MARCH 2026

ERS

Borelli

THE POWERHOUSE
BEHIND NAPLES’
HOTTEST BUILDS

R -
FEATURED AGENTS — &
MARISSA DIMARE .

=

i

L
RENATA FRISONE

1 \ |

Il“I]LHlmilHFJIII'J“FHrII'J'“fIIJ

CONNECTING. ELEVATING. INSPIRING.



#1 Woman
Loan Originator

at America’s #1 Retail
Mortgage Lender

Since 2018

5,124

families helped

$1,695,306,923

loan volume
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;! VENTURE

Ry TITLE SERVICES

Your forever lender. Financing the world one loan at a time. venturetitleservices.com
Contact me today.

Celebrating 8 years making real estate dreams
come true with CrossCountry Mortgage!

MAXWELL

MORTGAGE TEAM

Lauren Maxwell

Executive Vice President | NML5331415
lauren@maxwellmortgageloans.com

We've moved!

2394596-0500 9115 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109



A renovated home will sell for up to 50%
more than one that has not been renovated
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CONTACT US TODAY FOR A
FREE
ESTIMATE!

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN — - — = = =

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L . C D M

well, the Naples version of “a little money”—and this could sell quickly.”

- High-End Realtors, Rupert and Karen Irby Family owned & operated ¢ Fully licensed & insured ¢ Over 23 years of guaranteed workmanship

e
L e -
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Where Vision Meets
Waterfront Luxury.

Your Clients’ Dream Home Starts
Wirth the Builder Who Delivers Morve.
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'ﬁﬂ’ SCHEDULE A PRIVATE BUILDER TOUR TODAY

R.K. Experience Our Homes. Meet the Team. Feel the Difference
REIMAN

CONSTRLCTION, INC.

R.K. Reiman Construction

Celebrating 30 Years of Excellence
Veteran & Family-Owned | Award-Winning Designsrkreiman.com | (239) 642-336




Marissa Dimare

Insurance volatilty in Florida is likely to increase, creating Scan the QR code to
undo friction in the real estate market. We can help! download my contact

Ny & We provide the education about carriers, their appetite information.
R . for various property conditions, and ways to mitigate the
enata Frisone i : : i
volatility to help streamline home selling and buying.

OneGroup has one of the largest portfolio of carriers to

IN THIS ISSUE ensure placement with the proper insurance to com-
plete your transactions.
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Let us help reduce the stress and friction in your real
estate deals. Reach out to us today to arrange a lunch
and learn for your team and your clients.
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Naples, FL 34109

10 - March 2026



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING

Medrano & Cail
Jennifer M. Cail
(239) 677-5888

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Law Office of Sam J. Saad Il
Sam J. Saad Il
(239) 784-5556

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

COWORKING FACILITY
Venture X

Kathryn Parker

(239) 326-3455

CUSTOM HOME BUILDERS

R. K. Reiman Construction Inc.
Bill Reiman

(239) 253-2278

FLOORING & TILE

Master Touch Tile & Stone
Chris Torres

(239) 443-8592

GENERAL CONTRACTOR
Dominion Contracting Group
Butch Bacon

(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics & Promotions
Carolyn Castaneda

(239) 405-1527

HOME IMPROVEMENT
Design Works

James McKinney

(239) 378-5219

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220
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Joe the Home Pro
Joe Nugent
(513) 238-4218

Pillar To Post Home Inspectors
Jesus Pina
(561) 388-0501

HOME PREPARATION
SERVICES
HOMEstretch - Naples/
Bonita Springs

Davis Stoner

(239) 235-6487

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates
Brandon Nash
(239) 770-8521

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

INTERIOR DESIGN /
REMODELING

The Dapper House
Leticia Uribe

(239) 955-4730

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

JUNK REMOVAL
Junk Hauling Naples
Shane Shadis

(239) 293-6721

MORTGAGE LENDER
Be Your Gift Group
Giovanni Matita
(239) 253-5939

Central Bank
Heather Call
(239) 287-9075

Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

PAINTING SERVICES
Naples Painter
Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/REAL ESTATE

LaCasaTour
Sheryl Moreno
(888) 598-8687

Luxury List Media Group
Aaron Black
(239) 273-9417

PRIVATE JET CHARTER
Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING

American Legacy Roofs
Nathan Bergum

(239) 450-2804

Florida Roofing and Gutters
Marc Devisse
(239) 966-7663

SCM Roofing
Roberto Santos
(239) 233-0450

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

Esquire Land Title of Naples
Greisy Rodriguez
(239) 799-7171

FirstSource Title
Stacey Maczulis
(440) 522-9404

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Michael Michetti « Joshua Rudnick « James “Jay” Caudill « Samuel Colburn  Brian Cordero

Big Firm Quality,
Small Town Service.

. A Personal Approach to Real Estate Law

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).




ABOUT THIS MAGAZINE

BY ANDREW REGENHARD, OWNER/PUBLISHER

Naples Real
Producers is
celebrating six
years in print
this month! If
you just made the 2026 Top
500 producers in Naples and
are new to our publication,
you may be wondering
what it’s all about. “FAQs
About This Magazine”
answers the most commonly
asked questions around
the country regarding the
Real Producers platform.
My door is always open to
discuss anything regarding
this community — this
publication is 100 percent
designed to be your voice,
and to connect, elevate the
industry, and inspire!

Q: WHO RECEIVES

THIS MAGAZINE?

A: The top 500 agents in
Naples. We pulled the MLS
numbers (by volume) from
January 1, 2025, to December
31, 2025, in the Naples area,
cut the list off at number
500, and our new 2026 Top
500 distribution list was
born. This magazine is free
exclusively to the top 500
agents in the area each year.
This year, the minimum
production level for our
group was $8.85 million in
2025, based on data reported
to MLS.
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Q: WHAT IS THE PROCESS
FOR BEING FEATURED IN
THIS MAGAZINE?

A: It’s really simple — every
feature you see has first
been nominated. You can

nominate other REALTORS®,

affiliates, brokers, owners,
or even yourself! Office
leaders can also nominate
Realtors. We will consider
anyone brought to our
attention. Because we
don’t know everyone’s
story, we need your help
to learn about them.

A nomination currently
looks like this: You email us
at swfl@n2co.com with the
subject line, “Nomination:
(Name of Nominee),”

and explain why you are
nominating them to be
featured. It could be they
have an amazing story that
needs to be told — perhaps
they overcame extreme
obstacles, they are an
exceptional leader, have
the best customer service,
or they give back to the
community in a big way. The
next step is an interview
with us to ensure it’s a good
fit. If it all works out, we
put the wheels in motion
for our writer to conduct
an interview and for our
photographers to schedule a
photo shoot.

