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YOUR TRUSTED THE ULTIMATE 55+ RESORT LIVING
ADVOCATE

for Off-Market
Injuries

Personal Injury Lawyer

Don't Let your Clients Miss Out on these Amazing Opportunities!

~ Discover our Distinctive Lifestyle at the planned Ridge Wellness + Social Club:

Resort Club | Pickleball | Fitness & Strength | Movement | Resort Pool
OF 0] - ki i
ﬁ“'"‘"."'*{j“'ﬂq"ﬂ Restaurant & Bar | Nearby Walking, Hiking & Horse Trails

(00 \\[CRW.\"T) S
O} X0 Onsite Lifestyle Director | Events & Excursions | And Most of All - Fun!

Get Help
Now!

o SO
=35 ANH PHOONG Trilogy.

E Move-In Ready Homes Available from the $600's - Trilogy55Sacramento.com Bickford

f¥tlie  (866) GOT- PAIN

ALL HAPPENING NOW!

8646) HALC GC, INC. (CSLB by a

younger persons as
e not been fulfilled. ﬁ



riseCon

NORTH AMERICA

W o - Contractors
916.378.7878

Cliucks

SEPTIC

Septic Inspections of Rural Properties.
Pumping, Inspections, and Repairs.

Twited Since 1968.

Your Partner in Providing the Best Rate fof'Your Clients

Auto - Home - Commercial - Boat - Classic Car - Condo
Events . Flood - Life - Motor Home - Renters - RV - Umbrella

Call teday to enawre the
beat hate jor youn clients!

Ow Technicians Ave Standing By.
Call Now!

Placer, Sacramento, & el Dorado Counties.

916-833-6990

michael@tdmins.com ,;q_ 4

CA License #0H05099 ¢
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ANNIVERSARY

BIG
VALLEY
MORTGAGE

We are looking ahead with confidence, honoring our legacy built

ontrust, lasting relationships, and serving our community with
care and commitment.

ROOTED HERE INVESTED HERE
COMMITTED HERE

Future Ready.

916.960.1325

www.bigval|eymortgage.com
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‘Kevin Oto is an outstanding
professional and an exceptional
person. | honestly cannot say
enough about his integrity, his
in-depth understanding of the ""T
entire loan process, and his
willingness to work for the best
possible outcome. Kevin is
quick to respond to all issues
and continuously works as a
strong advocate for his clients
needs. He provides honest and
transparent answers. Thank
you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

200+ Five Star

Rewews g I e

coverstory PATAZATY Expert Mortgqge AdVice

If you are interested in nominating people for certain stories,

WELCOME MAT

WELCOME (N/=\/ PARTNER!

We're thrilled to join the community and introduce The Harris Team,
where our mission is helping families unlock the door to homeownership
with confidence and ease. As mortgage experts, we guide buyers and
refinancers through every step of the loan process with personalized
service and clear communication. Whether you're a first-time homebuyer,
veteran, or investor, we’re committed to finding the right financing
solution for your goals. We look forward to building strong partnerships
and supporting our neighbors on their path to financial success.

THE tARRIS

please email us at: katie.macdiarmid@realproducersmag.com fo r H o m e b u ye rs

TEAM

6 - March 2026

Begin your home loan process today!

Our mortgage advisors

rate quote.

KEVIN OTO
President/ Broker

NMLS#: 62641

(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com

Request afree personalized

are standing by.

GREEN HAVEN
— CAPITAL I N C —
MORTGAGE LOANS



Good luck is great.

At First American Title, we combine deep industry knowledge with the
resources of a FORTUNE 500® company, so your transactions stay on track
from contract to close. Our resources include:

Education State of the Art Tools
Research Data Resources
Industry Expertise

ing confidence to every closing. Contact us today to learn more about
how “First Amerlcan can wurk for yuu

TENTH YEAR IMN A ROW ‘J:‘.l' TENTH YEAR IN A ROW '_? h. NTH YEAR IN A ROW
est Companies o [:__; I Fortune 100 Best C ompanies ‘;‘
2 to Work For® 2025 ‘f-‘.._ & to Work For Women™ 2025

W First American Title™
N E

_,_J' Fortune Best Workplaces in
FII‘IaFl'I.u| Servicas and Insurance™ 202

First American Title Elk Grove Escrow Team

Bramm:lyr de la Cruz Jonathan Austin
Busin Development Branch Manager [/ Sr. Escrow Officer
< 553 916-585-7594

uz@firstam.com joaustin@firstam.com

Mari Hernandez Samantha York Brittany Cavellini
Escrow Officer Escrow Officer Escrow Officer
916-585-7587 0 _ 916-585-7595

marhernandez@firstam.com ¢ |r1F~t1‘r-:"um_.-u:ufﬂ stam.com beavallini@firstam.com

First American Title Sacramento Region Leadership

Jamie Corcoran Erin Barton Michelle Delong
WP, Division State Manager Sales Director Area Manager
316-969-7713 916-798-4115 916-576-1305
jeorcoran@firstam.com erbarton@firstam.com mdelong@firstam.com

. ra = ) o~
=g ] | ' R | . .alxz"'

AMeri

9381 East Stockton Boulevard, Suite 122
Elk Grove, CA 95624
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% SIGNED.TO SOL
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AL L oy s, . [ e / A~ ALAERT I caarriad
We make gelting market-ready simple—and moving i Searniesss

Concierge Moving Services - Declutter, Occupied Staging, Unpack

Serving the Greater Sacramento Region
© @homemethodco * 916.234.3975

Our Services

NEED SCREENS OR REPAIRS?

Call Rich Downing For A WOW
Experience Today! —

CURRERN

' Re-Screen/New Screens
' Sliding Screen Doors a
' 80-90% SunScreens .’&

' Pet Tuff Screens .
indbw .

V Sliding Glass Door Repair  £aLuTIONS AND MORE
' Window Washing

—-—

916.906.2033. | windowscreensolutions.com
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THIS DREAM

IS YOURS

" INSPIRING VIDEO SERIES

Mew episode released every month on
YouTube.com/@Elizabeth-Axelgard

FILMED BY

{f—_‘-:‘\\
&

HOUSE CAT

MARKETING

M HELPING

FAMILIES

Every client gets a
mortgage plan or

a mortgage approval..
No one gets denied!

One Lender.
Three Lanes.

Residential.

Commercial.
Hard Money.

Out of your element when it comes to creative financing?

ELEMENT

MORTGAGE

Give us a call!

Evan Miller | Division President | NMLS 101705
0:916.787.9977 | C: 916.801.5669
1741 E Roseville Pkwy Ste 300 Roseville, CA 95661



Meet
The

Team

| | . HAND YOUR CLIENT
Katie MacDiarmid Maryssa Lappen Christina Kitchen Mariya Stout Merlfage T H E K E Y S T O
Publisher Director of Operations Content Coordinator Ad Strategist

i

LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they

Olha Melokhina Rachel Lesiw Ashley Maxwell Sarah Nelson
Photographer Photographer Photographer Photographer

want on a timeline that works for them.

Chris Menezes Nick Ingrisani
Writer Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
As a valued partner, you can receive 3% commission

HOME STAGING & DESIGN

when your clients purchase any Northern California home.

Sacramento’s Premiere Home Staging Company

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any .
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without

prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation

to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved

4)

Preparing your home to Méri;dgé_

www.premierehomestaginglic.com | 916.300.0402

12 - March 2026




WORK WITH THE COMPANY THAT NEVER QUITS

pomt equity

RTGEGAG MADE HUMARN
@16-248-4620
Point Equity Residential Lending, NMLS [D 1404205, Main Office 225 Highland Pointe Dr. Suite 330, Roseville, CA 95478, Telephone Number
914-24B-4620, Equal Housing Lender, Licensed In: Califarnia (60DBO-56023 & 01987090), |daho (MBL-2081404205), Washington (CL-
1404205), Oregon (140425).This is not an offer to extend credit or a commitment to lend

Highest average loan
volume per LO in the area

freemodel

You make

the sale

Fully managed renovations that help
clients sell for more.

Termite Inspections, Treatments, Repairs, and Monitoring
T

Laura Klein
‘ ? Director of Partnerships |0k ] c h ¢ l S A b a l

4
Lol 2 | 916.889.4377 - capitalvalleytermite.com

Iklein@freemodel.com =]
Locally Owned and Operated

14 - March 2026

PROUDLY SERVING

ramento

$437B+ Funded 2nd Largest Extensive Suite
in Loans Since 2010 MNonbank Retail Mortgage Lender of Mortgage Products

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process
of home buying and making the experience the best it can be is one of my daily goals.

