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Your clients
will love
living here!

A new community
Is coming soon
to Caldwell.

Don't let your clients miss this great opportunity to own
a brand-new home designed to fit their life and budget
in a location they'll love. Now is the perfect time to join
our interest list. Encourage your clients to add their
names, so everyone can keep an eye on their inbox

for important updates!

The Charles in Caldwell
From the mid $300s
e 1-and 2-story, 1,478-2,892 sq. ft., 3-5 bdrms., 2-3 baths

e Community park with tot lot and walking paths

e Walking distance to Central Canyon Elementary School
¢ NearI-84, downtown Boise and Boise Airport

e Minutes to shopping, dining

and entertainment

Klamath Falls St. and Lake Ave.
Caldwell, ID 83607
208-617-2785

Scan the QR code for more details.

888-KB-HOMES | kbhome.com

Broker Cooperation Welcome. ©2026 KB Home (KBH). Payment of Broker Co-op requires broker or agent to: (1) comply with the KB® Broker Registration and Commission Agreement (“Broker
Co-op”), (2) either accompany client at first visit or register client with a KB Home representative of the community over the phone prior to first visit to community, (3) confirm that a Written
Buyer-broker Agreement ("WBA") has been signed and share commission details with KB sales representative at first visit or phone registration, and (4) submit a signed WBA that predates
the buyer’s purchase agreement at time of sales contract. Seller is not responsible for any commissions in WBA that are higher than KB's Broker Co-op. Placement on interest list does not
guarantee qualification for a loan, lot location or purchase of a KB home. Plans, pricing, financing, terms, availability and specifications subject to change/prior sale without notice and may vary
by neighborhood, lot location and home series. Buyer responsible for all taxes, insurance and other fees. Sq. footage is approximate. HOA applies. Photos may depict

upgraded landscaping/options and display decorator items/furnishings not available for purchase, and may not represent lowest-priced homes. See sales counselor for e
details. RCE-57759 BOI-1398251 S

Residential:

Marty and Michelle
Short, Owners

Commercial:

Multi-Family Ground-Up
Custom Homes Construction
Spec Tenant Improvements
RE 10 Increase Rental Value
Maximized Listings i Ground-Up Remodels

Custom Home Construction | Designer Collaboration Included | Quality Builds That Sell Themselves

Call 208-371-8984 | @) solidgoldilc
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From Castle & Cooke Mortgage
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6 Preferred Pa rtners License: ID# MBL-_4885 | This is not a commitment to_make a loan. Not all who apply will qual_if_y. Loans are subje_ct to borrow_er and property guoliﬁcotipns.
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2 8 Home Enhancement Co
Spencer Bingham
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Branch Manager | NMLS ID #37810
sboyle@castlecookemortgage.com

FREEONE YEAR

INTEREST RATE BUYDOWN

Waiting for the perfect time to buy can backfire!
Contact me today for a SMOOTH START to homeownership!

SUZI BOYLE | 208-859-3303

“H NMLS #1251 | castlecookemortgage.com | Equal Housing Lender | 512 North 13th Street, Boise, ID 83702 | LO State License: ID# MLO-10267 | Corporate State
Castle & Cooke

Scan here
to apply!
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Cover Story: Jeff Wills

If you are interested in contributing or nominating
Agents for certain stories, please email us at tim.ganley@

realproducersmag.com

Kayla Frerking
Vice President, Western USA

3 Leader1031

Navigate Complex 1031
Exchanges with Expert Guidance

Your trusted partner for achieving all your
real estate investment goals!

A, (208) 866-3348
il FaylaFrerking@Leader1031.com
@r www.Leaderi031.com
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LEVATES YOURLISTING

Vacant & Occupied Home Staging
Design Refresh for Listings
Where Style Meets Functionality - We Stage To Sell!

208-996-3535 | info@studio3staging.com
LET'S ELEVATE YOUR NEXT LISTING — CALL US TODAY!

Home. Renters.
Auto. Life. Business.
And more.

G goo sehead' %

SPENCER TYLER AGENCY GET YOUR
. . UOTE
Candid Advice Q

We offer straightforward, unbiased advice.
Unrivaled Choice - We find and compare coverage
and cost for over 20 top insurance companies.

Concierge Service - We work for you and are your
go-to-source for customized coverage.

Spencer Tyler
(208) 906-3116

spencer.tyler@goosehead.com

Licensed in ID, CA, OR and AZ
License #17889692 / OK80877

goosehead.com/agents/id/meridian/spencer-tyler
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Preferred Partners = DON'T GET CAUGHT TALKING

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
Leader 1031
Kayla Frerking
(760) 622-7716

ATTORNEY - ESTATE
PLANNING, PROBATE
Andrew Johnson
Attorney at Law, PLLC
(208) 586-3266

BUILDER

Core Building Co
BreeAnn Rodriguez
(208) 369-3669

KB Homes
Dustin McGaughy
(208) 617-2785

CLOSING GIFTS
Gifts With an Edge
Tara Michielli
(509) 701-2130

Olive and Vyne
Cheryl Jensen
(208) 939-6775

COACHING

Roxy Feller Mindset and
Confidence Life Coach
(208) 713-2949

CUSTOM CONTRACTOR
Solid Gold LLC

Marty Short

(208) 371-8984

FLOORING - HARDWOOD
Phillips Hardwood

Dan Phillips

(208) 608-1228

HEATING & AIR

D&A Heating and Cooling
Carter Baker

(208) 455-5158
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HOME BUYER
Green Pine Homes
Chris Wolford
(208) 316-3534

