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YOU ARE INVITED

TOAST
TOP

TOAST
TOP

TO THE

You are cordially invited to Toast 
to the Top, an exclusive gathering 
of the Top 500 real estate 

professionals in Memphis—bringing together 
the very best in the industry for an evening 
of connection, celebration, and inspiration. 
Join fellow market leaders as we elevate the 
culture of real estate, strengthen relationships, 
and honor excellence across our community.

Thursday, March 26 

Orion Financial – The 
Wonder Bread Building 

 
400 Monroe Ave,  

Downtown Memphis 
Scan to RSVP
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If you are interested in nominating people for certain 
stories, please email us at: jeff.white@n2co.com
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1114 Poplar View Ln N | Collierville, TN 38017 | 901.203.0043 | RodLovelace@Allstate.com

INSURING YOUR TOMORROW, TODAY. ARMSTN
AND

MORE

Close to nature, close to opportunity, 
close to perfect.



Memphis Real Producers • 76 • March 2026

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLOSING - TITLE 
& ESCROW
EDCO Title & Closing Co
Ty Harris
(901) 596-5276
(901) 382-0470

Guardian Title, LLC
Jason Lashlee
(662) 262-1800

Harkavy McDaniel 
Kaplan & Salomon, P.C.
Jeremiah McGuire
(901) 494-1622

Hodges Law Firm, PLLC
Rees Hodges
(901) 238-8960

Home Surety Title 
& Escrow, LLC
Jeff McEvoy
(901) 737-2100

Medlock Title & 
Escrow, LLC
Sophie Anderson
(901) 436-1414
www.medlocktile.com

Quality Title Group
(901) 249-4787
qualitytitlepro.com

Sure Title Company
Carrie Lacher
(901) 558-6299

CLOSING GIFTS
Cutco Closing Gifts
Ben Cunningham
(318) 364-7046

COMMUNITY 
DEVELOPMENT
Tipton County 
Community 
Development Counsel
(901) 313-9024

CONTRACTOR/ROOFER
Kreunen Construction 
& Restoration, LLC
(662) 895-6025

ELECTRICIAN
Quality Electric TN, LLC
(901) 651-8154
qualityelectrictn.com

FLOORING 
- HARDWOOD
Bonafide Flooring 
Solutions, Inc.
Daniel Gardeazabal
(901) 331-8809

FLOORING SERVICES
Unique Surfaces, PLLC
(901) 634-8676
uniqueflooring 
surfaces.com

HOME INSPECTION
Midsouth Inspections
(901) 628-7316

National Property 
Inspection
Derek Groves
(901) 497-0943

HOME PROTECTION
Frase Protection
www.fraseprotection.com

HOME STAGING
Set the Stage 
Bluff City East
Janel Heinz
(901) 799-8504
bce.wesetthestage.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

First American 
Home Warranty
Seth Lacher
(901) 282-6273

HVAC SERVICES
Lyons HVAC
(901) 552-7739

INSURANCE: AUTO/
HOME/LIFE
Lovelace Allstate 
Insurance
Rod Lovelace
(901) 853-5442

IRRIGATION 
INSPECTION/REPAIR
Tri-State Irrigation, Inc
Matt Finney
(901) 753-7667
www.wedosprinklers.net

JUNK REMOVAL 
/ DEMOLITION
Clean City LLC
(901) 585-7032

MORTGAGE LENDER
Community Bank
(769) 777-6092
Communitybank.net
Direct Lending Solutions
John Brawner
(901) 832-5519

First Citizens 
National Bank
Bob Zacher
(901) 489-1217

First Horizon Mortgage
Maggie Rockett
(662) 549-1024

Guild Mortgage
Shelley Dunn
(901) 870-1107
www.shelleydunn.com

Orion Financial 
Credit Union
Rachel Campbell
(901) 830-9719

Premier Mortgage 
Resources
(901) 734-8080
www.pmrloans.com/
loan-officer/becca-rupe/

Renasant Bank
(901) 647-0230
www.renasantbank.com
Supreme Lending
Ashley Koon
(901) 277-7982

MORTGAGE LENDING
Mortgage Investors Group
(901) 761-6910
www.MIGMemphis.com

MOVING & RELOCATION 
SPECIALIST
Black Tie Moving
Scott Caulk
(901) 218-5358

MOVING & STORAGE
Big League Movers
(901) 881-5581

PHOTOGRAPHER | 
REAL ESTATE MEDIA
Lensman Real Estate 
Photography
Michael Berry
(972) 814-1937

PHOTOGRAPHY/REAL ESTATE
Coco Productions
(901) 831-2282

Pic This House
Keenan Greer
(901) 230-7733

POOL BUILDER/ POOL 
& SPA SERVICES
Duvall Pool and 
Leak Detection
(901) 590-6799
duvallpools.com

PROPERTY MANAGEMENT
Foundation Property 
Management, LLC
James Wachob
(901) 633-2331
ibuyyourhouse.com

REAL ESTATE & PORTRAIT 
PHOTOGRAPHY
Elizabeth Looney 
Photography
(901) 569-0808
elizabethlooney.com

REAL ESTATE SERVICES
Realtracs
Emily Daniel
(615) 806-3456

ROOFING & ROOF REPAIR
Reborn Roofing LLC
(901) 463-2200
roofmaxx.us/e-memphis-TN
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Mention this ad to get your clients $25 OFF A BUYER'S INSPECTION

We are North America’s Premier Inspection Service
National Property Inspections

Whether you're staging a home to sell quickly
or furnishing a short-term rental, 

Get in touch with us.

