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Virginia New Home Certified | Mold Testing | Pre-Purchase Inspections | Radon Testing

Well Inspection with a Home Inspection | Pre-Listing Inspections | Mold Inspections | Pool Inspections with a Home Inspection
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So your clients don't have to.
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INSPECTIONS LLC
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104 WHITEHALL RD LYNCHURG VA 24501

NEIL WILSON

MASTER HOME INSPECTOR
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Schedule Online At - Remodels, Additions & New Construction
- Generac, EV Chargers & Service Upgrades
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Visualize Value
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TURNING - — < £X a locally owned and operated
title and settlement company

F I n e P r I n t o serving all your closing needs.

- Photos & Strategy That
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
MLA Valuation & Advisory
(540) 345-3233
mlavaluation.com

ARBORIST/TREE CARE
Bartlett Tree Experts

(434) 546-6423
www.bartlett.com/locations/
roanoke-va.cfm

Bartlett Tree Experts
www.bartlett.com/locations/
lynchburg-va.cfm

BOOKKEEPING/ACCOUNTING
S & S Services, LLC

Samantha Simmons

(434) 299-3920
sandsservicesva.com

CLEANING SERVICES

All Star Commercial &
Residential Cleaning, LLC
(434) 258-0850

TJs Superior Cleaning
LaTonya Jones
(540) 815-9555

CUSTOM BUILDER
Grace Alon Builders
(540) 900-8001
gracealon.com/

CUSTOM WELCOME

HOME GIFT BOXES
Hethwood Market, featuring
Orange Bandana

(540) 951-0990
Hethwoodmarket.com

ELECTRIC

Kelley’s Electric, LLC
(540) 521-3686
kelleyselectricllc.com

ELECTRICAL SERVICES
Wired Up Electrical
(434) 660-9897
wiredupelectrical.com

ESTATE SALES

Big Spring Estate Services
(540) 641-1413
www.bigspringestate
services.com
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EVENT SERVICES

One Fine day Events
(540) 212-4114
www.onefinedayva.com

FLOOR MAINTENANCE
& RESTORATION

The Crew

David Wilson

(434) 478-3298
www.restorationcrew.com

FOUNDATION REPAIR

AND WATERPROOFING
Fortress Foundation Solutions
(434) 818-5937

www: fortressfoundation
solutions.com

HEATING/COOLING
Ideal Comfort, LLC
Scott Hensley

(434) 352-2028
idealcomfortva.com

HEATING/COOLING/
PLUMBING/ELECTRICAL
Freedom Home Services
(434) 339-0001
www.freedomheating
andairva.com

HOME / REAL

ESTATE INSPECTIONS
CALVERT Home Inspection, LLC
(540) 550-6538
www.calverthomeinspection.com

HOME INSPECTION

2020 Home Inspections, LLC
(434) 609-6789
www.lynchburghome
inspector.com/

Inspecx/Goldstar Services, LLC
(540) 798-1388
Inspecx.com

HOME STAGING SERVICE
Pink Door House Decor, LLC
Maria Carreno

(434) 329-8906

INSURANCE

Epic Insurance Group, LLC
(540) 269-1301
epicinsurancegroup.com

Meador Insurance Agency
(540) 904-7833
meadorinsurance.com

The Vargas Agency,
Goosehead Insurance
Albert Vargas

(540) 469-5115
www.albertvargas.com

INTERIOR DECORATING
Foxglove + Fern

(786) 210-1838
www.foxglovefern.com/

LVP FLOORING

C.A.S.E. Discount Flooring
(540) 858-1128
www.casediscountflooring.com/
bedford-va/

MOLD REMEDIATION

& INSPECTION
Inspecx/Goldstar Services, LLC
(540) 798-1388

Inspecx.com

MORTGAGE

First Bank & Trust Company
(804) 508-7813

www firstbank.com

Freedom First Credit Union
Edgar Tuck

(540) 401-8073
www.freedomfirst.com/
edgar-tuck

The Legacy Team of
Integrity Home Mortgage
(540) 314-8843
ihmloans.com

MOVING & STORAGE
American Moving & Storage
(434) 525-3444
americanmovingnstorage.com

