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MAKE YOURSELF
AT HOME

6.09%

30-YEAR FIXED RATE
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When your clients need speed, communication, and a seamless loan
experience, our local lending team delivers. We help your offers stand
out and reach the closing table faster. Ask our team about closing in
as little as 21 days.

Check our rates:
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MPR=Annua Percentage Rate. The information provided is Tar the purchase of an ewned-oocupied single-family residence with b loan amaount of
S400,000 and valued ar §533 334 This i a Loan-to-alue of 75%, méaning the loan amount divided by the sales price (or appraised value, whichever is
lessh. Loan level price ad|ustiments may apey. The assurmed credit soong is 7400 The payments would be: 3509 payments of $1,250.06 and 1 final payment of
SLASENS I an @scrow account is réguired or requesiod, the actual monihly payment will also include amounts for resl estate Taxes and Pomecamers
insurance prermrdums, Subgect o approval and creditworthiness of the applicant(s), Rates are subject to change without notice. NMLS #406700
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We Roof America

SERVE, SACRIFICE, AND DELIVER

RestoreMasters is a Top 100 Roofing Contractor and Inc. 5000 Company. Our local
presence and vast network gives you access to the nation’s leading experts specialized in
helping you recover from storm- related losses. With a robust production apparatus
trained and certified by the best manufacturers in the industry, you can rest assured that
your property is in good hands.

What We Services We Provide \
11 + Roof Leaks + Hurricane Damage  + Improper Installation
SPECHIIIZE In * Hail Domage « Tornado Damage + Roof Degradation
« Wind Damage « Flood Damage « Insurance Claims Assistance
° H'C"I Damage + Missing Shingles + Water Damage » Window & Door Leaks
= Broken Tiles = Fire Damage + Siding Damage
® Wind quﬂge = Ponding Water = Mold & Mildew « Attic Ventilation
! *« Flashing Leaks + Tree Damage = Facility Dumage
*Fire D{]mﬂge + Roof Punctures + loe Dam Leaks + Sheetrock Damage
« Blow-0ffs & Blistering  + Ceiling Leaks « Decks & Stairways
- FlDDd DUmGgE » Heat Shrinkage = Gutter Issues + Emergency Roof Sealing

RESTOREMASTE

Kyle Haas Trey Dulaney Chad Blair Tahner Williams
Regional Manager Account Executive Account Execulive Assistant Manager
(405)880-4512 (316)305-2103 (316)361-1389 [316)322-5909
K haas@weroofamerica.com {dulaney@wercofamenca.com . blair@weroofamerica.com Twilkams@wercofamerica.com
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PAINT NO
PAY AT CLOSING!

Sell your Home Faster. FOR MORE.

Your reputation is important and helping you is our top priority. You can rest easy
knowing that our program was designed to sell the home faster
FOR MORE.

Our Services

Interior & Exterior Painting

Wallpaper Removal
Popcorn Ceiling Removal
Fence Finishing & Staining

Deck Finishing & Staining

Loans provided by Regions Bank d/b/a EnerBank USA, Member FDIC, (650 S. Main St., Suite 1000, Salt Lake City, UT 84101-2844) on approved credit,
for a limited time. 19.99% fixed APR, effective as of 12/1/2022, subject to change. Minimum loan amounts apply. Interest starts accruing when funds are
disbursed. Interest waived if repaid in 180 days. Repayment terms vary from 18 to 126 months. Actual loan term may be shorter if less than the full
approved amount of credit is used. First monthly loan payment due 180 days after funds are disbursed.
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EYEWEARR FOR EVERYWERR

Difterent personalities.
Different styles.
One eyewear destination.
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LESLEY KEVIN CHRIS
PERREAULT PHAM WAIPA

How’s Your soecs Life?

Curated eyewear for Wichita’s most distinctive professionals.
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Wiatertront, Towne East Square,
. L New Market Square & Downtown Hutch

() Tel: 855.5PECSRX
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the real estate community!

AIR DUCT AND DRYER
VENT CLEANING
Vortex

(316) 272-6849

www.vortexductcleaning.com

ANIMAL SANCTUARY
Tanganyika Wildlife Park
(316) 553-4650
twpark.com/

ARBORIST/TREE CARE
Huff’s Tree Service
(316) 871-3841
huffstreeservice.com

ATTORNEY - ESTATE
PLANNING, PROBATE
Coultis Law

(316) 260-9650
www.coultislaw.com

BATHTUB RESURFACING
H & L Resurfacing

(316) 347-7388
hiresurfacing.com

OUTDOOR LIGHTING

(316) 655-1270 | drake@lumeoutdoorlighting.com

6 - June 2026

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CONTRACTOR / REMODELING
Tall Guy Industries

(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA

(316) 364-4163
midwestcpallc.com

CUSTOM HOMES/
NEW/REMODELS

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/

COMMERCIAL

Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

EYEWEAR: RX/NON-RX/
SUNGLASSES

Specs RX

(316) 315-0066
specsrx.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencinglic.com

FINANCIAL SERVICES
Sterling Edge Financial
(312) 858-8934
sterlingedgefinancial.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

| lumeoutdoor.com

FLOORING/INSTALLATION
Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

FLOORING/REMODELING
Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FURNITURE

Salt & Light Furniture
Liquidations
saltandlightfurniture.com

FURNITURE/INTERIOR DESIGN
Traditions Home

(316) 684-2177
traditionsathome.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

Lighting Design Consultation
Installation of Outdoor Lighting Systems
Smart Lighting & Automation
Maintenance Plans

ndfe

Upgrades & Retrofits UNITE
AM

GARAGE ORGANIZATION

/ STORAGE

Tailored Closet

(316) 669-0800
tailoredcloset.com/near-me/
wichita-ks

GLASS / SHOWERS / WINDOWS
Glass Guru

(316) 531-4437
www.theglassguru.com/locations/
wichita-ks/

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY
INSPECTIONS

Bryant Home Inspections
Lisa Bryant

(316) 644-6545
thebryantsinspecthomes.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES

Balanced Mechanical
Experience

(316) 243-8953
balancedmechanicalexperience.
business.site

INSULATION

Jordan Spray Insulation
(316) 943-6222
jordansprayinsulation.com

INSURANCE

Katie Bauer

(316) 202-4598
www.shelterinsurance.com/CA/
agent/KBAUER

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY -
VETERAN OWNED

Kris Pruner Agency

(316) 734-0191
agents.farmers.com/ks/wichita/
kristopher-pruner

INSURANCE BROKER
Conrade Insurance Group
(316) 249-2776
conradeinsurance.com/

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/FINANCIAL
State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

INVESTORS
316 Home Buyers
316homebuyers.com

JUNK REMOVAL &
MOVING SERVICES

Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE/
OUTDOOR LIGHTING
Lume Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Amaven Media

(316) 706-9275
amavenmedia.com

MEDICAL SPA & WELLNESS
Glow 365

(316) 425-0365
myglow365.com

MORTGAGE - HYBRID
BROKER/LENDER
Hope Mortgage

(316) 744-5819

MORTGAGE / LENDER
Absolute Mortgage & Lending
(469) 247-1864
www.facebook.com/
FundedByKim

Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Meritrust Credit Union
meritrusthomeloans.com

Mortgage Punk
(316) 776-4125
mortgagepunk.com

RCB Bank
(316) 265-2437
rcbbank.com

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

Union Home Mortgage

(913) 706-6320
branches.sierrapacificmortgage.
com/ks/wichita/10111-e-21st-
street-suite-200

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

LeaderOne Financial
Corporation

(316) 559-2600
davidchittwood.
leaderonefinancial.com

MORTGAGE BROKER
Railtrust Mortgage
(316) 347-1045
railtrustmortgage.com

Responsive Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

NEW HOME BUILDERS
Perfection Builders
(316) 729-1900
perfectionbuilders.com

OUTDOOR LIVING /
HARDSCAPES

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

PAINTING SERVICES
Fresh Coat

(316) 234-5432
freshcoatpainters.com/
locations/wichita/

Wichita Real Producers - 7



Preferred Partners

CONTINUED

PHOTOGRAPHER

Allie Jael Photography

(316) 633-5547
Www.alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

POST FRAME/STEEL
BUILDINGS/BARN HOMES
Skyline Builders

(620) 747-0711
skylinebuilders-lic.com/

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING & EXTERIORS
ICT Roofing & Exteriors
(316) 769-6722
ictroof.com

ROOFING & RESTORATION
Restore Masters

(405) 880-4512
restoremastersllic.com/locations/
kansas-wichita

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best Rates

3. 6-Star Service,

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING AND EXTERIORS
Rhoden Roofing

(316) 925-7956
rhodenroofing.com

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TITLE & CLOSING SERVICES
Kansas Secured Title

(316) 262-8261

kstitle.com

Meridian Title Company
(316) 204-5088
www.mtc.llc/

TITLE COMPANY

Old Castle Title Company
(315) 358-7016
oldcastletitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICE / REMOVAL
Kansas Tree Experts

(316) 641-6090
kansastreeexperts.net/

VIDEO PRODUCTION/
DRONE SERVICES

Grand Frame Media

(316) 617-7620
www.grandframemedia.com/

You've Gotten Them to Closing...

