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JORDAN RIVER
MOVING & STORAGE

NW Roots CONSTRUCTION

FREMIER BUILDER ® LOCALLY | NEBRIRED ® EXCERTIOMAL DETAIL

“Where Quality & Integrity Are Priorities.”

LOCAL| LONG DISTANCE | RESIDENTIAL
COMMERCIAL | MILITARY | INTERNATIONAL

SEATTLE, WA | COLUMBIA, SC | PORTLAND, OR ¥ By
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SECURE STORAGE | FREE VISUAL ESTIMATE \

FREE BOX DELIVERY | PIANO EXPERTS | ANTIQUES & ART

|

24 HOURS A DAY, 7 DAYS A WEEK, NO EXTRA CHARGES!
206-236-0808 425-450-0808 877-611-0808

FULLY LICENSED & INSURED | US DOT 901418 | 391125C | HG11884 | NVOCC 021419N

WWW.JORDANRIVERMOVING.COM



DECORUS

HOME STAGING

DESIGN-LED STAGING. CUSTOM-CURATED
INSTALLATIONS FOR THE LUXURY MARKET

How your homes

are presented today

shapes how your brand is
remembered tomorrow.

Talk to me about this artwork. I'm obsessed. Do you M O D E R N L I VI N G

.S'C[l_}"OZU"’ (li't?—Broker, Murray Franklyn New Floor Plan Reveal ” Elevate your Space Wlth our Curated CO”eCtion Ofr pran'ium
cabinetry, countertops, tile, and flooring. From expert sourcing
to professional construction, we handle your project from start to
finish.

Our Answer:

« Every piece of artwork is created in-house
Curated specifically to the home’s architecture

« Designed to control scale, emotion, and cohesion

All Art made and curated for the home is
available for purchase—so the experience
doesn’t end at the showing!

This isn’'t staging—it's how your brand is

We d?Slgn fOI’ that lastlng experienced, remembered, and built over time.
reaction the moment you Through custom in-house art and design tailored to GET IN TOUCH

Walk in, each home’s architecture, we create a moment buyers
feel instantly... and remember long after they leave. 495-505-0402

Worth more than 5 stars and highly
. P an ¥ b pine iorpe PR N I .
recommended!...their pieces continue o wow No'Gw0-ingTalE alike BecauseTo
and exceed expectations, and the customer
service, from top to bottom, is elite.. ’ ’

Admins@RMConstructionDesign.com

RMConstructionDesign.com

two homes are.

Scan to elevate
your next listing

For those who value what
stands apart.

- Thomas James Homes

661 120th Ave NE, Unit 19B
Bellevue WA 98005

=== CONSTRUCTION & DESIGN




4~ Rosa Briggs

Pre-approvals
are easy.

" Winning offers
[ONE - takes strategy.

INSULATI ON

In a competitive market, details matter.

B -' = : ; | Rosa goes beyond the pre-approval to help structure
3 ‘ Gy e 1 % offers that stand out, anticipate potential issues, and
‘ S Bl el keep your deals moving forward.

Attic Insulation < Crawl Space Insulation - Air Ducts & Dryer Vents

Mold Remediation - Rodent Exclusion < Sump Pump & Crawl Drainage 2y gesz . .
BEiE  Start winning more deals

stone@stoneinsulationservice.com it \with Rosa Briggs
425-894-6387 . o .._ r (425) 268-0245 ‘ rosabriggs.com/rp
stoneinsulationservice.com

Personal NMLS 117032. Branch NMLS 2384250. Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All
. borrowers must meet minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage,
Llcensed, Bonded & Insured LLC NMLS3029 (nmlsconsumeraccess.org). See crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses.
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If You Are Interested In Contributing Or Nominating Realtors® For Certain Stories, Please Email Shea At Shea.robinson@N2co.com.

Flaarmguc

DREAM IT. CHOOSE IT. FLOORIT. [

Elevate every occasion with tailored catering experiences. From chef-
driven menus and private event spaces to mobile food trucks, trailers,
and our one-of-a-kind beer van—we make hospitality effortless and
extraordinary.

