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lhlend.com | lauren@lhlend.com
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A Little Luck Helps.
Experience Matters More. 
Hilldrup takes the guesswork out 
of moving. Rely on our trusted 
residential moving professionals - 
no good luck charm needed. 

Connect with Lisa Rhead for 
support your clients can trust.

Vice President,
Business Development
704.231.5582  |  hilldrup.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

TRANSFORM HOMES FAST,
IMPRESS BUYERS INSTANTLY

98% of our realtor partners say homes 
sell faster after our renovations:

From floors to full  upgrades, we make 

homes market-ready in days, not weeks.

Schedule your free in home estimate

(404)480-2823
  FLOORING & STAIRS      BATHROOM & PAINTING      ECO-FRIENDLY MATERIALS BUYERS LOVE.

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden
(404) 939-9919

BASEMENT WATERPROOFING/
FOUNDATION REPAIR
Atlanta Basement Systems
Scott Trowbridge
(678) 684-8064

BUILDER
Epcon Communities - 
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CUSTOM CLOSETS
All Around Home Solutions
Bryan Duke
(770) 312-0121

CUSTOM HOME BUILDERS
CottageSmith
(770) 335-2655

DESIGN AND STAGING
Currie Rose Interiors
Karla Giltner
(316) 218-8959

ESTATE SALES
Grasons Estate Sales & 
Business Liquidations
Brian Crump
(678) 249-9097

HOME INSPECTION
Spectrum Property 
Inspections, LLC
Rodney Ruffin
(470) 216-7001

World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

HOME PREPARATION 
SERVICES
HOMEstretch Atlanta Metro
Jen Boston
(404) 941-1595

HOMEstretch NE Atlanta
Mike Lundy
(404) 683-6195

HOMEstretch NW Atlanta
Adam Melnyk
(470) 888-8586

HOME STAGING
Crabapple Creatives
Ragan Holt
(770) 733-3624

INSPECTIONS - RESIDENTIAL 
AND COMMERCIAL
All Atlanta - AmeriSpec
Donny Williams
(404) 405-4011

INSURANCE
Avalon Point Insurance Group
Jennifer Usery
(678) 585-2345

Usery Insurance Agency
Jeremy Usery
(678) 894-9655

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Goosehead Insurance
Gary Miller Jr.
(720) 394-7723

Jay Williams
(770) 410-1818

KITCHENS, BATHS, 
FLOORING, PAINTING
Eco Flooring USA
Glauco Rocha
(404) 480-2823

MOLD TESTING  
& REMEDIATION
World Class Home 
Inspections LLC
Brett Gordon
(678) 250-6653

MORTGAGE BROKER
Atlanta Mortgage Advisors, LLC
Joe Trovato
(404) 375-0779

LH Lending
Lauren Hale
(912) 977-1551

MOVING / STORAGE
Hilldrup
(704) 231-5582
Hilldrup.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews
Dari Payrow
(770) 454-1800

PORTABLE STORAGE
Units Atlanta
Philip Hotchkiss
(678) 838-6556

REAL ESTATE 
PHOTOGRAPHY & MEDIA
Home Photo Source
Mason Anthony
(404) 795-4498

ROOFING
Perimeter Roofing
(678) 568-7992
perimeterroofing.com/

Universal Roofing  
& Construction
Pete Emrick
(770) 354-5038

SHUTTERS, BLINDS 
AND SHADES
All Around Home Solutions
Bryan Duke
(770) 312-0121

SIGNS, BANNERS & PRINTING
FastSigns of Tucker
Daniel Ludin
(770) 934-2200

TRANSACTION MANAGEMENT
White Pickett Fence
Amber Pickett
(561) 203-9425

WATER, FIRE, MOLD 
RESTORATION
3 Lions Restoration
Spencer South
(770) 268-0300
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Meet
The

Team

Regis Lawson
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Alexandra Santos
Photographer

Ashley Streight
Director of Operations

Aaron Hutchison
Owner & Publisher

aaron.hutchison@n2co.com

Shy Espinosa
Virtual Assistant

Sophia Reynolds
Ad Strategist

Family Owned
678.250.6653

MOLD TESTING & REMEDIATION | ENCAPSULATION
WATER DAMAGE REMOVAL

HOME INSPECTIONS | CLEANOUT SERVICES

WorldClassPS.com

Trust us for quick, 
reliable results!

