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865.986.2516
bentleyhomeinspection.com

• More than a century of combined experience 
dedicated to serving your clients

• Local, Family, & Veteran Owned 
& Operated

• Full service office team to guide your clients 
through the inspection process

• Over 3600 5 star reviews

• 17 Home Inspectors (7 are military veterans)    

• 6 Certified Master Inspectors

• Commercial Inspections (7 CCPIA Certified 
Inspectors)  

•  Commitment to your success as 
a realtor:  

        - Active in 6 realtor associations
        - 2025 RPAC Chair: Susan Bentley

        - RPAC Corporate Ally
        - Served on Women's Council of    

        Realtors board  (active members at 
      local and state level)

Covering 
all of East 
Tennessee

Home inspections for residential, commercial and new construction.

Educating Home 
Buyers Since 1997

We give every client a FREE lifetime subscription to HomeBinder. Homeowners love HomeBinder for easy 
home upkeep with timely maintenance reminders and one secure place for all their home documents.

Recognized as a Strategic Partner of the Year in all associations we serve

Whenever possible, pre-existing information will be added, from pre-existing content available in the public domain.
Your data is only a

Schedule with confidence in a trusted partner

BEHIND EVERY
INSPECTION STANDS A TEAM

THAT PUTS PEOPLE FIRST

BEHIND EVERY
INSPECTION STANDS A TEAM

THAT PUTS PEOPLE FIRST
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RELOCATION

CONSTRUCTION

PURCHASE

RENOVATION

ETN Realtors Good Neighbor of the Year 
KMBA Lender Member of the Year
ETN Realtors Affiliate of the Year

ETN Realtors Womens Council
Affiliate of the Year

Mortgage Loan Officer

Janette.Burgin@Regions.com

FEEL MORE

at home
WITH REGIONS
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Preferred Partners
These vetted preferred partners proudly support YOU - top producers - to make it possible to receive this publication  
and enjoy private events for FREE. Please THANK them!

BOOKKEEPING
Summer Dove Bookkeeping
Kelly Wigington
(423) 330-1841
summerdovebookkeeping.com/

BUILDER/CUSTOM HOMES
AR Homes
Nelda Rabens
(865) 325-2553
arhomes.com/builder/
ernst-group-llc/

The Barndo Co.
Mandy Buchanan
(865) 214-0839
thebarndominiumco.com/

ESTATE SALES
Everything Cool Estate Sales
Tony McBrayer
(865) 591-8741
everythingcoolestatesales.com

FLOORING
Flooring America
Dale Titlow
(865) 566-7437
www.flooringamerica.com

FOUNDATION REPAIR
American Foundation 
& Waterproofing
Darle & Jackie Canova
(865) 982-0250
americanfw.com

HANDYMAN SERVICES
Harker Home Solutions LLC
(423) 557-5491
yourhomessolutions.com

HOME WARRANTY
Choice Home Warranty
Maryann Azambuja
(865) 248-9921

First American Warranty
Caroline Cross
(865) 202-7780
firstamerican.com

INSPECTIONS
Bentley Home Inspections
Donnie & Susan Bentley
(865) 986-2516
bentleyhomeinspection.com

HomeTeam Inspection Service
Peter Howes
(585) 794-0160

HouseMaster 
Melissa Boggs
(865) 622-3811
westknoxville.housemaster.com

Inspect TN Home Inspection
Trey Newman
(865) 661-0090
inspecttn.com

Premier Home Inspection LLC
Trevor Vickery
(865) 606-0009
www.premierhome 
inspectionllc.com

INSURANCE
Samar I Insurance Agency 
- AAA Farragut
Samar Izadpanah Reed
(805) 657-1533
sareed@acg.aaa.com

MORTGAGE LENDER
Clarkmore Lending
Holly Bennett Clark
(865) 518-9539
www.clarkmorelending.com

First Financial Bank
Cris’de Cannon
(865) 556-9132
www.first-online.bank

Mortgage Investors 
Group - East TN
(865) 770-3072
migonline.com

Movement Mortgage/ 
Robert Carter Team
(865) 850-2418, (865) 209-5184
(865) 247-3800

Regions Mortgage
Janette Burgin
(865) 607-1218
JanetteBurgin.com

Simple Mortgage Solutions
Tim Allen
(865) 433-8177
simplemortgageonline.com

MOVING SERVICES
Moving Time LLC
John Moulden
(865) 801-0021
movingtimetn.com

PEST CONTROL
Mosquito Shield of Knoxville
Bill Robbins
(865) 224-3005
moshield.com/knoxville

