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FOUNDATION & WATERPROOFING

SPRING INTO
SMOOTH
CLOSINGS

.—] FREE expedited foundation repair,
—J waterproofing and concrete inspections.

EASY ESTIMATES
& SCHEDULING

Q\ Pre-Listing Inspections

E]?] FREE Estimates - No upselling, just
=(® factual results and realistic solutions.

Flexible Project Scheduling

S” 7
e Pay at Closing from Escrow Option
REALTOR-FRIENDLY
SOLUTIONS

100% Interest Free Financing Available

g‘)\ No cost, no hassle warranty transfers.

E:@ Get to the closing table fast!

LOCAL FAMILY OWNED & OPERATED

American Foundation & Waterproofing has been proud to serve the East Tennessee
real estate community for almost 20 years. We have a dedicated team of inspectors,
headed up by David McMahan that work exclusively with real estate professionals, and
they understand the real estate transaction process, along with the deadlines you face.

CALL NOW! The right way.

865-448-7510 The Amenican way.

americanfw.com/about/realestate

New Year,
New Chapter,
Proven Results.

Here’s to my
best year ever.
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BH&K is the title company behind
Chattanooga’s top producers.

BURNS,HENRY&KIRKSEYP.c.
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Youwr Local Chunmey Tech

423-414-4664 | chimneysweeptech@gmail.com

A SAFETY INSPECTION £, STOVE INSTALLATION

/ CHIMNEY SWEEPS ‘\, SYSTEM REPAIRS

= DRYER VENT CLEANING ® GAS SYSTEM MAINTENANCE
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CHATTANOOGA'S HOME
OF HOME INSPECTIO
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A THE KEN FAST TEAM

I I PILLARTOPOST  Scan, call, text, or visit our

website to book your next
CHATTANOOGA home inspection.

(423) 326-2008 | CHATTANOOGA.PILLARTOPOST.COM

THECGOLD

INMAGAZINE

But don’t just take our
word for it. Take theirs.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BASEMENT WATERPROOFING
& BASEMENT REPAIR
Basement Correctors

Andrew Ball

(423) 883-4521
BasementCorrectors.com

BOOKKEEPING

Lookout Bookkeeping, LLC
melissa guinn

(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke

(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER

A Perry Homes
(423) 299-5637

te financial «

and in the future.

@ pakertilly
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CHIMNEY CLEANING / SERVICE
Chimney Tech
(423) 424-6218

CLOSING - TITLE & ESCROW
Bridge City Title

(423) 4171344
www.bridgecitytitle.com

Burns, Henry & Kirksey, P.C.
(423) 339-0529
bhklegal.com/

Reli Title

Lisa Garrett
(423) 826-4936
reli.us

CPA/TAX/ACCOUNTING
Baker Tilly

(615) 242-7351
www.bakertilly.com

FOUNDATION REPAIR
American Foundation
& Waterproofing

Darle & Jackie Canova
(865) 982-0250
americanfw.com

FOUNDATION REPAIR
AND ENGINEERING
Master Services

(865) 622-3165
masterservicestn.com

HOME INSPECTION
Lodestar Home Inspections
Steve Hicks

(423) 486-7347
lodestarhomeinspections.com

Pillar To Post Chattanooga

- The Ken Fast Team

(423) 326-2008
chattanooga.pillartopost.com

Tri-State Property Inspections
Dan Lindeman

(423) 559-9495
tri-statepropertyinspections.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel

(615) 806-3456

INSURANCE

Goss Insurance Agency
Katelyn Helton

(423) 875-2500

LENDING

Rural 1st

(765) 561-7194
www.rurallst.com/

MORTGAGE LENDER
Atlantic Bay Mortgage Group
Shain Davis

(423) 432-1185

Benchmark Home Loans
Casey Bryant

(423) 565-8830
www.caseybryantmortgage.com

Megan Stoker Loans
(423) 509-5021
megan@responsivemortgage.com

Scenic City Mortgage
David Rawiszer
(423) 326-4855

The Byram Group at Cross
Country Mortgage

Nate Byram

(423) 708-4108
hoo.be/nate_byram

The GW Team -
FirstBank Mortgage
Gabe Whitmer
(423) 308-2207
FirstBankOnline.com

TVFCU
(423) 634-3537
www.tvfcu.com

MOVING & STORAGE
Boundless Moving and Storage
Matt Carlson

(423) 763-1000
www.boundlessmoving.com

PHOTOGRAPHY/REAL ESTATE
Creative Revolver

(615) 275-7739
www.creativerevolver.com

William Griggs Photography
(423) 760-9120
www.williamgriggs
photography.com

PRE-LISTING HOME
PREPARATION

A Sharp View
Abigail Mundell
(423) 702-0824

PROPERTY MANAGEMENT
PMI Scenic City

lan Pfeiffer

(423) 847-2080
www.pmisceniccity.rentals

RESIDENTIAL COMMUNITY
HOME BUILDER

Empire Communities

(423) 460-9291
empirecommunities.com/
chattanooga

ROOFING/ RESTORATION
Jaco Contracting

(770) 385-5788
jacocontracting.com

Lo These issues

-

O\/UVaterpraofing _
& Foundation Repair
& Floor Stabilization “ay
@/ Crawl Space Repair

& & Concrete Leveling, too!

