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American Property Exchange Services, LLC1031 Exchange Services
Contact Us Today to Start the Process! 800-436-1031

3945 Camino Del Rio S, Third Floor San Diego, CA 92108

American Property Exchange (APX 1031) is a 
leading provider of tax-deferred 1031 exchange 
services. Take advantage of a 1031 exchange on 
the sale of your investment property to defer 

capital gains and preserve wealth.

Do You Plan to Execute a 1031 Exchange?
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- We perform thorough, detailed home inspections, with the 
following additional services o�ered:

 - pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every 
inspection at no additional cost

- Detailed, comprehensive, narrative style inspection reports 
provided the SAME DAY!

- Customer service is our top priority - we 
go above and beyond in every inspection

America’s premier 
property inspection 

company

Call/text for easy scheduling! 619-672-7951

You Get "MORE" With Morrison!

We take the minutia in your business off your 
plate, while providing stellar service that 

generates referrals year in and year out. With 
House Owl, we position YOU as the expert your 

clients will trust, elevating your reputation to the 
next level, empowering you to expand your 

business with confidence, and protecting you 
from potential litigation at the same time.

Jason Piske - CEO / Founder
( 619) 786-1663 • info@myhouseowl.com

Marcos Delgado
619.535.8947

www.sbsolarcleaning.com

Marcos Delgado
619.535.8947

www.sbsolarcleaning.com

Exterior Home Cleaning Services  |  Commercial & Residential  |  Solar Panel Cleaning & Bird Proofing
Energy Maximation Solutions

Portraits • Grads
Sports • Events

858-265-8564  

laurenfinch70@gmail.com

Lauren Finch 
Photography

Meg Bogart  
Closing Photos
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Cristen Carver
Lender4U - Cristen Carver NMLS #256000

Barrett Financial Group, LLC | Corp NMLS #181106
  9320 Fuerte Dr Suite 100, La Mesa, CA 91941  
  (619) 993-9623 | Fax (800) 385-3630
  ccarver@barrettfinancial.com

Your trusted 
partner and 
advocate when 
obtaining the best 
mortgage loan 
for your needs. 

Whether you're buying 
or selling, refinancing, or 
building a home, you need 
a specialist who has your 
best interest in mind. 
Cristen Carver is excited 
to offer her extensive 
experience and knowledge
to explore your financing.

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

1031 EXCHANGE
apx1031
Jake Schiro
(800) 436-1031
apx1031.com

1031 EXCHANGE / DST’S
Bangerter Financial
Eric Barbarita
(619) 902-0630
thornwoodfinancial.com

ASSOCIATION OF REALTORS®
Pacific Southwest 
Association of Realtors
(619) 421-7811
www.PSAR.org

CLIENT APPRECIATION/ 
CLOSING GIFTS
Cutco
Eric Gillman
(858) 342-1175

EDUCATION
Women’s Council of 
Realtors San Diego
(858) 735-8026
wcrsandiego.com

ESCROW SERVICES
California Preferred Escrow
Yvonne Mendiola
(619) 475-4094
www.californiapreferred.com

Foundation Escrow Inc.
Natasha Keitges
(858) 527-5967
FoundationEscrow.com

New Venture Escrow 
MetroSouthRP
(619) 948-9011
newventureescrow.com/contact/
chula-vista-branch/

Oakwood Escrow
Brianna Jensen
(858) 217-5264
www.oakwoodescrow.com

ESTATE SALES & AUCTIONS
Caring Transitions
Shannon Corrigan
(619) 459-3592
www.caringtransitions 
sandiego.com

EVENT VENUE
Yellow Rose Inn
(619) 921-7791

FINANCIAL RESOURCES
World Financial Group/
World System Builder
Jonathan Pagtakhan
(619) 964-2327
www.worldsystembuilder.com/
mypage/jonathanp/

HOME DECOR & STAGING
Yellow Rose Home Staging
Bess Ouahidi
(858) 775-7465
www.yellowrose 
homestaging.com

