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Birmingham / Near Colonnade
4851 Cahaba River Rd, Ste 121
Birmingham, AL 35243
205-203-8755
cahabariver@osteostrong.me

Hoover
5884 Elsie Road
Hoover, AL 35244
205-593-4214
hoover@osteostrong.me

Finally: a natural way to strengthen your 
bone density while also strengthening 
joints, tendons, and ligaments which helps 
with knee pain, back pain, agility, and 
balance. Try OsteoStrong today, and 
experience The Ultimate BioHack.

Beyond the Mortgage, 
We’re Invested in 
Your Success!

Matt Laird
Branch Manager
205-807-1877
NMLS# 1040852 | AL License #61748
Laird Lending Team, Powered by Canopy Mortgage

Conventional, FHA, USDA, VA, and 
Self-employed Residential Loans

Canopy Mortgage, LLC | 360 Technology Court, Suite 200 Lindon, UT 
84042 | 877-426-5500 | NMLS Consumer Access #:1359687. All loans 
subject to credit and property approval.

THE  UL T IM AT E  B IOH ACK

B O N E S | S T R E N G T H | B A L A N C E

Pest Control, Lawn Care, Termite Coverage, Foundation Repair, 
Waterproofing, Concrete Repair & Gutters
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Driveway Pressure
Washing

FIRST IMPRESSIONS ARE 
EVERYTHING

Call or text Cody Brownson 
205-915-0646
Cody@DrivewayWashing.com
DrivewayWashing.com

WE USE LIFTS TO CLEAN ALL OF YOUR HIGH PLACES!

10 Years Experience • Residential & Commercial • We Clean ANY Exterior Surface!

Curb appeal closes deals, so call Driveway Pressure Washing 
today and make your listing shine like new!

Justin Petrusson, VP – Mortgage Banker
C: 205.470.8000 | MortgagesByJustin.com
jpetrusson@southpoint.bank | NMLS#: 351335

3501 Grandview Parkway, Birmingham

MAKE IT A POINT
to Partner With Birmingham's

Home Loan Expert!

Local Operations • High Level of Expertise
Personalized Service

Brian Bell
ACCOUNT EXECUTIVE
256.777.8306 | bbell@2-10.com

ENROLL:
2-10.com/bbell | 720.531.6723

Coverage
your clients deserve

✓ COMPREHENSIVE. ✓ FLEXIBLE. ✓ CONVENIENT.

Add the industry-leading 2-10 HBW
Home Warranty Service Agreement

to your happy home tool kit.

“CHECK OUT OUR 
NEW SPONSORS!”
Cutco Gifting Professional
(256) 404-8526

“THANK YOU TO OUR 
RENEWING SPONSORS!”
Video Visions Media Marketing
(205) 621-0940
www.videovisionsmm.com

BANKING & 
 MORTGAGE LENDING
SouthPoint Bank The 
Petrusson Mortgage Team
Justin Petrusson
(205) 470-8000
mortgagesbyjustin.com

FOUNDATION REPAIR 
AND ENGINEERING
Alabama Professional Services
Jordan Erwin
(205) 532-3577
alabamaprofessional.com

HANDYMAN/HOME REPAIR
ACE Handyman Services
Steve Hartman
(205) 263-3961
AceHandymanServices.com

HEALTH MARKETS
Karen Morse Insurance Agency
Karen Morse
(256) 426-0368
healthmarkets.com/kmorse

HEALTH/WELLNESS
OsteoStrong Birmingham
(205) 394-1756
www.OsteoStrong 
Birmingham.com

HEATING & COOLING
Veterans Heating & Cooling
Brian Green
(205) 535-5533
veteranshvacal.com

HOME & PROPERTY 
INSPECTIONS
Ally Property Inspections
Meredith Jones
(205) 607-0031
allypropertyinspections.com

Cotten Home Inspections
Chris Cotten
(205) 213-1821
cottenhomeinspections.com

HOME WARRANTY
2-10 Home Buyers Warranty
(256) 777-8306
www.2-10.com/bbell

INSURANCE AGENCY
Alfa Insurance - The Vail Agency
Jacob Vail
(205) 837-5179
thevailagency.com/

