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HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.
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How We’re Different.

Financing options available
Reduce stress for your clients
Quickly get homes market-ready
Design & color suggestions

]

¢ 219-350-8644

§NEGFY
[CREDIT UNIONJ

FOR FIRST

RESPONDERS
& EDUCATORS

V-

Exclusive Support for Those
Who Serve Our Communities

Available for:

Doctors ® Nurses e Police
Firefighters e Teachers

0 5% down payment with 680
credit score

0 No down payment with 700+
credit score

0 No PMI required

The commitment and dedication to our
community is greatly appreciated! Its our
way of saying Thank You!

Kim Carpenter | Executive Director /
Q (219) 756-1101 ext. 41

N kimc@cumortgageservice.com

OpzA0

Scan the
QR code "=

225 Aberdeen Dr. Suite A Valparaiso, IN 46385 @ cumortgageservice.com
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THE WENDY KRISCHKE TEAM
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= Agents: stop a faulty HVAC system

No Payment Until
Closing!
i * Competitive Pricing for
- Your Clients!
e Earnas$100 Referral
Bonus for Every
Furnace or A/C
Replacement!

INCREASE PROPERTY VALUE WITH A FRESH COAT OF PAINT

NOW SERVING NORTHWEST INDIANA - [ncrease Property Values

Priority Scheduling & Estimating

21 9 500 8906 » Free Touch-Ups After Move In/Out
( ) - - Favorable Payment Terms

Northwest Indiana Real Producers - 5



NEAR
ﬁﬂ NORTH

TITLE GROUP

Two Northwest Indiana Near North
Locations to serve you best.

Valparaiso Merrillville
308 E Lincolnway 4101 E 90th Dr, Ste C
Valparaiso, IN 46383 Merrillville, IN 46410

(219) 203-4086 (219) 755-0100

VISIT US AT
NNTG.COM

(219) 329-2363 | firm@fankhauser-law.com | fankhauser-law.com
Jamie Garcia 123 North Main St, #209M, Crown Point, IN 46307 9

Lasy andiZ)
Heacher Hitz cﬂ;R 9{

Make room for summer

1 =
with eco-friendly JUNKLUggel'S

junk removal Atk Remoya] The Green ¥4

PROFILES

* We recycle & rehome as much as possible

IN THIS ISSUE
* Residential & commercial service

% ' _
8 Preferred Partners ﬁ-“; E\ferr'f\” SE = Same & next day appointments
12 Meet the Team * Locally owned & operated

18 Partner Spotlight: David Hoekstra Eve ryor] e deSE—' ryves a * Honest pricing

: of Great Lakes Insulation -
S5 24 Rising Star: Erica Miler place to call their own. ! $25 OFF /s truck load or more
of Coldwell Banker Real Estate Group '
30 Agent Spotlight: Jamie Garcia
of Realty Executives Premier

. 36 Save the Date: Spring Event May 12
24 Erica Miller 40 Cover Story: Larry and Heather Hitz

I *Ofer valid i participating Sreds only. Casnod be combingsd with obheér
oifers Applis lo kel or resoee. Terms and conditions. apphy COUPON CODE:
Offer anpires £, 8 2008 Junidegpars Franchishp SPELLE. LUG2SSUMMER i
AR wights resereid. Each bocation indept ol By gwod s oot i

18 David Hoekstra

11,

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at colt.contreras@n2co.com.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY/LEGAL SERVICES
Fankhauser Law, lic

(219) 329-2363
Fankhauser-law.com

Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

CLEANING SERVICE
Master Clean

(219) 765-9823
www.mastercleanselect.com

DUCT CLEANING

Air Ductor

(219) 779-0770
www.airductorinc.com

Master Clean
(219) 765-9823
www.mastercleanselect.com

FLOORING

ICC Floors Plus
(317) 813-0931
https://iccfloors.com/

FOUNDATIONS/
WATERPROOFING

Area Wide Waterproofing
(708) 274-7467
www.areawidewater
proofing.com

K&A Waterproofing LLC
(219) 379-6567
www.K&Awaterproofing.com

GEOTHERMAL/
HEATING/COOLING

STl Heating & Air Conditioning
(219) 515-4007
www.stiheatingandair.com

GRANITE COUNTERTOPS
TTS Granite

(708) 755-5200
www.ttsgranite.com

HOME BUILDER
Blackburn Builders

(815) 370-9537
www.blackburnbuilders.net

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashome
inspections.com

Peoples Choice Home
Inspection Service

(219) 365-9005
www.peopleschoicehis.com

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOME PREPARATION
SERVICES
HOMEstretch -
Northwest Indiana

(219) 350-8644
www.home-stretch.com/
nwindiana

HVAC SERVICES
Sub-Cooled LLC
(219) 476-3776
www.sub-cooled.com

BASEMENT, WATERPROOFING, AND CRAWLSPACE REPAIR

~C> K&A Waterproofing LLC

Call today!
(219) 379-6567

8 - May 2026

INSULATION - SPRAY FOAM
Great Lakes Insulation

(219) 384-9764
greatlakesspf.com

INSURANCE

Hoosier Insurance Agency
(219) 865-8090
hoosierinsuranceagency.com

Indiana Farm Bureau Insurance
(219) 789-7485
www.infarmbureau.com/
agents/Aaron-Schwartz-
Lake-CrownPoint-IN

JUNK REMOVAL
The Junkluggers of
Greater NW Indiana
(219) 252-5882
Junkluggers.com

MOLD/WATER/FIRE
RESTORATION

Master Clean

(219) 765-9823
www.mastercleanselect.com

Rytech Restoration

- Lake County

(219) 213-3911
lake-county.rytechinc.com/

MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Direct Mortgage Loans

(219) 924-5554
www.directmortgageloans.com/
michelle-jacinto/

Everwise Credit Union
Scott Kosteba

(219) 276-0757
www.everwisecu.com

First Community Mortgage
-The Amanda McKenzie Team
(219) 841-1316
www.approvedwithamanda.com

