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Rising Star: 
MYA WILLIAMS 
OF F.C. TUCKER

Partner Spotlight: 
LISA CAPES OF 
MERIDIAN TITLE

The Coach’s Mentality

Troy 
Dixon
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P R O P E R T Y  I M P R O V E M E N T  S P E C I A L I S T S

      ERIC SCHNELLER
       (317) 731-1000 OFFICE       (317) 339-2944 TEXT

ERIC@CREWHOMESPECIALISTS.COM • CREWHOMESPECIALISTS.COM
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Veteran Owned & Operated · 24/7 Emergency Services · Licensed & Insured

When pipes freeze and break this winter, rely 
on your GUARDIAN ANGEL RESTORATION 

team to clean up the disaster.

Jack Frost got
inside again?

We're your GUARDIAN ANGEL during a disaster.
Save our contact info today so you know who to call tomorrow!

(317) 764-2375 · info@guardianangelrestoration.com · GuardianAngelRestoration.com

Michael Talbot,
Owner
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(317) 449-ROOF • UltraDryRoofing.com
Serving Indianapolis & Surrounding Areas

Attention Real
Producers of Indy!

We have a big company infrastructure and small company
agility.  We know that SPEED and ACCURACY are everything to 
make a CLIENT HAPPY and sell a house.  We can complete an

inspection, return a quote, and start the project within 48 hours. 

• Residential Roof Replacement
• Insurance Roof Replacement
• Residential Repairs
• FREE Inspections & Consultations
• Licensed & Insured Crews with
   20+ years of experience. 

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BANKING
Chase Bank
(614) 422-4638
homelendingadvisor.chase.com/
craig.r.dube

BLINDS/WINDOW TREATMENTS
In Style Blinds
Brooke Sorenson
(765) 414-6472
InStyleBlinds.com

BUILDER
David Weekley Homes
(317) 669-8605

Drees Homes
(317) 538-4320
DreesHomes.com

Epcon Communities
Kara Shipman
(317) 258-6560

Lennar
(765) 404-5870
Lennar.com

Silverthorne Homes
(317) 707-4553

Taylor Morrison
(317) 339-1799
TaylorMorrison.com

CHIROPRACTOR
Chiropractor - Jordan Burns
(317) 595-9620

CLOSING GIFTS
Handmade Karma
(765) 215-9339
www.handmade-karma.com

COACHING
Steve Rupp Coaching
(317) 339-7698
steveruppcoaching.com

DEVELOPER
The Marina II Corporation
Rob Bussell
(317) 845-0270

FLOORING
Blakley’s Flooring
Harry Tishler
(317) 339-9096
www.blakleysflooring.com

HANDYMAN SERVICES
Handyman Now
(317) 459-2558
HandymanNow.com

HOME AUTOMATION 
& SMART HOMES
The Premier Group
(317) 289-2150
www.Premier-Group.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Cornerstone Inspection Services
(317) 815-9497

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Indyspect LLC
(317) 777-4101
Indyspect.com

Security Home Inspection
(317) 848-1744

HOME WARRANTY
Armadillo Home Warranty
(317) 417-4999
armadillo.one

HOUSE CLEANING
Becht Pride
(317) 783-2390

INSPECTION SHEET REPAIRS
Crew Home Specialists
(317) 731-1000
CrewHomeSpecialists.com

JUNK REMOVAL SERVICES
Indy Trash Guy
(317) 200-6626
indytrashguy.com

LUXURY AUTO DEALER
Bentley Indianapolis
(317) 688-9444
www.BentleyIndianapolis.com

MORTGAGE LENDER
Bailey and Wood Financial
(317) 535-4804

Everwise Credit Union
www.everwisecu.com/

GVC Mortgage Carmel
(317) 796-3989

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

True North Home Loans
Bo Kearney
(513) 404-6948
truenorthhomeloans.com

Union Home Mortgage
(317) 694-1733
UHM.com

WJ Financial Group
(949) 265-4440

PAINTING - CUSTOM
Heritage Painting
Jason Humricous
(317) 349-1951
Heritagepainting.info

PHOTOGRAPHY
360 Tour Designs of 
Central Indiana
Susie Chamberlin-Dawes
(317) 640-7257

Indy Sky Pics
Ron Smith
(317) 439-2640

Kelly Klemmensen 
Photography & Videography
(765) 480-0479
kellyklemmensen.com

Lauren Bigler Photography
(616) 460-9317
LaurenBiglerPhotography.com

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING
Prime Plumbing & Drains
Mimi Donahue
(317) 678-7101

RESTORATION
Becht Pride
(317) 783-2390

Guardian Angel Restoration
(463) 250-8601

Michaelis
(317) 251-1935
MichaelisCorp.com

ROOFING
Indy Roof Company
(317) 746-9383

Ultra Dry Roofing
(616) 340-3492

TITLE & ESCROW
Meridian Title
(317) 966-2270
MeridianTitle.com

Nations Title
(269) 553-9904
NationsTitle.com

TITLE COMPANY
Stewart Title
(616) 406-9760
stewart.com
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Contact us today!
1 Hour Pre-Approvals 7 Days a Week • Close On Time Guarantee

317-538-9825
Brad@NCLLending.com  |  www.BradNiccum.comNMLS #139952

“I’M THE GUY THAT MAKES YOUR DEAL GO SMOOTH.”

FREE appraisals for all first-time homebuyers!
*Valid in March & April only. Mention the ad to Brad.

Brad will go the extra mile with his local team at Nest Mortgage Group to find 
every possible solution to your home financing needs. Brad’s knowledge and 

experience in the industry allows him to close loan applications that other 
mortgage companies can’t figure out.

BRAD NICCUM
OWNER, BANKER >> NMLS# 1642106

BloomYOUR BUYER

SMOOTH APPROVAL
WITH BRAD!

WILL INTO AIndy Real Producers  
Advisory Board

ADVISORY BOARD - 2026

Clay BurrisSophie SergiDawn Pollard

Sean DanielsDrew DialLindsey Smalling

The Advisory Board is brand new to Indy Real Producers 
in year eleven, and these six leaders will serve for 
the entire year. The goal is simple. We want a real 
agent voice helping us grow, shaping both the content 
of the magazine and the quality of our events.

We know we are a trusted voice within the real estate 
world, but staying a trusted voice requires staying 
connected. Having agents we respect keeping their ear 
to the ground and giving insight into the daily realities 
of an agent will help us grow in every direction.

The Advisory Board is a badge of honor all on its own. 
Yes, there are some great perks, but the best part about 

these six is that they were eager to serve long before we 
ever talked benefits. They have always been champions 
of the community and supporters of Real Producers.

We could not be more excited to introduce them as the 
very first Advisory Board in Indy Real Producers history.