World Class Home Inspections
& Remediation

Partner With Us 
for Hassle-Free 
Closings!

GARY MILLER JR  
Agency Owner

goosehead.com
gary.miller@goosehead.com

678.835.7862
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6105 Atlanta Highway, Suite C Flowery Branch, GA

Beyond the 
Closing.  
A Lifetime 
of Security.

When it comes to Atlanta’s  
luxury market, experience and 
execution matter.

Emcee: Andrea Wright - CEO | 
Team Leader - Keller Williams 
Atlanta Partners

Casey Rutherford of Ansley Real Estate 
| Christie’s International has closed 
150+ homes totaling more than $175 
million in career sales, earning 
recognition among the Top 1% 
of Atlanta real estate agents. Her 
data-driven approach and refined 
marketing strategies position her as a 
standout in Milton, Alpharetta, and the 
greater North Atlanta luxury corridor.

Nicholas Brown, Founder of &Brown 
with Compass has surpassed 
$1.2 billion in lifetime sales, 
completing more than 100 
transactions annually. With a 
service background shaped by 
global luxury brands like The Ritz-
Carlton, BMW, and Mercedes-Benz, he 
brings elevated precision and scale to 
every deal.

Rachel Mooney, leader of The Mooney 
Group with Keller Williams Atlanta 
Partners, brings 25+ years of 
experience and nearly 600 closed 
transactions to the table. Known 
for her strategic pricing and 
hands-on leadership, she has built a 
reputation across North Metro Atlanta 
for consistency, trust, and results.

Collectively, these leaders represent billions in sales, decades 
of experience, and a masterclass in navigating high-level 
transactions.

If you want insight into what’s truly driving the Atlanta 
luxury market right now, this is the conversation you won’t 
want to miss.

    Date: Thursday, April 2nd 2026

    Time: 10am-1pm

    Location: Sandy Springs Performing Arts Center

    1 Galambos Way, Sandy Springs

RSVP link: https://ah.publisherhero.us/
atlanta-mastermind

Our events are open to Real Estate agents, 
and our preferred partners who sponsor 
the magazine. Unfortunately we can not 
accomodate non-affiliated business for this event. 

Brought to you by our Title Sponsors Eco Flooring USA and  
The Golden Team at Ganek 

Luxury Leadership. Proven Performance.

Mastermind on 
Luxury Properties

REAL PRODUCERS UPCOMING EVENT

the golden team
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Cole Patterson
Stephanie 

COVER STORY

BY ELIZABETH MCCABE 

PHOTOS BY REGIS LAWSON

It was a 100-year-old home 
in downtown Chicago that 
lit the fire for real estate for 
Stephanie Cole Patterson. 

When she purchased that home with her 
college sweetheart (now her husband), it 
was life-changing.

“That experience really opened my 
eyes to real estate,” she says. “It was 
exciting, a little overwhelming, and 
incredibly educational, and it stuck with 
me. Not long after, in 2003, I earned my 
real estate license, and eventually my 
broker’s license.”

She hit the ground running. “I began 
selling a lot of property in the city and 
I loved it,” she smiles. The energy, the 
variety, the pace, and the people made 
an impression upon her. At the same 
time, she was building a powerhouse 
résumé in advertising. A Drake 
University graduate with a background 
in public relations, journalism, mass 
communications, and marketing, 
Stephanie landed at Leo Burnett 
Worldwide, one of the most respected 
agencies in the world. Rising to Account 
Supervisor, she worked with national 
brands like Hallmark, Delta, and General 
Motors, including Olympic campaigns, 
long before digital marketing became 
the industry backbone. It was high-
pressure, high-creative, and relentless. 
And she was good at it.

She also knew it wasn’t sustainable 
forever. As Stephanie began thinking 
about family, life demanded a 
recalibration. Her father’s health 
declined as he battled Alzheimer’s. Her 
parents moved north of Atlanta to be 
closer to her brother, trading Midwest 
winters for four seasons and warmer 
days. “Being closer to family became 
essential,” says Stephanie.

