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DON
JULIAN
BUILDERS

Katie
orimes
@

CROSSCOUNTRY
MORTGAGE™

we make home happen.

Your clients deserve the best, and so do
you. As a dedicated mortgage loan
officer, | specialize in listening to your
clients’ needs, assessing their unique
situations, and recommending the
perfect loan option— tailored for them,
not us.

WHO ARE WE? WHY CHOOSE US?

With over 50 years of experience. Don W I'|+.=|'| you partner with Drr‘l JuLlurl Bui
Julian Builders has set the standard for 3 ' i 10US
premium custom homes, Our portfolio
speaks for itself With numerous awards
and accolades, Don Julian Builders is a
trusted name in the industry.

HOW WE ARE DIFFERENT

D

My team is committed to clear
communication, client education, and
empowering everyone we serve. With an
extensive portfolio of traditional and
niche loan products, we have the
solutions to handle virtually any
mortgage scenario.

Ready to elevate your clients'
experience? Let'’s do this!

Quality Design Service Experience
913-850-2690 Our attention to detalland ‘We have developed an Our team is dedicated to From the initial consultation to
long-standing commitment to in-house team of top providing a personalized the final walk through, our

i i fior craftsmanship ensure architects and designers to experience, ensuring that ew streamlined process ensunes
katie.grimes@ccm.com supe g g ery

Ak that every home is a create stunning, unigque homes client's needs and desires are met a smooth and efficient
katieinkc.com masterpiece. taillored o sach client's vision with precision and care. building experience.
NMLSI662035 NMLSI565067 NMLEI0Z0 EiiE 7805 Barton Street Lenexa, KS 66214 | Office: 913-B94-6300

= Sales@DonJulianBuilders.com | www.DonJulianBuilders.com

CONTACT US = 1 n DonJulianBuilderskC DonJulianBuilders
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LET'S ELEVATE YOUR

REALESTATE EXPERIE‘NC;‘ —
TOGETHER! " g | ..

Why Cassini Inspections? '

Thorough Inspections " lj

Detailed Reports L Y zn;-.__
Customer-Centric '
Affordable & Quick

Fa
- - D=0 CASS|N|’l
MATT BERGMAN ﬁ%‘ TR &

B
(913) 513-0234 % o
CASSINIINSPECTIONS.COM 7 RS

Expert Technicians * Prompt Response
Transparent Pricing + Customer Satisfaction

ONE CALL,
EVERY SQLUTION

e Prep-to-List
e Appraisal Repairs
e Paint & Siding

Repairs "J
e Electrical, HVAC, ,*

& Plumbing

Our honesty goes a long way,

HER

Heating, Cooling & Plumbing

AC * Heating * Indoor Air Quality * Plumbing

Don’t Delay Your Closing - (4 7edzy

DontCallHimCallHer.com * 816.309.0053

Call Eddy for your Remodel and Repair Needs'
913.912.0552
emhomesolutions.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CONTRACTING/REMODELING

EM Home Solutions
(913) 912-0552
emhomesolutions.com

CUSTOM BUILDER
Don Julian Builders
(913) 894-6300
DonJulianBuilders.com

FINANCIAL COACHING
Brett Reid Group

(913) 530-2951
www.BrettReidWealth.com

FLOORING/INTERIORS/
CABINETS/COUNTER TOPS
GS Global Stone

(913) 484-3419
Globalstone-kc.com

Don't pr c.u

with older ﬂppﬂﬂﬂﬂ&l

14-Month
Coverage

initicd coverage term

Choice of Local Contractor

& 3 Buyer Plans

* Complimentary Home

Concierge

* [ncreased HVAC Limits

* Optional Generator
Coverage

GENERAL CONTRACTING /
REMODELING

EM Home Solutions

(913) 912-0552
emhomesolutions.com

GUTTERS

The Brothers that Just
Do Gutters- OP

(913) 326-4727
overland-park.brothers
gutters.com

HOME BUILDER

Elevate Design + Build
(816) 457-3889
Elevatedesignbuildkc.com

HOME INSPECTION
ACM Home Inspection
Christian Amend

(913) 353-6869
acmhomeinspection.com

Gel Covered!

homewarrantyinc.com/register

Mark
Emerick
TEAM EMERICK

(913) 732-9887
teamemerickahomewartantyingcom
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Cassini Inspections
Matt Bergman

(913) 731-4700
Cassiniinspections.com

HOME WARRANTY

A.B. May Home Services
Shellie O’Dell

(913) 915-4873

Home Warranty Inc.

Mark Emerick

(913) 732-9887
www.homewarrantyinc.com

HVAC/PLUMBING

Don’t Call Him Call HER-
HVAC & Plumbing
Chantal Best

(816) 309-0053
dontcallhimcallher.com

INSURANCE

Ziegler Insurance Group
(816) 333-0030
allstate.com/Izieglerbaker

MORTGAGE

Cross Country Mortgage -
Katie Grimes

(913) 634-0269
katieinkc.com

Flanner Mortgage Team
Joe Flanner

(816) 518-6776
JoelLoansKC.com

MORTGAGE / LENDER
Central Bank
Luke Landau
(913) 901-3231

McGowan Mortgages
(816) 631-9687
McGowanMortgages.com

Smart Home Lending
Taylor Hartley

(913) 634-8600
smarthomelending.com

MOVING COMPANY

NL Wilson Moving and Storage

(913) 236-7052
NLWilsonMoving.com

NON-PROFIT

Love Justice International
(402) 440-4275
www.lovejustice.ngo

PROPERTY MANAGEMENT
Option Management Services
(913) 269-8693
Optionmsi.com

REMODELING & PAINTING
All-Pro Renovations LLC
(913) 291-8406
All-proserviceskc.com

ROOFING

Happy Dad Roofing
Trevor Wendleton
(816) 905-6556
happydadroofing.com

Signature Group
Chris Peters
(747) 334-5868
Sermidwest.com

True Grit Roofing Company
Sergio Flores
(913) 313-9594
truegritkc.com

Trusted Roofing
(816) 405-3297
TrustedKC.com

TITLE & CLOSING SERVICES
Continental Title

(913) 956-8032

ctitle.com

WINDOW TREATMENTS
Solar Shield Blinds

(816) 479-0160
solarshieldblinds.com

A lending partner
your clients can

trust.

Homebuying comes with big decisions. Your buyers

deserve steady guidance and clear communication from

start to finish. We provide confidence at every step, for

both you and your clients.

What you can expect when you work with us:
e Fast and accurate preapprovals

¢ Consistent updates that keep everyone aligned
e Clear next steps for buyers who need structure

¢ Creative solutions when challenges come up
¢ Closings that feel organized and predictable

For our Realtor partners:

Simple scripts, checklists, timelines, and
tools that help your buyers move
forward with confidence.