PHOTOGRAPHY
Amy Sullivan Photography
865-274-9140
amysullivanphotography.
mypixieset.com

PHOTOGRAPHY - REAL ESTATE
CricketPix Real Estate 
Photography
865-696-8909

PROPERTY MANAGEMENT
Keyrenter Property Mgt
Dan McKee
(865) 999-4539
keyrenterknoxville.com

RADON MITIGATION
Bentley Radon 
Zach Weatherford
(865) 271-7178
bentleyradon.com

STRUCTURAL ENGINEERING
Corum Engineering 
Design & Inspections
(865) 686-2163
corumengineering.com/

TITLE AGENCY
Concord Title
(865) 671-8388
concord-title.com

Crown Title 
Robb White
(865) 539-4910
crowntitleknox.comSales and Claims 888-275-2980 | CHWPro.com

MARYANN AZAMBUJA
Senior Account Executive
865-248-9921
maryann@CHWPro.com 

VOTED BEST
CLAIMS SERVICE

BY US NEWS
& WORLD REPORT!

That's why
we're here!

luckSometimes

isn't enough...
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Meet
The

Team

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Follow us for all the latest info: 
FB: Big Orange Country Real Producers 
BOC Real Producers Connections 
Top 300 REALTORS: BOC-RP exclusive group
IG: boc.realproducers
​LI: Rebecca Ramsey McDonald

Rebecca Ramsey 
(prev McDonald)

Owner and Publisher

Lucy Reynolds 
Editor and Lead Writer

Elizabeth Zeaton
Ad Manager

Amy Sullivan
Photographer

Megan Collins
Agent Ambassador

PUBLISHER’S NOTE

WELCOME  
CLASS OF 2026!

Hello, I’m the owner and publisher of 
Big Orange Country Real Producers - 
where the top 300 REALTORS based on 

annual residential sales volume come together 
to connect, elevate and inspire. Everything we 
do is FREE for YOU -- our preferred partners 
(see the index) pay everything for you!! This is a 
community for you to network with agents doing 
a similar or higher level of business to LEVEL 
UP in the industry. It’s private, exclusive and 
you are invited. Enjoy your copy of the monthly 

magazine. Also join our private Facebook group 
and save this number 865.326.2660 to receive 
exclusive details and invites for networking. 

Don’t miss our Toast to the Top & 5th 
Anniversary event on the evening of April 23 - 
the registration link is in your email, via text and 
on the events page of the private social group.

Reference email sent to you on February 9.

YOU ARE IN THE TOP 300 - OR 5% - OF REALTORS IN BIG ORANGE COUNTRY

BY REBECCA RAMSEY 
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Start to finish. Ready to list. More money in owner's pocket. 
everythingcoolestatesales.com • Owned by brothers Tony & Jerry McBrayer

Bonded & Insured

Dream it. Plan it. Do it.

With our streamlined, one-stop shopping experience, 
finding the right flooring and cabinets is simple!

Flooring America East
5307 Washington Pike
Knoxville, TN 37918
865-522-3619

Flooring America West
10029 Parkside Drive
Knoxville, TN  37922
865-675-3630

www.flooringamericaknoxvilletn.com

Carpet • LVP • Hardwood • Tile
Cabinets

Proudly celebrating

of meeting customer 
expectations on 

over 20,000
projects
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FROM BEAUTY SHOP TO REAL ESTATE BROKERAGE

North 
Cumberland 

Realty

TOP PRODUCER

L to R: Sarah West, Michael Caudill, and Danielle Lawson 
Location: Scott County Courthouse Square

For 18 years, Sarah West 
worked as a beautician, 
following in the footsteps 

of her mother, sister, cousins, 
and aunts in what she calls “a 
family of beauticians.” But after 
nearly two decades of standing 
on her feet and wearing out her 
shoulders, she found herself 
praying for a new direction. 
“I said, ‘God, what can I do 
where I don’t use my arms so 
much?’” she recalled. “And God 
put real estate on my heart.”

That nudge led Sarah to make 
a promise that she credits for 
everything that has followed. 
She told God that if He would let 
her be successful in real estate, 
she would give Him all the glory. 
Today, as principal broker and 
part owner of North Cumberland 
Realty in Scott County, overseeing 
a thriving team of 15 other agents, 
she’s quick to acknowledge 
the source of that blessing.

