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PRMG

REAL ESTATE®
PARTNERSHIP

S0 ROOFING Il 228

& SOLAR OF REALTORS

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive
distributions of profits once realized in a highly controlled business model.
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Absolute best industry marketing tech stack - Credit union and small bank partnerships available

Direct seller/servicer with Fannie, Freddie + [TIN, asset depletion, renovation, HECM and many

and Ginnie Servicing portfolio other niche products

Multiple lead generating verticals - Lead monitoring for FICO changes, debt, listings,

Consistent two-week closings mortgage inquiries and more .
Multiple brokering outlets + In-house decisions for all products

No overlays + Affinity Partnership Program 25 PPAR m:FILIATE OF THE YEAR

Let’s Partner' Call TODAY for Details! Z@CI( CSTARI(

\. 719.428.1020

BRANCH MANGEH ¥ jdpeck@prmg.net

......

| P R TR COROOFING.COM - 719-232-8747



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ASSISTANT TASKS
The On-Call Assistant
theoncallassistant.com
(719) 602-9490

BUILDER

Structure Custom Builds
(719) 649-7195
structurecb.com

CUSTOM FRAMING
/ ART GALLERY
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysgallery.com

ESTATE SALES & AUCTIONS
Schur Success Group

(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

FLOORING
HOMEstretch

(719) 900-8257
home-stretch.com/cos

GARAGE DOORS
ASAP Garage Doors
(719) 749-8904
asap-gds.com

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

GIFTS

Leah’s All Occasion
Baskets, LLC

(719) 280-2341
leahsalloccasionbaskets.com

GLASS REPAIR

Lightning Glassworks & Screens

(719) 649-4001
www.lightning.glass

HANDYMAN

On Top Roofing & Restoration
(719) 432-9886

ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatlpainter.com/
colorado-springs

HOME INSPECTION

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 415-7634
InspectionsOverCoffee.com

HOME PREPARATION SERVICES
HOMEstretch

(719) 900-8257
home-stretch.com/cos

HOME WARRANTY

Home Warranty of America
Ali Romero

(619) 944-2737
www.hwahomewarranty.com

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

INSULATION

Koala Insulation
(719) 394-0033
koalainsulation.com/
colorado-springs

INSURANCE

American Family Insurance,
Sam Brossard Agency

Sam Brossard

(719) 370-9729

amfam.com

The Agency
(719) 785-1330
theagencysprings.com

JUNK REMOVAL
HOMEstretch

(719) 900-8257
home-stretch.com/cos

LANDSCAPER
Freedom Landscapes
Zack Langston
(719) 301-3000
freedomlandscapes.co

YOUR

FOR REAL ESTATE SUCCESS

BILLS

Plumbing & Drain

SPECIALIZED PLUMBING SERVICES
FOR REALTORS & PROPERTY MANAGERS

« Pre-listing Inspections to ensure properties are in top condition

« Water Heater Repair/Replacement for updated and reliable systems
« Sewer Line Inspections & Repairs to avoid costly surprises

« Quick, Reliable Service for Closing Deadlines

« Emergency Plumbing Services available when time is of the essence

Contact us today

(719) 598-4775 | billsplumbinganddrainservice.com
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MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
centralbank.net

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(720) 448-6610
LCMLoans.com

Masters of Lending Team
Eric Newman

(719) 313-3570
mastersoflendingteam.com

Mortgage Solutions Financial
(719) 447-0325
mortgagesolutions.net

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing

Rate

Andrew Deyo
(719) 725-1024
rate.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Colorado Springs
(970) 461-0027
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-3000
freedomlandscapes.co

PAINTER
HOMEstretch

(719) 900-8257
home-stretch.com/cos

Simplify Painting
(719) 502-0606
simplifypainting.com

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Black Clover Media

(719) 357-5273
blackclovermedia.org

Freedom Real Estate
Photography
Ryan Warrum
(719) 675-5115
freedomrephoto.com

PLUMBING

Bill’s Plumbing & Drain

(719) 598-4775
billsplumbinganddrainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON TESTING

AND MITIGATION
ExperTech Environmental
(719) 568-9142
expertechenvironmental.com

REMODELER

Wickham’s Workbench
719-632-5117
wickhamsworkbench.com

ROOFING

CO Roofing & Solar
Zack Stark

(817) 937-0235
www.coroofing.com

On Top Roofing & Restoration
(719) 432-9886
ontoproof.com

SEWER SCOPING
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

SOLAR

CO Roofing & Solar
Zack Stark

(817) 937-0235
www.coroofing.com

STAGER

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

TITLE & ESCROW
Chicago Title of Colorado
(719) 602-9431
colorado.ctic.com

Empire Title of Colorado Springs
(719) 884-5300
etcos.com

rFeaKk season aemands preparation

CLOSE FASTER W
A

TRANSACTION COORDINATOR
Avenue Transactions

Olivia Roemer

(941) 518-7401
avetransactions.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(970) 461-0027
1800waterdamage.com/
colorado-springs

WINDOW REPLACEMENT
Lightning Glassworks & Screens
(719) 649-4001
www.lightning.glass

Windows America
(719) 597-8544
windowscoloradospringsco.com

WINDOW SCREENS

Lightning Glassworks & Screens
(719) 649-4001
www.lightning.glass
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INSPECTION-BREADY HVAC

Spring listings start
with confidence.
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Pre-Inspection T

Clea service Documentation

Fast Scheduling fo

Free Estimates &

Second Opinions
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Meet

The
Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

Publisher | Advertising Sales

brian.gowdy@n2co.com

Event Coordinator

Aimee Garske
Client Concierge

Tabby Halsrud Sue Hunyady
Editor Ad Specialist
cosrealproducerscontent@n2co.com COSads@realproducersmag.com

Heidi Mossman Maria Bay
Photographer Photographer
719-789-5558 541-213-5435

Sara Cripe
Social Media Manager

sara@connectgrafiks.com

publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Our Vision for
Colorado Springs
Real Producers:

To elevate the culture in

real estate so agents and
vendors know each other
better and treat each other
more humanely. Better
communication results in
smoother transactions, happier
clients and more repeat
business for everyone involved.

MASTERS or LENDING

T E A M

YOUR ALTERNATIVE LENDER

Helping You Sell More Homes with Smart, Flexible Programs

+ LOWER RATES. BETTER TECH. REAL PEOPLE. +

Your Clients will LOVE our unique approach to lending.

- BUY BEFORE YOU SELL - move
now without double payments, and tap
into current equity

* 2ND MORTGAGE SOLUTIONS -
access your equity with variable or
fixed rate options, without touching
your existing first mortgage

ERIC NEWMAN

Lead Mortgage Advisor

MastersOfLendingTeam.com
eric@MastersOfLendingTeam.com
NMLS #97776

* INVESTOR LOANS - purchase or
refinance without having to prove personal
income (no taxes or W2's)

 SELF-EMPLOYED PROGRAMS - qualify
even with extensive write-offs, or no tax
returns at all

* REVERSE MORTGAGES - 1st or 2nd lien
options, purchase or refinance, equity lines
available, all with optional payments

* PLUS ALL TRADITIONAL PROGRAMS -
Conventional, VA, FHA, Jumbo at highly
competitive rates

719.313.3570




That 1 Painter's
“Sell Ready Services”
can help
boost your home's
appeal and value
for a quick sale.

Our team knows what buyers are looking for
and will get your property in prime condition to
attract serious offers. Let us make your home
stand out!

Ili THAT 1 PAINTER
7

GET A
FREE ESTIMATE
IN 24 HOURS

(719) 491-7031

INTERIOR & EXTERIOR PAINTING « CARPENTRY ¢ POPCORN CEILING REMOVAL
ODOR REMOVAL + DECK STAINING +« PRESSURE WASHING

S\ SCHURSUCCESS
‘ — GROUP —
ASSET AFPRAISAL « AUCTION

stressing
When it's more than just “stuff”,
you need more than just a sale.

l“

lTlD?

