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. S AN ELEVATED 55+ RESORT OPTION
Trlogy.  tor YOUR BAY AREA BUYERS

HOW AGENTS PARTNER WITH US Move-In Ready Premium Homes in the oak-dotted hills

with a Future Wellness + Social Club experience ahead.
Clear paths to earn, deliver more value to clients, and reduce risk.
Thomas James Homes offers multiple ways to partner, each designed to simplify
the process and create more predictable outcomes for everyone involved.

Bring us an underutilized or tear-down property and partner with
TJH through the acquisition to earn up to 4% of the purchase price
at close of escrow. Our disciplined approach to land, design, and
construction creates a clear, efficient path forward from day one. o o o ’ o

Resort Living Your Clients Won't Want to Miss Out On!
Represent a client purchasing one of our new homes and earn a
commission at close of escrow supported by a single contract, a :
defined timeline, and a predictable, end-to-end process. Discover our Distinctive Lifestyle at the planned Wellness + Social Club:

Refer a client who enters into a TJH Build services contract and > Move-In Ready Homes from the $800s- $1M+ ©  Wellness & Social Lifestyle Events
earn a $25,000 referral fee. Clients benefit from guaranteed

pricing, a defined schedule, and one accountable partner from start o Easy Access to Monterey & South Bay
to finish, reducing risk and uncertainty.

Happening Now!

300.685.6494

Trilogy55SanJuanOaks.com

SCAN THE QR CODE TO LEARN MORE
tjh.com/agents/ &

Home, pricing, and community information is subject to change at any time without notice or obligation. Square footages and dimensions are approximate and may vary based on
standard of measurement, engineering, municipal requirements, or other site-specific conditions. Build timelines are estimates and may vary by jurisdiction. Broker incentive
eligibility is subject to terms and conditions, including broker registration and representation requirements. Not an offer or solicitation to sell real property. Thomas James Homes is

a registered trademark of Thomas James Homes, LLC. ©2025 Thomas James Homes. All rights reserved. CA DRE License #02057367. 8646) CC"S'»"U;"%” SHALC C
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THE BEST CLOSINGS ARE THE
ONES NOBODY TALKS ABOUT
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When everything flows seamlessly, it feels effortless.

When it doesn't, it's unforgettable.

Behind every smooth closing is careful preparation,

proactive problem-solving, and attention to details

most people never see.

We work quietly behind the scenes to help protect your

transaction, your client, and your reputation, allowing ~ *

you to stay focused on what matters most.

Suzanne Borg
Your Title & Escrow Partner
408-799-8708 | Suzanne.BorgeCSTitleCo.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

55+ ACTIVE ADULT
COMMUNITY

Catalyst Media Design -
Trilogy San Juan Oaks

ADU BUILDER
APEX Homes
(518) 779-6006
apex-homes.com

Aro Homes
(925) 788-9549
aro.homes

BUILDER

Generation Builders USA
Leonardo Silva

(650) 278-8674
Generationbuildersusa.com

Thomas James Homes
Mark Peters

(650) 562-8097
tjh.com

CABINETS

Kassa

Carrie Luo

(408) 888-8310
Kassacabinet.com

CLOSING GIFTS

Our Favorite Things
Specialty Gifts Shop
Paloma Mansour

(650) 796-7108
Ourfavoritethingsshop.com

COMMERCIAL REAL ESTATE
Compass Commercial Real
Estate - Hanhan Group
Jonathan G. Hanhan

(510) 375-7575
www.hanhancre.com

CUSTOM BUILDERS
Aro Homes

(925) 788-9549
aro.homes

FINANCIAL ADVISOR

Real Retirement Strategies
Kerry Worden

(510) 999-0539
realretirementstrategies.com

FURNITURE

Ayla Home Collection
(669) 260-6065
aylahomecollection.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

HOME BUILDER/RENOVATION

JR Home Remodel
Jackson Guerra

(650) 281-5232
jrhomeremodeling.com

HOME WARRANTY
Fidelity National
Home Warranty
Margaret Faherty
(415) 301-1055
homewarranty.com

Fidelity National
Home Warranty
Reinita Osborne
(408) 410-9751
Homewarranty.com

HOME WARRANTY SERVICES
Choice Home Warranty
Ruben Martinez

(805) 889-0148
choicehomewarranty.com

INSURANCE AGENCY

Mark Landis Insurance Agency
Mark Landis

(650) 366-8274
agents.farmers.com/ca/
redwood-city/mark-landis/

Sisemore Insurance Agency
Vanessa Sisemore

(925) 899-7926
agents.farmers.com/ca/

walnut-creek/vanessa-sisemore/

INTERIOR CUSTOM
DESIGN / STAGING
Design by Mish
Mish Chadwick
(408) 458-6966
mishdesigns.com