HOME INSPECTION
Morrison Plus Home Inspections
Danielle Wolter
(619) 672-7951
morrisoninspects.com/sdeast

HOME WARRANTY
Choice Home Warranty, 
San Diego
Hayley Dozier
(925) 499-1587
chwpro.com

Home Warranty of America
(888) 492-7359
hwahomewarranty.com

INSURANCE SERVICES
Allstate
Steven Hovland
(619) 425-9400

LEGAL DOCUMENT 
ASSISTANCE
House Owl
Jason Piske
(619) 786-1663
www.myhouseowl.com

MORTGAGE
Barrett Financial Group, LLC
(619) 993-9623
cristencarverlender4U.com

MORTGAGE LENDER
Barrett Financial
Patrick Dunn
(619) 357-2736

MORTGAGE LOANS
Cross Country Mortgage
Alyssa Caliendo
(860) 307-5785

MORTGAGE SERVICES
Point Mortgage
Jason Murguia
(619) 519-0663
www.pointmtg.com

PHOTOGRAPHY
Closing Photos
(760) 895-5238
closingphotos.com

Insight Photos, Inc.
Don Anderson
(760) 705-6497
www.insightphotos.net

Lauren Finch Photography
(858) 265-8564

Linked Preview
Brandon Pease
(928) 322-6960

Reve Studios
Nayad & Cesar Andre
(619) 721-4722
www.REVESTUDIOSINC.com

REAL ESTATE ATTORNEY
Ginder Law Group
(760) 294-7736

REAL ESTATE LAW
SoCal Realty Law
Shanna Welsh-Levin
(619) 232-7325
socalrealtylaw.com

REAL ESTATE SALES - 
RENOVATION DESIGN
Renovate San Diego
Shelbi Nesbitt
(619) 751-7934
renovatesandiego.com

REAL ESTATE TRANSACTION 
COORDINATOR
Transaction Processing 
Services, Inc
mytpsinc.com

SOCIAL MEDIA  
MARKETING/ MANAGEMENT
Renzi Social Co
Amanda Renzi
(609) 402-1729
www.renzisocialco.com

SOLAR CLEANING  
& MAINTENANCE
South Bay Solar Cleaning
Marcos Delgado
(619) 971-5585
www.sbsolarcleaning.com

TERMITE & PEST CONTROL
Knight Termite & Pest Control
Kenneth Golaway
(619) 280-2400

TITLE COMPANY
Ticor Title
Tony Santiago
(619) 410-7917
www.ticorsd.com

sales@californiapreferred.com

KIM JESSICA
Peterson Johnson

&

619.651.6331619.517.1366

SALES TEAM

SAN DIEGO’S PREFERRED ESCROW PARTNER
DEDICATED TEAM | SEAMLESS TRANSACTIONS | CLEAR COMMUNICATION

TRUSTED PARTNERS | PERSONALIZED SERVICE ACROSS SAN DIEGO

 Excellence from Open to  Close

contact us today!

Your Trusted Local
Investor Partner

(619) 603-0915

Make it a win-win solution: 
SECURE CASH OFFERS FOR YOUR CLIENT

@RENOVATESANDIEGOLLC
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The Best Partnerships aren't built
 during deals. They're built between them.

Most lenders talk about rates and turn times.

The Realtors I work with care about something bigger —
winning deals, solving problems, and protecting their clients.

That's where I come in.

Help you close more deals and create better experiences for 
your clients.

Patrick Dunn | Navy Veteran
Mortgage Loan Originator | NMLS #1174097

Barrett Financial Group, LLC | Corp NMLS #181106
3111 Camino Del Rio North STE. 905 San Diego, CA 92108
(619) 815-3366 Team Phone
DunnTeam@BarrettFinancial.com
www.patrickdunnteam.com

Strategic pre-approvals that help offers win

Creative Solutions when deals get complicated

Clear communication for you and clients

Available when it matters most

Let's Win more
deals together
in 2026

La Dona in Ocean Beach | 4-7 pm

CLOSING PHOTOS

San Diego Real Estate and Branding Media
760-895-5238 | Closingphotos.com |      @closingphotos

Meg Bogart 

Meet
The

Team
Cathy Ginder 

Publisher/Owner
Joseph Cottle 

Writer
Amanda Renzi 

Social Media Manager
Eric Ginder, Esq.

