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Wi l l i amgr iggsphotography .com

Wi l l i amGr iggsa r t@gmai l . com

YOUR ONE-STOP SHOP
for Residential & Commercial Listing Photos, Drone,

Video and Social Media Content

Next-Morning Delivery with a convenient 
Online Portal to manage scheduling and 

media for all of your listings.
CALL TO LEARN MORE!

 Call 224-848-0425 for a FREE Estimate! 

Licensed & Insured  •  We are Women Owned!

SPECIALIZING IN A
VARIETY OF ROOFS: 
•  TPO 
•  Shingle 
•  Metal 
•  Designer shingles
•  Davinci roof 
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BASEMENT WATERPROOFING 
& BASEMENT REPAIR
Basement Correctors
Andrew Ball
(423) 883-4521
BasementCorrectors.com

BOOKKEEPING
Lookout Bookkeeping, LLC
Melissa Guinn
(423) 497-4144

BRANDED CLOSING GIFTS
360 Business Growth
Anders Clarke
(423) 902-0103
www.360businessgrowth.com

BUILDER/CUSTOM HOMES
Greentech Homes
(423) 206-9738

BUILDER/DEVELOPER
A Perry Homes
(423) 299-5637

BUSINESS NETWORKING
Women’s Council of 
Realtors Chattanooga
(423) 756-0771 x380
www.wcr.org

CHIMNEY CLEANING / SERVICE
Chimney Tech
(423) 424-6218

CLOSING - TITLE & ESCROW
Bridge City Title
(423) 417-1344
bridgecitytitle.com

Burns, Henry & Kirksey, P.C.
(423) 339-0529
bhklegal.com/

Reli Title
(423) 826-4936
reli.us

CPA/TAX/ACCOUNTING
Baker Tilly
(615) 242-7351
www.bakertilly.com/page/
tennessee

FOUNDATION REPAIR
American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

FOUNDATION REPAIR 
AND ENGINEERING
Master Services
(423) 838-4188
masterservicestn.com

HOME INSPECTION
Lodestar Home Inspections
Steve Hicks
(423) 486-7347
lodestarhomeinspections.com

Pillar To Post Chattanooga 
- The Ken Fast Team
(423) 326-2008
chattanooga.pillartopost.com

Tri-State Property Inspections
Dan Lindeman
(423) 559-9495
tri-statepropertyinspections.com

HOME WARRANTY
Achosa Home Warranty
Emily Daniel
(615) 806-3456

INSURANCE
Goss Insurance Agency
Katelyn Helton
(423) 875-2500

MORTGAGE LENDER
Atlantic Bay Mortgage Group
Shain Davis
(423) 432-1185

Benchmark Home Loans
Casey Bryant
(423) 565-8830
www.caseybryantmortgage.com

Megan Stoker Loans
(423) 509-5021
meganstokerloans.com

Scenic City Mortgage
David Rawiszer
(423) 326-4855

The Byram Group at Cross 
Country Mortgage
Nate Byram
(423) 708-4108
hoo.be/nate_byram

The GW Team - 
FirstBank Mortgage
Gabe Whitmer
(423) 308-2207
FirstBankOnline.com

TVFCU
(423) 634-3537
www.tvfcu.com

MOVING & STORAGE
Boundless Moving and Storage
Matt Carlson
(423) 763-1000
www.boundlessmoving.com

MOVING SERVICES
Elite Moving
(423) 805-0826
myelitemove.com

PHOTOGRAPHY/REAL ESTATE
Creative Revolver
(615) 275-7739
www.creativerevolver.com

William Griggs Photography
(423) 760-9120
www.williamgriggs 
photography.com

PROPERTY MANAGEMENT
PMI Scenic City
Ian Pfeiffer
(423) 847-2080
www.pmisceniccity.rentals

RESIDENTIAL COMMUNITY 
HOME BUILDER
Empire Communities
(423) 460-9291
empirecommunities.com/
chattanooga

ROOFING/ RESTORATION
Jaco Contracting
(770) 385-5788
jacocontracting.com

Prestige Roofing, Inc
(224) 848-0425

Anders Clarke | 423.902.0103

GET
STARTED

TODAY

For Friends, 
Family, Clients,
& Employees:

Give gifts that last
FOREVER.

Chattanooga - 

There’s a new 

home warranty in 

town! Achosa 

lets homeowners 

work with any 

service provider, 

and pays them 

on the same day! 

We prioritize 

getting repairs 

done FAST! 

