


Our new kb FOCUS ON THE SALE.
communit

Built on

in Caldwe
IS NOwW open.

Your clients will
love living here!

We have a great opportunity for your clients,

so don't let them miss out! Now is the perfect
time to discover brand-new homes they can
personalize from the ground up — from floor
plan and exterior style to design choices

and even where they live in the community.
Take a tour, meet the sales team and find

White-glove consignment service for your clients.
. ! 2

When your clients have
furniture they don't - We professionally merchandise and sell
want to move, we take it it in our showroom

homes designed for your clients’ lives and
priced for their budgets. You'll also learn

why we make great partners, see you soon!

- We pick up the furniture
The Charles in Caldwell

From the mid $300s

e 1-and 2-story, 1,478-2,892 sq. ft., 3-5 bdrms., 2-3 baths
UG CR . vour client receives the proceeds

Less stress for them. One less thing for you.

A trusted resource for real

e Community park with tot lot and walking paths
e Walking distance to Central Canyon Elementary School

¢ Near -84, downtown Boise and Boise Airport

e Minutes to shopping, dining and entertainment

16367 Ladybug Ave.
Caldwell, ID 83607
208-617-2785

Scan the QR code for more details

estate professionals.

888-KB-HOMES | kbhome.com

e —
Broker Cooperation Welcome. ©2026 KB Home (KBH). Payment of Broker Co-op requires broker or agentto: (1) comply with the KB® Broker Registration and Commission Agreement (“Broker FREE pIcKUP (208) 887-5828
Co-op”), (2) either accompany client at first visit or register client with a KB Home representative of the community over the phone prior to first visit to community, (3) confirm that a Written
Buyer-broker Agreement (“WBA") has been signed and share commission details with KB sales representative at first visit or phone registration, and (4) submit a signed WBA that predates the

C .
; 0n5| n www.consignhfurnitureboise.com
buyer’s purchase agreement attime of sales contract. Selleris notresponsible for any commissions in WBA that are higher than KB's Broker Co-op. Plans, pricing, financing, When your CIlent g 9

- . "
terms, availability and specifications subject to change/prior sale without notice and may vary by neighborhood, lot location and home series. Buyer responsible for all A . = . g
taxes, insurance and other fees. Sq. footage is approximate. HOA applies. Photos may depict upgraded landscaping/options and display decorator items/furnishings not @ mentions your hame - = u rn I u re 1550 S Tech Ln Ste #1 ’ Me”dlan: ID
o | Warranty .

available for purchase, and may not represent lowest-priced homes. See sales counselor for details. RCE-57759 BOI-1449601




e ———u

y L€ cover sToRry

PROFILES

FUNDIN(‘

F newamericCan

34 New American Funding

Julia Ruis

IN THIS ISSUE

6

8

12
14
18
22
28
34

Preferred Partners

Meet The Team

publisher’s note: Spring is in the Air

By The Numbers

FAQ: All About Boise Real Producers
Cover Story: Elliot Hoyte

Rising Star: Julia Ruis

Partner Spotlight: New American Funding

W%M In Home Organization & Concierge Moves

Expert Packing & Unpacking ¢ Full Home Set Up ¢ Custom, Functional Organization For Every Room

‘Boise McCaII -Surrounding Communities Estf
@ Tidystylehome.com L 208.576.4925

If you are interested in contributing or nominating Agents for certain stories, please email us at tim.ganley@realproducersmag.com

4. May 2026

CLOUT. Boise creates premium visual campaigns designed

to position your listings - and your brand - at a higher level.

Local. Strategic. Trusted.

- Real Estate Media
- Photography Videography
- Social Media Content

www.cloutrealestate.com
208-247-4398 | (0)@clout.boise

pluse

MorrisO)n

Property Inspections

Trusted by Realtors.
Chosen by Clients

Same-Day Reporting ¢ Pre-Listing & Buyer Inspections

Builder Warranty Inspections * Sewer Scope Inspections
Thermal Camera Enhancements * Certified Drone Inspections

- Protecting our client’s health,
oA safety, and investment.

Call today to schedule your inspection.

(208) 810-0426
ckerr@morrisoninspects.com
www.morrisoninspects.com/treasurevalley

Boise Real Producers - 5



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
Leader1031
Kayla Frerking
(208) 866-3348

ATTORNEY - ESTATE
PLANNING, PROBATE
Andrew Johnson
Attorney at Law, PLLC
(208) 586-3266