Lambert Agency Insurance
Ashley Lambert
(205) 979-4331
lambertagency.com

MORTGAGE
Redmont Home Loans,  
A Leader One Company
Scott Moulton
(205) 999-8217
Scott.Moulton.Leader1.com

MOVERS
Crocker Moving Services
(770) 855-0580

Two Men and a Truck
(205) 616-4573

PEST & TERMITE CONTROL
Priority Pest and Termite
Justin Russell
(205) 508-0028
prioritypestandtermite.com

PLUMBING
Mashburn Plumbing
(205) 296-9217

PRESSURE WASH/ SOFT WASH
Driveway Washing
(205) 915-0646
drivewaywashing.com

PRINTING, SIGNS, & 
PROMOTIONAL MATERIALS
Kopri Signs & Graphics
(205) 903-1642
kopripromotions.com

RESIDENTIAL MORTGAGE
Laird Lending Team - Powered 
By Canopy Mortgage
(205) 807-1877
canopymortgage.com/ 
lo/mattlaird

Stockton Mortgage
Craig Jemison
(205) 516-0751
Stockton.com

RESIDENTIAL 
MORTGAGE LENDER
Adam Snable Mortgage Team
(205) 370-9231
guildmortgage.com/adamsnable

TITLE & CLOSING SERVICES
Reli Title & Closing
Addie Hanchey
(205) 970-2200
reli.us

TRAVEL AGENCY
Travelmation
Sarah Cook
(205) 470-5353
travelmation.net/sarahcook

WINDOW TREATMENT: 
BLINDS/SHUTTERS/SHADES
Bumble Bee Blinds 
of Birmingham
Jeff Sweatt
(205) 651-4889
bumblebeeblinds.com/
birmingham-al
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If you are interested in nominating people for certain stories,  
please email us at: Madeline.Williams@n2co.com
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Adam Snable | Branch Manager | (205) 370-9231
2700 Hwy 280, Suite 290 E | Mountain Brook, AL  35223 | NMLS #203825
Guild Mortgage Company | NMLS ID #3274 | asnable@guildmortgage.net

NEW YEAR, NEW BEGINNINGS
Let us be your lender partner in 2026 and beyond.
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Local & Independent Agency | Client Focused | Competitive Rates

Your peace of mind
is our promise—protected
today, secured tomorrow.

205.871.9101
LambertAgency.com

SCAN
for more
information!

(205) 296-9217

mashburnplbg@yahoo.com 

Don't let your 
clients' money go 
down the drain.

Call Mashburn 
Plumbing for a 
comprehensive 

plumbing inspection 
by a professional.

Meet
The

Team
Genny Williams
Owner/Publisher

Madeline Williams 
Relationship & Event Manager

Nick Ingrisani 
Writer

Katherine Fondren 
Editor & Ad Strategist

Elizabeth McCabe 
Writer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Phillip J. Pritchard
Videographer

Frank Carnaggio 
Photographer
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ongratulations 
on making the 
Birmingham Real 

Producers 2026 Top 300 Agent 
list! The list is based on 2025 
sales according to the MLS, 
and as part of this exclusive 
community of the top real estate 
agents in Birmingham, the top 
300 agents will receive the 
magazine each month and be 
able to attend our exclusive 
events for agents and RP 
preferred partners in the city. 

As part of the top 300 
agents in Birmingham, you 
will also have your own 

badge to use however you’d 
like to show that you’ve 
made it a part of the Real 
Producers community.

Missing your badge?  
Reach out to genny.williams@
n2co.com. 

Our vetted RP preferred 
partners also have a badge 
so that agents can look for it 
and know they are working 
with the best of the best 
businesses in Birmingham. 

We can’t wait to celebrate 
your success in 2026!

CONGRATULATIONS ON MAKING THE LIST!

