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" LOWER RATES.

BIGGER POSSIBILITIES. -
~ (y We Roof America
b O

b @ Qs APR
30-YEAR FIXED RATE

SERVE, SACRIFICE, AND DELIVER

RestoreMasters is a Top 100 Roofing Contractor and Inc. 5000 Company. Our local
presence and vast network gives you access to the nation’s leading experts specialized in
helping you recover from storm- related losses. With a robust production apparatus
trained and certified by the best manufacturers in the industry, you can rest assured that
your property is in good hands.
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With a Meritrust home loan, your clients will be ready to move in no Wh_tlt }Ne S 5erw:er‘§ ﬁe:r:mde | it b
time. Our home loan experts provide a smooth, stress-free process so Specialize In + Holl Damage  TomoduDomoss. = RouEDagration
you can focus on your clients and leave the lending to us. + Wind Damage + Flood Damage + Insurance Claims Assistance
° H'C"I Damage + Missing Shingles + Water Damage » Window & Door Leaks
« Broken Tiles = Fire Damage + Siding Damage
Check our rates: « \Wind qugge - Ponding Water - Mold & Mildew + Attic Ventilation
! *« Flashing Leaks + Tree Damage = Facility Dumage
M - t t E,I% = *Fire D{]mﬂge + Roof Punctures + Ice Dam Leaks + Sheetrock Damage
M e r ' r u S = FlGDd qu(] e « Blow-0Offs & Blistering + Ceiling Leaks « Decks & Stairways
» = Heat Shrinkage = Gutter Issues « Emergency Roof Sealin
b HOME LOANS.. ; g 9 gency 0

i HUAIET
EEpSaTaT

"The indormation ore is far the purchase of an cwner otcupied single-family residence with a loan amount of £230,000 snd valued ac S350.000 [&0%
Lean v Valuey, The i credit score is 760. The payments would be: 359 payments of 51,225.50 and 1 final payment of 8122833, If an escrow account
LR [FEI req sied, [ act maonthly payment will 3 Aude amounts f B 25 and homeowner's ance premiums Subject o
approval and cradit worthiness of appicant]s). This rates is sublect to change without notice

Kyle Haas Trey Dulaney Chad Blair Tahner Williams
Regional Manager Account Executive Account Execulive Assistant Manager
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N

Malorie' McGaffin _

NMLS# 442459 ¥ 4 . K.haas@weroofamerica.com tdulaney@wercofamerica.com ¢.blair@weraofamerica.com T.wilkams@weroofamerica.com

(405)8680-4512 (316)305-2103 (316)361-1389 {316)322-5308
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W Painting Done RIGHT!

PROFESSIONAL

INTERIOR AND EXTERIOR

 Interior & Exterior Painting
(Y Cahinet Painting

& Popcorn Ceiling Removal
 Fence Finishing & Staining
J Deck Finishing & Staining

. 316-799-8659

PAINTING SERVICES

@ FRESHCOATPAINTERS.COM

Nerdh o GLOW 365 and get Lecty!

20% off ALL laser packages:
Scarlet, Nouvaderm, IPLand
Laser Hair Reduction

Collagen PIN Series (4) (Reg 51295) Receive
Alastin Post Procedure Kit Complimentary and
FREE Exosome Facial Mask

VIP Members:
Wear GREEN to your appointment and receivea
complimentary ZO product.

L ]'I'.I}'g]i MBS COMm
GLOW 365 Med Spa and Wellness Center
Luxury 2-floor med spa and wellness center.

Treat Botox at $12/unit or any
syringe of filler and receive 850
Gift Card to use at your next visit.

The Ultimate
Home Inspection-

* PTP360"

Interactive 360" Visual
Inspection Summary

* PTPEstimates

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Promsrun by Cantidriy
The digital owner's manual
for the home

il
| J PiLLARTOPOST

HOME INSPECTORS

Hancock Team

[ 316-570-1444
hancockteam@pillartopost.com
jasonhancock.plllartopost.com

S ety [t B LS i ki o e gt M

NEW CLIENTS: Nouvaderm Hair Series:
& monthly Nouvadern:
treatments for hair regrowth +
2 bottles of Flated and a3
month supply of Nutrafol
supplements. $1200

READY T0 SPRING
FORWARD INTO
A NEW HOME?.

@help with
financing! -
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the real estate community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ANIMAL SANCTUARY
Tanganyika Wildlife Park
(316) 553-4650
twpark.com/

ARBORIST/TREE CARE
Huff’s Tree Service
(316) 871-3841
huffstreeservice.com

BAKERY & CAKES
River City Sweet Shop
(316) 681-2253
rivercitysweetshop.com

BATHTUB RESURFACING
H & L Resurfacing

(316) 347-7388
hiresurfacing.com

BLINDS, SHADES,
SHUTTERS, DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

OUTDOOR LIGHTING

CARPET/UPHOLSTERY
CLEANING

Higher Standards
Carpet Cleaning

(316) 990-0242
higherstandards
carpetcleaning.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE CONTRACTOR
AC Construction LLC

(316) 214-2114
facebook.com/ACconstrucction

CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CONTRACTOR / REMODELING
Tall Guy Industries

(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA

(316) 364-4163
midwestcpallc.com

CRM

Bonzo

(614) 357-2367
getbonzo.com

CUSTOM HOMES/
NEW/REMODELS

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL

Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

(316) 655-1270 | drake@lumeoutdoorlighting.com | lumeoutdoor.com
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FINANCIAL SERVICES
Sterling Edge Financial
(312) 858-8934
sterlingedgefinancial.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING/INSTALLATION
Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

FLOORING/REMODELING
Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FURNITURE/INTERIOR DESIGN
Traditions Home

(214) 914-2271
traditionsathome.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

Lighting Design Consultation
Installation of Outdoor Lighting Systems
Smart Lighting & Automation

Maintenance Plans “/’C'[

Upgrades & Retrofits UNITE
AM

GARAGE ORGANIZATION

/ STORAGE

Tailored Closet

(316) 669-0800
tailoredcloset.com/near-me/
wichita-ks

GLASS / SHOWERS / WINDOWS

Glass Guru
(316) 531-4437

www.theglassguru.com/locations/

wichita-ks/

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY
INSPECTIONS

Bryant Home Inspections
Lisa Bryant

(316) 644-6545
thebryantsinspecthomes.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 214-5504
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS
STAGING/INTERIORS
Sweet Oakes Design

(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES

Balanced Mechanical
Experience

(316) 243-8953
balancedmechanicalexperience.
business.site

INSULATION

Jordan Spray Insulation
(316) 943-6222
jordansprayinsulation.com

INSURANCE

Katie Bauer

(316) 202-4598
www.shelterinsurance.com/CA/
agent/KBAUER

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY -
VETERAN OWNED

Kris Pruner Agency

(316) 734-0191
agents.farmers.com/ks/wichita/
kristopher-pruner

INSURANCE BROKER
Conrade Insurance Group
(316) 249-2776
conradeinsurance.com/

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/FINANCIAL
State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

JUNK REMOVAL &
MOVING SERVICES
Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE &
OUTDOOR LIVING
Lidme Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MEDICAL SPA & WELLNESS
Glow 365

(316) 425-0365
myglow365.com

MORTGAGE - HYBRID
BROKER/LENDER
Hope Mortgage

(316) 744-5819

MORTGAGE / LENDER
Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Meritrust Credit Union
meritrusthomeloans.com

Mortgage Punk
(316) 776-4125
mortgagepunk.com

RCB Bank
(316) 265-2437
rcbbank.com

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

Union Home Mortgage

(913) 706-6320
branches.sierrapacificmortgage.
com/ks/wichita/10111-e-21st-
street-suite-200

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

LeaderOne Financial
Corporation

(316) 559-2600
davidchittwood.
leaderonefinancial.com

MORTGAGE BROKER
Railtrust Mortgage
(316) 347-1045
railtrustmortgage.com

Responsive Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVERS HOUSEHOLD

& OFFICE

American Movers

(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

NEW HOME BUILDERS
Perfection Builders
(316) 729-1900
perfectionbuilders.com
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Preferred Partners