« Weddings * Delivery
« corporate parties « Full Service
SCAN ME! \  « Private gatherings « Event Space rentals

Seattle Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE FLOORING SERVICES MORTGAGE
Joseph Ward Mcintosh, Attorney at Law Floor Coverings International Adrian Webb Mortgage Advisors
(206) 399-5034 (425) 541-1550 (425) 658-8600
jwm-legal.com fcifloors.com teamwebbloans.com
CARPET CLEANING Jay’s Flooring LLC Canopy Mortgage
PureClean Carpet Cleaning (360) 691-9768 (425) 239-5548
(206) 590-8131 jaysflooringwa.com teamrileyloans.com
Carpetcleanerseattle.com

HOME BUILDER Guild Mortgage
CATERING Thomas James Homes Casey Oiness Team
Tapped Public House (206) 458-5551 (206) 817-8979
(206) 225-8040 tjh.com/pacific-northwest/ guildmortgage.com
tappedpublichouse.com

HOME REMODELING Rosa Briggs Home Lending
CONTRACTOR / REMODELING Emerald City Construction Cross Country Mortgage
J Hanby LLC (425) 502-8174 (425) 268-0245
(425) 244-4307 emeraldcitybuild.com Rosabriggs.com
jhanbyllc.com

HOME STAGING Winter Rankin Team at Fairway
RM Construction Decorus Home Staging (206) 397-1287
(425) 505-0402 (425) 766-3503 winterrankinteam.com
rmconstructiondesign.com/ decorushomestaging.com

MOVING & STORAGE

CUSTOM BUILDER HOME UPDATES Eco Movers
AR Homes Inc. JCC Concierge (206) 971-6895
(425) 681-2097 Paid at Closing ecomovers.com
a-rhomes.com (425) 448-1600

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

jccconcierge.com
NW Roots Construction

(253) 212-5182 INSULATION CONTRACTOR
nwrootsconstruction.com Stone Insulation Services
(425) 894-6387 PAINTING - INTERIOR/EXTERIOR
FINANCIAL ADVISOR stoneinsulationservice.com All Covered Painting
PCRG Financial Advisor (206) 682-7110
(206) 660-6681 INSURANCE allcoveredpainting.com
www.kylerwithpcrg.com Goosehead Insurance
(425) 533-9905 PHOTOGRAPHY
FINANCIAL/WEALTH ADVISER quotes.goosehead.com Jackie Phairow Photography
Tyson Clawson CFP Edward Jones (425) 215-3303
(360) 805-8417 McGinness Family Insurance Jphairowphotography.com
edwardjones.com/tyson-clawson Cameron McGinness
(425) 341-9595 PROPERTY MANAGEMENT
agents.allstate.com/cameron-mcginness- Enclaves
everett-wa.html (425) 521-7706

enclaves.us
ProStar Insurance
Chris Vargas
(425) 948-1768
prostarinsurance.com

REAL ESTATE PHOTOGRAPHY & MEDIA

Freestyle Production
(425) 802-6140
freestyleproduction.com

FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

RESIDENTIAL CONSTRUCTION
Puget Sound ADU Builders
(206) 677-3504
pugetsoundadubuilders.com

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company
suncadiarealestate.com

RESTORATION SPECIALISTS
PureDry Restoration

(425) 584-3056

puredry.com

ROOFING
Anderson Roofing
(425) 677-7070
andersonroof.com

ROOFING SERVICES
Amor Roofing

(425) 229-2198
amorroofing.net

SOCIAL MEDIA & CONTENT CREATION
Rejig.Al

(415) 290-5681

rejig.ai

STAGING

Living Edge

(425) 470-3408
livingedgestyle.com

Taylor Lane Interiors
(208) 869-8643
taylorlaneinteriors.com

VIRTUAL ASSISTANT
White Glove Hiring
(425) 577-2676
whiteglovehiring.com

PROSTAR ADVISORS

[ =

225+ Real Estate Transactions in 2025.
One Trusted Insurance Partner.
Supporting top realtors across Snohomish & King County.

PROSTAR

INSURANCE

AUTO +« HOME + LIFE « BUSINESS

what matters most.

TAYLOR 21 ANE BOUTIQUE HOME STAGING AND CONSULTATION
. TEAM@TAYLORLANEINTERIORS.COM
o

INTERIORS

10 - June 2026 Seattle Real Producers - 11



Meet
The

Team

Shea Robinson Lindsay Rucker-Robinson Geneva Eilertson
Owner Owner Ad Strategist & Client Care

Shea.Robinson@n2co.com ads_seattlerp@n2co.com

__g/
Heather Mitts Phylicia Bova
Social Media Content Coordinator

Rachael Ann Dru Solberg Jackie Phairow
FOCUSED Media Collective FreeStyle Production Photography

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

. LIVING EDGE

A smarter way to stage

At Living Edge, we believe that staging should be rooted

in real design thinking, not just simple styling. With our
proven process that balances strategy and creativity, we
help clients attract more competitive offers, faster.