Closing Time Never
Looked So Good!

£eR Shepherd  316-869-1235
w'gfg&g“ce insurewithsig.com

To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan to Get Moving On

Your Client's Quote
J

@ 2/ TWO MEN AND A TRUCK.
q' ' “Movers Who Care.”

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955
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RESPONSIVE
MORTGAGE

a division of Gold Star
Mortgage | NMLS #3446

No boring suits.

No cookie-cutter deals.

Just speed, innovation, and a team obsessed
with getting you the deal— not the runaround.

CONNECT WITH US:

(316) 844-6633
responsivemortgage.com

Responsive Mortgage s a division of Gold Star Mortgage Financlal Group, Corp. | Equal Housing Lender | NMLS 1D #3446, Corporate office: 2350 Green Road, Sulte
1008, Ann Arbaor, M1 48105, The Information provided is Intended for real estate professionals and Gold Star borrowers for general informational purposes only. This is
not a commitment to lend. All loans are subject to eredit and underwriting approval. Additlonal terms, conditions, and restrictions may apply. Programs, rates, and

terms are subject to change without notlce, For a full st of license: : www. GoldStarFinancial com/fstate-licenses php. To access the NMLS Consumer Access
database wvisit: www.nmisconsumeraccess org.




YOUR MOVE
YOUR WAY

YOUR $10K

Finally..an offer that helps
you and your clients choose

A Flexible Incentive Built For

How Your Buyers Actually Move.

On select move-in ready homes,
buyers receive $10,000 to use
their way. Less friction. Faster
decisions. More flexibility where
it matters most.

USE YOUR $10K

- Moving Expenses

- Closing Costs

- Options or Upgrades
« Prepaid HOA Dues

Mix And Match To Fit Their
Needs, Up To $10,000 Total.

Available on select homes. Incentive up to STOK. Terms apply.

PUBLISHER’S NOTE

A Night
To Remember

I'm still smiling from this year’s Real
Estate Awards Gala, masterfully
presented by Shepherd Insurance
Group. What a beautiful evening
celebrating the people who make
Wichita real estate such a special
community. From the laughter

and hugs to the glam, dancing and
unforgettable moments, this issue is
filled with photos that capture just
how much fun we had together.

A huge thank you to our incredible Gala
sponsors for helping bring the evening
to life: Kihle Roofing, MTG Family
Mortgage, Kansas Secured Title, Jabara’s,

Andover Auto Body and ServPro of NW
Wichita. Your support, partnership and
belief in this platform mean more than
you know. Please support the businesses
that support this community so well.

As you flip through these pages, I
hope you enjoy reliving some of the
magic from the night and spotting
plenty of familiar faces along the
way. Wichita real estate truly knows
how to show up, celebrate each other
and make memories together.

With gratitude,
Sam

THE PERFECT
MOVE-IN EVENT

More Ways To Say
Yes At The Kitchen Table

Learn More About
The Perfect Move-In Event



Meet
The

Team

Samantha Lucciarini Shae Regan Dave Danielson Christina Kitchen
Owner/Publisher Videographer Writer Ad Strategist

Allie Henwood Kim Stiffler
Photographer Photographer Photographer

Jennifer Ruggles

Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

a DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
publisher may be held liable or responsible for business practices of these companies.

Guild =~

mortgage

429 S5119th 51 W, Ste 105
Wichita, K& 8T235

On hatllhnhatfers
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Steven Michels Linda Noder Cade Liby Brandy Mitchell Aaron Clark
Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer

NMLS #265702
316.371.3097

Marcus Foster

Loan Officer
MMLS 2522022

316.619.9233
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NMLS #434559
316.348.9032

.
Grace Peterson

Loan Officer
NMLS #459777
316.992.7003

NMLS #2055409

316.993.9977

Tina Hamm

Loan Officer
MMLS #1169772
316.208.4559

NMLS #556729
316.925.6341

Christy Barnett
Originating LOA
MMMLS #720062
S16.677.7483

NMLS &17TT0T38
316.925.5889

Keith Stareck

Branch Manager
MMLS #2604B5

316.214.8835

LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

" highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

— iy with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).
[ l
r They really made the whole process so much easier than ANY other company | had ever used prior. | have been using
! ﬁ 4= Designer's Home Gallery ever since. | don't have to shop around; he knows what | like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners
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o
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nouglyfloors.com™ e e

530 N Hydraulic Street Wichita, K5 67214
316-440-8888 | bén@nouglyfloors.com

- - ""’-::.JJ __...' - - ;_ . .
- i A
| s



TOP PRODUCER

PHOTOS BY
JENNIFER
RUGGLES
WRITTEN

BY DAVE

DANIELSON

hen Edna Echeverria
talks about her
real estate career,
she doesn’t begin with numbers
or accolades. She starts with
family, perseverance, and
a deeply personal journey
that began long before she
ever earned her license.

Born in Mexico and now building
a thriving career in Wichita’s real
estate market, Edna’s story is one
of resilience, opportunity, and

a belief that success is created
through effort—not circumstance.

Today, she is a licensed real estate
agent with Real Broker and the
team leader of Buying ICT, a
growing group of six to seven
agents. In just two years, she has
built a business driven almost

entirely by referrals, closed more
than $22 million in production
in her second year alone, and
helped nearly 50 families in her
first year enter new homes.

But for Edna, those milestones are
just part of a much bigger picture.

A Decision That

Changed Everything

Edna didn’t stumble into real
estate—she chose it, even

if the path wasn’t entirely
straightforward at first.

“I always knew I wanted to
do something in real estate,”
she explains. “I just wasn’t
exactly sure what direction.”

Her early interest leaned toward
flipping houses and real estate

investing. But it was her father
who helped push her from
interest into action. Already
considering a transition into

a family business venture, he
encouraged Edna to take the
leap and pursue her license.

At the time, Edna was working
in collections, a job she had
held since she was 18 years old.
It provided stability, income,
and the ability to work from
home—especially important

as a young mother of three.

“I was comfortable,” she says. “I
had good income and flexibility. It
was hard to imagine leaving that.”

Still, her father paid for her real
estate classes, and with that

investment came a commitment

Wichita Real Producers - 15



16 - June 2026

she couldn’t ignore. She
completed the coursework,
passed her exam, and stepped
into an entirely new career.

“I took the classes, passed the
test, and I actually really enjoyed
it,” she says. “And now I can’t
imagine doing anything else.”

Building a Business
Through Relationships
In an industry often driven
by marketing budgets and
paid leads, Edna has taken
a different approach—one
rooted in relationships.

“I've never bought a lead,”
she says simply. “Everything
I’'ve done has been referrals
or word of mouth.”

That distinction matters. In

just two years, Edna has built a
reputation based on trust rather
than advertising. Clients don’t just
find her—they recommend her.

Her approach is personal from
the start. She makes a point to
meet every client face-to-face,
something she believes sets the
tone for the entire experience.

“Ilike to take the time to meet
my clients,” she explains. “I want
them to know who I am, and I
want to know who they are.”

That philosophy has translated
into repeat business, referrals,
and rapid growth—without
the traditional marketing
engines many agents rely on.

Motivation Rooted in
Family and Experience
Behind Edna’s drive is a story
shaped by responsibility at

a young age and a strong
sense of purpose.

“I became a young parent,”
she shares. “I had my first
child at 18, and by 24, I
already had three kids.”

Those experiences, she says,
shaped her perspective on work
and life. They also strengthened
her motivation to create
something better for her family.

“My biggest motivation is my
kids,” she says. “But I've also
always had this drive to do better,
because my family didn’t come
from a lot. I was born in Mexico,
and I've always seen this as

part of my American dream.”

That mindset—combining
gratitude, ambition, and
responsibility—has become the
foundation of her success.