Your one call for estate solutions:
* Professional Appraisals
* Thoughtfully Managed Estate Auctions

. 13 MONTHS COVERAGE

Fully customizable plans

One trusted, local team.
Handled with care. Done right.

RZ'{-&‘W’Q CHUR SUCESS

(® 719.667-1000 T
L I e
© Into@schursuccessgroup.com i

. MO AGE RESTRICTIONS

n hame or Systems

. FAST, LOCAL SUPPORT
Mo more 800 numbers

“I'M ALI ROMERD AND I'M COVERING COLORADO"

8 - May 2026
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You don t have to
do it all yourself...

Dedicated

to Clients Suppart with an
' {including Active
Listings)

Scan to
Schedule a
Discovery

t*
. -

Family Owned and Operated Since 1990

Lg SN

35+ Years in Business

Glassworks & Screens

New Window Screens and
Window Screen Repair

"Glass in a Flash!"

Window Screens, Window Repair, Glass Repair,
Window Replacements, and Door Repair. Anything

with a window or door, we can repair or replace.

=
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RISING STAR

STRAWBRIDGE y

CASA BAY PHOTOGRAPHY

Building
Community
Through
Every Chapter

hen Sunny
Strawbridge
talked about her
path to Colorado Springs, she
traced it all the way back to
western Pennsylvania, where
she grew up near Pittsburgh
and later attended Slippery
Rock University, earning a
degree in parks and recreation
with a minor in marketing
and tourism management.

Her early career took her through
a series of roles in the hospitality
world, including an internship

at a resort in Dixville Notch,

New Hampshire, followed by an
activities manager position at a
small resort in the Northern Neck
of Virginia. What sounded fun

on paper didn’t unfold the way
she imagined and she decided

to pursue other opportunities

at the resort, including sales,
family reunion coordination, and
ultimately conference services,
where she spent six to seven
years in a management role.

During that chapter, Sunny
was raising her first daughter
as a single mother. Life shifted
when she met someone at the
resort who later enlisted in the
military. They married, and in
2013 she moved with him and

their growing family to Fort
Bragg, North Carolina. Soon
after, they welcomed their
second daughter, and Sunny
entered what she described as
her “military spouse career” and
stay-at-home-mother phase.

A new door opened when

the Army stationed them in
Germany for three years. Sunny
embraced the experience fully,
forming a strong network with
her military spouse tribe. She
built a community around her
and those friendships, which
now are spread throughout the
country, are still important to her.
She spent her time in Germany
enjoying every experience she
could to immerse and appreciate
the local surroundings including
running, traveling to many of

the small German villages and
outdoor markets, exploring
different countries, figuring
out the international train
systems, and attending yoga
retreats with her lady tribe.

In 2019, her family relocated to
Colorado Springs, just before
the onset of COVID-19. With
her hospitality background, she
felt ready to return to full-time
work and set her sights on The
Broadmoor. She intentionally
re-entered the workforce

in a support role within the
conferences department. When
the pandemic slowed operations,
she later transitioned to the
executive office as an assistant
to the President & CEO and
resident manager. Although
the work was higher-level, the

environment didn’t feel fulfilling.
“I was going home and feeling
like I did nothing to improve
anybody’s life,” she admitted.
The disconnect grew, especially
as she navigated the challenges
of COVID-era childcare and

the resort’s strict protocols.

Recognizing she needed a career
that allowed her to serve and

use her strengths, Sunny leaned
into encouragement from friends
already in real estate. That nudge
prompted her to get licensed in
2021. “My underlying passion
was to serve more, and to find

a way to make a difference

for families,” she explained.

Her first transactions as a new
agent confirmed she was exactly
where she was meant to be.

Colorado Springs Real Producers - 11



around and say, ‘We couldn’t
have done this without you,”
affirmation that fuels her and
reinforces that her work matters.

She also values the professional i
community she’s found and the
connections she’s built with other [

agents and industry partners. She
appreciates that she can lean on
them and can call them at any
time, adding that the collaborative
nature of the industry has become
a source of growth and support.

Outside of work, Sunny stays
active. She has two dogs and two
cats and enjoys daily walks that
double as mobile office time. She
also regularly hikes with a close
friend; the two share a yearly goal
to complete the Manitou Incline
twice a month. She is getting back
into running and continues to
prioritize time outdoors. At home,
she stays busy raising her two
daughters. Her oldest recently
joined the Air Force, and her
youngest is in sixth grade. The
Special Forces Foundation is one
nonprofit especially meaningful

“ I do love

Whenever to her, given the ties her ex-
husband and close friends have to
they come the Special Forces community and

back around the impact it has had on families
an d say, “We near and dear to her heart.
)
couldn’t have Sunny feels firmly rooted
d one thi S in her career path now; she

doesn’t spend time imagining
alternate futures. Instead,
she focuses on continued Ay i - ]
growth and the opportunities = = S

within the Colorado Springs T\ ! 0

market. She recently enrolled F I D E L I M R I G AG E

in the Pikes Peak Association

without you.

’»

of REALTORS® Leadership SOLUTIONS
The moment she saw clients’ her confidence and deepened Academy, a step she had been
joy at becoming homeowners, her desire to keep learning. wanting to take for some time.
everything clicked. “This is what She looks forward to deeper
it’s all about,” she said. Helping Sunny’s highlights today center involvement, more education, Vaughn Littrell
military families navigate on the relationships she builds and ongoing development. Vlittrell@fidel itym s.com
their moves became especially and t.he client gu.ldance she . ’ . (71 9) 290-0415
meaningful, drawing from her provides. She enjoys connecting Sunny’s story is one of constant
own experiences of relocating and with clients on social media evolution, shaped by resilience, RS e et
buying a home from overseas, so she can continue to watch service, and a genuine desire
sight unseen and utilizing their VA their lives unfold. “I do love to help others thrive in
loan. Those early successes built whenever they come back their own transitions. 15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
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Empowering

ASAP

Top Producers | Rzt
v “ANEWH HT[DESERVESA

ESHEIRSTIMPRESSION.
’ ——

l' LOCALLY OWNED & OPERATED
@ HIGH QUALITY GARAGE SERVICE

KAT HARP AT CHICAGO TITLE IS AN ABSOLUTE ROCKSTAR. FROM START TO FINISH, SHE IS
SHARP, RESPONSIVE, AND ON TOP OF EVERY SINGLE DETAIL — WO HAND HOLDING
REQUIRED. COMMUNICATION IS CLEAR, TIMELIMES ARE MET, AND PROBLEMS GET SOLVED
BEFORE THEY EVER TURN INTO FIRES. SHE UNDERSTANDS REAL ESTATE AT A HIGH LEVEL
AND KMOWS HOW TO KEEP TRAMSACTIONS MOVING SMOOTHLY, EVEN WHEMN THINGS GET
COMPLICATED. KAT IS PROFESSIONAL, PROACTIVE, AND GENUINELY CARES ABOUT GETTING
IT RIGHT FOR BOTH AGENTS AND CLIENTS. IF YOU WANT A TITLE PARTNER WHO SHOWS UP,
FOLLOWS THROUGH, AND MAKES YOUR JOB EASIER INSTEAD OF HARDER, KAT HARP IS IT. I'D
RECOMMEND HER WITHOUT HESITATION. PLUS, BEN AND JERAD ALWAYS GO OUT OF THEIR
WAY TO HELF OUR TEAM. CAN NEVER THAMNK THEM ENCOUGH!