REAL ESTATE

Fix them right, with

Master

FOUNDATION
CRAWL SPACE

Contact us for a




greentech

homes

Meet
The

Team

Jeff White Ashley Streight Anders Clarke Molly Cobane
Owner Content Coordinator Lead Writer Client Relations Specialist
901-509-5566 423-902-0103

360 Business Growth

0O

Follow us on Facebook
and Instagram so you
can find out who is

being featured, stay up
to date on upcoming
events and much more @

chattanoogarealproducers : . I '
Ryan Dugger Jess Harris William Griggs - 3

Photographer Photographer Photographer
615-275-7739 Creative Revolver Photography William Griggs Photography ¥ y
Creative Revolver Photography & Video Production k
& Video Production .

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Crafting Custom, Walkable

Neighborhoods for a Connected Life

Your Trusted _
Mortgage Advisor _ T N

It's the cornerstone of your lifestyle,
COMMUNITY WITH nestled in the heart of a walkable,
GREENTECH HOMES vibrant community. Our custom-built

\ : ' CONNECT homes are_designed with precision,

\ fiser incorporating the latest in
1'\ WITH us energy-efficient technology to ensure a
\ TDDAY! life of comfort and sustainability.

—

RS - T | WHY CHOOSE US
¢ MORTGAGE BROKER NMLS: 2667222 L :

Dedicated to excellence and innovation, we meticulously plan every detail of our

neighborhoods to foster connection, convenience, and community. From North

Www.meganthelender.com 3 e T | Chattanooga to Ooltewah, we're building more than homes - we're crafting

spaces where neighbaors become friends, and every street feels like home,

R RESPONSIVE
MORTGAGE SREoARAY

i www.greentech.homes (€€ Call us for an appointment

8 - May 2026 = ; -1 (423)954-7561
¥ ¥ sales@greentechbuild.com : o Moo i




here’s something
powerful that happens
when the right people
are in the same room.
You can’t always measure it.
You can’t always predict it.
But if you’'ve been to a Real
Producers event, you've felt it.

Conversations that turn into
opportunities. Introductions
that lead to partnerships.
Moments that shift the
trajectory of a business... or
even a life.

And it all starts with a simple
decision: to be in the room.

For our agents, being in

the room means more than
just showing up to another
event. It’s about surrounding
yourself with the very best in
our market... the ones who
are doing it at the highest
level, navigating the same
challenges, and finding ways
to win anyway.

It’s where conversations go
deeper than surface-level.
Where ideas are exchanged
freely. Where you realize
you’re not alone in the
pressure, the pace, or the
pursuit of excellence.

It’s where collaboration
begins to replace competition.

Because the truth is, the
agents who grow the fastest

10 - May 2026

aren’t the ones trying to
figure it all out on their
own... they’re the ones who
are connected. They’re
learning from others,
sharing what’s working,
and building relationships
that extend far beyond

a single transaction.

And that doesn’t happen
from behind a screen.

It happens in the room.

For our Preferred Partners,
the value is just as real... but
it looks a little different.

This isn’t about handing out
business cards or trying to
meet everyone in the room.
In fact, it’s the opposite.

It’s about slowing down and
being intentional.

It’s about having a few
meaningful conversations
instead of a hundred

quick ones. It’s about
understanding what matters
to the agents you serve...
how they think, what they
need, and where you can
genuinely add value.

Because the partners who
win in this community
aren’t the ones who chase
transactions... they’re the
ones who build trust.

And trust is built face-to-face.

It’s built in conversations
that aren’t rushed. It’s built
in consistency... showing up
again and again. It’s built
when agents begin to see
you not just as a vendor, but
as someone in their corner.

That kind of relationship
doesn’t start online.

It starts in the room.

But maybe the greatest value
of all... is what happens to
our culture.

When the top agents and

the best partners in our
market consistently show up,
something shifts.

Walls come down.
Conversations open up.

People begin to know each
other... not just by name or
production, but by story.

And when that happens,
everything changes.

Referrals increase.
Partnerships strengthen.
The overall experience
for clients gets better. And
our industry becomes
something more than a
collection of individuals

chasing deals... it becomes
a community.

A community built on

trust. On relationships. On

a shared belief that we are
better together. That’s what
we’re building through

Real Producers.Not just a
magazine. Not just events.
But a room where the right
people come together... and
leave better because they did.

So if there’s one
encouragement I'd leave you
with, it’s this:

Don’t sit this one out.

Don’t assume you’ll catch the
next one.

