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Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com

0

"Ryan Guess and his assistant Casey were an absolute dream 
team to work with! From start to finish, they were 

knowledgeable, professional, and incredibly pleasant 
throughout the entire home buying process.”

         - Savannah R

Your Guide Home

Ryan Guess
Senior Loan Officer

NMLS # 70442
901-461-7215

Ryan.Guess@northpointe.com
northpointe.com/ryan-guess

Taking the guesswork out of mortgages since 2005
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners
Whether you need your floors 

installed, restored, cleaned, or replaced,
we at Bonafide Flooring Solutions will do

whatever it takes to keep our customers satisfied. 
Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

BALLOON DECOR & 
EVENT DECORATION
Eventful Balloons by Sarah
(951) 454-3290

CLOSING - TITLE & ESCROW
EDCO Title & Closing Co
Ty Harris
(901) 596-5276 
(901) 382-0470

Guardian Title, LLC
Jason Lashlee
(662) 262-1800

Harkavy McDaniel Kaplan 
& Salomon, P.C.
Jeremiah McGuire
(901) 494-1622

Hodges Law Firm, PLLC
Rees Hodges
(901) 238-8960

Home Surety Title 
& Escrow, LLC
Jeff McEvoy
(901) 737-2100

Quality Title Group
(901) 249-4787
qualitytitlepro.com

Sure Title Company
Carrie Lacher
(901) 558-6299

CLOSING GIFTS
Cutco Closing Gifts
Ben Cunningham
(318) 364-7046

COMMUNITY DEVELOPMENT
Tipton County Community 
Development Counsel
(901) 313-9024

ELECTRICIAN
Quality Electric TN, LLC
(901) 651-8154
qualityelectrictn.com

FLOORING - HARDWOOD
Bonafide Flooring Solutions, Inc.
Daniel Gardeazabal
(901) 331-8809

HOME INSPECTION
Midsouth Inspections
(901) 628-7316

National Property Inspection
Derek Groves
(901) 497-0943

HOME STAGING
Set the Stage Bluff City East
Janel Heinz
(901) 799-8504
bce.wesetthestage.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

Choice Home Warranty
(901) 616-2285
www.chwpro.com

First American Home Warranty
Seth Lacher
(901) 282-6273

HVAC SERVICES
Lyons HVAC
(901) 552-7739

INSURANCE: AUTO/HOME/LIFE
Lovelace Allstate Insurance
Rod Lovelace
(901) 853-5442

IRRIGATION INSPECTION/
REPAIR 
Tri-State Irrigation, Inc.
Matt Finney
(901)753-7667
www.wedosprinklers.net

JUNK REMOVAL / DEMOLITION
Clean City LLC
(901) 585-7032

MORTGAGE LENDER
Community Bank
(769) 777-6092
Communitybank.net

First Citizens National Bank
Bob Zacher
(901) 489-1217

First Horizon Mortgage
Maggie Rockett
(662) 549-1024

Guild Mortgage
Shelley Dunn
(901) 870-1107
www.shelleydunn.com

Northpointe Bank
Ryan Guess
(901) 461-7215

Orion Financial
Rachel Campbell
(901) 830-9719

Premier Mortgage Resources
(901) 734-8080
www.pmrloans.com/ 
loan-officer/becca-rupe/

Renasant Bank
(901) 647-0230
www.renasantbank.com

Supreme Lending
Ashley Koon
(901) 277-7982

MORTGAGE LENDING
Mortgage Investors Group
(901) 761-6910
www.MIGMemphis.com

MOVING & RELOCATION 
SPECIALIST
Big League Movers
(901) 881-5581

PHOTOGRAPHER | REAL 
ESTATE MEDIA
Lensman Real Estate 
Photography
Michael Berry
(972) 814-1937

PHOTOGRAPHY/REAL ESTATE
Coco Productions
(901) 831-2282

Pic This House
Keenan Greer
(901) 230-7733

POOL BUILDER/ POOL 
& SPA SERVICES
Duvall Pool and Leak Detection
(901) 590-6799
duvallpools.com

PROPERTY MANAGEMENT
Foundation Property 
Management, LLC
James Wachob
(901) 633-2331
ibuyyourhouse.com

REAL ESTATE & PORTRAIT 
PHOTOGRAPHY
Elizabeth Looney Photography
(901) 569-0808
elizabethlooney.com

REAL ESTATE SERVICES
Realtracs
Emily Daniel
(615) 806-3456

ROOFING & ROOF REPAIR
Reborn Roofing LLC
(901) 463-2200
roofmaxx.us/e-memphis-TN
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1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE
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Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections

Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography

Meet
The

Team
Jeff White
Publisher

Ashley Streight
Content Coordinator

Elizabeth Looney
Photographer

Michael Berry
Photographer

Caleb Nelson
Photographer

Becky Mitchell
Photographer

Molly Cobane
Client Relations Specialist

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither 
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Follow us on Facebook and Instagram so you can find out who is being featured, 
stay up to date on upcoming events and much more @memphisrealproducers

Christie Jones
Event Coordinator
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Nominate Your Favorite Agent: 
We are always accepting nominations for 
feature stories! If you know a colleague who is 
absolutely ON FIRE and deserving of celebration, 
we would love to feature them in an upcoming 
edition of Memphis Real Producers magazine! 

