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Out of your element when it 
comes to creative financing?
GIVE ADAM A CALL!

Adam Hammond
NMLS #202682

(256) 755-0629
Adam.Hammond@ElementMortgage.com
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This curated section highlights the trusted real estate partners who help bring this 
magazine to life. Please take a moment to meet the local businesses sponsoring this 
edition — their support makes everything possible. We’re grateful for their commitment to 
the REALTOR® community and hope you’ll consider supporting them and saying thanks.

Preferred Partners

ATTORNEY - REAL ESTATE
Alabama Closing and Title, LLC
(256) 217-9145
www.alabamaclosingandtitle.com

BUILDING CONTRACTORS
MasterCraft Construction
(256) 468-5760
www.mastercraftal.com

CUSTOM BUILDER
BDB Construction
(256) 658-4467
www.bdbconstruction.com

HOME INSPECTOR
Hammock Homes, LLC
(256) 506-7446
www.hammockhomesllc.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

MARKETING CONSULTANT
Gracie Davidson Marketing 
Services LLC
(256) 677-3967
www.graciedavidson 
marketing.com

MORTGAGE / LENDER
Courtesy First Home Lenders
(256) 216-0202
www.mycfhl.com

First Bank Kim Moon Group
(256) 653-4858
www.kimmoonloans.com

Novus Home Mortgage
Elliot Farmer
(256) 658-1391
www.novushomemortgage.com

Prestige Lending LLC
(256) 679-5110
www.prestigelendingllc.com

Trustmark Bank
Sarah Williams
(256) 337-2690
www.trustmark.com

Victorian Finance, 
LLC., Kat Frisby
(334) 494-5181
kfrisby.victorianfinance.com/

MORTGAGE LENDER
Element Mortgage
(843) 813-6745
ElementMortgage.com

PHOTOGRAPHER |  
REAL ESTATE MEDIA
Andrews Media Co.
(770) 356-0450
@andrewsrealestatemedia

PROFESSIONAL 
PHOTOGRAPHER
April Stanley Photography
(256) 558-7350
www.aprilstanley.com

REAL ESTATE - RESIDENTIAL
Realtracs
(615) 806-3456
www.realtracs.com

REAL ESTATE ATTORNEY
Foundation Title & Escrow 
Series (AL), LLC
(256) 776-7704
www.fteconnect.com

REAL ESTATE SCHOOL
Ignite Real Estate Academy
(256) 565-2676
www.passrealestateschool-
decatur.com

"Take your first steps home."

Prestige Lending Group, LLC
Equal Housing Opportunity  |  NMLS #2592304

600 Boulevard South, Suite 104 | Huntsville, AL. 35802
(256) 337-3175

3809 Sullivan Street, Suite 1A | Madison, AL  35758
(256) 679-5110
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Tailored Builds.

Transformative Remodels.

256-658-4467
BDBConstruction.com
@bdb_construction
201 East Side Square
Suite 8
Huntsville, AL 35801
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Meet
The

Team
Deanna Eliashevsky

 Publisher/Owner

April McSavaney Stanley 
Lifestyle Photographer

Maria Moore 
Photographer

Ashley Streight 
Writer

Jenny Hockett
Administration

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us on instagram  
@realproducershuntsville

Gracie Davidson-
Stubblefield, MBA

Gracie Davidson Marketing 
Services LLC
256-677-3967

PUBLISHER’S NOTE

The pace picks up, conversations get louder, 
and the real estate community across North 
Alabama starts looking ahead instead 

of just keeping up. It’s a season of momentum, 
and this issue reflects that—new platforms, new 
voices, and stories worth slowing down for.

This month marks an exciting milestone for Real 
Producers North Alabama with the launch of our 
new website, www.realproducershsv.com. More 
than a digital update, the site is an extension of our 
commitment to this community. It’s designed to be 
a hub—where stories live longer, partnerships are 
highlighted, and the people behind the production 
remain front and center. We invite you to 
explore it and make it part of how you 
stay connected to Real Producers.

Growth also means surrounding 
yourself with the right people, and 
we’re thrilled to welcome Gracie 
Davidson-Stubblefield of Gracie 
Davidson Marketing Services, LLC 
as our new marketing guru. Gracie 
brings both strategic insight and creative 
vision, and her understanding of how to tell 
stories that resonate is already shaping the future 
of our brand. We’re excited to have her on board.

