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Mortgagde :{ |l REALTY LLC

Solutions
HighestRated Property
Manager onthe Gulf Coast

SERVING ALL OF BALDWIN & MOBILE COUNTY

You Keep Your Client!

Follow us and
learn more »

marshlending.com ki,
helle@marshlending.com

_GNHH_“_I Get Closed

14 Vi bl . .
W7/ with Marsh Lending

STOREFRONT NOW
OPEN!

FREE WATER TESTING

CHEMICALS + SUPPLIES

- POOL LINER DISPLAYS +
INSTALLATION

- ROUTINE CLEANINGS

- REPAIRS + MAINTENANCE

- COMMERCIAL + RESIDENTIAL

20730 SR-181, SUITED
FAIRHOPE, AL
MON-FRI | 9-5

251-300-9904

riverparkpools.com

e N N N N N 4 8:]me5
JGG gle Reviéws o | ﬁ
1l NARPM"

National Association
of Hesidential
Property Managers

2 . May 2026



? HWY 90
251-660-0366

4175 GOVERNMENT ELVD
MOBILE, AL

¢ BELTLINE
251-343-6999

1268 WEST I-65 SERVICE RD S
MOBILE, AL

' KNIGHT OWL
STORAGE
BUY 1 MONTH
GET ANOTHER

MONTH FREE!

¥l 12 month no rent increase guarantee

[#] Convenient access hours
[¥| Climate & non-climate controlled
[¥I Moving truck rentals

TWO CONVENIENT LOCATIONS:
KNIGHTOWLSTORAGE.COM

Complete Home Inspectlons
A Professional Service
with a Personal Approach

Performing Licensed and Certified Residential Inspections §

in Mobile and Baldwin County for Over 20 Years

Plumbing Systems & Appliances | Electrical Systems | HVAC Systems
Foundation & Crawl Space (as accessible) | Roofing & Attic (as accessible)
Windows/ Doors | Installed Kitchen Appliances | Fireplace/ Chimney | Pools (251)510-1809
Garage/ Workshops | Exterior Siding | Deck/ Patio | Topography/ Drainage chimobile.llc@gmail.com

completehomeinspectionsllc.com

4. May 2026

Daniel Crigger, Owner

Mortgage lady

NMLS #111719

i g
_ y L .l' - !
." : ,:' .

Taking the Worry Out of Home Loans for 35 Years
Local Expertise « Personalized Service

) R .__“‘:_T_- ¢
L

Here for all your LA, MS, AL, & FL home loans!

Melissa Butler, Owner/Loan Originator
251-447-3469

melissabutler@magmtg.com
www.amortgagelady.com
@i“.‘-‘,;‘.‘, Magnolia Mortgage Company, LLC

Real Estate media
Gertified Drone
Virtual 360's

|||I J'Il'
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CHAMBER OF COMMERCE
Mobile Chamber of Commerce
Michael Galvin

(251) 431-8628
mobilechamber.com

CLEANING SERVICE
Honey Bee Cleaning
(251) 401-4180
www.facebook.com/
honeybeeeclean

DOWNSIZING/ESTATE SALES
Bay Area Packing Service
(251) 554-0154
www.facebook.com/search/
top?q=bay%20area%20
packing%20services

FENCING WOOD/METAL/
COUNTRY FENCING

Eastern Shore Fence Company
(251) 604-3018

FOUNDATION REPAIR
MDH Foundation Repair
Shannon Reichart

(251) 375-0565

108 5th Street,

Daphne, AL 36526
mdhfoundationrepair.com/

FOUNDATION REPAIR
AND WATERPROOFING
APS Foundation

Jordan Erwin

(205) 532-3577
alabamaprofessional.com

HOME INSPECTION

Complete Home

Inspections, LLC

(251) 510-1809
completehomeinspectionslic.com

Ronny Reeves Home
Inspections

(251) 753-1030
www.facebook.com/
InspectorRonny

6 - May 2026

HOME WARRANTY
Home Warranty Inc.
(601) 954-3999
homewarrantyinc.com

HOME/MOLD INSPECTION
Guiding Light Inspections
(850) 408-4495
guidinglightinspects.com

HVAC SERVICES
Hembree Heating &

Air Conditioning

(251) 259-4664

8380 Tanner Williams Road
Mobile, AL 36608
hembreeac.com

INSURANCE AGENCY
Laurel Flowers State Farm
(251) 675-4736
sfagentflowers.com

Rachael Kidd State Farm
(251) 653-7218
www.rachaelkiddinsurance.com

Romilee Broussard Agency
(251) 634-8111
allstate.com/rbroussard1

INSURANCE SERVICES
Beacon Insurance Services
(228) 374-0067
www.beaconinsurance
services.net/

LENDER
Community Bank
Communitybank.net

Community Bank
Communitybank.net

MORTGAGE / LENDER
Magnolia Mortgage Company
(251) 660-5025
magnoliamortgagecompany.com

Marsh Lending, LLC
(214) 729-3180
marshlending.com

New American Funding
(952) 715-7295
nafinc.com

Will Goodwin GMFS Mortgage
(251) 328-4233
gmfsmortgage.com\will.goodwin

MORTGAGE LENDER
Movement Mortgage
(251) 230-0321
tannergorum.com

PEST CONTROL
Wayne’s Pest Control
(205) 732-20M
callwaynes.com

PEST SOLUTIONS
Boss Pest Solutions
(251) 648-8125
bosspestsolutions.com

E3 Termite & Pest Control
Mike Adams

(251) 850-7378

975 W 165 Service Rd N
Mobile, AL 36618
E3pest.com

PHOTOGRAPHY
Captured By Tyler
(706) 599-8194
capturedbytyler.com

Dream Home Productions
(256) 590-3510

Grizzled Productions
(251) 654-1644
grizzledproduction
photography.com

POOL SERVICES
River Park Pools
(251) 300-9904
riverparkpools.com

PROPERTY MANAGEMENT
Level Property Management
Group, LLC

Kelly Moore

(251) 517-5416

7472 Parker Road

Fairhope, AL 36532
levelpmg.com

Revitalize Realty, LLC
(251) 303-3858
revitalizerealty.com

REAL ESTATE ORGANIZATIONS
Baldwin Realtors Association
(251) 947-3777
baldwinrealtors.com

REAL ESTATE RESOURCE

1 South Property Management
(251) 265-1230
1SouthRentals.com

Real Estate School of Mobile
(251) 265-1230
RealEstateschoolofMobile.com

ROOFING PROFESSIONALS
Watkins Construction

& Roofing, Inc.
watkinsconstructioninc.com

SIGNS & GRAPHIC DESIGN
Fast Signs

Pauline McKean

(251) 279-0747

4668 Airport Blvd.

Mobile, AL 36608
fastsigns.com

SOCIAL MEDIA MARKETING
Southern View Media

(251) 517-9425
southernviewmedia.com

Conventional FHA, USDA
Construction & Renovation

Clear Communication
Quick Turn Times
$100M+ in Loans Closed

NO JUNK FEES

o GMES

MORTGAGE

ONE FLAT LENDER FEE $1,649

TURN ‘t DUR BACKYARD

(=

EASTERN SHORE FENCE CO.