Purdue Federal Credit Union
Kristine Clark

(219) 281-3288
www.purduefed.com/kristine

Regional Federal Credit Union
(219) 548-6805
www.regionalfcu.org

Rural 1st
(219) 246-1672
www.rurallst.com

Tech Credit Union
(219) 756-1101
cumortgageservice.com

The Federal Savings Bank
(312) 738-8440
www.thefederalsavingsbank.
com/bankers/brian-kohlstedt/

Union Home Mortgage
Travis Waters
(219) 286-2211
www.uhm.com

Wells Funding Group
(219) 230-8400
www.wellsfundinggroup.com

MOVING & JUNK HAULING
College Hunks Hauling Junk
(812) 219-2376
www.collegehunks
haulingjunk.com/merrillville/

NON-PROFIT ORGANIZATION
CoAction

(219) 741-4285

coaction.care

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.thatlpainter.com

PEST SOLUTIONS
Franklin Pest Solutions
(800) GOT-PESTS
FranklinPestSolutions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO
PRODUCTION

Delia Jean Fliming

(219) 670-9161
www.deliajeanfilming.love

T-23 Productions
(219) 381-5719
www.t-23productions.com

PLUMBING
Small Town Plumbing
(219) 315-8886

The Plumbing Paramedics
(219) 554-8808
www.theplumbing
paramedics.com/valparaiso-in

RADON MITIGATION

NWI Radon & Environmental
(219) 248-7766
nwiradon.com

RESTAURANTS
Coppolillo’s Italiano
Crown Point
coppolillos.com/locations/
crown-point/

SEPTIC INSPECTIONS
& CONSULTING
McB’s Environmental
Inspections

(574) 930-0518

STAGING

Modishly Designed

(219) 546-1696
www.modishlydesigned.com

TITLE & ESCROW
Chicago Title

(219) 928-0681
northwestindiana.ctic.com

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(317) 966-2270
MeridianTitle.com

Near North Title
nntg.com

Premier Title
(219) 386-4006

Proper Title

(847) 603-2525
propertitle.com

Northwest Indiana Real Producers - 9
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BLACKBURN

THE OF
Mortgagel.oans

Built for

At Direct Mortgage Loans, we're more than a lender—
we’re a long-term partner. Our team delivers consistent
service, clear communication, and dependable execution
so you can stay focused on what you do best. Together, we
create partnerships designed to support growth

well beyond the transaction.

Choose Blackburn Builders for Your Clients’ Dream Homes!

-

t -
- -!.-...._
e

1 < T

Connect with DML today.

MICHELLE JACINTO, NMLS # 209470

mjacinto@directmortgageloans.com | Office: 219-924-5554 Cell: 219-501-1011
www.directmortgageloans.com/michelle-jacinto

Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit,
home value, collateral and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# is
832799 (www.nmlsconsumeraccess.com). Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031.

— |
DUCTOR

AIR DUCT & DRYER VENT CLEANING

:
As a husband-& n,swe make building a
home a pers joyable experience.

HERE’S WHY REALTORS TRUST US:
» Personal Touch: We work closely with clients to bring their visions to life.
* Quality Craftsmanship: Beautiful homes built with care and attention.
e Easy Process: Friendly support every step of the way.

815-3/7/0-9537/ cHeckus 'I_E_I [=]

/
SCANTO bbllc.build@gmail.com O

CHECK

OUR ) 219-779-0770 @www.airducturinc.cum BlackburnBuilders.net \ El-'

WEBSITE! =

S h
1)

Residential Dryer Vent il Commercial D!":FEF Vent
Cleaning Cleaning

Halg
yous

Residential Air Duct
Cleaning

Img 1 i homas
Te &
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“"We've trusted Amanda McKenzie at First Community Mortgage
for over 20 years — and for good reason. Her communication is
top-notch; she operates with integrity, and she consistently gets
loans approved and closed smoothly.”

Meet

The
Team

— Kelly White & Miriam Hill, McColly

Praduction Manager | NMLS ID 372937

s IS ATIRR 219-841-1316 (Office) 219-841-1008 (Direct)
Colt Contreras Val Contreras Kimberly Genovese | V1 ; N/ upprwedwithumundu A
Publisher Publication Director Partnership Developer S - ;

first community mortgage

Loan approval and terms are dependent upon borrower’s credit, documented ability to repay, occeptability of

callmeral‘ffnpert?fband underwriting criteria. For licen ;in%_énfn:matiar&ago ol www.nmisconsumeraccess.org.
Haen FCM NMLS ID'&29700 | 3190 Willowdreek Rood Suite C Poftoge, IN 4463

gt BRANDING VIDEOS

j - BRANDING PHOTOS
"S"t L%\ i WEDDING VIDEOS
e : RESTAURANT PHOTOS
Giavonni Downing Ali Kucharzak Melinda Almaguer REAL ESTATE PHOTOS

Writer Writer Photographer . . -

REAL ESTATE VIDEOS

HEAD SHOTS
EVENT PHOTOS
EVENT VIDEOS
PROPOSAL VIDEOS SCAN ME
ADVERTISEMENTS
& ANYTHING ELSE
YOU NEED.

INQUIRE TODAY!

Tyler Schilling Delia Curtis Molly Cobane
Event Photographer Event Videographer Client Relations Specialist

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

But don’t just take our
word for it. Take theirs.