Leadership and Growth
Through Buying ICT

As her business grew, Edna took
another major step forward:
building her own team.

Today, she leads Buying ICT,

a group of agents focused on
expanding service and support
across the Wichita area.

Building a team so early in her
career wasn’t something she
initially planned, but it became a
natural extension of her growth.

“I have about six or seven
agents on my team now,” she
says. “It’s been exciting to
build something together.”

Leadership, for Edna, is not
about authority—it’s about
impact. She views her role as
both a mentor and a motivator,
helping others find their footing
in a competitive industry.

Balancing Business,

Family, and Life

Despite her rapid professional
growth, Edna remains grounded
in her personal life. She credits
her success not only to her

own determination, but also

to a strong support system.

“My mom, my dad, and my sister
are a huge part of my life,” she
says. “And my sister especially
helps me a lot with my kids.”

That support allows her to
balance a demanding career with
raising three children—something
she does not take for granted.

When she does find free time,
it’s intentional. She enjoys
reading and traveling whenever
possible, even if it’s just a

short weekend getaway.

“Idon’t get a lot of free time,”
she admits with a laugh. “But
when I do, I like to read or travel
a little. It helps me reset.”

Advice for the Next
Generation of Agents
Having entered the industry
only recently, Edna has already
developed a clear perspective
on what it takes to succeed.

Her advice to new agents is direct
and grounded in experience.

Wichita Real Producers - 17
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My biggest motivation is my kids. But
I’'ve also always had this drive to do
better, because my family didn’t come
from a lot. I was born in Mexico, and
I’'ve always seen this as part of my

AW”%&W dreaty.

“Make sure this is really what
you want to do,” she says.
“Don’t do it just for money. If
your passion is truly helping
people, you’ll do well.”

She also emphasizes effort
and accountability.

“You get out of it what you
put into it,” she explains. “You
can’t compare yourself to
others if you’re not putting in
the same work and time.”

How She Hopes to

Be Remembered

At the heart of Edna’s journey
is a simple hope: that people
see her as someone who
makes a difference.

“I hope they see me as
helpful,” she says. “Someone
who motivates others

and lifts people up.”

It’s a fitting reflection of

a career still in its early
chapters—but already marked
by impact, intention, and
remarkable momentum.

From a young mother working
in collections to a team leader
closing millions in production,
Edna Echeverria’s story is still
unfolding. But one thing is
already clear: she is building
more than a business. She is
building a legacy shaped by
determination, service, and
belief in what’s possible. %

Bundle home &
auto. It's easy.

Call me for a quote today

o= StateFarm

McEachern Ins and Fin
Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925
www.callcrystalnow.com
crystal@callcrystalnow.com
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Staen [arm Vioecdn e vem, FL

our strength. Your Numbenrs.

& MIDWEST CPA

‘ YOUR SUCCESS IS OUR BUSIMESS

Accounting is what we do
best.

Whether you're a business owner,
executive, ar independent
professional. we offer tailored
Services.

+ Financial Planning

« Business Services

« Tax Services

Connect With Us!

(316) 364-4163

] E Central Ave Suite 155 | Wichita, KS

LENDER CREDIT

Purchasing your

dream home?

Receive a $1,000 lender
credit for closing costs
when you finance your
new construction home.
Ask us how to qualify!

TN
RCB BANK
Mortgage
RCBbank.bank/Mortgage
OB iz v

Toe MEUSEA FDAG
Offer avallade for new construction porchases only, With approved credit
Must meet  minimem losn snd program  underwriting  requirements. Londed
chiedit muwist be used toward bosrower dosing costs. Not redeemable for cash or
down payment funds. This offer is not valid with any other RCE Bank Mortgage
Incentives, promations or discounts. Some exclusions apply. This offer is subject
to change or termination without notice, Other lean wemms and restrictons appdy
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* PTP360"
Interactive 360" Visual
Inspection Summary

. PTPEstlmates

Dgeegi] ry Munch
Cost estimate fur Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Promssrgs] by Catilriy
The digital owner's manual
for the home

G S
E PiLLARTOPOST

HOME INSPECTORS

Hancock Team
- 316-570-1444

hancockteam@pillartopost.com
jasonhancock.pillartopost.com

Build A Brand
Presence That Gets
You Noticed. ..

! /

o ACRATNY S

WP OTOGRATIY
N, i
\ /

316-518-8884

kimstifflerphotography.com
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More than furniture.

From curated collections to complete design,
our team brings timeless style to every home.

Jod __-_ :ul:" .--:'3- ks .- .:' A T L ¥ .-r-; 4% i, \ rertey L ™
iR h‘?llo@’;‘rac_liti_omsfur_h‘iture.'com . 316.684.2177 | traditionsathome.com
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Shepherd Mal=Telal=Tge ]
—_— - —_— urance Furniture for Your Home IDEAL FOR:
urance =1 .

SUF 2UD - or Your Next Listing. staging, listings, or SALT & LIGHT

\ everydoy |iving L. . Froor turs Liepn st ars
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Don Smith | CEO

don.smith@saltandlightfurniture.com

: e www.saltandlightfurniture.com
Furniture, rugs, lighting,

" Open to realtors, stagers, & the public pillows, linens, & more. Follow us on @
‘Exclusive pricing available for verified realtors & for weekly inventory drops
staging professionals. See staff for details. New inventory weekly -

once its gone, it's gonel FURNISH SMART.

Purchase in-store & take home the same day

Mh [ "‘l

Shept
Insurc

YOUR ONE STOP SHOP
FOR INSULATION NEEDS FOR
RESIDENTIAL & COMMERCIAL STRUCTURES
IITI'IHG, CELLULOSE, FOAM AND HYBRID

w s % Shepherd
y AsUrance

nmn e’ /
* 50 VEARS IN BUSINESS

o] MEW £ EXSITING HOMES * METAL BUILDINGS = COMMERICAL

‘ f FREE ESTITATES  SEND US YOUR BLUEPRINTS

316.943.6222| jordaninsta.com

ahepherg
Insurance
Group

w

YOUR ONE-STOP- SHOP FOR ALL REPAIR REQUEST \
- - W e ¥

Hand Over Your Completedl 1 oN | e » ‘i".;.‘“__

Sheet and We'll Take it From There 2

l‘ -

] e . y
o x & Loherd . i F#J' : . %888 ART LOHRENGEL, OWNER
once g 3 once S it W CALL OR TEXT | 316-721-5799
" A , | A A+ Rated Member . <
¢ ety \ = I}I.;?fu}r ' ~ of the BBB since 1997 £ 3
Group BBB Serving Wichita, EI Dorado o '

and Wellington,
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W“EE&"%.LSJ.'..-.”AGREET'?S”'T Pl ,_
WER Y - 31650 4 s
BUYERS

LOCAL. TRUSTED. HERE FOR WICHITA.

ALLIL JALL

A

CAPTURING COUPLES, WEDDINGS., &
ELOPEMENXTS WORLDWIDE

", |
R A

A RELIABLE Cﬂ-SH SOLUTION FOR TOUGH PROPERTIES
; = 50 YOU CAN KEEP MOVING FORWARD. -

WE BUY HOUSES IN ANY CONDITION
From cosmaetic updates to mojor reposrs,
we'll toke the property os-is

QUICK & HASSLE-FREE PROCESS
Cr stregméined process means your clent
gets o cosh offer quickly and con close on
thes imedne ST Rt IS
SIMPLE, TRANSPARENT OFFERS

We provide o clear, strosghtforward coth offer
=0 your chients know euactly what to expect
fram day one.

WE HELP YOU SOLVE PROBLEMS

FOR YOUR CLIENTS. WWW ALLIETAELPHOTOGRAPHY.COM

AVELIE AL LINEIAELPHOTOGRAPIHY.COM
T ALLIETAELPHOTOGRAPHY

a BYALLIETAEL

216.688.53347

FLEXIBLE CLOSING DATES
W work around your client's needs—choose

2 Divarce Enhaerited Properties Yacant Homes
the closing date that works best for them P
+ Behind on Payments " Relocation And Mone

Sean Tr visi
OUR WEBSITE!

T

@ (316) 712-4173 (i\,' Austin@316homebuyers.com f Bl Bl

@' A PARTNER YOU CAN TRUST. A SOLUTION YOUR CLIENTS WILL APPRECIATE.

TALLGUY

Renovations & Constry

SUMMER MARKET IS
HERE. ARE YOUR BUYERS
READY TO WIN?

