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— ~ OUR TEAM PROVIDES
=l \T= QUALITY RESIDENTIAL
e R e\ ASSISTANCE ALWAYS

AND FOREVER.

OUR EXCLUSIVE

SERVICE INCLUDES:

Video assessments.

Exterior inspections.

Onsite Maintenance repairs.
Excellent communication.

Full service Insurance

i é E claim handling.

Roofing, siding, gutter
replacements and repairs.

FOREVEREXT.COM

833-4EVER-00



With over 50 years’ combined mortgage experience

We're your Georgia Brownllaven

. HOMES
lending experts 1 CUSTOM HOME BUILDER

The dynamic duo - Real Estate Prqf'essz'onals:

First home, vacation home or investment property, we'll give your

clients a superior mortgage experience. X L et ’S Build Success Tagetber
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CHECK OUT SOME OF OUR RECENT BUILDS! =
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At Brown Haven Homes, we know that
great Realtors are essential to matching
buyers with their perfect homes. That's
why we've created a referral program
that rewards your hard work and your
expertise.

-
Y

Bring your buyers and receive:

* Competitive commissions on
every sale (3%). Paid when
your client breaks ground.

* Full commission protection - we
honor your registration

« Co-op advertising opportunities

* Open houses and broker events

* Dedicated support from closing
to move-in

* Access to inventory before
public release

Contact us! Liz Coffey
Branch Manager | NMLS1233526

lizec@maxwellmeortgageloans.com
FINANCING THE WORLD, i
ONE LOAN AT A TIME cem.com/liz-coffey

Lauren Maxwell
Executive Vice President | NMLS331415

MAXWELL & COFFEY lauren@maxwellmortgageloans.com *Prices shown above are for the base plans and the homes in the photos may included additional paid investment options.

SCAN HERETO SIGN UP
FOROUR PARTNER

PROGRAM ANDTO
LEARN MORE!

$472,519

239.596.0500
CROSSCOUNTRY MORTGAGE MaxwellMortgageLuans.cum BROWHN HAVEN HOMES ELLIJAY BROWHN HAVEN HOMES DAWSONVILLE BROWN HAVEN HOMES OCONEE
587 Highland Crossing, 837 Hwy 400 South Suite 105 1105 Lake Oconee Parkway
Ellijay, GA 30540 Dawsonville, GA 30534 Eatonton Ga 31024
CROSSCOUNTRY MORTGAGE, LLC | 1301 Village Park Drive. Suite 202 | Greensboro, GA 30642 | NMLS2690863, Equal Housing Opportunity. All loans Brownhavenhomes.com Brownhavenh THas S Brownhavenhomes.com
subject to underwriting approval. Certain restrictions apply. Call for details, NMLS3029 www.inmilsconsurmeraccess. orgl 28VIP_8ebabzOfr 706-870-2545 706-970-2480 706-B08-6584

See httpsfficrosscountrymortgage comflicensing-and-disclosures/state-disclosures! for a complete list of state licenses




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CATERING & EVENTS
Cindy Lynn’s Gourmet
Gatherings

(404) 667-7587

CLEANING - RESIDENTIAL
& COMMERCIAL

Home Clean Heroes

(770) 554-2224

CUSTOM HOME
BUILDER/REMODEL
Exodus Design Build
(470) 934-0058

CUSTOM HOME BUILDERS
CottageSmith
(770) 335-2655

Great Home Endeavors
(470) 968-7238

KINGSWORTH CONSTRUCTION
(678) 373-2608

Windsor Custom
Homes of Georgia
(470) 946-3767

CUSTOM WINDOW
COVERINGS & PATIO SCREENS
Bloomin’ Blinds of

Cumming & Johns Creek

(404) 360-0906

DATA / CALLING / Al

/ VIDEO EDIT

M Power Solutions, LLC
(410) 936-3675
Wwww.supermpower.com
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DOCK BUILDER
Dock Cares
(706) 897-6449