FREE ESTIMATES
NOW BOOKING
SPRING PROJECTS

L 251-604-3018

@ Easternshorefencecoal.com
FENCING | DECKS | PERGOLAS

Built for Privacy. Desiened for Living,
J 3 g J g

Grizzled Prodt
Photog’l’

Online f iproductions
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Meet

The
Team

Robert Orso Christina Kitchen Tyler Ertzherger
Publisher/Owner Ad Strategist Photographer

Cheri Robertson Stephen Hinds Brandon Morgan
Social Media Manager Photographer Photographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

BE SEEN.
BE HEARD.
BE KNOWN.

BE A CHAMBER MEMBER.

wamber b

8 - May 2026
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PROTECTION;L
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) PEUPI.E YOU TRUST. >

BACKED BY
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— Your Gulf Coast Insurance Partner.

When the wind picks up.
When the water rises, a.

When life throws the unexpected your way— =%

Ar i = =™ O

WE

g

RE ALREADY READY.

HOME BUSINESS

mmnmmm EMII'IEII IDMHN}'N

FLOOD

DAPHNE: 2210 Main St, Suite H

Real Estate media
Gertified Drone
lllmlal 360'

AUTO

UMEBRELLA'  WIND
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MOBILE BAY REAL PRODUCERS

CLIENT TESTIMONIALS

Realtors, one of the best ways you can support the community
you’re part of is by introducing your trusted vendor partners to
Mobile Bay Real Producers. Our platform gives them meaningful
opportunities for visibility, relationship-building, and connection
with the agents who truly drive the local real estate market.

Michelle Murrill,
Southern View Media
We’ve really enjoyed
partnering with Mobile
Bay Real Producers

to build our brand.
Connecting with top
real estate agents and
contractors in the area
has been both valuable
and enjoyable.

Josh Hembree,
Hembree Heating & Air
Mobile Bay Real
Producers does a
phenomenal job
showecasing the
people behind the
success in our real
estate community. In
a world that can feel
transactional, they
bring it back to relationships—and that matters.

It’'s more than a magazine. It’s a connector, a spotlight, and
areminder that great business is built on great people.

10 - May 2026

If you are a proven vendor whose business grows through
realtor relationships and referrals, we would love the
opportunity to introduce you to some of the very best agents
in our area and help you become part of this strong and
trusted community.

Shannon Reichart, MDH
Foundation Repair

We have been working
with Robert for over

5 years now as part

of the Real Producers
community, supporting
both Mobile Bay and Gulf
Coast Real Producers.
Each month, I am excited
to receive my copy of

the latest edition to expand my personal and professional
network here across Baldwin and Mobile Counties. I
appreciate the monthly opportunities to attend the magazine
parties. This has provided MDH with tremendous connections
into other like-minded business owners and people making a
difference here in our local community. I am so happy to be
a part of Real Producers and the relationships we have made
have proven to be invaluable.

Ronny Reeves, Elite
Inspections Group

Real Producers isn’t just a
magazine it’s a community.
The relationships,
exposure, and
opportunities it’s created
for my business have been
truly valuable, and 'm
proud to be a part of it.
Also, Robert is a stand-up
guy who genuinely cares about the people he brings together,
and that’s what makes this platform so special.

Romilee Broussard,
Allstate Insurance

| Agency
I've enjoy being part
of Real Producers
because of the

It’s inspiring to

be surrounded by
professionals who
are passionate about
serving their clients and improving our local market. I
also appreciate how the community comes together to
celebrate each other’s successes and support one another
along the way. The relationships built through this
network truly make a difference for the families we all
work to support.

RECOGNITION THAT
SPEAKS BEFORE YOU DO

community it creates.

Jordan Erwin, APS
Foundation Repair

Real Producers Magazine
has been a valuable
partner for APS foundation
repair business. Through
their community, we’ve
built strong relationships
with top agents and
gained steady, meaningful
exposure. It’s been a great
way to stay connected and grow locally.

Real Producers badges aren't given. They're earned. They represent the elite A,
agents in each market who excel in performance, professionalism, and impact.

That's why top agents proudly display their badge across every touchpoint, from digital to

print and everything in between.

+ Email signatures + Listing presentations
+ Business cards « Social profiles
+ Websites

If you've earned a Top Producer badge, make sure it's seen.

Better yet, make it impossible to ignore.

« Office signage
+ Vehicle decals

Mobile Bay Real Producers - 11



PREFERRED PARTNE

PHOTOS BY ERANDON MORGAN,
DREAM HOME PRODUCTIONS
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How

In the fast-moving world of
real estate, success rarely
happens in isolation. Behind
every smooth transaction is
a network of professionals
working together to guide
families through one of the
most important financial
decisions of their lives.
Among those trusted
professionals is Romilee
Broussard, owner of
Broussard Agency, Inc.,
who has built a thriving
insurance agency rooted

in service, education, and
meaningful relationships.

Since opening her agency on
November 1, 2016, Romilee
has dedicated herself to
helping families across the
Gulf Coast—from Alabama
to Louisiana—protect what
matters most. Through her
leadership, the Broussard
Agency has grown into

a trusted resource for
homeowners, buyers, and

real estate professionals alike.

But Romilee’s story is about
far more than insurance

policies and business growth.

At its core, it’s a story about
purpose, resilience, and the
power of giving.

"| especially love
watching women
and moms grow
into successful
licensed agents

s Building a Business of Trust, Service, & Opportunity

As Agency Owner of
Broussard Agency, Inc.,
Romilee leads a team of
licensed professionals who
specialize in protecting
clients through auto,
home, life, and retirement
insurance solutions.

Her agency plays an
especially important role
in the real estate process.
Working closely with
realtors and lenders, the
Broussard Agency helps
ensure buyers have the
protection they need when
purchasing a home—and
that insurance issues don’t
derail a transaction at the
last minute.

“Our team focuses on

education,” Romilee explains.

“We want homeowners

to truly understand their
coverage and feel confident
that they are protected.”

One way they help
accomplish that is by
moving quickly and
proactively during a real
estate transaction.