Don’t underestimate

what can happen from a
single conversation.

Be in the room.

Because you never

know which connection,
which conversation, or
which moment might
change everything.

Jeff White,
Owner/Publisher

lodestarhomeinspections.com
steve@Lodestarhomeinspections.com

615-806-3456

emilyd@achosahw.com

www.achosahw.com

{eading the Way Home

Licensed Drone Pilot
Radon Testing
Air Quality & Mold Testing

Emily
DENE]

Chattanooga -

There’s a new
home warranty in
town! Achosa
lets homeowners
work with any
service provider,
and pays them
on the same day!
We prioritize
getting repairs
done FAST!

ACHOSA

SAFEGUARD = "

What Matters Most

T

423-875-2500
Katelyn Helton

Goss Insurance Agency

The Power of Independence

4706 Hixson Pike, Hixson, TN 37343

gossinsurance.com
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Chattanooga Sales Team

BY JEFF WHITE
PHOTOS BY
WILLIAM GRIGGS
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IN REAL ESTATE, THE
RIGHT PARTNERSHIP CAN
CHANGE EVERYTHING.

For agents navigating the world
of new construction, success isn’t
just about finding the right home
for a client. It's about having the
right builder alongside you. One
who values your role, protects
your relationship, and helps you
deliver a seamless experience
from start to finish.

That’s exactly where Empire
Homes has set itself apart in the
Chattanooga market.

At its core, Empire Homes is built
for partnership. Not as a tagline,
but as a philosophy that shapes
every step of the process. From
the first online inquiry to closing
day, their systems, team, and
communities are intentionally
designed to support both the
agent and the client, creating a
smoother, more confident path
for everyone involved.

Picture this: you’re working
with a buyer relocating from out
of state. They’re overwhelmed
with options, timelines are tight,
and new construction feels

like a moving target. Instead

of navigating it all alone, one

call to Empire’s Online Sales
Coordinator (0OSC) brings clarity,
pinpointing the right community,
aligning expectations, and
setting the process in motion
before your client ever steps

foot in Chattanooga.

That’s what partnership looks like
in practice.

A Smarter Starting Point
Empire Homes has reimagined
the front end of the buying
journey through their Online

Sales Coordinator, creating a
centralized resource that protects
your time while creating clarity
for your client.

In one conversation, agents

can quickly identify the best
community fit based on lifestyle,
budget, and timing, eliminating
hours of research and
uncertainty. Just as importantly,
starting with an OSC ensures
you are properly registered
with your buyer from day one,
protecting both your relationship
and your commission.

It’s a small step that creates a big
sense of confidence.

From there, the transition is
seamless. The OSC coordinates
the next step, connecting

you and your client with a
Community Sales Consultant,
who brings the community

to life through onsite tours,
floor plans, and lot selection.

Behind the scenes, Empire
continues to remove friction

in a way that allows you to

stay focused on what you do
best: advising, negotiating, and
delivering an exceptional client
experience. Their team handles
builder contracts and paperwork,
simplifying one of the most
time-consuming aspects of the
transaction. After contract, a
dedicated closing coordinator
works alongside the buyer’s
lender to ensure everything is
aligned for a smooth closing day.

The result is a process that
feels less complicated and far
more collaborative.

Flexibility That Serves

the Client

No two clients are the same,
and Empire Homes has built its
process to reflect that reality.

Through two distinct pathways,
agents can tailor the experience

based on what matters most to
their client.

With Envision, buyers have the
opportunity to build from the
ground up, selecting finishes,
features, and design elements
that reflect their lifestyle. This
experience comes to life at
Homebase, Empire’s design
studio located in Chattanooga’s
North Shore, where clients can
fully step into the vision of their
future home.

For clients who need a quicker
timeline, Embrace offers
professionally designed, quick
move-in homes curated by
Empire’s design team—delivering
both efficiency and elevated style.

For agents, this flexibility creates
a powerful advantage: you're not
forcing a client into a box. You're
guiding them to the right path.

Communities That

Feel Different

Empire Homes doesn’t just build
homes. They build environments
designed to enhance the way
people live.

Every community is developed
with intention, blending
architecture, green space, and
amenities to create places
where connection happens
naturally. Through their
Empire Fit program, that vision
shows up in everyday life,
whether it’s neighbors meeting
on walking trails, gathering
for a game of pickleball, or
simply enjoying shared spaces
designed for interaction.

Because it’s not just about what a
home looks like. It’s about how it
feels to live there.

It’s about creating places where
neighbors become friends, where
routines turn into rituals, and
where “home” extends well
beyond the front door.

Designer at Homebase

Chattanooga Real Producers - 13



A Presence That Reflects
the Market

Empire Homes’ footprint across
Chattanooga reflects a deep
understanding of the diverse
needs of today’s buyers.

In East Brainerd, communities
like Wildflower and Social Circle
offer thoughtfully designed single-
family homes with family-friendly
amenities and modern layouts.

