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FOUNDATION

SERVICES

Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

officers works to bring that vision to life by providing customers with quality products and superior service.

Prevention is the

Lisa Jenkins
100 Primos Road
Flowood, MS 39232

BEST SOLUTIO

(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol Street
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson

407 Hwy 80 E
Clinton, MS 39056
(601) 201-7201
NMLS# 76009

Superior.MS 601.941.2125
Post Tension Water Crawl Space
Cables Management Encapsulation Retaining Walls Helical Pier Foundation Repair

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946
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Janice Shumaker
120 Service Drive
Brandon, MS 39042
(601) 832-8227
NMLS #484957

Connie Stacy

407 Hwy 80 E
Clinton, MS 39056
(601) 260-7047
NMLS #484955

Michael Williams

1451 Canton Mart Road
Jackson, MS 39211
(601) 594-5731

NMLS #54479

Morgan Nelson
525 E Capital Street
Jackson, MS 39201

(601) 927-8181
NMLS# 2084241

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Beth Jones

820 South Street
Vicksburg, MS 39180
(601) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith

2600 N State Street
Jackson, MS 39216
(601) 942-9024
NMLS# 922113

Patrick Davis
120 Colony Crossing
Madison, MS 39110

(601) 559-5990
NMLS# 76770

Visit us online at CadenceBank.com/Mortgage

Connect With Us
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted

neighborhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine

possible. Please support these businesses and thank them for supporting the publication!

ADVERTISING / MARKETING
WLBT

(601) 941-1629

WLBT.com

AIR CONDITIONING

Grant Air Conditioning and Heating
(601) 540-0873
www.grantairconditioning.com

CLEANING SERVICE
MS Clean Co, LLC
(601) 665-7838

CLOSING - TITLE & ESCROW
Luckett Land Title
(601) 622-8191

Renfroe and Perilloux
(601) 932-1011

ELECTRICIAN
Campbell Electric, LLC
(601) 573-2702

FOUNDATION REPAIR AND ENGINEERING
Superior Foundation Services

(601) 941-2125

Https://superior.ms

GUTTERS

Dun - Rite Gutters, Inc.
(601) 942-6964
Www.dunrite-gutters.com

HARDSCAPES/ LANDSCAPES

Ramsey Land & Drainage Services, LLC
(601) 506-1107

www.rldsms.com

HOME INSPECTION

Smith Home Inspections
(601) 310-3199

4. May 2026

HOME WARRANTY
First American Home Warranty
(601) 212-4441

INSURANCE & FINANCIAL SERVICES
Matt Pitts State Farm

(601) 500-7631

Www.sfontherez.com

INSURANCE SERVICES
Riverside Insurance Agency, Inc
(601) 371-8355

LANDSCAPE
MGC Landscapes
(601) 906-2593

MORTGAGE LENDER

Cadence Bank

(228) 897-3399
Www.cadencebank.com/mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Cross Country Mortgage
Adam Black
(601) 540-0302

Mississippi Mortgage
(601) 316-7326
www.mississippimortgage.com

Union Home Mortgage
(601) 862-8006
Www.uhm.com

MOVERS/RELOCATION
The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

PHOTOGRAPHY
Abe Draper Photography
(662) 719-5707

J Hook Photos
(601) 209-4446

REP Pro

Cam Lott

(601) 383-2446
WWW.reppro.org

PLASTERING AND CONSTRUCTION
Jingram Plastering and Construction
601-951-6001
jingramplastering84@gmail.com

RESTORATION SERVICES
Paul Davis Restoration
(601) 398-0260
Www.pauldavisflowood

ROOFING AND CONSTRUCTION
Halo Roofing & Restoration
(601) 717-0236

RCC Roofing & Construction
(601) 540-7754
Themississippiroofer.com

Watkins Construction & Roofing
(601) 966-8233
www.watkinsconstructioninc.com

TERMITE & PEST CONTROL
Family Termite and Environmental Inc.
(601) 933-1014

OUR TEAM IS COMMITTED TO
YOUR CLIENT'S HOME BUYING

UCCESS

SANDRA ANDRE JANET TAMMYE
CAGLE BENNETT SYLVESTER DICKERSON

NMLSH 70244 NMLSH 97109 MNMLSH 85845 NMLSH 102099

CONTACT US TODAY

COMMUNITY BANK
MORTGAGE

COMMURNITYBANK.NET | f | MEMBER FDIC | '_'@1 EQUAL HOUSING LENDER
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From pre-qualified to closing, we deliver the kind
of experience that keeps you at the top of your class.