Categories may include Top Producer, Rising Star, Team Leader, 
Broker, Giving Back to the Community, etc. To nominate a 
fellow REALTOR®, simply scan this QR code and follow the 
prompts. We look forward to receiving your nominations!

Recommend Your Favorite Vendor: 
What makes our preferred partners different 
than any other “vendors list” is that we only 
partner with businesses that have been vetted 
and recommended by top agents. In other 
words, our preferred partners are trusted 

businesses that can be considered the best in their particular 
industry. Don’t see your favorite on our list? We would love your 
recommendations! Scan this QR code and recommend your 
favorite affiliate business and be sure to state what you love about 
them! We look forward to receiving your recommendations!

NOMINATIONS/Recommendations!
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901-558-6299
 carrie@suretitleco.com

3265 W Sarazens Cir
Memphis, TN 38125

Carrie Lacher
Closer/Marketing

Manager

After-hour closings,
mobile closings, and

notary services available.

Full Concierge Service,
Tailored to Fit your
Hours and Needs!
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Be IN THE Room

PUBLISHER’S NOTE

There’s something powerful 
that happens when the right 
people are in the same room.

You can’t always measure it. 
You can’t always predict it. 
But if you’ve been to a Real 
Producers event, you’ve felt it.

Conversations that turn into 
opportunities. Introductions 
that lead to partnerships. 
Moments that shift the 
trajectory of a business… or 
even a life.

And it all starts with a simple 
decision: to be in the room. 

For our agents, being in 
the room means more 
than just showing up to 
another event. It’s about 
surrounding yourself 
with the very best in our 
market… the ones who 
are doing it at the highest 
level, navigating the same 
challenges, and finding ways 
to win anyway.

It’s where conversations go 
deeper than surface-level. 
Where ideas are exchanged 
freely. Where you realize 
you’re not alone in the 
pressure, the pace, or the 
pursuit of excellence.

It’s where collaboration 
begins to replace competition.

Because the truth is, the 
agents who grow the fastest 
aren’t the ones trying to 
figure it all out on their 
own… they’re the ones who 
are connected. They’re 
learning from others, 
sharing what’s working, 
and building relationships 
that extend far beyond a 
single transaction.

And that doesn’t happen 
from behind a screen.

It happens in the room.

For our Preferred Partners, 
the value is just as real… 
but it looks a little different.

This isn’t about handing out 
business cards or trying to 
meet everyone in the room. 
In fact, it’s the opposite.

It’s about slowing down and 
being intentional.

It’s about having a few 
meaningful conversations 
instead of a hundred 
quick ones. It’s about 
understanding what matters 
to the agents you serve… 
how they think, what they 
need, and where you can 
genuinely add value.

Because the partners who 
win in this community 

aren’t the ones who chase 
transactions… they’re the 
ones who build trust.

And trust is built face-to-face.

It’s built in conversations 
that aren’t rushed. It’s built 
in consistency… showing up 
again and again. It’s built 
when agents begin to see you 
not just as a vendor, but as 
someone in their corner.

That kind of relationship 
doesn’t start online.

It starts in the room.

But maybe the greatest value 
of all… is what happens to 
our culture.

When the top agents and 
the best partners in our 
market consistently show up, 
something shifts.

Walls come down.

Conversations open up.

People begin to know each 
other… not just by name or 
production, but by story.

And when that happens, 
everything changes.

Referrals increase. Partnerships 
strengthen. The overall 

experience for clients gets 
better. And our industry 
becomes something more than a 
collection of individuals chasing 
deals… it becomes a community.

A community built on trust. On 
relationships. On a shared belief 
that we are better together.

That’s what we’re building 
through Real Producers.
Not just a magazine. Not just 
events. But a room where the 
right people come together… 
and leave better because 
they did.

So if there’s one 
encouragement I’d leave you 
with, it’s this:

Don’t sit this one out.

Don’t assume you’ll catch the 
next one.

Don’t underestimate  
what can happen from a 
single conversation.

Be in the room.

Because you never know 
which connection, which 
conversation, or which moment 
might change everything.

Whether you're staging a home to sell quickly
or furnishing a short-term rental, 

Get in touch with us.

Janel (Taueg) Heinz
Staging Director

our design expertise helps every detail shine. 

W: (901) 799-8504 | C: (317) 847-0898
janel.taueg@wesetthestage.com

Jeff White 

Owner/Publisher
Memphis Real Producers 

Residential & Commercial | Cleanouts
Furniture & Appliance Removal | Yard Debris Removal

Cardboard Recycling | Interior/Outdoor Demo
Carpet & Flooring Removal

5 STAR REVIEWS
Local • Reliable & On Time 

Proper Disposal & Recycling 
License & Insured

& Demolition Services
Professional Junk Removal 

901-585-7032
www.cleancityhauling.com

Call/text for a
Free Estimate!

