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Guaranteed on-time closing

or your buyers get $5,000

Finding the right home is exciting, and we're committed to making homebuying as easy as
possible. The Chase Closing Guarantee' will give your buyers the confidence they need to
plan their move. We promise an on-time closing for eligible products in as soon as three
weeks to give you and your buyers peace of mind, or they get $5,000, if they qualify.

Visit chase.com/cg for more details about closing fast.
Contact me today — I'm here for your buyers:

. Kelly Martinez, Senior Home Lending Advisor
T:(773) 454-6393
kelly.s.martinez@chase.com Scan to visit my website
homeloan.chase.com/kelly.s.martinez
NMLS ID: 425393

CHASE

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a)(2).

'Ask me about eligibility, timing and documentation requirements. Contract closing date must be at least 21 calendar days (30 calendar days for FHA- and VA-insured loans and 60 calendar days for all cooperative project
(co-ops) purchases) after receipt of a completed mortgage application, supporting documents and a fully-executed purchase contract. Loan type, property type and other restrictions and limitations apply. This offer is
subject to change at any time without notice. All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available
in all states or for all amounts. Other restrictions and limitations apply. The Chase Closing Guarantee may be reported on Form 1099-MISC. Your clients should contact their tax advisor or the IRS for more details.

@ Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC

== ©2025 JPMorgan Chase & Co. B1124-4464093 109870D | 28235155
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Joseph A. Padula-Zamora | Attorney at Law

Real Estate Transactions, the gating, Criminal, and Civil Cases.

€)(C) 17 W. 775 Butterfield Rd., Unit 124 | Oak Brook Terrace, IL 60181



R EPD RTS o %, Local Knowledge « Fast Scheduling
. ' Detailed, Same-Day Reports
B> Your next deal deserves a Spot On Inspection.
R EA LTO R s R Call/Text: 630-542-0273 « SpotOnHomelnspect.com

Residential Inspections - Commercial Inspections
Radon Testing * Sewer Scope Inspections
Termite Inspections ¢ Mold & Air Sampling
New Construction « Condo Inspections
Multi-Unit Inspections « Solar Panel Inspections

@ 90DAY Scan to
WARRANTY Book Online!
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Ask us about our 200% Guarantee
& Free 90 Day Warranty

levate Your Coverage, Empower Your Future!

ert insurance advice from a member of your local community

) » HOME * COMMERCIAL - LIFE

Anthony Campanella

Anthony@NLinsagency.com
NEXT LEVEL 5
\ Nextlevelinsagency.com ‘
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THE HOSS TEAM

CROSSCOUNTRY MORTGAGE™

Re(speczf Service. Ulosing Success.

As the May market heats up, our team knows that timing, communication, and reliability matter more
than ever. At the Hoss Team, we believe successful closings aren’t about chance—they‘re built on
preparation, experience, and consistent follow-through. That’s why Realtors trust us to keep transactions
moving smoothly and confidently from contract to close.

This month, we're especially proud to support those who have served our beautiful country. VA loans are
one of the most powerful tools available for our veteran clients, and we're committed to assist them—and
the agents who guide them—navigate the process with clarity and ease.

We understand that every referral reflects your reputation. That's why our approach is built on strong
pre-approvals, proactive communication, and hands-on problem-solving—so you can stay focused on
your clients while we handle the financial details behind the scenes.

When you partner with the Hoss Team, you can expect:

« Solid, upfront pre-approvals

« Clear, consistent weekly updates

* Experienced guidance through complex scenarios

+ A streamlined, efficient loan process

» On-time closings that protect your deals and your name

This May, honor your clients with a lending partner who values service, precision, and results. Partner
with the Hoss Team and stay one step ahead in every transaction.

Chris Hoss @
4 Originating Branch Manager -
o Scotonan Gutte Mortgage Loan Officer Workwith the best.
op Originator! (630) 884-0030 O 1 with he st
Chris.Hoss@ccm.com NORTGGE 1
@ myccloan.com Mﬂ
NMLS #933997 i e 7024

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet
minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage,
LLC NMLS3029 (www.nmlisconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a
GREGATLNITY complete list of state licenses. 1057386 24P _86b046jr4
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Andy Burton Emily Burton Melissa Lopez Antonio Delao
Publisher Director of Partner Success Operations and Content Account Executive of
and Editorial Content Specialist Relationships

Christine Thom Alysha Garner Katherin Frankovic Cris Cunningham
Managing Editor Ad Strategist Photographer Photographer

Travis Heberling Lauren Young
Videographer Writer
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M d I I’( e t I N g . @ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

Neighborhood Loans

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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MIKE ANSELMO
Partner & CEO

630-359-8560 x225
Legal@AnselmoLLP.com

VICTORIA LUPINEK

Attorney Attorney
630-359-8560 x215

Victoria@AnselmoLLP.com

. Leverage ourteam of Experienced Attorneys
to Deliver Legal Services to Your Clients

Residential & Commercial Real Estate Contract Law.
. Serving Buyers, Sellers, Investors, Developers Across lllinois

www.AnselmoLLP.com

MEMED NURCESKI

630-359-8560 x230
Memed@AnselmoLLP.com

Locations - Schaumburg, Oakbrook Terrace, and coming soon... Lisle

ADVANCED
MOVING & STORAGE nc.
YOUR CLOSINGS
JUST GOT EASIER.

Realtors Love Us Because
Their Clients Do

i White-Glove Service for Your Clients

v/ Realtor Partner Perks Available

(i Moving Discounts for Buyers & Sellers

LET'S MAKE YOUR CLIENTS' MOVE
THE EASIEST PART OF THEIR CLOSING.

Call Us: 630-790-2500 // Visit: ChicagoMoving.com

Home
Green HYNS

We Make A Bettes!
Mold

KILL [HE

Mold Testing/Inspection
Plant-Based Mold Remediation
Disinfection Services

Odor Mitigation

Water Disaster

8 - May 2026

Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Anselmo & Wojcicki LP
(630) 359-8560
www.anselmollp.com/

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Kelly Law Firm, P.C.