In the heart of the city, BelleWether
places residents within walking
distance of Coolidge Park and

the iconic Walnut Street Bridge,
blending urban access with
intentional design.

And with the launch of

Chastain in Ooltewah, Empire is
introducing a community that
connects homeowners directly to
the outdoors through access to the
CoWah Trail system, which offers
a lifestyle that balances nature,
convenience, and community.

Opportunity at the Right Time
For agents, new communities
don’t just represent inventory.
They represent opportunity.

With the launch of Chastain,
Empire’s Founders program
gives early buyers access to
premium lots, introductory
pricing, and exclusive design
incentives. That means you can
bring real, tangible value to
your clients while positioning
yourself at the forefront of

a growing community.

In a competitive market, having
access to those early opportunities
can make all the difference.

Because the best agents
don’t just need inventory. They
need alignment.

A Partner You Can Trust

At a time when transactions
can feel increasingly complex,

14 - May 2026

Empire Homes offers something
refreshingly simple: a process you
can trust and a partner you can
rely on.

Every touchpoint is designed

to support you, empower your
client, and create a smoother path
from start to finish. It’s not about
replacing the agent. It’s about
reinforcing your role and helping
you deliver at the highest level.

Because at the end of the day, the
best outcomes don’t come from
working harder alone. They come
from working better together.

And when you have a builder
who is truly built for partnership,
everything changes. The

process becomes smoother, the
experience becomes stronger, and
the relationships last far beyond
the closing table.

That’s the difference. And in

Chattanooga, it’s exactly what
Empire Homes is building.

Online Sales Coordinators

They build
environments
designed to enhance
the way people live.




Follow them on social media and share
their page with your friends, family
and clients!

Reach out to them personally and
thank them for partnering with
O ur r e e r r e Chattanooga Real Producers!
P a rtn e rS Add them to your personal list

of preferred vendors and call
them first when you need the
services they can provide!

Hey, REALTORS®!

4. Invite them to coffee or dinner

Chattanooga Real Producers magazine and events and invite some other REALTORS®
are made possible by the generosity of our amazing to join you! Relationships are
partners. They are more than simply advertisers. the root of good business!

These are businesses that have been vetted and have

come highly recommended by other top agents in our 5 Share their information with newer
city. They are an invaluable resource to you, and we ® agents and give them an opportunity to

encourage you to thank them in the following ways: help them succeed in this industry.

Gota Roof Leak? Uh Oh...Better Call JACO!

RESIDENTIAL & CO/\/\/\/\ERCIAL“"

iy < - '*“”L-.*- TI

Insurance
Claim

Specialist
Landon Harper A AL

423-762-5065 JACO

Lharper@ tracting.net CONTRACTING
frperjococontrading.ne CONTRACTINGT

We guarantee fast turnaround times to get jobs scheduled and completed
Free inspections & reports to agents ® No job is too big or too small ® 10+ years in business
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ENVISION

HOME

Design your way home with Empire Homes

At Empire Homes, we create connected communities rooted in the
history and the natural beauty of Chattanooga—places where life
happens not just within four walls, but along pathways, in shared
spaces, and between neighbors. Thoughtful planning, fresh floor plans,
and inviting amenities come together to create an authentic sense of
place where you can connect, explore, and breathe.

We also believe your home should be a true reflection of you.

That’s why we offer home paths that let you design your way home,
including our ENVISION HOME path—a program that provides you
benefits from the beginning before construction even breaks ground.
Guided by our professionals at Homebase design labs, you'll choose
everything from structural options and layouts to curated finishes and
personalized details to build a home that feels thoughtfully yours.
From foundation to finish, it’s in your hands.

Empire

EmpireHomes.com
423.460.9291




ENIC CITY

G A G E
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THE TOP

LENDING TEAM
FOR CHATTANOOGA'S

ELITE AGENTS

"Owning a rental property
doesn't have tobe a

headache. Call me today and
experience the relief of

management made simple.”

(423) 847-2080

IAN PFEIFFER
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SECURING YOUR REAL ESTATE
INVESTMENTS, ONE TITLE
AT A TIME.

Two Convenient Locations:

Downtown ' !

1830 Washington St,
BRIDGE CITY

Chattanooga, TN 37408

423-417-1344 C /5
ordersdt@bridgecitytitle.com

East Brainerd

7158 Lee Highway
Chattanooga, TN 37421

423-417-1338

orderseb@bridgecitytitle.com

www.bridgecitytitle.com

* Real Estate Management

« Joint Venture Management

« Joint Venture Formation

« Small Business Investment and Support



BY JEFF WHITE
PHOTOS BY

: ERIENCES BUILD COMMUNITY

ability to blend creativity
with strategy. Through
hands-on projects and close
collaboration with local
businesses, she began to
notice something that would
stay with her.

“I've always believed people
remember how something
made them feel,” Annalee
shares. “If you can create
an experience where
people feel connected,

that’s what lasts.”