The agency provides fast
insurance quotes for
buyers, conducts coverage
reviews, and helps identify
potential insurance issues
early in the process. Using
tools such as aerial imagery
and inspection research,
the team can sometimes
spot property concerns—
such as roof condition or
hazards—that might affect
underwriting.

“If we identify something
that could create a problem,”

Romilee says, “we work
with the realtor and the
buyer to educate them on
how it can be resolved so
the transaction can move
forward smoothly.”

That responsiveness has
earned the trust of many
realtors throughout the
Gulf Coast.

From Romilee’s perspective,

protecting that trust is critical.

“Realtors refer their clients to
us because they trust that we
will take care of their buyers
the same way they would,”
she says. “We understand
that our job is also to protect
their credibility.”

When Romilee opened her
Allstate agency in 2016, she
began with a modest book of
business. Over the years, the
agency has grown steadily
into a thriving organization
serving hundreds of families
throughout the region.

But for Romilee, the

most rewarding part of
that growth isn’t simply
expanding the client base.

It’s creating opportunities
for others.

“One of the most fulfilling

parts of owning this agency is
being able to provide careers

Mobile Bay Real Producers - 13



‘| want to be that
kind of leader for
my team. If people
say the same

thing about me
someday,

for people on my team,”

she says. “I especially love
watching women and moms
grow into successful licensed
agents and build financial
stability for their families.”

As agency owner, Romilee’s
responsibilities stretch far
beyond sales. She oversees
operations, marketing,
team training, payroll, HR,
and community outreach,
while also coaching
department leaders within
the agency.

Her leadership philosophy
is strongly influenced by the
book The Go-Giver, which
emphasizes the principle
that success comes from
consistently creating value
for others.

“I actually have everyone on
my team read it with me,”
she says. “It’s how I try to
live my life—both personally
and professionally.”

The idea is simple: when you
serve others well, success
naturally follows.

Romilee’s path to
entrepreneurship was
shaped long before she
opened her agency.

14 - May 2026

Growing up in Louisiana,
she spent much of her
childhood watching her
mother run a family-owned
restaurant business. From
an early age, she witnessed
firsthand the determination,
resilience, and work ethic
required to run a successful
small business.

“My mom would do
whatever it took to make
that business succeed,”
Romilee recalls. “She

had incredible drive and
urgency, and she never
gave up no matter what
challenges came her way.”

Those lessons left a
lasting impression.

“At the time, I didn’t realize
how much that experience
was shaping me,” she says.
“But as I've grown as a
business owner, I find myself
becoming more and more
like her.”

Before launching her
agency, Romilee also gained
valuable experience working
in the financial industry

at a credit union, where
she served as an assistant
manager and loan officer.
That role provided a strong
foundation in finance,
lending, and customer
service—sKkills that translate
naturally into the insurance
and real estate worlds.

Later, she spent several years
as a stay-at-home mom,
focusing on raising her
children before deciding to
pursue entrepreneurship.

In 2016, she took the leap.

Today, she leads her agency
with the same strength

and heart that inspired her
growing up.

“My mom’s employees and
customers loved her,” she
says. “I want to be that kind
of leader for my team. If
people say the same thing
about me someday, then I’ll
know I've succeeded.”

Romilee is also passionate
about supporting the real
estate professionals who
serve their communities
every day.

Beyond assisting with insur-
ance coverage, she regularly
hosts events designed to

strengthen relationships Yy
within the industry.

One of her favorites is “Love
You Latte,” a coffee-themed

o
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community gathering where
realtors and professionals
can connect while enjoying
complimentary coffee.

“I just want to spread
kindness and bring people
together,” she says.

She also hosts free
professional headshot days
for realtors—an opportunity
for agents to refresh their
marketing photos while
networking with peers.

“These events are really
about building community,”
Romilee explains. “When
we support each other,
everyone benefits.”

She also enjoys giving back
to the industry by teaching

16 - May 2026

continuing education
classes for realtors,
sharing insights that help
professionals better serve
their clients.

Outside the office, Romilee’s
greatest joy is her family.
She is the proud mother
of Caden and Emilee, and
she also cherishes her two
bonus children, Lexye
and Braxton. Her partner
Charlie has been a steady
source of support as she
balances the demands of
running a business.

“He’s my rock at the end of
the day,” she says. “He keeps
me grounded and reminds
me what truly matters.”

Romilee’s roots on the
Louisiana bayou also
continue to shape her
lifestyle. Being near the water
feels like home, and many
weekends are spent relaxing
on the family’s houseboat.

She also enjoys quiet
moments doing puzzles and
spending time outdoors.

And then there’s a
unique hobby that often
surprises people.

“I'love going frogging with
my brother,” she says with
alaugh. “Yes, I catch
bullfrogs with my bare
hands—and yes, I know
how to cook them!”

Community involvement is
deeply personal for Romilee.

She is a passionate advocate
against domestic violence,
supporting organizations that
help individuals and families
facing those challenges.
Through her business
platform, she encourages
both volunteering and
financial contributions

to causes that make a
meaningful difference.

Her agency also supports
schools by helping teachers
obtain needed classroom
supplies, sponsors youth
sports for clients’ children,
and donates books to
organizations like the
Women’s Resource Center.

To Romilee, these efforts
are simply part of doing the
right thing.

“Business should always
be about relationships and
people,” she says.

Looking ahead, Romilee’s
vision is both ambitious and
deeply personal.

She hopes to expand the
agency’s reach across the Gulf
Coast, eventually operating
locations in both Alabama
and Louisiana so she can
serve even more families.

But growth, for her, isn’t only
about the size of the business.

It’s about impact.

“As the agency grows, it
allows us to create more
career opportunities for our
team,” she says. “It allows
them to reach their own
goals too.”

Ultimately, Romilee

hopes to build something
meaningful—a company that
protects families, empowers
employees, and strengthens
the communities it serves.

“At the end of the day,” she
says, “my goal is simple: take
care of people the way I want
to be taken care of.”

And in an industry built
on trust, that philosophy
may be the greatest
protection of all.

Romilee Broussard
Broussard Agency, Inc.
Phone: 251-634-8111
Website: allstate.com/
rbroussard1

NEED A STORM PROOF ROOF?

The Watkins Way means expert guidance, proven systems, and a
FORTIFIED roof you can rely on. So you can protect what matters
most and take advantage of available grants up to $10,000. Our team
handles every step, making the process simple and stress-free.

WATKINS

CONSTRUCTION & ROOFING

TRUST,

The Beginning of What We Build.

TOP CERTIFICATIONS.
FORTIFIED PROTECTION.

SCAN ME

M es01-966-8233
NoMoreRooflLeak.com

Commercial & Residential Roofing
Sidinge Gutters® Windows

| Whether you're b
selling, or just want

light the way.