N Joving Clean Outs
Yard Debris Removal
Hot Tub Removal &Morg!

We Want to Help YOU! . ;.

- Pl Pt A
- Education & Communication = =
- Same Day Reports .
- Online Scheduling SR )
- Supra Key Holder, RSCK Member _
_IOEE -I-m: BEE GONE P mortgage
e ﬂwgﬁ Or ICT PRO JURNE RERMBVAL call or text Grai .
sl di NSPECTIONS

Grant Peterson | 7017306332

LOCAL & WOMEN OWNED | THE QUEENS OF JUNK REMOVAL

r

316.771.1383 <> BEEGONEJUNK.COM

@i (316) S35-0900

4 - - DEALS SHOULDN’'T LAG—
www.ictproinspections.corn

LET’S KEEP YOUR PIPELINE HOT
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Ben Benji

Sterling Edge Financial

MORE THAN MONEY: HOW BEN BENJAMIN BUILDS
TRUST THROUGH LIFE’S BIGGEST MOMENTS
PHOTOS BY KIM STIFFLER

- WRITTEN BY DAVE DANIELSON

or Ben Benjamin, wealth management has never been

just about numbers on a spreadsheet. It is about people,

relationships, and helping clients move from uncertainty
to confidence through every stage of life.

As a wealth management advisor with Sterling Edge Financial,
Benjamin has built his career around being accessible,
relational, and deeply invested in the lives of the people he
serves. Clients may initially walk through his door seeking
financial guidance, but often leave with something more
meaningful: peace of mind and a trusted relationship.

“Most people come in because something hurts,” Benjamin
explains. “There’s usually a pain point, some anxiety, or
something keeping them awake at night. My hope is that over
time they can move beyond that scarcity mindset and begin
thinking about who they want to become long-term.”

That perspective has shaped the way Benjamin approaches
financial planning. Rather than focusing solely on products or
transactions, he emphasizes transformation — helping clients
position themselves for the future they envision.

An Unexpected Path Into Finance

Benjamin’s entry into the financial industry was somewhat
accidental. Before becoming an advisor, he worked at Sprint
when a friend encouraged him to meet with someone at what
was then AXA, now Equitable.

“I went and talked with a guy named Cole,” Benjamin recalls.
“Not too long after that he said, ‘If you can get licensed, we’ll
sponsor you.” So I passed the tests and became an advisor.”

What began as an unexpected opportunity soon evolved
into a career centered around service, trust, and long-term
relationships.

Today, Benjamin says one of the most rewarding aspects of his
work is watching clients achieve meaningful milestones.

“Ilove seeing clients reach goals or have an epiphany about
what they really want their lives to look like,” he says. “That’s
the part that excites me most.”

Yet some of the moments that have impacted him most deeply
have little to do with investment performance.

The Human Side of Wealth Management

Benjamin believes the emotional side of financial advising
often goes unseen by the outside world. His work regularly
places him alongside clients during some of life’s most
meaningful moments — both joyful and heartbreaking.

He recalls being asked by a client’s family to serve as a
pallbearer after the client passed away.

“What an incredible honor that was,” he says.

On another occasion, Benjamin visited a hospitalized client
simply to sit and spend time with him.

“That’s part of the business people don’t necessarily see on
TV,” he says. “In the same day, I might talk to one client who’s
having the worst day of their life and another who’s having
their best day. Being emotionally available for both outcomes
— that’s the business in a nutshell for me.”

Wichita Real Producers - 29



Those relationships are what continue to fuel his passion for “Often people want to know, ‘Can I really afford this next

the profession. Clients frequently update him on graduations, house, and how will it affect my financial future?” he explains.
retirements, career changes, and growing families. One client “Those are important conversations.”
recently texted him shortly after welcoming a third child into
the world. Life Beyond the Office
Away from work, Benjamin enjoys spending time with his
“I remember thinking what an honor that was,” Benjamin says. wife, Tate, and their dog, Bailey, whom he describes as “my
“I was important enough to make the list within 48 hours of whole world.”
their child being born.”

For him, those moments reflect the trust that develops over
years of working together.

A Relational Approach

Benjamin describes his business style as highly relational. As
an independent advisor, he values the ability to focus on what
he believes best serves each client rather than being tied to a
particular company or product line.

“I try to be a good friend with wise advice,” he says.

That philosophy resonates strongly with clients who appreciate
his approachable communication style and emphasis on trust.
“If we’re working together, clients are trusting me with things
they’ve spent decades building,” he says. “That trust matters.”

Benjamin also works closely with clients to evaluate cash flow,
tax strategies, retirement planning, and major life decisions such
as purchasing a home. He frequently helps clients determine
how financial choices today may impact their long-term goals.

30 - June 2026

For more information, contact
Ben Benjamin of Sterling Edge
Financial at 316-308-61180r
william@sterlingedgefinancial.com

Golf is one of his favorite
hobbies, and he admits a
good cigar on the golf course
makes for an especially
enjoyable afternoon. In
earlier years he also spent
time snowboarding and
longboarding.

Music remains another
important part of his life.
At horne, Benjamin enjoys
listening to records on his
irecord player, sometimes
with Tate and sometimes
simply by himself.

“Maybe we dance, maybe we
1don’t,” he says with a laugh.

Ultimately, Benjamin sees

" " his role as far more than
managing finances. He views
it as helping people navigate
life’s transitions with greater
confidence and clarity.

“Ijust see a lot of life cycles,”
he says. “And it’s incredible.”




NEW PLANS
AR,

@ Plumbing @ Attic & Exhaust Fans
@& blectrical ) Jetted Bathtubs
@& Appliances ) Well Water Pump
Cooli & Septic System
ng - Septic Sy
& Heating = Water Softner
& Water Heater

What won't change?

& Clients choosing their own contractor
& Contractors pald retall rate

& Parts lecally sourced

& 10 second hold time to file a claim

George Brockman

Senior Sales Executive
c:417.880.5513

e: GeorgeB@achosahw.com

www.achosahw.com

R O O F I NG

LG

ROOF CERTIFICATION
Qualifying listings “12-Month Leak-Free

Certified by Rhoden Roofing”, backed by a
12-month warranty document /

guaranteeing up to $5,000
in eligible warranty repairs. CERTIFIED

LEAK FREE

FAST PASS ACCESS
Prioritized scheduling for all roof

repairs and replacements related to real estate

closings or financing deadlines.

Your Palette, Our Passion

Lot s Paint Uous Stoty

][]

FORSHEE

PAINTING

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Phone: 316.263-7777 * forsheepainting.com

* Exclusive 20% discount on all roof repairs and replacements

for home buyers or sellers.
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DON’'T RELY ON YOUR BUYER'S IMAGINATION
MAKE YOUR CLIENT'S HOME “MOVE-IN R

[l

REFRESH

OUR REALTOR®
: g PROGRAM TODAY
i .. i '-"'. gl i i
UP TO $500 OFF ' - hoto by
"W SELECT FLOORIMNG : Kelly Remacle
SHA ' Photography
a—

il e WAN
316-320-0443 | www.jabaras.com

1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5pm

I

- —_
1-._ TE.E

3

Helping families finance the
IR PELUSE
- matter most

e ™

[ J
| i -

nyestments

KANSAS NMLS #4591 I"'E; | Branch NMLS 82684730
Office: 316-665-7334 | Cell: 316-312-2936

|
e ksloanman@goldmortgage.net @
Gold Maortgage a division of Canopy Mortgage Corporate Office NMLS 1D # 1359687 —1
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PARTNER SPOTLIGHT

MORTGAGE

CHRIS WAIPA
PLAYS A NEW TUNE
IN THE INDUSTRY

As the founder of Mortgage Punk, Chris
Waipa is on a mission to connect and serve
homebuyers and the community in fresh
ways. But to understand how he got here, you
have to rewind fo a very different stage—one
filled with amplifiers, guitars, and a dream
that had nothing to do with interest rates.

PHOTOS BY AARON PATTON
WRITTEN BY DAVE DANIELSON

From Rock Band Dreams

to Real Estate Reality

Before entering the mortgage world
more than two decades ago, Chris was
chasing a completely different kind

of success. Alongside his wife, he was
part of a serious rock band—one with
real momentum, a following, and
aspirations of landing a record deal.

“If you would’ve told me back then I'd
end up in mortgage lending,” he says, “I
probably would've jumped off a cliff.”