That belief has become the
foundation of everything
she does.

Annalee did not enter real
estate in the traditional
sense. She stepped in
through marketing and event
planning, bringing a fresh
lens to how a real estate
business could connect with
its audience.

After meeting Kyle Johnson
through a family connection,

she saw more than just

an opportunity. She saw
alignment in values, vision,
and the way business should
be done. What started as a
conversation turned into
arole with Real Estate
Partners, where she initially
focused on marketing before
expanding into transactions.

One of her early
contributions was helping
rebrand the business into
Kyle Johnson Homes,
creating a cohesive identity
that better reflected the
team’s direction. But beyond
branding, Annalee quickly
found her strength in
something deeper.

She creates environments
where people connect.

From organizing business-
to-business events to
coordinating market
updates that bring together
agents and industry
partners, her work is
centered on intentional
experiences. These are

not events for the sake of
activity. They are designed
to create real conversations
and lasting relationships.

At a recent market update she
helped organize, the room
felt less like a formal event
and more like a space where
people genuinely wanted

to engage. Conversations
lingered. Introductions
turned into opportunities.

It was not about how

many people showed up,
but about what happened
while they were there.

That is the difference.

For Annalee, real estate is
not just about transactions.

It is about the ecosystem
surrounding them.

The people, the local
businesses, and the shared
experiences that make

a place feel like home.

She has a growing passion
for highlighting the best

of Chattanooga, from local
restaurants and gyms to

the hidden gems that give
the city its personality.
Whether through events,
social media, or future plans
for a dedicated YouTube
platform, her goal is simple.

“I want to be someone

who brings value to the
community, not just through
real estate, but by helping
people discover what makes
this place so special.”

It is marketing with
purpose. Not just to promote,
but to connect.

That same heart for
connection shows up in her
involvement with Y-CAP,

an after-school program
focused on supporting and
mentoring young people.

Annalee and her team are
actively engaged, helping
create opportunities that go
far beyond a safe place after
school. From supporting

life skills like job readiness
and driver’s education to
organizing events that raise
awareness, she sees this
work as an investment in
the future of the community.

“If we want a stronger
future, we have to invest

in people now,” she says.
“Y-CAP is about giving

kids the support and
opportunities they might not
otherwise have.”

Chattanooga Real Producers - 21




She is currently

helping plan initiatives
designed to bring more
people into that mission.
Not just to observe, but to
participate. To be part of
something meaningful.

Because for Annalee, building
community is not an idea. It is
something you do.

Inside Real Estate Partners,
Annalee has found an
environment that reinforces
everything she values.

In an industry where many
chase independence early,
she has taken a different
approach. She has chosen
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to grow in proximity to
strong leadership, a healthy
culture, and a team that
believes in collaboration
over competition.

She speaks highly of the
support around her, from
leadership to fellow agents,
and the way the team
operates with both clarity
and care. It is a place where
questions are welcomed,
growth is encouraged, and
success is shared.

“I want to grow with a team
that’s building something
bigger than just individual
success,” Annalee says.
“That’s what excites me.”

I’'VE ALWAY S
BELIEVED PEOPLE
REMEMBER HOW

SOMETHING MADE
THEM EEEL.” |

That mindset is not only
refreshing. It is strategic.

Behind her steady rise
is a mindset rooted in
consistency and intention.

Annalee begins her days with
gratitude and affirmations,
setting the tone for how she
approaches her work and her
relationships. She believes in
the power of small, consistent
actions and the long-term
impact they create.

“Im not in a rush,” she
says. “I just want to get
better every day and build
something meaningful
over time.”

“There is nothing noble in being

superior to your fellow man; true
nobility is being superior to your
former self.” - Ernest Hemingway

Scan QC Code

. 423-708-4108 - & q ; 4

THE BYRAM GROUP
CROSSCOUNTRY MORTGAGE"

CrossCountry Mortgage, LLC | 36 E Main St, Suite 102 | Chattanooga, TN | 37408. Equal Housing Opportunity. All loans
subject to underwriting approval. Certain restrictions apply. Call for details. NMLS2338543 NMLS3029 (www.nmlscon-
sumeraccess.org). Georgia Residential Mortgage Licensee.



WE SOLVE

BASEMENT CORRECTORS

Waterproofing Professionals

o BASEMENT WATERPROOFING

o CRAWL SPACE ENCAPSULATION

o BASEMENT WALL STRAIGHTENING
* FLOOR STRAIGHTENING
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FAQS

How does
Chattanooga Real
Producers work?

Connecting. Elevating. Inspiring.

For those who may be new to Real Producers, or if you are
just curious, here are some quick facts about Chattanooga
Real Producers:

The Heartbeat: We seek to elevate the culture of our local real
estate community by INSPIRING us to KNOW ONE ANOTHER
BETTER, creating stronger CONNECTIONS, more trusted

relationships, and more repeat business for everyone involved.

