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#1 Woman
Loan Originator

at America’s #1 Retail
Mortgage Lender

Since 2018

5,124

families helped

$1,695,306,923

loan volume
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Ry TITLE SERVICES

Your forever lender. Financing the world one loan at a time. venturetitleservices.com
Contact me today.

Celebrating 8 years making real estate dreams
come true with CrossCountry Mortgage!

MAXWELL

MORTGAGE TEAM

Lauren Maxwell

Executive Vice President | NML5331415
lauren@maxwellmortgageloans.com

We've moved!

2394596-0500 9115 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109
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TAX LAWS ARE
COMPLICATED

There«is no,suchthing=as'a simple tax'return.
You don't have to be a tax expert:THAT'S OUR JOB!
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(239) 345-2190
ccgcpas.com

1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com

Certified Public Accountants

Home Inspections. Done Right
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You work weekends.
Sam works weekends.

Real estate doesn’t follow a 9-5. Deals move nights,
weekends, and whenever your clients need answers.
That is why Sam Saad is there—24/7/365—by call, text,
or email.

Because responsiveness isn't optional.

It's how agents win.
LAW OFFICE OF -
SAM J.SAADIII | 2/

Title & Escrow

REAL ESTATE | BUSINESS | LITIGATION . i
! ! Quick. Accurate. Closings.

Call or text Sam directly at 239-784-5556 or visit SaadLegal.com or ParadiseCoastTitle.com
Proudly serving Naples, Marco Island, Bonita Springs, Estero, Fort Myers and Cape Coral



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail
Jennifer M. Cail
(239) 677-5888

CPA SERVICES
CCG Certified
Public Accountants
Steven Phillips
(239) 992-1973

CUSTOM HOME BUILDERS
Smart Set Builders
Jhonandy Herrera

(833) 285-3377

Tri-Town Construction
Tanda Hogg
(239) 895-2058

HEALTH INSURANCE
SMG

Joe Garcia

(239) 460-5415

HOME IMPROVEMENT
Design Works

Marco Tiné

(239) 441-2485
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HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(513) 238-4218

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HVAC SERVICES
AC Pros

Todd Meady
(239) 747-6549

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates
Brandon Nash
(239) 770-8521

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

MORTGAGE LENDER
Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Fluent Mortgage
Rajin Ramdeholl
(917) 337-7104

Guild Mortgage Company
Mike Schwartz
(848) 218-0335

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

National Mortgage Home Loans
Randy Gammo
(248) 864-2200

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/REAL ESTATE
ADM Real Estate Photography
and Videography

Earl Gardner

(239) 822-0806

LaCasaTour
Sheryl Moreno
(888) 598-8687

REALTOR ASSOCIATION
Florida Gulf Coast Multiple
Listing Services, Inc.

Sean O’Brien

(239) 936-3537

ROOFING

SCM Roofing
Roberto Santos
(239) 233-0450

TITLE COMPANY
Diligent Management
Group LLC

Joe Taylor

(239) 691-3369

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

FirstSource Title
Stacey Maczulis
(440) 522-9404

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Paradise Coast Title & Escrow
Sam J. Saad lll
(239) 784-5556

Venture Title Services
Ryan Marrie
(239) 734-2400

Your CO

MPETITIVE EDGE

1 Home Finaneing

We're a local, independent mortgage broker with over 30
years of experience. Unlike banks, we have the freedom to
shop around with multiple wholesale lenders to find the
best rates and options. That means your clients get:

Unique Loan Clear to Close Competitive
@ Options Q in 10 Days @ Rates

el NMHL

your client
experience to
NATIONMAL MORTGAGE HOME LOANS

the next level?

Randy Gammo cko & Loan Officer | NMLS #170965
(248) 864-2200 | nationalmortgagehomeloans.com



ABOUT THIS MAGAZINE

BY ANDREW REGENHARD, OWNER/PUBLISHER

If you just

made the

2026 Top 500

producers in

Fort Myers and
are new to our publication,
you may be wondering
what it’s all about. “FAQs
About This Magazine”
answers the most commonly
asked questions around
the country regarding the
Real Producers platform.
My door is always open to
discuss anything regarding
this community — this
publication is 100 percent
designed to be your voice,
and to connect, elevate the
industry, and inspire!

Q: WHO RECEIVES

THIS MAGAZINE?

A: The top 500 agents in Fort
Myers. We pulled the MLS
numbers (by volume) from
January 1, 2025, to December
31, 2025, in the Fort Myers
area, cut the list off at
number 500, and our new
2026 Top 500 distribution
list was born. This magazine
is free exclusively to the

top 500 agents in the area
each year. This year, the
minimum production level
for our group was $5.65
million in 2025, based on
data reported to MLS.
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Q: WHAT IS THE PROCESS
FOR BEING FEATURED IN
THIS MAGAZINE?

A: It’s really simple — every
feature you see has first been
nominated. You can nominate
other REALTORS®), affiliates,
brokers, owners, or even
yourself! Office leaders can
also nominate Realtors. We
will consider anyone brought
to our attention. Because we
don’t know everyone’s story,
we need your help to learn
about them.