12 - May 2026 Northwest Indiana Real Producers - 13



SMALL TOWN | | <s-usaesa
L* 1 SAVINGS BANK

PLULIBING | |openpooms o
219-315-8886 | | oF MEDICAL

PROFESSIONALS

BY THE NUMBERS

Here's what the Top 300 Agents
in NWI so|o| in 2025

LICENSED - BONDED - INSURED - PC12200025

RESIDENTIAL & COMMERCIAL PLUMBING
CERTIFIED IN BACKFLOW PREVENTION
SERVICE, NEW CONSTRUCTION & REHABS

CONTACT TO LEARN MORE!

BRIAN
KOHLSTEDT

Senior Vice President, NMLS# 216947
T: (312) 738-8440
C: (773) 317-4453

briank@thefederalsavingsbank.com

{% 9,050
omo

30% &7

NEW AGENTS TOTAL
TO THE TOP 300 TRANSACTIONS

$3,100,000,000

SALES VOLUME

Subject to credit approval. Terms and conditions may apply. Property insurance is
required on all loans secured by property.

Copyright 2026 © The Federal Savings Bank | Co. NMLS# 411500 Es‘i’a @

(2]9) 407 0733 o ahl’lsenozm@sma“townplumblng |nf0 All Rights Reserved | thefederalsavingsbank.com ~ FWIE =

PHOTO - VIDEO - DRONE

-"-CoActinn
CINEMATIC MEDIA FOR

BRANDS, BUSINESSES, AND Cpmlng HOM@

qﬁ__\'- ERp

=]
PARTNER Northwest Indiana Real Producers magazine
WORTHWEST INDIANA and events are made possible by the
REAL PRODUCERS generosity of our amazing partners. They
are more than simply advertisers. They are
businesses that have been vetted and have
come highly recommended by other top
agents in our area. They are an invaluable resource to you, and we
encourage you to thank them in the following ways:

20 B 26

1. Follow them on social and call them first when
media and share their you need the services they
page with your friends, can provide Ad =ri i :
family, and clients 4. Invite them to coffee or lunch At CoAc tion, home is more

2. Reach out to them along with other agents to than four walls, it's creatin g
personally and thank join you. Relationships are i .

Scan QR code to nominate a feature. them for partnering the roof of good business! stabi ”tj”" for every fﬂn—”'r}’"‘

with RP 5. Share their information with

3. Add them to your newer agents and give them Build impact that lasts at CoAction.care
personal list of an opportunity to help them
preferred vendors succeed in this industry

14 - May 2026
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TWO GREAT BUSINESSES, SAME GREAT OWNERS!

ICC FLOORS
PLUS

CABIMETS » COUMNTERTOPS = PAINT

Radon Testing & Mitigation Superior Residential & Commercial Inspections
Indoor Air Quality Testing & Solutions WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More!

_/\6 L .-L- » The Tim James Team
%RADI\I e mLKF\T’TJOPTOST

& ENVIRONMENTAL HOME INSPECTORS

HELPBUYERS —
FALLIN LOVE

FROM THEGROUND UP

Don’t let a leaky listing sink B
your deal! Call the pros at B8
Area Wide Waterproofing for
timely and thorough service.

Scan for more
information on
services available and
for speedy service.

FLOORING
CABINETS

| - i gl COUNTERTOPS
. S - . : 9450 Mississippi Street
. - & ‘ - : estimate or Crown Point. IN
L ﬂreuW:de *  Home Buyer 46307 PAINT
% . . . 219.500.6650
. Waterproofing Inspection!

s, 708-274-7467 -

Check our website for more information www.iccfloors.com
16 - May 2026



PARTNER SPOTLIGHT
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BY ALI KUCHARZAK

PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

-i&_Great L_akt_és !
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For David Hoekstra, owner of
Great Lakes Insulation, success
isn’t just measured in trucks
on the road or revenue on a
spreadsheet. It’'s measured in

character, in responsibility, and
in the steady, intentional work of
turning boys into men.

Married to his wife Christine

for 14 years, David is the proud
father of four sons: Jay (11), Liam
(10), Bennett (7), and Charlie (2).
His life revolves around faith,
family, and building something
that will last far beyond himself.
While many entrepreneurs

chase freedom or financial
independence, David’s motivation
runs deeper: he wants to be

present for his boys and raise
them to become good men.

For much of his adult life, David
worked for others. He spent nine
years in commercial construction,
gaining valuable experience

and developing a deep love for
the industry. But as the years
passed, he realized something
was missing. There wasn’t a clear
long-term plan for his future or
for the kind of legacy he hoped to
leave his sons.

“I've always been a problem
solver,” David says. “When I was
younger, I always thought I'd be
managing something; I just never
thought it would be like this. I
wanted to build a better future
for myself and my kids.”

Four years ago, while working
in construction, he recognized

a growing need in the market
for spray foam insulation.
Energy efficiency was becoming
more important, and there was
room for someone willing to
specialize and do it well. That
spark of opportunity led to the
launch of Great Lakes Insulation
in April 2022.

Today, the company runs five
trucks daily with a team of nine
employees. What started as a leap
of faith has grown into a thriving
business. But for David, it’s about
far more than insulation.

It’s about influence.

At home, David pours into

his boys through everyday
moments: coaching from the
sidelines at basketball, soccer,
and baseball games, fishing
trips on quiet weekends, and
camping adventures that create
lasting memories. His sons are
heavily involved in sports and
activities, and David sees these
seasons not just as hobbies but
as opportunities to build grit,
teamwork, and resilience.

Northwest Indiana Real Producers - 19



@REA TLAKES
== Insulation

219-384-9764

Every other Wednesday, he serves
as a counselor at his church’s
Cadet program, a group similar

to Boy Scouts, where he mentors
young boys and teaches them
practical skills and life lessons. It’s
there, and in his own home, that
his mission becomes clear.