Sarah’s transition from doing 
hair to doing real estate came at a 
time when her children were old 
enough to be more independent, 
which allowed her to pour the 
same relentless work ethic she’d 
developed at the beauty shop 

into her new career. And her 
years doing hair in Huntsville 
had an unexpected benefit—she 
already knew everyone in the 
community. Those relationships 
became the foundation for 
her real estate business.

But she didn’t build North 
Cumberland Realty alone. In 
fact, the agency emerged from a 
“made in heaven” partnership 
with two others who shared 
her commitment to hard work: 
Michael Caudill and Danielle 
Lawson. Sarah met Michael 
over a septic record when 
he worked for the Tennessee 
Department of Environment 
and Conservation (TDEC). After 
he expressed interest in real 
estate, she brought him on at 
Coldwell Banker Wallace, where 
she was working at the time. He 
asked if she planned to open her 
own brokerage someday, and 
when she said yes, he told her 
he wanted to work for her one 
day. “Even better, now he gets to 
work with me,” Sarah quipped.

Danielle, a mother of three with 
an impressive work ethic, began 
her relationship with Sarah as a 
client. Sarah encouraged her to 

get her real estate license, and 
later the two began working 
together at Coldwell Banker 
Wallace. Eventually, Sarah, 
Michael, and Danielle decided to 
strike out on their own, creating 
something personal and local 
rather than franchise-affiliated.

“Michael is the brains of the 
operation; he’s super smart,” 
Sarah explained. “And Danielle is 
one of the hardest workers I’ve 
ever seen. We all bring our own 
thing, so it’s the perfect marriage.”
And Sarah’s work ethic? Well, 
she admits to being a workaholic, 
describing a family ski vacation 
in Colorado when her husband 
caught her pulling off her gloves 
with her teeth to answer her 
phone at the top of a slope. 
When he reminded her they 
were on vacation, her response 
was automatic: “I said, ‘I’ve 
got to get this call; it could be 
somebody wanting to buy one of 
my listings.’ That’s what makes 
us successful as agents; you 
have to answer your phone no 
matter what you’re doing.”

She learned that drive from her 
parents, particularly her 70-year-
old mother who still works in 

Sarah
West

BY LUCY REYNOLDS AND PHOTOS BY 

AMY SULLIVAN PHOTOGRAPHY
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You have questions, we have answers.

865-686-1663  |  corumengineering.com

30+ years of experience covering TN, GA, KY, FL, NC, SC

her beauty shop. Growing up 
watching them, Sarah developed 
habits that have served her 
well in both careers. During her 
beautician days, she’d work until 
midnight with her kids at the 
shop, nursing babies between 
hair color appointments. And 
that same intensity drives her 
real estate work today, where 
she makes herself available 
to working people who can 
only view homes in the 
evenings and on weekends.

While Scott County might not 
be known for its economy 
(actually, it has one of the 
highest unemployment rates 
in the country), Sarah clearly 
sees its appeal. With low taxes, 
a very affordable cost of living, 
its proximity to Big South Fork 
National Recreation Area, and 

the beauty of two rivers that are 
perfect for kayaking and fishing, 
the area attracts retirees and 
remote workers who value natural 
beauty and outdoor activities over 
the amenities in a larger city.

Sarah loves her hometown, 
the place where she was born 
and raised, and where she 
built relationships through the 
beauty shop before transitioning 
into her thriving real estate 
career. When she’s naming her 
blessings, she’s quick to call out 
her family (especially her “hot, 
good-looking husband,” James 
West), her amazing business 
partners, and Rebecca Ramsey 
and Big Orange Country Real 
Producers magazine—but 
her biggest shoutout is for 
God, her number one, who 
has blessed her so richly!!

T H AT ’ S 
W H AT 

M A K E S  U S 
S U CC E S S FU L 
AS  AG E N TS ; 
YO U  H AV E 

TO  A N SW E R 
YO U R 

P H O N E  N O 
M AT T E R 

W H AT 
YO U ’ R E 

D O I N G .”
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The Blount County Home Boy.

865.661.0090 | InspectTN.com

Certified InterNACHI, HITA & CMI Home Inspections

“TREY”
NEWMAN
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G O D  P U T  R E A L  E S TAT E 
O N  MY  H E A RT.”