PRCOMPLETE GARAGE DOOR SOLUTIONS
| WEOFFER MILITARY DISCOUNTS
E @ SENIOR CITIZEN DISCOUNTS

ASAP Garage Door Service helps Colorado Springs o - @

homeowners upgrade with same-day installation and expert = '
guidance—so your house truly feels like home. | i ’ -~ |
7 -
o) Trusted by 1,300+ 5-Star == ¥
kK ko Google Reviews T S :

HKat Harp, Escrow Officer Jarad Larkin, Sales Executive Ben Gosz, SVP | Southern OO0 Operations
katharp@ctt.com jerad.larking@ctt.com ben.gosz@ctt.com
719-551-3890 303-630-9430 T8-602-9431

BOOK APPOINTMENT

(719) 749 8904 CHICAGO TITLE OF COLORADO

We handle your transactions,

you handle more clients!

The On-Call Assistant is the leader
in as-needed real estate services.

RESTORING WHAT
MATTERS MOST"

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

PROTECT YOUR CLIENTS.
STRENGTHEN YOUR REPUTATION.

dshfreedom

We handle your to-do list with local radl astate phatogruphy

& remote pros, so you can focus on
high-value tasks—or just breathe.

Insurance Is More Than Just A
Policy; It’s About Peace Of Mind

A BELFOR | @ COMPANY

; With access to multiple carriers, we

r find the right coverage at the right
e price—delivered with the service
' and communication you can trust.

- * L
HOMEOWNERS ¢ AUTOMOTIVE « COMMERCIAL

The On-Call Assistant

WORLD-CLASS VISUALS FOR

Michael Shenuk 4 “
CEO/Co Founder THE : EXCEPTIONAL LISTINGS
G E N CY Residential & Commercial
Aimee Garske 24/7 Emergency Services 5 E o
MENTION THIS AD T ET A
COO/Co Founder Comprehensive Coverage for All Your Needs MAY FREE 30-SECOND REEL ON
Ei‘.wﬁ_ E . . - Water Damage Restoration - Mold Remediation SPECIAL:
Theoncallassistant.com E Michael Hendrickson - Fire & Smoke Restoration - Sewage Cleanup YOUR FIRST SHOOT!
. »_.\ﬂ. 719-602-9490' Office: 719-785-1330 - Sanitizing & Disinfecting « Clgarette Odor Removal

Gipmain oom

Cell: 719-201-9200
michael@theagencysprings.com

E 2045 Mulligan Dr.
Colorado Springs, CO 80920

14.

May 2026

CONTACT US TODAY FOR A FREE
CDNSULTATION 719-684-9200

Owate 11T 4 x.com/colorado-springs

719.675.5115

freedomrephoto.com
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PARTNER SPOTLIGHT

A Purpose-
Driven
Approach to
Lending

CASA BAY PHOTOGRAPHY

ric Newman didn’t
grow up dreaming of
becoming a Mortgage
Advisor. But over the
course of the last 3 decades
in the housing industry—
including construction,
real estate sales, and now
finance—he’s built a career
rooted in one consistent
value: helping people find
the right path forward.

Eric serves as Lead Mortgage
Advisor for the Masters of
Lending Team, where his
focus extends far beyond
rate sheets and pre-
approvals. His approach
blends financial coaching,
strategic planning, and
education to help clients
make smart decisions

about homeownership

and long-term wealth
building. “It’s not just about
getting someone into a
loan,” Eric explains. “It’s
about understanding their
whole financial picture and
creating a path that sets
them up for success, well
after the transaction is over.”

16 - May 2026

MASTERS OF LENDING TEAM

N E W

Originally from the Pacific
Northwest, Eric grew up in
the Portland, Oregon area.
His early career was hands
on - first by painting homes,
and then selling them. At 21,
he became a licensed Real
Estate Agent, following in
the footsteps of his mother.
Fast forward a decade plus in
both construction and sales,
he saw a gap in the mortgage
finance world: too many
loan officers lacked follow-
through and consistency,
leaving agents and clients
hanging. In 2006, Eric shifted
his full focus to lending

and never looked back.

Since then, he’s built a
national reputation as a top-
producing Loan Originator,
well known for helping
borrowers who might not

fit into traditional boxes.

He frequently works with
self-employed clients, credit-
challenged buyers, and those

in need of bridge financing.
He also loves helping Seniors
with mortgage options
specifically for those with
lower retirement incomes, or
who need easy access to their
home’s equity. Whether it’s a
bank statement or investor
loan, creative down payment
strategy, or assistance with
along-term financial game
plan, Eric finds solutions

that others overlook, or
simply don’t have access to.

“Ill never push someone
into a loan they don’t need,
just for me to get paid,” he
says. “Sometimes the best
advice is to pause or take
smaller steps before the
larger ones. That honesty
and transparency builds
trust, along with motivating
my clients and partners

to stay loyal for life.”

Eric’s passion for education
shapes every transaction. He

often partners with Financial
Advisors and has become a
trained Financial Counselor.
For him, a mortgage is just
one piece of a broader
financial plan. Many of his
client conversations involve
budgeting, debt reduction,
and how to effectively use a
mortgage properly to achieve
long-term financial goals—
even if the client isn’t ready
to buy a home right away.

“Success stories are what
fuel me,” Eric shares. “I
love it when someone
says, ‘No one else could
help, but you found a way
to get it done, thank you!
That keeps me going.”

In addition to serving
clients across Colorado,
Eric is licensed in 20 states
and routinely helps buyers
navigate out-of-state
transitions, including “buy
before you sell” options.

His team members (one of
which is his oldest daughter
Angelique - shown in the pics
here) cover the remaining
states nationally other than
NY. His broad network and
hands-on service model
make him an ideal partner
for agents managing
complex or multi-property
transactions, even if not all
properties are here locally.

Eric is also deeply invested
in helping real estate agents
grow. From coaching on
CRM systems and optimizing
social media, he sees newer
technology as a major tool
to stay relevant and build
long-term relationships,
especially after the
transaction is over. “Too
many agents lose clients
simply because they don’t
follow up consistently.

A strong database and
communication plan can

be a game changer.”

Colorado Springs Real Producers - 17



In his decision to join
Colorado Springs
Real Producers,

Eric was drawn

to the sense of Success stories are

gsvn}llﬁnﬂy- what fuel me. I love it

saw was when someone says, ‘No

f]onnecti‘?n,’.’ one else could help, but
e says. “This

platform you found a way to get it

orings done, thank you! That
ogether serious

professionals keeps me g()illg.”

who are committed

to growth and

serving our local area.

Those are the people I

want to partner with.”

Cledn Lines.
Fresh Paint.

HAPPY
CLIENTS.

Outside of work, Ericis a
lifelong musician. He plays
drums regularly at the Midtown
campus of New Life Church
and leads small groups with
his wife of 32 years. They are
proud parents of two adult
daughters, both of whom are
also musically gifted. One lives
here locally in the Springs

and the other resides in
Southern California, pursuing
a career in performance,
arrangement and production.

Eric also finds peace in hands-

on projects and downtime with & - T —— We make pointing
puzzles. That problem-solving -l effortless—so you can

aspect carries over into his daily

work. His home gym features . i focus on what you do
a growing collection of college - Al { best: selling homes.
football stadium puzzle art—a R’ & - T

nod to his love for the game
and his Oregon Ducks. He also

enjoys smoking meats and walks | 1 A N ‘ ®

10 miles a day using a treadmill N ) I m rage
beneath his standing desk. - nge- - 1 ] SN —
Grateful for the mentors - \ : ‘ - -
and coaches who shaped his o . - e ' A PCI 18] tl N g
path, Eric continues to pay ; oh o et =3

it forward with every loan, -
client conversation, and agent
collaboration. His story is one of
resilience, growth, and a steady
belief in doing things the right
way—not just to close the deal,
but for the people behind it.

719-502-0606

simplifypainting.com
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A TRUSTED PARTNER

Value-added services to prepare homes for sale.

)
% <
Sta f1o0®

Get in touch.