That same mission carries over
into his business.

David doesn’t just want
employees; He wants to recruit
fresh out of high school and give
more than a paycheck. He wants
to give them a path. His goal is to
train not only in technical skills
of insulation installation but also
in discipline, accountability, and
leadership — the traits that help
a man provide for a family and
stand confidently on his own.

“This is their opportunity to make
something out of themselves,” David
says. “Young men thrive when you
give them the appropriate amount
of responsibility.”

He believes growth comes from
responsibility. If expectations
are low, people will simply meet

As Great Lakes Insulation
continues to grow, David

is intentionally building

a structured workflow
environment. He plans to
implement more leadership
roles within the company,
empowering trusted team
members to oversee specific areas
of operation. It’s not just good
business strategy. It’s mentorship
in action. He’s creating stepping
stones for young men to step into
leadership, learn to manage, and
develop confidence.

His hope? That one day, his

own sons may choose to work
alongside him. “I hope someday
my boys will come to work for
me,” he shares. “Not because they
have to, but because they want to.”

In a culture where masculinity
is often misunderstood or
diminished, David’s approach is
refreshingly steady. He believes
manhood is built through
responsibility, service, hard
work, and faithfulness whether
that’s in a home, a church group,
or on a job site.

And while insulation
may not seem glamorous,
David sees opportunity

Young men where others overlook it.

Traditionally, insulation

thrive When you hasn’t been a major

selling feature for

give them the homes. But with rising

them. But when you challenge
someone, when you trust them
with real ownership, they rise.

utility costs — especially
increases in NIPSCO
rates — homeowners are
paying closer attention to
energy efficiency.
7
“Well-insulated homes
have much lower costs
and are so efficient,”
David explains. “To blow in more
insulation in an older home,
you’re looking at under $2,000, but

adding to that R-value is going to
really decrease those energy bills.”

He sees a future where
insulation becomes a priority,
not an afterthought. It’s another
example of his forward-thinking
mindset: identifying needs,
solving problems, and building
something sustainable.

But at the heart of it all is legacy.

Five trucks. Nine employees. A
growing client base. Those are
markers of success. But David
Hoekstra measures success
differently. It’s in the young man
who learns to show up on time
and take pride in his work. It’s
in the employee who steps into
leadership for the first time. It’s
in a son watching his father build
something with integrity.

From his home to his church to
his shop floor, David lives out

the same belief every day: boys
become men when they’re given
responsibility, high expectations,
and someone willing to guide
them. And that’s exactly what he’s
building one job, one lesson, one
young man at a time.

Northwest Indiana Real Producers - 21
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Leave Finding The === ﬂ,
Right Mortgage To Me: "

SMOOTH GLOSINGS
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MORTGAGE
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Travis Waters n & — \

Sr. Mortgage Advis

NMLS 150593 | bw“i N & g B o . G =
naE s Lo (N 2 oose Meridian Title
T\X/aters@UHM oM\ ; " = =g -h__ ¢
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UHM.com/ TWal ers | B

Cindy Finley

Senior Account Manager
219.713.9760

The most efficient, energy and cfinley@meridiantitle.com
cost-saving option for your clients! Palmer Myers

Senior Account Manager
\RE \TLAKES 219.746.0873
—=— SprayFoam pmyers@meridiantitle.com
Dawn Zigler
T —— Senior Account Manager
SBERe MERIDIAN TITLE
4817 Ralston Pl Griffith, IN 46319 dzi gler@merldl antitle.com
Brooke Leonard
Account Manager e
219.677.3769 meridiantitle.com (Y€ (@

RESTORATION

OF LAKE COUNTY

bleonard@meridiantitle.com

GET BACK TO NORMAL FASTER WITH RYTECH!

YOUR NEIGHBORHOOD RESTORATION EXPERTS

WATER MOLD FIRE CONTENTS

1122 ARROWHEAD CT | CROWN POINT, IN 46307

EMERGENCY SERVICE (219) 213-3911
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RISING STAR

MORE THAN
A MOVE:

Erica’s passion for homeownership
is rooted in the visceral memory
of instability. As a child, her family

moved so often she couldn’t count
the times on two hands. Following
the loss of her father, she watched
her mother, a single parent, finally
achieve stability by purchasing
their first home. That experience
left an indelible mark. Determined
to shield her own children from that
same transience, Erica purchased
her first home at just 19.

“I’kind of reached back in my
childhood and knew what instability
looked like, and I didn’t want my
children’s experience to be the same,”
she explains.

Erica first jumped into real estate full-
time right before the 2008 recession.
When the market crashed, she was
forced to take a secure job to pay the

bills, effectively setting her real estate
dreams aside for nearly a decade. But
the fire didn’t stay extinguished. By
2016, Erica was a wife and a mother
of seven children, working full-time
while pursuing her associate’s degree
at PNW. With the emotional and
financial support of her husband, she
re-entered the field in January 2017,
ready to finish what she started.

of Coldwell Banker
Real Estate Group

Erica’s professional turning point
happened in the quiet, exhausted
moments of a life spent juggling two
worlds. While managing the Long
Beach Country Club and working in
real estate, she found herself at a
spiritual crossroads, praying

for a sign to leave the safety

of a steady paycheck.

The answer came with a twist of
divine irony: two opportunities

at once. One was to join a high-
producing real estate team; the
other was a General Manager

role at a new coffee bodega with

a substantial raise. She chose the
“safe” path of the bodega, only to be
terminated after one season. It was
the “push” she needed.

“I think God just wanted to move
me, because he knew I wasn’t gonna
move on my own,” Erica reflects.

BY GIAVONNI DOWNING
PHOTOGRAPHY BY MELINDA
NICOLE PHOTOGRAPHY
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If you are really successful |
in business, but your

family is suffering,

THAT'S NOT SUCCESS.~

“That really is the moment everything
changed. I never looked back.”