Music wasn’t just a hobby—it was

his identity. It was about creativity,
connection, and using art to impact
people’s lives. That passion never really
left him. It just took a different form.

After transitioning into lending, Chris
built a long and successful career.
But as he approached his 20-year
mark, something began to shift.

A Breaking Point—and a Better Way
“I got tired of watching customers
go through a nightmare,” he

explains. “Not just with other
lenders, but across the industry.”

The problem wasn’t just inefficiency—
it was experience. Homebuyers were
confused, stressed, and often misled
by processes that felt anything but
transparent. Chris knew there had

to be a better way, even if he didn’t
yet know what it looked like.

That search for answers led to a series of
conversations with a digital marketing
team. What started as discussions

about social media strategy quickly
turned into something much bigger.

“They told me people don’t connect
with institutions anymore—they
connect with stories,” he says. “And
that’s when everything clicked.”

The Birth of Mortgage Punk

The breakthrough moment came from
an unexpected source: a young graphic
designer fresh out of college. During

a brainstorming session, he casually
mentioned designing something that
looked like “mortgage punk.”
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Chris didn’t hesitate.

“I about fell out of my chair,”
he recalls. “Those two words
don’t belong together—and

that’s exactly why I'loved it.”

It was bold. It was unconventional.
And it was undeniably him.

After testing the idea with
colleagues and industry friends—
who overwhelmingly encouraged
him to run with it—Chris officially
launched Mortgage Punk three years
ago. What started as a branding
experiment quickly evolved into
something far more ambitious.

More Than a Brand—An
Education Movement

At its core, Mortgage Punk isn’t just
about mortgages. It’s about education.

Chris envisioned a platform

that would make learning about
homeownership, personal finance,
and wealth-building accessible—and
even enjoyable—for everyday people.

“There’s so much people aren’t
taught,” he says. “Credit scores, how
the system works, how to build wealth
through real estate—it’s like a game,
and nobody explains the rules.”

His goal was to create content that breaks
down those barriers, using the same
energy and authenticity that once fueled
his music career. Social media became a
key part of that strategy, allowing him to
connect directly with audiences in a way
traditional institutions often fail to do.

But Chris didn’t stop there.

Turning Up the Volume: A

New Kind of Conference

Taking inspiration from high-energy
business events and music festivals,
Chris set his sights on something
entirely new: a consumer-focused
conference that blends financial
education with entertainment.

The result is the American Dream
Home Buying Conference—a first-of-
its-kind event designed for aspiring
homeowners, current buyers,

and real estate investors alike.

“There’s nothing like it in the
consumer space,” he says. “I wanted
to create something that feels like

a concert meets a home show.”

The event features live performances—
including a headlining artist

from a nationally recognized

music competition—alongside

sessions covering everything

from financing basics to long-

term investment strategies.

It’s immersive. It’s energetic. And
most importantly, it’s designed to
make learning feel less like a chore
and more like an experience.

Challenging Industry Norms

Chris’s disruptive mindset extends
beyond branding and events—it also
shapes how he approaches lending itself.

One of his biggest critiques? The
industry’s reliance on pre-approvals.

“Pre-approval is one of the most
misunderstood concepts in lending,”
he says. “People hear ‘approved,” but
that’s not what it actually means.”

He believes this disconnect creates
false confidence for buyers and
unnecessary complications down the
line. For Chris, fixing the industry
means addressing not just processes,
but the psychology behind them.

It’s a perspective that underscores his
broader mission: to replace confusion

with clarity and transactions with trust.

Family Time

Chris smiles when he talks about

his family, including his wife, Kecia,
and their children: Elise (19); Charlie
(13); Henry (10) and Sebastian (4). “I
am lucky to have such an amazing
family. I wouldn’t be who I am without
them,” Chris says with a smile. “Kecia
supports me in all thatI do.”

A New Kind of Lender

In many ways, Chris’s journey feels like
a modern remix of an old story—the
artist who never stopped being an
artist, even after changing careers.

Today, instead of playing to packed
venues, he’s building a platform that
reaches people where they are—on
their phones, in their communities,
and at pivotal moments in their lives.

Mortgage Punk may have started

as an unconventional idea, but it’s
quickly becoming something more: a
movement aimed at reshaping how
people think about homeownership. ¥

CONTACT MORTGAGE PUNK TODAY!
PHONE: 316-776-4125
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CONNLCIMG, RIVARING, INSFEING,

PROMOS!

What the heck is a Promo?

A Promo is a four-page magazine-quality
grade promotional piece with your full article
and photos. We place you on the COVER.

WHY DO | NEED THIS?

These Promos are a professional marketing
tool that can help you brand yourself,

your team and/or your business

* Use them on listing appointments - set
yourself apart from your competition

* Send to friends, family and SOI

* Send to clients with your holiday
greetings or touchpoints

* Brokers - You can use these as recruitment
tools or for capturing new talent

* Use when farming your favorite neighborhoods

WHAT IF | HAVE CHANGED BROKERAGES
OR NEED SOMETHING CORRECTED?

No worries! We can make any changes

needed. We send you a proof, you approve

it and they’re mailed via FedEx.

WHO CAN BUY THESE?

The Agent, Broker or Business that was featured.
Or, perhaps your family, a friend or your favorite
Real Producers advertiser. Anyone that wants to
promote you or gift you something super cool!

HOW DO | ORDER?
Email Megan Sullivan at wichita.clientcare@n2co.com

£

FARMERS

INSURANCE

Built for Top Producers.
Backed by Farmers.

As a dedicated, veteran-owned, Farmers Insurance Agency serving
Wichita, | specialize in protecting what your clients value most —

while helping you close with confidence.

Let’ s make sure every transaction is backed by:
e le home insurance quotes
ions for high-value h
"'lv.-:ur com cation and on-time closi
Local underwriting expertise
A referral partnership that elevates your client experience

Pruner Agency | (316) 400-3200
pruneragency.com

“l appreciate
his knowledge and
expertise along
with the friendliness
of everyone we
dealt with. It was
all effortless from
the beginning
to closing.”

-Diana

VOTED #1

FAMILY M

M_i-_::h_al te_l Gc_mzales
i 50 % &k & &

170 Google Reviews

Connect
with me!

EVEN SANDCASTLES}
\L:EL'FI-?EIH HSHIMG PFII[:E'
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e Y-
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' '
85[]-529-0529 | M‘Jrealestatephutu.mm
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TURN-KEY METAL BUILDING CONTRACTOR

From Design to Finish — We Handle fl AU/

At Skyline Builders, we specialize in turn-key metal building
sales and construction, delivering quality craftsmanship and a
seamless client experience from start to finish.

OUR SERVICES INCLUDE:
v/ Steel Frame Metal Buildings

v/ Post Frame Metal Buildings

v’ Concrete Foundations & Flatwork
v/ Permits & Site Work

v Interior Build-Out & Finishes

WHY CHOOSE SKYLINE?
v’ 5-Year Workmanship Warranty

v/ Backed by Nucor Building Systems
& Express Barns

v/ Personalized Design & Build Process
v/ Proven Quality & Reliability

u . S - L |
Sl LINE
LET’S BUILD SOMETHING
SOLID TOGETHER

CHAD L
HOLDEMAN E E
(620) 747-0711

We partner with you every step of the way—handling everything from planning and chad@skylinebuilders-llc.com
skylinebuilders-lic.com E

permits to construction and final finishes —so you can focus on what matters most.

ggggg\GE Honest Answers,
Smarter Loans.

= «omsion of (7] LeaderOne

Let’s connect

David Chittwood Randy Pitts
Mortgage Banker Mortgage Banker
NMLS ID # 1868247 NMLS ID #846677
(253) 341-2193 (316) 644-4948
DavidChittwood@leaderl.com RandyPitts@leaderl.com

leaderonefinancial.com f
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A
PHOTOGRAPHY

0] SCAN TO BOOK

YOUR NEXT SESSION

Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

restore

HYPFER WELLNESS

FREE RED LIGHT THERAPY SESSION
50% OFF IV DRIP

@ Restore Hyper Weliness
10086 E 13th 5t M Ste 138

Wichitg, KS 67206
claimtho [ ® (316) 749-B996
offar @ Wwaworestore.com
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DOUBLE DUTY AGENT

Realty, Jordan has spent
more than a decade helping
clients navigate one of life’s
biggest decisions. But his
story isn’t just about buying
and selling homes. It’s about
growth, adaptability, and the
freedom that comes from
creating your own path.