Emily
Daniel

615-806-3456
emilyd@achosahw.com

www.achosahw.com
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Call Steve at
(423) 486-7347

lodestarhomeinspections.com
steve@Lodestarhomeinspections.com

Licensed Drone Pilot
Radon Testing

Air Quality & Mold Testing

Leading the Way HomeLeading the Way Home

Meet
The

Team
Jeff White

Owner
901-509-5566

Ryan Dugger 
Photographer

615-275-7739
Creative Revolver Photography  

& Video Production

Anders Clarke 
Lead Writer
423-902-0103

360 Business Growth

Molly Cobane
Client Relations Specialist

William Griggs 
Photographer

William Griggs Photography

Ashley Streight 
Content Coordinator

Jess Harris
Photographer

Creative Revolver Photography  
& Video Production

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us on Facebook 
and Instagram so you 
can find out who is 
being featured, stay up 
to date on upcoming 
events and much more @
chattanoogarealproducers
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Once a year, we hit the reset button. 
Using MLS data from the previous 
year, we update the Chattanooga Real 
Producers Top 500—and with it comes 
a new class of professionals who are 
shaping the future of real estate in our 
city. To those of you cracking the Top 
500 for the very first time: welcome. 
That moment matters. It represents 
long hours, tough conversations, steady 
grit, and a business that’s gaining real 
traction. And to those who continue to 
show up year after year, consistently 
performing at a high level—thank 
you for setting the bar and continuing 
to raise it. Whether this is your 
debut or your encore, welcome and 
congratulations. You’ve earned your 
place here! 

Chattanooga Real Producers exists for 
one reason: to elevate the culture of 
real estate. We believe this industry 
is better when we know one another 
better—when relationships matter as 
much as results, when collaboration 
beats competition, and when success 
is something we celebrate together. 
Through our magazine, events, and 
community gatherings, we tell the stories 
behind the production, spotlight the 
people behind the numbers, and create 
space for meaningful connection among 
the top professionals in our market.

A key part of that ecosystem is our 
Preferred Partners. These businesses are 
more than advertisers—they are true 
partners in what we do. Each one has 
been carefully vetted and recommended 
by you, the top agents in Chattanooga. 
They show up at our events, invest in 

this community, and are here to support 
you and your business in meaningful, 
practical ways. We encourage you 
to get to know them, lean into those 
relationships, and view them as trusted 
resources as you continue to grow.

The Top 500 list isn’t about ego—it’s about 
excellence, leadership, and influence. 
It represents the agents others look to, 
learn from, and do business with. Our 
hope is that being part of Real Producers 
helps you grow not just your business, 
but your network, your perspective, and 
your impact in Chattanooga.

If you haven’t done so already, please 
take a moment to check out our 
Onboarding Landing Page. Here you can 
download your Top 300 badge, update 
your contact info, and let us know if you 
might be interested in being featured (at 
no cost to you). You will also find a link 
to all our Preferred Partners, so you can 
always have them at your fingertips. 

Welcome to the Chattanooga Real 
Producers Class of 2026. We’re honored 
to celebrate you—and excited for 
what’s ahead.

PUBLISHER’S NOTE

Your Trusted Partner in 
Comprehensive Property Inspections

Over 14 Years of
Experience

423-559-9495
tristatepropertyinspections@gmail.com

tri-statepropertyinspections.com

Dan Lindeman
Owner & 

General Manager

Residential &
Commercial Inspections

Advanced
Technology

Comprehensive
Services

Customer-Centric
Approach

Certified
Expertise

Radon Testing 

SCAN TO GO TO OUR 
AGENT ONBOARDING 

LANDING PAGE!

Welcome to the 
RP Class of 2026

Jeff White, 

Owner/Publisher
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bit.ly/LKTLead

Get Started

With Us!

You didn't start your 
business to be a 

bookkeeper. We did.

melissa@lktbook.com  |  423.497.4144
www.lktbook.com

• BASEMENT WATERPROOFING
• CRAWL SPACE ENCAPSULATION
• BASEMENT WALL STRAIGHTENING 
• FLOOR STRAIGHTENING

 I N  Y O U R  B A S E M E N T  A N D  C R A W L  S PA C E

water problemsWE SOLVE

Andrew
Ball 

423-883 4521 • Basementcorrectors@gmail.com • basementcorrectors.com • 37 Sawtooth Oak Trail Ringgold, GA 30736
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• Real Estate Management
• Joint Venture Management
• Joint Venture Formation
• Small Business Investment and Support

SECURING YOUR REAL ESTATE 
INVESTMENTS, ONE TITLE
AT A TIME. 
Two Convenient Locations: 

Downtown
1830 Washington St,
Chattanooga, TN 37408
423-417-1344
ordersdt@bridgecitytitle.com

East Brainerd
7158 Lee Highway
Chattanooga, TN 37421
423-417-1338
orderseb@bridgecitytitle.com 

www.bridgecitytitle.com

Tuesday, March 24,  
5:00 - 7:00 at the  
WXYZ Lounge at Aloft 
Hamilton Place. 

Join us as we raise a glass 
to the top 300 agents in our 
city and celebrate the grit, 
determination and success 
of this industry!