Birmingham Real 
Producers Top 300 Agents

BIRMINGHAM

BY THE 
NUMBERS

2026

HERE’S WHAT AGENTS  

SOLD IN 2025

18,946

TOTAL  
TRANSACTIONS

44

17
$350,416MEDIAN DAYS ON 

THE MARKET

AVERAGE 
SALES 
PRICE

MEDIAN 
SALES PRICE

$285,000

$6,638,984,399

TOTAL 
SALES 

VOLUME

AVERAGE DAYS ON 
THE MARKET
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S T R E N G T H E N 
YO U R  B O N E S , 
F E E L  B E T T E R  & 
L I V E  H A P P I E R

WRITTEN BY ELIZABETH MCCABE 

PHOTOS BY CARNAGGIO 

PHOTOGRAPHY 

PARTNER SPOTLIGHT 

In real estate, your day doesn’t stop. 
Between showings, open houses, client meetings, and 
paperwork, it’s easy to put your own health on the 
back burner. But if you’re not taking care of yourself, 
you can’t take care of your clients or keep up with the 
demands of the job. That’s where OsteoStrong comes 
in, helping professionals like real estate agents, and 
anyone in high-demand careers stay strong, agile, 
and energized.

“I haven’t had hope like this in a very long time.”

That’s a sentiment the OsteoStrong team hears 
regularly, and it’s not hard to understand why. For 
individuals struggling with bone loss, poor posture, 
chronic pain, or balance issues, OsteoStrong provides 
a natural, science-backed solution that strengthens 
the body, enhances movement, and restores 
confidence. People leave feeling lighter, more 
capable, and more in control of their health.

The results are measurable. Over 12 months, clients 
have reported up to a 14% increase in Bone Mass 
Density between DEXA scans. What’s more? They 
experience decreased joint pain, improved posture, 
better balance, and enhanced agility. For many, these 
improvements translate into real independence, 
being able to move freely, avoid falls, and feel 
confident in daily life.

Community Impact 
Owned and operated by Ashley and Matt Laird, a 
mortgage loan officer who is integrally connected to 
the real estate community, OsteoStrong Birmingham 
has become a hub for people looking to take charge of 

their health. The Lairds opened OsteoStrong out of a 
desire to make a tangible impact on their community. 
“We wanted to create something that would help 
people maintain strength and independence as they 
age,” Ashley says. “We help people age well,” she says.

How does it work?

Unlike traditional gyms that focus on muscle 
bulk or endless cardio, OsteoStrong emphasizes 
musculoskeletal strength. The program is designed 
to strengthen bones, joints, ligaments, and muscles 
through controlled movements that trigger the body’s 
natural adaptive response. 

OsteoStrong



Birmingham Real Producers • 1514 • March 2026

SARAH COOK
(205) 470-5353

WHERE WOULD YOU
LIKE TO GO IN

2026?
Spring Break is just around the 
corner and summer will be here 
before we know it! Reach out 
today and let's start planning 

your 2026 travel!

Ready to start planning? Scan here:

• Cruises
• All-inclusives
• Theme Parks
• Graduation Trips
• Family Reunions

We wanted to create 
something that 
would help people 
maintain strength 
and independence as 
they age. W E  H E L P 
P E O P L E  AG E  W E L L .

Contact Them Today! 

www.osteostrongbirmingham.com 

Cahaba River: 205-203-8755 

Hoover: 205-593-4214 

CONTACT

US!

Weekly sessions are short and involve four 
proprietary machines that safely support and 
measure member-generated force required to build 
and maintain skeletal strength.

“This isn’t about how much time you spend at a gym,” 
Ashley explains. “It’s about applying the right amount 
of force to your body to stimulate growth where it 
matters most.” Best of all, it’s not super strenuous or 
hard. Small efforts over time lead to great results.

Real Results 
OsteoStrong benefits a wide range of people. Those 
with osteopenia or osteoporosis, pre- and post-
menopausal women, individuals recovering from 
physical therapy, and even athletes can all see results. 
Early intervention, starting as early as age 30, can 
prevent bone loss before it becomes a problem. For 
older adults, OsteoStrong offers a safe, non-invasive 
method to regain strength.