This issue is a strong one. Our cover story features 
Allie Wright, whose leadership, professionalism, 
and approach to her business exemplify what 
it means to be a Real Producer. You’ll also find 
our “On the Rise” feature on Tiffani Donahue, 

highlighting the consistency, care, and drive 
that continue to set her apart in this market.

Rounding out the issue, our Preferred Partner 
Spotlight shines on Kat Frisby of Victorian Finance. 
Trusted partners like Kat play a critical role in this 
industry, and we’re proud to highlight those who 
consistently serve agents and clients at a high level.

Thank you for being part of the Real Producers 
North Alabama community. This magazine 
exists to celebrate you—your work, your stories, 
and the standards you set every day. We’re 
proud of where we’re headed and grateful 

you’re on the journey with us.

IS ONE OF THOSE 
MONTHS THAT REMINDS US 
WHY WE DO THIS WORK. March

Join us in welcoming 
Gracie Davidson-

Stubblefield of Gracie 
Davidson Marketing 
Services, LLC, to the 
Real Producers North 

Alabama team!
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PREFERRED PARTNER SPOTLIGHT

Katherine
V I C T O R I A N 
F I N A N C E

FOR KAT 
FRISBY, 

NUMBERS 
HAVE 

ALWAYS 
MADE 

SENSE. BUT 
WHAT TRULY 
DRIVES HER 

ISN’T THE 
MATH — IT’S 
THE PEOPLE 

BEHIND THE 
DECISIONS.

As a Mortgage Loan Officer 
with Victorian Finance, 
LLC, Kat brings nearly 
two decades of financial 
experience, a solutions-
first mindset, and a calm, 
steady presence to every 
transaction. In an industry 
where timelines are tight and 
emotions run high, she has 
built her reputation around 
one simple commitment: 
show up, communicate 
clearly, and protect the deal.

A Financial Foundation 
Built on Experience 
Kat’s path to lending wasn’t 
accidental — it was built 
over years of growth and 
intentional development. 
After beginning her career as 
a bank teller, she advanced 
quickly, holding roles 
as operations manager, 
relationship banker, private/
investment banker, and 
ultimately branch manager 
— all before the age of 30.

Driven by personal 
determination, she returned 
to Troy University in 
2019 to finish what she 

had started, graduating 
in 2020 with a degree in 
Accounting & Finance.

After nearly 16 years in 
banking and a brief season 
in corporate accounting, 
Kat realized what was 
missing: connection, 
community, and the 
opportunity to make a direct 
impact in people’s lives.

In the fall of 2024, she 
joined Victorian Finance 
— and found exactly 
where she belongs.

A True Partner to Realtors 
Founded in 2003, Victorian 
Finance has expanded 
to serve clients across 
13+ states with more 
than 20 offices, offering 
comprehensive, customized 
financing solutions for 
today’s homebuyers. 
The company combines 
competitive loan products 
with advanced technology, 
allowing clients and agents 
real-time visibility from 
application to closing.

But what sets Kat apart 
isn’t just the platform — 
it’s how she shows up.

“I don’t operate as a 
transactional lender,” 
she explains. “I see 
myself as an extension 
of the Realtor’s team.”

Top-producing agents value 
lenders who communicate 
proactively, anticipate 
challenges, and solve 
problems before they ever 
become visible to the client. 
Kat approaches every file 
with urgency, creativity, 
and a solutions-focused 
mindset to keep transactions 
on track and protect the 
agent’s reputation.

Her guiding principles 
align with Victorian 
Finance’s core values:
We Care. Always Moving 
Forward. Do the Right Thing.

Bringing Clarity to a 
Complex Process 
For many buyers, a mortgage 
represents one of the largest 
financial decisions of their 

Frisby
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lives. Kat finds the greatest 
fulfillment in turning 
uncertainty into confidence.

She takes time to educate 
clients, explain options 
in plain language, and 
ensure they understand 
not just what they’re doing 
— but why. By replacing 
anxiety with clarity and 
reassurance, she creates 

an experience that feels 
supportive, not stressful.

Technology plays a key 
role in that experience. 
With streamlined digital 
workflows, automated 
status updates, and efficient 
underwriting tools, Kat is 
able to move quickly without 
sacrificing accuracy or 
personal service. The result? 

I don’t operate as a 
transactional lender. I see 
myself as an extension 
of the Realtor’s team.”
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Faster closings, smoother 
transactions, and informed 
clients every step of the way.

Success Defined by Trust 
While production numbers 
matter, Kat measures 
success differently.

To her, success means clients 
feel calm and confident. 
Realtors feel supported and 
protected. Communication 
is clear. Problems are 
handled quickly. And 
every person involved 
walks away knowing they 
were in good hands.

