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REALTOR OPTIONS:

3 Days

&) Emptied

& Cleaned

) Ready for you to Show

Under 7 Day
turnarounds

& Prep & Sell

& Empty & Clean

@ Ready for you to Show

Client Moving to
Assisted Care

©J Local Move

& White Glove service
) Flat fee

J New space all set up
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=
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ESTATE SALES

Bonded & Insured

Owned by brothers
Jerry & Tony McBrayer
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Preferred Partners

These vetted preferred partners proudly support YOU - top producers - to make it possible to receive this publication
and enjoy private events for FREE. Please THANK them!

BOOKKEEPING

Summer Dove Bookkeeping
Kelly Wigington

(423) 330-1841

summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes

Deanna Hinsz

(865) 325-2553
arhomes.com/builder/
ernst-group-lic/

The Barndo Co.

Mandy Buchanan

(865) 214-0839
thebarndominiumco.com/

ESTATE SALES

Everything Cool Estate Sales
Tony McBrayer

(865) 591-8741

everythingcoolestatesales.com

FLOORING

Flooring America

Dale Titlow

(865) 566-7437
www.flooringamerica.com

FOUNDATION REPAIR
American Foundation
& Waterproofing

Darle & Jackie Canova
(865) 982-0250
americanfw.com

HANDYMAN SERVICES
Harker Home Solutions LLC
(423) 557-5491
yourhomessolutions.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

il

0!

Simple SOLUTION.
Radon Mitigations Done Right!

- Residential & Commercial
« Complimentary Follow-Up Radon Test
« Family Owned

« Veteran Operated

- Serving Since 1997

- Aesthetic Mitigation Installations

Radon Mitigation Systems
Complimentary Test after Installation

First American Warranty
Caroline Cross

(865) 202-7780
firstamerican.com

INSPECTIONS

Bentley Home Inspection
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

HomeTeam Inspection Service

Peter Howes
(585) 794-0160

HouseMaster
Melissa Boggs
(865) 622-3811

westknoxville.housemaster.com

Premier Home Inspection LLC

Trevor Vickery
(865) 393-3910
www.premierhome
inspectionlic.com

LENDING

Rural 1st

Kathryn Hall Bennett
(765) 561-7194
www.rurallst.com/

MORTGAGE LENDER
Clarkmore Lending

Holly Bennett Clark

(865) 518-9539
www.clarkmorelending.com

First Financial Bank
Cris’de Cannon
(865) 556-9132
www.first-online.bank

Mortgage Investors
Group - East TN
(865) 770-3072
migonline.com

Highlands Mortgage
Robert Carter
(865) 850-2418

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PEST CONTROL

Mosquito Shield of Knoxville
Bill Robbins

(865) 224-3005
moshield.com/knoxville

PHOTOGRAPHY

Amy Sullivan Photography
(865) 274-9140
amysullivanphotography.
mypixieset.com

PHOTOGRAPHY - REAL ESTATE

CricketPix Real Estate
Photography
(865) 696-8909

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee

(865) 999-4539
keyrenterknoxville.com

RADON MITIGATION
Bentley Radon

Zach Weatherford
(865) 271-7178
bentleyradon.com

STRUCTURAL ENGINEERING
Corum Engineering

Design & Inspections

Ronald Corum

(865) 686-2163
corumengineering.com/

TITLE AGENCY
Concord Title
(865) 671-8388
concord-title.com

Crown Title

Robb White

(865) 539-4910
crowntitleknox.com

WINDOW TREATMENTS
Blinds and More of TN
Jamie Kidd

(865) 386-6574

Earn 3% at the start of
construction with AR Homes

INCREASE YOUR COMMISSION WITH A TRUSTED KNOXVILLE BUILDER

HOMES”

@Bent’ey Simple Mortgage Solutions blindsnmoretn.com/

RADON MITIGATION Tim Allen

'l (865)271-7178 | office@bentleyradon.com (865) 433-8177
simplemortgageonline.com

CONTACT DEANNA HINSZ TO LEARN MORE

Sales Associate | DHinsz@ARHomes.com | 330-397-1709

4. May 2026




Meet
The

Team

@ The Barndo Co.
BUILD YOUR

a! . .
Rebecca Ramsey Beth Warren Lucy Reynolds
Owner and Publisher Business Coordinator Editor and Lead Writer

Follow us for all the latest info:

FB: Big Orange Country Real Producers
About The Barndo Co.

