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• Real Estate Clean-Ups & 
Clean-Outs

• Post-Construction Clean-Ups
• Luxury Residential Cleaning 
• Commercial Office Cleaning 

& Janitorial
• Bonded & Insured
• Friendly & Professional
• On Time, Every time

Let Us Do the

CLEANING
FOR YOU!

11824 Market Place Ave • Baton Rouge, Louisiana
toni@tonipoppins.com • (225) 333-8283

www.tonipoppins.com
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BEYOND THE POOL. BEYOND EXPECTATIONS.

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience,

we handle every detail—design, construction, permits, and even HOA approvals.
Your vision, built to last.

225-304-2499
info@landscapekingla.com

LH#4233

LET'S PLANT SOME

• Landscaping Installation

• Landscape Lighting 

• Pavers

• Sod

• Irrigation

• Drainage

Joseph King
Owner

• Consultation & Planning

• Free Quotes Available

• Experienced Team

• Licensed & Insured

• Landscape Specialists

• Excellence in Customer Service

Landscape King
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RedstickFinancial.com |       @redstickfinancial
11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

Stated Income Programs
Bank Statement Programs

One Time Close New Construction
Mobile Homes • FHA, VA, Conv, Jumbo • DSCR

NO CREDIT SCORE PROGRAMS AVAILABLE

GEAUX
REDSTICK.

Sheridan Fay
Broker/Owner

NMLS # 1967817

Darrell “Randy” Tubbs
Loan Originator
NMLS #178782

Jadyn Brown
Loan Originator

NMLS #2701163

Kimberly Albritton
Loan Originator

NMLS #1877647

Ryan Mott
Owner/President
NMLS #876641

GEAUX
LOCAL.

Licensed in Louisiana, Mississippi, Texas & Alabama

We Are Growing!

Don't STRESS the MESS - call us today!

225-615-8563
tenfolddumpsters.la

Eff ic ient,  Affordable,  Hassle-free!!

SCAN HERE FOR MORE 
INFORMATION AND MENTION 

REAL PRODUCERS 
TO GET 10% OFF

DUMPSTER RENTALS

JUNK REMOVAL SERVICES

If you have worked with an agent that deserves recognition and 
would appreciate being featured, please send your nomination 
to our publisher at gina.miller@realproducersmag.com 
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Meet
The

Team
Gina Miller

Publisher
Holly Griffin 

Assistant Publisher

Follow us on our Social Media 
   
 

@BATONROUGEREALPRODUCERS 
For More Information on how you can 
get involved email Gina @ gina.miller@

realproducersmag.com

Laken Foisie
Staff Writer

Stevie LeJeune
Photographer

Liz Trahan
Videographer

Breanna Pizzolato
Staff Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.
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DESIGNED FOR CLIENTS WHO EXPECT MORE

CELEBRATING 15 YEARS IN BUSINESS
Please join us for a Customer Appreciation Party on May 15! 12pm-6pm

Where Quality and

Convenience Stick Around

The Roofing Partner Baton 
Rouge Agents Trust

 Upgrade to a Fortified Roof 
Today - Pay at Closing
0% interest. 0 payments for 12 

months. No penalties.
Save up to 50% on insurance 

premiums with a Fortified Roof!

Realtor-Focused Benefits 
FREE Pre-Listing Inspections Reports
Expert Insurance Advice
Professional Communication with Your Clients
Quick Turnaround on Repairs & Replacements
Paid at Closing 

Need a roofing partner you can count on?

 “Roof Gecko stands out as a
roofing company agents can 

trust—responsive, professional, and 
easy to work with. They know what it 
takes to support a smooth closing.”
 — Avery Moser, Top Producer | The Couv Group

Call or text Roof Gecko today and experience the service Baton Rouge is buzzing about.
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This section has been created to give you easier access when searching for a trusted 
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. 
Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AESTHETICS
Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CAR WASH
Benny’s Car Wash & Oil Change
(225) 927-7181
www.bennyscarwash.com

CARPET/UPHOLSTERY 
CLEANING
NelsonB Refreshing
(225) 888-3974
www.nelsonbrefreshing.com

CERTIFIED PUBLIC 
ACCOUNTANTS
Greg A. Kennedy, CPA (APAC)
Ashton Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

CLEANING, MAID & 
JANITORIAL SERVICES
Toni Poppins Cleaning Experts
(225) 333-8283
www.tonipoppins.com

CONSTRUCTION/RENOVATION
Anchor Renovations and 
Construction, LLC
(225) 831-6467
www.anchorremodels.com

CUSTOM BUILDER
Krewe Construction
(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS
GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN
Circuit Breaker Electric LLC
Michael Webster
(225) 572-7963