(630) 660-4963
Kelly-LawFirm.com

The Law Office of
Damon M. Fisch P.C.
(630) 857-95M1
Fisch.Law

Zamora Law Office P.C.
(312) 788-7819
ZamoraLawPC.com

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

FLOORING

Great Western Flooring
(630) 357-3331
GreatWestern
Flooring.com

FRAMING

If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION
Spot On Home
Inspection

(630) 542-0273
spotonhomeinspect.com

The BrickKicker
(630) 420-9900
BrickKicker.com/
Chicagoland

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Champion Insurance
Agency

(630) 332-2555
Allstate.com/
ChampionAgency

Next Level Insurance
Agency

Anthony Campanella
(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL

& HAULING

JDog Junk Removal
& Hauling

(630) 537-0610
JDogEImhurst.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Green Home Solutions
(630) 847-0013
www.greenhome
solutions.com/chicago-il/

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry
Mortgage Chris Hoss
(630) 884-0030
crosscountrymortgage.
com/st-charles-il-3007/
chris-hoss/

Guaranteed Rate
Dan Gjeldum
(773) 435-0654
Rate.com/Dan

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco
(630) 701-0179
NeighborhoodLoans.
com/Jeff-LaRocco

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

Preferred Rate
Desmond Lawe
(708) 522-7713
preferredrate.
com/loan-officer/
desmond-lawe

The Money Store
Jesse Byrer
www.byrerteam.com/

Union Home Mortgage
Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

MOVING & STORAGE
Advanced Moving

& Storage inc

(630) 790-2500
AdvancedMoving.com

Berger Moving
& Storage
Colleen Tubacki
(630) 888-5278
bergerallied.com

Boerman Moving
& Storage

(630) 972-1000
boerman.com

PAINTER

McMaster Painting

& Decorating, Inc.
(773) 268-2050
McMasterPainting.com

PERSONAL BRANDING/
STORYTELLING
Persona Marketing
Alan Stern

(847) 917-4210
ThislsAlanStern.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Styles Media

(708) 212-4206
POHphotography.com

POWER WASHING
Rolling Suds

(630) 230-6885
RollingSuds
PowerWashing.com/
Naperville-Elmhurst

RADON MITIGATION
DuPage Radon
Contractors

(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT
Modern Plate
(630) 361-6304
ModernPlate
Elmhurst.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

Landtrust Title Services
(708) 710-5580
MyLandtrust.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

DuPage Real Producers - 9



Dan Rock Family Fund
We are coming together to honor
Dan’s legacy and support his children
in a tangible and lasting way.

to preserve his legacy.

Real Producers invites anyone
who knew Dan to share stories,
memories, and photos of him.
We’ll be publishing a special
article in DuPage Real Producers

In Loving Memory of

February 22,1972 -
February 6, 2026

Scan to contribute.
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REAL VOICES.
ONE ROOM.

This time of year always
feels like a transition.

The market has gained
momentum. Days are
lengthening. Energy is
returning. Along with itis a
renewed focus on what truly
matters in your business.

In a market like DuPage,
focus is crucial. There’s no
shortage of competition,
noise, or opinions on how
to succeed. But when

the right people gather,
the conversation shifts.

It becomes less about
theory and more about
what actually works at the
highest level.

That is precisely what we
have aimed to create at the
2026 spring event.

For the first time, we

are bringing together a
POWERHOUSE panel of
industry leaders from
across Chicagoland. These
individuals are not only
performing at a high
level but are also actively
influencing the direction
of real estate. Different
perspectives. Different
business models. One shared
standard of excellence.

RP panel events have always
been a fantastic experience
for the community. What
better time than 2026 to
bring voices from all three
Chicagoland Real Producers
together under one roof? A
special thanks to Studio41
for hosting this year’s spring
panel on May 21st. Scan the
code to see our panelists
and make sure to register
early to secure your spot.
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Andy Burton
Publisher
andy.burton@n2co.com

@DupageRealProducers

* Real Estate Transaction

* HOA Disputes

* Evictions

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P.C

PUBLISHER’S NOTE

Facebook.com/
DupageRealProducers

—

OMm

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511

DuPage Real Producers - 11



Renovation loans sound like a hassle. Yes, they take a little more coordination. Yes, they
Until they save your transaction require a contractor. Yes, they can feel intimidating.

But here's what's also true:

* They can rescue deals after bad inspections

* They can help buyers win homes others overlook

- They can increase your closing volume in fight markets

;-Eﬁ‘r‘""— I

Jesse Byrer
NMLS ID # 728876

Producing Branch Manager

312-730-5250 THE MONEY STORE

byrerteam@themoneystore.com LY s i orousy

b rer.rec:m C'Dm MLD Mortgage Inc. dba The Money Store, NMLSID & 1019 [www nimisconsumeroccess.orgl, Located at 308 Vreeland Rd, Ste 200, Florharm Pork, NJ
y . (7932 Phone 973-805-2000 Licensed by the New Jarsay Department of Banking and Insurance. licenss & SHITE4Z View our ktensing ot wiww
themoneystare cormistate-icensing View our privocy poscy afl www themoneystore comiprivacy, Jesse's office phone, 630-407-1219 € 2024 MLD

2272 95th Street, Suite 200, Office #3 & #16, Naperville, IL 60564 MIGIICION e G Ths oot S A Rt Biseciect. o B2 Si0a




AGENT FEATURE

college in order to begin working there
full-time, Pete’s father had other ideas. . J“'

The Happiness :
of H a ppy CI ie nts “He said he didn’t care what I majored

in, only thatI had to have a degree in
BY LAUREN YOUNG ‘something.’ Otherwise, he wouldn’t hire
PHOTOS BY STYLES MEDIA .
me full-time,” Pete recalls. He worked
alongside his father during school = "
breaks and summers, but instead of a |
job offer upon graduation, Pete’s dad
gave him another requirement:

“I'm sure in an effort to confirm I (A2 TR
actually wanted a career with him, %:mﬂ_
he said he wouldn’t hire me unless I i == f& S T
worked somewhere else for at least W,.é.&i =

s (71 <A,
|II||'FI-.

¥ (l

—AN Y

I #

=

e

“I’'ve always enjoyed working
with people, and being part of
such a life-changing process
[buying or selling a home] that’s
often filled with emotion and
excitement continues to be a real
thrill even after all these years

in the business,” says Naperville
REALTOR® Pete Cassano.

Pete’s appreciation for connecting and
sharing milestones didn’t begin with
real estate. It had developed decades
earlier within his close-knit family,
where his understanding of hard work,

14 - May 2026

risk taking, and loyalty were instilled
through everyday lessons around the
dinner table.

In the late 1970s, Pete’s father

made the bold decision to leave a
successful career in the insurance
industry to launch a construction and
development company, even with
being the sole provider for his wife and
six children. Watching that transition
left a lasting impression on Pete.

“Shortly after we moved to the
Chicagoland area, my father took the

chance on starting this new career
although he had no guarantee of
success,” Pete says. “I believe he saw its
potential and recognized his own ability
to succeed. I admire him very much for
having the courage to go forward on that
path and under those circumstances.”

The risk paid off: Pete’s father
established a thriving construction
business. Pete planned to walk in his
father’s footsteps and always assumed
he would have a place at the company,
but when he spoke with his father
about the possibility of not finishing

one year,” Pete says. “So for almost one
year to the day,  worked as a runner
and desk clerk at Chicago’s Mercantile
Exchange, worked nights at a nearby
restaurant, and on weekends assisted
the salespeople at my father’s firm

to sell the homes within a 61-unit
subdivision he was developing.”

Finally having proved himself, Pete got
that full-time position. He worked both
as a site superintendent and in a sales
capacity at his father’s firm. He decided
to get his real estate license during

this time to expand his knowledge

and because he realized that he loved
sales. Eventually, Pete’s sales and
development experience gave him the
confidence to transition into sourcing
and serving his own network of clients
in addition to those he served through
his father’s company. When, in time,
the company began to focus more on
remodeling, Pete transitioned more
toward full-time real estate. The result?
Since 1996, Pete has managed his own
brokerage, Cassano Realty, Inc.