A nomination currently
looks like this: You email us
at swfl@n2co.com with the
subject line, “Nomination:
(Name of Nominee),”

and explain why you are
nominating them to be
featured. It could be they
have an amazing story that
needs to be told — perhaps
they overcame extreme
obstacles, they are an
exceptional leader, have the
best customer service, or they
give back to the community
in a big way. The next step
is an interview with us to
ensure it’s a good fit. If it all
works out, we put the wheels
in motion for our writer to
conduct an interview and
for our photographers to
schedule a photo shoot.

Q: WHAT DOES IT COST A
REALTOR®/TEAM TO

BE FEATURED?

A: Zero, zilch, zippo, nada,
nil. It costs nothing, my
friends, so nominate away!
We are not a pay-to-play
model. We share real stories
of Real Producers.

Q: WHO ARE THE
PREFERRED PARTNERS?
A: Anyone listed as a
“Preferred Partner” in the
front of the magazine is

a part of this community.
They will have an ad in
every issue of the magazine,
attend our quarterly events,
and be a part of our online
community. We don’t just
find these businesses off the
street, nor do we work with
all businesses that approach

us. One or many of you
have recommended every
single preferred partner
you see in this publication.
We won’t even meet with a
business that has not been
vetted by one of you and
“stamped for approval,” in
a sense. Our goal is to create
a powerhouse network, not
only for the best Realtors
in the area, but the best
affiliates, as well, so we can
grow stronger together.

Q: HOW CAN | RECOMMEND
A PREFERRED PARTNER?

A: If you have a
recommendation for a local
business that works with

top Realtors, please let us
know! Send an email to me
at andrew.regenhard@
n2co.com.
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Meet
the
Team

Andrew Regenhard Ellen Buchanan Geneva Eilertson Mercedes Mikalaitis
Publisher Editor & Writer Ad Strategist Event Coordinator

Y @
Jess Wellar Michelle Reed Sheryl Moreno Samuel Saum
Writer Photographer Photographer Videographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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FirstSource Title
combines a personal
touch with technology
to ensure a streamlined
and smooth closing.
Serving SWFL and all

of Florida with national
closing opportunities.

Stacey Mac
staceymac@firstsourcetitle.com
440.522.9404

LuAnn Vizzone
Ivizzone@firstsourcetitle.com

973.652.7077

firstsourcetitle.com

FirstSource
Title
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Membership with the Royal Palm Coast Realtor® Association
connects you to the resources, advocacy, education, and
professional community that power your business every day.
RPCRA is your direct link to the tools, relationships, and local
leadership that shape real estate in our market while also
providing access to broader industry networks through our
affiliated organizations.

Networking & Leadership

RPCRA offers a wide range of events and involvement
opportunities that connect members and strengthen
professional relationships. From networking mixers and
educational programs to technology-focused events that
highlight the tools our members use every day, we create
spaces where ideas are shared and partnerships are built. Our
committees give members a voice in the association and a
chance to get involved in shaping our industry locally.

Local Advocacy Efforts

RPCRA provides unmatched local advocacy on behalf of our
members, working every day to protect the real estate industry
and property rights throughout our community. Through
proactive engagement, legislative monitoring, and direct
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MEMBERSHIP

with Royal Palm Coast Realtor® Association?

D
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representation, we help shape policies that impact your
business and your clients. Our advocacy efforts allow you to
stay focused on serving your customers while we work behind
the scenes to safeguard the future of real estate in our market.

Educational Excellence

We offer many opportunities for continuing education and
instruction on real estate training for the new and seasoned
practitioner, through both in-person and web-based classes.
Earn a designation or certification, or apply to the NAR
Academy at Columbia College in partnership with the National
Association of Realtors®. Our 800+ hours of courses cover a
broad range of topics so you can focus on the specializations
that make sense for your market and your interests.

Our Mission

The Royal Palm Coast Realtor® Association empowers
Realtors® to thrive in their business, champion private
property rights, and provide exceptional value to their clients
and communities.

SCAN BELOW TO
LEARN MORE!

Evolution

The Value of The MLS

Leveraging the FGCMLS not only
enhances the visibility of your property,

un|°ck Your property!s but also positions itin a competitive
. . marketplace, ensuring optimal financial
Full Potential with

returns. Both sellers and buyers stand to

(&) FGCMLS

=" FLORIDA GULF COAST MLS

= gain from the comprehensive data,
Florlda GUIf GOGSt Ml's extensive network, and transparent

processes that the MLS provides. Choose

Maximize Exposure, the FGCMLS to unlock your property’s full
Efficiency & Results potential.

Maximize visibility and secure a competitive
price by listing on the Florida Gulf Coast MLS
that offers unparalleled advantages for
sellers and buyers

BI&
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Financial Benefits Enhanced Exposure

Scan to
learn more:

Buyer Benefits Seller Benefits

Higher Sale Prices: Comprehensive Network: Efficient Search: Streamlined Process:

A comprehensive study by The MLS connects your listing Work with one trusted Efficient communication
Bright MLS revealed that to a vast network of real agent to explore all MLS- and scheduling through
homes marketed through estate professionals and listed properties, making the MLS, simplifying the
the MLS achieved a median potential buyers, increasing the search process easier selling journey.
sale price 16.98% higher the chances of finding the and faster.
than those sold off-MLS. right match. (source: Fickling & Company. MLS
(Source: Bright MLS) (Source: NAR Consumer Guide to Benefits)

Multiple Listing Service)

More Than Listings

The FGCMLS partners with premium real estate technology vendors to supercharge your business. Subscribers benefit
from advanced property data, smarter client collaboration, powerful lead generation tools, customizable marketing,
and brokerage management. Our Members have access to the latest innovations in real estate technology, such as:

“"ﬁ;w‘ re%\e @ %

RealReports™ Remine Pro Property Panorama Maverick Systems
Al Powered Lead Generation Virtual Floorplans Data Driven
Property Report & Map Search & Marketing Solutions Agent Recruitment
- N
il ‘_'1:'
[m]agt: [=]

Plus So Much More!