Your trusted
closing partner.

  
PRECLOSING@GOHODGESLAW.COM

REES
HODGES

LINCOLN
HODGES
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The first time Kendra Bell drove a tractor, she was seven years 
old. It wasn’t for fun. It wasn’t for show. It was because there 
was work to be done.

Out in the hayfields of Alabama, on the same horse farm her 
parents still call home, Kendra learned something early that 
would shape the rest of her life. If something needs to be done, 
you do it. If it gets hard, you don’t stop. You figure it out and 
keep going.

That lesson never left her.
Today, Kendra is one of the top real estate professionals in 
Memphis with Crye-Leike Realty, but the way she works, the 
way she shows up, and the way she builds relationships still 
traces back to those early days on the farm.

Even now, she brings her children back there. They ride 
horses, feed ducks, and fish in the catfish pond. It is a place that 
reminds her, and now them, of where it all started. 

Kendra didn’t set out to build a career in real estate.
In her early twenties, she was working at Harvey’s in 
Columbus, Mississippi. What started as a job became a 
decade-long climb through the ranks, from waitress to general 
manager. It was there that she learned how to lead people, how 
to handle pressure, and how to create an environment where 
others could succeed.

It was also where two important pieces of her life came 
together. She met her husband, Jim, and she met Dick Leike.
Dick saw something in her before she fully saw it in herself. 
For nearly two years, Kendra asked him questions about real 
estate. She was curious, paying attention, always learning. 
Finally, he told her what she needed to hear.
“Just go do it.” So she did.

Built on Resilience

Kendra
WRITTEN BY JEFF WHITE 

PHOTOS BY BECKY MITCHELL WITH 

LENSMAN REAL ESTATE PHOTOGRAPHY

AGENT ON FIRE

Meet

Bell

I’ll always go 
above and 
beyond for 
my clients.”



Memphis Real Producers • 1716 • May 2026

Even before she was licensed, Kendra 
started showing up to sales meetings. 
She listened. She observed. She 
prepared. And when she officially 
stepped into the business, she didn’t 
ease in. She went all in.

Over time, she became the top producer 
in her office ten different times. It wasn’t 
because it came easy. It was because she 
showed up consistently, did the work, 
and stayed committed long after others 
would have slowed down.

From the beginning, Kendra never 
limited herself to one type of real estate. 
While others chose a lane, she chose to 
learn them all. Residential. Commercial. 
Farm land. Hunting land. Investments. 
She built a business that could adapt to 
whatever her clients needed.

With young children at home, 
the constant travel was no longer 
sustainable. Something had to give. So 
Kendra made a decision that few people 
would choose. She stepped away from 
the business she had built and started 
again in Memphis.

It was not easy. “Starting over in Memphis 
was scary,” she says. “But I knew how to 
work. I knew how to build relationships. 
And I trusted that would carry me.”

And it did.

In just a few short years, she rebuilt 
her business and ranked 22nd out of 
813 agents in the Memphis market. It is 
the kind of accomplishment that only 
makes sense when you understand the 
foundation behind it.

The same work ethic that was built in a 
hayfield. The same discipline she carried 
through years in the restaurant industry. 
The same determination that carried her 
through a decade of waiting to become a 
mother. It all showed up again.

If you want to understand Kendra’s 
business, though, you have to look 
beyond the numbers. You have to look at 
how she treats people.

There was a recent transaction with a 
couple she had worked with multiple 

times before. As they prepared 
their home for showings, Kendra 
found herself doing far more than 
coordinating schedules. She was walking 
their dogs, sometimes with her kids 
alongside her, laughing as they went. 
She was preparing the home, making 
sure every detail was right.

At one point, she was on her hands and 
knees caulking cracks in the sidewalk to 
make sure the home passed inspection. 
No one asked her to do it. She just did it.

That same transaction took an 
unexpected turn when the buyer 
suffered a heart attack and could not 
move forward. It would have been easy 
to lose momentum. Kendra did not. She 
regrouped, relaunched the marketing, 
and found another buyer.

“I’ll always go above and beyond for my 
clients,” she says. 

today. The market has changed. Clients 
have changed. Expectations have 
changed. And she has changed with 
them.

Today, she sees a more balanced market. 
Buyers have more options. Sellers face 
more competition. Negotiation has 
returned. Instead of resisting those 
shifts, she leans into them, adjusting her 
approach and continuing to serve her 
clients at a high level.

When you step back and look at her 
story, it is not defined by one moment. It 
is defined by a pattern.
A willingness to start.
A commitment to keep going.
And a refusal to quit.

It started in a hayfield in Alabama.
And in many ways, it is still the same 
story today.

Along the way, she found 
a particular love for 
flipping homes. For 
more than 15 years, 
she has taken on 
renovation projects, 
usually a couple 
each year. There 
is something about 
taking a home that 
has been overlooked 
and bringing it back to 
life that still excites her.