Blue Ridge Moving. LLC
Tyler Lucy

(434) 841-3401
blueridgemoving.com

PHOTOGRAPHY

Kristina Rose Photography
(540) 818-8564
www.krosephoto.com

PIANOS SALES/TUNING
The Piano Guyz

(434) 420-2583
stoneblueproductions.com

PLUMBING / SEWER

Walker’s Plumbing, Inc

Mike Walker

(540) 875-8869
www.walkersplumbingincva.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Rapid Imagery

(540) 522-5467
www.rapidimagery.com/

RealPixs,LLC
Tom Wallace
(540) 505-8499

ROOFING CONTRACTOR
VBR ROOFING

AND RESTORATION
(540) 354-5517
vbrroofing.com/

TITLE SERVICES
All Star Title and
Settlement, LLC
(540) 518-1080

Court Street Title

Paula Furrow

(540) 520-0358
www.impacttitleofva.com

Impact Title & Settlement,LLC
(540) 566-5811
www.impacttileva.com

Premier Title and
Settlement of VA
Wayne Fingleton

(540) 348-4853
www.premiertitleva.com

S%Wm owr coﬂmm@

one /*aa/ al a e

1 " Jacob Harris

CALL US 540-354-5517
www.vbrroofing.com
Jacob @vbrroofing.com €)

TIMELY INSPECTIONS
& ESTIMATES

VBR Roofing & Restoration is locally
owned and operated out of Botetourt
County, Virginia. We are proud to call
Southwest Virginia our community,
working to keep our customers and their
families safe and secure and the outside
elements out. Our team is experienced
working alongside local real estate agents,
insurance companies, and adjusters to
meet the needs of their clients.

Residential Roof Installation
Residential Roof Repairs
Asphalt Roofing

Metal Roofing

Small Business Roofing
Gutter Installation

Google
Go gle Gt’izma;nleed
W oy oy o o

REVIEWS

blueridgemovingco@gmail.com

The Move Your Clients E,\

Your Go-To Moving Partner

Free Estimates * Expert Packing, Loading, & Unloadln.
Timely, Reliable, & Stress-Free
about our cleaning a

(434) 841-3401 | bluerldgemovmg com

MIZA"

n Every Decision—
Pricing, Purchasing,
and Lending.

v’ List price checkups for sellers.
v Confident purchase decisions for buyers.

¥ Reliable valuation services for banks and credit unions.

Contact us for a
trusted valuation.

Jared L. Schweitzer, MAI, SRA
540-345-3233
office@mlavaluation.com
www.mlavaluation.com
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Meet

The
Team

Betty Lee Jacki Donaldson Amber Perdue Kristina Rose
Publisher Managing Editor & Photographer Photographer
betty.lee@realproducersmag.com Ad Strategist amberperduephotography@ www.krosephoto.com
540-900-1517 Jjacki.donaldson@n2co.com gmail.com 540-560-9639
453-332-5171 540-293-4697

Bryce Scott Jeremiah Guelzo Chelsea Yeatts N2 Digital
Photographer & Videographer Photographer Event Coordinator
rapidimagery@gmail.com Jjeremiah@stoneblueproductions.com chelsea@onefinedayva.com
540-522-5467 434-420-2583 540-212-4114

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

SHE FIE DAY
EVEITTS

RealPixs LLC

Real Estate Media Partner
h——l

YOU DESERVE TO
Engoy Your Err Evernts

IMAGES THAT STOP THE SCROLLING.
ca/// 7?4%47 T elevate Yot /M/’?wa?/ |

Extraordinary, effortless experiences
% Refined, luxurious design
- Polished & deeply personal atmosphere
a d "\ 1 il
Proudly serv ng Ne River, Hoangke#Va//eys, and southwest Virginia for 15 years,
A s

Owner & Creative Director
www.onefinedayva.com
info@onefinedayva.com | 540-212-4114

(540) 505-8499 ¢ tom@realpixs.com @ realpixs.hd.pics
R L L AR
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Strategic Lending. Lasting Legacy.

7 TACTICS TO TURN AN
OPEN HOUSE INTO LEADS

Most REALTORS® don’t struggle with hosting open
houses— they struggle with converting them. Top-
producing agents treat every open house like a lead
generation opportunity, not just a showing.

JOMATHAN SWEAT

Branch Manager | MLO

NMLS ID# 308553
540.314.8843

jsweat@ihmcloans.com 1. They promote early and often, marketing the open house days

in advance through social media, email, and direct outreach to

maximize traffic.

2.They create a reason to attend, offering something unique—
neighborhood insights, market data, or a giveaway—to stand
out from every other open house.

