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& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com

E N H A N C E  P R O P E R T Y  VA L U E  W I T H
E X P E R T  E X T E R I O R  R E M O D E L I N G

Trusted by Real Estate Agents for Over 10 Years – Premium Roofing, Siding, and Gutter 
Solutions That Maximize Curb Appeal and Protect Your Investment in Nebraska & Iowa

C O N TA C T  U S  T O D A Y  F O R  A  F R E E  E S T I M A T E !
Nebraska: 402.208.7733    Iowa: (515) 402-1865

Dayanar@goldenext.com    Jose@goldenext.com    GoldenExt.com
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We Fetch,
We Carry,

and We Move
so Your
Clients
Don't

Have to!

Fun!

Kira McGahan
712.899.6265

MoversAndShakersNE.com

Call Today!

FULL SERVICE MOVES  |  EFFICIENT & RELIABLE
LOCALLY OWNED & WOMEN-LED

PROFILES

If you are interested in nominating people for certain stories, please email us at: Stacey.Penrod@n2co.com.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Flat Branch Home Loans
(402) 581-9283
flatbranchhomeloans.com

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne
(402) 871-8128
StacyThorne.SupremeLending.com

West Gate Bank
(402) 490-0509
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

ORGANIZING / DECLUTTERING
Simply Sorted Omaha, LLC
(402) 915-0603
simplysortedomaha.com

PARTY RENTALS
Mr. Picnic
(402) 670-5995
mrpicnicomaha.com

PHOTOGRAPHER
M’bellish
(402) 706-2159

Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

Stacy Ideus Portrait
(308) 440-8043
stacyideus.com

PHOTOGRAPHY/PORTRAIT
Stacy Ideus Portrait
(308) 440-8043
stacyideus.com

PLUMBING
ServiceOne
(260) 519-5266
ServiceOne.com

PROPERTY MANAGEMENT
NHS Commercial Property Management
(402) 512-3525
heartlandforrent.com

REAL ESTATE ORGANIZATIONS
Omaha Real Producers - RP Promotion
(402) 899-0053

ROOFING & EXTERIORS
Golden Exteriors
(515) 402-1865
goldenext.com

Inspectix Home Inspections
(402) 506-5711
inspectixusa.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

ROOFING & GUTTERS
SquareUp Exteriors
(402) 890-8182
squareupexteriors.com

TERMITE & PEST CONTROL
Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

TRANSACTION COORDINATOR
Mirato Co.
(402) 677-9320
miratoco.com

VIDEOGRAPHER
TaleSlate Agency
(402) 810-0970
taleslate.agency

APPLIANCE REPAIR
ServiceOne
(260) 519-5266
ServiceOne.com

BLINDS/WINDOW TREATMENTS
Accent Window Fashions
(402) 390-2667
omahawindowcovering.com

CARPET/FLOORING
FLOORfashions
(402) 597-3161
floorfashionsomaha.com

CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CLEANING & PAINTING
The Tailored Room Services
(402) 885-0544

CLOSETS & STORAGE
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

CONCRETE FLOOR COATING
RSW Floors & More
(712) 898-9027
rswfloors.com

CONCRETE LEVELING & REPAIR
EverLevel Concrete Repair
(402) 677-0188
everlevelconcrete.com

CONSTRUCTION/GENERAL CONTRACTING
Streamline Services
(402) 690-6154
streamline370.com

ESTATE SALES/ONLINE AUCTIONS
Twist of Fate Estate Sales
(402) 510-8509
twistoffateestatesales.com

FITNESS STUDIO / LIFESTYLE FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GENERAL CONTRACTING / REMODELING
Mike James Renovation
(402) 806-9011
mikejamesrenovation.com

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HEALTH/LIFE INSURANCE
Your Best Life - Insurance Broker
(402) 432-1492
usabg.com/achristensen

HEATING/COOLING
Official Services
(402) 960-4089
officialheatingservices.com

ServiceOne
(260) 519-5266
ServiceOne.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage
(402) 915-1325
wesetthestage.com/ 
locations/sts-omaha-metro/

HOME WARRANTY
ServiceOne
(260) 519-5266
ServiceOne.com

HVAC SERVICES
Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE
AXNT Insurance
(402) 380-5318
axntinsurance.com

First Priority Insurance
(402) 218-1069
firstpriorityinsure.com

My Insurance
(402) 991-6688
myinsuranceomaha.com

INSURANCE - LIFE, HEALTH, 
SUPPLEMENTAL
Health Markets Insurance
(402) 517-0732
healthmarkets.com

INSURANCE/FINANCIAL SERVICES
Jaffery Insurance & Financial Services
(402) 213-9890
jafferyinsurance.com

INVESTMENT PROPERTY MANAGEMENT
Investment Property Exchange Services
(312) 520-0897
www.ipx1031.com/fair

JUNK REMOVAL & HAULING
Prairie Pick Up Co.
(402) 409-0744

MORTGAGE / BANKING
Premier Bank
(402) 715-4691
PremierBankNE.com

MORTGAGE / LENDER
New American Funding
(712) 355-2040

MORTGAGE LENDER
Veridian Credit Union
(402) 609-5928

MORTGAGE LENDERS
Guild Mortgage
(402) 689-1523
Www.guildmortgage.com/lisabrodersen

MORTGAGE LENDING
Barrett Financial Group
Liz Schreiber
(402) 316-8176
LizSchreiber.com

Fairway Independent Mortgage Corporation
Francisco Serrano
(402) 208-0248
fairway.com/branch/
omaha-ne-11422-68154-805
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402.860.2774  |  Let’s get Moving!

10 Men Movers

The Moving Company Realtors Trust!
From packing to transport, we make home transitions e�ortless for buyers and sellers.

By Sending MORE Movers,
We are Nebraska's Most E�cient
Moving Company!

402.670.5995
MrPicnicOmaha.com

Your One-Stop Shop
for Event Rentals.
Your One-Stop Shop
for Event Rentals.
Tables, Chairs, Tents, Bars,
Drink Machines & More!