Scan the QR Code to see all of FGC MLS Tools available with Membership!




PUBLISHER’S NOTE

Dear Real Producers of Fort Myers,

March always brings a special kind
of excitement here at Fort Myers Real
Producers. It’s the month when the
numbers are finalized, the data is
reviewed, and we officially determine
which agents earned a place among
our area’s Top 500 for the 2025
calendar year—forming our new Top
500 community for 2026.

This moment is always meaningful.
Many high-performing agents continue
their well-earned streak, maintaining
their place in the Top 500 year after
year through consistency, discipline,
and exceptional service. At the same
time, there is always a wave of new
faces—agents who elevated their
business, exceeded expectations, and
earned their way into this elite group
for the very first time. That balance of
legacy and momentum is what makes
this community so powerful.
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To our returning Top 500 members:
your continued excellence sets the
standard. To those joining us for the
first time: welcome. Your hard work
has not gone unnoticed, and we are
thrilled to celebrate your achievement
and officially welcome you into the Fort
Myers Real Producers community.

In the year ahead, our Top 500 agents
will receive this monthly publication,
gain access to our exclusive networking
events (save the date of April 9th at

the Heitman House for our first event
of 2026), and have opportunities to be
featured in the magazine—sharing your
stories, insights, and experiences with
fellow top producers. These moments
of connection, recognition, and
collaboration are what Real Producers
is all about.

We can’t wait to meet you, learn your
story, and celebrate alongside you
throughout the year. This community

EW TOP 500 AGENTS!

continues to grow stronger, more
dynamic, and more inspiring with each
new class of Top 500 agents.

Congratulations to all—and welcome. It’s
going to be a great year.

Very respectfully yours,

Andrew Regenhard
Owner/Publisher
Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

AC PRZ3S

A COOL LISTING SELLS FASTER

With 43+ years of experience in Southwest Florida, we keep homes move-in
ready with expert AC repairs, maintenance, and replacements—so your
buyers feel comfortable from the moment they walk in.

(239) 747-6549 » acprosnow.com

Because no one falls in love with a home that feels like a sauna
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HERE'S WHAT FORT MYERS’ TOP 500 AGENTS SOLD...

- TOTAL
$6.3 Billion TRANSACTIONS

0 L
&
12,868

LISTING SIDE BUYING SIDE
TRANSACTIONS TRANSACTIONS

5,203

SALES VOLUME

$12.7 Million _
—  AVERAGE

folie
T 0 ¢ TSR

AVERAGE SALES 25 '7
VOLUME PER AGENT

*Information is based on residential sales in 2025 in Lee County by the top 500 agents by total sales volume.
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W WOODS - WEIDENMILLER
| MICHETTI- RUDNICK

Michael Michetti « Joshua Rudnick « James “Jay” Caudill « Samuel Colburn ¢ Brian Cordero

Big Firm Quality,
Small Town Service.

é. A Personal Approach to Real Estate Law

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

ional Limited Liability Partnership




FLUENT
MORTGAGE

Seamless Transactions, Satisfied Clients, Choose The Mortgage Bank

REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

v  Unparalleled Communication

BLAKE CHAPMAN

v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM ?égt;e)l r51$6u7r_agng<:9e2usa.com « streqmlined Service

v/ PERSONAL & COMMERCIAL

v Faster Closings

v  More Solutions

KEEP YOUR LISTINGS HOT ,
o O 877C;OCFS|SMGYENT

myfmloan.com

Florida Offices

Naples Office Melbourne Office

4851 Tamiami Trail North 6905 N Wickham Road SCAN To

Office 218, Naples, FL 34103 Suite 402, Melbourne, FL 32940
E/ 16 Point Maintenance Check orlando Office DOWNLOAD
ROCKET 7380 W Sand Lake Road OUR APP (#):

‘;ﬂi:_.._ ..b'- f‘ E/ We arrive in hours not days COOLING Suite 500, Orlando, FL 32819

|¢ Trusted Service Technicians 2 3 9 6 9 4 4849 Fluent Mortgage is a d/b/a of Meadowbrook Financial Mortgage Bankers Corp. Certain restrictions apply. For qualified borrowers. rrowers subject to
° ° credit and u Nng appro : nancial Mortgage Bankers Corp. NMLS #177308 (www.nmlsconsumeracces @ 3 Ar

org ). 1600 Stewart Ave, Suite 701, V\/@thurv
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4-Point
Inspections

$225

All Reports Provided within
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239-216-7892
joethehomepro.com

Yow Health Mallers.