LENDER

Us Bank

Eddie Garcia
(408) 398-2267

MEDIA PRODUCTIONS
Evoke Media

Jericho Corpuz

(408) 337-2391
evokemediare.com

House Hub Media
Christian Urena
(408) 634-8047
househub.media

Regal Production Media
Devin Regal
(669) 273-5400

MORTGAGE / LENDER
Change Home Mortgage
Jae Ro

(408) 242-8309
www.changemtg.com

Cross Country Mortgage
Padi Goodspeed

(530) 870-5626
padigoodspeed.com

Nu Level Equity
Gabriela Alvarez
(408) 691-1451
nulevelequity.com

MOVING COMPANY
Clutch Moving Company
(650) 285-1261
clutchmovingcompany.com

PHOTOGRAPHY &
VIDEOGRAPHY

In D Sky Homes
(669) 296-8187
indskyhomes.com

PROPERTY MANAGEMENT
Intempus Property Management
(408) 710-0381

intempusproperty
management.com

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

STAGING

Storlie Design and Staging
Amy Storlie

(408) 476-4268
Storliedesigns.com

Unicorn Staging + Design, LLC
Sonia Medina-Ashby

(408) 429-0208
Unicornstagingdesigns.com

TITLE & ESCROW
Fidelity National Title
John Killen

(408) 437-4313
johnfnt.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
chicagotitle.com

Cornerstone Title
Suzanne Borg

(408) 799-8708
cornerstonetitleco.com/

First American Title Company
Jennifer Cortez
(408) 504-5596

Lawyers Title Company
MaryAnn List

(650) 801-3542
Lawyerstitlebayarea.com

Orange Coast Title Company
Katie Ellis

(831) 524-6633
www.octitle.com

VIRTUAL ASSISTANT
Link up BPO

Keyla Mayorga

(408) 471-5716
Linkupbpo.com
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‘There's a big differenc

HOME MORTGAGE

between HAVING insurance 4 loso oans 1 0 itk as 0 doys -
a n d BEING i ns u red = « Competes head-to-head with cash hange

buyers - and wins

Simple. Fast.
Hassle-Free Loans.

« Helps real estate agents expand their

. . . buyer pool and close more deals
Refer Vanessa & Give Your Clients Peace Of Mind verp

« Local San Jose mortgage pro with
speed, precision, and strategy

As an agent experienced in Real Estate Jae Ro i

transactions, | can help you & your clients with: Senior Mortgage Advisor + Expert in bank statement loans, DSCR,
Vanessa Sisemore + Evidence of Insurance forms on short notice & timely Ll To Rt st NMLS#1956762 and non-QM financing
Sisemore Insurance Agency « Fast, dependable service jro@changemtg.com « Specialized in self-employed, 1099

« Broad & tailored coverage options ﬁ _ earners, and non-traditional borrowers

925-899-7926 « Competitive rates & a variety of discounts v . (408) 242-8309
Vanessa@sisemoreagency.com » Extensive experience & creative policy options FA R M E R s
www.farmersagent.com/vsisemore » Hard to place homes INSURANCE
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Meet

The
Team

Sandra Magana Jenae Gahagan Jessica Romero Nicole Wright
Publisher/ Advertising sales Editor & Operations Community Support Ad Strategist
Associate

REAL ESTATE MEDIA

_EVERY HOME HAS A STORY,
WE HELP YOU TELLIT

W:ﬂ.

Wb S

Jennifer Rosellini Jennilynn Nguyen Jericho and Clarissa House Hub Media B -
Communications Specialist Events & Experience Curator Corpuz Media/Marketing Team . ] F
Media/Marketing Team 3 i

If you would like
more information

about Silicon Valley Olha Melokhina Chris Menezes Ashley Kivisto Jess Wellar
Real Producers Photographer Writer Writer Writer
: = You know the real
contact Sandra i ! FE Ou DW e ea
at 408-607-5928 DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of Y ! A |
. The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real = - = . estate m a rket
or email sandra. Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company | i = L .

magana@n2co.com nor the publisher may be held liable or responsible for business practices of these companies. 1 g

We know lending. ()

FROM FIRST-TIME BUYERS TO LUXURY INVESTORS
WE OFFER MORTGAGE SOLUTIONS TQ FIT EVERY
CLIENT'S NEEDS. '

Are you a realtor
with clients needing
property management? L

CONTACT EDDIE )

Here at Intempus, we specialize in residential and commercial
management across the nation. Providing professional services
to maximize the most return for your clients.

Designtn Misn Helping you to get the
W 5K = highest price for your listings

i F

Partner with the experts today! Mish offers a service to REALTORS® that combines her

Michael Camarena design services & quality staging to make your listings present
8 Property Manager/REALTOR - in the best way possible. b an k
Our Realtor Referral:Program Includes: B O: (408) 320-5509 | D: (408) 710-0381

$500 referral fee for Full-Service Management mcamarena@intempus.net s e
25% of our leasing fee for Lease-Only Services intempuspropertymanagement.com 408.458.6966 | mishdesigns.com

8 - June 2026 Silicon Valley Real Producers - 9



Publisher’s Note
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As we move closer to summer, there’s a
noticeable shift, not just in the weather,
but in our mindset. The longer days,
fuller calendars, and anticipation of
what’s ahead create a natural sense of
momentum. It’s a season that invites
both preparation and intention.

Within Silicon Valley Real Producers,
this time of year is about laying the
groundwork for what’s next. It’s about
staying consistent, strengthening
relationships, and being proactive as
opportunities begin to take shape. The
pace may pick up in the months ahead,
but the preparation we put in now is
what allows us to move forward with
confidence and clarity.