That led to her decision to go into real 
estate, which she describes as the 
“perfect next chapter.” It was the best 

From Advertising to Real Estate
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We shared the same values: 
serving others well, caring 
deeply about our clients, 
and being willing to think 
creatively and work hard.”

of both worlds, combining creativity 
and relationships. “Honestly, it wasn’t a 
surprise,” admits Stephanie. “Real estate 
was in my blood. With my mom as an 
agent and my dad building spec homes, 
it was really just a matter of time.”

When she moved to Atlanta, Stephanie 
and her mom decided to build 
something together. Although starting 
fresh in a new market wasn’t easy, they 
were up for the challenge. Stephanie 
points out, “We shared the same values: 
serving others well, caring deeply about 
our clients, and being willing to think 
creatively and work hard. That’s how 
the Cole Team was born. What started as 
a family partnership grew into a trusted 
brand built on service, innovation, and 
community. Over 20 years later, we’re 
still evolving.”

Midwest Roots 
Prior to emerging on the real estate 
scene, Stephanie grew up bouncing 
between a small town south of St. 
Louis with fewer than 5,000 people 
and a golf course community in the 

Phoenix desert. She shares, “My dad 
was an entrepreneur who built spec 
homes, owned a tire business, and had 
an incredible life story as a WWII pilot 
and POW. My mom was (and still is) a 
fabulous mom and a real estate agent. 
Add in a big brother who mastered 
Monopoly and perfected the art of the 
noogie, and that pretty much sums it up.”

After graduating from Drake University 
in Des Moines, Iowa, which she chose 
for its strong journalism school, she 
studied public relations, journalism, 
mass communications, and marketing, 
and made the most of every opportunity.

“During college, I was fortunate to land 
some fantastic internships, including 
experiences with Better Homes & 
Gardens magazine, a dairy company, 
and a local television station,” she 
shares. That real-world exposure 
to media, storytelling, and brand 
communication reinforced how much 
she loved connecting with people and 
telling compelling stories.
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“My husband, whom I met freshman 
year, will tell you I was always 
‘studying,’ and I was. Doing well 
mattered to me. He also helped me 
find a little balance, introducing me to 
Drake’s famous two bars, Peggy’s and 
the Library,” she laughs. It was all about 
working hard and playing hard.

After college, Stephanie landed a job at a 
small ad agency in Sarasota, Florida. “It 
was the kind of place where you jumped 
in, learned fast, and figured things out 
as you went. That experience helped 
me land my dream job at the time: Leo 
Burnett Worldwide in Chicago,” she 
says. It was an experience that made 
her who she is today. “There was a lot 
of travel to New York and Los Angeles 
to shoot commercials, long days on set, 
big creative personalities, and nonstop 
energy. This was before the internet took 
over—when advertising was all about 
emotional TV and print, and the web 
was just starting to emerge.”

Just as advertising calls for creativity 
and innovation, so does real estate. 
That’s why Stephanie works at Real 
Broker, where she has been for the past 
three years. “It’s been an incredible 
fit,” she says. “It’s a brokerage built 
for entrepreneurs—people who think 
differently, value independence, and 
want to build real businesses, not just 
follow a template. After spending years 
in the corporate world, I don’t need 
traditional Tuesday meetings or one-
size-fits-all systems to stay motivated. 
I thrive in a culture where ideas are 
encouraged, creativity is celebrated, and 
growth is intentional.”

Stephanie truly believes this is the 
future of real estate. People and culture 
are at the center while agents have 
the freedom and support to build their 
own business. Stephanie jokes, “I’m not 
exactly ‘normal,’ and I mean that in the 
best way. I think differently, I see things 
from unexpected angles, and while I 
may not always see the world the same 
way you do, I’m very good at finding 
common ground.”

In today’s market, marketing and 
experience matter more than ever, for 
both buyers and sellers. “Today’s market 
isn’t one where a single strategy works. 

It requires a thoughtful, multi-layered 
approach, especially in the luxury space 
and with the growing number of relocation 
buyers moving north of Atlanta.”

Stephanie thrives on innovation. “There’s 
a fine line between using AI as a tool 
and letting it take over, and we’re very 
intentionally forging that line. Real estate 
is still about people, trust, and experience, 
but if technology can free us up to be more 
creative, more present, and more effective, 
I’m all in. Plus, if it makes people smile 
while scrolling? Even better.”