M 8 Are You Covered with a
\N Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®

JOE GARCIA
239-319-3062
Jgarcia@my-smg.com
Oursmg.com
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FEATURED AGENT
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'LYNETT
GROUT

Laughing, Loving, and Fiercely Loyal

BY JESS WELLAR | PHOTOS BY LACASATOUR

“What keeps me motivated is trusting that God is
preparing the next adventure in my life,” Lynette
Grout begins. “This quiet faith gives me peace and
purpose; | also believe the best chapters are the
ones we don’t write alone.”

Broker Associate at John R. Wood Properties and
member of The Lickley Group, Lynette brings her
signature infectious energy and southern charm

to luxury Southwest Florida real estate. She closed
more than $22.9 million in personal volume in 2024
and had already surpassed $28.2 million as the last

quarter of 2025 wrapped — yet she’ll be the first to
tell you the real story isn’t her numbers but the way
faith keeps handing her a fresh boarding pass to
what’s next.

From Runway to Realty
Before Lynette was holding open houses, there
were runways and fashion weeks in New York,
Atlanta, Miami, and Milan.

“I started modeling in my early teens and was
blessed to have such a long and prosperous career,”

Fort Myers Real Producers - 25



: ﬁl’nette Grout is a member of The Lickley
Group at John R. Wood Properties.

she says of two decades in the business.
“Do you remember the jingle ‘Nothing
beats a great pair of L'eggs?’ My legs
were on the billboards and actress Joyce
DeWitt appeared in the commercials.”

Then, one night on the way to the
airport for the Chanel International
Fashion Show, a driver ran a stop sign
and Lynette’s life was transformed in
an instant.

“My ankle was crushed,” Lynette recalls.
“It was heartbreaking. I tried to return,
but there’s no secondary market for a
limping model with scars.”

Instead of wallowing in the tragic
aftermath, though, Lynette chose
reinvention and became a Delta flight
attendant based in New York, even
stepping into lead and codeshare roles
to fly internationally.

“When God gives you wings, you seize
them!” she chuckles.

The pivot restored her joy — and
sharpened her appetite for a career that
rewarded stamina and relationships.
But in the aftermath of 9/11, she wanted
something more rooted and fulfilling.

It was during this period that Lynette
moved to St. Petersburg and purchased
her first home. Disappointed by the lack
of competency in her REALTOR®, the
fire was lit.

“I enrolled in a real estate course,”

she recalls. “I obtained my real estate
license in 2000 and began studying MLS
sheets on the jumpseat. And I knew it
was time to leave Delta when I told a
pilot ready for pushback that, “I was
speaking with a client in the jetway and
would be right there!”

Finding Her Tribe

Lynette began her real estate career
selling in St. Petersburg, but visited
Naples to take a real estate class and
meet a girlfriend for dinner, a date that
changed everything.

“My girlfriend couldn’t make it to dinner
that night, but I met my future husband
at the restaurant instead! “ she laughs.

After moving to Naples, Lynette spent
the next 22 years as a successful solo
agent at John R. Wood Properties before
joining The Lickley Group three years
ago. She craved more freedom in her
schedule and time for her loved ones,
but it was a big adjustment at first.

“Ilove to micromanage,” she admits.
“Relinquishing control to our
transaction coordinator and seasoned
Broker Associate Chris Beaudoin

took me the longest time! But now I
have such freedom because he keeps
everything organized and my clients
love him. He is the best thing that has
happened to my business!”

Led by Ginger and Michael Lickley,
their team serves high-end clients
across Bonita Springs, Naples, and
Estero. Their discretion and polish
have earned recognition on the John R.
Wood Advisory Board and ranks them
among the firm’s top agents. Lynette
felt right at home as she settled into
the team’s rhythm.

“Ginger brings deep local knowledge
and a reputation for integrity and
passion,” Lynette notes, “while
Michael contributes over 40 years of
international marketing and home
design experience.”

Lynette’s “tribe” extends beyond the team
to her attorney, Mike Durant of Conroy,
Conroy & Durant, who she describes as
“My go-to without hesitation. Mike’s the
kind of advisor who might be teeing off
on a Saturday morning but still answers
with a cheerful ‘Hey Lynette’ and will call
me back within minutes.”

She also credits three Naples icons for
their profound influence on her real
estate career: “Dottie Babcock has been
my guiding light and is still a close
girlfriend,” Lynette acknowledges.
“And Phil Wood, CEO of John R. Wood
Properties is a visionary leader whose
commitment to excellence continues to
inspire my approach to client service.

I call him my friend and Uncle Phil’
And Bill Earls is a legend in Naples real
estate; I look up to him and he does not
even know it.”




Her Secret Sauce

Lynette’s business is built on experience,
optimism, and her passion for
impeccable follow-through.

“My personality and longevity set me
apart; I have people that have been
with me for 20 years!” she grins. “I am
a happy person, and my clients always
comment on how happy I am to hear
from them.” The result: past buyers
calling decades later who remembered
her warmth and rang her up to sell.

Post-Ian, Lynette has observed a notable
shift from towers to single-family
homes, though. Election clarity and
easing rates have added tailwinds as
well. “There is a calmness in the market
right now,” she adds.

And there are plenty of credentials to
back the experience: CIPS®, CLHMS®,
GRI®, plus company honors including
Elite Circle of Excellence, Diamond
Circle of Excellence, and multiple Top 20
Company Wide finishes.

Firm boundaries also help keep Lynette
sharp for the daily grind.