Summer also serves as a reminder to
find balance. Amid busy schedules and
professional goals, there’s real value

in taking time to recharge, whether

that means traveling, spending time

with family, or simply enjoying longer
evenings. The most successful people in
our community understand that growth is
not only about pushing forward, but also
about knowing when to pause and reset.

In this issue, we’re proud to feature
individuals who reflect that mindset.
They prepare with purpose, invest in
their community, and continue to show
up with intention. Their stories highlight
the discipline and vision that define
Silicon Valley Real Producers.

As we step into this next season, take
a moment to think about what you're
building toward and how you're
preparing for it now.

Thank you for being part of this
community. It’s a privilege to grow
alongside you.

We want to be..

o . .LIL ;‘.lmnuuuhh ko e
A Fidelity National Home Warranty can:
- Help homes sell 15% faster than a home without
a warranty.
- Make the cost of repair or replacement of a covered
item OUR responsibility, not yours.

- Save you valuable time, long after the close of sale.
The homeowner calls US, not YOU!

Reinita Osborne
408-410-9751
reinita.osborne@fnf.com

, Margaret Faherty
415-301-1055 Weue

margaret.faherty@fnf.com %ﬁ Covered,

i e |
g

FIDELITY® .
NATIONAL CRES DISCLOSURE
HOME WARRANTY ADVANTAGE SOURCENHD

homewarranty.com By Fidelity National Home Warranty AFIDELITY NATIONAL FINANCIAL, INC. COMPANY

EGG C. BUNKER

gregg@greggbunker.com
" DRE #01988314

408) 781-1725

REALTY CORP

RESIDENTIAL | COMMERCIAL

BUYING OR SELLING YOUR HOME?

Join over 500 agents nationwide at BRG Realty.
brgrealtycorp.com/join-our-team

$995 flat commission,
$12k annual cap,

Lead Gen & more!

1900 Camden Ave, San Jose CA 95124
0: 408.558.3636 * brgrealtycorp.com

BRG DRE#: 02075330
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Book a shoot at evokemediare com!

408 3372391 | hello@evokemediare com Juericho and Clarizsa | Onwnwers
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Coverage you deserve.
Rates you can afford.
All from a brand you can trust.

Home insurance options we offer:

* Owner-Occupied Homes « Landlord Coverage « Condos
* Homes Under Construction * Vacant Homes

Call 650-366-8274 today!

Mark Landis m

Your Local Agent | License # 0G95230
FARMERS

650 EI Camino Real Ste R, Redwood City, CA 94063
mlandis@farmersagent.com INSURANCE

Ad produced for insurance underwritten by Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange, Mid-Century Ins. Co.,
Farmers Ins. Co. of Washington (Bellevue, WA) or affiliates. In TX: Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange,
Mid-Century Ins. Co., Farmers Texas County Mutual Ins. Co., Mid-Century Ins. Co. of Texas or Texas Farmers Ins. Co. In NY: Farmers Ins.
Exchange, Truck Ins. Exchange, Mid-Century Ins. Co. or Farmers New Century Ins. Co. Home office, LA, CA. Life insurance issued by
Farmers New World Life Insurance Company (Bellevue, WA) and is not licensed and does not solicit or sell in the state of New York.
Each insurer has sole financial responsibility for its own insurance. List of all insurers and states where licensed at
farmers.com/companies/state;. Not all insurers are authorized in all states. Products, coverages, & discounts may vary & are not
available in all states. Exclusions & limits apply. See agent for details.

Silicon Valley Real Producers -
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or Olha

The Story Behind
the Name

Many people often ask me whether my
name is Olha or Olga, since it’s written
differently in various places. Here’s a fun
fact: my real name is Olga with a “G,”
which is a common Ukrainian name.
When I was completing documents

in Ukraine, they translated my name
as “Olha” because the Ukrainian
language has two different “G” sounds.
When my name was transliterated
into English, it was adapted to “Olha,”
reflecting a softer “G” sound.

When Ilaunched my photography
business, I initially kept the spelling with
an “H” to stand out and keep it unique.
Later, I decided to return to the correct
spelling with a “G,” Olga, while still
using “Olha” as part of my branding. So
both versions are correct. Whether you
call me Olga or Olha, it’s all part of my
story and identity.

CONTACT
uUs!

To connect with Olga, reach out
at olhaphotography@gmail.com or

call/text 916-288-5839.

T
MG
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RISING STAR

BY HANNAH COLLINS
PHOTOGRAPHY BY OLHA
MELOKHINA PHOTOGRAPHY

“Real estate is not just about homes, it is about people and the

lives they are building,” Victoria Abramova shares. “Being part

of those moments is what drives me every day.”

That perspective sits at the
center of Victoria’s rising
success. With a background
that blends discipline, service,
and hands-on experience,
she has quickly carved out

a reputation for being both
thoughtful and driven. Her
approach is grounded in
something deeper than
transactions. It is about
guiding people through

some of the most meaningful
decisions of their lives.

A Journey Shaped

by Purpose

Victoria’s path into real
estate was anything but
conventional. Before
entering the industry, she
earned a medical degree
and spent years working

in a hospital setting. That
experience instilled in her a
deep sense of responsibility,
attention to detail, and a
genuine commitment to
helping others. “When you
work in a hospital, you
learn quickly that every
decision matters and every
person deserves care and
attention,” she explains.

