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You’ve built
your reputation on
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100% Money Back
Guarantee

If your client isn't satisfied —
we don't get paid.
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Serving the

Cincinnati
area since 1998.

WE HELP YOU PROTECT IT

Premium inspections, Advanced tools.
Exceptional client experience.
An extention of your brand.

The Capuano Team
513-771-6689

cincinnati@pillartopost.com
cincinnati.pillartopost.com

* Impress clients

» Reduce fallout

« Earn referrals

- Elevate your brand VETERAN OWNED BUSINESS
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HOME INSPECTORS

IS YOUR CURRENT BN
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THE HERO OF THE STORY? .
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SEWER SCOPE & SEPTIC TANK

RADON, MOLD ¢

PARTNER WITH US FOR NO SURPRISES AND SEAMLESS CLOSINGS!

513.519.2249 | MasterHIServices.com
FULLY LICENSED FOR RADON MITIGATIONS
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Deconstruction, Demolition,
Commercial Cleanout

TELL YOUR CLIENTS ABOUT US! q REUSE-REBUY

$ poweredby - 2QStEIrSEALS

redwood

* Receive tax deductions on donated salvaged materials Keep In Touch!
* We provide metrics so you can report wins with confidence (513) 475-6783
C A . buildingvalue.org

e All proceeds support workforce training in Cincinnati OBGM @BuildingValue

Specializing In Customizing Mortgage Solutions
For Both Purchase And Refinance Transactions.

TOP 1% MORTGAGE ORIGINATOR

- 24/7 Preapproval Service

«Zero Loans Declined
Once Submitted

«Loans Down To 580 Credit Score

Robert Mahaffeys

President - NMLS 26082 ;31

(513) 806-2635 « WWW.ROBERT.MORTGAGE
ﬂ) 6964 TYLERSVILLE RD., STE. B » WEST CHESTER, OH 45069

ST e
MORTGAGE EXPERIENCE SPECIALIST NMLS 304138
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

CATERING

Jersey Mike’s

Wyatt Moore

(513) 510-4282
www.jerseymikes.com

CONSTRUCTION SERVICES
Building Value

(513) 475-6783
www.buildingvalue.org

FURNITURE BANK
New Life Furniture
(513) 247-3054

www.nlfurniture.org

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME INSPECTION
AA Home Inspections
(513) 319-7770
aahomeinspection.com

Litehouse Inspect Cincinnati
Home Inspections

(513) 800-0347
www.litehouseinspect.com

Master Home Inspection Services
Brian Gibbs

(513) 519-2249
Masterhiservices.com

Pillar to Post Home Inspectors-
The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING & DESIGN
Intertwine Design

(513) 886-7653
www.intertwinedesignco.com
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HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency

(513) 510-4282

www.kyler-mooreinsuranceblueash.com/

MORTGAGE LENDER
3rd Street Financial
(513) 769-4111

A-Z Lending
Dante Zompetti
(937) 522-5419
a-zlending.com

Annie Mac Home Mortgage
(513) 461-9321
tony-annie-mac.com

CrossCountry Mortgage
(513) 476-4575

GVC Mortgage
Cody Coomer
(513) 479-4630

Imperial Home Loans
(513) 253-3558
www.imperialhl.com

JPMorgan Chase Bank NA
(614) 422-4638

Paramount Residential Mortgage Group

Jeremy Pope
(513) 432-6971

Rate
(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Megan King
(513) 795-7592

Rural 1st
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY

American Homeland Title Agency
(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(513) 317-4521 x1604
www.bluegrasslandtitle.com

TRANSACTION COORDINATOR
Agents Plus 1

Maria Carmosino

(513) 482-0465
agentsplusl.com/

VIDEOGRAPHY/PHOTOGRAPHY
Next Door Photos

Daniel Ziegler

(513) 297-3328

YOUR REPUTATION IS ON THE LINE.
YOUR LENDER SHOULD BE TOO.

Partner with a mortgage professional who
shows up, follows through, and closes on time.

N
NN GVC MORTGAGE

EXPERT ADVIS ORS

Experience the #GVCDifference with Cody Coomer
VP Sales/Branch Manager | NMLS# 1019463

Call at 513-479-4630 today! ccoomer@gvcmortgage.com

Don't r2ly on Jusk v—!

when it comes to
referrals.

GELRIPTOIESSIoNal fiome:
NSPECLIONNISIVIArch &
SEEWNatAreastre s at:
elendiottherainbow of
yolirnexthome sale.

e~

Ask us about Inspections for: Residential, Pre-Listing, New
Construction, Post-Purchase, Radon Testing, Sewer Camera, Pool
& Spa and more!

rg Erin &
John Brite

OWNERS

LiteHouse
INSPECT

LITEHOUSEINSPECT.COM  513.800.0347
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Have an Idea? R U o F F
s o TECHNOLOGY

share a really cool
story with our
readers? Scan the
GR code below we make sure your loan process i

to S:afslj"’li“h moves swiftly so you can close a'- D Iglgal _(_;IOSI ng
ot THRIsher quickly and settle in sooner. X

Meet

The
Team

With industry leading technology,

Patrick Braddick Lauren Denato Beth McCabe
Publisher Ad Strategist Senior Writer

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. :

- Know your signature is secure with special encryption and extra layers of secu

Krista Silz Brenna Smith Geneva Eilertson §/\ Ru 0 I I
Photographer Photographer Reprint Coordinator /'\

MORTGAGE

Dave Scully
SVF, Area Manager
MMLS: 757304 | MLO-OH.757304

513.633.8476

dave. scully@ruoff.com

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

m DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.
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HOME TECHNOLODGY « HI-FI AUDIO « HOME THEATER

THE FUTURE ISN'T WAITING

- "RURALLIFE GOALS WITHIN REAGH.

There are a million reasons why people dream about rural living. Our IT'S MOVING HS FAS

, ST AS A DELOREAN!
YOUR HOME WARRANTY CLAIMS
SHOULD TOO!

joby is to make those dreams a reality. But what sets us apart as a
cooperative is that our customers aren't just borrowers—they re owners.

