


IT'S MADNESS, IT'S MARCH

AND YOU’RE GLUED TO THE TUBE

Brackets and wagers and time away from your cube
We hope you guess right and your team keeps on winning
As long as appointments roll in so we all keep on grinning

Spring’s just up ahead, maybe a month, maybe more
All of that raking and blowing and cleaning, dull chores
But it's restoration from winter, making way for the sun
And sitting under umbrellas with friends, stories so fun

Is Chicago

There's nothing like it, that energy, that joy of warm temps
Donning that new Xmas gift, perhaps a shirt made of hemp?
Exhilarating it is, new clients and sales
Just keep your well oiled machine rolling right down the rails

WEST TOWN

This cultural melting pot is known
for its eclectic, artsy vibe. It's one of
the city’s up-and-coming hot spots,

where you can uncover laidback

taprooms, unigue museums,
old-school vintage shops,
Michelin-star restaurants, and tons
of cool art — both in the galleries
and on the streets.

Wishing all of you continued success and health!

Before you write that check, CHICAGO
=1

BUILDING
call 312-INSPECT INSPECTIONS

. Also performing radon testing 312-INSPECT
e via Chicago Radon Testing, Inc., info@inspectingchicago.com
CBIC ; , ]
> 2cBiCompany inspectingchicago.com
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Open more doors

WE'VE GOT YOU COVERED. with our technology Renovations
COVERAGE THAT GIVES YOUR CLIENT B or lsoluont. Simp i fi@ d

REAL-LIFE ASSURANCE
How it Works

hwahomewarranty.com - 888.492.7359

I

BEST HOME WARRANTY
CINPANES

Contact us to unlock your listing petential.
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Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty.com

Juave Juckitt™ 7

Account executive
Multi-Million Dollar Producer

@ Tell Us About ©@ Tour © Renovate Today,
Your Home & Estimate Pay Later

© Expert Design, © Project
Streamlined Launch

Greg Keaner Alispn S1ogsd-8
708-205-5193 e, :I-eiaqn Ares Mansger AP, Attt Bxpouihe Aeeiarr Fateutive
T BCIL SO alion 4 il an 1EnCE.L0m
Iluckett@HWAhomewarranty.com _w — bl il RERR

Chat with A ik (773) 301-2125
P LAN FU R TU M U RRUW Your Chicago michael@renovationsells.com
) Renovation Expart renovationsells.com

LIVE FOR TODAY.

Real Estate Valuation & Consulting
With Specific Emphasis on Renovation &

New Construction Analysis  847-969-2585
jonathan.dickinson@nm.com

Schaumburg, IL 60173

www.yistawealthmanagementgroup.com : m
Ly Appraisal Solutions Group s REALYESTATEJIMAGES]

t; Chicago | Lake Forest | Waukegan
312-800-1025 Main Office

Vista Wealth Management Group
Jonathan Dickinson

WWW.PRESTIGELISTINGPHOTOS.COM
LISTING PHOTOGRAPHY, LISTING VIDEO & REELS, MATTERPORT AND FLOOR PLANS

N7
cﬂlffa Northwestern Mutual

07-2000 ©07-2024 The Northwestern Mutual Life Insurance Company (NM), Milwaukee, WI.

Michael S. Leigh, | - orders@appraisalsolutionsgrp.com
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Let us handle the legal side
-, so you can focus on the sale.

CONTACT
JUSTIN]

Y,

b

40 Agent Feature: Elizabeth Caya J us.l.l n S.I.ra ne froor
14 Patrick Loftus 20 Maggie McMillin 46 Top 250 Standings _ g
(312) 262-3636 * Justin@FrontDoorlegal.com © FrontDoorlegal.com
If you are interested in contributing or nominating REALTORS® for certain stories, please email us at andy.burton@n2co.com —— 2502 N. Clqu Sf., Ste. 2361 Ch'c“gol IL 60614
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA
Manning Silverman & Co.
(847) 459-8850
ManningSilverman.com

Front Door Legal
Justin Strane

(312) 638-0871
FrontDoorLegal.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

Shane E. Mowery,
Attorney at Law
(773) 279-9900
MoweryLaw.com

Jill Daniels LLC
(630) 269-9203
JillDanielsLaw.com

The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

Susan Kim LLC
(224) 404-3131
www.sjkimlaw.com

APPRAISAL SERVICES
Appraisal Solutions Group
(773) 236-8020

JMC Law Group
Jason M. Chmielewski
(312) 332-5020
jmclawgroup.com

ATTORNEY The David Frank

Cervantes Chatt LoftusLaw, LLC Law Group

& Prince P.C. (773) 632-8330 (773) 255-6499
Loftus-Law.com TheDavidFrank

(312) 606-9529

CCPChicago.com LawGroup.com

Mazek Law
Forde and O’Meara LLP Group, LLC BATH & KITCHEN
Lisa J. Saul, Esq. (773) 800-0141 SHOWROOM
(847) 910-2317 MazekLaw.com Studio41

(773) 235-2500
Studio41.com

fordellp.com

EXPERIENCE THE
DIFFERENCE

The financial decizions you make today can impact you in the
future, Let's talk ebout how | can offer a customized
approach ta your financial goals and needs.

c .' Morgan Lougee

312-368-3717

A W miougee@financialguide.com
4 Westpoint Financial Group

A 1 M Franklin 5t, Suite 2470,
FAY Chicago, IL 50404

V\'; E S T P D I N T CA Insurance Licenze 8 OMBTT13
a MassMutual firm .
Be treated the way you
treat your clients.
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CLEANING
CLEAN’D

(312) 209-9786
cleand.us

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM CLOTHING
KERCHER

(517) 303-0034
JoshKercher.com

FINANCIAL ADVISOR
LR Windsor
802-558-9334
LRWindsor.com

Northwestern Mutual
Jon Dickinson

(847) 969-2585
Jonathan-Dickinson.com

Your

HANDYMAN

Handy Geeks

(773) 242-9358
HomelnspectionGeeks.
com/handy-geeks

HOME INSPECTION
Chicago Building
Inspections

(312) INSPECT
InspectingChicago.com

Keeshin Inspection
Services

(773) 871-2356
Keeshinlnspection.com

Pillar to Post
(773) 999-5548
nateadams.pillartopost.com

The BrickKicker
(630) 420-9900
Brickkicker.com/
Chicagoland

Lender

UNIONHOME

The HomeBuyers Hour
(312) 544-9180
TheHomelnspectors.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty
of America

(888) 492-7359
HWAHomeWarranty.com

HVAC

Preferred Comfort
(773) 458-5883
PCHeatingAnd
Cooling.com

INSURANCE
Goosehead Insurance
Kristine Pokrandt
(708) 858-1246
Goosehead.com

LANDSCAPING

Division 32 Landscape
Architecture

(708) 408-6769
Division32Landscapes.com

MEN’S CUSTOM
CLOTHING
Bespoke Below
(847) 980-8829
bespokebelow.com/

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Butler Group
Neighborhood Loans
(773) 7411094
ButlerGroupLoans.com

Chase

Andrew Tisler

(773) 469-8174
homeloan.chase.com/
andrew.d.tisler

CrossCountry Mortgage
Alex Margulis

(312) 651-5352
AlexMargulis.com

Guaranteed Rate
Joel Schaub

(773) 654-2049
rate.com/JoelSchaub

Guaranteed Rate
Mortgage

Aaron Wise
(630) 531-1833

Huntington

National Bank

Rob Jones

(847) 651-6871
www.huntington.com/

Preferred Rate
(630) 320-2985

Rate

Devontae Brooks

(773) 599-1332
www.rate.com/
loan-officers/
devontae-brooks-1531190

Rocket Mortgage
Ryan Pierce
(773) 255-2793

The Bobart Team at
CrossCountry Mortgage
Michelle Bobart

(312) 953-7365
crosscountrymortgage.
com/michelle-bobart/

Union Home Mortgage
Derek Malley

(224) 305-4122
www.uhm.com/
loan-officers/
derek-malley

US Bank
Jennifer Brown
(773) 412-4250

Wintrust

Jeff Schneller
(708) 268-5346
MortgageWith
Schneller.com

MOVING & STORAGE
MOOvers Chicago Inc.
(773) 832-7350
mooverschicago.com/

MOVING COMPANY
H2H Movers

(773) 236-8797
H2HMovers.com

PAINTER

Fresh Coat Painters
(773) 923-2365
FreshCoat
Painters.com

McMaster Painting
& Decorating, Inc.
(773) 268-2050
McMaster
Painting.com

PEST SOLUTIONS
Rose Pest Solutions
1(800) GOT-PESTS?
RosePest
Control.com

PHOTOGRAPHY
Sonya Martin
Photography
(847) 732-0507
SonyaMartin.com

PICTURE FRAMING
Prints Unlimited
Gallery

(773) 871-9900
Prints-Unlimited.com

PROPERTY
MANAGEMENT
Elevated Property
Management LLC
(773) 951-9153
ElevatedPMG.com

Westward 360
(773) 572-0879
westward360.com/

REAL ESTATE
PHOTOGRAPHY/
VIDEO/MATTERPORT
Prestige Real Estate
Images Inc.

(773) 209-3714
PrestigeListingPhotos.com

REMODELER
Renovation Sells
(773) 301-9125
RenovationSells.com

STAGING

Glam House Staging
(630) 430-5418
www.glamhouse
staging.com/

HAVEN Home Staging
& Redesign, Inc.

(312) 380-1276
HavenHomeStager.com

Paul Kepner Staging
(773) 744-7285

TITLE INSURANCE
Chicago Title

(312) 223-2270
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

WINDOW TREATMENTS
All About Blinds

(630) 539-9100
aablinds.com

Securing Your Success,
Every Step of

e M

WE’'RE A CPA FIRM HELPING REAL
ESTATE AGENTS AND INVESTORS
UNDERSTAND AND MINIMIZE THEIR TAX
LIABILITY. WE EMPOWER AND EDUCATE
OUR CLIENTS ON THE BEST TAX STRATEGY
TO IMPLEMENT THROUGH TAX
SEMINARS, BOTH LOCALLY

AND NATIONALLY.

ADRIAN SCURTU, PARTNER
224-352-2645
ASCURTU@MANNINGSILVERMAN.COM
175 OLDE HALF DAY ROAD
SuITeE 290

LINCOLNSHIRE, |IL 60069

ing Silverman
®," & Company

CERTIFED PLUBLIC ACCOUNTANTS
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JOEL SCHAUB

Your clients deserve the best!
Work with the

#1 Mortgage Loan Officer in Chicago*®

THE
Rate | JoEL scHAuB

TEAM
654.2049 | Joel@rate.com| @JustCallloel

PUBLISHER’S NOTE

If you’re reading this,

you earned it.