HOME INSPECTION
Lawford Home Inspections
Jack Lawford

(208) 861-5057

Presidential Inspections
Craig Burden
(208) 573-5300

HOME RENOVATIONS
Home Enhancement Co
Spencer Bingham

(208) 282-2792

HOME STAGING /

INTERIOR DESIGN

Studio 3 Staging and Design
Jed Olmstead

(208) 996-3535

HOME WARRANTY
Innovate Home Warranty
Summer Sweaney

(208) 514-6894

INSURANCE BROKER
Goosehead Insurance
Spencer Tyler
(949) 377-1073

LANDSCAPE CURBING
Border Magic
(986) 213-5767

LANDSCAPE LIGHTING
Treasure Valley
Lighting & Display
Jeremey Ferchau

(208) 440-1730

MORTGAGE / LENDER

Castle & Cooke Mortgage LLC
Suzi Boyle

(208) 859-3303

Fairway Mortgage
Sergio Szyrko
(208) 841-3751

New American Funding
Norm Blaskoski
(916) 220-6614

PrimeLending
Chris Nelson-Orcutt
(425) 327-0202

Synergy One Lending
Bryson Smith
(541) 519-1577

The Morrell Team Powered
by JMJ Financial

Matt Morrell

(208) 957-3245

MOVE IN/MOVE OUT AND
CONCIERGE SERVICES
Tidy Style

Heather Bifulco

(208) 576-4925

MOVING / STORAGE
Better Route Moving
and Storage

Eric Lopez

(208) 402-5356

MOVING SERVICES
Vantage Moving Solutions
Brent Caito

(208) 740-1291

PHOTOGRAPHY

Cy Gilbert Photography
Cy Gilbert

(208) 353-6300

Jordan Mikal International
Real Estate
(208) 761-7298

Lux Real Estate Media
Garret Leo
(208) 912-4984

PLUMBING
CrossFlow Plumbing
Christopher Ponce
(208) 559-3321

PROPERTY MANAGEMENT
Established Property
Management

Grant Blanchard

(208) 408-1101

RE TRANSACTION
COORDINATOR
The Harmony Group
Laura Ferguson
(208) 261-1062

ROOFING

Central Valley Roofing
Gabriel Johanson
(208) 629-6409

TITLE COMPANY
Pioneer Title Company
Rob Mykleburst

(208) 377-2700

Venture Title & Escrow
Scott Ryan
(208) 515-7740

VIDEOGRAPHY/
PHOTOGRAPHY
Tactical Studio
Tom Chlebowski
(208) 609-3663

WEALTH MANAGEMENT
New York Life Insurance
Company

Zoe Larsen

(509) 608-0473

WINDOW TINTING

Idaho Window Tinting Inc
Darran Crager

(208) 442-5501

e

SUMMER SWEANEY

208.957.1768

T0 A ROBOT...

~ At Innovate Home Warranty,
a human always answers
the phone.

GIVE US A CALL!

innovate

HOME WARRANTY

www.innovatehomewarranty.com
summer@innovatehomewarranty.com




Meet

The ;
Team ¥

Tim Ganley Cy Gilbert Garret Leo
Publisher/Owner Photographer Photographer

Syringa Media Co Lux Real Estate Media

Dan Allsup Nick Ingrisani
Ad & Content Manager Writer

Jordan Mikal Reich
Photographer

Jordan Mikal International Real Estate

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the magazine are

not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be

@ DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
held liable or responsible for business practices of these companies.

Proudly Serving the
Treasure Valley

www.teamcno.co

From Tax RefunZI to--S'inar't-I-fl-orﬁe Fmancing

Turn this year's return into a long-term investment in
homeownership.

Megan McKinzie

Assoc. Loan Originator | NMLS 2539445

Chris Nelson-Orcutt

Sr. Loan Originator | NMLS 34404

t, (425)315-2689 R, (425)327-0202
¥ megan.mckinzie@primelending.com ¥ cnelson@primelending.com

PrimeLendingm

16132 Smokey Point Blvd, Marysville, WA 98271
@ All loans subject to credit approval. Rates and fees subject to change. ©2026 PrimelLending, a PlainsCapital Company (PrimeLending).

1 (NMLS: 13649) Equal Housing Lender. PrimeLending is a wholly owned subsidiary of a state-chartered bank and is an exempt lender in ID.
# V010918. PrimeLending WA consumer lender lic no. CL-13649. For licensing information, go to: www.nmlsconsumeraccess.org. v111723.
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FAIRWAY®

ZJHOME

KNSR MORTGAGE

THE _—
SZYRKOQ TEAM

L o
TOP DRIGINATOR |
. "'.I' I

T 2 gy

Need aLocal Lender
You Can Trust?

I’'m Here for Your Clients.

Quick turn times

Thorough preapproval reviews up front
Weekly loan updates for you and your clients

Support for first-time buyers, VA, FHA, and more
Hablo Espanol

SergioSzyrko 908 .841.3751

BRANCH MANAGER 3597 E. Monarch Sky Lane Suite 240, Office 209 « Meridian, ID 83646 @

Copyright©2025 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter into
an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Other
restrictions and limitations may apply. Equal Housing Opportunity. Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage
Lending Act, License No 41DBO-78367. Licensed by the Department of Financial Protection and Innovation under the California Financing Law, NMLS #2289. Loans made or arranged

i d

pursuant to a California Residential Mortgage Lending Act License. Licensed Nevada Mortgage Lender.



PUBLISHER’S NOTE

BY THE NUMBERS = WHAT DOES |T MEAN BY TIM GANLEY

T his is always one of my favorite
times of year because we
welcome the new class of 2026.

If this is your first publication you are
receiving, congratulations! If you are
returning, welcome back. Throughout
this next year you will read stories of
your peers, gain insight to who they
truly are, not just what they do. Stories of
some of the best vendors in the Treasure
Valley, and be invited to exclusive
networking events each quarter. Let’s all
grow together through loving on each
other, and growing in our relationships.

As Iwelcome the class of 2026 I always
find the data fascinating, how it is
dynamic, shifting year to year and

what it truly means. Now I am going to
completely out myself, and I used the help
of Al to analyze it and would like to share
what By The Numbers really means:

From 2025 to 2026, production among the
Top 500 agents showed clear and consistent
growth. Total Top 500 production increased

~Tanll, __
i F‘,_’i /r_ﬁﬂ#,- i}}aw

[ our- gpporgors

L

10 - March 2026

&

from approximately $7.59 billion to $8.35
billion, representing a 10.1% year-over-year
increase. This growth reflects continued
momentum among high-performing agents
operating at scale.

At the individual level, performance gains
remained steady across the group. Average
production per Top 500 agent rose from
approximately $15.1 million to $16.2
million, an increase of 7.3%. Transaction
activity also increased meaningfully. Total
transactions among the Top 500 grew

by 12.8% year over year, with average
transactions per agent rising from roughly
24.0 to 26.4, a 10% increase. These figures
suggest that many agents were not only
benefiting from market conditions, but
actively increasing deal volume.

The data also highlights notable
movement within the Top 500 itself.
Approximately 39% of agents appearing
on the 2026 list were not present in 2025,
reinforcing that inclusion is not static and
must be earned annually. While a strong

RP REAL PRODUCERS.

THURSDAY | MARCH 26TH | 1:00 - 3:00 PM

BY THE
NUMBERS

core of agents continues to perform at a
high level year after year, new names are
consistently breaking into the group.

Taken together, the numbers point to
disciplined businesses built on consistency,
systems, and execution within a
competitive environment.