Steadfast Electric
(225) 364-9218
www.steadfastelectric.com

FENCING
Scott Fence USA
(225) 752-7772
www.scottfenceusa.com

FLOORING
Carpet World
(225) 341-1269
www.carpetworldoflouisiana.com

Hubbard Flooring Studio
(225) 924-1582
www.hubbardflooringstudio.com

HAIR SALON
Salon Raybon
(225) 756-1201
www.salonraybon.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS
(225) 439-7920
www.avssla.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS
Paragon Inspections
Scott Guidry
(985) 519-4343
www.paragoninspectionsllc.com

INSURANCE
Goosehead Insurance
Stacey Keller
(225) 379-5111
www.kelleragencygoosehead.
com

Safesource Insurance
Aundrea Allen
(225) 300-4500 
www.safesourceins.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING
Ground Source Landscaping
(225) 431-8442
www.groundsource 
landscaping.com

Landscape King
(225) 304-2499
www.landscapekingla.com

Lions Landscaping
(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER
NOLA Lending Group, A 
Division of Fidelity Bank
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage
Tammy Balentine
(225) 939-5958
www.swbcmortgage.com/
balentine

Synergy One Lending
Doug Bickley
(225) 490-6657

MOVING COMPANY
Relocation Solutions of LA.
(225) 355-6683
www.relocationsolutions-la.com

PAINTER
Rouge Painters
(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

PLUMBING
Express Plumbing Repair 
and Drain Cleaning
(225) 788-2513
www.expressplumbrepair.com

ROOFING
Cypress Roofing
(225) 450-5507
www.cypressroofingla.com

Roof Gecko
(225) 465-7577
www.callroofgecko.com

Top Team Roofing & 
Construction
(225) 571-1740
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 622-3752

TITLE ATTORNEY
Fondren Blaize
Attorney Charles G. Blaize Jr
(225) 810-4998 
www.fondrenblaizelaw.com

TITLE COMPANY
Absolute Title Company
(225) 960-4326
www.absolutetitlecompany.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

TREE SERVICES
Big Bass Tree Service LLC
(225) 892-8382

VIDEOGRAPHY
Numa Films
(337) 371-9498
www.numafilms.com

225-936-5243 
s1l.com/loanofficer/doug-bickley

bickleyteam@s1l.com

Speed
Ease

Expertise
The difference
you can SEE

Synergy One Lending, Inc. | NMLS 1907235 | For licensing information, go to: www.nmlsconsumeraccess.org | 610 W. Ash Street, Suite 
1505, San Diego, CA 92101 | (888) 995-1256 | Doug Bickley NMLS#96576, Alisa Eaton NMLS# 500377, Caden Turner NMLS##2299117, 

Lainey Guy NMLS#1161484, Clayton Wood NMLS#1644450. State required licensing information: LA, GA, FL, SC, TN, TX, AL. Not 
a�liated with any government agency. All Loans are subject to underwriting approval. Terms and Conditions apply. Subject to 

change without notice.



Baton Rouge Real Producers • 1312 • May 2026

ScottFenceUSA.com  |  225.752.7772
contactus@scottfenceusa.com             

BATON ROUGE'S
PREMIER FENCE 

COMPANY

We're Celebrating

Thank you Louisiana,
for 70 years of service!

Years In Business!

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

Integrity.
Experience.
Excellence. 

Helping You Make Your Clients' 
Real Estate Transactions A Done Deal

MICHAEL JONES
Owner/Attorney

TAJH MATHEWS
Owner/Attorney

absolutetitlecompany.com  |  (225) 960-4326
2321 Drusilla Lane  |  Suite C  |  Baton Rouge, LA

Landon Bass
Owner/Operator

Bigbasstrees@gmail.com

Big Bass Tree Service LLC

Licensed & Insured  |  LA License #2687

Tree Trimming  |  Tree Removal 
Pruning  |  Land Clearing

Stump Grinding  |  Trailer Rental

Call us today for
a FREE estimate!
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If weather or mail system glitches do 
not hinder our attempts to deliver this 
into your hands the last week of April, 
then you’re holding this magazine 
just days, if not hours, before our 4th 
Annual Awards Gala. 

Thursday, April 30th is the day marked 
for us to gather at City Club and 
recognize some stand out individuals 
in our industry. I jokingly call event 
months The Baton Rouge Real Producers 
Olympics. It’s a lot, and it’s no joke, but I 
love it! It’s so worth it to see your faces 
and see you all together.

Our events remind me why I do 
what I do. 

Six years ago when I said yes to running 
this franchise, I thought I would use my 
journalism degree, combine that with 
my knowledge of real estate, interview 
some Realtors, gather content for the 
magazine, and repeat that every month. 
Then came the events...but not just 
any events. Networking with the best 
of the best in our industry. I would 

be inviting our local top performing 
agents to pause and attend a party I 
planned. I’m sorry, what? When Covid 
shut everything down I was a tad bit 
relieved. Too bad. So sad. Can’t party. 
Tell me you’re an introvert without 
telling me you’re an introvert.