Home Services
Local, long-distance & international moving
Full or partial pack/unpack '
Loading/unloading & transporting

Short & long-term storage

Organizing, decluttering & staging
Property protection
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Leslie Key Kasey Finklea
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Jeff White Abe Draper Carolyn Foley Susan Marquez
Owner/Publisher Photographer Ad Strategist Writer
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Kayland Partee Cindy Raborn Gingerlyn Wallace
Videographer/Photographer Assistant Publisher/ Creative Marketing Director

Event Coordinator

Website: CentralMSRealPoducers.com « Facebook: CentralMsRealProducers
Instagram: centralmsrealproducers « YouTube: www.youtube.com/@CentralMSRealProducers

ﬁ O. Follow us on our social channels for the latest info on exclusive events, newsmakers and more.

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

BUYER INSPECTIONS ¢ SELLER INSPECTIONS « MOLD TESTING

\ Smith Home
Inspections, LLC

With Smith Home Inspections, you will get a lot more /.
than just an inspection. The best part is it’s Free! -

90 Day Warranty | MoldSafe | SewerGard | RecallCheck -
a Full Concierge Service and More! s

Tie Your Closings With the Best!

 Residential & Commercial e« After-hours Closings

Real Estate Closings * Mobile, STATE-WIDE
» Title Confirmation Closings
James E Ren froe * Title Searches * Certificates of Title
. « Title Litigation * Business Formations
Renfroe & Perilloux, PLLC - Wills and Estates  Bankruptcy
648 Lakeland East Drive, Suite A
Flowood, MS 39232

601.932.1011 « www.MSLawfirm.biz

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

MooSare Sewer o0 i @ [, @

Joshua Smith
Certified Home Inspections
MHIB #0681
601-310-3199
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THE DIFFERENGE MAKERS™

Serving Central Mississippi

601-398-0260

Local expertise. _
National strength. =

I'm your neighborhood loan officer, backed by the
resources of America's #1 Retail Mortgage lender.

Let's team up to get your clients home!

@

ol TEAM BLACK
it

Adam Black

Criginating Branch Manager | NMLS121384
M 6015400202

E ablackifccrmomsm

W corncomiAdam-b-Black

16 Livingaion Chrch Road, Seite B, Flora, MS ¥50M
Eual Heaing Oippatiunity, A learr sibject {0 underseiing apposal. Ceran iesnctian spply. Call far demdy. CmasCouriry Meeigage, LT
RELFINZS NELSETSET fwewnmiboonsumensd e s cogh MEsdipol Lcendad Modgage Company. ZEU0_BEbE Yy
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There’s something powerful that happens when the right
people are in the same room. You can’t always measure it. You
can’t always predict it. But if you’ve been to a Real Producers
event, you've felt it.

Conversations that turn into opportunities. Introductions that
lead to partnerships. Moments that shift the trajectory of a
business... or even a life.

And it all starts with a simple decision: to be in the room.

For our agents, being in the room means more than just
showing up to another event. It’s about surrounding yourself
with the very best in our market... the ones who are doing it at
the highest level, navigating the same challenges, and finding
ways to win anyway.

It’'s where conversations go deeper than surface-level. Where
ideas are exchanged freely. Where you realize you’re not alone
in the pressure, the pace, or the pursuit of excellence.

It’s where collaboration begins to replace competition.

Because the truth is, the agents who grow the fastest aren’t

the ones trying to figure it all out on their own... they’re the
ones who are connected. They’re learning from others, sharing
what’s working, and building relationships that extend far
beyond a single transaction.

And that doesn’t happen from behind a screen. It happens in
the room. For our Preferred Partners, the value is just as real...
but it looks a little different.

This isn’t about handing out business cards or trying to meet
everyone in the room. In fact, it’s the opposite.

It’s about slowing down and being intentional.

It’s about having a few meaningful conversations instead of

a hundred quick ones. It’s about understanding what matters
to the agents you serve... how they think, what they need, and

where you can genuinely add value.

Because the partners who win in this community aren’t the

ones who chase transactions... they’re the ones who build trust.

10 - May 2026

And trust is built face-to-face.

It’s built in conversations that aren’t rushed. It’s built in
consistency... showing up again and again. It’s built when
agents begin to see you not just as a vendor, but as someone in
their corner.

That kind of relationship doesn’t start online. It starts in the
room. But maybe the greatest value of all... is what happens to

our culture.

When the top agents and the best partners in our market
consistently show up, something shifts.

Walls come down. Conversations open up. People begin to

know each other... not just by name or production, but by story.

And when that happens, everything changes.