HERE'S WHAT THE TOP 500 AGENTS IN
TREASURE VALLEY SOLD IN 2025...

*These numbers are based on IMLS data
and analysis and should be viewed as
directional rather than definitive, as not
all transactions are captured.

When Ilook at this data, what stands

out to me isn’t just production. IT’S

THE PEOPLE. The trust that is built, the
relationships formed, the time given back
and poured into this community. YOU are
the people. Welcome, be proud, and let’s
all have a great 2026!

$8.4 Billion

TOTAL TRANSACTION VOLUME

Join us March 26th for our First Boise
Real Producers Event ‘Toast To The Top
500’ of the year! Scan the QR Code to
sign up. See you in March!

13,609

TOTAL TRANSACTIONS

$16.5 Million

AVERAGE SALES VOLUME
PER AGENT

THE RIVER CLUB. 6515 W STATE ST, GARDEN CITY, ID 83714

L

MORRELL

TEAM

e

POWERED

BY

JMJ FINANCIAL

26.5

AVERAGE TRANSACTIONS
\Y] PER AGENT

|



newamerican P roud Partner of the BCA NORM BLASKOSKI
FUND of Southwestern Idaho Al (916) 220-6614

Normsloans@nafinc.com

Your Local Builder
Lender Experts it ) Gon) vazz010

. Tina.Magro@nafinc.com
At the NAF Eagle Office, we're here to make
homeownership dreams come true with a CODY RIGGS

variety of tailored loan options: - (208) 576-9080
' Cody.Riggs@Nafinc.com

) PioneerTitleCo.

GOINGE BEYOND

We’re an Idaho Original.

There’s locally owned... and then there’s Pioneer Title Co. You can
venture to guess, but the facts don't lie: we've been ldaho’s ORIGINAL
locally owned and operated title company since 1949.

v/ CONVENTIONAL +/ FHA v/ VA

ANNA SORRELLS
(208) 890-8289
Anna.Sorrells@nafinc.com

v NAF ADVANTAGE »/ CONSTRUCTION /" HELOC

v RENOVATION v/ NAF CASH v/ JUMBO

s Pl SHAYLA HARLESS
Contact us Today! a8 &), (310)622-7678

Shayla.Harless@nafinc.com

For 75 years, we've been Going Beyond for Idaho and we’re just

getting started.
MICHELLE BERKOV

(208) 353-9929
Michelle.Berkov@nafinc.com

Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and
conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. 74 ROSS HUFFMAN
Rates and terms are subject to change without notice. All mortgage loan products are subject to credit » (408) 960-5323
and property approval. © New American Funding, LLC. NMLS #6606. nmisconsumeraccess.org. A

Ross.Huff finc.
Corporate office 14511 Myford Rd., te 100, Tustin, CA92780. Phone: (800) 450-2010. oss.Huffman@nafinc.com

==

let’sh elp*you rn ew omEswner Smarter Management, Stronger Returns Trusts, Wills, POA, & Probate

A Smart Investment Needs a Smart Partner.

ANDREW
]OH NSON
Whether you want to add a new home to your Trust,
t h d 2 ;;&"‘ i update your estate plan, or learn more about estate
Wi awar FF:;Eal::-:;?;;yﬂun planning, Andrew Johnson and his team are here to help.
Talalla estimates -"_:Z ; Your clients trust you—we help you keep that trust by .
%% g Kiep Vour mulch : = managing their properties like an investment, not just a They handle Trusts, Wills, Powers of Attorney, Estate
X 2 ; rental. From maximizing ROI to hassle-free management, Administration, and Probate—often providing court
hotos oanamee s~ handle it all whil f | P
P Customizable styles ¢ we handle it all while you focus on sales. documents within a month and, when applicable,
& colors arranging fees to be paid from closing costs
f ESNEED PEHTY Keep your transaction moving smoothly.
/ ?/ beit, A@E MENT
PHOTOGRARKY . AR M Andrew Johnson
Jodt. ril e ey L el B ! ‘ Attorney at Law, PLLC
. _~" Scanthe QR code to - ’
Headshots C)’ Gilbert (8% schedule your FREE |4 : p : GRANT BLANGHARD, OWNER
3 :' : \ p o VETERAN OWNED, LOCALLY OPERATED. O (208) 586-3266
Real Estate Photography (208) 353-6300 A bl - 1151 E Iron Eagle #108 | Eagle, ID 83616 drewioh 1
Business & Lifestyle Portraits cy@cygilbert.com : L establishedpm.com | (208) 418-9441 andrewjohnson.law
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COACHES CORNER

March
Madness:

Winning the Mental Game
of Real Estate

BY ROXY FELLER

very March, the world becomes

obsessed with brackets, buzzer-

beaters, and Cinderella stories.
March Madness isn’t just about
basketball, it’s about momentum,
resilience, strategy, and belief. And
honestly? That makes it the perfect
metaphor for real estate.

As a life coach, I work with high-
performers across many industries, and
real estate agents remind me most of
elite athletes. The hours are long. The
pressure is high. The wins are euphoric.
The losses can feel personal. And just
like March Madness, no season ever
goes exactly as planned.

So let’s talk about how to win the mental
championship this spring.

Round One: Master the Bracket in
Your Mind

In basketball, teams obsess over
brackets, who they’ll face, what could
go wrong, and how the odds stack up.
In real estate, agents do the same
thing mentally:

* “The market is too slow.”

» “Rates are killing deals.”

* “There’s too much competition.”

* “This year feels different.”

Here’s the coaching truth: your
internal bracket determines how far
you advance.

If you walk into the season expecting

early elimination, you’ll subconsciously
play small. But if you approach

14 - March 2026
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MARCH_ |
MADNESS

March like a coach preparing for a
championship run, your decisions shift.
You prospect differently. You follow up
more consistently. You show up with
confidence instead of caution.

Winning starts by upgrading the story
you tell yourself about this market.

The Upset Factor: When the
Underdog Wins

Every March Madness tournament
has a team no one saw coming. They

weren’t the favorites. They didn’t have
the flashiest stats. But they believed,

prepared, and played like they belonged.

In real estate, you might be
that underdog.

Maybe you’re newer. Maybe you’re
pivoting after a tough year. Maybe
you're rebuilding your brand or
rediscovering your motivation. Good.
Underdogs play with hunger, and
hunger is a competitive advantage.

As a life coach, I often remind clients:
confidence isn’t about certainty; it’s
about commitment. Commit to showing
up fully, even when outcomes feel
uncertain. That’s how upsets happen.

Halftime Adjustments: Stop Playing
on Autopilot

Great coaches don’t wait until the
season ends to make changes. They
adjust at halftime.