Then I threw my first party. 
It was in November of 2020 at Cocha. It 
was amazing. And I was hooked. 
I have been planning your parties ever 
since and having the time of my life! 
I come home from an event and begin 
planning the next one! 

I abolished my introversion and found out 
that getting in the room is so much better 
than staying home and missing out! 
GET. IN. THE. ROOM.

This industry is fast paced, ever changing 
and sometimes just too dang much! 
Because of all this, it’s nice to pause, 
get together and celebrate your success 
across all brokerages. There’s something 
powerful about being surrounded by the 
best of the best and getting to know one 

another beyond the transactions, closings 
and chaos of this industry. 

Our Annual Awards Gala does not 
happen without incredible support, and 
I want to extend a sincere thank you to 
our Gala Sponsors: Redstick Financial, 
The Bickley Team at Synergy One 
Lending, FB Title Solutions, Rouge 
Painters, Cypress Roofing, Hubbard 
Flooring Studio, Salon Raybon, Gulf 
Coast Title, Nola Lending Group, and 
Paragon Inspections.

I am so glad I took a wild chance back 
in 2019 and said yes to running this 
franchise. The founder sent me a shirt 
after my first issue went to print that read: 
BEST DAY EVER. I’ve been gifted with a 
lot of best days in my life, but holding that 
first copy of Baton Rouge Real Producers 
in my hand ranks pretty high on the list. I 
had no idea what an absolute blessing this 
would be and honestly, I’m glad I didn’t 
know. It’s been fun finding out as I go.
Let’s keep going,
Gina

YEARS LATER

PUBLISHER’S NOTE

6
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Clean Floors.
Stronger Showings.

• CARPET CLEANING
• UPHOLSTERY CLEANING
• HARD SURFACE CLEANING
• VEHICLE DETAILING
• PRESSURE WASHING

nelsonbrefreshing.com
(225) 888-3974

Stop Stressing,
Just Call NelsonB Refreshing

• New Sod Installation

• New Flower Beds

• Landscape Cleanup

• Irrigation

• Landscape Lighting

• Gutter Cleaning

• Stump Removal

• Trash/Debris Removal

• Lawn Maintenance

• Landscaping Maintenance

• Flower Bed Design

• Wood Fence Installation

• Hardscape Construction

• Tree Trimming & Removal

• Weedeater and Blowing

• Weed Killer Application

• Pressure Washing

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Serving The Greater Baton Rouge Area
Commercial and Residential

EXPRESSPLUMBREPAIR.COM
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LMP 7834  |  LMNGF 8825
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CluckCluckPooPooTruck
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Becoming Her Own Standard 
Nia’s journey into real estate did  
not begin with certainty. It began  
with awareness. 

Early in her career, she found herself 
observing people who wanted more, 
more space, more stability, more 
ownership, but did not always know 
how to get there. She saw hesitation, 
fear, and questions that often went 
unanswered. And something about that 
stayed with her. 

She realized she did not just want to be in 
real estate. She wanted to be the person 
who could guide others through it. So she 
leaned in, taking the time to listen more 
closely, to learn as much as she could, 
and to become more intentional in how 
she showed up for people. 

O P E R A T I N G  A T
Bookter

PHOTOS BY STEVIE LEJEUNE

COVER STORY

NIA

A N O T H E R  L E V E L

In a brokerage of more than 300 agents, standing out is one thing. Sustaining excellence is something else 
entirely. Nia Bookter has learned how to do both. After finishing as the number one agent in her brokerage 
last year, she continues to rank among the very top, currently holding the number two position. But for Nia, 
success has never been about a title. It is about what it represents. Growth, stability, and alignment. “Being 
at the top once is an accomplishment. Staying there is a decision.” That decision has not always been easy. 
It has required discipline on the days no one sees, resilience in moments that did not go as planned, and a 
level of belief that had to be built over time. Because behind the production and recognition is a woman who 
made a choice to show up fully, even when it would have been easier not to. 

Over time, those small, consistent efforts 
began to compound. Conversations 
turned into closings, relationships 
turned into referrals, and what once felt 
uncertain started to feel aligned. 

“It started slow,” she says. “But once I 
decided to go all in, everything changed.”

That decision required more than 
ambition. It required trust in herself, in 
her path, and in what she was capable 
of building. 

Building With Purpose 
Today, Nia’s success extends far 
beyond transactions. 

She is an investor, actively acquiring and 
flipping properties while building her 
own portfolio. She is an entrepreneur, 
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the owner of L.A. Luxe Salon Suites, 
a space designed to elevate not just 
aesthetics, but experience. At the core of 
everything she builds is intention. 