T &

Q: WHAT DOES IT COST

A REALTOR®/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
We are not a pay-to-play
model. We share real stories
of Real Producers.

Q: WHO ARE THE
PREFERRED PARTNERS?
A: Anyone listed as a
“Preferred Partner” in the
front of the magazine is

a part of this community.
They will have an ad in
every issue of the magazine,
attend our quarterly events,
and be a part of our online
community. We don’t just
find these businesses off the
street, nor do we work with
all businesses that approach

us. One or many of you have
recommended every single
preferred partner you see in
this publication. We won’t
even meet with a business
that has not been vetted by
one of you and “stamped for
approval,” in a sense. Our
goal is to create a powerhouse
network, not only for the best
Realtors in the area, but the
best affiliates, as well, so we
can grow stronger together.

Q: HOW CAN |
RECOMMEND A
PREFERRED PARTNER?
A:If you have a
recommendation for a local
business that works with
top Realtors, please let us
know! Send an email to me
at andrew.regenhard@
n2co.com.

'MASTER TLJCH
TILE & STONE

239-443—85921
www.mastertouchinstallations.com




Meet
the
Team

Andrew Regenhard Ellen Buchanan Geneva Eilertson
Owner/Publisher Editor Ad Strategist

Mercedes Mikalaitis Jess Wellar Michelle Reed
Event Coordinator Writer Photographer

Sheryl Moreno Hana Snajdrova Samuel Saum
Photographer Photographer Videographer

remain solely those of the author(s). The paid advertisements contained within the Naples Real Producers magazine are not endorsed or recommended by The N2 Company

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for the business practices of these companies.
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TRANSFORM
YOUR LISTINGS
INTO A REALM

OF
SOPHISTIGATION

o Full-Service Residential

Remodeling
* In-House Interior Design
o Custom Build-Ins, Luxury
Fireplaces, Feature Walls

ik peal

CONNECT TODAY T
@ CALL OR TEXT (239) 955-4730 MEE S

JOSEPH URIBE « CARPENTER/OWNER EI_EGAN 3

LETICIA URIBE + INTERIOR DESIGNER/OWNER

THEDAPPERHOUSEFL.COM
THEDAPPERHOUSE@YAHOO.COM

n @THEDAPPERHOUSEFLORIDA



PUBLISHER’S NOTE

NEW TOP 500 AGENTS!

Dear Real Producers of Naples,

March always brings a special kind of
excitement here at Naples Real Producers.
It’s the month when the numbers are
finalized, the data is reviewed, and we
officially determine which agents earned
a place among our area’s Top 500 for the
2025 calendar year—forming our new
Top 500 community for 2026.

This moment is always meaningful.
Many high-performing agents continue
their well-earned streak, maintaining
their place in the Top 500 year after year
through consistency, discipline, and
exceptional service. At the same time,
there is always a wave of new faces—
agents who elevated their business,
exceeded expectations, and earned
their way into this elite group for the
very first time. That balance of legacy
and momentum is what makes this
community so powerful.
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To our returning Top 500 members:
your continued excellence sets the
standard. To those joining us for the
first time: welcome. Your hard work has
not gone unnoticed, and we are thrilled
to celebrate your achievement and
officially welcome you into the Naples
Real Producers community.

In the year ahead, our Top 500 agents
will receive this mhly publication, gain
access to our exclusive networking
events (see you on March 26th at 7]7
Sky Lounge for our first event of the
year), and have opportunities to be
featured in the magazine—sharing your
stories, insights, and experiences with
fellow top producers. These moments
of connection, recognition, and
collaboration are what Real Producers is
all about.

We can’t wait to meet you, learn your
story, and celebrate alongside you
throughout the year. This community

continues to grow stronger, more
dynamic, and more inspiring with each
new class of Top 500 agents.

Congratulations to all—and welcome. It’s
going to be a great year.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher
Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

March Your

Business Forward —
We’ve Got Your Back.

My passion is supporting businesses
by giving my clients more time to focus
on doing what they love most and
providing key advice to help achieve
business growth.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espafol

Scan to EM Schedule [@¢#:=

. R
Your Free Discovery Call sl

Porrad e 1

and Get ?Ww/%uwe (@)

239.677.5888
medranoandcail.com

Follow Us ﬂ

HOI
AWARDS

Mcdrano & Cail



BY THE *
NUMBERS AMERICAN LEGACY ROOFS

RESIDENTIAL & COMMERCIAL ROOFING SOLUTIONS

HERE’S WHAT NAPLES’ TOP 500 AGENTS SOLD... Protect Your Home with Quality Roofing Solutions
with American Legacy Roofs

-----

olle TOTAL N SERVICES MATERIALS
$]2.5 Bl"lon TRANSACTIONS ‘ e B - Roof Repairs - Concrete = Metal
o A QO A \ Eteﬁﬂ% M - Full Reroofs = Clay Tile = Asphalt Shingles
% & (8O B_OO . ;
U E= = ~ A
SALES VOLUME '
8,095
LISTING SIDE BUYING SIDE - -
TRANSACTIONS TRANSACTIONS a7 — 7
4,409 3,686 | - P
$25 Million

= AVERAGE

folie
T 0 ¢ TSR

16.2

AVERAGE SALES
VOLUME PER AGENT

® (239) 451-7241 @ AmericanLegacyRoofs.com

*Information is based on residential sales in 2025 in Collier County by the top 500 agents by total sales volume.
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ELEVATE YOUR LISTINGS WITH
LUXURY MARKETING

Twilight Photography + Video | Signature Flash Photography | Media Memberships

MODERN REAL ESTATE + BRAND MEDIA MARKETING

Book Now and Let Us Help

' T i You Take Your Listings +
J ) ; Brand to the Next Level
©@20000

LIST | asronsrack

MEDIA GROUP 239-273-9417 | luxurylistmediagroup.com

REFINED ROOFING

RPIRIOIR ERITIE S

Roof Inspections, Installations,

epairs, and Replacements

Gutter Replacement,

Replacement

// floridaroofingandgutters.com
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You work weekends.
Sam works weekends.

Real estate doesn’t follow a 9-5. Deals move nights,
weekends, and whenever your clients need answers.
That is why Sam Saad is there—24/7/365—by call, text,
or email.

Because responsiveness isn't optional.
It's how agents win.

LAW OFFICE OF

SAM J. SAAD 111

REAL ESTATE | BUSINESS | LITIGATION

Title & Escrow
Quick. Accurate. Closings.

Call or text Sam directly at 239-784-5556 or visit SaadLegal.com or ParadiseCoastTitle.com
Proudly serving Naples, Marco Island, Bonita Springs, Estero, Fort Myers and Cape Coral



BY MICHAEL DILL

24 - March 2026

That are Stopping You fmm
Greatness

Maybe you know what you should be
doing, but you’re not doing it.