BUILDER
Core Building Co
(208) 369-3669

KB Homes
(208) 617-2785

6 - May 2026

CLOSING GIFTS
Gifts With an Edge
Tara Michielli
(509) 701-2130

Olive and Vyne
Cheryl Neruda
(208) 283-3217

CONSIGNMENT / FURNITURE
Consign Furniture of
Southern ID LLC

(208) 887-5828

CUSTOM CONTRACTOR
Solid Gold LLC

Marty Short

(208) 371-8984

moving

HOME WARRANTY

FLOORING - HARDWOOD
Phillips Hardwood

Dan Phillips

(208) 608-1228

GARAGE DOORS
Access Garage Door
Bill McKernan

(208) 570-3424

HEATING & AIR

D&A Heating and Cooling
Carter Baker

(208) 455-5158

Even Flo Heating & A/C
BJ Kerwin
(208) 573-0755

HOME INSPECTION
Lawford Home Inspections
Jack Lawford

(208) 861-5057

Morrison Property Inspections
Chase Kerr
(208) 810-0426

Presidential Inspections
Craig Burden
(208) 573-5300

HOME RENOVATIONS
Home Enhancement Co
Spencer Bingham

(208) 282-2792

HOME STAGING /

INTERIOR DESIGN

Studio 3 Staging and Design
Joe Olmstead

(208) 996-3535

HOME WARRANTY

Big Horn Home Warranty
Mason Shepherd

(208) 985-4886

Innovate Home Warranty
Summer Sweaney
(208) 957-1768

INSURANCE
Farmers Insurance
Chris Myer

(208) 860-4476

INSURANCE BROKER
Goosehead Insurance
Spencer Tyler
(949) 377-1073

LANDSCAPE CURBING
Border Magic

Aaron Love

(509) 869-5041

LANDSCAPE LIGHTING
Treasure Valley
Lighting & Display
Jeremey Ferchau

(208) 440-1730

MORTGAGE / LENDER

Castle & Cooke Mortgage LLC
Suzi Boyle

(208) 859-3303

Fairway Mortgage
Sergio Szyrko
(208) 841-3751

Mortgage Tree Lending
Sam Evans
(208) 731-0567

New American Funding
Norm Blaskoski
(916) 220-6614

PrimeLending
Chris Nelson-Orcutt
(425) 327-0202

Synergy One Lending
Byson Smith
(541) 519-1577

The Morrell Team Powered
by JMJ Financial

Matt Morrell

(208) 407-4633

MOVE IN/MOVE OUT AND
CONCIERGE SERVICES
Tidy Style

Heather Bifulco

(208) 576-4925

MOVING / STORAGE
Better Route Moving
and Storage

Eric Lope

(208) 402-5356

MOVING SERVICES
Vantage Moving Solutions
Brent Caito

(208) 809-1693

PHOTOGRAPHY

CLOUT Real Estate Marketing
Blake Clemens

(208) 247-4398

Cy Gilbert Photography
Cy Gilbert
(208) 353-6300

Lux Real Estate Media
Garret Leo
(208) 912-4984

PLUMBING
CrossFlow Plumbing
Christopher Ponce
(208) 559-3321

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Catapult3

Darin Lawley

(208) 375-2500

RE TRANSACTION
COORDINATOR
The Harmony Group
Laura Ferguson
(208) 261-1062

GET YOUR FREE ESTIMATES AND INSPECTIONS TODAY!

-
Roofing Expertise Homeowners Rely On

- Complete Roof Replacement
« Roof Repair

« Metal & TPO Roofing

« Siding & Gutters

- Emergency Tarping

208-999-2863 - roofingstop.com

ROOFING

Central Valley Roofing
Gabriel Johanson
(208) 629-6409

Roofing Stop
Preston Pratt
(208) 999-2863

STAGING

Fina Home Design
Nicole Cahill

(208) 440-5575

TITLE COMPANY
Pioneer Title Company
Rob Mykleburst

(208) 921-8390

Venture Title & Escrow
(208) 515-7740

VIDEOGRAPHY/
PHOTOGRAPHY
Tactical Studio
Tom Chlebowski
(208) 609-3663

WEALTH MANAGEMENT
New York Life

Insurance Company

Zoe Larsen

(509) 608-0473

WINDOW TINTING

Idaho Window Tinting Inc
Darran Crager

(208) 559-3878

CUSTOM CLIENT GIFTS

Done for You

htful gourmet gift b

signed to reflect

vour brand and impress your clients,

20B.939.6775

500 5 Rivershore Lane in Eagle

Boise Real Producers - 7



Meet

The
Team

Tim Ganley Cy Gilbert Garret Leo
Publisher/Owner Photographer Photographer
Syringa Media Co Lux Real Estate Media

Tom Chlebowski Dan Allsup Nick Ingrisani
Photographer Ad & Content Manager Writer
Tactical Studio

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

@ publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Local Expertise. National StrEngth. Genuine Care.

You deserve a powerhouse team that is committed to making
you feel informed, supported, and confident.

Megan McKinzie Chris Nelson-Orcutt

Assoc. Loan Originator | MMLS 2538445 &r. Loan Criginator | NMLS 34404

L 9 315-2689 [%25) 327 2

meganmeking primelending.com enelEon@primelending.com

Primelendiﬂgm

8 - May 2026

Marty and Michelle
Short, Owners

Commercial:

Residential: Multi-Family Ground-Up
Custom Homes Construction
Spec Tenant Improvements
RE 10 Increase Rental Value
Maximized Listings i \ Ground-Up Remodels

Custom Home Construction | Designer Collaboration Included | Quality Builds That Sell Themselves

Call 208-371-8984 | @) solidgoldilc




newamerican P roud Partner of the BCA _ NORM BLASKOSKI
FUND of Southwestern Idaho - (916) 220-6614

Normsloans@nafinc.com

ACCESS

GARAGE DOORS.

SECAUSE FIRST
IMPRESSIONS
CLOSE DEALS

* Pre-Listing Garage Door Tune-Ups

Your Local Builder
Lender Experts it ) Gon) vazz010

. Tina.Magro@nafinc.com
At the NAF Eagle Office, we're here to make
homeownership dreams come true with a CODY RIGGS

variety of tailored loan options: - (208) 576-9080
' Cody.Riggs@Nafinc.com

v/ CONVENTIONAL +/ FHA v/ VA

ANNA SORRELLS
v/ NAF ADVANTAGE + CONSTRUCTION /" HELOC (208) 890-8289

v/ RENOVATION /' NAF CASH v/ JUMBO Anna.Sorrelis@nafinc.com
» Emergency Repairs Before Inspection

* Quiet, Modern Opener Upgrades SHAYLA HARLESS

Contact us Today! T @ GoezTen

Shayla.Harless@nafinc.com

* Full Door Replacements

MICHELLE BERKOV
(208) 353-9929
Michelle.Berkov@nafinc.com

Partner with a
trusted local
PRO - save
this number

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and
for your next g B Upportuniy 8 )

conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify.

i isti ¥ ROSS HUFFMAN
Serving the Treasure Valley listing. "’fz§'< Rates and terms are subject to change without notice. All mortgage loan products are subject to credit » (408) 960-5323
(EOB) &90-4404 X \{z * and property approval. © New American Funding, LLC. NMLS #6606. nmisconsumeraccess.org, . Ross.Huffman@nafinc.com
accessdoorcompany.com/treasurevalley-id % Corporate office 14511 Myford Rd., Ste 100, Tustin, CA 92780. Phone: (800) 450-2010. | ’

=

e Trusts, Wills, POA, & Probate
BIS HORN Just the Flooring Service

Protecting Your Home - Serving All of Idaho PL)VI d e r fo r Yo u ! @ g ANDRE‘(V

I_ﬂ [: AI_' JOHNSON
TRUSTED, &
AFFORDABLE

Whether you want to add a new home to your Trust,

- Real Estate Signs update your estate plan, or learn more about estate

- Banners & Open House Displays

- lehicle & Window Graphics

- Custom Flags & Promotional Materials
- Professional Graphic Design

planning, Andrew Johnson and his team are here to help.