“For years, I’d jump up from the dinner
table to answer a client’s call,” she notes.
“But not anymore. My phone is switched
to silent at 8 p.m. sharp. I've learned that
protecting my peace doesn’t diminish
my professionalism. It enhances it.”

Family Life and Future Dreams
Although Florida has been home for 30
years, Lynette is a proud North Carolina
girl at heart with a soothing Southern
cadence that disarms tense negotiations.
She holds a liberal arts degree from UNC
Greenshoro, completed a real estate
program at Marylhurst University, and
earned a certificate in negotiation from
Harvard Law School.

At home, her husband of 23 years, John,
is “my best friend, my rock, and the
steady heartbeat behind everything I
do.” A retired airline pilot of 38 years,
he’s also the one she loves to make
laugh: “John’s laughter is my favorite
sound,” she smiles. She’s grateful for
his children, Vanessa and Jack — who
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are both “wicked smart,” as she puts it
— and whose lives have tremendously
enriched her own.

Giving back is a constant in her world as
well. Invited by founder Mary Howard,
Lynette joined the Women’s Giving
Circle in 2016, part of the Community
Foundation of Collier County.

“Since its inception, the group has
awarded nearly $1 million in grants to
over 70 agencies,” she notes with pride.
Meanwhile, her devout faith anchors
her at First Baptist Church of Estero.
And yes — the world of fashion still
sparks much joy in her life. “When I
recently joined Naples Fashion Week, I
was over the moon,” she laughs. Travel
is a passion too. She’s a certified Fora
travel advisor, curating experiences for

friends and clients; studying Italian in
Florence is on deck this summer.

“I enjoy planning incredible vacations
and every accommodation is a different
experience,” she offers. “God has given
me yet another fun chapter in my life
and for that I am blessed.”

Looking ahead, Lynette is busy
trademarking her signature mantra

— “Loving the Lifestyle” — with plans

to embrace her travel blog for another
creative outlet. And in the real estate
lane, she’s keeping her sights fixed firmly
on service and her many wonderful
relationships formed over the years.

“Why would I ever leave John R. Wood?”
she asks rhetorically. “Loyalty, to me,
means everything.”
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Mike is a great guy who actually cares about his clients. He knows

v.,; 2 how to get the right loan for YOU! Highly recommended. He also

knows about the programs in Florida that you may qualify for. He
will tell you what's going to work and what will probably not work
for you. Love working with him! He helps make the dream happen!

- Grace

Guild

mortgage
OWN WHAT MATTERS

Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274 (www.nmlsconsumeraccess.org). For more licensing information,
please visit www.guildmortgage.com/licensing. Guild Mortgage is not affiliated with SWFL Real Producers or any other featured company.

LET'S CONNECT TODAY!
Mike Schwartz

Branch Manager

CELL: 848.218.0335
OFFICE: 239.970.6624

mortgagemikeflorida.com
NMLS 230779
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Eosy Mortgage LLC

At Easy Mortgage LLC, we believe real estate investing
should be smooth and stress-free.
Behind every successful transaction is a team that works '

hard so you don’t have to. From consultation to closing, we
make your investment journey easy and rewarding.

WHY USE OUR SERVICES
M U LTI PLE @ Listing Photos & Videos
COMPANIES @& Matterport & Zillow 3D Virtual Tours

0 FERERes & BiEncling FhoegiEpis Whether you're buying your first, second, or vacation

WH EN WE CAN Q Branding & Social Media Videos home, investing in property, or building your next venture,
D 0 IT ALL‘) our dedicated team will be with you every step of the way.
| |

Because your goals matter and our focus is on you, our
clients and their families. We're not just here to process
loans — we're here to solve problems, deliver real
solutions, and help make the impossible possible.

Veteran-Owned Business’

JN\L.CHEMY 500K NOW

DIGITAL MEDIA ,
Real Estate Photography & Videography admphotoandvideo.com | (239) 839-5971

We offer a full range of loan options, including:

* Residential Mortgages (FHA, VA, Conventional, USDA,
FROM CONTRACT TO CLOSING, WE'VE GOT YOU. Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
M O R E T H A N e 1-Year Bank Statement Loans
, ‘ ¢ DSCR (No Income) Loans
1- ﬂ; : * Blanket Mortgages
L I N - o= * Commercial & Construction Loans

* Lot Loans
Because your clients deserve the right partner
* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Offices in Cape Coral & Lehigh Acres | Serving All of South Florida
Beatriz Calero | Loan Officer | NMLS 2117844

Easy Title & Escrow LLC Betty @EasyMTGS.com

Eli anne Onﬂz Easy Mortgage LLC — Focused on Families, Driven by Solutions.

Lic Title Agent & Director of

BUS‘“E!E Dﬂvﬂ'hpmenf ' “Your lender should make you look like a rockstar (561 ) 81 8-7739 Easy Mortgage LLC is a licensed mortgage brokerage. All loans
[ | b

E“ﬂ"“m\"“ﬂe'ﬂ ndescrow.com — not a fire fighter_” www.EasyMTGS.com are ‘gubject to credit approval. Interest rates and loan programs

Direct: (239) 628-0137

, are subject to change without notice. This is not a commitment to
— The Easy Mortgage Promise NMLS 1666459 @Ellui“hﬂg'élg lend. Terms and conditions apply. Not all applicants will qualify.