M

NEXA

ortgage

(816)-518-6776
jflanner@nexamortgage.com

www.flannermortgageteam.com/joe

“Flanner Mortgage Team

communicates well and handles

issues before they become problems.

My clients feel taken care of.” . '

- KC Realtor Partner.

JOE FLANNER

NMLS # 1142971 / Branch Manager



Meet
the
Team

5 NL WILSON 4
MMaving, Lnc.

Reece Hale Ashley Streight Dan Allsup
Founder Director of Operations Ad Strategist
reece.hale@realproducersmag.com 316-253-7900

816-588-0019

NL Wilson Helps

You Solve Them All

S I We Can Move Safes, Pool Tables,
@ Hot Tubs, and Swing Sets

Tiffany Matson Christine Caso Joseph Cottle
Photographer Photographer Writer
www.TiffanyMatson.com 913-226-5675 231-527-5945

of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within
the Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither
The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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PEOPLE TO PREVENT THEM

LOVE JUSTICE INTERNATIONAL
FROM BEING TRAFFICKED

HAS INTERCEPTED MORE THAN

CallToday'! / >
Scan to Set Up Your

913-357-5330 - nlwilsSonMOovVers.Com (.. ovote roday:

Serving the Greater Kansas City Metropolitan Area .f ¥y o *

LEARN MORE AT
LOVEJUSTICE.NGO
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YOU ASK. WE DELIVER.

Trusted Trades

Trusted Trades are valuable vendors who
know how to serve the needs of REALTORS®.
You may not require their services for every
transaction, but when the need arises, you’re
grateful for them. This group of vendors is
critical to your business. Most importantly,
these Trusted Trades will get the job done and
make you look awesome to your clients!

Countertops

Free In-Home
Estimates & Design Consultations

CALL OR TEXT - 913.484.3419

Global Stone

Advocating Adjuster

DON'T _U> TWICE

SPECIALIZING IN INSURANCE CLAIMS OF OVER:$100,000
X L

FIRE, WATER, AND STORM CLAIM REPRESENTATION
RESIDENTIAL & COMMERCIAL INSURANCE CLAIMS « FULL ABVOCAGY TO MAXIMIZE PAYOUTS

INSURANCE ISN'T ON YOUR'SIDE  WE ARE. CALL TODAY!

913.213.3188

ADJUSTER4YOU.COM

Blinds & Shode

Blinds Shades Shutters Exterior Shades

20 ¢

v
_f SoLar
A SweLo
Py Saaes T
VG, [m]igxu]
Schedule your

FREE in home
estimate.

SolarShieldBlinds.com £16.479.0160

Heating - A/C - Plumbing - Electrical - Appliance

Repair & Maintenance Whole Home
Safety Evaluations s
Lighting Installation

Electrical Panel
Upgrades

Whole Home Rewiring
Surge Protection

GFCl & GFI Outlets
Smart Switches &
Outlets

And More!

Trusted Real Estate
Partner for Over 20 Years

» Estate Planning
» Probate Law
e Trust Administration

Scan to Easily Schedule
Your FREE Consultation

KELLEY

LAW FIREM

913-335-0022

YourEstatePlan-KC.com

Connor@YourEstatePlan-KC.com

Cleaning Services

Always Non-Toxic
& Environmentally-
Friendly

Residential & Office
Cleaning

CAMILLE | 913.207.8677
Green Camille@GreenCleanMaidsKC.com
Clean greencleanmaidskc.com
VIAID SERVICES Family-Owned & Operated
’ - ! Licensed - Insured
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¢ ish Greek Lights

THENEXT
3 BIG THING IN
4 (UTDOOR LIGHTING

816.518.7459

fishcreekhomes.com/lights

Flooring

RATED #1 FOR rmw

For allyour Dooring needs. ¢
Mike E]p;hur- ﬂl*i—ﬂ&i-m

Gutters

5-Star Customer
Service Guaranteed

L8 .8 6. & ¢

913-933-1002

Overland-Park.BrothersGutters.com

Flooring

Free In-Home
Estimates & Design Consultations

GALLOR TEXT - 913.484.3419

Global Stone

Ihgrade Your Project with
Global Stone's Flooring

globalstone-kc.com

Heating - A/C - Plumbing - Electrical - Appliance

System Checks Air Duct Cleaning
Repairs, Maintenance, Insulation

1 AP ETEa: Whole Home Air
Humidifiers Purifiers

Dehumidifiers And More!

Trusted Real Estate
Partner for Over 20 Years

PRE-FINISH
LAMINATE _
HARDWOOD

moises@woodysfc.com

Home Inspections

Why Choose Us?

ﬁ _N\\ S
= * Home Inspections

¢ Termite Inspections
AVI D * Sewer Scopes

* Mold Testing
| INSPECTIONS | RaionTesis
RHE

ALEX CLARK,

Owner and Certified Master Inspector

avid-kc.com | 913-662-3354

Foundation Repair

WE SPECIALIZE IN ALL YUUR?TRUBTURA.[ AND
WATERPROOFING FOUNDATION-REPAIR NEEDS

S5, 816.215.8710
FALCON FALCON-FOUNDATIONS.COM

FOUNDATIONS

HQME
DEPECTIVE

Ryle Derodes
913.707.3042

HomeDetectiveKC.com

ek
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Luxury Estate Sale Services

Leave the work to us. We'll organize, stage, price,
\ ll | advertise, and host your in-home estate sale. |

BROWN BUTTON®
ESTATE SALES &%

Movers

gnsure the Space P 3
—Free Before [ e,
gt e g

Moving | Junk Hauling and Removal
MO 816.350.2000 | KS 913.681.7700
metrowidemovers.com

I coat of paint

can make all the ()04

Mold Expert
Natural Mold Solutions
i &
forq Healthier KC Home ~ Jipcpmms e;,;‘k

I\

s

* Mold Inspection & Testing
e Mold Removal
o Air Quality Testing

913.392.6238
GenesisHealthyHomes.com

Heating -+ A/C - Plumbing - Electrical - Appliance

Repair & Maintenance Toilet Repair

Sump Pumps Repiping

Water Heaters Drain Cleaning
Water Quality Sewer Line Repair
Gas Line Repair Camera Inspections
Garbage Disposals And More!

Trusted Real Estate
Partner for Over 20 Years

Roofing

JOHNSON COUNTY'S PREMIER
LOCAL ROOFING COMPANY

{i‘i Scan to Connect Today!

Remodeling
qur Hometown Remodeling & Painting Experts!