BOC Real Producers Connections

. Top 300 REALTORS: BOC-RP exclusive group
P IG: boc.realproducers The Barndo Co. is a turn-key, custom home builder that operates on a price
! LI: Rebecca Ramsey McDonald : i : : : : 4
Flizabeth Zeaton Amy Sullivan per square foot basis, providing clients with a tailored design experience
AdManager Photographer while prioritizing their budget. We offer a variety of standard finishes, fixtures,
and selections in our showrooms located in:
Duncan, SC Dunn, NC

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers .
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the Summew."&, SC S‘E}'m'ﬂu r' TH

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

. — . . gl 3

Professional Branding/Headshots | Family Portrai i = r'
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/I-llae;c;_sggts Drfve /V% dem :EJ;;;E
LB g6 276-9140 fts

What Does Yours Say? [=1¢ www.thebarndoco.com () 11520 Chapman H

Seymour, TN 37865
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EVENT

TOAST
to the
TOP

BY REBECCA RAMSEY
PHOTOS: BETH WARREN PHOTOGRAPHY
LOCATION: THE ADELENE

-

The BOC-RP Class of 2026 was celebrated at our Toast to the
Top event by Concord Title, Everything Cool Estate Sales,
HomeTeam Inspections, and Keyrenter Knoxville.

This is a PRIVATE and EXCLUSIVE event that was FREE for you
as a top producer to gain valuable insights and collaborate with
other top agents across east TN in real estate.

REALTORS ® don’t often have the chance to relax, socialize and
engage in insightful conversation with other agents at a high
level of production, so we create these unique opportunities. We
also want to celebrate the huge accomplishments of these top
300 agents moving 9,949 transactions and $5.19 billion in sales
volume while helping people gain home ownership in 2025.

Ron Corum and Julie Ford chatting
Karen Packett and Sharon Ebanks
in background.

8 - May 2026
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EVERYTHING COOL

ESTATE SALES

SILVER SPONSORS

renter

property management

HomeTeam !%

INSPECTION SERVICE

Julie
Zittnan
and
Michael
Cooper

Homeleam

NSPEC N SERVICE

Experience the
HomeTeam Difference

Vicki Everbach,
Laura Slymangand

Inspections scheduled within 48 hours.
Miriam Adamg&s

LIy

Same-day or 24-hour report delivery.

One Call Does It All® - Qur team is there to
coordinate all ancillary inspections and testing.

<

A TEAM of professional inspectors on
each inspection, saving you valuable time
(90-minute average inspection).

<«

HomeTeam of Knoxville

(B65) 381-2525
knoxville@hometeam.com

hometeam.com/knoxville

Owner: Peter Howes

Wes McConkey, Susan Bentley,
Darle Canova and Nina Lecroy
with Lori Gray watching.

Each office i Independantly owned and operared.
D025 The HomeTearn Mnspection Service, Inc. Al rights reserved.
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Susan, Caroline |
Cross, Torrie Joné
and Julie Ford.

Donnie Bentley and Ron Corum

Cricket Pratt and
Jenny Snodgrass

Emily Golec
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wife bartending T Ll and Nina Lecroy
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RISING STAR

FINDING HIS
HOME IN

REAL ESTATE

In a little more than three
years as an agent with MaX
House Brokered by eXp
Realty, Chase Drews has
become quite a success—in
spite of not knowing anyone
in Knoxville when he began.

He used to travel the country
in his past work for Harley
Davidson, but he had never
been to Tennessee. “I felt a
pull, if you will,” he recalled.
“I think it was God telling me
to come out to Tennessee,

to take alook. I toured
Knoxville, saw the Smoky
Mountains, and fell in love.
It’s just beautiful out here.
The people were so friendly,
and I could see myself living
here. So I made the move.”