“I want people to feel something when 
they experience what I’ve created,” she 
says. “I don’t want it to just look good. I 
want it to mean something.” 

That same level of care carries 
into her real estate business. She 
understands that for many of her 
clients, buying a home is more than 
a milestone. It is a moment of relief, 
pride, and finally feeling settled. She 
does not take that lightly. 

Lately, her vision has expanded 
beyond what she can build for herself. 

She is thinking more about impact 
and reach, and what it looks like to 
invest in something that extends 
beyond transactions and business. She 
is no longer focused only on building 
success, but on building significance. 

The Weight And The Why 
Success brings visibility, but it also 
brings responsibility. For Nia, that 
responsibility is deeply personal. At 
the center of everything she does is 
her son, Chase. “He is my why,” she 
says. “Everything I’m building is for 
him.” That purpose shows up in her 
work ethic, in her standards, and 
in her refusal to settle. It keeps her 
focused on the bigger picture, not just 
closing deals, but creating a life that 
reflects stability, freedom, and legacy. 

BEING at the 
TOP ONCE  is an

STAYING THERE 
is a decision.”

accomplishment. 
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In recent years, life has also brought 
moments that shifted her perspective in 
ways success alone never could. Loss, 
reflection, and growth have all played 
a role in shaping how she moves today. 
There is more intention now, greater 
clarity, and a stronger sense of urgency 
around what truly matters. She is not 
just building for today. She is building 
something that lasts. 

Giving Back, Pouring Forward 
With L.A. Luxe Salon Suites now 
established and thriving, Nia is turning 
her focus toward what comes next. For 
her, what comes next is impact. Her 
next initiative is rooted in purpose. 
Through Southern Roots, she is stepping 
into mentorship, working with young 
girls and creating space for guidance, 
exposure, and growth. This shift is not 
by chance. It is intentional. 

It is driven by her commitment to give 
back to the community and to invest 
in something greater than herself. 
“I see so much potential in them,” 
she says. “Sometimes they just need 
someone to believe in them until they 
can believe in themselves.” Southern 
Roots is more than a program. It 
reflects her growth, her values, and 
the direction she is headed. For Nia, 
success is no longer just about what 
she builds for herself. It is about what 
she builds for others. 

Still Evolving 
Despite everything she has 
accomplished, Nia does not see 
herself as finished. She sees herself 
as evolving. There are still goals to 
reach, new levels to unlock, and more 
lives to impact. For her, success is not 
a destination. It is a version of herself 
that she continues to grow into. From 
consistently ranking at the top of her 
brokerage to building businesses, 
investing in her future, and  
pouring into others, Nia Bookter 
represents more than achievement. 
She represents evolution. She is 
building more than a career. She is 
building a life rooted in intention, 
resilience, and purpose. And she is 
only getting started. 

I WANT PEOPLE TO FEEL  
something when they 

experience what

 I’ve created. 
I don’t want it to just look good. 
I want it to mean something.” 
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All your coverage covered.

High-Quality Services From 
Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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PLUS SPECIAL FINANCING*
*Subject to credit approval.

April 3 - May 18

Spring into Style

SAVE up to $500
On select Anderson Tuftex*, COREtec*

and Shaw Floors* products.

Jene’ Grand
Marketing Director

Corinne Schwartzberg
Attorney at Law

Gulf Coast Title
With over 40 years of experience, our team 

provides real estate title and closing services 
throughout the state of Louisiana including 

Residential and Commercial closings. 
Judgements, Lien Searches, Escrow Services 

and much more.
We provide the highest standard of 

experience, convenience, and customer 
service with o ces in Baton Rouge and 

Prairieville Louisiana.

225-295-8222

gctitle.com

15615 Airline Hwy, Suite B 
Prairieville, LA 70769

4473 Bluebonnet Blvd., Suite A
Baton Rouge, LA 70809

225-573-1736
www.Rougepainters.com 
letsroll@rougepainters.com

Check Out
Our Reviews!

LOCAL, LICENSED & INSURED

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
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Roof Roof Gecko
In a referral-based business 

like real estate, the 
professionals you choose to 

surround yourself with matter. 
When timelines are tight, 
negotiations are delicate, and 
client trust is on the line, having 
the right partners in place is 
everything. That is especially 
true when it comes to one of the 
most critical components of any 
property, and one of the quickest 
ways a deal can be delayed or 
derailed, roofing. 

BUSINESS SPOTLIGHT

As a BRRP Preferred Partner, Roof 
Gecko, led by owner Kase Dupont, 
has earned its place as a trusted 
name among top-producing agents 
across the Greater Baton Rouge 
area. Located at 660 North Foster 
Drive, Suite B201, Roof Gecko 
recently celebrated five years in 
business, but Kase’s experience 
leading up to its launch is what 
truly sets the foundation.

