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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners
Goosehead Insurance - Bisker Agency
Jeff Bisker
(443) 836-5609

Next Level Insurance
Dana Temple
(443) 841-4150

Salmon Insurance Group
Amy Rychwalski Salmon
(443) 838-3899

JUNK REMOVAL
BumbleJunk
(888) 286-2535
bumblejunk.com

KITCHEN & HOME DESIGN
Kitchen Design By Idan
Idan Tzameret
(443) 621-3502

LANDSCAPING & SEPTIC
Cox Enterprises LLC
Stephan: (443) 243-1201
CoxEnterprisesLLC.com

LANDSCAPING SERVICES
A Perfect Image Landscaping
(443) 895-1148
apilandscaping.com

LAW FIRM
DK Law Group
Diana Khan
(443) 739-6724

MAKEUP ARTIST
Ashley Callaway Beauty
Ashley Callaway
(443) 248-2192

MARKETING CONSULTANT
May Rose Creative
IG:@MayRoseCreative
Marika.MayRose@gmail.com

MEDIA SERVICES
Studio R
sales@studiordesigns.com
studiordesigns.com

MOLD REMEDIATION
Green Home Solutions
Jason Toliver
(410) 982-6340

MORTGAGE BROKER
Channel Marker Mortgage
Dan Tinnin
(443) 336-2686
Scott Van Stone
(443) 745-5751

MORTGAGE LENDING
All Financial Services
Ron Thomas
(443) 851-0231

CMG Home Loans
Stuart Epstein
(410) 491-0200

CrossCountry Mortgage
Troy Thomas
(443) 521-3688

Direct Mortgage Loans
Jeff Dobrzykowski
(443) 722-1680

Fairway Independent Mortgage
Mike Bendebba
(240) 682-1050

First Heritage Mortgage
Mike & Jeff Novotny
NovotnyLending.com

First Home Mortgage
Ryan Paquin
(301) 332-1589

First Home Mortgage
Jason Nader
(240) 882-4830

Fulton Mortgage Company
Brooks Grasso
(410) 608-4255

HMA Mortgage
Tom Mills
(443) 309-9346

Main Street Home Loans
Kyndle Quinones
(443) 254-0381
Alicia Harkowa
(443) 250-5489

Main Street Home Loans
Jon Wald
(914) 629-1278
Brian Coleman
(443) 986-1432

Movement Mortgage
Justin Kozera
(443) 789-4140

Next Door Lending
Armen Manokian
(443) 306-8746

NFM Lending
Mary Sirico Levinson
(443) 527-3452
Jason McLaughlin
(410) 977-4445

Primary Residential Mortgage Inc
Joe Wandishin
(443) 413-4174

Starleper Mortgage Solutions -  
First Home Mortgage
David Starleper
(443) 415-9170

Sun West Mortgage Company
Chris Lane
(410) 241-0443

Vellum Mortgage
Joe Whilden
(443) 752-8389

MOVING SERVICES
Moyer & Sons Moving & Storage
(301) 869-3896
MoyerAndSons.com

U-Relax DMV Movers
(703) 608-1935
Urelaxmoving.com

Venable Pro Moving Solutions
(717) 679-6726
Venablepromoving.com

Von Paris Moving & Storage
Link Lingenfelder
(443) 831-3647

PAINTING
Slater Painting
Keith Slater
SlaterPainting12@gmail.com

PEST CONTROL
Black Tie Termite & Pest Control
(888) 909-3561
BlackTieTermite.com

PHOTOGRAPHY
Next Door Photos - Baltimore
Kimberly Kruk
(410) 215-5413

YRN Photography
(443) 432-9932
yrnphotography.com

PHOTOGRAPHY & VIDEOGRAPHY
Donovan Photography
(443) 267-6700
mpdphoto.com

SKS Photo & Video
Reef Sutton
(202) 271-6352

ACCOUNTING SERVICES
Zone Accounting
(410) 526-3980
zoneaccounting.net

BUSINESS COACHING
Manifest Network
(443) 797-7678
themanifestnetwork.com

CLEANING
The Tidy Coop
Julie Miltenberger
(240) 285-2159

CLIENT GIFTS
Lewis Woodwork
Julie: (443) 386-6029
LewisWoodwork.com

CLOSET DESIGN & STORAGE SOLUTIONS
Closet Factory Baltimore
(410) 456-2063
ClosetFactory.com

COMMERCIAL REAL ESTATE
Leitrim Commercial Real Estate Advisors
Ben Richards
LeitrimRealty@gmail.com

WIN Commercial Group of KWRC
Helen Dellheim
(410) 258-4136

CONTRACTOR (PRE-LISTING REPAIR)
Frame House
Maria Schulze
(410) 404-3664

Immaculate Home Builders
(410) 258-3792
IHBremodelers.com

DATA / CALLING / AI / VIDEO EDIT
M-Power Solutions
Steven Neville
steve@supermpower.com

DATA AND LIST PROVIDER
Pinpoint Skip
faisal@pinpointskip.com
pinpointskip.com

ELECTRICAL SERVICES
Dynamo Electric
(410) 296-8887
Dynamoelectricllc.com

Testerman Electrical
(410) 877-0545
Testermanelectric.com

ESTATE CLEAR-OUTS
Clutter-Fly!
Cindi Arnold
(410) 491-6331

ESTATE SALES
Caring Transitions of Baltimore Metro
(443) 965-9834
CaringTransitionsBaltimoreMetro.com

FINANCIAL PLANNING
Equitable Advisors
Aaron LeKarz
(443) 538-4228

FLOOD, FIRE, MOLD & PRELISTING REPAIRS
Healthy Home Restorations
(410) 877-0100
HealthyHomeRestorations.com

FLOORING
Floors Etc.
(410) 329-9680
Floors-etc.com

GENERAL CONTRACTOR
Essential Home Group
Lou Feis
(410) 449-2118

M&C Global Construction
(443) 277-7998
mcglobalconstruction.com

GENERAL CONTRACTOR / REMODELING
R&G Remodeling
Rhyan Gamet
(757) 374-5560

HANDYMAN SERVICES
ACE Handyman Services
(410) 549-9696
AceHandymanServices.com

HARD MONEY LENDER
Keiry Martinez Private Lending, LLC
Keiry Martinez
(443) 226-9097

HOME BUILDER
Ward Communities
(667) 229-5040
Wardcommunities.com 

HOME IMPROVEMENT
HOMEstretch - Baltimore
(443) 962-9834
home-stretch.com/howard-aa

Ward Home Improvements
(443) 299-9193
WardHomeImprovements.com

HOME INSPECTION
Blue Crab Inspections
(888) 256-1287
BlueCrabInspections.com

Briarwood Home Inspections
Tyler Armstrong
(443) 900-0873

Certified Property Inspection
(410) 818-0088
CertifiedProperty.us

ID Home Inspections
(410) 357-1124
Admin@Idhomeinspections.org

Lodestar Inspection Services
Rachel Oslund
(301) 512-5641

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME WARRANTY
First American Home Warranty
Liam Johnson
(301) 335-4461

Guard Home Warranty
Anna Coleman
(410) 702-3597

HVAC SERVICES
McCord Services
Adam McCord
(410) 952-1604

SM Mechanical
(410) 365-5013
Smmechanicalhvac.com

INSURANCE
Baystate Insurance Group
(410) 419-6273
savewithbig.com
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PLUMBING & HVAC
SJT Plumbing & HVAC
(443) 838-6864
Sjtplumbinghvac.com

PROMOTIONAL PRODUCTS
Fully Promoted Towson
Jessica Joyce
(410) 842-0820

PROPERTY MANAGEMENT
Goddard Properties
Josh Velte
(443) 539-8841

Peace of Mind Property Management
(410) 925-8372
peaceofmindproperty
management.net

REMOTE ONLINE NOTARY/TECHNOLOGY
CYBERSYGN
Mark Wittstadt 
(410) 303-0086

RENO / HOME SERVICES / 
NEW CONSTRUCTION
Werrlein Services
Justin Granzow
(443) 610-4000

ROOFING & RESTORATION
Vanguard General Contracting
Sam Kohler
(410) 725-0574

ROOFING/SIDING/GUTTERS
AROCON Roofing & Construction
Jason Easton
(410) 861-6767

Tar Heel Construction Group LLC
(410) 638-7021
tarheelconstructiongroup.com

SHORT SALE NEGOTIATION COMPANY
Capital Short Sale Group
Rebecca Ravera
(443) 873-0543

STAGING
AJ Designs Staging
Ashley Schiff
(443) 840-0441

Asthetik Staging & Design
Katheryn McGill
(410) 746-3931

Kate Wunder Interiors
(410) 870-4688
Katewunderinteriors.com

Realestaged
(443) 909-9982
Realestaged.com

Shamrock Hill Design
(410) 474-5523
ShamrockHillDesign.com

STRUCTURAL ENGINEERING
Alder Hill Engineering
Marcus Gursky
AlderHillEng.com

TITLE & ESCROW
Black Oak Title
Steven Sokolov
(410) 344-7925

Certified Title Corporation
(888) 486-5511
certifiedtitlecorp.com 

Definitive Title
Bret Devich
(410) 627-0407

Eagle Title
(410) 825-2582
eagletitle.com

Endeavor Title
Tim Eichhorn
(410) 300-7968

Lakeside Title Company
(410) 992-1070
lakesidetitle.com

Land Abstract & Escrow, LLC
Rich Rosario
(410) 891-6770

Legacy Settlement Services
Michael Ruder
(443) 834-2431

Mid-Atlantic Title
Mike Griffith
(443) 801-0423

R&P Settlement Group
(410) 821-1401
RPSettlement.com

Raven Title Services
Dan Hart
(410) 963-7834

Stewart Title and Escrow
(443) 890-5600
Stewart.com/Mid-Atlantic

TS Executive Abstract Maryland
Jennifer Fox
(443) 630-0446

TITLE INSURANCE UNDERWRITER
Stewart Title Guaranty Company
Ruth Kohl
(443) 226-9017

