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Safer Lawns and Hom

Personal service.
Trusted results.

Family Owned.
@ Termites ’E‘[?{%ﬁﬁwﬂ;:{tts ’gggﬁgt Pest .‘ - “ ‘ | 81 3.72506445
813-526-2638 |

SafeLawnsAndHomes@Yahoo.com
LIC#1B178602

DAN DAVIADOFF

Taking care of the insurance needs of real

estate agents and their clients to ensure
smooth and timely closings.

TAYLOR OLIVERI

Peace of mind for your clients' largest and

_|r1 JC SOMMER : , , _
BRANCH LEADER NMLS #1588030 most Important transactions Wlth service
that goes above and beyond. |
FROM THE FIRST
WE KEEP | (onversaTiOn TO 813.280.1920
YOUR THE FINAL
SIGNATURE, I'M —
DEALS HERE TO SUPPORT
MOVING YOU AND YOUR
CLIENTS WITH
PERSONALIZED e TIE

LET'S CONNECT LOAN SOLUTIONS

TWO GREAT COMPANIES TOGETHER,
HERE TO HANDLE ALL YOUR CLIENTS' NEEDS!

607 W Horatio St Tampa, FL 33606

MOVEMENT Bz Xl Arit: AND PROACTIVE
N I B c.sommeremovement.com] COMMUNICATION.
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Learn More

HIME

stretch

Quickly Get Homes
Market-Ready.

Life transitions are hard, we make it easy.

_--'. - « Home Clear Outs e Landscape Clean Up
1 « Painting
« Carpet & Flooring

« Move Out Cleans

Get in touch.

C 727-902-4452

Wit .

with AnnieMac’s
Cash2Keys!

Help your clients stand out '.J
in a competitive market with ﬁ‘ g
all-cash solutions that sellers &
can't resist. Our unique &-’P
programs provide the edge r;‘

they need to secure their | -
dream home.

Ask me about Cash Offer F=
and Buy-Now-Sell-Later. =
-
B

HOME MORTGAGE ; X
Partner with me to make your clients’

dream home a reality!

Katie Weldon
Branch Manager
NMLS #: 1094433
(978) 751-1934
katie@annie-mac.com
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www. teamkatie.com
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LISTINGS THAT STAND OUT.

LET THE FROID AGENCY WITH
GOOSEHEAD INSURANCE HELP MAKE
YOUR REAL ESTATE TRANSACTIONS rrofossional Photogranhy
SMOOTH, FAST, AND RELIABLE. o e SR

Video Tours

HD walkthroughs, vertical reels & listing videos

From stunning photography to immersive 3D tours,we help
realtors showcase properties, ottract buyers, and close faster.

Aerial Services

Drone photos & video that elevate every listing

3D Tours

Matterport, Zillow tours & floor plans

" HARRISON FROID
(727) 914-9775

License #W097900
9500 Koger Boulevard North,
Suite 215 Rate s,

St. Petersburg, FL 33702
harrison.froid@goosehead.com

When it comes to mortgages, it's no time to
ide the BOCKS Residential & Commercial e Sewer Scopes

THATIS OU R JOB! WDO e Air Quality Tests ® Water Quality Tests

L.ender/Realtor Focused D Free Repair Estimates e Pay at Closing Options

o o et JS ABOUT RATE'S
Access to 40+ A-Rated Carriers BV MORTGAGE!

L]

White-Glove Client Service

L ]

MNMLS #1749855
michael bock@rate.com

We Shop, They Save!

@ goosehead”
INSURANCE

THE FrROID AGENCY

NMLS #1996065
theresa.boch@rate.com

T2T-45T-6498
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

Al BUSINESS OPERATIONS
Stellar Al Solutions

(850) 266-3417
stellaraisolutions.com

CONTRACTOR / REMODELING
Level Construction & Design
(727) 475-1509

levelcd.com

CUSTOM BUILDER
Gilk
gilk.com

HOME INSPECTION

A Radiant Property Inspection
Hank Lobdell

(813) 839-8416
Radiantinspect.com

Get the Facts Home Inspection
(813) 785-4620
getthefactshomeinspection.com

Home Integrity LLC
(727) 284-6784
homeintegrityllc.net

NextGen Inspections
Curtis Antoine

(407) 801-2682
nextgeninspectors.com

Paramount Home Inspectors
(813) 616-1399
paramountinspectors.com

HOME RENOVATION

On Point Construction
Services, Inc

(866) 487-6676
www.itsonpointconstruction.com

HOME SERVICES
HOMEstretch

(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOME STAGING
Olive Leaf Staging
Rita Oliva

(813) 336-1426
oliveleafstaging.com
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Staged to Sell Tampa Bay
(813) 784-3389
stagedtoselltb.com

Sublime Staging
(813) 546-2503
sublimestaging.com

The Staging Company FL
Brandon Blake

(210) 900-7772
www.TheStaging.Co

HOME WARRANTY
Fidelity National

Home Warranty

Tara Davis

(813) 904-0253
www.homewarranty.com

First American Home Warranty
Dominic Rock

(813) 344-7525
firstamrealestate.com

Home Warranty of America
Tina Romanik

(727) 340-3737
hwahomewarranty.com

INSURANCE
Goosehead Insurance
(727) 914-9775
froidinsgroup.com

MDRN Insurance
(813) 725-6445
mdrninsurance.com

OneGroup
Jeremiah Flynn
(813) 602-9650
onegroup.com

Triton Insurance
(813) 967-3220
tritontampa.com/

LOCKBOX / ACCESS
MANAGEMENT
SentriLock

Jocelyn Hodson
(937) 956-4505
SentriLock.com

MEDIA PRODUCTIONS
Rank Media LLC

(919) 889-9324
rankmediallc.com

MORTGAGE BROKER
Bock Mortgage Group
Michael Bock

(727) 457-6498
bockmortgage.com

CrossCountry Mortgage
(Sam Gay)