CORY BARMES
Mortgage Loan Originator
MMLS ID#2630832
704.791.9975
charnes@ihmecloans.com

3.They capture every visitor’s information, using sign-in
systems that feel natural but ensure no opportunity slips
through the cracks.

4.They ask intentional questions, engaging visitors in real
conversations to uncover motivation, timeline, and next steps.

5.They follow up quickly, reaching out within 24 hours with

personalized messaging that continues the conversation.

6.They connect beyond the property, turning interest in one

S home into conversations about buying, selling, or future plans.

Mortgage Loan Originator
NMLS ID#1596002
540.676.2054
dlowe@ihmcloans.com

7.They track and improve each event, reviewing what worked,

what didn't, and refining their approach every time.

Open houses don't create business —follow-up does. The
Legacy Team is here to help you convert more opportunities into
closings.

WORKSHOP: ADJUSTING

Every Wednesday YOUR COURSE FOR 2026
10-10:30 a.m. May 13| 9:30-11 a.m. at RVAR
www.zoomlegacyteam.com | Evaluate the first half of your year,
make key adjustments, and build
a plan to finish 2026 strong.
Seating is limited. RSVP to
jsweat@ihmcloans.com

. BOOT CAMP
In

IORTGAG

Each week, we share one
actionable tactic

to help REALTORS® boost
THE LEGACY TEAM sales.



PARTNER SPOTLIGHT

STORY BY JACKI
DONALDSON
PHOTOS BY
JEREMIAH
GUELZO,

STONE BLUE
PRODUCTIONS

update can make the difference between a home

sitting on the market or selling fast and at top
dollar. That difference is exactly where Heather
Murray has found her edge. Since opening C.A.S.E.
Discount Flooring in October 2023, she has carved
out a niche in the luxury vinyl plank (LVP) space,
delivering high-quality, affordable flooring with an
impressive level of personal service.

I n today’s real estate market, a simple flooring

Heather recalls a client who was up against a lease
deadline and needed flooring the same day. She
stepped in, secured the product from her warehouse,
and personally delivered it.

Customers quickly learn that Heather, the sole owner
and distributor of her thriving business, is a standout
in the male-dominated flooring industry. Her work
ethic and follow-through speak volumes—often
surprising people at first, until she delivers exactly
what she promises.

She meets with clients one-on-one to understand
their vision and guide them through color choices,

plank size, and durability considerations. Her space
features sample boards, allowing clients to see the
pattern and feel the material. Heather operates

the forklift, stocks inventory, and lifts heavy boxes
herself. “I have to be strong to do this work,” she
laughs. Her husband, Greg, a music and youth pastor,
supports her efforts and often helps with logistics.
She partners with local, loyal, and trusted installers
who work efficiently and to the highest standard.

Heather maintains a 3,500-square-foot warehouse
stocked with a wide variety of plank and tile options
of residential and commercial grade flooring, from
4.5mm/12mil up to 8 mm/28mil. “I can often provide
flooring immediately, which is critical when a house
needs a quick refresh before listing or a buyer needs
to move in,” she shares, noting that all inventory is
priced under $3 a square foot. Her planks are made
from SPC (stone polymer composite), making them
100% waterproof, scratch-resistant, and easy to
maintain. She also embraces technology to make the
process easier for agents and clients, allowing them
to upload photos of a space and digitally preview
flooring options.

Blue Ridge Real Producers - 11



I’M HERE TO SERVE

From the first consultation to the final plank, Heather
ensures every client and every home receives the
attention it deserves. “I'm here to serve,” she says.
“And I love every minute of it.”

Heather’s background in ministry and health
coaching shapes the way she does business. “I want
people to feel like family,” she says. “I am thrilled
when people buy my flooring, but I am even more
thrilled about the opportunity to understand who
they are and what’s going on in their lives. 'm a
person of faith, and I want to show the love of Jesus
to people and be a shining light.”

Heather is eager to build lasting partnerships with
REALTORS®. “I'd love to be the first call agents make
when they need a flooring solution,” she shares.

She also gives clients honest guidance about trends.
“HGTV and Pinterest can really drive the market,”
she notes. “I joke that I can predict exactly what my
customers will want from watching those shows.

But I always remind them that they need to be
comfortable in their house and choose what’s best for

I

them.” Light, natural tones are trending now, but her
focus remains on helping clients and agents achieve
their goals.

