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DELIVERING EXCELLENCE
FOR YOUR CLIENTS.

Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 | 3Lions911.com | 760 Old Roswell Rd. 107, Roswell
Get Your
FREE
Consultation!

SAY GOODBYE
TO MOLD, AND

Hello to
Sold!

Licensed & Insured • 24/7 Emergency Services

PEOPLE FIRST +
PROFESSIONAL QUALITY

Save to
Contacts

(678) 249-9097
grasons.com/johns-creek
bcrump@grasons.com

Your reputation, honored. Your name, elevated.

We manage the transition
so you can lead the sale.

Estate Sales. Handled with care,
discretion, and precision.

Business Liquidations.

F O R  E S TAT E  T R A N S I T I O N S  &  L I Q U I D AT I O N S
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden
(404) 939-9919

BASEMENT WATERPROOFING/
FOUNDATION REPAIR
Atlanta Basement Systems
Scott Trowbridge
(678) 684-8064

BUILDER
Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CUSTOM CLOSETS
All Around Home Solutions
Bryan Duke
(770) 312-0121

CUSTOM HOME BUILDERS
CottageSmith
(770) 335-2655

DESIGN AND STAGING
Currie Rose Interiors
Karla Giltner
(316) 218-8959

ESTATE SALES
Grasons Estate Sales & 
Business Liquidations
Brian Crump
(678) 249-9097

HOME INSPECTION
World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

HOME PREPARATION 
SERVICES
HOMEstretch Atlanta Metro
Jen Boston
(404) 941-1595

HOMEstretch NE Atlanta
Mike Lundy
(404) 683-6195

HOMEstretch NW Atlanta
Adam Melnyk
(470) 888-8586

HOME STAGING
Crabapple Creatives
Ragan Holt
(770) 733-3624

INSPECTIONS - RESIDENTIAL 
AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011

INSURANCE
Avalon Point Insurance Group
(678) 585-2345

Usery Insurance Agency
(678) 982-3696

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

KITCHENS, BATHS, 
FLOORING, PAINTING
Eco Flooring USA
Glauco Rocha
(404) 480-2823

MOLD TESTING & 
REMEDIATION
World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

MORTGAGE BROKER
Atlanta Mortgage Advisors, LLC
Joe Trovato
(404) 375-0779

Baril Home Lending
Ryan Baril
(770) 209-2773

LH Lending
Lauren Hale
(912) 977-1551

MOVING / STORAGE
Hilldrup
Hilldrup.com

PAINTING
Andersen Brothers Inc
(678) 910-5172

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews
Dari Payrow
(770) 454-1800

PORTABLE STORAGE
Units Atlanta
Philip Hotchkiss
(678) 838-6556

REAL ESTATE 
PHOTOGRAPHY & MEDIA
Home Photo Source
Mason Anthony
(404) 795-4498

ROOFING
Perimeter Roofing
(629) 205-7978
perimeterroofing.com/

Universal Roofing & 
Construction
Pete Emrick
(770) 354-5038

SHUTTERS, BLINDS 
AND SHADES
All Around Home Solutions
Bryan Duke
(770) 312-0121

WATER, FIRE, MOLD 
RESTORATION
3 Lions Restoration
Spencer South
(770) 268-0300

UseryInsurance.com
(678) 894-9655

Because insurance is more than
a policy, it’s peace of mind.
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Meet
The

Team

Regis Lawson
Photographer

Alexandra Santos
Photographer

Ashley Streight
Director of Operations

Aaron Hutchison
Owner & Publisher

aaron.hutchison@n2co.com

Shy Espinosa
Virtual Assistant

Sophia Reynolds
Ad Strategist

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

770-733-3624
Info@crabapplecreatives.com

Follow Us!
@CrabappleCreatives

Book Your Consultation Today!

L u x u r y  H o m e  S t a g i n g
a n d  I n t e r i o r  D e s i g n .

S e r v i n g  A t l a n t a
a n d  b e y o n d .