The Lairds have also brought cutting-edge technology 
to the Birmingham area. Their EchoLight system, an 
Italian innovation, provides a more accurate measure 
of bone density and fragility than traditional DEXA 
scans. It’s radiation-free and safe, giving clients precise 
insights into their bone health and progress over time.

OsteoStrong’s approach goes beyond machines. 
Holistic therapies, including Pulse Electro 
Magnetic Therapy®, full-body red light therapy, 
and Biocharger® sessions, support cellular health, 
circulation, tissue repair, and overall wellness. 

Stay Strong 
The impact extends beyond physical health. For 
professionals like real estate agents, staying strong, 
agile, and injury-free means being able to keep up 
with demanding schedules, lift boxes for staging, 
or navigate multiple property showings without 
compromise. The benefits ripple outward. Why? 
When you care for yourself, you’re better able to care 
for your clients, your family, and your community.

With multiple locations across Alabama, including 
two in Birmingham, OsteoStrong has become a 
trusted resource for anyone ready to take control 
of their health. For real estate agents, busy 
professionals, and active adults, the message is clear: 
Don’t wait to take care of yourself. Start early, stay 
consistent, and the benefits will last a lifetime.

OsteoStrong is a place to strengthen your bones, 
improve your movement, and live a fuller, healthier 
life. Ashley encourages others, “Don’t put it off. 
Take care of you.” Preserve your health now for a 
brighter tomorrow. 
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Holly Moody
Career Built on 
Education, Ethics, 
and Integrity

Holly Moody

WRITTEN BY  

NICK INGRISANI 

PHOTOS BY 

CARNAGGIO 

PHOTOGRAPHY 

BROKER SPOTLIGHT

“I’ve never met a stranger. I’m a 
talker. I have that kind of face where 
people want to tell me their life story. 
It’s difficult for my family to come to 
Walmart with me because everyone 
wants to tell me something.”

Holly grew up in Shelby County and married 
her high school sweetheart, beginning 
a partnership that has now spanned 49 
years. Together, they raised two daughters 
and are now proud grandparents to five 
grandchildren, with the family spread 
between Alabama and Florida. That strong 
sense of family and continuity has remained 
a constant, even as Holly’s life took her 
across the country and beyond its borders.

Because of her husband’s career as an 
executive, the Moodys moved frequently, 
living in multiple states and even spending 
two and a half years in Paris, France. Those 
years of relocation exposed Holly to countless 
real estate transactions, agents, and markets—
experiences that would later shape her career 
in ways she could not have anticipated. 

Professionally, Holly was trained as a 
schoolteacher, and education was her first 
calling. Her final teaching position in California 
proved to be extremely stressful, and by the 
time the family relocated to Texas, she found 
herself burned out and ready for a change.

“I’m a perpetual learner, always like to learn. 
With our constant moving, I knew that I 
could be a REALTOR® just based on my 
experiences of working with different agents 
across the country. So when we moved from 

California to Texas I was truly burned 
out on teaching and decided to go into 
real estate. I loved it and haven’t looked 
back since 2009.”

Holly entered the business without 
realizing the market was considered 
difficult at the time, yet still closed 
$1.4 million in sales in her first year. 
From the start, she found joy not just in 
transactions, but in educating clients on 
the ins and outs of the process. 

“I loved teaching the clients about real 
estate, and I found that my niche was 
either first-time buyers or older folks 
downsizing because they knew nothing 
about the market and I could use my 
teaching experience to teach them.”

Holly’s approach leaned into 
explanation, patience, and relationship-
building, and she quickly discovered 
that real estate was less about 
salesmanship and more about people. 
Her outgoing personality helped as well; 
she has a natural ease with conversation 
and connection, something that has 
served her throughout her career. Over 
time, her interest expanded beyond 
selling homes to helping other agents 
succeed. When the owner of a new 
company encouraged her to pursue a 
broker’s license, she returned to school, 
earned the credentials, and found that 
she loved the role.

