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Lamberth Insurance Services helps your clients 

understand their policies, close coverage gaps, 

and feel confident heading into the season ahead

tammy@lamberthinsurenceservices.com
8401 Richlands Highway, Richlands, NC 28574

(910)430-6003 Ext. 100
(910)389-5428

lamberthins.com

Hurricane season begins June 1st

Tammy Lamberth: Agency Owner - Principal Agent

          for the first storm name

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
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Cedric Burke | 919-632-8647 • Davis Orebaugh | 919-740-7049

A WINNING TEAM FOR YOUR CLIENT'S
MORTGAGE. WE REDEFINE THE

REALTOR-LENDER RELATIONSHIP TO
ENSURE A SUCCESSFUL PARTNERSHIP!

PROFILES

IN THIS ISSUE

3	 RP National Map

6	 Meet the Team / Save The Date

7	 Preferred Partners

10	 Cover Story: Linda and Kelinda Rike
16	 Leader In The Office: Joann McDermon
22	 Partner Spotlight: JC Jackson Homes

If you are interested in nominating people for certain stories, please email us at: lauren.schuster@n2co.com

10
COVER STORY

Linda and 
Kelinda Rike

Joann McDermon16

22

JC Jackson Homes

Contents

Debra Whaley  |  Attorney at Law
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This section is designed to make it easier for you to find trusted real estate affiliates. Take 
a moment to get to know the businesses that sponsor your magazine. These local partners 
are proud to support both you and the publication, helping make it possible. Please consider 
supporting them in return and thank them for their commitment to the real estate community!

Preferred Partners

ARTIFICIAL INTELLIGENCE
Vates Domus AI
(281) 797-8720
vatesdomusai.com

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of Elizabeth 
City/The Outer Banks
(252) 562-0262
www.budgetblinds.com/
elizabeth-city-the-outer-banks-nc/

Budget Blinds of 
Jacksonville NC
(910) 219-3910
www.budgetblinds.com/
jacksonvillenc/

BUILDER
JC Jackson Homes, LLC
(252) 838-1590
www.jcjackson.com

Wavecrest Builders
(252) 354-7610
www.wavecrestbuilders.com

GARAGE FLOORING
Granite Garage Floors
(252) 646-9221
www.granitegaragefloors.com/
location/coastal-carolina

GOLF CARTS
John’s Golf Cars
(252) 531-5872
www.johnsgolfcarsinc.com

HOME INSPECTION
Brad Inspects
(910) 934-8833
www.bradinspectsnc.com

MAD Home Inspections
Brandon boggs
(757) 770-8413
madinspecctions.com

Tidemark Home Inspections
Jonathan Morgan
(910) 358-3345
www.tidemarkhome 
inspections.com

HOME WARRANTY
Old Republic Home Protection
Stephanie Midgett
(910) 382-8048
www.orhp.com

INSURANCE
April Jones Insurance
April Jones
(910) 660-0215
april@apriljonesinsurance.com

Flatlands Insurance Group
(252) 638-9000
www.flatlandsjessup.com

Goosehead Insurance
Heather Sargent
(252) 773-4090
www.goosehead.com/agents/nc/
morehead-city/heather-sargent/

Lamberth Insurance Services
Tammy Lamberth
(910) 389-5428
www.lamberthins.com

North Carolina Farm 
Bureau Insurance Group
Bradley Carroll
(910) 346-9812
www.ncfbins.com/bradley.carroll

Wavecrest Insurance
(252) 354-1414
www.wavecrestinsurance.com

LAW FIRM
Law Office of Debra Whaley
(252) 222-4555

MORTGAGE
Carolina Family Mortgage
Sara Hoopes Ingram
(910) 478-8014
www.carolinafamily 
mortgage.com

CrossCountry Mortgage
(919) 632-8647
www.crosscountrymortgage.com

EMM Loans, LLC
Drew Blakely
(269) 569-6818
www.emmloans.com/
gardencitymortgageteam

Movement Mortgage
(910) 232-4112
www.movement.com

Southeast Mortgage
Marc Carter
(240) 779-5345
www.southeastmortgage.com

PHOTOGRAPHY- REAL ESTATE
Lighthouse Visuals
(252) 302-4773
www.lighthousevisuals.com

PROPERTY MANAGEMENT
Spinnaker’s Reach Realty
(252) 354-5555
www.spinnakersreach.com