Her mission is to provide a “country
| club level of service” to every client,
whether they are buying a $30,000
investment flip or a luxury beach
home. “Everybody deserves the same
experience,” she insists.

To understand Erica’s passion for
equity, you have to look back at that

- ik first home. It was a modest ranch with
- a blue bathtub, yellow wallpaper, and
maroon carpet.

“It was a true starter home, but it was
clean, and it had room to grow,” she says.

She draws a sharp contrast between
that dated 3-bedroom ranch and

the 5-bedroom, 2.5-bath home she
eventually moved her family into. The
bridge between the two was equity.
Erica uses her own story as a teaching
tool, painting a picture for clients

who can’t see past “ugly” wallpaper

to the financial freedom beneath.

By improving her property over two
decades, she laid the foundation for
purchasing not just a larger family
home but also multi-unit properties that
generate additional income.

If real estate is the frame of Erica’s life,
family is the foundation. She and her
husband have nurtured a family of
entrepreneurs. The spirit was planted

by Erica’s mother, who sold BBQ dinners
while Erica organized the sales and
delivery and watered by her husband
who sold clothing and dinners with Erica.

Now, that seed has blossomed into a
forest of businesses:

Husband & Brother: Ride with Care
Medical Transportation and Preferred
One Ambulance, Axiom Entertainment
Media, Bridging the Gap Podcast

Daughters: Shea Skin Salon and Spa and
Moore Sweets (baking company)

Son: Miller Solutions, a consultancy for
credit repair and business funding.

For Erica, success isn’t about being a
multimillion-dollar producer; it’s about
balance. “If you are really successful in
business, but your family is suffering,
that’s not success,” she asserts. She
meticulously schedules downtime to
be a “Nana” to her four grandchildren
and to simply “quiet the noise” with
her husband.

Erica is deeply woven into Michigan
City through initiatives like Vibrant
Communities, Midnight Hoops, and
Coldwell Banker REG Our Local Love
Committee. Her spirit of service shows

up in personal ways, too. Erica is known
for gifting freshly baked cakes with
homemade caramel icing to clients and
members of the community, a gesture so
beloved that many say her “hands are
blessed.” Whether celebrating a closing
or comforting someone through a loss,
her cakes have a way of making difficult
moments a little lighter.

Her advice to those entering the
industry is a testament to her own
tenacity: “It is a marathon, it is not a

sprint. You have to be focused on the
relationships. Don’t chase the numbers
because that’s gonna follow if you focus
on the relationships.”

Erica Miller’s story is one of starting

and restarting, of blue tubs turning into
multi-units, and of a woman who prayed
for clarity and found it in the courage

to be her own boss. Through it all, her
“why” remains unchanged: providing
the stability she craved as a child to
every family she meets today. #

— TR W IC TR
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Eh“éih"u%ﬁn N AR BEHIND EVERY FAST CLOSING
3 IS A GREAT PIT CREW

Randi Webber Jessica Flora

Sr. Rural 1# Loan Officer ¢ Rural I** Loan Officer
219.246.1672 | NMLS 469916 - :
Randi.Webber@Rurallst.com

We are a fully-licensed & insured, with
background checked W-2 employees ready to
serve your clients!

HAULING .I K& MOVING:

Junk Removal
Full-Service Moving
Move & General Labor
Furniture Installation

Jamie Sulcer

Packing

) () CHICAGO TITLE

Kayla McCollum  Autumn MacKillop
219-203-8018 219-280-0407 219-928-0681 219-331-8483

Ryan Peterson

gia.downing@chhj.com (21 9) 281 '2993 Eriek.nickson@chhj.com
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AGENT SPOTLIGHT

Jamie

// OF REALTY
EXECUTIVES

PREMIER

AND THE

OF JAMIE GARCIA

BY GIAVONNI DOWNING
PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

any enter the
real estate
industry
lured by the
promise of flexible hours
and “glitz and glam.” Jamie
Garcia’s entry was forged
in the fire of a life-altering
pivot. After becoming
a mother at just 16 and
owning an asphalt company
by 19, Jamie was forced
to reinvent herself at 38,
rebuilding from the ground
up in the wake of a divorce.

“T'hadn’t clocked in and
worked for someone since
I'was 19 years old,” Jamie
recalls. “I jumped into real
estate because I knew I
needed to be my own boss.”

Jamie describes herself

as a “little chameleon,” a
trait born from a childhood
spent navigating the
unpredictable environment
in her home. At an early
age, she vowed to turn

the difficult moments into
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triumphs. Jamie learned
how to survive through
resilience and adaptability.

“To an average person,

real estate would be

a culture shock,” she
explains. “But because I was
used to sacrifice, I knew
what it would take to be
successful. You have to get
up and keep going without
an instant reward.”

32 - May 2026

The contrast, however, lies in
the depth of the connection.
While asphalt was a service-
in, service-out transaction,
real estate allows her to
“touch people’s lives” during
their most intimate financial
decisions. Jamie is a self-
proclaimed “oversharer,”
using her own history to
make her clients feel less
alone during what can be an
overwhelming process.

YOU NEED TO
FIND SOMEONE
WHO WILL

always dance
with you.

In an industry often defined
by the bottom line, Jamie
stands out for her radical
commitment to her clients.
She operates on a simple,
gold-standard filter: the
family test. By treating every
buyer like a close relative,
she removes the pressure
of the sale and replaces

it with pure advocacy.
Whether it’s advising

a client against a bad
investment or sacrificing
her own paycheck to seal

a deal in their favor, her
primary currency is trust,
not commission.