SCAN TO

SCHEDULE

=

':‘ ® Residential Inspections

uying, "

Ever:

& Same-Day Reports

@ Highly Detailed & Thorough
@ Honest, Friendly Service

@ 5-Star Review Rating

CondP / Town Homes
=1
LB & MoldiTesting

/ Inspection

" - e o
peace of mind, our .9 irQuality Assessment
comprehensive inspections p 3 :
(V) q maging Scan With

. Servin_{]iBa/dWin & Mobile Cognty,,, .
Richard Glynn :
(850-408-4495

XX Richard@GuidingLightinspects.com
guidinglightinspects.com

T
GUIDING LIGHT

NSPECTIONS
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WIN A
pROTEE

GIFT CARD! YOUR oM

Scan the QR code to enter now!

Take our quick survey (it’s just 1 minute) and you'll be
entered for a chance to win a $250 gift card.

Laurel Flowers Ty
Don't press

Agency |
State Farm Insurance : yo / '
vl I ey with older uppimmu’

Every month,
one lucky winner will be chosen. e
Check out onr so0+

; star finogle Reviens

Will it be you?

Chris Gipson

i District Sales Representative

chrisg@homewarrantyin.cam

(601)954-3999 QOO

7lnd more!
o COVERAGE BEGINS NOW!
o homewarrantyinc.com/register
Review the terms and condifions,
coveroge, Nmilmtions, and exchsions
df hamewarrantying com/termas.
Home ﬂ‘k’ﬁarrunly .,g,
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PHOTOS BY TYLER BONNER, CAPTURE BY TYLER
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How Francine Carstensen
Found Her True Calling
in Real Estate

Sometimes the most rewarding careers
are the ones we discover after life

takes an unexpected turn. For Francine
Carstensen, a solo agent with Elite Real
Estate Solutions in Daphne, Alabama,
real estate became not only a new
profession—but the passion-driven
second chapter she was meant to pursue.

Since entering the real estate industry
in 2019, Francine has built a strong
reputation across Baldwin County

for her professionalism, honesty, and
relentless work ethic. Since joining Elite
Real Estate Solutions in 2022 she has
helped 115 families either buy or sell

a home and she has consistently been
in the top ten with Elite —a testament
to the trust she has earned from clients
and colleagues alike.

Yet for Francine, the numbers only tell
part of the story.

“This is my second act,” she says. “I do
this because I love it. At the end of the
day, our clients make our business, and
we are in this business to serve.”

A Foundation Built on Leadership
and Experience

Before stepping into the world of real
estate, Francine built an impressive
career in the automotive industry,
developing the leadership and business
skills that would later become the
backbone of her success as a Realtor.

She began her career with CarMax,
where she worked as a Sales Manager.
From there, she expanded into the
broader automotive technology

sector, working for DealerTrack,
which eventually became part of Cox
Automotive. During her 15 years in the

industry, Francine held multiple
roles including Sales Trainer,
Product Manager, and Quality
Assurance Manager.

Those positions required organization,
attention to detail, leadership, and
problem-solving—skills that translate
seamlessly into real estate.

“Working in the automotive retail
environment taught me how to solve
problems and work with people,”

Francine explains. “Real estate is very
similar. Every client has a unique
situation, and helping them navigate it
successfully is incredibly rewarding.”

Her professional background also
shaped her approach to client service.
She learned early in her career that
respect, accountability, and integrity are
non-negotiable.

One of the most important lessons she
carries with her came from a mentor
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she worked with during her time at
CarMax and later at DealerTrack.

“There are two things you never mess
with when working with colleagues,”
she says. “Their time and their money.”

It’s a philosophy that continues to guide
how she works with both clients and
fellow professionals today.

Turning a Setback into Opportunity
Like many successful real estate
professionals, Francine’s entry into
the industry began during a moment
of transition.

When her corporate position was
downsized, it forced her to rethink the
next phase of her career. Her husband,
Carl, offered a suggestion that would
ultimately change everything.

Because the couple already owned sever-
al investment properties, real estate had

always been part of their lives. Over the

22 - May 2026

years they had explored multiple aspects
of property ownership, including long-
term rentals and vacation rental proper-
ties, before eventually transitioning them
all into long-term investments.

“My husband suggested I get my real
estate license,” Francine recalls. “Since
we already had investment properties, it
seemed like a natural step.”

What started as a practical idea
quickly became something much more
meaningful.

“That decision really began my second
career,” she says. “And I truly believe
it’s my passion.”

Francine began her real estate journey
at a smaller brokerage before gaining
additional experience at two other
companies. Eventually she found her
professional home at Elite Real Estate
Solutions, where she has now been for
three years.

A Driven Professional Who Puts
Clients First

Ask Francine what has led to her
success, and her answer is simple: drive
and dedication.

“I believe in hard work and getting to
the goal line,” she says. “As a Realtor,
you're playing a very important role

in people’s lives. Every client deserves
your focus and attention when they are
buying or selling a property.”

That commitment to service is what she
believes sets her apart.

Francine is known for being honest
with her clients—even when the
conversation is difficult.

“I tell people the hard truths,” she says.
“But I also work extremely hard for
them and make myself available.”

Her clients appreciate that transparency
and reliability. Few things make her

66

As a Realtor, you're
playing a very important
role in people’s lives.
Every client deserves
your focus and attention
when they are buying or
selling a property.”

happier than hearing how much
someone loves the home she helped
them find—or receiving a referral from
a satisfied client.

Those moments are what make the long
hours and unpredictable nature of real
estate worthwhile.

A Leader in the Industry

In addition to serving her clients,
Francine is deeply involved in the
broader real estate community.

She currently serves as MLS President,
helping guide important initiatives that
impact the local real estate market. This
year alone has brought a significant
challenge: the transition to an entirely
new MLS system, a process requiring
extensive meetings, testing, and
preparation ahead of the rollout.

“It’s been a big commitment,” she says,
“but it’s important work that helps move
the industry forward.”

Francine also holds an impressive list of
professional designations, including:
* CRS (Certified
Residential Specialist)
* ABR (Accredited
Buyer’s Representative)
* PSA (Pricing Strategy Advisor)
* RENE (Real Estate
Negotiation Expert)
* SRS (Seller
Representative Specialist)
* SFR (Short Sales and
Foreclosure Resource)
* Al Certification
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My goal is to keep
selling real estate as long
as it’s fun. When it stops

being fun, I'll stop.”

In addition, she is a Baldwin County
Certified Specialist in three key market
areas: The Eastern Shore, The Resort,
and The Rural areas—a distinction that
highlights her knowledge of the region’s
diverse markets.

Looking ahead, Francine plans to
continue growing professionally and is
currently working toward earning her
Broker’s license.