“There’s nothing like 
taking a dated home 
and making it beautiful 
again,” she says. 

But if you look closely, that same idea 
runs through everything she does. She 
sees potential. She puts in the work. And 

she follows through.

For a long time, her business 
was rooted in Columbus, 
where she built a strong 
reputation and consistent 
success. Starting over was 
never part of the plan.

But life has a way of 
changing plans. When her 
husband’s career in the 
steel industry brought their 
family closer to Memphis, 
Kendra found herself trying 
to balance two worlds. 
She commuted back and 
forth, holding onto the 
business she had built while 
adjusting to a new city.

At the same time, she and 
her husband were walking 
through something far more 
personal. After a ten-year 
journey through in vitro 
fertilization, they welcomed 
their children, James 
and Olivia. Everything 
changed. “Having my kids, 
it just puts everything into 
perspective,” she says.

And it shows.

Behind all of it is a life that she does 
not take for granted. She speaks with 
deep respect about her husband, Jim, 
whose leadership in the steel industry 
has contributed to billions in economic 
impact. More than anything, she 
admires how hard he works.

“He is by far the hardest working person 
I know,” she says. And when she talks 
about her children, it is clear they are at 
the center of everything. After ten years 
of trying to have them, she holds onto 
every moment.

“I don’t give up on my dreams,” she says. 
That mindset has shaped not only her 
life, but her business.

After more than 20 years in real 
estate, Kendra continues to evolve. She 
understands that the way she worked 
years ago is not the way she works 

Starting over in 
Memphis was scary. 
But I knew how to 
work. I knew how to 
build relationships. 
And I trusted that 
would carry me.”
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Chasity
COVER STORY

FINDING 
HOME

MEET 

B L A C K B U R N

Chasity Blackburn didn’t grow up 
in Memphis. She didn’t start her 
career here. And when she first 
arrived, she couldn’t have known 
that this city would eventually 
become the place that shaped her 
life, her family, and her future. But 
today, ask her where home is and 
there’s no hesitation. It’s Memphis. 
That answer didn’t come overnight. 
It was built over years of growth, 
change, and a journey that took 
her across multiple cities, careers, 
and seasons of life. Because for 
Chasity Blackburn, success has 
never just been about what she’s 
built. It’s been about where and 
with whom she’s built it.

Where It All Began
Chastity’s story starts in 
Indianapolis, Indiana, where she 
grew up and began laying the 
foundation for what would become 
a remarkable career. After High 
school,, she stepped into her first 
professional role as a leasing agent 
at Lake Castleton Apartments in 
Indianapolis. What seemed like 
a starting point quickly became 
something more.Chasity continued 
on the Property management 
path while attending Ivy tech and 
eventually earning a degree in 
Fine Arts. “I just kept growing from 
there,” she says. And she did. From 
leasing to property management, 
from managing communities to 
leading regions, Chasity steadily 
climbed the ranks, eventually 
becoming a Vice President of a 
midsized property management 
company. Each step added another 
layer to the foundation she was 
building. A foundation rooted 
in marketing. In operations. In 
understanding not just properties 
but people.

A Season of Exploration
Like many driven individuals, 
Chasity wasn’t afraid to step outside 
the expected path. At one point, 
she pursued a lifelong dream of 
becoming a flight attendant with 
United Airlines, a decision that gave 
her a broader perspective on life 
and the world around her. It was an 
exciting season. A meaningful one.
But also one that brought clarity. 
“The experience was incredible, but 
it wasn’t stable,” she says. And so, she 
returned to real estate, this time not 
just to work, but to build something 
lasting. Another step in the journey. 
Another layer of the foundation.

Memphis Becomes Home
In 2012, Chastity relocated to 
Memphis. At first, it was simply the 
next chapter in her career. But over 
time, something deeper began to 
take shape. Memphis wasn’t just 
where she lived. It was where she 
connected. Where her family grew. 

WRITTEN BY JEFF WHITE 

PHOTOS BY ELIZABETH LOONEY PHOTOGRAPHY
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Where her life began to take root. “Even 
going back home to Indy, it’s not home,” 
she says. “Memphis is. The culture, the 
landscape, and the diversity have played 
a huge part in my life and the lives of my 
children.” Without fully realizing it, she 
wasn’t just building a career anymore. 
She was finding home.

Starting Over and Building Forward
Even with years of experience behind 
her, stepping into residential real estate 
in 2021 felt like starting over. “I didn’t 

I believe in being kind and 
helpful, EVEN WHEN 
THERE’S NOTHING 

IN IT FOR ME.”

have a sphere. I didn’t have built-in 
business. I had to create it.” And she did, 
one conversation, one neighborhood, 
one relationship at a time. She knocked 
on doors. She implemented consistent 
neighborhood marketing. She showed 
up day after day, even when the results 
didn’t come immediately. It wasn’t 
glamorous. But it was effective. Her 
time at Kaizen came with its challenges, 
but it also clarified what she needed to 
grow. That clarity led her to mentorship 
that helped refine her strategy and 
focus. “Once I understood the power 
of listings and committed to that, 
everything changed.” Fifteen homes 
sold in one year became fifty-one the 
next, a reflection of both her discipline 
and her ability to execute. Momentum 
had arrived. But more importantly, 
confidence had followed.