That foundation carried
over naturally into real
estate. After immigrating to
the United States, Victoria
found herself inspired by
the entrepreneurial spirit
and the idea of building
something of her own.

Real estate became the
intersection of both worlds.
It allowed her to combine
her desire to serve others
with the opportunity to

create a business rooted in
independence and impact.

Her transition was not
just a career move. It was
a deliberate step toward
a future that aligned with
her values.

Learning Through Action
Like many agents early

in their careers, Victoria’s
first year was intense. She
describes it as a time of
constant learning, long
hours, and steady growth.
At the same time, she

was running her own
construction and remodeling
business, specializing in
renovations and handyman
services. That experience
gave her a practical
understanding of homes
that goes far beyond surface
level. “I was not just learning
real estate, I was learning
how homes are built, how
they function, and how they
can be improved,” she says.

Eventually, she made the
decision to fully commit to
real estate, selling her share
of the business and focusing
all her energy on building
her career. That clarity of
direction became a turning
point. Her early momentum
was not built on shortcuts.
It came from consistency,
focus, and a willingness to
stay in the work even when
it was challenging.

A People-First Approach
What sets Victoria apart is
not just her background,

but how she applies it. Her
business is rooted in genuine
intention and a deep focus
on her clients. “I believe

this business starts with
people, not properties,”

she explains. Rather than
chasing visibility or trying
to fit a certain image, she
has built her foundation on
listening, understanding,
and problem solving. She
prioritizes patience, clear
communication, and putting
her clients’ needs above
everything else.

That mindset has allowed her
to build trust quickly. It has
also helped her stand out in a
space where many new agents
struggle to find their footing.

Victoria is intentional about
keeping things simple.

She believes that focusing

on one clear path, staying
disciplined, and mastering
the fundamentals will always
outperform chasing multiple
strategies at once.

Defining Moments

That Matter

One of the most defining
moments in Victoria’s career
came early on, when she
worked with a family who
believed homeownership
was out of reach. They had
nearly given up, assuming
they would have to continue
renting. Victoria stayed
committed, guiding them
through the process, staying
strategic, and helping them
act decisively when the right
opportunity appeared.

66

[ believe
this business
starts with
people, not
properties.”

In the end, their offer was
not the highest. But it was
the strongest in preparation,
presentation, and intention.
“The sellers connected with
their story,” she recalls.
“They saw how prepared
and committed we were.”
Watching that family step
into a home they once
thought was impossible

left a lasting impression. It
reinforced exactly why she
chose this path.

Strength Through
Community

While real estate can often
feel like an individual
pursuit, Victoria emphasizes
the importance of
surrounding yourself

with the right people. She
works closely with her
partner, Lana, and has
built a strong network of
lenders, contractors, and
industry professionals who
collaborate to deliver the
best results for clients.

“That support system
changes everything,” she
says. “It turns challenges
into solutions.” For Victoria,
success is not about doing

Silicon Valley Real Producers - 15



everything alone. It is about
building relationships that
strengthen the experience
for everyone involved.

Looking Ahead

As she continues to grow,
Victoria’s vision remains
clear. Her work is deeply
personal, especially as an
immigrant who understands
the barriers many face when
pursuing homeownership.

66

[ want to
educate,
SUPPOTT,
and guide
people so
they can
see what is

possible.”

She is passionate about
helping others navigate that
journey with confidence. “I
want to educate, support,
and guide people so they can
see what is possible,” she
shares. To her, real estate is
about more than buying or
selling. It is about creating
stability, building equity, and
laying the foundation for
generational wealth. With
her discipline, heart, and
unwavering focus on people,
Victoria Abramova is not just
building a business. She is
building a legacy of impact,
one client at a time.

You can connect with
Victoria on Instagram
@real_estate_by_vicky

miea .




Your next listing
deserves to sell itself. l 1 \ I(-. ()]{ \
Agents who invest in professional media close faster, earn more - A1 4 i

and get more referrals. Let's make that listing unforgettable.

BN KPR HONE HAND YOUR CLIENT

FASTER SALES. Meritagg THE KEYS TO
CALL TODAY FOR LIFE.BUILT.BETTER.

YOUR FREE
NO-OBLIGATION

CONSULTATION! Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with

T

N & SI—(S/

Real Estate Marketing Solutions

S‘ﬂm unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
Medina- Ashby With ample inventory of quick move-ins, your clients can buy a new home with the features they

PRESIDENT/DESIGRER want on a timeline that works for them.
., 408-429-0208
= URICORNSTAGING@GMAILCOM

idh
=

HICORNSTAGINGDESIGNS.COM

K
Book your shoot today - spots are limited!
(669) 296-8189 « (669) 356-6964
booking@indskyhomes.com ¢ indskyhomes.com

_—_ LA

S'link up

Talent Aeyond Borders

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

Struggling to find reliable
talent — without the

high costs?
' WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE

. o .
We help you hire pre-vetted remote As a valued partner, you can receive 3% commission

talent from when your clients purchase any Northern California home.

Roles filled in under 2 WEEK . - Sem how |t for more information visit meritagehomes.com/agents

™~ 3] . **Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to =N
P = December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith 7
" e can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason.