Distribution: This magazine is sent free of charge to the top
300 agents in the greater Chattanooga area based on MLS
productivity. Within this area, there are over 3,000 active
agents, but everyone who receives this publication is part of an
elite group. You are remarkable. Just to be in this group is truly
a badge of honor!

Content: This is all about you, the Chattanooga real estate
community. We do personal and unique stories on members

of this community, giving you a platform to inspire others. Our
goal is to go beyond the numbers and take a deep dive into the
personal side of the industry, to inspire us to know one another
better. It costs absolutely nothing for a real estate agent to be
featured in the publication. But to be featured, an agent must
be nominated by a peer or leader in the Chattanooga real estate
community. We are always taking nominations and encourage
you to nominate individuals who are making a huge impact on
our local real estate market.

Our Partners: Anyone listed as a “preferred partner” in the
front of the publication is a part of this community. They will
have an ad in every issue, attend our events and be a part of

our online community. We don’t just find these businesses off
the street, nor do we work with all businesses that approach

us. One or many of you have recommended every single
preferred partner you see in this publication. We do not meet
with businesses until they are vetted by one of the agents in our
community and receive a “stamp of approval.” If you are looking
to add to your arsenal of incredible vendors, look no further.

Networking Events: Along with the monthly publication, we
host various social networking events where top agents, along
with our top preferred partners, get together at reputable
local venues to rub elbows, mastermind, have a good time
and strengthen our greater Chattanooga community. We
communicate information about the events through the
publication, texts, emails and social media.
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CONNICTING, ILEVATING, INSPIRING.

Nominate Your Favorite Agent: We are always accepting
nominations for feature stories! If you know a colleague who
is absolutely on fire and deserving of celebration, we would
love to feature them in an upcoming edition of Chattanooga
Real Producers magazine! Categories may
include Top Producer, Rising Star, Team
Leader, Broker, Making a Difference,
REALTOR® on Fire, etc. To nominate a fellow
REALTOR®, simply scan this QR code and
follow the prompts. We look forward to
receiving your nominations!

Recommend Your Favorite Vendor: What makes our
preferred partners different than any other “vendors list”

is that we only partner with businesses that have been

vetted and recommended by top agents. In other words,

our preferred partners are trusted businesses that can be
considered the best in their particular industry. Don’t see your
favorite on our list? We would love your recommendations!
Scan this QR code and recommend your
favorite affiliate business and be sure to state
what you love about them! We look forward
to receiving your recommendations!

Jeff White

Owner/Publisher

Chattanooga Real Producers
JeffWhite@RealProducersMag.com

Finally, a service that helps
listings photograph beautifully
without-the staging price tag.

— Sabrena Smedley
Sabrena Realty Associates, LLC

Home Preparation
for Real Estate

Make every listing's first
impression count

Your Trusted Partner in

Comprehensive Property Inspections

an
Advanced Comprehensive Customer-Centric Certified
Technology Services Approach Expertise
= ({ii}\
a
u) —
— 0 '\ . °
Radon Testing Residential &

Commercial Inspections

Over 14 Years of
Experience

Dan Lindeman

Owner &
General Manager

[0)
423-559-9495 2yE
tristatepropertyinspections@gmail.com

tri-statepropertyinspections.com

For Friends,
Family, Clients,
& Employees:

Give gifts that last

FOREVER.

GET
STARTED
TODAY

Anders Clarke | 423.902.0103
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TVFCU now offers a complete
mortgage menu for every buyer.
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Next-Morning Delivery with a convenient
Online Portal to manage scheduling and

media for all of your listings.
- tvfcu.com | 423-634-3600

CALL TO LEARN MORE!

423.760.9120 WILLIAM GRIGGS

Williamgriggsphotography.com
WilliamGCriggsart@gmail.com PHOTOGRAPHY

Veteran Owned, Family Run,
Local Small Business

Our Culture of Service means we take care of
our customers and their belongings.

EQUAL HOUSING
LENDER

NMLS #460298

Federally Insure
by the NCU/

Call today to find out why we are the
premier moving company in the = bl - ,
Chattanooga area! . ' o= B L LS. i Gy
" LOCAL- LONGTISTANCE - RESIDEN TIAL» COMMERCIAL SENIOR MOVING

4 2 3 1 z 6 3 ‘B 1 0 0 0 We Also Offer 24/7 Climate-Controlled Self Storage Units of All Sizes!
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takes a unique skill set to guide people
l tthrough one of the biggest decisions of their
lives. It requires preparation, adaptability,
and the ability to navigate challenges when things
don’t go as planned. But more than anything, it

requires trust. That’s something Drew learned long
before real estate.

His first career pursuit was coaching. He became a
collegiate soccer coach and committed himself to
teaching young adults how to compete. He loved the
opportunity to encourage and uplift his players as
well as the relationships that went along with it. He
spent 15 years honing his skills and building a great
program before he looked for something new.