Referrals increase. Partnerships strengthen. The overall
experience for clients gets better. And our industry becomes

something more than a collection of individuals chasing deals...

it becomes a community.

A community built on trust. On relationships. On a shared
belief that we are better together. That’s what we’re building
through Real Producers. Not just a magazine. Not just events.
But a room where the right people come together... and leave
better because they did.

So if there’s one encouragement I’d leave you with, it’s this:
Don’t sit this one out. Don’t assume youw’ll catch the next

one. Don’t underestimate what can happen from a single
conversation. Be in the room. Because you never know which
connection, which conversation, or which moment might
change everything.

Jeff White
Owner/Publisher

Residential & Commercial Roofing - Roof Replacement & Repair - Siding Services
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Serwng Mississippi Homeowners since 2007

Capture the essence.
Elevate the space.

First Time Realtors Receive
Their First Shoot 100% FREE*

*Premium Package | $425 value
Promo Code REPPROI00

REP PRO

&uﬁm PHOTOGRAPHY

Colossians 3:23
WWW.reppro.org
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$8,789,144

Get The Insurance You Need At A Price You Can Afford

Helping you find the best value on auto insurance, home insurance, business insurance,
and more from several of Mississippi’s most trusted carriers.

254-B Katherine Dr. Flowood, MS 39232

601-371-8355 | 769-251-0115
WWW.RIVERSIDE1IST.COM

RIVERSIDE

INSURANCE AGENCY

Scan the code to
learn more about

on Studio 3.
STUDIO WLBTJ3

. —o—*-*

!z-#egAsk us aﬂ)ut advertising \‘

your Ilstmg in live sports!*

12 - May 2026

e
For more, Visit:

wlbt.com/studio3

FROM CONTRACT TO CLOSING, WE __ / A\ ' :
HELP EVERY DETAIL GROW IN THE T 27 =N »
RIGHT DIRECTION. TRUSTED BY s -y '
AGENTS. APPRECIATED BY BUYERS. ! ’!.;‘ f
READY WHEN YOU ARE. "'."-‘ . u C e

/ I l / 4 _/l

W 175 7,

601-414-4141 W uleol) )% ¢ Py ”/f‘/’// 8 ‘/]/3//y

www.LandClosings.com Jackson ¢ Brandon ¢ Hattiesburg ¢ Laurel * Flowood
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The Service Behind the Shot

WRITTEN BY JEFF WHITE
PHOTOS BY ABE DRAPER PHOTOGRAPHY

The Service Behind the Shot

There are plenty of photographers in the

real estate space. Great cameras, sharp

edits, quick turnaround times. But

every now and then, you come across
someone who understands that the real
difference is not in the lens, it’s in the
mindset behind it.

For John Hooker, owner of
JHookPhotos, the camera is simply the
tool. The real work is service.

And that perspective was shaped long
before he ever picked up photography as a
full-time business.

John spent 16 years in real estate. Not on
the sidelines. In the trenches. Listing
homes, working with clients, navigating
deals, and understanding exactly what
agents need when the pressure is on.
During that time, he often found himself
behind the camera, shooting properties
for his company, not because he had to,
but because he enjoyed it.

What started as something practical slowly
became something more.

“I moved into commercial appraising, and
I had several Realtors from my previous
company call me to continue shooting
their listings,” John recalls. “It just

kept growing.”

At first, it was a side gig. Something
to do on the side while maintaining a
corporate career. But like many great
businesses, the demand told the story
before he did.

Eventually, he reached a crossroads.

“It got to the point where it was either

continue in a corporate job or do
something fun and make a living out of it.
That wasn’t a hard decision.”

And just like that, JHookPhotos was
no longer a side hustle. It was the
main thing.

Today, what sets John apart isn’t just his
ability to capture a home well, it’s his deep
understanding of the people he serves. He

PARTNER SPOTLIGHT

never really stopped being a Realtor.

In fact, he still holds his license and
maintains Supra access, something that
gives him a unique edge in both access
and awareness.

He knows the pace. He knows the
expectations. And he knows that in this
business, timing and trust are everything.

“Ilook at it like we’re in the same
business,” John says. “We don’t
necessarily have a product. We’re selling
ourselves as a service.”

That mindset shows up in how he
operates every single day.

While many photographers focus on
getting the shot and moving on, John

is paying attention to the details others
might miss. Not because someone asked
him to, but because he knows what
makes a listing shine.

He keeps a blower in the back of his car
to clear porches and walkways before

a shoot. He’s been known to make beds,
straighten up rooms, and take the extra
few minutes that can make a significant
difference in how a home is presented.