Creating a Presence
What sets Chasity apart is not just her 
production. It is her perspective. Her 
background in property and asset 
management gave her an understanding 
that many agents never develop, that 
success is not accidental. It is intentional. 
“It’s not about just putting a sign in the 
yard,” she explains. “It’s about creating 
a presence people recognize before they 
ever need you.” Through consistent 
marketing, repeated neighborhood 
touches, and a long-term approach to 
visibility, she has built a business rooted 
in trust and familiarity. Not quick wins. 
But lasting relationships.

Building Something of Her Own
In March of 2025, Chasity took one of the 
biggest steps in her journey, launching 

her own boutique brokerage. “I always 
knew I wanted to build something of my 
own,” she says. “I created the roadmap, 
and I followed it.” For her, growth isn’t 
about scale. It’s about intention. “I’ll 
never be big. Smaller is better for me.” 
After spending her first year as a solo 
agent, she is now stepping into a new 
season, mentorship. “I don’t want to just 
add agents. I want to develop them,” 
she says. The right way. With intention. 
Her plan is simple: bring on a small 
number of agents, invest deeply in them, 
and build something that lasts. Another 
chapter. Another step forward.

A Pulse on the Market
Chasity approaches today’s market with 
clarity and perspective. “People are 
finally starting to get off the bench,” she 
says. “They’ve been waiting for those 
3% interest rates, and now they’re 
realizing those aren’t coming back 
anytime soon.” That shift is creating 
movement and opportunity. And 
for agents who are prepared, it is a 
moment to lead with confidence.

What Matters Most
While her professional success is 
undeniable, it is her family that remains 
at the center of everything. “I hit the kid 
lottery,” she says. Her daughter Cara 
serves as a Captain in the U.S. Army, 
specializing in Explosive Ordnance 
Disposal and currently stationed in 
Savannah, Georgia. Her twin sister Lily 
is a STEM educator with a PhD from 
Rensselaer, a former Miss Tennessee, and 
was crowned Miss United States in 2022. 
Both daughters are graduates of Bolton 
High School. Her son, Jack, is entering 

his next chapter, currently attending 
Briarcrest and planning to attend the 
University of Tennessee. “They are the 
absolute best thing in my entire world.” 
Outside of real estate, Chasity enjoys 
traveling, attending performances at the 
Orpheum, and currently helping Cara 
plan her upcoming fall wedding. And at 
home, there’s Mugsy, her beloved doodle, 
who brings a little extra joy to every day.

A Different Kind of Success
In an industry often driven by 
competition, Chasity has chosen a 
different approach. “I believe in being 
kind and helpful, even when there’s 
nothing in it for me.” She has built 
a reputation not just for what she 
accomplishes, but for how she shows 
up, for her clients, her peers, and her 
community. Because for her, success 
isn’t just measured in closings. It’s 
measured in relationships.

Coming Full Circle
For Chasity Blackburn, the journey has 
taken her across cities, careers, and 
seasons of life.

From Indianapolis to Memphis
From corporate leadership to starting 
over. From building a career to building 
something of her own. But somewhere 
along the way, something shifted. What 
she was building in business started to 
reflect something deeper. She wasn’t just 
creating momentum. She was creating 
a life. And in the process, she found 
something many spend years searching 
for. Not just success. Not just achievement. 
But home. And in Memphis, she’s found 
exactly where she belongs. 

Photo submitted by Chasity BlackburnPhoto submitted by Chasity Blackburn Photo submitted by Chasity Blackburn

Photo submitted by Chasity Blackburn

Photo submitted by Chasity Blackburn



Memphis Real Producers • 2322 • May 2026



Memphis Real Producers • 2524 • May 2026

M E E T

AGENT ON THE MOVE

Finding Purpose in the Work
WRITTEN BY JEFF WHITE  ••  PHOTOS BY CALEB NELSON

There is a difference between 
building a career and building a life.

plans to earn a doctorate in 
physical therapy. And for a time, 
that was the path he was on.

But something did not sit right.

“I was in physical therapy, pursuing 
my doctorate, and it was good,” he 
says. “But I knew it wasn’t where I 
was supposed to be long term.”

So he made a decision that would 
shape the rest of his life. He 
stepped away from that path and 
went to work with his father, 
helping grow a custom engraving 

business. It was there that Adam 
began to understand what it 
meant to build something from 
the ground up.

Still, there was another shift coming.

After purchasing his first  
home in his early twenties, 
something clicked.

“I remember how much that 
moment meant to me,” he says. 
“And I realized I wanted to help 
other people experience that 
same thing.”