Jennifer Cnnez Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without
erati Busi ent prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation
] ; K VP G‘F tlﬂm '& ki DEU’E'ODITI to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
- trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved
[403] &71-576 e, rHONE 40B-504-5596 Y p g P g
info@linkupbpo.com : jencortezi@firstam.com e
' i . S o -
linkupbpu‘ccm “Cartan restncbons may apply. Only' sadabie when you close weth Frst Amencaen Tie Merltage O
3006 First A wanCiad Attt
&Y Fghts fesehved | HYSE. FAF | JUNE 20056
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PARTNER SPOTLIGHT

or Carmelo and Fiordaliza De
Mitri, business has never just
been business. It’s ministry.
It’s art. It’s service. It’s strategy. And
above all, it’s purpose. “This is not
just about making money,” Fiordaliza
says. “For us, it’s an assignment. It’s
being faithful to God’s calling.”

Together, the husband-and-wife team
behind In D Sky Homes have built more
than a real estate media company.
They’ve built a boutique marketing
agency focused on helping REALTORS®
elevate their brand, stand out in a
crowded market, and ultimately attract
their ideal clients, with the quality and
expertise of a full-scale production
company. “We’re not just a photo and
video company,” Fiordaliza explains.
“We tailor everything we do to reveal
our clients’ identity and brand.”

That perspective comes from two lives
shaped by entrepreneurship, creativity,
and faith. Carmelo was born in Italy to an
Italian father and Puerto Rican mother

before moving to Puerto Rico at the age of

three. There, he was immersed in music,
art, and performance from a young age.
He attended a specialized music school,
became an accomplished French horn
player through relentless practice, and
eventually earned a full scholarship

in college through music. He was also
an Eagle Scout, a natural debater, and
constantly searching for deeper answers.
That search led him to Youth With A
Mission, where his faith deepened and
sharpened his sense of purpose.

20 - June 2026

CALLED TO
CREATE

BY CHRIS MENEZES
PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

“I've always searched for the absolutes
of things,” he says. “And committed to
being the absolute best at everything I
did.” He carried that same intensity into
college, pursuing studies in audiovisual
communications, film, theatre design,
acting, photography, and art. At the
same time, he was already building
businesses. By 18, he had launched

a wedding photography business in
Puerto Rico, shooting luxury weddings
in hotels and on the beach.

Meanwhile, Fiordaliza’s story was
unfolding across countries and cultures.
Born in the Dominican Republic and
raised between Asia and Puerto Rico,
she developed a broad perspective early
in life. Her father was an engineer. Her
mother was both an entrepreneur and
missionary. When her father passed
away when she was 14, she stepped into
responsibility early.

She helped run her family’s business,
managed teams, and built systems long
before those gifts became central to her
future in human resources, industrial
management, government, nonprofit
consulting, and event planning. But
through every season, one thing
remained constant:
her faith. “I
wanted to be
a missionary,”
she says. “I
learned that
business is my
}ff";p",f missionary vision.”

The two met

through church
and quickly realized
they shared the same

heart for serving

others, though

in different ways.

Carmelo was deeply
rooted in apologetics and
intellectual debate. Fiordaliza leaned
into faith, intuition, and a gift for seeing
and speaking into the lives of others.
Together, they balanced each other. After
Hurricane Maria devastated Puerto Rico,
the couple felt called to leave the island
and start over in California. “We started
from zero,” Fiordaliza says.
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Carmelo began serving wedding venues
and real estate media companies.
Fiordaliza helped rebrand and build
from behind the scenes. Together, they
learned the market and the opportunities
around them. Then in the summer of
2020, during the uncertainty of COVID,
they launched In D Sky Homes.

What separates them from others in
the industry is the same thing that
built them: creativity, excellence, and
intention. Carmelo doesn’t just show
up and shoot content. He coaches
agents on how to present confidently
on camera, often turning a video
shoot into a one-on-one branding and
performance session.

For first-time clients, that coaching is
often complimentary. “They can spend
five hours with me, and they take that
knowledge forever,” he says. His visual
style is also distinct. He uses portrait
lenses on a gimbal, cinematic movement
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shots on a Segway, and storytelling-driven
framing that feels more like a movie than
a listing video. He was also among the
first to incorporate FPV drone footage into
real estate marketing, creating cinematic
fly-throughs and videos that feature the
REALTOR® in the experience.

Another standout offering is In D Sky
Homes’ twilight package. Combining
daytime photography, drone footage,
twilight imagery, and twilight video,
the package is designed to stop
people mid-scroll. “Agents get 76%
higher click rates and double the
showings from it,” Carmelo says.

For Fiordaliza, innovation is just as
important as creativity. She oversees
operations, systems, hiring, training,
marketing, and scaling strategies, taking
the vision and building the foundation
underneath it, ensuring every moving
part flows seamlessly so Carmelo can
focus on creating in the field.

Together, they’ve built an
umbrella brand around
their bigger vision: In D Sky
Homes, In D Sky Weddings,
and In D Sky Media, which
will eventually help fund In
D Sky Films. “Real estate is
a steppingstone for the real
goal of making movies,”
Carmelo says. “For now, 'm
pouring everything I have
into helping REALTORS®
elevate their brand—and
equip them with the

skills to do it themselves,
through our coaching
session. But I won’t be
around to do that forever.”