Clay Burris - Highgarden

Drew Dial - REAL

Sean Daniels - Daniels Real Estate

Lindsey Smalling - F.C. Tucker

Dawn Pollard - EXP Luxury

Sophie Sergi - Remax
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Meet
The

Team
Remington Ramsey

Publisher

Diane Bussell
Client Care

Gabryelle Estampa
Executive Assistant

AJ Kallas
Videography

Kelly Klemmensen
Photography, Videography

Kelsey Ramsey
Senior Editor

Chrissy Ramsey
Photography, Videography

Rick Ramsey
Photography, Videography

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Nominate! 

Scan this code  

to nominate 

REALTORS® to be 

featured in this 

magazine!

Lauren Bigler
Photography

S T E V E  R U P P  C O A C H I N G

ENROLL NOW
Steve Rupp

25% OFF
for Indy Real Producers

Code: RealProducer25off

REALTOR® of the Year | $250M+ Producer
25-Year Real Estate Veteran | 2020 RP Cover Agent
Creator of Premier Connect™

(317) 339-7698
Steve@SteveRuppCoaching.com

Step into the Premier Connect referral system & 1:1 coaching, created by a top 1% agent.

SteveRuppCoaching.com

Since my coaching with Steve, my mindset has completely shifted. I feel more 
confident, clear on my goals, and motivated with an action plan. My business 

has improved, and I have a structure planned for additional growth.
-Debra Wilson ”

“

Generate 23 additional closings this year!
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One of the reasons I bought a puppy before my kids 
were born was because I knew one day, he would die. 
That probably sounds a little dark, but hear me out.

I wanted my kids to experience loss early. Not 
because I wanted them to hurt, but because I 
wanted them to learn how to process grief before 
they faced something much harder. We loved 
our dog, and his passing wasn’t easy, but the 
conversations we’ve had since then have helped my 
kids grow. They’ve built resilience, perspective, and 
the ability to cope with loss in a healthy way.

Loss is inevitable. And it rarely gives us a warning. 
One day, it’s a pet. One day it may be an aging 
grandparent. And then one day, it’s someone whose 
absence changes everything. Loss is one of those 
things in life we don’t get to control but we do get to 
decide how we respond to it.

Paul writes in Romans 5:3-4, “We also glory in 
our sufferings, because we know that suffering 
produces perseverance; perseverance, character; and 
character, hope.” 

That hope is what carries us forward.

We don’t always understand why God allows 
certain things to happen. But God doesn’t make 
mistakes. And sometimes, the only way to truly 

understand the depth of joy is to have first walked 
through the valley of loss.

My kids will lose people they love one day. That 
part is unavoidable. But I pray that when that day 
comes, the foundation has already been laid so they 

don’t just grieve the loss, but 
also cherish the time they 
had. Just like we did with 
Sammy. 

Lessons of

REMINGTON RAMSEY

PUBLISHER’S NOTELoss
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150+ 5-Star Reviews

Full Liability Insurance

Professional & Friendly

Same/Next Day Service for Realtors

indytrashguy.com

DON'T LET YOUR TRANSACTION GET TRASHED!
EMERGENCY JUNK REMOVAL FOR REALTORS 317-533-9541

15% OFF FOR
INDY REAL PRODUCERS
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RISING STAR FROM F.C. TUCKER COMPANY

R E D E F I N I N G  W H AT  Y E A R  O N E  C A N  L O O K  L I K E

Williams 
Mya 

you’ve spent any time 
in Indianapolis real estate 

lately, you’ve probably 
already heard the name Mya 
Williams usually delivered 

with equal parts admiration, 
disbelief, and a little bit of “Okay, who 
is this powerhouse?” And honestly, 
fair question. Because in just ONE year 
of being licensed, Mya has already 
crossed $10 million in career volume, 
stacked up awards like she’s speed-
running real estate mode on expert 
level, and built a business fueled by 
discipline, grit, and a personality that 
lights up every room she walks into.

But her story does not begin at that 
first closing table. The spark started 
way back in her youth, long before her 
business cards were printed. Homes 
fascinated her. People energized her. 
Traditional structure bored her. She 
knew even then that the idea of a 
typical nine to five life simply was not 
for her. “I hated doing the same things 
over and over,” she says. “I needed 
a creative outlet where I could meet 
lots of people and support myself 
while doing something exciting.”

Real estate was woven into Mya’s 
world from the start. Her uncle owns a 
brokerage. Her sister is an agent. Her 
brother-in-law is an agent. You could 
say the path was always in front of her, 
but she still needed to see it through her 
own eyes. What finally inspired her to 

If 
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take the leap was watching her sister 
and brother in law work through 

long days, challenging clients, and 
major wins. The behind-the-

scenes effort impressed her. 
Their dedication showed 
her what was possible.

“People always told me 
I would be good at real 
estate,” she says. “I finally 
just decided to try.”

Before starting her career, 
Mya attended Indiana 

University in Bloomington 
where she earned a degree 

in tourism, hospitality, and 
event management with a minor in 

personal well being. She jokes that 
college is a scam, and many people 
may agree, but she also acknowledges 
that it taught her how to problem-solve 
and manage life independently. Most 
importantly, she used her college job 
to save enough money to confidently 
launch her real estate career.

Mya didn’t come to play. She came to 
WIN. Which is why in under a year 
she’s collected recognitions that many 
agents spend a decade chasing:

•	 F.C. Tucker Executive Club
•	 F.C. Tucker President’s Club
•	 F.C. Tucker Platinum Club
•	 Top 50 company-wide for both 

units and volume closed
•	 2025 Rising Star in both 

units and volume
•	 Featured in Indy Star, Williams 

Creek Magazine, and the F.C. 
Tucker Ask an Agent Panel

Her first partial year (starting July 10, 
2024) closed with a strong $1,225,000 
in volume, setting the tone for 
everything she would accomplish 
next: Over $10,000,000 through 2025. 

How does someone get 
that good that fast?

Two words: discipline and grit.

“I do the things most agents do not 
want to do,” she says. She goes after 

For Sale By Owners with confidence, 
hosts more open houses than most 
agents imagine doing, and takes every 
opportunity to let people know she is 
a realtor. Consistency is her lifestyle 
and not just her business slogan. “I 
have mastered the art of just keep 
going,” she says. “The word ‘no’ does 
not scare me in the slightest.”

She also jokes that she runs her business 
like it is a television show. There is 
always a specific job for someone to 
do to keep it all going and growing: 
a marketing manager, social media 
director who brings in tons of inquiries, 
and her own transaction coordinator. 
She wants her confidence to be visible 
so clients feel secure trusting her with 
their most valuable assets. She even 
calls herself a fifty-year-old at heart, an 
old soul who understands people deeply.

The Rewards and the RealitiesWhat 
fuels Mya the most is the people. 
She loves guiding clients through 
major life transitions and being 
the person they lean on for clarity, 
knowledge, and confidence. She 
especially loves supporting women, 
building relationships, and adapting 
to whatever each transaction needs. 

She appreciates the variety of every 
day and the freedom that comes with 
a career built on her own efforts. 
When asked how she defines success, 
she answers simply. “Freedom.”

