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REALTOR REFERRALS WELCOME, WITH FREE GUARANTEED PRICE QUOTES EVERY TIME.

‘ Size Move Going Anywhere in the World,
Ful y Customized to Your Clients’ Needs

L 8.8 8 ¢ Early Quotes Will Save Your Clients Money
4.8 Stars
1900+ Reviews und Time!
Why choose us? Comprehensive Packing, Moving, & Storage

We're the highest-rated mover on Solutions for Any Size Move
Google—4.8 stars with 1,900+ reviews

PRORELO 505.888.1007

Interstate Agent for Bekins Van Lines bEECﬂ@mYﬂ bq mover.com

From Blank Canvas
to Buvers Oasis:

Staging Excellence for

Your Vacanl Lislings

GARAGE

CUSTOM SOLUTIONS FOR GARAGES, CARPORTS,
AND BARNS — TAILORED TO YOUR DREAM

ED MCGEE
DAVID LARGE

HOME INSPECTIONS \Paruliiims
SSSSS | B PILLARTOPOST

HOME INSPECTORS

We don't justinspect — [- £OZ- 72Ca-&. Yéf&O;au Y 606!-6Y-0 fo6! @

PTP360 360° visual summaries for instant clarity
PTP Estimates (Powered by Punchlist) Clear cost estimates for inspection items
PTP FloorPlan &HHZWFYJ "TTW UQFSX TK YMJ JSYNWJ M
PTP Home Manual (Powered by Centrig) A digital guide for homeownership after closing

Eric Robinson ¢ Senior Home Inspector « The CG Team
505-247-2298 - pillartopost.com/cgteam
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GAAR UPDATE

President’s Address

Greater Albuquerque Association of REALTORS®

BY CHRIS
VENEGAS
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erving as President of the Greater
S Albuquerque Association of REALTORS®

is both an honor and a responsibility I take
seriously. Our Association exists to serve you, the
REALTORS® working every day in our communities,
and to protect the foundation of property ownership
across the Greater Albuquerque metro. As we move
forward together, I want to share where we are
headed, what we’ve accomplished, and why the next
few years matter for our Association.

One of the most important milestones we reached
this past year was the completion of GAAR’s new
three-year Strategic Plan. This plan is more than a
vision document. It is a practical roadmap that will
guide our decisions, priorities, and investments as we
continue to grow and evolve.

What makes this strategic plan especially impactful is

its focus on measurable outcomes and clear direction.

GAAR now has defined goals tied directly to our
mission, allowing us to track progress, adapt when
needed, and bring consistency to the work being
done by our committees, leadership, and staff. Every
committee has a clearer understanding of how their

efforts support the broader success of the Association.

This alignment positions us to build on past efforts
while reaching new levels of effectiveness.

While our strategic plan looks ahead, it is also worth
recognizing the strength of our local market over the
past year. Without diving into deep analysis, a few
key statistics from 2025 help paint a clear picture.

Closed sales of single-family detached homes
increased just over two percent, reaching 9,820
transactions across the Greater Albuquerque area.
Even in a shifting market, buyer activity remained
steady. At the same time, inventory decreased by
more than seven percent, highlighting the continued
demand for housing throughout our metro.

Home values remained strong and stable. The
median sales price increased to $370,000, while
price per square foot rose to $213.81. Several
areas, including the East Mountains, Corrales,
and Placitas, saw notable growth, while others
experienced more modest changes. Together,
these numbers reflect a market supported by
long-term fundamentals and the importance of
local knowledge and professional guidance.

Quality Doesn't Cost...It Pays

@ Get Ready for the Spring @
& Summer HEAT (

Tired of the Humid Air of the Swamp Cooler?
It's Time for a New A/C Unit!

Free Estimates on New A/C Units

CandlLTeotalServiceLLC.com = 505.294 3777

100% Satisfaction Guarantead
Bonded and Licensed « MM MM98 License & IR9788

BEAUTIFUL PROPERTIES | BEAUTIFUL PROFITS

EXPERIENCE THE BEAUTY OF EFFORTLESS MANAGEMENT.

Beyond market performance, one of the most exciting
developments within GAAR has been the momentum
of our Government Affairs Committee.

In a short period of time, the committee has already
helped secure the passage of two bills that protect
homeowners’ rights in the Albuquerque metro

area. These early wins demonstrate the power

of REALTOR® advocacy and the impact we can

have when we come together with a unified voice.
Advocacy is not simply a function of our Association;

tis corerespansiblt,and these successes st o ELECTRIC EXPERTISE
T BT THAT MAKES YOUR

nizhoni property management

Karla Rickert « 505.644.1111 « NizhoniPropertyManagement.com

LICENSE NUMBER 20688

Looking forward, our focus is on execution. The
strategic plan provides direction. Our committees
provide action. Our members provide purpose.

