outdoors into a battlefield. Prep
yards in spring by trimming grass,
clearing debris, and eliminating
standing water.

In addition to these invaders, our
coastal humidity makes crawlspace
moisture a common issue. Damp
conditions attract termites, ants, and
roaches while contributing to wood rot
and poor indoor air quality. Installing
vapor barriers and using crawlspace
dehumidifiers can help maintain a dry
environment that discourages pests and
supports a healthier home year-round.

move in.

The key here is to prevent problems
before they start. Winter services
help prevent spring hatchings, while
spring treatments prepare homes

for increased summer pest activity.
Regular inspections can identify risks
early, allowing homeowners to enjoy
the season with confidence.

CONTACT PESTOUT
757-737-8688
WWW.PESTOUT.COM

PESTOUT

(757) 737-8688

W00

Mosquitos  Moisture

Fungus Insects Rodents Termites

Termite and Moisture Inspections for Real Estate Transactions

* Clear and efficient inspections support successful reports
= Pestout staffs VPMA certified wood destroying insect inspectors
* Our gualified technicians are equipped for substructural wood repairs

Don’'t get stressed out, call PESTOUT.
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New homes, new beginnings, and a busy spring
market. Make sure your clients are protected long
after closing day.

With Choice Home Warranty, you provide peace of
mind, smoother transactions, and happier
homeowners.

Lef's keep your business growing this spring.

« Covers All Your Major + Discounts on Multi-Year
Systems! Pricing

* Award-Winning Coverage « 24/7 Claims Service

» Law 575 Service Call Fee

Sydney Babmer, (A9
. Arvount Executive {'
r Mobile: 757-752-0298 }

Email: shalmenichwpro.com
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e T ST
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LOAN SIGNING AGENT

Specializing in Real Estate Closings
24/7 Appointment Scheduling
MHA & L55 Loan Signing Agent Certified

(2903) 252-1479 | summer@fivestarnotaryllc.com
fivestarnotaryllc.com
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The Fastest Way to
Upgrade Your Listing?
Start Outside!

Spring is peak listing season in Hampton

BY THE
NUMBERS

HERE'S WHAT PENINSULA TOP 300 REAL ESTATE AGENTS SOLD

Roads, and great curb appeal is what gets
buyers excited before they even walk through
the door. Here are three quick landscaping
upgrades that make homes photograph
better and attract more attention online.

ADD COLOR AT THE FRONT DOOR

Two large planters with seasonal flowers instantly frame

$2.8 BILLION TOTAL UNITS

-

Do

Y ) ¢

TOTAL VOLUME 6,429

the entry and make listing photos pop.
REFRESH THE MULCH

Fresh, dark mulch is one of the easiest ways to make

landscaping look clean, polished, and well maintained.

POWER WASH THE ENTRY

Driveways, walkwoys, and porches can look brand new in

under an hour with a quick wash,

TERESA RUTHERFORD
Sales Mana ger
NMLS # 447904
M: (757) 286-5009
trutherfordearberhl.cem
arborhl.com/contact ftrutherford

AVERAGE

-I-—l 0 EVAN RUTHERFORD
VOLUME G ERASE Mortgage Loan Criginator
PER AGENT UNITS PER NMLS # 1513339

M: (757) 775-3826

AGENT

$9.2 MILLION 2%

erutherfordaarbarhl.com
"iﬂ“r arborhl.com /contact ferutherford

RUTHERFORD

Lcensed by the Department of Financinl Protection and Innovation under California Redidential Mortgege Lending Act, Branch License 8 S151248 CalCon
Mutual Mortgage LLC, dba Arbor Home Loans = an Equal Housing Lender NMLS B46375; Corporate phone (BBE) 488-3807. 3838 Camena del Rio N Sulte 305,
San Diego, CA 92108, For more icensing infarmation wisit hitps Narbarhl mml'llcens.nnglnl‘ama: iond Al products ane not avallable in all states. All options are
not available on all programs. All programs are subject 1o borrower and property gualifications. This is an Advertisement.

f
3k

26 - May 2026



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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We are having a Grand Opening Celebration! 1761 Jamestown Rd,
Thursday, May 7" | Ribbon Cutting 4PM Williamsburg 23185
Come tour our brand new showroom, enjoy local bites Request a Free Consultation
and libations, and meet our award-winning team. 757-356-9996

From design to professional installation, we deliver a BudgetBlinds.com
full-service experience that helps homes show better, (Ask about our exclusive
sell faster, and impress buyers. preferred partner pricing!)

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blinds is a trademark of Budget Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.