Call, text, email, or scan the code for any of your home financing needs!

Every person counts, every
situation is different, and | am

N.athun here to offer the best options
S|bbet available for YOU while making

this process smooth.

Senior Loan Consultant
NMLS #450926

[ (916) 320-3952
= nsibbet@IloanDepot.com




READY FOR A THROUGH
INSPECTION?

TRIFECTA
TODAY!

HOME INSPECTION « TERMITE (WDQ) « SEWER « POOL/SPA
* MOLD « THERMAL « PEST « IN-HOUSE REPAIRS
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"CONSULT &

e-free living. N Discover an
nt’s journey.
an count on.

Elevated Lifestyle
Your Clients Deserve

We're looking forward
to partnering with you.

Call 279-600-3822 or
scan to connect with us.

Every Space Has The
. (/.
Opportunity to u,.q,,@/

We refine what's already remarkable — preserving your home's
essence while enhancing its beauty with effortless sophistication.

ﬂ& :
O N
M A N < N

REVINVE DDESIGN CO.

STAGING & STYLING

Contact Lauren Williams
(916) 208.4490 | Lauren@revivedesigncollective.com

ESIG N SHOP

- B T E IS o RS

THE

SHOP [z

REALTOR GIFT BOX PROGRAM
Boxes 1-3 are purchased at their regular price

Boxes 4-8 15% Off

E BOXES T i 20% Off
gl
1 F

Learn more about our full serviceintenor
design firm.and brick & mortar home store

heshopbydsi.com designshopinteriors.com

8701 Auburn Folsom Road, Granite Bay

shopbydesignshop Inshopinteriors
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We've rebranded with one mission in mind,

giving senior homeowners more ways to win, A - ROOFING SOLUTIONS
with more program options, more flexibility

and more solutions.

- Why now? Because the landscape of reverse mortgage is expanding.
+ We have programs available and entering the market that fulfill all

seasons of senior client needs. | _':: R E S I D E N T I A L

We're excited about what's ahead. Because when it comes to retirement goals,
one size doesn't fit all and neither should your senior mortgage options!

Cheers to you, your family and our Sacramento Real Producer Family. \ - +

el ommma il b COMMERCIAL

Account Executive Roseville, CA 95661 / 150530

916.223.8869 [ o

TRANSFORMING LISTINGS

ELEV ATINGB RAN D S AL IR

i i LS J.EB.__N.!H N i
LL...HHU i !ij-_lui[ 1 L [

i‘ﬁkﬂ V “’ ~-a:u_,-.L.f [T

Junk Removal: ©99¢ - F@‘ L")
- ; “ &

=
PURRGESE DRIVEN | VIDED PRODUCTIGHIN SuRk TE DIREGTION

JUNK KING

Call for a free roof estimate

We Take Just hbou:Eunrythmg! |
v BRANDING VIDEDS FROFERTY TOURS
' Steerd Medus Lpecalaes o Crerhn FTICT PO

Contact us today fora | 888.438.7893 ‘@; ST R (9 ]. 6) 9 75 & 3 8 ]. ].

free consultation! | | o e erenia com

18 - March 2026



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these
businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
Jana Reyes

(916) 621-9880

IPX 1031
(530) 755-8355
ipx1031.com

1031 EXCHANGE / DST’S
Legacy Investments

& Real Estate

(323) 229-2885
legacyire.com

55+ ACTIVE ADULT
COMMUNITY

Catalyst Media Design -
Trilogy Brickford Ranch
(480) 471-8390

AC/HEATING/

DUCT WORK/HOT
WATER TANK
HOTCO The Hot
Water Heater Co.
(916) 284-4797
www.hotwaterco.com

APPRAISAL SERVICES
Lundquist Appraisal
Company

(916) 595-3735
sacramento
appraisalblog.com

ARCHITECT

Greyscale Architecture
(916) 384-0595
Greyscaleinc.com

ATTORNEY/LAW FIRM
Phoong Law
(916) 475-6466

BLINDS/SHADES
The Blind Guy
Mark Drennan
(916) 952-9421
blindguy.net

CLEANING SERVICES
Meticulosity Cleaning
Jennifer Prado
(916) 410-4740

20 - March 2026

CONSTRUCTION

& REMODELING

Good Life Construction
(916) 833-1379

CONSTRUCTION/
REMODELING

RiseCon North America
(650) 274-4484
www.risecon.com

CUSTOM CLOSETS,
OFFICES & GARAGES
California Closets
californiaclosets.com

ELECTRICAL
CONTRACTOR

Hunts Electrical

(209) 366-4791
huntselectrical.com
valleywashsystems.com

EVENT DESIGNS

Petite Events

(916) 716-9417
www.petiteeventsco.com

FLOORING
Roseville Floors
and More

(916) 617-6035

The Flooring Station
(916) 204-1635
theflooringstation.com

FOUNDATION REPAIR
AND ENGINEERING
Pinnacle Home Services
(916) 820-6712
www.foundationfixed.com

FURNITURE, HOME
DECOR & GIFTS

Design Shop Interiors
(916) 260-6454
DesignShoplnteriors.com

HANDYMAN SERVICES
Paul Mesa

Handyman Services
(916) 305-3922

HOME & TERMITE
INSPECTION

Capital Valley Termite
(916) 949-6911
capitalvalleytermite.com

Finley Home Services
(916) 741-2847

Nighthawk Inspections
(916) 587-4295
nighthawk
inspections.com

Trifecta Home
Services Corp.
(800) 610-3457
trifectahomeservices.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

Taylor Morrison

(916) 804-8658
www.taylormorrison.com/
ca/sacramento

HOME FIX & FLIP,
INVESTING &
CONSULTING
NorCal Homes &
Development

(916) 817-9501
norcalhomeslic.com

HOME ORGANIZATION
AND DECLUTTERING
Decoratize

(916) 478-1693
decoratize.com

INSURANCE
Farmers
Insurance Agency
Cristi Rodda

(916) 428-4520

Justin Turner -
Goosehead Insurance
(951) 965-4651
www.goosehead.com/
agents/ca/grass-valley/
justin-turner/

T.D. McNeil
Insurance Services
Michael Colenzo
(916) 983-2561
TDMINS.com

INTERIOR

DESIGN STUDIO
Design Shop Interiors
(916) 260-6454
DesignShoplnteriors.com

JUNK REMOVAL
Junk King

Larry Alarcon

(916) 367-8477
junk-king.com/
locations/sacramento

LISTING PREPARATION
SERVICES

Freemodel

Laura Klein

(650) 740-1228

LUXURY SENIOR LIVING
Sonrisa Senior Living
(916) 953-3057
sonrisaseniorliving.com

MORTGAGE / LENDER
AFC Mortgage

(916) 440-6989
www.afc360.com

Delta Lending Group
(916) 601-7162
deltalending.com

Empire Home Loans
Heather Hunter-Jackson
& Leo Whitton

(916) 952-1686
Empirehomeloans.com

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Fordy Realty + Lending
(510) 846-6415
fordyrealty.com

Kevin Oto - Green
Haven Capital Inc.
(916) 476-6507
greenhavencap.com

Mason-McDuffie
Mortgage

(484) 680-4852
www.jmloans.com

Masters Team Mortgage
Krista Watson

(916) 988-5858
mastersteam
mortgage.com

OneTrust Home Loans
Cailey Murschel

(530) 370-2421
onetrusthomeloans.com

Point Equity
Residential Lending

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

The Harris Team
(916) 765-4783
www.harristeam.co

MORTGAGE LENDER
Element Mortgage
(843) 813-6745
ElementMortgage.com

MORTGAGE LENDING
Big Valley Mortgage
(916) 708-1816
bigvalleymortgage.com

Integrity Mortgage
(916) 712-4148
www.myintegrity
mortgage.com

Nathan Sibbet -
Loan Depot
(916) 320-3952

RAC Home Loans
(510) 303-5464
www.rachomeloans.com

MOVING COMPANY
Auburn Moving

and Storage

(530) 320-8842
auburnmoving.com

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home
Moving Inc.
(916) 484-1144
HouseToHome
Moving.com

NHD

Property ID
(916) 233-5101
propertyid.com

PAINTING SERVICES
Certa Pro Painting
(916) 361-1023

PROFESSIONAL
ORGANIZING
Home Method Co.
Kim Salisbury

(916) 533-3315
homemethodco.com

JOHN MEUSSNER

PROMOTIONAL
PRODUCTS/
PRINTED APPAREL
True Color Litho
(530) 409-1140
truecolorlitho.com

PROPERTY
MANAGEMENT
M&M Property
Management
Larry Brown
(916) 922-1525

REAL ESTATE MEDIA
Daniel Oni Media
Company LLC

(832) 315-1164
domediacompany.com

House Cat Marketing
(916) 287-7042
housecatmarketing.com

REAL ESTATE
TRANSACTION
COORDINATOR
ClipDocs Transaction
Coordination

(818) 262-3225
clipdocs.net

REAL ESTATE VIDEO
& PHOTOGRAPHY
Top Notch 360

(916) 807-3573
Topnotch360.com

REMODELING
KITCHEN/BATH
Top Notch Tile
Carlos Navarro
(209) 400-5287

REVERSE MORTGAGE
American

Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

ROOFING

Titan Roofing

(916) 975-3811
TitanRoofingCA.com

SEPTIC SERVICES
Chuck’s Septic
(916) 624-8500
chucksseptic.com

SOLAR COMPANY
The Sun Broker
(916) 999-9819
thesunbroker.com

Closings on time, every time.