CONTINUED

OUTDOOR LIVING
Elevated Services LLC
316-393-4145
getelevatedks.com

OUTDOOR LIVING /
HARDSCAPES

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

PAINTING SERVICES
Fresh Coat

(316) 234-5432
freshcoatpainters.com/
locations/wichita/

PHOTOGRAPHER

Allie Jael Photography

(316) 633-5547
Www.alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029

POST FRAME/STEEL
BUILDINGS/BARN HOMES
Skyline Builders

(620) 747-0711
skylinebuilders-lic.com/

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 3471409
dynamocapital.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE
PHOTOGRAPHY & MEDIA
Signature Real Estate Media
(316) 665-7700
signaturerealestatemedia.com

jenniferrugglesphotography.com

Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

ROOFING & EXTERIORS
ICT Roofing & Exteriors
(316) 769-6722
ictroof.com

ROOFING & RESTORATION
Restore Masters

(405) 880-4512
restoremasterslic.com/locations/
kansas-wichita

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING AND EXTERIORS
Rhoden Roofing

(316) 925-7956
rhodenroofing.com

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TITLE & CLOSING SERVICES
Kansas Secured Title

(316) 262-8261

kstitle.com

Meridian Title Company
(316) 204-5088
www.mtc.llc/

TITLE COMPANY

Old Castle Title Company
(315) 358-7016
oldcastletitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICES
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

Where Convenience
Meets Quality'S

YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST

o . ., - -

Hand Over Your Completed Ins'p%?:tibn ;
Sheet and We'll Take it From hére =

ART LOHRENGEL, OWNER
CALL OR TEXT | 316-721-5799

A+ Rated Member
of the BBB since 199 -

BBB Serving Wichita, El Dorado, - s
and Wellington, KS

\We offer free estimates
for all of our services.

our strength. Your Numbenrs.

O MIDWEST CPA

YOUR SUCCESS IS OUR BUSIMESS

Accounting is what we do
best.

Whether you're a business owner,
executive, ar independent
professional. we offer tailored
Services.

+ Financial Planning
+ Business Services
« Tax Services

Connect With Us!

& - El%lil L
(316) 364-4163 [=l

8020 E Central Ave Suite 155 | Wichita, KS 67206 I 4

8 - March 2026

Easy as 1...2...3...

2.We Make It Easy and Shop Around for the Best Rates
3. 6-Star Service

.
T?lt‘s%hepherd

Closing Time Never
Looked So Good!

& Shepherd 316-869-1235
wlé’?g&g”ce insurewithsig.com

316-871-3841

admin@huffstreeservice.com
www.huffstreeservice.com

OVER 90 YEARS OF
LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

| Schammerhorn has you covered. |

%E schammerhorn

Schammerhorn.com | 316.265.8659

Wichita Real Producers - 9



Meet
The

Team

Keep Your Clients Comfortable.

Samantha Lucciarini Shae Regan Dave Danielson Christina Kitchen
Owner/Publisher Videographer Writer Ad Strategist

Allie Henwood Kim Stiffler Jennifer Ruggles ﬂ ” M M m ” H ”

Photographer Photographer Photographer ° :
I l N I I e I .CI I .g LL : Balanced Mechanical Experience
SCAN TO EASILY GET YOUR CLIENT'S ESTIMATE STARTED @ oy Partner with Wichita's leading HVAC experts.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Fr u:' We prOV|de ?iceptlomc‘::l Ster\k/jllce to ens: re \/ﬁur clients
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 0 o move INTO a comrortaple, worry-Ttree nome.
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the Tane M urphy’ owner "i "
publisher may be held liable or responsible for business practices of these companies. (316) 218-3450 » tmfencingllc com
' ‘*“' PASE

TURN-KEY METAL BUILDING CONTRACTOR

From Design to Finish — We Handle 1t AU

gggggGE Honest Answers,
Smarter Loans.

= wowvision of (7] LeaderOne

At Skyline Builders, we specialize in
turn-key metal building sales and
construction, delivering quality
craftsmanship and a seamless client
experience from start to finish.

Let’s connect

L == = v —
?/USR s:s;mcei/l IN(l:LBU?dE‘: ‘v/vm:( CH(\?VOSKE sm;yn;:» S —a d™ | =
David Chittwood Randy Pitts teel Frame Metal Buildings 5-Year Workmanship Warranty

" -y Morteage Banker v/ Post Frame Metal Buildings v/ Backed by Nucor Building Systems LET’S BUILD SOMETHING

olkgEEe [EalEr gag v’ Concrete Foundations & Flatwork & Express Barns SOLID TOGETHER

NMLS ID # 1868247 NMLS ID #846677 v Permits & Site Work v’ Personalized Design & Build Process .
(253) 341-2193 (316) 644-4948 ¥ Interior Buld.Out & Finishes v/ Proven Quality & Reliability CHAD [w] .25 ]
DavidChittwood@leaderl.com RandyPitts@leaderl.com HOLDEMAN

We partner with you every step of the way—handling everything from (620) 747-0711
planning and permits to construction and final finishes—so you can focus chad@skylinebuilders-lic.com
on what matters most. skylinebuilders-lic.com E

leaderonefinancial.com f

10 - March 2026 Wichita Real Producers - 11



WHEN NEIGHBORS BECOME FRIENDS

The Best Part Of The Neighborhood Lives Next Door.

At Perfection Builders, we believe the best neighborhoods are built around
people, not just floor plans. They're the places where a simple wave turns into a
conversation, and neighbors soon become part of your everyday life.

With thoughtfully designed homes, welcoming shared spaces, and amenities
that bring people together, our neighborhoods create natural opportunities to
build friendships—from clubhouse gatherings and evening walks to friendly
pickleball matches and sidewalk chats. It's the kind of environment where your
clients don't just find a new home—they find a place where they feel connected,
comfortable, and truly at home.

WICHITA

REAL PRODUCERS

publisher’s note

arch is officially here—and
if you're in real estate,
you know that means

momentum is building, listings are
popping, and calendars are filling
up fast. There’s something about
spring that wakes this industry up,
and I'm here for every bit of it.

This issue is packed with stories
that reflect exactly what makes the
Wichita real estate community so
special: grit, growth, leadership,
and a whole lot of heart. These
are the people who show up,
adapt, and continue to raise the
bar year after year—often while
juggling clients, families, teams,
and about 47 open tabs in their
brains. If that’s you... seen.

March also means we’re counting

down to one of my favorite nights of

the year—the Real Estate Awards

Gala on March 28th at the Marriott.

This isn’t just a party (though

yes, it is a party). It’s a night to
celebrate excellence, leadership,
and the wins—big and small—that
deserve to be recognized. I cannot
wait to see this room filled with
the people who make our industry
thrive... The Top 300 class of 2026!

As always, thank you for being
part of this community. Whether
you're a longtime reader, a
first-time feature, a supporter
behind the scenes, or someone
quietly cheering others on—this
platform exists because of you.

Here’s to a strong spring,

continued success, and celebrating

each other along the way.
See you at the Gala.

Samantha Lucciarini
Owner/Publisher

Explore Our
Neighborhoods
And Available
Homes Today.

Learn More About
Perfection Builders




PRINT ME MORE!

MAKING A
GENUINE
DIFFERENCE

r q.p Thank youl

~ We're proud to serve the homeowners and

"Jf communities that have supported Eaton Roofing for « ..
more than 30 years.

’ T'gh soojr--I

tonro rl l

Husband Wife Duo
\ KENNY & TAMMY BUI

Partner Spotlight
 DYNAMO CAPITAL

\ Partner Spotlight
Jl'A”LI. GUY INDUSTRIES

We are now known as

PROMOS!

> What the heck is a Promo?

A Promo is a four-page magazine-quality
grade promotional piece with your full article
and photos. We place you on the COVER.

WHY DO | NEED THIS?

These Promos are a professional marketing
tool that can help you brand yourself,

your team and/or your business

* Use them on listing appointments - set
yourself apart from your competition

* Send to friends, family and SOI

* Send to clients with your holiday
greetings or touchpoints

* Brokers - You can use these as recruitment
tools or for capturing new talent

* Use when farming your favorite neighborhoods

14 - March 2026

Ask The Expert
AC CONSTRUCTION

?(w @i W ec?/

SO eat somethlng sweetl >

Cameo Cakes Bakery
& River City Sweet Shop.