Before entering the roofing 
industry, Kase worked as a real 

estate agent and investor in Baton 
Rouge, giving him firsthand 
insight into how roofing issues 
impact transactions. Prior to 
that, he owned and operated a 
car dealership with his brother, 
where he developed a strong 
understanding of operations, 
sales, and customer experience. 
“That background shaped 
everything about how I run 
Roof Gecko,” Kase said. “Real 
estate taught me how to think 
about protecting asset value and 

navigating deals. The dealership 
taught me how to build a 
customer experience people 
actually trust. Roofing is where it 
all came together.”

That combination of experience 
is one of the reasons agents feel 
confident bringing Roof Gecko 
into their transactions. Kase 
understands the pressure points, 
the urgency, and the importance of 
clear communication in a way that 
many contractors simply do not.

“We know a roof issue can kill 
a deal or delay a closing,” Kase 
said. “We move fast, communicate 
clearly, and we don’t leave your 
clients guessing. We’re the team 
you want in your corner.”

Roof Gecko offers a full range of 
services, including commercial 

flat roofing systems, residential 
shingle roofs, and metal roofing. 
The company also specializes  
in insurance-funded 
replacements and storm 
restoration; a critical service 
in Louisiana, as well as retail 
replacements for homeowners 
looking to proactively protect 
their investment.

In an industry saturated 
with options, what truly 
differentiates Roof Gecko is not 
just what they do, but how they 
do it. 

“We actually care and we build 
everything around that,” Kase 
said. “Our core values are 
Discipline, Integrity, Excellence, 
Teamwork, and Self-Improvement, 
and we hold ourselves to that on 
every single job.”

That commitment shows up 
in both the quality of their 
work and the experience they 
provide. From financing options 
to industry-leading warranties, 
the team focuses on making 
what can often be a stressful 
process as seamless as possible. 
“At the end of the day, it comes 
down to this, if you need us, we 
show up,” Kase said. “We do 
what we say we’re going to do. 
And we don’t cut corners.” It is 
a statement that carries weight, 
especially in an industry where 
cutting corners can lead to 
long-term consequences. Kase 
is passionate about educating 
both homeowners and agents 
on the difference between 
price and true cost. “Your roof 
isn’t something you replace 
every year, it’s something you 
live under for the next 15 to 
30 years,” Kase said. “A lot of 
contractors will give you a 
number that looks great on 
paper, but the only way they 
get there is by cutting corners. 
You’re not buying a roof; you’re 
buying the outcome.” That 
outcome, he explained, is peace 

Roof Gecko
BY HANNAH 

DAVIS 

PHOTOS BY 

STEVIE LEJEUNE

Dupont 
Kase 

with 



Baton Rouge Real Producers • 2928 • May 2026

of mind, knowing the job was 
done right the first time, and 
that the homeowner will not be 
dealing with avoidable issues 
down the road.

For Kase, however, success 
is not defined solely by 
projects completed or revenue 
milestones. One of his proudest 
moments came not from a 
job site, but from watching 
someone on his team completely 
transform their life.

He recalled hiring a young man 
who had been working at a car 
wash, struggling financially and 
in need of an opportunity. A few 
years later, Kase found himself 
attending that same employee’s 
Super Bowl party at a home 
the young man had purchased 
himself, with a new car in the 
driveway and a future full of 
possibility. “That moment hit 
me harder than any revenue 
milestone ever has,” Kase said. 
“That’s what I love most about 

owning a business; the ability to 
mentor people and watch them 
grow into their full potential.”

That people-first mindset is 
also reflected in how Kase 
builds his team. He looks 
for what he calls “F.A.T.” 
individuals; Faithful, Available, 
and Teachable. “Be consistent 
and trustworthy. Show up and 
lean in. Be willing to learn,” 
Kase said. “Skills can be taught. 
F.A.T. can’t.”

That same intentionality is 
reflected in the Roof Gecko 
brand itself. After recognizing 
how saturated the roofing 
industry is with lookalike logos 
and forgettable names, Kase 
set out to build something that 
would stand apart. “We wanted 
a name that actually meant 
something,” Kase said. The gecko, 
a symbol of protection in many 
cultures, became the perfect 
representation of the company’s 
mission; to protect homes and 
the families inside them. It is a 
brand that not only stands out, 
but also tells a story, reinforcing 
the purpose behind every roof 
they install.

At home, Kase’s priorities are just 
as clear. When he is not working, 
he is with his family. “My kids 
are my reset button,” Kase said. 
“At the end of the day, that’s who 
I’m building all of this for.” He 
and his wife, Maddy, share a 
blended family of five children, 
creating a home filled with 
energy, laughter, and meaningful 

moments. For Kase, it is often the 
simplest traditions that matter 
most. “Saturday mornings are 
my favorite,” he said. “Cooking 
breakfast, everybody piled on the 
couch watching SpongeBob. Five 
kids, a full plate, and nowhere 
else I’d rather be.”