Janel (Taueg) Heinz
Staging Director

our design expertise helps every detail shine. 

W: (901) 799-8504 | C: (317) 847-0898
janel.taueg@wesetthestage.com
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Meet
The

Team
Jeff White
Publisher

Ashley Streight
Content Coordinator

Elizabeth Looney
Photographer

Michael Berry
Photographer

Caleb Nelson
Photographer

Becky Mitchell
Photographer

Molly Cobane
Client Relations Specialist

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views 
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within 
the Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither 
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Follow us on Facebook and Instagram so you can find out who is being featured, 
stay up to date on upcoming events and much more @memphisrealproducers

Christie Jones
Event Coordinator

Midsouth Inspections, we look at every angle 
to make sure your client's investment is safe.

LICENSED IN TENNESSEE & MISSISSIPPI • RESIDENTIAL & COMMERCIAL INSPECTIONS

ED HAAGA
901.628.7316

Roof Replacement & Repairs

Metal Roofing &
Roof Coating Systems

Help with Insurance Claims

Kitchen and Bath Remodels

"Kreunen construction is top notch. 
They installed a roof for me a couple 
years ago in Olive Branch & they continue 
to stand by their product. Every person I’ve 
experienced with has been professional and 
has consistently demonstrated Integrity." 
- Brian Plunkett 

Call for a Free Estimate  |  662-895-6025  |  insuranceroofs.com

Over 40 Years of Experience
Serving the TN and MS Area!

Realtor Referral Fee of $250 for repairs or replacements over $5,000
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WELCOME TO THE  
RP CLASS OF 2026

PUBLISHER’S NOTE

Once a year, we hit the reset 
button. Using MLS data 
from the previous year, we 
update the Memphis Real 
Producers Top 500—and 
with it comes a new class 
of professionals who are 
shaping the future of real 
estate in our city. To those of 
you cracking the Top 500 for 
the very first time: welcome. 
That moment matters. It 
represents long hours, tough 
conversations, steady grit, 
and a business that’s gaining 
real traction. And to those 
who continue to show up 
year after year, consistently 
performing at a high level—
thank you for setting the bar 
and continuing to raise it. 
Whether this is your debut 

or your encore, welcome 
and congratulations. You’ve 
earned your place here.

Memphis Real Producers 
exists for one reason: to 
elevate the culture of real 
estate. We believe this 
industry is better when 
we know one another 
better—when relationships 
matter as much as results, 
when collaboration beats 
competition, and when 
success is something we 
celebrate together. Through 
our magazine, events, and 
community gatherings, 
we tell the stories behind 
the production, spotlight 
the people behind the 
numbers, and create 

space for meaningful 
connection among the top 
professionals in our market.

A key part of that ecosystem is 
our Preferred Partners. These 
businesses are more than 
advertisers—they are true 
partners in what we do. Each 
one has been carefully vetted 
and recommended by you, 
the top agents in Memphis. 
They show up at our events, 
invest in this community, and 
are here to support you and 
your business in meaningful, 
practical ways. We encourage 
you to get to know them, lean 
into those relationships, and 
view them as trusted resources 
as you continue to grow.

The Top 500 list isn’t about 
ego—it’s about excellence, 
leadership, and influence. 
It represents the agents 
others look to, learn from, 

and do business with. Our 
hope is that being part of 
Real Producers helps you 
grow not just your business, 
but your network, your 
perspective, and your 
impact in Memphis.

Welcome to the Memphis 
Real Producers Class of 
2026. We’re honored 
to celebrate you—and 
excited for what’s ahead.

Jeff White,  

Owner/Publisher

REALTORS® enjoy:
• Full service on every transaction
• Online or App-based Net Sheet Calculator
   and Closing Costs Estimator
• Timely and accurate title commitments
• Superior communication
• Knowledgeable and professional staff
• Contract upload capability, email, or drop off

6080 Getwell Road | Suite 300 | Southaven, MS 38672
662-262-1800  |  guardiantitle.net  |  office@guardiantitle.net

PRECISE NUMBERS
PRECISELY WHEN 
YOU NEED THEM!

Create custom Seller Net 
Sheets, Buyer Estimates 
and Re�nance Estimates 

online or in print with 
our quote calculator. 

Then easily submit your 
order with just one click!

