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Lighting Upgrades

Troubleshooting

Electrical Repairs

Generator Installation

Low Voltage, Data,  
& Fiber Optics

Panel Change-outs

LED Change-outs

Video Surveillance  
Infrastructure

and More!

Residential • Commercial / Industrial • Healthcare • Voice & Data

ElliotServices.com  |  (859) 255-5788

24/7 Service Available

Home Theater • Outdoor Entertainment • TVs & Projectors  
Home Automation • WiFi • Custom Surround Sound • Outdoor Audio 

Your Partner for

Small Business 
of the Year

Call TODAY for a FREE  consultation

(859) 788-4600 | 46Solutions.com
FOLLOW US ON SOCIAL MEDIA!

We also do  
commercial!

Home Technology

T H E  E L L I O T  F A M I L Y  O F  B R A N D S

E S T.  1 9 7 8

CUSTOM HOME CONSTRUCTION
HOME REMODELING

Lexington, KY
   atchison.construction

859-621-3451

As a local family owned and operated 

business our mission is to provide the 

highest quality and value in construction 

services available. We strive to be a 

model organization for our customers, 

our trade partners and others in our 

industry, in all that we do.

SERVING CENTRAL KENTUCKY
FOR OVER 40 YEARS
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!
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The
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Aaron Hutchison
Owner and Publisher

Beth McCabe
Writer

Brett Rybak
Writer

Stacy Norris
Associate Publisher

Dan Allsup
Publishing Assistant

Renée Hensley 
Photography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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Jaron Johns
Photographer

(603) 998-0634
Hortonhome2025@gmail.com
www.facebook.com/p/Horton-Home-
Enhancements-LLC-61573098166510/

General Contracting
Custom
Remodeling 
Central
Kentucky 
Homes

TURNING
HOUSES
INTO HOMES
• Vacant Home Staging
• Furniture Sales
• Short Term Rental Furnishing Packages
• Model/Spec Home Staging

859-255-2800 • WWW.WESETTHESTAGE.COM • CHASE.BALLINGER@WESETTHESTAGE.COM

Staging Real Estate Media

Trusted Trades are valuable affiliates who know 
how to serve the needs of REALTORS®. You may 
not require their services for every transaction, but 
when the need arises, you’re grateful for them. This 
group of partners is critical to your business. Most 
importantly, these Trusted Trades will get the job 
done and make you look awesome to your clients!

Trusted Trades

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

BUILDER AND REMODELING
Atchison Construction
David Atchison
(859) 229-5037

ESTATE SALES
Blue Moon Estate Sales
Kelli Helmers
(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers 
Construction
Teddy Rodgers
(859) 309-3021

Horton Home Enhancements
(603) 998-0634

HEATING/COOLING/
PLUMBING/ELECTRICAL
Hubbard Mechanical
Art Hubbard
(859) 806-5482

HOME INSPECTION
CHC Home Inspection
Clay Hoskins
(859) 388-0530

HOME WARRANTY
Achosa Home Warranty
Kristen Moore
(859) 547-6024

MORTGAGE
Rural 1st
Brandye Smith
(859) 435-0964

MORTGAGE / BANKING
Traditional Bank
(502) 614-1854

MORTGAGE LENDER
Mortgage Investors Group
Scott Mayes
(859) 286-4394

PrimeLending
Lesley Sinks
(859) 588-1680

Statewide Mortgage
Marcus Beau Hundley
(859) 321-5437

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

Vincent Fister Inc.
Michael Collins
(859) 333-4064

Wildcat Moving
Meredith Turk
(859) 948-3553

PAINTING
Five Star Painting of 
Lexington KY
Jim Labbe
(859) 212-3539

PHOTOGRAPHY
Dei Gratia Photo
Jaron Johns
(859) 553-8321

PHOTOGRAPHY & 
VIDEOGRAPHY
1075 Photography
Gabriel McBride
(606) 510-7628

Next Door Photos
Daniel Ziegler
(513) 297-3328

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley
(502) 330-4600

TITLE & ESCROW
Bluegrass Land Title
Maggie Cohen Lewis
(502) 321-6924

Land Group Title
Grace McDonald
(859) 554-3665

YARD SIGN INSTALLATION
Pink Posts Installation
(859) 395-8188
pinkposts.com/

859.893.2602 • FromHereToThereKY.com

WITH EXQUISITE CARE

All that’s important,
moved and transported:

The Premier Movers of the Bluegrass
Partner with the only 5-star moving

team in the state!
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BY THE 
NUMBERS