They handle Trusts, Wills, Powers of Attorney, Estate
Administration, and Probate—often providing court

documents within a month and, when applicable,

arranging fees to be paid from closing costs
From eye-catching

yard signs to bold . .
banners and custom PHILLIPS Keep your transaction moving smoothly.
marketing materials, H:'ltAF:PVyROOD
we help real estate  § e
professionals attract |
ttenionandsell [} INSTALLATION. REFINISH. REPAIR. Andrew Johnson
homes faster. Flooring Service - Hardwood Floor Repair Service Attorney at Law, PLLC

Include Big Horn Coverage in Hardwood Refinishing - Solid Hardwood Flooring
Every Closing Package! Engineered Hardwood Flooring - Flooring Installation
(. 208-985-4886 @ info@bighorncoverage.com BOOK A FREE IN HOME CONSULTATION NOW!
B www.bighorncoverage.com - Dan Phillips | (208) 608-1228 | phillipshardwoodid.com

Proudly Serving All of Idaho -

Catapult; |

GET NOTICED. GET LISTINGS SOLD. CONTACT US TODAY.
208-761-5360 - catapult3.com

O (208) 586-3266
andrewjohnson.law

10 - May 2026 Boise Real Producers - 11



PUBLISHER’S NOTE

SPRING

1§ 1n

THE AIR

BY TIM GANLEY

I absolutely love this time of year. The longer days, the warm
evenings, the ability to just be outside again. It changes
everything.

This is BBQ season. Golf season. Pickleball, camping, hiking. This
is the time of year when we get to do life together a little more.

And for me, that’s really what it’s all about.

Spending time with my wife. Watching my son experience

things for the first time. Being outside, unplugged, laughing,
making memories we will talk about years from now. Those
are the moments that stick. Those are the things that matter.

Family has always been the “why,” but this time of year those
memories seem to stick a little more.

To say yes to being outside. To take the extra walk. To

get outside when the sun is still up. To be a little more
spontaneous. To lean into the things that fill you up instead of
just checking the next box.

I have realized more and more that these are not things you
“find time” for. You choose them.

And when you do, everything else tends to fall into
place a little better.

This season just feels different. It feels lighter. It feels full. It is
a reminder of why we work as hard as we do in the first place.
Not just to build something, but to actually enjoy it.

So if you are anything like me, I hope you lean into it.

Get outside. Spend the time. Play the round. Take the trip.
Fire up the grill. Because this is the good stuff.

And this really is the best time of year.

STAGED TO SELL |

~ '( ot T

[FINA

DESIGN TO DWELL,

e & =

staging and design services for the Treasure Valley and beyond
Nicolle Fina (208) 440-5575
HOMF DFSIGaM FINAHOMEDESIGN.COM

@finahomedesign

12 - May 2026

lldaho RESIDENTIAL & COMMERCIAL

WINDOW TINTING

Window
Tinting.com

We can provide -

Sun Control / Security /
Privacy Film

CALL FOR A FREE ESTIMATE, WE WILL COME TO YOU!
208.442.5501 | Idahowindowtinting@yahoo.com

YOUR TRUSTED PLUMBING PARTNER
FOR SMOOTH CLOSINGS

Faith-based. Dependable. Built on infegrity.

Realtor-Ready Services:

e Pre-Listing Plumbing Inspections
® Fast Repairs for Closings

* Water Heater Service & Replacement
e Sewer & Main Line Repairs

® Re-Pipes & Remodel Plumbing

® Residential & Commercial Plumbing

<5 TACTICAL STUDID
tac.photo

Call Today — We Help You Close With Confidence

(208) 559-3321 | crossflowplumbingllc@gmail.com

Boise Real Producers - 13
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(@ PioneerTitleCo.

GOING BEYOND

We’re an Idaho Original.

There’s locally owned... and then there's Pioneer Title Co. You can
venture to guess, but the facts don't lie: we've been ldaho’s ORIGINAL
locally owned and operated title company since 1949.

For 75 years, we've been Going Beyond for Idaho and we’re just
getting started.

with award

Radon Testing - Indoor Air Quality Testing - Pest Inspections

Well Water Productivity & Potability Testing - Mold & Particle 1D Testing

Manufactured Home Foundation Certifications
winnin g
ID /") ®) tos Don't Buy a Home Without Our Seal of Approval!
INCLUDED WITH EVERY INSPECTION:
") 2T - 120-Day 53,000 Warranty, Including for Mold & Roof Leaks”
_,'// fé —?’——— - « InterNACHI's “We'll Buy Your Home" Guarantee®
{, - Pl / « Refer with Confindence — Our E&0 Insurance Covers You!
x,,—/ N pHOTOGRARHY « 4K Drone Roof Inspection for Applicable Roofs
"EXCLUSIONS APPLY. ASK FOR DETAILS
Headshots C)' Gilbert
Real Estate Photography (208) 353-6300 208-573-5300
Business & Lifestyle Portraits cy@cygilbert.com www.PresidentialHomelnspections.com

14 - May 2026

GET THEIR
HOME LOAN IN
THE FAST LANE

MortgageTree

Lending, Inc.

Ready to take your buyers' loans across the finish line faster?
See how my process accelerates your business:

R | can trigger the CD the minute it @ ['lL get your buyer closing docs out

hits underwriting. No more waiting sooner so they can close faster. |

on docs provide instant funding!

No need to wait at the closing table for the
funding authorization number. Get alerts every
step of the way on the buyer's file's progress.

Partner with me and get paid faster than
ever. Reach out today to get started!

