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A Promo is a unique promotional piece created 
for agents featured in the pages of Real 
Producers. A previously printed Real Producers 
article is transformed into a four-or eight-page 
leave-behind, laid out like the original article.

A Promo is a one-of-a-kind marketing tool that 
highlights your personal brand and legitimizes 
you as an agent worth profiling

WHY DO TOP AGENTS LOVE THEM? Envelope & Letter

Fold & Tab

If you've been featured in Real Producers and 
want to make the most of your story, reach out to 
the publisher of this magazine for a Promo.

WHAT’S A PROMO?
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BANKING
JPMorgan Chase Bank NA
(614) 323-5080
homelendingadvisor.chase.com/
craig.r.dube

BLINDS/WINDOW 
TREATMENTS
In Style Blinds
Brooke Sorenson
765-414-6472
InStyleBlinds.com

BUILDER
David Weekley Homes
(317) 669-8605

Lennar
(765) 404-5870
Lennar.com

Silverthorne Homes
317-707-4553

Taylor Morrison
(317) 339-1799
TaylorMorrison.com

CHIROPRACTOR
Chiropractor - Jordan Burns
317-595-9620

CLOSING GIFTS
Handmade Karma
(765) 215-9339
www.handmade-karma.com

COACHING
Steve Rupp Coaching
317-339-7698
steveruppcoaching.com

DEVELOPER
The Marina II Corporation
Rob Bussell
(317) 845-0270

FINANCIAL SERVICES
Element Mortgage
(843) 813-6745
ElementMortgage.com

FLOORING
Blakley’s Flooring
Harry Tishler
(317) 339-9096
www.blakleysflooring.com

ICC Floors Plus
(317) 813-0931

HANDYMAN SERVICES
Handyman Now
(317) 459-2558
HandymanNow.com

HOME AUTOMATION 
& SMART HOMES
The Premier Group
(317) 289-2150
www.Premier-Group.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Cornerstone Inspection Services
(317) 815-9497

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Indyspect LLC
317-777-4101
Indyspect.com

Security Home Inspection
317-848-1744

HOME WARRANTY
Achosa Home Warranty
(888) 509-2916

Armadillo Home Warranty
(317) 417-4999
armadillo.one

HOUSE CLEANING
Becht Pride
(317) 783-2390

INSPECTION SHEET REPAIRS
Crew Home Specialists
(317) 731-1000
CrewHomeSpecialists.com

INSURANCE
Core Insurance Solutions
(317) 358-6780
www.coreinsurancesolns.com

Voldico Insurance
Brent Turner
(317) 363-0752

JUNK REMOVAL SERVICES
Indy Trash Guy
(317) 200-6626
indytrashguy.com

LUXURY AUTO DEALER
Bentley Indianapolis
317-688-9444
www.BentleyIndianapolis.com

MORTGAGE LENDER
Bailey and Wood Financial
(317) 535-4804

Elements Financial
(317) 524-5185

Everwise Credit Union
www.everwisecu.com/

Guild Mortgage
(317) 522-3554

GVC Mortgage Carmel
(317) 796-3989

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Rate Mortgage
(773) 516-6688

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

Rural 1st
765-561-7194
www.rural1st.com/

True North Home Loans
Bo Kearney
(513) 404-6948
truenorthhomeloans.com

Union Home Mortgage
(317) 694-1733
UHM.com

WJ Financial Group
(949) 265-4440

PAINTING - CUSTOM
Heritage Painting
Jason Humricous
(317) 349-1951
Heritagepainting.info

PHOTOGRAPHY
360 Tour Designs of 
Central Indiana
Susie Chamberlin-Dawes
(317) 650-3897

Art Home
(260) 254-7070
arthomephoto.com

Indy Sky Pics
Ron Smith
(317) 439-2640

Kelly Klemmensen 
Photography & Videography
(765) 480-0479
kellyklemmensen.com

Lauren Bigler Photography
616-460-9317
LaurenBiglerPhotography.com

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING
Prime Plumbing & Drains
Mimi Donahue
(317) 678-7101

RESTORATION
Becht Pride
(317) 783-2390

Guardian Angel Restoration
(463) 250-8601

ROOFING
Indy Roof Company
(317) 746-9383

TITLE & ESCROW
Chicago Title
(317) 684-3957
chicagotitleindy.com

Meridian Title
(317) 966-2270
MeridianTitle.com

Nations Title
(269) 553-9904
NationsTitle.com

Stewart Title
(616) 406-9760
stewart.com

TRANSACTION COORDINATOR
Hoosier TC
(317) 210-2627
hoosiertc.com
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Contact us today!
1 Hour Pre-Approvals 7 Days a Week • Close On Time Guarantee

317-538-9825
Brad@NCLLending.com  |  www.BradNiccum.comNMLS #139952

“I’M THE GUY THAT MAKES YOUR DEAL GO SMOOTH.”

Brad will go the extra mile with his local team at Nest Mortgage Group to find 
every possible solution to your home financing needs. Brad’s knowledge and 

experience in the industry allows him to close loan applications that other 
mortgage companies can’t figure out.

BRAD NICCUM
OWNER, BANKER >> NMLS# 1642106

RACE TO THE CLOSING
F I N I S H  L I N E  

with smooth approvals from Brad!
150+ 5-Star Reviews

Full Liability Insurance

Professional & Friendly

Same/Next Day Service for Realtors

indytrashguy.com

DON'T LET YOUR TRANSACTION GET TRASHED!
EMERGENCY JUNK REMOVAL FOR REALTORS 317-533-9541

15% OFF FOR
INDY REAL PRODUCERS
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Meet
The

Team
Remington Ramsey

Area Director

Diane Bussell
Client Care

Gabryelle Estampa
Executive Assistant

AJ Kallas
Videography

Kelly Klemmensen
Photography, Videography

Kelsey Ramsey
Senior Editor

Chrissy Ramsey
Photography, Videography

Rick Ramsey
Photography, Videography

Nominate! 

Scan this code  

to nominate 

REALTORS® to be 

featured in this 

magazine!

Lauren Bigler
Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

@DrJordanBurns

www.drjordanburns.com
#AligningSpinesAndMinds

Dr. Jordan Burns

CHIROPRACTIC | CUPPING | DECOMPRESSION

FIRST VISIT ONLY $99

BOOK YOUR APPOINTMENT
WITH DR. JORDAN BURNS!

I will crack you up!
Indy's Favorite Chiropractor
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LET'S MAKE YOUR CLOSINGS UNFORGETTABLE

www.handmade-karma.com  |   765.215.9339 (call/text)  |  karma@handmade-karma.com

PERSONALIZED GIFTS THAT MAKE AN IMPRESSION

Handcrafted in

INDIANA

W

OMAN OWNED BUSIN
ES

SCLOSING LAP
TURN A SUCCESSFUL SALE INTO

A thoughtful closing gift keeps your name in your 
clients' home – and their hearts.

• MEMORABLE GIFTS THEY ACTUALLY USE

• CUSTOM ENGRAVING TO SHOWCASE YOUR BRAND

• EASY ORDERING FOR BUSY AGENTS

• SPARKS CONVERSATIONS & REFERRALS
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Indy Real Producers  
Advisory Board

ADVISORY BOARD - 2026

Clay BurrisSophie SergiDawn Pollard

Sean DanielsDrew DialLindsey Smalling

Check out these rockstars on 
the Indy Real Producers Ad 
Board for 2026! The goal of 
this group is simple. We want 
a real agent voice helping 
us grow, shaping both the 
content of the magazine and 
the quality of our events.