But she does not sugarcoat the 
challenges. Every deal has pressure 
points and the emotions can run high. 
The flexibility that people imagine 
agents have is usually replaced with 
constant work if they are committed 
to growth. She also acknowledges 
that her age sometimes requires her 
to work harder to earn trust. And 
with success comes the occasional 
jealousy from others. She has 
learned to move forward anyway.

Her leadership circle inspires her. She 
credits guidance from Laura Turner, 
Diane Cassidy, and managing brokers 
Kristi Snyder and Gene Ott as an 
important part of her growth. “They 

all started where I did,” she says. “And 
now they are pouring into me.”

Outside of work, Mya spends time 
with her two beloved bulldogs, Vivian 
and Penelope. She loves cooking for 
friends and family, experimenting 
with whatever ingredients she 
finds in the fridge, exploring lakes, 
decorating interiors, and dreaming of 
owning a home in Siesta Key where 
she has visited since childhood.

What Makes Her DifferentMya’s 
business stands out because she 
is unapologetically herself. “It has 
drawn in more clients than I ever 
imagined. I believe in transparency, 
telling clients what they need to hear, 
not just what they want to hear.” 

If she could change anything 
in the industry today, she says 
she would require agents to be 
full time for the sake of clients 
who deserve full attention.

This is only the beginning. If this is what 
year one looks like, buckle up because 
Mya Williams isn’t just a rising star. 
She’s a comet, blazing a path all her own.

I  HAVE MASTERED 
THE ART OF JUST 
KEEP GOING. THE 
WORD ‘NO’ DOES 
NOT SCARE ME IN 
THE SLIGHTEST.



Indy Real Producers • 2524 • March 2026

Driven Leader, Dream Team

Lisa BY KELSEY RAMSEY 

PHOTOS BY LAUREN BIGLER

PARTNER SPOTLIGHT FROM MERIDIAN TITLE

CAPES

Majors, Jennifer Scott, Kimberly Jors Riddle, Shelly Hartman, 
Melissa Smoot Gerth, Julie Allen, Denise Kouril, Makayla Moyers, 
and Deca Williams make up a powerhouse team covering 
Residential, Commercial, Development, Builders, and Attorneys.

Here is what truly sets them apart. The average tenure on this 
team is 17 years.

That kind of longevity creates something special. It builds trust. 
It builds confidence. It builds a we have seen it all mindset that 
clients rely on when transactions feel complex or stressful.

Their focus is relationship driven. They are not just present 
at closings. They walk alongside clients, serving as resources 
and problem solvers who help keep deals on track and moving 
forward. In Central Indiana, they are widely respected and 
consistently referred because they have earned that reputation 
over time.

For Lisa, their success is personal. Watching her team members 
grow, succeed, and gain confidence is one of the most fulfilling 
parts of her role. “Watching one of our teammates have a 
successful month and then build that momentum into an even 
bigger year is one of the best parts of what I do,” she shares. 
“Seeing their confidence grow, their skills sharpen, and their 
goals turn into real results is incredibly rewarding.”

Lisa’s path into the title industry started in real estate sales. She 
loved the energy of it and the relationships she built. Over time, 
she began looking for a role that offered more long term stability 
while still keeping her connected to the industry she enjoyed.

She had developed strong relationships with professionals 
at Meridian and was consistently impressed by the way they 
showed up for their clients. When an opportunity opened, she 
stepped into it. “I quickly realized it was the perfect fit and I 
have never looked back,” she says.

What she found was a place where her natural strengths in 
relationship building, strategy, and leadership could thrive.

Ask Lisa what success means to her, and she does not hesitate. 
Building lasting relationships. Making a meaningful impact. 
Helping others win.

That philosophy guides how she leads, how she coaches, and 
how she shows up for both clients and colleagues. She believes 
that when people feel supported and equipped, the results 
follow naturally.

Much of that mindset traces back to her father, who often 
reminded her, “We all have the same 24 hours to be successful 
in, what are you going to do with your 24 hours?” It is a simple 
but powerful question, and one she carries with her daily.

SSpend a few minutes with Lisa Capes and one 
thing becomes clear. She loves what she does, 
and she loves the people she does it with even 
more.

At Meridian Title Corporation, Lisa leads sales 
strategy, marketing initiatives, and big picture 
growth across Indiana, Michigan, and even 
nationally. But ask her what that really means, 
and she will tell you in her own words.

“I get to lead the fun stuff,” she says. “Sales 
strategy, marketing initiatives, and big picture 
growth. Basically, if it involves building 
relationships, creating opportunities, and 
helping our teams shine, I’m in it.” That passion 
for people is the thread that runs through her 
entire career.

Lisa’s Central Indiana dream team is a group 
she speaks about with genuine pride. Jenna 
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Originally from Elkhart, Indiana, Lisa attended Indiana 
University South Bend. Today, her world revolves around her 
husband John and their three boys, ages 27, 19, and 13. Life is 
full and active, and she would not have it any other way.

The family loves cooking together and traveling whenever they 
can. And when competition strikes, it usually happens over 
Mario Kart on the Wii, where things can get surprisingly intense.

When she is not working, Lisa finds joy in the simple things. 
She loves spending weekends cooking meals for her family. 
She has also committed to walking every day, often inviting a 
friend along so they can catch up while getting in their steps.

Like many working moms, she manages a full plate. Recently, 
she began time blocking her days at work and at home to 
create more structure and intention.

“The real win is home life,” she says. “I now have built in  
time where the computer shuts, the phone goes down, and  
my attention goes to family and friends. It is not perfect,  
but it is bringing a lot more calm and a lot less mental clutter 
to my world.”

That intentionality reflects the same approach she brings to her 
leadership. Focused. Present. Relationship first.

For Lisa, leadership is not about spotlight. It is about momentum. It 
is about helping others see what is possible and then giving them 
the tools and confidence to go after it. She understands that high 
performing professionals move fast and carry a lot of responsibility. 
Her role, as she sees it, is to make their lives easier, to protect what 
matters, and to remove stress rather than add to it.

At the end of the day, Lisa Capes measures success not by 
transactions alone but by trust built, confidence grown, 

and relationships 
strengthened.

And with every 
conversation, every 
coaching session, and 
every connection she 
makes, she continues 
to prove that when 
you lead with heart 
and intention, success 
follows naturally.

We all have the same 24 hours to be successful in, 
what are you going to do with your 24 hours?
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@DrJordanBurns

www.drjordanburns.com
#AligningSpinesAndMinds

Dr. Jordan Burns

CHIROPRACTIC | CUPPING | DECOMPRESSION

FIRST VISIT ONLY $99

BOOK YOUR APPOINTMENT
WITH DR. JORDAN BURNS!

I will crack you up!
Indy's Favorite Chiropractor

HOME
WARRANTIES
STARTING AT

$1.33 A DAY

Appliances break. Pipes leak. 
Furnaces give up during your 
March Madness watch party.