For Memphis real estate 
professional Adam Dawson with 
Weichert Realty, that difference 
defines everything.

Because for Adam, real estate 
was never just about houses. It 
has always been about people, 
purpose, and the deeper calling 
behind the work.

“I’ve always been drawn to 
family, to home, to people,” 
Adam shares. “That’s really what 
this business is about.”

That perspective did not come 
overnight. It was shaped over 
years of growth, hard decisions, 
and a willingness to follow a 
path that did not always make 
sense on paper.

Adam’s story begins overseas. 
Born on a military base in 
Spain while his father served 
in the Navy, his early years 
were marked by movement and 
discipline. Eventually, his family 
settled in Tipton County in Atoka, 
Tennessee, where strong values 
and a relentless work ethic were 
part of everyday life.

Work started early.

Before college, Adam was 
already learning responsibility, 
first at Baskin Robbins and 
then at Lenny’s, where he 
became an assistant manager 
at just 17 years old. Those early 
experiences laid the foundation 
for what would become a 
consistent theme in his life: 
showing up, working hard, and 
serving people well.

He went on to attend the 
University of Alabama with 

DAWSON
Adam 
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I never want to 
take business from 

someone who is just 
getting started. 

If I can help 
them grow, 

that’s a win.

That realization led him into  
real estate.

When it came time to choose a 
brokerage, Adam was intentional. 
He chose Weichert Realty because 
it offered the structure and tools 
of a national brand, while still 
allowing him to deliver the kind 
of personal, relationship-driven 
service he believed in.

From the beginning, his  
business grew in a way that 
reflected his values.

Not through aggressive marketing. 
Not through chasing transactions.

But through people.

“My business has grown almost 
entirely through word of mouth,” 
Adam explains. “And that only 
happens when you truly take care 
of people.”

That commitment to relationships 
has become one of the defining 
characteristics of his business. 
He understands that real estate is 
emotional. It is stressful. It is often 
one of the most significant decisions 
a person or family will make.

And he does not take that lightly.

“These aren’t just transactions,” 
he says. “These are people’s lives. 
You have to treat it that way.”

That mindset has also shaped how 
he approaches mentorship.

One of the most meaningful 
aspects of Adam’s journey 
has been investing in others, 
particularly newer agents. 
Watching one of those agents 
grow into a top producer has 
been especially rewarding for 
him, even more so than any 
personal transaction.

“I never want to take business 
from someone who is just getting 

uncertainty, and sometimes  
fear into the process.

But for Adam, those moments 
are not frustrations. They are 
opportunities to serve.

One transaction in particular 
stands out. A complex estate 
involving ten heirs, a home filled 
to the ceiling with belongings, and 
months of preparation just to get 
the property market-ready.  
Add in the complications of 
COVID, and it seemed nearly 
impossible to close.

But Adam stayed committed.

In the end, the deal came 
together through a series of 
unconventional solutions, 
including outdoor signings, a 
mobile notary, and one individual 
holding power of attorney for 
multiple parties.

“Anything is possible,” he says.

That persistence, combined with 
his people-first mindset, continues 
to set him apart.

It also fuels his passion for a 
specific segment of the market: 
land and acreage.

“I love working with larger 
parcels,” Adam says. “Helping 
people start farms, build 
something for their family, create 
a legacy. That’s meaningful work.”

That interest extends into his 
personal life as well. Adam and 
his family are drawn to a simpler, 
more intentional lifestyle, with a 
growing interest in homesteading.

“We want our daughter to 
understand where things come 
from,” he says. “To live a life that’s 
grounded, not just consumed by 
the world.”

When he is not working, you 
will likely find Adam outdoors, 
hunting, hiking, or traveling with 
his family. Those moments are not 
just hobbies. They are part of the 
life he is intentionally building.
Looking ahead, Adam remains 
focused on growth. Not just in 
business, but in every area of life.
“I always want to grow,” he says. 
“As a husband, as a father, in my 
faith, and in my business.”

And that growth is not driven by 
numbers alone.

It is driven by purpose.

Because for Adam Dawson, 
success is not measured by how 
many homes he sells.

It is measured by how many lives 
he impacts along the way.

And in that sense, he is just 
getting started. 

started,” he says. “If I can help 
them grow, that’s a win.”

“That’s what it’s about,” he says. 
“Helping other people succeed.”

At the core of it all is Adam’s faith.

It is not something he keeps 
separate from his business. It is 
the foundation of it.

“I am a child of God,” he says. 
“Everything changed when I 
stopped chasing money and 
started pursuing what God had 
for my life.”

That transformation impacted 
every area of his life, especially 
his marriage.

After ten years of dating, Adam 
and his wife made the decision to 
get married, guided by a shared 
sense of calling and faith. Today, 
their life is centered around their 
family, their church, and raising 
their daughter, Amelia.

Their church community plays 
a significant role in that life. It is 
a group marked by authenticity, 
accountability, and a shared desire 
for deeper relationships with God.