We know we are a trusted 
voice within the real estate 
world, but staying a trusted 

voice requires staying 
connected. Having agents 
we respect keeping their ear 
to the ground and giving 
insight into the daily realities 
of an agent will help us grow 
in every direction.

The Advisory Board is a 
badge of honor all on its 
own. Yes, there are some 
great perks, but the best 

part about these six is that 
they were eager to serve 
long before we ever talked 
benefits. They have always 
been champions of the 
community and supporters 
of Real Producers.

We could not be more excited 
to introduce them as the very 
first Advisory Board in Indy 
Real Producers history.

Photography  •  Video  •  Virtual Tours, Stagings & Twilights  •  Airbnb & Vacation Rental Photography

317-643-9747 • info@IndianaSkyPics.com • IndianaSkyPics.com

TOP NOTCH REAL ESTATE
PHOTOGRAPHY FOR TOP AGENTS

ONE HOME INSPECTION AT A TIME

HOOSIERS
PROTECTING

HOOSIERS

HOOSIERS
PROTECTING

HOOSIERS
Experienced owner, 

Sean Eagan, will 
bring peace of mind 

to your buyer's 
investment.

B O O K  A N  I N S P E C T I O N
(317) 777-4101 | Indyspect.com | S_Eagan@Indyspect.com

RESIDENTIAL, COMMERCIAL,
NEW CONSTRUCTION INSPECTIONS

SEWER SCOPE, ELECTRICAL,
DRONE INSPECTIONS

INFRARED/THERMAL IMAGING

11 MONTH WARRANTY INSPECTIONS

PAY AT CLOSE OPTION
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Justin 
Montour 
& Team

PARTNER SPOTLIGHT FROM ELEMENTS FINANCIAL

STRONGER TOGETHER
BY KELSEY RAMSEY
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For Stacy Ashby, lending is about helping people move 
forward with clarity and confidence. At Elements 
Financial, she works as part of a team focused on 

delivering better banking, trusted advice, and lending solutions 
that put people first.

Ashby entered the industry after three years as a Realtor with 
F.C. Tucker Company. The transition into lending was a natural 
next step, allowing her to combine her real estate experience 
with her sales background to better guide clients through 
the entire process. “I focus on helping clients see the whole 
picture,” she says.

That perspective is what sets her apart. Her ability to anticipate 
challenges, communicate clearly, and stay accessible helps 
create a smoother experience for both clients and agent 
partners. “I get it—I’ve been in your shoes,” she says, a mindset 
that resonates with top producing Realtors.

Ashby defines success 
simply: helping people 
feel confident in their 
decisions and supported 
every step of the way. 
Building relationships 
remains the most 
fulfilling part of her 
work, as she values 
being a trusted resource 
beyond the transaction.

Originally from 
Anderson, Indiana, 
and a Hamilton County 
resident since 2004, 
Ashby attended Ball 
State University. Outside 
of work, she enjoys 
traveling with family, 
staying active, and 
spending time with 
friends.

Her approach is 
grounded in consistency 
and perspective, guided 
by a favorite quote: 
“Appreciate without comparing or competing.”

A s a Senior Mortgage Loan Originator, Justin Montour 
focuses on delivering a lending experience that is both 
practical and personal. At Elements Financial, the 

goal is simple: provide home loan solutions that match each 
borrower’s needs. “It’s the right loan for the right home,” he says.

Montour joined the credit union in 2012 and transitioned into 
mortgage lending in 2017 after encouragement from leadership 
who recognized his strengths early. “She knew I would love 
this before I did,” he says. He quickly found that helping people 
navigate homeownership was not just a job, but something 
genuinely fulfilling.

A key differentiator is the range of loan options 
paired with strong service. From portfolio 
loans with low down payment options to 
specialized programs for professionals 
and custom construction loans, Montour 
emphasizes flexibility. “We combine affordable 
costs with a wide variety of programs so clients 
have real choices,” he explains.

His approach is grounded in consistency and 
communication. “If you operate with integrity, 
things tend to work themselves out,” he says. 
Known for overcommunicating and bringing 
a sense of humor into the process, he works to 
make lending feel more approachable.

Originally from New Hampshire, Montour later settled in 
Indiana after an internship and now calls it home. Outside of 
work, he stays busy with his wife and three young sons, often 
hiking, visiting local attractions, or catching a game.

For Montour, success comes down to people. “Start where you 
are. Use what you have. Do what you can.”

Justin 
Montour

Stacy
Ashby
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Chris Kerr is a Senior Mortgage Loan Originator who has 
built a long-standing career helping individuals and 
families achieve the dream of homeownership. Working 

across a wide range of loan products including conventional, FHA, 
USDA, VA, construction loans, and home equity solutions. Chris 
focuses on guiding clients through what can often be a complex 
and emotional financial process with clarity and confidence.

His path into the mortgage industry began in 2006 after a career 
in law enforcement and a transition toward sales. A pivotal 
influence was his mentor, Denny Frecker, whose success and 
guidance helped shape Chris’s foundation in the business. Looking 
back, Chris describes the opportunity as a fortunate turning point 
that led to a fulfilling 20-year career with no regrets.

For Chris, success is rooted in relationships, consistency, and 
purpose. He credits 
his family and friends 
for supporting and 
motivating him to 
strive for excellence. 
He often reflects on the 
importance of staying 
driven, echoing Lou 
Holtz’s words: “If you’re 
bored with life you don’t 
get up every morning 
with a burning desire 
to do things, you don’t 
have enough goals.” 
He also embraces the 
mindset that “success is 
not final, failure is not 
fatal: it is the courage to 
continue that counts.” 

Outside of work, Chris 
enjoys golf, basketball, 
pickleball, and spending 
quality time with his 
family, maintaining 
a healthy balance 
between professional 
ambition and personal 
fulfillment.

O riginally from Brazil, Janai Roberts moved to the 
United States in 1993, already familiar with the real 
estate world through her father’s work back home. 

That early exposure made the industry feel like a natural fit. 
She began her career as a real estate agent, spending four years 
working closely with buyers and sellers before transitioning 
into lending. “I wanted to have a more direct impact on the 
financial side of homeownership,” she explains.

Today, Roberts combines her real estate background with 
lending expertise to provide a more complete experience for 
her clients and agent partners. As a Senior Mortgage Loan 
Originator, she brings a well-rounded perspective shaped by 
both personal and professional experience.

Fluent in Portuguese and Spanish, she works extensively with 
relocation clients, helping make complex transitions feel more 
manageable. Her international background allows her to 
connect with clients on a deeper level and better understand 
their needs.

Roberts credits her success to communication and 
collaboration. By keeping all parties informed and anticipating 
challenges early, she helps ensure transactions stay on track. 
“Success is measured by the relationships I build and the trust I 
earn,” she says.

Outside of work, Roberts enjoys cooking, baking, gardening, 
and spending time with her family. Her approach is guided by 
a simple belief: “To be successful, you have to have your heart 
in your business, and your business in your heart.”

Janai 
Roberts

Chris
Kerr
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P R O P E R T Y  I M P R O V E M E N T  S P E C I A L I S T S

      ERIC SCHNELLER
       (317) 731-1000 OFFICE       (317) 339-2944 TEXT

ERIC@CREWHOMESPECIALISTS.COM • CREWHOMESPECIALISTS.COM

Just had a home inspection? Don’t let repair issues delay 

your sale or scare off buyers. Our team specializes in fast, 

reliable, and code-compliant repairs based directly on

your inspection report.

HOME INSPECTION

REPAIR EXPERTS 
Fix Now. Sell Faster. Save Thousands.