Maybe you’ve got ideas, goals, or plans—
but nothing seems to move forward.
Maybe you’re busy, but deep down, you
know you’re not making real progress.

Here’s the hard truth: What'’s stopping
you probably isn’t external.

It’s internal.

And it usually comes down to three very
common traps:

Perfection. Procrastination.
Paralysis.

They show up quietly. They sound
reasonable. And if you’re not
careful, they will completely derail
your momentum.

Let’s talk about each one.

Perfection: The Most
Acceptable Excuse

Perfection is tricky because it disguises
itself as excellence.

It sounds responsible.
It sounds disciplined.

It sounds like high standards.

But more often than not, perfection is just
fear dressed up in good intentions.

Perfection says:
“I'll start when I have more time.”
“I need to think this through a bit more.”

“It’s not quite ready yet.”

The problem is this: perfect never arrives.

If you wait until everything is flawless,

youwll be waiting forever. Progress is made

by people who are willing to act before
they feel fully ready.

Excellence is about doing your best with
what you have right now.

Perfection is about avoiding
movement altogether.

And one creates momentum.
The other kills it

Procrastination: The Thief
of Opportunity

Perfection almost always leads
to procrastination.

You don’t say no.
You just say “not yet.”

Not today.

Not this week.

After the busy season.
Once things calm down.

Napoleon Hill listed procrastination
as one of the major causes of
failure for a reason. It doesn’t feel
dangerous in the moment, but it
compounds quietly over time.

Every delayed decision

steals momentum.

Every postponed action builds doubt.
Every missed window becomes harder
to reopen.

Procrastination convinces you that
waiting is wise, when in reality, waiting
is often what keeps you stuck.

Leaders decide.

High performers act.

Growth requires movement.

Paralysis: When Fear Freezes You
When perfection and procrastination
team up long enough, paralysis sets in.

This is where you stop moving altogether.

You overanalyze.

You question every option.

You replay worst-case scenarios.
You get stuck trying to choose the
“right” move.

But here’s the truth:
There is no perfect move.

There is only the next move.

Paralysis doesn’t mean you’re incapable.

It means you care.

It means the stakes feel high.

And that’s exactly why action
matters most.

Momentum breaks fear.

Movement restores clarity.

Action brings confidence back online.

Even a small step forward is enough to
loosen the grip.

The Better Framework: Attitude,
Action, Results

If the three Ps are what stop you, here’s
the simple framework that gets you
moving again:

Attitude. Action. Results.
It starts internally.

Get your attitude right. Reset your
mindset daily.

Then take action. One step. One decision.

One conversation.
And let the results build from there.

You don’t need a full plan.
You don’t need every answer.
You just need forward motion.

Results are built through consistent
action, not perfect conditions.

Final Thoughts

Greatness isn’t reserved for the boldest
or the smartest.

It’s built by those who are willing to
move when others hesitate.

If you’re feeling stuck right now,
ask yourself:

Where am I chasing perfection instead
of progress?

What have I been putting off that
needs action?

What is one small step I can take today?
Break the cycle.
Choose movement.

And remember this:

You were not created to be stuck.

Coach Michael

Dill is an award-
winning, certified
business coach,
global speaker, and
published author.
He is a proud
ActionCOACH
franchise partner, as
well as the president
of Power & Ice
Wealth Creation, a
strategic leadership
company. Michael
brings more than 40
years of business
and entrepreneurial
experience to

his leadership,

team training, and
mentoring practice.
To learn more, call
954-675-9536 or
visit BusinessCoach
MichaelDill.com.
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Trusted Partner in
Home Preparation

Reduce stress for your clients
Quickly get homes market-ready
Financing options available
Design & color support

Free consultations

Meet the Owner
Davis Stoner

Rooted Iin Faith. Driven by Purpose.

March is a month of strength, heritage, and grace—a time to honor the women who've paved the way, the faith
that carries us forward, and the blessings we never take for granted.

At Esquire Land Title of Naples, we're proud to stand among powerhouse professionals—women and men—who
lead with conviction and close with care. We believe excellence is in the details, legacy is in the relationships, and
God's favor is in every door opened.

“She is more precious than rubies; nothing you desire can compare with her."- Proverbs 3:15

As we celebrate Women'’s History Month, International Women’s Day, and the abundant blessings all around us
this season, we remain committed to closing every transaction with clarity, compassion, and excellence.

Guided by Faith. Built on Trust. Closing with Excellence.
Let's make March meaningful—one legacy-building closing at a time.
Partner with us—and experience the Greisy difference.

ESQUIRE LAND TITLE
OF NAPLES
RESIDENTIAL SETTLEMENT SERVICES
CONTACT ME TODAY

AND EXPERIENCE THE GREISY DIFFERENCE.
Irina Prell-Spearing, | Greisy Rodriguez,

Attorney Licensed Title Agent - Partner

irina@esquirelandtitle.com | greisy@esquirelandtitle.com

239.799.7171 | greisy@esquirelandtitle.com

26 - March 2026

FLUENT
MORTGAGE

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

v  Unparalleled Communication

v’ Streamlined Service

v Faster Closings

v  More Solutions

Contact Us Today!

877.7.FLUENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office
4851 Tamiami Trail North 6905 N Wickham Road
Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940

Orlando Office DOWNLOAD :
7380 W Sand Lake Road OUR APP @ b

Suite 500, Orlando, FL 32819

Fluent Mortgage is a d/b/a of Meadowl k Financial Mortgage Bankers Corp. Certain restrictio ly. For qualified borrowers. All borrowers subject to
credit and underwriting approval. Lega Meadowbrook Financial Mortgage Bankers Corp. NMLS #177308 (www.nmlisconsumeracces @ 2 A

org). 1600 Stewart Ave, Suite 701, Westou Y 11590. 800.959.8892.



MAKING
THE RIGHT
MOVE

BY JESS WELLAR
PHOTOS BY
NEW FRAME
PHOTOGRAPHY

“In real estate there is so much noise and competition,
but there is only one you — so | just focus on being
me and serving people at the highest level,” Marissa
DiMare begins.

“I treat every property like it’s my own and it has
come back to me 10 times over. Being irreplaceable is
not always doing the most, it’s about caring the most
and being intentional.”

That heartfelt focus explains how Marissa has quickly
built a thriving, referral-driven business spanning
two states. Today, she operates as a solo agent in
Naples while also leading a small team at the Central
New Jersey Shore covering both Monmouth & Ocean
Counties, rooted in lasting relationships and the
ultimate client experience.