MASONMAC

John Meussner | Senior Loan Officer | NMLS# 138061

STAGING

Premiere Home Staging
Nicole Runkle

(916) 300-0402

Revive Design Co.
(916) 208-4490
revivedesign
collective.com

TITLE COMPANY
Chicago Title
(916) 508-4061

Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title
Erin Barton
(916) 798-4115

Placer Title

Matt Hargon
(530) 721-0094
Nathan Blatnick
(916) 802-3300
Bridgette Holmes
(916) 500-9605
PlacerTitle.com

VIDEO PRODUCTION
Fordy Realty + Lending
(510) 846-6415
fordyrealty.com

Steezd Media
(707) 225-1678
steezdmedia.com

WEALTH MANAGEMENT
Legaci

(209) 649-8863
legacitomorrow.com

WINDOW SERVICES
Window Screen
Solutions

Rich Downing

(916) 906-2033
windowscreen
solutions.com

Sacramento Real Producers - 21
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; taylor
Mmorrison

Bring your clients home

With 18 communities across Lincoln, Folsom, Sacramento and Elk
Grove and more coming in 2026, Taylor Morrison offers a wide range of
opportunities to match your clients with the right home for their lifestyle.
Backed by a decade as America’s Most Trusted® Home Builder', we can
work together to help them find the perfect fit.

taylormorrison.com
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ESPLANADE.

Where every day 1S a vacation

Unigue opportunities await at Esplanade where signature experiences and
wellness programs are designed to invigorate the mind, body, and spirit.
55+ resort-style living is right outside your client’s door at two locations

in the area, Esplanade at Madeira Ranch in Elk Grove and Esplanade at

Turkey Creek in Lincoln.

discoveresplanade.com Resort-living by Taylor Morrison
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'. I THE MISSING LINK
Get the Facts "}, Bsurs
DEFER THE TAX 9

1031 EXCHANGES e

- NATIONALLY renowned 1031 training h "F'If f 5 ) At RAC Home LOanS’

for your team

B e we don’t just finance homes,

S Why is IPX1031 the best?

« Largest Qualified Intermediary in the nation : '.'- 1 " We P rO t e Ct YO ur re p Utati O n c

= Highest level of safety, security, transparency and
expertise in the industry .
+ Fortune 500® Company (NYSE: FNF) pearn Vo

# # Russell Marsan
) L Senior Vice President I P ,‘
Mobile 530.755.8355 | russell.marsan@ipx1031.com
1 0 3 1

www.ipx1031.com/marsan

We partner closely with our agents to ensure their clients feel
confident, informed, and taken care of from pre-approval to keys.

That means fewer surprises, stronger offers, and smoother

escrows, especially when deals get complex.

= . Alyshea
] Henson

!nuz:t%tm{ hange
Services

Robert
Carrillo

W METICULOSITY

E'F"-'|.T"llf.'$ IT RIGHT

*****

VETERAN & LOCALLY OWNED
916-361-1023

S o HEEPING YOUR EMWRONMENTSﬂF E ‘ : _, ,
m Mold Testing Muold Removal T ‘ /
E} 1 (WG frow samples, Free Consulting :
® Residential Painting @ S T
S Mold Remediation sl What our agent partners get:
FL_
Y=k

« Exterior

Water Damage
« Cabinets e Fully vetted, strategy-driven pre-approvals

Residential Cleanin Disinfectin . . o
; Cold, Vin 3 BT e Direct lender access with broker-level flexibility
Commarcial Cleaning R QiR

& Commercial Painting
+ Office Buildings
= Retall Shdpping Centers

» Hatels inSkde and Ot 2. Pre/Post Pack. Gt e Solutions for first-time buyers, veterans, luxury clients, and investors
« Large Warshouses . Move In/Out Maving Services
Inside and QU

Sale-Prop e Clear communication and proactive updates
Industrial
e Calm, confident guidance for your clients

NMLS#1030702 When your client feels supported,

6085 Douglas Blvd. Granite Bay, CA 95746 =
T @ 510.303.5464 + rachomeloans.com you look like the hero and referrals follow.
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Dear Sacramento Real Producers
Community,

March always feels like a natural

time for reflection, and this year it

feels especially fitting to pause and
reintroduce myself. As we publish our
March 2026 issue—an issue dedicated

to Industry Icons, agents who have been
serving this market for 20+ years—I find
myself feeling an overwhelming sense of
respect, gratitude, and perspective.

Six years ago, in 2019, I stepped into the
role of Publisher for Sacramento Real
Producers during a season of major
transition for my family. After years of
being home with my five kids, I found
myself returning to full-time work. I
believed deeply in the Real Producers’
mission, but I was also nervous. Starting
something new usually comes with
excitement and hope—but also with
uncertainty, self-doubt, and a lot of quiet
prayers that you’re doing the right thing.

I'm writing this publisher’s note from
30,000 feet in the air, on a plane headed
to our January 2026 National Publishers
Conference. That detail matters to me
because the very first time I ever flew
by myself was in October of 2019, on my
way to my first Real Producers training.
I remember how scared I was. I don’t
like traveling to new places alone, and
that morning I was keenly aware that

I was doing that, both literally and
figuratively. I felt unsure, inexperienced,
and like everyone around me could

tell T had no clue what I was doing.
Everything felt unfamiliar, and the fear
of the unknown was loud.

Somewhere between then and now, that
fear disappeared. I actually love traveling
alone now. And I no longer feel like I am
carrying the mission of Real Producers all
by myself. The difference wasn’t courage
magically showing up one day—it was
experience. It was repetition. It was time
and practice and putting one foot in

front of the other, year after year, doing
the work. It was also people. Building
friendships and trust, one relationship at
a time. The insecurity that comes from
not knowing was slowly replaced by
confidence that only grows when you
stay in the game long enough.

That’s why this issue, honoring agents
who have been in the business for over
20 years, feels so meaningful to me.
These agents embody exactly what time,
commitment, resilience, and consistency
can build. They have weathered market
cycles, personal seasons, industry
changes, and evolving client needs—
and they are still standing, still serving,
still leading. I have enormous respect
for them, and for so many of you who
hold that same hard-earned honor of
longevity in this business.

The longer I do this work, the more
thankful I am to be part of this
community. Real Producers exists to be a
celebratory platform—to tell the stories
behind the production, to highlight

the humans behind the success, and to
create meaningful connections among
the top professionals in our industry.
While each of you is building your

own business and taking your own
courageous steps, there is something
powerful about knowing you’re part of
something bigger. What I’'ve found over
the last six years is that this sense of
community has shaped me just as much
as I hope it has served you.

I truly love this job. I love listening

to your stories, sharing them, and
connecting you with one another. I
love the community we’ve built and
the relationships that continue to grow
because of it. And I'm deeply grateful to
now be at a place where what once felt
intimidating feels purposeful, familiar,
and incredibly rewarding.

Thank you for trusting Real Producers
to create a community where you

don’t have to travel this road alone.
Thank you for building businesses

that last. And thank you for reminding
me—through your careers—that there
is something powerful about staying,
about showing up, and about putting in
the time.

With so much respect,
Katie MacDiarmid
Publisher, Sacramento Real Producers
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THE TOP!

It’s the Celebration Event of the Year!

Chris Herrera

Managing Director

Join us on March 16th as we
raise a glass to our newest Top
500 Class of 2026!