March is the perfect moment for your

own halftime review:

* What’s actually working right now?

* What drains your energy?

* Where are you forcing outcomes
instead of allowing momentum?

Burnout doesn’t come from working
hard; it comes from working
disconnected from purpose. If your
daily actions don’t align with why you
chose real estate in the first place, your
performance will suffer.

This is your invitation to recalibrate.
Strategy matters, but alignment wins
championships.

Defense Wins Games: Protect
Your Energy
In basketball, offense gets the highlight
reels, but defense wins titles. In real
estate, defense looks like boundaries.
* Not every client is your client.
* Not every opportunity deserves a yes.
* Not every opinion gets a seat at

your table.

Your energy is your most valuable
asset. Guard it like a championship

defense. The more you protect
your focus, the sharper your
execution becomes.

The Buzzer-Beater Mindset

Some of the most iconic moments in
March Madness happen in the final
seconds, when pressure is highest and
doubt is loudest.

Real estate has those moments too:

* A deal that almost falls apart

* A client who hesitates

* A month that feels like it’s
slipping away

This is where mindset matters most.
The agents who thrive are the ones who
trust their preparation, regulate their
emotions, and take the shot anyway.

As a life coach, I'll tell you this: courage
is a muscle. The more often you act
despite fear, the stronger it gets.

Cutting the Nets: Redefining What
Winning Means

Not everyone’s championship looks
the same.

For some, it’s volume.
For others, it’s balance.
For many, it’s freedom.

March Madness reminds us that success
is seasonal. You don’t have to win every
game to win the tournament. You just
have to stay in it long enough to grow,
adapt, and believe.

This spring, don’t just chase
transactions. Chase clarity. Chase
consistency. Chase the version of
yourself who plays the long game.

Because in real estate, just like March
Madness, the greatest victories often

belong to those who refuse to quit
before the final buzzer.

If this feels like a slam dunk, don’t let it be
a first-round exit. March is your chance
to make a deep run by strengthening the
one thing that decides every game, your
mindset. The bracket is set, the clock is
ticking, and the agents who advance are
the ones who prepare mentally, not just
tactically. If you’re ready to stop playing
small, trust your training, and take the
shot when it counts, let’s talk.

ROXY FELLER

Mindset and Confidence
Life Coach
ROXY@ROXYFELLER.COM
208.713.2949

MINDSET & CONFIDENCE LIFE COACH

Change your
Change your

d coa

is a Mindset & Confid

@h www.roxyfeller.com
Roxy@RoxyFeller.com
. 208-713-2949

@%f//l the Soxatar Solleall g/?da// art

€) roxyfeller
(0) roxyfeller

“Roxy’s message translates

to both business and everyday
life. | would recommend Roxy to
anyone looking for a quality
speaker.”

— Jeff E. Collins | Vice President Internal
Operations of Hayden Beverage
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Transaction Coordinators | Serving the Treasure Valley and Beyond

Laura Ferguson, Owner

T H E

208-261-1062
laura@harmonygroup.io &-/ H /\ R M O N Y
www.harmonygroup.io GROUP

% KEEP YOUR
L TRANSACTIONS
iie gs ]l ON TRACK

Home Inspections Lic

Pre-Listing Inspections

to Reduce Surprises

Fast, Reliable
Pre-Purchase Reports
Clear Photos &
Easy-to-Read Summaries
Repair-Request-Ready
Findings

New Construction & Final
Walk-Through Inspections

Partner with a
trusted inspector —
schedule your next

inspection today.

Jack Lawford
www.idahoinspector.com

(208) 861-5057 (208)761-7298 | luxrealestatemedia.com
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HYPORT DIGITAL

Elevate Your Digital
Presence Effortlessly

CONNECT

IE SOCIAL EMAIL
REACH

Trusted by 10,000+ small businesses across the US, our
done-for-you strategy lets you shine online without the hassle.

SOCIAL REACH EMAIL CONNECT

Focus on running your business while we

handle your organic social media, crafting
posts that reflect your unique brand voice
and engage your ideal audience.

Build brand recognition and connect
with your customers through targeted
email and SMS campaigns.

* 16 custom posts per month
¢ Live Zoom call with a social media expert

* Two emails and one text per month
* Custom-designed to fit your brand
* Automated reporting * Sending and scheduling

* Optimized time and day posting * Performance reporting

PRICING PER PRODUCT

Non-Member Pricing: $499 /month Member Pricing: $299 / month One-Time Set-Up Fee: $99

Ready to stand out and connect?
Contact the publisher of this magazine today to get started.

<f9’f hyport

GITAL hyportdigital.com



RISING STAR

bryce

White-Glove Service

WRITTEN BY NICK INGRISANI
PHOTOS BY JORDAN REICH

Born and raised in Boise, Bryce grew up
immersed in the language and rhythms
of real estate. Through his mother, Bryce
was exposed early to the mechanics

of transactions, market cycles, and the
importance of relationships. That early
familiarity gave him a foundational
understanding that many agents don’t
develop until years into their careers.

“My mom is a lender, so I have been
around real estate my whole life. I knew
a lot of the jargon and a lot of people in
the industry because of her network.”

After graduating from Boise-area
schools, Bryce attended the University
of Idaho, earning a degree in IT
management. Rather than stepping
directly into real estate, he chose a
different route, spending five years

in tech software sales. The decision

was intentional. Having witnessed the
volatility of the 2008-2009 recession and
its impact on real estate investors, Bryce
was wary of making real estate his
primary career too early. Tech offered
stability, income, and the opportunity to
build capital while keeping one foot in
the investment world.

During those years, Bryce invested
heavily in real estate on his own.
Those personal transactions not only
diversified his income but also gave
him firsthand experience navigating
deals from the buyer’s perspective.
The success of those investments

eventually gave him the confidence

to step away from a traditional 9-to-5
role. Knowing he had multiple income
streams allowed him to approach future
business decisions without pressure or
desperation, a mindset that would later
shape how he works with clients.

“I'was hanging out at my friend’s house
and she told me she was going to real
estate school. I said I always wanted

to do that, at least so when I buy my
own properties I can be more engaged.
After a few glasses of champagne,

she convinced me. I signed up for the
same class she was doing and we did it
together. It was a spontaneous thing that
turned out well for me.”

Bryce got his license in 2023 and hit
the ground running. The transition
felt natural. Having already completed
his own transactions, Bryce found the
coursework intuitive and the learning
curve manageable.