Legal Pointers

Brandon Pease 
Photographer

Linked Preview LLC

Lauren Finch
Photographer

Cesar & Nayad Andre
Reve Studios Inc.

Photographer

Maryam Habashi 
Business Development Coach

Meg Bogart
Photographer
Closing Photos

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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This month, we celebrate the power 
of family connections—those we’re 
born into and those we build through 
our work. Every home you help buy or 
sell becomes part of someone’s story: 
a first step, a fresh start, a place where 
memories will grow. As agents, you 
are uniquely positioned to strengthen 
these bonds, guiding clients through 
moments that matter most. Our cover 
feature showcases mother/son team, 
Silvia Tirado & Omar Carreno and 
mother/daughter Victoria Sandoval & 
Isabel Chavez. These two powerhouse 
real estate moms have embraced 
their children into the industry, and 
their kids are answered- through 
hard work and multiple sales! Our 
Rising Star, Elena Betancourt shares 
how her family have been her biggest 
supporters and her biggest “why” for 
reaching her goals.

May is also a time to reflect on our own 
support systems. The long hours, the 
negotiations, the constant movement—
none of it happens in isolation. Whether 
it’s your family at home, your colleagues, 
or your professional network, these 
connections sustain and inspire us. Our 
partner spotlight, Meg Bogart of Closing 
Photos is part of our support system 
here at Metro South. As one of our 
premiere photographers, she has made 
an incredible impact, having garnered 
top covers picks nationally for our Dec. 
‘25 & Jan & Feb ‘26 issues.

As you move through this busy 
season, take a moment to appreciate 
the relationships that fuel your 
work. In an industry driven by 
numbers, it’s the human connections 
that truly define success.

Here’s to building stronger communities, 
one home—and one family—at a time.

Cheers!

CATHY GINDER

Publisher
cathy.ginder@n2co.com
858-735-8026

ALL in the 
FAMILY

PUBLISHER’S NOTE 

619-280-2400
knighttermite@gmail .com • sdpestcontrol .net

Serving All  of San Diego County
TRUSTED since 1990!

Don't let termites or pests invade your open house

Termite & Pest Control

Knight

Greetings!

As May unfolds, we’re reminded that 
success in real estate—like in life—is 
deeply rooted in connection. Beyond 
transactions and market trends, our 
work is ultimately about people, 
relationships, and the sense of home 
that binds families together.
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Time management advice is 
everywhere — yet burnout 
persists. Why? Because most 
strategies focus on hours instead 
of energy.

At a scaled level, success isn’t 
about squeezing more into your 
day. It’s about protecting when 
and how you work. Not all hours 
are equal. And treating them as 
such is a costly mistake.

High-performing leaders 
manage time by design, not 
habit. Mornings are reserved 
for high-value, revenue-
producing, and strategic work. 
Afternoons support meetings, 
follow-ups, collaboration, and 
administration. Weeks are 
structured intentionally — 
beginning with creation and 
planning, ending with review, 
reflection, and optimization.

What Effective Time 
Management Actually Looks 
Like at a Higher Level

BY MARYAM HABASHI- 

TRANSFORMATIONAL BUSINESS COACH

INFUSE INSIGHTS

socalrealtylaw.com
swelsh@socalrealtylaw.com

(619)332-1609

Protecting Real Estate Investors and Real Estate Professionals
Experience Our
Webinar Series
For Landlords

 619-902-0630 
Eric@thornwoodfinancial.com

Uncover new listings within 
your client network

Schedule a Free Consult

thornwoodfinancial.com

Eric Barbarita
1031-DST Specialist

Fiduciary Financial Advisor

Help tired 
landlords retire 

using DST's 

Securities o�ered through Concorde Investment Services, LLC (CIS) Member FINRA/SIPC. Advisory Services o�ered through 
Concorde Asset Management (CAM), an SEC registered investment advisor. Insurance products o�ered through Concorde 

Insurance Agency, (CIA). Thornwood Financial is independent of CIS, CAM and CIA. For Accredited Investors Only

Maryam Habashi, M.Ed. 
Certified Behavior Profiling Coach

I’m Maryam Habashi, founder of 
INFUSE System, voted San Diego’s 
top transformational business 
coach. My clients don’t just grow 
revenue — they regain control of 
their calendars and their lives.