719-900-8257
Meet the Owner:
I I Cheryl Garland
[ M E Servicing the Castle

Rock & Colorado

S t r e t C h Springs area.

PROUD TO
SERVE
COLORADO
SPRINGS

Call for a home
insurance quote today!

demgn install maintain

o T

P fr!?'_?ﬂé
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Samuel Brossard, Agent

Brossard & Associates, Corp
5528 Library Ln, Unit B, Colorado Springs, CO 80918
(719) 370-9729 | shrossar@amfam.com

AMERICAN FAMILY

Inzure carefully, droam fearlessly.

HBME | AUTO | LIFE | BUSINESS | HI.HM &RAH[:H

A ey hiulual b
oy American Family

New Colorado Utility Law
What REALTORS® Need to Know

A new law affecting multifamily utilities could impact your investment clients.

REALTORS®, here's a law
your investor clients
should know about.

COLGR&DG LEGI:-.-L*‘%TIGN

What Changed? New Requirements
Historically, many multifamily owners House Bill 26-1013
used Ratio Utility Billing Systems + Clearly disclose utility billing
(RUBS) to divide utility costs among methods in leases
tenants when units were not + Avoid markups or profit on utility
individually metered. allocations

i , « Exclude common-area utilities from
For example, a fourplex with a single tenant charges

house meter could divide utilities
across all tenants —- including
lighting, laundry, common rooms, or *
other shared services..

+ Calculate shared square footage
when allocating utilities

Why This Matters for REALTORS®

All County Property Management
helps Realtors and their clients
navigate changing landlord laws and
property management regulations.

alicountyrealtors.com

All County® Colorado Springs, CRMC 4 misty@allcountycs.com
Professional Property Management Q: scott@allcountycs.com
811 S Tejon St, Colo Spgs, 80903 (719) 445-7172

However, new legislation now
changes how these costs can be
allocated.




TRAVEL TALES

Tiffany
Hyden
travels to
Milan for
the 2026
Winter
Olympics

BY TIFFANY HYDEN

raveling to Milan to
support Team USA
figure skating as a
Team Manager for
the 2026 U.S. Olympic figure
skating team was especially
meaningful for me, not just
because of the magnitude of
the event, but because of the
journey behind it. For more
than a decade, I've served
in a volunteer capacity as a
team leader with U.S. Figure
Skating, supporting athletes
at international competitions
across the globe. What began
years ago with helping
young skaters navigate
their very first international
assignments has evolved
into walking alongside
seasoned competitors on the
sport’s biggest stages. Having
a front-row seat to their
growth-the early nerves,
the incremental progress,
the resilience through
setbacks, makes moments
like this deeply personal.
Watching them compete with
confidence and composure
at the highest level was
incredibly fulfilling.

From the moment we
arrived, the energy
surrounding the competition
was electric. Fans draped in
red, white and blue, media
from around the world,

and the unmistakable buzz
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that only Olympic sport

can create. Beyond the
competition, Milan provided
a breathtaking backdrop for
such a milestone experience.
From the grandeur of the
Duomo di Milano to the
electric atmosphere inside
the arena, the setting

#HILAN

matched the significance of
the moment. Yet what stood
out most was the privilege
of service. This volunteer
role has always been about
steady leadership behind the
scenes. Managing logistics,
media access, offering
support, and creating

an environment where
athletes can focus solely

on performing their best.
Seeing them thrive under the
brightest lights reaffirmed
why I continue to give my
time to this work: to help
build the foundation that
allows them to shine.

1. The ‘team behind the team’.
From the left right: Laurie
Johnson (team manager), Alex
Tichy (physical therapist), Dr. Fred
Workman (team doctor), Adena
Neglia (Nutritionist), Dr. Caroline
Silby (Sports Psychologist),
Gretchen Mohney (ATC), Tiffany
Hyden (team manager)

2. A little Normatec recovery
session after moving

everyone into the village.

3. Part of my role was designing
the skaters’ rooms in the village. |
can’t hold a candle to my staging
team, but | really enjoyed creating
a cozy, personalized space that
they could enjoy for the month.

4. The village was dry for the

US delegation. There was a

cute relaxation hut in the village
that served Corona Cero and

that became the perfect little
retreat after a long day.

5. Photobomb with Snoop Dog!

6. In front of the Olympic

rings and the Team USA

Email brian.gowdy@n2co.com to share a vacation or adventure.

Life is about more than work!

building in the Olympic
village. Let’s go Team USA!

7. That moment we all found
out that our own team never
Evan Bates would be the closing
ceremonies flag bearer. Our
entire team and staff were there
to celebrate the moment.

8. My view from opening
ceremonies.

9. Some of our team members
cheering from the ‘team box’
during the team event.

10. Day 1. Landed in Milan and
immediately went to work!

We unloaded 7 pallets and

put together 10 athlete rooms
and 3 staff rooms that day.

This is just as we finished.

11. The team just before
departing for closing
ceremonies. | couldn’t be

more proud of this crew!

12. The Golden Team! Our team
event Olympic Champions

with the support staff of team
managers and medical staff.
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Strong roots. Endless possibilities:

When referrals
matter, experience
counts.

Stress-Free L
Market Read
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The majority of Erin DeLeon’s business
comes through referrals from clients and
real estate professionals who trust her
process, communication, and results.

Whether it’s pre-listing updates
or post-sale repairs, we take
the stress out - so you can
focus on closing.

A V = _, - - - ‘__"—-_." o\
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experience in Colorado Springs, _,

she brings clarity and consistency » Home Repair and Remodel B i S T
to every fransaction. ' * Fully Licensed and insured J) VoL LB AN N .
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With over 10 years of mortgage
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Erin Deleon

Mortgage IN MAGAZINE ,% Py ﬂ:a;ﬁ =% &AD DESIGN
Loan Originator . jﬁ g ‘a

334 4324444 FELE gt R T

NMLS #1374091

But don't just take our

5278 N Mevada Ave Ste 100 Colorado Springs, CO 80918
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Brandon Smith
As State President of Chicago Title,
Brandon Smith has spent 26 years
shaping the company’s growth
and culture across Colorado. His
connection to the industry began
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early—introduced to title by his
father—and that foundation anchored
a lifelong career built on consistency,
leadership, and integrity. What makes
Chicago Title home for Brandon is the
people. The team’s collaborative spirit
and family-like culture are not just
talking points; they are values lived out
daily, creating an environment where
individuals look out for one another
and take pride in shared success.

Brandon’s guiding principle is simple:
integrity. To him, professionalism starts
with doing exactly what you say you will
do. That commitment has fueled some

of the most meaningful moments of
his career, particularly the opportunity
to grow Chicago Title alongside a
talented management team and staff he
deeply respects. Their progress—and
the fun they have along the way—
makes every challenge worthwhile.

Outside of work, Brandon enjoys
time with his family, playing golf
with his wife and friends, and
embracing his favorite new role as a
grandfather. REALTORS® can count
on his steady leadership, experience,
and unwavering commitment to
serving the industry with integrity.

LeeAnne Neubauer
As Executive Vice President at Chicago
Title, LeeAnne Neubauer has spent
nearly eleven years helping shape
a culture defined by collaboration,
creativity, and continuous growth. She
loves working for a company where the
impact of their efforts is visible every
day in the real estate community, and
where team members are encouraged to
think differently, explore new ideas, and
consistently add value. For LeeAnne,
leadership is rooted in genuinely
knowing and supporting people. She
believes that when individuals feel
heard, understood, and valued, they’re
empowered to do their best work—and
that mindset guides how she serves both
her team and the broader organization.

One of the proudest highlights of
her career was returning to the
industry after taking time off to raise
her two daughters. The opportunity
to jump back in, stay close to the
day-to-day work, and contribute
to Chicago Title’s strategic growth
continues to be deeply rewarding.