ROOFING
Maven Roofing
(910) 294-9817
www.mavenroof.com

Patriot Roofing Company LLC
Stephanie Bolton
(910) 218-0600
patriotroofer.com/

Emma Dollenmayer
Writer

Tre Cogdell
Photographer 

Lighthouse Visuals

Meet
The

Team
Lauren Schuster
Publisher & Owner

Josh Freeman
Photographer 

Lighthouse Visuals

Justin Whitt
Photographer 

Lighthouse Visuals

DISCLAIMER: Any articles included in this publication 
and/or opinions expressed therein do not necessarily 
reflect the views of The N2 Company d/b/a Real 
Producers but remain solely those of the author(s). 
The paid advertisements contained within the 
Real Producers magazine are not endorsed or 
recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher 
may be held liable or responsible for business 
practices of these companies.

Outstanding Partners?

Real Estate Agents! 
Do you know of any businesses 
who would want to hear about 
partnering with Real Producers?

Send recommendations to  
lauren.schuster@realproducersmag.com 

WHO
DO YOU 
KNOW?

Join us for a relaxed and fun 
social event with top real estate 
agents and industry leaders.

Save the Date!
REAL PRODUCERS

E V E N TLet’s Connect.
  Let’s Celebrate.

Great people. Good vibes. Stronger together.

JACK’S ON THE WATERFRONT  •  MOREHEAD CITY, NC  •  INVITATION TO FOLLOW!

Wednesday, May 27th  •  3-5pm
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Heather Sargent
Agency Owner
(252)773-4090

Taylor Beamon
Agent

(919)725-7515

Hurricane Season Starts June 1st

Is your client’s coverage ready?
Now’s the time to make sure nothing is 

overlooked. Goosehead Insurance helps your 
clients understand their policies and get the 

protection they actually need, before it 
matters most.

SALES     •     SERVICE     •     RENTALS

1219 North Carolina Hwy 58 Cape Carteret, NC 28584  •  1(252) 393-6275

www.johnsgolfcarsinc.com

Office (910) 346-1146
2832 Henderson Dr,
Jacksonville, NC 28540
NMLS #86691

THE MARKET IS HEATING UP FOR

When things get busy, details matter. Carolina 
Family Mortgage Group ensures every client 
receives a smooth and transparent process with 
zero origination, processing, or application fees.
So you can refer with confidence!

Sara Hoopes Ingram
Mortgage Loan Officer

(910) 478-8014
NMLS #928764

Shelly Rankin
Senior Loan Processor

(910) 545-3688
NMLS #2213127

WIN A $250 
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter

No purchase necessary. Open to US residents (excluding AZ, FL, NY, RI) 18+.One 
$250 gift card awarded per month in 2026. Odds may vary. Void where prohibited.

252-368-6843
Serving all of Eastern North Carolina

Residential and Commercial
Concrete Coating Systems
Interior and Exterior
Storage Solutions
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Linda Rike’s journey into 
real estate began long before 
it became a family business. 
After earning degrees in 
math and psychology from 
East Carolina University, 
her path initially led her 
far from the Crystal Coast. 
She spent time in Miami 
working in rehabilitation 
counseling and later 
teaching, but life had other 
plans. When funding for her 
position disappeared, she 
returned home to Beaufort 
at a crossroads. Unsure of 
what would come next, but 
certain she wanted to build 
something meaningful.

That turning point came 
through real estate, sparked 
by investing. Linda and 
her husband began buying, 
renovating, and selling 
properties, and somewhere 
in that process, she realized 
she had found her calling. 
By 1985, she had earned 
her real estate license, 

The Name Behind 
Morehead City 
Real Estate
WRITTEN BY 

LAUREN SCHUSTER 

PHOTOGRAPHY BY 

JUSTIN WHITT

COVER STORY

launching what would 
become a more than 40-year 
career in the industry.

From the beginning, Linda 
approached real estate 
differently. She wasn’t 
afraid to try new ideas, 
push boundaries, or invest 
in marketing before it 
was the norm. She built a 
presence, one that would 
eventually make her name 
synonymous with real 
estate in Morehead City.

That presence didn’t happen 
overnight. It was built 
deal by deal, relationship 
by relationship. In fact, 
her reputation became so 
widespread that one fellow 
broker once joked it would 
be easier to figure out which 
homes Linda hadn’t sold 
than the ones she had.

“No two days are alike. It’s 
a giant roller coaster ride,” 
Linda says. “Just when you 
think you’re up here, it 
goes down. And just when 
you think you’re down, 
something amazing walks 
through the door.” 