That means we can offer benefits other lenders typically aren’t able
to like our Conversion Program®, A hassle-free process for customers
to convert their rate without refinancing or extending the term of
their mortgage. Providing educational resources to make sure our
customers have all the right information they need to make the

right decisions. And a commitment to the communities we share
through volurteering. denations, and supporting local food banks.
Learn more at Rurallst.com.

TURN EVERY SHOWING
INTO AN EXPERIENCE

!
s

ARy ot ; A KRISTEN MOORE Visit one of our experience centfers for the latest in Smart
R U R A L 151: ; ! 859-547-6024 Home Lighting, Blinds, TV's, Hi-Fi Audio, Golf Simulators,
KRISTENM@ACHOSAHLW.COM Outdoor Entertainment, Home Theaters, and more.

?‘s 7 ‘1':‘,'1‘*

i www.achosahw.com

Closer to What Matters Construction Loans Lot Loans « Land Loans = Homed.oans

Cincinnati Dayton
10800 Montgomery Rd. 5749 Far Hills Ave.
513-563-0444 937-293-6200

HansonAV.com
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COVER STORY

HITTING A

Home Run

IN REAL ESTATE

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: KRISTA SILZ
OF CINCY PHOTO PRO

The focus and
resilience ERIC
SURKAMP has
developed in sports
continue to shape

his ability to deliver
meaningful outcomes
in real estate.

From the pitcher’s mound to the real
estate market, Eric has discovered that

the same discipline, drive, and strategic
approach that carried him through Major
League Baseball now fuel his success as

a REALTOR®. With sales totaling $26.5
million in 2025 as an individual agent, Eric
has proven that his competitive drive and ;
collaborative mindset translate seamlessly =" E e <.
into helping clients achieve their real - $ J_ T ;ﬁ ;
estate goals. His outstanding performance , - 2 & .i',;- .
places him among the top individual # ’# DS
agents in Cincinnati, a testament to his L qlﬁ —L ‘ \ ‘ o 2 0
ability to compete at the highest level and
deliver exceptional results for his clients.

"
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From the Ballpark to Brokerage
Baseball was Eric’s childhood dream,
and he lived it fully. Between 2008 and
2016, he pitched for the San Francisco .
Giants, Chicago White Sox, Los Angeles E-t
Dodgers, and Oakland Athletics, later

10 - March 2026



My goal is to help clients see the potential &

guide them through the process with clarity &

continuing his career with the Hanwha
Eagles in South Korea. “I loved the
competition, the travel, the locker room
camaraderie, and leading my team to
victories,” he recalls.

Those years shaped the way he
approaches life and business today.
“Being on a team and working with
people from all walks of life prepared
me for dealing with different clients and
situations,” Eric explains. He likens the
ups and downs of the real estate market
to moving back and forth from the

12 - March 2026

confidence, so every step feels seamless.”

minors to the big leagues: challenges are
inevitable, but perseverance pays off.

For Eric, the competition is internal.
“I'm competitive, but it’s more against
myself than other agents,” he says. “Like
baseball, you focus on improving what
you control and let the rest work out.”

A “White Glove” Approach

Eric’s reputation rests on
professionalism with a personal touch.
His “white glove” approach means
going beyond the transaction to create

a memorable experience for every
client. Whether it’s helping visualize
renovations, connecting buyers with
trusted contractors, or even assisting
with projects after closing, Eric ensures
his clients feel supported at every step.

“I try to act like 'm investing my own
money in the deal,” he explains. It’s a
philosophy that keeps clients’ interests
at the forefront, while his expertise in
renovations, investment properties, and
new construction adds tangible value.
Just as important, his commitment to

education empowers clients to make
informed decisions with confidence.

Eric’s business is built on trust and
sustained through relationships and
referrals. “Each house is unique,” he
notes. “My goal is to help clients see the
potential and guide them through the
process with clarity and confidence, so
every step feels seamless.” That blend
of competitive drive and collaborative
spirit has not only earned him a place
among Cincinnati’s top agents, but also
the loyalty of clients who know he’s in
their corner for the long run.

Day-to-Day: Building Connections
Eric’s daily routine reflects the
discipline of his baseball career. He
spends much of his time on the phone,
strengthening relationships with clients

and colleagues, and staying proactive 2
R S e T

™ ¥
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“Build relationships. Don’t look at people as deals.

Look at them as friends and forever clients.”’

14 - March 2026

in a competitive market. “I'm not a
texter,” he laughs. “I always pick up
the phone and call.” That personal
touch, he believes, sets him apart in an
increasingly impersonal world.

He insists on handling his own work
rather than delegating. “If someone is
going to refer me, I want to be the one
who works with them,” he says. It’s a
philosophy that has helped him grow
steadily as a solo agent, one relationship
at a time.

Eric also credits his former mentor,
Eric Zimmerman, a Certified Ninja
Coach, for instilling the importance of
treating clients as lifelong connections
rather than transactions. “Build
relationships. Don’t look at people as
deals. Look at them as friends and
forever clients,” he emphasizes.

His advice to fellow agents is simple:
focus on long-term growth. “If you build
relationships, stay disciplined, and
continually improve, the results come.”

Home Base and Family Life

Outside of real estate, Eric enjoys golf,
fishing, staying active, and—above all—
spending time with his family. He and
his wife, Allison, a CRNA at Children’s
Hospital, are raising their two-year-old
son, Gavin, and hope to expand their
family in the future. “Being a father

is more rewarding than I could have
imagined,” Eric reflects. Gavin already
loves sports, diggers, and excavators,
though he leans toward soccer over
baseball and has little patience for
watching golf on television.

At the same time, Eric continues to
build his investment portfolio, a passion
sparked when he rented his personal
residence to Cincinnati Reds players
while he was still playing professionally.

A Career Worth Celebrating

Eric has carried the lessons of teamwork,
discipline, and resilience from the MLB
into real estate, turning every transaction
into a winning play for his clients. His
experience shows that the same focus
and resilience needed on the field can
build lasting success in real estate.