Outside the office, LeeAnne enjoys
running, golfing, walking her dog,
and working in the yard. A Colorado
native and grandmother—known
affectionately as “Honey”—she brings a
blend of energy, care, and consistency
to every REALTOR® partnership.

Amanda Pacheco
As the State Escrow Manager for
Chicago Title, Amanda Pacheco
brings leadership, consistency, and
a deep commitment to supporting
teams across Colorado. She joined
the organization nine months ago
and immediately felt at home. The
culture of collaboration, integrity, and
genuine care resonated with her from
the start, creating an environment
where people feel supported and
empowered to do meaningful work.

Amanda’s path into leadership has been
shaped by core values she holds closely:
integrity, accountability, collaboration,
and continuous growth. She believes
in leading transparently, lifting others
up, and building a culture where every
team member feels valued. Some of
her most rewarding career moments
have come through mentoring future
leaders and watching them gain
confidence, overcome challenges,
and thrive in new responsibilities.

Outside the office, Amanda enjoys
time with her family, creative projects,
Legos, and home renovations. A
U.S. Navy veteran who served as a
Master-at-Arms, she brings discipline,
resilience, and a service-first mindset
to every partnership—qualities
that REALTORS® can trust.

Anya Mukhin
As an Escrow Assistant at Chicago Title
in Colorado Springs, Anya Mukhin plays
a central role in keeping transactions
organized, accurate, and on track. She
joined the team just seven months
ago, and the welcoming culture
immediately made the company feel
like home. The support, the teamwork,
and the steady stream of good
humor—even on hectic days—have
shaped an environment where she
feels both grounded and valued.

Anya’s career is driven by three
core principles: precision, kindness,
and hustle. She has become known
for creating a warm, client-focused
atmosphere in the office—adjusting

the lobby, stocking small comforts, and
finding ways to ease nerves during
closings. Her goal is simple: make the
space feel like “Grandma’s house,” a
place where everyone feels cared for.
One of her favorite touches is a collage
of the Colorado Springs team displayed
during closings, sparking conversations
and connection with clients.

Outside of work, Anya is a dedicated
Broncos season ticket holder and a
frequent concertgoer. She is also an
artist, specializing in intricate taxidermy
pieces that reveal beauty in unexpected
places. Through every interaction,
Anya brings a blend of attentiveness
and creativity that strengthens trust
and enhances every partnership.
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Born in Colorado but raised across
Detroit and Pittsburgh before returning
in third grade, Ben Gosz grew up with
a sense of movement and adaptability
that would later shape his career.
Colorado has long since become home,
and it’s where he has spent the past 13
years building a meaningful path in the
title industry—one he never originally
planned to pursue. After graduating
from Colorado State University, Ben
accepted a position with an insurance
company, quickly realizing it wasn’t
the right fit. A chance connection at

a sponsored event introduced him to
title, and within a week he accepted an
entry-level role with Brandon Smith,
the mentor he still works alongside
today. What was supposed to be a
short-term job became a long-term
career anchored by relationships,
entrepreneurial energy, and a genuine
love for the real estate community.

Two and a half years ago, Ben made a
leap that would define the next chapter
of his professional life: launching
Chicago Title of Colorado Springs. He
had been out of the residential market
for nearly nine months, the timing was
uncertain, and the risks were real. For
the first 18 months, he worked from a
temporary office, unsure whether the
new venture would gain traction. What
sustained him during that season was

a simple commitment—show up every
day and give everything you have.
Slowly, orders began to come in. By

the time the permanent office opened
in early 2025, the pressure lifted, and
Ben knew the foundation was solid.

At Chicago Title, Ben’s focus is
straightforward: exceptional service. He
believes a title company sets itself apart
not through the product, but through
the experience—an inviting office, a
responsive team, and genuine care for
every transaction. He and his teammate
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Jared also strive to bring added value
to REALTORS® through strategic ideas,
marketing support, and forward-
thinking tools, including Al integration.

Outside of work, Ben is a devoted family
man with three young children—

Blakely, Brynn, and Austin. When he’s
not with them, he enjoys golfing and
cheering on the Green Bay Packers.
For Ben, partnership is built on

effort, consistency, and showing up
every single day—values he brings

to every REALTOR® relationship.

Growing up as a military child, Kat
Harp spent much of her early life in
Germany, moving through different
duty stations before eventually settling
in Colorado Springs fourteen years ago.
Colorado quickly became home, thanks
to its four seasons, outdoor beauty,
and—most importantly—her family.

With parents nearby and strong family
ties, staying in the Springs felt natural.
Over the years, that sense of stability
shaped her life and set the stage for
her career in the real estate industry.

Kat’s path into title was steady and
intentional, built on a foundation of

lending experience. Before becoming a
closer, she worked as a mortgage loan
officer and, prior to that, held roles

in lending—each step reinforcing her
strengths in communication, client
care, and guiding people through major
financial milestones. She discovered
that she loved being part of the
homebuying process, especially with
first-time buyers, whose excitement
brought meaning to the work.

Title became the next progression,
allowing her to stay connected to the
industry she understood well while
taking on a role focused on precision,
clarity, and customer interaction.

Over time, it became clear that this
was the field where she wanted

to build her long-term career.

A few months ago, Kat made the

move to Chicago Title of Colorado—a
decision driven by the desire to grow
her client base and join a culture that
aligned with her values. After speaking
with Ben Gosz and meeting the team,
everything clicked. She recognized a
supportive environment where people
genuinely enjoyed working together,
and she felt confident she could
expand her reach while contributing
to a strong, collaborative office.

In her work with REALTORS®, Kat
brings consistency, communication,
and a detail-oriented approach.

She knows how much happens
behind the scenes before anyone
arrives at the closing table, and

she takes pride in ensuring clients
feel prepared, informed, and taken
care of throughout the process. Her
professional values center on accuracy,
kindness, and creating a comfortable
experience for everyone involved.

Outside the office, Kat brings that same
creativity into the kitchen. She loves
cooking, experimenting with new
dishes, and rarely making the same meal
twice. She approaches her work the
same way she approaches a new recipe:
thoughtful, precise, and focused on
giving people something they can trust.
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GREENFIELD

Originally from Louisiana, Sandi
Greenfield came to Colorado Springs
after meeting her boyfriend while he
was serving in the military. His next
assignment brought them to Fort Carson,
and what began as a relocation quickly
became home. When his contract ended
a few years later, the pair faced a major
decision: continue with active duty or
build a life outside the military. With
both of their families based in different
states and Colorado offering the seasons,
outdoor beauty, and adventure they
loved—snowboarding for both, hiking
for her, skydiving for him—the choice
became clear. They stayed, and Sandi
found a place where she felt rooted.

Her entry into the title industry came by
chance. After moving to Colorado, she
visited a temp agency and accepted a
short-term assistant role with another
title company in 2015, knowing

almost nothing about the business.

In Louisiana, title and escrow were
handled by attorneys, so the entire
process was new to her. But the work
clicked. The fast pace, the structure,

and the opportunity to guide people
through major transitions all aligned
with her strengths. She remained in the
industry, building a career shaped by
hands-on experience and steady growth.

Sandi later joined Chicago Title
Colorado, drawn initially by the
leadership of Ben Gosz, whom she

had worked with previously. As she
met the management team and got

to know the broader staff, she saw a
culture that balanced the support of

a national company with the genuine
connection of a smaller operation.
Team-building challenges, collaborative
events, and approachable leadership
created an environment where she felt
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Sy

valued—and where every colleague
felt part of something cohesive.

Her work with REALTORS® centers

on communication, organization, and
empathy. Sandi knows how many
moving parts exist behind the scenes,
and she takes pride in making the
process feel manageable and smooth
for every client. Whether navigating
first-time homebuyers, complex short
sales, or back-to-back closings, her goal

is to reduce stress and help everyone
reach the finish line with confidence.