R E N T  |  D E L I V E R  |  S E T - U P
Servicing personal, corporate, and educational events!

4 0 2 . 6 9 0 . 6 1 5 4  |  S T R E A M L I N E 3 7 0 . C O M
F A M I LY  O W N E D  &  O P E R A T E D
General Contracting | Handyman Repairs

CURB APPEAL
 -SELLERS NEED IT
  -BUYERS WANT IT!

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. 
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Stacey Penrod 
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stacey.penrod@n2co.com

402-677-7744

Dave Danielson 
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Clara Senkbile 
Owner/CEO Pablo Creative 

Social Media Manager 
www.thepabloproject.com

Sarah Cosentino 
Ad Strategist 

OmahaNE.ads@n2co.com

Kyle Ranney
Videographer

TailSlate Agency

Phylicia Bova
Editor 

Natalie Jensen 
Photographer

nataliejensenphotography.com

Stacy Ideus
Photographer
StacyIdeus.com

Jess Wellar 
Writer

Have an Idea? 
Want to pitch, 

nominate or share a 

really cools tory with 

our readers?  

Scan the QR code  

to share with  

our publisher or email  

Stacey.Penrod@n2co.com.
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 Just Simple Coverage to
Protect Your Client's Investment!

Omaha Real Producers Is  

Accepting Nominations!  

Cover Stories: 

•	 In the top 75 agents in Omaha              
for revenue

•	 Committed to giving back via 
mentoring and/or charity

•	 Has an inspiring story

Rising Stars: 

•	 Less than 5 years in the business
•	 At least $3 million in sales in one 

calendar year
•	 Active on social media

Nominate 
Yourself or 
Someone 
You Know

WANT TO BE FEATURED 
IN THE MAGAZINE?

We also regularly run “Giving Back” features on agents who are actively making a difference in the community and “Inspiration” 
features on agents who have a particularly inspiring story to share. 

For more information, to nominate an agent or to request to be featured yourself, please email stacey.penrod@n2co.com. 

Top Producers,
Top Results:
Guaranteeing Your
Clients' Financial
Success

Ready to Elevate
Your Mortgage

Game? 

Misty Hemphill-Wilson, Branch Manager
NMLS #324285

1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976
misty.hemphillwilson@rate.com  |  rate.com

760 W Gold Coast Rd #109,
Papillion, Nebraska 68046
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W H Y  P A R T N E R  W I T H  M E ?
Strategies to Win in Competitive Markets    Accessible

Compassion & Determination to Uncover Loan Solutions Others Overlook

Lisa Brodersen     402.689.1523
Senior Loan Officer    NMLS# 1181672

I am authorized to do business in the states of Nebraska, Iowa, Wyoming, and Florida. Guild Mortgage company 
is an Equal Housing Lender, Company NMLS ID 3274 (www.nmlsconsumeraccess.org). All information, loan 
programs and interest rates are subject to change without notice. All loans subject to underwriter approval. 

Terms and conditions may apply.

Your Clients Deserve 
a Lender Who Treats 

It That Way.

LOAN DECISIONS
IMPACT LIVES.
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Why Partner 
with Us?

Customer-First 
Approach

Realtor 
Specials

 - Fast &
Thorough!

Call Us Today!
402.960.4089 | OfficialHeatingServices.com

Partner with an HVAC Team That Works on Realtor Time

402.850.0145
FirefightersOnTheMove.com

Residential, Commercial & Long Distance
Piano/Gun Safes • Assisted Living & More!

OMAHA’S
FINEST
MOVERS!

L I C E N S E D  &  I N S U R E D
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Cheers to all of Greater Omaha’s 
outstanding realtors who have made 
it to the 2026 Real Producers platform! 

Whether you’re a long-standing member of our 
community or celebrating your first year after an 
impressive 2025, we are thrilled to welcome you. 
Your relentless dedication and hard work have 
placed you in the top 10% of all realtors in Omaha 
based on your sold “on-market” listings revenue — 
a remarkable achievement!

If you are an RP partner, congratulations to 
you as well! You are also part of this “group of 
the best of the best” because you have all come 
highly recommended for your top-level products 
and services. As a reminder, this is a private 
community that is invite-only, so wear this as a 
badge of honor!

We genuinely appreciate everyone’s support. You 
are the ones who allow our community to flourish. 
We take great pride in our publication, which has 
been in print for eight years, intentionally making 
connections in the real estate industry, inspiring other 
agents with success stories, and celebrating you!

In this issue, we’re delighted to feature our cover 
story on Marie O’Hara of Nebraska Realty. You’ll also 
find inspiring spotlights on Jasmin Jensen, Emily 
Swinford and Team, and Rising Star Chad Ahlvers. 

Again, to all of our 2026 Real Producers — 
congratulations! For more information on our 
publication and platform, check out our “FAQs 
about Real Producers” article in this issue. We look 
forward to providing you with valuable insights 
and unforgettable networking opportunities 
throughout the year. Keep an eye out for your 
exclusive invitations!

If you have suggestions for feature stories, event 
venues, or any ideas related to our community, I 
would love to hear from you.

Lastly, a heartfelt thank you to our Preferred 
Partners — the dedicated industry affiliates who 
make this magazine and our events possible. Your 
expertise and support are vital to strengthening 
this incredible community, and we truly 
appreciate you!

Stay tuned for our upcoming “Toast to the Top” event! 

With heartfelt appreciation,

Stacey Penrod

Publisher, Omaha Real Producers 

Toast 
PUBLISHER’S NOTE

2026to the Top in

Q: WHO RECEIVES THIS MAGAZINE? 

A: The top 10 percent of agents in Omaha. We pulled the MLS 
numbers (by volume) from January 1, 2025, to December 
31, 2024, in Greater Omaha and, based on the year’s sales 
performance, our new 2026 distribution list was born. This 
magazine is free exclusively to the top agents in the area each 
year. This year, the minimum production level for our group 
was $8 million, based on data reported to MLS.

Q: WHAT IS THE PROCESS FOR BEING FEATURED  

IN THIS MAGAZINE? 