TRANSACTION COORDINATOR
My Transaction Co.
Anita Kestel
(443) 655-7776

Relief Leverage
(240) 344-2973
Reliefleverage.com

Rest Easy
(443) 845-4983
RestEasySupport.com

VIDEO SERVICES
HD Bros
(540) 840-1388
Support@hdbros.com

JL3 Creative
James Lanham
(443) 743-5995

WATER TREATMENT
Atlantic Blue Water Services
(443) 240-7734
atlanticblue.net

WATERPROOFING
Anchor Waterproofing
(410) 918-2400
AnchorWaterproofing.com

Thompson & Sons Waterproofing
Matt Thompson
(443) 202-2429

WINDOW COVERINGS
The Window Tailor
(410) 960-9313
thewindowtailor.com

WINDOWS & DOORS
Bel Air Window and Door
(410) 941-3499
Belairwindowanddoor.com

Preferred Partners
CONTINUED
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Meet
The

Team
Colleen Rippey 
Owner and CEO

Lauren Stevens 
Associate Editor

Hannah Benson
Chief Operating Officer

Beverly Lindog 
Virtual Assistant

Jill Franquelli 
Editor-In-Chief

Christina Kitchen
Ad + Client Care Manager

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Maddie Nessel 
Event Coordinator

Roy Cox 
Photographer

Molly Lauryssens  
Writer

Pat Rippey
Writer

Abby Isaacs
Writer

Tara Terhune 
Client Concierge Specialist

Ashley Callaway 
Professional Makeup Artist

David Stuck 
Photographer

Joseph Cottle
Writer

Alex Krebs
Photographer
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WELCOME 
CLASS OF 2026!

WELCOME  
CLASS OF 2026!

EDITOR’S NOTE

A
s I write this, 9 years ago 
today, on January 25, 2017, 
we submitted our very 

first deadline for Baltimore Real 
Producers. In the previous six months, 
Colleen pitched and sold the vision 
to individuals and businesses. These 
first Preferred Partners believed that 
building a community of the best was a 
cause worth investing in.

We hosted our launch party in May, and 
the nerves we felt were next level. While 
we had thrown some client appreciation 
parties before when we sold Cutco, 
we had never hosted one on this scale 
before. Every other day, we were talking 
each other off the ledge. Would anyone 
come? Could we create an environment 
that agents across brokerages and 
businesses would come together in the 
spirit of collaboration over competition?

Over the last 9 years, we have shared 
almost 500 of your stories and countless 
articles that you have submitted, sharing 
your wealth of knowledge and expertise. 
It takes courage to be vulnerable 
and share your life with people you 
know, but to share openly about your 
challenges, wins, losses, adventures, and 
other moments in your life with your 
industry peers, that is next level.

When asked what is my favorite part, 
it is your stories. I have laughed, cried, 
and cheered as I have read each one. I 

look forward to the next 500 and then 
the next, and next, and next…you get it.

In addition to recognizing our Top 
500, this year we’re proud to also 
acknowledge agents ranked #501–1000 
based on 2025 production. These 
agents will receive a digital edition of 
the magazine, access to our Preferred 
Partners, and may be invited to select 
events where capacity allows as we 
continue to expand and celebrate 
excellence across our community.

Here we are for the 10th time 
announcing the Top 500 agents in Central 
Maryland. The nerves and excitement of 
this announcement only grow each year. 
We are just as excited as you are when 
you make it, and our hearts are heavy 
when you come up a little short to make 
this list. However, once you are here, you 
are always a part of the family!

Welcome, class of 2026! We are happy 
you are here.

Our custom website provides valuable 
resources to help you make the most 
of this community. You can visit 
BaltimoreRealProducers.com/agents 
to find the following…

•	 Welcome video 
•	 Your 2026 Badge
•	 Links to nominate and refer
•	 How to update contact information 

•	 Link to join our private  
Facebook community

•	 2026 Event Schedule 
•	 Previous magazine editions 
•	 List of Preferred Partners

Speaking of Preferred Partners…this 
magazine and platform is FREE for the 
top 500 agents only because of them. We 
have been a special witness to how much 
these businesses believe in YOU and 
the COMMUNITY. Go ahead and check 
out our Preferred Partner index in this 
edition, on the website, and pinned to the 
top of our Facebook group to familiarize 
yourself with the businesses. Each of 
them have been heavily recommended 
to us by YOU, the top agents in the 
community. They are the best of the best, 
and we look forward to our top agents 
and partners continuing to build strong 
relationships over the years to come!

Congratulations and welcome!

Cheers,
Jill

Editor-in-Chief 
Jill@rpmags.com

Baltimore Real Producers 2026 Badges
Congratulations on this badge of honor! Now it’s time to show it off. 

If you are a Top Agent member in Baltimore 
Real Producers this year, you can use your 
badge in your marketing efforts—signage, 
social media, email signatures, web listings—
nothing’s off limits! Download your badge at 
baltimorerealproducers.com/hello-agents.

As a Baltimore Real Producers Preferred 
Partner, your badge signifies that you’ve 
been personally endorsed by the top-
producing realtors in our industry. This 
prestigious distinction sets you apart from 
the competition, showcasing your elite 
status and solidifying your reputation as 
the real deal! Download your badge at 
baltimorerealproducers.com/hello-partners.

We’ve posted the website links to 
download your badge in our private 
Facebook groups for easy access. 
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EVENTS CALENDAR

Visit BaltimoreRealProducers.
com/agents to get your 
tickets and stay updated on 
all upcoming events! 

EVENTS 
CALENDAR

BALTIMORE 
REAL PRODUCERS 2026

Friday, March 20 
12 p.m. - 3 p.m. 
Toast to the Top 
Gunther and Co. — 3650 Toone Street, 
Baltimore, MD 21224
Let’s toast to the best in the business! 
This event will celebrate the Top Agent 
class of 2026 - the most successful 
realtors Central MD. 

Thursday, May 7 
11 a.m. - 3 p.m. 
Pickleball Palooza 
Dill Dinkers — 140 Merritt Wy Suite 
107, White Marsh, MD 21162 
Join in on the fun and friendly 
competition as we bring together 
the community for this high-energy 
Pickleball tournament for all skill levels. 

Thursday, June 18 
6 p.m. -10 p.m. 
9th Anniversary Soirée 
Baltimore Museum of Industry — 1415 
Key Highway, Baltimore, MD 21230 
The can’t-miss event of the year 
celebrating 9 years of BRP and the best 
of Central Maryland real estate! 

Friday, August 14 
Time TBD 
BRP Impact Day 
Location TBD 
A collective day of service to 
create meaningful impact in 
the Baltimore community. 

Thursday, October 8 
10 a.m. - 2 p.m.
Fall Mastermind 
Location TBD 
The perfect combination 
of collaboration, learning, 
and connecting with top 
producers on a deeper level.

Thursday, November 19
Time TBD 
Fall Fête 
Location TBD 
Our final party of the year! 
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BY JOSEPH COTTLE  ••   PHOTOS BY DAVID STUCK

PARTNER SPOTLIGHT

ROSS MARKAJANI
O F  H O M E S T R E T C H

Making Houses - and Listings - Shine

Ross is the owner of 
HOMEstretch, a business 
built around one simple 
idea: help homes shine 
before they hit the market. 
Not through full-scale 
remodels or endless 
construction, but through 
focused improvements that 
give sellers their best  
first impression.

“In most instances, a person’s 
home is going to be their 
biggest asset,” Ross says. 
“And so what we do at 
HOMEstretch is just to make 
sure that the biggest asset 
that they have shines when it 
comes to listing.”

HOMEstretch partners 
closely with real estate 
agents to handle everything 
from paint and flooring to 
light handyman work and 
staging prep, all on tight 
timelines. Ross emphasizes 
speed, service and clarity. 
“We’re not coming in to tell 
somebody, ‘Hey, you need to 
replace all your cabinets,’” 
he says. “I’m saying, ‘Why 
don’t we repaint them to a 
neutral color so it’s going to 
instantly pop without you 
having to spend $20,000 or 
$30,000 on a remodel.’ That’s 
not what we’re here for. 
We’re here to make sure that 
when you get listing photos, 

there’s no ambiguity about 
the level of detail that went 
into preparing the home.”

The work exists at the 
crossroads of practicality 
and psychology. Buyers 
make snap judgments, often 
online, long before they ever 
step through the front door. 
“We’re in a society where it’s 
instant gratification, instant 
judgment,” Ross says. “If you 
go into a home and the walls 
are scuffed up or it’s pink in 
one bedroom and purple in 
another, people don’t want 
to see that. They want to see 
something move-in ready 
that they can immediately 
see value in.”

Before HOMEstretch, Ross 
ran an Amazon delivery 
business, overseeing a 
fleet of vans and a logistics 
operation that kept packages 
moving but left him wanting 
something different. “It’s 
challenging, to say the least,” 
he says. “And I reached out to 
some folks I knew who might 
have some different ideas.”

That conversation eventually 
connected him with the 
early HOMEstretch team 
and with Mark and Carrie 
Snyder, longtime colleagues 
from the Amazon world who 
had become the brand’s first 
franchisees. Ross listened 
closely. Then he started calling 
real estate friends he trusted.

“I said, ‘Do you need this? 
Is this a service you can 
use?’” he remembers. The 
answer kept coming back the 
same. Agents were juggling 
painters, flooring crews, 
handymen, and landscapers 
alongside general contractors 

who weren’t interested in the 
smaller, cosmetic jobs that 
matter most before a listing. 
“From their standpoint, they 
have somebody for every 
different aspect of a project,” 
Ross says. “But there wasn’t 
one place to go where all of 
that was coordinated.”

That gap is what 
convinced him. He visited 
HOMEstretch’s headquarters, 
learned the operating 
model and leaned into what 
resonated most: concierge-
level service with real results 

Most homeowners don’t realize 
how emotionally loaded the sale 

of a house can be until they’re 
standing in the middle of it. To 

Ross Markajani, that moment is 
exactly where his work begins.

We’re in  
a society  
where it’s  
instant 

gratification, 
instant 

judgment.  
THEY WANT 

TO SEE 
SOMETHING 

MOVE-IN 
READY THAT 

THEY CAN 
IMMEDIATELY 
SEE VALUE IN.
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You’re not just 

changing a house. 