We specialize in vacant and model home staging for real
| estate professionals, builders, and developers who value
elevated presentation and exceptional service.

info@livingedgestyle.com | 425.470.3408 |

livingedgestyle.com

12 - June 2026

Finally!

A simple, realtor-tested
system that lets you film
professional-looking videos
anywhere at home, in the
office or on location so you
can stay consistent,
compete with younger
agents, and grow your
business with confidence. All
in one bite sized course

YOUR AMYWHERE

Q- srubio

REAL ESTATE MEDIA TO-
MAKE YOU THE

OBVIOUS CHOICE,

GROW YOUR

PERSONAL BRAND AND ! I
ATTRACT MORE LEADS

FOCUS=D

MEDIA COLLECTIVE




PUBLISHER’S NOTE
JUNE 19, 20 & 21

GRAND .\, //
OPENING —_-~

CELEBRATION

THIS SUMMER SOLSTICE, SUNCADIA SOCIAL COMES TO LIFE

Welcome to the June issue of
Seattle Real Producers!

This year seems to be flying by, as we edge closer to summer
and the real estate market continues to keep us on our toes.
There are homes that fly off the market in a matter of days,
while others, equally as beautiful seem to sit longer than
expected. Based on what I have heard in agent discussions it
doesn’t quite make sense. Sometimes that’s the nature of this
business. Markets shift, patterns change, and still you show up,
adapt, and move forward. That consistency is what defines the

very best in our industry.

This month’s issue is a reflection of exactly that. For our cover
feature, we’re proud to feature Laura Lynn and her dynamic
team, who continues to raise the bar through leadership,
collaboration, and building a culture that attracts the right fit.

We’re also honored to highlight Rising Star Katie Hemming,
whose journey is one of true strength and resilience. And
in our Agent Spotlight, Jenn Mueller shares a year marked
by meaningful change and family growth, followed by her
strongest year yet in real estate. She is a powerful reminder
that success often comes through life’s biggest transitions.

In mid April, we had the privilege of hosting John Israel, also

known as “Mr. Thank You.” His message, Become Irreplaceable,

centered around a simple but profound social experiment:
writing five handwritten thank-you cards each day for 365
days straight! From clients to pilots to those closest to him, the
reactions he experienced were a powerful reminder of the
impact we can have through genuine appreciation.

(ZiFAIRWAY" | Ere

mwimrml_ﬂ

BUY NOW, SELL LATER —
FAIRWAY BRIDGES THE GAP

Lean amounts up to $750,000° give your clients the
flexibility to move when thay're ready.
= Stronger offers - no contingencies
» Lessstress - may pay off the current mortgage
and cover down paymeant and closing costs

PIERCE RANKIN

Branch Sales Manager, NMLS 1480352
206-235-8677
Pierce.Rankin@fairwaymc.com

Contact me to find out more!

14 - June 2026

It was a message that stuck and one worth carrying forward.
In a market that doesn’t always make sense, how we show up
matters more than ever. Let’s keep moving forward together.

Warm Regards,

Shea Robinson
Seattle Real Producers

Introducing Suncadia Social™, a new mountain village experience where

shopping, dining, and social connection come together. Home to a curated

collection of local retailers and northwest-inspired experiences, Suncadia

Social is designed to be a year-round gathering place for owners, guests, and E D I_ [I E N
the greater community.

Celebrate our debut with a three-day grand opening event with music, food,
special events and community.

SUNCADIA

Grand Opening Schedule




NOTABLE HOME

ON LAKE WASHINGTON

INTERIOR PHOTOS BY: BAYLEE REINERT (CLARITY NW), EXTERIOR PHOTOS BY: KIRSTEN ROBERTSON OF SKETCHBOX MEDIA

16 - June 2026

PRESENTED BY KARISHMA KIRI

AND DHILIP GOPALAKRISHAN -

/439 W Mercer Way,
Mercer Island, WA

“This estate represents the gold standard of Lake Washington
living,” says Karishma. “It is rare to find a home of this
scale, maintained in such impeccable condition. When

you combine a prime waterfront location with a floor
plan this intentional, you have something truly iconic.”

Set along Mercer Island’s coveted “Gold
Coast,” this 6,092 square foot waterfront
residence offers a refined balance of
scale, privacy, and design. Positioned on
a lush 0.41-acre lot, the home captures
sweeping views of Lake Washington
and the Olympic Mountains, delivering
unforgettable sunsets from nearly every
vantage point.

With 90 feet of private shoreline and
deep-water moorage, the property is
designed for effortless lakeside living.

The manicured grounds lead to a private
dock, while a custom sauna and lakeside
hot tub create a serene outdoor retreat.