A: It’s really simple — every feature you see has been chosen 
based on production numbers and/or nomination. You can 
nominate other REALTORS®, affiliates, brokers, owners, or even 
yourself! Office leaders can also nominate Realtors. We will 
consider anyone brought to our attention because we don’t know 
everyone’s story, so we need your help to learn about them.

A nomination currently looks like this: You email us at stacey.
penrod@n2co.com with the subject line, “Nomination: (Name 
of Nominee),” and explain why you are nominating them to 
be featured. It could be they have an amazing story that needs 
to be told — perhaps they overcame extreme obstacles, they 
are an exceptional leader, have the best customer service, or 
they give back to the community in a big way. The next step 
is an interview with us to ensure it’s a good fit. If it all works 

out, we put the wheels in motion for our writer to conduct an 
interview and for our photographer to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR®/TEAM TO BE FEATURED? 

A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS? 

A: Anyone listed as a “Preferred Partner” in the front of the 
magazine is a part of this community. They will have an ad in 
every issue of the magazine, attend our quarterly events, and 
be a part of our online community. We don’t just find these 
businesses off the street, nor do we work with all businesses 
that approach us. One or many of you have recommended 
every single Preferred Partner you see in this publication. We 
won’t even meet with a business that has not been vetted by 
one of you and “stamped for approval,” in a sense. Our goal is 
to create a powerhouse network, not only for the best Realtors 
in the area but the best affiliates, as well, so we can grow 
stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER? 

A: If you have a recommendation for a local business that 
works with top Realtors, please let us know! Send an email to 
stacey.penrod@n2co.com. 

If you just made the 2026 Top-Producing Agents in Greater Omaha and are new to our publication, you 
may be wondering what it’s all about. “FAQs About This Magazine” answers the most commonly asked 
questions around the country regarding the Real Producers platform. My door is always open to discuss 
anything regarding this community — this publication is 100 percent designed to be your voice and to 
connect, elevate the industry, and inspire!

FAQFAQ
ABOUT THIS MAGAZINE BY STACEY PENROD, OWNER/PUBLISHER

PHOTO BY 

STACY IDEUS
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SAVE THE DATE

TOP 
EVENT!

to the
Toast

Thursday, 
April 2nd

Come join us at the 
Real Producers 2026 
Spring kickoff event, 
celebrating all realtors 
new to the top 500!

When: Thursday, April 
2nd, 3:30-6:30 p.m.

Where: Big Grove 
Brewery, 4601 Catalyst 
Ct. (Parking garage 
next door)

*Music, libations, 

and wonderful 

connections! Stay 

tuned for more details! 

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

n2gives.com

With the help of our sponsors, this magazine supports organizations 

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
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Scan to
learn more!

High End Estate Sales • Staging for Showings 402.510.8509 • TwistOfFateEstateSales.com

We Handle the STUFF, You Handle the SALE.
Your Partner for Smooth Transactions!

STAGED TO

Sell Faster!

Increase your sales. 
Partner with us now!

402.981 .3509
RearrangedForChange.com

Staging Consultations  |  Vacant Home Staging  |  Paint Consultations  |  Furniture Rental

closetfactory.com

402-697-3600

PLUS FREE INSTALLATION*
$200OFF

Schedule your FREE in-home design consultation today!  
*Minimum purchase of $2,000 required. Must be presented at time of consultation. 
Cannot be combined with any other offer or existing contract. 

031
VISIT YOUR LOCAL SHOWROOM AT:

14639 Grover St
Omaha, NE 68144

Shelby & Matt Beers
Locally Owned & Operated Since 1998

Headshots
Branding

Lifestyle
Editorial
& More!

Amp Up Your Marketing Game This Year!
YOU ARE THE FACE OF YOUR BUSINESS.

Nataliejensen.photography
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A S  R E A L 
A S  I T  G E T S

O’HARA

COVER STORY

BY JESS WELLAR   ••   PHOTOS BY STACY IDEUS

Marie “Never forget where 
you came from, but 
don’t let it define you 
for the rest of your 
life,” Marie O’Hara 
advises. “Learn from it 
and let it motivate you 
to be better.” 

Marie has lived that truth fully. 
As she celebrates a decade in 
real estate this month, she does 
so not by glossing over where 
she started, but by honoring how 
far she’s come. Today, she’s a 
top-producing Realtor licensed 
in both Nebraska and Iowa with 
Nebraska Realty and Embarc 
Realty, respected for her candid, 
no-nonsense approach. 

Forged Early
Marie’s path into real estate 
certainly wasn’t paved with 
privilege. Growing up in Omaha, 
independence came early. Mental 
health struggles within her family, 
sibling addiction, and fractured 
relationships shaped a childhood 
that required resilience well 
beyond her years.

“I’m not going to lie, growing 
up was tough,” she shares. “I 
was eventually out on my own 
as a teenager and finished high 
school working at Broncos and 
living with friends.”

Those early years didn’t soften 
her, though; they strengthened 
her. And while that edge has 
evolved with time, it remains 
a defining part of who she is: 
grounded and unafraid to face 
reality head-on.

Determined to create 
opportunities where little existed, 
Marie joined the Army National 

Guard to put herself through 
college. She served from 1991 to 
1999 as a Radio Communications 
Operator, an experience that 
sharpened her discipline and 
self-reliance. Later, she earned a 
Bachelor of Science in Psychology 
with a minor in Sociology from 
Wayne State College and pursued 
a master’s while delving into 
social work.

“Early life events made me 
skeptical, cynical, untrusting 
sometimes, and with a mindset 
of thinking I must prove myself,” 
Marie reflects. “But I’m not one 
who wants that to define me, I 

don’t believe in allowing that to 
be a crutch.”

Quickly Finding Her Footing
Before becoming a Realtor, 
Marie honed an unusually deep 
understanding of how property 
works behind the scenes. She 
held roles that many agents 
never experience, from executive 
assistant work with Peter Kiewit 
to municipal and county offices 
that deal directly with land use, 
valuation, and permitting.