It’s not glamorous work. It’s not what
shows up in the final photo.

But it’s exactly what agents notice.

And more importantly, it’s what helps
them succeed.

John also prioritizes speed and
reliability, delivering most of his
work the very next day. In a market
where timing can impact everything
from showings to offers, that kind of
consistency is invaluable.

But beyond the logistics, what he truly
enjoys is the connection.

“Ilove interacting with people,” he says.
“That’s always been my favorite part of
the business.”

It’s that shared understanding, that

mutual respect between professionals,

Central Mississippi Real Producers - 15
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| love interacting with
people. That's always
been my favorite part
of the business.”

that makes his relationships with
agents more than transactional.
They’re collaborative.

And like the agents he serves, John
understands that success in this business
doesn’t fit neatly into a 9-to-5 schedule.

“Flexibility is everything,” he says.
“This business doesn’t stop, so you
can’t either.”

While his professional life is built
around serving others, John’s personal
life has recently entered a new and
meaningful chapter.

At 58 years old, he just got married for
the first time.

“Who says 58 is too late?” he says with
a smile. “It’s so great to have found the
one after all these years.”

It’s a moment he doesn’t take lightly, and
one he describes as life-changing.
16 - May 2026

“I could fill the entire magazine talking
about how great that is.”

Along with his new marriage comes a
new extended family, something John
deeply values. And while he doesn’t
have children of his own, his life is far
from empty in that department.

He’s quick to tell you about Daisy, his
dog, who he proudly claims is the greatest
in the world.

And he has a story to back it up.

Last October, John experienced a house
fire. In the middle of the night, it was
Daisy who woke him up, ultimately
saving his life.

“If she didn’t wake me up, I most likely
wouldn’t be here telling you this story,”
he says.

So yes, in John’s eyes, every other dog is
competing for second place.

Outside of work, John enjoys golf,
something that has been a part of his life
for years. Before real estate, he actually
worked as a golf pro, a detail that adds
yet another layer to his story. He also
enjoys watching college football and
spending time with family.

But through every season of life, one
principle has remained constant.

“God, family, work. Just make sure it
stays in that order.” It’s simple. Clear.
And for John, non-negotiable.

It’s also the same message he would
share with any agent reading this.

In an industry that constantly pulls at
your time, your attention, and your
priorities, that kind of clarity matters.

Because at the end of the day, success
isn’t just about the deals you close or
the listings you win. It’s about how you
show up, who you serve, and what you
prioritize along the way.

And for John Hooker, whether he’s
behind the camera, helping prepare
a home, or simply showing up for the
people around him, that order guides
everything he does.

In a business built on relationships,

that might just be the most valuable
service of all.

CAPTURE
YOUR PROPERTY'S

ﬁ FHookohotos

601.209.4446
jhookphotos@gmail.com
(©) @jhookphotos € John Hooker

FLOOR PLANS
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RISING STAR

Il{'l‘.“-.\- H\h:"{i

L “.J‘QIIH‘I'J

VA
AT

%

-

/ xﬂ

\l

N
W\

England

WRITTEN BY SUSAN MARQUEZ
PHOTOS BY ABE DRAPER PHOTOGRAPHY

Because Shun England loved kids,

she thought she wanted to be a
pediatrician when she grew up. “My
grandmother kept children, and I
always loved being around them. Plus,
I was pretty smart in school. I was in
the Open Doors program.”

Shun grew up in Jackson. “My mom
passed away when I was four years old,
and I was raised by my father and my
grandmother.” Shun had older sisters,
one of whom is a nurse. “My father
pushed us to be in a medical career,” she
laughs. “He is a great dad and always
made us believe in ourselves.” So after
graduating from Wingfield, she went

to Hinds Community College for a year,
where she worked on an associate’s
degree in science before transferring

to Holmes to study to be an emergency
medical technician. “When I was doing
my EMT internship, we went to a home
where the patient had cats. I can do just
about anything, but I am deathly afraid
of cats. I couldn’t go inside.”

Deciding the medical field was not for
her, Shun turned to something she

had been good at since an early age.

“I always did hair. I did my own hair
when I was in the sixth grade, and then
I began doing other people’s hair. I
ended up going to Magnolia Hair School
to get licensed.”

Shun did hair until she began her career
in real estate. “One of my clients, Sam
Ward, worked for Maselle & Associates
Century 21, and she kept telling me I
had the personality for real estate.”

She decided to give it a go, virtually
attending the Mississippi Realtors®
Institute, as it was the height of the
COVID epidemic. “I passed the test

on my first try, and I was so excited,
although it was a weird time in my life.
Both of my grandmothers died during
that time, and I met Dwanna Stanley, my
broker. Her mom had died in the past
year, so she understood my grief.”