2025

HERES WHAT THE 
TOP 300 AGENTS 

IN THE BLUEGRASS 
SOLD IN 2025

9,600

TOTAL  
TRANSACTIONS

$12,200,000

AVERAGE SALES 
VOLUME PER AGENT

AVERAGE 
TRANSACTIONS 

PER AGENT

$3,670,000,000

SALES VOLUME

32

859-388-0530
CHCHOMEINSPECTION.COM
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COVER REWIND

ON THE RISE: 

Abbie Prater The Brokerage

PARTNER SPOTLIGHT: 

HouseMaster

LAUNCH PARTY DETAILS INSIDE

Join us May 10th

Cover Image By ThePhaseTwo Media

The Lexpert
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C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 
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NICK
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B L U E G R A S S 

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Photo By Keni Parks

REAL PRODUCER

ON THE RISE
Dylan Coulter

AFFILIATE SPOTLIGHT
Kentucky Abstract and 

Title Services (KATS)

TOAST TO THE TOP 300 
Event Photos

Jennifer
Joe Sisson&

2023
COVER REWIND
2024
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NAPIER 
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COVER REWIND 2025

• Commercial 
• Branding 
• Individual

BOOK YOUR SHOOT TODAY!

STAND OUT.

GET SEEN!

DeiGratiaPhotography.com

“When talent meets talent, talent is no longer enough.” This quote 
by Inky Johnson shapes Tanner Napier’s mindset and career. A 
former Division I wide receiver at Morehead State University, 
Tanner applies the discipline, structure, and perseverance he 
developed in athletics to his thriving real estate business.

Since earning his license in 2019, Tanner has built an impressive 
career, reaching nearly $58 million in total sales volume, 
including $21.1 million in a standout year. He attributes his 
success to going beyond basic expectations—developing deep 
market knowledge, understanding neighborhoods, and 
focusing on the “extra things” that set him apart.

After briefly exploring careers in personal training and 
retail management, Tanner chose real estate when he and 
his wife, Kenzie, were expecting their first child. Seeking 
flexibility and a greater sense of control over his future, he 
found a path where his work ethic could directly impact 
his success.

Now part of The South District Group, Tanner emphasizes 
relationships over transactions. He invests in his clients 
through personal gestures, events, and consistent 
connection rather than relying on paid leads. This 
approach has helped him build a reputation rooted in 
trust and authenticity.

Raised by hardworking parents who instilled strong 
values early on, Tanner continues to channel that 
foundation into both his real estate career and his 
entrepreneurial ventures, including an outdoor 
construction business.

For Tanner, success is about more than numbers—
it’s about people. He encourages new agents to stay 
disciplined, build genuine relationships, and never stop 
learning. Driven by family, competition, and growth, he 
continues to push himself daily, proving that sustained 
success comes from effort beyond talent alone.

Tanner
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AGENT ON FIRE

“Your clients love you.” That’s what a cooking instructor 
told Joy Murphy during her recent two-night client 

appreciation event, a packed cooking class that drew 
nearly 70 people on a Tuesday and Wednesday evening.

What’s more? Her clients lit up 
when she walked into the room. The 
response was warm and heartfelt. 
Just as Joy pours into her clients, they 
pour back into her. Joy is the kind of 
agent who answers the phone. The 
kind who responds to texts. The kind 
who truly understands how stressful 
it is to move and refuses to let her 
clients carry that weight alone.

Communication, she says, 
alleviates everything.

If someone is spiraling about an 
inspection, financing, timing, or the 
“what-ifs” that creep in at 2 a.m., Joy 
tells them, “Give me the stress.” That’s 
right. She’ll take it home. She’ll handle it. 
She’ll worry so they don’t have to.

That steady presence is what built her 
sphere in Kentucky from the ground up.

And building something from scratch? 
She knows a thing or two about that.

From Manhattan to the Bluegrass 
Joy and her husband, Steve, were both 
born and raised in New York City. She 
met him at 17 at St. John’s University. He 
was, in her words, “the cutest boy I had 
ever seen.” They’ve now been married 
43 years.

Steve spent 35 years working on Wall 
Street. Joy built a career in advertising, 
selling commercial spots for 150 
radio stations around the country to 
advertising agencies on Madison Ave. 
A fast-paced world not unlike Mad 
Men. Then life shifted. Joy stayed home 
to raise her children after her second 
daughter was born. Seventeen years 
later, she got her real estate license. By 
her third year in real estate on Long 
Island, Joy was ranked 20 of all Century 
21 agents in New York. 

Kentucky began calling. 

Two of her three daughters attended 
the University of Kentucky. One joined 
the dance team and fell in love with 
the spirit of game days. The youngest 
embraced basketball, football, and 
campus life with full enthusiasm. 
Lexington felt easier. Gentler. Less 
frantic. More connected.