Whilst living in Missouri for 
four years, her time at the 
City of Arnold Community 
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“Never forget where 

you came from, but 

don’t let it define you. 

Learn from it and let 

it motivate you to be 

better.”

— Marie O’Hara

Marie O’Hara and her late father-in-law, a mentor figure who 
celebrated every milestone along her path.

Marie O’Hara volunteering with Habitat 
for Humanity, giving back to the 
community she proudly serves.

Marie O’Hara with her husband, 
Tom, and their daughter, Gabrielle 
(“Gabby”), the center of the life 
she’s worked so hard to build.

If the professionals get 
emotional, then we are not 
representing our clients. 

Facts, process, & results 
have to come first.”
— MARIE O’HARA

Development Department gave 
her a rare familiarity with land 
development, zoning, TIFs, plat 
maps, building permits, city 
inspections, and other details that 
can trip up even seasoned agents. 

When she returned home, she 
spent six years working for the 
Douglas County Assessor’s Office, 
another experience that she notes 
helped her quickly gain a foothold 
as she became familiar with tax-
assessed property valuations, mill 
levies, homestead exemptions, 
and BOE protests.

But knowledge alone wasn’t the 
driver. The deeper motivation 
came from something more 
personal – “Knowing the 
importance of having a sense of 
home and some sort of footing,” 
Marie explains. “I know what it 
feels like to not have that.”

The fire was further lit after 
experiencing betrayal by previous 
Realtors in her own transactions; 
she made a quiet promise to 

herself: if she ever did this work, 
she would do it better. 

When she obtained her license 
in March 2016, she entered the 
business with clarity of purpose. 

Marie O’Hara with 
her daughter, 
Gabrielle.

That mentality paid off quickly, 
with Marie snagging Rookie 
of the Year at NP Dodge. Since 
then, she has been remarkably 
consistent while continuing to 
smash her own expectations, 
being recognized by Nebraska 
Realty with a Top 100 Agent Sales 
Award 2017-2019, Top 25 Sales 
Award 2020-2023, Top 10 Agent 
Sales Award for 2024-2025, and 
receiving the DR Horton VIP Club 
Top Agent award last year as well. 

“Aside from my husband and 
daughter, my biggest cheerleader 
was my late father-in-law, whom 
I called ‘Dad,’ she shares. “While 
we already had a commonality 
with our military service, 
we were the only two family 
members who could relate over 
real estate because he and his 
late wife had a brokerage called 
“The Nebraskans” in the 1980s. 
It motivated me to see him 
beam with pride as I was able to 
somewhat carry on that  
‘family business’.”

Her Secret Sauce
Marie is often the agent people 
call when they don’t want a 
traditional real estate experience. 
She doesn’t sugarcoat. She 
doesn’t posture. And she doesn’t 
let emotion cloud the process.

“I’ve been called abrupt, 
aggressive, and other things that 
may not be good for print,” she 
says candidly. “But eventually, 
most folks see I’m separating 
business from personal. If the 
professionals get emotional,  
then we are not representing  
our clients.”

That philosophy defines how she 
operates. Facts matter. Process 
matters. Results matter. And 
while her approach may feel firm 
at first, it’s rooted in respect: for 
the client, the transaction,  
and the outcome.

“It is important to me to stay a 
grounded and relatable person 
who is seeking a partnership 
approach to the home buying 
and selling experience,”  
she explains. 

She’s also 
unapologetically 
unconventional. Marie 
doesn’t rely on a CRM, 
doesn’t set annual 
goals, and doesn’t 
broadcast mass 
emails. Instead, she 
trusts her instincts 
and shows up 
authentically with 
a personal text or 
call — a method 
that has resulted in 

remarkable consistency. In 2025 
alone, she closed 79 transactions 
totaling over $28.2 million  
in volume.

At the core of it all is service. 
Especially for first-time buyers, 
military families, and those 
navigating housing insecurity, 
all communities Marie 
understands deeply.

“Humility goes a long way, too, 
and I genuinely care,” she says. 
“No matter how seasoned I get, if 
someone needs help at any price 
point, I will help them.”
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A Life Rebalanced
At home, Marie’s life looks fuller 
than she ever hoped. She and 
her husband, Tom, reconnected 
in 2013 after first meeting in the 
Nebraska Army National Guard in 
the ‘90s. Tom is still in the Army 
Reserve, finishing 40 years this 
summer as a Sergeant Major, 
and works as a financial advisor 
at Mass Mutual. They share life 
together with their 10-year-old 
daughter, Gabrielle (“Gabby”), 
and an extended blended family 
that Marie holds close. 

Never forget where you 
came from, but don’t let it 

define you.  
Learn from it and let it 

motivate you to be better.”
— MARIE O’HARA

“Gabby has given me the best gift 
ever — the chance to be a mother,” 
she beams. “Something I never 
thought would happen. I’m also 
blessed to have an additional step-
daughter relationship with Tom’s 
daughter, Grace. As my Gabby 
would say, ‘my bucket is full.’”

A focus on family and health has 
reshaped Marie’s definition of 
success. These days, it’s less about 
pushing harder and more about 
being present for school events, 
camping trips, school band and 
choir, volleyball games, Girl Scout 
cookie sales, and quiet moments 
that can’t be reclaimed later: 
“These are events that I wouldn’t 
trade for all the success in the 
world,” she asserts.

Looking ahead, Marie envisions 
a future marked by greater 
balance and more travel abroad, 
continued service to her clients, 
and a life lived intentionally 
rather than reactively.

“Working on that balance is a 
priority for me going into 2026 
and beyond,” Marie concludes. “I 
want to experience as much of my 
daughter’s young life as I can and 
be around as long as possible for 
my family.”

YOUR PARTNER IN SELLING HOMES FASTER!

Professional Home Staging That Makes Your Listings

Contact us today!
402.915.1325

Angela Markham
Owner & Operator 

STAND OUT.
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Professional Organizing Services that 
Enhance Client Experiences & 

Streamline Property Transactions

Your Strategic
Partner for
Every Home

Allison Brown & Megan Fraber
Professional Organizers & Co-Founders

402.915.0603

ASK ABOUT
OUR REALTOR
PACKAGES!