You’re transforming it.  

And you’re helping 

people start whatever 

comes next.”

A Title Company with
Service You Deserve,

People You Trust

TS Executive Abstract o�ers
an extensive list of real estate

closing services for both residential
and commercial properties.

Jennifer T. Fox, Esq. General Counsel
410-853-7341 •  www.tsexecutive.com 

10749 Falls Road, Suite 202,
Lutherville MD 21093

jennifer@tsexecutive.com 

that reduce stress for agents 
and sellers alike.

Ross credits his time in 
the military and logistics 
world with shaping his 
appreciation for tangible 
outcomes. “In some jobs, you 
don’t always understand 
the impact of the work that 
you’re doing,” he says. “With 
HOMEstretch, it’s immediate. 
You see the before, you see 
the after, and you see what it 
does for people.”

Away from work, Ross’s 
life centers almost entirely 
around family. He and his 
wife are raising two kids, 
a 10-year-old son and an 
8-year-old daughter. “I’m 
very family-oriented,” 
he says. Weekends are 
for hanging out at home, 
watching anime with his 
daughter, playing board 
games, and finding small 
routines that keep everyone 
connected. His son, who 
is autistic, brings his own 
joyful energy into the house. 
“He’s absolutely hilarious,” 
Ross says. “He’s been a huge 
blessing for us. Wouldn’t 
trade him for any other kid 
in the world.”

That sense of people-first 
purpose shows up in the 
way Ross talks about 
HOMEstretch. This business 
is more than a new venture. 
“This is my baby, my pride 
and joy,” he says. “Because 
it’s something you can 
really be proud of. You’re 
not just changing a house. 
You’re transforming it. And 
you’re helping people start 
whatever comes next.”

Ross, his wife Natalia and their 2 children, Leon and Nina
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Offering Custom Shutters, 
Shades and Blinds from best
in industry manufacturers.

Hyper-Focused on Customer 
Service and Satisfaction

Over 15 Yrs. Experience in 
Residential and Commercial 
Work

Hands on From Start to
Finish by Owner, a life long 
Baltimore Resident

Never a Cost for
Consultations & Installations

Jeff Kief, Owner, 410.960.9313
www.thewindowtailor.com

jeff@thewindowtailor.com
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LAUREN

BY ABBY ISAACS   ••   PHOTOS BY DAVID STUCK

BEHIND THE SCENES 

RICE

BUILDING TRUST, 
CULTURE, AND 

INTENTION

For Lauren Rice, real estate has never been just about transactions—it’s about the trust 

that allows a client to confidently say, “You can sell my parents’ house.” That philosophy 

has shaped Lauren’s career and now defines her role as Director of Operations and a 

licensed agent with The Shawn Martin Group of REAL Broker LLC, where attentiveness, 

relationships, and professionalism are not buzzwords, but daily practice.

“We are a team that I want anyone 
to feel comfortable recommending,” 
Lauren said. “I never want 
someone to suggest us and worry 
that something will fall through 
the cracks. This is a monumental 
moment for our clients, and they 
deserve to feel fully taken care of.”

Lauren has helped shape one of 
Maryland’s Top 30 small teams 
but her influence extends far 
beyond transactions. She is the 
strategic and creative force 
behind the systems, marketing, 
and brand experience that make 
the group a standout presence 
across Anne Arundel, Howard, 
and Baltimore counties.

An Unconventional Path 
Raised in Severn by two active-
duty military parents, Lauren 
grew up in a structured, 
regimented household—but she 
describes herself as the “defiant 
middle child,” always needing 
to understand the why behind 
the rules. That curiosity would 
later become one of her greatest 
professional strengths.

At Coastal Carolina University, 
she designed her own 
interdisciplinary major—biological 
photojournalism—combining 
marine science, journalism, and 
photography. “Think Discovery 
Channel, Shark Week,” she said.

That degree took her across 
the world. Before graduating, 
Lauren interned in South 
Africa with renowned shark 
conservationist Leslie Rochat, 
swimming with sharks, 
helping rehabilitate African 
penguins, and documenting 

how conservation impacted local 
communities and tourism.

After college, she transitioned 
into the travel industry, working 
for a company that specialized in 
spring break trips. She traveled 
internationally and hosted large 
groups—until COVID-19 brought 
the industry to a standstill in 2020. 
“That pause forced me to ask what I 
really wanted to do,” she said.

Finding the Right Fit— 
and the Right Mentor 
A friend suggested real estate, 
and Lauren accepted an inside 
sales agent role at a time when the 
market was surging. She quickly 
proved herself, booking discovery 
calls and supporting an agent who 
reached 18 pendings in a single 
month. But something felt off.

“The environment was very 
quantity over quality. That 
didn’t align with who I am. I’m 
relationship-based. I don’t want to 
waste an agent’s time or a client’s 
time just to hit a number.”

That mindset led her to Shawn 
Martin, who recognized her 
potential, brought her onto his 
team, and encouraged her to get 
licensed in 2021. For six months, 
she shadowed appointments, 
inspections, appraisals—learning not 
just what to do, but why it mattered.

“It was the least money I’d ever 
made as an adult but the most 
I’ve ever learned,” Lauren said. 
“To have someone see potential 
in me before I saw it myself—that 
changed everything. I’m incredibly 
grateful for the opportunities I’ve 
been given.”
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"Kate is an integral part of the home selling experience I 
o�er my clients and makes it a positive one to remember. 

She o�ers a wide range of services that allow me to 
utilize her knowledge and expertise, and her staging 

brings the home to life!"-Realtor Partner

Home Staging | Interior Design

410-870-4688

kate@katewunderinteriors.com @katewunderinteriors

www.katewunderinteriors.com

KIMBERLY KRUK, Local Owner

410-215-5413
kim.kruk@nextdoorphotos.com

baltimorenortheast.nextdoorphotos.com

BALTIMORE 
REAL ESTATE 
PHOTOGRAPHY 
AND MEDIA
Publish listings faster with Next Door Photos!

• PHOTOS 
• VIDEO 

• FLOOR PLANS 
• 3D TOURS 
• AERIALS 
& MORE

Building a Brand with Purpose 
Lauren sold 22 homes in her first 
year as an agent and participated 
in roughly 45 transactions the 
following year, often managing 
deals behind the scenes to gain 
experience over recognition. 
At the same time, she became 

instrumental in shaping the 
group’s internal systems, agent 
marketing platforms, digital 
brand presence, and social 
media strategy.

Known for her blend of 
structure, creativity, and 
leadership, she is passionate 
about elevating how real estate 
is experienced—melding data-
driven systems with thoughtful 
design and clear communication. 

Severna Park is now both her 
personal and professional 
home base. Most recently, the 
team closed the eighth-largest 
residential transaction in Anne 
Arundel County history—a $9.6 
million waterfront sale—while 
maintaining its boutique, high-
touch approach.

Looking Ahead 
Now operating under a 
cloud-based brokerage model 
and officially joining PLACE, 
Lauren sees the future as an 
opportunity to grow without 
losing what makes the team 
special. “We like being small 
and intimate while doing high-
quality, high-volume work. 
PLACE gives us the leverage 
and resources to expand 
opportunities for our agents 
without sacrificing culture.”

Her future success won’t 
be measured solely in sales 
volume or record-breaking 
deals, but by the trust earned, 
culture built, and confidence 
clients feel knowing they are 
fully supported—every step of 
the way.

TO HAVE SOMEONE SEE POTENTIAL 
IN ME BEFORE I SAW IT MYSELF—

THAT CHANGED EVERYTHING. 
I’M INCREDIBLY GRATEFUL FOR 

THE OPPORTUNITIES I’VE BEEN GIVEN.”

Dan Radebaugh, Esq.
Managing Member

Attorney-owned and operated 

Licensed in MD, VA and DC 

Online Calculator for quotes anytime 

1407 York Road, Suite 300, Lutherville, MD 21093
www.RPSettlement.com
info@rpsettlement.com

R&P Settlement Group
410-821-1401
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THE UNCONVENTIONAL EDGE UNCONVENTIONAL

LEGACY 
SETTLEMENT 
SERVICES

BY JOSEPH COTTLE 

PHOTOS BY DAVID STUCK

PARTNER SPOTLIGHT

T
here are plenty of 
people in the real 
estate and settlement 

world who look and sound 
the same. Same suits. Same 
scripts. Same buzzwords. 
Paul Sellers has never had 
much interest in blending 
in, and neither has Legacy 
Settlement Services.

As vice president of sales, 
Paul is one of the driving 
forces behind the company’s 
growth, culture, and 
reputation in a crowded, 
competitive field. But his 
path into the business didn’t 
start in a title office. It started 
behind a bar.

Before Legacy, Paul was 
bartending in Canton at 
Claddagh Pub. He loved 
people, loved the energy, and 
loved the relationships, but he 
knew he needed something 
more. “I looked around and 
thought, ‘I can’t bartend for 
the rest of my life.”

One of his regulars happened 
to be Michael Ruder, then the 
manager of Master’s Title & 
Escrow. Their over-the-bar 
relationship, thanks to an 
intro from Paul’s best friend, 
Derek Blazer, turned into 
a real conversation, then 
a meeting, and then a job 
offer in 2017. Paul walked 
onto the team with no real 
understanding of the title 
world and no formal sales 
background. “I was just a 
business development person. 
My job was to try to get real 
estate agents,” he remembers. 

What Paul did have was a 
massive network built from 
years behind the bar. “I 
started reaching out to the 
friends I’d made, and didn’t 

realize a lot of them were 
real estate agents,” he says. 
He also remembers how 
the late owner of Claddagh, 
Michael Clarke, gave Paul 
a hands-on education in 
work ethic, relationship 
building, and creating a 
social media presence. 

Within months, deals started 
rolling in for Paul. Within 
a year, he was the top 
producer in the company. 