Sam Gay

(218) 340-6474
crosscountrymortgage.com/
Tampa-FL-3495/Samuel-Gay/

MORTGAGE LENDER
Cross Country Mortgage
Ryan Boyd

(727) 742-7966
BoydHomelLoanTeam.com

JC Sommer -
Movement Mortgage
JC Sommer

(727) 2441278
jcsommer.com

Jen Martinez Mortgage Team
Jennifer Martinez

(813) 480-4747
jenmartinez.com

Lincoln Lending Group
Frank Coto

(813) 765-1239
lincolnlend.com

Matek Mortgage Powered
by Mpire Financial

(407) 619-2488
matekmortgage.com

Team Katie the Mortgage Lady
Katie Weldon

(978) 751-1934

teamkatie.com

MORTGAGE LENDING
Florida Wholesale Mortgage
(813) 420-3887
floridawholesalemortages.com

PEST CONTROL

The Rodent Professionals
Dalton Ohara

(727) 922-4637
therodentprofessionals.com

PHOTOGRAPHY / PORTRAIT
PHOTOGRAPHY

Allie Serrano Portraits, LLC
(813) 501-7250
allieserranoportraits.com

Thomas Bruce Studio
(727) 577-5626
thomasbruce.com

REAL ESTATE PHOTOGRAPHY

/ VIDEOGRAPHY
Totality Productions
(954) 445-4896
totalityproductions.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
B Lively Images

Barry Lively

(813) 477-3398
LivelyListings.com

NTP 2 Photography
Eric Bunch

(813) 545-7569
ntp2.com

ROOFING

Magnum Restoration
(813) 606-4414
magnumrestoration.com

SCM Roofing
Shawn Alverson
(239) 339-7756
scmroofingfl.com

TERMITE & PEST CONTROL
Integrity Safer Lawns

and Homes

(813) 526-2638

TITLE COMPANY

Blue Brick Title & Escrow
(727) 441-8880
bluebricktitle.com

Coastal Title Solutions
Jennifer McAlpine
(831) 760-9459
coastaltitlellc.com

Digital Title Solutions
(813) 280-1920
digitaltitlesolutions.com

Enterprise Title
(813) 961-3391
etotb.com

Investment Title
(727) 359-6898
investmenttitle.com

Red Door Title
Katelyn Taylor
(813) 420-5612
reddoortitlegroup.com

University Title Agency
Lori LaCoppola

(813) 422-1328
u-titleagency.com

UTILITY CONCIERGE
Utility Helpers, LLC
utilityhelpers.com

VIDEOGRAPHER

AB 3 Visuals, LLC

(727) 203-4223
ab3visuals.com
Impressive Perspective

(813) 842-4597
impressiveperspective.com

Nominate
Your Favorite
Vendors

Just Scan The QR Code!
e
T
G2

NOMINATE YOUR
FAVORITE VENDORS
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Meet
The

Team

Don Hill Elizabeth McCabe Dave Danielson Megan Sullivan
Area Director Director of Business Writer Client Experience Director
Development

Julisa Luciano Brandon Sabbag Lori LaCoppola
Event Coordinator Account Executive Client Relations Director

Carol Walker Allie Serrano Barry Lively
Professional Photographer Professional Photographer Professional Photographer
Thomas Bruce Studio Allie Serrano Portraits, LLC B. Lively Images

Gerardo Luna Rob Horne Eric Bunch
Photographer Videographer Event Photographer

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Coastal Title Solutions

At Coastal Title Solutions, we do more than just process paperwork — we provide support, guid-
ance, and peace of mind from contract to close. Whether you're a real estate agent, buyer, or
seller, our dedicated team ensures a smooth, stress-free closing experience.

Personalized Support & Clear Communication
Fast, Reliable Title & Escrow Services

Mobile Notary & Remote Closings Available
Residential & Commercial Transactions

We're here to answer your questions, solve
problems quickly, and keep your deals on track.
Close with confidence.

Contact Coastal Title Solutions
today — your trusted partner in
every transaction.

Jennifer McAlpine

VAIER

VIORTGAGI

At Matek Morigage we offer tailored mortgage solutions fram
competitive purchase rates to refinancing and reviews, Trust
us fo guide you with expertise and personalized care on
your hemeownership journey.

SELF-EMPLOYED | CONVENTIONAL
USDA | FHA | VA

Logan Ware Greg

MMLS #2104273 MMLS #15440645

407.619.2488 | info@matekmorigage.com @

2450 Maitland Center Plwy, Unit 200 Maitland, FL 32751

CAPTURE MOMENTS.
CREATE MEMORIES.

Digital Assets For Luxury Agents

Complere Photo & Video Coverage - Interior/ Exterior Aerial

GEMT SPOTLIGHT - TV
EXTERIOR MODEL -

MPRESSIVE

PERSPECLCTIVE
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WHOICLIEANING ST
O
SERVIGES

NEED A CLEANING
SERVICE?