TOAST
TO THE

TOP C H A T T A N O O G A 
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S tarting a business 
is always a leap of 
faith. For people 

leaving behind a salary, 
the pressure to make it can 
be overwhelming at times. 
Despite those inevitable fears 
and struggles, many people 
find entrepreneurship is 
the place they find genuine 
happiness, purpose, and 
growth. Megan went through 
exactly those steps, and a 
year later she couldn’t be 
happier. In her case, she 
was called away from a 
Site Administrator role at a 
nuclear power plant with 
TVA. While she enjoyed the 
role, it wasn’t where she 
wanted to stay. She yearned 
for the opportunity to work 
with people and build real 
relationships through her 
work, and she decided on 
the mortgage industry. “I 
switched gears because it 
was no longer fulfilling,” she 
states. While she is thrilled 
with her decision now, it 
didn’t come easily.

Especially with a family to 
support, Megan had early 
fears of leaving her role. 
She knew she wanted a 
change, but jumping from 
a safety boat into open 
waters was a challenging 
decision. She spent several 

months praying about it, 
hoping to get clarity and 
confidence in her decision. 
“It was the biggest leap 
of faith I’ve ever made in 
my life,” she recalls. When 
she finally took the leap of 
faith, she was immediately 
met with challenges. 

In her first several months 
in lending, Megan had to put 
her head down and trust her 
process. She made countless 
calls, engaged with her 
community, and learned as 
much as she could. Despite 
that, she was left without 
much to show for it after 
several months. She started 
to have doubts, considering 
going into the job market 
again. However, she decided 
to commit and fully trust in 
God and herself. After seven 
long months, she had built a 
network and a small team of 
trusted professionals. Then 
the business started to come. 
She had to be patient, but the 
work she put in was finally 
bearing fruits and she was 
loving every minute of it. 

The career shift was 
primarily driven by her 
desire to have a greater 
impact on her community. 
Her previous role included 
mostly technical work, 

PARTNER SPOTLIGHT

Megan Brown
W I T H

BY ANDERS CLARKE 

PHOTOS BY WILLIAM GRIGGSLeaps, Loans, & a Whole Lot of Faith

R E S P O N S I V E  M O R T G A G E

M E E T
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and trust her clients have 
in her to do the right thing. 
“I believe in excellence, 
and I believe excellence 
can transcend into every 
area of life,” she says. She 
wants to take care of her 
clients in a very specific and 
intentional way. Because of 
this, sometimes she has to 
give up deals because she 
is unwilling to compromise 
her integrity. “I had to be 
okay with not winning every 
deal,” she claims. One word 
guides her work, both at the 
office and at home: honor. 
She believes honor is key to 
successful relationships and 
guiding character. 

Honor is a guiding tenet 
of her life. At home, she 
encourages her kids to 
honor each other with their 
actions, words, and thoughts. 
How they engage with each 
other and the world will 
guide them as they grow up 
and have a greater impact 
on their community and 
families. It also applies 
to her marriage and the 
relationship she fosters 
with her husband, Nicholas. 
Finally, it extends into her 
relationships with friends, 
family, clients, and team 
members. Her LO Assistant, 
Michelle, is a rockstar whom 
she is blessed to have on her 
team. Not only do they work 
well together and share a 
common mission, but they 
have also built a strong 

instructing employees on the 
organization’s workflows 
and procedures. While she 
had the opportunity to work 
alongside other people, 
relationships weren’t a key 
part of her daily role. When 
she was looking for a new 
opportunity, she identified 
the relationship-centered 
role all great lenders abide 

by. Aside from the lending 
process itself being a big 
deal for clients, it also 
offers mentorship and 
consultation that allows 
her to inspire confidence 
and relieve common fears 
that come with real estate 
transactions. “I just love 
learning about new people,” 
she shares. Her curiosity 

and compassion make 
working with her a pleasure.

In addition to her desire to 
serve people, she wants to 
do it well. “I want to be good 
and do good work, period,” 
she claims. Success for 
Megan doesn’t have anything 
to do with the numbers, 
but rather the happiness 

friendship and partnership 
in the process. 

Driven by her desire to do 
things right, Megan has 
grown into her new role. 
Coming into the industry in 
January of 2025, her first year 
was marked by growth, both 
personally and professionally. 
“I don’t have it all together, 
I’m ever-evolving,” she says. 
In her struggles, it allowed 
her to bolster her beliefs and 
prove her commitment to 
her ideals. It also sparked 
changes in her where 
they were needed. “What 
I’ve found is that God was 
carving out specific parts of 
my character that needed 
refining,” she admits. It was 
a learning process in more 
ways than one, and she is 
grateful for the growth she 
has experienced. Lifelong 
growth and learning is one 
way anyone can succeed. 