HOME & AUTO INSURANCE EXPERTS FOR KNOXVILLE’S TOP AGENTS

LET’S CONNECT
at 865-630-0734 or 
sareed@acg.aaa.com

IN 2026, YOUR CLIENTS DESERVE BETTER.

Coverage options
tailored to fit real
needs and budgets.

We Deliver. Your Clients Don't Need a Policy Pusher, 

They Need
a Person.
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Meet the Joint 
Venture Expert Who’s 
Changing Tennessee’s 
Mortgage Business

BY LUCY REYNOLDS AND PHOTOS BY  

AMY SULLIVAN PHOTOGRAPHY

MORTGAGE INVESTORS GROUP 

PARTNER SPOTLIGHT

W hen Nashville-based 
Tonya Strobel talks 
about the real estate and 

mortgage industries, she doesn’t mince 
words. “The average NOI earnings 
in a real estate company in the U.S. 
today is minus $250 per transaction,” 
she said. It’s an uncomfortable truth 
that most people in the business 
know but rarely say out loud.

Just a few months ago, Tonya joined 
Mortgage Investors Group as Chief 
Growth and Affiliated Partnership 
Officer, bringing with her 36 years in 
the mortgage business and over two 
decades specializing in joint ventures.

Her story began in Colorado, where 
she started selling real estate at 
age 17 because it had a low barrier 
to entry and she needed to feed 
herself. By 1987, she had opened 
what she believes was the first in-
house mortgage company in a Better 
Homes and Gardens franchise in Fort 
Collins. That early experience taught 
her something most people in the 
industry still haven’t figured out: “The 
consumer doesn’t know and doesn’t 
care where the real estate agent’s job 
ends and the lender’s job begins,” she 
said. “They just know that this is the 
most significant, emotional transaction 
they’re going to do in their life, and 
they want to have the best experience 
possible in going from A to B.”

“Imagine walking into a Lexus 
dealership, falling in love with a $60,000 
RX 350, and having the salesman tell 
you to go find your own financing—and 
when you come back, maybe the car 
will still be there, maybe it won’t,” she 
said. “We do that exact process as a 
real estate industry every single day; 
whereas, at Lexus, they walk you into 
Lexus Financial, sit you down, hand you 
a cup of coffee, and help you arrange 
your financing. A few hours later, you 
drive home with your new car.”

“That’s the experience consumers want, 
and it’s what joint ventures can deliver,” 
she continued. “That ‘family of services’ 
concept viewed from a consumer’s 
lens is really important.” The numbers 
make the case. As Tonya explained, the 
average mortgage transaction generates 
about $1,600 in earnings after expenses. 
In a properly structured joint venture, 
that is split 50/50—and when you add 
$800 to the negative $250 per real 
estate transaction, then suddenly you 
have a sustainable business model.

But as she’s quick to point out, 
“Joint ventures are really the most 
complicated ‘simple business model’ 
there is in this space. Everyone thinks 
they understand them from afar, but 
executing them requires navigating 
licensing, legal documentation, RESPA 
compliance, and building a completely 
separate standalone entity. Yet, for most 
real estate companies, the economics 
of having a mortgage company paired 
with their affiliated businesses inside 
their real estate office is very attractive.”

According to Tonya, there are only four 
or five people in the U.S. who really 

T O N YA  
S T R O B E L

THE CONSUMER DOESN’T 
KNOW AND DOESN’T CARE 
WHERE THE REAL ESTATE 
AGENT’S JOB ENDS AND 
THE LENDER’S JOB BEGINS.
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provides real estate 
agents and home 
owners with a solution 
for all your punch list 
items or repair needs. 
All repairs are backed 
by our “Re-Inspection 
Guarantee.” 
Responsive initial 
contact, quick turn 
times, competitive 
pricing and photo 
repair reports are 
guaranteed.

John Harker  |  Harker Home Solutions LLC
Jharker@yourhomessolutions.com

423-557-5491

HARKER HOME
SOLUTIONS LLC

know how to execute joint ventures 
properly—and that’s not ego talking, 
it’s experience. She spent years at 
Wells Fargo, which ran the largest joint 
venture entity in the country with 
178 partnerships. When the financial 
crisis hit in 2008 and Wells Fargo had 
to shed market share, she moved to 
Nashville to work on decentralized 
operations and the Wachovia 
acquisition. After that came national 
roles at Stearns and Newrez, where she 
built their 20-partnership portfolio. 