Like many other businesses, 
COVID brought changes 
for Michael and Paul. They 
realized they wanted more 
flexibility and value for 
their clients, so they created 
Legacy Settlement Services. 
Within days, deals started 
rolling in, much to Michael’s 
surprise. Now, almost 
six years later, alongside 
Michael and Nate Kish, the 
deals haven’t stopped.

For Paul, Legacy was never 
just another title company. 
It was a culture. “We are 
extremely family-oriented 

and extremely close,” he 
says. “I know Michael’s 
mom. He knows my mom. 
The kids all call me Uncle 
Paul. It’s relationships first, 
work second.”

That philosophy extends 
to how Legacy operates. 
Paul explains—“There’s no 
finger-pointing allowed,” 
he says. “I don’t care whose 
issue it is. It doesn’t matter. 
It’s our issue now. So let’s 
figure this out immediately.”

That mindset also shapes 
how Legacy differentiates 
itself. The team is heavily 
invested in technology, 
automation, and efficiency, 
but they refuse to let 
innovation become a 
barrier. “We’re probably 
the most technologically 
advanced title company 
in the nation as a whole,” 
Paul says. “However, there’s 
other generations of people 
that don’t want to close a 
deal with technology, so 
that means we have  
to adapt.”

For Legacy, that can mean 
sending someone wherever 
a closing needs to happen. 
“We’ve settled in jails, 
hospitals, Office Depot, on 
boats. It doesn’t matter,” 
Paul says. “Our goal is to 
make it as easy as possible 
for our clients.”

What keeps Paul energized 
after nearly a decade is the 
people and the moments that 
defy expectations. “I enjoy 
blowing people’s minds,” he 
says. “I want them to think, 
‘There’s no way this guy in 
flip flops and a backwards 
hat is serious.’ And then I 
come up with ridiculous 
ideas, execute them, and 
they’re like, ‘I can’t believe 
you just did that.’”

Underneath the edge and 
humor is someone deeply 
driven by loyalty and 
relationships. “I’ve built 
long-lasting relationships 
with my clients,” he says. “I 
know their kids’ names. I 
go to their weddings. Their 
birthday parties. I’m very 

Michael Ruder, Paul Sellers and Nate Kish
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much immersed in their lives. 
I genuinely just care.”
That care has shown up most 
clearly over the past few 
years, as Paul helped open 
Legacy’s Florida operation 
and poured much of his 
energy into building others. “I 
focused literally the last two 
whole years on building other 
people’s businesses,” he says. 

“Michael changed my life. So I 
look around and I ask, whose 
life can I change?”

Outside of work, Paul’s 
life is a mix of motion and 
simplicity. He boats often, 
plays in multiple softball 
leagues, and serves as a Big 
Brother, spending time with 
his “little brother” doing 

whatever the day calls for. 
And despite his high-energy 
reputation, his favorite 
moments are usually quiet 
ones. “I’d prefer just to stay 
home and hang out and 
watch TV with the dogs,”  
he says.

In the end, Paul Sellers 
doesn’t fit neatly into a 

professional mold, and 
Legacy Settlement Services 
doesn’t try to fit into 
an industry stereotype. 
Both are built around 
relationships, adaptability, 
and a willingness to do 
things differently. 

For Paul, that’s not branding. 
It’s just who he’s always been.

WE’VE 
SETTLED 
IN JAILS , 
HOSPITALS , 
OFFICE DEPOT , 
ON BOATS . 
IT DOESN’T 
MATTER."
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1966 Greenspring Drive, Suite LL2, Timonium, MD 21093 • 410-238-2840 • www.ltxcompanies.com
To contact Mark or Justin directly, please e-mail: atty@ltxcompanies.com

LTX Companies is comprised of legal, real estate, and 
business professionals dedicated to the satisfaction 
of their clients.

410.238.2840 www.ltxcompanies.com
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BY PAT RIPPEY  ••  PHOTOS BY DAVID STUCK

AGENT TO WATCH

Building 
a 

Future

LISA
GILMORE 

A t a very young age, Lisa Gilmore 
knew she wanted to build things. She 
remembers playing with LEGO bricks 

and her godfather suggesting she’d make a good 
architect—and it stuck with her. Lisa went on to 
study architecture in college, while also working 
in retail. She found she excelled at sales and 
moved quickly into management, eventually 
giving over 20 years to the retail business. 

Something shifted when Lisa and her husband 
Lonnie bought their first home. She found herself 
doing all the research and making decisions 
without much input from her agent. The 
experience was disappointingly transactional, 
and it was then that Lisa began to think about 
real estate as a career. She realized it wasn’t 
building a house that interested her—it was 
knowing that it would be a home for someone, 
and she could help make that happen. Her 
extensive sales experience and desire to help 
people suddenly fit together, pointing to a 
different future.

Lisa first dipped a toe into real estate while 
still working her retail job in the Gap district 
manager’s office, with the long hours and 
demands that came with it. She got her license, 
and found Keller Williams Flagship through a 
Google search. After meeting with Operating 
Principal Wendy Hess, Lisa says it just felt right. 
She laughs about it now: “I’m calculating about 
everything in my world, but that time, I was not. 
I just said, I got a good vibe, I’m gonna go with it.” 
Lisa jokes that real estate felt like her mistress; it 
kept pulling her away but she couldn’t quite leave 
the stability of her sales career. For several years, 
Lisa tried to do it all. Even after giving notice at 
the Gap, she continued to return to retail when 
times were tough.

“I need to be all in.” 
As Lisa and Lonnie began to grow their family, 
Lisa felt something had to give. Finding that 
retail was no longer fulfilling, Lisa remembers 
telling Wendy, “I need to be all in. I need to do 
this.” She pressed the restart button on her real 
estate career and hit the ground running. She 
took classes and realized how much she already 
knew. When she began to coach other agents, 
Lisa says it changed everything; she discovered 

her passion was helping others succeed. She 
carried that forward and today, as Director 
of Productivity, she is coaching the coaches. 
She formed the Gilmore Property Group with 
her husband Lonnie, got her broker’s license, 
and completed the Maryland Leadership 
Academy. She’s now the broker in PA, DC, VA, 
and an associate broker in MD. 

Lisa’s personality and character have 
undoubtedly shaped her leadership style, and 
several key principles define how she lives 
her life and treats others. 

•	 Meet people where they are. “It’s not  
so much about hitting the team’s goals,”  
she says. “We focus more on: did our 
agents hit the goal they wanted? “ 
(Notably, last year her coaching team 
and personal team were up 30%, and she 
oversaw over $46 million in sales).  

•	 Everything is a learning experience. Lisa 
says she’s always learning, and she admits 
that even the worst situations teach you 
something. “Show me an agent who’s really 
good at what they do, and I’ll show you 
someone who has had things go terribly, 
terribly wrong.” 

•	 Figure out what people need. Lisa believes 
that being a good listener and reading 
people can help you know whether they 
need a pat on the back or a nudge to work 
harder. “Words matter,” Lisa says. “I’m 
mindful of my words, because I know that 
it can hold a lot of weight.” Before making 
a judgement, she tries to figure out the lens 
someone else might be looking through. 

•	 Building trust is essential. Lisa 
acknowledges that while you can’t control 
everything, if you’ve established trust, 
you will save the relationship—and that 
includes owning your mistakes. 

At a recent Agent Leadership Council at 
her brokerage, Lisa looked around and saw 
several people she had coached or assisted. 
She felt an immense sense of pride knowing 
that she had played a small part in their 
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success, because her favorite thing is seeing 
other people win. Her drive and positive 
attitude are infectious. “You get to choose how 
you wake up in the morning,” Lisa likes to 
say. “I never say no to anything. I say yes, and 
then I figure out how to make it happen.”

A self-described workaholic, Lisa relishes time 
with Lonnie and their five children. When 
she needs a recharge, she does a cold plunge. 
Someday she wants to take up restoring old 
cars, which are her passion. At the end of the 
day, what Lisa Gilmore built is a beautiful life. 

I never say no to anything.  
I say yes, and then I figure out 
how to make it happen.”



Baltimore Real Producers • 4544 • March 2026

DEFINITIVE TITLE offers title insurance and settlement services for the purchase 
and refinance of residential and commercial real estate in Maryland, the District 
of Columbia, Virginia, Pennsylvania, Florida, New Jersey and Delaware. Located in 
Baltimore, Maryland, we provide the staff and technology to get your settlements 
done efficiently and right the first time. We pride ourselves upon our superior 
service and our commitment to innovative technology solutions that improve the 
speed, efficiency and accuracy of title transactions.

Owner, Definitive Title LLC
754 Washington Blvd., Baltimore, MD 21230
443-874-5900 (phone)  •  443-874-5904 (fax)
bretd@definitivetitle.com  •  www.definitivetitle.com

Bret Devich

Present this coupon for 
any purchase or 

refinance transaction 
and you will receive a

towards your
settlements services!

$300 CREDIT

• TRANSACTION COORDINATION
• LISTING COORDINATION
• OFFER PREPARATION
• LISTING AGREEMENT PREPARATION

ADMINISTRATIVE SUPPORT
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240-344-2973
LAUREN@RELIEFLEVERAGE.COM

OWNER

Scan here to 
connect with me!
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A Detail-Driven 
Cleaning 
Business 

Built by Word  
of Mouth

BY ABBY 

ISAACS 

PHOTOS BY 

DAVID STUCK

PARTNER SPOTLIGHT

Her attention to detail is the 
foundation of The Tidy Coop, 
a home-focused cleaning 
business Julie launched 
in 2019 and has steadily 
grown through almost 
entirely word-of-mouth 
referrals. Based out of Mount 
Airy and serving clients 
within a 1 hour radius, The 
Tidy Coop specializes in 
residential cleaning, market-
ready homes, and select 
commercial spaces.

“I work with a lot of 
REALTORS® getting houses 
ready to show,” Julie said. 
“You want the photos to pop 
online. Clean windows, no 
dog nose prints, everything 
looking fresh. When 
someone sees the listing, you 
want them thinking, ‘Wow, 
that looks nice. I want to go 
see that house.’”