Kase’s perspective on business 
and life is deeply rooted in a 
personal transformation that 
continues to shape how he leads 
today. After struggling with 
addiction for a decade, Kase 
experienced a turning point in 
2017 that redefined everything. 
“For a long time, I felt like I wasn’t 
enough, like I didn’t deserve 
anything good because of all the 
mistakes I had made,” Kase said. 
“That’s a heavy way to live.” He 
continued “When I turned my 
life over to Jesus, everything 
changed,” Kase said. “He didn’t 
just clean me up, He taught me 
how to love myself and how to love 
people...w hen you learn how to 
do those two things, everything 
else starts to fall into place.” 

My kids are my 
reset button. 
At the end 
of the day, 
that’s who I’m 
building all of 
this for.”
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225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM

CAJUNCOOLS.COM

Spring 
is Here

Before the Heat Hits, It's 
Time To Tune Up Comfort

Call us today for your

(225) 831-6467 | Anchorremodels.com
David@anchorremodels.com

Roofing  |  Restoration  |  Renovation
Interior Remodeling  |  Exterior Remodeling

Handyman Services

FREE ESTIMATE

on your next

home remodel project!

www.safesourceins.com • aundrea@safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220

Aundrea Allen
Independent Insurance Agent

Aundrea Allen
Independent Insurance Agent

Get a custom flood 
insurance flyer specific 

for your listings and 
open houses. Simply 
email me and I’ll take 

care of the rest!

JOIN THE KREWE
337.806.9589

information@kreweconstruction.com
www.kreweconstruction.com

MANY 

Savvy businesses know it's all 
about who many you reach -
not how many. 
Our niche publications, exclusive 
events, and targeted digital 
marketing get your brand in front 
of ideal clients affordably. 

Let's talk! 
Reach out to the publisher 
of this magazine today. 

m REAL PRODUCERS
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with Steadfast 
Electric

BUSINESS SPOTLIGHT

BY BREANNA PIZZOLATO  ••  PHOTOS BY STEVIE LEJEUNE

W
hether he’s calling plays 
in the softball first or 
crawling in a cramped attic 

for a client, Brian Folse operates on 
a simple code: show up, stick it out, 
and take care of people. It’s the steady 
attitude required to raise three kids 
and weather the unpredictable jolts  
of entrepreneurship.

For Brian, his wife, Megan, and their 
three kids—Kasen, 16, Jaxon, 11, and 
Finley, 7— home is a wide-open yard 
on the wooded stretch of Hoo Shoo 
Too. Their country spot is a base of 
operations for a life of school runs, 
sports schedules and the high-speed 
logistics of three kids.

Brian grew up in a family where 
commitment was a way of life. His 
grandfather started an oilfield services 
company that his father, aunt and uncle 
joined and have successfully operated 
for decades. From an early age, Brian 
absorbed that stability.

“In our house, if you signed up for 
something, you finished it,” he says. 
“Signing up for a sport meant showing 
up to every practice and game, even if 
it got hard or stopped being fun.” That 
quiet, persistent ethic—start what you 
finish, do what you say you’ll do—sits at 
the core of who he is.

As an adult, that same mindset  
shows up everywhere: in the way he 
parents, in the way he shows up on a 
jobsite and even in how he spends his 
free time.

Softball is a big part of that story. 
Brian played baseball growing up, 
and Megan played softball through 
college. When they settled near Baton 
Rouge, and she wanted to play co-ed 
softball, there wasn’t an existing team 
she could join.

Most people might shrug and move on. 
Brian and Megan did the opposite. They 
started one.

The local recreation center provided 
them with a list of interested players 
waiting for spots on other teams. 
They pulled together a group, dubbed 
themselves the Kajun Misfits and 
started playing.

What began as a way to stay active 
turned into a community. Some of their 
closest friendships grew out of nights 
under the lights.

As life has gotten busier, they play 
fewer league nights but still play in 
weekend tournaments, including 
a Wounded Warriors fundraiser 
they attend every year. Today, Brian 
and Megan coach Finley’s softball 
team together, trading the late-night 
tournaments for evenings spent 
teaching seven‑year‑olds how to  
hold a bat and run the bases. It’s a 
natural evolution for a couple who 
believes in building things the right 
way, from the ground up—teams, 
businesses, relationships.

BRIAN
FOLSE
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That same can‑do attitude is what 
carried Brian through the early, 
uncertain days of his business, Steadfast 
Electric. Electrical work wasn’t a 
childhood dream. It started as a part-
time job during college, something that 
was supposed to be temporary. But he 
found he liked the work, and it came 
naturally. He enjoys problem‑solving, 
working with his hands and seeing the 
immediate impact of his work.