We work with homeowners, realtors, and investors 

to eliminate roadblocks—so you can move 

forward with confidence.
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MASTERCLASS RECAP - MARCH 
LUXURY REAL ESTATE

PHOTOS BY RC FINE PORTRAITS 

The February Masterclass was all about 
luxury real estate. The stage could barely 
handle all of the successful agents it was 
holding. Kelly Todd, Dawn Pollard, and 
Justin Steill shared behind-the-scenes in 

their journey to the top, and some tips for 
getting into the lux game. 

•	 “Luxury is not a price point, it is an 
experience.” 

•	 “It’s all about how you prepare and 
present yourself.” 

•	 “Do the same thing for a $200k home 
as a $2million home.” 

The five star wrap-up message was from 
author of “How To Lead” Brett Wiggins. 

He brought inspiration action steps 
to the realtors and vendors in the 
room, and a free copy of his book to 
the first 100 attendees. 

“If the thought was put into MY 
head, maybe I’m the one who is 
supposed to do something about it.” 
-Brett Wiggins

We will see you next month for the 
Rising Star panel. Invite your friends!
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Beautiful windows start with a conversation — let’s have one.

Brooke Sorenson, Owner

317.219.6093 • dream-instyle.com • brooke@dream-instyle.com
W O M A N  O W N E D  &  O P E R A T E D  S I N C E  2 0 0 1

We create spaces that your clients will

want to call home

®
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Bloom Into

Steve Salerno
Senior Sales Executive
(317) 417-4999
Armadillo.one/Reps/Steve-Salerno

� Pick Your Own Contractor
� Fast, Easy Claims
� 4.7 Star Google Rating

Make Your Spring Closings 

Protect Your Buyers Against
Unexpected Repairs

LET THE HOME SHINE WITH 
RECURRING CLEANING

L E A R N  M O R E !(317) 783-2390 • BechtPride.com       BechtPride       @BechtPrideCleanFREE ESTIMATES!

$100 OFF*
YOUR FIRST DEEP CLEAN
*Must mention ad when booking. Valid through April 30, 2026.
when you book recurring home cleaning services!

SHINE

Determining the remaining life of an asphalt shingle roof is one 
of the most common—and most misunderstood—challenges in 
a real estate transaction, particularly in climates like Indiana. 
Agents and home inspectors are often asked a simple question: 
“How much life does this roof have left?” Unfortunately, the 
answer is rarely simple or precise.

A good starting point is understanding the difference between 
manufacturer life expectancy, material warranties, and 
installer workmanship warranties. Asphalt shingles are 

What Real Estate 
Agents Need to Know

The 30-Year 
Roof Myth

BY PHIL THORNBERRY

HOME INSPECTION

often marketed as “25-year,” “30-year,” or even “lifetime” 
products. These numbers, however, are not guarantees of 
service life. They are manufacturer estimates based on ideal 
conditions—consistent ventilation, proper installation, and 
moderate weather exposure. In reality, Indiana’s seasonal 
temperature swings, humidity, snow loads, and storm activity 
can significantly shorten that lifespan.

Manufacturer warranties also tend to be widely 
misunderstood. Most asphalt shingle warranties are prorated 
and primarily cover manufacturing defects—not normal 
aging or weather-related deterioration. As the roof ages, the 
coverage decreases in value, often becoming minimal after the 
first decade. Additionally, these warranties typically exclude 
damage from wind, hail, improper installation, or inadequate 
attic ventilation—all common contributors to roof failure.

Separate from this is the installer’s workmanship warranty, 
which is usually provided by the roofing contractor. This 
warranty covers installation errors, such as improper 
nailing, flashing issues, or poor sealing practices. However, 
workmanship warranties are often limited in duration 
(commonly 1–5 years) and may no longer be in effect by the 
time a home is sold.

From a physical standpoint, asphalt shingles degrade in 
several key ways over time. One of the most visible indicators 
is granule loss. The granules serve as a protective layer 
against ultraviolet (UV) radiation and weather exposure. As 
shingles age, these granules loosen and wash away, leaving the 
underlying asphalt more vulnerable to drying, cracking, and 
deterioration.

Another critical component is the seal strip—the adhesive 
band that bonds each shingle to the one below it. Over time, 
repeated heating and cooling cycles cause this strip to lose 
its effectiveness. When the seal weakens, shingles become 
more susceptible to wind uplift. In newer roofs, wind that 
might otherwise be harmless can begin to lift and crease aging 
shingles, leading to damage that would not have occurred 
earlier in the roof’s life.
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Years licensed: 4 1/2
Awards: Masters Emerald (2022), Quality Service/Team Player 
(2023), Emerald Award (2023), Emerald Awad (2025) Southside 
Mibor Denver Hutt Rising Star (2025) 
Last year’s total volume: $9,750,000

Q. How early did you know that you wanted to be a real 
estate agent?
A. I never imagined I’d end up in real estate. Growing up, 
my biggest dream was to be a mom, followed by becoming a 
nurse or a news broadcaster, and while life led me to teaching 
instead, it’s amazing to see how real estate has woven all of 
those passions together. I get to care for people like a nurse, 
educate like a teacher, and share stories through marketing 
and social media, all while leading with that same heart of 
being a mom. With family ties to the industry and an early 
start as a college secretary in a real estate office, it’s been a full-
circle journey that feels both unexpected and exactly where 
I’m meant to be.

Q. What makes your business different from others?
A. What truly sets me apart in this industry is how 
intentionally I show up for my clients from the very beginning. 
Before we ever talk about listings, pricing, or contracts, I focus 
on understanding the person sitting in front of me. What 
season of life are they in? What are they excited about? What 
feels overwhelming? What matters most to their family? Real 
estate is rarely just a transaction. It is often tied to major life 
moments, and I believe it deserves to be treated that way.

That philosophy is what led me to create what I call “Closing 
Deals in Heels.”

For every client, I find a unique connection, something that 
represents their story or their journey, and I match it with a 
specific pair of shoes. On each pair, I write their name and 

Lindsey
RISING STAR FROM HIGHGARDEN REAL ESTATE

with 
HomeWorks Smith
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their closing date. Over time, these shoes have become a 
collection of stories, each one tied to a real person, a real family, 
and a meaningful chapter in their lives. Every time I wear 
those shoes again, I am reminded of that client and what they 
experienced. It keeps me grounded in the heart behind what I 
do and ensures that no transaction ever feels routine.

Through my “HomeWorks with Lindsey” brand, I tie in my 
background in education by making every step of the process 
clear, approachable, and easy to understand. I want my clients 
to feel confident and informed, not overwhelmed.

Even more meaningful is the giveback piece. With every closing, 
I donate one hundred dollars toward education. My clients get 
to nominate a teacher who has made an impact in their lives, 
and together we get to recognize and support someone who is 
shaping our community in such an important way.

Q. If you could change one thing in your industry right 
now, what would it be?

A. It would be the constant comparison. It is so easy to look 
around and measure success based on what everyone else is 
doing, but I truly believe that is where we lose the magic. Every 
agent brings something different to the table, and instead of 
comparing, I wish more people would lean into what makes 
them unique and celebrate their own journey. A stronger, more 

supportive industry benefits all of us. And I truly believe we 
are at our best when we choose collaboration over competition.

Q. What are the positives/rewards of what you do?
A. I’ve discovered strengths I didn’t even realize I had from 
creativity, problem-solving, and the ability to truly connect 
with people. I love using my background in teaching to educate, 
support, and guide clients through some of the biggest moments 
of their lives. Whether it’s supporting our schools or highlighting 
local businesses, it’s so much more than just real estate. It’s about 
connection, impact, and showing up for others.