Steve Salerno
Senior Sales Executive
(317) 417-4999
Armadillo.one/Reps/Steve-Salerno

Why ?
� Pick Your Own Contractor
� Fast, Easy Claims
� 4.7 Star Google Rating
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Don't rely on

when it comes to
your home. 

luck
Don't rely on

when it comes to
your home. 

luck
Our professional home inspections give you 
peace of mind, plus a FREE 90-Day Limited 

Warranty with every inspection. 

(800) 662-2080 
Check out our website for more details!

www.aardvarkinspect.com

Call now to schedule your
home inspection today!

Call now to schedule your
home inspection today!

MASTERCLASS RECAP

Security Home Inspections, Armadillo Home 
Warranty, Blakely’s Florring, and Indy Sky Pics. 

The Masterclass happens every second Thursday. 
Tickets are available on Eventbrite.

Last month’s Masterclass was a packed house. 
Every seat filled. Four agents. Over $200 million in 
collective sales. Allen Williams, Jamie Boer, Patrick 
Tumarello, and Shannon Gilbertn dove into the 
weeds about daily routines, staffing decisions, where 
they stay involved and where they step back.

Because the market is changing. And the agents 
who keep learning, sharpening, and adapting 
will separate fast from the ones who do not.

Our wrap up speaker was David Brenton, 
one of only four agents in Indianapolis 

history to surpass one billion 
dollars in career sales. After more 
than 50 years in the business, 
his message was still rooted in 
hope, momentum, and genuine 
excitement for what’s ahead.

That perspective alone 
was worth the room.

Always a big thank you to 
our sponsors who make this 

event possible: Everwise Credit 
Union, Union Home Mortgage, 
Taylor Morrison, Nations Title, 

$200 Million Panel 
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SPRING IS HERE!
Make sure you call the professionals 
to dewinterize.
Prime Plumbing & Drains offers:
• Dewinterizing & Fixing Spigots 
• Irriga�on Systems
• Water So�eners
• Camera Inspec�ons
• Sewer Excava�ons and Repairs
• Appliance Repair and Replacement
• Kitchen, Bathroom, Basement, 

and Crawl Space Repairs

RESIDENTIAL AND COMMERCIAL

PLUMBING SERVICES

A GOOD FLUSH BEATS A FULL HOUSE!
PrimePlumbingDrains.com • 317.678.7101



Indy Real Producers • 3534 • March 2026

HOME INSPECTION

BY PHIL THORNBERRY

C ars and homes have critical 
wear and tear components 
that need to be replaced from 
time to time due to age. They 

can both “function” just well enough 
as they age, but the risks of relying on 
them are real, and a complete failure 
could happen at any time. Asphalt 
shingle manufacturers often advertise 
25, 30, or even “lifetime” warranties, 
but homeowners in Indiana frequently 
discover their roofs fail well before 
those timelines. The reality is that 
real-world conditions in the Midwest 
are very different from the controlled 
assumptions behind those claims.

Indiana roofs are exposed to wide 
temperature swings, frequent freeze-
thaw cycles, high summer humidity, 
hail, high winds, ice, and snow 
loading. These conditions accelerate 
shingle aging. Thermal expansion and 
contraction cause shingles to crack 
and lose granules over time, while 
moisture intrusion and poor drying 
conditions contribute to deterioration 
from below. Add intense UV exposure 
in summer, and shingles dry out, 
become brittle, and lose flexibility 
much sooner than expected.

Warranty coverage is another 
major misconception. Manufacturer 
warranties primarily cover material 
defects, not installation issues or 
weather damage. Improper nailing 
patterns, insufficient attic ventilation, 
inadequate underlayment, or 
installation during cold weather can 
all void coverage. In practice, it is 
extremely difficult for a homeowner 
to prove that a failure is due to a 
manufacturing defect rather than 
installation methods or environmental 
exposure. As a result, warranty 
claims are frequently denied or 
result in minimal compensation.

Weather-related damage also occurs 
more often on older roofs. As shingles 
age, they lose elasticity and adhesive 
bonding. When wind or hail impacts 
a newer roof, shingles may flex and 
recover. On an older roof, those same 
forces can cause cracking, tearing, 

or complete shingle loss. Once shingles become brittle, even 
minor repairs become problematic. Lifting surrounding 
shingles to replace a damaged area often causes additional 
breakage, turning a small repair into widespread damage.

This is why insurance carriers often “total” older roofs 
after relatively limited storm damage. The issue isn’t 
the size of the damaged area, it’s the inability to make 
a durable repair without causing further harm.

It’s like uneven wear on car tires. If the rear tires are worn 
down but the front tires are near the end of their life as 
well, replacing only two may not make sense. Mismatched 
tread depth affects performance, safety, and longevity. 
Similarly, patching a small section of an aging roof rarely 
restores the roof’s overall reliability. In many cases, full 
replacement is the most practical and predictable solution.

Understanding these limitations helps set realistic expectations 
for roof lifespan, warranties, and repair decisions, especially 
in Indiana’s demanding climate. If you are buying a home 
and the home inspection determines it is an older roof 
that needs repairs, it’s recommended to have a trusted 
roofing contractor evaluate and explain the costs and risks 
of repair vs replacement before you close on the home.

Brittle
SHINGLES

Bald
TIRES&
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COVER REWIND

E
li Skinner has a laser focus on 
his clients, and he understands 
his fiduciary responsibility 

to them. Providing good service is 
a given, and he knows that if he 
prioritizes that goal, everything else 
needed will automatically follow. 
For him, success is about loving 
God and others well, and when he 
keeps his relationships in a proper 
priority, he deems that successful.

Eli Skinner has been described as 
unpredictable, passionate and self-
sacrificing, and his passion usually 
finds its fulfillment in helping others 
and in caring for them properly. 
He loves teaching, coaching and 
working with his team whom he 
describes as “super-capable.” “We 
have a blast together – learning to 
solve problems and looking out for 
our clients’ best interests,” he says.

COVER 
STORY 
FROM 

MARCH 
2023

Skinner
Eli
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ONE HOME INSPECTION AT A TIME

HOOSIERS
PROTECTING

HOOSIERS

HOOSIERS
PROTECTING

HOOSIERS
Experienced owner, 

Sean Eagan, will 
bring peace of mind 

to your buyer's 
investment.

B O O K  A N  I N S P E C T I O N
(317) 777-4101 | Indyspect.com | S_Eagan@Indyspect.com

RESIDENTIAL, COMMERCIAL,
NEW CONSTRUCTION INSPECTIONS

SEWER SCOPE, ELECTRICAL,
DRONE INSPECTIONS

INFRARED/THERMAL IMAGING

11 MONTH WARRANTY INSPECTIONS

PAY AT CLOSE OPTION
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COVER STORY FROM CIRCLE CITY HOME TEAM

D I X O N
F rom a very small 

town in New Zealand 
to the heart of the 

Indianapolis real estate 
community, Troy Dixon’s 
journey is defined by 
courage, adaptability, and 
a deep commitment to 
helping others succeed. His 
story is not one of overnight 
wins or easy breaks, but of 
persistence, relationships, 
and a passionate 
willingness to step outside 
his comfort zone.