We are committed to transparency, measurable
progress, and ensuring that every REALTOR®,
regardless of career stage, sees real value in being
part of GAAR. The next three years will be about
strengthening systems, developing leadership, and :
positioning our Association to serve this community | = T To ey
for generations to come.

REMODELS

_ B E I t 1 INSPECTION REPORT REPAIRS
I am proud to serve alongside all our members and E n co E c P I c RESIDENTIAL & COMMERCIAL benco-eleclric.com

excited about what we will accomplish together in OUTSTANDING CUSTOMER SUPPORT + SERVICE ELECTRICAL SERVICE UPGRADES BONDED & INSURED LIC. #3895 |

EV CHARGERS " BACK-UP GENERATORS

2026. Don’t ever be shy to reach out directly to me if
you have any questions.
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BY ELIZABETH MCCABE
PHOTOS BY PONIC PHOTOGRAPHY

hris Cavnar spent thirty-six hours waiting
in an emergency room for a hospital bed,
unable to turn his head, unsure whether
the surgery that awaited him would
succeed—or whether his career, marriage,
and livelihood would survive what his
body was enduring. Nine days later, his
wife, Carmen, underwent neurosurgery of
her own. In a season when their business
was thriving and their pace relentless,
everything stopped. What followed
dismantled not only their health, but

the foundation on which they had built
success—and forced them to rebuild their
work, leadership, and marriage on faith
rather than momentum.

Success came quickly for Chris and
Carmen Cavnar. What began in 2016 as
a real estate investment strategy soon
became a growing business as people
repeatedly asked for their help. Within
a year, they were closing deals, building
momentum, and moving at full speed.
Then everything stopped.

In July 2022, Chris suffered a traumatic
neck injury that led to multiple
neurosurgeries. Complications followed,
sending him back to the emergency
room for a thirty-six-hour wait and an
eight-day hospital stay before another
surgery that stretched late into the
night. There were countless moments
of fear and uncertainty. Then, days
after he returned home, Carmen faced
neurosurgery of her own.

“The hardest lesson,” Carmen says, “was
realizing that if you don’t have your
physical health, you’re stuck.”

For months, Chris was unable to turn
his head. Between them, the couple
attended more than 120 physical
therapy appointments in a single year.
The simple tasks of daily life—getting
into a car, brushing hair, sitting still—
became reminders of how quickly
strength can disappear.

As constant achievers, slowing down felt
unnatural. Yet in that forced stillness,
their faith deepened.



“God was slowing us down
completely,” Chris reflects. “I had
to learn how to operate my life—
and my work—differently.”

The crisis touched every area of their
lives. Their marriage strained under
pressure. Their real estate team felt the
impact. Financial stress mounted until
they made the difficult decision to file for
bankruptcy. It felt as though a dark cloud
hung over every area of their lives.

“We crashed and burned,” Carmen
says plainly.

But rather than rebuilding out of fear or
pride, the Cavnars chose recalibration.
They reassessed their needs, their pace,
and their purpose. Success, they decided,
could no longer be measured solely by
volume or income.

Chris explains, “We serve people, not
money. That has always been our focus,
but after everything we went through, it
took on new meaning and purpose. We
start with God, family, and community.
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God used our
hardest season
for growth—not
just for us, but
for everyone it
now touches.”

!llgiizui“lié‘

Now more than ever, our focus is on the
relationships we build.”

That shift reshaped how they lead.
Decisions slowed. Boundaries
strengthened. Family time became
non-negotiable. Faith moved from the
background to the foundation.

Gone were the days of constant travel
and relentless hustle. Their home
became a place of peace—marked

by quiet mornings, prayer, and
intentional presence. They began
weekly masterminds, prioritized dating
each other again, and re-centered their
marriage around God. “We realized
we had built our house on a weak
foundation,” Carmen says. “When it

all came down, we had the chance to
rebuild it stronger.”

Professionally, the results followed—
steadily, not explosively. By focusing

on relationships rather than
transactions, the Cavnars re-established
themselves and now rank among

the top real estate professionals in

- LU

their market. More importantly,
their leadership carries clarity and
conviction shaped by suffering.

They are still healing. Chris faces
additional surgeries ahead, a reality they
meet with humor, patience, and faith.
Their words for the coming year are
resilience and alignment.

Looking back, Carmen reflects on the
deeper purpose behind their trial.