Outside of work, Heather enjoys a vibrant life. A
trained pianist, she has traveled to every U.S. state
except Hawaii. She and Greg have been married
for 31 years and share their home with two long-
haired miniature dachshunds, Bubby and Boo.
Family and business run
in her blood—her sister
owns and distributes
C.A.S.E. Discount Flooring
in Northwest Arkansas,
keeping the company’s IE .A.S,. ﬂ
commitment to quality N

and service a shared
family legacy.

CONNECT WITH HEATHER MURRAY
540-816-0284 | heather@
casediscountflooring.com
casediscountflooring.com/bedford-va/
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Here's what the Blue Ridge Real Producers
Top 300 REALTORS® sold in 2025

$3.9 Billion

SALES VOLUME

54

AVERAGE
TRANSACTIONS
PER AGENT

BY THE
NUMBERS

10,127

TOTAL TRANSACTIONS

$13 Millon

AVERAGE
SALES VOLUME
PER AGENT
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In-Stock Inventory (540) 858-1128 | casediscountflooring.com/bedford-va

Life is full of surprises. "
. Your clients’ homes shouldn’t be.

REAL ESTATE MARKETING

RAPID
IMAG=RY

SERVING: Roanoke, Salem,
Lynchburg, Bedford, Franklin, Henry,
Pittsylvania & Regions Surrounding

Smith Mountain Lake, 7 Days a Week .

spic (540) 798-1388
Greater Roanoke Valley / SML
(540) 421-7453

Greater Lynchburg / Appomattox

INSPECTION SERVICES INSPECK.com

15

RAFPIDIMAGERY.COM
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IN THE LOOP

Real Producers

More Than
A Magazine

16 - May 2026

Visit Our Website

Bookmark our website and follow us on social
media to stay close to everything Real Producers.
From exclusive content and trusted preferred
partners to event recaps, photo galleries, and
more—it’s all waiting for you. Scan the QR code on
this page (or visit blueridgerealproducers.com )
and follow along for the latest updates.

Turn Your Real Producers Story Into a Powerful
Marketing Tool

Take your Real Producers feature a step further
with a custom 4- or 8-page printout. These high-
quality, branded pieces are perfect for open houses,
listing appointments, and direct mail—helping

you highlight your expertise and leave a lasting
impression. Email betty.lee@realproducersmag.
com to explore options and pricing.

Nominate Agents Making an Impact
Know agents who are raising the bar

or making a meaningful impact in the
community? We’d love to celebrate them.
Submit your nominations on our website.

Save the Date for
Upcoming Celebrations!

Mark your calendar for our
next event on May 6, 2026
at The Hotel Roanoke from
2-4 p.m. We look forward to

honoring you. More events are
already in the works (August 5
in Blacksburg and November 4
TBD). We will share details as
we finalize plans.

Support the Partners Who Support

This Community

Our preferred partners help make this magazine
possible through advertising, event participation,
and ongoing support of our community. Because

of them, this publication is free to agents. Please
support these trusted businesses whenever you can.

Recommend a Trusted Local Business

Know a standout local business that goes above
and beyond for real estate professionals? Help us
grow our trusted network by recommending them
on our website.

Stay in Touch

We’re always looking for ways to better serve
this incredible real estate community and create
opportunities to collaborate, elevate, and inspire.
Have ideas or feedback? Reach out anytime at
betty.lee@realproducersmag.com.

=5

;
€

Y2

l T

*

3%

-
RHEL ]

E,,
Bk

WE'RE JUST A CALL
AWAY FROM COMFORT!

“The most important thing when dealin
service vendors is that they communicat
promptly, do what they say, and show
when they commit. That is Ideal Comfort
Scott Hensley and his staff offer excellent
customer service from start to finish!”

. . i

| —LKaren Walker Hall, happy client

Heating:

(434) 352-2028 | (434) 664-8335 | ldealcomfortva com

EPIC
INSURANCE
GROUP

T —

Justin Miller

WITH ERIE,
YOU GET IT ALL

8 E %

SERVICE CLAIMS AGENT

Erie (540) 269-1301
 Insurance justin@epicinsurancegroup.com

FROM CONTRACT TO CLOSING
WITHOUT THE CHAOS.