Sam Evans

NMLS# 193206 | NMLS # 1945287
Mortgage Tree Lending
1151 E Iron Eagle Dr | Eagle, ID 83616

(c) 208-731-0567
www.mortgagetreelending.co
Sam@mortgagetreelending.com

. EQUAL HOUSING
apply online at SamEvans.my1003app.com LENDER




COACHES CORNER

Spring Reset

The Mindset Shift Every Real
Estate Professional Needs BY ROXY FELLER
SPRING IN REAL ESTATE ISN’T JUST A SEASON.

It’s an energy.

The market warms up. Listings bloom. Buyers reappear.
Calendars fill. There’s movement everywhere.

But here’s the truth no one talks about in production meetings:
If your mindset is still in winter, your results will be too.
Spring Is Not Just About Inventory — It’s About Identity
Spring represents renewal. In nature, nothing blooms by
accident. There’s preparation happening underground long
before anything becomes visible.

Real estate is the same.

Before your next listing appointment...

Before your next open house...

Before your next record-breaking quarter...

There is an identity shift that has to happen first.

Ask yourself:

* Are you operating from confidence or comparison?

* From clarity or chaos?

* From service or survival?

The agents who thrive in spring aren’t just working harder —
they’re thinking differently.

Clean the Mental Closets!

We all talk about spring cleaning our homes. But what about
cleaning your internal dialogue?

Spring is the perfect time to release:
* The listing you didn’t get

* The client who ghosted you

* The deal that fell apart

* The comparison trap on social media

Confidence is not built by perfection. It’s built by resilience.

The market doesn’t reward the most talented agent.
It rewards the most consistent, grounded, and self-led one.

Visibility Is a Decision!

16 - May 2026

Spring invites visibility. Flowers don’t apologize for blooming.

Yet so many real estate professionals shrink themselves:
* They hesitate to post

* They downplay their wins

* They soften their expertise

Confidence isn’t arrogance.
It’s ownership.

This season, challenge yourself to:
* Show up on video even if it’s imperfect
* Share your market knowledge boldly

» Ask for the appointment without over-explaining your worth

You don’t have to be louder.
You just have to be anchored.

Energy Is Contagious — So Is Doubt!

Buyers and sellers can feel your certainty.

If you’re unsure about the market, they’ll be unsure.
If you’re frantic, they’ll feel pressure.

If you're calm and confident, they’ll trust you.

Spring success isn’t about hype.
It’s about regulated energy.

High-level agents manage their nervous system as intentionally
as they manage their CRM.

This Is Your Bloom Season!

Every agent has seasons:
* Planting seasons

* Pruning seasons

* Rest seasons

* Bloom seasons

If you’ve been doing the work quietly, this might be your

bloom season.

But blooming requires expansion — and expansion can feel

uncomfortable.

Growth asks you to:

* Raise your standards

» Upgrade your habits

* Say no more often

* Trust yourself more deeply

Spring isn’t asking you to hustle harder.

It’s asking you to RISE!

Kayla Frerking
Vice President, Western USA

X, (208) 866-3348
il FaylaFrerking@Leader1031.com
@r www.Leaderi031.com

EDITORIAL NOTE

I want to take a moment to
personally address an oversight

in last month’s publication. The
Coaches Corner article featured

in April was unintentionally a
duplicate of February’s piece.

That miss falls fully on me. Roxy
shows up every month to pour into
this community with intentional,
thoughtful content designed to help
you grow, not just in business, but in
mindset. To have her voice repeated
instead of delivering something new
is not reflective of the standard we
hold at Boise Real Producers, and

I sincerely apologize to her and to
each of you as readers. We take a lot
of pride in delivering fresh, valuable,
and intentional content every single
issue. When we miss, it matters, and
it will be corrected moving forward.

Thank you for your grace, your

support, and for continuing to be
part of this community.

— Tim

3 Leader1031

Navigate Complex 1031
Exchanges with Expert Guidance

Your trusted partner for achieving all your
real estate investment goals!

& & & & & & & & & & 8 & 8@ Mombar
& & & & & 8 B8 R F 8 8

mEE R W AR R R R R E W
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MORE SALES.
LESS PAPERWORK.

At The Harmony Group, we specialize in Transaction Coordination that helps real estate
agents shine. We handle the paperwork, deadlines, and details so you can focus on client
relationships, growing your business, and doing what you do best.Our job is to make your life
easier and your business look even better. Let us bring more ease, efficiency, and peace of
mind to your transactions. When you're ready for support you can count on, we're here.

Transaction Coordinators | Serving the Treasure Valley and Beyond

208-261-1062
laura@harmonygroup.io
www.harmonygroup.io

Laura Ferguson, Owner

T H E

HARMONY

G R OUP

Helping you with insurance for Auto, home,
business and recreational vehicles

Christopher Meyer

Farmers Insurance Agent in Boise, ID
Agent License #: 21377244

943 W Overland Rd.

Meridian, ID 83642

208-563-3388

Call 208-563-3388 today!

For a no-obligation quote.

FARMERS

INSURANCE

18 - May 2026

SEAL THE DEAL WITH

Yeas-&sund Comgort!

« Full-Service HVAC Solutions
« Ductwork & Air Quality Services

« Retro-Fit & Remodel HVAC Projects
« Reliable Repairs & Tune-Ups

Schedule today — keep every home closing comfortable!

@ EVENFLO &

HEATING & AJC
(208) 323-2665 | evenfloheatingandair.com

FEEL THE DIFFERENCHE

/‘l;VEN&TURE

TITLE ESCROW

OUR PROCESS IS BUILT FOR SPEED.
OUR TEAM IS BUILT FOR SERVICE.

VENTURE FORWARD

VENTUREIDAHO.COM | 208-515-7740

Move Into Your Next Chapter -

Graduation and Beyond!

LOCAL AND LONG DISTANCE MOVES
WITH PROFESSIONAL PACKING
AND UNPACKING SERVIGES.

Partner with Viantage Moving to provide your clients
with seamless, stress-free moving services.

Call us today or visit

VantageMoving.com VANTAGE

P22 ioano

to learn more!