After also working in the
entertainment industry for
the Walt Disney Company
and Universal Studios, Chase
was accustomed to giving
high effort and producing
high-quality work. He had
always had an interest in real

12 - May 2026

Brokered by eXp Realty

BY LUCY REYNOLDS
PHOTOS BY CRICKETPIX REAL
ESTATE PHOTOGRAPHY

Location: April
Blankinship’s
Gettysvue listing at
9340 Linksvue Dr.




CROY/N TITLE

Insurance Agency, In

LET US PUT OUR
"CROWNING TOUCH?”
ON YOUR NEXT CLOSING.

865.539.4910 | crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

CHOIGENS

Home Warranty
MARYANN AZAMBUJA

Senior Account Executive
865-248-9921
maryann @ CHWPro.com

Sales and Claims 888-275-2980 | CHWPro.com
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estate, and he found himself
talking to a friend’s dad, a
broker, about a potential
career in the industry. “He
encouraged me to get into
it,” Chase explained. “So I
did the licensing, took my
test, and transitioned out of
my previous job. I met with
Britany Boatwright and her
team, and from there, we
just kind of skyrocketed. I've
been full-time ever since,
and I haven’t looked back.”

“I'm a firm believer that
anyone is capable of finding
success in this business if

you’re willing to put the
work in,” he remarked.

“I didn’t have a sphere of
influence here; I didn’t know
anybody, so I had to wake

up early every morning,

get to work, make my dials,
make my connections, be a
part of the community, and
just develop that pipeline.”

In his brokerage, Chase
credits systems and
procedures with helping
him succeed. “Time blocking
is super important for me,
knowing what I'm doing
from when I wake up

to when I go to bed,” he
explained. “When I'm not on
that schedule, I find myself
not being as efficient. For
longevity and developing

a big business over time,
you’ve got to have your
systems in place, and that’s
something Britany has
been able to do very well.
Our brokerage, our team,
is a well-oiled machine.”

Chase is one of the first
mentors at the brokerage,
and he has taken a couple
of mentees under his
wing for training. In his
own first year, he did

24 deals—like drinking
from a fire hydrant, as he
describes it—so he knows
the importance of having
someone with experience
to answer your questions.

“We have good, healthy
competition on our team,” he
said. “I've been one of the top
producers for the last three
years. I know what I'm trying
to get to, and I see that you
can actually obtain that level
of success if you work at it.”

In his spare time, Chase is
an athlete. After playing
basketball in college,

his biggest sport now is
volleyball. “Playing beach

FOR LONGEVITY
AND

YOU'VE GOT
TO HAVE YOUR
SYSTEMS IN PLACE.

volleyball is one of my
favorite things,” he
exclaimed. “There’s a
great community of
people who play here
in Knoxville. I play at
least once or twice a
week and play in several
tournaments around
the area. Last month,

I played in a week-

long sand volleyball
tournament in Florida.”

Working out daily,

Chase makes health

and wellness part of

his normal routine. He
works with a coach,

and he also prioritizes
eating well. “Longevity
training is something I'm
very much interested
in,” he said. “I want to

be able to play volleyball
into my 50s and 60s.”

Chase’s faith is one of
the biggest parts of who
he is, so he reads the
Bible every single day
and attends a weekly
men’s Bible study. He
just finished an audio
book of Dale Carnegie’s
How to Win Friends
and Influence People.
Currently, he’s reading
Extreme Ownership by
Jocko Willink and Leif
Babin as well as The Biblio
Diet, a recommendation
from his dad.

At the end of the day,
Chase is more than
pleased with his career
in real estate. “It’s a
really cool profession,”
he said. “It’s a lot of hard
work, but I’'ve found a
lot of enjoyment out of
it. I love helping people,
and real estate is a really
cool way to communicate
with new people.”

- IINE

Detailed.
Dependable.
Done Right.

We deliver clear, comprehensive
reports your clients can trust.

» Impress Buyers. Protect Sellers. Partner with Pros.

» Uncovering peace of mind, one home at a time.

Schedule Online
or Call Us

(865) 393-3910

[=] %= =]
S
OpH w4

premierhomeinspectionllc.com
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VENUE SPOTLIGHT

\ &
WHERE*VIS ON;: FAMILY &

COMIHNITY COME LIFE

BY REBECCA RAMSEY

ocated within The Station at

104 Hotel Road - just steps from

Fountain City Lake and Park
- The Adelene offers both charm and
convenience in one of North Knoxville’s
most beloved areas. But what truly sets
the space apart is the heart behind it.