Megan has been blessed 
with lifelong influences that 
have driven her approach 
to business. She has been 
impacted by several people 
who embody “resilience, 
integrity, and quiet 
excellence.” Being a wife 
and mother of five amazing 
children has also taught 
her plenty. She adores her 
husband and family and 
spends as much free time as 
she can with them. To her is 
doesn’t much matter what 
they do as long as they do it 
together. However, spending 
time on the beach is a 
welcome change of scenery. 
Megan’s life is overflowing 
with gratitude for the 
opportunities and support 
system she has. Now that 
she is in a position she feels 
perfectly suited for, she can’t 
wait to see what the future 
will bring.

IT WAS THE 
BIGGEST LEAP OF 
FAITH I’VE EVER 
MADE IN MY LIFE.”
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Did you know, you can 
get free CE credits 

UPCOMING EVENTS:

For more information, contact Julie Prescott at 423-503-5331

March 4
Walden Club
Homebuilders Panel

April 1
Walden Club
CE with Foothills Title
1031 Exchanges

THANK YOU to our
Strategic Partners for 2026!
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Hustle, Heart, and a 
Signature Hat

BY ANDERS CLARKE 

PHOTOS BY WILLIAM GRIGGS

STAR ON THE RISE

Growing up, Carter faced his fair share of challenges. 
He worked hard to help out as much as he could with 
his family and got his first job on his 16th birthday. 
He started working at Sonic, enjoying his time serving 
people and building his communication skills. He also 
worked at Applebee’s and Belk while he was going 
through college. By the time he graduated, he was no 
stranger to hard work. During his time in college, he 
decided he wanted to pursue a career in real estate. He 
understood the value and importance of a house and the 
impact it can have on a family, as well as the opportunity 
it could provide for his own life and family. “I saw real 
estate as one of those jobs with no cap,” he states. He 
even bought his first house with his mother at 19 utilizing 
his savings and real estate knowledge. As he got started, 
he dove in headfirst and committed to learning as much 
as he could. 

Thanks to his experience in customer service and 
his love for people, Carter quickly adapted to the 
demands of real estate. While he attended college at 
Chattanooga State, he started learning the business 
and working on deals. He was a full-time student 
at the time while also working at Belk, but that 
didn’t slow him down. He would find any way to 
move forward, even exchanging donuts in class for 
contact info to expand his sphere. As he finished 
up his senior year, he graduated with a degree 
in entrepreneurship and made a good chunk of 
money on top of it. Now that he was out of school, he 
transitioned full-time to real estate and started seeing 
real results. 

During his first couple of years, Carter just focused 
on working hard. He would do whatever he needed 
to in order to represent his clients well and get deals 
closed. On many occasions, he handled small things 
himself, proving his willingness to do the things 
others wouldn’t. If there were financial roadblocks, 
he would find creative ways to push through without 
souring the deal. His tenacity pushed him through his 
first couple of years with several deals under his belt. 
However, his first big shift was finally implementing 
strong systems in his business.

By honing in on the way his business worked, he was 
able to improve on weak points and be more effective 
in his role. He learned from others and refined his 
own processes, making sure every step was covered 
and problems could be handled expediently. “My first 
two years I didn’t have systems,” he says, at least not 
compared to what he has now. Along with the new 
and improved systems, he saw a surge of business. 

Over the last two years, his business has doubled each 
year. Along with his growth, he was able to bring in 
hew agents he could coach and grow alongside. 

As one of his more recent steps, Carter invited a 
newer agent onto his team. He now works daily 
with George Armstrong, a motivated agent whom 
he is helping navigate the first couple of years as an 
agent. George had a previous decades-long career 
and is now applying his lifelong skills to real estate. 
“I’m really trying to invest more of my time in him,” 
he admits. He loves the opportunity to share his 
knowledge with someone with common values and a 
kindred mindset for growth and success. With George 
on his team, he is excited to build upon the strong 
foundation he has so far. 

Roberson
Carter

MEET
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Scan QC Code

423-708-4108

CrossCountry Mortgage, LLC I 36 E Main St, Suite 102 I Chattanooga, TN I 37408. Equal Housing Opportunity. All loans 
subject to underwriting approval. Certain restrictions apply. Call for details. NMLS2338543 NMLS3029 (www.nmlscon-

sumeraccess.org). Georgia Residential Mortgage Licensee. 

"If you aren't making any mistakes, it's 
a sure sign you're playing it too safe."

—John MaxwellFor Carter, relationships are what drives his business. 
Not only the people he works alongside, but the 
people at every stage of the process. He is committed 
to doing what’s best for those around him, even 
if it costs him time or money. “I’ll do whatever I 
need to do to get the deal closed,” he claims. He’s 
always focused on what his clients need and being 
proactive with issues that arise. However, he is also 
a realist when consulting with people. If he believes 
a deal isn’t right for someone, he will advise them 
accordingly. He’s even talked people out of buying 
or selling if he believes it will be a net loss for them. 
His deals are always built on honesty and integrity, 
building trust with people to give them confidence in 
his service. “I really try to connect with people,” he 
says. Inspiring confidence in a process often fraught 
with doubts is a blessing for the clients he serves. 
As a result, he has been able to create a life that is a 
blessing for himself as well.