Life Beyond Real Estate
Despite a demanding schedule, Francine
makes time for what matters most.

She and her husband Carl, whom

she married in 2003, share a strong
partnership that extends into her real
estate career as well. Their son Lars will
turn 18 this May, marking an exciting
milestone for their family.

They also share their home with a
beloved Boston Terrier, Junebug - a
breed close to Francine’s heart. She is
actively involved with the Alabama
Boston Terrier Rescue, supporting
efforts to care for and place dogs in
loving homes.

Her community involvement also
includes membership at St. Margaret’s
Church in Foley and volunteer work
through Elite Gives Back, a charitable
initiative supported by her brokerage.

When she does find a moment to relax,
Francine enjoys the simple things:
walking her dog, spending time at the
beach, reading, and enjoying quiet
downtime with family and friends.

“My husband is incredibly supportive,”
she says. “He’s always willing to help—

whether it’s putting a sign in the ground,
making a repair, or just listening after a
long day. Real estate can feel like a roller
coaster sometimes.”

Enjoying the Ride
For Francine, the future is about continu-
ing to grow while enjoying the journey.

“My goal is to keep selling real estate as
long as it’s fun,” she says with a smile.
“When it stops being fun, I'll stop.”

Until then, she plans to keep doing what
she does best—serving clients, building
relationships, and helping people achieve
one of life’s most meaningful milestones:
finding the place they call home.

Because for Francine Carstensen, real
estate isn’t just a career.

It’s a passion, a purpose, and proof that
sometimes the best chapters in life come

in the second act.
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BROKERS IN CHARGE

Susan Bibby

PHOTOS BY
STEPHEN HINDS,
EYESKY PHOTO
& VIDEO
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Daniclle Mize

LEADING WITH CARE, EXPERIENCE, & COMMITMENT AT COASTAL RESORT REALTY

In real estate, leadership often
shows itself not in size, volume,
or visibility—but in consistency,
care, and the relationships that
last long after closing day. That
is exactly the kind of leadership
Susan Bibby and Danielle Mize
bring to the Gulf Coast through
their work at Coastal Resort
Realty in Gulf Shores, Alabama.

As Brokers in Charge, Susan and
Danielle have built a reputation
rooted in service, trust, and

a boutique approach that

puts people—not production
numbers—at the center of every
transaction. Their philosophy is
simple but powerful: when clients
succeed, relationships grow—and
those relationships become the
foundation for lasting impact.

Together, they represent a steady
and trusted presence in a coastal
market where experience and
attention to detail matter more
than ever.

Susan Bibby began her real estate
career in 2001, bringing with her
a strong professional background
as a paralegal. That experience
helped shape her attention to
detail, contract awareness, and
ability to guide clients confidently
through complex transactions.

Danielle Mize entered real estate
from another valuable perspec-
tive—real estate investing. Her
firsthand understanding of prop-
erty ownership and investment
strategy gives her insight into
what buyers and sellers are truly
looking for when making decisions
along the coast.

Both women entered the industry
with a desire to build something
of their own.

“I was ready to own my own
business and was very interested

in real estate,” Susan explains.
“Seeing friends succeed in the
profession helped confirm that
this was the right path.”

That decision ultimately led
them to leadership roles at
Coastal Resort Realty, where their
partnership continues to shape
the brokerage’s personalized and
service-driven culture today.

In an industry often dominated
by large offices and high-volume
teams, Susan and Danielle inten-
tionally lead a boutique broker-
age model designed to provide
focused, individualized service.

“We are a small company
offering dedicated residential
services in Alabama and Perdido
Key, Florida,” they explain.

“That allows us to stay closely
connected to each transaction
and each client.”

This approach ensures that
buyers and sellers receive direct
communication, thoughtful
guidance, and hands-on attention
throughout the process—
something that continues to
distinguish Coastal Resort Realty
in a competitive coastal market.

For Susan and Danielle, success
isn’t measured by scale alone.
It’s measured by relationships.
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Ask either of them how they
define success, and the answer is
immediate and clear.

“Getting great feedback from
clients and helping them achieve
their goals.”

That mindset shapes everything
they do.

Real estate along the Gulf Coast
often involves second homes,
investment properties, relocation
decisions, and major lifestyle
transitions. Susan and Danielle
understand the responsibility
that comes with guiding people
through those moments.

Their goal is not simply to
complete transactions—it’s to
support clients from beginning to
end and beyond.

“We care about each client’s
successful transaction and
helping them through
completion and afterward to
build a lasting relationship.”

That “beyond closing”
philosophy is one of the defining

characteristics of their leadership.

Susan’s story began in the small
town of DeKalb, Mississippi, be-
fore she attended the University
of Alabama and eventually made
her way to the coast. She moved
to Orange Beach in 1985 after
meeting her husband, Jim, in Liv-
ingston, Alabama—a decision that
would anchor both her personal
life and professional future in one
of the Gulf Coast’s most dynamic
real estate communities.

Today, Susan and Jim are proud
parents of two sons, Justin and
Caleb, and grandparents to three
grandchildren. Outside of work,
Susan enjoys reading with her

book club and spending time
gardening—activities that reflect
the same steady patience and care
she brings to her clients.

Danielle, originally from
Birmingham, shares a similarly
strong connection to family and
community. She and her husband
Jeff are parents to Cody, Chandler,
and Cailey, and she enjoys boating
and spending quality time with
family whenever possible.

Together, both women reflect

the values that continue to

shape Coastal Resort Realty’s
culture: commitment, consistency,
and community.

When asked what keeps them
motivated after years in the
industry, their answer returns
once again to people.

“Helping our clients achieve their
goals makes it all worth it.”

They also operate from a guiding
principle that continues to
influence how they do business
every day:

“Do unto others as you would
have them do unto you.”

That philosophy is more than

a quote—it’s a leadership

style. It influences how they
communicate, how they negotiate,

=y =
about each client’s successful

n and helping them throu
afterward to build
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and how they build relationships
with clients, agents, and partners
throughout the Gulf Coast market.

Susan and Danielle’s commitment
extends beyond real estate
transactions into the broader
community they serve.

Both are active in supporting
their church and missionary
efforts, reflecting a desire to
invest not only professionally but
personally in the lives of others.

That commitment to service
reinforces the trust clients place
in them—and strengthens the
relationships that define their
brokerage’s reputation.

As experienced Brokers in Charge,
Susan and Danielle also recognize
the importance of platforms that
celebrate and connect top agents
across their market.

“What Real Producers does is
exceptional,” they share. “It
focuses on who Realtors really
are and what we do. Most people
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don’t realize the time and care
invested in each transaction.”

Their perspective reflects a deep
respect for the profession and the
people who serve within it.