Over time, the job became a calling. 
He and a friend decided to launch 

their own electrical company, which, 
at the time, primarily focused on  
solar panel installations. His friend 
handled business and sales, while 
Brian leaned into operations. Their 
goal was simple: provide good service 
at a fair price.

True to its name, the business was 
tested almost immediately. As a 
brand‑new company, they ran into 
barrier after barrier with financing and 
tax‑credit‑dependent projects. Then his 
business partner walked away.

For many people, that would have been 
the end of the story. For Brian, it was 
the moment he leaned in even more. 
He had started the business, and that 
meant seeing it through. So he stayed. 
He pivoted. He ground it out, job by job, 
until the company found its footing.

When the devastating 2016 flood hit, 
demand for electrical work exploded. 
It was a heartbreaking time for many 
families, but it also became a turning 
point for Steadfast Electric. The company 
grew rapidly, and Brian leaned into the 
responsibility of walking into damaged 
homes, restoring power and giving 
people a small piece of normal back.

Today, Steadfast Electric focuses heavily 
on residential work, including standby 
generators, which are no longer 
luxuries, but necessities for families who 
face frequent power outages, work from 
home, or depend on medical equipment. 
For Brian, it’s not just about lights and 
outlets—his work provides families like 
his with safety and peace of mind.

One recent project captures what makes 
him different. An older couple who live 
on the river needed a generator. The 
husband, facing the onset of dementia, 
felt overwhelmed by the complexity and 
cost of the project. Brian slowed down 
the process and walked them through 
each step. His team built their generator 
on a seven-foot-high platform, added 
stairs, and Brian even attended meetings 
with other contractors as a steady hand 
and shoulder for them to lean on.

“It took more time than usual, but they 
were so thankful, and I was happy to be 
there for them,” Brian says. That kind of 
payoff matters most to him.

For Brian, showing up, sticking it 
out and taking care of people isn’t 
about grand gestures. It’s about a 
steady faithfulness—to his family, his 
customers and his word.

Steadfast isn’t just his business. It’s who 
he is. �������������������������������������������������
������������
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Servicing These Areas in Louisiana

SMART ROOFING 
CHOICES CAN LEAD TO 
INSURANCE SAVINGS
We partner with agents to help 
buyers understand their options

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com

Life Insurance

Dental Insurance

Medical Insurance

Vision Insurance

Private Health Insurance,

Made Simple
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April & May 2026 Promo: 
Free 10-Year 

Warranty on Kohler 
Generators

225.364.9218
steadfastelectric.com

• Generator Sales, Installation, Repairs & Maintenance 
• EV Chargers
• Electrical Inspections
• Service & Panel Upgrades
• Surge Protection
• LED Lighting
• Solar Panels
• Radon Testing
• Free Estimates
• Highly Experienced & Certified
• Fast & Flexible Scheduling

POWER THROUGH ANY OUTAGE WITH CONFIDENCE

BRIAN FOLSE 

Greg A. Kennedy
CPA, CLU, RICP, CAPP

Ashton A. Kennedy
CPA

• Income Tax Planning
  & Preparation 
• Accounting/Bookkeeping
• Consulting
• Payroll Services
• Financial & Retirement
  Planning
• Investments

225.292.5112
www.gakcpafirm.com

Contact us today to see how we can put our
35 years of experience to work for you!

Charles G. Blaize, Jr.
Partner

Brett Bajon
Closing Attorney

Connie Easterly
Closing Coordinator

Darby Baronet Mann
Marketing Director

I have been working with Top Team for years, 
they are my go to roofing company! The 
service from A to Z is top notch and the 
people at the company are amazing. Trust 
me and give them a call for you or your 
clients roofing needs, you’ll thank me later!"  
- Michael Borne 
 RP Top 100 Realtor

check out our             reviews! Jessica Singletary, Owner
CHOOSE THE TOP ROOFER TO 
TEAM UP WITH AND GET YOUR 

DEALS CLOSED FASTER!

E XP ERT ROOFING
YOU CAN COUNT ON
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For Logan Cox, success 
isn’t about shortcuts or 
overnight wins. It is built 
through steady growth, 
meaningful relationships and 
a commitment to getting better 
with every opportunity. And 
while his career is still in its 
early chapters, the foundation 
he has built suggests that the 
best is yet to come. 

Logan has approached his real estate 
business with a mix of strategic 
discipline and genuine connection, 
creating a foundation that continues to 
gain momentum, but also drawing from 
a firm foundation that was established 
long before he chose this career path.

Deeply connected to his community 
and faith, Logan serves as an associate 
pastor alongside his father, Keith Cox 
at Eastside Baptist Church in Zachary, 

where he has been involved since 
childhood. Over the years, he has 
contributed to nearly every capacity, 
from mission trips to fundraisers to 
behind-the-scenes support.