College Hustle to Career Calling

Marissa grew up in a business-oriented family and
planned on a future that would land her on Wall
Street. Raised in New Jersey and attending Rutgers
University, she took a job during her freshman year
that quickly turned into something more.

“I fell into real estate by accident, just wanting part-
time work while I was in school,” she recalls.

" i,
e A
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“I worked for a high-energy, top-producing REALTOR®
and literally started by stuffing envelopes.”

Within six months, she was licensed, managing
more than 20 transactions at a time, and operating
as a full-time assistant. The fast pace and
possibilities clicked immediately — even if the
people around her weren’t convinced.

“Iinstantly knew I had a passion for real estate and
the endless opportunity it offers; but my family told
me to get a real job!” she laughs.

She graduated in 2009 with a degree in business and
environmental economics, smack dab into the Great
Recession. After turning down a Wall Street internship
at JP Morgan, she knew she needed to make real
estate work. She realized that real estate offered what
finance never could — alignment, autonomy, and the
ability to build a business that reflected her life.

Two Markets, One Standard

After building her New Jersey business for 12 years,
Marissa expanded to Naples in 2018, a place she first
visited in 2014 and immediately felt drawn to. But
moving to The Sunshine State full-time in early 2021
came with hurdles she didn’t fully anticipate.
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IF 1 DON'T THINK A
PROPERTY IS RIGHT
FOR A CLIENT,

| WILL LET THEM
KNOW WHY.”
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Marissa DiMare is a solo agent in Naples and maintains a
small team on the Central New Jersey Shore.

“Iunderestimated the challenge of relocating to
Naples while I was about to have a baby during
COVID times,” she admits. “Not to mention,
rebuilding my entire network in a town where I
didn’t know anyone meant starting over.”

Still, the decision wasn’t driven by ideal timing, it was
driven by her strong conviction. “I thought to myself,
‘If not now, then when?” she remembers. “There is
never going to be a perfect time — but when your
heart tells you to go for it, you go for it.”

Today, Marissa and her family are full-time in
Naples, but spend time at the Central New Jersey
Shore, maintaining deep roots in both markets. In
2025, she closed 13 transactions in Naples and over
30 in New Jersey.

“I define success by impact though, not volume,” she
emphasizes. “I have experienced the high production
years and I have also intentionally chosen seasons
that prioritize family, presence, and alignment.”

That mindset extends into her content too. Through
her blog Health, Wealth and Real Estate, as well

Marissa DiMare with her husband Darren and son Nicholas.

as a monthly newsletter, Marissa shares insight
beyond transactions: from market education to the
importance of going the extra mile, even when no
one is watching.

The Secret Sauce

Ask Marissa what sets her apart and she

won’t give you a rehearsed answer, she’ll give you
the truth.

“Ijust say it how it is,” she explains. “I don’t tell
people what they want to hear, I tell them what
they need to hear.”

That honesty shows up in pricing conversations,
property evaluations, and buyer guidance. If a
home isn’t right, she frequently says so. If a listing
strategy won’t work, she won’t recommend it —
even if it costs her a deal.

“I will not list a property way over market value
because I know it’s not what is going to get the
seller the results they are looking for,” Marissa
affirms. “If I don’t think a property is right for a
client, I will let them know why.”
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66

| CHANGED, THE
WORLD CHANGED, MY
LOCATION CHANGED...
AND NOW, | FEEL LIKE
I CAN REALLY DO
ANYTHING.”

Her service model is built around elevated
experience, not volume for volume’s sake. She likens
it to walking into the Ritz-Carlton: think thoughtful,
hands-on service that appears seamless.

Another way Marissa distinguishes herself is rooted
in her genuine love of negotiation. Protecting her
clients, reading between the lines, and securing

the strongest possible outcome is where she
absolutely thrives.

She also brings meaningful, human touches most
agents overlook, like asking sellers to write a short
statement about why they bought their home in

the first place. That insight helps her connect with
potential buyers at an emotional level, not just on
paper; and it’s exactly why her clients trust her with
their biggest decisions.

Family Life and the Long View

At home, Marissa balances business with family life
alongside her husband Darren and their four-year-
old son, Nicholas, while also embracing her role as a
stepmom of older children.

“I wear lots of hats!” she chuckles.

Outside of work, she gravitates toward sunshine,
outdoor living, boating, skiing, and anything that
supports a healthy, active lifestyle.

Her love of connection has also fueled her
community involvement, from founding a Young
Professionals Network at the Board in New Jersey
to serving with the Naples Garden Club, where
she helps raise funds through the annual House &
Garden Tour.

Eyeing her future, Marissa’s goals are expansive,
yet firmly grounded in her top priorities. And
while her vision includes investments, possible
team expansion, and even a future boutique hotel
renovation, the driving force remains the same.

“My goal is to live a big life and business that still
gives me my freedom to continue to be really
intentional in every season,” she concludes. “I

changed, the world changed, my location changed...

and now, I feel like I can really do anything.”

N Renovation
#¢ Sels .

While You Sell'the Dream,
Let Us Bring it to Life

Elevate your client offerings with fast, on-budget renovations. Whether
prepping for market or renovating to stay, we handle design, construction,
and financing for a seamless process.

The Smart Way
to Sell >

Maximize your client’s returns with
turnkey renovations that help homes
sell for more, faster.

Profit
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competitive price, exceptional customer service
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[ ) Free consultations
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OGNITIVE RESILIENCE:

THE NEW CURRENCY OF
PERFORMANCE

BY CARLENE MARIE

ave you ever

finished a full day

of meetings and
conversations and realized
the tiredness is not in your
body but in your brain?
Foggy thinking. A shorter
fuse than you like. That
feeling of being “on” for
everyone, then getting in
the car and exhaling like
you have been holding your
breath all day. If you’ve ever
felt this, your mind is simply

doing what minds do under
sustained demand. That

is what it feels like when
your cognitive resilience is
running low.

Cognitive resilience is

the capacity to stay clear,
grounded, and responsive
when pressure is high,
change is constant, and
decisions stack up. It gives
you faster recovery so
you lead from intention

rather than urgency.
Clearer decisions.
Intentional conversations.
Better outcomes.

In my coaching work, I see
a clear difference between
people who sustain success
and people who run on
adrenaline until they do not
recognize themselves. The
ones who sustain it treat
attention like an asset. They
protect their internal state

like it matters. They build
emotional regulation as a
skill, not a personality trait.

Emotional regulation is not
about suppressing emotion.
It is about staying anchored
while emotion moves
through you. You still feel
pressure. You just do not let
pressure lead. You direct
intentional steadiness to
choose your next sentence,
your tone, your pace.