It turns out that Shun’s grandmother
had been in real estate, too. “She
owned several properties, including
27 acres of land in Prentiss. She was
a very savvy woman, despite only
having a sixth-grade education. I was



contract right now. “I'm so thankful for
my two assistants!”

Shun is particularly close to her sister
Afrida. “We were born one year apart.
People have always thought we were
twins. And I'm super close to my oldest
sister, Janet.” But it’s her mentor,
Velicia Stanley, who Shun says is one
of the main reasons she is where she

is today. “She speaks life into people. I
met her through The Agency Haus, and
she reminds me so much of my sister,
Afrida. She pushes me to do my best.”

As a single mother with a teenage
daughter, Shun’s life is full. “My
daughter, LonDyn (15), has amazed
everyone. I'm so proud of her. I also
have a wonderful niece, Makayla (20)
who is about to graduate from college.
Shun says she’d like to get into flipping
houses in the future. “My boyfriend,
Anthony, is a real estate investor. He
owns 202 properties in Vicksburg. He
is amazing at pushing me during the
moments I've wanted to throw in the
towel! But now, I'm at a good place in
my life. I feel that through this career,
I have reached a major milestone in
my life.” ®

happy that she saw me get into real Shun realizes that the work she does
estate before she passed.” is important in people’s lives. Her
business plan is different from most
After she got her license in 2021, Shun’s - “Idon’t do much marketing,” she
first transaction was her own home. “It explains. “When I’'m not working, I'm

was a new home, under construction, a family girl. My grandmother was
and my grandmother was able to see the youngest of 25 kids. Then she had
it. She gave me three pedestals to put 12 kids of her own. When she died,
by the front door, and they are still she had 62 grandchildren and 122
there.” Her second transaction was with great-grandchildren.” Needless to say,
I am b ecause Of th em. Wh en someone in my football standout Deuce McAllister. “It’s Shun has a lot of cousins, plus plenty
been fun getting to know him.” of friends. “I am successful because
family needs to buy or sell a home, they know to call me! 'm so of them. When someone in my family
. . With a heart for helping people, needs to buy or sell a home, they know
blessed because they Speak my name 1n rooms I'm not even 1n.” Shun says she has found her calling to call me! 'm so blessed because they
in real estate. From the Open Doors speak my name in rooms I'm not even
program at school to opening the door in.” With a heavy market recently,
to home ownership for her clients, Shun says she has eleven homes under

20 - May 2026 Central Mississippi Real Producers - 21



WRITTEN BY
SUSAN MARQUE

rom making people look and
feel beautiful to finding them a
beautiful new home, Christina

Wells has had an interesting career path.

She grew up in South Jackson and
moved to Brandon in the sixth grade,
graduating from Brandon High School.
“I attended Meadow Grove Baptist
Church, and I met my husband, Brad, in
the youth group there.”

After high school, Christina moved

into the dorms at Holmes Community
College, where she studied cosmetology.
“I got married at 19, and I did a few
folks’ hair on the side.” She also babysat
for Debbie Carter, who had just started
her own career in real estate.

“Debbie encouraged me to give it a try,
so I started classes.” But life disrupted
her plan when she had her first
daughter. “I ended up with three girls
altogether,” says Christina. “When my
youngest was in preschool, I went back
to finish my classes, and I got my real
estate license in 2015. My youngest
became my little assistant — she often
went on showings with me.”

Alison Palmer sold real estate at Hopper
Properties. “Her daughter and my oldest
daughter were friends,” says Christina.
“Alison found out I was taking classes,
and she took me under her wing. I
started at Hopper Properties after I

got my license.” Christina started in
March, and by the end of her first year
she had made the Top Five in sales at
Hopper. “I started with my sphere of
influence, letting everyone I knew that

I was working in real estate. I was still
teaching at The Club in Crossgates,

and I wrote an offer in my first week. I
didn’t even have my own key fob yet to
show houses - I had to borrow Alison’s!
Honestly, that’s all God.”

While at Hopper, Christina teamed up
with Rebecca Whittington making the
Whitt-Wells Team for several years.

“In 2019 I moved to Havard Real Estate
Group in Pear], where I am now. As a
solo agent, Christina has been either

a Top One or Top Two agent in the
company. “I think my secret to success is
keeping things real. I never know what

the numbers are, and I don’t obsess
about them. One year, I tried to set a
goal of 52 closings one year, and I closed
on 50 houses. I was so upset. I don’t set
number goals anymore, I just focus on
staying consistent and doing a good job.
I network all the time, at church, with

my family, and with my kids’ friends. I
don’t pay for advertising - I'm fortunate
that I get referrals from clients.”