Troy was raised in a small 
New Zealand town where 
values were not talked 
about as much as they 
were lived. He credits his 
parents as his earliest role 
models. They worked hard 
to provide for Troy and his 
brother, demonstrating 
selflessness and discipline 
that left a lasting impression. 
That work ethic became 
foundational, shaping how 
Troy approaches business, 
family, and leadership 
today. “I watched my 
parents show up every day 

for our family,” Troy says. 
“That set the standard for 
how I try to show up for 
the people in my life.”

Interestingly, he also looks up 
to his daughters. Watching 
them grow into thoughtful, 
intelligent young women 
has become a daily source of 
pride and inspiration. “Every 
day they surprise me,” he 
says. “I’ll hear something 
they say and think, wow, 
these kids are smart.”

College was brief for Troy. 
He attended some college 
in New Zealand but quickly 
realized the traditional 
academic path was not 
for him. Instead, he built 
his education through 
experience. Before real 
estate, Troy worked a 
wide range of jobs, from 
a stock food factory to 
installing windows and 
doors, building mini storage 
facilities, landscaping, and 
marking utilities. Although 
none of those jobs were 
glamorous, every one of 

them taught him something 
he still uses today.

In 1999, Troy made one of 
the most defining decisions 
of his life. He left New 
Zealand and moved to 
the United States, landing 
in Jacksonville, Florida, 
knowing only three people. 
There was no safety net and 
no Plan B. That leap shaped 

his mindset forever. It gave 
him perseverance, made 
him less afraid of failure, 
and pushed him to be 
open to new opportunities. 
“When there is no Plan 
B, you figure it out,” Troy 
says. “You have to.”

Before entering real estate, 
Troy worked for USIC 
marking utilities while 

T ROY
The Coach’s Mentality
BY KELSEY RAMSEY  ••  PHOTOS BY KELLY KLEMMENSEN
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coaching rugby, another 
defining pillar of his life. 
Rugby has always been 
his connection back to 
New Zealand and his 
outlet for leadership. 
He coached at Hamilton 
Southeastern, winning a 
state championship, and 
later helped start a girls 
rugby program when his 
daughter wanted to play.

Known affectionately as 
Coach Benji in the rugby 
world, Troy discovered early 
on that coaching filled his 
bucket. One memory stands 
out vividly. After weeks of 
practice, a player finally 
executed a play perfectly 
during a game, then ran 
off the field cheering 
straight toward Troy. “That 

moment stays with me,” he 
says. “Seeing someone do 
something they didn’t think 
they could do is incredible.”

A torn Achilles tendon 
eventually changed the 

direction of Troy’s career. 
He was unable to walk 
for eight months, and his 
employer had to let him 
go. Instead of seeing it as 
an ending, Troy saw an 
opening. His wife Cheryl 

gifted him a real estate exam 
for his birthday. Troy earned 
his license while rehabbing 
and joined F C Tucker, 
where he quickly found 
his footing and earned 
Rookie of the Year honors.

That moment stays with me. 
Seeing someone do something 

they didn’t think they could do is incredible.”
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Real estate appealed to Troy 
because it allowed him 
to control his own worth. 
“I loved that my effort 
determined my outcome,” he 
says. He later formed a team 
at Keller Williams, growing 
it to nine agents. When 
that chapter ended, Troy 

spent time as an individual 
agent and realized what 
he missed most was not 
production, but coaching.

That realization led him 
to join Jamie Boer’s team 
and later the Circle City 
Home Team alongside Mitch 

Morson and Karin VanVleet . 
Their strengths complement 
each other seamlessly. 
“We all bring something 
different to the table,” Troy 
says. “When you get that 
right, everyone wins.”

Beyond transactions, Troy 
is passionate about service. 
He founded a program 
called Everyday Heroes, 
giving a portion of his 
commission back to service 
professionals. “If I can use 
my business to help people 
who serve our communities, 
why wouldn’t I,” he says.

Family remains Troy’s 
top priority. He has been 
married to Cheryl for almost 
twenty five years. Their 
daughter Lakota is a senior 
at Indiana University and 

plays rugby, while Elizabeth 
is a high school senior 
who keeps him laughing 
and thinking. “At the end 
of the day, that’s what 
matters most,” Troy says. 
“Everything else is extra.”

When asked about legacy, 
Troy’s answer is simple. “I 
just want to help people 
reach their potential,” he 
says. His advice to agents 
reflects that mindset. 
“Prepare, but start. You will 
never feel completely ready.”

Troy Dixon’s story is proof 
that success is built through 
courage, community, and 
a willingness to serve. 
And for Troy, the greatest 
wins will always be the 
ones shared with others.

We all bring something 
different to the table. When you 
get that right, everyone wins.”
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Photography  •  Video  •  Virtual Tours, Stagings & Twilights  •  Airbnb & Vacation Rental Photography

317-643-9747 • info@IndianaSkyPics.com • IndianaSkyPics.com

TOP NOTCH REAL ESTATE
PHOTOGRAPHY FOR TOP AGENTS



Indy Real Producers • 5150 • March 2026

�������������������������������������������
�����������������������������������������
������������ ����������

��
	�������������
������
�������������
���
�������
������ �­��
� ���
���������������������������������
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WITH A HOME INSPECTION
FROM CORNERSTONE!
WITH A HOME INSPECTION
FROM CORNERSTONE!
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Beautiful windows start with a conversation — let’s have one.

Brooke Sorenson, Owner

317.219.6093 • dream-instyle.com • brooke@dream-instyle.com
W O M A N  O W N E D  &  O P E R A T E D  S I N C E  2 0 0 1