EVENT SERVICES
North Georgia Event Solutions
(614) 623-4279

HARDWOOD FLOORING
FATHER & SON FLOORS LLC
(470) 214-9300

HOME BUILDER - CUSTOM
Brown Haven Homes
(828) 735-4184

HOME INSPECTION
Abernathy Home Inspections
(404) 996-7690

Blue Ridge Home Inspections
(706) 633-3377

HOME ORGANIZING/STYLING
Styl Home Enhancements
(617) 633-5050

HOME PREPARATION
SERVICES

HOMEstretch NE Atlanta
Mike Lundy

(404) 683-6195

HOME STAGING/BUSINESS
STAGING/INTERIORS

Set The Stage Athens

Lake Country

(706) 750-9975

INSURANCE: AUTO/HOME/LIFE
Branton Wiseman-State

Farm Insurance

(678) 679-9577

Brightway Insurance,
The Caldwell Agency
(470) 281-9600

Clear View Insurance Agency
(770) 998-6469

MORTGAGE BROKER

JOHNS CREEK MORTGAGE, LLC

(678) 632-0080

Maxwell Coffey Mortgage Team
Liz Coffey
(706) 816-0613

Pennix Mortgage
(404) 4511250

MOVING & HAULING
Square Cow Moovers
(706) 229-7639

OUTDOOR LIFESTYLES
COHUTTA FISHING COMPANY
(770) 547-9612

OUTDOOR LIVING
Down South Construction LLC
(678) 793-9788

PHOTOGRAPHY
Stanley Real Estate Media
(706) 998-3232

PROPERTY MANAGEMENT
/ SHORT TERM RENTALS
Red Bird GA Property
Management

(706) 664-2933
redbirdga.com

REAL ESTATE COACHING
Jessica Wade Real

Estate Coaching

(770) 540-3641

REAL ESTATE MEDIA
Social4Business
(706) 580-2349

REAL ESTATE TRANSACTION
COORDINATOR

Elite Closing Solutions

(470) 299-3995

ROOFING

Ascend Roofing and
Contracting Inc
(404) 757-9824

ROOFING & GUTTERS
Glory Roofing, LLC
(706) 656-0391

ROOFING, SIDING & GUTTERS
FOREVER Exteriors
(833) 438-3700

SOCIAL MEDIA &
CONTENT CREATION
Gridhub

(706) 468-3258

SOCIAL MEDIA MARKETING/
MANAGEMENT

Kadima Collective

(678) 960-8479

ge wishes
you this Jrish Blessing:

May good and faithful friends be yours, wherever you may roam.

May the road rise up to meet you. May the wind be always at your back.
May the sun shine warm upon your face, the rains fall soft upon your fields,

and, until we meet again, may God hold you in the palm of his hand.,

HOW WE HELP [E]}5
YOU CLOSE 3

MORE SIDES! ;
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It's a tough market out there for buyers! We need every advantage we can get, Shelby
and the RE Edge program is it. | was able to get my first-time homebuyers into a home of
their dreams with Shelby and his program. A little prep work on the front end before you

submit your offer gives your clients the ability to compete with Cash buyers.

CALL OR TEXT 404.451.1250
FOR A COMPLIMENTARY CONSULTATION

JILL BERNARD, REALTOR
Southern Porch Homes Atlanta Communities

We dedicate ourselves to providing the most competitive rates for the following loan options.

CONVENTIONAL | SELF-EMPLOYED | VA/FHA | SBA | COMMERCIAL LOANS

Shelby Pennix

Mortgage Banker

| can help you, family and friends in these states:
GA, FL and AL w/access to lend in 48 states

shelby@pennixmortgage.com
4044511250 « www.pennixmortgage.com
2195 Tully Road, San Jose, CA 95122
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If you are interested in nominating people for certain stories, please
email us at: Nick.Stevens@RealProducersMag.com
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CONTENT
IS THE

FUTURE

Personal Branding Content for
Real Estate Professionals

« STAND OUT ON SOCIAL MEDIA
« ATTRACT INBOUND LEADS
* BUILD TRUST AND CREDIBILITY

TEXT “CONTENT” +1706-468-3258
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Local & Long-Distance Moves * Commercial Moves & Labor-Only Moves

salddns @ ‘Bupjdedun ‘Bupjded

w0
0]
=
o
=i
K4
o
<
(0]
w0
Q0
(%]
-+
o
~
[
Q
®
w0
<
c
o
o
=}
w0

What We Provide:
Vacant & Enhanced Home Staging
Model and Parade Home Staging

Pre-Listing Consultations
Love Your Space Consultations

SE"’ '|'H E STAEE Furniture and Decor Sales for STR, Offices,

® Student Housing, Assisted Living
ATHENS LAKE COUNTRY Contact us now to elevate your listings
— and your commissions.

706-750-9975 « sara.tintle@wesetthestage.com
setthestagealc.com

setthestage_athenslc @ SetTheStageALC

MAXIMIZE YOUR RENTAL INCOME
Let Us Manage the Details

Aggressive property marketing & tenant screening
« Rent collection & financial reporting

Maintenance, repairs, & regular inspections

o
RED BIRD R =

108 Scott Oak Drive, Eatonton, GA 31024
706-664-2933 | redbirdga.com

ﬁredbirdga @@redbirdgapm m redbirdga

i Call now for a free rental

analysis and see what your
property is really worth!

Ask us about our Agent Referral Program!

Mountains, Lakes & Athens Real Producers - 9



Partner with Johns Creek Mortgage for: \VJ . T - ed
Tailored Solutions | Satisfied Clients Your rUSt -
Seamless Transactions | Exceptional Service - O
3 Team for

Streamlined Process | Quick Approvals
) Mortgages'

Meet

The
Team

i‘ f
Dan Allsup Steven Neville Cam Jimenez
Ad and Content Manager Social Media Videographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed
therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within
the Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher
may be held liable or responsible for business practices of these companies.

brighter

g . CONTACT US LEARN MORE I love working with the team at
() 678-632-0080 ]
@ JohnsCreekMortgage.com .