Then came Kelinda Rike, 
bringing a new generation 
into the family legacy.

Like many who grow up in 
a tight-knit coastal town, 
Kelinda once believed she 
needed to leave to find her 
path. She did just that by 
building a life and spending 
years working in the service 
industry. But eventually, 
Morehead City called her back. 
And when she returned, she 
made a decision that would 
change everything: she went 
to work with her mother.

Now more than a decade 
into her own real estate 
career, Kelinda brings a 
complementary energy to 
the team.

“When you’re working with 
the public, you learn how 
to read people,” Kelinda 
explains. “You can tell what 
they’re thinking before they 
even say it and that matters 
in real estate.” 

As she quickly learned,  
the business wasn’t quite  
as simple as it looked 
growing up.

“I thought, ‘Oh, this will be 
easy, my mom just smiles 
and waves,’” she laughs. 
“That is not true. You have 
to be willing to work all day, 
every day. But if you are, it’s 
an incredible career.” 

In Morehead City, real 
estate isn’t just about 
buying and selling 
homes, it’s about legacy, 
relationships, and a deep-
rooted connection to the 
community. Few embody 
that more fully than 
Linda and Kelinda Rike, 
the mother-daughter duo 
behind the Linda Rike  
Real Estate Team. Known 
by many as the realtors in 
the area, their story is one 
of longevity, innovation, 
and a reputation that has 
been built and rebuilt  
over decades.

LINDA 
KELINDA&&

RIKE
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Together, Linda and Kelinda 
have created a dynamic 
that blends experience 
with adaptability. It’s a 
partnership rooted not 
just in business, but in 
family, and that shows in 
the way they serve their 
clients. Their ability to 
balance professionalism 
with genuine care is what 
continues to set them apart 
in a competitive market.

Their success, however,  
isn’t just about skill. It’s 
about consistency.

“If you don’t follow up, 
people forget,” Kelinda says. 

“But if you keep in touch, 
they remember you and they 
come back.” 

That commitment has fueled 
a referral-based business 
that continues to grow.

And nowhere is their  
local impact more visible 
than through their long-
standing involvement  
with the Big Rock Blue  
Marlin Tournament.

For years, the Linda Rike Real 
Estate Team has been the 
only real estate sponsor of 
this iconic event, a distinction 
that speaks volumes. What 

began as a strategic decision 
quickly became something 
much bigger.

“When they asked if I wanted 
to be the exclusive real estate 
sponsor, I said yes,” Linda 
recalls. “I saw how big it was 
and I knew I wanted to be 
part of it.” 

From sponsoring events 
to creating memorable 
experiences, like their now-
famous turquoise buckets, 
the Rike team has become 
an integral part of the Big 
Rock tradition.

“I’ve always believed in  
it because of what it gives 
back,” she says. “The  
money goes to charity, and 
that matters.” 

That same philosophy 
extends into everything 
they do. Whether guiding 

first-time buyers or longtime 
locals, Linda and Kelinda 
approach each client with 
care and commitment.

“Buying or selling a home 
is one of the most stressful 
things people go through,” 
Kelinda says. “Our job is to 
keep it together and get them 
to the closing table.” 

At their core, Linda and 
Kelinda Rike are more than 
top-producing agents. They 
are pillars of the Morehead 
City community, trusted 
advisors, and a testament 
to what happens when 
passion meets persistence. 
Their legacy is not just in 
the homes they’ve sold, but 
in the relationships they’ve 
built along the way.

In Morehead City, real estate 
has a legacy and it’s written 
by Linda and Kelinda Rike. 

Just when you think you’re up 
here, it goes down. And just 
when you think you’re down, 
something amazing walks 
through the door.” -LINDA RIKE
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FINANCING THE
COAST WITH
CONFIDENCE

SEAMLESS FINANCING SOLUTIONS,
NOW ALONG THE COAST

NMLS #2251623

NC Branch: 5710 Oleander Drive,
Suite 104 | Wilmington, NC 28403

GA Branch: 3575 Koger Blvd.
Suite 400 | Duluth, GA 30096

Southeast Mortgage is expanding to the North Carolina coast, 
bringing the same trusted service that buyers across the 

Southeast have relied on for years.

Our coastal team delivers tailored lending solutions to
help builders, buyers, and investors grow with confidence,

making every transaction seamless!

Marc Carter
1(240)779-5345
Marc.Carter@SoutheastMortgage.com

910.660.0215

Local & Independently Owned

CHOICES MATTER. 
COASTAL INSURANCE IS OUR TOP PRIORITY.