_Court Street
Title

Real Estate Settlement Agency

117 East Court Street « Rocky Mount, VA 24151

(540) 483-8696 EXT. 3

pafurrow@courtsttitle.com
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STORY

BY JACKI
DONALDSON
PHOTOS

BY AMBER
PERDUE,
AMBER
PURDUE
PHOTOGRAPHY

never
planned to become a real
estate agent, but when she
and her husband were ready
to sell a home they had
flipped, she quickly realized
the process wasn’t going as
she hoped. “I spoke with a
few REALTORS®, and I felt
like they were lowballing the
listing price,” she recalls. “I
told my husband, T’'m going
to get my license and sell this
home myself.”” That decision
in October 2020 marked the
beginning of a career she
never saw coming.

JORDAN SMITH | Keeton & Co.

Before stepping into real
estate, Jordan was a stay-at-
home mom and also worked
in marketing for Chick-fil-A.
Both roles provided her
with a solid foundation for
her relationship-focused
approach to real estate. She
vividly remembers a family
she helped buy a home two
years ago. “Their 7-year-old
greets me at church every
Sunday,” she says. “She
remembers me helping her
family, and it brings me such
joy each week.”

Jordan wants every client
to feel loved and valued
throughout the buying or
selling process. “People
may not remember every
detail I shared during a
transaction, but I want
them to remember how I
made them feel,” she shares,
adding that she chose her
brokerage, Keeton & Co.,
because of Principal Broker
Daniel Keeton’s passion

for the Lord and kindness
toward others. “After our
first conversation, I knew I
was in the right place.”

Blue Ridge Real Producers -
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Prayer first led Jordan to
Keeton & Co. “One of my
closest friends was an agent
with Keeton & Co., and I felt
the Lord guiding me in that
direction,” she says. “Our
mission is to glorify God by
cultivating an environment
where real estate
professionals can reach

their fullest potential for the
benefit of our clients and

the communities we serve.”
Within a year, agents began
reaching out to her at church
and through social media,
curious about her success
and the supportive culture at
Keeton & Co.

Jordan is passionate about
mentoring other agents,
especially mothers juggling
multiple responsibilities.
“Moms wear many hats,
and I'love helping them
see they can thrive in real
estate while honoring their
families and their faith,” says
Jordan, who is a working
mom herself. She and her

husband, Brad, are raising
eight children: Bennet,

10; Amelia, 9; Charlotte,

7; Holland, 5; Hazel, 3;
Lennon, 1; Beau, 1; and
Boone, 5 months. The family
homeschools, stays active
in sports and community
activities, and cherishes
simple family traditions like
movie nights. “My kids are
part of almost every aspect
of the business,” Jordan
points out. “They see what
it means to serve others,
work hard, and trust in the
Lord through challenges.”

Looking ahead, Jordan hopes
to grow the Keeton & Co.
office to 40 agents who serve
clients with excellence and
grace. “We are not about the
grind or hustle culture,” she
emphasizes. “We want to

do our work faithfully, with
integrity, and in a way that
benefits our families, clients,
and communities. Being
faithful with little prepares
us to be faithful with much.”

Her faith guides every part
of her life. On challenging
days, her children are her
motivation. “I want them to
see that you can overcome
hard things with the strength
of the Lord,” she shares.
Outside of real estate, Jordan
enjoys leading worship

at her church, taking the
kids to the park, and going
on family adventures—
sometimes as simple as a
trip to Costco.

Jordan may never have
imagined she’d be in real
estate back when she and
Brad were flipping a house.
Still, here she is, now a
broker helping families,
mentoring agents, and
guiding her children, all
while honoring God, serving
others, and building lasting
relationships. And if you see
her big white 12-passenger
van at the office, don’t just
wave—stop in. Because
Jordan Smith makes every
connection count.

On Mentorship

Jordan’s mentors,
including her parents
and Daniel Keeton,
taught her the impact
of leading with
kindness and integrity.
“Watching my dad run
his business with care
and respect taught me
so much,” she says.
“Daniel has this gift
for building people
up—it’s something |
see every day. Real
estate can be tough,
but a little kindness
and compassion
completely changes
the experience

for everyone.”

Podcasts She
Listens To

1 Moms in Real Estate
2 Risen Motherhood

Business Books

1 How to Win Friends
and Influence People
2 Unreasonable
Hospitality

Favorite
Meeting Spots
1 The Muse
(her top pick!)
2 Keeton & Co.’s

brand-new office
space—“It is a DREAM!”

Fun Fact

Jordan once tried out
for American Idol!