30 - March 2026



PARTNERESPOTLIGHT

’) A Fam|ly ‘Stancurd of Service

- " BY JESS WELLAR
. Pm‘)Tos BY NEW FRAME EHOTOGRFY |
f & “'1-
A
\ | o RS Yy
1 - . L. [ ]
L] .
S it <,
-.-.h .‘\ L 1 "
N

-y . -
el TR £
& L

NASH IN&U RANCE & Assdc

anything but predictable over the

years, consistency has become a
rare commodity in Southwest Florida.
Brandon Nash, however, has made it
his advantage.

In an insurance market that has been

As the owner and founder of Nash
Insurance & Associates, Brandon has
spent the last 18 years helping families,
investors, and business owners
navigate coverage decisions with plenty
of options and a long-term mindset,
instead of fearing the fine print.

At its core, Nash Insurance is an
independent insurance agency
specializing in both personal and
commercial lines. With two Fort Myers
locations and a team of 18 agents
separated into dedicated sales, service,
and commercial departments, the
agency serves clients across Lee, Collier,
Charlotte, and Palm Beach counties.

Local Roots

Southwest Florida isn’t just Brandon’s
market, it’s also home. Born and raised
locally, Brandon attended Fort Myers
High School and Evangelical Christian
School before graduating from Florida
State University with degrees in business
management and social science.

“My education helped me tremendously
as an entrepreneur with marketing,
accounting and how to run a business.
Ilearned why people think certain
ways,” he explains. “I always knew I
would own my own business one day.”

Insurance wasn’t always the obvious path. Brandon is a third-
generation insurance professional; following in the footsteps
of both his father and grandfather, who worked with State
Farm. While in college, Brandon helped his dad part-time and
eventually decided to become licensed after graduation while
he figured out his next steps.

Within his first year in the business, Brandon had written a
million dollars in commercial insurance policies and, more
importantly, was saving clients serious money on their
premiums — over half the sticker price on average.

“Helping clients save tens of thousands of dollars definitely
felt good,” he grins. “And that’s what I still find fulfilling about
my work; making sure our clients are properly covered at a
competitive price.”

Later, when State Farm pulled out of the commercial insurance
market in Florida, Brandon saw firsthand the limitations of
national players. Independent agencies, on the other hand,
could pivot, having many more options.

That realization led him to work with a friend who ran an
established independent agency in Naples before opening his
own office in Fort Myers. This gave his clients access to the top
carriers in the Florida market from day one.

Independent Advantage

That “independence” remains one of the agency’s greatest
strengths. In a volatile insurance environment, having many
choices matters.

“The power of the independent agency is that you can always
provide the next best option if the policy is cancelled,” Brandon
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Brandon Nash’s parents, Melloe and Brad, joined him at Nash Insurance & Associates and help run the business.

explains. “Whereas with big agencies like State Farm, you only
have their option — there’s no alternative.”

Today, some of the best insurance companies operating

in Florida work with only a select number of agencies,
including Nash Insurance & Associates. That access allows
the team to shop coverages strategically, adjust quickly
when markets shift, and protect clients from unnecessary
cancellations or price shocks.

The agency’s philosophy is simple yet effective.

“Our motto is: ‘Any Definition of Success Should Include
Serving Others,” Brandon shares. “That is how my family

has approached the business in Southwest Florida for more
than 70 years; and since I started, we have written policies for
approximately 7,500 families in the region.”

For top-producing REALTORS®, Nash Insurance &
Associates functions as a behind-the-scenes partner. The
agency specializes in supporting real estate and mortgage
professionals by keeping insurance from becoming the
bottleneck in a transaction.

“Our goal is to offer the best coverage at the best price with a
quick turnaround,” Brandon affirms.

A True Team

That efficiency is backed by experience. The agency works
exclusively with seasoned agents and top-tier carriers,
ensuring fewer surprises and faster solutions. Nash Insurance
& Associates is very much a family operation. Brandon’s father,
Brad Nash, works alongside him and brings more than 47 years
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of industry experience to the table. “I constantly bounce ideas
off of my dad every day,” Brandon acknowledges gratefully.

Brandon’s mother, Melloe Nash, also played a pivotal role. She
helped her husband start his own agency years ago and later
assisted Brandon administratively during the early years of
Nash Insurance & Associates.

“My mother has always been the backbone of our family,
supporting us in every way possible,” Brandon shares.

Outside the office, the family stays active together. They enjoy
playing tennis, pickleball, golf, beach days, and regular family
reunions. The agency also has a four-legged morale booster
named Nash, Brandon’s mini goldendoodle. Nash serves as the
company’s unofficial ‘CMO’ — Chief Morale Officer — a title
bestowed by Brandon’s team.

Faith and service are also woven into the fabric of the Nash
family. Brandon and his father are actively involved in prison
ministry through Kairos International and have supported
WecCare Outreach for more than two decades, helping
individuals who are facing homelessness and addiction. This
past year, their fundraising efforts were instrumental in
helping to save Hannah’s House, a women’s shelter.

Brandon adds proudly that his father was recently nominated
to lead a 30- to 40-person prison ministry team, a reflection of
the values they bring into every aspect of life and business.