While most people seek
security in a divorce
settlement, Jamie sought
leverage. She took $100,000,
bought a fixer-upper in cash,
and eliminated her biggest
overhead, a mortgage. But
she didn’t stop there. With
the financial breathing
room she created, Jamie
doubled down on her future,
reinvesting every saved
dollar into lead generation.
It was a high-stakes play
that paid off exponentially,
fueling a meteoric rise to 40+
home sales a year within the
first 2 years of real estate.

Despite the accolades and
being a top producer,
Jamie doesn’t focus on the
numbers. To her, numbers
shift the mindset toward
things you can’t control.
Instead, she focuses on the
families she serves.

For Jamie, real estate is

truly a family affair. Her
commitment to client success
became even more personal
in 2021 when her sister Jen
officially joined the team.
Jamie has continued to grow
her team over the years.
Each new team member has
continued to teach Jamie
more about herself and the
role of being leader.

Jamie has embraced a
profound core philosophy:
she prioritizes presence
over possessions. She

has replaced traditional
Christmas gifts with

family trips, ensuring her
children—Jasmine, Jerzie,
and Justice—build a wealth
of shared experiences.
These traditions became so
important after the passing
of the children’s father two
years after the divorce.

For Jamie, life has always
been “figureoutable”—an
inheritance she celebrates
every Wednesday during a
standing golf game with her
father. He taught her how
to stand on her own, while
gently reminding her that
she shouldn’t always have
to. Her father told her,
“you need to find someone
who will always dance
with you.”

In time, that chapter of

her life began to unfold as
well. Five years, a thousand
conversations, and one

Touch

PEOPLE’S

lives.

perfect match. Jamie and
David first crossed paths in
the digital halls of Match.com
backin 2019. In 2024, they
began their greatest chapter
yet, as husband and wife and
forever dance partners.

When Jamie and David
married, they didn’t just
join lives; they built a new

foundation centering around
all of their children. Jamie
got the wonderful addition of
Donovan, Alexis, and Darius
to her family. This blending
of hearts transformed into

a growing legacy when they
became grandparents, first
welcoming Jonah in 2023

and Juneau in 2025.

In a world of fierce
competition, Jamie chooses
collaboration over rivalry.
Known for her caring,
approachable style, Jamie
treats her colleagues

more like family than
agents. She leads with the
philosophy that success is
meant to be shared, and
she is consistently the one
bringing people together.
Her loyalty and dedication
to her relationships make
her not just a leader,

but the heartbeat of her
community. ¥
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With extensive experience in debt management
and a lifelong study of the financial markets,
Dennis Wells builds personalized mortgage
strategies designed to grow with you!

It's not just about today's rate, it's about
managing your mortgage for life.

Contact Dennis today to learn more about:

- Lowering mortgage interest over time
- Improving long-term cash flow
- Building financial confidence for the future

?M/\ié’ W&//y

Branch Manager

NMLS# 383901 Wells Funding
P: (219) 689-6091 GROUP

E: DennisWells@Leaderl.com
2 division of [ LeaderOne

WellsFundingGroup.com

&

R
I Health Care Designed with
Yﬂur cummunltv Pﬂrtner I(ftls grab coffffee(:obI YUU in Mmd c LO S I N G

II] NﬂrthWESt |I][|Ialla health care plans built for busy,

hardworking agents like you- my treat!
T e —— FIDELITY NATIONAL TITLE CLOSING TEAM
« FHA Loans Witee Y ~
e ) CHESTERTON CROWN POINT GARY* HIGHLAND
' LS . - 705 Plaza Drive, Ste. 1 11364 Broadway 363 S. Lake Street 2016 45th Street
S : . N ks Chesterton, IN 46304 Crown Point, IN 46307 Gary, IN 46403 Highland, IN 46322
B SR © Possible - 0:219.929.1011 0: 219.663.5160 0: 219.661.6024 0: 219,924.7587
* Fannie Mae HomeReady®
HOBART* LAPORTE LOWELL* MICHIGAN CITY*
655 E. 3rd Street 309 W. Johnson Rd., Ste. 1 413 E. Commercial Ave. 210 Commerce Square
: o : ‘ ' Hobart, IN 46342 LaPorte, IN 46350 Lowell, IN 46356 Michigan City, IN 46360
. . : 0: 219.661.6923 0: 219.326.1160 0:219,261.7024 0:219.872.9103
Let’s insurance together.
PORTAGE* SCHERERVILLE VALPARAISO
B INDIANA FARM o i 2710 Willowcreek Rd. 7707 US Highway 41, Unit C 53 Michigan, Ste. 101
¥ BUREAU INSURANCE" /3 Portage, IN 46368 Schererville, IN 46375 Valparaiso, IN 46383
AARON SCHWARTZ | AGENT 2L 0: 219.762.7705 0:219.322.4510 0:219.462.4188 By appointment only*

(‘S REGIONAL = (219) 789-7485

federal credit union

1-800-762-7419 + REGIONALFCU.ORG AR5 scan tovisit

My website!

I.ENDEI

2 Fidelity National Title
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SAVE THE DATE

NW!I Real Producers

SPRING EVENT

The New St. John
Community Center, built
by Blackburn Builders

=

Lisa Grady Alex Nickla

Tuesday, May 12
10:00am - 1:00pm

St. John Community Center
10216 Cline Ave
St John, IN 46373

Doors open: 10:00am
Agent Panel: 10:30-11:30pm
Social: 11:30-1:00pm
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Moderator:
Giavonni Downing

Jessica Kish Brent Wright Andrew Knies

Join us Tuesday, May 12 for the NWI Real Producers Spring Event featuring
our first-ever Top Producer Panel discussion! The event will also include
food from Coppolillo’s Italian Steakhouse, giveaways, photography by T-23
Productions, videography by Delia Jean Filming, and more.