CHICAGO

You are officially among the top producing
REALTORSP® in Chicago. Chicago Real Producers
is a platform built exclusively for the top 500
agents in the city, based on verified closed
production within 606 zip codes. This magazine
represents performance, consistency, and
leadership at the highest level of our industry.

For those who are new to the Real Producers
community, this recognition may come as a surprise. We
are often asked how agents can receive the magazine

or be included in our distribution list. The answer has
always been the same. This distinction is earned.

To celebrate that achievement, we have introduced
new 2026 Real Producers badges that recognize

the top 10, 25, 50, 100, 250, and 500 agents. These
badges are designed to be proudly displayed across
email signatures, websites, social media, listings, and
marketing materials as a visible marker of your success.

Scan the QR code to request your
personalized badge and to connect
with everything Real Producers
offers, from events and features to

meaningful opportunities within the community. Preferred
Partners also have their own unique badge, helping agents
easily identify the industry experts who support their clients.

We are proud to celebrate your
success and welcome you into
the Real Producers community.

Andy Burton
Publisher
andy.burton@n2co.com

@ChicagoRealProducers

facebook.com/
ChicagoRealProducers

THE HOMEBUYER'S HOUR
with’ChailieBellefontaine

“We Want
Your Story!

We showcase real estate agents
who've built their business by
being client advocates. We want
to hear your process, your story,
and what makes you one of the
best in the business

WCPT AM 820 at 6 am on Saturday Mornings
also on Podcast & Facebook Live

YOUR HOSTS & CO-HOSTS
-2
|
Joey Mathews Patrick Loftus

Neighborhood Loans Loftus Law
NMLS# 1330694 - 630-235-2405 773-632-8330
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THE CURRENCY
OF CALM:

WHY CERTAINTY
OUTPERFORMS HUSTLE

Words: Josh Kercher
Photography: Jason Peterson

This is the third chapter in a series |
began here in Chicago Real Producers. In
my last article, "Why You're Still Tired
{Even When You're Winning)” | pulled
back the curtain on the truth most high
achievers don't want to admit: that
success bullt on borrowed goals and
unsustainable energy doesn't feel like
success at all. [t feels like survival in

expensive clothes:

If you missed it go back. That piece lays
the groundwork — why exhaustion
haunts even the top producers. and what
happens when your cuter polish
outpaces your inner clarity, This gne
builds on that foundation. Because once
you know why you're tired, the guestion

becomes: what actually restores you?

The answer isn't more hustle. It's calm.

THE CURRENCY OF CALM CONT'D

Why Calm Wins

Hustle Is a short-term currency. It spends fast. It
burns bright. But it never lasts.

The producers you admire most aren't necessarily
the loudest or the busiest. They aren't the ones
frantically juggling three phones or sprinting from
deal to deal. Theyre the calm center everyone else
orbits.

Calm wins because:

- Clients don't hire chaos. They buy certainty. In
the middle of a storm, your composure is the real
product

- Teams don't follow speed. They follow stability.
Leaders who project calm tum pressure into
confidence.

- Markets reward signal. Hustle is noise. Calm is
clarity.

What Calm Really Is

Calm isn't about slowing down your ambition. It's
about strengthening the bones underneath your
success so you don't fracture when the market
accelerates.

You've seen it — high performers who dominate fora

few seasons and then disappear. Not because they
weren't talented, but because they built on

adrenaline instead of alignment

Rea| calm is forged frorm foundations most people
ignore:

» The sleep you've been sacrificing.

« The recovery you've been skipping.

« The boundaries you've blurred until you're always
on’

- The goals you've borrowed that never belonged to

you | the first place,

The Rare Ones Checklist: Turning Calm Inte Currency

1. Audit your baseline. Before you chase growth. check
your foundations. Energy leaks aren't fixed by working
harder.

2. Recover like it's a skill. Sleep: stillness. reflection —
treat them with the same rigor you treat strategy.

3, Signal certainty. Clients don't need to see how frantic
you are. They need to feel how clear you are.

4. Simplify your pace. Subtraction creates gravity,
Busyness doesn't impress anyone: presence does.

5. Train calm under pressure. Don't wait for crises. Bujld
daily practices — breathwork, reflection, stillness —that
anchor you when the market shakes.

A Closing Note

Calm is not passive, It's active mastery, It's what separates
the hustlers from the builders, the ones who burn bright
and fade from thie ones who build legacies. Hustle may

close a deal, Calm builds anempira.

fn on industry addicted to hustie, certginty'is the rarest
signol ofall. Protect it. Bulld it. Let people feel it every
tirme you walk in the room, Hustle fades Calm
compounds And if you want to dress the part of a man
wha carifes thot presence? You know where ta find me.

— KERCHER

want more?
www.joshkercher.com



MODERN TECH FOR REAL ESTATE LAW

BY LAUREN YOUNG

Patrick is never one for staying
complacent. Since Chicago Real Producers
last checked in with him, the real

estate attorney has leaned further into
innovation, reshaping how his firm
operates and how clients experience legal
representation in real estate transactions.
What has changed most since his previous
feature are the tools and infrastructure
supporting his commitment to serving
his clients and meeting their needs.

“I'm leaning hard into the latest
technology—AI is changing how we
all do business,” Patrick says. “LLMs
are very effective at replicating time-
consuming processes, and I am preparing
the firm for a future where clients
will expect more from knowledge-
based businesses—more value for the
same price because of the expectation
that we will leverage technology to

be able to do more in less time.”

So Patrick has shifted his practice toward
a future-facing model, one that anticipates
rising client expectations and embraces
efficiency without sacrificing personal
involvement. That preparation has taken
tangible form too. Since the last spotlight,
LoftusLaw has grown beyond a solo

14 - March 2026

PHOTOS BY SONYA MARTIN

operation: the firm now operates from a
dedicated office with support staff that
includes a paralegal who works closely
with Patrick. The expansion has allowed
the firm to handle increased volume while
maintaining its hallmark responsiveness.

“We have an office and support staff
now,” he says. “Our paralegal, Kathleen
Graf, works with me on all of my files.
She has been super helpful over the past
year, assisting me to help more and more
clients. It seems that while everyone else
is fighting to keep working from home,
I'm moving in the other direction.”

This evolution reflects Patrick’s belief

that real estate law benefits from
proximity, collaboration, and hands-on
engagement. He has also invested heavily
in automation, streamlining repetitive
tasks so that his attention stays focused on
what matters most: strategy, counsel, and
client advocacy. For Patrick, leaning into
technology is about protecting his expertise
without replacing the human touch.

“Not to beat a dead horse with a stick,
but leveraging technology is the key
innovation to keeping the business
current and vibrant,” he says.

PARTNER SPOTLIGHT
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Alongside the operational changes, Pat-
rick has expanded his visibility through
content and media. Social platforms
and a growing podcast presence now
play a central role in how he educates
and connects with clients and refer-

ral partners. Rather than traditional
advertising, Patrick sees content as a
direct extension of LoftusLaw’s service.

“Every piece of content that goes out
is an ad for my business and builds
my brand,” he says. “It’s much more
valuable to put my face on someone’s
phone than on a billboard.”

That mindset led him to launch his
own podcast Chicago Housing Experts.
What began as a creative experiment
and fun side project quickly opened
unexpected doors, reinforcing Patrick’s
belief that authenticity and curiosity
often produce the best results.

“The podcast is fun. It’s why I started
it,” he says. “Funnily enough, it has led
to a boatload of opportunities I never
would have anticipated.”

What continues to distinguish LoftusLaw
is not only Patrick’s legal expertise, but his
immersion in the physical realities of real
estate. He takes his practice a step further
by grounding himself in the structures
and systems behind every property.

“I don’t know of any other real estate
lawyers who spend one morning every
week with the best [home] inspector in
town,” he says. “Understanding the bricks
and sticks of properties is important and
it gives me a big leg up when it comes to
my knowledge base.”

That caring dedication to deep
understanding extends to his relationships
too. Patrick says his wife is a cornerstone
of the firm’s success. “I couldn’t do what I
do without my wife. She is as supportive
and understanding as I could hope

for in a partner,” he says. But Patrick
views all partnerships—personal and
professional—as trust-based collaborations
that must be earned and protected.

“The REALTOR®-attorney relationship

is unique in the sense that I don’t know

of many other strategic partnerships that
involve a higher amount of trust,” says
Patrick. “That relationship is built like any
other—on ‘know, like, trust.”

Continually looking ahead, Patrick
envisions a practice where technology
further absorbs the everyday tasks,
freeing him to focus on high-level work
and meaningful connections even

more. “What excites me is the idea

that technology will be taking care of

the mundane stuff that comes with the
practice and allow me to focus my energy
on more high-level projects,” he says.

Success, for Patrick, has also been rede-
fined. It’s no longer measured by volume
or visibility alone, but by the alignment
of work and fun. Fun includes his latest
outside-of-work project: a long-form, true-
crime YouTube channel titled University
of Murder. “Having a creative outlet is a
great counter-balance to the relentless-

ly logical world of the law,” he says.

“Success to me is about doing things that
align with who I am as a person,” he adds.
“The rest just seems to fall into place
when what you do reflects your identity.”

CONTACT
us!

To reach Patrick and learn more about the services LoftusLaw, LLC
provides its clients, call 312-346-1110, go to https://loftus.law, or
email Patrick at patrick@loftus.law. Find him on social media too:
IG: loftus_law; TikTok: loftuslaw; YouTube: loftuslaw
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MAKE YOUR CLIENTS FEEL

BUGKY

WITH OUR CLOSING GIFTS!

Pest-Free Peace of Mind

Your clients are making one of the biggest investments
of their lives. We help protect it. Whether it's

termites threatening a foundation,
mice or rats getting too close
A for comfort, or unexpected é

pest issues surfacing
before closing, we H"
provide proven, 1’

family-safe solutions.

wmmmm

;

« Termite Protection - Chemical-free,
preventive solutions for Chicagoland homes.

« Rodent Control & Prevention - Humane and safe for
homes with families and pets.

- Investor & Property Management Expertise -
Trusted by real estate professionals.

- 165+ Years of Integrity & Excellence -

We're still family-owned, unlike the competition.

We are a local resource for your team E

and clients. Book a free Lunch & Learn! =4

WEe'll equip you with essential pest knowledge
to protect deals and add value to your service.

r 3
' 100% - 800-GOT-PESTS? 120 s E

‘W’ W PEST SOLUTIONS

OUR PRODUCTS ARE PERFECT FOR:

 Current & Future Closings * Going Back to Past Clients ¢ Referral Gifts

RosePestControl.com

e Thank You Gift after a Listing Presentation ¢ Staying Top of Mind
e Show Appreciation ¢ Raffle Prizes * Donations ® Giveaways ¢ Silent Auctions

All of the above is tax deductible since it is engraved with your contact information*

Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
*Consult your CPA

Trie 6 NAA T, CAT

AND SHE 1€ SUDGINEGH{oOu FOT2-
NoT HaNG LoFtus LAW.