Guaranteed on-time
closing or your
buyers get $5,000

The Chase Closing Guarantee' will give your
buyers the confidence they need to plan their
maove. We promise an on-time closing for
eligible products in as soon as three weeks,
or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:

Jane Lach, Senior Home Lending Advisor
Chase certified in FHA loans

C: (513) 257-5666

janelach@chase.com
homeloan.chase.comdjane,lach

MMLS 1D 1574097
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Safe Start

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections

» State licensed Wood Destroying Insect Inspections
» State licensed Radon testing

» Sewer Scope Inspections

We understand not everyone is in need of a full home
inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing

we can customize an inspection to fit your needs.

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com ' SafeStarthi.com

=

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

\}:7 INTERTWINE INTERIOR DESIGN
?/ DESIGN DESIGN CONCIERGE
/a)

HOME STAGING
HISTORIC RENOVATIONS
HOME REFRESH
ACCESSIBLE SPACE DESIGN
SHORT TERM RENTALS

BEEGRE TRANSFORM
YOUR SPACES
[=]%7 =] BOOK YOUR FREE 1-HOUR NOW!

=Rttt CONSULTATION HERE:

¢ INTERTWINEDESIGNCO.COM (513) 886-7653
[F INTERTWINEDESIGNERS@GMAIL.COM © @INTERTWINE_DESIGN
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NEW LIFE

PRIORITY
PICKUP
SERVICE

The Easiest
Move Your Clients
Will Make.

Moving day is hectic
— donating furniture
shouldn’t be.

New Life Furniture Bank's Priority
Pickup Service gives your clients a
smooth, full-service furniture removal
option when they're relocating,
downsizing, or preparing a home

for the market.

Ouwr professional movers go into
the home, remove the furniture,
and ensure every piece is delivered
directly to a family overcoming
homelessness or another crisis.

Easy to schedule!

Just visit nlfurniture.org and click
the DONATE FURNITURE button.
Your clients can select Priority Pickup
and choose the date that works best
for them.

’ W

BEST

CINCINNATI'S #1
MOVING COMPAN

Moritarn Kentucky's ﬁf Moving Company

e vl .‘l. = EE Fied e el

Offering Residential and Commercial quality packing and moving services
to Ohio and Kentucky.
Local and Long Distance Moving © Locally Owned and Operated.

ASK ABOUT OUR SISTER SERVICES:
BIG BLUE PACKING * BIG BLUE PRESSURE WASHING < BIG BLUE STORAGE
BIG BLUE CLEANING CREW < BIG BLUE HOLIDAY DECOR

WY 859.608.BLUE (2583) | BIGBLUEMOVINGKY.COM  :E=m
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Recommend Us

* Full-service, in-home removal —
no curb placement needed

» Fast, lexible scheduling for tight
closing timefines

b Protessional, reliable team
b Tax-deductible donation

¥ 100% of pickup fees support
MNLFB's mission of furnishing
homes for neighbors starting over.

GRASSLLAND TITLE
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As your clients start their
homebuying journey,
point them to

TRUE NORTH

@77

-
o ]
o i

i rde | | v O,
Apply Today! JI L I
STEVE ELLIS SENIOR MORTGAGE BANKER, NMLS: 55174

C: 513-903-7043 | O:513-747-8357 | STEVE.ELLIS@TRUENORTHHOMELOANS.COM

BO KEARN EY ORIGINATING BRANCH MANAGER, NMLS: 296745

(513) 404-6948 - BO.LKEARNEY@TRUENORTHHOMELOANS.COM
4000 EXECUTIVE PARK DRIVE, SUITE 225, CINCINNATI, OH 45241

There’s no place Like howe. o~
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AGENT TO WATCH

SHE REFU

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: TIM CORBETT-SPANAGEL
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“You could be just around the corner
from something insanely amazing. If
you quit right now, you’d never know
it was right there.”

Those are the very words that have
guided Alyssa Suttles through every
twist, turn, and late-night grind of her
real estate career. In just four years,
she’s transformed from a high-net-
worth insurance agent to a powerhouse
REALTOR® and mentor, building an
online presence that spans across North
America, all while navigating the highs
and lows of new motherhood. With her
drive and initiative, Alyssa is rewriting
the rules of what it means to be a real
estate professional today.

After graduating with a bachelor’s degree
in fashion merchandising, she took a
plunge into the fashion world. Think of
the bright lights of the Big Apple, fashion
conferences with the latest designers,
and cutting-edge industry events. But the
exciting lifestyle quickly lost its luster.

“I realized fashion wasn’t all it was
cracked up to be,” Alyssa says. Long days
in retail left her mentally and physically
drained, and she found herself
searching for something more.

An opportunity in her father’s office

led her to insurance for high-net-worth
clients, handling personal policies for
professional athletes and influencers.
She liked the people, but she didn’t like
the ceiling. “I've always been the person
who wants more, who wants to keep
growing,” she says - and working in

the corporate world meant following
someone else’s timeline.

The nudge she needed to start real estate
came from her husband: “Just do it. You
bring it up every few years; it’s clearly
where your passion is.”

She took that advice to heart.

In a whirlwind of determination, Alyssa
quit her insurance job, completed real
estate classes, passed her exam, and
joined TREO REALTORS®, all within
weeks, sandwiched between her
wedding and honeymoon. “I dove in and

gave it my all right away,” she recalls.
That all-in mentality paid off: Alyssa
never looked back. She’s built a thriving,
full-time career without needing
another source of income.

Founder of WRSM

But Alyssa’s impact goes far beyond her
personal success. When she became
areal estate agent, she realized that
cold calling and door knocking wasn’t
for her. She had to find a way to build
her business. Something that made
her excited and exercised her creative
side. Social media was her answer.
Soon she was connecting with clients
over multiple platforms such as

Instagram, Facebook, and TikTok - and
people liked what she posted. During
Women’s History Month in 2025, Alyssa
had an idea for a post that connected
her with female real estate agents all
over the United States. After talking
with these ladies more and with the
encouragement of her Broker, she
actually took it a step further.