Q. What about your family life today?
A. My family life is beautifully full, busy, a little chaotic, and 
filled with so much love. Between my two teenagers, our two 
fur babies, and my incredibly supportive husband, our days 
are always moving, but I would not have it any other way. I am 
so grateful for the grandparents, aunts, and uncles who show 
up in big and small ways, always ready to step in, support, and 
love on us. 

Q. What other interests do you have?
A. I love anything that brings connection and a little bit of fun 
into life. Golf has become one of my favorite ways to spend 
time. I also really enjoy time with my girlfriends, whether that 
is playing cards or our so called book club, which is much more 
about laughing and catching up than actually reading the book. 
Travel is another big one for me. I love being anywhere warm 
and sunny, especially near the beach. There is just something 

about being by the water that resets everything. A night of playing 
games, snuggling up on the couch, and just being together is 
truly a highlight for me. I love going for walks, being outside, 
and spending time with my dogs. Give me a good walk, some 
sunshine, family time, and puppies to snuggle, and I am happy.

Q. Anything else you want to say with this platform?
A. I am truly honored and so thankful to be considered and 
nominated to be featured in this article. It means more than I 
can put into words.

I am especially grateful for the people within this industry and 
at Highgarden Real Estate, where I have been surrounded by 
colleagues who have become friends and truly feel like family. 
Their belief in me, the leadership opportunities they have 
given me, and the creativity I am encouraged to bring into my 
business have shaped me in so many ways. 
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Ben Jones
Cover Story from May 2023

COVER REWIND

LET'S CROSS THE CLOSING 
FINISH LINE TOGETHER

Michael Dick
317-441-8093

michael.dick@ctt.com

@ChicagoTitleIndy

Shana Langford
317-847-8064

shana.langford@ctt.com

Shelley Nescola
317-440-0539

shelley.nescola@ctt.com

Lona Neal
317-407-0108

lona.neal@ctt.com

Lisa Monahan
317-349-6941

lisa.monahan@ctt.com

ChicagoTitleIndy.com

Mike Pierson
317-403-2266

mike.pierson@ctt.com

Experience the power of transaction 
management – work smarter, reduce stress, 
and boost your productivity with Hoosier TC®.

 Let's begin your path to better productivity!

contracts@hoosiertc.com | HoosierTC.com |  317-210-2627

Elisa Coffey, Founder & CEO

Still uploading 
documents at 10 PM? 
Get your evenings back!

Along his journey, Ben has had a few 
game-changing moments. The first, 
was in high school, when he decided to 
become very healthy and lose a lot of 
weight. Later, his time playing football 
at Purdue helped him to realize that 
people are on stage all the time and 
need to be ready to answer others in a 
clear, cogent way. Then professionally, 
when he sold his first luxury property 
equipped with eleven acres, a barn, a 
10,000 sq. ft. home and all the amenities, 
he realized that he could do this job. 
He had been given a confidence and 
marketing boost.

Ben explains that the best agents 
are always prone to communicate 
effectively and have a drive to succeed. 
They are great at developing empathy 
for clients, and they know the market 
and have accumulated great experience. 



Indy Real Producers • 4140 • May 2026

�������������������������������������������
�����������������������������������������
������������ ����������

��
	�������������
������
�������������
���
�������
������ �­��
� ���
���������������������������������

SPRING INTO A
STRESS-FREE CLOSING
SPRING INTO A
STRESS-FREE CLOSING
WITH A CORNERSTONE
HOME INSPECTION!
WITH A CORNERSTONE
HOME INSPECTION!

����������
��������
������
�����������
����������������
�����������­����
������� ����� ����­��� �������
�­� �
���������������



Indy Real Producers • 4342 • May 2026

Building 
Trust Early

BY KELSEY RAMSEY 

PHOTOS BY KELLY KLEMMENSEN

Elaina
COVER STORY FROM F.C. TUCKER COMPANY

“I was born and raised here in central 
Indiana,” she says. It is a simple 
statement, but it carries weight in a field 
where local knowledge matters. Musleh 
understands the neighborhoods, the 
pace of the market, and the expectations 
of the people who live there because she 
has been one of them her entire life.

Her early influence came from her 
parents, who ran a successful insurance 
and financial planning brokerage out of 
their home. Watching them work gave 
her a clear example of discipline and 
consistency. “I have always looked up to 
my parents,” she explains. “Their drive 
and passion created a fire in me to 
want more for myself.” Their example 
helped shape her expectations of what 
a career could look like, long before she 
chose real estate.

Musleh attended Carmel High School 
before beginning college at the 
University of Kentucky. She later 
transferred to Ball State University 
to be closer to her family, where 
she continued pursuing a degree in 
Business Administration 
while playing Division 
1 soccer. That balance 
between academics and 
athletics proved to be one of 
the more important training 
grounds for her future.

Before real estate, her focus 
was entirely on school 
and soccer. She competed 
at a high level, including 
time with youth national 
teams, which gave her 
opportunities to travel 
internationally. Those 
experiences were not 
just about the sport. They 
required discipline, time 
management, and the ability 
to perform under pressure. 

“My background in sports gave me 
the drive to push for more,” she says. 
“It also gave me skills that translate 
directly into business.”

Real estate was not always part of the 
plan. The decision came late in her 
college career, sparked by a suggestion 
from her aunt, a successful agent in 
central Indiana. “I landed in real estate 
on a whim,” Musleh says. “Her belief 
in me gave me the confidence to take 
the leap.” It was not a long drawn out 
decision. It was an opportunity she 
chose to take seriously.

Starting at 21 presented an immediate 
challenge. Real estate is a relationship 
driven business, and many clients 
expect experience. Musleh had to 

Elaina Musleh does not overcomplicate what she does or why 
she does it. Raised in central Indiana, she built her real estate 
career in the same communities she has always called home. 
That local perspective, combined with a straightforward 
work ethic, has shaped both her business and her reputation.

Musleh
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build trust quickly, often with people older 
than her and making significant financial 
decisions. “Being young meant I had to prove 
myself right away,” she says. “I had to show 
clients that I knew what I was doing and that 
they could rely on me.” That process was 
not always easy, but it forced her to develop 
strong communication skills and a clear 
understanding of her role as an advisor.

She describes her career path as a series of 
challenges that required adjustment rather 
than avoidance. “I have learned to take 
challenges and turn them into opportunities 
for growth,” she says. That approach has 
helped her stay steady through both early 
uncertainty and later success.

For Musleh, the most meaningful part of 
the job is not the transaction itself. It is 
the ongoing connection with clients. “The 
relationships are the most rewarding part,” 
she explains. “You are involved in a major 
decision in someone’s life, and that stays 
with you.” She sees her role as more than 
transactional, but she avoids overstating 
it. The goal is to guide people through a 
process that can be stressful and make it 
more manageable.

Like most agents, she has collected a few 
unusual stories along the way. One of the 
more memorable came early in her career 
while hosting an open house. After preparing 
the home and welcoming visitors, she heard 
people rushing upstairs. The reason quickly 
became clear. “There were multiple snakes 
in the basement that had come in through 
the sump pump after heavy rain,” she says. 
“We ended the open house early.” It was an 
unexpected lesson in how unpredictable the 
job can be.

What separates Musleh from others in her 
field is not a single strategy but a consistent 
approach. She focuses on treating clients the 
way she would expect to be treated. “I look 
at every client as a long term relationship, 
not just a transaction,” she says. That means 
staying involved, communicating clearly, and 
being available throughout the process. It is 
not complicated, but it requires consistency.