“Once I went back to school and got 
my broker’s license, I loved being the 
broker and helping new agents get 
started in the business. I’m a good 
problem solver and that’s what brokers 
have to do: solve problems.”

Since becoming a broker in 2012, Holly 
has held licenses and leadership roles 
in multiple states, including Alabama 
and Oklahoma, where she served as a 
broker for five years with a competing 
brokerage. Today, she has been with 
eXp Realty for five years and currently 
oversees approximately 900 agents. 
Her focus has shifted primarily to 
management, mentoring, and education, 
though she continues to sell to stay 
connected to the market. 

“I try to sell at least one house a year 
for friends or relatives, because it keeps 
me in touch with what our agents are 
going through in working with buyers 
and sellers.”

Teaching remains at the heart of her 
work. Holly holds a real estate teaching 
certification in Alabama and regularly 
leads classes, often teaching twice a 
week. She emphasizes accessibility 
and communication, hosting broker 
chats where agents can ask questions 
and discuss real-world challenges. She 
makes a point to personally connect 
with agents when they join, ensuring 
they know she is available and invested 
in their success. To her, real estate is 
fundamentally a relationship business, 
whether that relationship is with clients 
or with agents themselves.

Holly is deeply passionate about eXp 
Realty. As a virtual brokerage, eXp 
allows her to work from anywhere 
in the world, while still remaining 
accessible to her agents. She values the 
company’s agent-centric model, the 
tools it provides, and the trust it places 
in its leadership. 

“I’ve been with some franchised 
companies my whole career, but 
going to eXp six years ago was the best 
RE move I’ve ever made. I love the 

independence that they give agents 
and me as a broker. They’re very good 
to us.”

As for her philosophy, integrity and 
honesty are non-negotiables for 
Holly. She stresses the importance of 
first impressions, realistic promises, 
and ethical behavior, believing that 
reputation is one of the most valuable 
assets in real estate. Her involvement 
with the Birmingham Association 
of REALTORS® as Vice Chair of the 
Grievance Committee and EXP’s 
internal Grievance Committee further 
reflects that commitment.

Outside of work, Holly enjoys life on 
the lake, spending summers boating 
and fishing. She and her husband 
enjoy playing golf, doting on their two 
dogs, Bo and Cooper, and traveling to 
attend their grandchildren’s baseball 
and basketball games whenever 
possible. These moments of family 
and recreation provide balance to a 
demanding professional life.

For Holly, success is not defined by 
volume or accolades. Instead, it’s 
measured by whether she has helped 
someone each day—whether a client, 
an agent, or a colleague—and by the 
sense of security she’s building for her 
family’s future. 

With our constant 
moving, I knew that I 
could be a REALTOR® 
just based on my 
experiences  
of working with 
different agents 
across the country.”

I’m a perpetual 
learner, always 
like to learn. 

eXp Realty
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Raising the Bar in Real Estate with Riverstone Realty Group - Keller Williams

Jerry SagerJerry Sager
WRITTEN BY 

ELIZABETH 

MCCABE 

PHOTOS BY 

CARNAGGIO 

PHOTOGRAPHY 

COVER STORY

At the end of one chapter comes 
the thrill of a new beginning.  For 
Jerry Sager, that moment arrived in 
the summer of 2025. After six years 
of building Redhawk Realty Group, 
a partnership that had flourished 
but eventually diverged in vision, 
Jerry and his wife, Karen, launched 
Riverstone Realty Group under Keller 
Williams Hoover.

“We’re still great friends with my former 
partners,” Jerry explains. “We just had 
different visions for where we wanted to 
take our careers.”

Jerry’s career in real estate has been 
marked by rapid growth and consistent 
excellence. Starting as a solo agent, he 
quickly built a thriving practice. Last 
year, without additional agents initially, 
Jerry and Karen closed over $52 million 
in sales, earning him the distinction 
of being the number three agent in 
the MLS and number one in Hoover, 
Alabama. As the new team grows with 
added agents and an administrative 
assistant, the focus remains clear: 
quality, not quantity.