“Im not a coach,” she remembers telling
him. He told her, “You don’t have to be a
coach. You’re a connector.”

That’s when connecting with other
female real estate agents took on

a new meaning as Alyssa founded

Cincinnati Real Producers - 19



| truly get joy ouhéhelpmg ofher

belleve the universe ﬁﬁ reward me

WRSM (Women Real Estate Agents

of Social Media), an international
network connecting one female agent
per city across all of North America.
WRSM leverages social media for lead
generation, offering weekly trainings,
monthly masterclasses, and a referral
system that has facilitated dozens of
closings. “When I speak with these
women, we realize we’re not alone in
our struggles,” Alyssa says.

Fascinatingly, WRSM was born out of her
own pain. After the birth of her son Jack
in January 2024, Alyssa faced postpartum
depression and anxiety, compounded

by her son’s medical struggles. “I had to
take a step back from real estate. I fell
into a really dark place mentally,” she
says. Yet she refused to give up. When
her husband lost his job, Alyssa leaned
into her work, treating real estate like
the full-time business it is and became

20 - March 2026
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passionate about WRSM. She built what

was one silly video idea into a structured,

thriving organization. How? It’s all about
persistence and consistency.

Alyssa has brought in well-known
speakers to WRSM. “I just brought on
Eleonora Srugo from Netflix’s Selling
the City & Selling Sunset,” she smiles.
It’s an incredible accomplishment for
her, especially since a year prior, she
recalls folding laundry in her room,
fresh out of what was the hardest year
of her life, admiring Eleonora on her
television. To be invited to NYC to meet
and interview her for WRSM exactly a
year later felt surreal.

Who’s next? “Glennda Baker is coming
this March,” raves Alyssa. “She’s huge
on TikTok and well-loved in the real
estate world.” Other real estate and
social media coaches who are well

known worldwide are also lined up for
the rest of 2026. “This also started from
my passion for helping women,” says
Alyssa. The relationships she has formed
with those she once admired from afar
has allowed her to give other women the
opportunity to build those relationships
as well.

Outside Interests

Beyond the business, Alyssa’s world
revolves around her family. She and
her husband Sam, who works in private
equity, cherish every moment with Jack.
Whether it’s building blocks, grocery
store play, or trips to the Cincinnati Zoo
or Museum Center, Alyssa pours herself
into those memories.

As for hobbies, her colleagues joke
with her, “Alyssa, you don’t have time
for hobbies.” As a busy real estate
professional, there isn’t a lot of time
to spare, especially juggling between
being a wife, mother, and successful
entrepreneur. However, Alyssa does
carve out time for walking, traveling,
and being in nature.

Top Tips

Alyssa’s advice to up-and-coming agents
is both simple and bold: “Prioritize
yourself. Know your worth. Stand up for
what you deserve without hesitation. If
you want something, ask for it. Even if it
seems unrealistic. The worst anyone can
say is no. The people who grow the most
aren’t afraid to ask for what they want.”

As for her own guiding principle, Alyssa
says it best: “I truly get joy out of helping
other people. I believe the universe will
reward me in time, and I am completely
confident and comfortable in that.”

From fashion floors to high-stakes
insurance, to the forefront of real estate
innovation, Alyssa Suttles proves that
success isn’t just about where you start.
It’s about refusing to quit when victory
is just around the corner. Although there
were times she could have thrown in the
towel (and nobody would have blamed
her!), she doubled down and was all in.
She inspires others around her to be the
best they can be with her perseverance,
patience, and passion.
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SPONSOR SPOTLIGHT

BIG BLUE MQ¥|NG

1ISAONE-STOP SHOP For
REAL ESTATE PROFESSIONALS

EN BY'E’LIZABETH MCCABE
TO CREDIT BRENNA SMITH

WHAT BEGAN AS A
MOVING COMPANY HAS
EVOLVED INTO SOMETHING
MUCH BIGGER.

Today, Big Blue is a growing family of
adjacent service companies designed to
help clients not just move, but truly settle
in. From packing and storage to cleaning,
pressure washing, and holiday décor,

Big Blue has become a one-stop solution
for homeowners, sellers, and real estate
professionals across Northern Kentucky
and the Greater Cincinnati region.

Leading the way are managing partners
Nathan and Evan Thompson, who togeth-
er oversee the Big Blue companies, each
division run by its own operating man-
ager, but unified by the same standards,
systems, and reputation that made Big
Blue Moving a household name.

“We manage all the Big Blue companies
the same way Big Blue Moving is

run,” Evan explains. Transparency,
professionalism, and trust are evident in
everything they do.

Built to Serve and Built to Scale

Big Blue Moving & Storage launched

in 2018 as the 14th branch of Wildcat
Moving in Lexington. The community
response was immediate. With clean-cut
crews, transparent pricing, and highly
trained professionals (never day labor-
ers), Big Blue quickly distinguished itself
in an industry where trust matters most.

That trust fueled rapid growth. What
started with just three trucks expanded
to 16, with as many as 75 employees
during peak season and the capacity to
handle up to 100 moves per week. Today,
Big Blue boasts over 2,000 five-star
reviews and a reputation that extends
well beyond moving day.

But the Thompsons didn’t stop there.

“What else do clients need?” asked
Nathan. That’s when it clicked. “We can
put guys in place to potentially start a
business for future clients.” Why not
help clients beyond the move?

Big Blue Packing
Launched in 2021 and led by Evan, Big
Blue Packing was created to eliminate

one of the most stressful parts of moving.

The service is simple and invaluable.
The team comes in before moving day
and professionally packs the entire
home, from fragile china to sentimental
keepsakes. All supplies are provided,
and clients are only charged for what
they use.

“Movers can walk in, grab everything,
and go,” Evan explains. “That actually
saves clients money on moving day and
dramatically reduces stress.”

The team also offers post-move
unpacking and organization, tailoring
each job to the client’s needs.