Ragan Holt
Owner + Lead Creative

C R A B A P P L E  C R E A T I V E S
L E S S  H O U S E  +  M O R E  H O M E

404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g
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Casey
BY ELIZABETH MCCABE  ••  PHOTOS BY ALLIE SANTOS

COVER STORY

“Real estate wasn’t a casual pivot for me. 
It was something I felt drawn to over 
time,” says Casey Rutherford. Ten years 
ago, she entered real estate and hit the 
ground running. 

“It’s hard to believe,” she reflects. Time 
flies when you love what you do. With 
$52 million in sales last year and $180 
million over the past decade, Casey has 
put the pedal to the metal in real estate.

Numbers come naturally to this 
Georgia-born go-getter, especially with 
her background.

“Before real estate, I worked in healthcare 
consulting, helping hospital executives 
across the country analyze systems 

Rutherford

Ambition inaction

and recapture lost revenue. It was very 
data-driven work that required digging 
into numbers, identifying inefficiencies, 
and building strategies around how to 
improve performance,” says Casey.

That analytical background is priceless. 
“It still shapes how I approach the market 
today,” she says. “I tend to view pricing 
and positioning through a strategic lens, 
looking at the data behind decisions 
rather than relying purely on instinct.”

I wanted to 
help families 
& individuals 
build wealth.”

“Stop asking for 
permission to be 
ambitious. The 
opinions of strangers 
don’t pay your bills, 
fund your dreams, or 
build your legacy.”  
– Sharran Srivatsaa
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Although she was successful in healthcare 
consulting, it wasn’t sustainable. “I was 
traveling constantly and feeling the 
pressure of being away from my growing 
family.’” There had to be a better way and 
real estate was her answer.

Spreading Her Wings 
With her healthcare background, 
Casey decided to spend some time in 
healthcare-focused commercial real 
estate. Although she considers it a great 
experience, she realized her passion lies 
on the residential side.

“I loved the strategy of real estate, but I 
wanted to help families and individuals 
build wealth through homeownership 
rather than helping corporations grow 
their bottom line,” she says.

“I truly believe residential real estate is 
one of the most powerful financial tools 
available to everyday people. Being able 
to combine strategy, negotiation, and 
analysis while helping people I know 
build equity and long-term stability felt 
incredibly meaningful,” she says.

Casey has actually lived all over the 
Atlanta area, in four of the five metro 
counties. She knows the city like the back 
of her hand, which comes in handy when 
serving clients in various parts of town.

Right now, Casey is passionate about 
helping clients navigate the market with 
clarity and strategy. Let’s face the facts. 
The market is no longer forgiving the 

way it was a few years ago. “Pricing, 
positioning, and timing matter more 
than ever, and I enjoy helping sellers 
understand the data behind those 
decisions so they can protect their 
equity,” says Casey.

She’s also passionate about the level 
of service she provides. “I’m very 
intentional about how many clients I 
take on at one time because I want to 
be fully present and strategic for the 

people I serve. In a world where scale 
is often glorified, I believe depth of 
service is the real luxury.” 

Work-Life Balance 
When not working, it’s all about 
balance for Casey. She and her 
husband Barry reside in Milton with 
their three children, Rhett (10), Callan 
(9), and Claire (6). With swim meets, 
basketball games, and golf matches, it’s 
a full life.

“In the rare moment we find a little free 
time, you’ll usually find us escaping 
to our farm in the North Carolina 
mountains,” says Casey. It’s a great way 
to relax and unwind. She also likes to 
recharge through interior design, which 
is a true passion of hers.

“I love the process of layering a home 
over time, mixing antiques with 
modern pieces so a space feels collected 
rather than decorated,” she points out. 
“You’ll often find me antique shopping 
at places like the Scott Antique Market 
or locally at Queen of Hearts. I love the 
hunt and the history behind pieces.”

You can also find her spending time in 
art galleries. “If I’m being honest, I’ve 
been known to fall down the rabbit 
hole of discovering Southern artists on 
Instagram. There is so much incredible 
talent emerging right now,” she muses.