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

CUICO

CutAboveGlfts@gmail.com L CLOSING GIFTS

CutAboveGifts.com

What does the

LOTNUE T. stand for?
patrick@loftus.law
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ON THE RISE

NEW SCHOOL AGENT

BY LAUREN YOUNG
PHOTOS BY CALEB PICKMAN

| have always been a very
motivated individual, and | knew
| would thrive in this intense

and sometimes cutthroat
industry,” says Maggie McMillin,
REALTOR® at Fulton Grace.
Starting a real estate career while
attending college would test

the motivation of anyone, but
Maggie was up for the challenge.

“Once I started my business, it took
off way faster than I could have
imagined,” Maggie says. “As someone
who started in this industry at
twenty years old, I would say no
matter your age, you can accomplish
whatever you put your mind to.”

While growing up in Palatine, Maggie
discovered her passion for homes at a
young age. “I always begged my parents
to drive me past cool houses, and I
loved watching HGTV with my mom,”
she says. That strong interest combined
with her natural ability to connect with
people made real estate an ideal fit for
her passions and skills.

Maggie’s parents nurtured that spirit
too. Her mother showed her what it
looked like to run a business while
raising a family, and her father built
his career through effort and integrity.
Their message was simple: no dream is
too big if you are willing to work for it.

“Ilooked to my mom because she
showed me what a successful and
powerful woman can do,” Maggie says.
“My parents always showed me that you
need to work for what you want, and I
was never doubted when I told them the
[life and career] dreams I had.”

She brought that strong drive with
her to DePaul University where she
studied marketing. During her junior
year, the pandemic shut down the
school and halted her academic plans.
While her classmates searched for
temporary work, Maggie used the
forced pause to step into the career
she had always imagined. Once
connected to broker Mo Dadkhah
through a family friend, she chose to
earn her real estate license instead
of accepting an internship. Despite
her age, she hit the ground running.

“I closed my first sale within the first
few months, then moved to help
countless DePaul students find rental
apartments,” she says. “From there I
scaled a referral-based business, and my
renter clients began to buy with me.”

A few years into her career,
however, Maggie was diagnosed
with endometriosis, which can cause
considerable pain and discomfort.
Running a thriving business while
learning to navigate a new normal
required strength, persistence, and
patience. Maggie chose to share parts
of her journey publicly.

“This experience has taught me to not
be ashamed of setbacks—to instead
learn something from them and
come back stronger by adapting,”

she says. “My journey has inspired
me to show other entrepreneurs that
you can be authentic while running a
professional business.”

That authenticity now defines her
leadership as she builds the Maggie
McMillin Team. She formed the team
to serve a growing network of referrals
and to support clients as they progress
from renting to owning to investing.
Juliette, her leasing agent, brings new

perspective, talent, and energy that
align with Maggie’s vision for the future.

“We are best at helping clients with
quick turnaround times and negotiating
in multiple-offer situations,” Maggie
says. “We know how to be efficient
while getting clients what they want.
Our no-pressure demeanor and our
strong negotiating power set the tone
for the way we work.”

Her long-term goal is to expand
the team with intention—focusing

on efficiency, education, and

client experience rather than sales
volume alone. She wants renters

to understand the path to wealth
building, and investors to know

that they have a trusted guide as

they move toward larger goals. She
especially focuses on younger buyers,
with the desire to share her own
experiences as a buyer and investor.

“My passion is educating renters
on the benefits of buying a home.
I was able to buy my first home at
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My passion'is

Maggie enjoying
Banff, Canada.

educating renters

on the benefits of

buying a home.”

age twenty-two and I want to show
my peers that it’s possible,” she says.

Outside of work, Maggie remains deeply
connected to her family. She says that
her family shaped her sense of humor
and taught her how to navigate tough
circumstances with support. “We are
always laughing and making fun of
each other. That has built my character
and helped me deal with the high-
pressure environment of real estate,”
says Maggie. She also loves trying out
new restaurants in the city with her
friends and traveling when time allows.

Maggie’s advice to new REALTORS®,
especially those who begin young or feel
underestimated, reflects her own journey:
“Listen to your intuition about how you
want to operate your business and make
sure it aligns with your personality,”

she says. “Taking the long-term route
with genuine connections builds a solid
foundation for a lasting business.”

The perfect home deserves
the perfect loan.

With home loans for all of your clients'
home-buying needs, there has never been a
better time to check out CrossCountry Mortgage!

Portfolio Loan Options Down payment

assistance programs
Special Doctor 5+ Unit Multifamily
Programs Financing

ALEX MARGULIS
VP of Mortgage Lending
312.651.5352

alex@ccm.com
www.alexmargulis.com
nmls: #192878

Equal Housing Opportunity. All loans subject to underwriting
approval. Certain restrictions apply. Call for details. NMLS3029
Licensee. 2936 West Belmont Ave. | Chicago, IL 60618
NMLS1806505 NMLS192878.

ainting Done RIGHT!

| ol

A FRESH LOOK SELLS FASTER

Our high-quality painting, fast quotes, and reliable
timelines make us the perfect partner
for realtors.

, Owner/President

872-278-1992
FreshCoatPainters.com/Metro-Chicago
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Where First Impressions Become SOLD

Staging design helps homes sell quicker and for
more. Paul Kepner Staging works hand-in-hand with
realtors to transform listings into showstoppers that
buyers can’t resist.

......

BECAUSE YOUR SUCCESS ™
IS OUR SUCCESS. WAL

Call today for a consultation.
773-744-7285
PaulKepner@gmail.com

WiheE it comes To
REAL ESTATE, always go
with Experienced Lawyers

CHICAGOLAND'S TRUSTED
Home Inspection Experts.

. T
Lisa J. Saul, Esaq.
191 N. Wacker Drive, 31st Floor
Chicago, IL 60606

847-910-2317
Isaul@fordellp.com

CALL TO PARTNER
WITH US TODAY

KEESHININSPECTION.COM

www.fordellp.com PEER SELECTED 2025
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Building Community
i n th e H ea rt Of th e City BY CHRIS MENEZES ¢ PHOTOS BY PRESTIGE REAL ESTATE IMAGES

Before real estate, Gail earned a degree
in instrumental music education and
became a band director specializing in
percussion. While she enjoyed teaching,
it never felt like a calling, but when
she took a job in real estate she felt
her calling clearly. The integration of
buildings, people, business, and features
of value sparked a fascination that has
never faded. “I thoroughly enjoy real
estate, condo living, and how buildings
Gail grew up in a small town in cheerleaders, drummers, and state and associations work together and
northern Wisconsin, the kind of place champion curlers. Gail was also a driven impact value,” she says. “It’s fascinating.”
where everyone knew one another student who graduated salutatorian.
and community wasn’t something “Small-town values were everything She entered the industry in 1991 as
you joined, it was simply part of your to us,” she says, and they became the both a sales associate and appraiser,
makeup. She and her six sisters were blueprint she carried to Chicago. building technical expertise early. She
later worked for several developers,
managing condo conversions and new-
construction towers, and obtained an
MBA from Northwestern University’s
Kellogg School of Management with
concentrations in marketing, real estate,
and entrepreneurship. She didn’t need
the degree to succeed. She wanted to
deepen her understanding of business.

In 2007, Gail opened her own
brokerage—just as the market began
to collapse. She had invested heavily
in her office buildout, only to watch
buyers disappear. “[So] I did every
rental that came along, knowing that
each lease was another bill paid,”
she says. It was the kind of time that
could break someone, but instead
Gail worked 15-16 hours a day while
also serving with the Streeterville
Organization of Active Residents, the
Magnificent Mile Association, and
CAR’s Public Policy Committee.

As her business evolved, so did her
purpose. Streeterville became more
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well being

Gail with others, volunteering at a neighborhood clean-up event
sponsored by SOAR (Streeterville Organization of Active Residents).

than where she worked—it was the
neighborhood she loved and wanted
to better understand, support, and
help shape. Admiring prominent
retail broker Jacqueline Hayes, Gail
set a goal: to become for Streeterville’s
residential community what Jackie
was for its retail community—to
become the go-to expert who knows
and values not only the buildings, but
also the neighborhood’s heartbeat.

Today, that vision is reality. Ask nearly
anyone in Streeterville, and they’ll tell
you Gail isn’t simply a REALTOR®—
she’s part of the fabric of the place.

“My favorite part of the business is
meeting and knowing all the people in
the neighborhood,” she says. “It really
feels like a community, and I'm thrilled
to have been part of making it that way.”

Gail loves linking the future to the
past and helping people understand
the history beneath their feet.

She and her late husband, Dennis
Downes—an artist, historian, and
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sculptor whose bronze statue of

Cap Streeter stands at Grand and
McClurg—produced a documentary
on South Streeterville’s history,
preserving the voices of those who
shaped it. Gail now continues Dennis’s
work by giving lectures on Native
American trail marker trees, a subject
he was nationally recognized for.

But Gail has always kept her personal
life full. This REALTOR® once raced
in downhill skiing and giant slalom in
Aspen, and she and her curling team
not only went to Nationals, but also
qualified for the Olympic trials. Most
recently, her family bought a supper
club in northern Wisconsin—Spreen
Lodge—where she looks forward to
hosting events. But what does she love
to do most when she needs to unwind?
“Boating,” she says without hesitation.

Yet even after more than three
decades in the business, Gail still
loves showings, open houses,
meeting new people, and leading
the Streeterville Properties Group, a

| Gail was Chair of the Magnificent

team that reflects the neighborhood
she serves. REALTOR® Norene Chip
produces standout Instagram content;
REALTOR® Nichole Connelly also
runs Urban Prep Chicago; REALTOR®
Robert Thomas is also an award-
winning doorman; REALTOR® Kurt
Fujio is also a photographer and
snowboard instructor; and Monica
Palmer, director of operations and
communications, keeps everything
running smoothly. Together, they
continue what Gail has built her career
on: selling Streeterville.

To new agents, Gail advises: “Get
involved and never give up. Don’t expect
the company to give you everything—
you need to go out and get it.”

Success, for Gail, is about helping her
clients and neighbors, remaining calm
for them when they’re stressed, and
preserving the community spirit that
has always made Streeterville feel like
home. And after all these years, she’s
still doing exactly that—connecting past
to future, one relationship at a time.