Founded by sisters Haley, Riley, and
Baily, The Adelene began as a dream
years in the making. When the
opportunity to restore the historic
building came along, they knew it
was something special. With the
support of their husbands, the project
quickly became a full family effort

- filled with long days, late nights,
and, as they’ve said, “more gallons of
paint than we ever hoped to see.”

That care and intention are felt
the moment you walk through the

16 - May 2026

doors. Flooded with natural light

and designed with versatility in

mind, The Adelene is a blank canvas
for everything from weddings and
styled shoots to corporate gatherings,
showers, and personal celebrations -
including hosting BOC Real Producers’
recent Toast to the Top celebration,
where the space truly shined.

The venue includes the full 2,500 sq

ft space, including the bright, airy
Broadway Room and the moodier,
editorial-style Hotel Room, giving guests
a dynamic, all-in-one experience.

Beyond the space itself, The Adelene
offers a thoughtfully curated
collection of furniture, décor, and
backdrop options, making it easy

to bring any vision to life. From
romantic draping and candlelit

What started as a dream
to bring more light and
connection to North
Knoxville has become a
space where people can
gather, create, and celebrate
what matters most.

details to modern lounge setups and
statement photo areas, each event
can feel completely unique without
the stress of sourcing every detail.

Equally appealing is the accessibility.
With event rental rates starting at $250
and flexible weekday options, The
Adelene makes an elevated experience
feel approachable. Studio rentals and
memberships are especially popular

among photographers, content creators,

and small business owners looking
for a bright, reliable space to create
- offering both flexibility and value
for those who need ongoing access.

At its core, The Adelene is about
connection - celebrating the stories,
milestones, and people that make each
gathering meaningful. As a family-
built business with deep roots in the
community, the sisters have created
more than a venue - they’ve created

a space where creativity thrives and

moments are beautifully brought to life.

PHOTOGRAPHY
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In Knoxville's fast-moving market, timing is
everything. First Financial Bank helps you keep
deals on track with unigue mortgage solutions
built for today's buyers.

Our QuickMove Home Loan lets clients buy
before they sell—financing up to 80% of both
homes. The up to 100% LTV Program removes
down payment hurdles.

And our portfolio loans cover barndominiums,
acreage, and other nontraditional needs.

Pel’s build success—togelhen.

first-online.bank/mortgage-experts
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

L&‘- |

B OUR REFERRAL LIST

ERULEAN

Stop sending your clients to
‘'maybe-not” management.
Start sending them to a
" FoLLOW US ON INSTAGRAM TODAY
(©) ersatproducers We handle the headaches so
you can focus on new closings.

When they are ready to sell,
they go back to you.

Client: Movement Mortgage/ Robert Carter Team
Size: 1/2
Location: Standard

eSUMHI.ER DII:I"I.FE
BOOKKEEPING

SERVICES

FOR REAL ESTATE PROFESSIONALS

{CONCORD

of- | EARN

L
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We help high-earning Realtors galn financial
clarity, confidence, and peace of mind.

PER

Knoxville's Premier Title Company REFERRAL

i Q =

Let us take the bookkeeping off

FREE 4 LOCATIONS WE OFFER your already-full plate! \
Continuing Education * West Knoxville Mobile Closings m— & " . EREE rentalinalvsis
Classes * North Knoxville as well as LEARN MORE HERE LR ! _ f long-t 'E:Trﬂ' rertcigtionte

» Maryyville After Hour Signings

: Check out my website to learn
* Nashyille M-F

more about our services

j ) m . OWNER DAN MCKEE
We're always a phone call away! ? | (865) 999-4KEY / 4539
865-671-8388 - concord-title.com [3) Gtirmstmnibecnspini _. : h 3 Info@KeyrenterKnoxville.com
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PARTNER SPOTLIGHT

CLARKMORE LENDING

and
Industry through
Moos & Mortgages

BY LUCY REYNOLDS
PHOTOS BY AMY SULLIVAN PHOTOGRAPHY

hen Holly Bennett Clark

worked as a sales manager

at the Hilton Hotel in College
Station, Texas, she learned a phrase that
has significantly shaped everything she’s
done since: “The answer is always yes.
Now what’s the question?” She quickly
recognized that it wasn’t just a hotel
policy. It’s a crucial strategy for every
business where people are at the center.