An Opportunity

That Sparked

Something Bigger
Jordan didn’t set out with

a lifelong plan to become a
real estate agent. Like many
in the industry, his journey
began with a moment—
one that, at the time, felt
surprisingly simple.

Years ago, before he and his
now-wife Ashley were even
engaged, the two decided

to purchase a piece of land
together. Looking back,
Jordan remembers how
seamless the process felt.

“We did the newbie thing
and called the sign,”

he recalls with a laugh.
“At the time, I didn’t
know any different.”

That experience planted

a seed. Combined with
exposure to family members
in California who were
involved in real estate
investing, it sparked a
curiosity that quickly
turned into action. By
December 12, 2012, Jordan

‘l':_‘ 5 ; I -‘;J'I‘?{l ‘t', o W = e b _‘ 2 had earned his real estate
W RIS W . ' : e : or Jordan Noone, license—and a new chapter
: P A N E V O I_ V | N G success has never had officially begun.
- T P % E R been about standing
i 1 still. It’s about The Freedom to
o L _ P A T H O F building—businesses, Build a Life
=t G . S Wedot relationships, homes, From the start, Jordan knew
=1 s > E X C E I_ I_ E N C E and most importantly, one thing for certain: he
B i o a life that aligns with wanted to be self-employed.
4 = ¥ what matters most.
o ; s 4 g il ; ! : At the time, he was still in
g A i - CRT D L AR > s AR Ry . \ e ! bty As areal estate agent college at Wichita State
P hile b;; ) ? 2, e 85 ol e e SO R 12} : =Nk - S with Berkshire Hathaway University’s Barton School of
3 : ik { 7 b e AL W ' 2 g : A | HomeServices PenFed Business and running a lawn
s ke ®

o ; A e ¥ RN a S ML s T \ ' \ Wichita Real Producers - 43



care company he believed
might be his long-term path.
Real estate, however, offered
something different—
something more dynamic.

“Idon’t think I could ever

go back,” he says. “I enjoy
being self-employed and
having control over my day.”

That flexibility has become
one of the most meaningful
aspects of his career. While
real estate rarely fits into

a traditional nine-to-five
schedule, it offers something
Jordan values far more:
time with his family.

He and Ashley are raising
three children—Maya
Veah (who often goes by
Via), Maverick, and their
youngest, Isla—within a
home-centered lifestyle that
includes homeschooling.
For Jordan, the ability

to be present for those
moments isn’t just a perk
of the job. It’s the point.

Redefining Success
Along the Way

Like many driven
professionals, Jordan’s
definition of success has
evolved over time.
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“There’s always that
drive to be successful,” he
explains. “But what that
looks like has changed
for me over the years.”

Early in his career, success
may have been measured
in transactions or growth.
Today, it’s more personal—
centered around providing
for his family and creating
opportunities to live life
on their own terms.
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That shift has influenced
not only how he works,
but also the direction
his career has taken.

From Agent to Builder
While Jordan remains
rooted in real estate, his
business has steadily
expanded beyond
traditional transactions.
Early in his career, he
found himself drawn to
new construction, gaining

hands-on experience in
developments and working
closely with builders.

That exposure didn’t
just add a skill set—it
opened a new door.

Today, Jordan is also a
general contractor and
holds a roofing license in
the state of Kansas. He now
works with clients not only
to find homes, but to build
them from the ground up.
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THERE’'S ALWAYS
THAT DRIVE TO BE
SUCCESSFUL.
WHAT THAT LOOKS LIKE
HAS CHANGED FOR
ME OVER THE YEARS.

“I really enjoy the building
side,” he says. “Creating
something custom for
someone—that’s a different
level of satisfaction.”

His work now includes
custom home projects
and involvement in new
residential developments,
positioning him at the
intersection of real estate
and construction. It’s a
natural evolution for
someone who thrives

on growth and hands-

on involvement.

Relationships

First, Always

Despite the expansion of
his business, one thing
hasn’t changed: Jordan’s
approach to people.

In an industry often
associated with high-
pressure sales tactics,

BUT

he has intentionally
taken a different path.

“My goal is to become friends
first,” he explains. “It’s almost
like a dating relationship—

we need to be a good match.”

That mindset has helped him
build lasting relationships
with clients who appreciate
his low-pressure, personable
approach. For Jordan, it’s

not about closing deals—

it’s about creating trust.

“I don’t want to be seen
as pushy,” he says. “I want
people to feel comfortable.”

It’s a philosophy that not
only sets him apart but also
creates a better experience
for everyone involved.

Lessons for the

Next Generation

With more than a decade
in the industry, Jordan has
learned firsthand what

it takes to get started—
and what can make the
journey smoother.

His advice to new agents
is simple but powerful:
don’t try to do it alone.

“Find someone to latch on
to,” he says. “A mentor can
make all the difference.”

Early in his career, Jordan
experienced the challenges
of navigating the business
without enough guidance.
That experience shaped his
belief in the importance

of learning from others

and building a strong
foundation from the start.

A Life Still Being Built
These days, Jordan’s schedule
is full—balancing real estate
clients, construction projects,
and family life. Free time may
be limited, but he wouldn’t
have it any other way.

Whether he’s selecting
materials for a job site or
spending time with his kids,
he finds fulfillment in the
process of building—both
professionally and personally.

For Jordan Noone, the future
isn’t a fixed destination.

It’s something he continues
to create, one decision,

one relationship, and

one home at a time. ®
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- Cost-effective alternative to
removal/replacement

- Minimally invasive process

- Faster project timeline: takes a
few hours to complete compared to
days or weeks for alternative methods
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? restoration services
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CELEBRATING LEADERS

Respected Resource

PHOTOS BY

KIM STIFFLER
WRITTEN BY
DAVE DANIELSON

If you ask around the Wichita
real estate community who
they’d choose to build a business
with, one name consistently rises
to the top: Penny Johnson.
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The reasons go far beyond
production—though her results
are undeniable. People point

to her character just as quickly.
Smart. Steady. Fun. Fearless
when it matters most. She’s

the kind of leader others trust
instinctively, follow willingly,
and genuinely enjoy being
around. In an industry often
defined by transactions, Penny
has built something more
enduring—relationships rooted
in consistency and integrity.

Since entering real estate in
1985, she has crafted a career
that many admire and quietly

try to replicate. By her third
year, she had already earned
top-producer recognition, setting
a pace she would maintain

for decades. Long before
consistency became a buzzword,
it became her calling card.

But her story isn’t just about
production. In many ways,
that’s only the backdrop.

Penny didn’t set out chasing
a career path. She was
focused on building a life.

Married to her husband Dennis
for more than 50 years, she
was deeply invested in raising
their sons when a simple
conversation changed her




trajectory. As their youngest
prepared to start school, Dennis
gently encouraged her to think
about what might come next.

At first, she pushed back—she
loved where she was. But instead
of dismissing the moment, she
did what would later define her
leadership style: she paused,
reflected, and leaned in with
faith. She prayed for guidance.

She often explains it in simple
terms: your “video and audio
should match.” Who you are, what
you say, and how you show up
should align without contradiction.
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The answer came unexpectedly.
During a meeting with an
insurance broker, something
shifted. Mid-conversation, Penny
stopped him and redirected the
discussion entirely. “I'm sure it’s
a great policy,” she said. “Now
tell me about real estate.”

That instinct—to recognize a
moment, pivot with confidence,
and act decisively—set everything
in motion. Within months, she
was licensed. Within a few

short years, she was leading.

In 2007, as uncertainty loomed
over the housing market, Penny
made a decision that would
define her career in a new

way. While many hesitated,

she moved forward and
launched her brokerage.

It wasn’t the safe choice.
It was the right one.

Through one of the most
challenging periods in real

estate history, she didn’t
retreat—she led. What she built
during that time didn’t just
survive; it strengthened. Today,
her brokerage stands as one

of Wichita’s top-performing
residential firms, maintaining that
position for more than 15 years.

Longevity like that doesn’t happen
by accident. It requires clarity
when others feel confusion,
conviction when others feel
doubt, and the willingness to
make hard decisions without
losing sight of long-term vision.

Penny has never needed to

be the loudest voice to be the
most impactful. Her influence
comes from trust, not volume.

Over the years, she has served
as President of the South

Central Kansas Association of
REALTORS®, earned Broker of the
Year honors, and been inducted
into the Wichita Business
Journal’s Women in Business

Hall of Fame. Yet accolades

only tell part of the story.