Gail being interviewed for her expertise
Mile Lights Festival Parade in 2019. in real estate and Streeterville.
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We manage mdividual condos.
single-family homes, and
llIlIlll unit properties of all sizes.

WE MAXIMIZE YOUR
PORTFOLIO’S POTENTIAL.

Rent Collection » Monthly Transfer of Rental Income « Monthly

Learn More
773.951.9153
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and Annual Reporting « 24/7/365 Emergency Maintenance iGalevatedpme. com

In-House Maintenance and Repairs « Unit Inspections « Rules
_ ) ) www.elevatedpmg.com
Enforcement and Fine Collection * In-House Construction and

Construction Management Team

: Dlscover why more and more
investors trust Elevated to

We partner with REALTORSE. Your clients remain your clients. manage thair investmants,

We take care of the property management.
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Choll & ALL THINGS REAL ESTATE.

F" o= F ( Offices in downtown Chicago and Burr Ridge serving all of
Northern lllinois and Southern Wisconsin
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Transactional: Residential - Commercial « Closing « Zoning * Development 312-606-9529
Litigation: Association & HOA - Litigation « Municipal Violations « Collection ¢ Eviction ccpchicago.com

*

Make Every Deal a |
Lucky One with an
Achosa Home Warranty

This is how we stand out in the industry:
* Homeowners choose their own contractor.
* Contractors are paid anticipated retail rates.

» Achosa pays contractor over the phone with a CC.
* Achosa’s average claim is open for less than 3 days!
+ 30 seconds or less hold times
* 9.4 out of 10 customer rating

Call Kim for a*50
Discount of ALL Plans!

ACHOSA

s Senior Sales Executive
(o ) f

SCAN ME 13 Years in the Business !
|

Call or Text: 847.975.6706 | Email: kimb@achosahw.com |

30 - March 2026

contact@ccpchicago.com

Keeping It Simple,
From Application
to Closing

Let me show you how fast
and easy the mortgage
process can be.

Please contact me today.

Rob Jones

Mortgage Sales Leader
NMLS# 616600

e: rob.jones@huntington.com

ligh Huntington Bank

The Huntington National Bank is an Equal Housing
Lender and Member FDIC.
Loans subject to credit application and approval.

scan to see what we can create together.

Why Video Will Define Real
Estate Marketing in 2026

In 2026, the most successful real estate
brands won't be the loudest—they'll be the
most impactful.

Today's buyers and sellers don't just want to see
properties. They want to feel the lifestyle,
understand the story, and connect with the people
behind the brand. High-impact video content
transforms listings into experiences, agents into
brands; and transactions into narratjves,

One of the biggest shifts in 2026 is the move from
generic listing videos to intentional storytelling.
Cinematic visuals, authentic testimonials, and
behind-the-scenes moments are outperforming
traditional marketing because they create emotional
resonance—not just awareness.

Impact also means longevity. A single well-crafted
brand film can influence perception for years, while
short-form reels drive daily engagement across
social platforms. Together, they create a layered
strategy that amplifies wvisibility, credibility, and
conversion,

in a world where everyone can create content,
impact is no longer about having more video—it's
about having the right video.

For real estate professionals looking ahead, theé
future is clear:

Don't just market homes. Create impact.



Deoplerare Talking about the
Coosehead Difference...

“| trust Kristine to help my clients with
the same level of care and dedication |
would. | can stake my reputation on her
service. Working with Kristine is more
like having a business partner with a
stake in your success than a
service provider.”

-Adele Lang

Two Door Group at Compass

Smarer Insurance. By Design

Give your clients the "Goosehead Difference”!
Kristine Pokrandt | Agency Owner | Kristine.Pokrandt@Goosehead.com | 708-858-1246
Gooseheadlnsurance.com/Agents/Kristine-Pokrandt/
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Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and

ELISE ELIZALDE

Mortgage Advisar NMLS#1650171
direct: 574.276.3533

office: 630.320.2985
elise.elizalde@prefarredrate.com

targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher
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New year,
new
experience MNate Adams
Call 773-999-5548 or
baok anline today
nateadams.pillartopost.com

Jill Daniels LLC

The Nate Adams Team at Pillar To Post
is offering Real Producer Agents

o0 A FREMIL

Residential Real Estate,
Tax Appeals, Estate Planning IM

We know that by trying us just once, you will see
the value and difference that a Pillar To Post
inspection makes. We are that confident!

PTPEstimates
Paweared by BOSSCAT
PTPEstimates is part of our home Inspection packages and

allows your clients to request repalr estimates based an
tems found in the home inspection report

www JillDanielsLaw.com & ?"“_“" Bnokmg o L y
P Save time and book anling wilth our fast and casy Loal
Jill@JilDanielsLaw.com accessible via moblle and desktop.
29 5. Brainard Ave. PTP360
o — Provides an interactive 360° virtual tour and visual
La Gl“ﬂrlge. Ilhingiz 60525 - nEpaction summary o help you get to know the home.
T 630.270.3393 o~
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HOME INSPECTORS
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TRADING CAREERS

BY LAUREN YOUNG
PHOTOS BY SONYA MARTIN

“While I came to this as a second career,

I am an accomplished professional who has

always had the best interests of my clients
at heart,” says John Charmelo, REALTOR®

with @properties.

Respect is an important value
for John, who grew up in Worth
and Palos Park. In his close
Italian family, respect, as well
as loyalty and a strong work
ethic, were nonnegotiable
values. His father worked as a
general foreman electrician on
major infrastructure projects,
including the CTA line to O’Hare
and that airport’s international
terminal. His mother returned
to college while raising the
children and built a career

as a medical technologist.
Watching his parents’ continued
commitment to their work

and to each other created a
foundation John has carried
into every chapter of his life.

“My parents are fundamental

to who I am,” John says. “Family
events and holidays were

always important. That sense of
responsibility and showing up for
people has never left me.”

John attended Moraine Valley
Community College before
graduating from Northern Illinois
University with a bachelor’s
degree in human resources and
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a minor in economics, and later
enrolled at DePaul University
for graduate studies in public
administration and economic
development. But his academic
focus shifted when his then

boss at the Chicago Mercantile
Exchange, Dan Munro, asked
him to give the job another year,
believing John could succeed as
a trader. He was right, and John
built a long, successful career as
head of floor trading operations
for foreign exchange (FX) options
for one of the then largest
market makers in Chicago.

“The trading floor provides a
viewpoint of the world like no
other,” John says. “It taught me
how to think, react, and pivot
quickly and be proactive, as well
as how to hustle and trust my gut.
Ilearned you didn’t have to be the
smartest person, you just had to
work harder and stay aware.”

Throughout those years, real
estate quietly remained a
constant presence: John, who had
studied listings since childhood,
invested and flipped some
properties in the 1990s with a

friend. They even purchased
and converted two multifamily
properties into condominiums.
When John began to consider
a career change, @properties
REALTOR® Brett Novack
encouraged him to take the
leap. In 2015, John entered
real estate full-time with the
support of his partner, Robert
Barba. Without that support
none of this would be possible.

“I became a REALTOR® because
of my experiences with most

of the transactions I'd had with
REALTORS® on the opposite side
of the deal—to many of them, it
was just a transaction. I knew

I could do better for people,”

he says. “I knew I could be an
advocate and prevent people
from being taken advantage of.”

John knew that transitioning
from trading to residential

real estate would come with
challenges. He says that as a kid
he was trusting and naive, and
that the trading floor sharpened
his instincts. But real estate also
required a new kind of discipline
and patience. He learned to listen
closely, question assumptions,
and encourage clients to fully
understand every decision.

“I always tell my clients, ‘Shop
everything [because] everyone
is willing to treat your money
like it’s theirs. Work with
people you mesh with, and get
multiple quotes and the best
deals for yourself,” John says.
“My job is to protect my client’s

AGENT FEATURE
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My job is to protect my
client’s best interests
and [for us] to develop
a strategy together.”

—_——

best interests and [for us] to
develop a strategy together.”

Over time, John found his
rhythm, and his analytical
background and clear
communication allowed him to
guide clients through complex
decisions without pressure. What
surprised him was how deeply
personal the work became.

“The surprising reward for me
is how many of my clients have
become friends and a huge part
of my life,” he says. “I love the

relationships I've developed, and
the wonderful people I've met.”

Outside of work, John’s life
centers on family, community,
and balance. He and his partner,
Robert Barba, share their home
with Wally, their black Labrador
retriever-mix adopted through
Midwest Labrador Retriever
Rescue. John maintains strong
ties with his parents; his sister

and brother-in-law; his nieces
and nephews; and grandnieces
and nephews. This avid biker,
cook, and baker also supports
the American Cancer Society,
the Alzheimer’s Association,
Lambda Legal, and other causes
shaped by personal experiences.

“Success to me means being happy
and being able to put your head
on your pillow at night knowing
you did things right,” he says.

John sees real estate as a long-
term path that aligns with who
he is. He feels freer to be himself
while continuing to serve clients
with integrity and intention.

“I found the career niche that
works best for me,” he says. “I'm
passionate that my clients know
that I work for them and that
we work together. This isn’t just
a transaction; it’s a long-term
relationship where I'm here for
them and anything they need.”
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BOOST YOUR LISTINGS WITH ENERGY & SOLAR INSIGHTS

Buyers are looking for energy-efficient homes

make your listings stand out!
L)

As Sprk-certified home inspectors, we provide detailed energy
and solar reports that highlight efficiency, attracting
Faster Sales. More Value.

eco-conscious buyers and adding value.
powered by Call, TEXT, or email us to learn more!

800-821-1820
Sprk Request@BrickKicker.com

Energy & Solar Reports - Showcase
efficiency, boost appeal

Stand Out in the Market - Help
buyers make informed decisions

Solar Inspection Report - A clear,
trusted system check-up

N Rocket Mortgage

Proud to be

(1 ”
your go to For over 40 years, Prints Unlimited Gallery has been the trusted destination for

Iocal Iender. custom framing and expert design. We've helped thousands of clients—from
homeowners to businesses—transform their spaces with frames that are as unique as

their artwork. Let us help you find the perfect frame for your piece!

Affordable, Custom, & Always Personal
Expert Framing Since 1977

With more than 20 years of mortgage
experience, you can trust that | will find
the right loan for you.

Ryan Pierce
Executive Loan Officer

Visit us today or call to schedule a
free design consultation!