She attributes much of her success to that 
mindset. “I make sure I take care of people 
the way I would want someone to take 
care of me,” she says. In a business where 

I look at every 
client as a 
long term 

relationship, 
not just a 

transaction.”
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be yourself 
& work hard. The 

rest will follow.”

want to leave things better than I  
found them,” she says. That applies  
to her work, her relationships, and  
her community.

Her advice to newer agents reflects 
her own experience. Learn the market 
in detail and understand the areas 
you serve. “Knowing the city and the 
neighborhoods is what sets you apart,” 
she says. For those further along 
in their careers, her advice is even 
simpler. “Be yourself and work hard. 
The rest will follow.”

Musleh’s career is still evolving, but the 
foundation is clear. Local knowledge, 
consistent effort, and a focus on people 
have defined her path so far. There is 
no elaborate formula behind it, just a 
willingness to show up, learn quickly, 
and do the work.  

referrals and reputation matter, that 
approach has proven effective.

Outside of work, her priorities are clear. 
Her husband Ryan and their daughter 
Nola are central to her life. The couple 
has been together for over a decade and 
married for nearly four years. Their 
time together is often spent doing simple 
things, attending local events, working 
out, or creating small traditions at home 
like themed dinners.

Becoming a mother has added a new 
layer to her motivation. “Right now, my 
focus is being the best mom I can be 
while continuing to grow my business,” 
she says. It is not about balance in 
a perfect sense, but about staying 
intentional with her time and energy.

When it comes to long term impact, 
Musleh keeps her goals practical. “I 
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

1 Mike Deck Berkshire Hathaway Home 13 18 31 $34,291,814 

2 Matt McLaughlin F.C. Tucker Company 23 14 37 $29,697,765 

3 Justin Steill Berkshire Hathaway Home 28 18 46 $28,072,023 

4 Allen Williams Berkshire Hathaway Home 25 20 45 $26,815,915 

5 Andrea Kelly Encore Sotheby's International 3 3 6 $18,344,000 

6 Carrie Holle Compass Indiana, LLC 8 6 14 $17,749,000 

7 Lindsey Smalling Highgarden Real Estate 24 30 54 $15,748,649 

8 Stephen Clark Compass Indiana, LLC 10 11 21 $15,372,041 

9 Stephanie Evelo Keller Williams Indy Metro NE 19 18 37 $15,369,785 

10 Chad Renbarger Mossy Oak Properties 8 9 17 $13,159,110 

11 Sean Daniels Daniels Real Estate 11 14 25 $12,311,936 

12 Laura Turner F.C. Tucker Company 12 16 28 $11,631,789 

13 Jana Caudill eXp Realty, LLC 20 13 33 $10,884,165 

14 Bif Ward F.C. Tucker Company 9 6 15 $10,725,709 

15 Michelle Chandler Keller Williams Indy Metro S 17 11 28 $10,182,900 

16 Scott Hackman CENTURY 21 Scheetz 6 4 10 $9,877,750 

17 Lora Reynolds Epique Inc 13 29 42 $9,590,390 

18 Samuel Arce F.C. Tucker Company 5 3 8 $9,294,899 

19 Robbin Edwards Encore Sotheby's International 2 7 9 $9,010,650 

20 Joshua Carpenter Trueblood Real Estate 8 11 19 $8,831,295 

21 Will Lonnemann F.C. Tucker Company 9 13 22 $8,780,790 

22 Jeff Kucic Engel & Volkers 4 2 6 $8,739,881 

23 Chris Schulhof RE/MAX Realty Services 4 6 10 $8,677,000 

24 Brigette Nolting RE/MAX Real Estate Prof 7 7 14 $8,662,300 

25 Laura Waters Highgarden Real Estate 8 15 23 $8,653,230 

26 Basim Najeeb Keller Williams Indy Metro S 2 21 23 $8,545,369 

27 Erika Frantz Berkshire Hathaway Home 8 8 16 $8,207,447 

28 Julie Elisha McColly Real Estate 6 6 12 $8,119,699 

29 Drew Wyant 1 Percent Lists Indiana Real Estate 25 7 32 $7,908,300 

30 Mary Wernke Encore Sotheby's International 3 3 6 $7,795,000 

31 Christina Harber Blackrock Real Estate Services 2 1 3 $7,702,000 

32 Raymond Habash MS F.C. Tucker Company 6 14 20 $7,481,800 

33 Lisa Grady McColly Real Estate 14 2 16 $7,463,300 

Teams and Individuals January 1, 2026 to March 31, 2026

TOP 250 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

34 Danielle Robinson F.C. Tucker Company 10 7 17 $7,298,005 

35 Kyle Gatesy eXp Realty, LLC 3 10 13 $7,206,800 

36 Brian Wignall F.C. Tucker Company 7 9 16 $7,124,057 

37 Jeff McCormick McCormick Real Estate, Inc. 13 26 39 $7,001,482.32 

38 Patrick Tumbarello F.C. Tucker Company 8 8 16 $6,852,300 

39 Derek Gutting Keller Williams Indpls Metro N 6 7 13 $6,848,000 

40 Jeffrey Cummings RE/MAX Complete 11 7 18 $6,829,800 

41 Steve Lew Steve Lew Real Estate Group, LLC 12 13 25 $6,812,299 

42 James Robinson eXp Realty, LLC 1 7 8 $6,769,242 

43 Patrick Watkins Mike Watkins Real Estate Group 10 11 21 $6,742,299 

44 Heather Upton Keller Williams Indy Metro NE 14 13 27 $6,701,315 

45 Michelle Renninger Better Homes and Gardens Real 11 5 16 $6,683,384.81 

46 Dana Holt Keller Williams Indpls Metro N 4 2 6 $6,624,000 

47 Jennifer Goodspeed Keller Williams Indpls Metro N 6 9 15 $6,431,985 

48 Carl Vargas F.C. Tucker Company 7 6 13 $6,428,900 

49 Trish Meier eXp Realty, LLC 10 10 20 $6,362,300 

50 Daniel Walstra Countryside Realty 15 6 21 $6,347,575 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not 
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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REAL ESTATE MEDIA
& MARKETING KITS