1213 CULBRETH DRIVE
Wilmington, NC 28405

51 S. END CT
Hampstead, NC 28443 apriljonesinsurance.com | info@apriljonesinsurance.com

Scan to
Get Your 

Client's Quote 
Started & We 
Will Take It 

From There!

Contact us today to get started!

As your local independent insurance team, we 
represent many leading insurance companies. We are 

able to o�er your clients choices and provide the 
protection that is right for them.

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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S T E P P I N G  I N T O  L E A D E R S H I P

JOANN
WRITTEN BY LAUREN SCHUSTER  ••  PHOTOGRAPHY BY JOSH FREEMAN

LEADER IN THE OFFICE

Joann McDermon didn’t take a 
traditional path into real estate or 
leadership. In 2015, she stepped into 
both at the same time, launching her 
real estate career while running for 
town council in North Topsail Beach. 
It was a natural decision for someone 
who has always believed that if 
something needs to be done, you step 
up and do it.

Before real estate, Joann built a 30-year 
career in healthcare IT, working her 
way up from a secretary to a Business 
Development Executive. Alongside that 
career, she and her family were already 
deeply invested in real estate, owning 
vacation rental properties for more 
than two decades. What started as smart 
investing gradually became a passion, 
especially along the coast of North 
Carolina, where her family had been 
spending time since the late 1990s.

After her parents retired to Sneads Ferry in 
1998, Joann and her family began visiting 
frequently, eventually falling in love with 
the area. In 2012, they made North Topsail 
Beach their full-time home. Just a few years 
later, she made the leap into real estate, 
turning years of personal investment 
experience into a full-time business. 

“I never set out thinking I needed to be in 
charge,” Joann shares. “I just wanted to 
do right by people. But when you do that 
long enough, people start to look to you 
for guidance.”

That mindset quickly carried beyond 
real estate and into public service. In 
2015, she was elected as an alderman, 
stepping into a role where she could 
directly impact the community she had 
grown to love. Then in 2019, she ran a 
write-in campaign for mayor and won, a 
testament to the trust she had built in a 
relatively short amount of time. 

Serving as mayor for six years, 
Joann helped guide North Topsail 
Beach through meaningful moments, 
including the recovery from 
Hurricane Florence, the rebuilding 
of town hall, and the approval of a 
new fire station. She also prioritized 
strengthening relationships across 
the three towns that make up 
Topsail Island, understanding that 
collaboration was essential for long-
term success. 

At the same time, she was building 
a thriving real estate business. Since 
2015, Joann has helped 374 families 
and closed more than $146 million 
in sales. Those numbers don’t only 
reflect her experience, but the 
trust she has earned along the way. 
Her business is largely built on 
repeat clients and referrals, a direct 
result of the relationships she has 
cultivated over the years.

McDermon
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IF I CAN HELP 
SOMEONE BELIEVE 
IN THEMSELVES 
& CREATE A LIFE 
THEY’RE PROUD OF, 

Today, Joann serves as Broker-in-
Charge of the Sneads Ferry office 
for Better Homes and Gardens Real 
Estate – Treasure, where she plays a 
key role in mentoring and developing 
agents. Her leadership style is hands-on 
and rooted in real-world experience. 
Rather than simply offering advice, she 
teaches through doing. Techniques such 
as walking agents through contracts, 
listings, and scenarios so they can fully 
understand the process.

“Every agent is different,” she explains. 
“What works for one person won’t work 
for another. My job is to figure out how 
to help each person succeed in their 
own way.”

That approach has created a 
collaborative environment where 
agents feel supported, challenged, 
and encouraged to grow. Joann is 
intentional about maintaining a culture 
where people help one another, share 
knowledge, and continuously improve. 
Something she believes is critical in a 
business that is constantly evolving.

Her leadership is also shaped by 
the years she spent in public office. 
Balancing real estate with the 
responsibilities of serving as mayor 
required discipline, perspective, and the 
ability to navigate complex situations. 
Those experiences continue to influence 
how she leads today, giving her a unique 
ability to guide others through both 
opportunities and challenges.

Her daughter, Ashley Davis, works 
alongside her in real estate, building 
her own business while benefiting from 
Joann’s mentorship and experience. It’s 
a partnership built on mutual respect 
and shared values.

“My daughter has taught me so much 
about patience and perspective,” Joann 
says. “Seeing her navigate her own path 
reminds me that leadership isn’t about 
control, it’s about support.”