(773) 871-9900

Prints-Unlimited.com

(773) 256-2793
ryanpierce@rocketmortgage.com
rkt.me/RyanPierce

Direct: 847.906.3166 | NMLS #1041686
Office: 224.403.3131 . oo A2 A O FL L L

MM, MC, OH, TH, TX, WA and Wi
Rocket Mertgage, LLC: NMLS #3030

840 N Milwaukee Ave
Chicago, IL 60642

Maorigage kending products provided by Rockel Morgage. LLE | RKILS F3030: www NKLSConoamer-
Access.ong. Licensed in 50 states. For addiional infermation, plaase wist Rockethortgage.com o=
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Her start in the business was straightforward. She was

a year out of college with a degree in economics, newly
married, and struggling to find a job in her field. She and
her husband, Rob, had just bought a three-flat, and she
thought getting her license might help them manage the
building. She was also inspired by the fact that when her
dad, a real estate attorney, helped them through that first
transaction it made the work feel familiar and accessible.

- W,

Real estate proved to be Elizabeth’s calling, and as her

life evolved over the years, her career adapted with it.
When her kids were young, she was able to step back
from the intensity of full-time production and devote
more time to volunteering at their school. But as her

son approached college—and her daughter wasn’t far
behind—Elizabeth knew it was time to regain momentum.

Re-energizing her business meant finding a structure
that supported the way she naturally works: with
areliable and true, service-focused approach that’s
grounded in relationships. So she left her previous
brokerage and joined Redfin, whose model aligned with
her strengths. “It’s the best career move I've ever made.
Marketing myself was never an aptitude; I like how they
make local connections for people,” she says.
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What keeps Elizabeth energized today is working
with clients from all over—many with no ties to
Chicago—and helping them feel at home here.
Organic, chance connections with soon-to-be
clients remain one of her favorite parts of the job,
as is working alongside agents who value clear

communication and a client-centered methodology.

Elizabeth approaches her work with a calm, steady
hand, especially when it comes to guiding buyers

and sellers through a fast-moving market. Education

and collaboration are cornerstones of her business.
“Real estate moves fast, and I love breaking down

the market in a way that’s easier to understand,” she
says. “Ilove being the calm, knowledgeable voice that

helps clients make smart, comfortable decisions.”

Even with decades of experience behind her,
Elizabeth still sees real estate as something that

evolves with her. It’s a career that fits the pace of her

life, gives her space to keep learning, and connects
her with people she might never meet otherwise.

e

“!u
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“Success, as I see it, is living a life that feels balanced,
meaningful, and grounded in the things that matter
most,” she says.

For her, that includes family—her husband, Rob; her
son, Robert, now an accountant; and her daughter,
Catie, a senior at Mount Holyoke. Together, they enjoy
taking walks through their Andersonville neighbor-
hood and exploring its amazing restaurant scene.

Elizabeth also loves gardening and cooking, especially
in the summer when her backyard becomes a
gathering place. In winter, she fills her home with
plants, and she could talk all day about her city-friendly
vegetable container garden—what worked this season,
what didn’t, and

what she’s planning

for next year.

Her advice to newer
agents on finding
success is grounded

Success, as |
see it, is living

balanced,

things that

a life that feels

meaningful, and
grounded in the

in simplicity: be consistent, stay committed, and
take every client seriously. “Treat every client like
they’re your only client. Communicate clearly and
always do what you say you’re going to do. If you
lead with integrity, empathy, and professionalism,
people remember you—and they come back.”

After nearly thirty years, Elizabeth still finds
meaning in the everyday parts of the job: the
conversations, the problem-solving, the moments
when a client finally feels at ease. She’s proof that
a career doesn’t have to start with a grand plan to
become remarkable. Sometimes it grows steadily
over time, the way a city kid becomes the person
people trust to help them find their place in it too.
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AARON WISE
IS BACK!

THE

WISE | guaranteed Rate

AFFINITY

I'm excited to return to Guaranteed Rate Affinity,
where service, speed, and strong partnerships come
first. I'm here to deliver the trusted guidance and
personalized mortgage solutions you deserve.

Aaron Wise, VP of Mortgage Lending | NMLS #789866 @

Ready to deliver the best
mortgage experience possible.

O: (773) 435-7578

C: (630) 531-1833
Aaron.Wise@GRArate.com
GRArate.com/AaronWise

Scan to hear why I returned and
follow for tips, updates, and trends.
IL - Residential Mortgage Licensee - IDFPR, 122 South Michigan

Avenue, Suite 1900, Chicago, lllinois, 60603, 312-793-3000, 3940 N.
Ravenswood Ave,, Chicago, IL 60613

Fix. Llst Sell’
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Before llstlng, after 1nspectlon or'before
closing—Handy Geeks is your trusted
partner for quick, high-quality repairs.
We handle everything from
minor fixes to larger projects,
ensuring your listings are in top shape.
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One call, and
G E EI(S we take care
of the rest!
113-912-09017
HandyGeeksChicagoland.com
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BELOW

CHICAGO’'S PREMIER
CUSTOM CLOTHING COMPANY

FROM CASUAL ELEGANCE TO FORMAL SOPHISTICATION

BespokeBelow.com 847.980.8829 ®© bespokebelow f BespokeBelow
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MAZEK

LAW GROUP

Going Beyond the Transaction to Protect
All of Your Clients' Assets

\

ENTITY FORMATION - ESTATE PLANNING - ASSET PROTECTION

Michael Mazek

Founder & Attorney

Michael@MazekLaw.com
mazeklaw.com
773-800-0141 (Call/Text)
3805 M. Lincoln Ave,
Chicago, IL 60613
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PROFESSIONAL MOVING & STORAGE
LOCAL & LONG-DISTANCE
RESIDENTIAL & COMMERCIAL
PACKING & UNPACKING
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872-260-6860
mooverschicago.com

Find out if an FHA mortgage is right for you

See how a fixed-rate Federal Housing Administration (FHA)'
mortgage can make buying a home more affordable:

Contact me to find a mortgage that
meets your needs.

+ Low down payment options that can be entirely 1 Adam
from gift funds? :é Nesva, Senior Home Lending Advisor
+ Competitive rates on single-family homes Chase certified in FHA loans
) o ] ) L Chase certified in VA loans
+ No income limits and flexible credit guidelines T: (847) 256-1903
) adam.i.nesva@chase.com
We also offer: homeloan.chase.com/adam.i.nesva

+ The Chase Homebuyer Grant $¥,* where you could NMLS ID: 427091

get $2,500 or $5,000 toward buying a home. To qualify,
the home has to be your primary residence and
located in one of select areas across the country. E3E

+ Guaranteed on-time closing or you'll get $5,000, C HAS E “ |
" I

if you qualify.
Scan to visit

FHAloans require an up-front mortgage insurance premium (UFMIP), which may be financed, or paid at closing, and an FHA annual mortgage insurance premium (MIP) paid monthly will also apply.
1FHA requires flood insurance through the National Flood Insurance Program (NFIP) or Private Flood Insurance policies that meet FHA's requirements if a loan is secured by property located in a Special Flood Hazard Area (SFHA).
Eligibility for gift fund contributions may vary based on loan product type and donor. Examples of permitted donors may include, but are not limited to, family members, domestic partners, employers and close friends with a clearly
defined and documented relationship with the borrower. The donor cannot be, nor have any affiliation with, the builder, the developer, the real estate agent or any other interested party to the transaction. Other restrictions apply.
2Please contact a Home Lending Advisor for more details.
The Chase Homebuyer Grant is available on primary residence purchases only. You may be eligible for either $2,500 or $5,000 in savings when applying for a DreaMaker", Standard Agency, FHA and VA home purchase mortgage
loan product and where applicable census tract requirements are met. Income limits and homebuyer education may apply on a DreaMaker mortgage.
*The Chase Homebuyer Grant funds will be applied at purchase loan closing first to points on the loan, if any, then to Chase fees, then to non-Chase fees or down payment. Grant funds may not be used for the down payment on an
FHA purchase loan. Speak with a Chase Home Lending Advisor for more information on the savings, including the location eligibility.
The Chase Homebuyer Grant may be considered miscellaneous income and may be reportable on Form 1099-MISC (Miscellaneous Information) or Form 1042-5 (Foreign Person’s U.S. Source Income Subject to Withholding) to you
and the IRS, for the year in which they are awarded. We encourage you to consult with a personal tax advisor for questions about the impact to personal income tax returns.
“Notall customers or products are eligible for the guarantee. Certain delays, loantype, propertytype, and other factors mayimpactyour eligibility. Visit chase.com/cg for eligibility, timing and documentation requirements. The Chase
(losing Guarantee may be considered miscellaneous income and may be reportable for tax purposes to you and the IRS. Consult your personal tax advisor for questions about the impact to personal income tax returns. This offer

is subject to change at any time without prior notice.
Al home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other

wmmae  Testrictions and limitations apply. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC ©2025 JPMorgan Chase &Co. BO825-6193600 1098700 | 27350241



TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to January 31, 2026

# First Name Last Name List # List S Sell # Sell $ Total # Total $ # First Name Last Name List # List S Sell # Sell $ Total # Total $
1 Matt Laricy 9 $5,242,499 20 $14,653,900 29 $19,896,399 35 Marie Hirschle 1 $1100,000 1 $1,355,000 2 $2,455,000
2 Grigory Pekarsky 3 $1,598,925 28 $15,252,750 31 $16,851,675 36 James D'Astice 0] $0 2 $2,445,000 2 $2,445,000
3 Alexandre Stoykov 4 $1,658,500 10 $8,076,000 14 $9,734,500 37 Camille Canales 0] $0 35 $2,443,075 35 $2,443,075
4 Jason O'Beirne 7 $8,504,000 1 $280,000 8 $8,784,000 38 Keith Brand 1 $702,500 4.5 $1,732,500 55 $2,435,000
5 Carrie McCormick 35 $5,039,500 1 $1,475,000 4.5 $6,514,500 39 Jill Peet Saponaro 1 $1,025,000 1 $1,399,000 2 $2,424,000
6 Rubina Bokhari 0.5 $1,300,000 1 $5,100,000 1.5 $6,400,000 40 Kimberly Becker 0] $0 3 $2,387,500 3 $2,387,500
7 Benyamin Lalez 0] $0 9 $5,638,000 9 $5,638,000 41 Matthew Liss 1 $995,000 3 $1,380,000 4 $2,375,000
8 Karen Schwartz 2 $3,105,000 2 $2,499,900 4 $5,604,900 42 Eugene Fu 0] $0 3 $2,320,000 3 $2,320,000
9 Jeffrey Lowe 3 $3,437,500 2 $1,935,000 5 $5,372,500 43 Christopher Pertile 2 $2,303,000 0] $0 2 $2,303,000
10 Mario Greco 5 $3,196,250 2 $1,967,500 7 $5,163,750 44 Julie Busby 2 $2,116,000 1 $166,000 3 $2,282,000
1 Timothy Sheahan 1 $1108,500 2 $3,912,000 3 $5,020,500 45 Mark Zipperer 0] $0 4 $2,271,000 4 $2,271,000
12 Chezi Rafaeli 3 $2,612,500 2 $1,932,500 5 $4,545,000 46 Marla Nyberg 1 $1,250,000 1 $1,015,000 2 $2,265,000
13 Andrew Thurston 1.5 $2,450,000 1 $2,050,000 25 $4,500,000 47 Timothy Salm 0] $0 1 $2,225,000 1 $2,225,000
14 Kevin Wood 1 $3,150,000 1 $1,260,000 2 $4,410,000 48 Christina Delgreco 1 $922,500 1 $1,290,000 2 $2,212,500
15 Robert Grill 05 $145,000 4 $4,186,000 45 $4,331,000 49 Nancy Tassone ! $2,200,000 0 $0 ! $2,200,000
16 Brent Hall 3 $4,250,000 0 $0 3 $4,250,000 50 John Korolis 1 $1,465,000 0.5 $732,500 1.5 $2,197,500
17 Hayley Westhoff 15 $3,549,500 1 $540,000 25 $4,089,500
Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
18 Michael Shenfeld 1.5 $932,500 4 $2,855,000 55 $3,787,500 The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
) Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
19 Stephanie Maloney 3 $3,560,000 0 $0 3 $3,560,000 proper only and may not match the agent’s exact year-to-date volume.
20 Brad Lippitz 1 $2,685,000 1 $830,000 2 $3,515,000
21 Melanie Giglio 1.5 $1135,750 4 $2,297,500 55 $3,433,250
22 Jill Scott 0] $0 1 $3,425,000 1 $3,425,000
23 Leila Zammatta 2 $3,405,000 0 $0 2 $3,405,000
. westward (3s0