“It took a couple of months for me to

get my first client. It was just how the
market was at that time. My business
has been very steady since then.”
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Today, Bryce is a solo agent who
primarily serves buyers, many of them
first-time homebuyers. His business is
built almost entirely on referrals from
family, friends, and word of mouth, an
organic growth pattern that reflects both
his existing network and the trust he
cultivates with clients.

Entrepreneurship has always been
central to Bryce’s identity. Real estate is
not his first business, and it likely won’t
be his last. In addition to his investment

66

I love being able to give
white-glove service to the
clients that I work with.”

4N 2.

portfolio of short- and mid-term rentals
while he was still employed in tech, he
has continued to pursue new ventures.
Most recently, he purchased a mobile
dog grooming company, not out of
necessity, but out of a desire to stay
engaged and challenged.

Having been an investor himself, Bryce
is able to guide clients through decisions
with empathy and realism. He can
evaluate properties through the lens of
both agent and buyer, offering insight
grounded in personal experience. As

part of a younger generation of agents,
he also brings a comfort with creative
marketing and modern outreach
strategies that allow him to connect with
clients in fresh ways.

“Having gone through the process

being in their shoes gives me a different
perspective on the entire transaction. I
can tell people, If I was a buyer, this is
how I'd look at it” That information really
helps people make the right decision.”

Looking ahead, Bryce isn’t in a rush to
scale for the sake of growth. He values
having the capacity to offer thoughtful
service rather than stretching himself
thin. For Bryce, success isn’t measured
by volume alone, but by the quality of
the experience his clients receive and

the trust they place in him.

“I've had amazing clients and I believe
that all my clients have been happy with
the service I've provided them. I love
being able to give white-glove service

to the clients that I do work with. 'm
not underwater, so I’'m able to give very
curated, close relationship-based time
with my clients.”

What Bryce enjoys most about real
estate is simple: he genuinely loves
the work. It feels less like a job and
more like a hobby, one that allows him
to blend analysis, relationships, and
creativity, and his enthusiasm shines
through every client interaction.

Outside of work, Bryce fully embraces
Idaho’s outdoor lifestyle. He spends
much of his free time with his chocolate
lab, Moose, who accompanies him on
daily three-mile walks through the Boise
foothills. An active routine keeps him
grounded, early mornings at the gym,
skiing in the winter, mountain biking,
and pickleball all play a role.

“All in all, I love being in the mountains,
active and outdoors as much as possible.”

With deep roots in Boise, a strong
entrepreneurial foundation, and a
genuine love for the work, Bryce
continues to build a real estate business
that reflects who he is and how he
chooses to live.
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@ Tidystylehome.com

W%@ In Home Organization & Concierge Moves

Expert Packing & Unpacking ¢ Full Home Set Up ¢ Custom, Functional Organization For Every Room

-Surrounding Communltles Es

L 208.576.4925

ROOFING

ROOFERS FOR
REALTORS

&
LN Treso @ proity NG

u Year Warranty

@ Same Day 20+ Years
Estimates 27 Local Expierience

Scheduling

& 208-629-6409
centralvalleyroofs@gmail.com
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YOUR TRUSTED PLUMBING PARTNER
FOR SMOOTH CLOSINGS

Faith-based. Dependable. Built on infegrity.

Realtor-Ready Services:

® Pre-Listing Plumbing Inspections
® Fast Repairs for Closings

® Water Heater Service & Replacement
e Sewer & Main Line Repairs

® Re-Pipes & Remodel Plumbing

® Residential & Commercial Plumbing

Call Today — We Help You Close With Confidence

(208) 559-3321 | crossflowplumbingllc@gmail.com

Locally Owned. Mission-Driven.

YOUR MOVE IS OUR

Precision moves. Veteran

208-402:5356
betterroutemoving.com

Ask about our exclusive
VIP services for
Real Producers Agents!

STAND OUT IN A SEA OF LISTINGS.

Professional visuals that
help your properties shine.

GET MORE OFFERS.

High-Impact Real Estate Photos Cinematic
Video & Reels Aerial & Drone Imaging 3D Tours
+ Floor Plans Virtual Staging & Twilight Shots

A TACTICAL STUDID

Call/Text: 208-609-3663 | tom@thetacticalstudio.com

‘ HEATING&ECOOLING

SELL HOMES
FASTER WITH
YOUR AGENT
FRIENDLY HVAC
COMPANY

* Pre-listing HVAC
inspections

* Heating and AC install,
repair, & maintenance

* Duct cleaning,
humidifiers, & indoor
air quality

+ Escrow billing
available

Comforimaker

Air Conditioning & Heating

(208) 455-5158 | dahvac.com
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FAQ

All About
Boise Real
Producers

Q: Who Receives
Real Producers
Magazines?

A: The top 500 real
estate agents across
the Treasure Valley.

Q: What Is The Goal Of

This Magazine?

A: We believe that we are better
together. When we surround ourselves
with other successful, like-minded
people, we grow to new heights. Real
Producers is a platform that brings
together the most elite individuals in
the Treasure Valley real estate industry.

We take the top 500 real estate agents
and RP-vetted businesses in every
market, and we build an exclusive
community around that group. We share
their stories, successes, market trends,
and upcoming events — really, anything
that will connect, inform and inspire,
we put in our monthly publication.

Q: Does Real Producers

Have Events?

A: Yes! We will have specific networking
events throughout the year. Take

a look at the bottom of this issues
publishers note for your invite to

our upcoming event March 26th!

Q: What Is The Process For Being
Featured In This Magazine?

A: It’s really simple. You have to be on
the top 500 list, and we take nominations
seriously. You can nominate other real
estate agents, businesses, brokers,
owners or even yourself! Office leaders
can also nominate real estate agents.
We will consider anyone brought to
our attention who is in the top 500
because we don’t know everyone’s

24 - March 2026

story, so we need your help to learn
about them. We cannot guarantee a
feature, but we encourage you to meet
with one of our team members, support
Real Producers and attend our private
events to increase your chances.

To submit a nomination, please email:
Tim.Ganley@realproducersmag.com

Q: What Does It Cost A Real Estate
Agent/Team To Be Featured?

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

Q: Who Are The RP-

Vetted Businesses?

A: They are one of the best businesses
in Boise in their category, and you
can find them listed in our index! We
don’t just find these businesses off
the street, nor do we work with all

businesses that approach us. Many
of the top agents have recommended
every single business you see in this
publication. We will not even meet
with a business that has not been
vetted by one of you and “stamped for
approval,” in a sense. Our team will
further vet every business to make
sure they are a good fit and bring
value to our community. Our goal is
to create a powerhouse network, not
only for the best real estate agents

in the area but the best businesses

S0 we can grow stronger together.