}] A /’

Roofing Solutions
20+ 50+ 151 Christ

Years Industry  Completed Centered &
Experience Partners Projects Focused

Y
Partner with Us Today! -

== Audrey Zubenel .“i"J ; '
ICTOR (913) 428-0437 o 'l

victorconstructionkc.com |

| N G
ONE ROOF AT A TIME

FOR HOMES AND HAPPY CLIENTS

“

Siding | Gutters

| L. 3 Roofing | Insurance Claims
<5 Residential & Commercial
HAPPY DAD 816.905.6556
e et st o HappyDadRoofing.com

Movers

&Jﬂhﬂsﬂﬂ
5 i United

Moving
Made Easy!4

Ryan Larsen | rlarsen@johnson-united.com | 913-270-9099
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Property Management

Your Choice for
sas City Property Management

elp Realtors Calculate ROI
rovide RenfohCompariHes '

luate Current Market Rent

Scan to Find Out e
the Benefits of @&" ""‘l-}’_k;.@r
’ Using Advantage 3 & B
Homes LLC f.?g.%.- Eol
rentkchomes.com <

(913) 8945133 @k

Advantoge'Homes CLC

/

Roofing

Tile
Free In-Home
Estimates & Design Consultations

CALLORTEXT - 913.484.3419

Upgrade? bmerrbject wz‘tz i I

Global Stone's Finest Tile
g‘loba’ls_ton{z:kc.c;_)m

Global Stone

|

AL KANSAS CITY

ROOFSCAPES

913-284-2991

www.tileroofkc.com

REMODELS & WINDOWS
TO BOOST LISTINGS!
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COVER STORY

BY JOSEPH COTTLE

PHOTOS BY JAYD WILLIAMS

STEP

att Webb never expected real estate to

become the place where his faith, his

competitive drive, and his desire to help
people would all collide. But five years after getting
licensed, he’s built a business that reflects each of
those motivations clearly. And if there’s one thing he
hopes readers understand, “My business is truly not
about me,” Matt says. “What’s freely been given to
me, [ want to give to other people.”

That posture of service has shaped the way he
approaches everything, from sales volume to team
leadership. It wasn’t always the plan, though. Before
real estate, Matt was working in hospice sales in
Dallas, preparing for what he thought would be a
future in ministry. He and his wife had moved there
for him to take a church internship, an unpaid role,
when they found out they were expecting a baby.
Suddenly, everything shifted. Matt took a job with a
hospice company, and the owner, a highly successful
businessman, took him under his wing. “He told

me, ‘Yowll have more impact off the stage than on
it,”” Matt remembers. “I met with him once a week
for about eight or nine months, sitting in high-level
meetings, watching how he talked to people and
thought about business.”

When COVID hit, everything in hospice sales
changed. Matt and his family moved back to Kansas
City as the company planned to open a new branch,
but the shutdowns made access to hospitals nearly
impossible and forced him to rethink his career
path. In the middle of all the uncertainty, real estate
kept coming to mind. So, he dove in by watching
YouTube, studying the business, and learning
everything he could. “I figured I’d just run with it
and see where it led,” Matt says: “And from that
moment on, I never looked back.”

What happened next surprised even him. In his
first year, he closed 24 transactions and sold a
six-million-dollar apartment complex as his fifth
deal. “It was almost like instant success,” Matt says.
Even when interest rates shot up and the market
shifted, he kept adapting. He started flipping houses
to create his own inventory and to build a business

“MOST PEOPLE

wot

EVEN IF YOU TELL
THEM EVERYTHING.”
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that could survive any market cycle. “Everyone was
complaining about showing 20 houses,” he says. “I
thought, okay, if 20 is the benchmark, let’s get people
into 20 houses. But it’s not going to be this easy
forever. How do I last when things get hard?”

Lasting wasn’t the problem. Scaling was. As his
business grew, from 30 transactions, to nearly 40, to
64, to over 100 this year, Matt realized he couldn’t do
everything alone. He hired an assistant who will soon
step into a director of operations role, brought on a
project manager, and began developing agents who
wanted to learn and grow. The motivation wasn’t
just efficiency. It was stewardship. “You can’t lead
anybody unless you lead yourself really well,” he
says. “If I want to have influence and impact, I have
to be someone worth imitating.”

There’s ambition in Matt, but it’s grounded. In the
next five to ten years, he hopes to reach a hundred
doors in rental properties and shift his focus toward
mentoring. He talks often about wanting to pour into
men, help people build meaningful careers, and one
day start a nonprofit that supports women coming
out of prison or addiction. “I want to be a leader of
leaders,” he says.

He’s also thinking about his family. Matt and his wife
have two young daughters, and he’s clear about his
priorities: “I can’t get these years back,” he says.

When he’s not working, though he admits that
turning off is tough, he’s playing basketball, traveling
to Chiefs games, finding good restaurants, but also
sneaking in some underwriting for rental deals. “I
love my job,” he says simply. “I enjoy this.”

If there’s one lesson he wants newer agents to hear,
it’s this: don’t gatekeep. Build relationships, take
action, ask questions, and don’t be afraid to bet on
yourself. As Matt puts it, “Most people won’t take
action even if you tell them everything. And if they
do, what makes you special is you.”

It’s a fitting summary of a career built on taking the
next faithful step: hustling, learning, helping, and
leading, all at the same time.
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TRUSTED

Roofing ¢« Exteriors « Solars

PARTNER WITH TRUSTED ROOFING TODAY

KANSAS CITY

| REAL PRODUCERS
Nominate a

REALTOR®

Do you know an outstanding real estate agent?

Send us your nomination and why you think
they should be in the next issue.

Reach out to us at Reece.Hale@
RealProducersMag.com.

Shoot us their name, email, cell number, and

816.206.8209 | trustedkc.com

why they are awesome. You might just see
them in an upcoming issue!

BOOST
YOUR

~ LISTINGS

VALUE

Wi 'TRUSTED ROOF UPGRADES

« Increase Curb Appeal & Value with
a Fresh, Reliable Roof | ]

« Malarkey Shingles: A Selling’ Point
for Eco-Conscious Buyers

18 - March 2026

HomeGuru

Own Yoy Freedom

Become the Bank. Create Cash Flow. Change Lives.

Owner-financed real estate done differently | Become the bank instead of the landlord

Predictable monthly income with fewer headaches | Building wealth while serving families

70+ owner-finance deals « $100K+ monthly recurring income - 0 evictions

Ready to stop chasing deals and start building real freedom?
Learn how owner-financed real estate creates consistent
cash flow, long-term wealth, and meaningful impact —
without the stress of traditional rentals.

wdW [ Tk 20 -
913-444-6324 | tanur@homegurukc.com

@tanurbadgley @brycebadgleyownerfinancefreedom.com

Owner Finance Freedom
Tanur & Bryce Badgley

Owner Finance Freedom by HomeGurukKC
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Heart rrst Loans seconp

aylor Hartley did not grow up dreaming
T about interest rates and loan programs.