Big Blue Storage

In 2024, Big Blue opened a brand-new
self-storage facility located directly
behind its Dudley Trace office. With
117 total units, 24-hour access, video
surveillance, and outside parking
spaces, the facility is already operating
at nearly 80% occupancy.

What sets it apart? Flexibility.

“We specialize in short-term storage,” Na-
than explains. “If a closing gets delayed
or someone only needs storage for a few
weeks, we prorate down to the week,
something most facilities won’t do.”

To make it even more accessible, Big
Blue is currently offering 50% off the
first three months, making it one of the
most affordable storage options in the
area, especially for real estate clients
navigating timing gaps.

Big Blue Holiday Décor

While Big Blue Holiday Décor
technically began in 2018, it has seen
major growth in recent years. The
company currently installs Christmas
lighting on more than 65 homes across
Northern Kentucky, with plans to
expand far beyond seasonal décor.

“This is becoming a full lighting
company,” Evan says. “Landscape
lighting, permanent home lighting,
weddings, special events—anything
lighting-related is where this is headed.”
After all, why get up on a ladder if you
don’t need to? Let the professionals at
Big Blue handle it for you.

Big Blue Pressure Washing
Opened in 2023, Big Blue Pressure
Washing is led by managing partner
Morgan Glenn, who brings more
than six years of industry experience.
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“HISTORICALLY, REFERRING A
MOVING COMPANY HAS BEEN RISKY.

WE'RE CHANGING THAT.”

Serving Kentucky, Ohio, and Indiana,
the division handles everything
from residential driveways to large
commercial projects.

Services include pressure washing, soft
washing, roof cleaning, gutter cleaning,
deck restoration and staining, concrete
sealing, and exterior cleaning for
restaurants, hotels, parking garages, and
more. The options are endless.

“Anything you want to make pretty again,
we can do that,” Evan says simply. Never
underestimate the power of pressure
washing to enhance your curb appeal.

Big Blue Cleaning Crew

Also launched in 2023, Big Blue Cleaning
Crew is managed by partners Jovan
Blackburn and Brad Cousin. Specializing
in post-construction cleanouts, the

team works with major builders like
Drees and holds commercial contracts,
including hotel developments.

They also offer move-in/move-out cleans,
residential recurring service, and pre-list-
ing cleans for real estate clients, ensuring
homes show at their absolute best.

A REALTOR®-Centered Referral
Program

One area intentionally expanded since
the last feature is Big Blue’s REALTOR®
Referral Program, modeled after Wildcat
Moving’s successful approach.

“We work with hundreds of REALTORS®
across Northern Kentucky and
Cincinnati,” Nathan explains. They see
how Big Blue operates with transparency,
professionalism, and consistency.

Referred clients receive:

* 10% off moving rates

 Priority scheduling

* Big Blue’s top crews

* Dedicated communication and
follow-through

REALTOR® partners receive quarterly
cards and ongoing appreciation for
their trust.

“Historically, referring a moving
company has been risky,” Nathan says.
“We’re changing that.” With transparent
pricing, no hidden fees, and very
respectful and professional movers, they
are elevating the industry.

| PACKING |

Advocacy and Growth

Big Blue’s ability to exist and scale
traces back to a pivotal legal victory in
2012, when Wildcat Moving partner
Raleigh Bruner—alongside the Pacific
Legal Foundation—successfully
challenged Kentucky laws that allowed
existing moving companies to block
new entrants. The case became part
of the broader War on the Little Guy,
championing small-business rights.

Today, Big Blue carries that legacy
forward by growing intentionally,
expanding services strategically,
and staying deeply rooted in
community involvement.

What’s Next?

As Big Blue continues to expand, the
vision remains clear: serve clients
beyond the move, simplify the real
estate process, and build businesses
that people trust.

“We are eager to grow continually and
expand,” says Evan. Stay tuned for what
Big Blue does next!

From moving to lighting, storage to
cleaning, Big Blue is redefining what it
means to support homeowners and real
estate professionals alike.

Call Big Blue. They’ve got it covered.
Explore all services via E

their Linktree: www.
bigbluemovingky.com
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Stop the Scroll. Start the Show.

Bring your listings to
life with PhotoMotion
Turn your listing photos into

eye-catching short videos that
stand out in crowded feeds.

@ Sscroll-Stopping Video
@ Fully Branded

@ Three Formats

@ Next-Day Delivery

@ Only $40

Captivate buyers. Strengthen your brand
Place your order at
nextdoorphotos.com

See PhotoMotion in Action -

502-200-6829 « daniel.ziegler@nextdoorphotos.com

v

KYLER-MOORE
INSURANCE AGENCY LLC
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i f' | .qi{“ We're here to advocate for YOU ——— INSURANCE DONE DIFFERENT ——

* v Detailed reports
bliil..mpu..mm —

CALL US TO FIND OUT WHAT
l I . l . - FREEDOM OF, CHOICE CAN DO!

Home
Inspection

Michael Patton, Owner
Scheduling: 513.319.7770 // 877.813.7587
Personal Cell for Agents: 859.750.5654

aahomeinspection.com

26 - March 2026

Qe Jeams.

SAME WINNING LINEUP!

Five of the Tri-States top Lenders have
moved to better serve your Clients

|
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Geoff Bostick Roland Weissman Corey Grace Joe Koester Drew Stacey

CROSSCO U NTRY CONVENTIONAL LOANS | FHA LOANS | VA LOANS

o USDA LOANS | HOME PURCHASE LOANS
MORTGAGE REFINANCE MORTGAGE LOANS | HOME EQUITY LOANS
4243 Hunt Rd. Suite 401 Blue Ash, OH 45242 | NMLS# 3029 DOWN PAYMENT ASSISTANCE PROGRAMS



Rate

Change your

with our new
Digital Mortgage

v Fully underwritten credit approvals help clients compete with cash buyers’
v More certainty upfront means fewer surprises and smoother transactions

v Close in as little as 10 days to keep business moving”