“Building a clientele that comes back
whenever the need arises and refers me
to their friends and family truly affirms
for me that I must be doing something
right,” Pete says of his over-thirty-year
career as a REALTOR®.

His passion is most evident when he’s
guiding first-time buyers through the
transaction process. Walking them
through each step and seeing their
smiles and joy at the closing table
brings him deep satisfaction.
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“Seeing that high level of happiness

and hearing about their future plans

is particularly rewarding,” says Pete.
“Of course, seasoned clients can also be
passionate during the process, but in my
experience, it’s much more evident with
first-time homebuyers. It makes me so
happy to see it and be a part of it.”

Outside of work, Pete’s world revolves
around his family: his wife, Carrie,
and their adult children, Jonathan
and Nina. In addition, he and his
siblings all remain very close, and

all but one still live in the Naperville
area. He loves that he and his brother
Larry, an attorney who offers real
estate services, are frequently given
the opportunity to collaborate on

16 - May 2026

“Building a clientele that comes back
whenever the need arises and refers me to
their friends and family truly affirms for

me that I must be doing something right.”

transactions. Pete really enjoys
fishing and staying active and
connected with friends too.

He also invests in his community
through his support of St. Jude
Children’s Hospital and Saints

Peter & Paul Catholic Church and
School, where he and his family

have been parishioners since

1977 and his kids attended school.
Coaching youth sports for many
years allowed him to mentor the next

generation. He still lights up whenever
former players call him “coach.”

When asked what’s ahead, Pete says he
plans to continue growing his business
while embracing more flexibility with
his time, and as their children build their
own paths, he and Carrie look forward to
having more time to travel.

“I don’t know that I’ll ever stop working.”
Pete says. “I truly love what I do and can’t
see myself ever giving it up.

foritall .

p‘r:C:TDQrGDhFi”I‘:- 630.244.9959

'&

Photography ¢ Videography ¢ Aerial
www.kdephotography.com

MARKET

Fodeost > | CANDTRUST

"The #1Real Estate Podcast
in Chicago!"

Stay Ahead in Real Estate!

* Economic Updates
Market Stats
Investor Highlights
Breaking News

PeopleNotTitles.com

HOSTED BY

Steve Kaempf &
Matt Lombardi

Jill Daniels LLC

Residential Real Estate,
Tax Appeals, Estate Planning

and Probate

wwwJiliDanielsLaw.com
Jill@JillDanielslaw.com
28 5. Brainard Ave.

La Grange, lllinois 60525
T 630.270.3393
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Pest-Free Pe¢ of Mind

ANTS, TERMITES, RODENTS, MOSQUITOES...PESTS SHOW UP WHEN YOU LEAST EXPECT THEM.
WE HELP PROTECT HOMES, CLIENTS, AND CLOSINGS WITH TRUSTED, FAMILY-SAFE SOLUTIONS.

We are a local resource for
your team and clients.
Book a free Lunch &
Learn!

We'll equip you with
essential pest knowledge
to protect deals and add
value to your service.

Termite Protection « Rodent Control & Prevention
Investor & Property Management Expertise « 165+ Years of Integrity & Excellence

800-GOT-PESTS? 20 s E

RosePestControl.com beer colLTIONS

UNIONHOME

g
pW’LSmart Financing

Bill Pendley | Branch Manager P L,
y | 8 E_._. v [®]

NMLS# 211969 | 630-330-5626 | BPendley@uhm.com

Union Home Mortgage Corp. | NMLS 2229 | nmisconsumeracoess.org (UHM) and the UHM Loan Officer are not
affiliated with the real estate agent or real estate brokerage firm. Use of either pary is not required by the other party. -
u Company AZ license number: 0930335 ‘-

18 - May 2026

When you need Custom Framing...

See us first to make it last.

HUNDREDS of MATS
THOUSANDS of FRAMES

100% Archival Quality

Friendly, knowledgeable,
helpful and upunnwd Framers

Artwork, Photos, Memorabilia & More...

32 S. Stolp Ave. Aurora, IL 60506
331.212.5962  wallstalk@ilwct.com

EisE
|Ta k www.wallstalkframing.com & o

('ml:um Framing & Gallery izt

(W) CHICAGO TITLE

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

Molly Manzella | Ryan Hovarth Nancy Kroll
AVP EXECUTIVE KEY ACCOUNT EXECUTIVE

ACCOUNT MANAGER MANAGER ACCOUNT MANAGER

630.464.4779 224.242.6848 630.913.1399

Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com Nancy.Kroll@CTT.com

CALL TODAY TO LEARN ABOUT OUR

LOCAL | LONG DISTANCE | STORAGE | PACKING Lectnologey-adcvere doletiond
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PARTNER SPOTLIGHT

“BUILDING TRUST AND STRONG RELATIONSHIPS IS AT THE HEART OF MY BUSINESS,” SAYS JEFF LAROCCO,
VICE PRESIDENT OF MORTGAGE LENDING AT NEIGHBORHOOD LOANS. “BUYING A HOME AND KNOWING

Lending Neighbors a Hand

BY LAUREN YOUNG
PHOTOS BY KDE PHOTOGRAPHY

when refinancing makes
financial sense are two of
the most important decisions
clients will make, and they
deserve thoughtful guidance
and genuine care.”

After spending thirteen years
working alongside his father
in the food distribution
industry, Jeff felt ready for

a change. Having always
been a “numbers guy,”

Jeff was on the hunt for a
new career that blended
service with his skills.

“Driven by my desire for
change and natural aptitude
for numbers, I searched for
a new path and saw that
mortgage lending seemed a
natural fit,” says Jeff. “I have
an unwavering work ethic—
it’s fueled by my family,
providing for them, and the
great lessons imparted by
my father—and it ensures
that my clients can rely

on me to be available and
transparent in all I do.”

Founded in 2009,
Neighborhood Loans is

a nationwide mortgage
lender with full lending
service capabilities. Jeff
works alongside agents

to ensure clients feel
informed and confident
from the first conversation
through to the closing table.
His attentive, hands-on,
client-first approach and
processes help REALTORS®
protect their relationships
with clients while

keeping the transactions
moving smoothly.

“Since day one, I've been
committed to making the
homebuying and refinancing
process simple and making

sure clients are supported,”
says Jeff. “With my in-house
team and through our
company’s locations across
the country, we are able to go
beyond industry standards
as we guide clients every
step of the way.”

Jeff’s organizational structure
allows him to remain closely
involved in each transaction
while leaning on a full-
support team behind the
scenes. His partners benefit
from a process that is reliable,
organized, and proactive—
one that reduces the chances
for any surprises and helps
clients understand their
financial options early.

REALTORS® often see deals
stall when buyers feel
overwhelmed or uncertain.
Jeff’s availability and hands-
on style result in a steady
rhythm of communication
and contact that agents

and clients can rely on
throughout the deal.