Nicholas Dembinski & Obi

402.409.0744       

From Curb Appeal
to Closing Day,

We've Got You Covered!

Locally Owned & Operated • Moving & Hauling • Junk Removal

Ask About
Same-Day Hauling!

Leave The
Cleaning
To Us!

Our Move Out Services:
 Save Time    Stress-Free    Ensure Home is Spotless and Sanitized for Showings

FOR EFFORTLESS CLIENT MOVES, CALL CANO TODAY!
402.706.9345  •  CanoCompleteCleaning.com

NMLS# 292134

Your client’s journey
toward buying a home
starts with West Gate Bank®

westgate.bank | member FDIC

Michael
James

Guthrie
Steen

Tyler
Peterson

Michael
Bittner

gsteen@westgate.bank

mjames@westgate.bank

Mortgage Lending Team 

Mortgage Lending Team Residential
Construction Lending

mbittner@westgate.bank

tpeterson@westgate.bank

Mortgage Lending Team 

O: 402.758.8727
C: 402.490.0509 C: 402.758.8730

NMLS# 400111

NMLS# 491134 NMLS# 406012

NMLS# 408474

Our local lenders are here to help your
clients every step of the way.

O: 402.758.8716
C: 402.657.9849

O: 402.291.9595
C: 402.660.8483
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SPECIALIZING IN SOUTHWEST IOWA

EMILY
BY DAVE DANIELSON  ••   PHOTOS BY STACY IDEUS

POWER TEAM

E
mily Swinford never set out to build an ordinary 
career. Rooted in small-town Iowa values 
and shaped by an entrepreneurial family, her 
journey into real estate reflects resilience, 

adaptability, and a deep commitment to community. 
Today, as an Associate Broker with Better Homes and 
Gardens Real Estate, Emily leads Emily Swinford & Team, 
Specializing in Southwest Iowa—a close-knit group 
serving rural communities with authenticity, hard work, 
and heart.

While Emily’s name may lead the business, the strength 
behind it lies in a team built on trust, shared values, and 
years of genuine connection.

Entrepreneurship Runs Deep
Emily’s business mindset was shaped long before she 
entered real estate. Entrepreneurship ran through her 
family—from grandparents who owned a gas station 
and a lumber yard to extended relatives who operated 
service-based businesses. Ownership, responsibility, and 
work ethic were simply part of life.

“I always dreamed of running my own business,” Emily 
says. “Real estate gave me the opportunity to do that in a 
way that fit who I am.”

That foundation now extends beyond Emily herself. 
The same entrepreneurial spirit—self-motivation, 
discipline, and pride in one’s work—defines the entire 
team. “Everything about me flows into the team,” Emily 
explains. “Our mindset, work ethic, and love for rural real 
estate are shared.”

A Team Built on Trust and History
Emily Swinford & Team wasn’t built through recruiting—
it grew organically through years of friendship and 
shared experience.

Heather Donscheski has worked alongside Emily for 
nearly a decade. The two became neighbors when Emily 
moved back to Glenwood after college, their children 
growing up around the same time. Heather’s home was 
Emily’s very first listing, marking the beginning of a long 
professional partnership. Today, Heather is a full-time 
agent, a breast cancer survivor, a wife and mother, and 
widely respected for her exceptional work with buyers.

Jennie Davis joined the journey early as well. She and 
Emily became fast friends at Emily’s first brokerage, 
where Jennie handled marketing while Emily worked 
as an agent. Formerly the Director of the Mills County 
Chamber of Commerce, Jennie now leads all marketing 
efforts for the team, bringing creativity, strategy, 
and energy to the brand. A professional real estate 

photographer, she proudly oversees what the team 
affectionately calls the “Fun Department.”

Keeping everything running smoothly behind the scenes is 
Leann Konfrst—Emily’s mother. After raising four children, 
Leann brings patience, organization, and steadiness to her 
role overseeing paperwork and closings. She is, Emily says, 
one of the most resilient and positive people she knows.

Together, the team blends professionalism with genuine care, 
strengthened by years of shared history and mutual respect.

A Rural Focus With Wide Reach
Emily Swinford & Team primarily serves rural Iowa—the 
same small towns where they live, work, and raise their 
families. Their work spans a wide range of real estate needs, 
from farmland and acreages to first-time homebuyers and 
families seeking opportunity outside metropolitan areas.
In small communities, reputation matters.

“You can’t get away with doing bad business in a small 
town,” Emily says. “Word travels fast.”

SWINFORD
&  T E A M

Emily Swinford leads 
Emily Swinford 
& Team with a 
commitment to 
integrity, teamwork, 
and serving the rural 
communities 
she proudly 
calls home.
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That understanding shapes how the team operates—through 
transparency, accountability, and consistent follow-through. 
Clients know exactly what to expect: honest communication, 
strong advocacy, and a team that truly cares.

Family at the Center
Family is woven into every aspect of Emily’s life and work. In 
addition to daughters Hannah and Molly, she shares life with 
her bonus daughter, Lily, and Lily’s father, Ryan, who also runs 
his own business. Their household is busy and full, revolving 
around dance, soccer, volleyball, and constant movement 
between practices and events.

When time allows, the family escapes to the Lake of the 
Ozarks, where boating offers a much-needed pause from 
packed schedules. Emily also enjoys golfing at the Glenwood 
Golf Course, where she plays in a women’s league alongside 
Heather.

Life may be hectic, but Emily wouldn’t have it any other way.

A Reputation Built on Integrity
Family comes first, work comes second, and 
everything is done with intention. That philosophy 
guides Emily and her team both personally and 
professionally. Their approach is grounded in 
authenticity and a Midwest work ethic that values 
relationships over recognition.

Emily hopes clients describe the team as genuine, 
hardworking, and trustworthy—professionals who 
show up, do what they say they will do, and stand by 
their word.

Giving Back With Purpose
Beyond real estate, Emily Swinford & Team is deeply 
committed to giving back, particularly to military 
members and veterans. For more than seven years, 
they have supported and participated in veteran-
focused events and community initiatives designed to 
honor service and sacrifice.