Real estate is a vehicle for many people to create 
an uncommon lifestyle, and Carter plans to put 
as many miles on it as he can. His hard work and 
determination have already provided him many 
opportunities to experience life fully. He loves to travel 
and experience new places and finds enjoyment in 
the little things. He got engaged late last year and is on 
track to be married this fall. He appreciates the simple 
things too, like spending time with friends or family, 
playing with his dogs, and enjoying Chattanooga’s 
natural beauty. Currently living in Red Bank, he looks 
forward to all the opportunities ahead of him. 

The care and intentionality Carter brings to his 
relationships and business alike have allowed him to 
create something great. His personal success, growing 
team, and thriving relationships are all the result 
of his focus on the important things in life. He stays 
grounded in what matters in life, and his signature 
hat is a great reminder. Passed down from his great-
grandfather, a farmer from Cleveland, he wears it 
as an ode to his family legacy and the legacy he will 
build in his own right. One of his big real estate goals 
is to become the face of real estate in Red Bank. As 
his hometown, he has a special connection to the 
city, and I have no doubt he will one day succeed 
in his goal. As that day inevitably creeps closer, just 
remember: “Sell Smarter, Call Carter.”

“I’ll do whatever  
I need to do to get 
the deal closed.”
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FAQS

For those who may be new to Real Producers, or if you are  

just curious, here are some quick facts about Chattanooga  

Real Producers: 

The Heartbeat: We seek to elevate the culture of our local real 
estate community by INSPIRING us to KNOW ONE ANOTHER 
BETTER, creating stronger CONNECTIONS, more trusted 
relationships, and more repeat business for everyone involved. 

Distribution: This magazine is sent free of charge to the top 
300 agents in the greater Chattanooga area based on MLS 
productivity. Within this area, there are over 3,000 active 
agents, but everyone who receives this publication is part of an 
elite group. You are remarkable. Just to be in this group is truly 
a badge of honor!

Content: This is all about you, the Chattanooga real estate 
community. We do personal and unique stories on members 
of this community, giving you a platform to inspire others. Our 
goal is to go beyond the numbers and take a deep dive into the 
personal side of the industry, to inspire us to know one another 
better. It costs absolutely nothing for a real estate agent to be 
featured in the publication. But to be featured, an agent must 
be nominated by a peer or leader in the Chattanooga real estate 
community. We are always taking nominations and encourage 
you to nominate individuals who are making a huge impact on 
our local real estate market.

Our Partners: Anyone listed as a “preferred partner” in the 
front of the publication is a part of this community. They will 
have an ad in every issue, attend our events and be a part of 
our online community. We don’t just find these businesses off 
the street, nor do we work with all businesses that approach 
us. One or many of you have recommended every single 
preferred partner you see in this publication. We do not meet 
with businesses until they are vetted by one of the agents in our 
community and receive a “stamp of approval.” If you are looking 
to add to your arsenal of incredible vendors, look no further.

Networking Events: Along with the monthly publication, we 
host various social networking events where top agents, along 
with our top preferred partners, get together at reputable 
local venues to rub elbows, mastermind, have a good time 
and strengthen our greater Chattanooga community. We 
communicate information about the events through the 
publication, texts, emails and social media.

Connecting. Elevating. Inspiring.

How does 
Chattanooga Real 
Producers work?

Nominate Your Favorite Agent: We are always accepting 
nominations for feature stories! If you know a colleague who 
is absolutely on fire and deserving of celebration, we would 
love to feature them in an upcoming edition of Chattanooga 
Real Producers magazine! Categories may 
include Top Producer, Rising Star, Team 
Leader, Broker, Making a Difference, 
REALTOR® on Fire, etc. To nominate a fellow 
REALTOR®, simply scan this QR code and 
follow the prompts. We look forward to 
receiving your nominations!

Recommend Your Favorite Vendor: What makes our 
preferred partners different than any other “vendors list” 
is that we only partner with businesses that have been 
vetted and recommended by top agents. In other words, 
our preferred partners are trusted businesses that can be 
considered the best in their particular industry. Don’t see your 
favorite on our list? We would love your recommendations! 
Scan this QR code and recommend your 
favorite affiliate business and be sure to state 
what you love about them! We look forward 
to receiving your recommendations!