“Don’t Ask How, ASK WHO"

Our Top Services CLEANING SERVICES

Pre-listing Cleaning Air Bnb F O L LO W U S O N

Commercial and - |
e _ v| Move In/out Cleanin @suncoasttamparealtors
Residential Cleaning / 9 P

BOOK NOW

WWW.WHOCLEANING.COM
727.418.0546 Reliable, Trusthworthy, Attention to Detail C H E C K O U T T H E

Suncoast Tampa Living Podcast

Sprlng Surprlses Belong in

teHnme {4 DOWNLOAD THE
: o STAR Member Hub

Sales Executive 0y - —
813.904.0253 4 s - et ' = e Arfad
Tara.Davis@fnf.com AN - 1 7 e . g ¥

FIDELITY"® WO D | (BNS . R S0, S .
NATIONAL M R JpuN s e : s oS b Scan Here
homewarranty.com  HOME WARRANTY i i ey e i e i : o ' ~

12 - June 2026




WRITTEN BY ELIZABETH MCCABE
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More opportunity.
More family time.

Less chaos.

That’s what motivated
Tampa Bay REALTOR® Cash
Ealey to make the leap from
residential to commercial
real estate—and two years
later, he hasn’t looked back.

Licensed since 2015, Cash
built a thriving residential
business before realizing
that his long-term success—
and peace of mind—lay
elsewhere. “Residential real
estate is deeply emotional,”
he explains. “You’re dealing
with births, divorces,
deaths—major life events.
It’s rewarding, but it can

be draining. Commercial is
completely different. It’s all
numbers and strategy. That’s
more my cup of tea.”

The transition wasn’t
instant. “It took about a

year and a half before it
really clicked,” he admits.
“Commercial real estate is its
own language. You’re dealing
with investors, developers,
and business owners who’ve
been doing this for decades.
The learning curve is steep,
but once you understand it,
the ceiling disappears.”

16 - June 2026

Today, Cash is a Commercial
Broker with Compass
Commercial in Tampa,
where he partners with his
brother-in-law, Neill Boyd.
Together, they’ve built a
dynamic synergy: Neill leads
the residential team, and
Cash drives the commercial
division. “It’s a perfect
balance,” says Cash. “We
cross-refer clients constantly,
so we can serve both sides of
the business. It’s a win-win
for our clients and our team.”

Unlike many brokers who
guard their expertise, Cash
believes in collaboration

over competition. “A lot of
commercial brokers don’t
return calls. They act like it’s
a secret society,” he says with
a grin. “I'm the opposite. I'll
teach you what I know. If an
agent wants to transition into
commercial, 'll help them.
We can partner or they can
work under me. I don’t want
people to struggle the way I
did. I want to be a resource.”

That mindset is why Cash
is quickly becoming one
of the most approachable
names in Tampa Bay’s
commercial space. His
emphasis on integrity and

Ly i

education sets him apart—
and so does his respect for
process. “Commercial deals
are serious,” he explains.
“These are multimillion-
dollar contracts. You need
legal oversight. Agents

can get sued or lose their
license if they don’t protect
themselves. I always make
sure there’s an attorney
involved—it’s not optional.”

Despite the complexity,
commercial real estate has
given Cash something he
couldn’t find in residential:
balance. “The pace is slower
but more structured,” he
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3 L i
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Commercial real estate i% its own
language. You're dealing.with
investors, developers, and business
owners who've been doing this

for decades. The learning curve is
steep, but once you understand it, the
ceiling disappears.”
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says. “Closings can take

six months to a year, but I
love that. I work Monday to
Friday, 8 to 5. My weekends
are free. That means I'm

at my son Cash Jr.’s soccer
practices with Tampa Bay
United, my daughter Vivi’s
gymnastics classes, or out
on date nights with my wife,
Taylor. That’s the biggest
win—being present.”

Taylor, a social worker with
the Hillshorough County
School District, has been his
biggest supporter. Togeth-
er, they’re raising a young
family while Cash builds a
business designed around
both freedom and fulfill-
ment. “At the end of the day,
I wanted financial indepen-
dence without sacrificing
time with my family,” he
says. “That’s what drove me
to make the change.”

Looking ahead, Cash is
thinking bigger. His vision is
to expand Compass Commer-
cial’s footprint throughout
Florida, helping agents across
the state confidently enter the
commercial world. “I want to
be the gateway,” he says. “I've
made the leap successfully,
and I can show others how to
do it. My goal is to see Com-
pass Commercial represented
in multiple brokerages across
Florida and to make Tampa
Bay the hub for it.”

For Cash Ealey, the move

to commercial real estate
wasn’t just a career shift—it
was a lifestyle evolution. One
that’s brought him greater
balance, deeper purpose, and
the chance to focus on what
matters most: his family, his
freedom, and his future.

EMAIL: CASH.EALEY@
COMPASS.COM

SEAN SHERIDAN

Fouader, Rank Medla LLE

RANK MEDIA

| assist real estate agents and brands
. stand out with high quality, strategic
‘content that drives atiention and sales

- BRANDING & CONTENT STRATEGY
- LISTING PHOTOTS & VIDEOS
- DRONE CONTENT

- SOCIAL MEDIA REELS

- AGENT BRANDING VIDEOS
- PROPERTY WEBSITES

Visit our
for
Eased ln Tampa, FL more info

www.rankmediallc.com

RED DOOR TITLE

IS PROUD

TO BE PART OF
BRINGING YOUR
CLIENT

RED DOOR

RedDoorTitleGroup.com

' I I I K DESIGN BUILD

TURN “I'M NOT SURE” INTO
“LET'S MAKE AN OFFER.”

f
Wy v OFOR free wytunics !
Mo Wite Feos FH Pa "J‘i'\-"._l ent OME

Wing an Closing Cur free markating app will ghe you
- " ¢ Clasor oo ta branded nat shaets, FLA
(imris MEkRe Lhesir Fod atos, buyer eatimates, TONS of
CLIATONE, B 35 Much moe]

w AT TAHE ADVANTAGE
pul?