For Emily and her team, success carries 
responsibility—to family, to community, and to the 
people they serve.

Real estate, for them, isn’t just about property. 
It’s about relationships, rural roots, and building 
something meaningful—together.

IN SMALL TOWNS, RELATIONSHIPS 
ARE EVERYTHING. OUR JOB ISN’T 
JUST TO SELL HOMES — IT’S TO 
PROTECT OUR REPUTATION, SHOW 
UP FOR OUR CLIENTS, AND DO 
RIGHT BY OUR NEIGHBORS EVERY 
SINGLE TIME.”— EMILY SWINFORD

Heather 
Donscheski, 
Realtor

LeAnn Konfrst, 
Office Manager 
and Transaction 
Coordinator

Jennie Davis, 
Marketing 
Director and 
‘Head of Fun’ 
Department!
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JENSEN

BY DAVE DANIELSON 

PHOTOS BY STACY IDEUS

FEATURED AGENT

Raised around 
children because 
her mother owned 

a daycare, Jasmin Jensen 
always imagined a life 
centered on family and 
caregiving. She became a 
mom at 25, bought her first 
home that same year, and 
worked for nearly a decade 
as a nanny. But sometimes 
life has a way of nudging  
us toward a calling we  
never expected.

Those nudges came from 
two people who saw 
something in her before she 
did. Her first Realtor, Dan 
Spence—now a longtime 
friend and mentor—and 
later her husband, Blake, 
both told her the same thing: 
You’d be great at real estate. 
Eventually, Jasmin listened.

In August of 2014, she 
earned her real estate 
license and began what 
has now become an 11-
year career with Berkshire 
Hathaway HomeServices 
Ambassador Real Estate. 
Today, she’s not only a 
successful real estate agent, 
but also a managing partner 
of a bilingual team licensed 
in both Iowa and Nebraska.

From Nanny to Negotiator
Jasmin’s path into real estate 
was rooted in practicality 

and purpose. With a 
young daughter at home, 
she needed a career that 
allowed flexibility while still 
providing opportunity. She 
enrolled in night classes at 
Randall, earned her license, 
and jumped in with both feet.

What she discovered along 
the way was that real estate 
aligned perfectly with who 
she already was.

“I love the connections,” 
Jasmin says. “The friendships 
I’ve built over the years. 
Watching families grow, 
downsize, upsize, get 
married, have kids. That’s 
my favorite part. And the 
negotiating—that’s fun too.”
While many agents with a 
decade of experience step 
back from showings and 
client meetings, Jasmin does 
the opposite. She still insists 
on being front and center 
with her clients.

“I like to show the houses. 
I like to meet with people. I 
want to really get to know 
them—what they’re like, 
what they love, what they 
need. That’s what drives me.”

Driven by Family and Purpose
If you ask Jasmin what 
motivates her, she’ll answer 
without hesitation: her family.

She and Blake are raising 
five children—Ayzlin (14), 
Oaklyn (7), Sunny (5), Briggs 
(4), and Leni (2)—and life 
is anything but quiet. But 
it’s that beautiful chaos that 
fuels her work ethic.

“My five kids motivate me. 
They really make me want 
to go to work,” she laughs. 
“Especially when they’re 
yelling at me all day.”
Beyond providing for her 
family, Jasmin is motivated 
by her love for people and 
her desire to serve them well. 
That same drive has now 
extended into leadership, as 
she mentors and trains new 
agents on her team.

“It’s super rewarding to teach 
someone something and then 
watch them go out and do it. 
I’ve coached my kids’ sports 
before, and it’s the same 
feeling. You’re not doing it 
for the money—you’re doing 
it because it feels good to 
help someone succeed.”

A Warm 
Welcome

Jasmin 
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I think everything  
I’ve gone through made me 
strong enough to negotiate 

and fight for my clients.  

But I still wear my 
heart on my sleeve.  

I truly care.” 
— JASMIN JENSEN

Life on Lake Manawa
When the Jensen family isn’t 
working, they’re usually 
outdoors. Living on Lake 
Manawa, they spend their 
summers boating and 
wakeboarding. Jasmin and 
Blake love to golf, play chess, 
travel, and host card games 
with neighbors. Jasmin is an 
avid sports fan who loves 
playing basketball in the 
driveway or hitting the gym.

She’s equally at home in 
the mountains as she is on 
the lake—and she enjoys 
unwinding with a good glass 
of red wine at the end of a 
busy day.

But even in her “free time,” 
relationships remain central. 

Family, friends, and 
community are at the 

heart of everything 
she does.

A Heart Shaped by Life
Jasmin’s strength and 
compassion were forged 
through loss and resilience. 
She had multiple losses close 
to her heart that have shaped 
her and made her stronger 
and the person she is today. 

“I never really had that 
guidance growing up,” she 
says. “So I always wanted to 
do my best—especially for 
my kids and my family.”

Those challenges made her 
strong, determined, and 
fiercely loyal to the families 
she serves.

“I think everything I’ve gone 
through made me strong 

enough to negotiate and fight 
for my clients,” she says. “But 
I still wear my heart on my 
sleeve. I truly care.”

That balance—heart and 
backbone—is what defines 
her approach. She believes in 
building strong relationships 
not only with clients, but also 
with fellow agents, knowing 
that mutual respect creates 
better outcomes for  
everyone involved.

More Than a Transaction
Jasmin wants clients to know 
that when she reaches out to 
congratulate them on a new 
baby or offer condolences 
during a difficult season, it’s 
not just a formality.

Jasmin and Blake Jensen with their five children: Ayzlin (14), Oaklyn (7), 
Sunny (5), Briggs (4), and Leni (2). Photos by Natasha Barker Photography

Photos by Natasha 
Barker Photography

Photos by Natasha 
Barker Photography
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The friendships I’ve built over the 

years are my favorite part of this job.  

Watching families  
grow, change, and  

start new chapters— 
that’s what drives me.”