Jeff White
Owner/Publisher
Chattanooga Real Producers 
Jeff.White@RealProducersMag.com

Your Trusted
Mortgage Advisor

MEGAN
STOKER

MORTGAGE BROKER 
NMLS: 2667222

MeganStokerLoans.com
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We guarantee fast turnaround times to get jobs scheduled and completed 
Free inspections & reports to agents • No job is too big or too small • 10+ years in business

Got a Roof  Leak? Uh Oh...Better Call JACO!

Landon Harper 
423-762-5065

Lharper@jacocontracting.net

RESIDENTIAL & COMMERCIAL

Insurance 
Claim 

Specialist
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Lora experienced a difficult 
market early on. She had 
to work for every listing, 
be creative and confident, 
even when the market was 
a struggle. It allowed her to 
hone her problem-solving 
skills and serve at the 
highest level. As the market 
improved over the years, her 
business continued to grow. 
The next step was inviting 
her son, Nelson, to join her 
as a team. 

Nelson knew he wanted to 
do real estate and joined 
right out of high school in 
2018. He had grown up 
watching his mother utilize 
the benefits of real estate to 
make money while serving 
others and still making time 
for him in school. He wanted 
that same opportunity with 
his own family one day, so 
it was an easy call. “I always 
kind of knew I wanted that 
freedom,” he recalls. It was a 
challenging time to start, but 
Lora mentored and coached 
him through the process, 
teaching him everything 
she could and encouraging 
him when things didn’t go 
well. Now 8 years in, Nelson 
is equipped to handle any 
problems that arise, allowing 
him to be a perfect partner 
for his mother. 

Working together has been 
a blessing to both Lora 
and Nelson. As a parent, 
she has the opportunity to 
watch her son grow and 
learn while making his 
own impact. Nelson has 
the opportunity to join his 
mother in a business that 
perfectly fits his own goals 
as he has become a parent 
himself. “Everything we do 
is based on faith, family, and 
service,” Lora emphasizes. 

Built on Faith, 
Fueled by Family, 

Sold with Heart

M E E T

BY ANDERS CLARKE 

PHOTOS BY 

CREATIVE REVOLVER

COVER STORY

Real estate can be 
hard to manage for 
a solo agent. But 

finding the right partner to 
work with can be a challenge 
in itself. Picking the right 
agent who shares your goals, 
ideals, and approach to real 
estate is key to keeping the 
experience consistent. Not to 
mention trusting someone to 
handle things when you’re 
pulled away can be scary, 
especially with your income 
or reputation on the line. The 
easiest way to pick a partner 
is just to raise one. At least 
that’s what Lora did.

While Lora got licensed 
in April of 2008, her work 
ethic and people skills were 
developed years before. 
Growing up in Higdon, 
Alabama, she learned the 
value of community and 
integrity. Her first job was 
helping her family in their 
leather stirrup business. It 
gave her the first glimpse 
into entrepreneurship 
and taught her some basic 
business skills. She went on 
to work at the USPS before 
deciding to try out real estate 
after several people told her 
to give it a shot.

The market in 2008 gave 
Lora a crash course in real 
estate resilience. Starting 
with Foxfire Realty, she got 
her broker’s license several 
years later and merged 
firms with Careyee Bell to 
create BELLORA. In 2022, 
they decided to affiliate 
with Century 21 in late 
2022. During that time, 

P O O R E&Lora     Nelson
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The transition almost 
immediately had a positive 
impact on their business, 
and they have cherished 
the opportunity to learn 
from and support each 
other in business as they 
navigate their respective 
lives. “It has boomed since 
we came together as a 
mother-son duo,” they admit. 
Their goals for business, 
personalities, and methods 
all align perfectly. Sometimes 
working with family can be 
a challenge, but for Lora and 
Nelson, it makes it a breeze. 

Every good partnership 
brings different perspectives 
and abilities. Lora has 

18 years of experience 
in multiple markets. Her 
experience is something 
that gives her insight and 
perspective and allows her 
to navigate transactions 
to her client’s benefit. She 
combines patience with 
forward-thinking strategy 
to find the right cadence for 
each client. Nelson brings 
a fresh perspective as a 
younger agent and a knack 
for marketing and driving 
business. He loves working 
with land, in large part due 
to his outside hobbies, and 
finds joy in working with 
first-time buyers, especially. 
“Building this alongside my 
son Nelson has been one of 

the greatest blessings of my 
career,” Lora states.

The parts they share are 
their faith and emphasis 
on integrity. “People aren’t 
transactions to me,” Lora 
says, “The deals will come, 
but your reputation is what 
lasts.” Nelson aligns with 
her entirely, and together 
they share that relationship-
first approach. They also 
trust that the right deals will 
come their way, and the ones 
that are not a good fit will 
find their way to another 
agent. Sometimes knowing 
when to pass a client off is 
a blessing to the REALTOR® 
and the client. Because of 

their shared values and 
trust, they can trust each 
other to handle business 
when the other steps away, 
knowing their clients will be 
taken care of. Each deal they 
handle is met with grace and 
gratitude, giving clients a 
comforting experience. 