Inside, the home is presented in pristine,
move-in-ready condition, featuring
fresh interior paint, designer carpeting,
and beautifully refinished hardwood
flooring. The thoughtfully designed
layout includes six bedrooms and seven
bathrooms, with nearly every bedroom
offering a private en-suite for elevated
comfort and privacy.

Seattle Real Producers - 17




Designed for both entertaining and
everyday living, the home features a
cinema-style media room, sun-filled
solarium, private library, and dedicated
fitness space. The chef’s kitchen is
equipped with professional-grade
appliances, a large center island, and
new double ovens, ideal for hosting at
any scale.

Expansive glass walls frame panoramic
lake and mountain views, seamlessly
connecting indoor and outdoor living.
Every detail has been carefully curated
to create a space that feels both
luxurious and inviting.

Located minutes from top-rated
Mercer Island schools, I-90 access, and
premier shopping and dining, this
property offers a rare combination

of scale, condition, and premier
waterfront frontage. More than a
home, it is a legacy opportunity on one
of the Pacific Northwest’s most sought-
after shorelines.

Building Your Dreams into Reality.

ﬁ\ EMERALD CITY Sk Do bt e
T CONSTRUCTION 425.502.8174 | www.EmeraldCityBuild.com

18 - June 2026 Seattle Real Producers - 19




SEABROOK
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DINING

Where your first getaway
becomes the start of tradition

Find your perfect coastal getaway among 300+ vacation rentals throughout
our charming, walkable beach town—from forest cabins to ocean-view homes.

With events, scenic trails, beach days, pickleball, surfing, a relaxing spa, and
delicious dining, Seabrook is the ideal place to recharge and connect. Visit for
the season or discover the beach home of your dreams.

seabrookwa.com | 877.7799920
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EXPLORE SEABROOK LISTINGS

The Uplift

4 BR|3BA | 202050 FT

$1,875,000

Penthouse C
3BR|358A|2.8515F

$3,350,000

la had
||;|E| i]N |*7

Poppy B

3IBR|2BA|1,376 SF

$879,000

SALESQISEABROOKWA . COM

The Daisywood
2BR|1.5BA|1.0085F

$779,000

-.:hhr-h--

" i
Condo B

3BR|25BA|25135F

$1,895,000

Lot 761

4BR|5bBA| 2622 5F

$2,350,000

360.276.7031

The Bluebell

1 BR| L BA | 416 SF

$499,000

The Laurelhurst
5BR|55BA| 3,281 5F

$1,795,000
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-
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The Fern Lily

2ZBR|15BA | BB2SF

$699,000

aWINDERMERESEABROOK
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Melodic Caring Project

Turning Isolation into Connection Through Music
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creativity, and community-driven

leadership, the Melodic Caring
Project (MCP) stands as a powerful
example of how purpose and passion can
intersect to create meaningful impact.
For the business leaders and relationship-
driven professionals featured in Seattle
Real Producers Magazine, MCP offers a
compelling reminder: success isn’t just
measured in transactions, it’s measured
in transformation.

l n a city known for innovation,

Founded in 2010 by Levi and Stephanie
Ware, the Melodic Caring Project

was born from a deeply human
moment. When 11-year-old Kaydee
was undergoing cancer treatment and
unable to attend a benefit concert held
in her honor, Levi and Steph streamed
the concert directly to her hospital
room. What followed was more than a
performance- it was connection, hope,
and a realization that music could break
through the walls of isolation faced

by seriously ill patients. That moment
became a movement.

Today, MCP is a Washington-based
501(c)3 that has impacted over
60,000 patients and family members
worldwide, partnering with over 400

artists and reaching
hospitals and patients
across 50 countries.
What started as a
single livestream

has evolved into

a comprehensive
ecosystem of
therapeutic,
personalized music
programming
designed to support
the emotional, mental,
and spiritual well-
being of patients,
affectionately called
“rockSTARS.”

At the heart of MCP’s
work are its core
programs, each
designed to meet
patients where

they are- physically, emotionally, and
creatively. Their 1:1 Music Therapy
Sessions provide personalized,
interactive experiences led by certified
music therapists, offering patients a
safe space to process their journey
through music. Group Music and Art
Therapy Sessions create consistent
opportunities for connection, allowing

rockSTARS to engage with peers who
understand their experience.

MCP’s Livestream Performances remain
a cornerstone of the organization,
bringing live concerts directly to hospital
beds and home-care rooms around the
world. During these performances, artists
pause to recognize patients by name,
transforming them from spectators

into the rockSTARS of the show.
Complementing this is the rockSTAR Song
Request program, where patients receive
personalized messages and songs from
MCP’s global team of “Rockologists,” often
during their most difficult moments.