Even with years of experience
behind them, both Susan and
Danielle continue to look ahead
with purpose and vision.

For Susan, the future is
about legacy.

“Helping our clients
achieve their goals
malkes it all worth it.”

“My goal is to leave something
meaningful for my family through
business and work ethic.”

Danielle is looking forward to
enjoying the future of spending
time with her husband and
making new memories with her

family. Danielle’s favorite quote is:
‘People will forget what you say
but always remember how you
made them feel.”

Together, they continue to

lead Coastal Resort Realty with
the same values that brought
them into real estate in the first
place: integrity, service, and
commitment to helping people
reach their goals.

And along the Gulf Coast, those
are exactly the qualities clients
remember most. ¥

Hembree

Realtors—we are
the standard of HVAC

excellence for 3 generations

“I confidently refer both my clients
and myself to Hembree for their
heating and air needs. Their
professionalism and dedication to
customer satisfaction make them an
invaluable partner in providing
exceptional service to my clients!”

-Rachel Miller, Elite Real Estate Solutions
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If someone has a
foundation issue,

MDH IS MY
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- Barborg Andrews
* * * * * Robarts Brothers - Malbis
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Call us today!
251-333-9355

MDHFoundationRepair.com
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BUY NOW
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BEACON INSURANCE SERVICES, INC.

A Trusted Advisor in a Complex Market
w Ty
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In real estate, every successful transaction depends on a network
of professionals working together behind the scenes. While buyers
and sellers often focus on price, negotiations, and timelines, one
critical piece can make or break a deal: insurance.

For over three decades, W. Matthew
Langlinais, CEO and Principal Agent
of Beacon Insurance Services, Inc.,
has built his business around ensuring
that piece is handled with precision,
expertise, and care.

risk, properties along the Gulf Coast
require a deeper level of understanding
and strategic coverage.

That’s where Beacon Insurance Services
stands apart.

designed to match the realities of each
property and client.

“In our market, you can’t afford to guess
when it comes to coverage,” Matthew
explains. “Every property has its own
set of risks, and it’s our job to make

' W= With 31 years of experience serving Known for its expertise in catastrophic sure those risks are properly addressed

- Lh-__.# Coastal Mississippi and Alabama, Mat- property risks, Beacon specializes before they become problems.”

. # f thew has established Beacon as a trusted in insuring:

' f .‘e . & name in both personal and commercial * Condominium associations A Team Approach to Service

\ e salME ¥ : insurance—particularly in markets * Restaurants One of Beacon’s greatest strengths is its
A 4 where risk is anything but ordinary. * Artisan contractors team-based approach.
» Commercial property owners In Alabama, Beacon is supported by
Expertise Where It Matters Most » Coastal homeowners a diverse group of professionals who

How'MATTHEW
LANGLINAIS and

Operating in coastal regions brings
unique challenges that many insurance
providers simply aren’t equipped to
handle. From wind exposure to flood

Rather than offering one-size-fits-all
policies, Matthew and his team focus
on customized protection strategies

bring a wide range of experience and

perspective to the table:

* Greg Peterson, former NBC 15
Mobile desk anchor

Beacon Insurance
Services Deliver

Confidence When
It Matters Most

PHOTOS BY TYLER
BONNER, CAPTURE
BY TYLER

-
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» Avery George, former professional
golfer turned personal lines agent
and marketing specialist

* Robby Davis, pastor and commercial
lines producer specializing in
churches and nonprofits

* Joy Dodich, life insurance specialist

Together, this team creates a well-
rounded, relationship-driven experience
for clients.

“Our role is to make
the insurance portion
of the transaction as
smooth as possible.

We want agents to feel
confident that when
they bring us into a
deal, it's going to stay

on track.”
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“We’ve built a team that covers every
angle—personal, commercial, and life
insurance,” Matthew says. “That allows
us to serve our clients not just for one
transaction, but for every stage of their
life and business.”

A Valuable Partner to Realtors
For real estate professionals, timing
is everything. Delays in insurance
can stall a transaction, create uncer-
tainty, and in some cases, jeopardize
a closing altogether.

Beacon Insurance Services was built to
eliminate those roadblocks.

The team works closely with realtors

and buyers to provide:

* Fast, reliable homeowners
insurance quotes

* Property reviews for potential
coverage concerns

* Access to multiple top-rated
insurance carriers

* Specialized guidance for coastal,
windstorm, and flood coverage

“Our role is to make the insurance
portion of the transaction as smooth

as possible,” Matthew explains. “We
want agents to feel confident that when
they bring us into a deal, it’s going to
stay on track.”

That responsiveness and reliability
have made Beacon a trusted partner for
realtors across the Gulf Coast.

“Successful partnerships come down to
trust, speed, and communication,” he
says. “If we can help agents close deals
while protecting their clients, we’ve
done our job.”

Built on Relationships,

Not Transactions

At its core, Beacon Insurance
Services is not just about policies—
it’s about people.

Matthew emphasizes that the company’s
success has always been rooted in three
key principles:

Availability. Advice. Relationships.

With six experienced personal lines
agents readily available, clients and
realtors alike have access to guidance
when they need it most.

“We don’t just want to quote a policy
and move on,” Matthew says. “We want
to be a resource our clients can rely on
long after the transaction is complete.”

That long-term mindset is especially
important for clients with complex
insurance needs, including

business owners, property
managers, and investors.

“These clients aren’t looking for the
cheapest option,” he explains. “They’re
looking for the right protection—and
someone they trust to help them make
informed decisions.”

Leadership Rooted in Experience
Matthew’s approach to business

is grounded in both education

and experience.

A graduate of The University of
Southern Mississippi, he earned a
Bachelor of Science with an emphasis
in Banking and Finance, providing a
strong foundation for understanding
risk, investment, and long-term planning.
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Over the years, that foundation has
translated into a leadership style focused
on education, integrity, and service.

“At Beacon, we’re driven by a
commitment to serve, educate, and
protect,” he says. “We believe in doing
business the right way—through
honesty, responsiveness, and building
lasting relationships.”
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Life Beyond the Office
Outside of work, Matthew enjoys a life
that reflects the very region he serves.

Family, church, and community are
central to his life, along with a love for
live music, travel—especially trips to
Mexico—and anything connected to
the water or beach.

“At Beacon, we're
driven by a commitment
to serve, educate, and
protect. We believe
in doing business the
right way —through
honesty, responsiveness,
and building lasting
relationships.”

That connection to the Gulf Coast
lifestyle gives him a unique perspective
when working with clients who are not
just buying property, but investing in a
way of life.

A Steady Hand in an

Uncertain Market

In an industry where change is constant
and risks can be unpredictable, having
the right insurance partner is essential.
For realtors, that means working with
someone who understands the urgency
of transactions.