Erragancy ALcast on Nights and
Weakends

Contact us to book a free Design Insight Session
or request a Budget Snapshot for your client.

Atiorrey on Siandiy
o @ KATELYHN DAX

10n 1 Relationship with your Rep BLARE S [OVILOSMILT

Geo-Targating Tools j

Print Markoting Tools

Palrm Agant App & Listing 2 Lascs

t. (813) 538-9806
@ designsolutionsa
G #CGC1525373
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Book a
Listing &

@ WHOLESALE MORTGAGE
WHERE AFFOR § EXSELLEWSE

CRDARILITY MEETE DNITLL

YOUR SECRET vV Headshot
WEAPON

Session Today!
Top agents don't need another lender

—-they need a strategist. A Email: contactus@ntp2.com

Ao 28 -=, fall apart with our . { Phone: 8 l 3—545-7569
(] 1'.';'.u:::r"|"-.-'i'_-! rt more leads ir‘-u._c*r closings -~ 1 7401 COITI merce Park BOH]&V&I‘CI
Creative financing that wins offers, not your Suite 103-1116, Tampa, Florida 33647 |

3C L

KOHomeloans@LlLendingFlorida.biz

E‘J Text "Partner" to (813) 420 3887. Let's build the next win together.

Slue Briick

When life gives
you llSZII;lgS. .

We'll help you close them smoothly and stress-free.

YOUR TRUSTED TITLE PARTMER FOR EVERY TRANSACTION.

= -'_d' (TP e __,__f_l.\-,;_:-i_‘:,_\.;.__ﬂ___p_l._-,__:_':‘?_1...:‘.‘.__.__-_ T s
17-441-BBED | Infoebluabricktitie.com | bluebricktitle com
ei-hal-pool |[InfeEDiuepnorlilie.com | Bluebrnckiitie.com
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RISING STAR

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: ALLIE SERRANO OF
'ALLIE SERRANO PORTRAITS, LLC

s Ent¢rprise

e

h

in

Some people are simply
meant for real estate.
Amber L. Stodart is one
such individual. Her love
for real estate started in
her teenage years.

“I purchased my first property when I
was 19,” says Amber. “I was considering
moving out of my parents’ house and
getting an apartment.” Something
didn’t feel right. “I thought to myself, ‘It
doesn’t make any sense.” Financially,

it was a bad move. Why not purchase a
home and have roommates help cover
the mortgage?

With her desire to be a homeowner,
Amber explored ways to finance

the purchase. “I did the first-time
homebuyer program in the City of
Orlando,” she says. “It was amazing.”
She bought her first place, which
sparked a lasting passion for real estate
and investment strategy.

While attending school, she started
working as a mortgage underwriter for
a wholesale lender. “I did that for many
years. Then came the crisis of 2008,” she
says. For the stability of her family, she
transitioned out of mortgages and into
mutual fund custody, where she worked
for over a decade. The only problem? “It
wasn’t what I wanted to be doing,” she

admits. “I loved the mortgage space.”
However, she knew she wanted to work
directly with clients, helping to make
their dreams a reality.

“I felt this pride in approving loans, but I
never got to speak to the clients and build
relationships,” she says. “I had no one-
to-one interaction with the buyers. That
was what I was missing.” She considered
moving into real estate, but the timing
wasn’t right. “I needed to provide
stability for my family at the time.”

Ironically, a REALTOR® in Orlando
helped point her back toward real
estate. “You are in the wrong industry,”

- i TR JF:.IEW L L 3
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she would tell her. “I know,” Amber
would reply. When appraisals came

in, Amber had the numbers down to a
science. “I was spot on,” she says. The
REALTOR® insisted, “Amber, you missed
your calling.”

That timing came in the most
unexpected way. “Sometimes, you need
a defining moment to push you out

of your comfort zone,” Amber shares
candidly. “For me, that was a cancer
diagnosis. It gave me the clarity and
courage to take a leap of faith.”

The experience changed everything.
“That was my divine tap on the
shoulder,” she says. “It was time.”

Amber and her husband, Josh, sold
their home in Winter Park and
relocated to St. Petersburg, a place they
had always loved. “I had wanted to

be here for years,” she says. “I finally
looked at my husband and said, ‘This is
my time to shine.”

They made the move, and before long,
their families followed. “My mom and
my 99-year-old grandmother moved
here as well,” Amber says warmly. “We
all wanted to be together.”

After taking time to heal and refocus—
extended by the COVID pandemic—
Amber began preparing to launch

her real estate career. She studied,

Tampa Bay Real Producers - 23



researched, and carefully evaluated
brokerages. “It was important for me
to find the right mentorship,” she says.
“Century 21 Beggins has an incredible
program. But no matter where you go,
you have to advocate for yourself. You
have to raise your hand and ask, ‘Who
can help me?”

“If you don’t love
where you’re

living, position
yourself to live your
best life. Create

a life that truly
makes you happy.”

24 . June 2026

Amber fought to find the perfect
mentor and dove in headfirst. “I learned
everything I could,” she says. “Even if I
wasn’t directly involved in a transaction,
I'wanted to understand every step. I
would call my mentor daily—What

did you do today? What challenges did
you face? I was hungry to learn.” That
mentorship has become one of the
greatest blessings in her career. They
still speak daily, and Amber considers
him not just a mentor, but family.