Johns Creek Mortgage, LLC
6455 E Johns Crossing, Suite 350 E'
Johns Creek, GA 30097

Trusted Insight For Every Home:

o | VGRS moging  Wol X AT . [=] Johns Creek Mortgage! Every lender is

always willing to help in any way they

can, making the process smooth and

HOME COMMERCIAL PERSONAL
o @ fEP] 55 = stress-free... If you're looking for a
AUTO LIFE UMERELLA MOTORCYCLE BOAT

Brightway, The Caldwell Agency, has your back

=3 e rs s knowledgeable and supportive
=Y Vg
with all the options you need to pave the way to a J‘ () 11 ]'] ‘S C I 6(" l\
brighter tomorrow. MORTGAGE mortgage team, you Cﬂnffgﬂ

SLANTERAQRUTE TIRNG Experience | Expertise

Supericer Quality

wrong with this group!

Contact Us

S NMLS #2320634 | Se Habla Espafol - Cha L.

HORin X
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EAR VIEW

INSURANCE AGENCY

We find the Right Coverage for the Right Price!

@ Home or Condo Insurance @ Landlord Insurance
@ Commercial @ Auto Insurance

We are continually adapting with the market & adding
carrier solutions to assist each client.

Drake Dodson
110-998-6469 | Drake @ClearViewlIns.com
www.myagentdrake.com

* ELITE
CLOSING SOLUTIONS

/@am

Founder & CEO

NORTH GEORGIA EVENT SOLUTIONS =

ot Georgiavenl

-

— NorthGAEventSolutions@gmail.com * 614-623-4279
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YOUR OUTDOORS INTO
A LUXURIOUS ESCAPE

Down South Construction brings luxury outdoor living to life in the North Georgia
Mountains. We're a family-owned company known for quality, craftsmanship, and custom
design. Our team creates stunning patios, outdoor kitchens, fire pits, and lush landscapes.

We also build breathtaking pools and water features for your personal backyard oasis.

# =
— g b
%._E Dive into lixury, H%] Perfect for culinary enthusiasts. ‘:?'E‘! Beautiful designs for leisure. rﬂ.ﬁ] Stylish outdoor solutions.

P a
C% Tranquil aesthetics. Enhance beauty with greenery. Ideal for evening gatherings.

CONTACT US o .www dsconstruction.cc .{E?E} 793-9788 £l . info@dsconstruction.cc

Transform Your Client's
Space with
Expert Home Organization

Simplify life with personalized home
organization and decluttering solutions

@ Home Organization
@ Decluttering
@ Senior Downsizing Support

(617) 633-5050 | mystylhome.com
limor@mystylhome.com

Mountains, Lakes & Athens Real Producers - 13



COVER STORY

Put the Petal ro the
Metal In Real Estate

Full Throttle Ahead

WRITTEN BY ELIZABETH MCCABE
PHOTOS BY ALLIE SANTOS, AT OAK
HOUSE DISTILLERY & SPEAKEASY

orn in Thailand to missionary
parents, Nina Burkdoll grew
up as number six of thirteen
children in a family of
eight girls and five boys. She attended
Thai school, studied traditional Thai
dance, and her family had the honor
of performing for President Barack
Obama during his visit to Thailand in
2012, all while being immersed in a rich,
multicultural environment that shaped
her understanding of people and culture.

At 20 years old, Nina moved from
Thailand to the United States alone with
just two suitcases and 1,000 dollars to
attend school. She worked multiple

jobs while earning her degree and
moved between a couple states before
eventually settling in Athens, Georgia.

A season of profound loss ultimately led
her to real estate. She lost two sisters,
and in 2020, Nina’s father was diagnosed
with Stage 4 brain cancer, and her
family lost him just a few months later.
Because of COVID restrictions, she

and her siblings were unable to be by
his side at the end, a reality that left a
lasting imprint on her heart. As he was
taken off life support, something within
her shifted, and a defining belief took
root. “I realized I was living my life

for other people instead of listening to
what I truly wanted,” she reflects. “If
my Dad and my sisters had another
chance at life, they wouldn’t be afraid.
They would take chances and do hard
things. I decided to live that way in their
memory and to give everything I had.
That decision is what ultimately moved
me into real estate.”

When Nina earned her license in March
2021, she stepped into the industry with
no safety net and no built-in sphere.
She had just moved to a new city where
she did not know anyone, yet she

was determined to build something
meaningful from the ground up. “I had
no backup plan in real estate,” she says.
“Ijust jumped in. I had to make it.”

From the very start, Nina understood
that if she wanted to build something
extraordinary, she could not do it alone.
Shortly after getting licensed, she began

Mountains, Lakes & Athens Real Producers - 15



It’s about how you
treat your clients,
how you pour
into newer agents,
and how you give
back to the real
estate industry.”

coaching with Brandon Mulrenin, whose

focus on skill, strategy, and mindset
transformed the way she approached
her business and, just as importantly,
herself. At the same time, veteran
REALTOR® Ellen Purvis of Coldwell
Banker Upchurch Realty took her under
her wing, modeling what it looks like to
build a career anchored in ethics, honor,
and integrity, and those two voices
together became the compass that has
guided Nina’s path ever since.

“I sold 34 houses in my first year,” she
says with a smile. That year, she also
earned “New Face of the Year” at her
local association and “Rookie of the Year”
at her brokerage, clear confirmation that
she had found her calling.