CONNECTING. ELEVATING. INSPIRING.

COOKIES

LOGO COOKIES
CAKES
SPECIALTY ITEMS
CORPORATE ORDERS e

2401 W 13thStN
(13th St. West of McLean, 316 - 681 - 2253
near Indian Hills Ace Hardware) | rivercitysweetshop.com

WHAT IF | HAVE CHANGED BROKERAGES
OR NEED SOMETHING CORRECTED? OI,ITSIDF

No worries! We can make any changes 7

needed. We send you a proof, you approve ” P ,'_'" "

it and they’re mailed via FedEx.
YOUR ONE STOP SHOP
FOR INSULATION NEEDS FOR
RESIDENTIAL & COMMERCIAL STRUCTURES
BATTING, CELLULOSE, FOAM AND HYBRID

LUCK HELPS.
PROPER
INSULATION
WORKS.

WHO CAN BUY THESE?

The Agent, Broker or Business that was featured.
Or, perhaps your family, a friend or your favorite
Real Producers advertiser. Anyone that wants to
promote you or gift you something super cool!

HOW DO | ORDER?
Email Megan Sullivan at wichita.clientcare@n2co.com

NEW & EHSITING HOMES = METAL BUILDINGS » COMMERICAL ]

4 FREE ESTIMATES » SEAD US YOUR BLUEPRINTS

'5 "
. |0HDIIH

INSULATION

WL DaIT nl L SN0 Mm%

316.943.6222 | jordaninstall.com

Wichita Real Producers - 15



MEET THE COMMUNITY

Meet some of
Wichita’s Real
Estate Professionals

8

w

£

16 - March 2026

Wichita Real Producers - 17



A

TRADITIONS

HOME & DESIGN

Sign up for
Realtor Rewards

o — j
Bl COMSERVATORY ssssem s
= P S ER T

You help clients find the perfect house.

We can help them make it feel like home.

We're just a conversation away: hello@traditionsfurniture.com or 316.684.2177 traditionsathome.com

18 - March 2026




LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

" highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire
home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer’s Home Gallery ever since. | don't have to shop around, he knows what | like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”

#
B e DN o

-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

nouglyfloors com”
530N Hydraullc Street Wichita, KS 67214
316-440-8888 | ben@nquglyﬂoors.cor_p_ <

-
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RESPONSIVE
MORTGAGE

a division of Gold Star
Mortgage | NMLS #3446

No boring suits.

No cookie-cutter deals.

Just speed, innovation, and a team obsessed
with getting you the deal— not the runaround.

CONNECT WITH US:

(316) 844-6633
responsivemortgage.com

Responsive Mortgage s a division of Gold Star Mortgage Financlal Group, Corp. | Equal Housing Lender | NMLS 1D #3446, Corporate office: 2350 Green Road, Sulte

1008, Ann Arbaor, M1 48105, The Information provided is Intended for real estate professionals and Gold Star borrowers for general informational purposes only. This is

not a commitment to lend. All loans are subject to eredit and underwriting approval. Additlonal terms, conditions, and restrictions may apply. Programs, rates, and
terms are subject to change without notlce, For a full Ust of licenzes, visit: www.GoldStarFinancial com/state-licenses php. To access the NMLS Consurmer Accass
database wvisit: www.nmisconsumeraccess org.



A LEGACY IN THE MAKING

A Leap of Faith.
Legacy in Motio

PHOTOS BY JENNIFER RUGGLES
WRITTEN BY DAVE DANIELSON

or Monica Calhoun,
real estate wasn’t a
sudden impulse—it
was a long-simmering
calling. After spending
her entire professional career
in corporate America, Monica
reached a moment where clarity
outweighed comfort. In June of
2024, she officially earned her
real estate license, stepping into
a new chapter that would quickly
become both a personal mission
and a legacy-in-the-making.

Today, Monica is a real estate
agent with Urban Cool Homes,
brokered by LPT Realty LLC, and
in just a year and a half, she has
built momentum that reflects
both discipline and purpose.

From Corporate

Contracts to Courage

Before real estate, Monica spent
years negotiating contracts in the
corporate world, including 14
years at Wichita State University’s
National Institute for Aviation
Research. It was steady, respected
work—but over time, she realized
she was pouring her energy

into someone else’s vision.

When her children chose paths
that didn’t include the free-
education options available

to them, Monica paused

and took stock. After open
conversations with her family,
she made a decisive choice.

“I'm tired of pushing somebody
else’s vision,” she recalls thinking.
“It’s time for me to do my thing.”

Real estate had always been on
the back burner—an interest
she never quite allowed
herself to pursue. But in 2024,
something shifted. Monica
cashed out her 401(k), took a
leap of faith, and went all in.
She hasn’t looked back since.

The Joy in the Journey

Ask Monica what she loves most
about real estate, and her answer
is immediate and heartfelt.
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“It’s the smile that comes over
a client’s face when we win the
offer,” she says. “It’s the relief
at closing. It’s the fact that no
two deals are the same.”

But beyond transactions,

real estate has given Monica
something even more valuable—
freedom. The flexibility of her
business allows her to keep

her grandchildren Tuesday
through Friday afternoons,
supporting her son while still
running what she proudly calls
“a phenomenal business.”

That balance—between
ambition and family—is at
the heart of her success.

Building Something That Lasts
For Monica, real estate is more
than a career; it’s a legacy

project. Her guiding mantra in
life is simple but powerful: leave
everything better than you found it.

Raised by hardworking parents
who instilled an unshakable
work ethic, Monica grew up
understanding the value of
effort and accountability.
Entrepreneurship runs

deep in her family, and now,
she’s focused on passing
something tangible forward.

“I'm not a Rockefeller,” she
says with a laugh. “But I want
my children to have property. I
want my grandchildren to have
opportunity. I want my great-
grandchildren to look back and
say, ‘I appreciate my MeMe.”

She and her husband, Marcus,

are raising a beautifully blended
family of seven children—six boys
and one girl—with an emphasis
on integrity, consistency, and
follow-through. Monica’s goal
isn’t perfection; it’s progress that
compounds across generations.

Results That Reflect the Work
In just her first year and a

half in the business, Monica’s
production speaks volumes.

She has successfully closed

28 transactions, with her

most recent closing marking
another milestone in a

rapidly growing career.

Her first year surpassed $1
million in sales, followed by
$4.27 million in gross sales in
2025—an impressive trajectory
fueled by fundamentals,

focus, and follow-up.

To Monica, those numbers are the
result of showing up daily and
doing the work that matters most.

Advice Grounded in
Fundamentals

When asked what advice

she would give to those just
entering the business, Monica
doesn’t sugarcoat it.

“You’re going to be as successful
as you want to be,” she says.
“The fundamentals matter.”

She emphasizes consistent
prospecting, diligent follow-
up, and a commitment to
never overpromise and
underdeliver. Like any sport,
she believes success comes
from mastering the basics—
and returning to them often.

A Reputation Built on Integrity
As clients and colleagues get to
know Monica, she hopes they
describe her in clear terms:
trustworthy, reliable, brutally
honest, and grounded in integrity.

Those qualities define how she
shows up in business and in

life. Whether she’s negotiating

a deal, advising a buyer, or
carving out a quiet moment with
Marcus—often at a live music
venue enjoying jazz or R&B—
Monica leads with authenticity.

Her story is still unfolding, but
the foundation is firmly set.
With courage, clarity, and a
commitment to leaving things
better than she found them,
Monica Calhoun is building
more than a real estate career—
she’s building a legacy that

will echo for generations.

YOU’RE GOING TO
BE AS SUCCESSFUL
AS YOU WANT TO BE.
THE FUNDAMENTALS

MBTTER
9
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* Roofing

* Siding

* Windows
 Guttering

* Fencing

* Decks

» Screened Porches

C316-794-3430
@ burwellconstruction.com

Bureery
Roofing & Remodeling

oFdD
3
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» WENDY
* MAYES‘DESIGN

CELEBRATING THE INDIVIDAL
WITH EXCEPTIONAL INTERIOR DESIGN

UNTQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE “EVERYDAY". FROM
REMODELING TO DESIGN TO RESOURCES T0 BUILDING, ~WMID IS YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
WATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672

WENDYMDESIGN.COM

26 - March 2026

5\1 OUR STUDIO

519

E. Douglas Ave.

l :

AN

WICHITA, KS

4y,

CONSIDER IT  Howred!