Family First 
Stephanie and her husband Keith, a full-
time pharmacist, is affectionately known 
as the “Sign Guy.” They have four kids: 

Charlie (21), Truman (19), Lyla (17), and 
Nolan (15). “Our kids are in all different 
stages now. Our oldest is at UGA 
studying advertising, one is at Auburn in 
the nursing program, and our other two 
are still in high school. Nolan is high-
functioning autistic.

As they get older, I’ve realized how 
important it is to trap everyone together 
whenever I can.”

To relax, you can find Stephanie at her 
gym community, Move & Breathe. It’s 
a mix of yoga and weights. She loves 
it enough to get up many days before 
5 a.m. to attend. “I also love walking 
the Greenway with friends, moving, 

catching up, and solving all of life’s 
problems along the way.”

A self-described vegetarian, she’s 
always on the hunt for great plant-
forward spots. “And honestly? My 
favorite hobby might just be my couch 
with my dog Roxy on my lap and the 
fireplace on… even if it’s 85 degrees 
outside,” she laughs.

Stephanie is living her best life in real 
estate. From advertising to elevating the 
real estate industry, she’s just getting 
started. “I’m proud of what we’ve built,” 
she says, “but I’m even more excited 
about what’s ahead.”

I’m proud of what 
we’ve built, but I’m 
even more excited 
about what’s ahead.”
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404.795.4498 | HomePhotoSource.com

SCAN
TO BOOK

OR LEARN
MORE!

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Residential Photography Services | Interior and Exterior Photography

Aerial Photography | Sky-High Property Views

Commercial Photography Services

Your Competitive Edge
i n  R e a l  E s t a t e  M a r k e t i n g
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Spreadsheets, 
Sold Signs 
and Success

Matthew

BY ELIZABETH MCCABE  ••  PHOTOS BY ALLIE SANTOS

AGENT ON FIRE

I’m motivated to work 

hard to provide a good 

life for my children 

and my wife, Sally.”

Meide

Be real. Be genuine. 
Be authentic. 
That’s how Matthew 
Meide has soared in real 
estate at Keller Williams 
Chattahoochee North. “I 
don’t put on a show,” he 
adds. “I want people to like 
me for who I am.” He is 
unapologetically himself, 
driving a Honda Accord and 
refusing to be someone he’s 
not. People resonate with 
this down-to-earth agent. 
Why? He’s the real deal. 

“The best advice I was ever 
given was just to be your 
authentic self,” says Matthew, 
who grew up in Jacksonville, 
Florida. It’s winning advice 
that has certainly worked 
for this Top Producer. He 
has shrugged off careers that 
haven’t served him well.

After graduating college 
from Florida State University, 
he dabbled in commercial 
real estate before working 
for Pulte Homes. When the 
crash of 2007 hit, he switched 
gears and recalibrated, going 
back to school for his MBA. 
Matthew has always sought 
to better himself through 
higher education, which has 
helped set him apart from 
others. He graduated with 
his MBA in the middle of the 
Great Recession.

“I couldn’t find a job after 
I got my MBA, so I went 
back to school to become 
an accountant,” he says. 
After earning his CPA 
license, he worked for a 
small accounting firm in 
Jacksonville. After making 
his mark, he decided to move 
up to Atlanta, eager for new 
opportunities. “I got a job 
in Atlanta and eventually 
ended up working for 
PricewaterhouseCoopers 



Greater Atlanta Real Producers • 2120 • March 2026

It’s about 
helping 
people first.”

I genuinely have a real 

care and compassion for 

doing the right thing.”

in financial auditing,” 
he recalls. After several 
years in accounting, the 
novelty wore off and 
Matthew knew his heart 
wasn’t in the right place.

“It wasn’t a fit for me, 
sitting behind a keyboard 
and Excel spreadsheets all 
day,” he comments. That’s 
when Matthew discovered 
his passion for sales. “I sold 
liquor for a national spirits 
distributor for 4 years and 
really enjoyed it. I got really 
good taste for what it was 
like to be in sales and a 
commission-based role,” he 
says. Instead of selling liquor, 
he had his sights set on 
something larger – houses.

“I decided to go off on my 
own and become a business 
owner,” he comments. 
Matthew got his real estate 
license in July 2019 in 
Georgia and started full-time. 
Recently married, his wife 
was supportive of his new 
venture. The new career fit.

“I really like helping others. I 
hit my stride.”