We create spaces that your clients will

want to call home

®
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

1 Carrie Holle Compass Indiana, LLC 6 4 10 $11,980,000 

2 Allen Williams Berkshire Hathaway Home 9 3 12 $11,135,000 

3 Justin Steill Berkshire Hathaway Home 8 6 14 $9,370,950 

4 Mike Deck Berkshire Hathaway Home 4 6 10 $9,299,000 

5 Chad Renbarger Mossy Oak Properties 4 5 9 $7,705,260 

6 Lindsey Smalling F.C. Tucker Company 10 9 19 $6,944,255 

7 Robbin Edwards Encore Sotheby's International 1 4 5 $6,364,000 

8 Sean Daniels Daniels Real Estate 2 7 9 $5,106,335 

9 Stephen Clark Compass Indiana, LLC 4 2 6 $4,759,783 

10 Megan Kelly F.C. Tucker Company 1 1 2 $4,325,000 

11 Stephanie Evelo Keller Williams Indy Metro NE 6 4 10 $4,289,990 

12 Brandon Smith Whitetail Properties 6 0 6 $3,970,245 

13 William Minor Whitetail Properties 0 6 6 $3,970,245 

14 Erin Rothert RE/MAX Professionals 3 3 6 $3,865,000 

15 Joshua Carpenter Trueblood Real Estate 0 4 4 $3,791,000 

16 Lori Davis Smith Highgarden Real Estate 3 1 4 $3,755,096 

17 Matt McLaughlin F.C. Tucker Company 4 0 4 $3,584,900 

18 Kyle Gatesy eXp Realty, LLC 1 4 5 $3,499,900 

19 Alexis Alvey The Brokerage Company of Indiana 1 1 2 $3,466,096 

20 Jennifer Mencias M/I Homes of Indiana, L.P. 9 0 9 $3,401,100 

21 James Embry Keller Williams Indpls Metro N 2 2 4 $3,360,125 

22 Bif Ward F.C. Tucker Company 4 0 4 $3,315,425 

23 James Robinson eXp Realty, LLC 1 3 4 $3,285,242 

24 Lora Reynolds Epique Inc 5 11 16 $3,234,990 

25 Jeffrey Cummings RE/MAX Complete 4 6 10 $3,159,400 

26 Scott Hackman CENTURY 21 Scheetz 3 1 4 $3,125,000 

27 Tom McNulty McNulty Real Estate Services, 3 1 4 $3,097,712 

28 Raymond Habash MS F.C. Tucker Company 3 5 8 $2,949,900 

29 Judy Wothke Epique Inc 1 0 1 $2,865,060 

30 Douglas Lee Fleenor Henke Realty Group 0 1 1 $2,865,060 

31 Jonathan Bell @properties 0 3 3 $2,836,500 

32 Mark Studebaker Trueblood Real Estate 2 3 5 $2,710,000 

33 Mitch Rolsky To Help U Move Inc 1 1 2 $2,700,000 

Teams and Individuals January 1, 2026 - January 31 2026

TOP 200 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

34 Jennil Salazar Compass Indiana, LLC 3 1 4 $2,699,500 

35 Patrick Watkins Mike Watkins Real Estate Group 5 2 7 $2,686,900 

36 Mike Scheetz CENTURY 21 Scheetz 2 2 4 $2,685,402 

37 Traci Garontakos The Agency Indy 0 1 1 $2,600,000 

38 Drew Wyant 1 Percent Lists Indiana Real Estate 8 3 11 $2,574,400 

39 Andrea Kelly Encore Sotheby's International 1 0 1 $2,500,000 

40 Christopher Braun RE/MAX Real Estate Prof 1 1 2 $2,457,270 

41 Lindsay Jones The Stewart Home Group 3 2 5 $2,398,000 

42 Tina Coons RE/MAX Real Estate Groups 10 5 15 $2,371,500 

43 John Carnell Encore Sotheby's International 1 1 2 $2,354,500 

44 Shelly Walters-Cifelli F.C. Tucker Company 1 1 2 $2,344,500 

45 Kelly Dather Keller Williams Indy Metro NE 1 2 3 $2,315,425 

46 Trish Meier eXp Realty, LLC 4 3 7 $2,293,900 

47 Jake Stiles Coldwell Banker Stiles 6 1 7 $2,292,400 

48 Staci Woods Keller Williams Indy Metro NE 3 3 6 $2,289,240 

49 Kristian Gaynor F.C. Tucker Company 0 2 2 $2,284,000 

50 Lisa Meiners F.C. Tucker Company 1 1 2 $2,275,000 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not 
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not 
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