(317) 640-7257 | 360TourDesigns.com/Central-Indiana | susie@360tourdesigns.com 

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

51 Stacy Barry CENTURY 21 Scheetz 6 5 11 $6,314,780 

52 Christopher Braun RE/MAX Real Estate Prof 3 2 5 $6,307,270 

53 Nicholas Laviolette Compass Indiana, LLC 2 6 8 $6,264,000 

54 Rochelle Perkins Garnet Group 24 0 24 $6,251,800 

55 David Brenton DAVID BRENTON'S TEAM 14 8 22 $6,205,890 

56 Andrew Prince CENTURY 21 Scheetz 1 8 9 $6,163,226 

57 Shelly Walters-Cifelli F.C. Tucker Company 3 5 8 $6,147,500 

58 Garrett Brooks United Real Estate Indpls 13 1 14 $5,994,000 

59 Whitney Strange Keller Williams Indy Metro NE 5 8 13 $5,990,000 

60 Jake Stiles Coldwell Banker Stiles 14 4 18 $5,970,400 

61 James Embry Keller Williams Indpls Metro N 4 4 8 $5,885,125 

62 Eric Forney Keller Williams Indy Metro S 12 9 21 $5,838,065 

63 Stefano Belmonte Better Homes and Gardens Real 6 12 18 $5,834,408 

64 Dawn Veness McColly Real Estate 5 3 8 $5,804,800 

65 Amy Blanton Better Homes and Gardens Real 8 8 16 $5,792,304 

66 James Smock F.C. Tucker Company 6 4 10 $5,725,500 

67 Chris Price Keller Williams Indy Metro S 36 9 45 $5,669,200 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

TOP 250 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

68 P. Aaron Starr F.C. Tucker Company 4 6 10 $5,659,234 

69 Kerolos Sarofem HSI Commercial & Residential Group, Inc 8 6 14 $5,619,000 

70 Lisa Stokes CENTURY 21 Scheetz 8 5 13 $5,617,765 

71 Mark Branch Highgarden Real Estate 9 7 16 $5,538,800 

72 Kelli Bastin Compass Indiana, LLC 6 7 13 $5,529,800 

73 Tim O'Connor Berkshire Hathaway Home 3 7 10 $5,516,542 

74 Peter Stewart Keller Williams Indpls Metro N 16 10 26 $5,474,915 

75 Steve Slavin Coldwell Banker Real Estate Group 13 6 19 $5,473,900 

76 Jennil Salazar Compass Indiana, LLC 6 1 7 $5,469,500 

77 Kristian Gaynor F.C. Tucker Company 4 4 8 $5,431,200 

78 Jamie Boer Compass Indiana, LLC 10 8 18 $5,382,900 

79 Patrick Keller CrestPoint Real Estate 8 10 18 $5,351,349 

80 Michael Botkin CENTURY 21 Scheetz 7 5 12 $5,328,500 

81 Matt King F.C. Tucker Company 2 5 7 $5,326,400 

82 Curtis Lee Whitesell WKRP Indy Real Estate 2 0 2 $5,300,000 

83 Jerry Hanna Highgarden Real Estate 0 1 1 $5,295,000 

84 Dawn Pollard eXp Realty, LLC 2 6 8 $5,280,800 

85 Jennifer Marlow Trueblood Real Estate 5 8 13 $5,245,421 

86 Sena Taylor Berkshire Hathaway Home 4 5 9 $5,221,999 

87 Scott Chain RE/MAX Advanced Realty 7 8 15 $5,176,413 

88 Mark Studebaker Trueblood Real Estate 2 12 14 $5,153,600 

89 Erin Rothert RE/MAX Professionals 6 5 11 $5,148,900 

90 Corina Jones Your Home Team 7 12 19 $5,116,900 

91 Shannon Gilbert Keller Williams Indpls Metro N 4 5 9 $5,113,575 

92 Eric Vazquez Blue Ridge Realty Group 6 2 8 $5,104,166 

93 Traci Garontakos The Agency Indy 1 3 4 $5,098,000 

94 Lori Davis Smith Highgarden Real Estate 4 4 8 $5,095,696 

95 Scott Babb CENTURY 21 Scheetz 7 10 17 $5,077,900 

96 Meighan Wise Keller Williams Indpls Metro N 7 2 9 $5,019,785 

97 Brandon Smith Whitetail Properties 10 1 11 $4,958,905 

98 Kristen Yazel CENTURY 21 Scheetz 6 6 12 $4,952,210 

99 Kara DeArman F.C. Tucker Company 4 6 10 $4,947,763 

100 Kathryn Keller Compass Indiana, LLC 2 4 6 $4,935,000 

Teams and Individuals January 1, 2026 to March 31, 2026
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For lot availability & pricing contact:
ROB BUSSELL

317.845.0270 ext. 104  •  Rob@RobBussell.com

BUY YOUR LOT NOW

CHOOSE YOUR OWN BUILDER

BUILD WHEN YOU'RE READY

LIVE THE LAKE LIFESTYLE

MarinaLimitedLand.com

GEIST LAKE • HAMILTON COUNTY

LAKE CLEARWATER • MADISON COUNTY

Imag�e �e M���s
Y�'� M�e

There's a perfect spot calling your name!
• INCREDIBLE SELECTION OF HOME SITES
• STUNNING LAKEFRONT PROPERTY WITH BREATHTAKING LAKE VIEWS
• PICTURESQUE IN-LAND LOTS WITH DOCK ACCESS
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Stewart Title

Kyle Knight

WORLDWIDE
RESOURCES, 
When it comes to your real estate transactions, you 
deserve a title partner who brings confidence, care and 
expertise to every step. As a global leader with a 
strong local presence, we combine nationwide 
resources with the personal touch you expect from a 
trusted neighbor. Our team is here to make your 
experience smooth, secure and exceptional, wherever 
your journey takes you. 

Contact us today to enjoy a better experience
wherever you are.