Born in Arlington, Texas, and raised in
Keller, Texas, Taylor’s early years were filled more
with small-town roots and big ambitions than
spreadsheets and contracts. After graduating from
Kansas State University in 2007 with a degree in
marketing, Taylor’s path into the mortgage world
was anything but predictable. “I bartended in
Manbhattan, KS after school for a semester,” Taylor
said. “Then moved to Overland Park, KS and
started in the mortgage industry.”

That short stop behind the bar helped sharpen
people skills that would later become essential in a
career built on trust and relationships. At first, Taylor
thought the future would look different. “I thought

I wanted to be in commercial banking, but went the
residential mortgage path instead,” Taylor said.

That decision set the stage for nearly two decades of
growth, challenges and steady success. Taylor entered
the industry in the spring of 2007 at Countrywide
Home Loans. It was an intense introduction, followed
quickly by a reality check when Bank of America
acquired the company.

“We all got laid off,” Taylor said. Rather than

walk away, Taylor leaned in. In 2008, the journey
continued at LeaderOne Financial. By 2012, Taylor
moved into Wells Fargo Private Banking.

Two years later came a shift to Community First
National Bank in Manhattan, Kansas, followed by
another leap in 2017 into the broker world. Finally, in
2022, Taylor officially launched Smart Home Lending.
“I started my own company and funded it by myself.
No investors,” Taylor said. “So there was a lot of
bootstrapping and figure-it-out moments.”

That independence shaped how Smart Home
Lending operates today. Built on the broker model,
the company was intentionally structured to secure
highly competitive rates while keeping borrower fees
among the lowest in the area. Taylor’s vision was to
create a mortgage company that combines incredible
execution with genuine care, where clients do not
have to choose between pricing and service.

Smart Home Lending serves as a direct partner
to homebuyers, a transaction partner to real

estate agents, and a strategic resource for

financial advisors and beyond, helping clients
make long-term financial decisions. By aligning
communication, expectations, and timelines across
all parties, the team works to ensure transactions
move smoothly and relationships stay protected.

Today, Taylor has been the owner of Smart Home
Lending for four years and leads a tight-knit team
that reflects years of trust and collaboration. “I have
worked with Jasmine Alexander, my loan processor,
for seven years, and Ryan Alexander, my compliance
officer, for five years,” Taylor said. Those long-
standing partnerships mirror Taylor’s approach to
leadership, built on loyalty and mutual respect.

The company is also designed to support its loan
officers, maintaining competitive commission
structures that prioritize retention, stability, and long-
term client relationships over short-term volume. The
result is a consistent team aligned around service,
accountability, and putting clients first. The results
speak for themselves. Taylor has earned recognition
as a top mortgage broker in Kansas and ranks in
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the top 1 percent of loan officers nationwide. Still,
accolades are not what drive the work.

“T've had a lot of good mentors,” Taylor said. “Jonny
Wainscott and Chris Paris taught me the ropes.
Dave Brown in my opinion is the best LO in KC,
and I've looked up to him since 2014. Jim Casson
got me into the broker world in 2017, and that was
the best thing I've ever done for my career.” Those
influences helped shape not only Taylor’s technical
skills but also a people-first philosophy. “It’s been a
long road, but I've learned a ton from a lot of good
people,” Taylor said. “I'm still always trying to get
better and learn from other people.”

Today, growth remains a top priority. “I'm really
focused on growth for me and my LO’s,” Taylor said.
“It’s harder than I thought to still produce loans and
hire LO’.” Balancing leadership with production is
no small task, but Taylor embraces the challenge.
The most rewarding part of the business, however,
is not measured in numbers. “Seeing how many
families I've helped,” Taylor said. “Not just with
loans but with the team that works with me. It’s
pretty cool to have close relationships with the
people that work here.”

That heart-led philosophy shows up in practical ways.
Clients benefit from proactive, fast communication,
clear updates throughout escrow, and a personalized
experience that feels less transactional and more

like working with a trusted friend. Real estate
partners know they can expect predictable timelines,
transparency, and a lender who understands how
critical reputation is in every deal.

Smart Home Lending is best suited for clients and
agents who value transparency, competitive pricing,
and consistent communication, particularly in
transactions where reliability and reputation matter
most. For Taylor, the ultimate goal is simple: ensure
that every deal closes cleanly, predictably, and in a
way that strengthens, not strains, the relationships
and people involved

22 - March 2026

€€ I'M STILL ALWAYS
TRYING TO GET BETTER
AND LEARN FROM
OTHER PEOPLE.”

That same sense of connection defines life outside
the office. Taylor and spouse Molly met at Kansas
State and are now raising three sons together. “My
wife is Molly Hartley and she’s the life of the party
and crazy smart,” Taylor said. “She’s probably the
smartest person I know, but you’d never know
because she’s always down to earth and humble.”
Their sons bring plenty of energy to the household.
“Henry is really into books and science. Griffin
plays every sport he can. And Jack is always trying
to keep up with his brothers,” Taylor said.

When work slows down, Taylor enjoys soccer, most
sports, and “going to the lake and chilling with my
friends.” Community involvement also plays a role.
Smart Home Lending supports Children’s Mercy
through events and contributes to Braden’s Hope.

Taylor sees a future deeply connected to real estate
professionals. “I love everything about it and I can’t
see myself ever leaving the industry,” Taylor said. “I'd
like to eventually grow to a few cities in the Midwest
and have smaller offices with a few really good LO’s.”

At the heart of everything is a simple mission. “I
genuinely care about other people,” Taylor said.
“My team, my clients, my referral partners and
my family. I lead by my heart and not my head.”
For Taylor, leading with heart does not mean
sacrificing performance. It means building a
company efficient enough to deliver competitive
rates, low fees, exceptional communication, and
long-term trust. All at the same time.

When asked how Taylor hopes to be remembered,
the answer is immediate. “Actually caring about
people,” Taylor said. It is a value summed up in a
favorite quote: “Do what’s right, even when no one
is watching.”

And it is the foundation on which Smart Home
Lending continues to grow. “I created Smart Home
Lending to help people,” Taylor said. “As long as
we remember that, that’s all you need.”
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COACHING CORNER

If your business feels like it’s * Reviews & Testimonials
running you instead of the » Agent Referrals

other way around, you’re not * Client Events
alone. Many real estate teams
spin their wheels, adding new Operations:
tools, processes, and systems— * Goals & Accountability
yet results don’t match the * Communication
effort. Oftentimes you add * Meetings
layer upon layer,and end up » Agent Standards
overcomplicating things. * Recruiting

* Retention/Culture
The truth is - your business won’t * Onboarding
truly scale until your systems do. » Offboarding
And broken systems are like bad * Budget & Financials
coffee—everyone suffers until » Tracking & Numbers

you fix them.