51 Laura Turner F.C. Tucker Company 5 2 7 $2,244,989 

52 Benjamin Jones Compass Indiana, LLC 1 3 4 $2,244,140 

53 Brigette Nolting RE/MAX Real Estate Prof 3 3 6 $2,242,500 

54 Beth Lyons Keller Williams Indpls Metro N 1 2 3 $2,219,000 

55 Laura Waters Highgarden Real Estate 1 3 4 $2,194,900 

56 David Brenton DAVID BRENTON'S TEAM 4 4 8 $2,173,400 

57 Rochelle Perkins Garnet Group 9 0 9 $2,146,300 

58 Troy Dixon eXp Realty, LLC 1 2 3 $2,135,000 

59 Kathryn Keller eXp Realty, LLC 1 1 2 $2,130,000 

60 Terry Young Red Bridge Real Estate 15 0 15 $2,119,000 

61 Dale Billman F.C. Tucker Company 3 2 5 $2,102,000 

62 Kristen Yazel CENTURY 21 Scheetz 2 2 4 $2,074,405 

63 Sena Taylor Berkshire Hathaway Home 1 2 3 $2,066,999 

64 Colleen Hungerford The Agency Indy 1 0 1 $2,050,000 

65 Kerolos Sarofem HSI Commercial & Residential 
Group, Inc

2 2 4 $2,049,000 

66 Eric Forney Keller Williams Indy Metro S 4 3 7 $2,045,900 

67 Steve Lew Steve Lew Real Estate Group, LLC 3 3 6 $2,042,400 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

TOP 200 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

68 Basim Najeeb Keller Williams Indy Metro S 1 6 7 $2,040,000 

69 Tim O'Connor Berkshire Hathaway Home 1 2 3 $2,013,500 

70 Megan Porterfield Keller Williams Indpls Metro N 1 2 3 $2,012,878 

71 Morris Lucas eXp Realty, LLC 2 6 8 $1,974,500 

72 Lauren Blake Berkshire Hathaway Home 1 1 2 $1,962,400 

73 Corina Jones Your Home Team 2 4 6 $1,952,000 

74 Michael Moore Trueblood Real Estate 1 1 2 $1,950,000 

75 Nathan Pfahler Weichert REALTORS® Cooper 
Group Indy

5 0 5 $1,942,500 

76 Scott Chain RE/MAX Advanced Realty 3 3 6 $1,923,819 

77 Danny Key Brown County Real Estate 1 1 2 $1,880,000 

78 Chris Johnson F.C. Tucker Company 2 0 2 $1,870,000 

79 Denise Fiore CENTURY 21 Scheetz 1 2 3 $1,855,000 

80 Whitney Strange Keller Williams Indy Metro NE 1 3 4 $1,840,000 

81 Michael Botkin CENTURY 21 Scheetz 3 2 5 $1,811,000 

82 Andrew Larson CENTURY 21 Scheetz 2 2 4 $1,801,000 

83 Lisa Meulbroek Liberty Real Estate, LLC. 2 1 3 $1,787,218 

84 Peter Stewart Keller Williams Indpls Metro N 7 4 11 $1,781,400 

85 Angela Oakes Berkshire Hathaway Home 1 2 3 $1,765,000 

86 Mark Dudley RE/MAX Realty Group 2 2 4 $1,752,100 

87 James Smock F.C. Tucker Company 0 1 1 $1,750,000 

88 Guangsheng Yang Sunshine Realty, LLC 0 2 2 $1,740,000 

89 Michelle Chandler Keller Williams Indy Metro S 2 2 4 $1,733,000 

90 Herbert Rice eXp Realty, LLC 1 2 3 $1,721,285 

91 Samuel Arce F.C. Tucker Company 1 1 2 $1,700,000 

92 Sara Eynon F.C. Tucker Company 1 1 2 $1,694,000 

93 Jason Rose Keller Williams Indpls Metro N 1 1 2 $1,690,000 

94 Shelly Johnson Keller Williams Indy Metro S 1 0 1 $1,690,000 

95 Josie Lavey Keller Williams Indpls Metro N 0 1 1 $1,690,000 

96 Susan Falck-Neal RE/MAX First Integrity 5 1 6 $1,686,000 

97 Chris Schulhof RE/MAX Realty Services 2 1 3 $1,683,000 

98 Sheila Moeller Sugar Creek Real Estate, LLC 3 2 5 $1,665,400 

99 Danielle Robinson F.C. Tucker Company 4 0 4 $1,652,705 

100 Adejumoke Olatunji Highgarden Real Estate 0 4 4 $1,609,778 

Teams and Individuals January 1, 2026 - January 31 2026

REAL ESTATE MEDIA
& MARKETING KITS

(317) 640-7257 | 360TourDesigns.com/Central-Indiana | susie@360tourdesigns.com 
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For lot availability & pricing contact:
ROB BUSSELL

317.845.0270 ext. 104  •  Rob@RobBussell.com

BUY YOUR LOT NOW

CHOOSE YOUR OWN BUILDER

BUILD WHEN YOU'RE READY

LIVE THE LAKE LIFESTYLE

MarinaLimitedLand.com

GEIST LAKE • HAMILTON COUNTY

LAKE CLEARWATER • MADISON COUNTY

Imag�e �e M���s
Y�'� M�e

There's a perfect spot calling your name!
• INCREDIBLE SELECTION OF HOME SITES
• STUNNING LAKEFRONT PROPERTY WITH BREATHTAKING LAKE VIEWS
• PICTURESQUE IN-LAND LOTS WITH DOCK ACCESS
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

101 Scott Babb CENTURY 21 Scheetz 1 2 3 $1,605,000 

102 Brian Wignall F.C. Tucker Company 1 3 4 $1,601,595 

103 Christi Coffey F.C. Tucker Company 1 3 4 $1,599,000 

104 Kelli Bastin Compass Indiana, LLC 3 2 5 $1,597,000 

105 Steve Slavin Coldwell Banker Real  
Estate Group

3 3 6 $1,580,500 

106 Donna Baker CENTURY 21 Scheetz 1 1 2 $1,550,000 

107 Michelle Jackson RE/MAX Advanced Realty 0 1 1 $1,550,000 

108 Paul Wyman The Wyman Group 1 2 3 $1,536,900 

109 Patrick Daves BluPrint Real Estate Group 2 5 7 $1,536,399 

110 Kyle Ingle eXp Realty, LLC 1 1 2 $1,527,980 

111 Evan Latham F.C. Tucker Company 1 0 1 $1,525,000 

112 Caleb Cleek Jeff Boone Realty, LLC 6 2 8 $1,524,315 

113 Pegg Kennedy F.C. Tucker Company 2 0 2 $1,504,000 

114 Heather Upton Keller Williams Indy Metro NE 3 4 7 $1,503,350 

115 Will Lonnemann F.C. Tucker Company 3 3 6 $1,492,000 

116 Denis O'Brien Keller Williams Indy Metro S 4 4 8 $1,487,000 

117 Summer Hudson eXp Realty, LLC 2 4 6 $1,478,500 

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

TOP 200 STANDINGS

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

118 Carl Vargas F.C. Tucker Company 4 0 4 $1,476,000 

119 Perla Palma Nunez Keller Williams Indy Metro S 0 8 8 $1,473,900 

120 Lesa Miller RE/MAX Acclaimed Properties 2 0 2 $1,435,000 

121 Kurt Spoerle F.C. Tucker Company 1 2 3 $1,434,000 

122 Patrick Keller CrestPoint Real Estate 1 4 5 $1,432,000 

123 Nancy Warfield F.C. Tucker Company 2 2 4 $1,425,000 

124 Jason Sciortino F.C. Tucker Company 1 2 3 $1,419,900 

125 Garrett Brooks United Real Estate Indpls 3 0 3 $1,412,000 

126 Joy Olson Home Bound Real Estate LLC 1 0 1 $1,408,523 

127 Amber Wolf Highgarden Real Estate 0 1 1 $1,408,523 

128 Derek Manis F.C. Tucker Company 2 3 5 $1,405,000 

129 Joe Everhart Everhart Studio, Ltd. 5 3 8 $1,403,500 

130 Katrina Matheis Ever Real Estate, LLC 3 3 6 $1,402,500 

131 Nick Ohrn eXp Realty, LLC 1 3 4 $1,402,000 

132 Angela Battisti Berkshire Hathaway Home 1 0 1 $1,400,000 

133 Holly Pepmeier F.C. Tucker Company 0 2 2 $1,399,000 

134 Jenny Laughner CENTURY 21 Scheetz 2 1 3 $1,397,000 

135 Todd Ferris Ferris Property Group 2 1 3 $1,385,000 

136 Kristen Woodworth F.C. Tucker Company 2 1 3 $1,375,000 

137 Megan Sullivan @properties 0 1 1 $1,375,000 

138 Mary Wernke Encore Sotheby's International 1 0 1 $1,375,000 

139 Wendy Vivirito Keller Williams Indpls Metro N 2 2 4 $1,375,000 

140 Jeffrey Paxson Jeff Paxson Team 3 2 5 $1,369,999 

141 Michelle Nichols Highgarden Real Estate 1 1 2 $1,367,500 

142 Michelle Collings RE/MAX Realty Group 6 1 7 $1,362,000 

143 Alfredo Diamond Better Homes and Gardens, Firs 0 3 3 $1,360,000 

144 Sue Collier Lazzara Real Estate 1 0 1 $1,360,000 

145 Carissa Hawkins @properties 1 0 1 $1,355,000 

146 Brooke Batton F.C. Tucker/Sirkus-Allen 2 4 6 $1,350,000 

147 Amy Spillman Compass Indiana, LLC 3 0 3 $1,345,000 

148 Megan Riggen Mark Dietel Realty, LLC 5 0 5 $1,335,000 

149 IBRAHIM OJERINDE IB REALTORS 2 4 6 $1,332,900 

150 Jon Hirschfeld F.C. Tucker Company 0 2 2 $1,332,000 

Teams and Individuals January 1, 2026 - January 31 2026

Stewart Title

Kyle Knight

WORLDWIDE
RESOURCES, 
When it comes to your real estate transactions, you 
deserve a title partner who brings confidence, care and 
expertise to every step. As a global leader with a 
strong local presence, we combine nationwide 
resources with the personal touch you expect from a 
trusted neighbor. Our team is here to make your 
experience smooth, secure and exceptional, wherever 
your journey takes you. 

Contact us today to enjoy a better experience
wherever you are.