Ron Erdmann
Regional Manager/SVP of Mortgage Lending

0: (513) 609-4484 | C: (513) 470-3481
rate.com/ronerdmann | ron.erdmann@rate.com

pt of sl requiced documentation. 2
Bect b or vl B

financial condition and may be rovoked ol ey time i fhese & a change impainng sbBty to ropay andi'er & niry bomawe:

ey will cocut. Mok eligiie for all Baan ot Pesidence Dypes. Propeity mnt qualiy for Agpcansl Wi, barowet sl mesl
saroied. hdditional employment snd bommeer restrctines and requiomans sppky

Lol i condBions rd opt

-E‘I..'w.'. P LI (e
Pon Endmanii NMLS #728342; A
O - MB BO1160, 2300

. i M Yo
vl el underriitisg approvel Resinctiom apsty. Guntameed Rete (5o dln Rete, NMLS £2511, For lkensirg nforsatan visl snis e sooess nig

A Ciscinnatl, O 45206

21

22

23

24

25

26

27

28

29

30

31

32

33

34

TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Jan 31 as of February 10th, 2026 at 1:35PM

Name

Julie K. Back*

Scott A. Oyler
Ragan R. McKinney
Austin R. Castro
Amy Hackett Roe
Zach Singler
Brittney Frietch
Peter K. Chabris
Shelley Miller Reed
Andrew Gaydosh
Heather McColaugh
Heather R. Herr

Eric Surkamp

Rick J. Finn

Kyle Mahoney
Eleanor D. Kowalchik
Timothy J. Mahoney I
Ronald A. Bisher
Amanda Fite

Luke R. Luther
Xanni Burton
Amanda J. Pertuset
Michael L. Murtland
Elizabeth G. Burk
Jamie Gabbard
Heather Alley
Rogier Slingerland
Oscar Asesyan
Monica Roberts
Walter B. Gibler
Tom Deutsch Jr.
Gina A. Dubell-Smith
Daniel Baron

Sue A. Wahl

Office

Sibcy Cline

Coldwell Banker Realty
Ragan McKinney Real Estate
Coldwell Banker Heritage
Coldwell Banker Realty
Re/Max Local Experts

BF Realty

Keller Williams Seven Hills Re
Coldwell Banker Realty

eXp Realty

BF Realty

Private Real Estate Collection
Comey & Shepherd
Coldwell Banker Realty
Sibcy Cline

Keller Williams Pinnacle Group
Sibcy Cline

Coldwell Banker Realty
Wilson Realtors, West Union
Coldwell Banker Realty
Glasshouse Realty Group
Coldwell Banker Realty
Comey & Shepherd

Sibcy Cline

Glasshouse Realty Group
keller williams Advisors
Comey & Shepherd
Coldwell Banker Realty
Coldwell Banker Realty
Coldwell Banker Realty
Coldwell Banker Realty

eXp Realty

keller williams Advisors

Comey & Shepherd

Total
5

14

Volume
$8,196,000
$8,079,213
$7151,500
$6,421,900
$5,985,000
$5,835,000
$5,277,900
$5,191,804
$4,924,900
$4,577,700
$4,357,900
$4,327,800
$4,175,000
$3,826,870
$3,804,870
$3,522,984
$3,379,870
$3,314,400
$3,245,400
$3,125,000
$3,065,500
$3,039,900
$3,032,500
$3,000,000
$2,802,400
$2,760,000
$2,750,000
$2,740,576
$2,707,000
$2,695,401
$2,634,000
$2,600,000
$2,541,608

$2,459,900

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Jan 31 as of February 10th, 2026 at 1:35PM

Rank Name Office Total Volume
35 Jamie A. Rudy Coldwell Banker Heritage 4 $2,439,000
36 Marion T. Messerle Coldwell Banker Realty 3 $2,370,000
37 Jeri O'Brien-Lofgren Sibcy Cline 2 $2,360,000
38 Michael T. Tekulve Treo Realtors 5 $2,350,000
39 James E. Pitzer Il Coldwell Banker Realty 6 $2,330,000
40 Molly B. Zuckerberg Sibcy Cline 3 $2,312,800
41 Kevin E. Hildebrand eXp Realty 6 $2,266,000
42 Tina A. Burton Sibcy Cline 6 $2,229,200
43 Sue M. Miller Comey & Shepherd 5 $2,199,900
44 Tyler McConnell Comey & Shepherd 5 $2,152,500
45 Monika Deroussel eXp Realty 6 $2133,900
46 Scott Baker Coldwell Banker Realty 5 $2,099,900
47 Jon A. DeCurtins ERA Real Solutions Realty 4 $2,088,750
48 Candace K. Tolliver Re/Max Time 6 $2,055,900
49 Carolyn S. Ashby Re/Max Victory + Affiliates 6 $2,037,000
50 Tiffany B. Allen-Zeuch Sibcy Cline 3 $2,025,000
51 Avery R. Lindner Coldwell Banker Realty 3 $2,009,900
52 Patrick J. Cagney Coldwell Banker Realty 5 $1,987,000
53 Larry L. Thinnes Sibcy Cline 3 $1,983,880
54 Mike Franz Coldwell Banker Realty 1 $1,950,000

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Your Business Deserves Real Coverage, ‘ o
Not 1-800 Excuses F'REHousE

Connect Your Client With A REAL Person!  E CUT RATES -

Over 35 Carriers Offering

Executive Agent | Owner Competitive Rates for Your Business

SYICHSVAGREISISKC!