A home is the biggest investment anyone
usually makes in their life, which is
something Christina takes seriously.

TOP PRODUCER

“I want to make sure my clients have

a good experience. To that end, I am
honest with them because they need to
know what they are dealing with. But I
also try to lighten the mood when I can
by joking around. So many of my clients
become good friends.”
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Having her family’s support has been
important. “They all support me, from
staging to putting out signs. It’s a team
effort to make it work.”

For Christine, selling a house is like
keeping her eye on the finish line. It’s
something she understands well, as
her husband and daughters are very
involved in drag racing. “We have
an RV, and we love to travel to races
together. One reason I love real estate
so much is the flexibility it has afforded
me. I am blessed to have agents who
will show houses to my clients when I'm
traveling with my family.”

CONTINUED >




I want to make sure
my clients have a
good experience.

To that end, I am honest with
them because they need to
know what they are dealing
with. But I also try to lighten
the mood when I can by joking
around. So many of my clients
become good friends.”

Drag racing has provided the
opportunity for the family to travel

to several different states. “I now

have clients from the racing world,”
Christina says. “It’s a great thing all
around. All the time we have spent
traveling has really brought my family
close, and because of that, I have three
teenage daughters who choose to spend
time with their parents.

The family got into racing through

Brad, who started when he was just 14.
“Our daughters were racing in junior
dragsters when they were just eight
years old. The girls all love it, and they
are good at it. As a mom, it’s a little bit
nerve-racking for me, but I have learned
to love it.”

Now the girls are nearly grown. Rylee

(21) is finishing nursing school in May,
Reagan (19) is starting her life out in the
workforce, and Rori (15) plays basketball
and track at Park Place Christian Academy
in Pear], where we just moved after selling
our home in Pisgah and renovating Brad’s
grandparents’ old home on the family
land. Christina says she still does hair on
the side for special events like weddings,
proms, homecoming, and such.

Christina and Brad still attend Meadow
Grove Church. “Our parents all go to
that church, and our children grew up
there. It’s a special place for us, because
it really is where all of this started, in
the youth group where I met Brad.” ¥

Valued by Realtors®

Voted Best Mortgage Lender by Madison’s Red
Carpet Best of the Best Awards, Greg Shows delivers
responsive service, reliable financing and loca

decision-making that keeps transactions moving.

L

601.607.3708 | YourCNB.com/Greg | nmis#746590

All loans are subject to credit approval.

Citizens
National Bank

Member

FDIC
LENDER

Residential Cleahing Services
Move In/Move Out

Brook Burt, Owner, Rent-Ready Cleaning

MS CLEAN CO.

Nominated Top 5 Cleaning Companies
2025 for Hometown Magazine

@ (769) 349-4441 « mscleanco1@gmail.com

CREATINGSeautiful Spaces,
SPEC|F|CI-\|.|.Y IDE3|GNE|] FOR YUU

Me Trey Deloach 5
mgclandscapes.comi
B91.806.2503

'BEFURE
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A NOTE FROM CENTRAL MISSISSIPPI REALTORS® E

Central Mississippi REALTORS® has been
M R A R E part of this community for more than a
century. Over that time, the association
F n d t et has grown and the work has evolved,
ou arion

but the purpose has remained the same:
supporting the people and places that
make Central Mississippi home.

CMR decided it was time to take it a

step further. This birthed the CMR
CARES Foundation, a 501(c)(3) nonprofit
created to expand the association’s
ability to serve communities across its
10-county jurisdiction.

CMR CARES is designed to respond

with urgency, providing meaningful
assistance when timing matters most
and stability feels out of reach. This
Foundation will leave an even greater
impact over the next one hundred years.

Learn more at cmr.realtor/cmrcares.

CMR CARES
FOUNDATION

Because Electrical Issues

FAST SCHEDULING. Shouldn’t Kill Your Deal
CLE' R DOCUMENTATION.
“TRUSTED SERVICE.

FAMILY-OWNED.

wi

Electric

L: From inspections to

last-minute repairs, Grant Air

. Conditioning & Heating helps _

keep your closings smooth - Fast,

and stress free. ey 4 4 code-compliant
repairs that

keep closings

on track.

B = Chase Campbell
1| T .
- P : Owner

601-540-0873

grantairconditioning.com GRANT 44 (601 573.2702
AIR CONDITIONING AND HEATING LLC S055 —oid  campbelichase18@yahoo.com
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THE VELVETEEN VENUE

The Room

Where It Happens in
Central Mississippi

WRITTEN BY JEFF WHITE

The doors open. A glass clinks.
Conversations rise.