Outside of her professional roles, family 
remains at the center of Joann’s life. 

That perspective has only deepened 
with the arrival of her grandchildren, 
Jackson and Whitley. Becoming a 
grandmother has added a new layer 
of meaning to everything Joann does, 
shaping how she thinks about both her 
work and her legacy.

“Jackson & Whitley changed 
everything,” she shares. “They make me 
think about the future in a different way. 
It’s not just about what I’m building now, 
but what I’m leaving behind.”

After a decade of public service, 
including time as both an alderman and 
mayor, Joann stepped away from her 
role at the end of 2025. Today, she brings 
that experience into her real estate 
business, continuing to serve her clients 
and agents with the same level of care 
and perspective.

Whether she’s guiding a client, 
mentoring an agent, or spending time 
with her family, Joann approaches 
everything with the same steady 
mindset that has defined her journey.

“I just want to make a difference,” she 
says. “If I can help someone believe 
in themselves and create a life they’re 
proud of, then I’ve done my job.”

No matter the role, Joann McDermon 
leads with purpose and makes a lasting 
impact on the people and community 
around her. 

THEN I’VE 
DONE MY 
JOB.”

Daughter Ashley Davis and 
granddaughter Whitley
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Se�ng the mark for home inspec�ons in 
North Carolina’s Tidewater Region.

HOME | SEPTIC | RADON
MOLD | WATER TESTING

Veteran-Owned & Operated
                     45+ 5-Star Google Reviews

TIDEMARK
 HOME INSPECTIONS

Jonathan@�demarkhomeinspec�ons.com
www.�demarkhomeinspec�ons.com

Jonathan Morgan

910-358-3345

From Foundation to Protection
Build your dream home with Wavecrest Builders and protect it with Wavecrest Insurance

www.wavecrestbuilders.com
252-354-7610

www.wavecrestinsurance.com
252-354-1414
2 0 1  M a n g r o v e  D r i v e  E m e r a l d  I s l e ,  N C  2 8 5 9 4
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B R I G H T E R  I D E A S ,  
B E T T E R  H O M E S ,  B E S T  E X P E R I E N C E

JC Jackson
PARTNER SPOTLIGHT

For JC Jackson Homes, the story 
doesn’t begin with a business 
plan, it begins with family.

Long before the company 
officially formed, Jeremy Jackson 
was learning the fundamentals 
of construction the old-fashioned 
way: on job sites, side by side 
with the people who built before 
him. His roots in Eastern North 
Carolina run deep, but it was his 
grandfather who left the most 
lasting impression.

“I started working for him when 
I was in high school, picking 
up trash on job sites,” Jeremy 
recalls. “That’s where I learned 
the importance of a clean job site. 
People equate quality with what 
they can see, and cleanliness is 
one of those things.” 

That early lesson remains 
a signature of the company 
today. Walk onto a JC Jackson 
Homes job site, and you’ll notice 
the difference immediately 
with order, organization, 
and cleanliness before a 
single wall is finished.

But the lessons went far  
beyond appearances.

“He taught me how to run a good 
business,” Jeremy says. “Pay 
people on time. Do what you say 

you’re going to do. Just the basic, 
old-school things.” 

After earning a finance degree at 
East Carolina University, Jeremy 
initially thought his path would 
take him elsewhere. But the pull 
of Eastern North Carolina and 
the opportunity to continue what 
his grandfather started is what 
brought him back. Following his 
grandfather’s passing, he carried 
that legacy forward, officially 
launching JC Jackson Homes, 
which recently celebrated its 20-
year anniversary.

Today, that legacy is reflected not 
only in the homes they build, but 
in how they build them.

JC Jackson Homes’ most 
significant growth milestone is 
marked with the expansion of its 
Build On Your Land program.

“We started building on 
individuals’ land, and that’s really 
where a lot of our growth has 
come from,” Jeremy shares.

Clients have the opportunity to 
bring their own land and their 
own vision to the table. Whether 
it’s a wooded homesite, waterfront 
property, inherited family 
land, or acreage for a forever 
home, each property presents a 
completely unique opportunity.

HOMES
WRITTEN BY 

LAUREN SCHUSTER 

PHOTOGRAPHY BY 

TRE COGDELL

Left to right: Savannah Austin, Erick Cooper, Jeremy Jackson, Kim Viotti
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to multiple vendors or relying on 
online selections, homeowners 
can make every major design 
decision in one place, guided by 
dedicated design specialists.

From flooring and cabinetry to 
fixtures and finishes, the process 
becomes more efficient and far 
more enjoyable.