Their focus now is on
scaling In D Sky Homes
and launching In D Sky
Media, which will help
businesses with branding,
lead generation, Al
automation, and coaching.
Still, no matter how much
the business evolves, the
mission stays the same.
“We are called to different
seasons and assignments,

“WE ARE CALLED TO
DIFFERENT SEASONS
AND ASSIGNMENTS,
AND TO DO THEM
WITH EXCELLENCE AS
SERVICE TO GOD.”

~N

and to do them with excellence as service
to God,” Carmelo says.

For the De Mitris, success isn’t measured
only in revenue or recognition. It’s
measured in impact. In obedience. In
creating something meaningful and
helping others shine in the process. And
through In D Sky Homes, they’re doing
exactly that. To take your marketing to
the next level, call 669-296-8189 or visit
indskyhomes.com. ¥
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1 month free for every year purchased
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© Fidelity National Title

OUT OF SIGHT
DOESN'T MEAN
OUT OF MIND.

Absentee-owned properties are prime
targets for impersonation fraud.

YOUR CLIENTS
COUNT ON YOU.
Be prepared to quickly
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red flags.

Sedn for (nfie

FNTSANTACLARA.COM

51
=
o

DOMINIC CONETTO  JOHN KILLEMN
Sales Manages County V&Pé,g_?l
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DConato@dn com JFiBengdnt.com

SEAL THE DEAL.
CLOSE FASTER. STRONGER.

& STRESS FREE

—WITH THE
EXPERTISE OF
A TRUSTED
LOAN OFFICER

+ Close in 15 days or less
with o completely
underwritten
preapproval
* Experience first closs
service

+  |Innovative banking &
financial solutions —
never lose another
client again.

. Hablo Espanol

GABRIELA ALVAREZ
NMLS 2116007 | (408) 691-1451
GABRIELAALYAREZS#NULEVELEQUITY.COM
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CORF DRE s01869515 | NMLS 332463
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STAGING SOLUTIONS

FOR REALTORS® WHO WANT RESULTS

1730 Ventura Drive
Agent: Dustin Holdt
Photp_;:__lrlDSky Media
Partner With Us to Elevate
Your Listings, Attract Buyers,

and Sell Homes Faster

408-476-4268 | storliedesigns.com
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Jennifer Guarnera

For Jennifer Guarnera, real estate is
driven by a genuine passion for helping
people accomplish their goals. Whether
guiding clients through buying or
selling, she finds fulfillment in being
part of such important moments in

their lives. She also has a creative eye
for transforming homes into spaces
people truly fall in love with, which adds
another layer of purpose to the work she
does every day.

Jennifer leads with honesty, integrity,
and prompt service. She ensures her
clients are equipped with the knowledge
and up-to-date market information

they need to make confident, informed
decisions. Known for being extremely
responsive and thorough, she stays
closely involved throughout every step
of the process, providing guidance and
clarity from start to finish.

Committed to continued growth,
Jennifer is always looking for ways

to elevate the level of service she
provides by adding resources and
refining her systems. She thrives in a
team environment that values drive,
accountability, and hard work, drawing
motivation from those around her to
consistently improve and deliver the
best possible experience for her clients.

You can connect with Jennifer on
Instagram @bayarearealtor.jenn
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Amanda Vang

For Amanda Vang, real estate began
with curiosity. While commuting
through San Francisco, she found
herself drawn to the rapid growth
around her, constantly wondering

how the industry worked and who

was behind the development shaping
each neighborhood. That curiosity
turned into action when she and her
husband attended a seminar on real
estate investing and house flipping.
What started as a simple interest quickly
evolved into a hands-on journey, laying
the foundation for a career rooted in
growth, learning, and opportunity.

As Amanda built her path in real estate,
she discovered that what kept her in the
industry was not just the business itself,
but the impact. She values the constant
learning, the mental challenge, and the
ability to help people navigate some of
the most important financial decisions
of their lives. Every client, home, and
transaction is different, which keeps the
work both exciting and meaningful. For
Amanda, real estate is not just about
buying and selling, it is about guiding
people through pivotal moments with
confidence and care.

Amanda approaches her business with
a strong sense of responsibility and
intention. She treats every transaction
as if it were her own, leading with
honesty, transparency, and genuine
care for her clients’ best interests.
Known for being hardworking, patient,
and detail-oriented, she prioritizes
clear communication and thoughtful
guidance so her clients feel supported
from beginning to close. At the same
time, she is always refining her
systems and growing her business,
driven by a commitment to deliver an
even better experience with each new
client she serves

You can connect with Amanda on
instagram @amandavangrealestate
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David Cao

For David Cao, real estate sits at the
intersection of strategy, creativity,

and competition. He has always been
drawn to how people build wealth,
and real estate stood out as one of the
most powerful and tangible ways to
do it. Beyond the numbers, he saw the
opportunity to guide people through
major financial decisions while helping
them create long-term impact through
property ownership.

David also found himself energized by
the transformation side of the business.
Whether it is repositioning a property,
staging a home, or taking on a full
remodel, he enjoys turning something
outdated into something desirable.
Paired with that is the competitive
nature of the Bay Area market, where
every deal requires strategy, strong
negotiation, and problem solving.
David says each transaction is a new
challenge, one he approaches with
focus and intention.