Scan HERE for
Dress in your RP Branded Blues your tickets!
and Whites and get ready for a
night of classy connection and
collaboration with the best of
the best.

OUR SERVICES:
BATHROOM & KITCHEN REMODELING ¢
TILE & FLOORING INSTALLATION
BACKSPLASH INSTALLATION
CUSTOM COUNTERTOPS

christopher.herrera@glic.com

When: March 16 5:30-8pm
Where: MATI - 3003 Douglas

Blvd, Roseville 95661 - _ L E G A C I

Attire: RP Blues & Whites Tomorrow | Insurance & Financial Services

Life Insurance
Disability Insurance

Investments
Annuities
Retirement Plans

e Group Benefits
e Business Planning

an associate member of

S Guardian

Network”

SIPC. Financial Representative of The Guardian Life Insurance Company of America® (Guardian), New York, NY. PASis a

mpnumhﬁlainc.r:bm Registered Representative of Park Avenue Securities LLC (PAS). Securities products offered through PAS, member FINRA,
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wholly owned subsidiary of Guardian. Legaci Tomorrow Insurance & Financial Services is not an affiliate or subsidiary of
PAS or Guardian. CA Insurance License Number - 0G546465.
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TRUST ISN'T CLAIMED.

IT'S EARNED.

RECOGNIZED BY NEWSWEEK AS ONE OF THE
MOST TRUSTWORTHY COMPANIES IN AMERICA.

As a leader in our industry, it is our privilege
and mission to earn and maintain the trust
of our valued clients and professional partners.
It is what we strive for every single day.

But don’t just take our word for it.
Check out a few of the 3,400+ reviews
from clients that have entrusted our team
with their successful closings.

Sean lrere

TO SEE WHAT
OUR CLIENTS
HAVE TO SAY.

Scroll to view more than
3,400 recommendations
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Visit us online at
NorCalRealEstate.com
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GREATER NOR CAL TEAM

jess Baucum Ben Cox Tarin Delavoye  Nick Ellsworth

Co I‘i b Exe Sales Executive Sabirs Exocul Salexs Executive Sales Executive
;uu.:..ﬁ. i@ nlic Ben.Cox@inf.com

Tarin.Delavoyei@fnf.oom Mick. Ellsworthiffnf.com
510-474-1024 ]

F16-947-7414 916-342-7504

Nnah Galgan onya Glhsun Jen Goodman  Heather Janda Don Keller

Sales Executive s Executive Sales Ex E'tl.'l Sales Executive WP Builder Services

Neoah. Galgand@ fnl.com Fan y a.Gibsan@fnl.com Jen Fmd i ftn-—' Heatherdanda@int.com Do, Keller@nf.com
“.‘--533

70757130811 016-955-5301 4153373454 916-516-0300

Michelle Kloss T|m M|kulm l{lmherly Mullen Gus Murphy Kelly Parlsh

Sales E k!ﬂ:ll e Sales Executive Ll I\m
Michelbe Klossi@mloom T|:|: ‘\'1 ' lﬁll f M Kimibe JTH ||'|'| f il Gurs, Mt plvr@ il cam KMI,'P shidfnf.c

916 !-'1- '!-?TI" 916+ E\EI -33%00 209-327-3797 530-326-1328 30 '35I' 381 ﬁ

Katie Reiners Debbie Sajdak ﬂsel?,' Sandoval jenmfer "Jucarl

Sales Executive Sales Execl Executive Sales Executl
Katie Reingrs@infcom Dabbie: Sa dakid ‘ fl: Cite I:,- candaval@fnf.com Jvicari@mi.c

916-221-8550 5305450275 F07-301-0397 S16-616-6 -’5‘_:

BRYAN SHANK DONNA MARIE NOWLIN  COLIN ROE

Region a 'vr’a nager Cownty Manager Regional Sales Manager
916.730,5505 TO7.326,5552 916.521,5355
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Your Journey to a Seamless

Moving Supplies // Storage // Specialty Moving

Local, Long Distance, and International Moves

Call us for a free quote!

(800) 350-0065 // (916) 635-8262 // meemoving.com
Veteran Family Owned and Operated

Real Producers Need

a Real DST Partner

Jamie Furlong is a top producer in Delaware
Statutory Trusts and your partner for
professional guidance and client care.

=i LEGACY
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CALL JAMIE TODAY:

(916) 908-1031
legacyire.com

FROM PRE-APPROVAL TO KEYS

A Life of Purpose, Family, and Service -

Albert Chavez

This August marks twenty yvears since | first entered the mortgage
industry — a milestone that invites bath reflection and gratitude.
What began as a profession evolved into a lifelong calling, grounded
in service, education, and the belief that homeownership remains
one of the most powerful vehicles for stability, wealth, and legacy.

Owver the past two decades, 've had the privilege of helping families
navigate one of the most significant financial decisions of their lives,
The journey from uncertainty to confidence — from pre-approval to
keys — is one |'ve witnessed thousands of times. Each closing
represents more than a transaction; it’s the beginning of a new
chapter for a family, a foundation for memories, and a step toward
generational progress,

That belief inspired my latest book, From Pre-Approval to Keys, a
practical and approachable guide designed to bring clarity to the
home-buying process. Written for both first-time and repeat buyers,
the book demystifies what truly happens between hearing "you'ra
approved” and finally hearing “welcome home. At its core, it reflects
miy conviction that education empowers people to move forward
with confidence.

In recent years, my commitment to serving homeowners has
expanded beyond lending. As both a mortgage professionaland a
solar representative, I've seen firsthand how energy efficiency and
smart financing can dramatically improve a family's long-term
financial health, By helping clients integrate solar solutions into their
homeownership joumey, I've been able to support lower monthly
utility costs, increased property value, and greater financial stability
— all while contributing to a more sustainable future. [t's another
way to serve families holistically, not just at purchase, but
throughout the life of their home.

My work as an author, however, extends beyond mortgages and
housing. In From Darkness to Redemption and From Darkness to
Redemption: Unfinished Work 2.0, | share a more personal journey
— ane shaped by adversity, faith, resilience, and growth. These
books speak to the human side of success: the setbacks, the lessons,
and the perseverance required to build a meaningful life, Together,
my writing reflects both sides of my story — professional clarity and
personal transformation.

Qutside of my professional life, my greatest joy is family. Being a
father has shaped who | am, but becoming a grandfather has added
a depth | never anticipated. My five-year-old granddaughter, Brielle,
and my one-year-old grandson, Brycen, are daily reminders of why
legacy matters, They represent the future — and the reason | remain
committed to helping families create homes where love, values, and
opportunity can flourish.

Today, my role spans many titles: lender, solar advisor, speaker,
author, mentor, and writer. Whether I'm guiding a client, addressing
anaudience, or putting words to paper, my mission remains

consistent — to serve with integrity, lead with humility, and give
back to the community that has given me so much.

Twenty years in, | am deeply grateful — for the mentors who
believed in me early on, the clients who trusted me with their
dreams, and the community that continues to support my work.
From Pre-Approval to Keys is more than a book; it is a reflection of a
life devoted to service, faith, and impact.

The journey continues — and | am honored to walk it.
= Albert Chavez
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Albert Chavez
NMLS #321500 | BRE#02041044




WRITTEN BY CHRISTINA KITCHEN
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hen Robbie Varella entered real estate

in 1999, she was not chasing a title or

a trend. She was building a future that
aligned with her values, her family, and a deeply held
belief that success should be earned through effort,
intention, and authenticity. More than two decades
later, her career stands as a testament to longevity
built on purpose rather than volume alone.

A Realtor with Compass, Robbie brings over 20
years of experience to the Sacramento and El
Dorado County markets, offering clients not just
representation, but a thoughtful, lifestyle-driven
approach to homeownership. Her work reflects a
philosophy that has remained consistent since day
one: real estate is not just about homes, it is about
how people choose to live.

Before launching her real estate career, Robbie
worked as a business-to-business marketing
executive in Orange County. The role was
demanding, with long weekdays and weekends
often spent entertaining clients. As she and her
husband Joe began planning for a family, it became
clear that a change was necessary. Robbie wanted
a career that matched her earning potential while
also allowing her to be present for her children’s
schooling, sports, and everyday life.

Real estate offered that opportunity. More
importantly, it offered a direct correlation between
effort and outcome. “I wanted a career where my
income was tied to my results, not capped by a
corporate ceiling,” she explains. “Instead of waiting
for annual raises and promotions, I built a business
where growth is unlimited and success is earned.”

That mindset has shaped her career ever since.