— JASMIN JENSEN

“I really do care about their 
well-being. Not just about 
the home they’re buying, but 
about them as people.”

That genuine connection 
is what turns clients 
into lifelong friends—
and transactions into 
relationships.

In addition to her brokerage 
work, Jasmin and Blake also 
own nine rental properties 
and have been flipping 

homes for the past several 
years, adding another layer 
of experience and insight for 
the clients they serve.

At her core, Jasmin Jensen 
is a woman who leads with 
heart, works with grit, and 
builds a life rooted in family, 
community, and purpose. For 
the families she helps find 
their next home, she’s not 
just an agent—she’s a trusted 
advocate, a fierce negotiator, 
and a friend for life.

MOVING YOUR
TRANSACTIONS
FORWARD

MOVING YOUR
TRANSACTIONS
FORWARD
Successfully!

15

 floorfashionsomaha.com · 11339 P Street, Omaha
V I S I T  O U R  S H O W R O O M  T O D A Y

Carpet, Luxury Vinyl, Sheet Vinyl, Countertop Formica, and Ceramic
for Kitchen Backsplashes, Showers, Fireplaces, and Floors.

Welcome Realtors!
Join Us For a Personal Tour and Learn About Our New Real Estate Program!

Call 402-203-7966 to schedule your personal tour.

Realtor Exclusive
In-stock carpet, pad & installation available at

$2.00, $2.50, and $2.75 per sq ft
FAS T  S E RV I C E ,  S T U N N I N G  F LOO R S
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R E S I D E N T I A L  ·  C O M M E R I C A L  ·  PAT I O

Why Partner with Us?
· Convenience
· Exceptional Service
· Quality Products
· Locally Owned & Operated �������������������

Add Value. Add Beauty.
Add Us to Your Team.

J e r e m y W i l h e l m . c o m

STRATEGIC LENDING FOR GENERATIONAL WEALTH.
T U R N I N G  L U X U R Y  H O M E  D R E A M S  I N T O  L A S T I N G  L E G A C I E S .  
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RISING STAR

CHAD AHLVERS
DEDICATION MAKING A DIFFERENCE

BY DAVE DANIELSON  ••  PHOTOS BY NATALIE JENSEN

A Career Built Over Time
Chad’s real estate journey 
began in the mid-1990s, 
when he first earned his 
license and spent several 
years selling homes. While 
the work was rewarding, 
his path soon took a 
different direction. Chad 
launched Cornerstone Home 
Inspections, a business he 
would grow and operate for 
more than 20 years. During 
that time, he developed an 
intimate understanding of 
homes — how they are built, 
how they age, and what truly 
matters beneath the surface.

About a year ago, Chad made 
the decision to return to real 
estate sales, reactivating 
his license with a renewed 
perspective. Rather than 
starting from scratch, he 
brought with him decades 
of hands-on experience 
that now informs every 
transaction he touches.

A Day That’s Never  
the Same
Chad’s daily routine reflects 
the many layers of his work. 
In addition to representing 
buyers and sellers, he owns 
a real estate investment 
company, Thomas Michael 
Homes, named after his oldest 
son. With multiple rental 
properties and an Airbnb in 

his portfolio, his days are often 
split evenly between office 
work and time in the field.

Mornings typically begin 
with emails, paperwork, 
and planning. From 
there, Chad may be 
checking on properties, 
handling maintenance 
details, showing homes, 
or evaluating investment 
opportunities for local 
investors. He remains 
intentionally hands-on, 
even performing some 
of the physical work on 
his rentals himself — a 
practice he describes as both 
therapeutic and fulfilling.

Chad Ahlvers has never been one to fit neatly 
into a single box. His career in real estate has 

evolved through multiple seasons — from 
early sales to decades in home inspection and 

construction, and now back into real estate with 
a depth of experience few can match. Today, 
as a Realtor with Better Homes and Gardens 

Real Estate | The Good Life Group, Chad brings 
a steady, thoughtful approach built on trust, 
craftsmanship, and long-term relationships.

“CLIENTS 
DON’T JUST 

NEED A 
REALTOR. 

They need someone 
they trust to guide 

them, educate 
them, and stand 

beside them 
through  

the process.”
— CHAD AHLVERS

Driven by Satisfaction, 
Not Numbers
Ask Chad what motivates 
him, and the answer isn’t 
volume, rankings, or 
production milestones. 
Instead, it’s satisfaction — 
the kind that comes from 
doing things the right way.

Whether he’s improving 
a rental property to make 
it clean, comfortable, and 
welcoming for tenants 
or helping a first-time 

homebuyer navigate  
their very first purchase, 
Chad is fueled by the 
process. His background in 
construction and inspections 
allows him to educate clients 
on what they’re buying, 
pointing out potential  
issues and explaining how 
systems work.

Clients don’t just get a 
Realtor — they get an advisor 
with an inspector’s eye and a 
builder’s mindset.
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Impress Your Clients with 
our Expertise & Exceptional 

Customer Service!

402.214.1068
GetMortgageResults.com

Put Your Best Foot ForwardPut Your Best Foot ForwardPut Your Best Foot ForwardPut Your Best Foot Forward

many rental properties he 
owns. Instead, he measures 
success by quality. If he 
completes ten transactions in 
a year, his goal is for every 
one of those clients to be 
completely satisfied — and 
for the deal to run smoothly 
from inspection to appraisal 
to closing and beyond.

Always Learning,  
Always Improving
While Chad doesn’t describe 
himself as a perfectionist, he 
does strive for excellence. 
Each transaction teaches 
him something new, and he 
takes pride in refining his 

Integrity Over Transactions
Chad is candid about the fact 
that he likely worries more 
about client satisfaction 
than most. Even long after a 
transaction closes, he wants 
clients to love their home and 
feel confident in their decision.

“I rely heavily on repeat 
and referral business,” Chad 
explains. “I want people to 
call me back — not because 
they have to, but because 
they trust me.”

He’s not focused on how 
many transactions he 
completes in a year or how 

1.	 Chad Ahlvers with 
his wife, Megan, 
their sons Thomas 
and Theo — the 
family at the center 
of everything  
he builds.