Stress tries to take that
steadiness away. It narrows
focus and speeds everything
up. You speak faster and
listen less. You start reaching
for control, closure, or
certainty. You can be mid
conversation and miss what
the other person is truly
asking because part of you
is already responding to the
threat of getting it wrong.

You know these moments.
Walking up to a front

door with your phone still
buzzing, jaw tight, already
rehearsing. Pulling into a
parking lot after back-to-back
calls, trying to switch gears
instantly, then wondering
why you feel sharp or
scattered two minutes later.

Here is the key. Under strain,
the brain prioritizes speed
and protection. Patience

gets shorter. Discernment
becomes harder to access.
That is why even the

most capable people can
overexplain, rush, interrupt,
or try to steer too hard.

Cognitive resilience gives
you another way. You notice
the shift early and you come
back to clarity right in the
moment. This is where
mindset and well-being
become one integrated
discipline. Mindset is

the meaning you assign.
Well-being is the state

your body is in while you
assign it. When those two
align, resilience becomes
something you live.

Try this before your next
meeting, call, or negotiation.
Think of it as a pre-game
reset. Same you, steadier
system. Give yourself a
60-second pause that brings
you back to center. Stand
still for a moment and feel
your feet on the ground.
Let your shoulders drop.
Unclench your jaw. Take
three slow breaths and
make the exhale longer
than the inhale. A longer
exhale signals safety to
your nervous system, and
safety is what allows higher
thinking to return. Then
name what is true in one
sentence. I feel pressure. I
feel rushed. I feel keyed up.
Naming it creates space.
You are no longer inside
the feeling. You are with

it. Finally, ask a better
question. What would clarity

look like here? Now, walk in
carrying that.

This works because the mind
follows the body. Interrupt
the stress response and
attention widens. The mental
load lightens. Discernment
comes back online. You stop
operating from urgency and
start leading from choice. No
long practice required. Just a
reliable micro reset you can
use in real moments, in real
rooms, on real days.

Your advantage is

steadier inner leadership.
Cognitive resilience makes
decisions more consistent.
Communication becomes
calmer and more precise.
Presence strengthens in the
moments that matter. You
listen without rushing to
control the outcome. You stay
present long enough to hear
what is really being said. And
that changes everything.

High performers who lead
best are not carrying more.
They are carrying differently.
With clarity. With steadiness.
Cognitive resilience is not a
soft skill. It is leadership. It

is the quiet power to bring
steadiness into rooms that
move fast, and to bring your
best mind to the moments
that matter most. That is the
currency of performance
and you are more than
capable of building it for
your whole life success.

Carlene Marie is a Certified Master Mindpower Coach and Certified Health,
Wellness & Life Coach. She specializes in private and group coaching,
keynotes, workshops and publications helping high performers cultivate
mental toughness and emotional resilience. With extensive expertise in
unlocking human potential, Carlene Marie’s programs empower and guide
toward lasting change for optimal success in every area of life.
CarleneMarie.com | 513.383.5647
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' BRANDON NASH

NASH INSURANCE & ASSOCIATES

A Family Standard
of Service

BY JESS WELLAR
PHOTOS BY NEW FRAME PHOTOGRAPHY

In an insurance market that has been
anything but predictable over the years,
consistency has become a rare commodity
in Southwest Florida. Brandon Nash,
however, has made it his advantage.

As the owner and founder of Nash
Insurance & Associates, Brandon has
spent the last 18 years helping families,
investors, and business owners navigate
coverage decisions with plenty of
options and a long-term mindset,
instead of fearing the fine print.

At its core, Nash Insurance is an
independent insurance agency
specializing in both personal and
commercial lines. With two Fort Myers
locations and a team of 18 agents
separated into dedicated sales, service,
and commercial departments, the
agency serves clients across Lee, Collier,
Charlotte, and Palm Beach counties.

Southwest Florida isn’t just Brandon’s
market, it’s also home. Born and raised
locally, Brandon attended Fort Myers
High School and Evangelical Christian
School before graduating from Florida
State University with degrees in business
management and social science.

“My education helped me tremendously
as an entrepreneur with marketing,
accounting and how to run a business. I
learned why people think certain ways,”
he explains. “I always knew I would own
my own business one day.”
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Brandon Nash’s parents, Melloe and Brad, joined him at Nash Insurance & Associates and help him run the business.

Insurance wasn’t always the obvious
path. Brandon is a third-generation
insurance professional; following in
the footsteps of both his father and
grandfather, who worked with State
Farm. While in college, Brandon helped
his dad part-time and eventually
decided to become licensed after
graduation while he figured out his
next steps.

Within his first year in the business,
Brandon had written a million dollars
in commerecial insurance policies and,
more importantly, was saving clients
serious money on their premiums —
over half the sticker price on average.

“Helping clients save tens of thousands

of dollars definitely felt good,” he grins.
“And that’s what I still find fulfilling about
my work; making sure our clients are
properly covered at a competitive price.”

Later, when State Farm pulled out of the
commercial insurance market in Florida,
Brandon saw firsthand the limitations of
national players. Independent agencies,

42 - March 2026

on the other hand, could pivot, having
many more options.

That realization led him to work

with a friend who ran an established
independent agency in Naples before
opening his own office in Fort Myers. This
gave his clients access to the top carriers
in the Florida market from day one.

That “independence” remains one of the
agency’s greatest strengths. In a volatile
insurance environment, having many
choices matters.

“The power of the independent agency
is that you can always provide the next
best option if the policy is cancelled,”
Brandon explains. “Whereas with big
agencies like State Farm, you only have
their option — there’s no alternative.”

Today, some of the best insurance
companies operating in Florida work
with only a select number of agencies,
including Nash Insurance & Associates.
That access allows the team to shop

coverages strategically, adjust quickly
when markets shift, and protect clients
from unnecessary cancellations or
price shocks.

The agency’s philosophy is simple yet
effective.

“Our motto is: ‘Any Definition of Success
Should Include Serving Others,”
Brandon shares. “That is how my
family has approached the business

in Southwest Florida for more than

70 years; and since I started, we have
written policies for approximately 7,500
families in the region.”

For top-producing REALTORS®, Nash
Insurance & Associates functions as a
behind-the-scenes partner. The agency
specializes in supporting real estate

and mortgage professionals by keeping
insurance from becoming the bottleneck
in a transaction.

“Our goal is to offer the best coverage at
the best price with a quick turnaround,”
Brandon affirms.

That efficiency is backed by experience.
The agency works exclusively with
seasoned agents and top-tier carriers,
ensuring fewer surprises and faster
solutions. Nash Insurance & Associates
is very much a family operation.
Brandon’s father, Brad Nash, works
alongside him and brings more than 47

years of industry experience to the table.