If your time feels fragmented, I 
offer a complimentary connection 
call to assess where your energy 
is leaking and how to restructure 
for scale without stress.

Maryam Habashi,  
M.Ed.Founder- INFUSE system 
Transformational Business 
development coach
Infusesystem.com 
30 years field experience | Top-
Rated Coaching Platform for 
Measurable Results 

Let’s Connect 
https://calendly.com/mhabashi/
infuse-system-connection-call

Daily, weekly, monthly, and 
quarterly rhythms matter. 
Without them, leaders live in 
reaction mode — constantly 
responding instead of leading. 
Systems protect time so decision 
fatigue doesn’t take over and 
burnout doesn’t creep in.

In my experience coaching 
thousands nationwide, leaders 
don’t burn out from lack of 
effort. They burn out from 
lack of structure. Once time is 
systemized, clarity returns. Focus 
sharpens. Pressure eases.

SCAN TO BOOK YOUR 
ONE-ON-ONE CALL!

PART 4

INFUSE 
INSIGHTS: 
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But don’t just take our 
word for it. Take theirs.

n2co.com
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What did you do before you 

became a realtor? 

Before stepping into real 
estate, I worked in clinical 
research and continue to 
offer consulting services 
for clinical trials. That 
foundation in data analysis 
and risk evaluation allows 
me to approach real estate 
with precision; guiding my 
clients to not just purchase 
property, but to build 
generational wealth through 
smart investments.

When Did You Start Your 

Real Estate Career? 

While I officially became 
a licensed realtor in 2024, 
my journey in real estate 
began in 2017 when I 
purchased my first property. 
That experience sparked 
my interest in the industry 
and opened my eyes to the 
incredible opportunities real 
estate can provide for long-
term wealth building.

Through buying and 
selling properties myself, 
I developed a deep 
appreciation for the strategy 
behind real estate investing 
and homeownership. 
That personal experience 
ultimately inspired me 
to pursue my real estate 
license so I could help others 
navigate the process with 
confidence.

In my first year as a licensed 
agent, I was fortunate to 
close over $10.5 million 
in sales volume, and I’m 
currently approaching $15 
million in career volume.

Elena

PHOTOS BY 

MEG BOGART- 

CLOSING 

PHOTOS

RISING STAR

What are you passionate 

about right now in your 

business? 

Right now, I’m especially 
passionate about helping 
people understand the long-
term potential of real estate. 
Many clients initially see a 
home simply as a place to 
live, but real estate can also 
be one of the most powerful 
tools for building financial 
security and generational 
wealth.
I enjoy educating my clients 
about opportunities in 
the market, whether that 
means purchasing their first 
home, upgrading as their 

family grows, or exploring 
investment properties.

What has been the most 

rewarding part of your 

business? 

The most rewarding part 
of my business is helping 
people achieve milestones 
that can truly impact their 
lives. Whether it’s a first-time 
homebuyer getting their 
keys or a client successfully 
purchasing an investment 
property, those moments are 
incredibly meaningful.

Real estate is more than 
just transactions, it’s about 

BETANCOURT
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Becoming a mother has been 
one of the most meaningful 
experiences of my life. My 
family inspires me every 
day to build a business 
that supports them while 
also helping other families 
achieve their dream of 
homeownership.

Any favorite books? 

I enjoy reading books 
focused on personal 
development, business, 
and financial education, 
especially those that 
emphasize mindset, growth, 
and long-term wealth 
building.

Given your status and 

expertise, what is some 

advice you would give an 

up-and-coming agent? 