TOP 500 WELCOME WEBSITE

Request to be considered for a feature story? Check out 

our Memphis Real Producers Top 500 Landing page!

Need to update your contact info?  
Recommend a Vendor? 
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How IBuyYourHouse.com 
Creates Real Solutions for Sellers 
—and Real Value for REALTORS®

PARTNER SPOTLIGHT

A SURE 
THING

WHEN IT 
MATTERS MOST

to move forward without 
disrupting work, family, 
or personal obligations. 
The process is designed 
to reduce friction at a 
moment when life already 
feels complicated.

What truly differentiates 
the company, however, is 
reliability. In an industry 
where sellers—and 
realtors—have been 
burned by buyers who 
retrade, delay, or disappear, 
IBuyYourHouse.com has 
built its model around 
follow-through. They don’t 
just make offers. They close.

What REALTORS® 
Need to Know
For Memphis real 
estate professionals, 
IBuyYourHouse.com 
functions less like an 
investor and more like a 
problem-solving partner.

Every agent encounters 
these situations:
•	 A deal that falls apart 

days before closing
•	 A property that won’t 

qualify for financing
•	 A seller who values 

certainty over 
maximizing price

•	 A home that needs 
significant renovation

•	 A fire-damaged or 
distressed property no 
retail buyer wants

In those moments, the 
ability to say “I have a 
buyer who can close” 
changes everything. 

IBuyYourHouse.com gives 
agents that certainty. Their 
process allows realtors to 
present a clean, credible 
alternative when listing isn’t 
realistic—without losing 
the client or damaging 
trust. Sellers receive quick, 
no-obligation evaluations 
and straightforward cash 
offers, helping agents 
guide conversations 
forward instead of 
reaching a dead end.

One local agent recently 
referred a property and 
had it sold within an 
hour. In other cases, the 
team has stepped in after 
failed closings, allowing 
agents to salvage deals, 
protect relationships, 
and maintain credibility 
with their clients during 
high-pressure moments.

A particularly agent-
friendly feature is the 

blind offer. Realtors don’t 
have to guess or negotiate 
against themselves. They 
simply provide the property 
details, and IBuyYourHouse.
com delivers a clear number—
no pressure, no games.

Equally important is what 
they don’t do. The company 
is intentional about not 
competing with agents. 
They don’t market around 
listings or interfere with 
representation. Instead, 
they position themselves 
as a strategic outlet—one 
more solution agents can 
confidently offer when the 
situation calls for it.

For many realtors, the 
greatest value shows up 
later. A seller who needs a 
cash exit today may become 
a buyer tomorrow. By 
offering certainty instead of 
frustration, agents preserve 
goodwill, future business, and 
their own reputation.

Built for the Houses 
Others Avoid
IBuyYourHouse.com actively 
seeks out properties that 
most buyers—and even 
many investors—won’t 
touch. Heavy renovations. 
Deferred maintenance. 
Fire-damaged homes. 
They’re especially focused 
on becoming a reliable 
resource for fire-damaged 
properties, offering quick 
pricing and discreet 
solutions that allow sellers 
to move forward without 
unnecessary disruption.

This niche focus doesn’t 
just help homeowners—it 
helps realtors say “yes” 
to clients they might 
otherwise struggle to serve.

The Bigger Picture: 
Foundation Property 
Management
What happens after the 
purchase matters just as 
much as the purchase itself.

In real estate, certainty 
is currency.
When a deal falls apart 
days before closing, when 
a seller’s life circumstances 
suddenly change, or when 
a property simply isn’t a fit 
for the retail market, the 
need isn’t clever marketing 
or creative financing. The 
need is a solution—fast, 

reliable, and real. That’s 
where IBuyYourHouse.com 
has built its reputation.

Known throughout the 
Memphis market as a 
dependable cash buyer 
for motivated sellers, the 
company has become a 
trusted resource not only for 
homeowners in transition, 

but for realtors who need a 
buyer they can confidently 
stand behind. Year after 
year, they’ve set internal 
records for the number of 
homes purchased—and 
they’re actively looking 
for more inventory, 
especially the kind most 
buyers shy away from.

But the real story isn’t just 
volume. It’s trust.

Solving Problems 
for Sellers—Without 
Complicating Their Lives
The sellers who reach out  
to IBuyYourHouse.com  
are rarely chasing top 
dollar at the expense of 
everything else. More 
often, they’re navigating 
life events that make the 
traditional listing process 
feel overwhelming—
or impossible.

Bankruptcy. Divorce. 
Medical challenges. 
Inherited properties. 
Fire damage. Homes that 
need more work than 
time, money, or emotional 
bandwidth will allow.

For those homeowners, 
IBuyYourHouse.com offers 
a different path. Their 
promise is straightforward: 
a sure deal, a clear price, 
and a fast, hassle-free 
closing. No repairs. No 
showings. No uncertainty.