What Robbie finds most fulfilling today is helping
out-of-area families transition into a foothill lifestyle.
She specializes in custom homes on acreage, often
guiding buyers as they move from dense, urban
environments into spaces defined by privacy, land,
and a deeper connection to their surroundings. For
many of her clients, the move is transformative.

“Watching families trade congestion for intentional
living is incredibly rewarding,” she says. “It is about
helping them envision a different way of life.”

Robbie’s expertise extends well beyond the
transaction itself. She is known for offering
practical guidance that supports long-term
ownership and sustainability, especially in high
fire-risk areas like El Dorado County. She helps
sellers and homeowners implement fire-hardening
improvements that add value while mitigating
rising energy and insurance costs. She stays current
on changes in the insurance marketplace, sharing
insights with clients as carriers re-enter California
and new options become available.

In addition, Robbie provides homeowners with a
practical playbook for living more independently
and sustainably. From energy efficiency and backup
power strategies to land use and small-scale food
production, she helps clients turn their properties
into resilient, self-supporting homes. “It is about




empowering homeowners to live smarter and more
self-sufficiently,” she says.

Originally from Orange County, Robbie relocated to

El Dorado County in 2008 after purchasing a home on
several acres in Shingle Springs. The property included
chickens, a four-stall barn, and a mini orchard. The
move was inspired by a company-building event on
the American River, where Robbie fell in love with

the area’s natural beauty, rich history, and lifestyle
potential. Convincing her husband to leave Huntington
Beach was no small task, but the decision ultimately set
the foundation for the life they wanted to build.

That pivotal moment required leaving an established
real estate career behind and starting fresh in a new
market. It was a risk, but one that aligned with her
values of independence, space, and intentional living.
“It meant stepping away from comfort and certainty,”
she reflects. “But it aligned my work and my life with
what mattered most.”

Those values were instilled early on. Robbie credits
her parents with raising her to think independently,
trust her judgment, and lead with conviction rather
than conformity. That philosophy continues to guide
both her business decisions and her personal life.

Family remains her greatest achievement. Robbie and
Joe have been married for 26 years and are the proud

parents of three adult sons, now 18, 20, and 25. The
family shares a love for football, outdoor adventures,
and travel. Their long-term goal is to build additional
homes on their land and keep future generations close.

When she is not working, Robbie can often be found
hiking the trails of El Dorado County, gardening, or
creating organic balms and lotions from herbs grown in
her garden. These pursuits reflect the same intentional
lifestyle she encourages her clients to embrace.

After more than two decades in the business,
Robbie attributes her longevity to relationships. She
strives to make every client feel like her only client
and remains connected long after escrow closes.
Consistent marketing and community involvement
also play a key role.

Success, for Robbie, is not defined by constant
expansion. She measures it by autonomy, peace, and
balance. Looking ahead, she is currently building a
fire-resistant, high-efficiency home in Shingle Springs
using ICF construction and plans to chronicle the
process beginning in January. She will also offer
consulting services for those interested in building or
retrofitting homes with similar principles.

Ultimately, Robbie hopes to be remembered for
giving more than she took. It is a simple sentiment,
but one that perfectly captures a career built on
service, intention, and lasting impact.
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PLACER TITLE COMPANY

A MOTHER LODE COMPANY

THE
GOLD STANDARKD
IN EVERY CLOSING.

[rusted title and escrow solutions for professionals who expect
nothing less than excellence.

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

www.PlacerTitle.com

FIND YOUR LOCAL
PTC OFFICE HERE

PROUDLY SERVING SACRAMENTO, PLACER AND EL DORADO COUNTIES!

BERKLY HARGON CURT ROTH R LONGEE JACK SOUZA JULIEBERGSTROM  KERRIE HILL
EL DORADO HILLS/PLACERVILLE ALBURN LAND PARE/NATOMAS SUNRISE ROSEVILLE ELK GROVE
9167196498 916.768.3304 916.410.1250 916.952.3535 916.801.4360 916.202.5563
RACHAEL HUFF MICHELLE ANAPOLSKY  CONMIE CONTINELLI  JANLIPPI CORY LAWVER  GINNY WADSWORTH
GRASS VALLEY MIDTOWR/SIERRA DAKS ROSEVILLE ROSEVILLE LAND PARK 5LAKE TAHOE
916.996.4339 916.284.1626 916.298.9381 916.716.9505 916.548 1856 SI0.542181

DIVISION PRESIDENTS

MATT HARGON NATHAN BLATNICK BRIDGETTE HOLMES
SACRAMENTO COUNTY PLACER COUNTY 'EL DORADO COUNTY
DIVISION PRESIDENT 'DIVISION PRESIDENT DIVISION PRESIDENT

530.721.0094 916.802.3300 916.500.9605



TEAM INTEGRITY: WORKING WHEN YOU WORK

Because Realtors Don't Keep Banker's Hours - And Neither Do We.

From clean, fast approvals to complex scenarios that need a steady
hand, Integrity Mortgage helps top agents turn "maybes" into "sold".

| 1
-
¥ & T Michelle Kinkaid Sean Whilten
; e
" S, Trusted by Socramento’s Top-Producing Realtors Since 1994
B INTEGRITY

; a3 MORTCACE 916-987-0899 « myintegritymortgage.com

Integrity Mortgage NMLS 794417 DRE 01441803

SEE HOW HUNT'S ELECTRICAL CAN
POWER YOUR SALES AND LISTINGS

# ELECTRICAL INSTALLATION
& REPAIR

7 LIGHTING INSTALLATION
AND REPAIR

7 SAFETY INSPECTIONS

e T I

HUNTS ELECTRICAL

CONTRACTING

(916) 237-7308

TopNotch360

REAL ESTATE MEDIA

12251 Hallwood Pl, Grass Valley

“Working with TopNotch360 has been
an absolute game changer for my real
estate business. Their expertise in
capturing the essence of each property
has truly elevated my listings, making
every home shine. | couldn’t imagine
showcasing homes without them!”

-Dawn Reddoch
Aspire Real Estate Group/Guide Real Estate

topnotch360.com
Photography | Drone | Twilight | Video | 2D Floor Plans | 3D Matterport Imaging 916.807.3573
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GREATER SACRAMENTO AREA

(W) CHICAGO TITLE
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+ Proactive transaction support to protect your timeline

« Consistent communication to keep all parties aligned from open to close

» Thorough and precise handling of the details to help prevent last-minute surprises
+ Local market insight to help you navigate complexity with confidence

* A smooth, guided closing experience to help clients feel supported at every step
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¢ [eajw
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3 ” EMPOWERING OUR THAMS TO
W & DELIVER AN EXCEPTIONAL
22 1 } CUSTOMER EXPERIENCE
Z A
Kelly Fontes-Hyde Terra Fletcher Will Sayre
Sales Manager Escrow Manager County Manager
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INTO OPPORTUNITY

i
PROVIDING PRECISION, OTECTION, & PEACE OF MIND

ChicagoTitleSacramento.com
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Building Wealth vith Intention:

on Education,
Exchange, ond
Empowerment

BY CHRISTINA KITCHEN
PHOTOS BY SARAH NELSON
PHOTOGRAPHY

For Jana Reyes, real estate

has never been just about
transactions. It is about tools,
options, and helping people
make informed decisions that
change the trajectory of their
lives. As Vice President of
Business Development at Asset
Preservation Inc. (API), a national
leader in 1031 tax-deferred
exchanges, Jana brings together
decades of experience in real
estate, investing, education, and
relationship management. The
result is a career that feels less
like a job and more like a calling.

In her work, Jana is supported
by a close-knit team, including
Cara Ryan, Senior Field
Marketing Coordinator at

Asset Preservation, Inc. As a

key member of Jana’s team,

Cara brings a strong national
perspective through her
experience as a licensed Realtor
and Broker Associate marketing
expertise, and business acumen.
She works closely with Jana

to organize and deliver 1031
exchange training programs that
empower real estate agents with
practical knowledge and effective
tools to better serve and market
to their investor clients. With a
relationship-focused and clear
communication style, Cara is

deeply committed to supporting
agents in their continued
business growth.

Asset Preservation Inc. serves

as a Qualified Intermediary (QI)
under Internal Revenue Code
Section 1031, helping real estate
investors defer capital gains taxes
by reinvesting proceeds from the
sale of qualifying property into
like-kind replacement properties.
With more than 35 years in
business and over 200,000
exchanges successfully completed
nationwide, API has earned

a reputation for experience,
security, and expertise. Jana
proudly refers to this as the “API
Advantage™,” a service model
rooted in personal attention,
institutional-level safeguards, and
deep technical knowledge.