A People-First Approach 
Jerry’s foundation for success comes 
from a long career in retail. For 23 years, 
he worked at Lifeway Christian Stores, 
serving as a general manager and 
national music buyer. When Lifeway 
announced the closure of its retail 
division in 2019, Jerry faced a turning 
point. He had a decision to make.

“I thoroughly anticipated retiring from 
Lifeway,” he recalls. However, he never 
dreamed he would rise in real estate. “I 
never thought I would reach this level,” 

he candidly comments. “But all that 
business experience—training, serving 
others, handling difficult situations—
translated perfectly into real estate.”

Jerry approaches every client 
interaction with the same care and 
thoughtfulness he applied to managing 
a nationwide retail business. “This 
is really a people business,” he 
emphasizes. “It’s not just selling a house. 
I want my clients to love their home, to 
feel that I helped them create a place for 
their family. That connection, that trust, 
is what keeps people coming back.”

“It’s not just 
selling a house. I 
want my clients 
to love their 
home, to feel that 
I helped them 
create a place 
for their family. 
That connection, 
that trust, is what 
keeps people 
coming back.”
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“We’re 
constantly 
thinking about 
how to keep 
our clients 
engaged. 
That’s how 
the business 
continues to 
grow.”

Karen is also fully licensed. She is deeply 
involved in the team and complements 
Jerry’s role perfectly. While he is the 
face of the business, meeting clients 
and leading transactions, Karen 
manages operations, writes offers, and 
ensures that the backend processes run 
seamlessly. “She’s the engine behind 
everything,” Jerry says. “I focus on 
clients; she makes sure the process 
works right.”

Jerry notes that partnerships, whether 
in business or in marriage, require 
alignment in vision and values. “We 
wanted a team that could live beyond 
me, something sustainable,” he explains. 

With Riverstone Realty Group, 
Jerry focuses on building long-
term relationships. Referrals, client 
appreciation events, and personal 
touches are central to the business. 
“Staying ahead of the curve is 
important,” he says. “We’re constantly 
thinking about how to keep our clients 
connected and engaged. That’s how the 
business continues to grow.”

Even as the business expands, Jerry 
and Karen are committed to keeping 
it personal and accessible. They added 
team members and administrative 
support not to scale endlessly, but 
to ensure every client receives their 
full attention. “I probably maxed out 
what I could do myself,” Jerry admits. 
“Bringing on people helps us serve 
clients better and allows me to focus on 
building relationships.”

Work-Life Balance 
Despite the demands of a high-volume 
real estate business, Jerry has prioritized 
balance. He and Karen make time to 
travel, enjoy the beach several times a 
year, and attend music performances. 
Music, a lifelong passion, is a constant 
in Jerry’s life. He has played the cello 
for 40 years, performing weekly in an 
orchestra and drawing focus and calm 
from the notes on the page. “When 
I’m playing, I’m not thinking about 
inspection reports or contracts,” he says. 
“I’m fully present.”

Travel is another shared joy. Where 
do they go? Jerry and Karen explore 
both beaches and mountains, often 
visiting their children. Their son lives in 
Boston, while their daughter joins them 
on beach trips in the summer. These 
getaways, Jerry says, help him recharge 
and bring renewed energy to his work. 
It’s always nice to kick back and relax.

From Retail to Real  
Estate Excellence 
Looking back, Jerry sees a clear 
throughline between his retail career 
and real estate success. “I was selling 
books, Bibles, and music, and now I’m 
selling homes to families,” he reflects. 
“It’s still about understanding people, 
meeting their needs, and creating 
experiences they’ll remember.” The 
foundation he built over 30 years in 
business set him up for this chapter.

For Jerry, this new chapter is just the 
beginning. With a small but highly 
capable team, Riverstone Realty Group 
is poised to redefine what success looks 
like in Hoover, Alabama, and beyond. 
Who would have guessed that selling 
Bibles would have created a cornerstone 
for future business success?
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Some gifts are opened… and forgotten. Others become part of a 
home, a story, a legacy. Cutco gifts fall into the second category. 