P

[T

Personal Systems

So how do you evaluate Your personal efficiency systems

= ]

FIX
YOUR
SYSTEMS,

SCALE

YOUR
BUSINESS

SUBMITTED BY CHRISTY BELT GROSSMAN, CEO AND OWNER OF OPS BOSS COACHING™

your systems? are just as critical—they ensure :
you lead without burning out: a
Start With Purpose * Start-Up & Shut-Down Routines

Evaluating your systems isn’t

busy work—it’s strategy in action.

Before diving in, ask yourself:
* Which systems are slowing
us down?

* What’s holding the team back?

* Where are we leaving money
or time on the table?

Clarity on “why” ensures honest
evaluation—and honesty
uncovers opportunity.

If you have a Director of Operations

(or the closest equivalent on your
team), they should take the lead.
Examine every core system in
your business.

To simplify, break them into
three key areas:

Sales:

* Database & CRM

* Lead Management

* Marketing Campaigns

+ Social Media

Touch Program

Listing & Buyer Consultations
Listing Administration
Showing Feedback

Open Houses

Buyer Process

Contract to Close

* Receiving & Presenting Offers

Time Blocking

Task Management
Personal Referrals

Habit Tracking (Journaling,
Affirmations, Visualization,
Goals, etc.)

What to Look For
Ask yourself these questions for
each system:

Do you have a tool or solution
in place? CRM, templates,
calendars, etc.

Is it scalable? Can this system
handle growth, or will it
collapse when you add just one
more team member?

Is it documented? Could
someone walk in tomorrow
and run it successfully?

Who owns it? Accountability
matters. One owner, one
system—no exceptions.

Team effectiveness rating:
How well is it working? Honest
feedback is gold.

Priority: Which systems need
immediate attention versus
later tweaks?

High Priority: Fix or elevate these
first—they move the needle.
Medium Priority: Tackle next.
Low Priority: Optional
improvements—don’t let them
distract you.

Focusing on high-impact areas
first often produces bigger Ops and Team Leader, your
results faster than trying to business becomes predictable,
build new systems from scratch. trainable, and scalable—and you
get the freedom to lead rather
than constantly firefight.

great. With alignment between

Turn Evaluation Into Action
Once priorities are set, create

a straightforward action plan.
Assign each system an owner,
a deadline, and a clear goal. No

Bottom Line
Stop guessing. Stop spinning. Stop
working harder than you need to.

formulas, no overcomplicating— Strengthen your systems—team
just clarity, accountability, and personal alike—and your
and execution. business backbone will carry

everything else: sales, growth,
Why It Matters culture, and profits.
When your systems run efficiently
and effectively, everything else When your operations are solid,
gets easier. You’ll know what’s everything scales. And scaling isn’t
broken, what’s missing, and just growth—it’s freedom, clarity,

what’s already good but could be and momentum for your business.

About Ops Boss® Coaching
Ops Boss® Coaching was founded by Christy Belt Grossman,
former COO of one of the nation’s first $1 Billion sales teams.
Ops Boss® Coaching is celebrating their 10th Anniversary
of being the premier provider of education, coaching, and

'(L; community for real estate operations professionals (we call
them Ops Bosses®!) Learn more at www.OpsBossCoaching.com.
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED
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BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY
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BY THE
NUMBERS

HERE’'S WHAT THE TOP 500 AGENTS IN KANSAS CITY SOLD IN 2025

$10,129,957,170

SALES VOLUME

21,477
@ TOTAL TRANSACTIONS

$20,259,914

T AVERAGE SALES VOLUME PER AGENT

N 43

( | v,\ AVERAGE TRANSACTIONS PER AGENT

28 - March 2026

Give Your Buyers What They’re Asking For
New Construction - Easy Customization

Today’s New Construction buyers expect more—They want customization.
Not pre-packaged options. Elevate offers modern design, easy customization, and
confidence throughout the build. Partner with Elevate Design + Build to deliver a
seamless, elevated custom home experience your clients will love—and thank you for.

Get an exclusive preview of our

homes currently under construction

and ready to customize

See our current
Move-In Ready Homes

Partner with Elevate Design + Build and offer your buyers
an Elevated Home Building Experience!

816.622.8826

elevatedesignbuildkc.com

25+ Years Experience | Award Winning Desighs | Committed to Elevating The Homebuilding Experience



TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026

# FIRST NAME LAST NAME OFFICE NAME
;I -
|
L
1 Rob Ellerman Team ReeceNichols - Lees Summit at
2 Mike Reilly Reilly Real Estate LLC j L
[P
3 Koehler Bortnick Team ReeceNichols - Country Club Plaza j :
|
-
4 Eric Craig Team ReeceNichols-KCN |' ™l
3
5 Bryan Huff Keller Williams Realty Partners Inc. e
iy
6 Dan Lynch Lynch Real Estate 4
=i
7 Scott Ventimiglia Midwest Land Group "l
~im
8 Spradling Group EXP Realty LLC | o
=13
N
9 Ray Homes KC Team Compass Realty Group | ol |
BST
10 Majid Ghavami ReeceNichols- Leawood Town Center o
1 Tommy Needles Keller Williams Platinum Prtnr
12 Richey Real Estate Group Real Broker, LLC-MO
13 Sara Tarvin ReeceNichols - Leawood
14 The Collective Team Compass Realty Group
15 Whitney Stadler Compass Realty Group
16 Macoubrie Zimmerman Weichert, Realtors Welch & Com
17 Rothermel Group Keller Williams KC North i O‘[_,T H l : I | I I :D I H I :M I IND I H I : HO l ] S I :.

BE THE REASON IT FEELS LIKE HOME.

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

the Look.

the Listing.

Partner with us to make every
home market-ready.

SERMidWest.com - 913.220.6996 - ®©

30 - March 2026

Residential Roofing « Commercial Roofing
Concrete - Decks - Exteriors - Gutters - Paint
Remodeling - Tile - Fire & Water Restoration - & More!

THE FIRST NIGHT

Free Temporary Shades

Bare windows are often one of the
first surprises new homeowners face.
We install temporary shades quickly
after closing to provide immediate
privacy, helping your clients feel safe
and at home from day one.

THE FINISHING TOUCH

$250 Solar Shield Gift Card

Offer your clients the gift of custom
window treatments, no minimum
purchase required. Athoughtful,
practical closing gift that keeps you
top of mind as they personalize
their new home.

THE TRUST FACTOR

5-Star Partner You Can Trust

Build credibility by referring highly
rated window treatment
professionals. We take exceptional
care of your clients, reflecting the
same level of professionalism and
trust you've earned with them.