Q: How Can | Recommend

A Business?

A: If you want to recommend a
business that works with top real estate
agents, please email or message us!

Email: Tim.Ganley
@realproducersmag.com

For 180+ years,

New York Life Insurance
Company has helped families
and businesses build lasting
financial security. As a mutual
company, we put policy
owners first—not Wall Street.

I'll work with you to create a
personalized strategy to help you:
¢ Protect your family ¢ Prepare for retirement
e Grow and preserve wealth ® Support your business

Let’'s get started.

Zoe Alden Batie
Financial Professional g

New York Life Insurance Company
CA Insurance Lic #4402418

1290 W. Myrtle St., Ste 460,
Boise, ID 83702

Mobile: 509-608-0473
zabatie@ft.newyorklife.com

Radon Testing - Indoor Air Quality Testing - Pest Inspections

Well Water Productivity & Potability Testing - Mold & Particle 1D Testing

Manufactured Home Foundation Certifications

Don't Buy a Home Without Our Seal of Approval!

INCLUDED WITH EVERY INSPECTION:

+120-Day 53,000 Warranty, Including for Meld & Roof Leaks®
« InterNACHI's “We'll Buy Your Home" Guarantee®
« Refer with Confindence — Our E&0 Insurance Covers You!

« 4K Drone Roof Inspection for Applicable Roofs

"EXCLUSIONS APPLY. ASK FOR DETAILS

208-573-5300
www.PresidentialHomelInspections.com

/7 VENTURE

TITLE & ESCROW

MEET THE FACES BEHIND EVERY
SMOOTH CLOSING AT VENTURE.

coordination—helping you

expenence for yvour clients

DELIWVERING A CUSTOMER
EXPERIENCE THAT IS
SIMPLE, PREDICTABLE,
AND PERSONAL.
VYENTUREIDAHO.COM | 208-515-7740

GOURMET CLIENT GIFTS

* Gourmet oils, vinegars, wines & more
* Ribbon & accents to match your branding
* Local pickup + =hipping available

* Built to your budget .

208.939.6775
600 5 Rivershore Lane in Eagle
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Trusted. Respected. Proven. s e

Helping agents and buyers win with clarity, confidence,and speed. (%= -

?’ng SPEED Fast, fully underwritten preapprovals
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C EASE Seamless process with in-house underwriting and support

Bryson Smlth

Branch Manager | NMLS #2027799

Bryson responded after hours personally. His
superior lending experience gave my client the

° (541 ) 51 9 -1577 - confidence to move forward after being rejected by ety
i jous fender. | will conti T
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Spencer Bingham doesn’t just improve homes.

He improves outcomes.

For more than two decades, Spencer has built a reputation in
the Treasure Valley as someone that agents can trust when
timelines matter, margins matter, and client emotions are
running high. As the owner of Home Enhancement Co., his
work sits at the intersection of craftsmanship, service, and
strategy. He helps homes show better, sell faster, and net more.
But Spencer is quick to say that none of what he has built
happened on his own.

Spencer has lived in Meridian for 28 years, and Boise has been
the backdrop for nearly every chapter of his adult life. For the
last 18 of those years, he has shared that life with his wife, whom
he openly credits as the steady force behind both his family and
his business growth. Their marriage has been a true partnership
built on trust, shared responsibility, and a mutual belief in
working hard while staying grounded in what matters most.
Spencer often says the confidence to grow, take risks, and lead
came from knowing he had her support every step of the way.

Family is at the center of everything Spencer does. He is a
proud stepdad to Jarell, 22, and a devoted father to Dawson,

16, Neiko, 13, and Zeke, 11. He is also a proud grandfather to
two year old Beckham and grateful to welcome his daughter in
law, Abbie, into the family. With a busy household and multiple
businesses to run, Spencer knows balance is only possible
because of the teamwork he shares with his wife. From
managing home life to supporting one another’s professional

goals, she has played a direct role in creating the stability that
allows Spencer to lead effectively.

Before Home Enhancement Co. became what it is today,
Spencer’s path included years in customer service, granite
countertop fabrication, and hands on work in building and
remodeling. Mentors helped shape his technical skills and
business mindset. Dale Klinchuch introduced him to the granite
and floor covering trade and set an early example of integrity
and pride in craftsmanship. Jim Meadows later became
another influential voice and remains a trusted mentor and
friend. Throughout those formative years, Spencer’s wife stood
beside him, supporting long hours, growing pains, and the
realities of building something from the ground up.

Alongside his business journey, Spencer is actively serving in
the Air National Guard, where he has dedicated 18 years of
service and is on track to retire in two years after completing
20 years. His service has reinforced discipline, accountability,
and leadership under pressure. It has also required sacrifice at
home, something Spencer openly acknowledges would not be
possible without his wife carrying extra responsibility during
deployments, trainings, and extended commitments. Those
experiences continue to shape the leadership approach he lives
by today, one rooted in humility and responsibility. His favorite
quote from Nelson Mandela reflects that philosophy:

“It is better to lead from behind and to put others in front.

You take the front line when there is danger. Then people will
appreciate your leadership.”
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H‘ (! Ldreny That mindset is evident in how Spencer runs Home
Rt A e a7 : Enhancement Co. Rather than building a narrow, single

: — T = service business, he built a solution designed to serve agents
h ; et e s ot well. Today, the company operates as a true one stop shop for
When OSked CIbOUt |egCle, _Spen_Cer does not & agents preparing homes for market. Countertops, custom tile,
ta |k ObOUt sca Ie or revenlje. He fGIkS a bOUf ol carpet, hardwood, LVP, painting, cabinet painting, cabinetry,

full remodels, concrete work, and even custom builds are all
handled by his team. This breadth allows agents to simplify
their process and trust that projects are handled efficiently
and correctly.

quality, customer service, and relationships.

Staging is the final layer that often makes the biggest
difference. Home Enhancement Co. offers professional staging
with one of the strongest crews in the area at competitive
pricing. For agents, this integrated approach saves time,
reduces stress, and removes the need to coordinate multiple
vendors. Spencer understands the pressure agents face, and his
systems are built to support them.

Approximately 65 percent of Spencer’s business comes directly
from the real estate industry, and that focus is intentional. He
understands that agents do not just need contractors. They
need partners who understand timelines, inspections, buyer
psychology, and return on investment. Spencer is passionate
about customer service and quality, and equally committed

to helping agents and sellers maximize profits so everyone
involved succeeds.