In 2025, at 56 years old, Tonya decided 
she was done living on airplanes. So, 
when the opportunity at Mortgage 
Investors Group opened up, it just 
made sense for her. Anna Beltran 
wanted to grow and diversify the 
business model, and Tonya wanted to 
put down roots in her own backyard. 
Now she’s responsible for launching 
joint ventures for MIG across the 
country as well as managing their 
marketing services agreements.

She’s especially excited about 2026, 
as she’ll be launching MIG’s first 
two joint ventures in Tennessee. 
“Mortgage Investors Group is the 
top mortgage lender in the state, 
coupling with some of the top real 
estate companies and builders in the 
state,” she described. “It’s going to 
create a separation between mastery 
level versus mediocrity in what’s been 
a very, very challenging market.”

When she’s not working, Tonya loves 
oil painting—and she’s passionate 
about reading. She also enjoys 
riding Harleys through the Smoky 
Mountains with her husband, Bart, a 
civil structural engineer, and spending 
time with her daughter, Mackenzie 
(24), a med student at UT Memphis.

But mostly, she works. “If your life 
is a gift from God, then what you do 
with it is your gift back,” she said. 
“My gift is rooted in my very humble 
beginnings, and now I’m here to serve 
others and do whatever it takes in 
order to help them be successful.”

FOR MOST REAL ESTATE 
COMPANIES,  THE ECONOMICS OF 
HAVING A MORTGAGE COMPANY 
PAIRED WITH THEIR AFFIL IATED 
BUSINESSES INSIDE OF THE REAL 
ESTATE OFFICE IS VERY ATTRACTIVE.
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ROBERT CARTER LENDING TEAM

Sherry
NMLS # 1889594

865-209-5184
loves first-time
homebuyers
& investors

Katherine
NMLS #1930005

865-247-3800
new construction
and newlyweds

Robert
NMLS #898005

865-850-2418
focused on investors,
jumbo clients and
being the team glue

Professional Branding/Headshots | Family Portraits
Weddings/Engagements | & More

amysullivanphotographyllc@gmail.com

What Does Your
Current One Say?

P H O T O G R A P H Y
Amy Sullivan

Call to Schedule
(865) 274-9140

Headshots Drive
First Impressions.

PARTNE R
Knoxville's Premier Title Company 

We're always a phone call away!
865-671-8388  ·  concord-title.com

FREE 
Continuing Education 

Classes

4 LOCATIONS
• West Knoxville
• North Knoxville
• Maryville
• Nashville
•

WE OFFER
Mobile Closings

as well as
After Hour Signings

M-F
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From Stay-at-Home Mom to 
Stay-in-the-Game Top Producer

BY LUCY REYNOLDS AND PHOTOS 

BY CRICKETPIX PHOTOGRAPHY

TOP 300 PRODUCER

Location: April Blankinship's 
listing in Gettysvue

UNITED REAL 
ESTATE SOLUTIONS

F or Nina Lecroy, the path to becoming a 
top-producing real estate agent didn’t 
start with a sales pitch or a corporate 
ladder. It began in her home. For more 

than 20 years, she was a busy stay-at-home mom. 
But when her youngest children entered high 
school, she found herself anticipating the empty 
nest and wondering what she should do next.

Nina and her husband had already started dipping 
their toes into real estate by purchasing rental 
properties—a venture that began almost by accident 
when a bargain-priced home became available on 
their very own street. Over time, they fell in love 
with the process of investing; plus, Nina realized 
her decades of local knowledge and her maternal 
instincts were the perfect foundation for a career 
as an agent. In 2019, she earned her license and 
officially joined United Real Estate Solutions.

The timing, of course, brought challenges 
no one could have predicted. Just as she was 
finding her footing as an agent, the world 
turned upside down in 2020. “I was thankful 
I got in when I did, because I made a lot of 
connections that first year,” she recalled.

Most of her initial clients weren’t strangers. “My 
first contacts were with all my kids’ friends from 
high school,” she described, “because I had been 
the president of the boys basketball booster team. I 
knew those kids; they loved me and trusted me. Now 
they’re grown men, and when they were ready to 
start buying, who did they call? They called me.”

Nina’s deep-rooted sense of community is the 
drive behind her business. She doesn’t just see 
transactions; she sees families. “A lot of my clients 
have become really good friends,” she said. “They 
become your friends and then like family. I care 
about them, and I hang out with them all the time.”