E' m Looking for a more thoughtful way to welcome your clients home?
Scan the QR code to learn how our Realtor Partner Program helps you create a
move-in experience they'll truly appreciate.

E SolarShieldBlinds.com

Blinds « Shades ¢ Shutters « Drapery ¢ Exterior Patio Shades




TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026

# FIRST NAME LAST NAME OFFICE NAME

18 Taylor Made Team KW KANSAS CITY METRO

19 Brooke Miller ReeceNichols - Country Club Plaza
20 Richelle Oades Rodricks , Oades & Co. Realty

21 Nelson Home Group Keller Williams KC North

22 Jolene Desmond Platinum Realty LLC

23 Sharon Barry ReeceNichols -The Village

24 Dani Beyer Team Keller Williams KC North

25 Ask Cathy Team Keller Williams Platinum Prtnr

26 Michelle Lutz Lutz Sales + Investments

27 Kim Brown ReeceNichols -Johnson County W
28 Hendrix Group Real Broker, LLC

29 Michelle Marquez ReeceNichols - Lees Summit

30 Lindsay Sierens Schulze ReeceNichols - Leawood

3 Mindy Wetmore ReeceNichols - Leawood

32 Kalin Callewaert Compass Realty Group

33 Skyler Wirsig Midwest Land Group

34 John Barth RE/MAX Innovations

35 Andrew Bash Sage Sotheby's International Realty
36 Joey Zarrillo RE/MAX Heritage

37 Shelly Balthazor ReeceNichols- Leawood Town Center
38 Shannon Brimacombe Compass Realty Group

39 Nicole Westhoff ReeceNichols - Lees Summit

40 Cjco Team ReeceNichols - Leawood

41 Sherri Hines Weichert, Realtors Welch & Com
42 BG & Associates BG & Associates LLC

43 Jenna Halvorson Real Broker, LLC

44 Pamela Chyba ListWithFreedom.com Inc

45 Heather Brulez Weichert, Realtors Welch & Com
46 Thrive RealEstate KC Team KW KANSAS CITY METRO

47 Anna Diamond Coble O Shaughnessy & Diamond RE
48 Jeff Curry Weichert, Realtors Welch & Com
49 Homeric Group KW KANSAS CITY METRO

50 Moving to KC Group KW KANSAS CITY METRO

32 - March 2026

# FIRST NAME LAST NAME OFFICE NAME

51 Tanya Burns RE/MAX Town and Country

52 Blake Nelson Team KW KANSAS CITY METRO

53 Mendy Jarman Keller Williams Realty Partners Inc.
54 Hayley Wildy KW KANSAS CITY METRO

55 Benjamin Lytle Opendoor Brokerage LLC

56 Lindsey Pryor Compass Realty Group

57 ReeseMontgomery Team Aristocrat Realty

58 Ken Hoover Group Keller Williams KC North

59 Matthew Palmquist Whitetail Properties Real Esta
60 Heather Leiker Weichert, Realtors Welch & Com
61 Jeannine Webb Seek Real Estate

62 Jana Larsen ReeceNichols - Leawood

63 Donnie Thomas Midwest Land Group

64 Guide Group Compass Realty Group

65 Bre Dayton Dayton Dynasty Realty LLC

66 Kristin Searle West Village Realty

67 Hern Group Keller Williams Platinum Prtnr

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

WHEN BUYING THEIR Z2es0re 5220

CHECK OUT OUR GOLD @ MVP PACKAGES

REALTORS® BASIC INSPECTION + RADON, INCLUDES ALL OF THE ITEMS IN GOLD + AIR QUALITY
Scan to Quickly TERMITE AND SEWER SCOPE (MOLD TESTING) AND THERMAL IMAGING + FLOOR PLAN
Book Online (THIS IS THE MOST INCLUSIVE INSPECTION AVAILABLE ON THE MARKET)

ChrisﬁanAn’,.end (9213) 353-6869 | acmhomeinspection.com

Licensed Professional Engineer
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026

FIRST NAME

SBD

Karen

David

Kristin
Hightower Heritage
Brian

Locate
Lauren

Kyle

Miles

Dee

Trish

Leah
Elevated Home
Tamra

Sharp Homes
Carla

Lee

Taryn

Jeffery
Sherelle
Becky

RJC

Amy

Chris
Jennifer

Dan

Bailey
Heavenly Homes
Kelly

Molly
Michelle

Andy

LAST NAME

Team
Stump
Van Noy Jr.
Holdhusen
Team
Fleming
Team
Anderson
Talbot
Rost
Rolig
Shiever
Taylor
Team
Trickey
Team
Walter
Ripma
Myers Fisher
Albright
Witt
Brock
Team
Stoecker
George
Barth
O'Dell
Lyons
Team
Heaven
Hipfl
Eads

Blake

OFFICE NAME

SBD Housing Solutions LLC
ReeceNichols - Parkville

Van Noy Real Estate
ReeceNichols - Leawood

Jason Mitchell Real Estate Mis
Vitale Realtors

Compass Realty Group
ReeceNichols -The Village

KW KANSAS CITY METRO
Keller Williams Realty Partners Inc.
EXP Realty LLC

Welcome Home Real Estate LLC
KW KANSAS CITY METRO
Keller Williams Realty Partners Inc.
ReeceNichols - Leawood
Epique Realty

Gold Key Realty

Lutz Sales + Investments
Compass Realty Group
Weichert, Realtors Welch & Com
Weichert, Realtors Welch & Com
ReeceNichols - Leawood

Keller Williams KC North

Kansas City Realty

Weichert, Realtors Welch & Com
RE/MAX Realty and Auction House LLC
Real Broker, LLC

Lyons Realty Group

KW KANSAS CITY METRO

KW KANSAS CITY METRO
ReeceNichols - Lees Summit
Northland MO Realty

Real Broker, LLC

# FIRST NAME LAST NAME OFFICE NAME

101 Alex Owens Compass Realty Group

102 Vicki Shepherd Realty Executives

103 Kim Nofsinger Keller Williams Realty Partners Inc.
104 Alex Larson Auben Realty MO, LLC

105 Cory Ward Compass Realty Group

106 John Ward Compass Realty Group

107 Explore Home Group Keller Williams KC North

108 Suzy Goldstein BHG Kansas City Homes

109 Rose Freeman-Krell Keller Williams Realty Partners Inc.
10 Drew Page RE/MAX Premier Realty

m Katherine Lee Sage Sotheby's International Realty
12 Dylan Crandall Real Broker, LLC

13 Nichole Graham Real Broker, LLC

14 Mike Russell Real Broker, LLC

15 Brady Sullivan RE/MAX State Line

16 Tracy Jackson ReeceNichols - Country Club Plaza
17 Sundance Team Rodrock & Associates Realtors

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

‘Daniel is like an extension of our brand.
; A B We know that when we refer clients to
YUUR # 1 11 ' : him, he treats them just as we would!
We HIGHLY recommend him."