Stay consistent and focus 
on building genuine 
relationships. Real estate 
is a relationship-driven 
business, and the agents 
who succeed long-term are 
the ones who truly care 
about helping people.

Stay disciplined, keep 
learning, and think long-
term about your goals.

In closing, is there anything 

else you would like to 

include in the article? 

I’m incredibly grateful to 
be part of the San Diego 
real estate community and 
honored to be recognized as 
a Rising Star. I look forward 
to continuing to serve my 
clients and helping more 
families achieve their real 
estate goals.

“Real estate has the power to 
change lives. For me, it’s not 
just about buying or selling 
homes. it’s about helping 
families create opportunity, 
stability and a future they’re 
excited about”

helping people create 
stability, opportunity and a 
future they’re excited about

What was your biggest 

challenge as a realtor? 

One of the biggest challenges 
when starting in real estate 
is building momentum 
in a competitive market. 
Success requires persistence, 
discipline, and a strong 
commitment to long-term 
goals.
Those challenges pushed 
me to grow quickly, build 
strong relationships, and stay 
focused on delivering value 
to my clients every day.

Define success 

To me, success means 
creating meaningful 
impact while continuing 
to grow personally and 
professionally. It’s about 
helping people achieve 
their goals, building lasting 
relationships, and creating 
opportunities for my family 
and the families I serve.

Success is not just about 
numbers; it’s about the lives 
you positively influence 
along the way.

How Does Real Estate fit 

into your dreams and goals? 

Real estate aligns perfectly 
with my long-term vision 
of helping families create 
financial stability and 
opportunity. I believe 
property ownership is one 
of the most powerful tools 
for building generational 
wealth.

My goal is to continue 
growing my business 
while also expanding my 
knowledge as a real estate 
investor so I can guide my 
clients even more effectively.

What are your hobbies  

and interests outside of  

Real Estate? 

Outside of real estate, I love 
spending time with my 
family, traveling, exploring 
new places and staying 
active. I also enjoy learning 
about investing and personal 
development.

Tell us about your family 

Family is the center of 
everything I do. My husband 
and I are raising two beautiful 
children, our daughter Elise 
and our son Santiago.

REAL ESTATE HAS 
THE POWER TO 
CHANGE LIVES.”
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It’s All in 
the Details

BY JOSEPH COTTLE 

PHOTOS BY LAUREN FINCH 

PHOTOGRAPHY

That attention to detail extends beyond 
the physical space. Meg invests time in 
understanding each agent she works with—
how they like their photos styled, what 
catches their eye, and how they want their 
listings to feel.

“It’s usually about composition,” 
she says. “Knowing what they like 
and need in their photos, what they 
don’t, and how to translate that.”

Meg first picked up a camera while 
photographing high-end residential 
construction projects for her family’s 
business in the Palm Desert and Palm Springs 
area. At the time, it was simply a practical 
task—something done for marketing, not a 
future career.

Years later, after spending about 15 years 
working remotely in marketing and 
administrative roles, she found herself ready 
for something different.

“That was just not doing it for me,” she 
says. What she was missing became clear: 
connection, creativity, and the ability to 
build something of her own. Real estate 
photography gave her a way to satisfy that 
while also getting back to working with people 
face-to-face. After years behind a screen, that 
shift mattered.

Now, it’s one of the things she values 
most about the job. Through her work, 
Meg has watched firsthand the emotional 
and mental investment they make 
in their clients. That perspective has 
shaped her own approach to service.

“Getting to know what it’s like for a real estate 
agent has really brought me a lot of respect 
for them,” she says. “They dedicate so much 
time to their clients.”

That respect translates into how she shows 
up—prepared, collaborative, and willing to go 
the extra mile.

Day to day, she’s driven by a mix of challenge 
and connection. On the property side, no two 
shoots are the same.

“Every home is going to be completely 
different,” Meg says. “It still excites me.”

On the branding side, where she  
photographs agents themselves, the work 
becomes more personal.