Behind every part of that operation is the partnership Spencer
shares with his wife. Watching her build Boise Designer
Blinds over the past five years has been a source of pride

and motivation for him. Their ability to support one another
as business owners has strengthened both companies,

and Spencer is clear that her leadership, perspective, and
encouragement have played a direct role in his success. He
also credits his employees, recognizing that strong teams and
trusted people are essential to building a sustainable business.
Outside of work, Spencer’s life revolves around family, sports,
and the outdoors. With boys involved in club baseball and
football, much of his free time is spent on fields and sidelines.
The family also enjoys UTV riding and outdoor adventures,
time that keeps him connected and present.

When asked about legacy, Spencer does not talk about scale
or revenue. He talks about quality, customer service, and
relationships. He wants to be remembered as someone who
did good work, treated people well, and built something
meaningful alongside the people who mattered most.

For real estate agents, working with Spencer means more

than hiring a vendor. It means partnering with someone who
understands the pressure of a listing, values relationships,

and leads with integrity. Spencer Bingham has built his
business through teamwork at home, leadership at work, and a
commitment to doing things the right way.

30 - March 2026 Boise Real Producers - 31



Idaho RESIDENTIAL & COMMERCIAL

el WINDOW TINTING

Tinting.com

LUXURY IS NOT JUST A LOOK
IT IS A LANGUAGE YOU COMMUNICATE VISUALLY

A FIRST IMPRESSION, DONE RIGHT, IS MORE THAN POWERFUL.
IT BECOMES THE FOUNDATION UPON WHICH TRUST AND PROFIT ARE BUILT.

This isn’t content. It’s positioning with a pulse crafted to control perception
i s before the first handshake, before the first step on site.

i 1\ - r " ol R = ' FE Vs ; It's the architecture of trust, built through the lens of a fractional Chief
4| : I ? t Marketing & Branding Officer who understands exactly what sophisticated
; buyers and investors need to recognize value instantly & invest confidently.
Most people treat marketing like decoration. But decoration doesn’t move
capital, and it doesn’t protect equity. What we build is an asset trusted by
private equity firms, global investors, and families who understand that one

SUI‘I COI‘ItI‘Ol / Security / 3 A ] _ - :_‘-_ I wrong impression can erode millions.
Privacy Film 3 = v 1 And this isn’t just for oceanfront villas or glass-and-steel towers. Land,

ranch, and luxury properties often neglected, undersold, misunderstood
CALL FOR A FREE ESTIMATE, WE WILL COME TO YOU! which demand the same reverence. These aren’t just parcels or builds.
208.442.5501 | Idahowindowtinting@yahoo.com : They're legacy assets. They carry weight. And they deserve a language that

honors both their worth and their future.

My truth is simple, hype dies, trust compounds. My work is built on trust,
defined by excellence, and valued only by those who understand the

TP ] | sellgetore vourist:|  [PNMGSEm -

Fast, Hassle-Free Cash Offers

Want to Sell Before It Hits the Market? We'll buy it— d
hassle-free and pay a commission! . . .
- Global portfolio across luxury, commercial, and new construction real estate

« High-level branding & marketing strategies for international buyers and investors
= « Fractional CMO/CBO advisory for elite brokerages, builders, and law firms
R € Partner with Vantage elPed] 57 e h : dl | ide off ket offeri
R S Moving & Storage o . Specialized in land, ranch, equestrian, and luxury estates alongside off-market offerings
N G « Track record tied to over $3 Billion in marketed and sold assets worldwide
| with seamless, stress-free « Find US property for 40% of purchase price with tax incentives & 4% Capital Gains Tax in PR
movig services. We handle s
every detail with care and = S —t—— b

professionalism, including:

Email: jordan@echelonreserv.com
Office: (208) 830-9080
I CASH OFFERS No waiting on financing Text: (208) 761-7298
[4 WE BUY AS-IS No repairs, no hassle Explore our portfolio: www.echelonreserv.com
[ FAST CLOSINGS As little as 7 days

hedul free 15-mi Itati i
[ COMMISSIONS PAID - Get rewarded for bringing . Schedule your free 15 m!nute cons‘u.tatlon .:amd discover
us deals! ; how we can bring your vision to life.

LOCAL AND LONG-DISTANCE MOVES
PROFESSIONAL PACKING AND UNPACKING
SPECIALTY ITEM HANDLING

Sell before listing & skip the uncertainty!

Call us today or visit VANTAG . Green Pine Homes
VantageMoving.com 4 . . .
to learn morel BOSE "] & Partner with us—bring your off-market, distressed,

or hard-to-sell properties today!

208-740-1291 | 10673 W LAKE HAZEL RD #6 | BOISE, IDAHO 83709 Call Now: 208-316-3534 | www.greenpine.homes
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eff Wills grew up

in Kuna, just south

of Boise, rooted
deeply in the Treasure
Valley community that would
later define both his personal
and professional life. Raised in a
hardworking family, his father
spent years working at a factory
in Nampa, Jeff developed an
early appreciation for work ethic,
consistency, and community. He
was active in athletics throughout
high school and served as class
president, early signs of the
leadership and people-centered
mindset that would follow him
into adulthood.

After graduating high school,
Jeff attended the University of
Idaho before later continuing
his education at Boise State
University, where he majored
in communications. At the

time, his sights were set on
becoming a sports broadcast
journalist. That path sharpened
his communication skills and
taught him how to connect with
audiences, skills that would later
prove invaluable, even as his
career took an unexpected turn.

While in college, Jeff worked at
the front desk of Holland Realty,
handling mail, answering phones,
and supporting the day-to-day

operations of the brokerage.
Though real estate wasn’t yet on
his radar as a career, the exposure
planted a quiet seed. After
stepping away from broadcasting,
Jeff found himself searching for a
role that offered both stability and
upside. He spent time selling pest
control door to door in San Diego
and Boise, where he discovered
an unexpected appreciation

for sales, entrepreneurship,

and self-motivation.

That search eventually led him

to CBH Homes, after he made a
simple Facebook post asking about
commission-based opportunities.

“I got offered a position, and
remember the owner saying if I
worked my tail off, I could make
$53K next year. Back then, it was
very exciting. I'm super grateful
for my time there and their no-
nonsense approach to real estate.
My two years there was like the
apprenticeship I think everyone
should have, but they never get.”

Jeff transitioned into real estate 18
years ago, marking the beginning
of a new career path. The early
years were marked by rapid

growth and learning,

and a deepening

appreciation for the

role real estate plays in
people’s lives. He started as a solo
agent, eventually growing into a
three-person team before entering
a two-person partnership that
lasted five to six years. While that
partnership ultimately dissolved,
it proved to be a valuable
chapter, teaching Jeff how to
build, rely on, and collaborate
with others in business.