“It’s not surface level,” Adam 
says. “It’s real. People are 
transparent. We support each 
other, challenge each other, and 
grow together.”

That community has shaped 
not only his personal life, but 
his professional one as well. 
It is where he finds strength, 
encouragement, and clarity in 
the midst of a demanding career.

And real estate can be demanding.

Adam is quick to acknowledge 
the emotional weight that  
comes with the job. Deals fall 
apart. Unexpected challenges 
arise. Clients carry stress, 
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4727 Burbank Rd. Memphis, TN 38118    BigLeagueMovers.com
(901) 410-5496
  

  Sales@BigLeagueMovers.com
Fully licensed, bonded & insured.

ALL- 
INCLUSIVE 

MOVING 
SERVICES

MOVING • LOCAL & LONG DISTANCE
STORAGE • WAREHOUSING

At Big League Movers, We Support Our Local Realtors

The REAL Movers & Shakers in Our Communities

• Free Storage for Listings - Complimentary 
storage for staging, free for the life of the listing.

• Pivot Program - Flexible solutions for 
unexpected closing delays and tight schedules.

• Realtor VIP Service - Personalized support with 
dedicated coordinators and a top-rated team.

• Proven Excellence - Over 3,200+ 5-star Google 
Reviews for outstanding service. 

• Seamless Partnership - We are an extension of 
your team, ensuring trusted care for your clients

Ziggy and His Team Congratulate 
Adam Dawson on his

Agent on the Move Feature this Month! 

Come join us 
at the closing 

table!

901-249-4787  |  orders@qualitytitlepro.com  |  qualitytitlepro.com

6389 N Quail Hollow Rd #201 | Memphis, TN 38120
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REDEFINING  
THE MORTGAGE 
EXPERIENCE FOR 

REALTORS AND 
THEIR CLIENTS

process. That shows up in how their team 
communicates, how decisions are made, 
and how they stay engaged throughout the 
life of a transaction.

A Foundation That Still  
Drives the Future
Orion Financial’s story begins in 1957. A 
group of Memphis City Schools teachers 
pooled together $300 and stored it in 
a piano bench, laying the foundation 
for what would become Memphis Area 
Teachers Credit Union. 

In 2010, it rebranded to Orion Financial 
Credit Union to reflect a broader vision 
and expanded services. And in 2025, their 
name evolved again to Orion Financial, a 
reflection of the full range of services they 
provide and the communities they serve.  
While their name has changed over their 
nearly 70 year history, what has remained 
constant is their focus on relationships.

Built Local, Designed for Clarity
Orion Financial’s mortgage operation 
is intentionally structured to keep 
everything in-house and decisions are 
made locally by a team that understands 
the market. “Everything we do is designed 
to make the process simple and easy 
to navigate,” says Ashley McDurmon, 
President and CEO of Orion Financial. 
“By keeping the process local and in-
house, we’re able to move with speed, 
communicate with confidence, and deliver 
a level of service that both members and 
realtors can truly rely on.” That structure 
provides more than efficiency. It creates 
certainty. When something changes, the 
team can pivot quickly without waiting 
on an outside approval chain. For agents, 
this means direct access to answers, 
greater visibility into the process, and 
fewer last-minute surprises. It also allows 
Orion Financial’s team to examine each 
member’s unique financial situation, 
rather than forcing every deal into a rigid 
framework. “We don’t believe in one-size-
fits-all lending,” McDurmon says. “Every 
member has a unique story, and our role 
is to understand that story fully and find 
the right path forward, not force it into a 
predefined box.” As a credit union, Orion 
Financial is also structured differently 
than many traditional lenders, allowing 

the Orion Financial team and 
their members.  “For us, it’s about 
how the team works together,” he 
adds. “If everyone is on the same 
page, the experience is better for 
everyone involved.”

When the Details Matter Most
Every agent has seen a deal take 
an unexpected turn. A shift in 
income, a credit question, or a 
detail that needs closer attention. 
In those moments, the approach 
matters. That mindset is reflected 
in how the team responds when 
it counts.
Holsinger recalls a time when a 
wiring issue threatened to delay a 
closing. Instead of letting the deal 
stall, one of Orion’s loan officers 
secured a money order and 

them to remain competitive while 
maintaining a strong focus on 
member experience.

A Team That Stays in the Deal
At Orion Financial, the 
experience is not dependent on 
one individual. It is shaped by 
a shared standard. Under the 
leadership of Chief Mortgage 
Officer Don Holsinger, the focus 
has been on building a team that 
communicates well, supports one 
another, and approaches each 
deal with care and accountability. 
“We’ve built a team that cares, not 
just about production, but about 
doing right by the member and 
the agent,” Holsinger says. That 
alignment creates consistency in 
all aspects of the process for both 

WRITTEN BY JEFF WHITE 

PHOTOS BY LENSMAN 

PHOTOGRAPHY

PARTNER SPOTLIGHT

ORION
FINANCIAL

MEET

E very real estate professional has 
experienced it. A deal starts smoothly, 
then suddenly requires more 
communication, more clarity, and a 
steady hand to get it across the finish line.