LOCAL EXPERTISE

(616) 406-9760 (c)
Kyle.Knight@stewart.com
stewart.com/Indianapolis
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Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

151 Cathy Rasmussen CENTURY 21 Scheetz 1 1 2 $1,332,000 

152 Jennifer Marlow Trueblood Real Estate 2 1 3 $1,325,900 

153 Nicole Lewis Grange Real Estate 0 2 2 $1,325,000 

154 Mark Zukerman Encore Sotheby's International 1 0 1 $1,325,000 

155 Kaitlyn Barnes Compass Indiana, LLC 0 1 1 $1,325,000 

156 Timothy Yazel Yazel Group Real Estate Sales 2 1 3 $1,322,000 

157 Seth Patton Luxcity Realty 1 2 3 $1,320,000 

158 Brooke Wall Roger Webb Real Estate, Inc 1 2 3 $1,320,000 

159 Susan Finley CENTURY 21 Scheetz 1 0 1 $1,302,000 

160 John Downey F.C. Tucker West Central 2 3 5 $1,301,000 

161 Angela Abraham The Modglin Group 1 3 4 $1,301,000 

162 John Story F.C. Tucker Company 1 0 1 $1,300,000 

163 Roberta Godinho The Agency Indy 1 0 1 $1,290,000 

164 Reba Evans Carpenter, REALTORS® 2 2 4 $1,281,900 

165 Luis Coronel Realty of America LLC 1 7 8 $1,275,100 

166 Samantha Rauh Compass Indiana, LLC 2 1 3 $1,275,000 

167 Robert Salmons Entera Realty 3 2 5 $1,271,000 

TOP 200 STANDINGS

Disclaimer:  Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

Rank Agent Name Office Name # Units Sold 

- 1 Side

# Units Sold 

- 2 Sides

Total # Tran. 

Sides

Total Tran. 

Vol

168 Mary Petruzzi RE/MAX At The Crossing 1 1 2 $1,270,000 

169 Chris Price Keller Williams Indy Metro S 13 4 17 $1,265,600 

170 Tamara Scroggins Your Realty Link, LLC 3 1 4 $1,265,000 

171 Michael Dean Carpenter, REALTORS® 1 1 2 $1,259,800 

172 Kara DeArman F.C. Tucker Company 1 3 4 $1,259,354 

173 John Stewart F.C. Tucker Company 1 1 2 $1,254,000 

174 Lisa Stokes CENTURY 21 Scheetz 1 2 3 $1,252,000 

175 Wendell Lappin Circle 8, LLC 0 1 1 $1,250,000 

176 Laurie Horlacher Realty of America LLC 2 2 4 $1,246,500 

177 Mike Feldman Compass Indiana, LLC 3 1 4 $1,245,000 

178 Kristina Akopdzhanova AKO Brokerage & Property Mgmt 1 3 4 $1,245,000 

179 Randy Wasmuth Highgarden Real Estate 0 2 2 $1,232,500 

180 Stacy DeVreese CENTURY 21 Scheetz 2 1 3 $1,230,000 

181 Cindy Stockhaus Better Homes and Gardens Real 
Estate Gold Key

2 2 4 $1,228,900 

182 Sheri Coldren Highgarden Real Estate 0 2 2 $1,223,989 

183 Jennifer Deakyne F.C. Tucker Company 1 2 3 $1,219,900 

184 Chase Rainey F.C. Tucker Company 1 2 3 $1,215,000 

185 Eric Wolfe Prime Real Estate ERA Powered 2 1 3 $1,214,900 

186 John Creamer CENTURY 21 Scheetz 1 1 2 $1,211,000 

187 Sean Hartwick Keller Williams Indpls Metro N 2 1 3 $1,205,000 

188 Carolyn Gartland CENTURY 21 Scheetz 2 1 3 $1,195,500 

189 Dawn Rusk Rusk Legacy Group 2 2 4 $1,195,000 

190 Deborah Abel Keller Williams Indy Metro S 1 2 3 $1,176,000 

191 Linda Yi Zhang F.C. Tucker Company 2 0 2 $1,175,000 

192 Rusty Harsin Hoosier, REALTORS® 2 1 3 $1,172,500 

193 Chelsea Tarquini Noble Berkshire Hathaway Home 1 1 2 $1,170,000 

194 Jamie Boer Compass Indiana, LLC 1 3 4 $1,169,900 

195 Rosie Berzenye T&H Realty Services, Inc. 6 0 6 $1,169,400 

196 Cameron Mason Keller Williams Indpls Metro N 0 2 2 $1,165,000 

197 Jesus Flores Epique Inc 2 2 4 $1,164,000 

198 Dan O'Brien Trueblood Real Estate 1 3 4 $1,163,000 

199 Luis Carrillo F.C. Tucker Company 2 3 5 $1,158,350 

200 Ryan Cox BluPrint Real Estate Group 1 3 4 $1,157,900 

Teams and Individuals January 1, 2026 - January 31 2026
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Q. Who receives this magazine?

A: The top 500 real estate agents 
based on last year’s volume. It takes 
$10.3 million in sold volume to be in 
this select group of REALTORS®.

Q. Do real estate agents have to 

pay for magazines or events?

A: NO! The magazine and the events 
are FREE to the agents and paid for 
by the partners who advertise.

Q. When are the events?

A: We typically have one event per 
quarter. These are mostly social 
events where we give out food and 
prizes and celebrate the success of 
those who have been featured. 

FAQFAQ

Q. How do I become a partner 

of the magazine?

A: Contact Remington Ramsey or 
someone on the Indy Real Producers 
Magazine team to discuss becoming 
a partner. Partners have access to the 
top agents via events, the monthly 
magazine, and social media. 

Q. How do I advertise?

A: We have options for advertising 
in our partnership agreements. All 
of our partners are personally vetted 
by the Indy Real Producers team. 
Email indyteam@realproducersmag.
com to learn more. 

Q. Can I nominate someone or be 

nominated for a featured article?

A: YES! - Reach out via email 
for us to send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine 
currently found in over 130 markets 
nationwide. It started in Indianapolis 
as a concept to highlight top-producing 
agents regardless of brand and 
connect them to the best vendors 
in town. Follow us on social media 
and reach out to find out how you 
can become a part of the platform. 
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L E A R N  M O R E !(317) 783-2390 • BechtPride.com       BechtPride       @BechtPrideCleanFREE ESTIMATES!

Did You Know We Offer
Home Cleaning Services?

$100 OFF*
YOUR FIRST DEEP CLEAN
*Must mention ad when booking. Valid through April 30, 2026.
when you book recurring home cleaning services!

Gifts that SPEAK for YOU

• Personalized client gifts
• Realtor + lender closing gifts
• Corporate and small-batch logo engraving
• Employee appreciation + onboarding
• Seasonal or milestone gifting

Ready to elevate your client experience?

Karma Holland
www.handmade-karma.com
765.215.9339 (call/text)
For all your custom personalized bulk order needs.

Thoughtful, branded, and handcrafted—because your client deserves more than a generic gift!



9151 Currency St.
Irving, TX 75063