“I like to pose people. I like to try to make sure 
that they feel comfortable,” she says. Meg 
takes pride in helping them find confidence in 
that process.

Outside of work, life is a little quieter, though 
not entirely separate from what she does. 
Photography still bleeds into her free time 
through street photography, but her world 
largely revolves around her two Boston 
terriers. “They are the little loves of my life,” 
she says. Whether it’s at home, in the park, or 
at the beach, they’re her constant companions.

That blend of independence and intentionality 
shows up in her life as much as her business. 
From growing up in the Southern California 
desert and eventually settling in San Diego 
County, Meg has followed her own path.

It’s the same approach she brings to her 
work—thoughtful, personal, and just a little 
bit different from the norm. And for the 
agents and homeowners she serves, that 
difference is exactly the point.

There’s a simplicity to the way Meg Bogart 
talks about her work that almost undersells 
how much intention sits behind it. Ask her 
what she wants people to know about her 
business, Closing Photos, and she doesn’t 
reach for anything flashy.

“I go above and beyond for my clients,”  
Meg says.

Meg is quick to point out that she’s “not a run-
and-gun photographer.” Instead, she treats 

every shoot as a collaboration, taking time to 
understand both the property and the person 
behind it. Before she ever clicks the shutter, 
she’s walking through the home, adjusting 
details, and helping shape how the space will 
be presented.

Even in professionally staged homes, she’s 
still refining the composition, making sure 
everything translates well on camera. It’s 
a level of care that, in her experience, isn’t 
always standard.

BogartMeg
“Every 
home is 
going to be 
completely 
different.”



Metro South San Diego Real Producers • 2322 • May 2026

Contact us!  858-775-7465 |  info@yellowrosehomestaging

Yellow
Rose Inn 
Coming 2026
theyellowroseinn.com

Home Staging
Expert AirBnB 
Services

Interior Design
Remodel & 
Renovate



Metro South San Diego Real Producers • 2524 • May 2026

For a Mother’s Day special, we wanted to feature two outstanding real estate 
moms, and the children who have joined them in this profession. Victoria Sandoval 
& daughter Isabel Chavez from Select Premiere Properties, and Silvia Tirado and 
Omar Carrero with Finest City Homes & Loan are two great examples of families 
working together in real estate. Read their stories on the next few pages and see 
how rewarding it can be to have real estate success all in the family!

FAMILY
All inTHE
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& 
There’s a difference between working with a real estate 

agent and working with a family. For Victoria Sandoval 
and her daughter, Isabel Chavez, that distinction sits at 

the center of everything they do.

“Working with us,” Victoria says, “is working with a family 
that’s trustworthy. You’re going to be treated like family, and 
you’re going to be cared for. You’re going to be nurtured.”

That idea—care, trust, and a deeply personal approach—didn’t 
come from a business plan. It was built through experience, 
sacrifice, and years of showing up when it mattered most.

Victoria came to real estate out of necessity. As a young single 
mom, she knew quickly that the traditional path wasn’t going 
to give her the life she wanted for her daughter.

“I was working at a bank, and then I got my first paycheck, and 
realized there was no way I was going to be able to survive or 
support a daughter with it,” she says. “I just thought to myself, 
what profession can I get into, where my efforts would pay off, 
where there’s no ceiling of income.”

Real estate became that opportunity. She started on the 
mortgage side as a loan processor at 20, earned her license at 
23, and never looked back. Over more than two decades, she 
built not just a business, but a deep understanding of every 
angle of the transaction. That knowledge proved invaluable, 
especially during the 2008 housing crash.

“People went from owning five cars and three houses to barely 
being able to get their nails done,” Victoria recalls. “But I stuck 
it through… it built grit and a lot of knowledge.”

That resilience still defines how she works today. Consistency, 
discipline, and a refusal to quit are the principles she lives by—
and the same ones she’s passed on to Isabel.

For Isabel, real estate wasn’t a sudden decision. It was 
something she grew up in. “I’ve been around real estate my 
whole life. I would go with my mom to her showings, door-
knocking with her on the weekends,” she says.