Today, Amber is a top-performing agent
in the Tampa Bay market, known for
her results-driven approach, exceptional
client service, and strong referral-based
business. Her success has earned her
multiple industry honors, including

the 2025 CENTURY 21® CENTURION®
Producer Award, President’s Producer
Award, and the Quality Service Pinnacle
Producer Award.

Now, Amber is paying it forward. “I want
to be that mentor for newer agents,” she
says. “Our office is like a family, and I
love helping others grow and succeed.”

Her approach to real estate blends her
background in finance and management

with a highly personalized client
experience. “My years in mutual funds
taught me how to manage relationships,
expectations, and emotions,” she says.
“Sometimes clients’ goals and needs
don’t initially align—it’s my job to guide
them strategically. I don’t see myself just
as a REALTOR®, but as a trusted real
estate advisor. I'm there every step of
the way.”

That commitment leads to relationships
that last well beyond closing. “I don’t call
them past clients. They’re my clients,
period,” she says. “I stay connected,

answer questions, and make sure
they’re doing well. It’s about long-term
relationships built on trust.”

Amber’s philosophy is simple yet
powerful: “Do people know you, like
you, and trust you?” If the answer is yes,
everything else follows.

Her tagline says it all: “Life is short.

Live it sweet.” Born out of her cancer
journey, it serves as a reminder that

joy and purpose should guide every
decision. “If you don’t love where you’re
living, position yourself to live your best

life,” she says. “Create a life that truly
makes you happy.”

Amber’s happiness is rooted deeply

in family. She and Josh have been
married for 22 years and have two
daughters—Jenna, 20, a student at USF,
and Alyssa, 9, a sports-loving dynamo
who enjoys softball, soccer and flag
football. “Her coach calls her ‘Shades’
because of her sunglasses,” Amber
laughs. The family also includes their
15-year-old dog, Macie, who is still full
of spirit.

When they’re not working, the
Stodarts can be found enjoying the St.
Pete lifestyle—boating, spending time
at the beach, and making memories
with family.

“I feel incredibly blessed,” Amber says.
“To live here, to have my family close,
and to be doing what I love, it truly fills
my soul with joy.”

Amber Stodart embodies the heart of a
Rising Star, driven by passion, grounded
in gratitude, and living proof that life,
when embraced fully, really is sweet. ®
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TEAM FEATURE

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: ALLIE SERRANO OF
ALLIE SERRANO PORTRAITS

“My wife truly is my best friend,”

says Keith Jamison of working with his
wife, Jillian. Together, they form the
Jamison Team and complement one
another beautifully.

“Keith and I work together on all of our
transactions,” explains Jillian. “He does
more client facing interactions and I do
more marketing. We have one buyer’s
agent who handles the majority of our
buyers.” They are small, but mighty.

Jillian got into real estate back in 2011.
After working at a bank after college,
she was looking for a change. “A family
friend brought me on as an agent on her
team,” she says. Keith joined her when
she was working at the brokerage right
before COVID hit.

“I was in the banking industry as well,”
explains Keith. After being a banker, he
was promoted to becoming a manager
for two different branches. “Then I
became a private banker working with
clients with $250,000 or more.” When
their first child was born, he realized that

working 8:15 - 6 pm every day wasn’t
ideal. “It was better to work together and
have more flexibility.” That solidified the
decision to join his wife in real estate.

“It was really dreadful,” they admit.

At the time, the Jamisons had only one
listing and a lot of uncertainty. They
found themselves filming Facebook
Live videos during COVID using a
GoPro, trying to stay visible and
wondering privately if they had made a
massive mistake.

But they didn’t stop.

Their real estate coach through the
Tom Ferry organization kept repeating
the same phrase: “Load the cannons.”
In other words, keep going, keep
prospecting, and do not retreat.

They listened.

And when the Florida real estate market
surged, the Jamison Team was ready.

Today their business is largely listing-
driven, which has been one of the
biggest blessings for their family. Jillian

and Keith have two sons, Landon and
Carter, and building a business together
has given them flexibility they never
could have had in their previous careers.

For Jillian, motherhood also
brought clarity.

“Once my first son was born in 2018,
that’s when I got my why,” she says. She
remembers late-night feedings where
she would read business books while
the house was quiet. “My son is my why
and that has helped the trajectory of
the business.”

Their partnership works because they
lean into their differences.

The way they divide responsibilities
plays perfectly to their personalities.
Jillian handles the marketing side of the
business, while Keith leads negotiations,
showings, and much of the commu-
nication. “That suits our personality
well,” Keith says. He is the talkative

one and often serves as the main point
of contact, fielding calls throughout

the day. Jillian, more introverted by
nature, thrives in the behind-the-scenes
strategy and marketing pieces that keep
everything moving.

One of the biggest reasons for their
success has been their commitment

to geographic farming. Jillian began
doing it consistently in 2019, and it has
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become a defining part of their business
model. They focus on neighborhoods
they know intimately, including Asturia,
where they live, and Bexley, where they
also own investment property. Jillian
was even asked to speak on the stage at
arecent Tom Ferry conference, sharing
their success on geofarming.

Their approach? Simple, but
remarkably consistent.

Every other month, neighbors receive
something thoughtful at their door. They
enjoy market update postcards paired
with small seasonal gifts. Valentine’s
candy. Magnet calendars. Christmas
pretzels. Hot chocolate packets with
candy canes.
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“It’s not expensive,” Jillian says. “But it
keeps us top of mind.”