“I prioritize keeping clients,
agents, and all other parties
informed at every stage of
the process,” says Jeff. “From
introductory meetings to
better understand each
client’s financial goals,

to personally reviewing
disclosures, to being
accessible by phone
whenever questions

arise, ’'m committed to
providing guidance and
peace of mind throughout
the entire experience.”

The most rewarding
moments for Jeff come when
clients reach milestones
with confidence rather than
stress. He also takes pride in
helping buyers make fiscally

DuPage Real Producers - 21



I prioritize
keeping
clients,
agents, and
all other
parties
informed
at every
stage of the
process.”

22 - May 2026

'J CONTACT
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responsible decisions that
align with their long-term
goals—a perspective that
REALTORS® value when
advising clients on major
financial commitments.

“I find it fulfilling to not only
help people get into their
dream homes, whether it’s
their first home or forever
home, but to also do itin a
fiscally responsible manner,”
says Jeff. “I'm always

looking out for my clients.”

Jeff has watched the mortgage
industry evolve over the
years, but in particular,

he has seen how much
technology has reshaped
expectations around speed
and transparency—from
digital applications to

remote closings, these shifts
have changed how lenders
collaborate with REALTORS®
and serve homebuyers.

“Technology and Al are
rapidly reshaping our
industry both for us and our
clients,” says Jeff. “Borrowers
increasingly expect speed
and transparency. Fully
digital mortgage experiences
are becoming the norm.”

“Lenders are adopting
e-closings, remote
notarization, and even
piloting blockchain for titles
and recordings,” he adds.
“These innovations allow us
to simplify and accelerate
processes, shortening
timelines and making the
loan experience
more seamless
than ever.”

While he is glad to
harness new technology

to better serve his clients,
for Jeff, success means
staying true to his values,
continually growing, and
creating a balanced life for
himself and his family.

Outside of work, this
lifelong sports fan and
enthusiast prioritizes health
and fitness as a way to
manage stress and maintain
balance—a discipline that
mirrors his professional
approach. But Jeff’s life
centers around his young
daughters, Gianna and
Natalia; they are his true
priority. Together, they

love going on bike rides,
spending afternoons at

the pool, discovering new
restaurants, playing soccer,
and spending time with
other family and friends.

Those moments of family
connection help him stay
grounded and energized

as he plans for the next
phase of his business, which
includes other members of
his family. That shouldn’t
be a surprise, considering
his formative years
working with his father.

“My sister, Tiffany, is

now part of the team as
aloan partner,” says Jeff.
“Together, we can bring a
new level of partnership,
care, and personal attention
to all we do to support and
help our clients and their
REALTORS® make confident,
informed decisions for
years to come.” ¥

To reach Jeff and to learn more about the services

Neighborhood Loans provides its clients, email him at
JLaRocco@Neighborhoodloans.com, call 630-701-0179,
or visit https://neighborhoodloans.com/jeff-larocco/

A Mother’s‘ |

Kitchen Is Where
emories Are Made

———

JE——

OUR PRODUCTS ARE PERFECT FOR:

e Current & Future Closings * Going Back to Past Clients ¢ Referral Gifts
e Thank You Gift after a Listing Presentation ¢ Staying Top of Mind
» Show Appreciation ¢ Raffle Prizes * Donations ¢ Giveaways ¢ Silent Auctions

All of the above is tax deductible since it is engraved with your contact information*
Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM
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[=]Ax
CutAboveGifts@gmail.com

CutAboveGifts.com

F CUTCO

CLOSING GIFTS
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Tim Schiller
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A Family Legacy

BY LAUREN YOUNG
PHOTOS BY STYLES MEDIA

“Helping others succeed, whether that’s my agents or the
people we serve, is what truly defines success for me,” says
REALTOR® Tim Schiller with @properties in Elmhurst. “Seeing
them grow, supporting one another, and making a positive
impact in our community, that’s what it’s all about.”

Long before he built one of the most recognized teams in
Elmhurst, Tim’s foundation and outlook were formed by his
parents who were deeply rooted in both real estate and the
community.

“I grew up in a family of eight, and while most of my siblings
chose different paths, my sister Amy and I were drawn to the
business my dad built,” Tim says.

Raised in Elmhurst, Tim grew up watching his parents
establish a real estate firm with a respected reputation
through close relationships with their clients, colleagues, and
community. His father grew the business into the top firm in
the area, and his mother played an active role alongside him.
That environment and their example shaped how Tim viewed
both work and community from an early age.

“Before I officially got my license, I was already working in the
business, taking Polaroid photos for listings, putting up signs,
and helping out wherever I could,” Tim says.

Those early responsibilities and lessons became the
understandings that eventually laid the foundation for his future
group. Tim learned how to show up, how to contribute, and how
to understand the details that go into every transaction. He says
there was never a single defining moment that led him into real

g
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estate. The path just felt natural: it was
something he had lived long before he
officially entered the business nearly
twenty-eight years ago.

“When I joined the family business,

my parents had already built a very
successful company,” Tim says. “I came in
thinking I would just be given leads and
be off and running. Instead, they made it
clear that I would not be handed anything.
I'had to go out and earn it myself.”

Tim quickly realized that success

would require discipline, consistency,
and a willingness to build his own
relationships from the ground up.

It’s a mindset and determination that
continue to guide how he operates today.

“Ilearned how to work hard, how to
build my own business, and how to push
through challenges,” he says. “Those

are the skills that have stayed with me
throughout my career.”

As his business evolved, so did his
approach. Today, Tim leads the Schiller
Team alongside Amy, his sister, whose
steady presence balances his fast-
paced style. Their partnership grew
organically, built on their mutual

trust, shared history, and a deep
understanding of each other’s strengths.

“Amy brings an incredible depth of
experience and knowledge to our team,”

26 - May 2026

Tim says. “She also plays a key role in
keeping us grounded and aligned. In
many ways, she’s the heart of our team.”

Together, Tim and Amy have created

a team culture that reflects the values
they were raised with: one that’s
collaborative, supportive, and rooted
in accountability. They’re not ones for
taking a traditional hiring approach.
Simply and consistently, the right people
have joined them over the years, which
has allowed them to maintain a group
that operates much more like a family
than a business.

“[As a team] We stay closely connected,
communicate constantly, and support
each other in every aspect of the
business. That collaboration and trust
are what truly sets our team apart,”
Tim says.

That work culture was put to the test
during one of the most challenging
periods of Tim’s life. After one of his
daughters was diagnosed with cancer,
he stepped away from the business to
focus entirely on his family. The team
and business performance that followed
reinforced everything he believed about
the team he and Amy had built.

“During that time, my team completely
stepped up,” Tim says. “They took care
of everything without hesitation so I

could be fully present with my family.”

“Our vision is to
continue building
on the legacy our

parents created

while staying true to
the values that got
us here.”

)\ 4

Tim and his wife, Sara, are raising four
daughters—Reese, Gray, Liv, and Elle—
whose schedules are filled with sports,
dancing, and other activities that keep
the family constantly on the move. Much
of the couple’s time is spent supporting
their children, whether at games,
practices, or events within their church
community.