VICTORIA 
ALL IN THE FAMILY

BY JOSEPH COTTLE 

PHOTOS BY BRANDON PEASE- LINKED PREVIEW, LLC

Even so, she took her own path to the realization. After briefly 
pursuing criminal justice in school, she found herself drawn 
back to what had always been in front of her. “When I studied 
for my real estate license, I was like, this is it. This is what I 
want to do,” Isabel says.

Now four years into the business, she brings a complementary 
energy to the team. “I’m more like the Care Bear, and my mom 
brings the strong negotiating side,” Isabel says.

Together, they’ve built a dynamic that clients immediately feel. 
It’s not just about buying or selling homes. It’s about guidance, 
support, and walking people through one of the biggest 
decisions of their lives with someone they trust.

That’s also what keeps them coming back every day.

“For me, it’s the smell of fresh opportunity every morning,” 
Victoria says. “You meet new people every day and the 
possibilities are endless.”

Over time, many of those clients become something more. 
“The majority of the people in my life are actually either 
friends because they’re clients or friends because they’re in the 
business,” she says.

For Isabel, it’s the unpredictability and momentum. “Every day 
is different. You could get a text in the morning like, ‘Hey, I’m 
looking to buy a home,’ and it just makes your day,” she says.
And then there are the moments that remind them why the 
work matters.

“It’s very rewarding when you hand over the keys, and you see 
the excitement in people’s eyes,” Victoria says. “You see their 
kids running to their room; it’s a beautiful thing to witness.”
Outside of work, that same sense of connection carries into 
their personal lives. They spend time with their family, take 
their pets on walks, try new restaurants around downtown 
San Diego, and lean into the simple moments—game nights, 
bowling, and being together.

Because at the end of the day, that’s what all of this is about.
Looking ahead, they have big goals: growing their team, 
expanding their presence, and becoming one of the top teams 
in downtown San Diego. But even as they look ahead, the 
foundation won’t change.

They’re not just building a business. They’re building 
something that feels like home—for themselves, and for every 
client they serve.

Sandoval 

Chavez
ISABEL
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S ilvia Tirado and Omar Carrero don’t describe their work 
in real estate in terms of sales, volume, or transactions. 
For them, it starts somewhere deeper.

“We do it to help people,” Silvia Says. “So that’s our main 
purpose, to help people. And we do it from our hearts.”

That perspective isn’t something they adopted after finding 
success—it’s the foundation they built everything on. For Omar, 
it’s something he learned early, long before he had his own 
clients. “My mom instilled into me that I had to work from my 
heart and treat every client like they’re one of my brothers or 
sisters, someone that’s close to my family and me, to always 
have their best interests in mind,” he says.

Silvia’s path into real estate didn’t begin with an obvious calling. 
For years, she built a career in supply chain management, 
stepping into the workforce right out of high school and quickly 
finding success. She negotiated contracts, earned promotions, 
and established herself in a stable, upward-moving role. But 
over time, stability started to feel like stagnation.

“I had been doing negotiations for as long as I can remember,” 
she says. “It kind of got boring because that’s all I did all my life.”

Real estate had always caught her attention, but timing 
mattered. As a mother raising her kids, she wasn’t willing to 
step into a career that would demand evenings, weekends, and 
constant availability. “I didn’t want to leave my kids when they 
were smaller,” she explains.

When her children got older—and, as she jokes, “started 
ignoring me”—she knew it was time. Encouraged by a friend, 
she took the leap and got her license in 2019. From the very 
beginning, something clicked. “I loved it from day one. I still 
do,” she says.

Still, the transition wasn’t immediate. Silvia began part-time, 
balancing her new venture with the security of her full-time 
job. Then 2020 hit, and like many agents, her early momentum 
stalled. It wasn’t until 2021 that she fully committed, making a 
decision that would define her career.

After interviewing with a brokerage that required full-time 
dedication, Silvia faced a choice—stay comfortable or take 
a risk. As a single mother supporting two kids, the decision 
wasn’t easy. But she stepped forward anyway. “I took a leap of 
faith, and I went in,” she says.