3

B |
to be faithful
with much.”’
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Pinkdoorhousedecor@gmail.com
@PINKDOORHOUSEDECOR

Theé lome Loan S a
for ¥Ye hents

You Focus on Clients.
We Handle Finances!

Expert Accounting for REALTORS® & Brokerages
Ask about our REALTOR® CE Courses.

|

15
B
|

First B _ ompany’s in-house loans are creatiu
can ag nodate 20 the most unigque property situati@
of ou ) being serviced locally, your clien
excep

Samantha Simmons
Owner/Bookkeeping Specialist .
(434) 299-3920 [ _ Melvin Woo
www.sscustombookkeeping.com e S

ortgage Banker
Daleville, VA L VA
(434) 426-8083 A N 65) 228-1125

NMLS# 462147 AR S : i NMLS# 641054

Catching Problems Before
They Catch Your Cllentsf ;

_}'I .

! Kev
ge Banker f VP/Agricultu
Mount, VA Da

(540) ¢
CALVERT Home Inspection, LLC S

940-632-7115 ..

calverthomeinspection@yahoo.com
calverthomeinspection.com

4

EXPLORE OUR MORTGAGE LOAN - f The Bank That Puts You First.
SOLUTIONS TODAY. ; firstbank.com | Member FDIC | &

¥/ Home Inspection & Sewer Scope Inspection Mold Inspection & Testing
¥ Radon Testing 7 EIFS Inspection ¥ Foundation Certification
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COVER STORY

Three Paths

KELLY GRIFFIN,
SHEILA SPINDLER,
& ERIN VOGT

STORY BY JACKI
DONALDSON
PHOTOS BY
KRISTINA ROSE,
KRISTINA ROSE
PHOTOGRAPHY

Sheila Spindler, Erin Vogt, and Kelly
Griffin didn’t set out to build a real estate
empire together, but sometimes, the best
partnerships start unexpectedly.

Their paths to real estate were very
different. Erin had worked in the
corporate world before stepping into
full-time parenting. Later, she took a
part-time job at a local preschool, where
she met Sheila. “Sheila and I became fast
friends,” she states. “We both have three

kids who are the same ages and had
similar interests in activities then.”

Sheila had already spent 15 years
as an early childhood and special
education teacher, developing a
deep appreciation for patience,
advocacy, and guiding families
through important seasons of life.

As Erin’s children began entering
school full-time, she was ready for a
new chapter that offered flexibility
while keeping her connected to

the community she loved. Years of
volunteering in schools, sports, and
activities had built her a wide and
meaningful network, making real

estate a natural next step. For Sheila,
the inspiration came from personal
experience. After multiple moves with
her family, she understood the emotions
and logistics of relocation and wanted to
help others navigate them.
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Erin Vogt

Together, they pursued real estate,
attending classes and building their
business side by side. When they joined
their first brokerage, RE/MAX 8, they
met Kelly immediately, and the three
quickly became close friends and
trusted colleagues. “Our shared values,
work ethic, and commitment to our
clients created a strong foundation that
continues to shape the way we work
together today,” Sheila shares.

Kelly’s path into real estate looked
entirely different. Before entering the
industry, she had worked as a bartender,
bar manager, in healthcare law, and
even as a government contractor
reviewing Medicare appeals. “I decided I
wanted a career that felt more personal,
meaningful, and centered on helping
people in a tangible way,” she notes.
“Real estate became that path.”

ERIN VOGT

Go-To Spots: Coffee Lab - Eastern Divide

Reading & Listening: Glass Half Full, 10% Happier, Housingwire
Daily, The 21 Irrefutable Laws of Leadership by John C. Maxwell

Life & Family: Married to Chris (26 years). Mom to Ryan (23), Ella (21),
and Sean (15). Home includes a dog, a cat, a dachshund puppy, and
a dozen chickens.

Off the Clock: Cooking, gardening, and outdoor family time.

Despite their different backgrounds,
the three quickly aligned on integrity,
hard work, and a genuine commitment
to people. About six years ago, during
the early days of the pandemic, a casual
idea turned into something bigger.

A group text conversation sparked
what would eventually become their
brokerage. They chose the name
TRINITY to reflect both their shared
Irish heritage and their bond. “The
name represents our partnership, our
friendship, and the values we bring to
the work we do for our clients and our
community,” Sheila explains.