2026 KMBA \‘

President's
Circle of
Excellence
\Award Winner

Now Holly owns Clarkmore Lending,
powered by Edge Home Finance, in
East Tennessee—where people are very
much the center. She is very intentional
about the name of her business. She
says “Clarkmore Lending powered

by Edge,” because the distinction is
important. Holly is the business. She
sets the tone, makes the decisions,

and answers directly to her clients.
Working as a broker rather than an
individual lender means she keeps the
ball in her court. “I don’t like saying

no to anything,” she emphasized.

- ~
I think it’s really
important to talk about
hospitality, because
every business is a
service business.

Holly describes her career like a tree
with many branches. She worked hotel
front desks through college, pulling
three-to-eleven shifts so she could
study during the slow evening hours—
interestingly, she studied archeology.

20 - May 2026



If you’re doing all
the things you’re
supposed to do
or service, then
)od things will
ays come.

Later, she moved into hotel sales and think it’s really important to talk about Beyond her own clients, Holly also
management, then into banking when hospitality,” she explained, “because spends significant time advocating
she needed hours that made sense for every business is a service business. for the lending industry at the state
raising her two boys. Eventually, the And if you are not treated fairly in a level through the Tennessee Mortgage
combination of banking experience and service business, what do you do? You Bankers Association. She’s on the
her service-first mindset pointed her go on to the next one.” When she’s Future Leaders committee and has
toward mortgages, and she’s been in the sitting across from someone digging made the trip to Washington, D.C.
lending business full-time since 2014. into their bank statements and credit to push for important reform. Last
card history, she’s very aware of the year, she helped advance legislation
Today, however, she’s careful not to importance of that relationship. around trigger leads—the practice

minimize her years working in hotels. “I that allowed credit bureaus to sell a

22 - May 2026

borrower’s information the moment

their credit was pulled, which resulted

in a flood of unsolicited calls at one of

the most stressful moments of a home
purchase. She was in the room when U.S.
Congressman John Rose helped move that
bill forward. “I really feel like I had a hand
in that,” she described, “and it’s exciting

to be part of helping to make change.”

For Holly, there’s a critical balance
between self-interest and self-sacrifice.
“I'm never going to be doing 600 deals
a year—but on the other hand, that
person who does 600 deals a year
doesn’t have time to do advocacy
work the way I do. I’'m taking on
something for our entire industry.”

Away from lending, Holly’s life took a
turn she didn’t see coming three years
ago. Shortly after her mother’s passing in
the spring of 2023, her husband, Jordan,
spotted a 20-acre property in Blount
County and decided they were destined
to live on a farm. Holly, a self-described
city girl, had reservations, especially so
soon after losing her mom. Her family
had previously built a house on half

an acre in Alcoa, but soon they found
themselves moving to the country. Now
they have two dogs and two cats and

17 cows, Red Angus and Black Angus
(and Holly admits that number keeps
climbing every time she tells the story!).

Her sons are 17 and 19 now, very
independent and self-sufficient, and Holly
has settled into a kind of quiet she has
earned after years of loading up a camper
and traveling the Southeast to watch her
boys compete in dirt bike races. These
days, she and Jordan love watching movies
together and traveling, especially for their
wedding anniversary in September and
their dating anniversary in December.

Holly’s faith runs through every part
of her life—her family, her clients, her
advocacy work, her farm. “I believe
that if you're doing the right thing,
you’re saying yes, and you’re doing
all the things you’re supposed to do
for service,” she summarized, “then
good things will always come.” ¥

MOOS &
MORTGAGES

CLARKMORE LENDING

POWERED BY EDGE HOME FINAMNCE
NMLE 188742 Edge Home Finaonce Bii5404

Ay Poed Uik

AL Clarkmare Lending, we know that novgating mortgoge optione
con leal Hiee herding cattfe--but don't wormy, we'll gulde you avery
sten of the way!