LOCAL EXPERTISE

(616) 406-9760 (c)
Kyle.Knight@stewart.com
stewart.com/Indianapolis

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

101 Natalie Clayton Maywright Property Co. 8 4 12 $4,902,900 

102 Mark Linder CENTURY 21 Scheetz 7 4 11 $4,901,200 

103 Marty Dulworth RE/MAX Real Estate Solutions 11 13 24 $4,833,799 

104 Luis Coronel Realty of America LLC 2 27 29 $4,820,400 

105 Samantha Carver HOME TEAM Properties 11 3 14 $4,735,300 

106 Beth Lyons Keller Williams Indpls Metro N 3 3 6 $4,721,500 

107 Susan Falck-Neal RE/MAX First Integrity 12 6 18 $4,699,100 

108 Tom McNulty McNulty Real Estate Services, 6 3 9 $4,690,212 

109 Denise Fiore CENTURY 21 Scheetz 5 4 9 $4,678,984 

110 Beckie Schroeder F.C. Tucker Company 4 4 8 $4,657,801 

111 Alisha Fowler Seramur Properties, LLC 3 2 5 $4,649,000 

112 Drew Schroeder eXp Realty, LLC 4 4 8 $4,632,415 

113 Myra Mitchell Better Homes and Gardens Real 8 3 11 $4,631,410 

114 Casey Elkins Kovener & Associates Real Esta 18 5 23 $4,611,700 

115 Susan Mender Listing Leaders MVPs 6 9 15 $4,593,500 

116 Jamie Hall Carpenter, REALTORS® 5 2 7 $4,568,085 

117 Trisha Potts RE/MAX Executives 11 6 17 $4,546,800 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

TOP 250 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

118 Christi Coffey F.C. Tucker Company 7 7 14 $4,545,000 

119 Jada Sparks Green eXp Realty, LLC 7 2 9 $4,544,959 

120 Jessica Kish New Chapter Real Estate 8 5 13 $4,528,523 

121 Tiffany Dowling Keller Williams Preferred Real 10 4 14 $4,509,900 

122 Katrina Matheis Ever Real Estate, LLC 7 9 16 $4,486,800 

123 Craig Deboor Real Broker, LLC 8 7 15 $4,455,083 

124 Sarah Sanders 1 Percent Lists Indiana Real Estate 6 10 16 $4,441,200 

125 Rachel Quade F.C. Tucker Company 2 4 6 $4,430,000 

126 Staci Woods Keller Williams Indy Metro NE 6 6 12 $4,419,140 

127 William Minor Whitetail Properties 0 8 8 $4,395,145 

128 Maher Batarseh F.C. Tucker Company 8 3 11 $4,389,520 

129 Steve Likas McColly Real Estate 4 5 9 $4,388,890 

130 Renee Peek F.C. Tucker Company 6 5 11 $4,373,000 

131 Christiana Kalavsky Berkshire Hathaway Home 2 7 9 $4,339,500 

132 Megan Kelly F.C. Tucker Company 1 1 2 $4,325,000 

133 Judith Serocinski Realty Executives Premier 6 6 12 $4,319,000 

134 Claudia Forrest Century 21 Circle 5 5 10 $4,306,190 

135 Octavia Valencia Octavia Valencia, Broker 15 0 15 $4,300,852 

136 Lorie Blythe The Stewart Home Group 5 5 10 $4,288,299 

137 Alexis Alvey The Brokerage Company of Indiana 3 1 4 $4,283,096 

138 Gina Guarino McColly Real Estate 6 1 7 $4,264,800 

139 Arjun Dhital Serving You Realty 6 9 15 $4,226,390 

140 Randy Wasmuth Highgarden Real Estate 1 7 8 $4,186,000 

141 Robbi George Listing Leaders 1 3 4 $4,171,999 

142 Eric Wolfe Prime Real Estate ERA Powered 11 5 16 $4,158,799 

143 Antwon Culbreath Redfin Corporation 1 9 10 $4,142,500 

144 Tracy Ridings F.C. Tucker Company 3 3 6 $4,139,990 

145 Lori Shanahan Compass Indiana, LLC 1 2 3 $4,120,000 

146 Alexander Nickla Realty Executives Premier 8 3 11 $4,118,855 

147 Chelsea Tarquini Noble Berkshire Hathaway Home 6 3 9 $4,106,900 

148 Kyle Ingle eXp Realty, LLC 4 3 7 $4,079,980 

149 Gurvinder Gill CENTURY 21 Scheetz 3 3 6 $4,070,649 

150 Marcus Staples Better Homes and Gardens Real 2 6 8 $4,055,800 

Teams and Individuals January 1, 2026 to March 31, 2026
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VETERAN OWNED AND OPERATED 

Call When Disaster Strikes

Spring Storm
Damage?
We are

on call 24/7.

(317) 764-2375
GuardianAngelRestoration.com

Official Restoration
Partner of

24/7 EMERGENCY SERVICE
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

151 Patrick Daves BluPrint Real Estate Group 11 7 18 $4,044,299 

152 Lindsay Jones The Stewart Home Group 6 7 13 $4,038,500 

153 Brent Wright McColly Real Estate 7 7 14 $4,017,691.93 

154 Manuel Hernandez Simplify Your Move! Realty Inc 8 7 15 $4,017,500 

155 Jill Johnson CENTURY 21 Scheetz 4 6 10 $4,013,000 

156 Kelly Dather Keller Williams Indy Metro NE 2 5 7 $3,978,425 

157 Tracy Wright F.C. Tucker Company 5 2 7 $3,978,000 

158 Steve Silver RE/MAX Professionals 7 9 16 $3,963,600 

159 Heather Schaller eXp Realty, LLC 7 6 13 $3,963,400 

160 Amber Greene Greene Realty, LLC 7 7 14 $3,952,300 

161 Ema Boykova M & E Realty Group 7 7 14 $3,944,670 

162 Robert Koester Tudor Square Realty, Inc. 4 2 6 $3,917,500 

163 Jan Brown F.C. Tucker Company 2 6 8 $3,884,700 

164 Kelly Todd Compass Indiana, LLC 3 3 6 $3,875,950 

165 Starla VanSoest BHHS Executive Realty 5 7 12 $3,872,600 

166 Kelsey Koomler Kraft Real Estate Auctions, LL 62 0 62 $3,869,744 

167 Jeneene West Jeneene West Realty, LLC 9 6 15 $3,857,990 

TOP 250 STANDINGS

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

168 Morris Lucas eXp Realty, LLC 5 12 17 $3,853,800 

169 Summer Hudson eXp Realty, LLC 3 11 14 $3,850,650 

170 Lauren Blake Berkshire Hathaway Home 2 4 6 $3,830,400 

171 Khloe Anderson Land Pro Realty 7 1 8 $3,830,000 

172 David Schara Weichert Realtors - Shoreline 8 2 10 $3,827,594 

173 Perla Palma Nunez Keller Williams Indy Metro S 3 16 19 $3,815,100 

174 Lynda Anderson McColly Real Estate 6 5 11 $3,814,899 

175 Nicole Yunker Berkshire Hathaway Home 3 3 6 $3,795,000 

176 Eric Eisenmenger Trusted Realty Partners of Ind 7 9 16 $3,773,185 

177 Julie Schnepp RE/MAX Legacy 12 1 13 $3,759,900 

178 Sarabjit Sikand Legacy Homes International 3 7 10 $3,754,000 

179 Leslie Cooper Pyle Keller Williams-Morrison 9 4 13 $3,748,900 

180 Jared Cowan eXp Realty, LLC 5 5 10 $3,743,000 

181 Thomas Cummings Keller Williams Preferred Real 6 4 10 $3,738,888 

182 Cheryl Bonin CHERYL Real Estate Services, L 3 5 8 $3,738,800 

183 Jason Dorshorst Listing Leaders 3 4 7 $3,728,490 

184 Andy Deemer F.C. Tucker Company 5 4 9 $3,713,400 

185 Lisa Meulbroek Liberty Real Estate, LLC. 6 1 7 $3,706,218 

186 Ruza Jevtic Realty Executives Premier 7 4 11 $3,704,000 

187 Mary Boustani Keller Williams Indy Metro NE 3 4 7 $3,699,712 

188 Lisa Gaff White Hat Realty Group, LLC 5 4 9 $3,685,895 

189 John Schupp SCHUPP Real Estate 9 3 12 $3,684,650 

190 Holly Fisher Bach Investment Group 6 3 9 $3,672,807 

191 Nancy Warfield F.C. Tucker Company 5 7 12 $3,662,000 

192 Jodi Gheaja Realty Executives Premier 4 3 7 $3,659,900 

193 Mark Dudley RE/MAX Realty Group 5 4 9 $3,641,000 

194 Bethany Rust Real Broker, LLC 7 2 9 $3,636,200 

195 Craig McLaurin Redfin Corporation 1 9 10 $3,632,900 

196 Terry Young Red Bridge Real Estate 26 0 26 $3,629,500 

197 Tina Smith CENTURY 21 Scheetz 2 2 4 $3,625,000 

198 Frederick Long Better Homes and Gardens Real 10 5 15 $3,610,970 

199 Ryan Kramer RE/MAX Real Estate Groups 15 4 19 $3,610,800 

200 Carlos Higareda eXp Realty LLC 8 4 12 $3,603,957 

Teams and Individuals January 1, 2026 to March 31, 2026
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Text CONNECT to 317-339-7698 Steve Rupp
REALTOR® of the Year | $250M+ Producer
25-Year Real Estate Veteran
2020 RP Cover Agent
Creator of Premier Connect™

(317) 339-7698
Steve@SteveRuppCoaching.com

Build a predictable referral system using Premier Connect™ plus 1:1 Coaching, created by a Top 1% Agent.

S T E V E  R U P P  C O A C H I N G

SteveRuppCoaching.com

I finally have clarity, confidence, 
and a real structure for growth.

-Debra Wilson ”
“

Generate 23 Additional Closings This Year
– without cold calling or buying leads.