WICHITA'S PREMIER
PRIVATE LENDER.

CLOSE FASTER. SCALE QUICKER. WIN MORE DEALS.
OVER $150 MILLION IN LOANS FUNDED.

Q
DYNAMO

CAPITAL

Good 'Nuff Greg-Ins. =

Hey Greg, the buyer just
realized the policy doesn't
cover replacement cost?

Yup... it's ACY. That's
normal.

5

316.247.6894
DYNAMOCAPITAL.COM

WICHITA, KS

The “good enough” approach
doesn’t protect the investment.

This won't happen with Wheat State Insurance Group.

We explain coverage—
before it becomes a problem.

Partner with Wheat State Insurance Group.
Mo confusion. Mo last minute fixes.
Just agents who actually get it.

SIG

WHEAT STATE

INSURANCE GROUP

wheatstateinsurance.com | 316-776-0777
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Going the Distance with Value

When a business is built on the right foundation,

it shows—in the quality of the work, the loyalty of
its customers, and the culture behind the scenes. At
Kansas Tree Experts, that foundation is integrity. For
Owner and Operator Kelly Tunnell, tree care is more
than a trade. It’s a reflection of personal recovery,
purpose-driven leadership, and a commitment

to doing things the right way, every time.

Kelly’s journey in the tree industry spans 30 years,
but launching Kansas Tree Experts marked more
than a career milestone—it marked a turning point.

“I've worked in the tree business for 30 years,”
Kelly says. “I spent a lot of time working for
other people, and eventually the opportunity
came to start my own company.”

That opportunity wasn’t just professional—it was
deeply personal. As a recovering alcoholic, Kelly
recognized a gap in the industry: the lack of a
truly sober, safe, and supportive workplace.

“I run a totally sober business,” he says. “I
needed somewhere safe to work—without
drugs or alcohol—so I built it.”

What began as a personal solution became a
company rooted in accountability, clarity, and
conviction—one that now provides stability and
opportunity for others walking a similar path.

Q&A with Kelly Tunnell

Q: What motivates you most about the work you do?
Kelly: Helping people—both customers and
employees. Whether it’s transforming a property or
providing a safe place for someone in recovery to
work, it feels good knowing the work truly matters.

Q: What sets Kansas Tree Experts apart
from other tree companies?

Kelly: We’re a totally sober company, and
that shows in our professionalism, safety,
and consistency. We do quality work at a
fair value and treat people with respect.

Q: Why was it important for you to

build a sober workplace?

Kelly: I needed a safe environment to work
in, and I knew others did too. Recovery comes
first here. When people feel supported and
accountable, they perform at a higher level.

Q: How does your team approach

large or complex projects?

Kelly: We don’t rush. If a job takes multiple
days, that’s what it takes. We go where the
work is and make sure it’s done right.

Q: What role does faith play in your leadership?
Kelly: Faith keeps me grounded. Recovery taught
me humility and accountability, and those values
guide how I lead and how I treat people.

Q: What advice would you give someone
rebuilding their life or career?

Kelly: Surround yourself with the right people
and don’t be afraid to start fresh. Growth

and recovery are possible—but you have

to commit to doing things differently.

A Culture Built on Accountability

Today, Kansas Tree Experts employs a team

of ten—all sober and actively committed to
recovery. “We are 100% sober,” Kelly explains.
“Everyone on my payroll is in recovery. We work
hard, and we provide a safe environment.”

That shared commitment creates a culture rooted
in trust and pride. Team members don’t just
show up to work; they show up for one another.
Clients notice the difference immediately.

“We take total pride in our work,” Kelly
says. “We don’t cut corners. We treat
every yard like it’s our own.”

Craftsmanship and Trust

Kansas Tree Experts offers tree trimming, removal,
stump grinding, and shrubbery care. The team
travels extensively, working on large rural
properties, serving approximately 50 homeowners’
associations, and completing projects for the city.

Consistency has helped build a loyal client
base. Kelly frequently works with property
managers and long-term customers who
trust both his word and his work.

“Nine times out of ten, people are genuinely
happy to see us pull up,” he says. “It’s not
just a job—it becomes a relationship.”

More Than a Tree Company

Kansas Tree Experts is more than a service
provider—it’s proof of what’s possible when
purpose leads. Through sobriety, accountability, and
craftsmanship, Kelly Tunnell has built a business
that transforms landscapes and lives alike.

At its core, this is a story of redemption,
responsibility, and honest work done with heart—
one tree, one team, and one relationship at a time.

CONTACT KANSAS TREE EXPERTS
PHONE: 316-550-7609
EMAIL: KSTREEEXPERTS@GMAIL.COM

'BES
OF WICHITA

The Whehits Eaghee

FORTHE
LOVE OF
TREES

Why Kansas

Tree Experts?

e Prompt

* Professional
e On-Time

e On-Budget

* Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

Kansas
TTEE ol

Experts

Call for a Free Estimate

316-550-7609

kansastreeexperts.net
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ANYTHING WORTH DOING IS WORTH DOING WELL!

10507 N. Hoover Hesston, KS. 67062
620-747-0089 - wichita@archadeck.net

CUSTOM NEW HOME CONSTRUCTION - KITCHEN RENOVATIONS - BATH RENOVATIONS - WINDOWS

OUTDOOR LIVING
DECKS/PATIOS - OUTDOOR KITCHENS - FIREPLACES - PAVILIONS - PERGOLAS - SCREENED IN
PORCHES - GUTTERDOME

Your Palette, Our Passion

Lol ' Paint %WZ Stosy

FOCRSHEE

PAINTING

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Phone: 316.263-7777 * forsheepainting.com
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You've Gotten Them to Closing...

Now We'll Take Them From Here...

To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan to Get Moving On
Your Client's Quote

—~ 5

"mmmumuqc

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

plcome
HOome Loans

It's the Heartland Way.
Brett & Hayley K.
Members since 2013

Agents HeIp Their Cllents

@ Plumbing § Attic & Exhaust Fans
§ Electrical 2 Jetted Bathtubs

@ Appliances ) Well Water Pump
& Cooling 2 Septic System

@ Heating & wWater Softner

& Water Heater

What won't change?

& Clients choosing their own contractor
& Contractors pald retall rate

& Parts lecally sourced

& Y0 second hold time to file a claim

We Want to Help YOU! .. .q
- Education & Communication
- Same Day Reports
- Online Scheduling
- Supra Key Hnlder RSCK Member

@F ICT PRO

INSPECTIONS

(316) S35-0920

www.ictproinspections.com___

George Brockman

Senior Sales Executive
c:417.880.5513

e: GeorgeB@achosahw.com

www.achosahw.com
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HEATING &
COOLING

PUTTING COMFORT WITHIN REACH

n the heating and cooling industry,
“comfort” is often treated as a
technical outcome—a number on
a thermostat or a system running
quietly in the background. For Adam
Morris and Brent Jewell, owners of
BME Heating & Cooling, comfort is
more human. It’s peace of mind, trust,
and confidence that the work in your
home or business is done right.

Getting Their Start

For Adam Morris, the decision to
start his own company came after
more than 15 years in the HVAC
industry and the realization that
waiting for the “perfect” moment
often means never starting at all.

“I'd been in the heating and air
business for about 15 years,” Adam
says. “Life threw a few curveballs,
and I realized there’s never really an
ideal time. You either step forward
or you stay where you are.”

Brent Jewell arrived at HVAC from

a different path. With a background
in aircraft and a curiosity for
mechanical systems, he found his
way into the trade after dealing with
an AC failure in his own home.

“I've always wanted to understand how
things work,” Brent explains. “When
my AC went out, curiosity turned into

a career. Meeting Adam felt natural
because we shared the same mindset
about quality and responsibility.”

Together, they formed BME Heating
& Cooling with a clear goal: deliver
dependable, high-quality HVAC
services without sacrificing integrity.