But what truly sets MCP apart, and what
resonates deeply with a relationship-
focused audience, is its emphasis on
community and human connection.

Consider the story of Kaelyn and Adri,
two rockSTARS who met through MCP.
Living in different states with different
diagnoses and navigating the challenges
of chronic illness, both struggled with
isolation. Through MCP’s programs, they
connected- and what began as a shared
experience turned into a daily friendship.
As they describe it, they now “talk on the
phone almost every day,” supporting one
another through doctor visits and difficult
symptoms. Their story is a testament to

Seattle Real Producers - 23



MCP’s ability to create not just moments of
joy, but lasting relationships.

Or take the words of rockSTAR Gaby’s
mother, who shared that MCP provided a
place where her child could feel “accepted
and not judged” during some of the
hardest times in her life.

Finally, consider this testimonial from
rockSTAR Alisha in Canada: “The support
I get from the Melodic Caring Project

is unlike any I have experienced. It

is someone reaching into my darkest
moment and calling it beautiful. It is
someone recognizing the struggle as

the good fight that it is, and reminding
me of its nobility when I forget... My
involvement with the Melodic Caring
Project has taught me to keep fighting

the good fight. You are seen. You are
appreciated. You are loved. You are
courageous, and strong, and never alone.”

These are not just testimonials; they are
proof of impact.

And the numbers reinforce the
narrative. In recent years, MCP has
experienced exponential growth, with
programs increasing by over 600% to
meet rising demand. Over 4,000 patients
receive support annually through

music therapy sessions, livestream
concerts, and personalized engagement,
all offered free of charge to families
navigating serious illness.

For the real estate professionals
reading this, the parallels are clear.

—

,E:', [
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At its core, your business is about
human connection, relationships,
trust, and showing up for people
during pivotal moments in their
lives. MCP operates from that same
philosophy, meeting individuals in
their most vulnerable seasons and
reminding them they are not alone.

Seattle has long been a city that
champions both entrepreneurship

and empathy. Melodic Caring Project
embodies both. It’s a reminder that when
we leverage our networks, our platforms,
and our resources with intention, we
have the ability to create impact that
extends far beyond our industries.

Because sometimes, the most powerful
thing we can offer isn’t a service, it’s a
human connection. ¥

If you are interested in partnering
with MCP to accomplish this
mission, you can visit:
http://melodiccaring.org.

Annual Impact recap video_2025:
https://vimeo.
com/1134345407?fl=ip&fe=ec

We’re also seeking sponsors
for two upcoming events:
Our hometown fundraiser in
the Skagit Valley on May 31st

Our annual golf tournament-
Birdies For Brock at Echo Falls
Golf Course on Aug 13th

You're not getting a loan officer.

C BUILT DIFFERENT (ON PURPOSE) >

COMPLETE CONTROL
NO PRICING CEILINGS

REAL PARTNERSHIP
SPEED THAT WINS

Riley Lillibridge

Producing Branch Manager

CANOPY

(425) 239-5548
TeamRiley@CanopyMortgage.com
RileyLillibridge.com

M ORTOG AAOG E

“My job isn’t just to close your deals —

Canopy Mortgage, LLC - NMLS 1359687
10025 19th Ave SE Unit 103, Everett
Office: (425) 903-3150
nmlsconsumeraccess.org

All loans subject to credit and property approval.

EQUAL HOUSING
LENDER

A Personal Al

Marketing Assistant

for Every Real Estate
Agent, Team and
Brokerage.

-f?ﬁ;;:j

ROOFING

ROOFERS WITH HEART

ED R |
NORTHE

She Amor Guarantee

Promise to listen and address customer concems

P» rejig.ai

Honor the privilege of serving our community g -
Be responsible and proactive:

INTEGRITY SERVICE TRUST
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local expertise
you can trust

Cam McGinness
(425)486-3456

mcginnessinsurance@allstate.com
5208 S2ND AVE | Everett, WA 98203

We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

|
Your role as a leading real estate agent is already L
challenging. Let me offer my assistance to make it /85U
easier for you. You don't have to worry about your ! McGinness
clients being my clients; I'm here to support you. ) ]
Feel free to reach out to me if you need any help. FA M I LY
INSURANCE
H O MES

YOUR DREAM HOME FR==STYL=
> OUR PASSION > R O I

BUILD YOUR CUSTOM HOME WITH US Inspire. Empower. Create.