And the Jamisons are careful not to
be pushy. “Don’t take me not blowing
up your phone as not wanting your
business,” Keith explains. “I want to
respect you.”

Their marketing extends beyond door
drops. Jillian was also early to embrace
video, creating real estate videos back in
2018 when that kind of content was still
relatively rare.

Preparation is another non-negotiable.

When the Jamison Team takes a listing,
they want the home positioned for
success from day one. A professional
stager walks through the property room
by room, helping sellers prepare before
the home hits the market.

“That’s one of our keys to success,”
Keith says.

Like many teams, they experimented
with scaling up. At one point they had
several additional agents, an assistant,
and even a transaction coordinator.
But over time they realized something
important: bigger is not always better.

Today they operate as a small, focused
team and it works.

“We live

here. | can
sell why the
neighborhood
is so special. I
believe in it.”

They sell between 50 and 60 homes

a year with an average price point of
roughly $550,000 to $600,000, all while
raising two energetic boys who keep
their off-hours busy.

“Landon and Carter take up most of
our spare time,” Jillian says with a
smile. “They’re best friends, which is
really cool.”

Looking ahead, the Jamisons are happy
with the balance they have built. They
may grow again one day, but only in
ways that support the culture and
rhythm they value.

“We feel very blessed to be where we
are,” they say.

And because they live in the
communities they serve, their
enthusiasm comes naturally.

“It truly is us,” Jillian says. “We live here.
I can sell why the neighborhood is so
special. I believe in it.”

That authenticity, combined with

grit, strategy, and a marriage built on
teamwork, has made the Jamison Team
exactly what they set out to be.

Small. Focused. And quietly formidable.
This small but mighty team is destined for

great things here in Tampa. Stay tuned to
see what they accomplish next! #
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Account
Executives Do you have sales experience you’d like to utilize? industries in the Tampa Bay real estate community.
Needed We are looking to add new members to our team. Training is provided.

A | Part-time, flexible hours. You can earn $1,000—
— APPlY $5,000/month for extra spending money. Perfect
Tod GY! for anyone who loves connecting with various

Please submit resume to don@
tampabayrealproducers.com for consideration.
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The N2 Company was named to Inc.’s
Best in Business list for Social Good —

VP of Mortgage Lending the authoritative list of companies that
BALSITISN make a meaningful impact beyond profit.
M: BI34B04747
E ,"__ '__': : !!.. e Here's the part we're most proud of:
e The magazine you're reading is part
@"] JEN MARTINEZ TEAM of that impact.
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Read how THIS magazine is part of something bigger.

+ AMERICA'S #1 RETAIL MORTGAGE LENDER +
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INVESTMENT TITLE"
COMMERCIAL & RESIDENTIAL TITLE AGENCY

ALWAYS GOING ABOVE AND BEYOND

[l"cl 7 /2%% glcl IT /mLc

ABOUT ME
30+ years of real estate experience delivering
precision, knowledge, and trusted service for every transaction.

MY COMMITMENT
Your trusted title partner—providing reliable communication,
timely solutions, and exceptional support from start to finish.

WHAT 1 DO
- Smooth Transactions from Listing to Close

- Clear, Consistent Communication

- Expert Guidance for Confident Decisions
- Branded Net Sheets Available 24/7

- Proactive Solutions for Seamless Closings

YOUR SECRET WEAPON FOR

Pectore Porfect Lt

Top agents trust Olive Leaf Staging to make every
; listing shine—whether it's a luxury home

ora cozy bungalow.

= We bring the design. inventory, and
axpertiseto help homes sell faster and
for more.

' - Vacant Staging

- Occupied Staging

- Pre-listing consultation

Because every top agent
deserves a top staging team.,
813-336-1426

wanw.oliveleafstaging.com

-Close for homeowners and

RESIDENTIAL
CONTRACTOR

" Spaclalizing in New Construction,

[ELEVEL

COMNSTRUCTION & DESIGHN

(727) 475-1509 | jpalevelcd.com
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A home purchase doesn’t start and stop with an That mindset shows up in how they work
inspection. It’s everything that happens before with clients every day. Buying a home can feel %4

the report and long after the keys are in hand. overwhelming, especially when issues surface o i
during an inspection. Hank and Mary focus on i - A y.
For Hank and Mary Lobdell, that understanding helping people understand what they’re seeing, : M i A
is what shaped not just one business, but two. As what it means, and what comes next, without ! 1 L - ¥ p— - |
the owners of Radiant Property Inspection and adding stress to an already emotional process. b EANEN -
WHO Cleaning Services, they’ve created a model NE R i‘ t L
that supports clients through the full experience of Over the years, that approach has built something | il lﬂ e _.: »
homeownership, from understanding a property to more than a client base. It’s built trust. “We’ve had I : m :Jd : if _ 18
stepping into it with confidence. clients call us back 13 years later,” they share. “That | ﬁ E TT "ﬁ - ¢
means everything to us. r[ m‘q 1A -

Radiant Property Inspection has been the A Bette r Way to .
foundation. For more than 13 years, Hank and Mary And it’s that trust that naturally led to the next /

have built an impeccable reputation for thorough step. Because once the inspection is done, the real - ¥ o - Se rYe H omeowners

inspections, clear communication, and long-term work begins. People are packing, coordinating

relatlon.shlps. Th(.EII‘ tea'n'1 ha.ndles everything from timelines, p'reparmg homes for hst?ng, or trying to : - o L éY Sl e lihicc A
four-point and wind mitigation reports to new get everything ready before move-in day. It’s a lot to Ry ¢ \ PHOTO CREDIT: ALLIE SERRANO OF
construction, commercial properties, sewer scopes, manage all at once. |

| |ALLIE sE'pRANo PORTRAITS, LLC
and well water testing. I| '
A

./
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“We started asking ourselves how else could we
“We’re a one-stop shop for inspection needs,” help our clients,” Mary says. The answer became
Hank says. WHO Cleaning Services.