In an industry where price shopping
is common, Adam and Brent
emphasize value over shortcuts.

WRITTEN BY DAVE DANIELSON

“We take pride in doing the job the
right way, not the cheapest way,” Brent
says. “That’s not always the easiest
message, but it’s the honest one.”

That philosophy extends from
residential service calls to commercial
projects. One standout offering is BME’s
HVAC home inspection service, priced at
$99—an option Adam says is especially
valuable in real estate transactions.

“When someone is buying or selling
a home, the HVAC system can be a

big unknown,” Adam explains. “Our
job is to bring clarity, not pressure.”

Quick Q&A with BME
Heating & Cooling

Q: What makes BME different
from other HVAC companies?
Adam: We don’t sell fear or
push unnecessary upgrades.
We focus on education, honesty,
and long-term solutions.

Q: When should homeowners

call for service—before or

after something breaks?

Brent: Before, always. Preventative
maintenance catches small issues before
they become expensive problems.

Q: What’s one misconception
customers have about HVAC systems?
Adam: People focus on upfront cost
instead of total cost of ownership.
Efficiency saves money over time.

Q: How often should systems
be maintained?

Brent: Ideally twice a year—
once before cooling season and
once before heating season.

Q: What should homeowners look for
when choosing an HVAC company?

Adam: Transparency. A good
contractor explains options clearly
and doesn’t rush decisions.

Q: What do you enjoy most

about running BME?

Brent: Helping people feel confident
and informed about their systems.

Preventative maintenance is a
cornerstone of BME’s service model.
Their maintenance agreements
include seasonal tune-ups designed
to keep systems running efficiently
year-round, before extreme
temperatures expose weaknesses.

“We encourage people not to wait for
a breakdown,” Adam says. “Regular
maintenance saves money, reduces
frustration, and extends system life.”

Education plays an equally
important role.

“We don’t just fix problems,” Brent
adds. “We explain recommendations
and why they matter.”

Their approach blends technical
skill with care, accountability, and
consistency across every service

call they complete daily.

For Adam and Brent, leadership
in HVAC is about showing up,
standing behind their work, and
earning trust one home at a time.

In the end, BME Heating & Cooling
isn’t just about heating and air. It’s
about creating comfort that lasts.

5 m E Contact BME Heating &
a m E Cooling Today! Phone:
B m E 316-655-7197
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LENDER CREDIT

Purchasing your

dream home?

Receive a $1,000 lender
credit for closing costs
when you finance your
new construction home.
Ask us how to qualify!

TN
RCB BANK
Mortgage
RCBbank.bank/Mortgage
OB iz v

Toe MEUSEA FDAG
Offer avallade for new construction porchases only, With approved credit
Must meet  minimem losn snd program  underwriting  requirements. Londed
chiedit muwist be used toward bosrower dosing costs. Not redeemable for cash or
down payment funds. This offer is not valid with any other RCE Bank Mortgage
Incentives, promations or discounts. Some exclusions apply. This offer is subject
to change or termination without notice, Other lean wemms and restrictons appdy
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II.I.“MINATE YOUR LISTINGS

] L.
‘Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES

Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

ZLITE

ELECTRIC COMPANY

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com

Veteran-Owned
and Operated

SE HABLA
ESPANOL

What Can Bonzo Do
For Your Business?
mm Connect

Converse
Convert

OUTDOOR
Elevated [l
= Landscaping D ES I G N AN D

RS CONSTRUCTION

= Fencing EXPERTS

= Dirt Work & Grading

» Custom Packages

316.990.1796
getelevatedks.com

Bundle home &
auto. It's easy.

Call me for a quote today

o= StateFarm

McEachern Ins and Fin

Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925
www.callcrystalnow.com
crystal@callcrystalnow.com

Build A Brand
Presence That Gets
You Noticed. ..

Y \

- u-\-E"x‘-! e

1 Kt Sl |
/

NPT 0GR
4

316-518-8884

kimstifflerphotography.com

Wichita Real Producers - 35




r &

.

)

Continuing
the Tradition

PHOTOS BY KIM STIFFLER
WRITTEN BY DAVE DANIELSON

-

PARTNER SPOTLIGHT

INSULATION

or Sonnee Jordan-Fisher,
stepping into leadership at
Jordan Insulation was never part
of a carefully mapped career
plan. It was a calling shaped
by family, responsibility, and timing—
one that arrived during a season of
personal and professional loss. Today, as
president of Jordan Insulation, Sonnee
leads a company that has served Wichita
and the surrounding areas for more
than 50 years, honoring a legacy built on
relationships, craftsmanship, and trust.

A Pivotal Turning Point

Before joining the family business,
Sonnee was working at Meritrust
Credit Union, building a stable career
outside the construction world. At

the same time, her grandfather, Steve
Jordan Sr.—the founder of Jordan
Insulation—was battling cancer.
Knowing his time was limited, Sonnee
found herself asking a question that
would change everything: Why wasn’t
she involved in the company he had
built from the ground up in 1974?

When she posed that question to

her grandfather, his response was
simple but powerful: “That’s a great
question.” Soon after, Sonnee made
the decision to leave her job and join
the family business. Just two months
later, her grandfather passed away,
leaving Sonnee to help carry forward
not just a company, but a legacy
deeply rooted in the community.

’ L

Learning Every Side of the Business
Sonnee began where she was

needed most—inside the office. She
handled invoicing, coordinated
safety meetings with installers, and
learned the operational side of the
business from the inside out. When
one of her uncles retired, she stepped
into sales, working closely with her
uncle Steve Jr. to maintain long-
standing customer relationships.

Wichita Real Producers - 37




Then, unexpectedly, Steve
Jr. passed away as well.

What followed was a period of
profound transition. In a short span of
time, Sonnee found herself assuming
responsibilities she hadn’t anticipated so
soon. While she often says, with honesty
and humility, that circumstances

forced her into leadership, she also
recognizes the choice she made to
stay—to step up rather than walk away.

“I knew how deeply my grandfather
and uncles loved this business

and this community,” Sonnee says.
“I felt a responsibility to protect

the standard they had set.”

Rebuilding and Leading Forward
With family members no longer running
the day-to-day operations, Sonnee

faced the challenge of rebuilding

from within. She reorganized the

office, hired new salespeople, and
assembled a new staff—this time,

not family, but a team united by

shared values and commitment.

I just want

people to know
that we're sall = =
here. And we’re

still doing things
the right way.”

38 - March 2026

Despite the challenges, Jordan Insulation
remained steady. The company has been
the number-one insulation installer in
the Wichita area for decades, is an A+
member of the Better Business Bureau,
and has maintained a long-standing
relationship with the Wichita Area
Builders Association. Through every
change, the community continued to
show its support—something Sonnee
credits as a vital source of strength.

“I just want people to know that
we’re still here,” she says. “And we’re
still doing things the right way.”

A Passion Fueled by Legacy

Ask Sonnee what keeps her motivated
after years of 60-hour workweeks, and
the answer is immediate: legacy. The
Jordan name, and what it represents, is
what gets her out of bed every morning.

Jordan Insulation remains a small,
local family business at heart, known
for consistency, reliability, and service.
Sonnee takes pride in maintaining the
same level of care her grandfather

|7 'ﬂ-;‘v
s

established, ensuring customers—
many of whom have worked with
the company for decades—continue
to receive exceptional service.

That philosophy is captured in a

quote from Steve Jordan Sr. that

still guides the company today:

“You only get one chance to insulate your
walls. Density and performance matter.”

Serving Realtors and the Community
Jordan Insulation plays a vital role for
real estate professionals, particularly in
retrofit work. From adding insulation

to existing attics to removing outdated
materials and installing modern
solutions, no job is considered too small.

B gl

Sonnee emphasizes that many
homeowners call Jordan Insulation after
struggling to get callbacks elsewhere.
Realtors, she says, can trust her team

to respond quickly and help make
homes more comfortable and energy
efficient—especially important in older
properties where original insulation

no longer meets today’s standards.

“Our goal is to help Realtors
confidently place buyers into
homes that perform better,” Sonnee
explains. “That matters to us.”

Life Beyond the Jobsite
Outside of work, Sonnee’s life
revolves around her three children.