A% on independent morigage broker we have ocoess (o multiple
lenders 1o find the best ioan for YOUl

Don't ket morlgage options ovarwhalm your--lat’s find the parfect it
without the bulll

SCAN [mrm

i 202005 | &
| FUTURE |

“\_ LEADERS Holly Bennett Clark
LN NMLS 1085762
Ecige NMLS 681464

N

. 865-518-9539 & holly@clarkmerelending.com

<] 1020 Willicrn Biount Drive
Maryville, TH 37801
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Proudly celebrating

Dream it. Plan it. Do lt

of meeting customer
expectations on
over 20,000
projects

ST I T N

With our streamlined, one-stop shopping experience, ¥
finding the right flooring and cabinets is simple! -~

Flooring America West Flooring America East
10029 Parkside Drive 5307 Washington Pike
Knoxville, TN 37922 Knoxville, TN 37918
865-675-3630 865-522-3619

www.flooringamericaknoxvilletn.com

Looking for That C;";ﬁ::’g; 2
Perfect Mother's 865-202-7780
Day Gift? cacross@fahw.com

Show mom how much you care with ’
a gift that helps her household run '
smoothly. With a home warranty, she’s
covered 24/7, rain or shine, making
everyday life easier.

Let’s connect.

firstamrealestate.com "
"My goal is to make

your job easier”

Phone Orders: 800-444-9030

24 . May 2026

YOU HAVE QUESTIONS, WE HAVE ANSWERS.

0+ geors of experlence coverlng TN, GA KY FL, NCV SC

CORUMENGINFFRI\IG
DESIGN & INSPECTIONS

865-686-1663 | corumengineering.com

' "Ii' J
ERURALT*@\ )

Closer to What Matters
Construction Loans = Lot Loans « Land Loans = Home Loans . .

Scan to
learn more

L

Kathryn Hall Bennett

Rural 1* Loan Officer
865.299.3637 | NMLS 1413546
Kathryn.HallBennett@Rurallst.com

Gage Swanson

Rural 1* Loan Officer

423,914 4821 | NMLS 2685540
Gage Swanson@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Claser Lo What Matters @
arg exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of bl
participating Farm Credit System Associations. Equal Howsing Lender.  l==oes

g
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TOP PRODUCER

Sharon Ebanks

KELLER
WILLIAMS
REALTY

From Hospitality to
Home Sales Success

BY LUCY REYNOLDS
PHOTOS BY BETH WARREN
PHOTOGRAPHY

efore Sharon Ebanks
ever showed a home
or negotiated a closing,

she was working her way up in
hotel management. As it turns
out, however, that background
in hospitality—the long hours,
the constant problem-solving,
the continual focus on making
people feel cared for—was the
best training she could have had
for a career in real estate. “It was
all the things we cover in real
estate,” she described, “especially
organization and customer care.
It was a great foundation.”

Now a top producer at Keller
Williams Realty brokered out
of the Farragut/Hardin Valley
office, Sharon is heading into her
seventh year in the business. She

26 - May 2026

\l

LR ll'!":llil

AL _

!H “h lM\

T “""

At her home office

Big Orange Country Real Producers - 27




66

came into real estate the way a
lot of people do...gradually, and
then all at once. Her daughters
grew up and moved out, and
her hospitality career had run
its course, so she was ready for
something new. “I was always
interested in real estate,”

she explained, “and so it just
seemed a natural progression.
Being able to help people make
really big decisions in life just
fills my cup completely.”

Listening to Sharon’s accent,
it’s obvious she’s not originally
from East Tennessee. Born on
the Caribbean island of Roatan

in the Bay Islands and raised

in New Orleans, she’s quick to
point out that she has lived in
Tennessee for 37 years now.
She says she has a “three Cs
accent”—Caribbean, Cajun, and
country, depending on the day.