“Between work and keeping up with
four active kids, life is busy. But we love
it,” Tim says.

Their focus on family-feeling connection
extends into their community
involvement. The Schiller family has
been part of Elmhurst for generations,
and giving back has always been a
priority for them—from decades of
involvement with the Dan Gibbons
Turkey Trot to leadership with the Ray
Graham Association, Tim continues to
invest in the place he calls home.

“My family has been in Elmhurst for five
generations, and that’s something I'm
incredibly proud of,” Tim says. “It’s more
than just where I work. It’s home.”

Looking ahead, Tim remains focused on
continuing the legacy his parents began
while evolving to meet the demands

of today’s changing industry. “We’re
elevating our client experience, taking
a much more hands-on, full-service
approach,” he says.

“Our vision,” he adds, “is to continue
building on the legacy our parents
created while staying true to the values
that got us here.”

Where Real Estate Meets

I 4]

& X
Modern Plate and Stage 119 have quickly become a staple for local EImhurst ST#;GE
residents and businesses. We have a knowledgeable and experienced team to
assist you on your next event no matter the size. We will provide
recommendations and suggestions to assure your event is memorable while
at the same time listen to your vision.

I
events & entertainment

We are also excited to announce our new weekend ||I:;|:.q
breakfast menu offered Saturdays and Sundays from Bt
g9am - 2pm. We've put together an amazing menu

featuring classic breakfast items as well as unique dishes.

/M®DERN

Reservations are always a good idea through OpenTable A
restaurant & bar

or call us direct, and of course, walk ins are welcomed. 5 .'_,'i. 'y

PRIVATE EVENTS | CATERING | RESERVATIONS
(630) 361-6304 | ModernPlateEImhurst.com | 119 NYork St, Elmhurst, IL

B and N mortgage

Realiisiate

G10STngs Made Simple®

HOME SWEET HOME
STARTS HERE

|

Pinelopi Georgakopoulos

Helping you and your clients navigate contracts,
closings, and title issues with clarity and confidence.

- Residential & Commercial Expertise

« Clear Guidance for Clients \

- Support from Offer to Closing | a \
DONNA CRAFT CAIN, P.C.' Vg

DonnaCraftCain.com - 630.941.8650
3 EAST PARK BOULEVARD - VILLA PARK, IL.
Donna@DonnaCraftCain.com
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ON THE RISE

BY LAUREN YOUNG
PHOTOS BY STYLES MEDIA

SPENCER |

ROOTED IN INTEGRITY, DRIVEN BY PURPOSE

For Paige Spencer, real estate is never just about transactions;
it’s about trust earned through consistency and honesty. She
feels a deep sense of personal responsibility for the people
she serves.

Raised on Chicago’s South Side in a family where high integrity
was taught through example, Paige absorbed the quiet power
of dedication and care from an early age. “Excellence was
never optional. It was the baseline,” Paige says. Her father,

a chief with the Chicago Fire Department, spent long hours
serving the city before bringing that same devotion and
discipline to the custom home business he built with his
brothers in the western suburbs. Paige’s mother is an interior
design consultant who balanced being a stay-at-home mom
with her interior design work for the family company, advising
on large-scale design decisions using her innate talent for
understanding of how a home should feel, not just function.

“In shaping the warmth and balance of our home, my mom
showed me that a house is and should be more than a space
you live in. A peaceful, well-appointed home helps set the tone
for a life of beauty, prosperity, and happiness,” says Paige.
Those early lessons became the blueprint for her career long
before she realized it.

After college, Paige entered the world of institutional multi-
family investment, where she honed her analytical, investment
strategy, and disciplined decision-making skills. Paige believes
that those skills are paramount when transacting on the

behalf of clients. A piece of advice from an early mentor has
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always guided her: treat every dollar

as if it were your own. “It’s simple yet
profound,” Paige says, “and it reinforced
my understanding that integrity is
integral when it comes to service and
success.”

A pivotal moment on Paige’s career
path came when, unexpectedly, she was
not only asked to step into a senior-
level disposition role mid-transaction,
but the playbook was handed to her
during her colleague’s last week, “I
remember thinking, ‘How am I going
to do this?’ The challenge was daunting
but exhilarating, and also showed me
what I really wanted: a career I love, a
family that I can be present for, and a
life where my work and purpose feel
aligned,” she says.

Paige says that looking back, life had
been quietly preparing her for her
career in real estate. From growing up
surrounded by custom homebuilding
and design, to mastering financial
strategy, to instinctively advising
friends on real estate long before she
was licensed, the answer was clear:
transitioning to real estate was the
natural next step and where she could
synthesize all of her experiences.

30 - May 2026

Today, as a broker with Jameson

| Sotheby’s International Realty,

Paige brings the full-spectrum of her
knowledge and experiences to her
business. Her approach combines her
market expertise, long-term investment
rationale, and intuition.

“Irun my analyses, check key financial
metrics, and then I follow my gut. The
order isn’t always the same, but when
everything lines up, I know the client

and the investment are in a good place,”
she says. What sets Paige apart is the
personal commitment she brings to every
relationship because while numbers
certainly matter, people matter more.

That ethos has transformed her business
into something far richer than she ever
expected when she first started. “My life
is fuller because of this work. My clients
become like family to me,” she says.
“That’s the greatest reward.”

Personally and professionally, she
remains inspired by happy childhood
memories of loved ones gathered at her
family home, a place where everyone
seemed to exhale the moment they
walked in. That feeling of ease, warmth,
and connection is what she and her

66

A home sets the tone for

everything. It holds your
life. And when you’re

We never let a good deal

FLOAT AWAY
>

We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend
working with them!

| ‘ g @ -Rolando H LRA&I\!% I(;IU \
CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368 ° ranjhalaw.com

intentional about your
space, it gives back in
ways that matter.”

our client on a stress-free journey to the closing table! .
Y fourney g 6Gon

husband, Michael, work to establish in
their own home with their two young
children, Harrison and Vivienne. They
want it to be a place that invites friends
and family to linger, let go of the day,
and feel loved and at peace.

That feeling is just one reason why
Paige brings her passion for design

and architecture to her service with

her clients. “A home sets the tone for
everything,” she says. “It holds your life.
And when you're intentional about your
space, it gives back in ways that matter.”

For Paige, success has never been about
numbers or recognition, but about the
alignment between values and actions,
work and family, ambition and integrity.
And she looks for when things are in
flow: she always encourages herself to
“gas it,” as she puts it, whenever good
momentum builds. “Because when your
purpose and passion align, there’s no
reason not to,” she says.

Her advice to new agents is also
practical: “Give yourself time, learn
from every deal, and leave ego at the
door. Real estate is a team sport,” she
says. “The best deals are when everyone
walks away with a win.

Take advantage of today’s opportunities with flexible loan options, competitive rates, and programs
designed to help you get into your dream home faster. Whether you're a first-time buyer or looking to
invest, we're here to guide you every step of the way. Let's turn your homeownership goals into reality
this season!