At A&R Homes, building your dream home is more than a project—it’s a relationship. From our first conversation

BUSINESSES WHO USE
VIDEO GROW REVENUE

49% FASTER

Turn your website & socials into a high
performing strategy that drives buyer and
seller engagement, increasing the number

of transactions and boosting revenue.

to move-in day, we work side-by-side with you, listening, guiding, and bringing your vision to life. Every detail is

crafted with care, blending timeless design, modern comfort, and the beauty of the Pacific Northwest.

S 5 e

team@freestyleproduction.com

EXPERIENCE METICULOUS DETAIL

@ARHOMESNW - BUILDWITHUS@A-RHOMES.COM - A-RHOMES.COM
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EVENT RECAP

Become Irreplaceable
With John Israel

EVENT PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY

In mid-April, Seattle Real Producers had the privilege of hosting
an unforgettable event centered around a simple, yet powerful
idea: gratitude. Our featured speaker, John Israel widely
known as “Mr. Thank You” delivered a message that resonated
deeply with everyone in the room.

Before diving into the impact of the evening, we want to extend
our sincere gratitude to the incredible partners who made this
event possible. Thank you to our Title Sponsor, Casey Oiness
Team with Guild Mortgage, for being an amazing host.

We are also grateful for our Presenting Sponsors: Eco
Movers, White Glove Hiring and Leverage, Cindy Fraioli with
CrossCountry Mortgage, and Stone Insulation and Crawl Space.

A special thank you as well to our Premier Sponsors, JCC
Concierge and Adrian Webb Team; our Food Sponsor,
Thomas James Homes; our event photographer, Jackie
Phairow Photography; and videography by Colby Wisen. Your
partnership and commitment to this community made the
experience truly exceptional.

John’s message, Become Irreplaceable, was built around a

simple but transformative practice: writing five handwritten
thank-you cards every single day for one year straight. What

TITLE SPONSOR

Guid Co S

movers

Mmortgage caseYOINESS Bco

OWN WHAT MATTERS TEAM

PREMIER SPONSORS

began as a personal social experiment quickly turned into
something much bigger.

Through his journey, John shared the reactions he received
from close family members to clients, to complete strangers like
pilots and service workers and how those moments of genuine
appreciation created unexpected, meaningful connections.

But beyond the stories, the real takeaway was clear: in a
world driven by speed, automation, and efficiency, the agents
who stand out are the ones who slow down and connect

on a human level. Gratitude isn’t just a personal habit

it’s a professional advantage. It builds trust, strengthens
relationships, and creates a lasting impression that no
transaction alone ever could.

John challenged everyone in the room to think differently
about how they show up not just as agents, but as people. We
even went as far to give everyone the opportunity to write
their own thank you cards. Because being irreplaceable

isn’t about doing more; it’s about doing what matters most,
consistently and with intention.

It was a powerful reminder that sometimes, the simplest
actions leave the greatest impact.

PRESENTING SPONSORS

IRING & LEVERAGE

¢/ THE FRAIOLI TEAM

CROSSCOUNTRY MORTGAGE™

-

ADRIAN WEBE JCC CONCIERGE

Mortgage Advisors
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FOOD SPONSOR

EXCUSE ME, | CANNOT HEAR WHAT
YOU ARE SAYING BECAUSE WHO YOU
ARE SPEAKS SO LOUDLY

RALPH WALED EMERSEN
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~ Real Estate Agents: The
, e ADU Opportumty Is Here

o T L

ADUS - TINY HOMES - BACKYARD OFFICES - COTTAGES - CONDOIZATION

In Seattle, backyard potential
is becoming part of property
strategy.

Agents who recognize buildable
lots are offering more than
listings. They are offering
long-term valueto their clients.

PSAB is a Seattle-based ADU
design-build firm handling
feasibility, design, permits,
construction, and condoization
planning in-house. We partner
with agents across the city to
evaluate opportunities and
guide projects from concept to

B U | .L D E R 5 wwwpugetsuundaduhullders com

Refer a signed design-build
project and receive $2,500.

Multi-unit projects may
qualify for up to $5,000.

If you see the potential, send

it our way. We will take it
from there.

#PUEETS!.TE-‘I-GF




Tag us in your posts and
let’s help each other grow!

You should follow us on Instagram,
@seattlerealproducers! Then we
can follow you, and everybody wins!
Scan the QR code.