Outside the office, Sandi is an avid
hiker and snowboarder, an enthusiastic
traveler, and a dedicated reader. She
works to see the world—Italy, the
Dominican Republic, Jamaica, and

soon Greece. In every transaction

and every partnership, she brings

the same spirit of care, curiosity, and
connection that has defined her career.

photo by
Rocket Lister
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LARKIN

Originally from Saratoga Springs, New
York, Jerad Larkin first came to Colorado
in pursuit of competitive skiing. The
sport brought him west, but it was the
University of Denver—and eventually
meeting his wife—that convinced him

to stay. After years of competing in
halfpipe and slopestyle, he traded in

the adrenaline of big air for a different
kind of momentum: building a career
in the real estate industry. Like many
who find their way into title, Jerad
didn’t plan on it. After a yearlong
backpacking trip across Europe and
Asia, he returned home with an empty
bank account and no clear next step. A

family friend introduced him to the idea
of title insurance, and curiosity—paired
with necessity—led him to explore

the field. A deep dive into the industry
uncovered something that resonated
instantly: companies that paired title
services with real marketing support
for REALTORS®. With a background

in real estate and a longstanding
passion for marketing, social media,
and entrepreneurship, Jerad quickly
realized he had found the right fit.

Over the past nine years, that spark
has grown into a full-fledged career.
Jerad serves as an Account Executive
at Chicago Title, focusing on sales and
business development for real estate
agents and mortgage professionals.
What keeps him here is simple: the
people. He credits Chicago Title’s
leadership with creating a culture
that adapts to change, hires well, and
trusts its team to excel. In his view, the
company has evolved dramatically
since he first joined, becoming a place
where collaboration, high standards,
and mutual respect are the norm. For
Jerad, that sense of belonging matters.

His approach to partnership is built on
consistency and character. If he makes
a commitment, he keeps it. He believes
reputation is earned through follow-
through, generosity, and a willingness
to help without expectation—a
mindset shaped by principles found

in The Go-Giver and Ninja Selling.
Whether supporting marketing efforts,
answering title questions, or helping
agents navigate challenges, Jerad
values being a reliable resource.

Outside of work, Jerad and his wife,
Alexa, stay busy raising their three
young children—twin girls, Mia and
Ava, and their son, Jack. They love
traveling, exploring the outdoors,
and creating new experiences
together as a family. Jerad brings the
same energy and curiosity to every
REALTOR® relationship, grounded
in service, sincerity, and a genuine
desire to help others thrive. #
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FOR ENTREPRENEURIAL WOMEN
WHO WANT THEIR
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INSULATION ISSUES HOLDING
UP YOUR CLOSING?

Make Every Closing Memorable

m" S Leah'’s personalized, locally curated gift baskets
B transform client gratitude into long-term relationships.

Perfect for:

* Closing gifts

* Welcome-home baskets

-~ Thank-you gifts
for referrals

» Neighborhood-

/" NEW CLIENT
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Koala Insulation fixes problems before L

they become problems.
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leahsalloccasionbaskets.com

32 - May 2026

.
Low Cost

Mortgage

WE ARE GOOD, FAST AND
CHOOSE TO BE CHEAP

MIKE FLOREN,
OWNER

NMLS #1574886

MIKE@LCMLOANS.COM

720-448-6610

Go g|€ 719-362-0439

5 STAR RATED

2226 E Boulder St.
Colorado CO 80909

LCMLOANS.com/RATES

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of the U.S. Department of Housing and
Urban Development, Federal Housing Administration, The Veterans Administration, The U.S. Department of Agriculture or the Federal Government. All the programs
are subjected to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.
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STRUCTURE

CUST BUILDS

Building Homes,
Building Trust
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akota and Jenny Shafer,

owners of Structure

Custom Builds, have
carved out a reputation as
trusted builders who put
people first—through every
sketch, slab, and signature.
With deep roots in Nebraska,
the Shafers’ journey began at
the University of Nebraska at
Kearney, where they met and
later launched a life together
grounded in shared values and
complementary strengths.

Dakota was recruited directly

out of college by a national
homebuilder and found himself
quickly immersed in large-

scale production in Colorado
Springs, managing projects in
Stetson Hills during the early
2000s. Although he started as

a construction superintendent,
his knack for client interaction
and attention to detail soon

led him into sales, where he
thrived. When the market shifted
in 2008, Dakota pivoted into
custom homebuilding, ultimately
partnering with G.J. Gardner
Homes for 15 years before
transitioning fully to the Structure
Custom Builds brand in 2020.

Jenny’s background began in
education, where she taught
high school theater for a decade.

O M

As their family grew, so did
the desire for a more balanced
life. Jenny brought her tech-
savvy skill set and creative
energy to the business full-
time—managing marketing,
operations, and bringing

fresh perspective to the client
experience. Together, they’'ve
proven that working as a married
team is more than feasible—
it’s a formula that works.

While Structure Custom Builds
may be a new name to some,

it’s far from a new venture. The
Shafers had been operating
under that name throughout
their time with G.J. Gardner. The
only change is that they’re now
fully independent. The process,
the people, and the commitment
to excellence remain the same.
This rebrand allows them to
better reflect their vision: luxury
custom homes designed with

integrity and delivered with care.

Structure Custom Builds stands
out not only for the quality of

their work, but for how they
work. Their pre-construction
process includes a fixed-price
model and full design selections
before contract—offering
stability and clarity to clients
from the start. Their site even
includes an interactive tool for
landowners and real estate
agents: enter any Colorado land
address, and you can explore
floorplans, topography, and utility
data—a resource designed to
streamline land transactions and
support thoughtful planning.
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Dakota and Jenny are also
passionate about empowering
real estate agents. They offer CE-
certified “Custom Building 101”
and “201” courses, partnering with
brokerages and title companies
to educate agents on everything
from soils testing to HOAs—
ensuring that buyers and agents
alike feel confident navigating
the custom-build process.

At the core of their business is
a commitment to transparency,
communication, and
relationships. “No one builds

a perfect home,” Dakota says,
“but we do everything we can
to communicate clearly and
deliver with honesty. We treat our
clients like family.” Jenny adds,
“We don’t disappear after the
handover—we stay connected.”

That heart for people extends well
beyond the business. The Shafers
are active in their church, sponsor
local schools, and are deeply
involved in supporting foster
families through organizations
like Fostering Hope and Fostering
Futures. Whether they’re
delivering meals, organizing
events, or repairing bicycles

for the unhoused through the
“More Than a Meal” outreach, the
Shafers live their values daily.

At home, Dakota and Jenny are
proud parents to Kaden and
Claire, who are both active in

the arts and their church praise
band. The family enjoys traveling,
reading, and staying connected
through community service.

Structure Custom Builds

isn’t just about beautiful
homes—it’s about meaningful
partnerships, intentional
design, and creating spaces
where life unfolds. For clients
seeking a custom homebuilding
experience rooted in integrity
and guided by seasoned
professionals, the Shafers offer
not just a builder—but a trusted
advocate for the journey.

While other lenders like to talk about their “local” roots, Mortgage Solutions Financial has been
Colorado Springs’ hometown lender since 1995. And over that time, we've helped mare than 130,000
families find their perfect loan. So when you're ready to buy, we're ready to help. Because we love to
lend where we live.
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Check Out Our

New Website!
Now offering our
online store
featuring some
amazing pieces and
other items that
we've collected over
the years.

ART GALLERY

A ORLY’S
' orlysgallery.com
719.630.337

730 South Tejon,
Colorado Springs

VINDOWS 2] i
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REALTORS' Most-Trusted Company
for Windows in Colorado Springs

Lifetime warranty

on parts & Labor

Check out our new
showroom

6602 Delmonico Dr. windowscoloradospringsco.com

Colorado Springs vinylmax.com  (719) 597-8544
BOOK NOW

38 - May 2026

ELECANT B DESIGN

Trusted by Top PROFESSIONAL HOME STAGING
Colorado Agents e 9e~9
Colorado’s Preferred Staging Company

ScAN To CONNECT
719-582-2999

www.ElegantByDesignStaging.com

BESOLUTE
XCAVATING

Clearing the Way for
Real Estate Success

From uncovering hidden issues to expert
land preparation, we help you showcase
your client's property at its full potential.