In many cases, sellers 
can choose their closing 
timeline, allowing them 
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partnerships—often come 
from shared experience.

The philosophy is simple: 
real estate works better 
when people actually 
know each other.

Why It Matters
In a relationship-driven 
market like Memphis, the real 
value of IBuyYourHouse.com 
isn’t just speed or capital.

For sellers, they 
provide clarity when 
life is complicated.
For realtors, they offer 
certainty when deals are 
fragile. For investors, they 
create access, education, and 
long-term stability.

Not every transaction 
belongs on the MLS. And not 
every solution requires a 
traditional sale. Sometimes, 
the most valuable thing you 
can offer a client is knowing 
exactly who to call. To learn 
more or connect with the 
team, visit ibuyyourhouse.
com—and see how they’re 
quietly helping Memphis 
real estate move forward, 
one sure deal at a time.

About the Founder
IBuyYourHouse.com is led  
by founder James Wachob, 
whose approach to real 
estate is rooted in discipline, 
follow-through, and long-term 
thinking. A Memphis-based 
investor with a background 
in structured sales and 
new-home construction, 
Wachob built the company 
around a simple principle: 
do what you say you’re 
going to do. That mindset 
has shaped a culture focused 
on reliability, accountability, 
and relationships—values 
that continue to define 
how the team shows up 
for sellers, realtors, and 
the Memphis market.

Through Foundation 
Property Management, 
the team manages more 
than 1,700 properties 
across the Memphis area 
and surrounding markets, 
earning a 4.7 Google rating in 
one of the most challenging 
segments of real estate.

This vertically integrated 
approach allows them to 
buy intentionally, renovate 
thoughtfully, and manage 
responsibly. Internal 
scorecards track lease-up 
speed, resident experience, 
and long-term performance, 
ensuring homes are not just 
flipped, but reintegrated 
into neighborhoods with 
care and purpose.

For realtors and investors 
alike, that matters. It means 
these transactions contribute 
to long-term stability, not 
short-term churn.

Show, Don’t Tell: Bringing 
Investors to Memphis
One of the most compelling 
aspects of IBuyYourHouse.
com’s strategy is how 
intentionally they educate 
and engage investors.

Each year, the company 
hosts an annual investor 
experience, bringing groups 
of roughly 50 investors 
to different cities to see 
opportunities firsthand. 
Past trips have included 
destinations like Colorado 

and Memphis—pairing 
relationship-building 
experiences with real-world 
market education.

Last year’s Memphis event 
was especially impactful. 
Investors were taken on a 
guided bus tour through 
neighborhoods across the 
city, including East Memphis, 
Frayser, South Memphis, and 
even into West Memphis, 
Arkansas, where the team is 
actively developing properties.

Stops included local 
landmarks like Elvis’ 
birthplace and conversations 
around major economic 
drivers such as FedEx. 
Perhaps most eye-opening 

was the price point—homes 
around $200,000 offering 
compelling long-term 
investment potential.

The result? Referrals. 
Follow-up calls. Friends 
and family of attendees 
reaching out to learn more 
about buying in Memphis.

For realtors, this matters. 
These events don’t just 
attract capital—they bring 
educated, committed 
investors into the market, 
supported by a team that 
understands acquisition, 
renovation, and long-
term management.

Community, 
Collaboration, and Coffee
Beyond transactions, 
IBuyYourHouse.com is deeply 
invested in relationships.

They regularly host 
Coffee with Investors 
gatherings, creating space 
for realtors, investors, and 
industry professionals 
to connect in a relaxed, 
no-pitch environment. 
They also participate in 
mastermind groups and 
collaborative learning 
communities, recognizing 
that the best ideas—and 

IN AN INDUSTRY 
WHERE SELLERS—
AND REALTORS—

HAVE BEEN 
BURNED BY 

BUYERS WHO 
RETRADE, DELAY, 
OR DISAPPEAR, 

IBUYYOUR 
HOUSE.COM HAS 
BUILT ITS MODEL 

AROUND FOLLOW-
THROUGH. THEY 

DON’T JUST 
MAKE OFFERS. 
THEY CLOSE.
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Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com

     
  



Memphis Real Producers • 1918 • March 2026



Memphis Real Producers • 2120 • March 2026

Do you know an up-and-coming agent who’s making waves in the 
Memphis real estate scene? Maybe they’ve crushed it in their first 
year, overcome major obstacles, or are just the kind of person who 
brings passion, professionalism, and purpose to everything they do.

At Memphis Real Producers, we’re always on the lookout for new talent 
that deserves to be recognized—and we need your help to find them!

Who qualifies as a Rising Star? 
•	 Licensed for 5 years or less
•	 Already making an impact in the industry
•	 Known for hustle, heart, and a hunger to grow

Help us shine a light on the next generation of top producers. 
Nominate someone you admire (or yourself!) and tell us 
why they deserve to be featured in an upcoming issue.