208-740-1291 | 10673 W LAKE HAZEL RD #6 | BOISE, IDAHO 83709

Lux Reak Esrate MEDIA

(208)761-7298 | luxrealestatemedia.com

KEEP YOUR
L TRANSACTIONS

Ko\ {s](s )] ON TRACK

Home Inspec

» Pre-Listing Inspections
to Reduce Surprises

Fast, Reliable
Pre-Purchase Reports

Clear Photos &
Easy-to-Read Summaries
Repair-Request-Ready
Findings

New Construction & Final
Walk-Through Inspections

Partner with a
trusted inspector —
schedule your next

inspection today.

Jack Lawford
www.idahoinspector.com
(208) 861-5057

Boise Real Producers - 19



COVER STORY

ELLIOT

FROM SMALL-TOWN ATHLETICS TO ONE
OF BOISE’S FASTEST-RISING BROKERAGES

WRITTEN BY
NICK INGRISANI
PHOTOS BY
GARRETT LEO

Elliot grew up in Tavistock,

a small town of about

10,000 people in the United
Kingdom, where he spent his
youth immersed in athletics.
When he was 13 years old,
an American high school
rugby team came through his
area on tour. His father was
invited to serve as a guest
coach, and Elliot tagged
along to practices, striking

up a friendship with a player
named Chase. After they left,
Elliot lost touch with him until a
few years later, when he was
watching a Boise State football
game on ESPN.

“I saw Chase playing for Boise
State. I reached out to him on

Facebook, and he remembered me.

I told him that I'd started playing
American football. He shared
my game film with the coaches,
I went out there to summer
camp, and they offered me a
scholarship on the second day.”

He played for Boise State from
2012 to 2016, pursuing a degree in
communications while competing
at a level that demanded total
commitment. By October of his
senior year, he knew he was done
with football. His body was worn
down, and he was honest with
himself about what it would take
to continue. Instead, he was intent
on channeling his competitive
instincts into something new.

His senior thesis focused on
luxury sales, which led him

to visit local dealerships —

Audi, Mercedes, Porsche — for
research. Lyle Pearson offered
him a job with their Mercedes
and Porsche brands before he
graduated. He became one of
their top salespeople, thriving

in the environment of high-end
client relationships. But in his
second year, he sat down with the
general manager and asked about
career progression. When the
path was laid out — a slow climb

spanning 25 years — he knew it
wasn’t for him.

“Real estate was a natural
gravitation. A lot of the people I
sold cars to were in real estate
themselves, and I realized it was
something worth pursuing. I got
my real estate license in July 2018
and went into it cold turkey.”

For the first nine months, he
sold nothing. His wife was in
law school and they were close
to broke. By the fall of 2018, he
was driving for Uber and Lyft
to cover bills and carry debt
through the holidays. He gave
himself one final deadline: get
something under contract in the
next week, or walk away and find
another job.

“That’s when the first person from
my first open house I hosted in
July called me and asked if I'd
help them. I closed their listing
and purchase in March 2019.




66

| TRULY BELIEVE
THAT THE

RESOURCES AND
EXPERIENCE WE

HAVE ARE SECOND

TO NONE.”

From March to December, I sold
27 homes and doubled it from
that point onward.”

Elliot credits his athletic
background for much of what
carried him through. Training,
conditioning, and preparing
for competition with no
guarantee of winning — that
mindset translated directly to
professional life. Doing the right
things repeatedly, regardless
of short-term results, became
his operating principle. By the
end of 2021, he had tripled his

production and made the decision

to pursue his broker’s license.

“I knew that moving forward,
if I wanted the business I really
wanted, I needed complete
vertical control, which meant
being my own broker.”

In 2022, he launched his own
brokerage. For three years, he
ran it exclusively as his team’s
operation — deliberately using
that time to test systems and
refine standards. In 2025, he
opened the doors to independent
agents, who operate under

the THG brokerage’s umbrella
with their own branding

and businesses. What makes
the model distinctive, Elliot

believes, is that it was built

by someone still producing at

a high level — not a former
agent or a business operator,
but a current top producer who
engineered the infrastructure
around his own standards.

“I took the time to build a
brokerage that would be up to

i Y

my standards as a top-producing
agent. A lot of brokerage owners
are people who produced a long
time ago, or are entrepreneurs
from other industries. It’s a
completely different framework
when the owner is a current high-
producing agent. I truly believe
that the resources and experience
we have are second to none.”
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He’s assembled a dynamic and
diverse group of professionals
who are committed to raising

the standard of service for both
clients and agents. To provide
that level of service, THG started
with more staff than agents. Elliot
brought in the best people in
their fields to focus entirely on
their role in the business. Their
exceptional marketing helps them
bring on the best people and also
advocate for their clients to the
highest degree.

“It’s important to me that our
industry is looked on in a more
favorable light. Many agents bring
a lot of emotion and ego into the
business and can lose sight of the
fact that we have an important job
to do. It’s not only about us, and
collaboration beats competition.”

Beyond his own production,
Elliot remains connected to Boise
State as a mentor to current
students. He’s also a part-owner
of the Bristol Aztecs, an American
football team back in the UK
where his father works full-time.
It’s his way of giving back —
creating opportunities for young
athletes through the sport that
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gave him his own unlikely path
to Boise.

“I give a lot of my free time

to helping them grow their
program, so more kids have
more opportunities through
football and sports, because
without it, I wouldn’t have had
the opportunities that I had in
my life.”

IT’S NOT ONLY
ABOUT US, AND
COLLABORATION
BEATS COMPETITION.”
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» Quick turn times

« Thorough preapproval reviews up front

« Weekly loan updates for you and your clients
« Renovation loans available for fixers-uppers
« Hablo Espanol

208.841.375] —

3597 E. Monarch Sky Lane Suite 240, Office 209 « Meridian, ID 83646

Copyright©2025 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter into
an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Other
restrictions and limitations may apply. Equal Housing Opportunity. Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage
Lending Act, License No 41DBO-78367. Licensed by the Department of Financial Protection and Innovation under the California Financing Law, NMLS #2289. Loans made or arranged
pursuant to a California Residential Mortgage Lending Act License. Licensed Nevada Mortgage Lender.