It’s a philosophy rooted 
in dependability, follow-
through, and genuine 
care — qualities that have 
become the foundation of 
her growing business.

Life Beyond the Loan 
Originally from a military 
family, Kat spent much of her 
childhood living in Germany, 
where she developed a 
love for travel and new 
experiences. She has called 
Huntsville home since 2010.

Today, she and her husband 
of six years are raising 
a lively blended family 
of three middle-school 
daughters — along with 
their three dogs, Ella, Luna, 
and Navy. Family time often 
includes sushi nights, Target 
runs, and card games.

When she’s not working, 
you’ll likely find Kat 
immersed in a fantasy 
or science fiction novel, 
gaming on her PlayStation, 
or planning her next 
adventure — including a 
trip to Spain this summer.

The Legacy She’s Building 
Ask Kat what she hopes to 
be remembered for, and her 
answer is simple: showing 
up when it matters.

Bringing calm to 
stressful moments.
Clarity to confusing ones.
Confidence to big decisions.

Not flashy. Not transactional. 
Just reliable, steady, and 
genuinely invested in 
the people she serves.

She takes time to 
educate clients, 
explain options 
in plain language, 
and ensure they 
understand not 
just what they’re 
doing — but why. 
By replacing 
anxiety with clarity 
and reassurance, 
she creates an 
experience that 
feels supportive, 
not stressful.

 CONNECT WITH KAT FRISBY 

Victorian Finance, LLC 

NMLS #1003648 | Equal Housing Lender 

(334) 494-5181 | https://kfrisby.victorianfinance.com/ 

Facebook: Katherine Frisby | Instagram: @kat_frisby

CONTACT

ME! For over two decades, Courtesy First Home Lenders has been a 
proud neighbor in North Alabama – helping families in Athens, 

Madison, Huntsville, and Florence unlock the doors to their
new homes.

Our team offers a wide range of quality mortgage products 
backed by guidance you can trust . We know the community 

because we’re part of it, and we handle every loan with the care 
and courtesy you’d expect from a friend.

NMLS# 196573 | NMLS# 196888
(256)-216-0202 | kbalch@mycfhl.com

110 North Marion Street
Athens AL 35611

Keith Balch

At MasterCraft, we specialize in custom garages and shell
homes built with care and precision. Serving the Huntsville,
Decatur, and North Alabama area, we’re here for you every
step of the way—from the first conversation to the final
walkthrough. Let’s build something great together!

2440 Deere Rd, Decatur, AL
256-355-5299 � info@mastercraftal.com

CUSTOM
GARAGES

SHELL HOMES,
 & MORE.

3501 Memorial Parkway SW | Suite 400 | Huntsville, AL, 35801

256-776-7704  |  fteconnect.com
huntsville@fteconnect.com

Trusted by clients across Alabama and beyond, we bring unmatched knowledge, 
precision, and warmth to every closing. Rooted in Huntsville, our legacy of over 
15,000 closings—from first-time homebuyers to major commercial ventures—speaks 

to one simple promise: a seamless, refined experience from start to finish.

Led by 

Attorney Craig Paulus. 
Trusted in Madison County since 2005.
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ON THE RISE

A Best of Zillow Agent, Top 10% MLS 
Producer, and Matt Curtis Real 
Estate Top Producer, Tiffani has 
quickly become one of North 
Alabama’s most trusted names 
since launching her real estate 
career in 2023. In just a short 
time, she has already closed 
more than $17.3 million in 
volume, including $8.4 million 
last year alone. But behind the 
impressive numbers is something 
far more meaningful: heart.

“I’ve always loved people,” Tiffani says. “Their 
stories, their struggles, their dreams. Real estate 
just lets me be part of the next chapter.”

From a One-Stop-Sign Town to North Alabama
Tiffani grew up in a small town in North 
Louisiana — the kind where front-porch 
conversations still matter and neighbors wave 
as they pass. “It really was that Tim McGraw 
lyric,” she laughs. “A stop sign on a blacktop. “

That sense of connection shaped everything 
that came after, even as her life took her across 
the South. She studied theater and dance at the 
University of Louisiana at Monroe, earned a 
cosmetology degree in Knoxville, and spent years 
in the beauty industry across Tennessee, Louisiana, 
and Texas. Later, as a mom, she returned to 
school to study psychology with a minor in early 
childhood education — determined to understand 
people and be present for her children.

Then COVID changed the world.