“I constantly bounce ideas off of my
dad every day,” Brandon acknowledges
gratefully.

Brandon’s mother, Melloe Nash, also
played a pivotal role. She helped

her husband start his own agency
years ago and later assisted Brandon
administratively during the early years
of Nash Insurance & Associates.

“My mother has always been the
backbone of our family, supporting us in
every way possible,” Brandon shares.

Outside the office, the family stays active
together. They enjoy playing tennis,

pickleball, golf, beach days, and regular
family reunions. The agency also has

a four-legged morale booster named
Nash, Brandon’s mini goldendoodle.
Nash serves as the company’s unofficial
‘CMO’ — Chief Morale Officer — a title
bestowed by Brandon’s team.

Faith and service are also woven into
the fabric of the Nash family. Brandon
and his father are actively involved

in prison ministry through Kairos
International and have supported
WecCare Outreach for more than two
decades, helping individuals who are
facing homelessness and addiction.
This past year, their fundraising efforts
were instrumental in helping to save
Hannah’s House, a women’s shelter.

Brandon adds proudly that his father
was recently nominated to lead a 30-
to 40-person prison ministry team, a
reflection of the values they bring into
every aspect of life and business.

After years of instability, Brandon sees
encouraging signs in Florida’s insurance

market. Legislative reform has made the
state more attractive to new carriers.
Competition is increasing and premiums
are finally beginning to ease.

As the local real estate activity picks up,
Nash Insurance & Associates is feeling
the momentum.

“We have had an explosion of new
business this year and we are excited to
work with more Realtors to help their
clients with transactions,” Brandon
concludes. “We are up 60% in leads from
real estate transactions — and as real
estate picks up, we pick up.”

For insurance guidance rooted in
experience, options, and service, contact
Brandon Nash with Nash Insurance &
Associates at www.nashfl.org or call or
text 239-770-8521.

NASH INSURANCE
& ASSOCIATES
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RED AGENT

BY JESS
WELLAR
PHOTOS BY
LACASATOUR

THRIVING ON TIKTOK

“I am an overachiever. I can’t do anything
halfway. Good enough is not in my
vocabulary,” Renata Frisone admits.

“I truly believe that you can do whatever
you set your mind to.”

That positive outlook isn’t just for her social
media branding; it’s how Renata has lived her
entire life, built her business, and shown up
for her family. Today, she’s a top- producing
agent in Southwest Florida with RE/MAX
Alliance Group and a key member of the Chris
Sullivan Luxury Group, closing $67 million

in sales last year alone; but before she ever

arrived on Marco Island, she was already
dreaming big while never settling for ‘no.’

Wired to Go All In

Renata was born in Recife, Brazil, raised in
Kearny, New Jersey, and moved to Florida
as a teenager — a global upbringing that
quietly shaped her grit. From an early

age, she knew one thing for certain: she
wanted to work for herself and build
something bigger than circumstance.

She studied marketing, worked her way up
through luxury retail, and quickly proved she
could outperform expectations.
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Starting as a sales associate at Michael Kors,
she sold so many bags that she was quickly
promoted to a management position, then
later moved into a visual merchandising role
with Diesel, overseeing brand presentation
across South Florida. The common thread
wasn’t fashion though: it was discipline and
the ability to connect with people quickly
and authentically.

Those years sharpened her eye for detail and
taught her how to represent a brand at the
highest level, skills that would later translate
seamlessly into real estate, even if she didn’t
know it yet. Her visual strengths have helped
her win listings time after time. She often
stages her listings, which often results in
getting her sellers more money.

The Right Fit

Real estate didn’t come from a single ‘aha’
moment for Renata. It came from exhaustion,
curiosity, and opportunity colliding at the
right time.

“I got tired of working every single holiday at
the stores, so I reached out to a friend of mine
who was in the tech recruiting business,”
Renata explains. That call led her to a role as
executive assistant to a VP at Lennar Homes,
a job she held for four years and credits with
igniting her real estate fire.

I TRULY
BELIEVE THAT
YOU CAN DO
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Renata Frisone is a member of the Chris Sullivan
Luxury Group at RE/MAX Alliance Group.

Sitting in meetings, learning the mortgage
process, and watching how new construction
projects came together gave her an insider’s
education most agents never get. It also

gave her confidence. Renata bought her first
home at 23, made a six-figure profit, rolled it
into another purchase in Naples, and never
stopped paying attention to land values and
opportunity in Southwest Florida.

“New construction fascinates me, I think

my first 10 sales were all new construction,”
she reflects. That fascination turned into
expertise, and eventually into a full-time leap
in 2021, driven largely by her top priority:
controlling her time as a mother.

When she went all in, awards followed shortly
thereafter, including the 2023 Bonita Estero
Realtors Sells Excellence Platinum Award and
Legacy Club recognition that same year.

Turning TikTok Into Trust

Renata’s business looks different by design.
While many agents chase algorithms, she
has built something far more powerful: trust
at scale.

= — ¢ —_]

—— == _ |
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JOINING THE CHRIS
SULLIVAN LUXURY GROUP IS

50 - March 2026

“Our family has a TikTok account,
NickyFrizzz, with 445,200 followers and 37.1
million likes,” she says with a touch of pride.
“Our account really has nothing to do with
real estate but it brings in 85 percent of my
clients and referrals.”

She notes her daily authenticity is the key.

The account showcases family life, humor,
chaos, and connection, making people feel
like they already know her before they ever
pick up the phone. Clients come from Canada,
across the U.S,, and straight to Marco Island
after watching her family videos. Other agents
refer clients to her because they know she’ll
treat them like family, and she means it.

Renata’s fierce negotiation skills back it all up:
she’s known as a buyer’s agent who doesn’t
flinch, once negotiating a $2.6 million home
down to $1.465 million. She also speaks
Portuguese, English, and Spanish, understands
construction deeply thanks to her family’s
involvement, and delivers five-star service that
turns clients into lifelong friends.

Super-Involved Mom

At the center of everything is Renata’s famous,
lively brood — loud, loving, creative, and
deeply connected to their community. She and
her husband, Nicky (known affectionately as
Saint Nick), met in middle school and have
built a life that blends business, faith, and fun.
Together, they’re raising three daughters —
Natalie (7), Noelle (4), and Lulu (2) — in their
proud Sicilian/Brazilian household on Marco
Island, where their home is often filled with
friends, music, food, and laughter.

Giving back isn’t a social media strategy
either, it’s who they are. From raising $12,000
for Hurricane Ian victims to helping fund

IVF for their nanny, coaching youth soccer,
sponsoring local teams, hosting an exchange
student, and staying deeply involved in
church and school life, Renata’s impact goes
well beyond real estate.