With limited downtime, she
treasures simple moments—visiting
local farmers markets, attending
community events, and spending
time together whenever possible.

It’s a full life, but one rooted in purpose.

A Reputation Built on Trust

Sonnee encourages people to look no
further than Jordan Insulation’s Google
reviews to understand how customers
experience the company. Words like
reliable, honest, straightforward, and
knowledgeable appear again and
again—qualities she works hard to
embody and instill in her team.

More than anything, Sonnee hopes
clients feel the care behind the work.

By honoring the past while leading
confidently into the future, she
continues to protect the legacy entrusted
to her—one job, one relationship,

and one community at a time.

Contact Jordan Insulation Today!
Phone: 316-943-6222 Email:

info@jordaninstall.com
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Feeling lucky? | EE

M: 316.350.9729
srangel@guildmortgage.net

Let us help you turn
that luck into a smart

Rick Rangel
Loan Officer

mortgage move. s

rrangel@guildmortgage.net

810 Douglas Ave Ste B & D Wichita KS, 67203
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! o Frank Herrera
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FHerreraBguildmortgage.net
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your wellness journey starts here ——

“~Moving Clean 0uts
Yard Debris Removal
Hot Tub Removal &More!

rest___o rg

HYPER W

FREE RED LIGHT THERAPY SESSION
50% OFF IV DRIP

BEE GONE
MUNK REMOVAL

@ Restore Hyper Weliness
10096 E 13th 5t N Ste 138
Wichitg, KS 67206
claimthe K b ® (318) 749-8095
offar : @ Wwaworestore.com

LOCAL & WOMEN OWNED | THE QUEENS OF JUNK REMOVAL

r

316.771.1383 <> BEEGONEJUNK.COM
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PUT THE POWER OF PLANET "ﬁ‘
TO WORK FOR YOU! Planet Hume Lending’

MICHELLE CRUBAUGH KRISTA ROSSON SAN‘ HH‘\I’ED‘\I
Retall Branch Manager Margage Loan Orignacor MortEaRn i f nag

D@ 1201530 ML IDe

MC rubsugh@PlanetHomel ending.com Khossani@PanetHomel ending. com SHaman@PEnsiHomelending. cem Anabella BuirdPlanetHomel ending com
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5 BEFORE

Spring storms are coming.

Hidden winter damage could cost you more
than you think.
Leaks, missing shingles, and weak spots

don’t fix themselves—
and hoping for the best isn't a strategy.
“When it comes to protecting your listing.

trust skill — not luck.

Licensed & Fully Insured
Value-Adding Results
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ONE RELATIONGSHIP

real estate was
never about
chasing the
spotlight. It was
about people,
purpose, and doing meaningful
work with integrity—long
before volume numbers or
recognition ever entered the
conversation. Today, as a real
estate agent and team lead of
Kelly Kemnitz & Associates with
ReeceNichols South Central
Kansas, Kelly’s career stands as

or Kelly Kemnitz,

TOP PRODUCER

AT A TIME

a testament to what sustained
effort, humility, and genuine
care can build over time.

Licensed in March of 2005, Kelly
entered the industry during

a season of transition—both
professionally and personally.
At the time, she was a former
physical therapist, a stay-at-
home mom of young children,
and someone cautiously
exploring what reentering the
workforce might look like.

An Unexpected Turn
Toward Real Estate

Kelly’s path into real estate
wasn’t driven by ambition or
grand plans. After several years
at home raising her daughters,
she was intrigued by the idea of
a career that blended flexibility,
people, and creativity. Real
estate caught her attention
largely because she loved
homes—and because she didn’t
want to return to healthcare.

A neighbor who was a broker
encouraged her to explore the
idea further, even administering
a compatibility test that Kelly
scored highly on. The broker
offered a warning Kelly would
later laugh about: You’re going
to love this—and it might pull
you in more than you expect.

That prediction proved accurate.
What Kelly thought would be a
slow, cautious reentry into work
quickly became something more.
While she initially intended to
“ease in,” her business began
growing sooner than anticipated.
Still, Kelly approached those
early years with balance,
intentionally keeping her focus
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on family while learning the
industry from the inside out.

For the first five to seven

years, she worked quietly—
without advertising heavily or
aggressively building her brand.
It wasn’t until her daughters
grew older and college costs
came into focus that Kelly began

intentionally scaling her business.

Falling in Love With the
Work—and the People

As Kelly reflects on over two
decades in real estate, one thing
is clear: the most rewarding part
has always been the people.

Over the course of her career,
Kelly has sold more than 1,500
homes, representing hundreds
of families and countless
repeat clients. She has walked
alongside people through
some of the biggest transitions
of their lives—first homes,
growing families, downsizing
seasons, and fresh starts.

“Many of them have become
friends,” she says. “I've
watched families grow.”

Alongside relationships, Kelly’s
genuine love for houses remains
central to her work. She has a
deep appreciation for design,
flow, and potential—walking
into a home and imagining
what it could become. In a
world that often feels chaotic,
Kelly believes home should

be a haven, and helping

clients create that space is a
responsibility she takes seriously.

Building a Team Without
Losing Herself

Today, Kelly leads Kelly Kemnitz
& Associates, a team composed
entirely of women, including a
licensed assistant with more than
20 years of industry experience.
The structure is intentional: Kelly
continues to serve her own clients
while mentoring and supporting
her team members as they grow
their individual businesses.

“I don’t want four people who
are clones of me,” she explains.
“Everyone brings something
different—and that’s a strength.”

Rather than feeding business

to her team, Kelly focuses on
mentorship, guidance, and
structure, allowing each agent
to develop authentically. Her
assistant provides critical
support for Kelly’s high volume,
creating a system that allows
the entire team to thrive.

Life Beyond the Transactions
Outside of work, Kelly is
intentional about nurturing
relationships and joy. She
loves exercise, spending time
with friends and family, and
playing golf with her husband,
Ben—a shared passion she
hopes to prioritize more

often. She recently discovered
alove for Mahjong and
treasures the friendships

that have come with it.
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Kelly and Ben also enjoy cooking
and entertaining, hosting
dinner parties that bring people
together around a thoughtfully
set table, fresh flowers, and
meaningful conversation. For
Kelly, hospitality is another form
of connection—and service.

Advice Rooted in

Respect and Reality

When asked what advice she
would offer newer agents,
Kelly is honest and grounded:
there are no shortcuts.

| DON'T WANT FOUR PEOPLE
WHO ARE CLONES OF ME.

EVERYONE BRINGS SOMETHING

DIFFERENT—AND THAT'S A
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Early in her career, she sought
out the top agents in her market—
not to copy them, but to learn
from them. She observed who
performed consistently well

over time and treated those
professionals with respect.

“Success in real estate comes
from hard work and staying
power,” she says. “You have to
perform every year. You start
over at zero every year.”

Kelly believes young agents
should focus less on chasing
attention and more on building
competence, credibility, and
relationships that last.

Known for Work

Ethic—and Heart

If asked how she hopes to be
remembered, Kelly’s answer is
simple: as someone who worked
hard and treated people well.

She is known for her intensity,

her willingness to have difficult
conversations, and her fierce
advocacy for clients—but always
from a place of service. Though
real estate is a sales profession,
Kelly has never viewed it that way.

“This is about serving people,”
she says. “Helping them
through a stressful, meaningful
moment in their lives.”

Perhaps what defines Kelly
Kemnitz most is not just what
she’s accomplished—but how
she’s done it. Her career has
been intentionally understated,
grounded in humility,
consistency, and a refusal to let
success change who she is.

In an industry that often
rewards volume over values,
Kelly’s story is proof that quiet
excellence still speaks volumes.
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JENNIFER

ennifer Castro’s path into real estate is a
story shaped by early exposure, steady
growth, and a deep respect for hard work.
As a real estate agent with Real Broker
LLC with Team Trilli, Jennifer brings patience,
kindness, and hands-on experience to every
client relationship—qualities that were instilled
in her long before she ever earned her license.

A Business Mindset From the Start

Jennifer’s introduction to the professional world
began at a young age. Right after high school,

she was actively searching for an internship,
knowing she wanted a career in business even if
the exact direction wasn’t yet clear. That curiosity
led her to an opportunity with Miller Family
Homes, where she landed an internship with

a residential builder. It was there that Jennifer
first dipped her toes into the real estate world.