PRIVATE ENROLLMENT 
FOR INDY REAL PRODUCERS

25% off Premier Connect™ + Coaching

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

201 Justin Hanuscin Listing Leaders 8 5 13 $3,590,380 

202 Karl Vierling Carpenter, REALTORS® 5 5 10 $3,589,300 

203 Rachel Patterson CENTURY 21 Scheetz 4 4 8 $3,582,000 

204 Jacilynn Ferris JMG Indiana 0 15 15 $3,574,400 

205 Elizabeth Marks-Strauss F.C. Tucker Company 3 3 6 $3,548,000 

206 Tina Coons RE/MAX Real Estate Groups 13 8 21 $3,543,500 

207 Michele Snyder M Realty Services 2 4 6 $3,534,333 

208 Chanda Johnson Maywright Property Co. 2 4 6 $3,533,000 

209 Lisa McCoy CENTURY 21 Scheetz 4 4 8 $3,522,900 

210 Darcy Knott Trueblood Real Estate 2 1 3 $3,504,738 

211 Alexander McCormick Ridgeline Realty, LLC 10 0 10 $3,490,702 

212 Brenda Tovsen Better Homes and Gardens Real 3 5 8 $3,480,315 

213 Samuel Hawkins F.C. Tucker Company 3 0 3 $3,475,000 

214 Kate Tuttle @properties 3 3 6 $3,475,000 

215 Sarah Colon eXp Realty LLC 3 6 9 $3,473,500 

216 Christine Benko SCHUPP Real Estate 5 6 11 $3,469,636 

217 Eric Miller Wright, REALTORS® 6 4 10 $3,463,700 

TOP 250 STANDINGS

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

218 Lisa Thompson @properties/Christie's Intl RE 8 3 11 $3,450,800 

219 Kim Keyser CENTURY 21 Scheetz 2 4 6 $3,430,924 

220 Alexander Elston United Real Estate Indpls 4 4 8 $3,422,000 

221 Michelle Armstrong Encore Sotheby's International 3 4 7 $3,421,510 

222 Jennifer Turner Carpenter, REALTORS® 6 3 9 $3,403,699 

223 Deana Hawkins Carpenter, REALTORS® 7 5 12 $3,402,000 

224 Sarah Wagner F.C. Tucker Company 3 10 13 $3,379,700 

225 Jason Sciortino F.C. Tucker Company 3 3 6 $3,369,900 

226 Angela Miller Brees Berkshire Hathaway Home 2 3 5 $3,345,947 

227 Lindsey Salts Dream Home Realty Group, LLC 4 5 9 $3,345,000 

228 Denis O'Brien Keller Williams Indy Metro S 9 5 14 $3,338,600 

229 Rosie Berzenye T&H Realty Services, Inc. 17 0 17 $3,336,100 

230 Diane Brooks F.C. Tucker Company 4 4 8 $3,335,875 

231 Todd Denkmann Keller Williams Indpls Metro N 4 4 8 $3,325,550 

232 Daniel Fisher @properties 0 5 5 $3,312,500 

233 Amy Spillman Compass Indiana, LLC 6 2 8 $3,311,900 

234 Robert Davenport Plum Tree Realty 6 7 13 $3,308,532 

235 Molly Lawless F.C. Tucker Company 4 3 7 $3,303,400 

236 Avery Garrett Streamlined Realty 6 5 11 $3,302,500 

237 Erika Denny The Stewart Home Group 2 4 6 $3,297,500 

238 Nemanja Ostojic Coldwell Banker - Kaiser 5 2 7 $3,286,500 

239 Jason O'Neil Circle Real Estate 2 2 4 $3,283,500 

240 Jerry Lamb Coldwell Banker Martin Miller Lamb 4 2 6 $3,274,000 

241 Stefanie Neal BHHS Indiana Realty 5 2 7 $3,271,000 

242 Alessandra Roeback BHHS Executive Realty 6 4 10 $3,269,900 

243 Tony Janko Janko Realty Group 5 4 9 $3,260,000 

244 Casley Ward Lewis F.C. Tucker Company 0 5 5 $3,251,900 

245 Amy Costidakis CENTURY 21 Scheetz 2 3 5 $3,242,359 

246 Matthew Reffeitt Keller Williams Indy Metro S 7 3 10 $3,240,861 

247 Nathan Pfahler Weichert REALTORS® Cooper Group Indy 7 2 9 $3,235,500 

248 Kate Benson Keller Williams Indy Metro NE 1 2 3 $3,235,095 

249 Brian Black Trueblood Real Estate 3 4 7 $3,234,000 

250 Molly Babczak eXp Realty, LLC 3 4 7 $3,230,390 

Teams and Individuals January 1, 2026 to March 31, 2026
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HOME PROTECTION
YOU CAN
TRUST

FOR YOUR 
CLIENTS

Choose your own 
licensed contractor for 
home repairs or let us 

help you find someone 
you can trust.

MARTI BROWN
Senior Sales Executive–North
MartiB@achosahw.com
317-712-6368

HIT A

JACKSON BLEVINS 
Owner & Agent
Home – Auto – Umbrella
317-358-6780 • coreinsurancesolns.com
jblevins@coreinsurancesolns.com

WITH
CORE 
INSURANCE

Q. Who receives this magazine?

A: The top 500 real estate agents 
based on last year’s volume. It takes 
$10.3 million in sold volume to be in 
this select group of REALTORS®.

Q. Do real estate agents have to 

pay for magazines or events?

A: NO! The magazine and the events 
are FREE to the agents and paid for 
by the partners who advertise.

Q. When are the events?

A: We typically have one event per 
quarter. These are mostly social 
events where we give out food and 
prizes and celebrate the success of 
those who have been featured. 

Q. How do I become a partner 

of the magazine?

A: Contact Remington Ramsey or 
someone on the Indy Real Producers 
Magazine team to discuss becoming 
a partner. Partners have access to the 
top agents via events, the monthly 
magazine, and social media. 

Q. How do I advertise?

A: We have options for advertising 
in our partnership agreements. All 
of our partners are personally vetted 
by the Indy Real Producers team. 
Email indyteam@realproducersmag.
com to learn more. 

Q. Can I nominate someone or be 

nominated for a featured article?

A: YES! - Reach out via email 
for us to send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine 
currently found in over 130 markets 
nationwide. It started in Indianapolis 
as a concept to highlight top-producing 
agents regardless of brand and 
connect them to the best vendors 
in town. Follow us on social media 
and reach out to find out how you 
can become a part of the platform.

FAQFAQ
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Contact the local Indianapolis team today!

Janai Santana Roberts
Senior Mortgage Loan Originator
NMLS# 252636

Cell: (317) 341-4925
jroberts@elements.org
Elements.org/jroberts

Stacy Ashby
Senior Mortgage Loan Originator
NMLS# 1742837

Cell: (317) 727-4857
sashby@elements.org
Elements.org/sashby

Justin Montour
Senior Mortgage Loan Originator
NMLS# 1198316

Cell: (603) 858-1049
jmontour@elements.org
Elements.org/jmontour

Chris Kerr
Senior Mortgage Loan Originator
NMLS# 143199

Cell: (317) 201-7334
ckerr@elements.org
Elements.org/ckerr

ELEMENTS FINANCIAL FCU 410639 • FEDERALLY INSURED BY NCUA

225 South East St, Indianapolis, IN  46202

Your Client Has Home Goals
 – We're Here to Achieve Them
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SPRING IS HERE!
Make sure you call the professionals 
to dewinterize.
Prime Plumbing & Drains offers:
• Dewinterizing & Fixing Spigots 
• Irriga�on Systems
• Water So�eners
• Camera Inspec�ons
• Sewer Excava�ons and Repairs
• Appliance Repair and Replacement
• Kitchen, Bathroom, Basement, 

and Crawl Space Repairs

RESIDENTIAL AND COMMERCIAL

PLUMBING SERVICES

A GOOD FLUSH BEATS A FULL HOUSE!
PrimePlumbingDrains.com • 317.678.7101



9151 Currency St.
Irving, TX 75063