Thanks to his long coaching career, Drew built his
foundation around leadership, relationships, and
genuinely caring for the people he served. Coaching
taught him how to bring individuals together, earn
trust, and help others reach their goals; lessons that
would later define his approach to real estate.

“The things I love about coaching are the same
things I love about real estate,” Drew explains. “It’s
relational and it’s competitive.”

Drew’s introduction to real estate came in 2016 while
he was still coaching full-time. What started as a side
pursuit quickly grew into something more. Over the
next several years, he transitioned fully into real
estate as his business expanded, driven largely by
referrals and the relationships he had built.

From the beginning, Drew approached real estate
differently. His main goal was never to be the agent
with the most transactions or have the biggest
numbers. Instead, he focused on becoming someone
people could rely on. “My goal is to be the most
trusted,” he says.

That mindset has shaped every part of his business
and helped him be one of the city’s top real estate
agents year after year. Rather than viewing
transactions as one-time events, Drew sees them
as more.

He and his team host client events throughout the
year, creating opportunities to stay connected and
continue investing in the people they serve. Building
community and connecting others is a large part of
what he enjoys. Real estate has given him a special
opportunity to build lasting relationships, forge strong
connections, and help shape the local community.

Chattanooga Real Producers - 31



-

real estate.”

“We never want a home sale or purchase to feel

like something we are enduring for a client. We
want them to know they can rely on our expertise,
knowledge and relationship first approach to
achieve their goals” Drew shares. “We want cultivate
relationships built on trust”

Building strong relationships means doing the right
thing, especially when it’s hard. That commitment to
integrity has become a cornerstone of his business
and a key reason clients continue to trust him and
refer others.
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Paired with the relationships is the other piece Drew
enjoys the most: The competition. It shows up in the
strategy for him; with more inventory and shifting
dynamics, Drew focuses on helping clients make
informed, confident decisions. Whether that means
pricing a home correctly, navigating negotiations,
or simply offering honest guidance. “As the market
changes, so does the approach, and that is a lot of
fun.” Real estate offers a new challenge each day,
giving Drew another chance to be competitive with
the market.

As his business grew, so did his opportunity to serve
on a larger scale. Five years ago Drew partnered with
Nathan Michaels to form the Courtney| Michaels
Property Group. Built on shared values and a
relationship-first philosophy, the team has continued
to grow while staying grounded in what matters most.
The team now consists of Drew, Nathan, and two
team members: Stefan Arroyo and Tim Cobb. Drew
fully embraces the chance to learn from and push his
fellow team members, and their team culture reflects
collaboration and a people-first mentality.

Outside of real estate, Drew’s entrepreneurial spirit
has opened doors to other ventures, including
involvement in a local title company and a

seasonal Christmas tree business. His perspective

on competition grants him focus on the important
things about the most important aspect of running a
business” solving problems. He has enjoyed leaning
into that side of himself since starting real estate. But
the primary focus in his life is his family.

Cassie, who runs Featherlane Design Co. and Drew
have been married for nearly fifteen years, Drew is

a proud father of three. Much of his motivation for
entering real estate was rooted in creating more time
and flexibility for them, and that continues to be one
of the most meaningful rewards of his career. His
weekends and evenings are devoted to supporting
his kids’ interests and spending time with them
whenever he can.

Drew’s business is rooted in trust, service, and
genuine care, one that continues to guide his work,
his team, and the relationships he values most. He
embodies a true competitive spirit, focusing on
constant improvement and encouraging others. He’s
never focused in the numbers, but rather the people
in front of him and their goals in each transaction.

And in a business often driven by numbers, that
commitment to being trusted above all else is what
truly sets him apart. ¥
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LEADING THE FUTURE

www.reli.us

6142 Shalfowford Road
STE 105
Chattanooga, TN 37421

chattancogadrell,us
423-826-4936

RELIABLE CLOSINGS
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Why the right environment changes everything—
and how W XYZ Lounge brings it to life

There’s a reason people talk
about being “in the room where
it happens.”

Because the right room
changes everything.

On March 24, the rooftop at W XYZ
Lounge delivered exactly that. As the
sun dipped below the Chattanooga
skyline, the space filled with many of
the city’s top real estate professionals
for Chattanooga Real Producers’ Toast
to the Top. What unfolded wasn’t just
a celebration—it was a room working
exactly the way it should.

Small groups formed around the fire
pits, where quick introductions turned
into deeper conversations. A lender
congratulated an agent on a recent
closing. Nearby, two professionals

who had just met were already talking
about how they could work together.
Conversations didn’t stall. They carried.

It didn’t feel forced. It felt natural.

And in a business where relationships
drive everything, that distinction
matters. Because when the
environment is right, people show

up differently. Conversations go
deeper. Connections form faster.
Opportunities surface more organically.
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That’s what W XYZ Lounge at Aloft
Chattanooga Hamilton Place is designed
to create.