“I didn’t understand why this was
happening to us,” she says. “In time,
God revealed the purpose behind what
we had to endure. So many people feel
alone in tragedy, and this experience
has allowed us to walk alongside others
facing similar struggles. God used our
hardest season for growth—not just for
us, but for everyone it now touches.”

For faith-driven business leaders,

their story offers a quiet but powerful
reminder: success built without
surrender is fragile—but work rebuilt on
faith can endure.

WHEN YOUR CLIENT IS READY,
WE'RE READY.

Selling a home 15 just one part of
the transition
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Waterstone®

¢ —_ MORTGAGE

At Waterstone Mortgage, we make it our goal to find the right loan for each

homebuyer's needs. Today, homebuyers have more options than ever before.

Conventional | FHA | USDA | VA | Jumbo | Wealth Building Loan | First-Time Homebuyer Programs

Sue Leydig
Regional Sales Manager
NMLS #470314

505.681.9038
SLeydigaWaterstoneMortgage.com

John Gabaldon

Loan Officer

NMLS #422738

S05.710.4316
JGabaldon@WaterstoneMortgage.com |

All loan requests are subject to credit approval as well as specific program requirements and guldelines. For some programs, Income and property restrictions
may apply. Information is subject to change without notice. Equal Housing Lender. Waterstone Hm:gm Corporation (NMLS #186434) is a wholly owned
subsidiary of WaterStone Bank S5B (NASDAG: W5SBF), New Mexico Mortgage Loan Company Branch License, NMALB-3203-02102026
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LET'S MAKE YOUR GLI
DREAM HOME A REAL

Closer to What Matters

Construction Loans » Lot Loans » Land Loans = Home Loans

Gabriel Baeza

Sr. Rural 1** Loan Officer
575.808.7361 | NMLS 1024218
Gabriel.Baeza@Rurallst.com

Chance Honey

Sr. Rural 1* Loan Officer
575,973.0894 | NMLS 1806193
Chance.Honey@Rurallst.com

Loans subjec! to credit appraval. Rural 1°7 i5 a tradenamie and Rural 1%, the Ralling Hills Window ican, Rural Logic, and Closer fo Whal Mallers are @
exclusive trademarks of Farm Credit Mid America, NMLS 4072493, Rural 1* products are available to consumers within the territories of participating

Farm Credit System Associations. Equal Housing Lender.

LEROER

Savvy businesses know it's all

about who many you reach — not how many.
Our niche publications, exclusive events, and
targeted digital marketing get your brand in
front of ideal clients affordably.

Let's talk!

Reach out to the publisher

of this magazine today. m REAL PRODUCERS
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Starts at the Foundation

CERTIFIED INSPECTIONS FOR SMOOTH CLOSINGS

Partner with professionals
who protect your clients
from the ground up

CallJRickETharToday!)
505-861-9040 ¢« erharthomeinspections.com

rickinspectionhomes@gmail.com
Licensed, Bonded, and Insured

Co™¥P WFGKey “siocsnecasmaram

An All-in-One Resource
that empowers confident
conversations, clearer
expectations, and smarter
decisions throughout the
entire real estate journey.

WG National Title Insurance Company-
B Pl g comgey

wfgtitle.com/new-mexico

WFGKeyapp.com

Scan to Download!

100% financing

available for doctors

Guild

mortgage

OWN WHAT MATTERS

Program details:

« Loan amounts up to $2.5M
» Credit scores as low as 680
« Up to 100% LTV with no MI

» Primary purchase and refinance Lisa Sicre
’ Loan Officer NMLS ID#
options only 1454576

6723 Academy Road NE
Albuquergue, NM 87109
M: 505.916.6281

Isicre@guildmortgage.net

Fixed- and adjustable-rate options

= State restrictions apply*
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From Managing Badges to Brokers

BY ELIZABETH MCCABE - PHOTOS BY PONIC PHOTOGRAPHY

“I was born hyperactive. My parents didn’t know what to do.
So they put me into sports,” laughs Cassandra Morrison at Real
Broker. “Now that I'm old,” she jokes, “I put it into business.”
Energy is her superpower. People have noticed through

the years.

In her days in law enforcement, people used to call her the
“Energizer Bunny.” She excelled in her career, retiring as a
Sergeant from the Albuquerque Police Department in 2013.
Why the Albuquerque Police Department? Cassandra had to
choose between a corrections officer, a sheriff’s deputy, and

a police officer. “I looked better in navy blue,” she says. “One
wore beige, which would have washed me out. The other was
olive green and looked like guacamole.”