In those moments, the strength of your lending 
partner becomes clear. Some simply move files. 
But others play a meaningful role in protecting the 
experience for both the agent and the member. That 
difference is where Orion Financial has built its 
reputation. Most lenders are built to move volume.

Orion Financial is built to provide world-class, 
personalized service throughout the entire lending 
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“It’s important to us that as we 
grow, we don’t lose what makes 
us different,” Holsinger says. “The 
team, the culture, the way we 
approach each deal, that has to 
stay consistent.”

A Partner to the  
Realtor Community
Orion Financial approaches 
lending as a partnership. They 
understand that real estate 
professionals are working to 
deliver exceptional experiences 
under tight timelines and 
high expectations. “We see 
our role as an extension of the 
realtor’s brand,” McDurmon 
says. “When they partner with 
Orion Financial, they’re gaining 
a team that is just as invested 
in delivering an exceptional 
experience as they are.” Their 
ability to serve members beyond 
the mortgage also creates 
a longer-term relationship, 
extending well beyond the 
closing table. It’s a team that 
stays in the deal, especially when 
it matters most.

What It Means for You
Working with Orion Financial 
means fewer late-stage surprises, 
clearer communication, and a 
team that works toward solutions 
when challenges arise. It means 
delivering a member experience 
that reflects well on you and 
supports your business long term.

Final Thought
In a business where your name is 
attached to every transaction, the 
partners you choose matter.

Orion Financial has built a 
team that understands that 
responsibility. “We’re proud of 
what we’ve built,” Holsinger 
says. “But it really comes down 
to the people. That’s what makes 
the difference.” And in a market 
where trust is built through 
consistency, that difference is one 
that lasts. 

personally drove it to Oxford to 
keep the transaction moving. It 
was not part of the process. It 
was what the situation required. 
That level of ownership is what 
defines the team.

Consistency That Builds Trust
In real estate, consistency builds 
trust.Orion Financial has built 
its identity around delivering a 
steady and reliable experience, 

no matter the situation. “Our 
responsibility goes beyond 
closing a loan,” McDurmon says. 
“We’re focused on delivering an 
experience that feels seamless, 
supportive, and worthy of the 
trust our members place in us.” 
Over time, these types of positive 
encounters lead to stronger 
realtor relationships and more 
referrals.

Growth That Reflects  
the Culture
Orion Financial’s mortgage 
division includes seven full-
time mortgage loan originators 
supported by a broader, 
cohesive team focused on 
service throughout the lending 
process.  Their growth has been 
intentional and each addition 
to the team reinforces their 
standard rather than diluting it. 

Not every deal is going to fit into a perfect box,  
but that doesn’t mean there isn’t a solution.”
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THE ROOM WHERE

TOAST TO THE TOP RECAP

An unforgettable night celebrating the very best in our real estate community. Toast to 
the Top brought together top agents and trusted partners for an evening of connection, 
collaboration, and well-earned recognition. A special thank you to Orion Financial 
for hosting and sponsoring this incredible night—your partnership helped make it all 
possible. This is what it looks like when a community chooses to grow together. 

It Happens
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E
very great room has a story—and 
this one didn’t come together 
by accident. First and foremost, 

a heartfelt thank you to our friends 
at Orion Financial for hosting and 
sponsoring this incredible event. Your 
partnership set the 
stage for a night we 
won’t soon forget.

A sincere thank you 
as well to the many hands behind 
the scenes who made the room where 
it happens truly happen. From the 
talented photographers at Lensman 
Photography capturing every moment, 
to the creativity of Eventful Balloons by 
Sarah bringing the space to life, to the 
incredible food by Perch 74 Bistro—
every detail mattered.

A special shoutout to our musician for 
setting the tone, the team at Southern 
Valet for creating a seamless arrival 
experience, and our bartenders who 
kept the energy high all night long.

We’re also grateful for our friends at 
Next Level Solutions and the entire 
Memphis Real Producers team, whose 
time, energy, and commitment made 
this night unforgettable.

Because when everything comes together 
like this, it’s more than just an event—it’s 
a moment worth raising a glass to. Now 
that’s a true Toast to the Top. 

Thank You!Thank You!
BEHIND THE SCENES

REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!
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Get in Touch

(901) 628-2221 - Parker
(901) 552-7739 - Terry
lyonshvac7@gmail.com

www.lyons-hvac.com

heating & cooling services

vent installations & ductwork repairs

furnace installation & repairs

mini-split installation & repairs

Ensuring You’re Satisfied
OUR TOP PRIORITY IS

Ensuring You’re Satisfied
WITH OUR SERVICE

Check us out 
on Facebook!

Serving the Midsouth and Northern AL.
Balloon Garlands, Arches, and Designs for any Occasion!

Sarah Luque • (951) 454-3290 • eventfulballoonsbysarah@gmail.com
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