SHEILA SPINDLER

Reading: Let Them Theory « The 5 AM Club - Atomic Habits
« Anything by Kristin Hannah

Life & Family: Married to Matt (27 years). Mom to
Keaton (23), Carson (20), and Katie (17). Two labs, Scout
and Yogi Bear. Family time includes skiing, lake days,
concerts, and games.

Off the Clock: Spending time with family and friends,
reading, walks, lake days, concerts, watching Packer
football, and playing card/board games.

Sheila Spindler
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Kelly Griffin
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The impact of that partnership is most
evident in the moments they share with
clients. Sheila recalls helping a family
during the height of the market. “After
losing out several times, they finally
found their dream home,” she shares.
“The tears, the relief, and the smiles
were unforgettable.” Erin highlights a
recent personal milestone: “My son and
his fiancée are buying their first house
at the age of 23,” she says. “What an
absolute joy and honor it has been to

help them through this process.” Kelly’s
defining moment came when she was
named REALTOR® of the Year in 2025.
“Real estate can be challenging work,
and much of the most important work
happens quietly, behind the scenes,” she
remarks. “That moment was a lasting
reminder that service, leadership, and
integrity matter.”

As their business has grown, so has
their passion for guiding clients through
some of life’s biggest moments, and on
tough days, they lean on each other. “We
build each other up and keep each other
going,” Erin says. “They’re my rocks

in this crazy real estate world!” Sheila
echoes that sentiment. “At TRINITY,
partnership is key,” she explains. “That
trust and collaboration allow us to
support one another while giving our
clients the best possible experience.”

Kelly, in her role as Principal Broker,
adds, “What keeps me going on tough
days is knowing that other people are
counting on me, whether it’s a client
navigating a major decision or an
agent needing support. That sense of
responsibility is a powerful motivator.”

Looking ahead, the trio’s focus remains
clear and remarkably aligned. They
want to continue growing TRINITY
while staying true to the relationships
and values that brought them together.
They want agents to feel supported,
valued, and inspired, and they aim

to become the standard for what

great real estate service looks like—a
company known for professionalism,
trust, and genuine care. “Our hope is
that when people need help with real
estate, TRINITY is the first name they
think of,” Kelly says. ®
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BOYS & GIRLS CLUBS
OF BOUTHWEST VRGIMIA

GREAT FUTURES
START HERE

BECAUSE SOMEONE
MADE A DiFFERENCE

When kids have safe spaces,
caring mentors, and a
chance to thrive, the impact
lasts a lifetime.

Join us in building great futures.
Donate. Volunteer. Partner.

RRRRR

HELPING YOUR DEALS
GO THE DISTANCE! -5

AMERICAN

MOVING AND STORAGE

434-525-3444

% LOCALLY OWNED VETERAN %
Full-Service Local & Long-Distance Moves
Licensed Bonded & Insured

SERVING (but not fimited to): CENTRAL AND SOUTHWEST VIRGINIA
americanmovingnstorage.com
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Hethwood Market Presenting

s CORANGI]
i
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Welcome home baskets

Special occasion baskets
Graduation baskets
Retirements baskets

info.orangebandana@gmail.com
540-558-3028 « theorangebandana.com

REALTORS CARE
ABOUT CLOSINGS.

...their contractor should too!

Contact our Real Estate Response Team
for any of your home transaction needs.

434-818-5937

L

T e ‘ REAL ESTATE

RESPONSE TEAM

S® SOLUTIONS

From Clean to Closing
We Prepare Homes Lo Sell Quickly

Residential & commerical | Move-out & rental cleans
Deep, top-to-hottom results | Fast turnarounds

aencs  iieBASEMENTY)

@Waterproofing

SOLUTIONS YOU CAN & Foundation Repair
Q\/ Crawl Space Repair

a zzuﬂl Q\/Floor Stabilization

(f)/ & Concrete Leveling, too!

Jerry Glinski | Owner

FREE INSPECTIONS
e Priority Scheduling
e Same-Day Quotes
¢ Lunch-n-Learns

e 1-Hour CE Courses

% Kelley’s

Electric LLC

Licensed. Experienced.

Done Right.

Residential
Install | Repair | Maintenance

kelleyselectricllc.com

Licensed Master Electrician

540-521-3686 | kelleyselectric@gmail.com
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WELCOME TO REAL PRODUCERS!

Here, we answer the most frequently

asked questions about our program, and
we are always open to discussing anything
regarding this community—this publication
is 100% designed to be your voice.