Julie’s work often happens 
behind the scenes and on 
tight timelines. REALTOR® 
jobs can come at the last 
minute—after painters 
finish, after new carpet is 
installed, just days or even 
hours before a home goes on 
the market. Flexibility is part 
of the job.

“If a REALTOR® calls and 
says, ‘We need it done—
there’s dust everywhere 
and it’s going live Friday,’ I’ll 
make it work. I know those 
timelines matter.”

That reliability has paid off. 
REALTORS® regularly tell 
her they receive feedback 
from buyers about how well a 
home shows. “A lot of people 
sell their homes as-is. They 
don’t clean those little things,” 
she said. “But when something 

isn’t dull or dingy, people feel 
more comfortable walking in.”

Julie didn’t always plan 
to run her own business. 
Before The Tidy Coop, she 
worked at a dental office—a 
job she describes bluntly as 
miserable. “Nobody’s happy 
to be there.” When her office 
best friend quit, Julie lasted 
only another month before 
walking away with no backup 
plan. “I was 28 and had 
nothing lined up. I just knew I 
couldn’t do it anymore.”

Her next step came 
unexpectedly. A family 
friend asked Julie to clean 
her house—then asked her to 
come back again two weeks 
later. That client told another 
person, who told another, 
and within a few months, 
Julie had a small but steady 
roster of regular clients.

“I realized this might 
actually be something,” she 
said. After three months 
and six consistent clients, 
Julie officially started 
her business—and hasn’t 
looked back since.

Cleanliness, it turns out, has 
always been part of who 
she is. Growing up in Mount 
Airy, Julie shared a bathroom 
with her two older brothers. 
“They were not clean. I’d 
wipe down the sink just to 
brush my teeth.”

That instinct for order now 
drives her daily schedule. 
On a typical day, Julie 
cleans three to four regular 
residential homes, along 
with several commercial 
accounts scheduled early 
in the morning or after 

Julie
Miltenberger

OF T H E T I DY CO OP

When Julie 
Miltenberger talks 

about cleaning, she 
doesn’t start with 

floors or countertops. 
She starts with 

the details most 
people miss—sticky 
handprints on stair 

rails and smudges on 
windows. Her specialty 
is the extra little touch 
that makes a home feel 

more welcoming.

BY ABBY ISAACS

PHOTOS BY DAVID STUCK
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business hours. On top of 
that, she fits in realtor jobs 
whenever the calls come.

The business is primarily 
a one-woman operation, 
though Julie often brings 
along her mom for help. 
“She’s an accountant by day, 
but she’s amazing. She’ll 
show up after work and help 
me when I need it.”

While she would love to hire 
additional help, finding the 
right fit has been a challenge. 
“You need someone willing to 
work non-traditional hours 
sometimes. Not everyone 
wants to clean until seven at 
night, and I get that.”

What Julie hasn’t needed 
is advertising. Aside from 
her Real Producers ad, 
every client—and every 
opportunity—has come 

through referrals. “That’s 
been the coolest part. I 
never went looking for 
any of it. People just keep 
sharing my name.”

Outside of work, Julie’s life 
is just as full. She lives in 
Westminster with her fiancé 
and his two sons, with a 
wedding planned for May. 
She’s also devoted to Mabel 
Jane, her Old English Bulldog, 
whom she calls her whole 
world—and to sourdough 
bread, her latest obsession that 
she picked up from her dad.

As The Tidy Coop continues 
to grow, Julie remains 
focused on what got her 
here: trust, flexibility, and the 
belief that details matter. “If 
something feels clean, people 
notice—even if they don’t 
know why. That’s what I try 
to deliver every single time.”

If something  
feels clean,  

people notice 
—even if they 

don’t know why. 
That’s what I try 
to deliver every 

single time.”
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THE HOUSE GUY

TONY 
ZOWD

BY JOSEPH COTTLE  ••  PHOTOS BY ROY COX 

COVER STORY

S o much of a real estate purchase comes down 
to trust, and there are some agents that clients 
know they can immediately trust. Tony Zowd 

is one of those agents, and that trust is backed up by 
real knowledge of how homes are built. It’s a one-
two punch that’s served him well, making him one 
of the best agents in the nation. 

Tony grew up in construction. His father, Phil, 
spent his life on job sites, and Tony was right there 
with him—cleaning up, learning the trades, and 
absorbing Phil’s work ethic. His mom, Brenda, was 
not a stranger to hard work, either, and Tony counts 
his parents as the example that showed him how to 
dedicate himself to his work. 

Straight out of high school, Tony dove headfirst 
into construction, building and remodeling homes 
with his own hands. Even when he first entered 
real estate, he didn’t abandon construction right 
away. For nearly a decade, he worked a dual career, 
working job sites while building a book of business 
on the side, searching for something that fit better.

That turning point came through an unexpected 
door: sales. In his late 20s, Tony followed his father 
to northern Virginia after a massive hailstorm tore 
through hundreds of thousands of homes. They 
were repairing roofs and siding, running crews, 
working long days. His father pulled him aside 
and told him bluntly where he saw the future. “He 
was like, ‘The money’s in sales. You need to get 
out there and start selling,’” Tony remembers. He 
resisted. “I’m like, ‘I don’t even hardly like people. 
I don’t want to deal with anybody.’” But the next 
Monday morning, he found himself alone, driving 
to appointments his father had scheduled for him. 

He learned quickly that selling didn’t have to 
mean posturing; it meant solving problems. It 
meant listening. And eventually, it opened a door 
he hadn’t considered before. In 2005, Tony got 
his real estate license. He started with Weichert 
Realtors before moving to Coldwell Banker, 
where he has built the rest of his career, and he 
credits his mentor, Sandy Bowser, for helping him 
succeed in those early years. 
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He brought with him something most agents 
don’t: the ability to walk into a home and actually 
understand it. “When I first got into real estate, I 
used to tell everybody, ‘You have your car guys; I’m 
a house guy. I know it inside out. I could build the 
house, remodel it, and then sell it,’” Tony says.

That background still defines his approach. While 
others focus on finishes, Tony looks at a house’s 
bones. “When I walk through the door, I’m looking 
at the trim work, checking for mold, what type of 
furnaces are installed.” For buyers, that honesty 
builds confidence. For sellers, it creates clarity. And 
for Tony, it turns a transaction into stewardship.

Today, Tony runs a growing team, the Integrity Plus 
Network. "It's a rewarding experience to be a leader 
of such an incredible team," he says. "Thanks to my 
team, we have been consistently ranked in the top 
1% of Coldwell Banker, and I won the 2024 People 
choice award for HCAR as well as 2025 HCAR 
Realtor of the year.” 

That transformation is not something he takes 
lightly. Growing up, he didn’t see financial freedom 
as inevitable. Construction paid the bills, but it was 
physically punishing, and the ceiling felt low. “Real 
estate put me in the life that I have, and I have a 
great life, “ he says. That gratitude fuels his desire 
to bring others along and shapes the advice he 
gives new agents.

“I want to help people grow,” he explains. “This 
industry has been incredible for me; real estate 
completely transformed where I was at, and I want 
to share that with others.”

For all his drive, Tony’s life is firmly anchored  
at home.

“My wife, Erika—I couldn’t do this without her. I’m 
so grateful for her support.” 

Much of his schedule is built around his kids. His 
son, Vincent, recently finished his high school 
football career, a chapter Tony rarely missed on 
Friday nights. His 14-year-old daughter, Brooklyn, 
competes in dance, taking the family across the 
region for competitions. “They’re my main two,” he 
says. “I kind of build everything off of that.”

He still lifts weights, goes target shooting, and 
recently embraced what he jokingly calls his “midlife 
crisis” by buying a Harley. Music remains another 
constant. Before real estate, Tony chased a different 
dream, playing guitar in heavy metal bands and 
even opening for national acts in his early 20s. Today, 
he channels that love by taking his kids to concerts, 
quizzing them on bands, and sharing a soundtrack 
that’s been with him his whole life.

Taken together, these pieces form a picture of a 
man who doesn’t separate business from character. 
Tony’s motivation isn’t rooted in flash or volume 
alone. He loves real estate because it’s different every 
day. Because it challenges him. Because it gives him 
control of his time, which he leverages to give back. 

“This industry has done so much for my family 
and me,” Tony explains, “I think it’s extremely 
important to give back to it and our community. 
I have been a Howard County Association of 

THIS INDUSTRY 
HAS BEEN 

INCREDIBLE 
FOR ME;  
REAL ESTATE 

COMPLETELY 

TRANSFORMED WHERE I 

WAS AT, AND I WANT TO 

SHARE THAT  

WITH OTHERS.”
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410-725-0574
Sam@vanguardgc.com

vanguardgc.com

TheFuture of Home Improvement

Commercial + Residential

Roofing | Siding | Gutters | Water Mitigation | Mold Remediation 

Realtors board member for about 5 years 
now. I serve as the Treasurer, Chair of the 
Legislative committee, Chair of the Budget 
& Finance committee, and Vice chair of the 
RPAC committee. I also regularly give to the 
Live, Hope, Laugh organization, St Jude’s and 
Stephen Siller foundation, CB Cares and Polar 
Bear Plunge.”

Beneath all of that is a deeper satisfaction. 
“I can wake up every day, and I don’t feel 
like I have to go to work,” he says. “Nobody’s 
telling me to.” After years of dreaming about 
job sites and dreading the alarm clock, that 
freedom still matters. 

For Tony Zowd, real estate is not an escape 
from work. It’s the place where his work 
ethic finally found its home.

I CAN 
WAKE UP 

EVERY 
DAY, &  

I DON’T 
FEEL LIKE 

I HAVE 
TO GO TO 

WORK.”
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FAQs 
Q. What is the purpose of 

this community? 

A. Our mission is to connect, 
elevate and inspire the 
best in local real estate. We 
believe that as a community, 
we ALL win when we choose 
to collaborate and work 
together. We facilitate this 
by sharing stories in our 
monthly magazine, hosting 
regular gatherings to help 
connect the top real estate 
agents with our Preferred 
Partners.

Q. As a Top 500 agent,  

how much does a 

membership to Baltimore 

Real Producers cost? 