10+ Years of Experience
Call or Visit online today

719-440-6000
Absoluteexcavatinglic.com

Sewer/Water Line Repairs « Sewer Camera Inspections
Septic System Instalisfinspections

John Zwahlen

InterNachi Certified Master Inspector
CO Licensed Radon Technician
CCPIA in Commercial Inspections
Mold IAC2 Certified

" | love that in

home inspections,
NOTHING is ever
the same. Every
day is a new
face, a new
home, which
speaks to my
adventurous

e @

| practice Irish step
dancing with my wife at
a local school and lead

a HEMA (Historical
European Martial Arts)

group-ﬂ'

" | appreciate this

industry, and | am
honored to care for our

nature.”
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clients through this
process.”

ABOUT JOHN

720-845-JAVA (5282)

Front-rangeeinspectionsovercoffee.com
InspectionsOverCoffee.com
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A business
built on
relationships
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Jennifer Lohrig is
a REALTOR® who
knows that real
estate is about more
than transactions;
it’s about people.
Rooted in hard
work, commitment,
and a family legacy
in the business,
she has built her
career on strong
relationships with
clients and peers.

She was born in the small
historic town of Madison,
Indiana, along the Ohio
River, surrounded by
grandparents, cousins,

and the kind of close-knit
extended family that shapes
you. In 1981, her parents
made a bold decision to

[ &

=
- ——

move to Colorado Springs
after visiting friends.

For Jennifer and her sister,
the change was upsetting.
They left behind familiarity,
tradition, and the comfort
of knowing your neighbors.
Starting school as “the

new kid” wasn’t easy.

But over time, Colorado
Springs became home.

Today, Jennifer describes
it as a place that feels
“big, but still very small;”
a city where connection

still matters. That sense of
community would later
become central to her work.

Jennifer graduated from
Coronado High School,

but long before that, she
was already eager to step
into independence. As a
young teen, she repeatedly
asked her parents to let
her get a job. She didn’t
just want spending money,
she wanted responsibility.
She started at a local pizza
restaurant Leon Gessi’s and
later moved to The Olive

k.

Branch, a beloved locally
owned restaurant. By 17,
while still in school, she was
managing the restaurant.

Even then, leadership came
naturally to her. She believed
hospitality might be her long-
term path and in many ways,
it was. The setting would
change, but her instinct to
serve, connect, and take care
of people never would.

Life shifted again after
she married and had her
daughter, Lauren. Jennifer

chose to stay home after
maternity leave, fully
embracing motherhood.
Later, as a single mom, she
faced a new reality: she
needed a career that offered
both stability and flexibility.
Reinvention wasn’t
optional; it was necessary.

She entered sales, joining the
Nextel cell phone industry.
Her client list quickly grew
to include major companies
like Coca-Cola, Comcast,
and local construction firms
across Colorado Springs.
Much of her work involved
visiting job sites to equip
entire crews with phones. It
was fast-paced, demanding,
and relationship-driven
and Jennifer excelled.

The role allowed her to work
during school hours and

be home in the evenings

and on weekends. She
became one of Nextel’s

top sales representatives,
thriving in an environment
that rewarded initiative

and connection.

At one point, Jennifer
considered an entirely
different path. While working
full time as a single mom, she
earned her EMT certification
and began working on

an ambulance with AMR,
intending to eventually
pursue firefighting. After

a particularly difficult

call, she realized the path
was not right for her.

Soon after, she came home
and made an announcement
that surprised even her: “I
just signed up for real estate
school.” She describes the
decision as happening “on

a whim,” but in truth, it had
been quietly waiting for her.
She had once considered real
estate right after high school
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but postponed the idea when
she had her daughter.

The timing felt right in
2006 and she entered real
estate school. She found
herself sitting beside

two friends from high
school, Danielle Reid and
Theresa Hurt. The market
was shifting, and many
questioned her decision.

The timing raised concerns
among family and friends,
many of whom questioned
why she would enter real
estate as the market was

in transition. Jennifer
remembered thinking, “If I
can survive in this market, I
can survive in any market.”

She earned her license in
2006 and joined The Walston
Group, drawn to its boutique
structure and emphasis on
independence, where she
continues to practice today.

She hosted open houses
nearly every weekend,
turning conversations into
clients and introductions
into long-term relationships.
Her broker was often
surprised at how much
business she generated
this way, but to Jennifer, it
felt natural. Relationship-
building wasn’t a tactic; it
was simply who she was.

Her passion for
homeownership runs deep.
She bought her first home at
21 and it was an experience
that not only shaped her
confidence but changed

her family’s trajectory.

During that purchase, her
real estate agents, beloved
legends John and Judy
Arends introduced her
parents to one another!
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Her passion for
homeownership runs
deep. She bought her
first home at 21 and
it was an experience
that not only shaped

her confidence
but changed her
family’s trajectory.
I

Jennifer’s mother, Ruthie
Lohrig- Kline and father
Courtney Kline, both went
on to build decades-long
careers in the industry:

her father in lending and
her mother in title. Real
estate quite literally became
part of her family story.

Today, Jennifer brings
that perspective to every
client. She believes the
current market calls for a
return to fundamentals:
taking exceptional care of
clients, refining marketing,
and working harder than
ever to create success.
She understands that
buying or selling a home
isn’t just a transaction;

it’s a turning point.

Invested in her own success
as well as others, she is a
quiet force of mentorship.
New agents regularly call
her, and she answers. She
describes having an “open
phone,” and she means it.
She shares her knowledge
freely because she
remembers what it felt like
to start and she genuinely
wants others to succeed.

It was the strong work

ethic of Jennifer’s mother,
Ruthie, that instilled in her
a deep appreciation for
hard work and relationship-

building, which is the very
foundation of her success.
Jennifer has since passed
this same value on to her
own daughter, Lauren,
who has built a thriving
career as a professional
hair and makeup artist and
successful business owner.
Together, they represent
three generations of strong,
independent women whose
dedication, resilience,

and entrepreneurial

spirit continue to

inspire one another.

Outside of real estate,
Jennifer and her spouse
embrace Colorado’s outdoors
as often as possible.

They co-own a home in

She didn’t need an
introduction — her
reputation spoke first.

Agent-approved. Client-focused.
Now part of the team.

Lauren Grove joins us with the trust of Colorado Springs’ top
agents and a track record of five-star client experiences. Known
for clear communication, on-time closings, and genuine care,
she’s quickly become a go-to partner for those who expect more.

Welcome to the team, Lauren!

Crested Butte with their
best friends, spending
time hiking, kayaking,
and paddleboarding.

Jennifer’s career isn’t defined
by dramatic pivots or flashy
accolades. It’s defined by
consistency, resilience,

and heart. Each transition
added depth. Each challenge
refined her perspective.

LAUREN GROVE
Loan Originator
NMLS #2794361
Cell: 561-281-4741

NFM Lending®

Ready. Set. Mortgage.™

And through it all, one

truth remained constan: 1150 Kelly Johnson Blvd Suite 140 [\
relationships matter. Colorado Springs, CO 80920 | FEP?EILCIZEES

Igrove@nfmlending.com
nfmlending.com/Igrove

In every market, in every
season, Jennifer shows
up steady, capable, and
deeply committed to the
people she serves. #

WE WILL NEVER ASK YOU TO WIRE MONEY! BEWARE OF PHISHING EMAILS REQUESTING A BANK WIRE. PLEASE CALL AND SPEAK WITH YOUR LENDER, TITLE COMPANY AND CLOSING ATTORNEY TO CONFIRM ANY WIRING INSTRUCTIONS
BEFORE YOU WIRE ANY FUNDS. The information in this email is confidential, privileged, and/or proprietary to NFM Lending and/or its affiliates. The information transmitted herewith is intended only for use by the individual or entity to which
R it is addressed. Access to the email message by anyone other than the addressee is unauthorized. If you are not the intended recipient, any disclosure, copying, or distribution of the message, or any action or omission taken by you in
reliance on it, is prohibited and may be unlawful. If you have received this email message in error, please immediately notify the sender and/or NFM Lending by calling (888) 233-0092 and return and/or destroy the original message.