®:4;

JOSEPH WARD MCINTOSH

—— Attorney at Law ——

Real Estate Litigation

> jwm@jwm-legal.com
¢ 206-399-5034

& www.jwm-legal.com

|
|
Weturn .
rentals 7and

L]
into we
revenue make
a
it easy.
]
L 4255217706 Full service management

& hello@enclavesds  Tor vocation and
& wwwenclavesus  investmen! properties,
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TR REAL PRODUCERS

WIN A
GIFT CARD

E Scan the QR code to enter

Eﬁtj Take our quick survey (it's just 1 minute) and you'll

be entered for a chance to win a $250 gift card.

NO PURCHASE NECESSARY. Dpan fo Iegnl randems of the U.S. (excludin Arlmnu Florida, New York, and Rhode Islnnd) age 18 ur
older. Void where prohl ited. Enlr‘ pano begins 90/25 and ends 12/191 59 PM ET len one onlr&perp d’
winner will be randomly selected ead mom {onoral onnhe ﬂrsTo each mon )torstevsn sofwlnnln da end
on the fotal number of entries received each o’ ill be notified via email. The N2 Com pnny d/b/a REAL
(collectively, " NZ "), reserves the right to cancel, suspend ov mndlart e pmmohon if tech mcul or other issues prevent it lvom runmnn as
planned. B yamennl‘, participants agree fo release and hold N2 harmless from any claims arising out of participation. N2 is not
responsible for technical errors or issues beyond ifs control. These rules are governed by the laws of Texas.

Elevate
Your Space

Experience the difference true craftsmanship makes
with Seattle’s distinguished painting contractor.

$500 OFF

Painting projects valued at $5000
or more. Restrictions apply.

(206) 682-7110

ALLCOVEREDPAINTING.COM



AGENT SPOTLIGHT

JENN MUELLER

PHOTOS BY FOCUSED MEDIA COLLECTIVE

For Jenn Mueller, real estate was never a backup plan or a career she stumbled into by
chance. It was something she pursued with intention from the very beginning.

Long before she ever earned her license,
Jenn was already curious about the
industry. In high school, while trying

to figure out what path she wanted

to take, she found herself drawn

to conversations about investment
properties and the possibilities that real
estate could create. That interest led her
to do her senior project on real estate,
shadowing agents and top producers to
better understand the day-to-day reality
of the business.

She did not stop there, Jenn went on to
earn her Associate of Arts degree in real
estate from Bellevue College, taking a
far more intentional route than simply
completing the basic clock hours to get
licensed. Her goal was clear early on.
She wanted to get licensed at 21, and she
did exactly that.

From the start, Jenn approached the
business with the kind of determination
that would come to define her entire
career. She entered the industry in
2006/2007, just as the market was shifting
into one of its most difficult seasons.
Short sales, foreclosures, and distressed
properties became part of her earliest
real estate education. It was not an easy
time to begin a real estate career.

But for Jenn, making the decision to
enter real estate meant committing
fully. Once she decides on something,
she goes all in, and that mindset carried
her through the hardest chapters of

the market. Early on, she had strong
mentors around her and gained

experience helping clients navigate
deeply emotional situations. She
worked through short sales, foreclosure
scenarios, and difficult transitions that
required far more than transactional
knowledge. They required empathy,
resilience, and a willingness to step
into hard situations and help people
through them. Those early years
shaped her in lasting ways.

Jenn recalls helping friends through
painful financial losses and guiding
homeowners through incredibly
personal and difficult moments. In
one case, she found herself assisting a

distressed seller who had lived in her
home for decades and had no real means
of getting out. Jenn recruited family
members and loved ones to help pack,
clean, and move the seller through the
transition. It was hands-on, emotional,
and far beyond what most people
imagine when they think of real estate.

But that season gave Jenn something
invaluable: grit, perspective, and the
confidence that she could handle just
about anything. Her career continued
to evolve when she helped found the
Northwest Dream Team after her first
broker transitioned from a RE/MAX
office to John L. Scott. There, Jenn played
a major role in helping build the team
from the ground up while also growing
her own business alongside two top-
producing agents. That chapter was a
major stepping stone.

While supporting a fast-paced team
environment, Jenn was also developing
her own identity within the business.
Surrounded by experienced agents

and mentors, she began to realize

that while the team experience had
been incredibly valuable, her long-
term calling was to build something

of her own. That transition required
confidence. Jenn credits many of the
people around her for helping her see
what was possible. Mentors inside and
outside the office encouraged her to step
out on her own, reminding her that she
had the skills, instincts, and work ethic
to succeed independently. Over time,
that belief took root.




After eight years at John L. Scott,

Jenn made the thoughtful decision to
transition to Avenue Properties, drawn
by its collaborative culture, modern
branding, and forward-thinking energy.
Though that chapter was brief, it was
meaningful, and when Avenue later
transitioned into Compass, Jenn once
again chose to trust the people and
leadership around her.