Casey also likes architecture, design, and 
art. “They all influence how I think about 
homes and the way people live in them. 
It’s something I genuinely enjoy, whether 
it’s for my own home or helping a client 
see the potential in theirs,” she says
.
A surprise to most, Casey is an introvert 
at heart. She takes time to recharge with 
her family at home after full days of 
showings, negotiations, and phone calls. 
“I joke that I spend my days talking and 
my evenings recovering,” she says.

Top Tips 
It isn’t easy to rise in residential real 
estate, but Casey has success down to 
a science. “Know your numbers better 
than anyone in the room,” she says.

“Most importantly, focus on creating 
real value for your clients rather than 
chasing volume. The agents who build 
lasting businesses are the ones who 
think long-term, operate with discipline, 
and serve their clients at a very high 
level,” she continues.

Casey always creates value for her 
clients through her professionalism with 
a personal touch. She elevates the real 
estate experience for her clients with 
her experience and expertise. 

I truly believe 
residential 
real estate 
is one of the 
most powerful 
financial 
tools available 
to everyday 
people.” 
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BY THE 
NUMBERS

2025

WHAT GREATER ATLANTA’S 

TOP 5% AGENTS SOLD 

$21,767,000,000
SALES VOLUME

*Based on MLS Data
33,100

TOTAL UNITS

The Mortgage Partner
Atlanta Agents Trust to 
Get Deals Closed.
• EXPERIENCED
• REAL-WORLD EXPERTISE
• BUILT FOR TODAY’S HOMEBUYERS

404-375-0779 | Joe@AtlMortgageAdvisors.com | www.atlmortgageadvisors.com
NMLS#: Personal 256911, Company 1863962401 | Macy Dr. Ste B. Roswell, GA 30075

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?

Custom-designed for your space & style

Smart layouts that maximize storage

Built-in drawers, shelves & hanging space

Premium �nishes and hardware

Free professional design consultation

We do more
than closets!

Scan to see all
of our services.

Start your project with a free, 
no-obligation quote! 770-312-0121 | AllAroundHomeSolutions.com

IN RESIDENTIAL AND
    COMMERCIAL ROOFING���������������

���� ���� �� ����� ���� �����
770-685-0225 • info@buildinguniversal.com

“I can't overstate my great experience 
with Universal Roofing. Great customer 
service and quality work at a reasonable 
price. My highest recommendation.”
- Jodi B.
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Small-Town Roots,  
Big-Time Hustle 

& a Camera That 
Changed Everything

PHOTOS BY REGIS LAWSON

AGENT ON FIRE

That tight-knit upbringing 
shaped much of who Molly 
is today, both personally 
and professionally. “I was 
the valedictorian of my 
class, but then again, we 
only had 33 students,” she 
says with a smile.

After high school, Molly 
headed to Kansas State 
University, where she 
majored in finance. 
Her career began in the 
corporate world with 
ConocoPhillips, where she 
stepped into an accounting 
role before transitioning 
to a fast-paced logistics 
scheduling position on 
the company’s natural gas 
trading floor.

“It was a high-paced job that 
I really enjoyed,” Molly says. 
When given the choice from 
the company to work out 
of either their Oklahoma or 

Houston office, she didn’t 
hesitate. “I immediately 

jumped at the chance 
to experience big city 
living in Houston.”

Life eventually led 
Molly to Atlanta 
after her husband 
Tim accepted a new 
opportunity. While 
the move opened 

new doors, it also 
brought uncertainty. 

“I tried a few corporate 
jobs when I first moved 

to Atlanta, but it was 
nothing like the job I had in 
Houston and I wasn’t feeling 
fully satisfied,” she says.

At the same time, Molly 
began thinking about 
starting a family and the 
kind of career that would 
support that lifestyle. “With 
my husband’s job as a 
physician, I really needed to 
find something that would 

MOLLY 
SLESNICK

offer some flexibility,” she 
explains. “I knew I was going 
to need to be able to take 
care of kids on a whim.”

A conversation with a friend 
back in Kansas sparked the 
idea that would ultimately 
change her path. Real estate 
offered a balance of challenge 
and flexibility, even if that 
flexibility came with its own 
realities. “Later I learned that 
real estate, while it can sort 
of be flexible, your schedule 
is really dependent on your 
clients’ schedules and the 
busier you become, the less 
flexible your schedule really 
is,” she says.