AROUND TOWN

AGENT & VENDOR SNAPSHOTS

1. Daniel Pitrone’s path into real estate didn’t begin with a
blueprint — it began with curiosity, travel, and a willingness
to bet on himself. From rural Ohio to global adventures,
from property management to brokerage leadership,

Daniel has built a career grounded in integrity, education,
and service to the real estate community. His involvement
with YPN locally and statewide reflects his belief that our
industry is stronger when agents lean in and lead.

AS THE SPRING MARKET HEATS UP
LET'S MAKE YOUR LISTINGS SHINE!

Every home has a story—
Wayne brings it to life with professional photography,
cinematic videos, 3D tours, and drone views.

+ Attract More Buyers
+ Boost Visibility & Engagement

+ Save Time with Expert Media Services WAYNE HELM

EXPERT MEDIA FOR REAL ESTATE PROS

Trusted by realtors. Respected by sellers.
Blackclovermedia.org | 719-357-5273
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2. Michelle Gutschick, originally from California, moved to
Colorado Springs at age 13. She studied music education
at Colorado State University and taught for a few years
before venturing into entrepreneurship, running a cake
shop and an Etsy store. Inspired by a friend, she attained
her real estate license in 2017, working with Dianna Doyle
for two years before going solo. Michelle enjoys helping
clients envision living spaces and the nitty gritty details

of the job. She desires to continue growing her business
while also maintaining quality time with her family.

3. Jared Bryant built a career in sales and leadership

before transitioning into real estate in 2021. He applied his
relationship-focused approach to build momentum in the
industry, closing more than 20 transactions and earning RE/
MAX’s Platinum Club recognition in his first full year. His
background in leadership and service continues to shape the
way he supports buyers and sellers today. Outside of work,
Jared is a foodie who enjoys basketball, singing, and spending
time with his wife of 25 years and their four children.

4. Jenn Watton, originally from California, moved to Colorado
as part of a military relocation. She transitioned from
marketing and public relations to real estate, inspired by a
colleague. Jenn passed her real estate exam in early 2018

and worked at a large brokerage before starting her own in
2020. Her brokerage, which values excellence, transparency,
collaboration, and service, has grown to 10 agents. Jenn
recently completed her first book, a fiction series rooted

in Greek mythology and has already started her second!

O O Mm
Follow Colorado Springs Real Producers on
social media for more agent snapshots!

HELP YOUR CLIENTS
PROTECT THEIR FAMILIES

FROM RADON
GAS EXPOSURE!

ExperTech Environmental is here to support real estate agents and their clients during transactions.
Our certified radon professionals offer timely, accurate testing and mitigation services,
ensuring a smooth process. Let us handle radon compliance so you can focus on your clients!

¢ 80% Of Our Systems Reduce Levels Below 2.0 pCi/L
¢ 100% Customer Satisfaction Guarantee
¢ Transferrable Warranty

(719) 568-9142
expertechenvironmental.com
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LET US REFRESH YOUR BRAND WITH

HEADSHOT

FRIDAY

30-minute studio photography
Two outfits

Guided posing Scan the QR code to

Immediate image review book your session
today!

Two finalized digital images
Image post-production (optional)
Private Gallery

Print Release

REALTOR COMISSION 3% ./ —" i
o - e STHUCTURE
casabayphotography.com (541) 213 5435 scheduling@casabayphotography.com ; .:..;_.__:.,-4- : s o | RUC TURE

www.structurecb.com CUSTOM BU )
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Brick and Mortar
HOME INSPECTIONS, INC
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\ i§ Quality roofing with a personal touch.
| X We treat every project with care
and clear communication.

Trusted since 2010 by top
builders, insurance agents, and
property managers.

ROOFING * GUTTERS * SIDING - WINDOWS * PAINT
FENCES * DECKS * HANDYMAN SERVICES G

Chris and On Top Roofing deliver outstanding service. He communicates
clearly and responds quickly—from the first call to the final invoice. I've worked with
him for years and referred him to many clients, and every experience is smooth and
stress-free. He handles every job promptly and professionally. After working with
many roofing companies, none compare—| wouldn’t consider anyone else.
- . Donna Hilderbrand

E CRS, QSC, ABR, LHP, CDPE, SHORT SALE EXPERT!

”»

ONLINE BOOKING AT . . . {# ONLINE
BandMhomelnspections.com o 1 .P;_ S C H E D U LI N G

"= CONTACT US TODAY Afa

Fu"E LI

Speak to our customer care team at = " =" M A D E E ASY
719-648-2835 s iE OnTopRoof.com oEe
h 719.432.9886
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In a Market Where Numbers Are Often the Headline, This
Colorado Springs Lending Branch Tells a Different Story.

Behind every number is a family. A decision. A moment that matters.

In Coloraido Springs, one leading branch has built its reputation not just
on production, but on how that production is achieved—through passion,
precision, and an umwovering commitrment to the people behind every
transaction That approach delivered nearly 700" successful dlosings in
2025 and dose to $270 million in volume®, ranking among the top in the
state and placing its leadership, Bryan Yaninek and Andrew Deyo, in the
top 1% nationally™ vear over year. But those numbers aren’t the headline.
The people are. It comes down to rekationships—shewing up fully and
executing with precision that reflects each dienf's best interest.

And that seme commitment extends beyond the transaction. The team is
deeply invested in the success of their agent partnerships—aligning with
their goals, supporting their growth, and contributing to the strength of
their business through shared strategy, marketing, and meaningful
collaboration. Over fime, that consistency builds something stronger than
production trust. And if's that frust that confinues to fuel their growth,
year over year. Leadership that carries weight.

At the center of the branch are Andrew Deyo and Bryan Yaninek, who
jointly lead the Colorado Springs Rate Branch, serving as the
gravitational force behind the operation Their leadership s rooted in
experience, consistenicy, and a deep understanding of what it takes to
perform at a high level—again and ogain They don't just lead production
They lead with presence. And they lead in a way that elevates everyone
around them—the kind of leadership that carries weight

Rate

Theres a common belief in this industry—that as volume increases,
personalization decreases

This team has bullt its reputation by proving the opposite. Even of scale,
the experience remains deeply personal Every dient is understood Every
scenanio is thoughtfully structured. Every detail is handled with precision
and care. Because here, production is never separate from purpose. The
volume is a reflection of the passion—not a replacement for it This is @
teamn that elevates every experience.

While Bryan and Andrew set the tone, the strength of the branch is
carried by the entire team From top-performing producers to an
Excem'iﬂmh' dedicated operations team, every individual plu',ﬁ a eritical
role in delivering a consistent and elevated experience. There are no
background roles. Every comversation matters. Every handoff is
intentional Every step is aligned That standard is camied across every
dedl, every day.

Built on relationships Proven through execution The branch's growth
hasn't come from tramsactions alone. It comes from relationships—showing
up fully and executing with passion and precision, leveraged by o deep
investment in technology and Al that streamlines the experience without
ever replacing the human touch. And over time, that consistency builds
something more valuable than production: trust that kests

*Source: GR Infernal ing 2005
*Source:
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

Thank you Colorado Springs ’/\I]"E \
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A Division of Stewart Title