A. Nothing! It’s completely 
free to you as a top 500 agent. 
How? The Baltimore Real 
Producers community is 
fully supported and funded 
by our Preferred Partners. 
These are local businesses 
that have all been vetted and 
recommended by multiple 
top producing agents of this 
community. The Preferred 
Partners choose to advertise 
in Baltimore Real Producers 
magazine and sponsor our 
events, which removes all 
cost to you as a Top 500 agent.

Q. How can I engage with 

other agent members and 

preferred partners? 

A. Face-to-Face: You’re 
invited to all our exclusive 
Baltimore Real Producers 
events (see our event 
calendar at the beginning of 
this issue and on our website, 
baltimorerealproducers.com/
agents). In order to ensure 
you receive our invites (sent 
by both email and / or text), 

be sure your best contact 
info is updated with us on 
that website. 

Online: You’re invited to 
join our private community 
Facebook group (link to 
join is on our website, 
baltimorerealproducers.
com/agents). Need a referral 
or service? Just ask, we are 
constantly connecting our 
community members with 
each other online. 

Q. Who are the  

Preferred Partners? 

A. The BRP Preferred 
Partners are the local 
businesses and service 
providers who support this 
community and their clients 
at the highest level. Mortgage 
lenders, title companies, 
home inspectors, stagers, 
movers, insurance agents, 
contractors, photographers, 
the list goes on. The 
businesses on our list have 
all been vetted and referred 
to us by the Top 500 agents 
along with other members of 
this community, so you know 
you are in good hands. Visit 
baltimorerealproducers.com/
agents and click “Meet our 
Preferred Partners” to view 
and download the current 
list (updated monthly).

Q. How are the Top 500 

agents determined? 

A. At the beginning of each 
new calendar year, we 
have a third party create 
a report of the previous 
year’s closed transactions 
and volume in the MLS. Visit 
BaltimoreRealProducers.
com/agents and scroll down 

to this exact question in the 
FAQ section for a link to a 
helpful video that explains 
how the data is calculated 
and what criteria is used to 
generate the report. 

Q. How can I refer a local 

business to join BRP as a 

Preferred Partner? 

A. If you know & want to 
recommend a local business 
that would like to work with 
more top real estate agents, 
please email us at ops@
rpmags.com and introduce 
us! This is the only way we 
can grow and strengthen 
this community, through 
your referrals. It’s much 
appreciated!

Q. How are the monthly 

magazine featured  

stories chosen? 

A. Agents must first be 
nominated to be considered to 
be featured in the magazine. 
Once nominated, there are 

a few subsequent steps to 
determine if and when their 
story can be shared on our 
pages. The individuals we 
feature do NOT pay for the 
article; this is not a “pay-to-
play” magazine. To nominate 
an agent (or yourself!), visit 
baltimorerealproducers.com/
agents, and click the “I want 
to be featured” button at the 
top, or scroll to the “nominate 
an agent” link and fill out the 
respective short form. 

Q. Are there any other 

opportunities to participate 

in the magazine? 

A. Of course! We invite 
you to contribute content 
by writing articles to add 
value to our readership. 
Our writing team can help 
with ideas, structure, flow 
and proofreading. If you’re 
interested in writing content, 
email us ops@rpmags.com 
and we can talk it through 
and get you published!
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Protecting your Client’s 
Property Rights and

Insuring they Buy their 
Home with Con�dence

STRESS FREE

ACCURATE

FRIENDLY

ATTORNEY OWNED
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RANK NAME OFFICE SALES TOTAL

1 Justin K Wood D.R. Horton Realty of Virginia, LLC 35 $16,026,610 

2 Robert J Chew Samson Properties 24 $11,561,700 

3 Joseph A Petrone Monument Sotheby's International Realty 23 $17,734,251 

4 Adam M Shpritz Ashland Auction Group LLC 20 $1,405,880 

5 Lee M Shpritz Ashland Auction Group LLC 19.5 $1,353,380 

6 Daniel McGhee Homeowners Real Estate 13 $4,933,000 

7 Shawn M Evans Monument Sotheby's International Realty 12 $11,591,477 

8 Gina L White Coldwell Banker Realty 11 $5,020,855 

9 Matthew D Rhine Keller Williams Legacy 10.5 $3,705,000 

10 Mary Anne Kowalewski KOVO Realty 10 $4,764,417 

11 Jeremy Michael McDonough Mr. Lister Realty 10 $4,454,000 

12 Sam Gupta EXP Realty, LLC 9 $3,528,490 

13 Kim Barton Keller Williams Legacy 9 $3,418,500 

14 Laura M Snyder American Premier Realty, LLC 8.5 $3,759,000 

15 Nickolaus B Waldner Keller Williams Realty Centre 8.5 $3,654,045 

16 Gina M Gargeu Century 21 Downtown 8.5 $1,302,200 

RANK NAME OFFICE SALES TOTAL

17 Daniel B Register IV Northrop Realty 8 $1,477,600 

18 Charlotte Savoy The KW Collective 7 $5,075,090 

19 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 7 $3,448,538 

20 Jessica N Sauls VYBE Realty 7 $3,309,000 

21 Benjamin J Garner Cummings & Co. Realtors 7 $2,779,800 

22 Donald L Beecher Redfin Corp 7 $2,144,900 

23 Liz A. Ancel Cummings & Co. Realtors 7 $1,853,000 

24 Joseph Warren Avampato Alberti Realty, LLC 7 $1,821,000 

25 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 6.5 $2,932,500 

26 Heather M. Richardson NVR, INC. 6 $3,940,835 

27 Joshua Shapiro Douglas Realty, LLC 6 $3,254,900 

28 James T Weiskerger Next Step Realty 6 $2,968,000 

29 Erica M Washington Coldwell Banker Realty 6 $2,850,900 

30 Ryan R Briggs Anne Arundel Properties, Inc. 6 $2,830,000 

31 Jeannette A Westcott Keller Williams Realty Centre 6 $2,547,300 

32 Vincent Principe Keller Williams Flagship 6 $2,464,400 

33 Gylian Peter Page Hyatt & Company Real Estate, LLC 6 $2,040,000 

34 Elizabeth Keyser VYBE Realty 6 $1,948,500 

35 Jenn Schneider Neighborhood Assistance Corporation of America 6 $1,883,930 

36 Michael Lopez RE/MAX Distinctive Real Estate, Inc. 6 $1,548,000 

37 Sandra E Echenique Samson Properties 6 $1,483,110 

38 Un H McAdory Realty 1 Maryland, LLC 5.5 $3,221,820 

39 Zugell Jamison Cummings & Co. Realtors 5.5 $2,360,000 

40 Carol L Tinnin RE/MAX Leading Edge 5 $3,696,710 

41 Creig E Northrop III Northrop Realty 5 $3,011,000 

42 Kelly Schuit Kelly and Co Realty, LLC 5 $2,698,990 

43 Robert A Commodari EXP Realty, LLC 5 $2,665,000 

44 Veronica A Sniscak Compass 5 $2,576,450 

45 Lee R. Tessier EXP Realty, LLC 5 $2,258,200 

46 Sergey A Taksis Long & Foster Real Estate, Inc. 5 $2,238,305 

47 Tony A Zowd Coldwell Banker Realty 5 $2,165,000 

48 Jennifer A Bayne Long & Foster Real Estate, Inc. 5 $1,882,000 

49 Donnell Spivey Sr. EXIT Spivey Professional Realty Co. 5 $1,565,900 

50 Daniel G Motz Berkshire Hathaway HomeServices Homesale Realty 5 $1,520,000 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 
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RANK NAME OFFICE SALES TOTAL