ALL IN THE FAMILY

& SILVIA Tirado

Carrero
OMAR

What followed was a breakout year 
that few could have predicted. From 
April to December, she closed 22 
transactions and earned Rookie of the 
Year, a record she still holds.

Her secret wasn’t a built-in network 
or an easy pipeline. It was work ethic. 
“I literally just put my head down and 
worked,” Silvia says. “From like five 
in the morning to late at night every 
day, all I did was put my head down 
and work.”

Omar saw it up close. “She is one of 
the most hard-working people you can 
meet,” he says.

While Silvia was building her business, 
Omar was finding his own path into 
real estate. He didn’t ease into it—he 
jumped in early. “I actually started 
when I was 18 years old,” he says. “At 
one point, I think I was the youngest 
licensed realtor in California.”

From the beginning, he worked 
alongside his mom, learning the 
business not just through training, but 
through experience. Over time, that 
foundation started to take shape into 
something of his own.

Silvia has watched that growth happen 
in real time. “I see him now really 
getting a hold of it,” she says. “I see him 
full on now taking a mature approach.”

Their partnership is more than just a 
team—it’s an extension of their family 
dynamic. That includes Silvia’s other 
son, Giovanni, who, while not directly 
in the business, remains an important 
part of the life they’ve built together. 
He recently enlisted in the Air Force, 
and they both are filled with pride.
Family isn’t something they work 
around. It’s something they work for.

That commitment to family was tested in a profound way over 
the past couple of years. When Silvia’s best friend, Rebecca, 
was diagnosed with cancer, everything else took a back seat. 
Rebecca was really more of a sister, and Silvia decided what 
was most important to her.

“I took the time to just be there with her,” Silvia says.  
“I went to every single doctor appointment with her,  

every chemotherapy, every session.  
I spent every single second I could 
with her.”

After Rebecca passed, Silvia stepped 
away from the business to grieve and 
heal. The slowdown wasn’t a setback—
it was a reflection of her priorities. The 
same heart that drives her work also 
guides her life.

Now, she’s stepping forward again 
with clarity and renewed energy. “This 
year I decided, ‘You know what? I’m 
back,’” she says. “Boots on the ground. 
I’m back.”

That resilience has become a defining 
part of their story. For both Silvia and 
Omar, real estate isn’t about chasing 
deals—it’s about building something 
meaningful, both for their clients and 
for themselves.

This includes giving back to their city, 
their colleagues, and their community 
whenever possible, because they both 
share a deep conviction that they 
should freely return the blessings 
they’ve received.

Silvia serves as a board member for 
the National Association of Hispanic 
Real Estate Professionals (NAHREP) 
alongside Omar, who helps on the 
committee. She recently returned 
from Washington D.C., where she 
advocated for affordable housing 
as well as expressing the boards 
concerns about housing scarcity and 
expensive insurance premiums.

Omar succinctly expresses their 
focus on generosity beyond the 
scope of their transactions— 
“I believe God puts us into 

these places so that we’re able 
to continue to help people,” he says.

At its core, their approach is simple. Treat people like family. 
Work hard. Stay grounded in what matters.

“We’ve always loved helping people, even outside of real 
estate,” Omar says.

And for this mother-son team, that’s not just a philosophy. It’s 
the reason they show up every day.
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Thanks To Melissa Sofia for an engaging afternoon! Much wisdom was 
shared and appreciated. Thanks to Claremont Escrow for sponsoring 
lunch and Barrett Financials’ Jared Kelley for being our auctioneer! 

LUCKY US! MELISSA SOFIA

WOMEN’S COUNCIL OF 
REALTORS SAN DIEGO

PHOTOS BY DON ANDERSON INSIGHT PHOTOGRAPHY
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Jonathan Pagtakhan | CA LH License: 0L93059
jpagtakhan.wfg@gmail.com | (619) 964-2327

wsbcampaign.com/jonathanpagtakhan

• life insurance (for families and businesses) 
• wealth preservation rollovers 
• long term care
• final expense
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