Jana’s journey to API did

not follow a straight line. A
Sacramento native, she attended
the Visual and Performing

Arts Center in high school,
immersing herself in dance,
photography, and writing. While
she was always a strong student,
everything clicked when she
discovered economics. The
rhythm of the free market and
the way one variable influences
another sparked a curiosity that
has guided her ever since. By
her senior year, she was already
guest speaking through Junior
Achievement, teaching sixth
graders the same economic
principles that had ignited her
own passion.
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That blend of business and
education became a recurring
theme throughout her life. Jana
earned a business degree from
UC Riverside with an emphasis in
economics, followed by teaching
credentials from California State
University, Sacramento. Her
professional background spans
licensed investment sales, a

role as a Relationship Manager
at Barclays Global Investors
negotiating intellectual property
and market data agreements,
and a deeply meaningful five-
year chapter as a credentialed
elementary school teacher. She
often says there is no greater
responsibility or privilege than
inspiring young people to adopt a
love of learning.

Most notably, Jana spent
more than two decades as
a top-producing real estate

agent. Like many successful
Realtors, she stayed relevant
by leaning into complexity,
including probate sales, short
sales, bank-owned REOs, trusts,
conservatorships, relocations,
flips, and 1031 exchanges. The
more moving parts involved, the
more satisfaction she felt when
she successfully completed a
transaction and exceeded
client expectations.

That mastery eventually led to
speaking engagements at investor
seminars across California and
later nationwide. They emphasize
not only the mechanics of

1031 exchanges, but also their
broader strategic benefits, such
as diversification, consolidation,
portfolio expansion, access to new
markets, quality upgrades, estate
planning, and passive income
solutions for aging investors.

Her connection to 1031 exchanges

began much earlier. Jana was
just 10 years old when she

first learned about the concept
through her parents. Her father
achieved early retirement by
building a substantial real estate
portfolio using the power of 1031
tax-deferred exchanges, while
her mother worked as a teacher.

Discipline, diligence, and integrity

were modeled at home, and those
values continue to shape how
Jana does business today.

When her longtime seminar
co-presenter and mentor, Bill
Angove of API, decided to retire,
an opportunity emerged for Jana
to join Asset Preservation Inc.
full-time. Stepping into the role
of educator from the Qualified
Intermediary perspective felt like
a natural evolution. She describes
it as a perfect fit, combining

her love for learning, sharing
knowledge, and teaching other
real estate professionals.

What sets API, and Jana’s work
within it, apart is a commitment
to depth and care. API’s phones
are answered by senior exchange
professionals rather than junior

call center staff, ensuring that
investors and agents receive
meaningful guidance from the
first conversation. The company
maintains rigorous financial
safeguards, including fidelity
bonds, errors and omissions
insurance, and a Letter of
Assurance backed by its publicly

traded parent company, Stewart
Information Services Corporation.
Specialized divisions support
complex commercial transactions
and alternative real estate
solutions, particularly for aging
landlords who want to transition
from active management to
passive investments while




# THE PROCESS: THE DELAYED EXCHANGE

maintaining tax deferral and
planning for the next generation.

For Jana, the most fulfilling part
of her work is seeing the lightbulb
moment when real estate
professionals truly understand
how 1031 exchange knowledge
can elevate their business.
Through her work with Cara Ryan
and her team, she regularly hears
how this education helpsbrokers
win more listings and helps
investors build generational
wealth through tax deferral.
Cara’s role in coordinating
training and providing marketing
support ensures that agents

not only understand 1031
exchanges but also know how to
confidently communicate their
value to clients. Being a catalyst
for that growth and watching it
evolve into long-term referral
partnerships is what Jana finds
most rewarding.

Outside of work, Jana brings

the same curiosity and energy

to her personal life. She loves
traveling near and far, exploring
new cultures, and trying new
cuisines. She enjoys outdoor
adventures like hiking, kayaking,
paddleboarding, and ziplining, as
well as creative pursuits such as

PLIRGHALE

painting, dancing, and visiting art
galleries. A lifelong learner, she

is rarely without a book, podcast,
or audiobook, and she is always
eager to share what she learns
with others.

Her favorite quote reflects her
philosophy. “When all you have is
a hammer, everything looks like
a nail.” To Jana, success comes
from expanding your toolbox by
gaining knowledge, skills, and
perspectives so you always have
options. She defines success as
living in alignment with one’s
values, continually seeking
growth, and finding contentment
and internal peace.

Looking ahead, professionally,
Jana is focused on helping
Realtors leverage 1031 exchange
knowledge to better serve

their clients and grow their
businesses. With the support

of Cara Ryan and her team at
API, she continues to expand
educational outreach and
strengthen relationships across
the real estate, tax, legal, and
financial advisory communities.
Personally, she has big dreams.
In the near term, she plans to
walk the Camino de Santiago in
stages beginning in 2026. Long

term, she envisions retiring to
write a book, host an art show,
hike Machu Picchu, and paddle
between islands in Thailand.

If there is one thing Jana wants
to be remembered for, it is not
her resume but her character.
She genuinely cares about
helping others improve their
situation. By empowering people
to understand their options, she
believes they can take effective
action. When a 1031 tax-
deferred exchange is the right
path, Jana—supported by her
dedicated team—is committed
to walking alongside them every
step of the way.

Ik
Cara Ryan

LEO WHITTON

FOUNDING MEMBER

EMPIRE

HOME LOANS inc

Leo's decades-long career in the mortgage industry has been inspired by his

commitment to people. As a mortgage advisor, Leo's goal has always centered
around “forging meaningful relationships with his clients, becoming a trusted
mortgage advisor and even their friend.” Since 1993, he's done just that, guiding
aspiring homeowners as they navigate the ever-changing landscape of the housing
market and the various economic seasons at play.

He has spent nearly 20 years in wholesale, supporting hundreds of mortgage
brokers, and managing large teams of Account Executives throughout Northern
California. At this time, his wholesale personal production has exceeded more than
%4 billion. This experience has helped him transition back to being a loan
originator,

A pillar in the lending community and stalwart in Sactown’s business scene, Leo
has been a longtime member of the California Association of Mortgage
Professionals (CAMP) since 2005. His energy and love of the industry soon caught
the attention of his peers, who voted him a board member for the Greater
Sacramento Chapter in 2007, Leo then went on to become the president of that
Sacramento chapter and served four terms as president. In 2017, he was named
vice president of the California Association of Mortgage Professionals at the state
level, a distinct honor and achievement.

Early 2019, Leo stepped into the next phase of his career as a founding partner
of Empire Home Loans alongside Anthony Lombardo and Julie Yarborough.
Combined, the trio has an impressive 75 years of industry experience and is taking
the independent lender channel by storm. As Vice President of the rapidly growing
brokerage, Leo is motivated by the return to his roots as a mortgage broker. “I've
spent the last 20 years educating and supporting others, so | felt it was time for me
to jump back into originating so that | can give my clients more personal attention.”
Teaming up with Julie Yarborough and Anthony Lombardo to build Empire Home
Loans has made the decision to return to loan origination an easy one for Leo.
What started as a crazy idea among three friends in Sacramento is now an award-
winning independent mortgage brokerage with offices from sea to shining sea.
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INDEPENDENT MORTGAGE BROKER
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OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

4401 HAZEL AVE,, #135 | FAIR OAKS, CA 95628 | 816.804.4768 | WWW.EMPIREHOMELOANS.COM
CA DRE #02086593 | NMLS £1839243 | CA CFL #60DBO-88315



ASSET FINANCIAL CENTEHR

EMPOWER YOUR CLIENTS

81% of Kevin’s 2024 Purchase Transactions
Cleared for Closing within 10 Days of Application

‘W Offering Tailored
* Mortgage Solutions
to Meet Your Clients'
% Unique Needs

: LENDING GROUE = o
Traci  UsComed!  Valerie
Ghilardi [ Sseis, Dreher

Branch Manager 2014 Capitol Ave #200 Loan Officer

Sacramento, CA 95811

NMLS: 1570347 NMLS 252974

GOODLIFEGRP.COM
=1 CSLE: 979670

Delta Lending Group is powered by Alameda Mortgage Corporation NMLS #271603. Licensed by the
Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act.

www.nmlsconsumeraccess.org
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CALL, VISIT A SHOWROOM, OR FIND US ONLINE TO SCHEDULE YOUR COMPLIMENTARY DESIGN CONSULTATION

Roseville 1017 Galleria Blvd, Ste 150 800.274.6754

CALIFORNIACLOSETS.COM
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CALIFORNIA CLOSETS



From Concept to

Creation, We’re with You!