-

But for them, it goes deeper than the services Launched in October, WHO Cleaning was inspired
themselves. by a simple idea: instead of figuring out how to get

everything done, find the right people to help you
“We’re not an inspection company,” he explains. do it.

“We’re a customer service company that specializes
in inspections.”

CONTINUED »
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“Rather than figuring out how you’re going to clean your home,
ask who’s going to do it for you,” they explain.

WHO Cleaning Services offers residential and commercial
cleaning, move-in and move-out cleans, deep cleaning, Airbnb
turnover, and recurring services. Whether it’s preparing a
home before it hits the market, cleaning up after construction,
or getting everything spotless before a family walks through
the door, their team steps in where it matters most.

“If someone is in a panic before a photoshoot or showing, we
can drop in,” they say. “Or if it’s a deep clean before move-
in, we take care of everything, including baseboards, blinds,
windows.” It’s a natural extension of what they were already
doing, helping people move forward.

“By the time we’ve done an inspection, we’ve built that trust,”
Mary says. “So when clients need help with the next step, it’s
easy for them to call us.”

Together, the two businesses create a seamless experience. One
focuses on understanding the home. The other helps make it

ready.

And behind both is the same foundation: people first.

CLEANNG SERvVICES
www.whesleaning com
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Hank and Mary both come from
commercial real estate backgrounds
with Mary building shopping centers
and Hank developing apartment
communities. They understand
properties from the ground up, but
what drives them now is something
more personal.

“Everybody deserves a home,” Hank
says. “I don’t care if it’s a $150,000
home or a $10 million home. We treat
everyone the same.”

“And everyone deserves a clean home,”
he adds.

That belief carries into every part of their
business, including their team. Their
inspectors and cleaning professionals

are bonded and insured, and they’ve
made it a priority to offer healthcare
benefits, something they see as essential
to building a strong, reliable team.

They’re also committed to giving back,
offering discounts for military members

and first responders and staying connected to the communities
they serve.

At the end of the day, Radiant Property Inspection and WHO
Cleaning Services aren’t really separate businesses.

They’re two parts of the same mission. “We’re an extension of
our clients’ team,” Hank says. “We’re here to make their lives
easier,” Mary adds.

From the first inspection to the final clean, they’ve created
something that supports people through one of life’s biggest
transitions, making the process smoother, less stressful, and
a whole lot more manageable. And that’s something people
don’t forget.

Contact Them Today!

Radiant Property Inspections WHO Cleaning Services
radiantinspect.com whocleaning.com

(813) 839-8416 727-418-0546

Hank and Mary are also hiring talent, especially inspectors
and house cleaners. If you are interested, contact them at
hank@radiantinspect.com and mary@radiantinspect.com.
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DON'T LET THE NAME FOOL YOU.

=9 .- Behind the name? Two powerful women dedicated to
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TECHNOLOGY

THAT WORKS
FOR YOU

UNLOCKING THE FULL
VALUE OF YOUR FLORIDA
REALTORS® MEMBERSHIP

BY CHUCK BONFIGLIO JR., 2026
PRESIDENT FLORIDA REALTORS®

A FloridaRealtors

In today’s fast-moving real estate
environment, success isn’t only about
working harder. It’s about working
smarter. That is exactly why Florida Re-
altors has made significant investments
in cutting-edge technology tools designed
to help our members operate more effi-
ciently, serve clients at a higher level, and
ultimately grow their business.

What many members don’t fully realize
is just how much value is packed into
their annual dues. Florida Realtors’ tech-
nology suite alone delivers an incredible
return on investment, often saving you
thousands of dollars each year while giv-
ing you access to tools that elevate your
professionalism and productivity.

Let’s start with Form Simplicity,

our industry leading transaction
management platform. Whether
you’re drafting contracts, managing
compliance, or organizing transaction
files, Form Simplicity streamlines the
entire process in one secure, easy-
to-use system. It reduces paperwork,
minimizes errors, and keeps your
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business running smoothly from
contract to closing.

Complementing that is Sabal Sign,

our integrated e-signature solution. In
a world where speed matters, Sabal
Sign allows you to execute documents
quickly and securely anytime,
anywhere. No more delays waiting for
signatures or chasing down paperwork.
This tool alone can dramatically
accelerate your transactions and
improve client experience.

But technology is only as good as the
support behind it, and that is where the
Tech Helpline truly shines. Available
exclusively to members, the Tech
Helpline connects you with real experts
who understand both technology and
the real estate business. Whether you’re
troubleshooting an issue, setting up new
tools, or looking for guidance on best
practices, help is just a call or click away.
For many members, this service replaces
the need for costly IT support.

Equally important is your personal safety
in the field. Real estate professionals of-
ten meet new clients and enter unfamil-
iar properties, which can present risks.
That is why Florida Realtors provides
access to FOREWARN, a powerful safety
app that allows you to verify a prospec-
tive client’s identity instantly. With just

a phone number, you can gain critical

insights that help you make informed
decisions and stay safe on the job. Peace
of mind like that is truly priceless.