Just when Matthew started 
gaining confidence in real 
estate, COVID hit. “The world 
came to a screeching halt 
and I was super worried,” he 
admits. He asked himself a 

simple question, “Did I make 
the right choice?” The answer 
was a resounding yes.

In his first full year in 2020, 
he sold 15 houses and his 
confidence grew with each 
closing. The next year? 19 
houses. “I started to really 
understand the business and 
how to deliver exceptional 
service.” In the Fall of 2021, 
Matthew and his wife, Sally, 
welcomed their first child, 
Matty, to the world. In 2022, 
struggling with lack of sleep 
and the complexities of being 
a first-time Dad, Matthew’s 
business took a step back. He 
took the advice of one of his 
mentors to heart, “There will 
be ups and downs. You have 
to push through the mental 
fatigue. When you want to 
give up, keep pushing to the 
next level.”

In 2023, he got back on track 
before his career exploded in 
2024 and 2025.

Relatable + Real 
What’s the secret to his 
success? “I’ve been really 
consistent on social media,” 
he says. “That’s been a really 
huge driver for me, posting 
content that people like and 
appreciate.” Now Matthew 
implements video marketing 
for his listings, which 
resonates with people. He 

also takes the time to connect 
with people on social media, 
building connections and 
trust in the process.
Matthew also calls and 
texts his friends and family, 
letting them know that he’s 
excited to help them and 
anyone they know with 
their real estate needs. With 
repeated reminders, phone 
calls, and social media, he 
has maintained being top of 
mind with people.

This dedicated agent also 
takes the time to care for his 
clients and provide excellent 
service. As a result, they 
feel comfortable sending 
him referrals, which have 
consistently grown over the 
years. He enjoys working 
with different people from 
all walks of life. “So many of 
my clients have become my 
close friends,” he smiles.

Family Focused 
As for his motivation, 
Matthew just has to look 
at his two children, Matty 
(4) and Henry (1). “I’m 
motivated to work hard 
to provide a good life for 
my children and my wife, 
Sally,” he points out. Real 
estate enhances their lives, 
providing family vacations 
and helping them enjoy life 
and all it has to offer.

“I also want to provide an 
example for my children so 
they can understand what it 
looks like to be a good father 

and have an amazing work 
ethic,” he says.

To relax, Matthew enjoys 
watching and playing sports 
and being a devoted father. 
“Our two young boys keep 
us busy,” he smiles. Whether 
playing upstairs with their 
train set, running around in 
the backyard, or watching a 
movie as a family, it’s all about 
family time for Matthew.

What’s next for him? “I used 
to have a goal of becoming a 
mega agent and selling 50+ 
homes a year,” he candidly 
comments. “Now I want to 
focus more on quality than 
quantity.” Over the last few 
years, Matt has become 
pickier about who he works 
with. “Not every client is a fit 
for me, and that’s ok. It’s not 
about chasing commission 
checks, but instead, putting 
clients first and delivering 
the best possible experience 
for them. I want to treat 
people with kindness and 
respect,” he says. “I always 
want to put people’s best 
interests above my own.” 
Even when that means he 
makes less money.

“It’s about helping people 
first,” he says. With that 
mindset in place, Matthew 
will continue to soar in real 
estate like never before. He 
concludes, “I genuinely have 
a real care and compassion 
for doing the right thing.” 
And that is priceless.
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Your story,
styled to sell
Karla and her team are amazing. 

She listened to the needs of my 

clients, and treated their home like 

it was her own. Currie Rose has 

the vision to create a warm and 

inviting space that buyers are 

sure to love. -Jessica

“
“

Contact us to hear about our new pay at closing options currieroseinteriors.com 

PERSONAL NMLS 256911 • GRMA 26970 • COMPANY NMLS 1863962
404.375.0779  |  401 MACY DRIVE STE B, ROSWELL, GA

All in On
Purchase Business

While other lenders are chasing
refinances, we have been

perfecting our purchase process.

Help Your Clients Unlock the 
Potential in Their Backyard!
In today’s market, Accessory Dwelling Units 
(ADUs) are a game-changer for homeowners. 
Whether they need extra space for family or
a new income stream, CottageSmith delivers 
custom-built, high-quality ADUs that add
value and flexibility to any property.