After years of visiting for games and 
watching their daughter perform, Joy 
and Steve made the leap. “We had fallen 
in love with Lexington because we had 
been here so much,” smiles Joy. Eleven 
years ago, they relocated to Lexington 
and never looked back. 

Today, all three daughters live within 
driving distance. One in Northeast 
Ohio. One in Columbus, Ohio. One 
in Raleigh, North Carolina. Four 
grandchildren (ages 8, 6, 14 weeks, 
and 7 weeks) have sealed the deal.

The Relocation Advantage 
Joy understands relocation in 
a way few agents can.

When you move 
somewhere new, 
you don’t just need 
a house. You 
need grocery 
stores. Dentists. 
Hair stylists. 
Pediatricians. 
Community. You 
need someone 
who picks up 
when you call 
because you 
don’t yet have 
your people.

She built her 
network here 
intentionally. 
Vendor by vendor. 
Relationship by relationship. 
That pride is palpable.

Her sweet spot? First-time homebuyers 
and families relocating.

First-time buyers remind her of 
raising her daughters. Joy is protective, 
invested, making sure they’re safe 
and informed. Relocation clients tug 
at something deeper. She’s been them. 
She knows the fear. The isolation. The 
second-guessing.

Her promise is simple: You can call me 
anytime. Ask me anything.

And she means it.

The Search That Changed Everything 
Almost six years ago, during COVID, 
Joy’s life took another extraordinary 
turn. She had been adopted at five days 
old. Born “Baby Girl Fedderman.” The 

Guided by Care, 
Fueled with Heart
PHOTOS BY RENEE HENSLEY 

WRITTEN BY ELIZABETH MCCABE

Murphy
oyJmeet
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adoption was private. Records sealed 
in New York State. Information scarce. 
Non-identifying details only.

For 30 years, she searched. Phone books. 
Letters. Cold outreach. Nothing.

Then in 2020, a distant relative in New 
Jersey responded. A thread. A possibility. 
He thought an aunt may have had 
a baby decades ago. A birthday that 
matched. A phone call.

“You’re my niece.”

Joy learned an important fact: “My birth 
mother named me Joy, so I would know 
I was always loved and wanted. “

She discovered siblings. A sister named 
Bari who is three years younger and 
startlingly similar. Same laugh. Same 
taste in foods. Same energy. They are 
now best friends.

For someone who grew up without 
medical history, without context, 
without answers, finding her biological 
family brought a grounding she didn’t 
know she was missing. It also deepened 
her empathy. Her understanding of 
belonging. Of home. Of what it means 
to feel chosen. Simply put, it was 
life-changing and one of the greatest 
blessings she could have received. 

A House Full of Heart (and Fur) 
Joy’s compassion extends well beyond 
contracts. She and Steve share their 
home with four rescue pets.

Zelda, a 110-pound Bernese Mountain 
Dog rescued from a puppy mill, took 4 
months before her tail wagged for the 
first time. Watching that transformation 
from fear to trust was priceless.

Franklin, a 10-pound Dachshund-
Chihuahua mix, rules with confidence.

Two rescue cats complete what Joy 
affectionately calls “the zoo.” Helping 
animals who have been mistreated feels 
personal. Giving them love. Giving them 
safety. Giving them a life. It mirrors how 
she treats her clients.

Lights, Camera, Lexington 
As if real estate and grandmother life 
weren’t enough, Joy is also a host on 
The American Dream TV Show, filming 
episodes every other month. Some of 
her segments were on CNBC and HGTV.

Each segment spotlights the Lexington 
area with local vendors, philanthropies, 
community events, with one minute 
of her segment dedicated to one of her 
listings. Some of her social media reels 
reach 250,000 to 350,000 views.

The exposure for her sellers is 
extraordinary. The exposure for local 
businesses? Equally powerful.

She doesn’t see it as self-promotion. She 
sees it as platform-sharing.

This year, she plans to lean even further 
into philanthropic features with animal 
rescues, local nonprofits, organizations 
doing real work in the community she 
now calls home.

Stronger. Clearer. Focused. 
Joy isn’t chasing “number one.” 
At this stage of her life, success 
looks different. It looks like loyalty. 
Reputation. Being known as the agent 
who answers. The agent who cares. 
The agent who communicates.

It looks like grandchildren in the 
pool in the backyard. Binge-watching 
shows with Steve at night. Gym time 
squeezed in when she can. “I should 
workout more,” she laughs. Vacation 
plans on the calendar.