What truly sets her apart is how
people experience her. Agents
don’t just seek her out for business
advice—they come to her for
perspective. She has a rare ability
to see both the numbers and the
human story behind them, helping
others grow not only in production
but in confidence and clarity.

She doesn’t just build a
business. She builds people.
And then she keeps building.

There’s a balance to Penny
that’s hard to replicate.

She can navigate high-stakes
decisions with precision, then
turn around and bring lightness
and humor into the room. She’s
just as comfortable in serious
strategy sessions as she is diving
underwater with her sons and

grandsons—scuba diving still
very much part of her life.

She works hard, but she doesn’t
carry the weight of it in a way
that dims her spirit. She laughs
easily. She brings energy when
it’s needed, calm when it’s
missing, and perspective when
situations threaten to spiral.

That combination—grit
paired with genuine joy—is
rare. And it’s magnetic.

At the core of Penny’s life
is a belief she lives out
daily: a good name matters
more than great riches.

For her, integrity isn’t
situational—it’s foundational. She
often explains it in simple terms:
your “video and audio should
match.” Who you are, what you
say, and how you show up should
align without contradiction.

It’s a principle that shapes every
decision she makes. It’s why people
trust her without hesitation. Why
they stay connected long after

transactions close. And why so
many grow under her leadership.

For all her professional
accomplishments, Penny’s
priorities are unmistakably clear.

Ask her what matters most,
and the answer comes
without pause: her family.

Her husband Dennis. Their sons.
Their grandchildren. The time
they share and the traditions
they’ve built together are the
foundation of everything else.
Every deal, every award, every
milestone—those all come second.

What’s remarkable is that she
hasn’t had to choose between
success at work and fulfillment
at home. She’s built both,
intentionally and with care.

Penny Johnson isn’t slowing
down. If anything, she’s
becoming even more focused.

Her attention today is on
identifying the right people—
often before they see their own
potential—and helping them
step into something bigger than
they imagined. She has a gift
for spotting leadership early,
then nurturing it with the right
mix of challenge and support.

She’s building leaders who
go on to build leaders.

And that kind of impact
extends far beyond a single
career. It multiplies. It reaches
into businesses, families, and
communities in ways that
can’t always be measured

but are deeply felt.

For Penny, success has never
been just about how far she

can go. It’s about how far her
influence can reach through
others—and how many people
she can help rise along the way. ¥
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For Crystal Torres, getting into real estate
wasn't just about buying and selling
houses — it was an opportunity for growth,
stability, and a chance to become the
person she had always dreamed of
being. Now in her ninth year in the real
estate industry and thriving with Heritage
1st Realty, Crystal has created the

lifestyle she had always dreamed of for
herself, her family, and her community.

| decided to just leave

it all and jump all in,”
she recalled with a
smile, “and | never

looked back.”

A Vision for Life

Growing up as the youngest
of four siblings to a
hardworking single mother,
Crystal learned a lot about
the life she wanted. “As I was
growing up, I always said
‘You know, I admire the way
my mom works so hard to
support her family, but 'm
gonna do it differently. 'm
gonna make sure that as I'm
working hard, 'm also still
going to play hard.” Crystal
wanted to be in business
for herself and give her

kids the world, but working
in sales for corporate
America just hadn’t been
giving her that sense of
fulfillment. As it turns out,
that fulfillment would only
come with big risks, a big
change, and huge growth.

The Rocky Road
To Success
Great Bend, Kansas, while
a friendly and supportive
hometown, just didn’t
have the opportunities
that Crystal was
looking for. She
knew that in order
for her to succeed,
she’d have to
move elsewhere.
Fortunately, her
job at the time was
looking to hire for a
management position
in Wichita. So, Crystal
packed up her life
and her two daughters,
leaving her hometown in
hopes for success. It was a
hard decision, but Crystal
knew it was the best one she
could make. “In order for
me to grow, I had to leave.”

A

The move to Wichita was
rocky at first. She had moved
for a better opportunity,

but found herself being
pulled to her limits. While

in the beginning steps in

her real estate journey, she
found herself struggling

to juggle her time. “There
was a time that I had three
different jobs.” She recalled.
Crystal, needing to provide
for her family, also worked
as a member specialist for
the Hispanic Chamber of
Commerce and as a server
at an upscale pizzeria.

This constant balancing
act left Crystal wondering
though, “Am I living to
work, or working to live?”

So, with her partner and
friend Amanda Jolley,

she decided to leave it all
behind. Crystal decided to
quit all of her side jobs and
dive into real estate, giving
it a real chance to change
her life. She hit the streets
and knocked on doors,
giving real estate her all. “I
decided to just leave it all
and jump all in,” she recalled
with a smile, “and I never
looked back.” That next
year, Crystal sold her first
million in volume and has
been thriving ever since.

A Generous Heart

During her transition to

this new life, Crystal found
herself missing that sense

of community that she had
left behind. So, she inserted
herself. Crystal quickly fell in
love with the people around
her and wanted to share her
passion for helping others.
She became active in her
church as a youth leader

to help young girls in their
walk with God, she serves
for the Big Brother Big Sister
organization to help mentor
Wichita’s youth, and she
participates in Operation
Holiday every season.

One of the most notable

acts of community from
Crystal, however, was the
social media page that she
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started in 2020 after small
businesses in Wichita
started feeling the financial
effects of Covid-19. “I

saw that businesses were
struggling to get people
in.”So, Crystal took it upon
herself to help out her new
community and started the
“BOOST ICT” facebook page
dedicated to highlighting
local businesses. Each
weekend, the community
would go to a different local
business and support them.
Crystal managed to help five
different businesses before
the Covid-19 rules tightened,
making a big impact for
each of the owners.

Crystal’s love for people
shines through in her day-
to-day life even now. While
continuing her volunteer
work, she also feels that she
gives back to her community
in the form of a helping
hand and as a guide to those
who are starting their real
estate journey. Crystal’s

love of helping others,
according to her, “translates
really really easily.”

The Support Through It All
In this wild journey, Crystal
wasn’t alone. She thanks

her daughters, Alexia

and Brianna, for being so
understanding of her long
hours, and thanks her mom
for teaching her strength
and resilience. She is also
grateful for her many friends
who supported her along
her path. Crystal’s friend

and partner Amanda Jolley
kept her motivated, and was
right there with her when
they went door-to-door

to advertise. Her friends
Tariq Azmi and Danielle

Dillon convinced her to
put herself first by getting
into real estate, helping
her to “work smarter, not
harder”. And together,
Crystal’s community
showed her the love and
unwavering support she
needed to finally move into
the life that she had been
working so hard to live.

A Look into the Future
While the transition to
Wichita was hard, Crystal
is grateful to be where she
is now and for all that her
struggle taught her. She
says the experience showed
her the value of big risks
regardless of whether
they yielded good or bad
results. Her new life also
gives her the freedom she
dreamed of having for her
and her children, often
having family dinners
and vacations together.

Crystal’s look into the
future shows a growing
investor client base and
more opportunities for
others to get into business
for themselves, just as she
had. She hopes to launch
a platform where she

can continue to give her
guidance and support

to future investors.

For Crystal,

real estate was

never just about

closing deals,

it was about

opening doors not

only for herself,

but for everyone
willing to bet on

their own potential. As
she always says, “I build
people, not just business.”

| BUILD PEOPLE,
NOT JUST
BUSINESS.”
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hen the unexpected

happens—a storm rolls

through, an accident
occurs, or something valuable is
suddenly lost—having the right
insurance coverage in place can
make all the difference. In those
moments, clarity and confidence
matter just as much as protection.

For Kennton Hoffman, Founder and
Owner of Wheat State Insurance
Group, that responsibility is personal.
With more than a decade leading his
independent agency, and years of
experience before that, he has built

a business focused on education,
relationships, and customized solutions
designed around each client’s needs.
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Unlike captive agents who represent
a single carrier, Kennton and his
team work with multiple insurance
providers, allowing them to tailor
policies across personal, commercial,
life, and even pet insurance. But what
truly sets his approach apart is how
he works with people—patiently,
thoroughly, and without pressure.

Below, Kennton answers a few
of the most common questions
he hears from clients.

What is the advantage of working with
an independent insurance agent?
Kennton: “The biggest advantage is
choice. We’re not tied to one company,
so we can shop multiple carriers

GROUP
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to find the best coverage and price
for each individual situation. That
flexibility allows us to truly work for
the client, not the insurance company.
As life changes—whether someone is
buying a home, starting a business, or
growing their family—we can adjust
their coverage to match their needs.”