Molly joined her current 
brokerage early in her 
career and has remained 
there for all 12 years. At the 
time, she was drawn more to 
the team than anything else. 
“I didn’t really know a lot 
of people in Atlanta and I’m 
not an extrovert that likes 
to go hang out at big social 
events to meet people,” she 
says. “So I felt like this team 
was a fit both in personality 
but also in being a resource 
for getting some clients 
rather quickly.”

That decision proved to be 
the right one. As a self-
described “self-starter” and 
“self-disciplined person,” 
Molly found her stride 
in an environment that 
rewarded independence.

Today, what sets Molly 
apart is her approach. “I 
hope people will see that 
I am a simple person that 
genuinely cares for those 
that I help,” she says. “I’m 
not a typical pushy ‘salesy’ 
person professionally. In fact, 
if you’d have asked me if I’d 
ever become a salesperson, I 
would have laughed.”

Molly Slesnick still laughs when she thinks 
about growing up in Osborne, Kansas, 
a town so small it had just one blinking 

stoplight and a Pizza Hut. With a population 
of about 1,200 at the time, she says 

“everyone knew everyone and there were no 
try-outs to be on a sports team in high school, 

you were automatically on the team.”

I hope people will 
see that I am a 

simple person that 
genuinely cares for 
those that I help.”
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One area where Molly is 
especially energized is 
marketing, particularly 
through social media. She 
has built a strong presence 
on YouTube and Instagram, 
using both platforms 
in creative ways. “On 
Instagram, I try to create 
entertaining content pieces 
that show off the city I live, 
work, and play in,” she says. 
“I want to be relatable with 
people living in the area, 
rather than always creating 
salesy posts. If I can show 
people what it’s like to live in 
Atlanta and educate people 
on areas they may not have 
known about, I consider that 
a big win.”

Her YouTube channel 
focuses heavily on 
relocation clients. Through 
neighborhood walking tours, 
Molly offers a firsthand look 
at life in Atlanta. “I make it 
casual and hopefully they 
feel like they are just walking 
through the neighborhood 
with a friend,” she says. 
Having been a newcomer to 
Atlanta herself, Molly can 
relate with those trying to 
relocate to Atlanta and trying 
to figure out where to live. “I 
wish there were videos when 
I moved to Atlanta 15 years 
ago. I noticed there really 
weren’t any neighborhood 
tours out there, so I built a 
library of them that now has 
been helping many figure 
out where to live.”

That strategy has paid off in a 
big way. Her YouTube channel 
now generates a significant 
portion of her business, 
accounting for 70 percent of 
her total sales in 2025.

Outside of work, Molly is 
deeply committed to fitness. 
“I really enjoy running,” she 
says. “I wake up between 

4:30 and 5 a.m. to work 
out before my kids wake 
up.” A seasoned runner, 
she has completed eight 
marathons along 
with numerous half 
marathons and 
shorter races.

Family life 
remains at 
the center of 
everything. Molly 
and Tim have 
been married 
nearly 14 years 
and have two 
children, Avery and 
Graham. “We enjoy 
having weekends of 
hanging around the 
neighborhood and keeping 
things simple,” she says.

Despite her success, Molly 
remains refreshingly 
honest about her journey, 
especially when it comes to 
stepping outside her comfort 
zone. “I’m an introvert by 
nature and I have no prior 
experience in social media 
or video editing,” she says. 
“If I can do social media, 
anyone can do it.”

Her advice for others in the 
industry is straightforward. 
“You need to be visible in 
real estate and be consistent 
with it,” she says. “Hands 
down, If I had to start all 
over again, I would have 
started a YouTube channel 
from day one. It’s not as 
easy as it appears, but hard 
work pays off.”

For Molly, success hasn’t 
come overnight. It has been 
built through persistence, 
much like the long runs she 
still enjoys every Saturday 
morning. “You can’t expect 
results overnight,” she says. 
“They build over time. I’m so 
glad I didn’t give up.” 