51 Melissa Menning Alberti Realty, LLC 5 $1,496,000 

52 Carley R. Cooper Alex Cooper Auctioneers, Inc. 5 $965,710 

53 Gavriel Khoshkheraman Pickwick Realty 5 $770,500 

54 Bob Simon Long & Foster Real Estate, Inc. 5 $616,900 

55 Sayed Ali Haghgoo EXP Realty, LLC 4.5 $2,652,450 

56 Liliana Vallario EXP Realty, LLC 4.5 $2,285,000 

57 Sophia Chedrauy EXP Realty, LLC 4.5 $2,160,000 

58 Markus " Mager Redfin Corp 4.5 $2,128,000 

59 Bradley Morsberger Cummings & Co. Realtors 4.5 $1,626,000 

60 Michelle A Godfrey Kencot Realty, LLC. 4.5 $889,400 

61 Shawn Martin Real Broker, LLC 4 $11,195,000 

62 Christina J Palmer Keller Williams Flagship 4 $4,446,900 

63 Anne Marie Balcerzak AB & Co Realtors, Inc. 4 $3,594,900 

64 DeAnna W Miller Long & Foster Real Estate, Inc. 4 $3,351,750 

65 Sunna Ahmad Cummings & Co. Realtors 4 $3,135,400 

66 Tony Migliaccio Long & Foster Real Estate, Inc. 4 $2,715,000 

67 Daniel Borowy Redfin Corp 4 $2,585,250 

68 Mark Richa Cummings & Co. Realtors 4 $2,482,589 

69 Jessica L Young-Stewart RE/MAX Executive 4 $2,430,000 

70 Samantha Bongiorno RE/MAX Advantage Realty 4 $2,376,635 

71 Christopher T Drewer EXP Realty, LLC 4 $2,120,000 

72 Ricky Cantore III RE/MAX Advantage Realty 4 $2,115,100 

73 Allen J Stanton RE/MAX Executive 4 $1,996,900 

74 Lauren Hess American Premier Realty, LLC 4 $1,972,000 

75 Robert Kansler Berkshire Hathaway HomeServices Homesale Realty 4 $1,958,000 

76 Joanna W Chaffee EXP Realty, LLC 4 $1,957,000 

77 Timothy Langhauser Compass Home Group, LLC 4 $1,908,000 

78 Trent C Gladstone The KW Collective 4 $1,822,400 

79 Azam M Khan Long & Foster Real Estate, Inc. 4 $1,807,200 

80 Jennifer R Wolff Real Estate Professionals, Inc. 4 $1,800,000 

81 Betsy Brown Long & Foster Real Estate, Inc. 4 $1,775,900 

82 James M. Baldwin Compass 4 $1,719,800 

83 Ronald W. Howard RE/MAX Advantage Realty 4 $1,696,500 

84 Audrey M Bullock Cummings & Co. Realtors 4 $1,691,000 

RANK NAME OFFICE SALES TOTAL

85 Song M. Hong Turn Key Homes Litmited Libability 4 $1,683,250 

86 Enoch P Moon Realty 1 Maryland, LLC 4 $1,677,000 

87 Barry L Hess Keller Williams Flagship 4 $1,676,000 

88 Kimberly A Lally EXP Realty, LLC 4 $1,484,000 

89 Michael L Bailey Berkshire Hathaway HomeServices PenFed Realty 4 $1,368,900 

90 Jessica Dailey Compass 4 $1,367,700 

91 Christina Marie Reyes Advance Realty, Inc. 4 $1,363,450 

92 Jim Bim Winning Edge 4 $1,356,250 

93 Harold A Kelly ExecuHome Realty 4 $1,314,600 

94 Mitchell J Toland Jr. Redfin Corp 4 $1,285,000 

95 Bessie E Conway Regal Realty 4 $1,260,995 

96 Alice Jane Stewart Coldwell Banker Realty 4 $1,254,000 

97 Lois Margaret Alberti Alberti Realty, LLC 4 $1,224,900 

98 Elliot Mitchell Corner House Realty 4 $1,220,500 

99 Anthony C Fulco One Percent Lists Mid-Atlantic 4 $1,184,500 

100 Pasquale Carannante RE/Max Experience 4 $1,179,800 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 
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RANK NAME OFFICE SALES TOTAL

101 Dassi Lazar Lazar Real Estate 4 $1,126,000 

102 Darren T. McShane Cummings & Co. Realtors 4 $1,029,100 

103 Keiry Martinez ExecuHome Realty 4 $868,300 

104 STEPHEN PIPICH Jr. VYBE Realty 4 $860,000 

105 Joshua M Savage VYBE Realty 4 $705,000 

106 jason yates Iron Valley Real Estate Charm City 4 $692,075 

107 Ashley Catherine Dominick Coldwell Banker Realty 4 $510,000 

108 Derek Liberman Taylor Properties 4 $490,000 

109 Karen Hubble Bisbee Hubble Bisbee Christie's International Real Estate 3.5 $14,781,600 

110 Corey N Campbell EXP Realty, LLC 3.5 $2,109,850 

111 Robert J Lucido Keller Williams Lucido Agency 3.5 $1,993,500 

112 Mitchelle Ann Santayana Keller Williams Lucido Agency 3.5 $1,880,000 

113 Tiffany S Domneys VYBE Realty 3.5 $1,304,750 

114 Christopher Stumbroski EXP Realty, LLC 3.5 $1,041,500 

115 Kathy A Banaszewski Real Estate Professionals, Inc. 3.5 $897,450 

116 Jeffrey Lipkin EXP Realty, LLC 3.5 $726,500 

RANK NAME OFFICE SALES TOTAL

117 Bradley R Kappel TTR Sotheby's International Realty 3 $4,345,000 

118 Colleen M Smith EXP Realty, LLC 3 $3,065,730 

119 Elizabeth C Dooner Coldwell Banker Realty 3 $2,772,044 

120 Julie Dinko Douglas Realty, LLC 3 $2,610,844 

121 Jennifer Chino Compass 3 $2,514,000 

122 Robert Swarm Keller Williams Select Realtors of Annapolis 3 $2,298,300 

123 Carol Eaton Coldwell Banker Realty 3 $2,200,000 

124 David Orso Berkshire Hathaway HomeServices PenFed Realty 3 $2,102,500 

125 James P Schaecher Keller Williams Flagship 3 $2,077,450 

126 Greg M Kinnear RE/MAX Advantage Realty 3 $2,054,900 

127 F. Aidan Surlis RE/MAX Leading Edge 3 $2,044,900 

128 Romeo Santos III Coldwell Banker Realty 3 $2,021,000 

129 Matthew P Wyble Next Step Realty 3 $1,987,500 

130 Kathryn Liscinsky Compass 3 $1,935,000 

131 Denise R Patrick Long & Foster Real Estate, Inc. 3 $1,922,500 

132 Sonia M Graham Douglas Realty, LLC 3 $1,896,000 

133 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 3 $1,884,990 

134 Brian D Saver Long & Foster Real Estate, Inc. 3 $1,877,500 

135 Suzanne M Lenox Douglas Realty LLC 3 $1,842,000 

136 Jeffrey S Mohler Mohler and Gary Realtors LLC 3 $1,760,000 

137 Michael S Lathroum Compass 3 $1,748,000 

138 Heather A Schafer Adkins Long & Foster Real Estate, Inc. 3 $1,738,500 

139 Yiwei Chang Fortune Washington Realty Group LLC 3 $1,689,990 

140 Gabriella Vidro Douglas Realty, LLC 3 $1,670,000 

141 Chad J Robertson Compass 3 $1,649,000 

142 Mike Clevenger RE/MAX Aspire 3 $1,645,000 

143 Adam Dietrich NVR, INC. 3 $1,640,250 

144 Thomas Michael Harrison Jr. VYBE Realty 3 $1,640,000 

145 Jackie Grove Fathom Realty MD, LLC 3 $1,569,900 

146 James J Fegan RE/MAX Executive 3 $1,566,000 

147 Yonas Asrat Neighborhood Assistance Corporation of America 3 $1,539,999 

148 Mark Feen Coldwell Banker Realty 3 $1,525,000 

149 Caitlin Cole VYBE Realty 3 $1,525,000 

150 Dana A McConville Keller Williams Flagship 3 $1,502,450 

TOP 150 STANDINGS • BY UNITS
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County.

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 



Baltimore Real Producers • 7574 • March 2026



Baltimore Real Producers • 7776 • March 2026

RANK NAME OFFICE SALES TOTAL

1 Joseph A Petrone Monument Sotheby's International Realty 23 $17,734,251 

2 Georgeann A Berkinshaw Coldwell Banker Realty 2.5 $17,069,505 

3 Justin K Wood D.R. Horton Realty of Virginia, LLC 35 $16,026,610 

4 Karen Hubble Bisbee Hubble Bisbee Christie's International Real Estate 3.5 $14,781,600 

5 Shawn M Evans Monument Sotheby's International Realty 12 $11,591,477 

6 Robert J Chew Samson Properties 24 $11,561,700 

7 Shawn Martin Real Broker, LLC 4 $11,195,000 

8 Jean Berkinshaw Dixon Coldwell Banker Realty 1.5 $9,189,505 

9 James D Blum III Falcon Properties 1 $5,600,000 

10 Jason W Perlow Monument Sotheby's International Realty 1 $5,100,000 

11 Charlotte Savoy The KW Collective 7 $5,075,090 

12 Gina L White Coldwell Banker Realty 11 $5,020,855 

13 Charlie Hatter Monument Sotheby's International Realty 2 $4,980,000 

14 Daniel McGhee Homeowners Real Estate 13 $4,933,000 

15 Mary Anne Kowalewski KOVO Realty 10 $4,764,417 

16 Jeremy Michael McDonough Mr. Lister Realty 10 $4,454,000 

RANK NAME OFFICE SALES TOTAL

17 Christina J Palmer Keller Williams Flagship 4 $4,446,900 

18 Bradley R Kappel TTR Sotheby's International Realty 3 $4,345,000 

19 Julie Marousek Monument Sotheby's International Realty 2 $4,250,000 

20 Kristen Boyer Berkshire Hathaway HomeServices PenFed Realty 1 $4,200,000 

21 Jonathan E. Rundlett Toll MD Realty, LLC 2 $4,087,000 

22 Alisa Goldsmith Hubble Bisbee Christie's International Real Estate 1.5 $4,081,600 

23 Heather M. Richardson NVR, INC. 6 $3,940,835 

24 Laura M Snyder American Premier Realty, LLC 8.5 $3,759,000 

25 Matthew D Rhine Keller Williams Legacy 10.5 $3,705,000 

26 Carol L Tinnin RE/MAX Leading Edge 5 $3,696,710 

27 Nickolaus B Waldner Keller Williams Realty Centre 8.5 $3,654,045 

28 Amelia Whitman Long & Foster Real Estate, Inc. 2.5 $3,646,250 

29 Anne Marie Balcerzak AB & Co Realtors, Inc. 4 $3,594,900 

30 Katharine J Hopkins Coldwell Banker Realty 1.5 $3,549,505 

31 Sam Gupta EXP Realty, LLC 9 $3,528,490 

32 William J Ganz III Ganz Exclusive Real Estate 1 $3,463,200 

33 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 7 $3,448,538 

34 Kim Barton Keller Williams Legacy 9 $3,418,500 

35 DeAnna W Miller Long & Foster Real Estate, Inc. 4 $3,351,750 

36 Elizabeth S Montaner Coldwell Banker Realty 0.5 $3,339,505 

37 Jessica N Sauls VYBE Realty 7 $3,309,000 

38 Joshua Shapiro Douglas Realty, LLC 6 $3,254,900 

39 Biana Arentz Coldwell Banker Realty 2 $3,240,000 

40 Un H McAdory Realty 1 Maryland, LLC 5.5 $3,221,820 

41 Sunna Ahmad Cummings & Co. Realtors 4 $3,135,400 

42 Colleen M Smith EXP Realty, LLC 3 $3,065,730 

43 Creig E Northrop III Northrop Realty 5 $3,011,000 

44 James T Weiskerger Next Step Realty 6 $2,968,000 

45 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 6.5 $2,932,500 

46 Erica M Washington Coldwell Banker Realty 6 $2,850,900 

47 Ryan R Briggs Anne Arundel Properties, Inc. 6 $2,830,000 

48 Benjamin J Garner Cummings & Co. Realtors 7 $2,779,800 

49 Elizabeth C Dooner Coldwell Banker Realty 3 $2,772,044 

50 Tony Migliaccio Long & Foster Real Estate, Inc. 4 $2,715,000 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 
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RANK NAME OFFICE SALES TOTAL