She’s also building a life with intention,
focused on faith, health, and staying present
while still dreaming big.

“Joining the Chris Sullivan Luxury Group
is the best decision I have ever made for
myself,” she concludes. “Our group sets the
standards of excellence in the real estate
industry with unmatched dedication,
professionalism, and quality marketing.”
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Get There.

At Easy Mortgage LLC, we believe real estate investing
should be smooth and stress-free.

Behind every successful transaction is a team that works
hard so you don’t have to. From consultation to closing, we
make your investment journey easy and rewarding.

Whether you're buying your first, second, or vacation
home, investing in property, or building your next venture,
our dedicated team will be with you every step of the way.
Because your goals matter and our focus is on you, our
clients and their families. We're not just here to process
loans — we're here to solve problems, deliver real
solutions, and help make the impossible possible.

We offer a full range of loan options, including:

* Residential Mortgages (FHA, VA, Conventional, USDA,
Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
e 1-Year Bank Statement Loans

¢ DSCR (No Income) Loans

* Blanket Mortgages

* Commercial & Construction Loans

e Lot Loans

* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Offices in Cape Coral & Lehigh Acres | Serving All of South Florida
Beatriz Calero | Loan Officer | NMLS 2117844
Betty @ EasyMTGS.com

Easy Mortgage LLC — Focused on Families, Driven by Solutions.

|\/| Trusted Service Technicians 239.694.4849 “Your lender should make you look like a rockstar (561 ) 818-7739 -
; : Easy Mortgage LLC is a licensed mortgage brokerage. All loans
— not a fire f,ghter_” WWW. EasyMTGS.com are subject to credit approval. Interest rates and loan programs
. EQUAL HOUSING are subject to change without notice. This is not a commitment to
— The Easy Mortgage Promise NMLS 1666459 @LEN DER lend. Terms and conditions apply. Not all applicants will qualify.
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LuAnn Vizzone
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firstsourcetitle.com

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let’s talk!
239-500-JUNK (5865) Reach out to the publisher REAL PRODUCERS

of this magazine today.

. . FirstSource
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COVER STORY

The Powerhouse
Behind Naples’
Hottest Builds

BY JESS WELLAR
PHOTOS BY MICHELLE REED

ore Kendall Borelli ever
ecame the top female solo agent
in Naples, she was simply trying
to carve out a career that actually
felt like hers.

After earning a marketing
degree from Southern Methodist
University and bouncing
between a handful of local
marketing jobs in Naples, she
came to the conclusion she was
meant for more.

“I got my real estate license
shortly after moving to Naples
and worked in marketing for five
years,” she shares. “But I made
the leap to full-time real estate
because I knew there was more
growth potential.”

That leap didn’t just reroute her
career — it set her up for one

of the fastest ascents in Naples
luxury real estate.

Making the Leap

Kendall grew up in Southern
California and went to school in
Dallas before moving to Naples
with her college sweetheart, Parker
Borelli. He joined his family’s
construction business, and she
planned on finding a marketing job
with upward mobility. What she
found instead was a growing itch
to try something different.

Once they were married, real
estate began to make more sense
than anything she’d done in the
corporate world. Her husband’s
investment properties needed
attention, especially on the sales
side, and Kendall felt that her
marketing background, paired
with her natural drive, made her
the perfect fit.

“I worked on some real estate
transactions here and there and
realized that my husband, who

is a custom home builder, had
a major hole I could fill with his
investment properties,” Kendall
recalls. “Thankfully, Parker was
supportive of my decision.”

By 2019, Kendall was all in, taking
courses, joining NABOR, rebranding
her family’s brokerage, West Shore
Properties, and managing every
buy/sell transaction for Borelli
Construction’s investment portfolio.
And when the market exploded
shortly thereafter, Kendall was
ready. The COVID boom, Hurricane
Ian recovery, and the surge in high-
end new construction placed her
front and center in Naples luxury
real estate.

Built Better, Sold Better

Today, Kendall partners closely
with Borelli Construction, selling
impeccably built custom and spec
homes ranging from $5 million to
$10 million, sometimes even more.
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Kendall Borelli partners with her husband, Parker,
selling his custom Borelli Construction homes.

Her results speak to that
synergistic relationship: $87.7
million in volume across 18
transactions in 2024, with, at the
time of this writing in late 2025,
projections pointing even higher
for the year. She’s earned four
Sand Dollar Awards, Top 50 Real
Producers recognition two years
running, and is ranked number 7
overall in Naples by RealTrends.

“I am lucky to partner with my
husband and be able to sell homes
that I believe are truly superior to
other builders,” she says. “Other
REALTORS® know to come to me
when they have a buyer looking
for new construction that families
can enjoy.”

But success didn’t come without
friction early on.

“When I first started full-time, I
was working in neighborhoods
with high price points because of
my husband’s connections, and
some of the big agents didn’t take
too kindly to my sudden presence
— especially given my young
age,” she remembers. “It has
taken time to earn the respect of
my peers, but that also motivated
me to rise to their level.”
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And rise she did, becoming the
highest-producing female solo
agent (per 2024 RealTrends )

in one of the most competitive
luxury markets in the country.
Yet, she isn’t someone who hangs
her hat on titles.

“I am not really an inspirational
quote type of person, either,” she
laughs. “I just get after it every
day and enjoy getting creative to
keep deals together.”

Kendall is a powerhouse in

the market with a high level of
professionalism, but her clients
know her as a relationship-driven
Realtor who actually listens and
genuinely cares.

“I enjoy being kind and building
relationships while remembering
that a real estate sale becomes

somebody’s home,” she offers. “I
am also a very strong negotiator
and sometimes that takes other
agents by surprise.”

Life at Home

Behind the scenes, Kendall is a
proud wife, a mom, and someone
who finds just as much joy in

her everyday life as she does in
closing a major luxury sale. She
and Parker met in college and
have been together 13 years,
celebrating their 10th wedding
anniversary this April.

Their two daughters, Poppy (3)
and Paisley (6 months), keep life
busy in the most rewarding ways,
even if Kendall is missing sleep in
this season of life. The Borellis also
have two miniature Australian
shepherds, Blue and Maple, who
complete the family crew.




(1

It has taken time to
earn the respect of
my peers, but that

also motiyated me to
rise to %

oo 3

Travel is woven into their routine
whenever time allows: Dallas,
Disney, Minnesota, and Palm

Beach are regular favorites. [ J N FOR INSPIRED SPACEST

Kendall’s family is also committed LR ¥ ~ A BIMETRY | COUNTERTG:E-E‘; | FLOORING
to giving back, donating to, and ' - : . X

attending events for various local
charities and foundations.