Handcrafted in the USA and backed by a Forever Guarantee, 
Cutco isn’t just a knife—it’s an everyday reminder of quality, 
thoughtfulness, and care. Whether it’s a wedding, closing gift, 

milestone birthday, or client thank-you, Cutco turns meaningful 
moments into lasting impressions. Long after the wrapping paper 
is gone, your gift is still on the counter, still in use, and still being 

appreciated—every single day.
 

Devin Gilliam
Gifting Professional

(334) 544-9758
knivesbydevin@gmail.com

Philip Tice
Gifting Professional
(256) 404-8526

philip@philiptice.com

Satisfaction Guaranteed  •  24/7 HVAC Service

SCAN TO REQUEST
A FREE QUOTE

T R U S T E D  E X P E R T I S E  F O R
Y O U R  C L I E N T S '  C O M F O R T

Your Dependable HVAC Partner
for Real Estate Success

INSTALLATION
REPAIR  •  AIR QUALITY

Brian Green,
Owner

(205) 535-5533
VETERANSHVACAL.COM

UNITED STATES
AIR FORCE VETERAN

AL#21006

205.235.5858
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Birmingham Real Producers celebrated 
the top 500 agents based on closed 
volume for 2025 as published in the 
Greater Alabama Multiple Listing 
Service at its Legends and Leaders 
event February 18, at the Signature 
Homes models at the 55+ community of 
Primrose at Everlee. Not only did these 
agents get recognized as the top of the 
top, they enjoyed great snacks from local 
favorite hot spots and drinks poured 
by our incredible vendor sponsors. We 
all laughed when we realized the list of 
the top 300 agents printed on oversized 
posters was THE WRONG LIST; it was 
2024’s top agents. 

Of course, we celebrated our January 
and February cover agents, Stephanie 
Robinson and Melvin Upchurch. 

Celebrating the Top 500

Legends and Leaders

PHOTOS BY PHILLIP PRITCHARD, 

VIDEO VISIONS MEDIA MARKETING

EVENT RECAP

Stephanie holds the #1 agent spot again, 
having closed over $100 Million in 
volume for 2025. 

At the end of the evening when 
everything got quiet and all the clean 
up was complete, in walked Audie 
Hodges. He is a Methodist Pastor who 
came to spread the traditional Ash 
Wednesday ashes and perform a quick 
ceremony for Genny Williams, her 
family, Jacob, Madeline, and Jay. And, 
for Fluer Robinson, Jordan Hosey, and 
Brian Bell. We were all so touched by the 
special experience and the incredibly 
thoughtful gesture!

Thank you to our phenomenal vendor 
partners who sponsored the event, 
provided food, poured drinks, and 
who support the top in everything 
they do. Please send these sponsors a 
referral to thank you them: The Laird 
Lending Team (Matt Laird), Osteostrong, 
Karen Morse Health Insurance 

Agency, Lambert Insurance Agency 
(Ashley Lambert), Redmont Home 
Loans - Leader One (Bryan Kitchens, 
Scott Moulton, Jason Cook, and Brady 
Moulton), RELI Title and Closing, Guild 
Mortgage (Adam Snable), and ACE 
Handyman Services.

Be on the lookout for our next event in 
April. Check your email!
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FAQ

What Is 
Birmingham 
Real Producers?
Real Producers started 
in Indianapolis in 2015 
and is now in over 100 
markets across the nation 
and spreading rapidly. 
Birmingham Real Producers 
was launched in May 2023. 
Name a large city, and we 
are there or will be soon! 
In every market, we take 
the top 500 or 300 agents, 
depending on the size of 
the area, based on the MLS 
production, and we build an 
exclusive magazine around 
those agents.

We share their stories, 
successes, market trends, 
upcoming events — really, 
anything that will connect, 
inform, and inspire, we put in 
the monthly publication. We 
strive to inform and inspire 
the top-producing real estate 
agents in the local market 
and connect them socially.

The secondary focus is to 
provide an avenue for our 
affiliate partners to create 
relationships with these top 
performers on a level that 
they might not be able to 
achieve on their own.