It looks like clients inviting her back to 
see the renovated bathroom because 
she’s no longer just their real estate 
agent, she’s part of their story.

When that cooking instructor said, “Your 
clients love you,” she wasn’t observing 
charisma.

She was witnessing consistency.

Joy Murphy isn’t just on fire. She’s 
steady heat. The kind that warms a 
room, builds trust, and never flickers 
when things get complicated. And 
in real estate, that kind of presence 
changes everything. 
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Equal Housing Opportunity- MIG NMLS #34391. Scott Mayes NMLS #32564,
Laryssa McConnaughhay NMLS #32545, Frankie Kao NMLS #2635596, Chris Evans: NMLS #9687

Partner with the Best | 859-286-4300 | MIGKentucky.com  

Scott Mayes
Branch Manager

MortgagesByMayes.com

Laryssa McConnaughhay
Sales Manager

LoansWithLaryssa.com

Frankie Kao
Loan Officer

LoansByFrank.com

Chris Evans
Loan Officer

ChrisEvansMortgage.com

SPEEDY CUSTOMER FOLLOW-UPS FAST PRE-QUALIFICATION PROVEN TRACK RECORD & REPUTATION

SPRING INTO MORE CLOSED DEALS
WIN THIS MARKET WITH MIG BY YOUR SIDE

Stop the Scroll. Start the Show.

502-200-6829 • daniel.ziegler@nextdoorphotos.com

See PhotoMotion in Action - Scan Here!

Bring your listings to
life with PhotoMotion
Turn your listing photos into 
eye-catching short videos that 
stand out in crowded feeds.

Scroll-Stopping Video

Fully Branded

Three Formats

Next-Day Delivery

Only $40

Captivate buyers. Strengthen your brand
Place your order at
nextdoorphotos.com

S A V E  T I M E ,
S A V E  T R I P S ,
SELL MORE WITH PINK POSTS INSTALLATION

We store your signs, riders, lockboxes, 
and brochure boxes.  When you have a 
new listing, you simply place the order 
and we take care of the rest!

Realtor Owned Company
pinkposts.com    859-395-8188

N E X T  D A Y  I N S T A L L !
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Building a Real Estate Business Defined by 
Precision, Trust, and Intentional Growth

Kim
PHOTOS BY 

JARON JOHNS

COVER STORY

Morris
Kim’s list of 
accomplishments reflects 
that commitment. She has 
earned global recognition 
such as Chairman’s Circle 
Gold, President’s Circle, 
Leading Edge Society 
Award, and National Honor 
Society Award. At the 
brokerage level, she was 
named Rookie of the Year in 
2021 and has consistently 
received Top Producer 
Awards from 2022 through 
2025. Still, she sees these 
milestones as a byproduct 
of something deeper.

“I firmly believe what 
sets a real estate agent 
apart isn’t what they do, 
it’s how consistently and 
intentionally they do it,” 
Kim said. “Most agents 
check the same boxes, 
but I differentiate myself 
by creating an elevated 

client experience, ensuring 
clear communication, and 
building trust.”

That philosophy shows up in 
every aspect of her business. 
For Kim, clients are not 
simply transactions. They 
are people navigating one of 
the most important decisions 
of their lives, and she 
approaches each situation 
with that level of care. Her 
focus on communication 
and strategy creates an 
experience that feels both 
structured and personal.
Interestingly, Kim’s 
influences have not come 
from one specific mentor or 
figure. Instead, she has built 
her perspective by observing 
patterns in others.

“Honestly, I’ve taken pieces 
from a lot of people, how 
someone handles pressure, 

In an industry where 
many professionals 

follow a similar 
playbook, Kim Morris 
has built her business 

by focusing on how 
the work is done, not 
just what gets done. 

With 4.5 years in real 
estate, she has quickly 

established herself as a 
top performer, ranking 

among the top 3 percent 
of Berkshire Hathaway 
HomeServices agents 

worldwide. Her rise has 
been fueled by a mix 

of discipline, strategy, 
and a deeply intentional 

approach to every 
client interaction.
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how they treat others, and 
how they build a life,” she 
said. “I’ve definitely been 
more influenced by traits 
than by people. I’m drawn 
to those who are quietly 
confident, emotionally 
intelligent, and consistent.”

That instinct for patterns has 
become one of her greatest 
strengths in business. Over 
time, she’s developed a 
sharp ability to quickly 
assess situations, anticipate 
outcomes, and guide her 
clients with clarity.

“Experience has sharpened 
my pattern recognition,” Kim 
shared. “I can walk into a 
situation, understand what’s 
likely to happen, spot potential 
risks, and position my clients 
accordingly. That only comes 
from seeing how things truly 
play out over time.”