Scan now to learn more!  Archie E. Vetter

VP of Mortgage Lending: | HMLS# 203674

- 708.261.5583

archie@neighborhicodloans. com | www. avetterlender. com

VETTER

Great Service. Great Products.
Great Western.

Your Partners in Design

GREAT WESTERN
FLOORING CO.

630-357-3331
Greatwesternflooring.com

Tile . Carpet - Hardwood - Vinyl
Laminate - Countertops - Window Coverings
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MODERATOR: SPONSORED BY: ST U DI A1
Tommy Choi HOME DESIGN SHOWROOM

SPRING EVENT

REAL PRODUCERS PANEL: " 2 !l
THURSDAY, MAY 21ST a -
10:00AM — 1:30PM

For the first time,
Real Producers is
bringing together

a powerhouse

panel of industry
leaders from across
Chicagoland. Different
perspectives. Different
business models.

One shared standard
of excellence.

PANELISTS:

Grace Kaage Matt Laricy Grigory Pekarsky

DOORS OPEN:10:00AM
AGENT PANEL: 10:30AM - 12:00PM
SOCIAL: 12:00PM - 1:30PM

SCAN
TO RSVP

Must RSVP; Limited Seating

Private Event for Chicago, DuPage, and North
Shore Real Producers and Preferred Partners Only Studio41
Contact Chicagoland@realproducersmag.com for : o] 2500 N Pulaski Rd
event details ' Chicago, IL 60639

Food and Drinks Provided
Raffles and Giveaways
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9% REVIEWS FASTER

WHY AGENTS CHOOSE
JEFF LAROCCO
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IN-HOUSE FREDDIE MAE
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SIEHRVIIEGER
PULL THROUGH RATE FAST LANE

1 4:,/ HIGHER APPROVAL
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JEFF LAROCCO I

Loan Officer

(630)425-6943
MyComforTemp.com
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Contractors

Don’t Let Radon Kill (the dea

Elite service designed for real estate

-Quicker Delivery -Less Delays -Top Rated
-Less Phone Tag  -15,000 Installed -Less Surprises
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030-336-1918

PHOTOGRAPHY
VIDEOGRAPHY
DRONE

HEAD SHOTS StylesMediaHomes@gmail.com | 708-212-4206

PROTECT WHAT MATTERS!

FIRST TIME
HOMEBUYERS
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0
ACHObA

= HOME WARRANTY, [1€ —

Wy you need Achosa more than ever?

KIM BISAILLON
SENIOR SALES EXECUTIVE
15 YEARS IN THE BUSINESS

CALL OR TEXT ME NOW! €D
,
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Cris Cunningham

Painting & Decorating
“Where Vision Becomes Reality”

he Right Color®Makes
|\ All The Difference

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
GET A QUOTE ‘. 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to March 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Tim Schiller 18 $17,753,501 12 $9,445,000 30 $27198,501 35 Susan Cook 1 $1,755,000 1 $3,750,000 2 $5,505,000

2 Dawn McKenna 5 $15,834,500 4 $8,701,000 9 $24,535,500 36 Sabrina Glover 5 $3,155,001 4 $2,322,500 9 $5,477,501

3 Nicholas Solano 37 $22,672,901 (o] $0 37 $22,672,901 37 Kris Berger 3 $3,060,000 2 $2,400,425 5 $5,460,425

4 Bryan Bomba 10 $13,860,750 7 $6,739,000 17 $20,599,750 38 Ginny Stewart 2 $5,449,250 0 $0 2 $5,449,250

5 Larysa Domino 6 $7,055,500 5 $8,110,672 1" $15,166,172 39 Lisa McNally 3 $4,574,500 2 $834,000 5 $5,408,500

6 Maureen Rooney 5 $5,619,000 9 $9,470,500 14 $15,089,500 40 Julie Schwager 2 $3,950,000 2 $1,145,000 4 $5,095,000

7 Daynae Gaudio 31 $14,687,690 (o] $0 31 $14,687,690 4 Natalie Weber 2 $3,735,000 2 $1,355,000 4 $5,090,000

8 Kim Preusch 7 $4,970,000 7 $9,016,700 14 $13,986,700 42 Juany Honeycutt 1 $1,175,000 2 $3,845,000 3 $5,020,000

9 Lina Shah 6 $7,528,000 4 $4,000,000 10 $11,528,000 43 Joseph Champagne 4 $3,280,000 3 $1,727,400 7 $5,007,400

10 Elaine Pagels 13 $9,722,900 2 $1,615,000 15 $11,337,900 44 Linda Little 9 $4,969,730 0 $0 9 $4,969,730

1 Sarah Leonard 9 $4,053,500 14 $6,943,700 23 $10,997,200 45 Lynda Wehrli 4 $2,957,500 2 $1,995,000 6 $4,952,500

12 Megan McCleary 2 $7,250,000 1 $1,900,000 3 $9,150,000 46 Keith McMahon 4 $3,903,500 1 $1,030,000 5 $4,933,500

13 Lance Kammes 10 $4,872,500 9 $4,019,000 19 $8,891,500 47 Ivan Santos 15 $4,774,300 0 $0 15 $4,774,300

14 Sairavi Suribhotla 9 $6,526,500 2 $1,578,000 n $8,104,500 48 Mike Berg 6 $2,952,000 3 $1,811,250 9 $4,763,250

15 Pat Murray n $5,500,500 5 $2,590,000 16 $8,090,500 49 Patty Wardlow 4 $2,825,000 3 $1,930,000 7 $4,755,000

16 Walter Burrell 4 $5,199,000 1 $2,750,000 5 $7,949,000 50 Grigory Pekarsky 2 $1,565,000 6 $3,133,000 8 $4,698,000

17 Lori Johanneson 9 $4,310,400 5 $3,423,000 14 $7733,400

8 Michael Thornton ! $766,500 K $6.829,995 10 $7.596,495 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

19 Ginny Leamy 6 $3,333,500 6 $4,002,000 12 $7,335,500 or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

20 Christine Wilczek 10 $6,298,750 2 $935,000 12 $7,233,750 DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

21 Steven Powers (o] $0 1 $7150,000 1 $7150,000

22 Kelly Stetler 3 $2,045,000 6 $5,032,500 9 $7,077,500

23 Margaret Smego 2 $1,841,250 3 $5,060,000 5 $6,901,250 W LAW OFFICE OF

24 Jeffrey Proctor 2 $3,032,500 3 $3,790,000 5 $6,822,500 JAMES F. WHITE, ..

25 Chris Pequet 4 $6,485,000 1 $323,000 5 $6,808,000

26 Linda Feinstein 3 $2,628,772 3 $3,877,000 6 $6,505,772 YO u r Te a m Ju St

27 Kathryn Pinto 1 $468,000 4 $6,009,000 5 $6,477,000 »

28 Luljeta Bajraktari 3 $3,575,000 2 $2,700,000 5 $6,275,000 G O t S tr 0 n g e 1

29 Alice Chin 8 $5,298,000 2 $922,000 10 $6,220,000 Trusted closi ng su pport for

30 Michael Muisenga 3 $4,781,027 2 $1,356,000 5 $6,137,027 every deal, eve ry client.

31 Cindy Banks 8 $3,629,400 5 $2,400,529 13 $6,029,929

32 Bridget Salela 3 $6,023,200 0 $0 3 $6,023,200 Over 30 Years Of Experience In Real Estate

33 Nathan Stillwell 4 $3,289,000 5 $2,531,900 9 $5,820,900

34 Charles McCann 4 $3,230,000 2 $2,350,000 6 $5,580,000
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Our in-depth Sprk reports provide clear energy and
solar data, streamlining the buying process and
helping you close transactions faster.