REFERRAL sl 4 - Ghavami Group
ARTNER FOR

> 1£]©

Let's Connect So | can Show You
How | Can Help Your Client's Save!

Call or
Text

Ly 913.530.4481
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026

# FIRST NAME LAST NAME OFFICE NAME
18 The Fisher Hiles Team ReeceNichols - Country Club Plaza
19 Larry Eckhoff RE/MAX Innovations
120 Christy Tulipana Platinum Realty LLC
121 Abby Best Compass Realty Group
122 Brenda Youness Weichert, Realtors Welch & Com
123 Gina Spencer Weichert, Realtors Welch & Com
124 Jeff Yacos Real Broker, LLC
125 Mindy Methner ReeceNichols - Lees Summit
126 Peter Colpitts ReeceNichols- Leawood Town Center
127 Quinn Whimley Reilly Real Estate LLC
128 Kris Smith Keller Williams KC North
You serve us. Let us serve you
| |
130 Brenda Oliver Heritage Realty
31 Steve Ashner ReeceNichols - Overland Park Our Service Hero Loans can help make your dreams of
132 Teresa Hayes Twaddle Realty, Inc. homeownersh | p area | |ty
133 Jessica Smotherman RE/MAX Elite, REALTORS
134 John Waltmon Main Street Renewal, LLC
o . .
155 Connle Stk MO-KAN Veteran Reatty LLC © Up to 100% financing
136 Derek Ells Platinum Realty LLC ©@ No borrower paid mortgage insurance
137 Bobby Oberlander Midwest Land Group
, © For law enforcement, firefighters,
138 Maribeth Anderson EXP Realty LLC
EMTs, and Teachers
139 Doser Steere Group LPT Realty LLC
140 Matt Bass RE/MAX Premier Properties
141 Sara Bash Reda Compass Realty Group
142 Kirsten McGannon Compass Realty Group Contact Lu ke at 913-901 -3231 or
143 Ryan Hubbard United Country American Heartl NMLS#502099 luke.landau@centralbank.net to learn more!
144 Candi Sweeney ReeceNichols - Parkville
145 Roberta Beringer Weichert, Realtors Welch & Com
146 Will Wiest Midwest Land Group
147 Matt Rumans ReeceNichols-KCN 8 Central Bank ‘ MO rtg O g e
®
148 Martha Cromwell The Real Estate Store LLC . . . . . . . .
Owner occupied, single-family dwellings only. Purchase of primary residence only. Proof of full-time, active employment by at
149 Robert Chad Chadwick BHG Kansas City Homes least one borrower is required. Volunteers are not eligible. Qualifying borrower(s) must be on the loan and execute security
instrument. EMT’s must provide proof of valid EMT license. Eligible borrowers must be in market. This is not a commitment to
150 Melisa (Missy) Price Weichert, Realtors Welch & Com lend or extend credit. Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing.
Receipt of application does not represent an approval for financing or interest rate guarantee. All rates, programs and fees
Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers are subject to underwriting guidelines and are subject to change without notice. Other restrictions may apply. See bank for
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are details. The Central Trust Bank NMLS #407985 MEMBER FDIC 238 Madison St, Jefferson City, MO 65101. Copyright Central
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed ) R ! ! ’ EQUAL HOUSING
are not included. Kansas City REALTORS® is not responsible for submitting this information. Bancompany. All rights reserved. LENDER
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Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026
# FIRST NAME LAST NAME OFFICE NAME

151 Kerwin Holloway ReeceNichols - Overland Park [ ’l b l St
152 Amanda Meyers Optimum Realty Group LLC 0 a 0 n e

153 HCR Team RE/MAX Elite, REALTORS

154 Pamela Abel 20th Century Real Estate Serv.
155 Jocelyn Rivard Keller Williams KC North

156 Stacy Porto ReeceNichols -The Village

157 Stephanie Murphy ReeceNichols - Leawood

158 Dana Allen ReeceNichols- Leawood Town Center
159 vy Home Group KW KANSAS CITY METRO

160 Travis Heman Whitetail Properties Real Esta

161 Barbara Kearney Compass Realty Group

162 Bill Gaughan Keller Williams Realty Partners Inc.
163 Anthony Lee DRH Realty of Kansas City, LLC
164 Dan Martin Kansas City Realty

165 Tony Long Real Broker, LLC

166 LeAnn Hiatt Huck Homes

167 Denise Foster House Brokerage

Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed
are not included. Kansas City REALTORS® is not responsible for submitting this information.

WE
WE WE

YOUR TRUSTED PARTNER IN
FINANCIAL GROWTH AND SECURITY.

that Leave a Lasting Impression
WHY NOT Ué 1T Countertops | Tile | Flooring

T0 FUND yguh ' Design Center
FUTURE? . : — ___ Check Out Our Unmatched Crafismanship
2E§p 12114 WEST 88TH STREET, LENEXA

ho e
!Ytlng Reach Oﬁt for PeEFonallzed Guldance' ‘ e “‘-‘
: s el N S SR

CHRIS WADINGTON | TIMUNDERWOOD BRETT RE|D brettreidgroup.com 913-499-1050

871.876.7712

CHRIS@BRETTREIDGROUP.COM TIM@BRETTREIDGROUP.COM

globalstone-kc.com
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TOP 200 STANDINGS

Teams and Individuals Closed from Jan. 1, 2026 - Jan. 31, 2026
# FIRST NAME LAST NAME OFFICE NAME
LI 0 —
168 Stacy Warburton ReeceNichols - Lees Summit
169 Melanie Johnson ReeceNichols - Leawood Ext ra va I u e Fv‘
|

170 Joel Taylor Midwest Land Group 1

171 Traci Bertz United Real Estate Kansas City ,

172 Vicki Smith RE/MAX Innovations

173 Jennifer West Keller Williams Realty Partners Inc.

174 Jessica Kurzweil ReeceNichols - Lees Summit

175 Amy Howell Weichert, Realtors Welch & Com

. 4 . - ]

176 Micah Roos Keller Williams Realty Partners Inc. geayh ] |un_15|ng -' i

177 Jennifer Dove Kansas City Real Estate, Inc. H 0 M E WAR » 1 |

178 Destination Home Team ReeceNichols - Lees Summit 1 » - - AR

179 Grace Fancher Seek Real Estate

180 Vicki Fallon Keller Williams KC North

181 Paul Lowry Midwest Land Group

182 Cheryl Scheele Platinum Realty LLC

183 Toby Prussman Real Broker, LLC-MO

184 Cody Donelson Compass Realty Group

185 Lola Block ReeceNichols - Leawood

186 Susan Renschler Keller Williams KC North

187 Cathy Smith KW Diamond Partners )

. . Home Warranty Plus with A.B. May includes System Checks for Buyers. With more
188 Stephen W Smith RE/MAX Revolution 5 .
than $600 in value, these major home system assessments are cost-free unless a
189 Jenny Burkhead Keller Williams KC North .. . .. . .
customer-approved repair is made during the visit. Schedule anytime during the
190 Teresa Acklin Prime Development Land Co LLC 1 3 th t
-mon warranty:

191 Aaron Olla Real Broker, LLC

192 Julie Henke ReeceNichols - Lees Summit o Heatlng & COOIIng SyStem Ch eCI( Wlth Cleanlng

193 Laurie Bradshaw Compass Realty Group [ ) Plumb/ng System Ch eck

194 Loughlin & Associates Team Keller Williams KC North .

® Drain System Check
195 Sarah Snodgrass Compass Realty Group X
e Electrical System Check

196 Tina Bender Compass Realty Group

197 Aaron Blount Midwest Land Group PIUS, a $25O COde upgrade Credlt

198 Trent Teager Platinum Realty LLC

199 Jon Simene ReeceNichols KCN Questions or want to learn more?

200 Amy Arndorfer Premium Realty Group LLC Contact your Home Wa rra nty Partner!
Disclaimer: Information is based on reported numbers to the Kansas City REALTORS® through the MLS, as indicated above by the date range listed on the actual date the numbers S h e | | I e O D e | | at 9 1 3_9 1 5_487 3
were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by the date transactions are |
reported, which affects all parties involved in a transaction. New construction or numbers not reported to Kansas City REALTORS® through the MLS within the date range listed We d | ove to h e | p |
are not included. Kansas City REALTORS® is not responsible for submitting this information.
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FAQ about
Kansas City
Real Producers

Ever since we launched Kansas City Real
Producers in July 2017, | have heard some of the
same questions from many of you. | figured it
would be most efficient to publish the answers
here in case more of you had the same questions.
Remember, my door is always open to discuss
anything regarding this community — this
publication is 100% designed to be your voice!

Q: Who receives

this magazine?

A: The top 500 agents of
Kansas City. We pulled
MLS numbers (by closed
volume) in the Kansas City
market. We cut off the list
at number 500. The list will
reset in early 2025 based on
2024 totals and continues
to update annually.

Q: Why am | not listed

on the top 200 standings/
why are my numbers
showing differently?

A: There are a number of
reasons why that could be
the case. First, be sure to
read the disclaimer in its
entirety. We pull the data
on the exact date listed, so
if the closed transaction is
not submitted by that date,
it will not be included. User
error or BRIGHT error is
always a possibility. The
most common reason is
that for any deal with an
alternate agent listed, the
production gets divided in
half between the lead agent
and the alternate. There are
a few other factors at play,
so if you have a question
about the Standings, please
contact me, and we can
take a look: reece.hale@
realproducersmag.com.

42 - March 2026

Q: What is the process for
being featured in

this magazine?

A: It’s really simple — one

or multiple peers have first
nominated every featured
agent you see. You can
nominate or be nominated
by other agents, affiliates,
brokers, owners, and office
leaders. A nomination
currently looks like this:

you email us at reece.hale@
realproducersmag.com with
the subject “Nomination:
(Name of Nominee).”

Please explain WHY you

are nominating them to be
featured. It could be that they
have an amazing story that
needs to be told, perhaps they
overcame extreme obstacles,
they are an exceptional
leader, have the best customer
service, or they give back to
the community in a big way,
etc. Once the timing is right,
the next step is an interview
with us to ensure it’s a good
fit. If all works out, then we
put the wheels in motion.

Q: What does it cost

to be featured?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
This is NOT a pay-to-play
model whatsoever.

Q: How can | write an

article to be printed?

A: If you are interested

in writing an article to
contribute your ideas,
experience, knowledge,
expertise, or stories to the
Kansas City Real Producers
community, please

email me at reece.hale@
realproducersmag.com. Even
if you don’t consider yourself
a prolific writer, let’s talk!

Q: Who are the

Preferred Partners?

A: Anyone listed as a
“Preferred Partner” in the
index at the front of the
magazine is an integral
part of this community.
They will have an ad in
every issue of the magazine,
attend our events, and be
part of our Facebook group.
We don’t just find these
businesses off the street,
nor do we work with all
businesses that approach
us. One or many agents
have personally referred
every single Preferred
Partner you see. We won’t
even take a meeting with a
business that has not been
vetted by one of you and is
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network

not only of the best agents
in the area but the best
affiliates, as well, so we can
all grow stronger together.

Q: How can | refer a local
business to join KCRP as a
Preferred Partner?

A: If you know and want

to recommend a local
business that would like

to work with more top

real estate agents, please
email me at reece.hale@
realproducersmag.com and
introduce us! This is the
only way we can grow and
strengthen this community,
through your referrals.

It’s much appreciated!

Q: How might | get more
involved in this community?
A: Two primary ways:

First of all, if you have not
already, be sure to join our
private Facebook group
specifically for the top

500 real estate agents and
our preferred partners.

To request to join, simply
search on Facebook the
keywords “Kansas City’s
Top 500 Real Producers
Community,” and it will pop
right up. Request to join,
and we will promptly accept
you into the group. This
online community is a space
for further connection,
contribution, and curiosity
to be shared among our
members. Secondly, be

sure to attend our events.
We currently plan to host
events throughout the year,
a couple of golf outings,
and some VIP social events
throughout 2025. We
promote these events via
email and Facebook, so if
you haven’t been receiving
invites, please email me
immediately at reece.hale@
realproducersmag.com.

THESTAR.
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MGGOWAN MORTGAGES

COMPETITIVELY LOW RATES!

FINANGING STARTING AT 500- GREDIT SCORES!
FAST PRE-RPPROVALS!

SHOP AT 250- BANKS WITH ENDLESS OPTIONS!
AVAILABLE 7 DAYS A WEEK!

CONVENTIONAL, FHA, VA, AND USDA LOANS!
NON-TRADITIONAL FINANCING OPTIONS!

@ DEREK MCGOWAN
NMLS# 1478470

816.631.9687
dmcgowan(@nexamortgage.com




9151 Currency St.

Irving, TX 75063

FAST APPROVALS. FAST CLOSINGS. LOW GOSTS.

— We work with over twenty lenders to —
negotiate you the lowest rate every time
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Taylor Hartley . NMLS #236734
Owner | Mortgage Broker

cell: (913) 634-8600 | office: (913)599-9222
taylor@smarthomelending.com
smarthomelending.com
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Find Out Why Brokers @H@ SMART HOME
Are Always Better \ﬁ\/ LENDING