24 Greg Viti 1 $1,700,000 1 $1,700,000 2 $3,400,000 YO u r ‘ I I e nts . YO u r
25 Thomas Campone 2 $915,000 2 $2,180,000 4 $3,095,000 Re I at i 0 n S h i S 0 u r
26 Steven Powers 0.5 $90,000 2 $2,959,000 2.5 $3,049,000 p . .

W W 50's Referrals360 Program makes it easy for bro Acc rEdltEd
27 Ryan Preuett 1 $1,750,000 2 $1,269,000 3 $3,019,000 : - i ; = . i = it i

connect their clie fith best-in-class property management R .
28 Hunter Andre 2 $2,995,000 0 $0 2 $2,995,000 without compromising trust or communication. eésponsive
29 Lauren Mitrick Wood 2.5 $1,926,000 2 $970,000 45 $2,896,000 L I

Refer an association, board, or investment owner to the email below ocCa
30 Melinda Jakovich 0.5 $117,500 1 $2,750,000 15 $2,867,500 R T - S .

and receive one month's management fee L
31 Joanne Nemerovski 2 $1,340,000 1 $1,480,000 3 $2,820,000 manage ment dEregme nt. L~ B “i,l ;
32 Danielle Dowell 0.5 $240,000 2.5 $2,455,000 3 $2,695,000 : -

Chicago » Woodstock e Tinley Park » Naperville « Elmwood Park e Deerfield
33 Melissa Siegal 0 $0 3 $2,575,000 3 $2,575,000
34 Xiaojing Frost 05 $156,500 2 $2,330,000 25 $2,486,500
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Make the _—
rlght move 'h2hr§;e)rs.com

A

' ."The movers were courteous and i
unrushed. | really enjoyed the )
process. | would never imagine X
packing my own things again...
H2H Movers was a great
experience, I'm really happy we
used them.

- John Grafft
Award-Winning Realtor
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TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to January 31, 2026

# First Name Last Name List # List § Sell # Sell $ Total# Total $ # First Name Last Name List # List § Sell # Sell $ Total# Total $

51 Jennifer Laskov 1 $1,017,500 1 $1129,000 2 $2,146,500 85 Yusuf Ozer 1 $880,000 1 $880,000 2 $1,760,000
52 lan Schwartz 1 $1,555,000 1 $585,000 2 $2,140,000 86 David Mahoney 1 $800,000 1 $950,000 2 $1,750,000
53 Joseph Betancourt 4 $2137,000 0 $0 4 $2137,000 87 Jason Wagner 1 $875,000 1 $875,000 2 $1,750,000
54 Erin McShea 0.5 $475,000 1 $1,625,000 15 $2,100,000 88 Janis Northon 2 $1,729,000 0 $0 2 $1,729,000
55 Mark Dollard 4 $2,095,000 0 $0 4 $2,095,000 89 Laura Bibbo Katlin 2 $1,707,500 0 $0 2 $1,707,500
56 Maritza Sowell 0 $0 1 $2,075,000 1 $2,075,000 920 Ryan Hardy 1 $1,700,000 0 $0 1 $1,700,000
57 Suzanne Gignilliat 1 $2,075,000 0 $0 1 $2,075,000 91 Oliver Levy 1 $1,680,000 0 $0 1 $1,680,000
58 Kayla Gelsomino 1 $2,067,000 0 $0 1 $2,067,000 92 Sue Taghabon 0 $0 1 $1,675,000 1 $1,675,000
59 Joseph Wilcox 1 $935,000 1 $1,125,000 2 $2,060,000 93 Jessica Macey 0 $0 2 $1,665,000 2 $1,665,000
60 Jennifer Evans Piet 1 $1,480,000 1 $565,000 2 $2,045,000 94 Jonathan Minerick 3 $1,662,000 0 $0 3 $1,662,000
61 Camie Cirrincione 0 $0 3 $1,998,000 3 $1,998,000 95 Brian Ebbesen 1 $1,650,000 0 $0 1 $1,650,000
62 Renata Pieczka 2 $1,129,900 1 $849,900 3 $1,979,800 96 Juliana Yeager 0 $0 2 $1,622,500 2 $1,622,500
63 Vincent Anzalone 1 $835,000 1 $1,110,000 2 $1,945,000 97 Patricia Demito 1 $1,610,000 0 $0 1 $1,610,000
64 Benjamin Lissner 0 $0 3 $1,940,000 3 $1,940,000 98 Bradley Brondyke 15 $1,605,000 0 $0 15 $1,605,000
65 Elena Theodoros 3 $1,931,300 0 $0 3 $1,931,300 99 Molly Sundby 15 $1,605,000 0 $0 15 $1,605,000
66 Michael Rosenblum 2 $1,925,000 0 $0 2 $1,925,000 100 Mark Raffaelli 0 $0 2 $1,585,000 2 $1,585,000
67 Brant Booker 1 $1,920,000 0 $0 1 $1,920,000

68 Morgan Sage 05 $305,000 5 $1607.300 25 $1.912,300 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
69 Susan Miner o) $0 1 $1,910,000 1 $1,910,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

70 Tina Kirvaitis 1 $1,910,000 0 $0 1 $1,910,000
71 Marika Kakhiani 3 $1,895,000 0 $0 3 $1,895,000
72 Gwen Stark 1 $560,000 2 $1,307,000 3 $1,867,000
73 Dennis Huyck 1 $735,000 15 $1112,500 2.5 $1,847,500
74 Barbara O'Connor 2 $1,847,500 0 $0 2 $1,847,500
75 Stephany Oliveros 0 $0 1 $1,830,866 1 $1,830,866 CHTECTL
76 Joseph Tanzillo 1 $1,830,866 0 $0 1 $1,830,866

Luxury Landscape Staging & Clean-Up
77 Heidie Maslo 3 $1,815,000 0 $0 3 $1,815,000
78 Ryan Huyler 1 $1,812,000 0 $0 1 $1,812,000 Exclusive Buyer Consulration Services
79 D Waveland Kendt 2 $602,500 3 $1,197,000 5 $1,799,500 :

ce Landscape Arcltitecture

80 Frank Montro 5 $1,640,800 15 $157,500 6.5 $1,798,300 sign, Installation & Care
81 Kevin Little 0 $0 2 $1,780,000 2 $1,780,000
82 Tim Critser 1 $1,778,850 0 $0 1 $1,778,850
83 Rachel Kitay 0 $0 1 $1,778,850 1 $1,778,850
84 Arfeen Ahmed 0 $0 1 $1,775,000 1 $1,775,000
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More Closings. More Referrals.
More Reasons They’ll Love
Working with You.

Contact Michelle Bobart to turn every
‘yves” into a standout success.

SLEWATTE g

EVERY DEAL.

Our portfolio lending solutions open
more doors with speed and creativity.

BOBART TEAM

CROSSCOUNTRY MORTGAGE"®

L

. Bridge Loans - Help clients buy before they sell Michelle Bobart

- Creative Income Solutions - Close more homes with entrepreneurs, SVP of Mortgage Lending/
freelancers, and 1099 earners by saying “yes” when others can’t -
Producing Branch Manager

« Jumbo & Expanded Options - Allow high earning buyers with complex
financials purchase with mortgages up to $10 million (312) 953-7365

« Investor Solutions - Make it easy for buyers to grow their real estate
portfolios by unlocking repeat business and long-term relationships

- Nationwide Lending - Ensure your clients receive consistent, high-level
service that reinforces your value even when you are the referring agent

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit score,
loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. Michelle Bobart NMLS 137164 CrossCountry Mortgage, LLC NMLS3029 L i cen sed to serve ¢ | | ents i na | | 50 states.

(www.nmisconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses. Failure to pay
on your Bridge Loan could damage your credit standing and result in the loss of your home through foreclosure.



* Before the
Get the Strategy

Choose an experienced real estate
attorney you and your clients can trust.

JASON CHMIELEWSKI | Managing Attorney

TMC

LAW GROUP

office 312.332.5020 | fax 312.332.5021 | jason@jmclawgroup.com | jmclawgroup.com
111 West Washington Street, Suite 1500 - Chicago, IL 60602 | 9019 W. 151st Street - Orland Park, IL 60462

1 Hduse
HOME STAGING

Transform any listing into a buyer’s
dream with Glam House Home Staging.
Our customized staging creates
inviting spaces that help buyers
connect and envision their future.
Serving the greater Chicagoland area.

Let’s Make Your Listings Stand Out
Partner with us today!

630-430-5418
GlamHouseStaging.com

54 . March 2026

EXPERTS IN REAL ESTATE
TAXES & ACCOUNTING

Painting & Decorating
“Where Vision Becomes Reality”

The Right Color,Makes
All The Difference

SERVING CHICAGCO & SUBURBS

Kevin McVicker, Owner
GET A QUOTE 773-268-2050
info@mcmasterpainting.com
www.mcmasterpainting.com

With over 20 years specializing in
real estate accounting and tax
strategies, our team of experts can
guide you in achieving maximum
return and growth for your
business. From commercial and
residential developers to agents
and investors, we understand the
complexities of your business.