RP

Q: WHO RECEIVES THIS MAGAZINE?

A: The magazine goes to the Top 300 real estate agents in
Central and Southwest Virginia, based on their sales volume
from the previous year, and our preferred partners. With
thousands of agents in the region, being part of this elite group
is a testament to your hard work, dedication, and success.

Q: WHAT IS THE PROCESS FOR BEING FEATURED IN

THIS MAGAZINE?

A: Anyone on the Top 300 list can nominate other real estate
agents, businesses, brokers, owners, or themselves. Office
leaders may also submit nominations. We consider everyone in
the Top 300 who comes to our attention because we don’t know
everyone’s story, and we rely on your help to learn about them.
While we can’t guarantee a feature, we encourage you to meet
with a team member, support the publication, and attend our
private events to increase your chances.
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BLUE RIDGE B

REAL PRODUCERS

i)cbbic
Shelton

Barkihing Hathaway
HomeServions
Smith Mountain
Lake Real Estate

SOLUTIONS

CONMICTRNG, PUIVATING. IEEFIEING

Q: WHAT IS THE COST TO FEATURE A REALTOR®, AGENT,
OR TEAM?

A: Features are completely free—we are not a pay-to-play
publication. We share real stories of top producers based on
achievements and nominations.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Preferred partners are the businesses on the index at the
front of the magazine who actively support this community.
They appear in every issue, attend our quarterly events, and
participate in our online community. We do not randomly
select these businesses, nor do we work with every company
that approaches us. One or more agents in this community
have recommended every preferred partner you see. In fact,
we won’t meet with a business that you or your peers have
not vetted and approved. Our goal is to create a powerhouse
network of REALTORS®, agents, and trusted affiliates so we
can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you’d like to recommend a local business that
works with top real estate agents, please reach out at
betty.lee@realproducersmag.com.

E:? dBig Ypring Etate Sewices
We Clear It So You Can

(lose JL.

Specializing in the estate sales
and liquidation services.

bigspringestateservices.com
(540) 641-1413

Mom-Approved

Goverage
for Your
. Clients’

ARGAS

ACINCY @ goosehead

INSURANCE

Jessica Carroll | Broker
(540) 446-0234 | jessica.carroll@goosehead.com

Foxglove + Fern
let's ge* more /auyers in the door

® www.foxglovefern.com
Creating + Staging @© Andi@foxglovefern.com
Personalized Spaces @Foxglove_Fern
0 Foxglove + Fern
®786-210-1838
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NOW OFFERING
No Dispatch Fees

IN HOME
READINESS

Same-Day Service
* * Free Estimates *

(434) 339-0001 > [FREEDOM

N
N HOME SERVICES

PARTNER

HVAC | Electrical | Plumbing
Duct Cleaning | Generators /

Y
www.freedomheatingandairva.com | e |
Veteran-Owned & Operated HAvAC <t

#1 Electrical
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v/ Commercial & Residential Tl S s U P E RI o R
v Move-In & Move-Out
v Mold & Fire CLEANING

LOANS THAT GO
THE DISTANCE.

_ v/ Paintin g
Edgar Tuck R .' = v/ Restoration
\ VP Mortgage Loan Originator @ A
J Roanoke/Lynchburg/SML Markets & e ‘ A + MUCh MOt'e
NMLS 6595)/25 - g | « Ffeedom F | fSt

Office: (540) 401-8073 Cell: (540) 871-0940 » M O RTG AG E

Serving the Roanotie Valley and Smith Mouniain {ake Comumunities

COVERAGE THAT o
NOT WORRIES. B -

Whether you're helping a client close on their dream home or need a
trusted referral for homeowners, auto, or business coverage—we’re
here to help with responsive service and custom solutions.

Let’s protect what

MEADOR | fadle  § =

INSURANCE AGENCY

\

ROANOKER

Get a Quote Today! BEST OF 2025 |
Scan the QR code or visit F 5 4 O 8 I 5 9 5 5 5
www.Meadorlnsurance.com X - -

(540) 904-7833 ) .
Voted Best of Roanoke—9 Years in a Row! ~LATNEY : Ia—to nyalone583 @gmall.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

GRACE ALON
BUILDERS

LIFEBY DESIGN

_Additions & Remoo_lels ~

FuII Design & Selection Serwces
2% Referral Fee for Agents
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O: 540-900-8001 | C: 540- -800

alee@graceala‘com | erAl
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