Ready for Anything

Cassandra puts her heart and soul into everything that she
does. Fiercely devoted to her clients, she tackles negotiations
with ease and can overcome any obstacle to the closing
table. Why? One strength of coming from a law enforcement
background is that Cassandra is prepared for anything.

“I went from managing badges to managing brokers,”
she laughs.

“I was a criminal negotiator for many years and worked

in crisis intervention. Nothing is going to faze me,” says
Cassandra. “No one is going to die in real estate.” Now she uses
her negotiation skills for her clients.

“Negotiating is something I thoroughly enjoy. I love it. I want
people to win,” says Cassandra. A natural leader, Cassandra took
over Real Broker on December 2, 2024, a date she remembers
fondly. “I started managing 150 brokers back then. Now I am
over 223.” Ranked in the top 2 percent in Albuquerque, she
enjoys managing brokers and excels in her own production.

“I knew 2025 was going to be a great year,” she raves. “They
say you manifest what you think about. I wanted to be a great
manager and a great leader.” That switch occurred with a
critical shift. “When I stopped managing the people I had and
started leading them, that was a change for me. Instead of
having a mindset of ‘you work for me,’ I turned it around, ‘let
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me work hard for you.” Her motto at Real Broker is simple:
“Work hard. Be kind.”

Finding Love

Since last being featured in Real Producers, Cassandra is
thrilled to announce that she has gotten married to her
husband, Jason. “We have the best marriage on the planet,”
she gushes. Interestingly, they met in 2004 in law enforcement.
Cassandra was his training officer. “I trained him for two
months, sent him on his way, and there was no attraction. It
was 100 percent professional,” she recalls. It wasn’t until 2020
that their paths crossed again. When Cassandra was concerned
about a sketchy plumber, she called her friend Mike, who
recommended that Jason stop by.
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“He literally lived 1100 feet away from me,” says Cassandra. “I
never knew he lived in the area.”

Another fun twist? “My friend Mike is Jason’s ex-brother-in-law.
That’s how small this city is.” However, it wasn’t until February
the following year, at a sales meeting at Cassandra’s previous
brokerage, that a connection was made. “My brother is getting

a divorce,” said a staff employee. “Who is your brother?” When
she discovered it was Jason, Cassandra was flabbergasted.
“That’s your brother!” she exclaimed. “I have been sitting next to
you for seven years, and you never told me?”

When the staff employee asked if Cassandra was seeing anyone,
her refusal was priceless. “No, and I don’t want to,” she said.

“] have worked long
and hard to get to
where | am today,
and | would do it all

over

—_—

Instead, the staff employee started texting her brother
swiftly. Weeks later, Jason texted Cassandra. “Do you want

to go to dinner and catch up?” Cassandra said, “Sure.” After

a night out at Scarpas, which is one of Cassandra’s favorite
restaurants, the rest was history. Three years after their first
date, they got married in Cabo San Lucas. “Just the two of us,”
says Cassandra.

“Jason is the best person on the planet for me,” she raves. “The
absolute best.”

The best part? She wasn’t even looking for love.
“I didn’t want to date anybody. I wanted to be on the stage
of Coldwell Banker Legacy as one of the top 25 producers in

the company.” She made it. “And I also found love,”
she smiles.

Leading the Way
“I have worked long and hard to get to where I am today,
and I would do it all over again,” says Cassandra.

Now she leads the way for others, getting involved in
committees and networking groups, and serving on the

Board of Personalities Plus ABQ. She is also President-Elect

of the High Standards Qualifying Broker Association. With
hundreds of brokers underneath her and a bright future ahead
of her, nothing is impossible for this natural-born leader and
driven entrepreneur.
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Strong Credit Builds
Strong Homebuyers

March is Mational Credit Education Month,
a great time to help your clients understand
the factors that impact their credit. Buyers
who are informed and educated about their
credit score can put themselves in a great
position to meet their homebuying goals.

2440 Louisiana Blvd. ME | Suite 110 | Albuguergue, NM 87110

MOVING
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WE MAKE
MOVING JOYOUS
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For You and Your Clients.

The Ross Murray -Tea'rﬁh is proud to welcome lan Evans, your 'new'laca'l loan
officer, dedicated to helping you and your clients close with confidence.
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When it comes to your

closings, don’t rely on
luck...work with the best.

First American Title is your gateway to all of
the resources our FORTUNE 500® Company
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- Education
- Research Data

- Industry Experience
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Dust, debris, and buildup don’t belong in your home. Get ahead of allergy season and
warm-weather demand with professional duct cleaning now — before schedules fill up.
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