For homeowners and business owners,
it means having confidence that their
investments are protected.

For Matthew Langlinais and the team
at Beacon Insurance Services, it means
continuing to do what they’ve done for
over 31 years:

Provide clarity in complexity. Deliver
service with integrity. And build
relationships that last.

W. Matthew Langlinais

CEO, Principal Agent

Beacon Insurance Services, Inc.
Office: 228-374-0067

Cell: 228-669-1288
www.beaconinsurance
services.net
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A Dream Home
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ESTATE TRANSITIONS, ELEVATED.
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Call me today to set up a
_ free consultation

— Shira Hanberg
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Reports & bonds for real estate transactions

MISSISSIPPI ALABAMA
WDO Report + Termite Bond WIR Report + Termite Bond
$400 $400

WDO Report Only WIR Report Only

$90 $100

Termite inspection report for real Official WIR for home sales &
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Boss Pest Solutions
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RISING STARS

In real estate, success often
begins with a passion

for homes, but the most
meaningful careers grow
from something deeper—
purpose, perseverance,
and a genuine desire to
serve others. For Hannah
Moss Bertram and
Darren Bertram, that
passion has evolved into a
promising new career as
a husband-and-wife real
estate team with Realty
Executives Bay Group in

Saraland, Alabama.

Though their licenses are recent—Darren becoming licensed
in March 2025 and Hannah in July of the same year —their
connection to real estate began long before they ever imagined
becoming Realtors. Today, their business reflects not just
professional ambition, but a lifelong fascination with homes
and a heartfelt mission to help others navigate one of life’s
most important milestones.

Together, they represent exactly what a Rising Star in real
estate looks like: motivated, authentic, and driven by service.

A Passion That Started Long Before the License
For Hannah and Darren, real estate wasn’t a sudden career
change—it was something they had loved for years.

Both remember being kids and picking up Coldwell Banker
real estate magazines from the front of Walmart, flipping
through the pages and marking the homes they dreamed of
buying one day.

“It’s funny looking back,” they say. “Even as kids we were
fascinated by homes.”

That childhood curiosity evolved into something more
meaningful when they began their own journey
toward homeownership.

Shortly after they were married in May of 2014, the couple
started trying to purchase their first home. The process,
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however, wasn’t as easy as they had hoped. While they had a
supportive lender, they soon realized that credit challenges
meant their dream of homeownership would have to wait.

Instead of giving up, they used that time to learn.

“We spent our weekends driving around Mobile and Baldwin
County dreaming about where our first home would be,”
Hannah recalls. “We went to open houses constantly and were
always sending houses back and forth to each other on Zillow.”

The experience deepened their appreciation for real estate and
the emotional journey behind every home purchase.

Finally, in June of 2015, their dream came true when they
bought their first home.

Since then, the Bertrams have bought and sold three homes
themselves, gaining firsthand insight into the excitement—
and challenges—of the homebuying process.

Those experiences ultimately inspired them to take the next step.

Turning Passion into Purpose
The couple’s decision to become Realtors was rooted in a desire
to help others who were once in their same position.

“We want to help young couples like we once were,” they say.
“People who are navigating the homebuying process for the
first time.”

Their goal isn’t simply to help clients buy or sell a property—it’s
to build lifelong relationships with the people they serve.

“We want our clients to become friends,” Hannah explains.
“And we want to be there for them not just for their first home,
but for every chapter after that.”

For Hannabh, the decision to enter real estate also carried
a deeply personal purpose connected to her professional
background.

Before becoming a full-time Realtor, Hannah spent 15 years
working in the legal field as a paralegal, including eight
years specializing in probate law. During that time, she

often saw families struggling

through the emotional ‘ ‘
process of handling a

loved one’s estate.

“I saw firsthand the
heartache families
experience when
they have to sell a
loved one’s home,”
she says. “I realized

I could combine my
knowledge of probate
with my love for real
estate to help guide
families through that
process with compassion.”

Darren’s career path also brings

valuable perspective to their team.

For nearly 16 years he has worked at

AM Calvert as an operator, developing the

discipline, reliability, and work ethic that translate well
into the real estate world.

Together, they form a complementary partnership built
on trust, communication, and shared goals.

Early Success and Strong Momentum
Although they officially entered the industry in
2025, Hannah and Darren are already building
impressive momentum.

Between March and December of 2025, they
closed four transactions totaling $1.289 million
in sales volume.

The pace has only accelerated in 2026.

Already this year they have closed four transactions
totaling $1,045,000, with three additional closings
scheduled by early April totaling another $735,000.

For a team still in its first full year, the results reflect
both hard work and a growing network of clients who
trust them with their real estate journeys.

Still, for the Bertrams, success is about far more
than numbers.

“Success means building something meaningful
together,” they say. “Serving our clients well, earning
their trust, and helping families find the place they’ll
call home.”

Faith, Purpose, and a Shared Mission
What drives Hannah and Darren
is deeply rooted in their
personal values.

For Hannabh, inspiration comes
from a favorite Bible verse,
Esther 4:14:

“Perhaps this is the moment for
which you were created.”

“That verse has always guided
how I try to live my life,” she
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says. “When I'm helping someone buy or sell a home, I want to
approach that moment like it’s exactly what I was created to do.”

For Darren, motivation comes from a simple but
powerful philosophy:

“Do something you love and you’ll never work a day in your life.”

Working side-by-side with his wife has turned that idea
into reality.

“Ilove getting to help people open and close chapters of their
lives,” he says. “Every home has its own character and story.”

A Business Built on Passion
Ask Hannah and Darren what sets them apart, and their
answer is simple.

They genuinely love real estate.

“Looking at homes, discussing their value, the character, the
potential—that’s something we’ve enjoyed doing together for
the past twelve years,” they say.

Now, instead of it just being a hobby, they get to turn that
passion into a career centered on helping others.

“We literally eat, sleep, and breathe real estate,” Hannah
laughs. “And we love every minute of it.”

Rooted in Family and Community
Outside of real estate, the Bertrams’ lives revolve around family.

Both are graduates of Satsuma High School —Darren from the
Class of 2005 and Hannah from the Class of 2008 —and both
have deep roots across Mobile County.

Today they live in Creola, Alabama, in the very home
Darren’s grandparents built and where he grew up, a place
filled with family history and memories.

They are the proud parents of Brody (17) and Hattie Jean (10).
Family time often means trying new restaurants around Mobile
and Baldwin County, relaxing on the back porch listening to

music, or enjoying college football weekends together.

Both Hannah and Darren are also avid readers, always eager
to dive into a good book when time allows.