You can’t expect 
results overnight. 
They build over 

time. I’m so glad I 
didn’t give up.”
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Help Your Clients Unlock the 
Potential in Their Backyard!
In today’s market, Accessory Dwelling Units 
(ADUs) are a game-changer for homeowners. 
Whether they need extra space for family or
a new income stream, CottageSmith delivers 
custom-built, high-quality ADUs that add
value and flexibility to any property.

Why Your Clients Will Love an ADU:

www.MyCottageSmith.com | (770) 335-2655

Aging Parents Stay Close
Independence with convenience

Affordable Living for Adult Children
A smart housing solution

Expand Without Refinancing
More space, same mortgage

Rental Income Potential
Stylish, self-contained units

ASK ABOUT OUR REALTOR REFERRAL PROGRAM

We’re ready to help.
Call or text us at 

770-209-2773
barilhomelending.com

High-Tech
to Convert the Lead.
High-Touch
to Win the Referral.
Most lenders stop at the pre-approval. We start 

by building your business. Our advanced 

marketing engine educates your buyers to get 

them off the fence, while our personalized care 

ensures they never stop raving about you.

For information purposes only. This is not a commitment 
to lend or extend credit. All loans are subject to credit 

approval. Baril Home Lending, LLC 
www.nmlsconsumeraccess.org:  NMLS #2661343. 

Pictured: Ryan Baril, NMLS #1485335. 500 Oakleaf Way, 
Milton, GA 30004. 770-209-2773 or 407-474-7798. Equal 

Housing Opportunity. Licensed Mortgage Broker in 
Georgia and Florida.
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Cherin PHOTOS BY ALLIE SANTOS

AGENT ON FIRE

That global journey continued in London, where Cherin 
attended the University of Westminster and earned 
a degree in business and real estate. But long before 
college, her drive was already impossible to ignore.

“At 9 years old, I knocked on a social worker’s door 
every day for six months asking for work on Saturday 
selling candy at the market,” Cherin said. “She 
eventually gave me a chance, and I later found out she 
was paying me $10 a week out of her own pocket.”

It is a moment Cherin has never forgotten. “I still try 
to find her to repay that kindness,” she said.

That early persistence has evolved into a thriving 
career as a real estate agent, one that began with 
a deeply personal motivation. Cherin entered the 
industry while raising her young son, determined to 
build a life that would make him proud.

“I began as a stay-at-home mom when my son was 
9 months old, but I wanted to build a life he could 
be proud of,” Cherin said. “Now at 3 years old, he’s 
my motivation.”

In just two years, Cherin has closed more than 100 
transactions, a pace that reflects both her work 
ethic and her strategic mindset. Choosing the right 
brokerage played a key role in that growth.

Cherin Fajuke’s story begins far from the 
fast-paced housing market she thrives in 
today. Growing up in “a tiny little village 

called Uppsala in Sweden,” Cherin developed 
a grounded perspective that still shapes how 

she approaches both life and business.

FajukeOpening Doors with 
Strategy, Heart & 
Relentless Drive
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“Coming from a business background, I know 
that strong marketing generates consistent leads,” 
Cherin said. “After noticing Mark Spain Real Estate 
everywhere, I recognized the opportunity to close at 
a high volume and gain a lot of experience.”

For Cherin, success is not just about numbers. 
It is about delivering at a level that consistently 
exceeds expectations.

“I believe in overdelivering at every level,” she said. 
“Operating with integrity, taking real pride in my 
work, and refusing to accept average results.”

That philosophy is especially important in today’s 
shifting housing landscape. Cherin sees a market that 
demands more from agents than ever before.

“We’re moving into a more balanced market where 
inventory is rising and buyers are more selective,” 
she said. “The agents who win are the ones who price 
strategically, market aggressively, and truly know 
how to package a home.”

That last piece is where Cherin’s passion  
shines brightest.

“Right now, I’m most passionate about the marketing 
side of real estate,” she said. “I love using high-quality 
visuals and storytelling to create demand.”

It is a strategy that has led to standout results, 
including one particularly memorable sale. The home 
had sat on the market for three and a half years with 
four different agents before Cherin stepped in.