In her second year, Nina set her sights
on planting deep roots in Athens. “I was
truly starting from scratch,” she recalls.
With no existing sphere and no built-in
connections, she relied on one guiding
belief: “If I can give someone the best
experience possible in customer service
and keep their best interests at the
center of every decision, I can build a
business,” she says. That philosophy led
to 40 homes sold in 2022.

Her commitment to clients is also
shaped by her own difficult real estate
experience before she ever became an
agent. “I purchased a property and did
not receive the best representation,”
she shares candidly. A situation that
underscored how vulnerable buyers
can be when they do not have a strong
advocate. Today, protecting clients
from unseen issues and guiding them
through potential pitfalls is one of the
things Nina does best; she turned a
disappointing chapter into a promise
that her clients would always be fully
informed, supported, and genuinely
cared for.

Year three brought one of the highest
honors in her career: being named
REALTOR® of the Year, an achievement
many agents never experience in

their lifetime. The award is especially
meaningful to Nina because it is not
about production. “It’s about how you
treat your clients, how you pour into
newer agents, and how you give back to

the real estate industry,” she explains.
“To be recognized for those values
means more to me than any number on
a scoreboard.” It was another reminder
that showing up with integrity, even on
the toughest days, is always worth it.

Each year, Nina has continued to evolve
both professionally and personally. In
2024, she stepped far outside her comfort
zone and embraced social media. “Before
that, I was a hater,” she admits. “My
coach told me, ‘If you don’t start making
videos, I'm going to fire you.’ IThad no
idea what I was doing.” She showed

up anyway. The result? Twelve clients
came directly from social media that
year. In 2025, that number doubled to
24 social-media clients, and she closed
a remarkable 76 homes, bringing her
total to more than 250 homes sold

since getting her license. What began

as something uncomfortable and
intimidating became one of the greatest
catalysts in her business.

Nina has built her business without
buying leads or running ads. “It’s all
organic growth,” she points out. “Video
is a big part of my business now, and

Mountains, Lakes & Athens Real Producers - 17




I feature my listings there. My clients
really love being showcased in that
way.” Her content blends real estate,
community, and lifestyle, creating an
authentic connection with the people
she serves. As her business grew, so did
her platform: she has had the honor

of traveling and speaking on stages,
panels, and at brokerages around
Georgia, sharing about lead generation,
mindset, and the power of consistency.
Along the way, she has built a strong
nationwide network of agent referral
partners, turning relationships into a
steady stream of trust-based business
across the country.

18 - March 2026

If I can give someone the
best experience possible in
customer service and keep

their best interests at the

center of every decision,
I can build a business.”

A big part of Nina’s heart belongs to
Athens itself. The people, and the local
businesses that define the area she
serves. “Athens is special,” she says. “The
energy, the creativity, the way people
show up for each other.

Outside of work, Nina describes herself
as a devoted homebody. “I love art,
music, cooking and spending time

with my animals. 'm a dog mom to
four pups,” she says warmly. She is

also passionate about supporting

local businesses, frequently featuring
local restaurants and shops in her
videos, giving them free exposure and

celebrating the community she loves.
“Restaurants will DM me and say, ‘So
many people came in after they saw
your video,” she shares. For Nina, using
her platform to uplift others is just
another way to invest in the place she
calls home.

Nina reflects on just how much she
has learned in a few short years. Her
priorities going forward are clear:

to help people and agents see the
incredible opportunity that real estate
represents. “I want them to know it can
change their life like it changed mine,”
she says. “Hard things will always be
part of the story, but if you are willing
to take chances and do the hard things,
they can become the very fuel that
pushes you into a future you never
thought possible.”

When she looks back at her journey, one
truth stands out. Leaping into real estate
without a safety net was one of the best
decisions she has ever made. “If I had
listened to every naysayer, I would have
never gotten my license,” she reflects.
Today, she continues to rise in the
industry, fueled by purpose, gratitude,
and an unwavering commitment to the
people who trust her with their futures.

“We are all dealt different hands in life,
but how you play your hand is up to you.”

We design interiors with intention—balancing The
beauty, function, and market appeal. From
everyday living to resale readiness, our work
elevates how homes look, live, and sell.

Reflined

706-970-8481
www.TheRefinedNest.com

PARTNER WITH US
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EXODUS

DESIGN BUILD

Transform Your Home with
Exodus Design Build

Luxury Meets Craftsmanship —
High-quality construction and
remodeling tailored to your vision.

Seamless Design-Build Process —
From concept to completion, we
handle every detail.

Expert Planning & Design — Our team
holds multiple design degrees to
create spaces you'll love.

Trusted Since 2015 - Serving the
Greater Atlanta area with responsive,
reliable service.

Tailored Luxury — More than just
construction, we craft experiences
designed around you.

Help Your
Buyers Strike Gold

Custom window treatments thot maoke the spoce
faal finished, worm, and move in recdy.

Trustesd bl parin ke Fraishing the s
simpie, stylsh, and stress froe.

Call Mow to Save
® (404) 360-0906

il
ﬂ' cumming@loominidinds.com

£} Pocciamss o yiilour s wier s e e s o
B b Ty sl _pslwstrook)

@ vlcomining s cermiDurneming -Gl
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Call us today at (470) 934-0058

Visit exodusbuilt.com to start your dream project!