Prior to getting licensed in 2022, Logan 
spent seven years working in finance 
and accounting, most recently with 
Emergent Method. He describes that 
chapter as one he “loved,” but also 
one that ultimately revealed a deeper 

Practicing What 
You Preach

LOGAN BY LAKEN FOISIE 

PHOTOS BY 

STEVIE LEJEUNE

AGENT TO WATCH

COX
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desire for something more flexible 
and meaningful. “My wife Jami and I 
both initially got licensed wanting to 
flip homes, invest and eventually build 
something of our own,” Logan said. “We 
just wanted freedom from the 9-to-5, 
from making someone else money, and 
having a strict schedule.”

Like many entrepreneurial journeys, 
the transition wasn’t seamless. Shortly 
after getting licensed, Logan joined 
a company that promised a hybrid 
of team structure and agent support. 
What followed was a pivotal, and what 
he describes as a difficult season. He 
described the environment as toxic, with 
poor leadership and a lack of systems, 
calling it “the worst year of my life.” Yet, 
in hindsight, Logan sees it differently. “It 
was also the best decision I ever made,” 
he said, explaining that the experience 
ultimately pushed him fully into real 
estate as an agent. That shift marked a 
turning point, but the defining moment 
came during a showing with a friend.

While touring a property, Logan’s friend 
shared that he was expecting his first 
child. In that instant, Logan’s perspective 
changed. He realized the work was 
about far more than transactions. As 
Logan described it, he began to see “real 
life happening behind every deal,” and 
the privilege of being part of it. From 
there, his focus moved decisively from 
operations to relationships. Logan said 
that many of his closest friendships have 
come through helping clients buy and 
sell homes. Becoming part of those life 
moments, both joyful and challenging, is 
what fuels his work.

Today, Logan serves as the broker and 
main producing agent at Madewood 
Realty, balancing client-facing 
responsibilities with leadership and 
growth. While he remains deeply 
involved in appointments, contracts 
and closings, he has intentionally built 
a team around him that allows him to 
operate at a high level. At the center of 
that team is his wife, Jami, whom Logan 

describes as the “Compliance Queen.” 
She oversees agreements, addendums 
and contracts, ensuring every detail 
is accurate and aligned. “She keeps 
us straight,” Logan said. Supporting 
the operation further is executive 
assistant Sig Kasilag, who manages 
communication and scheduling, 
allowing Logan to stay focused on his 
highest-value activities. Sig also plays 
a key role in the company’s property 
management side, helping streamline 
operations. Marketing coordinator Avie 
San Diego has brought consistency and 
strategy to their outreach efforts, while 
sales associate Drew Briley has been a 
steady presence since the beginning of 
Madewood Realty, handling everything 
from property prep to client showings. 
A transaction coordinator rounds out 
the team, keeping timelines on track 
and ensuring nothing falls through the 
cracks. “The entire team contributes to 
our success and growth,” Logan said, 
emphasizing that the business is very 
much a collective effort.

At the heart of Logan’s business is a 
commitment to relationships, paired 
with a forward-thinking approach to 
technology. He describes his model as 
“relationship driven and AI powered,” 
constantly evaluating how to better 
serve clients and improve efficiency. 
Rather than accepting industry norms, 
Logan said he regularly challenges them, 
asking how processes can be improved 
and experiences elevated. “We’re 
always asking, ‘How can we serve our 
clients better? How can we build our 
business faster? How can we be better?” 
That mindset extends to marketing, 
which Logan views as a cornerstone 
of success. He and his team strive to 
present properties in a way that stands 
out, with the goal of marketing listings 
“better than anyone else.” For Logan, 
consistent and intentional marketing is 
not optional, but essential.

Logan was named Forum 225’s Member 
of the Year, an honor he values deeply. 
He has served the organization as 
both vice president of membership 
and socials chair, and he remains an 
active supporter. Logan described 
Forum as “such a great organization for 
Baton Rouge,” noting the meaningful 
relationships he has built through it.

Coaching has played a significant role 
in his own growth. Logan compares 
the value of a coach to that of a great 
leader in sports, noting the advantage 
of having someone who provides 
clarity, accountability and perspective. 
He credits that guidance with having 
a direct impact on his business, and 
that business relies on a simple but 
effective framework. First, he prioritizes 
professionalism, recognizing that 
real estate involves a wide range of 
personalities and emotions. Reactivity, 
he noted, rarely serves the client. 
Second, he focuses on the end goal, 
asking himself where he wants the 
situation to land and then mapping a 
path to get there. Finally, he looks ahead, 
evaluating how similar issues can be 
prevented in the future. “That’s how 
you get better every time.” 
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