And even when they aren’t officially working, they still find
themselves exploring neighborhoods, discovering hidden
gems, and imagining the potential in homes across the region.

Building a Family Legacy
Looking ahead, Hannah and Darren have big dreams—not just
for their real estate business, but for their family.

Their goal is to eventually grow the business into something they
both do full-time together, while also expanding into rental
properties, home flips, and new construction projects.

And they may already have the next generation ready to join.

“Our daughter Hattie is our mini agent in training,” Hannah says
with a smile. “She plans to get her license one day and join us.”

Their dream is to build something truly special—a family real
estate business that allows all four of them to work together
while serving their community.

“We want to create something that lasts,” Darren says.
“Something we can be proud of.”

A Rising Star with a Bright Future

Though still early in their careers, Hannah and Darren Bertram
are already proving that passion, purpose, and partnership can
create powerful momentum.

They approach every client with the same enthusiasm that first
drew them to real estate years ago—flipping through house
magazines and dreaming about the possibilities.

Today, those dreams are becoming reality.

And as they continue to grow their business, one thing is
certain: this Rising Star team is just getting started. ®

Hannah Moss Bertram & Darren Bertram

Realty Executives Bay Group

Phone: 251-604-7251/ 251-518-5062
Email: hannahb@realtyexecutives.com |
darrenb@realtyexecutives.com
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elcome to Real Producers!
Some of you may be
wondering what this

publication is all about, which is why

we have created this FAQ page. Here, we
will answer the most commonly asked
questions from around the country
regarding our program. My door is always
open to discuss anything regarding this
community — this publication is 100%
designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?
A: The top 300 agents in the Mobile
Bay Area. We pulled the MLS numbers
(by volume) from Jan. 1, 2021, through
Dec. 31, 2021, in Mobile and Baldwin
Counties. We cut the list off at number
300, and the distribution was born.
For this year’s list, the minimum
production level for our group is $7
million in 2021. The list will reset at
the end of 2022 for next year and will
continue to update annually.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: The process is simple. Every feature
you see has first been nominated.

You can nominate REALTORS®,

agents, affiliates, brokers, owners,
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or even yourself. Office leaders can

also nominate real estate agents. We
will consider anyone you bring to

our attention because we don’t know
everyone’s story, and we need your help
to learn more.

A nomination currently looks like

this: Email us at robert.orso@
realproducersmag.com with the
subject line “Nomination: (Name of
Nominee)” and explain why you are
nominating the individual. Maybe

the person has an amazing story that
we need to tell, or perhaps someone
overcame extreme obstacles, is an
exceptional leader, has the best
customer service, or gives back to the
community in a big way. The next step
is an interview with us to ensure a
good fit, and then we put the wheels
in motion for our writer to conduct an
interview and for our photographer to
schedule a photo shoot.

Q: WHAT IS THE COST TO FEATURE A
REALTOR®, AGENT, OR TEAM?

A: Zero, zilch, zippo, nada, nil. The
feature costs nothing, my friends, so
nominate away! We are not a pay-to-
play model. We share real stories of
Real Producers.

Q: WHO ARE THE

PREFERRED PARTNERS?

A: Anyone listed as a preferred
partner in the front of the magazine
is a part of this community and

will have an ad in every issue of

the magazine, attend our quarterly
events, and be a part of our online
community. We don’t just find these
businesses off the street, nor do

we work with all businesses that
approach us. One or many of you
have recommended every preferred
partner you see in this publication.
We won’t even meet with a business
that you have not vetted and stamped
for approval, in a sense. Our goal is to
create a powerhouse network for the
REALTORS® and agents in the area
and for the best affiliates so we can
grow stronger together.

Q: HOW CAN | RECOMMEND A
PREFERRED PARTNER?

A: If you have a recommendation for a
local business that works with top real
estate agents, please let us know.

Send an email to
robert.orso@
realproducersmag.com.

THIS IS AN AD FOR
REALTORS®

Refer an owner. Earn $500. Be the hero. Everybody cheers.

s Where ROl meets TLC.

100%

Your client.
Your sale.
Guaranteed

Property management with purpose.

OUR TEAM IS COMMITTED TO YOUR

oM eRTeAce ¢ CLIENT'S HOME BUYING SUCCES$S

MORTGAGE

JAME YARBOROUGH

HONEY BEE

of» Move-In / Move-Out
#f» Routine Maintenance
#f» Deep Cleans & Custom Schedules

Connect with us!

Trusted by Realtors. Loved by Clients. '

Owner

Servicing Baldwin County & Mobile County, AL

251-209-4462 | honeybeeeclean@gmail.com | thuneybeecleaning
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FOUNDATION

ALABAMA'S CHOICE FOUNDATION
COMPANY FOR OVER 45 YEARS

Rooted in Alabama and serving
neighbors since 1977
Strong Foundations for a New Year

Foundation Concrete Basement Crawlspace
Repair Repair Water

More Information:
www.apsfoundationrepair.com

& WANT A HOME INSPECTOR
THAT WILL...

= Educate buyers.

. milk buyers through the report.
* Shows up to the closing.

. "ul'""'l|| hul:i Open Houses with you.
L ]

Communicates with everyone involved.

CALL RONNY REEVES

SUPERICR HOME INSPECTIONS =SS

ASHI CERTIFIED o R

——

251-753-1030
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li:,l:lI.IFISI"l'I(FI.lL o
REALTOR f-;-.
Contact Us it_"\'_"“'"'?__,i
205.951.9717 ¥

MORTGAGES
THAT MEAN
MORE

As a trusted partner to real
estate professionals across
Mobile and Baldwin Countias,
Tanner Gorum brings heart,
hustle, and integrity to every
transaction,

Why Choose Us
Backs 1y Movement Martgage's impact-driver

while investing in

Tanner Gorum,
Mortgage Loan Originator

Movement Mortgage | NHLS 1D £11130 Comect _E -EE
Slate License E-LOI03E5, AL9ITE ;:f""'

(251) 230-0301 : E
tarmw;gorum Emovement Lom v -

TannerGorum.com

Captured By Tyler

Elevate Your Listing
REAL ESTATE PHOTOGRAPHY
DRONE
ZILLOW 360
VIDEO WALKTHROUGHS
VIRTUAL STAGING

(BOOK YOUR NEXT HSTING AT
WWW.CAPTUREBYTYLER.COM
706.599.8194




A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

Over 35 Years Experience
Protecting Homes from
Pests & Termites

. Revolutionary Pest Control

. Alabama’s Only Triple Protection Plan
. We Bond for Spray Foam, Stucco & Houses on Pilings
@ Expert Inspection Services

. Eco-friendly Treatment & Materials

e3pests.com

CALL TODAY! (251) 278-2759