“I told them, ‘Give me two weeks on the market,’” she 
said. “The day we listed, we received two offers.”

The property ultimately sold for $1,375,000 in 
just 10 days, well above what the sellers had 
previously expected.

“It proved that with the right strategy, marketing and 
negotiation, even the most stale listings can sell fast 
and for top dollar,” Cherin said.

While her professional life moves at a rapid pace, 
Cherin’s world outside of work centers on family. She 
lights up when talking about her husband and their 
blended family.

“My husband is my best friend, kind, generous, loyal 
and truly God-fearing,” she said. “We’re spiritually 
aligned and share the same values, which makes our 
life as a family truly joyful.”

Her favorite moments are often the simplest ones, 
spent with her toddler.

“I love going to parks, enjoying animals and the 
water, and teaching him things like reading and 
algebra,” Cherin said. “Watching him grow and thrive 
makes me so grateful.”

That sense of gratitude extends to how she gives 
back. Cherin is passionate about supporting children 
and families through organizations like the Children’s 
Defense Fund, Children’s Healthcare of Atlanta 
Foundation and Doctors Without Borders.

“Even small acts of kindness can be life-changing,” 
she said.

Cherin also draws inspiration from discipline and 
excellence, often looking to elite athletes for motivation.

“I’m a big believer in the compound effect,” she said. 
“I draw inspiration from the work ethic of legends like 
Muhammad Ali, Mike Tyson, Khabib and Ronaldo.”

That same mindset fuels the advice she shares with 
others in the industry.

“My advice is simple. Don’t take shortcuts,” Cherin 
said. “Master every aspect of your business and focus 
on excellence in every detail. Do that consistently, 
and people will seek you out because they trust you.”

If Cherin were not building a career in real 
\estate, she knows she would still be creating 
something meaningful.

“I’d likely be in a business or entrepreneurial role 
where I could build something from the ground up,” 
she said.

At her core, Cherin is driven by a desire to make an 
impact, both professionally and personally. It is a 
mission rooted in integrity, shaped by experience and 
fueled by a deep sense of purpose.

“I’m all about overdelivering,” she said. “Whether it’s 
marketing a home, negotiating a deal or guiding a 
family through one of life’s biggest decisions.”

And if she could add one more tool to her already 
impressive skill set?

“If I could have a superpower, it would be the ability 
to instantly read minds,” Cherin said with a smile. 
“Imagine knowing exactly what someone wants 
before they even say it.” 

I’m all about 
overdelivering.” 
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Skyrocketing to the Top
IVERSON
PHOTO BY REGIS LAWSON

COVER REWIND MAY 2025

More Than Insurance,
Protection You Can Trust.

Get Your Personalized Quote Today.

678-585-2345 | www.avalonpointins.com
Info@avalopointins.com

Creating smooth walls, sharp lines, and lasting 
finishes across every project we touch

Andersen Brothers Inc

Precision Drywall and Painting 
for Projects That Demand More

(678) 910-5172

Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL

HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

Trust us for quick, 
reliable results!

World Class Home Inspections
& Remediation

Partner With Us 
for Hassle-Free 
Closings!

MARY STUART 
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W
e recently hosted an engaging 
Luxury Mastermind Panel at 
the Sandy Springs Performing 

Arts Center, bringing together many 
of the top agents in our market for a 
morning focused on elevating the luxury 
real estate conversation.

The panel was lead by Andrea 
Wright (Keller Willams) and featured 
accomplished agents Nicholas Brown 
(Compass), Rachel Mooney (Keller 
Williams), and Casey Rutherford 
(Ansley Real Estate). Together, they 
shared candid insight into what it truly 
takes to compete and thrive in the 
luxury space. Rather than focusing only 
on price point, the discussion centered 
around mindset, reputation, and the 
level of service required to consistently 
attract high-net-worth clients.

Key themes from the conversation 
included the importance of 
building trust long before the listing 
appointment, curating a strong personal 
brand, and developing strategic 
relationships that support the luxury 
experience. The panelists also explored 
how storytelling, thoughtful marketing, 
and exceptional client care help 
differentiate agents in a competitive 
segment of the market.