“Ilearned a lot about the ways
to approach the business, grow a
team, and rely on other people.
Now it’s all coming full circle.”

From there, Jeff founded Do
Work Realty, a team he has now
led for more than a decade.
Over the years, the team has
shifted alongside the changing
market, but Jeff has never

had to conduct layoffs, a point
of pride rooted in gratitude

for every individual who has
contributed to the organization.

Beyond his own business, Jeff
has dedicated significant time to
serving the real estate profession
at large. He spent eight years on
the Boise Regional REALTORS®
board of directors and served

as board president in 2021.
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His involvement extends to

the state level through RPAC,
where advocacy efforts focus
on protecting property rights,
supporting consumer access

to financing, and ensuring the
industry remains informed and
represented when legislative
decisions are made.

“If real estate is your profession,
then politics is your business.
They’re intertwined in a way
that you can’t keep your head
stuck in the dirt. I have a general
philosophy that if you’re not at
the table, you’re on the menu.”

Jeff’s commitment to the
profession was formally
recognized in 2022 when he
was named Realtor of the
Year for the Boise region,
representing roughly 6,000
of Idaho’s 12,000 Realtors.

“I'm proud of my accolades. Not
from my ego, but because I've
treated this industry with the
dignity and respect it deserves.”
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At the heart of
Jeff’s approach
to real estate is
a belief that it
has never been
about houses,
it’s about people.
He focuses on
understanding each client’s
unique situation and removing
stress from what is often one

of the most consequential
transitions in their lives. He sees
his role as unraveling complexity,
bringing clarity, and guiding
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clients through the process with
confidence and care.

“Ijust love people. I love their
stories, and I like being the person
who takes all the logistics off the
table as they’re making huge
transitions in their lives.”

Outside of work, Jeff is a devoted
single father to his stepson and
two children. Their activities,
softball, baseball, and jiu-

jitsu, fill much of his time and
serve as a constant source of

motivation. He also stays active
himself, becoming an avid
Peloton rider during COVID and
sharing that journey publicly

as a way to stay accountable.

“Ijust love spending time with my
kids in whatever they’re doing.”

Looking ahead, Jeff’s vision
remains centered on growth that
mirrors the community he serves.
His team reflects the diversity and
evolution of the Treasure Valley,
and his business continues to be
built on referrals, relationships,
and giving back. Annual
initiatives like his Thanksgiving
Turkey Bowl fundraiser benefit
youth programs through

the Boise Rescue Mission,
supporting teens and tweens
navigating housing insecurity.

“I have a massive amount of
gratitude for the opportunities
I've been given in real estate.

I attribute my success as a
realtor to my teammates and the
community around me.

I talk about the accolades, but

I couldn’t do it without the
amazing people around me. I'm
an orchestrator of people, and it’s
so much fun to have relationships
with other people and help them
build their businesses. It’s a
massive win-win-win.”

NOW SELLING IN
BENARI ESTATES & VALOR

BENARI

—— EAGLE, IDAMD ——

VALOR

NOW SELLING IN BENARI ESTATES & VALOR
SEMI-CUSTOM HOMES DESIGNED FOR TODAY'S BUYERS

EXPLORE THE CORE
DIFFERENCE

Scan the QR Code for
CORE Available Homes +
Quick Move-|ns!

TOUR OUR
DESIGN STUDIO

Have you been to our new CORE office
yet? We'd love to have you stop by for a
quick 30-minute tour of our Design
Studio, meet our team, and learn more
about our semi-custom homebuilding
process here at CORE.

CORE BUILDING CO.

145 W Orohond Pore Dr, Suiite 120 Meridizn, 10

B3ade

208-205- 2048

Emall: info@corabulldingoo.com | ]

Scan the QR Code
to Schedule a Tour!
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HELP YOUR CLIENTS ENHANCE THEIR NEW
HOME WITH TREASURE VALLEY LIGHTING.
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We offer custom

engraving and gAY ¥ e el
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509.701.2130

tara@giftswithanedge.com
www.giftswithanedge.com

COMMERCIAL AND RESIDENTIAL

Just the Flooring Service
Provider for You!

HOW =< -}

£,

A NS TSR ' At Treasure Valley Lighting, we speC|aI|ze in quury_,landscape Ilghtlng that enhances
Savvy businesses know it's all AN N curb appeal, increases property value, and erﬁgéS -an unforgettable first impression.
about you reach — not how many. PH I LLI Ps
Our niche publications, exclusive events, and . *
targeted digital marketing get your brand in ‘HAR‘DW(‘.‘)OD Create perfeCt evenlngs In your new baCkyard'
front of ideal clients affordably. Extend your ||V|ng space outdoors.
INSTALLATION. REFINISH. REPAIR. L !

Flooring Service - Hardwood Floor Repair Service SChedUIe q FREE consu,tatlon to des,gn the

Hardwood Refinishing - Solid Hardwood Flooring f t I' ht' f I' tl h
Reach out to the publisher Engineered Hardwood Flooring - Flooring Installation er ec I In or our c Ien s new ome.
of this magazine today. REAL PRODUCERS BOOK A FREE IN HOME CONSULTATION NOW! P g g y

Dan Phillips | (208) 608-1228 | phillipshardwoodid.com

www.treasurevalleylighting.com ¢ (208) 440-1730
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Creati\/e. -ast. Accurate.

=, WORK WITH A LENDER YOU CAN TRUST

What sets The Morrell Team apart is speed and creativity. We find ways to get

loans done, and we dao the small things well, day in and day out. This, in turn,

results in more closed deals and more referrals for you, the agent. Matt, Brad,

and Jen are siblings who are all licensed loan officers with a combined 30+

years in finance, capable of handling the first-time home buyer with care or

[ complex business owners and real estate investors needing creativity to get a
A M loan. All done in-house from start to finish with full control over processing,
underwriting, and funding! We have 50+ investors to choose from, giving us
competitive rates while not having to broker and give up control, leading to the

POWERED BY best possible borrower experience.
JMJ FINANCIAL ‘ \@

b

Call us today to start getting your clients the service they deserve!

The Morrell Team - "Experience the Difference”

MATTHEW MORRELL
MORTGAGE ADVISOR

FOR A HELPING HAND GIVE ME A CALL (mxl\

208.407.4633 a8

JHL FERARCLAL

SCAN HERE TO LEARN MORE

c. 208.407.4633

e. mmorrell@jmj.me
w. themorrellteam.com
NMLS # 1008478