Hechtman Group

Exceptional CPA services for

small husinesses with big ||I:|||l-,

= 847.256.3100

@ info@thehechtmangroup.com  www.thehechtmangroup.com &

=

C

Aand Nmortgage

SPRING AHEAD WITH
TOP PARTNERSHIPS

Savannah Hooker
VP of Mertgage Lending
savannah@anmlig.com
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TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to January 31, 2026

# First Name Last Name List # List § Sell # Sell $ Total # Total $
101 Ted Kuhlmann 1 $1,580,000 (] $0 1 $1,580,000
102 Cynthia Sodolski 0 $0 1 $1,580,000 1 $1,580,000
103 Brooke Daitchman 1 $740,000 1 $815,000 2 $1,555,000
104 Debra Baker 0] $0 1 $1,555,000 1 $1,555,000
105 Davia Lipscher 1 $772,500 1 $782,000 2 $1,554,500
106 Jovanka Novakovic 0 $0 2 $1,550,000 2 $1,550,000
107 Jennifer Ames 0.5 $262,500 1 $1,280,000 15 $1,542,500
108 Daniel Merrion 1 $1,535,000 [¢] $0 1 $1,535,000
109 Cornelis Hoogstraten 0 $0 1 $1,535,000 1 $1,535,000
110 Andriy Diatkovych 0 $0 1 $1,535,000 1 $1,535,000
m Scott Curcio 1 $292,250 2 $1,242,000 3 $1,534,250
12 Conrad Sienkiewicz 1 $1,515,000 (] $0 1 $1,515,000
13 Melchor Domantay 0 $0 2 $1,515,000 2 $1,515,000
14 Robert Sullivan 1 $1,312,500 0.5 $182,500 15 $1,495,000
15 Molly Boyd 25 $1170,000 05 $315,000 3 $1,485,000
16 Mark Bystrowicz 1 $1,460,000 0 $0 1 $1,460,000
17 Kevin Green 1.5 $488,750 1 $970,000 2.5 $1,458,750
18 Adam Zagata 1 $356,000 2 $1,080,786 3 $1,436,786
19 Charlie Cohen 0] $0 2 $1,435,000 2 $1,435,000
120 Nube Lema 1 $430,000 3 $995,120 4 $1,425120
121 Santiago Valdez 0.5 $102,500 2 $1,310,000 2.5 $1,412,500
122 Danny Lewis 0.5 $630,500 1 $780,000 15 $1,410,500
123 Robert Shearer 0] $0 1 $1,400,000 1 $1,400,000
124 Teresa Spyrka 1 $1,399,000 0 $0 1 $1,399,000
125 Nadine Ferrata 3 $1,390,000 (] $0 3 $1,390,000
126 Lawrence Dunning 1 $687,500 1 $700,000 2 $1,387,500
127 Joanne Marzano 0 $0 1 $1,370,000 1 $1,370,000
128 Nicole Hurt 2 $1,370,000 (] $0 2 $1,370,000
129 Michael Maier 35 $928,500 2 $436,500 55 $1,365,000
130 Carlton Buck 0] $0 1 $1,360,000 1 $1,360,000
131 Nancy McAdam 0 $0 2 $1,359,000 2 $1,359,000
132 Evan Peng 1 $805,000 1 $551,800 2 $1,356,800
133 Joel Halperin 1 $462,450 2 $894,000 3 $1,356,450
134 Annette Shelton 1 $675,000 1 $675,000 2 $1,350,000

56 - March 2026

# First Name Last Name List # List § Sell # Sell $ Total # Total $
135 Derek Disera 0 $0 1 $1,350,000 1 $1,350,000
136 Tim Mullet 2 $1175,925 1 $165,000 3 $1,340,925
137 Michael Scanlon 1.5 $405,000 1 $932,500 25 $1,337,500
138 Elias Masud 1 $401,000 2 $933,250 3 $1,334,250
139 Sophia Klopas 0.5 $275,000 1 $1,050,000 15 $1,325,000
140 Nicole Cready 2 $1,317,000 0 $0 2 $1,317,000
141 Kelly Ladewig 0 $0 1 $1,315,000 1 $1,315,000
142 Laura England 0 $0 1 $1,315,000 1 $1,315,000
143 Andrew Celis 0 $0 1 $1,312,500 1 $1,312,500
144 Tamika Marks 9 $993,505 2 $310,000 1 $1,303,505
145 Maureen Griffin 1 $242,000 2 $1,044,900 3 $1,286,900
146 Tyler Stallings 0 $0 3 $1,286,500 3 $1,286,500
147 Mark lcuss 1 $491,000 2 $795,000 3 $1,286,000
148 Eric Casper 2 $1,285,000 0 $0 2 $1,285,000
149 Michael Adams 0 $0 2 $1,284,000 2 $1,284,000
150 Kathleen Malone 1 $1,280,000 0 $0 1 $1,280,000

Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.
The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

CLEAND

CLEAN. RELAX. REPEAT.

Gift Cards Available [l E
Tee & Genta,
Owners

312-209-9786 | Cleand.us | @O @CleandGroup | Info@Cleand.us

Pre-Listing | Post-Move | Residential & Commercial | Post-Construction
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costs, up to a maximum of $1,000.! You may be eligible for this customer credit with
a U.S. Bank Smartly™ Checking account, or with either an existing U.S. Bank Personal
Checking Package or U.S. Bank first mortgage.?

@ Take 0.25% of your new first mortgage loan amount and deduct it from the closing

usbank.com/mortgage

Plan for the year ahead -
scan the QR for our Spring
Seller Checklist.

David Frank, Esq.

Available nights and weekends
773.255.6499
david@frankesqg.com

VL o
I’ve made the move to U.S. Bank.

=
Jennifer Brown {m excited to announce that | recently joined the team at U.S. Bank. The dream of b ut sSOooONn t h e sprin mar ket
Mortgage Loan Originator homeownership starts with the financing. | can help you explore loan options that best

It may be cold now,

office: 773-564-4345 . . , .
fit your mortgage needs — whether it’s purchasing a new property or accessing the
cell: 773-412-4250 you 939 w ' P N9 W property N9

jennifer.brown@usbank.com equity in your current home. As your trusted partner in the homebuying process, | can - - '

NMLS # 222936 provide step-by-step guidance and perscnalized service. I'm here to suppert you and w l e e a I n g u p .
your financial goals — backed by the strength and solutions U.S. Bank offers:

To learn more,

visit my mortgage loan

officer webpage. - Leadership of a national lender; dedication of a local partner

- U.S. Bank lending available in all 50 states

- Start with a simple, smart and secure online loan application

— On-time closing as our top priority

- Loan options for your needs to buy, build or borrow We," help you close Sales.

l!Bbank.. Contact us for net sheets, and information
o about tax exemptions & savings for your clients.

LENDER

1. For purchase or refinance transactions, the maximum credit is $1,000. Certain mortgages may not be eligible for stated credits. Offer may not be combined with any other
mortgage offers and can only be applied once per property within a 12-month period. 2. To receive the U.S. Bank customer credit, a U.S. Bank Smartly™ Checking account
must be established prior to final loan approval, or must have either an existing U.S. Bank Personal Checking Package or first mortgage with U.S. Bank. A minimum of $25 is
required to open a U.S. Bank Smartly™ Checking account. For a comprehensive list of account pricing, terms and policies, see the Consumer Pricing Information disclosure
and Your Deposit Account Agreement. These documents can be obtained by contacting a U.S. Bank branch or calling 800-872-2657. Loan approval is subject to credit
approval and program guidelines. Not all loan programs are available in all states for all loan amounts. Interest rates and program terms are subject to change without
notice. Visit ushank.com to learn more about U.S. Bank products and services. Mortgage, home equity and credit products are offered by U.S. Bank National Association.
Deposit products are offered by U.S. Bank National Association. Member FDIC. ©2026 U.S. Bank

The David Frank Law Group

REAL ESTATE = ESTATE PLANNING = TRAFFIC LAW

thedavidfranklawgroup.com



TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to January 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Jarrod Enright 2 $632,500 1 $645,000 3 $1,277,500 185 Dorie Westmeyer 2 $1,119,000 0 $0 2 $1,119,000
152 Patrick Shino 2 $1,277,500 0 $0 2 $1,277,500 186 Maria Gomez 0.5 $115,000 3 $997,500 35 $1,112,500
153 Benjamin Bass 1 $1,275,000 0 $0 1 $1,275,000 187 Michael Zornes 1 $1,110,000 0 $0 1 $1,110,000
154 Lindsay Guhl 1 $248,000 1 $1,025,000 2 $1,273,000 188 Karen MacAdam 1 $1,100,000 0 $0 1 $1,100,000
155 Rebecca Sexson 2 $375,000 1 $895,000 3 $1,270,000 189 Rose Leversha 0 $0 1 $1,100,000 1 $1,100,000
156 Charles Marfoe 0 $0 1 $1,261,000 1 $1,261,000 190 Margaret Baczkowski 0 $0 1 $1,100,000 1 $1,100,000
157 Abbie Joseph 0 $0 1 $1,250,000 1 $1,250,000 191 Brad Zibung 0 $0 2 $1,094,000 2 $1,094,000
158 Ann Caron 1.5 $1,249,000 0 $0 1.5 $1,249,000 192 Charles Arnold 0 $0 1 $1,090,000 1 $1,090,000
159 Sean O'Neill 1 $620,000 1 $620,000 2 $1,240,000 193 Tina Culver 1 $525,000 1 $560,000 2 $1,085,000
160 Brandon Suzuki 0 $0 1 $1,235,000 1 $1,235,000 194 Leopoldo Gutierrez 2 $923,000 1 $162,000 3 $1,085,000
161 Bruce Glazer 0 $0 1 $1,225,000 1 $1,225,000 195 Kathleen Cooper 1 $1,085,000 0 $0 1 $1,085,000
162 Susan Nice 0 $0 1 $1,225,000 1 $1,225,000 196 Mario Barrios 1 $305,000 1 $770,000 2 $1,075,000
163 Eduardo Padro 3 $1,220,000 0 $0 3 $1,220,000 197 Sean Wagner 0 $0 1 $1,075,000 1 $1,075,000
164 Christine Hancock 2 $1,210,000 0 $0 2 $1,210,000 198 Hilary Kaden 0 $0 2 $1,075,000 2 $1,075,000
165 Melissa Edidin 0 $0 1 $1,207,000 1 $1,207,000 199 Thomas Bezanes 2 $700,000 1 $370,000 3 $1,070,000
166 Nancy Huetteman 1 $1,207,000 0 $0 1 $1,207,000 200 Courtney Welsch 0 $0 1 $1,065,000 1 $1,065,000
167 Salvador Gonzalez 1 $375,000 2 $829,000 3 $1,204,000