How do you make sure clients
actually understand their coverage?
Kennton: “I don’t ever want someone
to leave confused. Insurance can get
complicated, but it doesn’t have to

feel overwhelming. We take the time
to walk through everything—liability
limits, deductibles, what’s covered and
what’s not. And I always tell people,

if something doesn’t make sense, let’s

stop and talk about it. My goal is for
clients to feel confident and informed,
not unsure about what they have.”

Do you take a high-pressure approach
when working with clients?

Kennton: “Not at all. We’re very low
pressure. I would rather work with a
smaller number of people who truly
want help than try to push quick sales.
We focus on building relationships. That
means taking the time to understand
someone’s situation and giving them the
information they need to make the right
decision. It’s not about ‘sell, sell, sell’—it’s
about doing what’s right for the client.”

How does your referral program
support the community?

Kennton: “Our Community Matters
Referral Program is something we’re
really proud of. Each year, we select
four local nonprofits—one for each
quarter—based on input from our
clients and team. For every referral that

Quick quotes.
Real answers.

completes a quote, we donate $10 to that
organization and send a $10 Amazon gift
card to the person who referred them.
We don’t require anyone to purchase

a policy. It’s about making connections
and giving back, not creating pressure.”

That relationship-first mindset has
been at the core of Wheat State
Insurance Group since its founding.
After beginning his career as a captive
agent, Kennton saw the limitations of
representing just one company and
decided to build something different—
an agency that prioritized flexibility,
transparency, and long-term trust.

Today, his growing team of agents
and service professionals continues
to serve clients across the region,
with much of their business coming
from referrals. It’s a reflection of the
experience they provide—one where
clients feel heard, informed, and
supported every step of the way.

Coverage that performs.

Outside of work, Kennton’s focus is
firmly on family. He and his wife, Kyra,
stay actively involved in the lives of
their children—Emma, Kierran, and
Lillian—supporting them in school
activities and sports. That sense of
commitment and care carries over
into how he runs his business.

“I really love what I do,” Kennton says.
“At the end of the day, I want people to
walk away feeling like they understand
their coverage and had a good
experience. That’s what matters most.”

Because when life takes an unexpected
turn, having someone you trust in
your corner makes all the difference.

CONTACT
ME!

For more information, contact
Kennton at 316-776-0777

CED WHEAT S ATE

URAMNCE

wheatstateinsurance.com | 316-776
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ATTENTION

IS THE NEW CURRENCY

: GRAMOFRAMEMEDIA COM

“$15.000
Kansas Aviation Grant

« 0% Down Poyment Conventional & FHA Options
« Mo Payback, Mo Penalty, Mo Multi-Tear Lock-in
+ SO0 Minimum Credit Score
« Kansas Aviation Industry Exclosive

Mold Bemediation - Waler Resloration - Alr Duct Cleaning - Diyer Vent Cleaning - Bis Claanup
- Ganeral Construction -

VORTEX

D e

@.b@m“ ‘

316 - 685 - 0101

ALUFCY = HONSAT = LRFE

Scan Here
g For A Free Quote

GIFT CARD
~

Take our quick survey (it's just 1 minute) and you'll

be entered for a chance to win a $250 gift card.

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins
9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift
card. 0dds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"),
reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree fo release and hold N2

AT
Fid

harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

64 - June 2026

T REAL PRODUCERS.

Seamless [nsurance Solutions
for Home, Auro & More

E CONRADE

INSURANCE GROUP

CONTACT US

“

William (Ben) Benjamin
Wealth Management Advisor

}I/' Sterling Edge Financial

STERLING EDGE

FINANCIAL (316)308-6118

Registernd Ripeetantatig, Spcuritps offernd thrsugh Carmaridg invogiment Resaarch,
g, & Brotmt (Danlee, Mt MRS ISP, mvagtment Advissr Begreausntative, Cambeidge
st ment Beaasrch Adviscr s, 1ns., & Begitterdd Fyestment Adviese Cambaidge and
Stwrling afjie Mhianiial sim ret alfillaze,

r

Y

~
ICT
RODFING(
EXTERIORS

Roafing | Siding | Guitering
el P ictroal.com
i F o 316-796-7622

care I}fr your Home.

The family that takes

TailoredCloset.com
316-669-0800
Free Design Consultations

n
THE TAILORED CLOSET

@ PREMIERGARAGE"

Closets, Pantries, Home Office, Murphy
Beds, Garage Storage, Epoxy Flooring

The Deal Doesn't End at Closing.
Estate Planning Made Simple for Your Clients

Trusts | Wills | Power of Attorney | Probate
Medicaid Planning | Special Meeds Trusts

a?ﬁiﬁﬁﬂﬁﬂ-} info@coultislaw.com | www.ocoultislaw.com
1861 N. Rock Rd., Ste. 202 | Wichita, KS

Making estate planning simple and convenient.

POV: YOU’RE NOT BUSY.
YOU’RE BOOKED.

Expresslt
MESSAGING

. - ., \““‘- il : _
h-xp"?esslﬁlﬁ.com
Mark McGuigan
620.506.1958 | Expressit316@gmail.com

Integrity, Precision, and Peace of Mind

316.303.4266 * ProlnspectionskS.com [Nt it
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v QUOTES & CONSLLTATIONS T3
BEFORE LISTING ﬁ
o PAID AT CLOSING s

vy SAVE TIME, ADD WALLE
IMPRESS CLIENTS

mm[a

MAVERICK

RS TIRANCT ASD COMETERM TN

= Best In Class Quality Gifts
= Branding That Lasts Forever
= Save Time with a Gifting System

0>>CUTCO

Closing Gifts

Blaine Rodman

316.293.8701 | BlaineRodman@knivesforife.com

MODERN
FENCING.

CUSTOM FENCE INSTALLATION

TM Fencing LLC

(1) Bl >
RESISENTIL COMMESTIAL REPAIR & Dpn yous' casnir
MUNTIRARCE | and SE8a b et Sarted

SCAN FOR A
Ilm|' FASTESTIF-‘:ATE!I
LU b o VLT

i

TANE MURPHY, DWNER

TMFENCINGLLC.COM

&

CUSTOM NEW HOME CONSTRUCTION - WINDOWS
KITCHEN RENOVATIONS - BATH RENOVATIONS

OUTDOOR LIVING
DECKS/PATIOS - OUTDOOR KITCHENS - FIREPLACES

PAVILIONS - PERGOLAS - SCREENED IN PORCHES - GUTTERDOME

\ ot s
P o
| # _.;17 .?_'_‘_'p

TONY GIESEL

CONSTRUCTION
620-747-0089

=
wichita@archadeck.net
10507 N. Hoover
Hesston, KS. 67062
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FINANCING SOLUTIONS

for every Situation

".;.'_x' \ \;
TE_!T il =) %“‘

T T

f"'-'f;ii:“!ﬁ

g

“H

LOAN PROGRAM OFFERED:
Conventional, FHA, VA, USDA

« Non-Qualified Mortgage /

NO INCOME CHECK: e
« DSCR i

» Profit & Loss

+ VOE / Stated Income '

» Bank Statements .

» 1099 ('

Loan Originator | NMLS# 2453324

® (316) 285-0887
= kimberly.luong@AbsoluteML.com
--® www.absoluteml.com/kimberly-luong

m g \ E nglish & 4230 Lyndon B Johnson Fwy, Ste 626,
o Dallas, TX 75244

@ ABSOLUTE MORTGAGE & LENDING,
..... A DBA OF AML FUNDING, LLC NML$ #1910591

Local Experts.
Proven Results.

)

Competitive
Rates

Fast Closings

&

Guidance You
‘Can Trust

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

:

J ) Eestor
A\ WICHITA

D0 S

FORTHE
LOVE OF
TREES

Why Kansas Tree
Experts?
- Prompt
» Professional
- On-Time
- On-Budget

Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL 2.
FENCING & REPAIR ¥

Kansas
Tree
Experts

- [13167660.7609

o B

kansastreeexperts.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Tree Service

lilFF'S

A B L g

& TREE IHFMMHG Er HEMEM&L C/ EEHTIFIEI] ARBORISTS & BAEWJ]HM THE.MMEHTE & DEEP ROOT FEEDEHEE i LAWH FEHTILIEMIDH

Ed

« ROOFING
« GUTTERING
« SIDING

« WINDOWS

316-943-0600 NE

EATONROOFING.COM o R NSt KRR#19—OO74518 EXTERIORS