SMOOTHSTART

From Castle & Cooke Mortgage

sFREEONE YEAR

INTEREST RATE BUYDOWN

Waiting for the perfect time to buy can backfire!
Contact me today for a SMOOTH START to homeownership!

SUZI BOYLE | 208-859-3303

Branch M | NMLS ID #37810 ‘r, Scan here
ranc anager
sboyle@castlecookemortgage.com & to apply!
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“H NMLS #1251 | castlecookemortgage.com | Equal Housing Lender | 512 North 13th Street, Boise, ID 83702 | LO State License: ID# MLO-10267 | Corporate State . u | I‘ \ I t l E S | L \ | E S | | | E‘ ‘G L E | D‘ k | I O .
Castle & Cooke ucense: i i i qua - fcat

License: ID# MBL-4885 | This is not a commitment to make a loan. Not all who apply will qualify. Loans are subject to borrower and property qualifications.
MORTGAGE, LL.c Contact Loan Officer listed for an accurate, personalized quote. Interest rates, program qualifications and offerings are subject to change without notice.
i Terms and conditions apply. Not available on certain loan products, programs, or purposes. Approval Code: 0126CCMFLY022

PRIME EAGLE LOCATION - Located near the intersection of State
Street and Ballantyne Lane, the neighborhood is just minutes from
downtown Eagle’s restaurants, shopping, and community amenities.

STAGING THAT
VATES G JB LJ\S'T NG:

STRONG COMMUNITY FEEL - Pathways, parks, and shared
amenities encourage neighbors to connect and create a welcoming,
interactive neighborhood environment.

HIGH-QUALITY HOMES AND CRAFTMANSHIP - Homes are built
with modern architecture, high-end finishes, and thoughtful layouts
designhed to maximize natural light and livability.

EXPERIENCE THE CORE DIFFERENGE

Ask about our exclusive VIP services
for Real Producers Agents!

Vacant & Occupied Home Staging
Design Refresh for Listings
Where Style Meets Functionality - We Stage To Sell!

scan for Quick Move-in &
Available Homes

L, MOVING o
o AT ¥

208-996-3535 | info@studio3staging.com
LET'S ELEVATE YOUR NEXT LISTING — CALL US TODAY!

208-402-5356  betterroutemoving.comx info@betterroutemoving.com

Phone: 208.369.3669 | Website: corebuildingco.com
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A Fast-Growing
Business Built on
Faith & Integrity

PHOTOS BY CY GILBERT
WRITTEN BY NICK INGRISANI

Julia grew up in San Diego in a family with a posture
of service who valued diligence and generosity. Her
father operated his own small business out of their
backyard, giving Julia and her siblings a front row
seat to entrepreneurship. More than that, He showed
them how to live with open hands. Whether it was a
meal, their time on the weekends, or a seat on their
couch: No matter how much they had, they shared it
with anyone who needed it.

“We all revered my father so much and always wanted to
emulate him.”

After high school, she got an associate’s degree and planned
on attending nursing school, but God had other plans. Julia
got married at 20 years old to her husband, Ethan, and it
wasn’t long before they were expecting their first child.
Unlikely to afford the cost of living in California on a single
income, they packed up and moved to Boise when their son
was just three months old — a city they barely had roots in
—-with only her brother and his family living here, at the time,
but one that felt like the right place to build a life. In 2019,
they moved into an apartment in Boise where a seed for her
real estate career was planted.

A year into living in their apartment complex, a note appeared
on their door: the property owner was looking for an on-site
manager. Julia brought her one-year-old to the interview.

The woman interviewing her had held the same position at a
similar age and decided to give Julia a shot.

“It changed my whole life. Managing those 50+
apartments, doing the showings, meeting the people,
building rapport, maintaining relationships...

all of it set the stage for real estate.”

While at the apartment, their family grew by one more and
apartment life began to feel too small for her two boys. Julia
started thinking about what came next. At the same time, her
brother had started developing a small-acreage project in his
own Middleton neighborhood and suggested that Julia would
do well in the real estate world.

“From deciding to get my license to getting it was 3.5 weeks.
Then, 2 days later, I found out I was pregnant for a third time.”

The early days were humbling. Rates had shot up to 7%,

and Julia sat in the office with her broker, Colby Lampman,
navigating one of the toughest markets in recent memory. She
set a simple, honest goal for herself: close one deal before her
1-year anniversary so she wouldn’t feel like she’d failed.
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“My optimism
is something

that | think has
been the most
meaningful for
my clients.”

“I closed my first transaction 1 week after my 1-year
anniversary. I just trusted that I'd be successful on God’s timing,
not my own, and kept praying to God.”

Her second year brought $4 million in volume working part-
time, much of it from friends and family for whom she often
charged half her commission or a flat fee. Her third year
brought unexpected change — they were going to build a home
in the very neighborhood her brother was developing, Haven
Ridge... and then her husband was laid off from his dream job.
Julia found herself at a crossroads. Her brother encouraged her
to try real estate full-time for a couple of months and see what
happened. She invested in an Instagram presence and a social
media strategy, and something started to click.

Within six months, Julia had grown her account to 11,000
followers without any paid ads. Her content resonated because
it was genuine: she was documenting the experience of
building a home on an acre in Middleton with her family, next
to her siblings and their families. The Idaho dream.

She began to niche down and small-acreage properties became
her specialty. Through her owner-build and experience with the
Haven Ridge development, she immersed herself in the details
— wells, septics, zoning, multigenerational floor plans, and

new construction — and became a trusted resource for buyers
navigating that specific and nuanced corner of the market.

“I primarily focus on small-acreage properties and have
spent the last 3 years making myself an expert on acreage,
especially land you can build multiple houses on or homes
that have a multigenerational floorplan. That’s a huge reason
why my Instagram blew up in the first place, because I was
building on acreage with my family. It’s what I've become
most known for in the industry among my peers and my
clients. Finding that small acreage niche has transformed my
business and made it so consistent.”