Why Your Clients Will Love an ADU:

www.MyCottageSmith.com | (770) 335-2655

Aging Parents Stay Close
Independence with convenience

Affordable Living for Adult Children
A smart housing solution

Expand Without Refinancing
More space, same mortgage

Rental Income Potential
Stylish, self-contained units

ASK ABOUT OUR REALTOR REFERRAL PROGRAM

IN RESIDENTIAL AND
    COMMERCIAL ROOFING���������������

���� ���� �� ����� ���� �����
770-685-0225 • info@buildinguniversal.com

“I can't overstate my great experience 
with Universal Roofing. Great customer 
service and quality work at a reasonable 
price. My highest recommendation.”
- Jodi B.
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Elevating 
Atlanta Real 
Estate with 
Passion, Style, 
and Heart

Chris Wegener
COVER REWIND MARCH 2025

Heather Pitts

PHOTO 

BY SHARE 

SOCIAL 

CONCEPTS

Passionate. 
Purposeful. 
Persistent

Diane 
Tatum

PHOTO BY ALLIE SANTOS

COVER REWIND APRIL 2025
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FRAME EVERY MOMENT.
BRANDING, L IFESTYLE, SPECIAL

OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196
ACONSANTOS@GMAIL.COM

A L L I E S A N T O S . C O M  

Custom-designed for your space & style

Smart layouts that maximize storage

Built-in drawers, shelves & hanging space

Premium �nishes and hardware

Free professional design consultation

We do more
than closets!

Scan to see all
of our services.

Start your project with a free, 
no-obligation quote! 770-312-0121 | AllAroundHomeSolutions.com
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More Than Insurance,
Protection You Can Trust.

Get Your Personalized Quote Today.

678-585-2345 | www.avalonpointins.com
Info@avalopointins.com

WHAT
OTHERS
M I S SWE SEE

• Residential & Commercial Inspections
• Radon Measurement Specialist
• New Construction Inspector (ICC Certified)

• Certified Residential Indoor Environmentalist
• ASHI Certified Home Inspectors

470-216-7001
spectrumpropertyinspections.net

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

n2gives.com

With the help of our sponsors, this magazine supports organizations 

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
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770-733-3624
Info@crabapplecreatives.com

Follow Us!
@CrabappleCreatives

Book Your Consultation Today!

L u x u r y  H o m e  S t a g i n g
a n d  I n t e r i o r  D e s i g n .

S e r v i n g  A t l a n t a
a n d  b e y o n d .

Ragan Holt
Owner + Lead Creative

C R A B A P P L E  C R E A T I V E S
L E S S  H O U S E  +  M O R E  H O M E

UseryInsurance.com
(678) 894-9655

Because insurance is more than
a policy, it’s peace of mind.

(678) 249-9097
grasons.com/johns-creek
bcrump@grasons.com

We support your clients through important
life transitions while staying focused on your goals.

I T ’ S  M O R E  T H A N  A  S A L E .  I T ’ S  A  R E L A T I O N S H I P.

PEOPLE FIRST +
PROFESSIONAL QUALITY

O U R  I N D U S T R Y .  O U R  F O C U S .

What We Do
 Estate Sales
 Business Liquidations

What We Build
Trust  |  This is our business

Save to
Contacts

Request an appointment or schedule 
an inspection today!

770-734-0232
INFO@ALLATLANTAINSPECT.COM

SURPRISES
ELIMINATE
AND EARN PEACE
OF MIND

“I know
that I can always 
depend on both 

professionalism and knowledge. I have used their services for over
15 years.”

Shelia Marshall, 
Re/Max Pure



9151 Currency St.
Irving, TX 75063

DELIVERING EXCELLENCE
FOR YOUR CLIENTS.

Mold Remediation
Water Restoration Services

Sewage Cleanup

Reconstruction Services

Fire Damage Restoration

770.400.0221 | 3Lions911.com | 760 Old Roswell Rd. 107, Roswell
Get Your
FREE
Consultation!

SAY GOODBYE
TO MOLD, AND

Hello to
Sold!

Licensed & Insured • 24/7 Emergency Services

Your Trusted Partner for
Quick Home Repairs.

• Fast, reliable HVAC, plumbing, and electrical services.
• Perfect for pre-sale inspections or urgent repairs.
• Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today – Your Partner in Home Services. 470-264-8128  •  rsandrews.com

Why Choose Us?