That early exposure proved formative. Rather
than simply observing from the sidelines,
Jennifer gained hands-on experience and a
behind-the-scenes look at how homes are built,
marketed, and sold. The internship sparked

a genuine interest in real estate and laid the
groundwork for what would become her career.

6

Learning the Business From the Ground Up

Jennifer didn’t rush the process. After her internship,

she continued working with the builder, gradually
working her way up to a leasing agent role. This
progression allowed her to interact directly with
clients, conduct home tours, and understand the
day-to-day realities of serving buyers and renters.

By the time she earned her real estate license in
October 2020, right in the middle of the COVID-19
pandemic, Jennifer already had a well-rounded
understanding of the industry. While launching a
real estate career during such an uncertain time
presented challenges, her prior experience helped
her navigate the transition with confidence.

“Starting as an intern and working my way
up allowed me to see all sides of real estate,”
Jennifer shares. “That foundation has really
helped me get to where I am today.”

What Makes the Work Meaningful

Ask Jennifer what she loves most about her
job, and the answer comes easily: people. One
of the most rewarding parts of her work is
getting to meet clients from all walks of life and
learning their stories, goals, and dreams.

Her client base is diverse. Some are first-time
homebuyers taking a major life step. Others
are growing families searching for more
space, or investors looking to expand their
portfolios. Jennifer enjoys the challenge of
understanding each client’s unique situation
and guiding them toward the right solution.
“There’s nothing like seeing a client fall in
love with a home,” she says. “Being part

of that moment and helping them reach
their goal is incredibly rewarding.”

Roots in Family and Entrepreneurship
Jennifer’s work ethic is deeply influenced by her
family background. She comes from the restaurant

WORKING




industry, where long hours, dedication, and customer
service are a way of life. Her parents have owned

Alejandro’s Mexican Food for more than 20 years,
and her aunt, Neli Castro, owns Rene’s Mexican AL!JAN Dh\
Food, another long-standing family business. "mc AN FOb

Her mother, Carolina Castro, has been a
particularly strong influence, modeling
what it means to be consistent, resilient,
and committed over the long term.
Jennifer also credits her younger
brother, Cristofer Castro, as an
important part of her support system.

Growing up around family-owned
businesses taught Jennifer the value
of relationships, reputation, and
showing up every day—lessons that
translate seamlessly into real estate.

When Jennifer isn’t working with clients or growing

her business, she prioritizes balance. Travel is BUYING A HOME IS A
Views 2 rencar tor hard work Whethes a2 HUGE STEP. | WANT

quick getaway or a longer trip, travel gives her the MY CLIENTS TO FEEL
opportunity to recharge and gain perspective. SUPPORTED, NEVER

Equally important is time spent with family and RUSHED, AND CONFIDENT
friends. Those moments of connection keep her IN THEIR DECISIONS.

grounded and energized, allowing her to return
to work with renewed focus and enthusiasm.

As clients get to know Jennifer, she hopes they
describe her as patient, kind, and dependable.
Patience, in particular, is a quality her

clients frequently mention—especially

those navigating the homebuying

process for the first time.

“Buying a home is a huge step,” Cim
Jennifer explains. “I want my clients :
to feel supported, never rushed,
and confident in their decisions.”

She strives to go above and beyond,

ensuring clients feel heard and \
cared for throughout the process.

For Jennifer, success isn’t just about

closing transactions—it’s about

building trust and lasting relationships.

With a strong foundation, a people-first
mindset, and a clear passion for her work,
Jennifer Castro continues to grow her real estate
career one meaningful connection at a time.
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For Michelle

Post and Lauren
Brown, home has
always meant
more than four
walls and a roof.
It represents safety,
stability, and
possibility. Today,
as Producing
Branch Managers
with Union Home
Mortgage, the
two co-lead the
Wichita market
with a shared
philosophy:
relationships come
first, integrity is
non-negotiable,
and great lending
is built on trust,
education,

and service.
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Born and raised in Kansas, Michelle
and Lauren lead locally owned and
operated Union Home Mortgage
branches that blends national lending
strength with genuine hometown
care. Together, they embody what

the Real Producers community
values most—long-term partnerships,
consistency, and a commitment to
helping both Realtors and clients
succeed, even in complex situations.

Michelle Post’s connection to housing
began long before she entered the
mortgage industry. At just seven years
old, her hometown of Great Bend,
Kansas, experienced devastating
floods that submerged nearly 75
percent of the community. Michelle
remembers being rescued by boat
from her front porch, temporarily
living in a convent and later with
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her grandmother, and the emotional
impact of being displaced from home.

“I didn’t know it then,” she says, “but
that experience planted something
deep in me—the understanding of
how important home really is.”

Years later, Michelle purchased her
first home at age 21. Leaving the
closing table as a young wife and
mother, she knew buyers deserved
better guidance, education, and
advocacy than she had received. That
realization, paired with her desire
for a relationship-driven career with
flexibility and growth potential, led
her into mortgage lending in 1997.
What began as a job quickly became
what she calls her “mission field.”

“I help people who have been told there
is no way forward,” Michelle explains.

‘I LOVE WATCHING NEWV PEOPLE
SUCCEED AND BUILD A LIFESTYLE FOR
THEMSELVES. HELPING OTHERS
GROW HAS BECOME ONE OF MY
FAVORITE PARTS OF THIS CAREER.”

“There is almost always a path—and
helping someone achieve a piece of
the American Dream never gets old.”

Lauren Brown’s entry into the mortgage
industry was far less planned—but
equally formative. While in college in
2003, she took a job answering phones
at a local mortgage company. When a
processor unexpectedly quit, Lauren
was quickly moved into that role.

“Iloved it immediately,” she says.
“It was like putting together a really
hard puzzle. Every client has a
unique situation, and the challenge
is figuring out how to make the
loan work in the smartest, most
cost-effective way possible.”

Lauren moved into sales in 2006 and
has remained there ever since. Over
the last decade, she has also focused
heavily on coaching and mentoring
new loan officers—an aspect of
leadership she finds deeply rewarding.

“Ilove watching new people succeed
and build a lifestyle for themselves,” she
says. “Helping others grow has become
one of my favorite parts of this career.”

Between them, Michelle and Lauren
bring decades of experience and
thousands of closings to the table.
Michelle has helped more than 5,000
families throughout her career, which
has included banking, mortgage
lending, brokerage ownership, and
team leadership. In 2025, her journey
led to a merger with Union Home
Mortgage, a company founded in
1970 and known for its people-first
culture and expansive loan offerings.

Union Home Mortgage provides
Conventional, FHA, VA, USDA, and

specialty products including Doctor
Loans, DSCR, Construction-to-Permanent
One-Time Close, Renovation Loans,
HELOCs, and solutions for buyers with
nontraditional income documentation.

“Our experience and knowledge
of loan programs and guidelines
truly set us apart,” Lauren says.
“Even when a client’s financial
situation is complicated, we can
usually find a way to help.”

Michelle and Lauren don’t see
themselves as vendors—they

see themselves as true mortgage
partners. Their team works banker
hours and Realtor hours, providing
fast pre-approvals, proactive
problem-solving, and consistent
communication from contract to close.

They support agents with co-branded
marketing, market insights, open
house attendance, and strategic

loan structuring that strengthens
offers and protects transactions.

“Our goal is simple,” Michelle
says. “Give Realtors peace of mind
and give clients confidence.”

Lauren agrees. “Many of the Realtors
I'work with have become some of

my very best friends. Wichita has an
incredible real estate community, and I
truly love being a trusted partner in it.”

Michelle credits her parents with
shaping her professional compass
through integrity, resilience, humility,
and grace. She also draws inspiration
from her daughter, Lydia, who lives
overseas with her husband and children.

“My ‘why’ has evolved,” Michelle
says. “It includes legacy, impact,

and having the flexibility to travel
internationally to be with my family.
The support of my husband and
daughters encourages the vision!”

Lauren’s grounding force is her family
as well. She and her husband, Trent

Brown, have three children—one at
Kansas State University, one a senior
at Andover High preparing for KU,
and a 13-year-old in seventh grade.