168 Mary Medill 1 $1200,000 0 $0 1 $1200,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
169 Tracey Hill 0 $0 1 $1195.000 1 $1195,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

170 Samuel Ciochon 0 $0 2 $1190,000 2 $1190,000
171 Jennifer Johnson 1 $655,000 1 $525,000 2 $1180,000
172 Avian Hancock 0 $0 1 $1,175,000 1 $1175,000
173 Seviiri Bunjo 1 $1,175,000 0 $0 1 $1,175,000 ‘ ‘ ?INTRUST
174 Maureen Mobarak 1 $1167,500 0 $0 1 $1167,500 HELP YOUR CLl ENTS — -
M(JR I ':_l-'dl{_: I‘.
175 Emily Sachs Wong 1 $1,167,500 0 $0 1 $1,167,500 )
Partner with a local lender you can trust—
176 Sathish Sekar 0 $0 1 $1,165,000 1 $1165,000 so your clients can love where they live.
177 Nath Binkl 1 $1,155,000 0 $0 1 $1,155,000 ones that may no = elsewhere, we pride ourselves on finding
n in 155, 155, ) -
atha ey the right lending solutions for bu 5 I e M Jur application ]EFF SCHNELLER
178 Marguerite Soden 0 $0 1 $1150,000 1 $1150,000 s simple and secure, with local lending experts like me to guide z"iffs"‘f‘_a;'l"f;'ﬁrs
\ you to the finish line. 8
179 Alex Wolking 2 $1147,000 0 $0 2 $1147,000 708-268-5346
r and financial z e
180 Melanie Everett 0 $0 3 $1145,000 3 $1145,000 R [ Beverly Bank & Trust
C riction | HI258 5. Western Ave
2 CoONsStMuUcCTIO Dans i
181 Jil Silverstein 0 $0 2 $1130,000 2 $1130,000 otttz Chicago, IL 60643
182 John Westbrook 1 $1125,000 0 $0 1 $1125,000 JSchneller®wintrustmortgage.com
wintrustmortgage.com, jeff-schneller
183 Nikia Evans 1 $749,900 1 $375,000 2 $1124,900 R i el b Lo Crsey A s s
i 1 sberaiting, 41 ppeneas % LSt Sprernng EAdEInel, FOEETL RNt THTE
184 Sharon Gillman 1 $578,000 1 $541,000 2 $1/119,000 to learn more! Y T e o et

LEWMHA  ciererviing on program et
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THE BOLD LOOK
O P(OHLER

‘ w 4;;}"“
Treatment:

Gmdance
M | ' @\ Starts’ He?b

With thousands of materT;Is colorsyand.styles
choose from,we help your | cllents ind windov
treatments that fit their home, thei uug-‘g,“ ind
their budget — including today’s most popular
automated shade solutlons for a clean;ymodern’
aesthetic and every’d y WML;.

=

Our team offers:

« Hands-on product guidance

« Measurement & installation by trained professionals

+ Solutions for privacy, light control, energy efficiency & style
* Honest recommendations with no pressure

«  Manual and motorized window treatments with remote
and app control

Proudly woman- & minority-owned small business.

Realtors trust us because we make the process

STUDNM easy — for you and your clients.

HOME DESIGN SHOWROOM Schedule an in-home consultation today!
KITCHEN - BATH - DECORATIVE HARDWARE - CHICAGO NORTH SHORE & SUBURBS - STUDIO41.COM 630-539-9100 | AABlinds.com



TOP 250 STANDINGS

Teams and individuals from January 1, 2026 to January 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
201 Grazyna Przybysz 3 $1,052,000 0 $0 3 $1,052,000 235 Julie Brandt o] $0 1 $950,000 1 $950,000
202 Michael Samm 0 $0 1 $1,050,000 1 $1,050,000 236 Michael Kozuchowski 0 $0 1 $950,000 1 $950,000
203 Gabriel Martinez 1 $1,050,000 0 $0 1 $1,050,000 237 Cierra Thurman 1 $475,000 1 $475,000 2 $950,000
204 Prashanth Pathy 0 $0 1 $1,050,000 1 $1,050,000 238 Michelle Welch 0 $0 1 $947,000 1 $947,000
205 Adrian Mitocaru 1 $1,050,000 0 $0 1 $1,050,000 239 Mark Seger 0 $0 2 $945,000 2 $945,000
206 Kyle Jamicich 2 $1,042,500 0 $0 2 $1,042,500 240 Marzena Frausto 1 $460,000 1 $485,000 2 $945,000
207 Sharon Chen 1 $1,040,000 0 $0 1 $1,040,000 241 Edgar Zelaya 1 $945,000 0 $0 1 $945,000
208 Arthur Cirignani 6 $1,038,832 0 $0 6 $1,038,832 242 Jeffrey Proctor o] $0 1 $942,500 1 $942,500
209 Robert Munds 0 $0 1 $1,020,000 1 $1,020,000 243 Danella Gelmanovich 0 $0 1 $942,500 1 $942,500
210 Thomas O'Neill 1 $1,020,000 0 $0 1 $1,020,000 244 Sharon Aguilera 1 $935,000 0 $0 1 $935,000
21 Mike Checuga 3 $849,000 1 $169,900 4 $1,018,900 245 Edward Jelinek 0.5 $276,500 2 $655,000 25 $931,500
212 Julie Latsko 1 $1,015,000 0 $0 1 $1,015,000 246 Michael Donnelly 0 $0 1 $930,000 1 $930,000
213 Beth Gomez 1 $408,000 1 $606,100 2 $1,014,100 247 Saul Allen 0 $0 3 $930,000 3 $930,000
214 Mary Lusk 0 $0 1 $1,012,925 1 $1,012,925 248 Jeremiah Fisher 0 $0 2 $930,000 2 $930,000
215 Jason Mrozik 1 $1,012,500 0 $0 1 $1,012,500 249 John Charmelo 1 $930,000 0 $0 1 $930,000
216 Ramsey Al-Abed 0 $0 1 $1,010,000 1 $1,010,000 250 Sridharreddy Nagelli 0 $0 2 $930,000 2 $930,000
217 Jennifer Long 1 $1,009,000 0 $0 1 $1,009,000

218 Nick Nastos o $0 5 $1.005,000 5 $1005,000 Disclaimer: Information is pulled directly from the MLS. New construction or numbers not reported to the MLS within the date range listed are omitted.

The MLS is not responsible for submitting this data. Some teams may report each agent individually, while others may take credit for the entire team.
219 Amie Rule 0 $0 1 $1.000,000 1 $1.000,000 Chicago Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/by the MLS. Data is based on Chicago
proper only and may not match the agent’s exact year-to-date volume.

220 Yolanda Deen 1 $1,000,000 0 $0 1 $1,000,000
221 Philip Defrancesco 1 $1,000,000 0 $0 1 $1,000,000
222 Cesar Juarez 4 $998,250 0 $0 4 $998,250
; THERE IS NO TRANSACTION WHERE
223 M M 1 995,000 0 0 1 995,000
ananna st $ $ $ SPEED AND ACCESSIBILITY MATTER MORE.
224 Kassandra Vitogiannis 1 $995,000 0 $0 1 $995,000
225 Eric Zingsheim 0 $0 1 $995,000 1 $995,000 I u n e rsta n ’
226 Blazena Bilic o $0 1 $995,000 1 $995,000 d I d l-
227 Elizabeth Caya 2 $995,000 0 $0 2 $995,000 a n e I Ve rl
228 Warren Davis 2 $634,000 1 $359,000 3 $993,000
229 Charles Gullett 1 $390,000 1 $600,000 2 $990,000 Attorney. Homeowner' Parent'
Bringing together the knowledge and expertise in the three
230 Wanda Austin-Wingood 1 $551,800 1 $421,250 2 $973,050 roles | embrace the most, | impart finesse and proficiency to
a fast-paced and challenging real estate market.
231 Yenni Solsol 1 $970,000 0 $0 1 $970,000
232 Erik Swanson 1 $970,000 0 $0 1 $970,000
smowery@mowerylaw.com
233 Jose Diaz 0 $0 1 $970,000 1 $970,000 (773) 279-9900 ‘VA
234 Ashley Kaehn 2 $950,000 0 $0 2 $950,000 MoweryLaw.com SHANE E. MOWERY
ATTORNEY AT LAW
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With THE BUTLER GROUP there's more
than just LUCK on your side. let us help you
finance the HOME of their DREAMS.

‘ EMMA
naghborhoodm BUTLER
GROUP

Yout Neighbohood Lends:

Emma Butler y

Sr. VP of Mortgage Lending
773.741.1094
teambutler@neighborhoodloans.com
www.ButlerGroupLoans.com
NMLS# 223759

2027 N Damen Ave Chicago, IL 60647 \,

WHO'S WHO

b Rk}

MNesghborhood Leans, 1333 Butterfield Rd. Sune 600 Downers-Growe, IL 60515 7.800. 2078535, Neighbornood Loans 15:an [linors, Wisconsin,
and California Residential Mortgage Licensee. Neighborhood Loans isan approved FHA Lender, Not an agency of the federal government. All
loans are subject to credit approval. Programs, rates, terms, and conditions are subject to change without notice. Other restrictions apply.

EGUAL HOUSING ‘ Licenged by the Califormia Departrment of Financial Protection and Inncvation under the Califormia Residential Mortgage Lending AcL License
LENDER | 41080118971

€

RANJHA

LAW GROUP

We never let a good deal

FLOAT AWAY.

Alex was pleasure to work with! He was
prompt, professional, and made himself
available to both me and my agent
when needed. This was our first
home-buying experience and | couldn’t
have had better representation.

>

-YAMEN A.

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take
your client on a stress-free journey to the closing table!

Let us be your EXECUTIVE LEGAL TEAM at your service (312) 890-2885

Real Estate | Estate Planning | Entity Formations ranjha@ranjhalaw.com @ www.ranjhalaw.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

EL S DEVONTAE
’ BROOKS

-
- MORTGAGE

gt i |
1

S LENDING

773-599-1332

DBROOKS@RATE.COM

1,000+

FAMILIES HELPED
SINCE 2018

A\
. ' [
NEW YEAR. NEW GOALS. 16 YEARS
SAME TRUSTED SERVICE SUNDERVRITNG
¢ FORYOUR PATHTOWARDS [ SORIGRATIRG

POWERED BY

De tae BEgoks NMLS ID: 1531190 i Rate
EauaL HouSING Operating as Guaranteed Rate, Incli :
LENDER Guaranteed Rate Inc. D/B/A Rate; NMLS #26 i