When she does manage to carve
out personal time, Kendall plays
tennis for fun, golf to be social,
and spends plenty of time getting
fresh air: “I enjoy throwing

the ball for our dogs and being
outside with our daughter while
she rides her scooter or runs
around,” she shares.

Banner Year Ahead

As for what’s next, Kendall is
entering her biggest professional
year yet.

“I am sales director for a new
development, Harbour House,
on Gulf Shore Boulevard North,
which Borelli Construction
launched in January,” she beam:s.
“This is a huge project for us;

we are so excited to bring this
beautiful piece of property to the
Miracle Mile that was devastated
by Hurricane Ian.”

The project includes 14 luxury
units, and Kendall will personally
lead all sales. “Balancing those
sales with spending time with my
daughters and raising them to be
independent and kind women is
my top priority,” she affirms.

When asked whether she could
ever see herself doing anything
other than real estate, her answer
is immediate: “I don’t believe I
could do anything else,” Kendall
concludes thoughtfully. “This
business is so intertwined with
our family, and I certainly don’t
see my husband slowing down

any time soon!” e NAPLES SHOWROOM
2082 Trade Center Wdy Naples, FL, 34109 | 239.378.5219
FLORIDADESIGNWORKS. COM




WHERE Top producers don’t rely on luck.

THEY RELY ON
EVERY PRECISION.

When your name is on the line, every detail matters.
S I E P 0 F That’s why the agents who lead the market choose an
inspection partner built for clarity, speed, and confidence.
” What sets us apart:
o | - = Comprehensive 360° inspection experience

= Clear, visual reports delivered within 1-2 hours after inspection.
= Repair estimates that help reduce renegotiations
= A white-glove experience your clients remember

BE YOUR GIFT

=k

Confident closings are built — not hoped for.

—~~ S\ THEPINATEAM

"oWERED BY
NEW AMERICAN FUNDING

GIOVANNI MATITA VIRI MARTINEZ
NMLS#447645 NMLS#1790517 Scan to Say E +F E
giovanni@beyourgiftgroup.com viri@beyourgiftgroup.com Yes to Fun, -FJ.- .

FRT="4
239.253.5939 239.537.5485 Say Yes to Us =
NG
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HOME INSPECTORS
Book A Home Inspection | 239-427-4888

NMLS ID#6606

Elevate Your
Image

WITH

Michelle Reed

PHOTOGRAPHY

REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

Keserve Your gmmﬁ;{a%
239.404.8158

michellereedphoto@me.com

michellereedphotography.com

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS
v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

BLAKE CHAPMAN

stateinsuranceusa.com
(239) 837-5055
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NEW

FRAME
Fhotography

HEADSHOTS
PERSONAL BRANDING

10 Book Your Session

Visit newframephotography.com

239.200.9099

GET TITLE COMPANY RATES
& EXPERT GUIDANCE

il 'n

GOODWIN LAW, P.A.

Real Estate * Probate * Wills & Trusts

Serving Florida with offices in Naples and Palm Beach

Partner th Us for A||
Your Client's Transactions

AMPION .. -
M /2023 e
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HOST YOUR EVENT AT

VENTURE X
<

Venture X is a luxury co-working
office space, located in the heart of
Naples, FL. The beautifully designed

space doubles as the perfect
location for your celebrations! With
floor to ceiling glass windows and an
open floor plan, Venture X welcomes
you and your guests with soft
seating, live plants, and natural light
that flows throughout the entire
event space.

Fully furnished with large sectional
couch seating, and family styled
tables. Fitting up to 130-people,

Venture X is a flexible space fit for

baby showers, bridal parties,
rehearsal dinners, holiday events,
professional networking gatherings
and more.

We look forward to your seeing your
special memories come to life here
at Venture X!

PLEASE REACH OUT FOR FUTHER
PRICING AND SCHEDULING DETAILS

NAPLES.FL@QVENTUREX.COM
239.326.3455




MOORE

THAN A TRANSACTION

/ ’ A| WHEN YOU PARTNER WITH US YOUR
A CLIENTS ARE TREATED LIKE FAMILY

Print Me

Brittany Moore MOORELENDINGGROUP.COM TylerMoore
M I Regional Branch Manager Producing Branch Manager
o re NMLS # 824215 @ NMLS#: 1408486
o 239.292.4194 239-292-4191
BMoore@moorelend.com TMoore@Moorelend.com

Were you, your broker, or
the team featured in an
issue of Real Producers?
Want a copy of your article
or full magazines that you
were featured in?

NAFLES

MOORE

AN G RO

****** » - S

Reprints!

What the heck is a reprint? A reprint is a four- or eight-page

bound, printed piece on magazine-grade paper with your full Nina &

article — and you on the cover. A SPECTRUM
y CEI’]D 0 7 [‘.I‘.-("\'[‘.Mlit’ J

Why do | need those? l..lﬂ.ﬁ:ﬂ —==

These reprints are a professional marketing tool that can help I PAADAR. e Suadard e fome Sereices
brand you, your team, and/or your business.

* Use on listing appointments

* Send out to friends and family

* Send to clients with your holiday greetings

* Brokers, use as recruiting tools for capturing new talent

* Use when farming your favorite neighborhood

What if | changed companies or need something corrected on
my article?

No worries! We can make any changes needed. We send you a
proof, you approve, and then they are sent to you via FedEx.

Who can buy these?
The REALTOR® that was featured, the broker, our partner, or
family. Anyone who wants to promote you.

" = Dedicated Smgle Vehicle Management-
Estate Management kX Pomt of Contact Services Place
Handyman _ : f_ 'Projgct Management % Concierge

How do | order?
Email SWFL@n2co.com.

- Serwces Ve;tdpr nverSIght Serwces

- ==
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239 T77. 6173 | WWW SPECTRUMCONCIERGE COIVI | INFO@SPECTRUMCONCIERE COM
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Fast Turnaround
Durable, Full-Color Signs
Custom Riders & Open House Kits

BEHENAN
HEYESEE

B
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Smiley Graphics & Promotions
We’re so much more than a print shop!

We're a proud partner with
Prime Post, for all your sign
installation needs

PRIME ["OST

Carolyn Castaneda
carolyn@smileygp.com
239.298.4691
smileygp.com

006
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CHAPIVIAN
INSURANCE

GRAOuUP
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LEFT TO RIGHT: BRIAN CHAPMAN, JANESSA WEILAND, CA

INSURANCE
THAT DOES.

DSCDVER A PARTNERSHIP W]
AND REAL PROT' CTION '

DISCOVERTHE CIG
DIFFERENCE: RESET YOUR
- INSURANCEEXPERIENCE!
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