ROOF SOLUTIONS
REALTORS TRUST

@ Comprehensive Roof Inspections (Free)
) Reliable Repairs & Installations

@ High-Quality Shingles & Financing

) Fast Turnaround for Listings

Call today — ensure every

listing is “show ready"!

GLORY

_IIDO_FING_ (706) 656-0391
Jiwe et you covrts www.gloryroofingllc.com

Blue Ridge

Home Inspections, LL.C

YUUR GO-TO
HOME
INSPEGTORS

8K AL
WHAT WE OFFER

-HOME INSPECTIONS
-COMMERCIAL INSPECTIONS
-NRPP RADON TESTING

-MULTIPLE ADD-ONS
-FOLLOWUP PHONE CALL

CONTACT US
ft.) (706)63:

Every Home
Needs a Hero!

We offer regular and one-time cleaning services, including
move-in, move-out cleans, and post construction clean up!

770-554-2224

atinorth@homecleanheroes.com

e .
@ _@E '-9‘“?‘ 'ﬁ’\m' e
®Cpe RE |l | (02

Specialists On Repairs,
Installing, and On-Site
Refinishing.

CESAR JARQUIN
fathersonhardwoodfloors * 470.214.9300

fathersonhardwoodfloors@gmail.com
www.fathersonhardwoods.com

0
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RISING STAR

AURIELLE
*RYAN

“The core of what makes us good
Realtors is that it was our dream to

live here. Now we get to live it and

love it every day!” Aurielle Billings
grins. “Every door we open, we get to
make those same dreams come true for
others while embracing everything this
Hallmark-card mountain town offers.”

That dream is exactly what makes
Aurielle and her husband, Ryan Billings,
such a natural fit in Blue Ridge. They’re
part of Compass’ E+E Group, but with
clients, they operate as a married

team within the team — two different
strengths with one shared mission that

22 - March 2026

BILLINGS

BY JESS WELLAR * PHOTOS BY JACOB JONES When The S tars Align

Ryan aptly sums up this way: “Living
here is a dream come true for us and
if it’s our client’s dream also, we would
love to help them make that true.”

From Doulas to Fairways

Before real estate, Aurielle spent four
years as a birth doula and also worked
in the service industry for years — the
kind of work that teaches you how to
stay calm and genuinely tuned in to
what people need.

“I think being in the service industry
is a humbling business while working
with a team and customers to meet

their needs,” she explains. “Our
approach is very caring and genuine
and that translates.”

Ryan’s early path took a harder turn.

“I was going to be a 4th generation pest
control guy but my dad was diagnosed
with terminal cancer so we moved

back to Sarasota from Jacksonville,” he
shares. “After he passed, I decided not to
continue into the family business.”

From there, Ryan chased his passion for
golf for years and learned a different
kind of discipline.
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REAL ESTATE felt

like a natural fit for us

both and really was

an answered prayer.”

=
P

“Golf is all about work ethic and putting
in the time — hours spent and trying to
perfect an imperfect craft,” Ryan says
with a chuckle.”

The Hike That Opened the Door

The Billings’ eventual pivot to real

estate has a plot twist that starts with
Ryan lacing up his hiking boots. He left
his full-time assistant superintendent
position at a golf course in Florida in
2020 to go on what he describes as a “life
journey” with his brother.

“This involved walking the Appalachian
trail for 45 days,” Ryan recounts.
24 - March 2026

“During this time it was my wife and I’s
prayers and hope to move to the North
Georgia area.”

And then came the moment that felt like
divine timing with a God wink.

“Every 10-12 days you need to get

off the trail to resupply, so you get
accustomed to hitch hiking.... And
that’s how I met Mike Dalton one day,”
Ryan recalls. “Mike gave me a ride
and during that 30-minute car ride,
we had a great conversation and he
mentioned I should get my real

estate license and join him since he

might have an opportunity for me in
North Georgia.”

Ryan called his wife from the trail
shortly thereafter to share the good news
and she was not only supportive, but
immediately decided she would switch
careers as well. And in September 2021,
the couple obtained their license and
made the career jump together.

“A lot of stars aligned for us at the time
to come up to North Georgia,” Ryan
smiles. “Real estate felt like a natural
fit for us both and really was an
answered prayer.”

Constant Presence

The Billings entered the industry during
the COVID boom, learned fast, and
stayed steady. Once they got licensed
and moved to Blue Ridge, another key
relationship formed — this time with
E+E Group leaders. They are both quick
to credit their team as a big part of why
they’ve grown the way they have: “We
love our team!” Aurielle acknowledges
gratefully. “And Laura Elleby and Thomas
Echea are our team leads that are always
encouraging and inspiring us forward.”

Last year, the pair closed 24 transactions
together on just north of $7.6 million in

volume — and did it while stepping into
the biggest personal transition of all:
becoming parents.

Their clients benefit from the duo’s
different personalities and distinct
styles, and the simple comfort of
knowing someone is always reachable.