Their partnership is defined 
by the relationships they 
build. Their legacy will live 
on well after they retire 
from real estate with many 
happy clients and friends. 
Together they strive to meet 
each clients individual needs 
while building meaningful 

transaction of her career 
to that point. Her love for 
people was evident by the 
trust and respect of her late 
friend, and she approaches 
each client she serves the 
same way.

As a family team, they 
understand the importance 
of the relationships they 
are born with and those 
they choose. While not in 
the office, Lora and Nelson 
spend most of their time 
with family. Lora loves to 
spend time with her two 
children, Nady and Nyle, 
her grandchild, and her 
husband, Tim. She is very 
involved in her church 

family as well, serving on 
the worship team. With his 
wife Heather, Nelson has 
one son and another on the 
way. When he finds time, 
Nelson enjoys the outdoors 
and hunting, finding every 
chance he can to spend some 
time in God’s creation. They 
also operate an Australian 
Shepherd farm on 90 acres 
called Willow Oak Aussies. 
They share pride in their 
success together, but it 
has nothing to do with 
money and everything to 
do with people. Knowing 
their priorities are in 
order, they look forward 
to serving local families 
for many years to come. 

and lasting relationships. 
Lora recalls one such client, 
a dear friend of hers who 
supported her during the 
early days of her real estate 
career. Lora would sell land 
for her while she encouraged 
Lora to keep working hard 
and doing the right thing. 
In 2022, her friend was 
diagnosed with cancer and 
passed away a month later. 
She requested Lora sing at 
her funeral, an experience 
which Lora treasures. She 
entrusted Lora to sell her 
farm after her passing as 
well, leading to the most 
emotional and largest 

 “Everything we do is based on 
faith, family, and service.”

“The deals will come, but your 
reputation is what lasts.” 
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423-414-4664 | chimneysweeptech@gmail.com

Your Local Chimney Tech

SAFETY INSPECTION

CHIMNEY SWEEPS

DRYER VENT CLEANING

STOVE INSTALLATION 

SYSTEM REPAIRS

GAS SYSTEM MAINTENANCE 

RICHARD BYBEE SCAN FOR
INFORMATION
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The house is down to its bones.

Exposed studs frame the light. Sawdust hangs in the air. The 
floors are stripped bare. Most people would walk in, feel 
overwhelmed, and walk right back out.

Wendy Merritt steps in.

Where others see damage, she sees possibility. Where others 
see uncertainty, she sees structure. Rebuilding doesn’t 
intimidate her. It motivates her.

That instinct — to move toward what needs work instead of 
away from it — has shaped far more than the 15 homes she has 
flipped since 2020. It has shaped her life.

Today, Wendy is a trusted Chattanooga real estate professional 
with Keller Williams Greater Chattanooga, closing 35 to 40 
transactions a year with consistency and care. While she has 
built a strong reputation as an investor and renovator, Wendy 
works with anyone looking to buy or sell their home — first-
time buyers, families upsizing, downsizing sellers, and fellow 
investors alike. Many of her clients become repeat clients, a 
reflection of the trust she builds and the steadiness she brings 
to every transaction.

Long before contracts and closing tables, her foundation was 
being poured somewhere else.

Originally from Rock Spring, Georgia, Wendy’s early adulthood 
took a decisive turn when her uncle, a military recruiter, 
encouraged her to enlist. She joined the U.S. Army, serving in 
the medical field as 82nd Airborne unit stationed at Fort Bragg.

The military has a way of clarifying who you are. It teaches 
discipline. Responsibility. Follow-through. It teaches you to stay 
steady when things feel uncertain — and to finish what you start.

Those lessons became anchors later.

After her service, Wendy moved to Savannah, Georgia, where she 
built a life that included marriage, motherhood, and nearly 15 
years in one community. It was a full season — stable and rooted.

And then it shifted.

Following a divorce, Wendy returned home to Rock Spring. It 
wasn’t the path she had pictured — but it was the one in front 
of her.

AGENT ON FIRE

“There was a season where I had to figure out who I was 
again,” Wendy says. “You don’t always choose to rebuild — 
sometimes you just decide you’re going to do it anyway.”
Starting over required more than emotional resilience. It 
required action. Stability. Independence. A way forward.
A friend suggested real estate.

At the same time, Wendy found herself drawn to distressed 
properties — the kind most buyers overlook. Houses with 
heavy repairs and unknowns behind the walls. Where others 
saw risk, she saw potential.

Her first flip came just before the uncertainty of the COVID-19 
pandemic. It wasn’t the easiest time to enter the market, but 
Wendy wasn’t looking for easy. She was building something 
new.