“I realized I wasn’t available for 
my own kids anymore,” she says. 
“I was pouring everything into 
other families, and mine were 
getting whatever was left. That’s 
when I chose real estate — 
because it gave me my life back.”

Where Business 
and Heart Meet 

For Tiffani, real estate isn’t 
transactional — it’s emotional.

“I especially love working with first-time buyers,” 
she says. “And if kids are involved, even better. 
Seeing their faces when they walk into their new 
home for the first time? That’s everything.”

Her background in psychology, education, and 
people-centered work gives her a natural ability 
to guide clients through what can be one of 
the most stressful transitions of their lives — 
with empathy, clarity, and a little humor.

“I bring a lot of heart and a lot of laughs,” she 
says. “This business will humble you fast. One 
day you’re celebrating a closing, the next you’re 
crying in your car over an appraisal. You’ve 
got to keep your humor and keep going.”

A Team That Gives Back 
Tiffani chose to build her business at Matt Curtis 
Real Estate, one of Alabama’s most respected 

How Tiffani 
Donohue Is 

Helping Families 
Begin Again 

Faith, Fire  
& Funny: 

D O N O H U E
Tiffani 
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teams, because of 
its commitment 
to both excellence 
and service.

“We’ve been named 
the best team in 
Alabama six years in 
a row,” she says. “But 
what really sold me is that 
we believe in giving back.”

The team partners with Kids to Love, 
supporting foster youth — a cause especially 
close to Tiffani’s heart, as her middle son was 
adopted from foster care. They also partner with 
Casas por Cristo, building homes for families in 
need through the Love Thy Neighbor initiative.

Tiffani has even traveled to Guatemala on a 
mission trip with her oldest son to help build 
stoves for families. “I left a piece of my heart 
there,” she says. “I can’t wait to go again.”

Building Something Stronger 
In recent years, Tiffani has been rebuilding 
her own life as well, navigating a divorce after 
14 years of marriage while raising her three 
children — Eleanor, Joshua, and Elijah.

“They see me work long hours. They see me struggle 
and get back up,” she says. “I want them to know that 
grownups don’t always have it together — and that’s 

okay. You can cry. Just 
don’t cry forever.”

That resilience 
shows up in 

everything she does 
— in her parenting, 

in her business, and 
in the way she shows 

up for her clients.

A Realtor, a Welcome 
Committee, and a 

Champion for Community 
Beyond closing deals, Tiffani sees 
herself as a connector.

“I love showing newcomers around, introducing 
them to schools, local businesses, and all 
the hidden gems,” she says. “I’m basically 
a Realtor-slash-welcome-committee.”

And for her, every closing is still a celebration. 
“People aren’t just buying houses,” she 
says. “They’re building futures.”

When asked what she wants to be remembered 
for, her answer is simple: “For making a difference. 
For showing my kids — and my clients — what 
real love and perseverance look like.”

Or, as Tiffani would say with a smile: 
“Faith, fire, and funny — that’s me.”

This business will humble you 
fast. One day you’re celebrating 

a closing, the next you’re 
crying in your car over an 

appraisal. You’ve got to keep 
your humor and keep going.

I bring a lot of heart 
and a lot of laughs.
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shows us how she built success in real estate without the spotlight.
“The Quiet 
Architecture 
of Success” 

COVER STORY

ALLIE WRIGHT

A
llie Wright proves that success doesn’t have to be 
loud — it can be built through trust, discipline, and a 
long-term vision. In an industry that often celebrates 

the loudest voice in the room, Allie Wright built her success 
another way.

Steady. Thoughtful. Intentional.

An Uncertain First Step 
There was no grand moment when she declared real estate as 
her calling. In fact, the path began with hesitation.

After graduating from the University of Alabama in 
Huntsville with a degree in psychology and communications, 
Allie wasn’t searching for a career in sales. Real estate had 
always been part of the backdrop of her life — her father 
was an experienced investor — but she wasn’t convinced it 
was for her.

She was reserved by nature. Commission income felt 
uncertain. The industry seemed built for personalities bigger 
and louder than her own.

Still, she decided to get her license, viewing it as an experiment 
more than a commitment.

When the Work Fits the Person 
She didn’t expect it to become her life’s work. What 
surprised her was how naturally the work aligned with who 
she already was.

Her background in psychology gave her the ability to read 
people and navigate emotion. Her communication training 
helped her bring clarity to high-stress situations. And her 
instinct to listen — to truly understand before responding — 
quickly became one of her greatest strengths.

What began as a cautious step slowly turned into purpose.