She moved to Tennessee in her
younger years following a former
partner. She put down roots

in the area and eventually met
her husband at a bookstore in
Maryville, introduced by a mutual
friend. According to Sharon, he’s
an introvert to her extrovert,

the yin to her yang, as she puts

it, and he supports her career

BEING ABLE TO HELP PEOPLE MAKE
REALLY BIG DECISIONS IN LIFE

JUST FILLS MY CUP COMPLETELY. ,,

Recognized. Respected. Recommended.
Froudly recognized as the 2025 Knox Stars Winner

and Community

Votes Plotinum Award Winner

for Home Inspection Excellence.

Trusted by Knoxwville Tep Agents and Homeowners Alike

Illlllll'l

%2025

THE OFFICIAL

CHOICE:

AWARDS

" k- -4

COMMUNITYVOTES

KNOXVILLE

2025 winnez"

House Inspection

Scan to learn more

or book online
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from a comfortable distance.
“He’s like, T'm very proud of your
career. I'm very proud of you.
However, I am not a REALTOR,
and my life is not to be lived in
the public,” Sharon said. “I may
get two or three photos of him a
year. In fact, my girlfriends tease
me regularly that my husband
just might be imaginary.”

In truth, Sharon and her husband
live in Fountain City, where she
was drawn by the larger lots

that let her garden as well as

the short drive to downtown
Knoxville where she does most
of her socializing. She loves

older homes, which she traces
directly to growing up in New
Orleans, where new construction
was rare. She loves the old
architecture, the charm, and the
sense that a house has already
lived a life. So it makes sense
that she has built a career in
helping other people find homes
that mean something to them.

HouseMaster.

Home Inspections

REAL PRODUCERS SPECIAL - $50 OFF
MENTION THIS AD WHEN BOOKING YOUR
CLIENT'S INSPECTION TO SAVE THEM $50!

BOOK AN INSPECTION

MEENT G THIS AR DMLINE I8 THE COMMENT SECTION R SVER THE PHONT WHEN BCHEDLULI D!

| BOOK ONLINE: HOUSEMASTER.COM/WESTEKNOXVILLE
B EMAIL: MELISSA.BOGGSmHOUSEMASTER.COM
CALL MELISSA BOGGS: (865) 622-3811 fust

MELISSA BOGGS
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With her foundation in sales,
Sharon sees herself as a helper,
a builder, and a connector.
“Real estate is a career that
really mirrors the things that
I'm passionate about and who

I am as an individual,” she
remarked. “It’s a wonderful
career where I get to meet
wonderful clients who become
my family. I form really good and
lasting relationships with them,
as they do with me, and that’s
how I like to run my business.”

Her basic business philosophy
isn’t glamorous, but it’s effective.
She started her real estate
career just as the pandemic was
upending everything, and her
response was quite direct. “I'm
a big believer in just putting on
your pants and going to work,”
she explained. “Do the work.
That’s a motto of mine. Just

do the work. It doesn’t matter
what the job is...just show up,
do the work, and everything
else will fall into place.”

66

[T DOESN'T MATTER WHAT THE
JOB IS.. JUST SHOW UP, DO THE
WORK, AND EVERYTHING ELSE

WILL FALL INTO PLACE. ,,

A high-energy person, Sharon

is up by 5:30 every morning,

and she runs at full speed

until she sleeps. In her limited
free time, she loves gardening
and reading—and she guards
her personal peace with real
intention. She deliberately spends
time with people who feed her
spiritually, intellectually, and
emotionally, rather than anyone
who drains her energy or her joy.

She sees herself still working
five years from now, but with
more time carved out for

her charitable work in the

community. “I'm super passionate
about giving back to people and
giving back to the community,”
she emphasized, “and that’s
something Keller Williams is
known for. I specifically joined
KW for that reason; you know,
God, family, business.”

In fact, she recently began
developing a new community-
focused initiative at Keller
Williams—the name and details
are still taking shape—but
knowing Sharon, it will be up
and running and making a
difference in no time at all.

Toudt 1 the msdt impostant
PO of the dedign prsocedd.

Cole Vaden
NMLS#1570733

| am an enthusiastic new member of the mortgage industry,
dedicated to helping individuals and families achieve their
homeownership goals. Raised in the Seymour area, | am
focused on building my business by providing excellent
customer service and expert guidance to my clients
throughout the mortgage process.

Outside of my professional life, | am passionate about fitness
and enjoy staying active. | also love spending time outdoors,
especially walking my dog, Nova, which helps me stay
grounded and energized.