The results followed. In 2024, Julia closed $10 million in
volume. In 2025, she doubled that — $20 million — while
welcoming a fourth child. She describes her trajectory not as
a strategy, but as a series of moments where God provided
exactly what was needed, exactly when it was needed.

Julia’s faith and servant’s heart shape how she works with
clients. She’s also known for her transparency — videoing
streets on showings, describing neighborhoods honestly,
making sure buyers know everything about an area before
they commit. One of her favorite Bible verses is Luke 16:10:
“Whoever can be trusted with very little can also be trusted
with much, and whoever is dishonest with very little will also
be dishonest with much.”

“My optimism is something that I think has been the most
meaningful for my clients. I know that if we hit a bump in the
road, he’s going to come back with something better. Knowing

that God does care, looks out for the best. God has moved so
many mountains for people.”

Now building out a small team and working with a business
coach to add systems and structure, Julia is focused on
sustainable growth — the kind that doesn’t come at the
expense of her family. Her husband’s support has been central
to everything, and she’s clear-eyed about that. She wants to
keep doing meaningful work, keep giving back, and trust that
the rest will follow.

“Without my husband being a full-time supporter, I wouldn’t
be in the Boise Real Producers magazine and be able to do
what I do.

Outside of work, Julia loves nothing more than being outdoors
with her family. Whether she’s out hiking in the mountains or
on a river walk, she loves being able to easily go outside and be a
part of nature’s beauty while making memories with her kids.

Above all, Julia’s business shines because of her integrity,
generosity, and commitment to doing things the right way:
always going above and beyond for her clients in every way
she can. @
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Trusted. Respected Proven.

Helping agents and buyers win with clarity, confidence, and speed..
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PARTNER SPOTLIGHT

: ! | B There is something different  Founded by husband and
; - | i ' about New American wife duo Patty and Rick
| h

Funding. And if you spend Arvielo, the company was
Inside New - \ : even a few minutes with built with a simple mission

American
Funding

PHOTOS BY
TOM CHLEBOWSKI

their team, you feel it.

It is not just the products. It
is not just the scale. It is not
even the accolades.

It is the people.

And more importantly, it is
how those people show up
every single day for their
clients, for their partners,
and for each other.

Built Different On Purpose
New American Funding did
not set out to become what it
is today.

to serve people well. What
makes that powerful is what
did not happen next. They
never chased going public.
They never shifted their
focus to shareholders.

They stayed grounded
in people.

That decision shows
up everywhere.

With over 74 billion dollars
in servicing, NAF has a level
of stability most lenders
simply do not. In a market
where margins tighten and
volatility becomes the norm,
they do not just survive,
they continue to grow. That
strength allows them to offer
something agents and clients
both value deeply, options.



Norm Blaskoski
BRANCH MANAGER

Michelle Berkov
LOAN CONSULTANT

Cody Crai
LOAN CONSULTANT

Tina Magro
SALES MANAGER

Josh Martin
REGIONAL VP

Craig Stammler
DIVISIONAL VP

Ross Hoffman
LOAN CONSULTANT

Builder Division

Isacc Chavez
LOAN CONSULTANT

Real options. Real solutions.

As Craig Stammler,
Divisional Vice President,
puts it, “A lot of lenders

say they care about the
consumer, but they do not
offer the products to support
that. We do.”

From builder forward
commitments to a deep
product suite designed
for real world buyers,
NAF is built to say yes
more often, especially
when others cannot.

Leadership That Serves
If you want to understand
a company, look at

its leadership.

Craig Stammler did not
start in a corner office.

He started by highlighting
the disclosures for top
producers that work with
him today. What pulled him
into mortgages was not just
opportunity, it was impact,
to serve more families

and help them achieve
financial independence.

Twenty five years later, his
focus is still the same.

“My job is to support my
people,” he says. “When they
are successful and happy,
everything else follows.”

Craig has built his career on
developing leaders, not just
producing results. He focuses
on helping his team grow
personally so they can thrive
professionally. For him, it
always comes back to three
things, career, compensation,
and quality of life.

That mindset is echoed by
Regional VP Josh Martin.

Josh entered the mortgage
world almost by accident,
but what kept him in it
was the challenge and the
opportunity to help others
grow. After experiencing
what happens when
companies shift toward
shareholders over people, he
knew exactly what he was
looking for.

“When companies go
public, it shifts from

people to shareholders,”
Josh says. “NAF made a
commitment to stay private
and that mattered.”

As aleader, Josh is known
for being open, transparent,
and deeply relatable.

“I told myself I would never
lose touch with what it is
like to be on the ground,”
he shares. “That is how you
build trust.”

Together, Craig and Josh
have created a leadership
culture that is present,
engaged, and invested in the
success of their people.

A Team That Shows Up
That leadership sets the tone,
but it is the team that brings
it to life.

Ross Huffman keeps it simple.

“Show up. Get your job
done. Communicate.”

But behind that simplicity

is a deeper philosophy. Ross
does not see himself as just a
loan officer.

“I am a financial advisor on
the largest purchase you will
ever make,” he says.

It is a mindset that shifts the
entire experience for clients
and agents alike.

Tina Magro brings a
relentless energy to her work.

“I do not give up,” she says.
“If someone does not fit in the
box, I will find another way.”

Agents consistently describe
her as tenacious and solution
driven. Where others

see obstacles, Tina sees
opportunity. Her ability to
problem solve, paired with
genuine care, hasled to a
loyal base of clients and
partners who continue to
come back to her.

And for Tina, it is the people
that make it meaningful.

“The excitement of helping
someone into a home,
especially a first time buyer,
never gets old,” she says.

Cody Riggs shares that same
passion for the finish line.

“The best part is the
closing,” he says. “Seeing
the relief and excitement,
thatis why I do it.”

Cody focuses on making
the process personal and
stress free. He understands
that communication

and relationships are
everything, especially in a
high pressure transaction.
His goal is not just to close
a deal, but to create an
experience that clients and
agents want to repeat.