Rooted in Huntsville 
Allie’s story really begins long before her first transaction.
She moved to Huntsville from Fort Lauderdale in second grade. 
What initially felt like a disruption became the foundation of 
her identity. Huntsville is where she grew up, where she went 
to school from elementary through college, and where her 
sense of community was formed.

Lessons from the Field and the Classroom 
As an only child, she found belonging through athletics. Sports 
were year-round, demanding discipline, accountability, and 
resilience. Teammates became family. Showing up — even on 
the hard days — became second nature. At home, the example 
was equally powerful.

Her mother, a historian, balanced teaching at multiple colleges 
while completing her graduate degree. Her father was building 
his investment business.



North Alabama Real Producers • 2322 • March 2026

Education.  
Work ethic.  
Consistency.

Those values weren’t preached — they 
were lived.

Learning Real Estate from the 
Ground Up 
Before fully stepping into residential 
real estate, Allie immersed herself in the 
investor side of the business alongside 
her father. She painted houses. Helped 
with renovation work. Observed how 
portfolios were built and managed. 
She saw the patience behind long-term 
growth — and the reality that success 
is built far from the spotlight. That 
perspective would shape her career.

Finding the Right Foundation 
For Allie, real estate has never been 
about transactions. It’s about strategy. 
Stability. Long-term impact. Early in 
her career, she worked in general 
residential real estate with a large 
brokerage. She was learning quickly, 
but she knew something was missing — 
structure, support, and a clear long-term 
vision. Then she received a call from 
Amanda Howard.

The difference was immediate.

Growing With Her Clients 
As a young agent, Allie found deep 
purpose working with first-time 
buyers and young professionals who 
often believed homeownership was 
out of reach.

Over time, those early clients grew 
with her. Today, many of them have 
completed multiple transactions. Some 
have built equity. Others have expanded 
into investment properties. Watching 
real estate become a vehicle for long-
term wealth remains one of the most 
rewarding parts of her work.

Leading the Next Generation 
Allie’s impact now extends beyond her 
own clients.

She is deeply invested in developing new 
agents at Amanda Howard Real Estate, 
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• Pre-License Class - 
Prepare for the state exam and launch your real estate
career!

• ﻿﻿Post-License Class - 
Build confidence and competence during your first year
in the business.﻿﻿

• Continuing Education - 
Stay compliant, current, and growing as an experienced
agent.

Now Enrolling
Real Estate Classes

Philip Wright, Instructor
• Licensed Real Estate Instructor﻿﻿
• CDEl Certified﻿﻿
• ARELLO Certified﻿﻿
• C2EX Certified

CLASSES WE OFFER:

www.ignitereacademy.com             256.565.2676

ENROLL NOW

helping build a structured bootcamp program 
designed to shorten the learning curve and 
provide real-world guidance. Her leadership 
style mirrors her approach to business: calm, 
steady, and grounded in experience.

A Steady Presence in Life’s  
Biggest Moments 
Buying and selling real estate is rarely just 
financial. It’s emotional.

Allie has learned to be more than an advisor 
— often serving as counselor, mediator, 
and steady presence during life transitions. 
The work doesn’t follow a schedule. She has 
negotiated deals during holidays — even 
during her own wedding celebration.

The responsibility is constant.

Building a Life Beyond the Business 
Outside of work, Allie’s world centers on family 
and the life she’s building with her husband. 
Together they share a love for the outdoors 
and a long-term vision rooted in real estate 
ownership. They continue expanding their 
rental portfolio, viewing real estate not just as 
a career — but as a foundation for the future.

Investing in Community 
Through Leadership Huntsville and the 
Committee of 100, Allie has gained a deeper 
perspective on the growth shaping the 
region. Strong communities don’t happen 
by accident.

They’re built intentionally.

What She Hopes to Be  
Remembered For 
Ask Allie what she hopes to be 
remembered for, and the answer isn’t 
production numbers or accolades. She 
wants to be remembered for helping 
people believe in themselves.

Success, Without the Noise 
Success doesn’t have to be loud. Sometimes 
the strongest leaders are the ones who 
move deliberately, speak calmly, and build 
something lasting — one relationship, one 
decision, one steady step at a time.

And in a world that often rewards 
noise, Allie Wright has built 
something far more powerful.

Trust. 



9151 Currency St.
Irving, TX 75063

Office: (256) 217-9145

6767 Old Madison Pike NW, Ste 140
Huntsville, AL 35806

Where Smooth Closings meet Trusted Results.

Jami Blanton
Attorney/Title Agent