Ryan praises Aurielle for her natural
relational skill — and admits this
career has stretched him in the best
way: “Aurielle is the outgoing people-
person but I have surprised myself by
growing into that role in this career,”
he elaborates.
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“And on the building and construction
side, I have some experience in that
industry and it’s been enhanced through
many inspections,” he continues. “So I
bring a lot of that building knowledge
and helpful resources to the table.”

On tough days, their motivation stays
rooted firmly in knowing God has it
under control. That unshakeable faith
shows up in the way they handle stress,
treat clients, and keep perspective.

“It’s an everyday part of our life and
our foundation,” Ryan affirms. “Real
estate can have its ups and downs with
lots of uncertainty at times. We rely
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on our faith to get us through stressful
situations and have so much gratitude
for what God has done for us.”

A New Chapter Begins

At home, life is louder and fuller than
ever. Ryan and Aurielle will celebrate 10
years of marriage this month, and last
June, they welcomed their first child,
Poppy Grace. Their two dogs, Avery (a
Jack Russell) and Chaunci (a Chiweenie),
round out their household and never get
left behind for a spontaneous boat ride.

Beyond the office, the Billings family
leans hard into the outdoors with

[)
T}.‘

a love of boating, hiking, camping,
golfing, hunting, and fishing — plus
plenty of time with friends and family.
They’re also involved with the Young
Professionals of Blue Ridge, staying
connected to the community that made
their dream possible.

As the couple looks to the horizon,
their priorities stay clear: “Raising our
daughter with a love for the outdoors
and the opportunities this area has

to offer is our goal,” Ryan shares.
“Personally, we also look forward

to investing in more real estate and
continued YOY business growth.”

Likewise, Aurielle keeps the door
open for whatever comes next —
because that mindset has served
them well so far. And when it
comes to advice, she brings it right
back to the heart of how

they operate.

“Embrace the people in your
circle,” she concludes. “We rely so
much on our relationships with
our team and our partners every
single day to get the right answers
for our clients. You must work
hard and collaborate to make
something happen.”
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5" THE CORE of what -

makes us good Realtors

is that it was our dream \
to live here. Now

we get to live it and

lové it every day!”

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher

[:J REAL PRODUCERS

of this magazine today.

Help Your Clients Unlock the
Potential in Their Backyard!

In today’s market, Accessory Dwelling Units
(ADUs) are a game-changer for homeowners.
Whether they need extra space for family or
a new income stream, CottageSmith delivers
custom-built, high-quality ADUs that add
value and flexibility to any property.

Why Your Clients Will Love an ADU:

Aging Parents Stay Close
Independence with convenience

Affordable Living for Adult Children
A smart housing solution

Expand Without Refinancing
More space, same mortgage

Rental Income Potential
Stylish, self-contained units

COTTAGESMITH

Tiny Homes - ADU's - Guest Houses - Backyard Cottages
ASK ABOUT OUR REALTOR REFERRAL PROGRAM

JACOB JONES PHOTOGRAPHY

Morth Goorgia Phatographer | Roal Estoto Media | Fortraits | @randing | Evonts
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DOCKCARES.com

SALES-SERVICE-MONITORING

706.897.6449
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YOUR SOCIAL MEDIA SHOULDNT RELY ON LUCK -
IT SHOULD BE STRATEGIC.
5 LETS TURN YOUR SOCIAL MEDIA INTO A GOLD MINE WITH

CONSISTENT VISIBILITY, LOCAL AUTHORITY, AND A BRAND
(' YOUR COMMUNITY RECOGNIZES AND TRUSTS.

X
'’ f_‘-{;/?//' SERVICES: x Contract to-Close #: Soclal Media Markeling

#:- Listing Managemant ﬁ Virtual Assistance

Book a discovery call today! M‘: GO M-PACT

678.9460.8479 reored by Biin Cinaing Snhifiona Patineros) mith

Ascend Above the Rest with
Georgia’s Roofing Experts!

Residential & Commercial Roofing ® Roof Replacements & Repairs
New Installations ® Maintenance Plans ® Specialty Roofing Systems

ASC=ND

4 — AND CONTRACTING INC. —
: | 5 (o — 3 Contact Us Today for a Free Estimate:

Storm Response & Restoration ® Emergency Tarping ® Insurance Claim Assistance 7 404-757-9824 « info@ascendroofinginc.com
Gutter and Gutter Guard Installation e Siding Installation ® Exterior Painting 2180 Elm Street N.E., Covington, GA

ASCENDROOFINGINC.COM
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Unlock the Full Potential of Your Listings

with Stunning Media!

Professional Photography -
Capture every detail and make
your properties shine.

Cinematic Video Tours -
Bring homes to life with immersive
walk-throughs.

Aerial Drone Footage -
Showcase the property and
surroundings from
breathtaking angles.

Virtual Staging & 3D Tours -
Create inviting, realistic spaces
that sell.

Stand Out. Sell Faster. Get Top Dollar.
Impress your clients and close deals with
high-quality, attention-grabbing content.

Ready to elevate your listings?