As | grow in my career, | am committed to continuous learning and
developing lasting relationships within the Knoxville community.
My goal is to offer personalized mortgage solutions that meet the
unique needs of each client, and | look forward to contributing to

the success and growth of the local housing market.

FHA | Conventional | USDA | VA | Bank Statement Loans for self-employed | Construction to Permanent | Cash Out | Refinances

SOLUTIONS

HMLS F19838T0

ﬁ SIMPLE simplemortgageonline.com Main Line: (865) 205-2978
MORTGAGE . . .
10241 Kingston Pike Ste 3, Knoxville TN

Less Drama.
More Closings.

A Ién er that works like
part of your team.

Educating Home

Buyers Since 1997

« More than a century of combined experience dedicated to
serving your clients

« Local, Family, & Veteran Owned & Operated

« Full service office team to guide your clients through the
inspection process

« Over 3600 5 star reviews
« 17 Home Inspectors (7 are military veterans)
« 6 Certified Master Inspectors

« Commercial Inspections (7 CCPIA Certified Inspectors)

DEeTAILs THAT
HeLp HoMEs SELL

(865) 685-8464

Draperies, Shutters, Shades blindsnmoretn.com @

Bentley 865.986.2516

HOME INSPECTION swoe  pentleyhomeinspection.com
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HARKER HOME
SOLUTIONS LLC

provides real estate
agents and home
owners with a solution
for all your punch list
items or repair needs.
All repairs are backed
by our “Re-Inspection
Guarantee.”
Responsive initial
contact, quick turn
times, competitive
pricing and photo
repair reports are
guaranteed.

John Harker | Harker Home Solutions LLC
Jharker@yourhomessolutions.com

423-351-9491
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O shield §

T RESIDENTIAL MOSQUITO CONTROL

REALTORS® — We’ve Got Gifts/for You! §§

v FREE $100 Gift Cards

to uselor give as clienticlosing gifits'= EREE tolyou, huge value for them!

v $99 Housewarming Gift

2 months of mosguitolprotection

¥ $99 Listing Protection

Upito3 treatmentsifiorlistings impacted by mosquitoes.

¥ 3 & FREE Referral Program

YOUlgetia full season of mosquito control EFREE when 3 clients sign up!

Text 865-224-3005

to request gifit cards or leann mare!

Mosquito 'Shield of'Knoxville
Locally owned. Mosquito, tick & flea control. All-natural'option
available.

24 AMERICAN

FOUNDATION & WATERPROOFING

SPRING INTO
SMOOTH
CLOSINGS

FREE expedited foundation repair,

EASY ESTIMATES
& SCHEDULING

CD\ Pre-Listing Inspections

+] FREE Estimates - No upselling, just
. factual results and realistic solutions.

[ux

Flexible Project Scheduling

S/ 7
REALTOR-FRIENDLY . Pay at Closing from Escrow Option
SOLUTIONS ——— 8
=2 100% Interest Free Financing Available

@ No cost, no hassle warranty transfers.

5:@ Get to the closing table fast!

LOCAL FAMILY OWNED & OPERATED

American Foundation & Waterproofing has been proud to serve the East Tennessee
real estate community for almost 20 years. We have a dedicated team of inspectors,
headed up by David McMahan that work exclusively with real estate professionals, and
they understand the real estate transaction process, along with the deadlines you face.

The /ught w
The ﬂm@ucmagay

CALL NOW!
865-448-7510

americanfw.com/about/realestate

waterproofing and concrete inspections.



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Donna Boling Brent Tittsworth Kristin Blackberg Madison Shelley
Sales Manager/ Loan Officer Loan Officer Loan Officer
Senior Loan Officer NMLS 2072268 NMLS 1777240 NMLS 2076299
NMLS 674972
Serving East Tennessee for over 35 years
Land Oak 10255 Kingston Pike, www.migonline.com
Programs based on borrower qualification and subject property.

“ MORTGAGE oo
M | G i Equal Housing O ity Lender.
INVESTORS GROUP Knoxville, TN 37922 ortgage mestors Grtp s an EqulHouslng OpportntyLence.