Submit your nomination today – just send us their 
name, brokerage, and a few lines about what makes 
them a star to Jeff.white@realproducersmag.com.

Today’s rising stars are tomorrow’s top producers! We’d love to meet them!

Nominate a 
RISING STAR!

Portraits - Branding - Real Estate 

901.569.0808 
studio@elizabethlooney.com
www.elizabethlooney.com

@ElizabethLooney_Photography

& Demolition Services

Residential & Commercial
Cleanouts | Furniture & Appliance Removal

Yard Debris Removal | Cardboard Recycling
Interior/Outdoor Demo | Carpet & Flooring Removal

5 STAR REVIEWS
Local • Reliable & On Time 

Proper Disposal & Recycling 
License & Insured

Call/text for a Free Estimate! - 901-585-7032
www.cleancityhauling.com

Professional Junk Removal 
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Get in Touch

(901) 628-2221 - Parker
(901) 552-7739 - Terry
lyonshvac7@gmail.com

www.lyons-hvac.com

heating & cooling services

vent installations & ductwork repairs

furnace installation & repairs

mini-split installation & repairs

Ensuring You’re Satisfied
OUR TOP PRIORITY IS

Ensuring You’re Satisfied
WITH OUR SERVICE

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

n2gives.com

With the help of our sponsors, this magazine supports organizations 

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
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AGENT ON FIRE

W H E R E  HOME 
M E E T S  HARMONY
PHOTOS BY MICHAEL BERRY WITH 

LENSMAN REAL ESTATE PHOTOGRAPHY

Stephanie  MEET Bobo Dawson
Q: Where did you grow up?
A: I’m Memphis-born and Mid-South-
rooted. Growing up here shaped my 
deep appreciation for community, 
culture, and resilience. Memphis 
teaches you early that relationships 
matter—and that belief is at the core of 
both my life and my business.

Q: Did you go to college?  
Where and what was your major?
A: Yes, I attended college with a focus 
on building strong communication, 
organizational, and leadership skills. 
I began at the University of Tennessee 
at Chattanooga as a Nursing major 
on scholarship. However, after 
experiencing the reality of body fluids at 
a blood drive, I knew I needed a pivot.

After praying about my decision, I 
walked into the Student Union on a 
Tuesday and applied to another school. 
I told God that if I were accepted by 
the end of the week, I would leave at 
the end of the semester. My acceptance 
letter to Middle Tennessee State 
University arrived that Friday. I had 
only been to Murfreesboro once, but 
I followed the promise and pursued a 
degree in Human Health Science with 
a minor in Health Administration—the 
business side of healthcare.

Life was good. I had been on a full 
scholarship for four years when 
someone laced me, and my world 
came crashing down. I rebuilt again 
back home in Memphis. My final 
transfer was to The University of 
Memphis, where I fought to have 
my credits transferred, experienced 
my first student loan, and ultimately 
graduated Magna Cum laude in 
December 2016. That foundation 

prepared me well for a career built 
on trust, strategy, and advocacy.

Q: What was your first job as an 
adult (out of college, I assume)?
A: After college, I worked as a physician’s 
liaison with Baptist, followed by a role 
at West Cancer Center. While working 
on the non-clinical side of healthcare, 
I also established Sealed By Stephanie 
Mobile Notary Service, specializing 
in real estate closings, powers of 
attorney, wills, trusts, and bills of sale.

These early professional roles required 
discipline, adaptability, and a high 
level of responsibility. I learned how to 
manage details, serve people well, and 
remain calm under pressure—skills I 
rely on daily in real estate.

Q: When and how did you get into 
real estate?
A: I remember this vividly. When I was 
in the fifth grade, Frances Anderson 
bought me a hot pink, hard-cased 
Cricket cellphone with an antenna about 
an inch and a half long. She drove a 
pearl-colored Cadillac, wore a million 
rings, and had a head full of fluffy curls.

As she drove through the Buckingham 
neighborhood past my elementary 
school, she handed me a stack of papers 
and told me to call the number in the 
bottom-left corner, read off the MLS 
number, and confirm the showing time. 
I became her assistant—in elementary 
school. She embodied ambition and 
hustle, and she set the example.

Years later, after college, I was 
complaining about an expensive car 
repair when she reminded me that 
becoming a Realtor would make 
that ache disappear. Real estate re-
entered my life during a season when I 
became deeply aware of how powerful 
homeownership and investing can be. 
I saw firsthand how real estate creates 
stability, opportunity, and generational 

impact. I passed my real estate exam on 
her birthday. Because of Frances, I am a 
second-generation Realtor.

Q: How and why did you choose 
the brokerage you’re at now?
A: The clean answer is that RE/MAX 
Expert stood out because of its strong 
leadership, collaborative culture, and 
commitment to excellence. The brand 
represents professionalism and results 
while allowing me to lead with heart and 
build a relationship-based business.