~
(706) 580-2349 Use code
“RPMLA” and get Eub
cjimenez@mysocial4business.com $100 OFF on
your fist order. SOCIAL4BUSINESS
Scan Here To Get Started! —_— Only for new clients. o

Elﬁfﬁlil We specialize in

™ L3 _;'___ ' 77- H- -1 | r
| iZimpy Realtor Closing Gifts
CONTACT US TODAY! [l R -
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TECHNOLOGY CORNER

WELCOME

I'm Steve Neville, founder of MPower, and I’ve spent

the last few years helping businesses leverage AI and
automation to work smarter, not harder. Each month in
this column, I'll break down how artificial intelligence can
give you a competitive edge in real estate, without the tech
jargon or complexity.

What to Expect
Every month we’ll cover:

* Actionable Tip - Something you can implement today

* Al Tool Spotlight — One practical tool you can start
using immediately

* Latest AI News - Updates that actually matter for
your business

* Reader Q&A - Your questions answered

This Month’s Tip: Better Descriptions in 60 Seconds
Try this prompt in ChatGPT (chat.openai.com) or
Claude (claude.ai):

“Write a compelling 150-word listing description for a [bed/
bath] [home type] in [neighborhood]. Highlight: [3-4 key
features]. Target buyer: [buyer typel.”

(706) 946-3044 * cohuttafishingco.com
490 East Main Street Blue Ridge, GA 30513

30 - March 2026

Example: “Write a compelling 150-word listing description for
a 3bd/2ba cabin in Blue Ridge. Highlight: mountain views, stone
fireplace, creek access. Target buyer: weekend retreat seekers.”

Edit to add your voice, and you’re done.

Al Tool Spotlight: Listing Description Generators
Pedra (pedra.ai) - Completely free Al tool designed specifically
for real estate listing descriptions. Simple, fast, effective.

ListingAl (listingai.com) — Free and paid tiers. Beyond
descriptions, it offers social media templates, virtual staging,
Al-generated videos, and market reports. Great all-in-one
option if you want to expand beyond just listings.

Let’s Make This Useful for You

What AI topics do you want covered? Email me at steve@
supermpower.com or connect on LinkedIn at linkedin.com/in/
realstevenneville/. Your input shapes future columns.

Welcome aboard. Let’s put AI to work for you.

MPOWER

Drew Friedrich

MP WER

MARKETING & Al SOLUTION

Al CONSULTING SEOQ/AEO
AUTOMATIONS SOCIAL MEDIA

GRAPHIC CREATION/EDITING WEEB DESIGN

VIDEO EDITING AD CAMPAIGNS

Al VIDEOS PROPERTY DATA

Al AVATARS/CLONES CONSUMER DATA
PROFESSIONAL VOICEOVERS PHONE/EMAIL AFPPENDS
COLD CALLING AND MORE...

—— GIVEUSA RIWG ———,

Steven Neville (4109363675)

Founder & CEQ STEVE@SUPERMPOWER.COM

o» StateFarm

Proud to support
the neighborhood

Get Homes Market-Ready

Life transitions are hard, we make it easy.

}:%x oy =L = By "_2.:'
Being a good neighbor means being there for my community.

As your local State Farm agent, I'm ready to help whenever gt & Ttait et gy g
you need me. Give me a call.

Get in touch.

Meet the Owners
Mike & Tanya Lundy

Servicing the

" - Northeast Atlanta
Branton Wiseman - J = [ area
Agent
2755 Antioch Rd Ste 500
Cumming, GA 30040-3572 . 404-683-6185

Bus: 678-679-9677
branton@thewisechoice.net
www.thewisechoice.net

HLE ME

stretch

Like a good neighbor, State Farm is there.
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BROKERAGE OPENING

KELLER
WILLIAMS

North Georgia Partners

A Region Ready For
Prime Time

BY JESS WELLAR
PHOTOS BY ALLIE SANTOS

el

There’s a difference between opening
an office because it looks good on a

map and opening one because the
market demands it. Dawsonville and

the surrounding tri-county area didn’t
suddenly become desirable overnight;
the growth has been quietly accelerating
for years as the area has steadily been
pulled into Atlanta’s sprawling orbit.

Seizing the opportunity to provide
infrastructure, Keller Williams North
Georgia Partners officially launched this
month with a clear purpose in mind:

to serve an emerging market that has
officially outgrown its “rural” label.

Based in Dawsonville and covering
Dawson, Lumpkin, and White Counties,
the brokerage is the first national real
estate franchise to formally plant roots in
the region — a milestone that signals both
confidence and long-term commitment.

For brokerage co-founder Nick Taylor,
the launch was a natural next step to fill
the gap.

“We have been serving that tri-county
area from our Cumming sister office
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so it made sense to better serve more
people in the area and be closer by
opening an office nearby,” Nick explains.

The expansion is easy to understand
once you look at the numbers.

“Affordability has driven this growth
north from the suburbs of Atlanta,” Nick
offers. “For the price point, you get more
space. New construction in the $400,000-
$500,000 range is flourishing in the area,
as those same homes would cost well
north of $700,000 just a bit farther south.”

Add proximity to Highway 400 and

a manageable commute into The Big
Peach, and the equation becomes
obvious. For buyers and agents alike, the
region has shifted from overlooked to
undeniable.