2.	 Chad Ahlvers 
brings decades 
of hands-on 
experience in 
inspections, 
construction, and 
real estate to every 
client relationship, 
delivering guidance 
rooted in trust and 
craftsmanship.

3.	 Beau, the Ahlvers 
family’s energetic 
yellow lab and 
unofficial mascot.

1

2

3
“I DON’T MEASURE SUCCESS BY VOLUME. 

I MEASURE IT BY WHETHER MY 
CLIENTS ARE TRULY SATISFIED 

LONG AFTER THE DEAL CLOSES.”
— CHAD AHLVERS
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comes first. “They grow up 
so fast,” Chad says. “I just 
don’t want to miss anything.”

How He Hopes to Be 
Remembered
When asked how he hopes 
people describe him, Chad 
doesn’t hesitate. He wants 
to be known as someone 
clients can trust — someone 
who becomes more than 
just a Realtor.

His hope is that clients see 
him as a friend, a reliable 
resource, and the person 
they think of whenever a 
real estate or investment 
question comes up. 
Not someone chasing a 
commission, but someone 
genuinely willing to help.

For Chad Ahlvers, real estate 
is not about transactions. 
It’s about relationships built 
carefully, work done well, 
and showing up the same 
way — every time.

wife, Megan, a Montessori 
schoolteacher, are raising two 
young sons — Thomas, five 
and a half, and Theo, three 
and a half — along with their 
energetic yellow lab, Beau.

Life at home is busy, loud, 
and joyful. Chad admits that 
fatherhood has changed his 
priorities completely. While he 
works hard, he’s intentional 
about spending time with 
his boys — playing outside, 
running RC cars, or simply 
being present as they grow.

Golf and upland hunting 
still make the list of favorite 
pastimes, but family time 

process over time. His goal is 
consistency — ensuring that 
every client experience feels 
seamless, organized, and 
well-executed.

What he enjoys most is the 
people. From lenders and 
appraisers to investors 
and homeowners, Chad 
interacts with a diverse 
group every day. That 
variety keeps the work 
engaging and continually 
pushes him to grow.

Family at the Center
Outside of real estate, 
Chad’s world revolves 
around family. He and his 

Your Go-To for Storm 
Restoration for Roofing, 
Gutters, and Siding

Come Hail or
High Water,
WE'LL GET YOUR 
TRANSACTIONS
TO THE CLOSING 
TABLE ON TIME!

LUCAS RUWE
OWNER
402.810.0614
SquareUpExteriors.com
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Get a Quote! • 712.898.9027 • RSWFloors.com

Repurposed
Special Coatings
Commercial 
Residential/ New Builds

OMAHA'S CONCRETE
FLOORING EXPERTS

Home |  Bathrooms  |  Kitchens  |  Basements  |  Flooring  |  Outdoor LivingHome |  Bathrooms  |  Kitchens  |  Basements  |  Flooring  |  Outdoor Living

Call Today to Schedule an Estimate!
(402) 806-9011 | mikejamesrenovation@gmail.com M I K E  JAME S

R E N O V A T I O N

Your Partner
in Property

Transformation!

Mike Gitt

F R O M  M A R K E T - R E A D Y  
T O  M O V E - I N  P E R F E C T .

402.581.9283  |  FlatBranchHomeLoans.com  |  541 N 155th Plaza

READY TO ELEVATE
YOUR CLIENTS'
EXPERIENCE?

Your Partner in
Creating Happy

Homeowners
Gabe Kopun
Senior Mortgage
Banker
NMLS: 1049369
gkopun@fbhl.com
402.250.9530

Brad Dombrosky
 Senior Mortgage

Banker
NMLS: 404109

brad.dombrosky@fbhl.com

402.512.0041

Aaron Onufrock
Senior Mortgage
Banker
NMLS: 623661
aonufrock@fbhl.com
402.960.0346

A division of Flat Branch Mortgage, Inc. Equal Housing Lender. NMLS: 224149 (nmlsconsumeraccess.org)
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Were you, the team or your 
business featured in an 
issue of Real Producers? 
Want a copy of your article 
or full magazine that you 
were featured in?

Reprints! 

What the heck is a reprint? A reprint is a four- or eight-page, 
magazine-quality-grade paper with your full article and photos 
and you on the cover of the publication.

Why do I need those?  

These reprints are a professional marketing tool that can help 
brand you, your team and/or your business.

Print Me More!

•	 Use on listing 
appointments.

•	 Send out to friends 
and family. 

•	 Send to clients with 
your holiday greetings.

•	 Brokers can use as recruiting tools for capturing new talent. 
•	 Use when farming your favorite neighborhood.

What if I changed companies or need something corrected in 

my article? 

No worries! We can make any changes needed. We send you 
a proof, you approve, and then they are sent to you  
via FedEx.

Who can buy these?  

The REALTOR® who was featured, the broker, our partner or 
family. Anyone who wants to promote you!

How do I order? 

Email stacey.penrod@realproducersmag.com or give us a call 
at 402-677-7744.

402.397.8884 • LienPestControl.com

Residential & Commercial
Extermination

Specialists in Rodents,
Ants, Termites,
Fleas & More!

Contact us today for a free estimate!
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THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

Find More Insurance Options
with Less Effort

Jon Jacobi, LUTCF, FSS
Licensed Insurance Consultant

402.517.0732
Jonathan.Jacobi@HealthMarkets.com Heal thMarkets  Insurance Agency, Inc . is  l icensed in  a l l  s ta tes. Serv ice  and product  avai labi l i ty  varies. 

Agents  may be  compensated based on  enrol lment . No obl igat ion  to  enrol l . ©2021 Heal thMarkets  46841-HM-1220

HEALTH INSURANCE • MEDICARE INSURANCE • LIFE INSURANCE • SUPPLEMENTAL INSURANCE
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CHARLOTTE

    

CHARLOTTE

GRAND RAPIDS     

LINCOLN  

NEW ORLEANS  

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers



9151 Currency St.
Irving, TX 75063