Across the room, a handshake turns into
a partnership.

A quick introduction becomes
something more.

This is the room where it happens.

On March 19th, as Central Mississippi
Real Producers gathered for Toast to
the Top, that phrase came to life inside
The Velveteen Venue. This was a space
designed for connection, built for
moments that matter.

The Velveteen was created with
intention. As owner Kristi Mosley
shared, the vision was to fill what she
calls a “texture gap” in the Mississippi
event scene. “We saw plenty of rustic
30 - May 2026

barns and traditional ballrooms,” she
said, “but we craved something that felt
intentionally curated.” The result is a
space that blends industrial structure
with soft, refined finishes, creating an
environment that feels both elevated
and welcoming.

As guests moved throughout the space,
the design naturally encouraged
interaction. The openness of the ceilings,
the natural light pouring through
expansive windows, and the seamless
transition between indoor and outdoor
spaces created an environment where
people did not feel confined. Instead,
they felt invited.

And in that kind of environment,
something powerful happens.

A first-time attendee found themselves
in conversation with a seasoned

top producer, a simple introduction
turning into shared ideas and future
collaboration. Across the room, a
preferred partner reconnected with
an agent they had not seen in months,
picking up right where they left off.
Near the windows overlooking the
Reservoir, a small group gathered, not
talking about transactions, but about
life, family, and what truly drives them
in this business.

These are the moments that cannot
be manufactured. They can only be
created when the right people are in
the right room.

And then there is the setting.

Located in the Town of Lost Rabbit and
overlooking the Ross Barnett Reservoir,
The Velveteen offers something rare in
Central Mississippi. It creates a sense

of escape without distance. A true
destination experience, without ever
leaving home. As Kristi described it,
“the water brings a specific tranquility,”
and as the sun sets, “the light hits our
windows in a way that creates a natural
golden hour indoors.” That golden glow
was on full display throughout the
evening, turning an already beautiful
setting into something unforgettable.

The name “Velveteen” is rooted in
meaning. Inspired by the classic story
of becoming real through love, Kristi
shared that it reflects a desire to create
something “authentic and lived-in”

in a world of cookie-cutter venues.

“It represents a luxury that isn’t cold
or distant,” she said, “but warm,
approachable, and deeply personal.”

That distinction matters, especially for
an event like Toast to the Top.

At its core, this event is about building
relationships that last. It is about
creating an environment where top
agents and trusted partners can come
together in a way that is meaningful and
real. The Velveteen made that possible.

Throughout the evening, the energy was
undeniable. Guests stepped onto the red
carpet and paused at the Real Producers
backdrop, capturing moments that

reflected both celebration
and connection. Branded
champagne glasses in hand,
conversations carried

from one space to another, flowing as
naturally as the layout itself.

This is what happens when you put the
right people in the right room. Not just
transactions, but trust. Not just business,
but community.

Behind it all is the vision of Brett
and Kristi Mosley, whose combined
backgrounds in development,
marketing, and sales are evident in
every detail. “We didn’t just ‘buy’ a
venue, we engineered one,” Kristi
shared. Every square foot was
designed with intention, ensuring the
space is not only visually striking,
but also operationally sound and
experience-driven.

This is not a space that was
simply designed. It was engineered
with intention.

The Velveteen is also remarkably
versatile. Kristi described it as a “living
canvas,” a space where “the architecture
is stunning enough to stand alone, yet
versatile enough to disappear behind a
client’s unique vision.” That flexibility
allows each event to feel distinct, while
still benefiting from the venue’s refined,
urban-luxe aesthetic.

But more than anything, The Velveteen
understands what it means to create an
experience. “We approach every event

with radical empathy,” Kristi shared,

recognizing that each
gathering represents
a milestone moment.
From the way sound
carries across the
room to the natural
transitions between
gathering spaces,
every detail is designed to keep people
engaged and connected.

That is exactly what took place on
March 19th.

Toast to the Top is always about
celebrating the very best in our real
estate community. This year, the setting
elevated that celebration even further.
The Velveteen did not just hold the event.
It shaped it. It created a space where
people could be fully present, where
conversations could go deeper, and
where relationships could grow stronger.

For the real estate professionals in the
room, this venue represents something
even greater. It is part of the story we
are telling every day. A reflection of the
lifestyle, the growth, and the quality

of life that makes this community so
special. As Kristi shared, The Velveteen
is “a cornerstone of the lifestyle we are
selling in Madison County.”