A Proven Model

Nick isn’t building the new brokerage

in a vacuum. He is working alongside
investor Jacqueline Arthur, who is also the
Operating Partner of the highly successful
Keller Williams office in Cumming — one
of the most dynamic and successful Keller
Williams offices in the country.

“Our sister office in Cumming was the
largest brokerage by agent count in
Dawson and Lumpkin counties prior
to the launch,” Nick notes with pride.
“And they currently have the highest
per agent income for the entire award
winning Southeast region with KW.”

“Even within the KW system model,

our sister office is a thriving, highly
successful and consistently ranked office
on the national scale of performance
and standards,” he adds.

Nick’s own career path significantly
shaped how he views brokerage
infrastructure. Licensed in 2015, he
joined a small luxury boutique firm,
an experience that gave him clarity on
limitations. For him, the KW franchise
isn’t about branding, it’s about giving
agents real leverage.

Better resources and training matters,
especially as the industry grows more
complex. Keller Williams’ national

platform brings built-in systems,
advanced education, and proven models
that allow agents to focus on production
rather than patchwork solutions.

Culture Is the Framework

In addition to national cache and
resources, equally important to Nick is
the high-energy office culture agents can
expect. Success to him isn’t measured
solely in an agent’s transactions, but in
sustainability, building businesses that
support full lives, not consume them.

“We are a company of culture that
truly believes in God, Family, and
then Business,” Nick states. “That is a
standard motto at KW.”

“We’re all here to grow thriving
businesses of course, but we also
want to live a life of design and help
each other and the community,” he
continues. “We achieve this by having
a standard of living that allows you
to live your best life with loved ones
while also living it with likeminded
individuals.”

Thankfully, the Cumming office has
already set the tone.

“Our sister office is known as a
champion of culture,” Nick affirms. “We
give back, help with charities and are
involved in many local organizations.
We do a significantly higher amount

of that type of work compared to other
brokerages and want to continue that
tradition in our new office.”

Built for Agents, By Agents

Perhaps the clearest differentiator at
Keller Williams North Georgia Partners
is how leadership views the relationship
it has with the agents who decide to
hang their hat with them.

“A lot of brokers go into the brokerage
business to build their own brand,” Nick
explains. “But we look at our success as
the agents’ success — so if they’re not
succeeding, we are doing something
wrong because they are our clients.”

That perspective informs everything,
from support systems to expectations.

At its core, KW North Georgia Partners
focus is deliberately centered on helping
agents define and reach their own
version of winning within a supportive,
values-driven environment.

As Nick sees it, leadership isn’t about
spotlight or scale, but support:

“Every agent defines their success
differently,” he offers. “Some are driven
by making a million dollars a year, some
just want to augment their income to
save for retirement or go on a nice trip.
Regardless, it’s our job to come alongside
them and support their goals.”

On The Horizon

Growth will come, but Nick emphasizes
it will be a natural expansion. He
envisions 75 to 100 agents onboarding
this year with a 150-200 agent roster

soon after — but only with the right
people and it’s a high bar by design.

At the center of this vision is Keller
Williams Luxury, which is setting a new
standard for luxury real estate in the
North Georgia mountains. This office is
intentionally built to serve everyone but
especially high-end buyers and sellers with
elevated marketing, specialized expertise,
and a refined client experience positioning
it as the premier destination for luxury
representation across the region.

“Agents that wish to grow their business
and also want the resources of a
national powerhouse are welcome to
reach out,” Nick suggests. “But we also
want agents who match our culture —
agents who are moral people doing good
business who desire to grow personally
and professionally will be a great fit.”
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NEW HOME CONSTRUCTION
DESIGN-BUILD SERVICES
Monday May 4th, 2026 PERSONALIZED FLOOR PLANS

8:45a-3:30p | The Hall At Bourbon Brothers QUALITY CRAFTSMANSHIP
- _ ON-TIME, ON-BUDGET DELIVERY

Featuring keynote speaker Shari Fitzpatrick creator of the world’s
famous line of gourmet-dipped strawberries, the renowned Shari's
Berries and Jessica Wade, top producing real estate leader and mentor.
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Serving Lake Oconee and Surrounding Areas DI D "I L ’Ihi S n
: ¢ ove This Stuft!

470-WINDSOR
WindsorCustomHomesGA.com D Her]l’y Darby, OWI’ICI'

Coupon Code RP30 for $30 Off [Erair
P [l =+ Call today to schedule a consultation!

ED”QFE EXCLUSIVE OFFER FOR
LIGIN]s REAL PRODUCERS:
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Custom Home Design & Build: Tailored to your client's needs and style. l / ‘ ‘ /
Luxury Renovations: Elevating existing spaces with precision and care. R ——— Y

Project Management: On-time, on-budget delivery with open communication. . \ ‘/ ‘/

Additions & Expansions: Expanding possibilities while maintaining harmony. CONSTRUCTION

Site Evaluation & Preparation: Ensuring the perfect foundation for every home.

At Kingsworth Construction, we specialize in crafting custom homes that match your clients' unique visions. With

a focus on quality, innovation, and seamless collaboration, we make the home-building process an exceptional
experience—for you and your clients.

Visit kingsworthconstruction.com to explore our work and start the conversation. 678-821-2070