Greater Cincinnati's #1 Rated Insurance Carrier

30 - March 2026

Rank Name Office Total Volume

55 Andrea DeStefano Sibcy Cline 3 $1,935,000
56 Hossam Elsayed Emerald Home Advisors 4 $1,927,900
57 Mike Hildebrand eXp Realty 5 $1,910,000
58 Darlene V. Todd Sibcy Cline 4 $1,904,128
59 Alexander Schafers Re/Max United Associates 4 $1,890,000
60 Jason A. Sheppard Coldwell Banker Realty 4 $1,845,000
61 Jason R. Beebe Comey & Shepherd 3 $1,833,400
62 Susan Huff Huff Realty 2 $1,802,000
63 Evan Johnson Cutler Real Estate 5 $1,798,000
64 Lynn M. Schwarber Comey & Shepherd 4 $1,767,000
65 Rusty Fite Chambers-Fite Realty Co. 3 $1,759,500
66 Maureen Lintz Coldwell Banker Realty 1 $1,750,000
67 June M. Newman Coldwell Banker Realty 1 $1,750,000
68 Laura Wogen Coldwell Banker Realty 1 $1,750,000
69 Marcia Greenwald Sibcy Cline 6 $1,744,500
70 Richard Davey Comey & Shepherd 4 $1,739,500
7 Keith T. Taylor Comey & Shepherd 4 $1,739,500
72 Connie J. Greene Robinson Sotheby's Internat'l 3 $1,720,000
73 Michael E. McCafferty Sibcy Cline 1 $1,700,000
74 Marie E. Leist-Smith Comey & Shepherd 2 $1,662,142

75 Anna S. Bisher Coldwell Banker Realty 5 $1,641,400
76 Jon L. Bowling Re/Max Preferred Group 6 $1,639,000
77 Quintin Suggs Pivot Realty Group 3 $1,600,307
78 Robert F. Stephens Comey & Shepherd 2 $1,599,900
79 Trent S. Ferrell keller williams Advisors 6 $1,591,900
80 Nikki M. Hayden Private Real Estate Collection 5 $1,584,900
81 Carol Niehaus Comey & Shepherd 3 $1,565,931
82 Jeff D. Dickey The Dickey Group Inc, Realtors 8 $1,564,500
83 Rakesh Ram Coldwell Banker Realty 6 $1,552,400
84 Zachariah Meyer Coldwell Banker Realty 3 $1,549,000
85 Julie A. Hice Coldwell Banker Realty 3 $1,538,460
86 Maura K. Cagney-Tipton Coldwell Banker Realty 3 $1,532,000
87 Robert M. Collins eXp Realty 3 $1,525,000
88 Jessica Bauer Crichton Comey & Shepherd 3 $1,520,000
89 Beth A. Brown Ciul eXp Realty 5 $1,476,500
90 Jayne A. Riel Plum Tree Realty 3 $1,468,510
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Jan 31 as of February 10th, 2026 at 1:35PM

Rank Name Office Total Volume Rank Name Office Volume

91 Edward R. Lindenschmidt Coldwell Banker Realty 5 $1,465,500 13 John M. Durso Comey & Shepherd $1,350,900

92 Sondra M. Parker Coldwell Banker Realty 3 $1,460,000 14 Gregory J. Tassone Coldwell Banker Realty $1,350,000

93 Anthony D. Tolliver Re/Max Time 4 $1,450,000 15 Leah Grant Falgner Realty $1,348,135

94 Courtne' C. Brass Coldwell Banker Realty 4 $1,445,000 16 Myles Greely eXp Realty $1,348,000

95 Nathalie S. Mortine eXp Realty 5 $1,444,800 17 Jeff A. Rosa eXp Realty $1,345,000

96 Elaine G. Painter Eastern Hills Realty 4 $1,435,000 18 Teresa M Johnson Comey & Shepherd $1,326,781

97 Michelle E. Hudepohl Coldwell Banker Realty 2 $1,427,500 19 Tim A. Cox The Six Realty $1,325,900

98 Elizabeth Gerbus Akeley Comey & Shepherd 4 $1,421,000 120 Tyler Wehrung Real of Ohio $1,321,000

99 Ashley S. Enneking Coldwell Banker Realty 4 $1,419,500 121 Alexander M. Moksin Keller Williams Pinnacle Group $1,320,500

100 Nichole Yockey Comey & Shepherd 4 $1,414,200 122 Cheryl Boettger Comey & Shepherd $1,315,000

101 Steven M. Douglass Comey & Shepherd 4 $1,414,200 123 Lesli D. Norris Coldwell Banker Realty $1,309,000

102 Nick G. Guetle Cincinnati Boardwalk 5 $1,405,000 124 Christopher Shepherd Plum Tree Realty $1,303,000

103 Michael T. Wiseman NavX Realty 3 $1,400,000 125 Kelly Schuckman Fugazzi Coldwell Banker Realty $1,303,000

104 Aubrey J. Ballinger eXp Realty 4 $1,399,000 126 Simon Moksin OwnerlLand Realty $1,275,000

105 Julz Brown Comey & Shepherd 3 $1,390,000 127 Crystal A. Bowling Bowling & Kugler Realty $1,268,500

106 Mary Clare Baden eXp Realty 3 $1,380,750 128 Anthony Vanjohnson eXp Realty $1,264,900

107 Blair B. Ritze ERA Real Solutions Realty 4 $1,380,000 129 Jen D. Hemmelgarn Sibcy Cline $1,260,500

108 Lisa McCarthy Coldwell Banker Realty 5 $1,366,000 130 Natasha D. Maag Coldwell Banker Realty $1,250,000

109 Laura E. Donohoo Huff Realty 5 $1,355,000 131 Kristin A. Castillo Comey & Shepherd $1,250,000

10 Kelly M. Lewis Huff Realty 5 $1,355,000
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual

m Jennifer L. Sperl Coldwell Banker Realty 5 $1,352,275 date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®

12 Brandi N. Howell Private Real Estate Collection 5 $1,351,900

through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

YOUR NEW HOME
STARTS WITH US

“HOME LOANS BUILT ON TRUST”

WL
N

INMAGAZINE ) 0 5 /M8 =<1 & AD DESIG

But don’t just take our
word for it. Take theirs.