Buyers want details. Give them the energy and
solar insights they need with Sprk

reports—comprehensive, easy-to-understand
evaluations that help you close deals faster.

powered by

ﬁl Sprk

CLOSE DEALS FASTER (#

Equip Buyers with the Information They Need -

Of=+10
i

Showcase their full
potential to buyers.

Mention this Ad to Receive
10% Off Solar Inspection
Services

Call, TEXT or email us to learn
more!

800-821-1820
Request@BrickKicker.com

CHAMPION &
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Where Options
Meet Expertise

¢4

It was a great experience working with
Desmond! He made the process so easy."

- Leslie C.

DESMOND LAWE

Mortgage Loan Originator
NMLS# 915359

Preferred Rate NMLS# 2572233
Branch NMLS# 1962205
Licensed States: IL

(708) 522-7713
Desmond.Lawe@PreferredRate.com
1801 Meyers Rd Ste 500

Oakbrook Terrace, IL 60181
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scan to see what we can create together.

Why Video Will Define Real
Estate Marketing in 2026

In 2026, the most successful real estate
brands won’t be the loudest—they'll be the
most impactful.

Today's buyers and sellers don't just want to see
properties. They want to feel the lifestyle,
understand the story, and connect with the people
behind the brand. High-impact video content
transforms listings into experiences, agents into
brands; and transactions into narratjves,

One of the biggest shifts in 2026 is the move from
generic listing videos to intentional storytelling.
Cinematic visuals, authentic testimonials, and
behind-the-scenes moments are outperforming
traditional marketing because they create emotional
resonance—not just awareness.

Impact also means longevity. A single well-crafted
brand film can influence perception for years, while
short-form reels drive daily engagement across
social platforms. Together, they create a layered
strategy that amplifies wvisibility, credibility, and
conversion,

in a world where everyone can create content,
impact is no longer about having more video—it's
about having the right video.

For real estate professionals looking ahead, theé
future is clear:

Don't just market homes. Create impact.



TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to March 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Daniel Firks 3 $4,599,200 0 $0 3 $4,599,200 85 Beth Burtt 3 $3,365,000 0 $0 3 $3,365,000
52 Stacey Harvey 3 $2,865,000 2 $1,705,000 5 $4,570,000 86 Stephen Zidek 8 $3,363,555 0 $0 8 $3,363,555
53 William White 3 $2,356,500 3 $2,211,500 6 $4,568,000 87 Craig Doherty 4 $1,849,000 4 $1,511,000 8 $3,360,000
54 Lisa Wenzel 6 $3,186,000 3 $1,370,000 9 $4,556,000 88 Courtney Stach 2 $2,951,000 1 $399,900 3 $3,350,900
55 Jennifer Newsom 0 $0 1 $4,500,000 1 $4,500,000 89 Neveen Michael 1 $800,000 1 $2,530,000 2 $3,330,000
56 Oriana Van Someren 1 $4,500,000 0 $0 1 $4,500,000 90 Margaret Giffin 3 $1,955,000 2 $1,365,000 5 $3,320,000
57 Kevin Layton 1 $1,450,000 2 $3,042,501 3 $4,492,501 91 Jan Morel 3 $1,790,000 1 $1,500,000 4 $3,290,000
58  Joanne Winston-Spencer 2 $3,745,000 1 $650,000 3 $4,395,000 92 lLamry Reedy 4 $3,286,000 0 $0 4 $3,286,000
59 Denis Horgan 2 $1,873,500 3 $2,458,000 5 $4,331,500 93 Jennifer Vande Lune 1 $2,499,000 1 $777,000 2 $3,276,000
60  Mark Fischer 1 $900,000 2 $3,394,500 3 $4,294,500 94  Lisa Byrne 3 $2,185,000 2 $1,067,000 5 $3,252,000
61 John Barry 2 $2,919,900 1 $1,299,900 3 $4,219,800 95  Jon Zolecki 0 $0 1 $3,250,000 1 $3,250,000
62 Troy Cooper 3 $2,848,613 1 $1,347,613 4 $4,196,226 96 Timothy Sotis 2 $728,000 5 $2,508,000 7 $3,236,000
63 Maureen Flavin 2 $1,085,000 6 $2,993,990 8 $4,078,990 97 Erik Sachs 3 $2,553,000 1 $680,000 4 $3,233,000
64 Rafael Murillo 0 $0 1 $4,049,250 1 $4,049,250 98 Tom Fosnot 7 $2,659,700 2 $504,000 9 $3,163,700
65 Joe Cirafici 3 $1,655,000 4 $2,320,000 7 $3,975,000 99 Ryan Cherney 8 $3,149,046 0 $0 8 $3,149,046
66 Julie Sutton 0 $0 2 $3,970,000 2 $3,970,000 100 Jennifer Drohan 6 $2,828,000 1 $265,000 7 $3,093,000
67 Stephanie Weiss 0 $0 1 $3,869,000 1 $3,869,000
68 Mike Wolson 2 $2,390,000 1 $1,450,000 3 $3,840,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
69 Maureen McCarthy 2 $3,460,000 1 $375,000 3 $3,835,000 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Katie Minott 1 $1,920,000 3 $1,904,000 4 $3,824,000
7 Matthew Kombrink 4 $1,926,000 6 $1,845,400 10 $3,771,400
72 Lisa Read 2 $3,675,000 0 $0 2 $3,675,000
73 Simran Dua 3 $1,790,000 3 $1,849,000 6 $3,639,000 I\‘ NIKO-LAW LL(’
74 Kim Moustis 4 $1,876,900 3 $1,759,000 7 $3,635,900
75 Sharad Choudhary 0 $0 10 $3,628,339 10 $3,628,339
76 Adam Stary 2 $1,366,900 6 $2,241,000 8 $3,607,900
77 Devayani Pandav 1 $925,000 4 $2,656,100 5 $3,581,100 Let Us Assist With All Your Real Estate
78  Susan Hoerster 1 $425,000 5 $3,155,000 6 $3,580,000 Legal Needs & Questions!
79 Joel Zielke 2 $848,000 3 $2,614,900 5 $3,462,900
80 Hui Li 2 $910,000 3 $2,549,990 5 $3,459,990
81 Catherine Bier 2 $1,161,000 4 $2,270,900 6 $3,431,900
82  Tracy Anderson 2 $2,690,000 1 $725,000 3 $3,415,000 Attorney at Law | Niko Law LLC
g3 John Garry 5 $1070,000 3 $2.299.990 5 $3.365,990 7808 W. College Dr.,, STE 4SW | Palos Heights, IL 60463

708-966-9388

84  Laura Michicich 6 $3,368,500 0 $0 6 $3,368,500 info@niko-law.com
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Sppring Dl

Deserve a Strong Partner

You bring the listings. We'll bring the
financing. Together, we'll bring your
clients home — on time, every time.