Clients working with David can
expect a clear strategy from day one,
proactive communication, and honest,
straightforward guidance throughout
the process. He is known for being
strategic, results-driven, and highly
attentive, always working to protect
his clients’ interests while maximizing
outcomes. As he continues to grow,
David is focused on building the right
systems and elevating his marketing and
presentation, while staying grounded
in a mindset of growth, positivity, and
continuous improvement.

You can connect with David on
Instagram @dcao.realtor
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Lisa Le Tran

For Lisa Le Tran, real estate is deeply
personal. Growing up, homeownership
was not something her family
experienced, but it was always
something she dreamed of for herself.
That early perspective now fuels her
purpose, as she helps others achieve that
same milestone while also building long-
term, generational wealth.

Lisa brings a straightforward

and dependable approach to her
business. Her clients know they

can expect honesty above all else,
along with a level of service that is
hardworking, responsive, and detail-
oriented. She stays on top of every
step in the process, prioritizing clear
communication and putting her
clients first so they feel supported and
confident in their decisions.

As her business continues to grow, Lisa
is focused on building stronger systems,
including bringing on additional support
to better serve her clients. She thrives in
a collaborative environment and values
being part of a team where shared
knowledge and support create better
outcomes for everyone involved.

You can connect with Lisa on
Instagram @homesbylt
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climate positive new construction,
designed by Olson Kundig, combining
architectural sophistication with
precision engineering.

The Aro Difference
* Modern yet very livable homes

* 6 to 8 month delivery timeline vs
14 months+

Our Approach With Agents
* Opportunity to represent both
the acquisition and the completed
Aro home
¢ Collaborative, streamlined
process from sourcing to

:I ARO HUMI o | 7 - , completion

Build on Lot referral fee
3 aro.homes potential.

3 MOVING DAY
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moving company
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FOR YOU AND YOUR CLIENTS.

Realtors who partner with Clutch Moving Company
unlock client discounts: Scan the
QR code to

250 08¢ moves under $2,000 | $Z60 OFF moves over $2,000 sign up today.

«Local moves

- Nationwide relocations

» Secure storage
IProfessional packing
and installation

A SIMPLE REFERRAL. A SMOOTHER MOVE. A HAPPY CLIENT.
THAT’S CLUTCH.

(866) 963-6203 | ClutchMovingCompany.com | sales@clutchmovingcompany.com

Orange Coast Title is the only title company
with all your tools in ONE place.

ONE App
ONE Login
AI.L Access!

KATIE ELLIS

Sales Representative

831-524-6633
KatieE@octitle.com
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tailored interiors, and value-driven staging.
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1 aylahomecollection
1 AYLA Home Collection
i aylahomecollection

Visit Our Store
1750 Junction Ave, San Jose, CA 95112
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$280M+* @ (408) 200-0020
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Luxury Meets Affordability

Kitchen Cabinet / Countertop / Flooring / Tile

Vanity / Sink / Side Cabinet / Mirror / Shower Door

We are kitchen and bathroom experts, dedicated to mid-to-high-end
cabinets and bathroom products! Service first, integrity, innovation, and
sustainable development are our core values!

408-837-3899

sales@kassacabinet.com

2510 Channing Ave, San Jose, CA 95131
www.kassacabinet.com




He loved it. But looking back, he
can see there’s a big difference
between wanting to win and
understanding what it takes to
win. And more importantly,
what it means to win. “I
wondered about those kids
who were so good in sports
growing up—what it was,” he
says. “It was the extra work
they put in. | had some talent,

but | didn’t put in the energy T, lm;\"' i “

and effort that was needed.”
| — — m— e -

That realization defines the way ! Ay .
Lex operates today. And while that [ . < ?" » -

| 1 competitive edge hasn’t gone away,
WHAT IT ' 4 | it’s not the foundation of his success.
y . If anything, it’s the opposite. His
M E AN s generosity has created a kind of real

estate culture at Real Brokerage that
BY CHRIS MENEZES

isn’t common in the industry.

But that shift didn’t happen overnight.
After studying business in college, Lex

bt / worked for five years as an account
OLHA MELOKHINA
PHOTOGRAPHY manager for a Japanese company,

managing dozens of clients at a time. A
brief stint at Google followed, where he
was a supervisor in customer support
on the early Google Glass project.
Around that time, his father’s real
estate agent saw something in him and
kept pushing him to get his license.
While Lex wasn’t very interested at the
time, he was eventually worn down,
and decided to take the leap.

Without mentorship or a clear

roadmap, Lex had to figure it out
' himself. It was a long journey with
many years of no success, but he
never relented. He put in the work
and picked up side work—property
management, accounting, small sales
jobs—anything to pay the bills while
continuing to prospect, cold call, and
build after hours. “I never lost faith
I couldn’t do it,” he says. “Just had
the thought—Kkeep going. There were
times I didn’t have all the knowledge.
But I stopped clients from making
bad decisions.” That mindset—putting
the client first, even when it meant




walking away—became his foundation.
Over time, the work compounded

and the results caught up. “I think
year 10 I noticed it,” he says. “I was
ranked #1 agent by the Wall Street
Journal in San Jose. It showed me

how all that work amounted to
something other than money.”