When you step back and look at the

full picture, these tools are more than
just conveniences. They are essential
business assets. Purchased individually,
the cost of transaction management
software, e-signature platforms, tech sup-
port, and safety solutions would add up
quickly. As a Florida Realtors’ member,
they’re included as part of your dues.

That is the power of membership.

Our mission is to ensure you have every
advantage in a competitive marketplace.
By leveraging these tools, not only are
you improving your efficiency, you

are enhancing your professionalism,
protecting your time, and safeguarding
your business.

I encourage every member to fully
explore and utilize these resources. If
you aren’t already taking advantage of
them, now is the time. Because when
you do, you will quickly see what so
many of your colleagues already know:

Florida Realtors’ membership isn’t just
support —it’s a powerful edge in building
the business and future you want, with
The Voice for Real Estate® in Florida
behind you.

Let's keep th
communicat

(\.)218.340.6474

"/ office 231 Ta

el Ga

— 1208 E Kennedy Blvd,

(] samuel.gay@ ccm.com

ORTGAGE™

4 @]) CROSSCOUNTRY

e lines of
ion open!

hout your mortgage journey,
from start to finish, and I'm here to
answer any questions you have along
the way. Whether you're buying,

refinancing, or renovating, count on
me for a friendly and top-notch home
loan experience tailored just for you!

mpa, FL 33602

Specialize in Re-Roofing
All Roofing Systems

MAGNUM

CROQOFING & RESTORATION

ke dd | i

21129 Leonard Road

Don't lose another deal because of the age of the roof...

ASK US ABOUT OUR ESCROW
ROOF REPLACEMENTS!!

CLCT331334

| Lutz, FL 33558

tel 813-606-4414 | fax 888-773-4346
www.MagnumRestoration.com
TOP-RATED ROOFING CONTRACTOR | TOP RATED ON GOOGLE

Exclusive Benefits

Built Into Every Plan!

Our home warranties include fabulous
member benefits starting on Day 1 of

coverage — up to 40% off new brand-
name appliances, savings on air filters,
refrigerator filters, home improvement
services, and more.

Let's connect.

firstamrealestate.com

Phone Orders: 800-444-9030

Your Local Resource

Dominic Rock
813-344-7525
dorock@fahw.com

L

Empowering agents with service
that builds lifelong clients
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., 1 How can we make your summer
1 closings smoother?

» One dedicated point of contact
) * Full-service support on every transaction
iV 4 i’ 1 » Timely, accurate title commitments
LW « Clear, consistent communication
» Experienced and professional team LoriLaCoppola
. 813-422-1328
 Easy contract uploads or drop-off options

Our experienced team has successfully handled 1
thousands of closings. This summer, we’re here to fE?
Keep your transactions smooth, efficient, and X
stress-free-so you can focus on what matters most.

™) UNIVERSITY

TITLE AGENCY

e tall -

(813) 906-2810

N\

ESIVMIROOFING
N

SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
and Teachers Discounts.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 855_SCI\{I_ROOF
-Tampa Homeowner scmroofingfl.com

"Very Professional. Knowledgeable guys and zero trash

Li Flori # 1331132
was left behind!." -Tampa Homeowner icensed Florida Contractor #CCC133113

Zero Upfront Cost:
With our pay at close option
which ensures you pay nothing
upfront!

Our team of experienced
inspectors are capable of home
inspection, insurance reports,
sewer scope, pool inspections and
lots more.

We back everything up with a
125 day warranty.

REPORTS WITHIN 24 HOURS | OFFICE HOURS 7 DAYS A WEEK | ONLINE ORDERING IAND SO MUCH MORE.
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UNINSURABLE HOMES stalling your real estate deals?
HOME | AUTO | WATERCRAFT | UMBRELLA | BUSINESS

OneGroup specializes in finding solutions
for hard-to-insure properties.

= Active listening lets us identify unspoken
needs and risks.

» Relationship driven, not price driven.
= Protection against damage/liability,
personal loss.

L | T
« Peace of mind during unexpected events. | i mwesrnaf:rfrilhnn ON EGROUP

Jeremiah Flynn
Cell: 813-436-3996
JFlynn@OneGroup.com

and my contact

We're here for you! Call or stop in today! information.
www.OneGroupFL.com - 324 5. Hyde Park Ave. - Tampa, FL 33606

| |
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Our Services Include :
& Trapping

& Repellents/Deterrents
& sanitation
& Home Exclusion

& And More!

DALTOHOHARAGTHERODENTPROFESSIQHNALS.COM 600 CLEYELAND STREET SUITE 374
W TIT-913-4437 CLEARWATER, FL 33755

CONTACT US!

The Rodent Pros Offer rodent trapping, rodent removal, rodent exclusion, redent sanitation and rodent remediation services to all
cities within o 50 miles radius of Tampa Flarida,

\ INSPEGTIONS
THAT WEATHER
THE MARKET

THOROUGH.

S ARAVIOUTNE RELIABLE.
FOMElNSRE CTIORS] LOCAL.

81361641399 e " Partner with inspec;tors
' : who know Florida—

Paramountmspecters com
a and know what to look for.
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WHERE

TAMPA BAY
FEMALE LEADERS

STAND OUT WITH CONFIDENCE

Luxury Portrait Photography Studio in Tampa Bay, FL
.(813) 501-7250 B} AllicSerranoPortraits.com [l Bl AllieSerranoPortraits
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THE N2 COMPANY

 @sublime_staging

Sublimestaging.com

Call Or Text 813-546-2503
|.|ME | STAGlNG for a quick quote