“You’re not trying to piece things 
together from different places or 
wondering how it will all look in 
the end,” said Savannah Austin, 
the marketing coordinator. “You 
can see it, feel it, and experience it 
right here.” 

It’s a level of service that reflects 
their commitment to delivering 
not just a home, but a seamless 
and elevated experience.

Even after two decades,  
Jeremy remains focused on the 
long game.

“I’ve tried to make the right 
decisions for this company for 
the long term,” he says. “I want to 
continue to see it grow.” 

That growth includes expanding 
into new markets and continuing 
to refine the “On Your Land” 
experience by giving buyers 
more control over where and 
how they live.

But at its core, the mission  
hasn’t changed.

It’s still about building homes 
people are proud of. Still about 
doing business the right way. And 
still about honoring the legacy 
that started it all.

Because at JC Jackson  
Homes, it’s never just been  
about construction.

It’s about creating something  
that lasts. 

W E  E X I S T  T O  C R E A T E  O P P O R T U N I T I E S , 
B U I L D  R E L A T I O N S H I P S ,  A N D  D E L I V E R 

H O M E S  F A M I L I E S  C A N  T R U S T . ”

Our ‘why’ is simple: 

“Every piece of land is different,” 
Jeremy says. “You have to figure 
out what it takes to take that 
home and place it perfectly on 
that land.”

That is where Erick Cooper and 
Kim Viotti, JC Jackson Homes’ 
New Home Specialists for On Your 
Land, play such an important 
role. Erick and Kim, along with 
in-house Drafting and Design 
Specialists, work closely with 
clients from the very beginning. 
Helping them align their homesite, 
budget, and floorplan vision into a 
personalized path forward.

“By the time our drafting and 
design teams are done, you don’t 

even recognize it from where it 
started,” Jeremy says.

JC Jackson Homes has also 
built a clear, Realtor-friendly 
referral structure for the Build 
On Your Land experience, 
making it easy for agents to 
confidently introduce clients to 
a homebuilding option on their 
land. When agents register their 
client prior to first contact, they 
can earn a 2% referral fee** 
based on the fixed building cost 
of the home, excluding land value 
and site-specific improvements. 
To qualify, the client must 
enter into a contract within six 
months, and the referral fee is 
paid directly to the agent’s firm 

at the first construction draw, 
typically around 30 days after 
construction begins. With early 
compensation, clear expectations, 
and a transparent process, the 
company has created a trusted 
partnership model that supports 
both the client journey and the 
agent relationship.

*Referral fees are subject to 
agent registration requirements, 
brokerage eligibility, and the terms 
of JC Jackson Homes’ current 
referral policy. 

Behind the scenes, a full team 
from pre-construction to on-site 
builders ensures a streamlined 
process that still allows for 
creativity and individuality.

As the company has grown to 
more than 30 team members, 
Jeremy’s focus has shifted toward 
building the team itself.

“My role now is building a team 
that excels at building homes,” he 
says. “If I have a talent, it’s finding 
incredible people.” 

That people-first mindset drives 
the company’s culture and is 
reflected in their core values.

“We treat people the way we 
want to be treated. If we do the 
right things, we’re going to grow,” 
Jeremy says. 

That commitment is embodied 
in what JC Jackson Homes calls 
their three uniques: brighter 
ideas, better homes, and best 
experience. It’s a standard that 
shapes every interaction, from 
the first conversation to long 
after closing.

One of the clearest examples is 
their design studio, an offering 
that sets them apart as the only 
dedicated design studio of its kind 
locally. Instead of sending clients 
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We fight to find a way

We operate with the highest 
levels of integrity, expertise, 
transparency, personalized 

solutions, and heartfelt advice.

Our commitment is to build 
lasting relationships, and link 

arms with every client who 
dreams of home ownership.

We care about
you, your family, & �r c�un�y
We care about
you, your family, & �r c�un�y

Your Closing Starts Here.
OVER 20 YEARS OF COMBINED EXPERIENCE

LICENSED AND CERTIFIED

SAME-DAY SERVICE AVAILABLE

QUICK, FREE OVER-THE-PHONE ESTIMATES

LOCALLY AND FAMILY-OWNED

VETERAN-OWNED

BRANDON BOGGS
OWNER / INSPECTOR

BOOK YOUR HOME INSPECTION WITH US!
757-770-8413 | madinspections@gmail.com | www.madinspections.com



9151 Currency St.
Irving, TX 75063