Another important takeaway was 
collaboration. Many luxury transactions 
involve agents who have built long-
standing relationships with one another, 

and the ability to work together 
professionally and creatively often plays 
a significant role in bringing complex 
deals together.

Events like this are designed to do 
exactly that create a space where top 
professionals can gather, share ideas, 
and learn from one another in a setting 
that fosters genuine connection.

A special thank you to Stacey Wyatt (eXp 
Realty) for delivering a powerful keynote 
message on “The Wealthy Way.” Stacey 
shared thoughtful insight on how agents 
can navigate unique wealth-building 
strategies through real estate, encouraging 
attendees to think beyond the transaction 
and focus on long-term financial growth, 
ownership, and opportunity within 
our industry. His perspective served as 
a strong reminder that the real estate 
business, when approached intentionally, 
can become a meaningful path toward 
building lasting wealth.

A sincere thank you to our sponsors 
who helped make this event possible: 
Eco Flooring USA, Ganek PC, and 
Grasons Estate Sales. Your partnership 
continues to support the Real Producers 
mission of connecting, elevating, 
and inspiring the top real estate 
professionals in our community.

We also want to extend a special 
thank you to Foundation Media 
Group for providing media coverage 

and photography for the event. Their 
work helps capture and share the 
energy of these gatherings with our 
wider community.

We are grateful to everyone who 
attended and contributed to the 
conversation. Moments like these 
continue to strengthen the relationships 
that make the Real Producers 
community so impactful. 

Be sure you are on our mailing list 
for even invitations email ahutch@
realproducersmag.com to be sure you 
are on the list!

Emcee: 
Andrea Wright: CEO | Team Leader - 
Keller Williams Atlanta Partners

Panelists: 
•	 Casey Rutherford: Ansley Real Estate 

| Christie’s International
•	 Nicholas Brown: Founder &Brown 

with Compass
•	 Rachel Mooney: Leader of The 

Mooney Group - Keller Williams 
Atlanta Partners

Title Sponsors:
•	 Eco Flooring USA
•	 The Golden Team at Ganek
•	 Grasons Estate Sales & Business 

Liquidations.

Photos by: 
Foundation Media Group

EVENT RECAP

the golden team

Mastermind  
on Luxury Properties

T H A N K  Y O U  A L L  F O R  AT T E N D I N G !
PHOTOS BY FOUNDATION MEDIA GROUP
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Your story,
styled to sell
Karla and her team are amazing. 

She listened to the needs of my 

clients, and treated their home like 

it was her own. Currie Rose has 

the vision to create a warm and 

inviting space that buyers are 

sure to love. -Jessica

“

“

Contact us to hear about our new pay at closing options currieroseinteriors.com 

Request an appointment or schedule 
an inspection today!

770-734-0232
INFO@ALLATLANTAINSPECT.COM

SURPRISES
ELIMINATE
AND EARN PEACE
OF MIND

“I know
that I can always 
depend on both 

professionalism and knowledge. I have used their services for over
15 years.”

Shelia Marshall, 
Re/Max Pure

GARY MILLER JR  
Agency Owner

goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA

Beyond the 
Closing.  
A Lifetime 
of Security.

Spring flowers are in bloom. 
Moving season is too.
Trust Hilldrup to handle your clients with the 
same care, professionalism, and reliability 
you bring to every closing. 

Contact Lisa Rhead to learn how Hilldrup 
can support your clients’ next move.

Vice President,
Business Development
704-272-3245  |  hilldrup.com
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912-977-1551
lhlend.com | lauren@lhlend.com

Lauren
NMLS: 2094762 

Hale
Owner/Senior Loan Officer

TAILORED LENDING
FOR LIFE'S BOLDEST MOVES

WE'VE GOT YOU COVERED!

RESIDENTIAL

COMMERCIAL

PRIVATE INVESTORS

IN-HOUSE PROCESSING



9151 Currency St.
Irving, TX 75063

FRAME EVERY MOMENT.
BRANDING, L IFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
ACONSANTOS@GMAIL.COM

A L L I E S A N T O S . C O M  