Because in the end, the right room
changes everything.

In real estate, there are deals happening
every day.

But then there are moments that define
careers, strengthen partnerships, and
elevate an entire community. As Kristi
put it, The Velveteen is more than a
venue. “We aren’t just a venue. We are
your partners in showcasing the very
best of Mississippi living.”

Those moments are not accidental. They
happen when people choose to show up,
to engage, and to be part of something
bigger than themselves.

They happen in the room where
it happens.

And on this night, there was no better
room than The Velveteen Venue.
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Your Local Resource

RP mes B (Wirecm [ s emee ) e NS, Looking for That 4 \
% owsWecos (@ osalieoem B saifieoson (@ " _ 2 D = . wncum W y . . P rf gM h 1 3 - Mary A"en Bennett
Gren P G gD v @~ RP e A o Ege RO N ertect VMother's 2 7 601-212-4441

o : 2 e 23 ‘ Day Gift? ' _ mbennett@firstam.com

Show mom how much you care with

a gift that helps her household run
smoothly. With a home warranty, she's
covered 24/7, rain or shine, making
everyday life easier.

Let's connect.

firstamrealestate.com ST | g “Your Clients are
Phone Orders: 800-444-9030 ~Wur | Home Warranty My Clients”

©2026 First American Home Warranty Corporation. All rights reserved. FA_AD_MBENNETT_MRP_5_26

e RP S RP = RO g =
R e e & s =¥ Fixing Your Problems

=, 9 - :
- Rujge @ P = el | ——N Since 2013

i AL | MCERCES

i | FROOUCERS e - : ~ -
: - — Water Damage Repairs - Drywall,
- Facia and Soffit, Painting,
Stucco/Plaster, Flooring, Siding,
Framing Mold Remediation

Bathroom and Kitchen Remodeling
Roofing, Flashing, Waterproofing

Home Inspections and Consulting

-D .. (601) 951-6001

J. Ingram Plastering jingramplastering84@gmail.com
And Construction

Your local agent for home & auto

Call me for a quote today

oo StateFarm’

Matt Pitts, Agent

1139 Old Fannin Road Suite G
Brandon, MS 39047-9258
601-500-7631
www.sfontherez.com
matt@sfontherez.com

State Farm Mutual Automobile Insurance Company, State Farm Indemnity Company, State Farm Fire and Casualty Company,
State Farm General Insurance Company, Bloomington, IL

State Farm County Mutual Insurance Company of Texas, State Farm Lloyds, Richardson, TX

State Farm Florida Insurance Company, Winter Haven, FL
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REMOVAL SERVICE

& TWO MEN AND A
JUJ JUNK TRUCK
601.298.8055

twomenandajunktruck.com

Off only valid at the TWO MEN AND A JUNK TRUCK Ridgeland locatio
not be combined with a y rh offer or discount. Not valid on prior
purchosesA Each franchise is independently owne: d nd operate d

rnmuv TEIIMITIE&
ENVIRONMENTAL

601-933-1014

www.family-termite.com e office@family-termite.com
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=) TWO MEN
@) AND A TRUCK.

601.853.9644

twomenandatruckjackson.com
Each franchise is independently owned and operated. | U.S. DOT No. 913816

%/C Dun-Rite Gutters, Inc.
O Y‘ Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

e Top Quality Gutter Installation, Repair & Cleaning Services

e Competitive Prices from Copper Gutters to Leaf Guards
¢ Free Estimates & Professional Consultation

e 2 Year Warranty on Installations

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

HALO ROOFING & RESTORATION

YOUR NEIGHBOR IN CENTRAL MISSISSIPPI

We're specialists in residential and commercial roofing services. Whether you’re dealing with
storm damage, hail damage, or a roof that’s just seen better days, we're here to help with
honest work and high-quality materials! Trust our experts to deliver the most accurate
information to ensure your clients receive the attention they deserve.

Roofing Services ¢ Roof Replacement ¢ Copper Roofing

Roof Repair ¢ Roof Insurance Claims




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

WATKINS

CONSTRUCTION & ROOFING

TRUST,

The Beginning of What We Build

SPRING PROJECTS?

Watkins Construction & Roofing makes it easy to protect
your home with flexible financing and service that goes
above and beyond. From emergency response to final
walkthrough, we don’t stop until you're satisfied, that's
The Watkins Way!

FINANCING AVAILABLE

Payments as low as $129/ma!

SCAN ME

M s01-202-9753
NoMoreRoofleak.com

Commercial & Residential Roofing
Siding * Gutters ® Windows