The honest answer is prayer, alignment, 
and one powerful sit-
down with my broker, 
Audrey Davis. I met with 
her on a Tuesday, made 
my decision by Friday, 
and attended the RE/
MAX Kickoff the following 
Tuesday. She even 
called my grandmother 
to ask for her blessing 
on my transition.

Q: What is the number 
one thing you want 
people reading 
this to know about 
you personally and 
professionally?
A: Professionally:
Solutions exist—always. 
When the outcome 
could positively 
impact someone’s life, 
the answer is never 
simply “no.” It may not be right now 
or along the original path, but there 
is always a solution forward.

There are ways to stop foreclosure, 
access state-funded credit counseling, 
negotiate shared heirship to save an 
estate, complete loan assumptions 
with payouts when equity is low, and 
of course, use creative financing. 
A deal or situation is never dead 
without exploring more solutions.

My husband, Keith Dawson, and I 
have actively supplied solutions to 
the market through our combined 
20 years of industry experience—
his 13 years as an investor and my 
seven years as a Realtor. We buy and 
hold, fix and flip, and source deals 
tailored to specific needs. While 
I’ve specialized in single-family 
residences, we also operate in rooming 
houses, metal buildings, apartments, 
and land. If it exists, we shop it.

Without Keith, I wouldn’t have 
the advantage of accelerating my 

investment learning curve. I send him 
deep honor and gratitude. We love a 
deal that makes a meal.

A: Personally:
Love is the answer to what this life is 
truly about. I genuinely care, and I am 
deeply intentional. I don’t approach 
real estate as a series of transactions. I 
don’t take volunteering lightly. I never 
forget the moment someone looks 
me in the eyes and asks for help.
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Ziggy and His Team Congratulate 
Stephanie Bobo Dawson on her

Agent on Fire Feature this Month! 

Come join us 
at the closing 

table!

901-249-4787  |  orders@qualitytitlepro.com  |  qualitytitlepro.com

6389 N Quail Hollow Rd #201 | Memphis, TN 38120
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CLEANING REPAIR
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4727 Burbank Rd. Memphis, TN 38118    BigLeagueMovers.com
(901) 410-5496
  

  Sales@BigLeagueMovers.com
Fully licensed, bonded & insured.

ALL- 
INCLUSIVE 

MOVING 
SERVICES

MOVING • LOCAL & LONG DISTANCE
STORAGE • WAREHOUSING

At Big League Movers, We Support Our Local Realtors

The REAL Movers & Shakers in Our Communities

• Free Storage for Listings - Complimentary 
storage for staging, free for the life of the listing.

• Pivot Program - Flexible solutions for 
unexpected closing delays and tight schedules.

• Realtor VIP Service - Personalized support with 
dedicated coordinators and a top-rated team.

• Proven Excellence - Over 3,200+ 5-star Google 
Reviews for outstanding service. 

• Seamless Partnership - We are an extension of 
your team, ensuring trusted care for your clients

I approach this work as stewardship. My 
clients trust me with major life decisions, 
and this industry entrusts me to serve 
my community. I honor that trust with 
clarity, diligence, and advocacy.

Q: What trends do you see 
happening in the market right now?
A: Buyers are more informed and 
strategic, while sellers are learning 
the importance of preparation and 
accurate pricing. There’s growing 
interest in creative financing, investor 
opportunities, and long-term planning 
over emotional decision-making. 
We’re also seeing increased demand 
for multi-generational housing, farm 
properties, and homes with expansion 
potential for compounds or additions.

Q: What part of real estate are you 
really passionate about right now?
A: Education and wealth-building. I’m 
especially passionate about helping 
first-time buyers, investors, and 
families understand how real estate can 
support their long-term goals—not just 
their immediate needs.

Q: When you aren’t working, what 
are your favorite hobbies?
A: I enjoy international travel, wellness, 
personal development, and spending 
quality time with family. I’m learning 
how to balance home and work 
intentionally so I feel secure about 
growing our family in the future.

Q: Tell me about your family.
A: There’s my husband Keith; our 
puppies, Ember and Pearl; three nieces 
and nephews; two grandmothers 
and a grandfather; two mothers; a 
pearly string of sisters; a few strong 
brothers; a plethora of aunties; 
a sprinkle of uncles; and a sea of 
cousins who love gathering for music, 
food, drinks, games, and holidays. 

Q: Do you have any podcasts you 
listen to regularly and/or favorite 
business books?
A: I recently launched my own 
podcast series, Where Home Meets 
Harmony, where I interview real 
estate subsidiary service providers 
such as inspectors, lenders, attorneys, 
and home warranty professionals. 

Episodes are available across social media 
platforms, YouTube, and my website.

I’m also drawn primarily to audiobooks 
focused on leadership, mindset, 
mindfulness, financial literacy, and personal 
growth—resources that guide me toward 
wholeness and purposeful leadership.