A Rooftop That Works

As one of the few rooftop lounge
experiences in the Hamilton Place area,
W XYZ offers a setting that immediately
sets the tone. Open air. Fire pits
flickering. A skyline that reflects a city
on the rise.

But what sets it apart isn’t just the
view. It’s how the space functions.
The layout encourages movement.
The lighting softens the environment
without muting its energy. The music
adds rhythm without taking over

the room. Nothing feels overdone,
yet everything feels intentional. It’s
elevated without being formal. Social
without being overwhelming.

“You could tell right away this was going
to be a good night,” one guest shared.
“Everything about the space just made it
easy to connect.”

That ease is the difference.

More Than a Gathering, A
Working Room.

There’s a difference between filling a
room and creating one that works. The
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best events don’t force interaction—they
make it inevitable.

At W XYZ Lounge, that happens because
the environment removes friction.
There’s no rigid structure, no pressure
to perform. People are free to move,
engage, and settle into conversations
that feel real.

That’s why events built on relationships
perform so well here. Networking
receptions feel more genuine. Client
appreciation events feel more
meaningful. Corporate gatherings take
on a different tone—less transactional,
more relational.

In a business built on referrals,
reputation, and trust, the quality of

the room matters more than the size of
the crowd.

Toast to the Top, Seen Clearly

The March 24 Toast to the Top event
made that clear.

This was a group of high-performing
professionals, people who operate at a
high level every day. But for a few hours,
the focus shifted.

Conversations weren’t rushed. Phones
stayed in pockets a little longer. People
leaned in. They listened. They engaged.
There was a steady rhythm to the night,
not manufactured, but natural. That
kind of environment doesn’t happen
everywhere. But it happens when the
room is right.

W XYZ Lounge didn’t compete for
attention. It created the conditions
for meaningful interaction and let the
people in the room do the rest.

The Work Behind the Experience
Experiences like this don’t come
together by chance. They are the
result of a team that understands both
execution and intention.

From the initial inquiry, the W XYZ team
works closely with clients to shape every
detail—layout, flow, food and beverage,
and overall tone. Each element is
considered as part of a cohesive
experience, not a checklist.

“Our role is to take the pressure
off the host,” the team shared.
“When everything is handled well
behind the scenes, people can
actually enjoy being there.”

Service is smooth. Transitions are
seamless. The energy remains consistent
throughout the evening. Hosts are

free to focus on their guests, not the
logistics. That level of execution builds
confidence. And confidence allows
people to fully engage.

Built for the Way People Connect
Not every venue is designed the same
way. Some are built for scale. Others
for formality. W XYZ Lounge is built
for interaction. It performs best with

groups that want energy without losing
intimacy. Where movement matters.
Where conversations matter.

Networking events gain traction.
Corporate receptions feel more human.
Social gatherings feel more alive. There’s
enough activity to create momentum, but
enough space to maintain meaningful
connection. That balance is where the
value lives.

A Fit for a Growing City

Chattanooga continues to grow, fueled
by entrepreneurship, collaboration,
and community. W XYZ Lounge reflects
that momentum.

It offers a space where professionals,
locals, and visitors can come together
in a way that feels current, intentional,

and connected to the city itself. Because
connection doesn’t just happen in
meetings. It happens in environments
designed for it.

What People Take With Them

At the end of the night, people don’t
remember every detail. They remember
what they gained. A new relationship. A
stronger connection. A conversation that
leads somewhere.

On March 24, those moments were
happening all across the rooftop.
Not because they were scheduled.
Because the room made them
possible. Because when the room
is right, everything changes.

And at W XYZ Lounge, that’s not left to
chance. It’s built into the experience.

To book your next event
contact — Crystal Scholl,
Market Sales Administrator
423-206-5400
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REAL PRODUCERS

REALPRGDUCERS | CONMECTING. ELEVATING. INSPIRING
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TIME TO MAKE YOl
DREAM HOME-A R

. RURAL 1"

ST
l Closer to What Matters

Construction Leans + Lot Loans + Land Loans + Home Loans

Mike Congdon

Rural 1* Loan Officer
423.510.9429 | NMLS 1530702
Mike.Congdon@®Rurallst.com
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CASEY BRYANT

MORTGAGE TEAM
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FAMILIES, NOT FILES.
MORTGAGES THAT MOVE
YOUR BUSINESS FORWARD.

PHOTOGRAPHY &
VIDEO PRODUCTION

 LOOKOUT q
EEPING

You didn't start your  BOOKK
businesstobea
bookkeeper. Ve did.

TOP REALTORS IN CHATTANOOGA HAVE
TRUSTED OUR TEAM WITH OVER

7,500

PROPERTIES SINCE 2014

melissa@lktbook.com | 423.497.4144 LT
www.lktbook.com P
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THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

TOP 10 IN THE NATION
RIGHT HERE IN CHATTAN
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