Hosted by Blackburn Builders and Coppolillo’s, this event is free for
Realtors. Space is limited; be sure to RSVP using the link in your email.

ey, COPPOLILLD'

BUILDERS

I M STEAKHOUSE

AOME INSPECTIONS

¥ ‘ Gcolt was amazing. He walked me

through specific things that we're
important to know for the home Ad d P f M d
as well as showed the areas of I ng ea c e 0 I “
major concern to me. Lastly, any

SRS ) (e e TO YOUR HOME BUYING EXPERIENGE

answered with enough detail for
anyone to understand!
Affordable, Helpful, Thorough! & § * %% %Xk 200+ 5-Star Google Reviews!

219-309-7142 | Colt@ContrerasHomelnspections.com




FOR YOUR CLIENTS. X AR N\ G i

www.mastercleanselect.com
Construction Loans aStgr )
Up to 90% financing. Competitive rates. Local servicing from start to finish.

Kristine Clark

Northwest Indiana Mortgage Specialist SERVICES AVAILABLE: Scan to Book

PURDUEFED.COM/MORTGAGE Carpet and Upholstery Cleaning orLearn More
HMLE 8416855 Air Duct Cleaning

Mold Remediation

Water Extraction and Emergency Clean-up

Tile & Grout

Light Demo, Construction Clean-Up, Debris Removal, and More!

PURDUE FEDERAL

CREDIT UNION

Realtors:
Give your clients an easier M CB'S
CLOSING DAY ENVIRONMENTAL

INSPECTIONS

g "

Over 30 years of educated, high-quality

A
ooy | Emmimme

Insuranr:e Agency EI

reree naeny IR
PH: 219-865-8090 A O %

www.Hooslerinsurance Agency.com

. . . WELL  WATER " SEPTIC
Tired of seeing buyers struggle with rising

Home & Auto Insurance rates? WHY INSPECT
SEPTIC SYSTEMS
AND TEST WATER?
Send them to Hoosier Insurance Agency
Shane L. McBurnett I:.'r M:B MeBurniett
Jeff & Jennifer Podgorny deliver fast, competitive ol o S i
proposals that help keep deals on track Purclue Grad ~ IR~
and close on time.
Reliable service. Real savings. requests@mchsinspect.com + 574.930.0518

The support your clients deserve.
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CROWN POINT OFFICE
71W. 112th Ave.
Crown Point, IN 46307
Phone: (219) 662-7838

MUNSTER OFFICE
131 Ridge Rd. Suite 1N
Munster, IN 46321
Phone: (219) 836-2650
www.constantclean.com

Scan to Book
or Learn More

CONSTANT Clean?

maid service

Cleaning your world one room at a time.

SERVICES AVAILABLE:

Residential, Commercial, and Light Industrial Cleaning
Janitorial Services (offices, restaurants, businesses)
Regular Maid Service

Deep Cleans

Move-In and Move-0Out Clean-Up



The Architect of Commumnity: Larry & Heather Hitz Real Estate Legacy

BY GIAVONNI DOWNING PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

The walls of Larry and Heather Hitz’s
home tell a story of shared legacy
through every brushstroke of art.
Yet the true masterpiece exists
beyond the frames. It is reflected
in the sprawling neighborhoods
Larry envisioned and helped bring
to life—personally building some,
while partnering with developers
and builders to market others—
communities now framed by
maturing trees and the laughter

of generations. From the small-
town streets of Kouts to Northwest
Indiana’s most prestigious
developments, Larry’s journey has
never been a sprint; it has been a
meticulously paced marathon.

Larry Hitz views the business
of real estate through the lens
of a collegiate distance runner.
Decades ago, as he laced up

his shoes and strapped on his
uniform for a two-mile race, he
learned that victory isn’t found
in a single burst of speed, but
in the grit to endure the valleys.
“You learn a lot in sports,
especially discipline,” Larry
reflects. “And you go through

a lot of pain to win, which is
like real estate.”

Larry & H

HITZ

Y /7]
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This professional endurance
began in a vastly different
landscape: the beverage
industry. After college, Larry
spent seven years in sales for
Canfield Beverages in Chicago.
He was a marketing manager
for Weight Watcher beverages
and was part of the team that
saw “Diet Fudge” soda take fire
nationally after a feature in
The Sun-Times. His transition
into real estate was sparked

by conversations in the Army
Reserve, where there was a
buzz about its potential. Seeking
to end the grueling travel

schedule that kept him away
from his young children, Larry
got licensed in 1977 and never
looked back.

His early years in the industry were
a masterclass in grit. By 1981, amid
18% interest rates and company
layoffs, Larry found himself at a
crossroads. Rather than exiting,

he doubled down, co-founding
Executive Group in 1982 with just
$5,000 and a decision to make it
work. By 1987, Larry acquired sole
ownership of the agency, devoting
himself to creating an environment
where agents could do more

than just work; they could thrive.
For decades, he steered this ship
through the “roller coaster” of the
local industry, surviving the dark
rooms of his early career and the
crushing weight of volatile markets.

Larry provided strong
architectural vision, and Heather
added a strategic marketing
engine and the “unflappable”
calm that helped scale the
business. Heather entered the
industry with a business degree
from Valparaiso University and

a concentration in marketing.
Her sales skills were honed
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God’s grace

SUCCCSS.

at AT&T and Mead Johnson
Pharmaceuticals and her
marketing skills refined at Griffin
Media Design before she aligned
with Larry’s firm in 2004.

After noticing a gap in their
outreach, Heather presented
Larry with a 22-page PowerPoint
detailing how to revolutionize
their firm’s reach. Heather’s
ability to seamlessly blend
creative marketing with
disciplined sales execution
was a defining strength—one
she consistently shared with
and instilled in the agents she
mentored in the business.