But for Lex, success didn’t stop at
personal production. If anything,

it expanded. After working across
multiple brokerages, he saw what
worked—and what didn’t. When
industry changes created an opening, he
made another move to Real Brokerage,
and became the first person to bring

it to Silicon Valley. And because Lex
never intended to build the brokerage
or start a team, something completely
different began to take shape.

What started as just Lex and one other
person two years ago has grown into
more than 100 agents. “It’s not a team,

just a group that collaborates,” Lex
emphasizes. “There is no competition.
We all help each other—help market
each other’s properties.” That structure
is intentional, and Lex sets the tone.
Everyone has the same split—no
hierarchy, no infighting. And while
many team leads step back from
production and take a commission split,
Lex doesn’t. He stays in it, working
alongside his agents every day. “In this
business, you need someone who is in
the foxhole with you,” he says. “And that
has made big difference for our agents.
What someone might see in five years,
they’re seeing in months.”

Lex is passionate about helping other
agents, and not just agents at Real
Brokerage, but across the industry. “I
can talk about this business all day,” he
says. “And I take anyone who wants to
come over and work with us because
if anyone looked at me in my first 34
years, there is not a person who said,

‘he is going to be great at this.” You just
never know who needs the coaching,
the encouragement, or a little push to
do something great.”

Outside of real estate, Lex keeps things
simple. He spends time outdoors, works
out regularly, and practices guitar every
day—a way to reset and stay grounded.
“I don’t like extravagant things,” he says.
“Ijust focus on staying in the moment
and enjoying this ride.”

Ask him what success means, and he’ll
tell you, “Freedom. Being able to wake
up and choose what you want to do.”
But what matters just as much is what
comes from it. “The mark you leave on
other people,” he says. “To see other
people have success and know you
played a small part in that.” Because for
Lex, that’s what it means to win.

You can connect with Lex on Instagram
@lex_sells_homes
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(I'h PADI GOODSPEED 20+ Years of Experience | Nearly $2 Billion Funded

CROSSCOUNTRY MORTGAGE Scotsman's Guide: Top 20 Women Originators Nationwide

BRIDGE LOANS

designed foryour next purchase
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www.padigoodspeed.com
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CCROSSCOUNTRY MORTGAGE, LLC, 2160 SUPERIOR AVENUE, CLEVELAND, OH
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August 3rd, 5th & 7th 2026

Arcadia Ballpark
2208 Quimby rd, San Jose, CA 95122

Join us in supporting Make-A-Wish. Kevin Barrett

Contact me to learn how yo

@ Chicago Title

u can get involved! VP Sales & Marketing
(408) 497-3444
kevin.barrett@ctt.com




MAKE A WISH - SOFTBALL TOURNEMENT

Since 1992, Chicago Title’s annual softball tournament has united
our local communities in support of the Greater Bay Area Make-
A-Wish Foundation. As they celebrate their 34th anniversary

this year, they are proud to continue this meaningful tradition of
giving back on August 3rd, 5th, and 7th, 2026. They are sincerely
grateful to the sponsors for their generous support, which helps
make this event possible and allows them to come together in
support of such an amazing foundation.

Please scan the qr code to check out last years official video.

Check out last
years official
video here!
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Care. Honesty. Communication.
Commercial Real Estate.

[v] 20+ Years of Experience in the Bay Area -

[v] Retall, Office, and.Industrial Sales & Leasing
V] Creative Deal Structuring & Market Insights

V] Full 25% Referfal Feeto Licensed Agents

From Design to Your

e

JONSERRE AN  cen Touc Home, Hassle-Free.
e 408.909.0998

You know the real
estate market. __ ‘
We know lending. () | | -

FROM FIRST-TIME BUYERS TO LUXURY INVESTORS

WE OFFER MORTGAGE SOLUTIONS TO FIT EVERY

CLIENT'S NEEDS
g‘a

0 OUR P = |
FAVORITE Elegant gifts for every occasion. ) _ g » .
THINGS CONTACT EDDIE > ]

We've got your back! Say goodbye to the stress of
finding the perfect client gift - no matter the

occasion. Our thoughtfully curated packages, In 2026’ leave the Challenges to the eXpertS.
sourced from small businesses and wrapped up . o oo
with every detail in mind, make gifting effortless. ) Our team is 100% qualified to
Just tell us the basics, and we'll handle the rest— deliver quality' efficiency’ and safety in
saving you time while leaving a 0
every project.

lasting impression!

\m\mv.ourfavoritethingsshop,com i e o -Lingess S e e st v General Contractor License # 1101759
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Real Relationships. B LawyersTitle
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The best agents don’t just close deals—they build trust.

At Lawyers Title Bay Area, we believe the strongest partnerships are built on communication,
consistency, and showing up when it matters most. Our local experts work as an extension of
your team—every transaction, every time.

Connect with us today to close with confidence.
———————=S

CAREY GORGOLINSKI | ANDREA SIMONS | ARTHUR NAVARRO | PATRICIA PANTAZIS

SERVING NORTHERN CALIFORNIA ‘d'p WWW.LAWYERSTITLEBAYAREA.COM