On the Horizon
After years of instability, Brandon sees encouraging signs in
Florida’s insurance market. Legislative reform has made the

FL 3578 1t

state more attractive to new carriers. Competition is increasing
and premiums are finally beginning to ease.

As the local real estate activity picks up, Nash Insurance &
Associates is feeling the momentum.

“We have had an explosion of new business this year and we
are excited to work with more Realtors to help their clients
with transactions,” Brandon concludes. “We are up 60% in
leads from real estate transactions — and as real estate picks
up, we pick up.”

For insurance guidance rooted in experience, options, and
service, contact Brandon Nash with Nash Insurance & Associates
at www.nashfl.org or call or text 239-770-8521.
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Specializes In . N\ \$ . 4, | Elevate your client offerings with fast, on-budget renovations. Whether
Helping Realtors y - e : A prepping for market or renovating to stay, we handle design, construction,
and Mortgage / and financing for a seamless process.

Brokers with
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Home & Flood '
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The Smart Way
to Sell >

Maximize your client’s returns with

* Nash Insurance is a Third Generation Insurance Agency here in Florida. )

« We are an Independent Agency that represents most companies in Florida, turnkey renovations that help homes
including a few that only write business through select agencies. sell for more, faster.

* We offer same day quote and bind.

* We shop the Insurance market for you.

* Our agents have an average of over 10 years’ experience.

AS-IS PRICE RENO. COST SALE PRICE

$775K $46.8K $950K
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Call Today and let us help
Close Your Deal!

v 3 Week Renovation
v Kitchen | Bathroom

239-333-0888 | Brandon@NashFL_Com i'::.t - . II it \ Your Southwest Florida Renovation Expert

(239) 880-2992 | george@renovationsells.com
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CREATIVE CONTENT TO GROW YOUR BUSINESS
WE LIVE & BREATH REAL ESTATE MARKETING
THE ONLY TOUR PROVIDER IN SW LACASATOUR.COM | 888.598.8687
INFO@LACASATOUR.COM

FLORIDA THAT PROMOTES AGENTS &
THEIR LISTINGS
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WE'RE WITH YOU EVERY STEP OF THE WAY
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SMART SET REAL ESTATE BROKERS

Our in-house team of licensed real estate brokers finds and acquires
properties on your behalf, to suit your investment priorities.

SMART SET REMODELING

Our highly skilled Remodeling Experts know how to renovate
existing investment properties for lucrative sale or rental to benefit
owners like you.

SMARTSET s33-285-3377
— BUILDERS — smartsetbuilders.com
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"I managed a local construction office for roughly seven
years,” Alexis Hansen-May begins. “I also worked parttime in
real estate during that time while my children were young; but
after | became the sole provider, | went fulltime in the business
and never looked back.”

That moment changed everything for Alexis. When
life shifted, so did her priorities — and that “fight

or flight” moment became the start of something
powerful. Nearly two decades later, Alexis has built

a thriving real estate business in Southwest Florida
with Keller Williams Realty Fort Myers & The Islands,
leading Coastal Luxury Living Group with genuine
care and transparency at all costs.

Lighting the Fire

For Alexis, real estate began as a way to support

her daughters and quickly became the vehicle that
redefined her life. After moving from New Jersey

to Southwest Florida as a child, she graduated from
Estero High School, and attended Edison Community
College (now FSW). While managing a construction
office, she decided to get licensed in 2006. At first, it
was part-time while her girls were young. The shift
happened when her role at home changed.

“When I first became a REALTOR®, I was drawn to the
flexibility and the opportunity to build a good income
while raising my family,” she explains. “But after going
through a divorce, I realized that real estate wasn’t just
a side career anymore, it was how I was going to take
care of my girls and build a life for us.”

Alexis credits her former broker, Joyce Gregory, for
helping show her the ropes as she found her footing.
But those early years were a blur of long hours with
her kids in tow.

“I worked late at night after they went to bed,” she
remembers, “and many days, they came along with
me to appointments or sat in my office after school.”

Through it all, Alexis learned what she now calls her
non-negotiables: hard work, perseverance, and doing
the right thing no matter what.

Dream Team

Now, as a Luxury Liaison and ALC member at
Keller Williams Realty Fort Myers & The Islands,
Alexis manages Coastal Luxury Living Group, a
tight, efficient team of four: Executive Assistant
Daisy Jantti, Social Media Manager Victoria Hallett,
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Alexis Hansen
May leads Coastal
Luxury Living
Group at Keller
Williams Fort Myers
& The Islands.

66

| TRULY
CARE
ABOUT MY
CLIENTS
& THEIR
NEEDS
ABOVE ALL
ELSE.”

42 - March 2026

Transaction Coordinator Anna Undrescu, and
her daughter Alyssa Hansen, who serves as lead
intake specialist.

The stats speak to Alexis’ consistency, strong local
sphere, and a team that runs like clockwork: 79
transactions and $27.6 million closed in 2024; and,
at the time of this writing in late 2025, had already
surpassed both units and volume. Awards last year
included KW South Florida #2 Team by Units and
#5 Team by GCI, plus a clean sweep at the KW Fort
Myers office (#1 in GCI, Listings Sold, Listings Sold
Volume, Closed Volume, and Closed Units).

But Alexis isn’t focused on the numbers, she’s eyeing
far greater impact than her bank account.

“Success in real estate is about knowing I'm making a
difference in my clients’ lives, my community, and my
family’s future,” she emphasizes.