Her touch is everywhere, even
in the vibrant greenery and

live plants that fill their home.
An avid gardener, Heather’s
nurturing spirit mirrors the way
she has cultivated their business.
Where Larry is a self-admitted
minimalist, Heather has created
a “sense of home” through
character and uniqueness. For
Heather, success is defined as
“feeling a sense of peace knowing
that I've made a difference in
others’ lives,” she shares.

Larry and Heather’s commitment
to Northwest Indiana has always
extended beyond the closing
table. Their passion for the
community led them to serve

on boards for Empower Porter
County, The Caring Place, Porter
Hospital Foundation, the Porter
County Community Foundation,
and other organizations. For
Larry, development was never
just about revenue. It was about
seeing a vision for what didn’t
yet exist, like the urban living

he pioneered in downtown
Valparaiso when others were too

afraid to bid. He remains proud of

projects like Sand Creek, Walden,
and Aberdeen, where he can
watch generations of families
enjoy the parks and pools he
helped create.

Their commitment to the heart
of the business was most evident
when they shared what they
loved about each other. Heather
spoke of Larry’s kind heart and
his love of God, while Larry
marveled at Heather’s mind and
her ability to stay unflappable
through every trial. “God’s grace
has been the foundation of my
success,” Larry admits.

The Hitz legacy made headlines
a couple of years ago with the
sale of his iconic building at the
roundabout at Roosevelt and
Calumet. Larry stood on the top
floor of his building, just as he
had when he first bought it in
1989, and realized it was time to
say goodbye to the space, but not
the mission. Recently, he sold his
44-year-old business to Berkshire
Hathaway HomeServices Indiana
Realty, based in Indianapolis.

This childhood
treasure that
once held him
as a toddler
continues to l
tell the story
legacy and a
deep connection
to communit

“This move isn’t about becoming
something different,” Larry
stated. “It’s about continuing
what we’ve always done, with
the support of a team that shares
our philosophy and culture.” The
transition felt right because the
new owners, including CEO Craig
West, shared the same values and
long-standing friendship.

Larry’s focus remains on the

“4 Ps” of real estate: patience,
persistence, perseverance, and
prospecting. He continues to
serve as a broker and, more
importantly, a mentor to the next
generation of leaders. This has
always been and will always be
what drives him. He thrives on

helping agents see and obtain
their greatest potential.

His legacy is not just the land he
developed and the properties
he sold, but the bridge he built
to connect people across the
region. He has created a picture
framed by greenery, love, and a
strong sense of community that
will endure for generations. Yet,
even as his influence spans the
horizon of Northwest Indiana,
the core of his drive remains
rooted in a Zig Ziglar quote
given to him by his father, “You
can have everything in life

you want, if you will just help
enough other people get what
they want.” ®




Real Estate Law ¢ Evictions ¢ Tax Sales ¢ Solving Title Issues

Guided by Experience,

Your Trusted Partner with
Compassion and Transparency.

BB Kvachkoff
=4 Law, Inc.

K | L 405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500

Pest-Free

ANTS, TERMITES, RODENTS, MOSQUITOES... PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELF PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS:

We are a local resource for
your team and clients.
Book a free Lunch &
Learn!

We'll equip you with
essential pest knowledge

i Tl!ml]te Protection « Rodent Control & Prevention
T Irwestur & Property Management Expertise » 95+ Years of Integrity & Excellence

800-GOT-PESTS? FRANKLIN

} FranklinPestSolutions.com SERT SHLITMER.
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HEATING &

AIR CONDITIONING

YOUR INDOOR CLIMATE SOLUTION

Les Turbin, Vice President ~ Rachel Turbin, President

* Over 25 Years of Experience

* Heating, Air Conditioning, & Geothermal Specialists
* Free Estimates on New Installs
* Residential & Commercial Installation & Service

* Family Owned & Operated
* Financing Available

Ask us about installing a geothermal heat pump in your home. It is the greenest, most efficient, and most cost
effective heating & cooling system available. You have to experience it to believe it!

219-515-4007

info@stiheatingandair.com

PTC

PREMIER TITLE

58 Valparaiso St., Valparaiso,

COMPAN Y. (¥ =

IN 46383 » 219.386.4006
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Every Closing Makes a Difference

Through our charitable arm Proper Giving, el
we donate a portion of each and every et

closing to a local NW Indiana charity. MM’N
Meet this month's charity:

[TEEE |

Community Help Network 4

= oy
vl e

Schererville Valparaiso
322 indianapolis Blvd 175 Wesl Lincolnway

! u PROPER TITLE

M E ]_,_U] N DA N ] CO L E 219-323-4657 MELINDANICOLEPHOTOGRAPHY2I9@GMAILCOM

SCAN TO WEBSITE

”PEOPI.ES CHOICE

HOME INSPECTION SERVICES

Working together ~

to help our clients
Established
in

make the

Best Choice ~

(219) 365-9005 - info@peopleschoicehis.com « peopleschoicehis.com
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ROSEBUD P
=STEAKHOQUSE= -

A RARE STEAKHOUSE WELL DONE

MUNSTER
219-266-0050

WHEELING * SOUTHLAKE < CHICAGO - ST. CHARLES
847-350-9997 B17-634-5050 312-397-1000 COMING

SOON
(=l l=]
rosebudsteak.com %l

MUNSTER

219-266-2213

[
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COPPOLILLOS &

CROWN POINT
219-265-6768

LIBERTYVILLE
847-773-4234

" copoliloncom Bl

CHCRESTAURANTS.COM

3




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200 | C: (708) 755-8600
Maxn@ttsgranite.com
Jdavis@ttsgranite.com
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