Michelle Berkov brings

a steady, people-first
approach shaped by more
than two decades in the
industry. Her passion
started early, helping

first time home buyers
navigate what can often
feel like an overwhelming
process. That focus has
never changed.
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If you are looking for a lending partner who
communicates, finds solutions, and treats your clients
like their own, this is your team. Reach out, start a
conversation, and experience what it feels like to have
a true partner in your corner.

“Communication is
everything,” Michelle says.
“I am surprised how often
agents are shocked that I
simply call them back.”

She is known for finding
solutions and keeping

deals moving forward. For
Michelle, the answer is rarely
no, it is just a matter of how
to make it work.

Rooted in Community
For Branch Manager Norm
Blaskoski, success is built
on relationships.

After moving to Idaho,
Norm made a deliberate
effort to plug into the

local community. Through
organizations like the
Builders Contractors
Association of Southwest
Idaho, he built connections
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that helped him grow both
personally and professionally.

Today, that same focus drives
how he leads.

“I want people to feel heard,
motivated, and important,”
he says.

Norm is intentional about
creating an environment
where clients, partners,
and team members all feel
valued. He brings energy to
the market through events,
involvement, and a genuine
desire to connect.

His approach is simple.
Work hard. Care deeply.
Show up consistently.

What It Means for Agents
For real estate agents, the
difference is clear.

This is not a team that
disappears after pre approval.

This is a team that picks up
the phone, communicates
clearly, and follows through.
A team that looks for
solutions instead of excuses.
A team that treats your
clients like their own.

They have the backing
of a company with
strong operations, deep
product offerings, and
financial stability to
perform in any market.

But more importantly, they
have the mindset.

They care.
And in a business where that

can sometimes feel rare, it
stands out.

At the End of the Day

Ask anyone on the team what
matters most outside of work,
and the answer is consistent.

Family.

It is what fuels them. It is
what grounds them. And it is
what shapes how they show
up in their business.

Because when people lead
with that kind of perspective,
it shows up in everything
they do.

New American Funding is
not just a lender.

It is a team of people who
care deeply, work hard,
and are committed to doing
things the right way.

And in today’s market, that
difference matters.

vith oul | Inclusi im
Eonldy o R R 1T i

aximize your listing value

We combine cur design
expertise with hands-on home
flipping experience to create
spaces that are both
affordable and market-ready.

HOME

ENHANCEMENT CO j

Call today for a FREE consultation!
208.283.2792 | spencer@homenhancementco.com

ROOFING

ROOFERS FOR |
REALTORS

LN Trueso @ Priority \_/
N vear warranty Scheduling
@ Same Day 20+ Years

Estimates 27 Local Expierience

N 208-629-6409
centralvalleyroofs@gmail.com
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509.701.2130

tara@giftswithanedge.com
www.giftswithanedge.com
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DON'T LET HVAC
KILL YOUR
REAL ESTATE
CONTRACT.
CALL D&A
TODAY TO GET
YOUR SYSTEM
INSPECTED.

+ Pre-listing HVAC inspections
* Heating and AC install,
repair, & maintenance

+ Duct cleaning, humidifiers,

& indoor air quality

+ Escrow billing available

Call Today for Priority Realtor Pricing!

Comfortmaker
(208) 455-5158 | dahvac.com
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Protect what matters most

with the best coverage HELP YOUR CLIENTS ENHANCE THEIR NEW
Home. Renters.

Auto. Life. Business. HOME WITH TREASURE VALLEY LIGHTING.

TREASURE VALLEY Ve R

The N2 Company was named to Inc.’s Licuting & DispLay
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make a meaningful impact beyond profit. Candid Advice HIGHLIGHT STUNNING OUTDOOR SPACES k. | o Ly M Ak | e 3
We offer straightforward, unbiased advice. AW 2 8
Here's the part we're most proud of: Unrivaled Choice - We find and compare coverage ENHANCE SECURITY & AMBIANCE L Clhge o

The magazine you're reading is part and cost for over 20 top insurance companies.

of that impact. Concierge Service - We work for you and are your
go-to-source for customized coverage.
Read how THIS magazine is part of something bigger.

Spencer Tyler
(208) 906-3116

spencer.tyler@goosehead.com

Licensed in ID, CA, OR and AZ
License #17889692 / OK80877
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For 180+ years,
New York Life Insurance

e AR
Let’s help*¥eur ne
Company has helped families b
and businesses build lasting
financial security. As a mutual
company, we put policy
owners first—not Wall Street.
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I'll work with you to create a e
personalized strategy to help you: 10-year warranty
¢ Protect your family ¢ Prepare for retirement s FREE no-obligation
e Grow and preserve wealth e Support your business estimates

Keep your mulch
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Zoe Alden Larsen \ TR - ; _ K

Al Piotagaicr : : ol i Create perfect evenings in your new backyard.
New York Life Insurance Company ] : : i

CA Insurance Lic #4402418 Extend your living space outdoors.
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s
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s Ty S www.treasurevalleylighting.com ¢ (208) 440-1730
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Creati\/e. -ast. Accurate.

=, WORK WITH A LENDER YOU CAN TRUST

What sets The Morrell Team apart is speed and creativity. We find ways to get

loans done, and we dao the small things well, day in and day out. This, in turn,

results in more closed deals and more referrals for you, the agent. Matt, Brad,

and Jen are siblings who are all licensed loan officers with a combined 30+

years in finance, capable of handling the first-time home buyer with care or

[ complex business owners and real estate investors needing creativity to get a
A M loan. All done in-house from start to finish with full control over processing,
underwriting, and funding! We have 50+ investors to choose from, giving us
competitive rates while not having to broker and give up control, leading to the

POWERED BY best possible borrower experience.
JMJ FINANCIAL ‘ \@

b

Call us today to start getting your clients the service they deserve!

The Morrell Team - "Experience the Difference”

MATTHEW MORRELL
MORTGAGE ADVISOR

FOR A HELPING HAND GIVE ME A CALL (mxl\

208.407.4633 a8

JHL FERARCLAL

SCAN HERE TO LEARN MORE

c. 208.407.4633

e. mmorrell@jmj.me
w. themorrellteam.com
NMLS # 1008478