“This business was a natural fit for me because

I'm a social person and I like helping people,” she
continues, “and growing up here, I was fortunate
enough to start out working with people I knew, so I
wasn’t out of my comfort zone with strangers.”

Heart Over Hype

One of the clearest ways Alexis measures

impact is through service, both to her clients and
her community.

Alexis Hansen May and her
husband Joe are launching
Joe’s Dockside Marina on
Fort Myers Beach..
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“Our team loves to give back to the community and
does three major drives per year,” she says with pride.
“We partner with Community Cooperative to collect
PB&] for the kids that do not have the stability of school
lunches in the summer months. Last year, we collected
our highest amount yet — 415 pounds of PB&]J!”

That’s just one of their annual efforts. They also host
a back-to-school supply drive with the Lee County
School Board, and the Blessing Baskets drive through
Lee County School Social Workers helps families in
need enjoy a full Thanksgiving dinner.

Her business philosophy follows the same thread.

“I truly care about my clients and their needs above
all else,” Alexis states. “I believe if you always do the
right thing, it will come back to you.”

It’s an approach that’s earned her not only a long list
of loyal clients, but also respect among her peers.
Earlier this year, she was invited to speak at KW Mega
Camp’s Philanthropy Panel, a career highlight that
recognized her penchant for leading with heart.

Outside the office, life is busy at the moment. Alexis
married her husband, Joe, in June 2024, and together
they’re building something new: Joe’s Dockside
Marina on Fort Myers Beach. The property, formerly
The Getaway Marina, will soon feature a two-story
tiki bar, a bait shop, fishing charters, and more, in
partnership with Venture Out.

“We envision it becoming a true waterfront
destination where locals and visitors alike can relax,
connect, and experience the best of Fort Myers
Beach,” she smiles. “It’s exciting to create something
that reflects the coastal lifestyle we love so much.”

At home, her daughters Alyssa (19) and Taylor (17)
will both be attending the University of Alabama
(Alyssa is currently a sophomore, and Taylor will be
a freshman next fall), making Alexis and Joe soon-
to-be empty nesters. Between work and family, she
still makes time to be on the water, with weekends
boating to Cayo Costa, Cabbage Key, or even Green
Turtle Cay in the Bahamas.

As for what’s next, Alexis’ career goals are clear:
grow Coastal Luxury Living Group intentionally and
continue paying it forward in ways that count.

“Most of all, I want to keep leading with heart,
growing a business that supports my family, gives
back to our community, and continue to inspire my
daughters to chase their dreams with grit, gratitude,
and purpose,” she concludes.

Tastes? (

. RTFO”

INDING LTD

SOUTHWEST FLORIDA

vy Lemiers

HE REGION.

Our growth is driven by strong partnerships, consistent
service, and a commitment to doing things the right way.

Discover why home buyers choose us, loan officers are
joining our team, and professionals are partnering with
Hartford Funding, Ltd.

Reach out and learn how we can
help you succeed!

EJ GILBRIDE

Director of Business Development
NMLS #127515, Mortgage Loan Originator

631.445.9807

ej@hartfordfunding.com
www.hartfordfunding.com/ej-gilbride

HARTFORD FUNDING, LTD. (NMLS ID #58160 - https://nmlIsconsumeraccess.org) 100 Crossways Park Drive
West, Suite 302, Woodbury, New York 11797 | 833-238-2280. Hartford Funding, Ltd. is not an agent of or
acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. Program guidelines
are subject to change without notice. Certain restrictions/limitations may apply. This is not intended as an
offer to extend credit nor a commitment to lend. Refinancing an existing loan may increase total finance

E}%ﬂh”g”ég charges over the life of the loan. Licensed in: FL, NJ (Licensed by the New Jersey Department of Banking and

Insurance) NY (Llcensed Mortgage Banker- NYS Department of Financial Serwces)
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 855_SCI\{I_ROOF
-Tampa Homeowner scmroofingfl.com

"Very Professional. Knowledgeable guys and zero trash Licensed Florida Contractor #CCC1331132
was left behind!." -Tampa Homeowner

GOODWIN LAW, P.A. GET TITLE COMPANY RATES
Real Estate * Probate * Wills & Trusts & EXPERT G“IDANCE

Serving Florida with offices in Naples and Palm Beach
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Real Estate Community
for Over 30 Years

RESIDENTIAL | REFINANCE | COMMERCIAL | LAND DEVELOPMENT | AGRICULTURAL

KELLY CRAYCRAFT MIKE BOSTROM LINA HOLLOWAY
OWNER/CEO VICE PRESIDENT FORT MYERS BRANCH MANAGER
KCRAYCRAFT@LANDSEL.COM MBOSTROM@LANDSEL.COM LHOLLOWAY@LANDSEL.COM

TRACY HENRY CATHY MANN-SEIPLE AMANDA WILKINS
CAPE CORAL FORT MYERS OPERATIONS MANAGER
VP OF MARKETING SWFL ACCOUNT MANAGER AWILKINS@LANDSEL.COM
TRACY@LANDSEL.COM CATHY@LANDSEL.COM 239.440.5333
239.850.9532 239.770.5251

CAPE CORAL : 239.205.6373 | FORT MYERS : 239.214.7009 | LANDSEL.COM