Your buyers need plans before they
can build, call us for a FREE phone

. consultation today. SRE

916.384.0595
@] greyscale.architecture

www.Greyscaleinc.com
3009 Douglas Blvd | Suite 115 | Roseville
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& 4.9 Rating

The

- | Realtors

Termite |[Home Inspection | Répai
(916) 347-7000
5“':;5;:'-5 Fast & Thorough Reports [ 1 Year Work Guarantee [ Compeétitive Bi
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.\OneTrust

HELPING YOUR CLIENTS

j urn \_/471 ounses
jnfo ﬂomed

Partner with OneTrust Home Loans —
where personalized lending meets trusted
service, so your buyers feel cared for every
step of the way.

When you refer your clients to OneTrust Home Loans, you're giving them more
than a mortgage — you're giving them peace of mind. Our personalized
approach, clear communication, and trusted expertise help buyers feel
supported every step of the way from first showing to keys in hand.
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Cailey Murschel

MORTGAGE LOAN ORIGINATOR | NMLS # 1593464
(530) 203-6019
cmurschel@onetrusthomeloans.com

3838 Camino Del Rio N, Ste 305 San Diego, CA 92108
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A Servant’s Heart &
Two Decades of Steady
Leadership in Real Estate

BY CHRISTINA
KITCHEN
PHOTOS BY
SARAH NELSON
PHOTOGRAPHY

ongevity in real estate is never
accidental. It is earned through
consistency, integrity, adaptability, and
an unwavering commitment to people.
For Joanie Cubias, nearly 20 years in
the industry is less about accolades or production
volume and more about alignment—living and
working in a way that reflects her values, her
faith, and her deep respect for the responsibility
entrusted to her by every client she serves.

Joanie began her real estate career in 2006, but her
path to the industry was shaped long before she
ever earned her license. Born in Evanston, Illinois,
and raised in Burlingame in the Bay Area, she grew
up grounded in family, faith, a strong work ethic,
and perspective. She earned her undergraduate
degree from DePauw University, majoring in
Elementary Education, and later completed a
Master’s Degree in Multicultural Education while
teaching in Hillsborough, California. Education
was more than a profession—it was a calling—
and Joanie spent years in the classroom before
ultimately transitioning into real estate.

That transition was born from lived experience. As
a young adult, Joanie loved touring homes, often
spending weekends with her mother visiting open
houses. Still, she never considered real estate as

a career until two pivotal personal transactions
reshaped her perspective. First came the purchase
of investment properties in Las Vegas, where she
encountered a short-tempered agent who lacked
professionalism. Then came the purchase of her
first primary residence, a new construction home,
where she and her husband learned—through

an 80-10-10 loan and last-minute underwriting
complications—the true importance of strong
representation. Those experiences planted a seed
that would later grow into purpose.

When Joanie and her husband moved to Lincoln

in 2004 and welcomed their first child, the family
transitioned from two incomes to one. While Joanie
deeply valued being present as a mother, she

also recognized her need for mental stimulation
and meaningful contribution. Encouraged by her

husband and driven by necessity, she pursued her
real estate license. What began as a practical decision
quickly became a calling of its own.

Nearly two decades later, Joanie’s approach to real
estate is defined by service. She describes the work as
both art and psychology—problem solving, managing
expectations, and guiding people through emotionally
significant decisions with clarity and care. She

does not double-end transactions, believing deeply

in maintaining integrity and avoiding conflicts of
interest. She remains personally involved from start
to finish rather than delegating critical touchpoints.
And when she sees something that needs attention—a
sprinkler head, a drip line, a lightbulb—she takes care
of it. These small acts often go unnoticed, but they are
emblematic of how she serves.
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Joanie’s background as an educator shows

up in everything she does. She values clarity,
communication, and effort over perfection. Her
parents instilled in her the importance of family
and gratitude, lessons that continue to guide both
her parenting and her business. Today, she and
her husband, Rey, are raising three children, each
navigating their own paths and challenges. Joanie
considers her children her greatest achievement—
proud not only of who they are becoming, but of the
resilience they have built together as a family.

Throughout her career, Joanie has witnessed sweeping
industry shifts—from the 2006 market peak and the
2008 crash, through short sales and foreclosures, the
COVID boom, and the rapid evolution of technology
and social media. While she appreciates the
efficiencies technology brings, she also recognizes

its limitations and the potential for misinformation.
Through every change, her compass has remained
steady: be a good human, never sacrifice values for a
deal, and lead with a servant’s heart.

When asked about pivotal moments, Joanie does not
point to a single defining experience. Instead, she sees
her life and career as a series of thoughtful pivots,
each decision shaping the next chapter. Fully stepping
into real estate gave her confidence she did not

know she had—particularly at the negotiation table.
What once intimidated her now fuels her passion for
advocating fiercely on behalf of her clients.

Success, for Joanie, is not defined by production
alone. While she closed $17.05 million across

19 transactions last year, she measures success

by alignment. Faith, family, service, and raising
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Grind Your Way to More Closings
Let's Plan Your Mortgage Ride!

3400 Douglas Blvd., Suite 260,
Roseville, CA 95661
916-730-6339
@ nick@lucialendingteam.com
s WWW.lucialendingteam.com




Handyman Services
T
Turning 'For Sale' ¥ @ o
into 'Sold’ &

with Every Repair!

Paul Mesa

916.301.3922
PaulMesa332@gmail.com

Paul Mesa Handyman Services
license # 112191

PROVIDENG BEAUTIFUL AND FUNCATIONAL
SCLUTIONS ONES SPACE AT A TIME

decoratize

= DESIGN PARTNER WITH CA
CLOSETS & CONTAINER STORE

= HOME STYLING

= LISTING PREP SERVICES

= RELOCATION CONCIERCGE

{IG) 473-1693 decorutizeyahoocom [T ésdecoratizewitharcelia

Promotional Materials
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Complimentany-Branding Videos for Your

Buyers & Referrals
Let's Partner for Seamless, Market-Ready Success

LYNEL FORD | S
LENDING + BRE\IDING DREkMER
LN ol Fo A d JULLIAN WALLACE

NMLS# 1993005 Brand Strategy & Creative

Solutions for Agents
& Homebuyers ~ »
Residential Lown Specialist &
FHA | VA | Conventional = Partnering with Lynel Ford i

for Buyer Success Stories % C

COMPLIMENTARY BUYER
BRANDING PACKAGE

Includes custom welcome videos, social %
media content, and agent collaboration

@ lynel.ford @ manifestwallace



El The Floorlng Statlon

WHY CHOOSE
us?

* T4 YEARS SERVICING
THE SACRAMENTO
AREA

= |N STOCK FLOORING
FOR QUICK FLIPS

= FREE IN-HOMI
ESTIMATES

» BEST WARRANTIES
IN THE INDUSTRY

o FINANCING OPTIDNS |
AVAILABLE

FREE$500 GIFI‘ CERTIFICATES FOR Y UR CLIENTS

REALTORS, BOOST CLIENT SATISFACTION BY GIVING THEM A FREE 5500 CERTIFICATE TO THE FLOORING STATION

TURNING CLOSINGS INTO

WM&V&*’W Leading with integrity, keeping our promise

"I am proud to serve the Greater Sacramento area

as your local Farmers® agent. Call us about our Buy Before You Sell program!

I'work to ensure that each of my clients are
educated on your specific coverage options.

Krista Watson

Sr. Mortgage Advisor
kwatson@mastersteammortgage.com

F A R M E R S ' NMLS 1402351 | DRE 01928145

INSURANCE < _ Rochelle Lara

Sr. Mortgage Advisor
" i ; rlara@mastersteammortgage.com
Cr ].Stl ' NMLS 1504846 | DRE 02059277
call us (916)349-1M19 R d d Randy MastersBroker/President
fullermoving.com (0 a NMLS 316188 | DRE 01073465

916-988-5858 | www.mastersteammortgage.com
50 Iron Point Circle #140 Folsom CA 95630

916.428.4520 | crodda@farmersagent.com
CA Producer LIC OE49486

Local Top Mortgage Broker In Folsom For Over 35 years!
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TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

e Our property managers are the Single Point of Conta
for our owners and tenants, eliminating the need to
speak to different staff members for different situations!
This means accountability!

« All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
our owners!

* We pay $500 for an owner referraA_w 10 beco
property management client.