Q: WHO RECEIVES 

BIRMINGHAM REAL 

PRODUCERS MAGAZINE? 

The top 300 agents in 
Birmingham from the 
previous year. We pull the 
MLS numbers (by volume) 
from the previous year. Of 
all the residential agents 
licensed in this territory, we 
cut the list off at #300, and 

the distribution 
was born. The list 
will reset at the end 
of every year and 
will continue to 
update annually.

Q: WHAT IS 

THE PROCESS 

FOR BEING 

FEATURED IN THIS 

MAGAZINE? 

It’s really simple 
— every feature 
you see has first 
been nominated. 
You can nominate 
other REALTORS®, affiliates, 
brokers, owners, or even 
yourself! Office leaders can 
also nominate REALTORS®. 
We will consider anyone 
brought to our attention who 
is in the Top 300 because we 
don’t know everyone’s story, 
so we need your help to 
learn about them.

A nomination currently 
looks like this: You email 
Madeline Williams at 
madeline.williams@
n2co.com with the 
subject line, “Nomination: 
(Name of Nominee).”

Please explain why you 
are nominating them to be 
featured. It could be they 
have an amazing story that 
needs to be told — perhaps 
they overcame extreme 
obstacles, they are an 
exceptional leader, have 
the best customer service, 
or they give back to the 
community in a big way, etc. 

The next step is an interview 
with us to ensure it’s a good 
fit. If it all works out, then 
we put the wheels in motion 
for our writer to conduct an 
interview to write the article 
and for our photographers to 
schedule a photo shoot.

Q: WHAT DOES IT COST  

A REALTOR® /TEAM TO  

BE FEATURED? 

Zero, zilch, zippo, nada, 
nil. It costs nothing, my 
friends, so nominate away! 

We are not a pay-to-play 
model. We share real stories 
of Real Producers.

Q: WHO ARE THE 

PREFERRED PARTNERS? 

Anyone listed as a 
“preferred partner” in the 
front of the magazine is 
a part of this community. 
They will have an ad in 
every issue of the magazine, 
attend our quarterly events, 
and be a part of our online 

community. We don’t 
just find these businesses 
off the street, nor do we 
work with all businesses 
that approach us. One of 
many of the top agents 
has recommended every 
single preferred partner 
you see in this publication. 
We won’t even meet with a 
business that has not been 
vetted by one of you and 
“stamped for approval,” 
in a sense. Our goal is 
to create a powerhouse 
network, not only for the 
best REALTORS® in the 
area but the best affiliates, 
as well, so we can grow 
stronger together.

Q: HOW CAN I 

RECOMMEND A 

PREFERRED PARTNER? 

A: If you know and want 
to recommend a local 
business that works with top 
REALTORS®, please email 
our owner to let us know at 
genny.williams @n2co.com 

The smarter way to shop...
• Health 
• Medicare
• Life Insurance
• Supplemental
• Long-Term Care
• Retirement

Karen Morse
Licensed Insurance Agent

(205) 201-4972
Kmorse@healthmarkets.com@HealthMarkets.com
7001 Crestwood Blvd.  Ste 610,  Birmingham, AL 
35210

Call today for your free quote!

(205) 201-4972

©2024 HealthMarkets  50712-HM-0324

HealthMarkets Insurance Agency, Inc. is licensed as an insurance agency nationwide except in  MA. Not all agents are licensed to sell all products. Service and product 
availability varies  by  state. Sales agents may be compensated based on enrollment. No obligation to  enroll. 

 



9151 Currency St.
Irving, TX 75063

Your Partner for Residential & Commercial Inspections
WE'RE HERE TO HELP YOU CLOSE THE DEAL FAST!

CHI is the home of FLAT FEE INSPECTIONS. 
The fee is $380 on ALL inspections for homes under 
3,000 square feet. All homes 3,000 + square feet will 
be priced at the normal inspection rate.

Chris Cotten 
Founder & President of 
Cotten Home Inspections Inc.

CottenHomeInspections.com

205.213.1821