Q: If you weren’t in real estate, what 
other career would you want?
A: Real estate is what I care about—fully. 
The business that happens inside real 
estate is my second love. Our “octopus” 
services include mid-term, long-term, 
and corporate housing. While I’ve 
considered home-based businesses that 
support supplementary services, if it’s 
not real estate, I don’t want it. I’m moving 
forward with confidence from here.

Q: What is one piece of advice you 
would give to every Realtor?
A: Protect your reputation and prioritize 
relationships. Consistency, education,  
and integrity will always outlast  
trends or shortcuts.

Q: What is your favorite charity 
or way to give back? Why 
is it important to you?
A: Community involvement and service 
have always been a core commitment. 
Real estate provides a platform, and I 
believe it’s our responsibility to pour 
back into the communities we serve.

Q: If you could have a superpower, 
what would it be?
A: The ability to instantly bring clarity and 
calm during stressful moments. Confidence 
comes from understanding—and that 
changes everything.

Q: Tell me a story about one 
of your clients—an unusual 
situation, a big challenge, or 
something memorable.
A: There are so many stories.

I’ve cleaned a home top to bottom for 
a client who was too embarrassed to 
allow a service provider inside, just to 
help them go active on the MLS. I’ve 
carried a wheelchair to a pre-showing 
appointment so my client could 
comfortably tour a home without 
altering doorways or floor levels. At 
least four families I work with are now 
on their third generation of referrals.

Every client is special. Every 
situation is unique. I remember their 
faces, their smiles, the journey, and 
how each closing ended—with a hug 
and gratitude.

Q: Anything else you think is 
important to share about yourself, 
your brand, or life in general?
A: My brand is rooted in harmony—
where strategy meets heart. I believe 
real estate decisions should feel 
informed, aligned, and empowering. 
My goal is always to leave people 
better than I found them.

I APPROACH 
THIS WORK AS 
STEWARDSHIP. 

MY CLIENTS TRUST ME WITH 
MAJOR LIFE DECISIONS, 
AND THIS INDUSTRY 
ENTRUSTS ME TO SERVE 
MY COMMUNITY. I HONOR 
THAT TRUST WITH CLARITY, 
DILIGENCE, AND ADVOCACY.
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SHOW US YOUR BADGE

SuccessCelebrating 
Collective
Celebrating 
Collective
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www.lensmanphoto.com

972-814-1937

michael.berry@lensmanphoto.com

Honest Relationships. High-Quality Media.

PHOTOGRAPHY | VIDEO | AERIALS | TOURS
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BrownBrown

Crafted by 
Service

BY JEFF WHITE    

PHOTOS BY ELIZABETH LOONEY PHOTOGRAPHY

MEET Alexis Alexis 

Some lives are built quickly. Others are shaped slowly—layer 
by layer, move by move, sacrifice by sacrifice.

Alexis Brown’s life has always been the latter.

Raised in San Diego, California, Alexis learned early that 
hard work and consistency matter. She began working 
at just 14 years old alongside her mother at an appliance 
company, where customer service wasn’t just a role—it was a 
responsibility. “My mom taught me how to work hard and how 
to show up for people,” Alexis says. “Those lessons stuck.”

She carried that work ethic with her into college, earning 
degrees in Psychology and Communications. At the time, she 
couldn’t have known how often she would rely on those skills, 
but they quietly prepared her for a future built on listening 
well, understanding people, and communicating with clarity.

A Life Shaped by the Navy
Alexis met her husband, Billy, while he was stationed at Naval 
Base San Diego. Their marriage marked the beginning of a 
life defined by military service, adaptability, and resilience. 
Billy would go on to serve 25½ years in the United States Navy, 
retiring as a Master Chief—the highest enlisted rank. Alexis 
relishes his career and the dedication it represents, fully aware 
of the commitment required to reach that level.

While Billy wore the uniform, Alexis supported his service 
in countless unseen ways. Frequent relocations and long 
deployments meant her own career ambitions were often 
placed on hold. “For a long time, I was a professional 
volunteer,” she says. Alexis stayed deeply involved in spouse 
clubs, networking groups, and community organizations, often 
using her education without being compensated. She worked 
retail jobs not out of necessity, but out of a desire to stay 
engaged and fulfilled.

During seven years stationed in Japan, Alexis found meaning in 
building community far from home. She co-founded an online 
networking business that connected military families and 
expatriates with local antique shops, flea markets, and small 
businesses—places that told stories through craftsmanship and 
care. It was there that her appreciation for Japanese artistry 
grew into a passion, particularly for Fukagawa porcelain.
Carefully crafted. Deliberately detailed. Built to last.
What began as admiration became a collection of more than 
1,000 pieces—each one a reminder that the most meaningful 
things are rarely rushed, and that beauty often comes from 
patience and precision.

A New Chapter in Memphis
In 2017, the Browns relocated to the Memphis area when 
Billy was stationed at NSA Mid-South. After years of moving 
wherever duty called, Alexis felt something shift. Billy’s 
eventual retirement as a Master Chief closed a remarkable 

If I can be the one person who 

makes that transition easier—

who helps a military family feel 

at home—then I know I’m doing 

exactly what I’m meant to do.”
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chapter of service—and opened the door for Alexis to finally 
step into her own.