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901

Foundation
Inspections &
Repairs You

Can Trust

Are You Seeing Foundation
or Wall-Cracks?

' DON'T LET HIDDEN

PINNACLE

HOME SERVICES

Warranty Backed Solutions
13+ Years of Experience

916.820.6712

FOUNDATIONFIXED.COM
License #897075 FOUNDATION ISSUES
DERAIL YOUR
CLOSING.

Time is Money. We'll Save You Both.

/2 goosehead

SURANCE

Smarter Insurance. By Design.

Refer With Confidence.
Partner With a Mover You Can Trust.
Call us for Realtor Referral Infarmation.

A moving partner your clients will thank you for.

— .

s Moring & Storsg) BEIXINS

Justin does the policy — -

searching that fits your

budget and needs from Call Today: (916) 786-8683
uto to Life Insurance

and everything in between.

AuburnMoving.com

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley

CALTE 190935
BB45 Washington Blwd #160 Roseville, CA $5478
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Reliable, professional movers you can trust - because a
smooth move makes you look great at the closing table.

¢ ClipTC by Clipdocs

ClipNHD

by Clipdocs
Tech enhanced transaction Compliance made simple with accurate reporting
C 0 D rdi ﬁ a t I 0 I"I tO St I'E a m Ii n E S LI C C ESS I Fast, rellable Matwial Hazand Deaclosure nepans

I Clear complinncs for Califarnla iksl estate
B Snapshol page with must-know detalls

| Acourate disClosures delvwred with eass

Woed Fast, ReHoble 3]

“. experts ol systematizing the process of i

transaction coordination...” NCI'!.FEI'I"I ber
Google Revicws 2025 Issue

clipte.com
(Be6) 977-3561
tci@clipdocs.net

n the QR code to get started
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House to Home Moving is a full-service moving company dedicated to providing
top quality direct shipment moving services at an affordable price.

YOUR STRESS FREE MOVING SOLUTION

LUCAL & LUNG DISTANCE PACKING & UNI UNPACKING

- I . | “_1 'R ‘ W _—
W ainse) CALL US FOR A FREE 9]5

i B NG IN-HOME OR VIRTUAL ESTIMME

“”""”“ﬂ'ﬁ“ﬂ#""‘.ﬁﬂ‘!wm S @ oo foccbook ek E

PROFESSIONAL « COURTEQOUS » FRIENDLY » CAREFUL = DETAIL ORIENTED « TRAINED « EXPERIENCED

Transform Your Listings
with Our Flooring

)(,M‘j/:?@ '

ROSEVILLE
FLOORS & MORE

{916) 945-3519
jana@apiexchange.com

III.III .

ASSET PRESERVATION
IRCARFORATED

Flooring Installation, Repair, & Maintenance
Hardwood | Luxury Vinyl Plank | Laminate | Trim

For Professional Floor Installation Call Today!

916.617.6035

rosevillefloorinstall.com

apiexchange.com

Lic# 1117155
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COVER STORY

A CALLING ROOTED IN FAITH, FAMILY & SERVICE

-
BY STAFF WRITER, CHR
PHOTOGRAP
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For Lisa Paragary, real estate has never felt like a typical profession. From
the beginning, it has felt like something she was meant to do. Before
becoming a Realtor in 1997, she spent years working as an escrow officer
and title representative, gaining a deep understanding of the industry from
the inside out. When she became a mother, her priorities shifted and she
realized she needed a career that allowed her to be more present at home.
As she explains, “With a new baby I wanted more flexibility in my schedule
than title and escrow allowed for.” That desire for balance is what led her
to real estate, a field where she could stay connected to the industry she
already understood while also creating a life that supported her family.
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What began as a practical
decision soon became
something much more
meaningful. Today Lisa
works with Nick Sadek
Sotheby’s International
Realty and is known for
caring deeply about the
people she serves. Her
greatest fulfillment comes
from “truly helping people
through the life transitions
that come with a real
estate transaction.” She
approaches each client with
empathy, patience and a
genuine desire to make their
experience as smooth and
supported as possible.

Lisa also operates her
business with a level of
involvement that sets her
apart. She stages all of her
listings and covers the cost
herself. She helps clients
prepare and vacate homes
when needed. She avoids
lockboxes entirely and
attends every showing in
person. “I don’t use any
lockboxes. We are present
for EVERY showing,” she
says. To her, these are not
extras or marketing tactics.
They are simply the right
way to take care of people.

Her personal story is equally
compelling. Lisa grew up in
Sacramento and earned her
English degree from UCLA.
She originally planned to
pursue a career as a TV news
reporter and even worked

at Channel 31 right out of
college. Life, however, had

a different plan, one that
eventually brought her home
and into a career that would
become her purpose.

In 2019, everything changed
when her son survived a
life-threatening accident.
Lisa describes it as the
moment that reshaped

her completely. “My son
was in a life-threatening
accident in 2019. Changed
my entire perspective and
strengthened my faith to
new levels. I will never be
the same.” That experience
brought her faith to the
center of her life and
influenced the way she sees
her work. Since then, “real
estate now feels more like a
calling than a job.”
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Real estate
now feels
more like a

CALLING
THAN
AJOB.
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“WE ALL HAVE A ROLE ON THIS PLANET.
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Her faith grounds her. She
says, “I know that my life
is not my own. God is in
control, and I surrender to
Him.” That sense of trust
shapes the way she moves
through both her personal
life and her business.

66

I know that
my life is

not my own.

GODISIN
CONTROL,

& I surrender
to Him.
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Family remains one of Lisa’s
greatest joys. She has two
adult sons, ages twenty eight
and twenty four. They share
alove of travel and recently
visited Japan together, a trip
filled with unforgettable
experiences. When she

is home, Lisa finds joy on
her own pickleball court, a
hobby that brings her both
fun and relaxation.

Her favorite scripture, Joshua
1:9, reminds her to be strong
and courageous. She smiles
as she admits that she is
naturally a worrier, but the
verse helps steady her when
life feels uncertain.

When asked about her
approach to real estate,

Lisa explains that “real
estate is my calling. I do it

at the highest level FOR my
clients. Not for me. It’s never
about me.” She sees success
as peace, a concept she
describes simply as “Peace
(Shalom Shalom).” She

carries with her a piece of
advice that has stayed with
her for years. “We all have
arole on this planet. Accept
yours and do the best that
you can with it.”

Among her many
accomplishments,
motherhood remains her
greatest achievement. When
she considers what she

hopes to be remembered for,
her answer is immediate and
heartfelt. She wants to be
remembered for kindness.

Looking ahead, Lisa sees

a future with “more travel
personally, mentorships
professionally.” After
spending more than ten
years working with a

real estate partner, she

is now navigating her
business independently.
She describes this season as
one of learning, growth and
discovery as she figures out
“navigating on my own now
and what that has

looked like.”

Through every chapter of
her life, Lisa Paragary has
remained grounded in faith,
compassion and purpose.
She leads with sincerity,
serves with intention and
shows up fully for the people
who trust her. For her clients
and for her community,

she is a reminder that real
estate can be far more

than a transaction. It can

be a calling built on heart,
integrity and the desire

to help others through

some of life’s most
meaningful transitions.

SACRAMENTO’S
TOP AGENTS KNOW: &
SUCCESS ISN'T A SOLO GAME.

Behind every thriving real estate career is a trusted circle of

professionals who make the impossible look easy. As a mortgage
loan officer with deep local roots and a passion for collaboration, I'm

here to help strengthen your reputation — not just close your deals.

When we work together, you gain:
¢ A lender who treats your clients like VIPs
¢ Proactive communication that keeps you in the know
¢ Creative strategies for complex scenarios

* A professional ally who helps grow your network

Your clients deserve more than just a loan.
They deserve a smooth, confident experience that reflects your excellence.

NICK STREET

Branch Manager NMLS# 996713

916.705.8282
Nick.Street@StreetHomelending.com
StreetHomelending.com

t_ HOME LENDING
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

> NorCal Homes
' & Development

We are the Realtor solution
company buying homes and
land in any condition, closing
on your sellers timeline and
offering you a beautiful new
listing after remodel.

- We Buy As-Is - Let us take care of it all.
Mo need for repairs or stress!
- We Handle Any Situation- VWhether it's a
hoarder home, deferr VJ maintenance, or an
Or a inherited property, we've got you cove |rrJ'
- We Reinvest in Cammumtles Every home
we renovate helps improve and beautify
the neighborhood!

916.817.9501 | josh@norcalhomeslic.com