QPreferred Rate

Amarican Facie Mort

Setyie T

THE
KELLY LAW FIRM m
HVVA

HANDLING CLOSINGS WE'VE GOT YOU COVERED.

IN ALL CHICAGOLAND
COUNTIES. COVERAGE THAT GIVES YOUR CLIENT

REAL-LIFE ASSURANCE
hwahomewarranty.com - 888.492.7359

WHERE FIBST IMPRESSIONS SHINFE
gf%f‘wmz“/@ﬁ/éﬁwg %@%Wz‘& m/,%zﬁ/qu,

ot
BEST HOME WARRANTY
COMPANIES

Over 25 Years
combined experience!

o Tl

Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty. cum

Jiawe Jucitt™ 7

Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

VISIT OUR ULTIMATE LIGHTING DESTINATION IN LA GRANGE

HOR oT\TS P

PATRICK KELLY -
111 E. JEFFERSON AVE., SUITE 103 f
p NAPERVILLE, IL 60540 |

OME LIGHTING ":.
.|'

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

60 SOUTH LA GRANGE ROAD | LA GRANGE. IL 60525 | WWW.HORTONSHOME.COM | 708.352.2110
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to March 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Jennifer Whitney 1 $1,135,000 4 $1,958,000 5 $3,093,000 135 Melissa Montanye 2 $2,500,000 0 $0 2 $2,500,000
102 Sabine Rolnick 3 $1,525,600 2 $1,559,000 5 $3,084,600 136 Litsa Lekatsos 2 $717,500 4 $1,780,000 6 $2,497,500
103 Nichole Dinino 0 $0 3 $3,034,000 3 $3,034,000 137 Kathryn Swanstrom 1 $272,000 2 $2,222,000 3 $2,494,000
104 Wendy Pawlak 2 $995,000 4 $1,995,000 6 $2,990,000 138 Jamie Lemmons-Svoboda 3 $1,989,000 1 $478,000 4 $2,467,000
105 Cynthia Windeler 2 $970,000 4 $2,003,760 6 $2,973,760 139 Christopher Clark 6 $2,460,000 0 $0 6 $2,460,000
106 Kelly Bitto 3 $2,144,000 1 $825,000 4 $2,969,000 140 Tracy Driscoll 3 $2,037,500 1 $420,000 4 $2,457,500
107 Matt Laricy 0 $0 2 $2,915,000 2 $2,915,000 141 Caitlin McLain 1 $500,000 5 $1,951,000 6 $2,451,000
108  Jill Scott 1 $2,350,000 1 $559,900 2 $2,909,900 142 Cathy Balice 1 $925,000 2 $1,515,000 3 $2,440,000
109  Brett Mclntyre 1 $1,960,000 2 $920,100 3 $2,880,100 143 Michael LaFido 3 $2,438,500 0 $0 3 $2,438,500
10 Ingrid Dillon 2 $2,877,500 0 $0 2 $2,877,500 144 Mateen Ansari 1 $930,000 1 $1,500,000 2 $2,430,000
m Dawn Grana 2 $1,255,000 1 $1,614,500 3 $2,869,500 145 Melanie Everett 0 $0 2 $2,408,000 2 $2,408,000
12 Amy Lorentsen 3 $2,025,000 2 $819,900 5 $2,844,900 146 Laura McGreal 0 $0 5 $2,389,500 5 $2,389,500
13 Holley Kedzior 2 $1,662,000 3 $1,175,000 5 $2,837,000 147 Amy Duong 1 $600,000 3 $1,785,000 4 $2,385,000
14 Shelley Brzozowski 1 $1,799,000 1 $1,025,000 2 $2,824,000 148  Jude Costanzo 0 $0 3 $2,380,000 3 $2,380,000
15 Joseph DiCianni 2 $2,050,000 1 $765,000 3 $2,815,000 149 David Gust 3 $1,900,000 1 $476,000 4 $2,376,000
16 Patricia DiCianni 3 $2,755,000 0 $0 3 $2,755,000 150 Puneet Kapoor 1 $275,000 4 $2,100,000 5 $2,375,000
17 Nayibe Garces 6 $2,739,000 0 $0 6 $2,739,000
18 Kate Newey 0 $0 3 $2,737.500 3 $2,737.500 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
19 Laura Weidner 3 $1,844,600 1 $857,500 4 $2,702,100 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
120  Cindy Purdom 4 $1,346,950 3 $1,345,000 7 $2,691,950
121 Misael Chacon 3 $2,636,000 0 $0 3 $2,636,000
122 Tom Muisenga 2 $985,000 2 $1,635,000 4 $2,620,000
123 Niko Voutsinas 0 $0 2 $2,619,000 2 $2,619,000 Don 't swea t T h e C l u t t e r
124 Mine Beevis 2 $1,350,000 2 $1,255,000 4 $2,605,000 2 " e 7 .
D seseo o " , (2555000 = We'll take care of it!
126 Joanna Matthies 0 $0 3 $2,560,000 3 $2,560,000 9
127 Ondrea Weikum-Grill 2 $2,127,000 1 $430,000 3 $2,557,000 F R E E E S T I M A T E S . E C O _ F R I E N D L Y
128  Diane Coyle 4 $1,949,000 1 $605,000 5 $2,554,000
129 John Sintich 0 $0 1 $2,552,000 1 $2,552,000 C O M M U N I T Y C O N N E C T E D * R E S P E C T F U L
130 Nancy Sliwa 3 $1704,500 2 $830,990 5 $2,535,490 = ON-TIME < LICENSED & INSURED
131 Reve' Kendall 0 $0 1 $2,525,000 1 $2,525,000
132 Jeanne Jordan 1 $910,000 3 $1,615,000 4 $2,525,000 =
133 Debra Stenke-Lendino 2 $1,410,000 2 $1115,000 4 $2,525,000 ' : L American Owned « Veteran Operated
134 Mike Loewer 4 $1,860,000 1 $645,000 5 $2,505,000

Ray Hill, Owner « 844-GET-JDOG e« JDogJunkRemoval.com
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SELECT
SURFACES

CLIENT KITCHEN
MAKEOVER

List your client's home in no time with our Kitchen Makeover Special.
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

EIESHIMNHESSIOIS

Make your listings shine with professional house, roof, driveway, sidewalk, and patio cleaning.

630-448-7014

RollingSudsPowerWashing.com/Naperville-EImhurst

Making the
Chicago
suburbs shine, Satisfaction

o Suargntee
one place at y arante FREE J-zetdon o1
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