Meanwhile, her actual family remains the center 
of her universe. Nina and her husband have been 
together for 29 years, and their household is a 
beautiful combination of three biological children 
and an adopted child brought to them through 
fostering. Their son BJ, now 26, joined the family 
at age nine and fit in perfectly from the start.

Today, the Lecroy household is a hub of real 
estate activity. While Nina navigates the world 
of real estate listings and showings, her husband 
manages their rental portfolio and handles their 
flip properties. It’s a true partnership—although 
Nina admits the workaholic gene runs strong 
in both of them. Balancing the demands of a 
top-producing real estate career with family 

LecroyNina
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premierhomeinspectionllc.com

Detailed. 
Dependable. 
Done Right. 

We deliver clear, comprehensive
reports your clients can trust. 

• Impress Buyers. Protect Sellers. Partner with Pros.

• Uncovering peace of mind, one home at a time.

Schedule Online 
or Call Us 
(865) 393-3910

life is a constant juggling act, especially when 
clients need her on weekends or during the few 
moments of downtime she manages to find.

“I’m not very good at balancing because I 
love to work; I love what I do,” she admitted. 
Her strategy for managing the stress is simple 
but significant: “I pray a lot,” she said.

That faith sustains her when she’s sneaking 
into a bathroom at 2:00 a.m. during a family 

vacation to write a contract or when her business 
seems to explode, such as with eight closings 
in a single month, like she had in January.

When she’s not working, Nina loves to travel. Visits 
to her oldest daughter in California provide the 
perfect escape—although her computer is never 
far away. Also, she has found a way to give back 
to her professional community by serving as a 
mentor at United Real Estate Solutions. “I’ve taught 
my mentees well enough that if I need somebody 

to cover for me, take a phone call from a client, or 
show a house while I’m gone, they can do that,” 
she said. “So I’m covered when I’m out of town for 
family weddings and other special occasions.”

Nina names time management as her biggest 
challenge. (In fact, she often wishes she had time to 
just take a nap.) However, she recently found time 
to read Rich Dad Poor Dad by Robert Kiyosaki and 
Sharon Lechter—and when she has the opportunity 
to listen to music, her choice is definitely gospel.

A lot of my 
clients have 

become really 
good friends.”
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Radon Mitigation Systems

• Residential & Commercial
• Complimentary Follow-Up Radon Test
• Family Owned
• Veteran Operated
• Serving Since 1997
• Aesthetic Mitigation Installations

(865)271-7178 | office@bentleyradon.com

Complimentary Test after Installation

Simple SOLUTION.
Radon Mitigations Done Right!

Got Radon?

865.539.4910  |  crowntitleknox.com
Franklin Square | 9700 Kingston Pike | Ste 6

LET US PUT OUR
"CROWNING TOUCH”

ON YOUR NEXT CLOSING.

Looking toward the future, Nina plans to 
remain a top producer as she continues 
to grow her business. “I set my 
goals a little higher each year,” 
she explained. “I always think, 
‘Oh, I’m not gonna make that 
goal—and then I do.” While she 
jokes that she needs to learn 
how to say “no” more often, 
apparently her inability to 
turn anyone away is exactly 
why she’s so successful.

I always think, 
‘Oh, I’m not 
gonna make 

that goal—and 
then I do.”
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865.801.0021 • Movingtimetn.com
Locally owned and operated

Don't Leave Your Clients Move To Chance.
Let us handle their move so it doesn't end in frustration.

Your journey to homeownership begins simply with us. 

DCSR Loans
for Investment 
Properties - No 
income needed 

to qualify!

Life is Hard; Your Mortgage Shouldn’t Be.

FHA | Conventional | USDA | VA | Bank Statement Loans for self-employed | Construction to Permanent | Cash Out | Refinances 

simplemortgageonline.com Main Line: 865.433.8177
10241 Kingston Pike Ste 3, Knoxville TN

Tim Allen,
owner 



9151 Currency St.
Irving, TX 75063

Programs based on borrower qualification and subject property. Mortgage Investors Group is an Equal Housing Opportunity Lender. According to CRS.
www.nmlsconsumeraccess.org.

www.migonline.com  |  865-691-8910
Serving East Tennessee for over 35 years

Meet
Tonya Strobel!
Joint Venture Expert
Now with MIG  
Changing Tennessee’s
Mortgage Business
Through Strategic
Partnerships.

Read her full story inside. 