For the first time, she wasn’t supporting someone else’s career.

It was her turn.
Her path into real estate began unexpectedly during the purchase 
of their own home. “He didn’t just sell us a house,” Alexis says 
of the broker who worked with them. “He changed my life. 
He encouraged me to tap into my passion for helping military 
families and gave me the confidence to pursue real estate.”

She entered the industry without a local network, without a 
built-in sphere, and without guarantees—just conviction.

She walked the agent through the VA guidelines—what was 
myth, what was fact, and how the process actually worked. 
She explained Tidewater. She clarified minimum property 
requirements. She addressed concerns one by one, calmly and 
confidently.

“By the end of the conversation, the tone completely shifted,” 
Alexis recalls. “It wasn’t about fear anymore. It 
was about facts.”

The offer was accepted.
“That was the moment I realized this didn’t 
have to be an uphill battle every time,” she 
says. “If I could educate and advocate at the 
same time, I could change outcomes—not 
just for my clients, but for how VA loans are 
viewed in this market.”

Building What Others Overlooked
Without hometown ties or a ready-made 
referral base, Alexis built her business 
the same way Fukagawa porcelain is 
crafted—slowly, intentionally, and with 
care. Her background in psychology and 
communications allowed her to connect 
quickly, listen closely, and educate confidently.

Military families noticed. Veterans referred 
veterans. And over time, Alexis became 
known as the agent who truly understood VA 
loans—not just in theory, but in practice.
The niche others warned her against became 
the foundation of her success.

Standing Firmly in Her Calling
Several years after first sharing her story, 
Alexis Brown now ranks among the top 1% 
of real estate professionals in the greater 
Memphis area. The agent once told she 
couldn’t succeed by focusing on VA buyers 
has become the trusted authority agents, 
lenders, and clients turn to when VA loans are 
involved.

Yet for Alexis, success has never been about 
numbers alone.

It’s about the military families arriving in a 
city where they know no one. The veterans 
unsure if their earned benefits will truly be 
respected. The quiet moment when keys are 
placed in their hands and a house finally 
becomes home.

She understands that feeling—because she’s lived it.
While she proudly honors her husband Billy’s 25½-year Navy 
career and his retirement as a Master Chief, Alexis has built 
a legacy of her own—one shaped by patience, service, and 
perseverance. Like the porcelain she treasures, her career 
wasn’t rushed. It was crafted with intention and built to last.

Choosing the Harder Path
From the beginning, Alexis gravitated toward 
military families and veterans, particularly 
those using VA loans. It was a decision that 
came with plenty of skepticism.

She was told she wouldn’t sell a single house.
She was told VA offers wouldn’t get accepted.
She was told building a business around VA 
loans wasn’t sustainable.

Instead of pivoting, Alexis doubled down.
She immersed herself in the VA loan handbook, 
mastering guidelines many agents avoided. She 
became fluent in non-allowable fees, minimum 
property requirements, and the Tidewater 
process. When VA buyers weren’t allowed to 
pay certain fees, Alexis covered them herself. 
“I’m not going to let a few hundred dollars 
stand in the way of a military family becoming 
homeowners,” she says.

What others saw as complicated or risky, 
Alexis understood deeply—because she 
understood the people behind the paperwork.

Early in her career, Alexis remembers writing 
a VA offer that nearly everyone assumed 
would fall apart before it ever had a chance. 
The listing agent was hesitant and openly 
questioned whether a VA loan could compete 
in a multiple-offer situation.

Instead of backing down, Alexis picked up 
the phone.

I’m not going to let a few hundred 

dollars stand in the way of a military 

family becoming homeowners.”

Photo 
submitted 
by Alexis 
Brown
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Whether you need your floors 
installed, restored, cleaned, or replaced,

we at Bonafide Flooring Solutions will do
whatever it takes to keep our customers satisfied. 

Bona Revive: Deep Clean & Scruff Removal
Bona Restore: Light Sanding & Recoating

Bona Refinish: Full Sanding & New Surface

CONTACT DANIEL GARDEAZABAL, OWNER/OPERATOR
FOR A FREE QUOTE TODAY! 901-331-8809

901-558-6299
 carrie@suretitleco.com

3265 W Sarazens Cir
Memphis, TN 38125

Carrie Lacher
Closer/Marketing

Manager

After-hour closings,
mobile closings, and

notary services available.

Full Concierge Service,
Tailored to Fit your
Hours and Needs!

(901) 755-1800
fraseprotection.com

(901) 755-1800
fraseprotection.com

PROTECTING YOUR
MEMPHIS HOME
AND BUSINESS

Home Security

Security Cameras

Access Control



9151 Currency St.
Irving, TX 75063