51 Kelly Schuit Kelly and Co Realty, LLC 5 $2,698,990 

52 Robert A Commodari EXP Realty, LLC 5 $2,665,000 

53 Sayed Ali Haghgoo EXP Realty, LLC 4.5 $2,652,450 

54 Gary A Schneider Long & Foster Real Estate, Inc. 1 $2,650,000 

55 Julie Dinko Douglas Realty, LLC 3 $2,610,844 

56 Bobbi D Farquhar Engel & Volkers Annapolis 1 $2,600,000 

57 Daniel Borowy Redfin Corp 4 $2,585,250 

58 Veronica A Sniscak Compass 5 $2,576,450 

59 Victor Pascoe Keller Williams Select Realtors of Annapolis 2 $2,570,000 

60 Jeannette A Westcott Keller Williams Realty Centre 6 $2,547,300 

61 Jennifer Chino Compass 3 $2,514,000 

62 Mark Richa Cummings & Co. Realtors 4 $2,482,589 

63 Jeremy Batoff Compass 2.5 $2,480,000 

64 Vincent Principe Keller Williams Flagship 6 $2,464,400 

65 Reid Buckley Long & Foster Real Estate, Inc. 2 $2,462,500 

66 Jessica L Young-Stewart RE/MAX Executive 4 $2,430,000 

RANK NAME OFFICE SALES TOTAL

67 Samantha Bongiorno RE/MAX Advantage Realty 4 $2,376,635 

68 Zugell Jamison Cummings & Co. Realtors 5.5 $2,360,000 

69 Robert Swarm Keller Williams Select Realtors of Annapolis 3 $2,298,300 

70 Liliana Vallario EXP Realty, LLC 4.5 $2,285,000 

71 Lee R. Tessier EXP Realty, LLC 5 $2,258,200 

72 Sergey A Taksis Long & Foster Real Estate, Inc. 5 $2,238,305 

73 Carol Eaton Coldwell Banker Realty 3 $2,200,000 

74 Anthony M Friedman Northrop Realty 2.5 $2,166,500 

75 Tony A Zowd Coldwell Banker Realty 5 $2,165,000 

76 Sophia Chedrauy EXP Realty, LLC 4.5 $2,160,000 

77 Donald L Beecher Redfin Corp 7 $2,144,900 

78 Markus " Mager Redfin Corp 4.5 $2,128,000 

79 Christopher T Drewer EXP Realty, LLC 4 $2,120,000 

80 Ricky Cantore III RE/MAX Advantage Realty 4 $2,115,100 

81 Corey N Campbell EXP Realty, LLC 3.5 $2,109,850 

82 David Orso Berkshire Hathaway HomeServices PenFed Realty 3 $2,102,500 

83 Melissa A Chick Engel & Volkers Annapolis 2 $2,089,000 

84 Blair Kennedy Keller Williams Realty Centre 2.5 $2,080,500 

85 James P Schaecher Keller Williams Flagship 3 $2,077,450 

86 Greg M Kinnear RE/MAX Advantage Realty 3 $2,054,900 

87 Shelley Baden Berkshire Hathaway HomeServices PenFed Realty 2 $2,050,000 

88 F. Aidan Surlis RE/MAX Leading Edge 3 $2,044,900 

89 Gylian Peter Page Hyatt & Company Real Estate, LLC 6 $2,040,000 

90 Romeo Santos III Coldwell Banker Realty 3 $2,021,000 

91 Allen J Stanton RE/MAX Executive 4 $1,996,900 

92 Robert J Lucido Keller Williams Lucido Agency 3.5 $1,993,500 

93 Lauren Shapiro Long & Foster Real Estate, Inc. 2 $1,988,500 

94 Matthew P Wyble Next Step Realty 3 $1,987,500 

95 Lauren Hess American Premier Realty, LLC 4 $1,972,000 

96 Robert Kansler Berkshire Hathaway HomeServices Homesale Realty 4 $1,958,000 

97 Joanna W Chaffee EXP Realty, LLC 4 $1,957,000 

98 Elizabeth Keyser VYBE Realty 6 $1,948,500 

99 Courtney S Pleiss EXP Realty, LLC 2 $1,945,000 

100 Kathryn Liscinsky Compass 3 $1,935,000 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 
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When timelines are tight and first impressions 
matter, you need a painter you can count on.

For 26 years, Slater Painting has partnered with real 
estate agents to prepare homes and commercial spaces 
for the market—on time, on budget, and done right the 
first time. We understand that your reputation is on the 
line, which is why our agents are always a priority.

From last-minute touch-ups to full interior and exterior 
transformations, we specialize in residential and 
commercial painting that helps properties show better, 
sell faster, and stand out.

Our business is built on referrals, not shortcuts—
because trust is earned, not advertised.

Reliable. Experienced. Agent-Focused. Let us be the 
painter you confidently recommend.

Your Go-To PAINTING PARTNER
IN REAL ESTATE

CONTACT US AT:

410-371-4210
slaterpainting12@gmail.com | www.slaterpaintingandhomeimprovement.com

Keith Slater,
Owner of Slater Painting

Servicing: 
Baltimore, Harford 
Counties and 
Baltimore City

Leading Moving Company Recognized Nationally for Excellence
in Service, Innovation, and Commitment to the Industry

410-525-2300
DOT #222787 | MC #147853

moyerandsons.com

• LOCAL

• LONG DISTANCE

• INTERNATIONAL 

• COMMERCIAL

• PACKING 

• STORAGE
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RANK NAME OFFICE SALES TOTAL

101 Tania Habib Krauss Real  Property Brokerage 2 $1,929,000 

102 Denise R Patrick Long & Foster Real Estate, Inc. 3 $1,922,500 

103 Timothy Langhauser Compass Home Group, LLC 4 $1,908,000 

104 Sonia M Graham Douglas Realty, LLC 3 $1,896,000 

105 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 3 $1,884,990 

106 Jenn Schneider Neighborhood Assistance Corporation of America 6 $1,883,930 

107 Jennifer A Bayne Long & Foster Real Estate, Inc. 5 $1,882,000 

108 Mitchelle Ann Santayana Keller Williams Lucido Agency 3.5 $1,880,000 

109 Brian D Saver Long & Foster Real Estate, Inc. 3 $1,877,500 

110 Liz A. Ancel Cummings & Co. Realtors 7 $1,853,000 

111 Suzanne M Lenox Douglas Realty LLC 3 $1,842,000 

112 Jeremy S Walsh Coldwell Banker Realty 2 $1,840,000 

113 Trent C Gladstone The KW Collective 4 $1,822,400 

114 Joseph Warren Avampato Alberti Realty, LLC 7 $1,821,000 

115 Mary Ann M Zaruba RE/MAX Executive 2 $1,820,000 

116 Azam M Khan Long & Foster Real Estate, Inc. 4 $1,807,200 

117 Kelle M Sawers Compass 2 $1,800,100 

118 Jennifer R Wolff Real Estate Professionals, Inc. 4 $1,800,000 

119 Chance Hazelton Northrop Realty 2 $1,792,000 

120 Betsy Brown Long & Foster Real Estate, Inc. 4 $1,775,900 

121 Sherry Nally Berkshire Hathaway HomeServices Homesale Realty 1 $1,775,000 

122 Jamie A Angichiodo RE/MAX Leading Edge 2 $1,770,000 

123 Jeffrey S Mohler Mohler and Gary Realtors LLC 3 $1,760,000 

124 Michael S Lathroum Compass 3 $1,748,000 

125 Heather A Schafer Adkins Long & Foster Real Estate, Inc. 3 $1,738,500 

126 Mary C Gatton Redfin Corp 2 $1,720,000 

127 James M. Baldwin Compass 4 $1,719,800 

128 Ronald W. Howard RE/MAX Advantage Realty 4 $1,696,500 

129 Audrey M Bullock Cummings & Co. Realtors 4 $1,691,000 

130 Yiwei Chang Fortune Washington Realty Group LLC 3 $1,689,990 

131 Song M. Hong Turn Key Homes Litmited Libability 4 $1,683,250 

132 Moe Farley Coldwell Banker Realty 2 $1,679,990 

133 Enoch P Moon Realty 1 Maryland, LLC 4 $1,677,000 

134 Soma Barman Keller Williams Lucido Agency 1.5 $1,676,000 

RANK NAME OFFICE SALES TOTAL

135 Barry L Hess Keller Williams Flagship 4 $1,676,000 

136 Gabriella Vidro Douglas Realty, LLC 3 $1,670,000 

137 Chad J Robertson Compass 3 $1,649,000 

138 Robert M Carter Jr. Douglas Realty, LLC 2.5 $1,647,500 

139 Mike Clevenger RE/MAX Aspire 3 $1,645,000 

140 Adam Dietrich NVR, INC. 3 $1,640,250 

141 Thomas Michael Harrison Jr. VYBE Realty 3 $1,640,000 

142 Nataliya Lutsiv Cummings & Co. Realtors 2 $1,630,000 

143 Bradley Morsberger Cummings & Co. Realtors 4.5 $1,626,000 

144 Sherri Hill Coldwell Banker Realty 2 $1,600,000 

145 Kevin S Bandy ExecuHome Realty 2 $1,590,000 

146 Carol Snyder Monument Sotheby's International Realty 1.5 $1,590,000 

147 Wendy T Oliver Coldwell Banker Realty 2.5 $1,587,500 

148 Thomas F Russell Cummings & Co. Realtors 2 $1,570,000 

149 Jackie Grove Fathom Realty MD, LLC 3 $1,569,900 

150 James J Fegan RE/MAX Executive 3 $1,566,000 

TOP 150 STANDINGS • BY VOLUME
Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

Disclaimer: Statistics are derived from closed sales data. Data pulled on February 6th 2026, and based on reported numbers to MLS. This is closed sales 
in all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams 
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half 
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 
nor claim responsibility for the stats reported to/by MLS.

Individual MLS ID Closed date from Jan. 1 to Jan. 31, 2026 
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9151 Currency St.
Irving, TX 75063