She didn’t outsource the learning curve. She immersed herself 
in it — purchasing, managing renovations, selecting finishes, 
staging, and selling. She doesn’t hold a general contractor’s 
license, yet she oversees every project personally.

And she does it deliberately.

Meet

Merritt
Wendy

Rebuilding What Matters
BY JEFF WHITE 

PHOTOS BY WILLIAM GRIGGS
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“I focus on one house at a time,” Wendy says. “That way, I know 
it’s done right.”

In a business culture that celebrates speed and scale, Wendy 
has chosen precision. Rebuilding takes patience. It requires 
attention to detail and a willingness to endure the middle 
— the stage where progress feels slow and outcomes aren’t 
guaranteed.

That middle is where most people quit.

“The middle is always the hardest,” Wendy says. “But if the bones 
are good, you can fix the rest. You just have to stay with it.”

Since 2020, she has flipped approximately 15 homes while 
simultaneously building a thriving real estate business serving 
buyers and sellers across the Chattanooga area. Much of 
her client base includes individuals and families navigating 
important transitions — first homes, relocations, life changes, 
and fresh starts.

Wendy understands what it means to need a new beginning. 
She approaches clients not as transactions, but as building 
relationships at meaningful crossroads.

One sale in Fort Oglethorpe captured that perfectly.
After renovating the property, Wendy received multiple offers, 
including a strong cash bid. It would have been the simplest 
option. But another offer came from a hardworking woman 
who planned to live in the home herself.

Wendy chose her.

“I wanted to give her a house,” Wendy says.
It wasn’t about maximizing margin. It was about restoring 
stability.

“At the end of the day, it’s not just a deal,” she adds. “It’s 
someone’s life. If I can help someone get into a home they’re 
proud of, that matters more to me than anything.”

That perspective defines her business — whether she’s advising 
a seller preparing to list, guiding a first-time buyer through 
inspections, or managing a renovation from start to finish. She 
is known for sharing contractor contacts, offering guidance to 
fellow agents, and showing up reliably. There’s no ego in her 
approach — just steadiness.

Outside of work, her greatest pride is her family. She is the 
mother of an 18-year-old daughter and deeply involved 
in her niece’s life as well. Hiking trips, shopping days, nail 
appointments, visits to Nashville and Opryland — these are 
priorities, not afterthoughts.

Rebuilding isn’t only about recovery. It’s about what you model 
for the next generation.

Her daughter has watched her step into uncertainty and build 
anyway. She has seen grit without bitterness. Strength without 
hardness.

“I’ve learned that almost anything can be rebuilt,” Wendy says. 
“A house. A career. Even your confidence. You just have to be 
willing to start.”

There’s something fitting about the way Wendy works.

She walks into homes stripped to their structure and 
imagines what they can become. She walks alongside clients 
in transitional seasons and helps them see possibility. She 
has walked through her own unfinished chapters and built 
something stronger on the other side.

Some people avoid houses that need rebuilding.

Wendy builds her life around them.

And when the foundation is strong, rebuilding isn’t something 
to fear.

It’s something to lead.

REAL PRODUCERS PROUDLY SUPPORTS THESE IMPACT MAKERS

n2gives.com

With the help of our sponsors, this magazine supports organizations 

FIGHTING HUMAN
TRAFFICKING WORLDWIDE.

FLIPPING THROUGH THESE PAGES

SAVES LIVES.
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How to Thank 
our Preferred 

Partners

Chattanooga Real Producers magazine and events 
are made possible by the generosity of our amazing 
partners. They are more than simply advertisers. 
These are businesses that have been vetted and have 
come highly recommended by other top agents in our 
city. They are an invaluable resource to you, and we 
encourage you to thank them in the following ways:

Hey, REALTORS®!

1. Follow them on social media and share 
their page with your friends, family 
and clients!

Reach out to them personally and 
thank them for partnering with 
Chattanooga Real Producers!

Add them to your personal list 
of preferred vendors and call 
them first when you need the 
services they can provide!

Invite them to coffee or dinner 
and invite some other REALTORS® 
to join you! Relationships are 
the root of good business!

Share their information with newer 
agents and give them an opportunity to 
help them succeed in this industry.

2.

3.

4.

5.
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 Call today to find out why we are the 
premier moving company in the 

Chattanooga area!

423-763-1000

Our Culture of Service means we take care of 
our customers and their belongings.

Veteran Owned, Family Run, 
Local Small Business

LOCAL ∙ LONG DISTANCE ∙ RESIDENTIAL ∙ COMMERCIAL ∙ SENIOR MOVING

We Also Offer 24/7 Climate-Controlled Self Storage Units of All Sizes!

Special Thanks 
to Burns, Henry & 

Kirksey, PC for hosting 
our February Magazine 

Release Party

Congratulations 
To Our 

FEBRUARY 
FEATURES!



9151 Currency St.
Irving, TX 75063