“Our kids keep us busy, but we love
every minute of it,” she says.

Outside of work, Lauren is deeply
involved in the community,
volunteering with Junior Achievement
of Kansas, Rainbows United, and

the Kansas Children’s Foundation.
She’s also an avid tennis player,
weight trainer, and reader—finishing
more than 50 books last year.

For both women, success goes far
beyond production numbers.

“Success is blending financial gain
with impact,” Michelle says. “It’s
serving well, giving back, and showing
up fully for your community.”

Lauren adds, “Success for me is
providing for my family, creating
memories together, and setting my kids
up for success—especially as we prepare
to have two in college at the same time.”
At Union Home Mortgage, that definition
of success is lived daily—through
relationships, reliability, and results.

For Michelle Post and Lauren Brown,
leadership isn’t loud. It’s consistent. It’s
relational. And it’s rooted in purpose—
one relationship and one home at a time.
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CLAIRE

Playing the Hand He Was
Dealt—and Winning

For Claire Jobe, real

estate has never been

just a career move. It has
been an act of resilience,
vision, and purpose—

built through seasons of
loss, responsibility, and
unwavering determination.
As areal estate agent and
commercial specialist
with Heritage 1st Realty,
working on the Lux Living
ICT team, Claire’s story is
less about how fast he rose
and more about how much
he carried along the way.

Licensed in October 2023,
Claire entered the industry
with maturity well beyond
his years. His journey into
real estate didn’t begin with
a license—it began with a
mindset shaped by hardship,
entrepreneurship, and a
deep understanding of what
ownership truly represents.

An Investor’s Mindset
from the Start

Claire originally planned
to enter real estate back in
2020—but not as an agent.
At just 23 years old, he left
his job to become a full-
time day trader, immersing
himself in investing and
financial strategy. Real
estate was always part

MAKING A DIFFERENCE

RISING ABOVE

PHOTOS BY ALLIE HENWOOD e WRITTEN BY DAVE DANIELSON

of the plan, but health
challenges and serious
illness delayed that next step.
Then life intervened again.
Multiple deaths in his family
reshaped his priorities

and timing, ultimately
leading him to officially
pursue real estate in 2023.

When Claire finally earned
his license, he jumped in
fully—building, learning the
ropes, and making it clear
early on that he intended to
work in commercial real
estate as well as residential.
Though advised to start
strictly with residential,
Claire followed his instincts.

His very first transaction
proved why.

A First Deal That
Changed the Narrative
Claire’s first-ever closing
was a commercial deal,
finalized in January 2024. It
was a defining moment—
one that quietly rewrote
expectations and affirmed
his confidence. While his
mentor initially encouraged
a different path, that

early success validated
Claire’s broader vision.

Still, momentum didn’t
come easily. More personal
losses followed, and grief
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took precedence. Claire
made the difficult decision
to step back temporarily,
passing clients to other
agents while he navigated
a season that demanded his
full emotional attention.

“I just wasn’t there mentally,”
he shares candidly.

Finding Strength
Through Partnership
Everything began to shift
in mid-2024 when Ashley
Sanders, now his business
partner, re-entered

his professional orbit.
What began as a simple
collaboration quickly
evolved into something more
powerful—a partnership
rooted in trust, balance,
and mutual support.

While Claire struggled,
Ashley stepped in.
While Ashley needed
reinforcement, Claire
delivered. Together,
they built momentum
through teamwork
rather than pressure.

The results were
extraordinary. In just his
second year, Claire and his
partner completed three
investment flips, acquired
two rental properties,

and continued growing
their active real estate
business—proof that aligned
collaboration can accelerate
success even in the most
challenging seasons.

Purpose Beyond

the Transaction

Ask Claire what he loves
most about real estate,
and his answer comes
quickly: helping young,
first-time homebuyers.
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Having purchased his
own home at the end of
2023, Claire understands
the power of ownership—
especially early in life.
He’s passionate about
helping young people
build assets, break cycles,
and create stability that
compounds over time.

That drive is deeply personal.
At just 29 years old, Claire
has been a foster parent

for eight years, caring for a
household that includes Alex
(20, soon 21), Rian (18),
LaDannien (17), Keyvion
(11), and another teen
preparing for adulthood.

His experience with poverty
fuels his commitment to
generational wealth—and
his determination never

to return to scarcity.

“T've seen what it takes,”
he says. “And I know
what’s possible.”

A Life Filled with

Many Callings

Claire’s ambition doesn’t
stop at real estate. He is a
praise and worship leader
at his church, a role that
reflects both his faith and
his love of music. He sings,
occasionally steps into
karaoke nights, and finds
joy in creative expression.

He also travels regularly,
teaches day trading, and
owns a catering business
—just a few of the seven
income streams he’s built
intentionally. To those
around his, Claire is often
described as someone
with “six jobs”—a natural

entrepreneur with energy,
vision, and discipline.

Advice Rooted in

Faith and Reality

When asked what advice
he would give to new
agents, Claire doesn’t offer
tactics—he offers truth.

“Life deals us cards we
can’t throw back,” he
says. “You have to play
the hand you’re dealt to
the best of your ability.”

He stands firmly on

his faith, believing that
timing, perseverance, and
obedience matter just as
much as strategy. Even when
outcomes look uncertain, he
believes deeply that purpose
has a way of rearranging

the order of success.

66
E SEEN
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How He Hopes

to Be Known

If people truly know
Claire Jobe, he hopes they
see more than hustle.

He wants to be known

as ambitious, a leader

for his generation, and
someone who builds wealth
holistically—financially,
spiritually, and relationally.
A man who creates
opportunity not just for
himself, but for everyone
connected to him.

Claire’s story is still being
written. But already;, it
stands as a reminder that
success isn’t about avoiding
hardship—it’s about

rising anyway, with faith,
focus, and the courage to
keep moving forward.

’
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Cleared to Close in 2024)

UnitedHomeLoans.com © 913-909-0613

Travis Tannahill
Broker Owner / LO
NMLS: 1778222

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United
Home Loans | 923 Westport PI Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmisconsumeraccess.org | Equal Housing Opportunity.

Expresslt

MESSAGING

Expressit316.com

Mark McGuigan
£20.506.1958 | Expressit316@gmail.com

E

L . -
ﬂ Meridian Title.Company |

ients Daily.

316.778.4040 | MTC.LLC | 144 N. Ollver SU|te #303 Wichita KS
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 OUOTES & CONSLLTATIONS
¢ BEFDRE LISTING

/" PN AT CLOSING

 SAVETIME, ADD VALLE
" IMPRESS CLIENTS

l__..-T |: I
MAVERICK

RS TIRANCT ASD COMETERM TN

PROFESSIONAL STANbARD
HOME INSPECTION

L. Sweet Oakes Designs
fﬁ Home Staging

= Best In Class Quality Gifts
= Branding That Lasts Forever

FEED mllﬁl:llv

Closi "n:'L'.lFTs
Renovations & Constry

Donnie Wallace /

General Contractor /
(316) 399-550/ Q &£

68 - March 2026

Elevate your client’s

home buying experience
Meet your local lending team

J.R. Rohr Steven Michels Grace Pctersnn Nnrma Batdwm Lesli[n Garc]u

Loan Oificar Loan Cfficar
NMLS 8 265702 h.-'l

Marcus Foster Keith Stareck Brandy Mitchell Cade Liby Tina Hamm

Loan Officer Salas Manages Loan Officer Loan Cificer Loan Officer
MNMLS # 522022 MMELS ¥ 260485 MNMLS & 556720 MNMLS & 2055409 NMLS & 1159772

/" /RU UGGLES
s

jenniferrugglesphotography.com

X0G) SCAN TO BOOK
i YOUR NEXT SESSION

015-415-3029

Baron Clarh: Andrea Wake

Loan Oific Originating LOWA
NMLS # TTTOT38 NMLS # 402475

Kendall Pierce

Loan Oifice
MMLS 8 1510736

Guild '~

mortgage
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

KKANSAS

SECURED « Title Insurance + Lot & New Construction C|n$ings
TITLE + Title Reports + Purchase & Refinance Closings
» Escrow « 1031 Exchange

kstitle.com | 316-262-8261