513-835-1787 imperialhl.com NMLS 2592965

FOURL HOUSING
CENDER
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- Jan 31 as of February 10th, 2026 at 1:35PM

Rank Name Office Total Volume

132 Kate Cool Coldwell Banker Realty 3 $1,244,900

133 Linda T. Destefano Sibcy Cline 2 $1,235,000

134 Megan Driscoll keller williams Advisors 4 $1,233,500

135 Mary Jo Hoffman Comey & Shepherd 3 $1,233,500 WE ORIGINATom
136 Bryan J. Smith eXp Realty 3 $1,233,250 ﬁ

137 Julia Packer P. Wesselkamper Coldwell Banker Realty 3 $1,217,000 I N A M E R I C A

138 Michael Alford Coldwell Banker Realty 3 $1,210,000

139 Melissa R. Stone eXp Realty 4 $1,204,500

140 Amy Moeller Coldwell Banker Realty 7 $1,203,000 w HY CA ll j ER EMY P 0 PE 0 F

141 Daniel M. Hendricks keller williams Advisors 7 $1,203,000

142 Jason Curlee Coldwell Banker Realty 1 $1,201,313 PARAM““NT RESIDENTIAL MoRTGAGE GR““P To nAY?
143 Lawrence E. Beebe Comey & Shepherd 2 $1,197,000

144 Logan Gittinger Re/Max Alliance Reatty 4 $1194,900 * As little as 3% down payment on Gonventional loans with NO MORTGAGE INSURANCE

145 Cheryl A. Ferry keller williams Advisors 4 $1,193,290 ° conventional Ioans down to 620 credit

146 Todd Blersch Coldwell Banker Realty 3 $1,187,000 R FHA |oans down to 500 credit score

147 Amy L. Vilardo Coldwell Banker Realty 3 $1,185,000

g Richie A Hil Comey & Shepherd ) $1485,000 * 0% Down Payment Assistance loans available

149 Kenneth A. Thacker Century 21 Thacker & Assoc. 2 $1184,500 * 0% Down payment VA and USDA loans

150 Samantha J. Reid Comey & Shepherd 3 $1,183,000

* In-house Credit Goaching

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
* OUR SPECIAL $10,000 SELLER GUARANTEE

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay

stubs and bank statements, they can send the application to underwriting without an address. If the
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

ALL WE DO IS WIN!

IEREMY PﬂPE, PRMG Loveland Team Branch Manager | NMLS # 874571
513.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED

CHRIS HESS

<™ (614) 599-3693
Ik

CBUS
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A

realtor.com v il & b

Brack Tie
g ALCREDITED MOYING
BEB BUSINESS e o SN S - L
www.blacktiemoving.com
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YOUR KEY TO LOCAL REAL ESTATE SUCCESS

YONAS & PHILLABAUM
LLC ——

Criminal Defense * Estate Planning °. Family Law
Probate Law ° Real Estate Law

JOHN YONAS, JASON PHILLABAUM, I
Member Attorney and Owner Managing Member Attorney

513.427.6100 | YPAttorneys.com o

Hey Realtors! CINCy__

Let el llstlngs do the talking. J g TO
e &l & : PRO

PHOTOS | AERIAL | 3DTOURS | VIDEO

Proof is in the media.

) l

o SHBTEREHIE

CincyPhotoPro.com
513-741-8860 (call)

Attract More Buyers | Sell Faster | Stress Less

BUSINESS PACKAGES NOW AVAILABLE!

36 - March 2026

513-741-8826 (text)

Forget Contingencies.

What if all of your Buyers could be Cash Buyers?

These All-Cash programs help you beat the heat of competitive bidding and contingency
offers..Work with us to get your buyers an unfair advantage over the competition.

4 | Buy Nov§e (a3

for more information!

SCAN CODE

Area Manager TO GET STARTED

NMLS#: 20232

M: 513-461-9321 = i ]""'".:_:_ AANNIEMAC HOME MORTGAGE

W 0:513-769-2071 o
‘-M tautullo@annie-mac.con A UTULLO
‘JJ linktr.ee/autullomortgageteam @)=

Corp NMLS# 338923. AnnieMac Home Mortgage, 11385 Montgomery Road, Suite 210, Cincinnati, OH 45249. ‘Cash Offer’ and ‘Buy Now, Sell Later’ programs are fulfilled by AnnieMac Private Equity Cash-
2Keys (Cash2Keys), an affiliate of AnnieMac Home Mortgage (AnnieMac). Cash2Keys is not a financial institution and does not originate or issue loan commitments. You must be pre-approved by Cash2Keys
for the Cash Offer program’s income and collateral requirements. Once approved, the offer and purchase will be in the name of Cash2Keys. You must then purchase the home from Cash2Keys within 180
days. You are required to pay all transfer taxes associated with the purchase of the home. Visit anmac.me/cash for terms and conditions on Cash Offer. For complete licensing information, please visit: www.
annie-mac.com/page/licensing. American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage, OVM with AnnieMac Home Mortgage, Family First A Division of AnnieMac
Home Mortgage, homecomings Mortgage & Equity A Division of AnnieMac Home Mortgage) Ohio License #MB.804128.000 and License #SM.501901.000, Licensed Mortgage Lender in Florida (#MLD252).



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We’'re your

For more than 41 years, Ruoff Mortgage has helped make the drean
a reality. Whether you are Iooklng to move or refmance

With an average clear to close of | ] s we make the homebuying process quick
and stress-free, so you can focus on the things that matter most—spending quality time with
your friends, family and community. Contact us today to get started.

§,/Q g Megan King Sheri Watkins
|\ /\ VP, Branch Manager .‘., AJ Hodge Senior Loan Officer
’ - NMLS: 273628 . Senior Loan Officer NMLS: 279665
a f OH: MLO-OH.273628 NMLS: 1045145 : OH: MLO.025193.002
Ru off KY: MC840736 s OH: MLO.042794.000 KY: MC72811
513.443.5186 R 513.907.2374 513.265.8666
MO RTGAG E megan.king@ruoff.com aj.hodge@ruoff.com sheri.watkins@ruoff.com

@ The average Clear to Close time is dependent on loan type, proper documentation, and other qualifying factors. Loan decision is subject to satisfactory appraisal, title review, and no change to financial condition. This is not an offer for extension of credit or a commitment to lend. Some
TR restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http:/www.nmlsconsumeraccess.org/EntityDetails.aspx COMPANY/141868 1142025