This insight guides her 
approach to pricing, 
negotiations, and timing—
where strategy and 
discernment matter most.

“I’ve learned that my role is 
less about selling, and more 
about advising,” she said. 
“Anyone can list a home, 
but knowing when to push, 
when to pause, and how 
to strategically position a 
property or an offer is where 
the real value lies.”

For Kim, the most 
rewarding part of the job 
comes down to trust. She 
understands the weight of 
the decisions her clients are 
making and embraces the 
responsibility that comes 
with guiding them.

“The most rewarding part 
is being trusted with such 
a significant moment in 
someone’s life,” she said. 

“It’s not just a transaction, 
it’s where people build their 
lives. Seeing strategy translate 
into a real result for my 
clients is incredibly fulfilling.”

While her success has been 
impressive, Kim is quick to 
credit the people who helped 
shape her early on. Strong 
mentorship provided the 
foundation she needed to 
grow quickly and confidently.

“A big part of my success 
comes from the people who 
invested in me very early 
on,” she said. “My broker, 
Anthony de Movellan, 
and Sales Manager, Chip 
Diehl, invested heavily 
in my development. 
That foundation has 
been invaluable.”

As her business expanded, 
having the right 
support system became 
equally important.

“Having Crystal Wilson as 
my assistant has been a 
game changer,” Kim added. 
“It allows me to operate at a 
much higher level and stay 
focused on what I do best.”

When it comes to defining 
success, Kim’s perspective is 
rooted in alignment rather 
than accolades.

“Success, to me, is alignment,” 
she said. “It’s doing high-
level work, being trusted by 
the right clients, delivering 
strong results, and building 
a business that reflects how I 
actually want to live. Success 
is when your reputation starts 
working harder than you do.”

Even with her achievements, 
she remains focused on 
the bigger picture and the 
opportunities within the 
industry. She believes there 
is room for improvement 
when it comes to 
consistency in service.

“I would elevate the standard 
of service across the 
industry,” she said. “There’s a 
big gap between average and 
exceptional. Clients should 
experience a high level of 
guidance, communication, 
and transparency, regardless 
of the price point.”

Outside of work, Kim’s life 
is just as intentional. She is 

It’s not just a 
transaction, 

it’s where 
people build 

their lives. 

Mark Jump photography

Vrai Photo
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a lifelong equestrian who 
continues to ride her two 
off-track thoroughbreds and 
participates in mounted 
fox hunting. The discipline 
required in the sport has 
directly influenced her 
professional mindset.
She also prioritizes 
mindfulness through yoga 
and meditation, practices 
that help her stay grounded 
in a fast-paced industry, 
and she enjoys traveling to 
experience different cultures 
and perspectives.

Family plays a central 
role in her life as well. 

Her daughter attends 
boarding school in Northern 
Virginia, and her son is a 
freshman at Ole Miss.

“It’s been incredibly fulfilling 
to guide them while also 
giving them the space to 
become who they truly are,” 
she said. “It’s a rewarding 
journey to support them on 
their very different paths.”
Kim’s work naturally reflects 
her personal interests. With 
a focus on both residential 
properties and horse 
farms, she brings a unique 
perspective to a specialized 
segment of the market.

“Specializing in both 
residential properties and 
horse farms allows me to 
combine my professional 
expertise with a personal 
passion,” she said. “I 
want every client to feel 
confident, well-advised, 
and completely taken 
care of from start to 
finish and beyond.”

At the core of Kim’s business 
is a simple but powerful idea. 
Success is not about doing 
more than everyone else. It is 
about doing the right things, 
consistently, thoughtfully, 
and at a high level. 

I want every  
client to feel

confident, 
well-advised, 
& completely 
taken care of 

from start to  
finish & beyond.”
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GOLD - Heat &
Air Company

SILVER -
Plumber

BRONZE -
Electrician

  
  

Serving Central Kentucky’s residential 
& commercial properties.

859-340-4509

HVAC • BOILERS • PLUMBING • ELECTRICAL

"Marcus was always willing to help. He was 

always communicating every step of the way 

and made the home buying process super 

easy. He was confident and always helped 

with possible offers on houses. Truly an 

amazing worker and you guys are so 

lucky to have him! We cannot thank 

Marcus enough!" - Lauren

Marcus Beau Hundley
Loan Officer | NMLS# 2169498

Simple Mortgage. Fewer Fees.
Lower Rates. 

859-321-5437 | 10140 Linn Station Rd | Louisville, KY

Mhundley@statewidemortgage.com
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