She has not looked back.

Today, Jenn is with Compass in Totem
Lake, where she continues to build

a business rooted in relationships,
consistency, and care. Her business is
largely referral-based, built through
friends, family, past clients, social media
connections, and a wide professional
network she has cultivated over the past
two decades. Relationships truly are at
the center of everything she does.
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Jenn is a firm believer that relationships
with other agents matter just as

much as relationships with clients.
Over the years, that mindset has

led to meaningful referral business
from fellow Realtors both locally and
nationally. Whether it is a Seattle

agent needing help on the Eastside

or a longtime industry connection
remembering her name years after a
past transaction, Jenn has built the kind

of reputation that keeps her top of mind.

She has also been intentional about
building her presence in the Lake
Sammamish market, where her lifestyle
and business naturally intersect. Living
on Lake Sammamish and embracing

a life centered around the water, Jenn
has made a focused effort to grow her
visibility in that community through
consistent marketing and brand-

building. That connection to the water
is not just a niche. It is personal. It is
part of the life she loves, and part of the
lifestyle she understands deeply.

Jenn also brings that same sense of
intentionality to leadership. Over the
years, she has served in numerous roles
locally, at the state level, and nationally.
She has been heavily involved with

the Seattle King County Realtors Young
Professionals Network, served on

multiple committees, and continues
to contribute through leadership roles
with Washington Realtors and Seattle
King County Realtors. She was also
named to the National Association of
Realtors 30 Under 30 class of 2014,
an achievement that connected her
to an enduring network of high-level
professionals across the country.

For Jenn, leadership has never been
about holding a title. It has always
been about making a difference and
contributing in a meaningful way.
That same mindset carries into this
current season of life, which may

be one of her most dynamic yet.

Jenn calls last year her “comeback year,”
and for good reason. After becoming

a mother at 38, navigating life with a
young child, and planning a wedding

in Hawaii, she still managed to have

one of the best years of her career. She
finished 2025 ranked number nine in a
Compass office of more than 200 agents,
a milestone she is rightfully proud of.

It was a year that required
discipline, balance, and no small
amount of determination.

Today, Jenn continues to grow her
brand, Elevated Living, alongside
seasoned agent Joanna Sullivan.
Together, they maintain a small,
intimate team model that allows

for collaboration without losing the
personalized service Jenn values so
much. With the support of a marketing
assistant and transaction coordinator,
she has built a structure that supports
both continued growth and a high level
of client care.

As she looks ahead, Jenn’s goals are
rooted not only in increasing her
numbers but in maintaining balance.
Success, to her, means continuing to
grow her business while also showing
up for her family, her health, her faith,
and herself. Because after 20 years in
real estate, Jenn Mueller knows that
true success is not just about longevity.
It is about continuing to evolve,
continuing to lead, and continuing to
build a life that feels as elevated as the
business behind it.




MINOR REPAIRS TO MAJOR RENOVATIONS

YOUR NO UPFRONT COST CONTRACTOR FOR EVERY LISTING!
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SALES FRICE

“My clients have significantly increased the profit on theirsales, with full home
remodels taking only 6-7 weeks. JCC Is my secret weapon on listing presentations”!

STOP SETTLING FOR THESE LIMITATIONS. THERE'S A BETTER WAY.

Sellers expect top dollar but

can't pay for needed upgrades

[ o muness _ Google Rating
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L 425-448-1600 < concierge@jccmove.com @ jccconcierge.com
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HELPING HOMEOWNERS TRANSITION
WITH EASE, SPEED & PEACE OF MIND

SELLERS EXPECT MORE. WE HELP YOU DELIVER.
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Results Guaranteed Dedicated, Local Pr.uiavr.t Manager More Profit, Faster Sales
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Staging & Cleaning Included No Loans & Zero Upfront Cost

No Budget Caps

OTHER CONCIERGE PROGRAMS ONLY GO SO FAR.....
JCC CONCIERGE DELIVERS REAL RESULTS, BACKED BY GUARANTEES NO ONE ELSE OFFERS.

OMN-TIME GUARANTEE

ON-BUDGET GUARANTEE OWHNER PROFIT GUARANTEE

WE'VE GENERATED OVER $7.8 MILLION IN EXTRA PROFIT FOR HOMEOWNERS!

DO YOU HAVE AN UPCOMING LISTING
THAT NEEDS WORK?

SCAN or CALL to get started

( 425-448-1600

AND LEARN HOW INTEGRATING JCC CONCIERGE INTO YOUR MARKETING CAN HELP YOU WIN MORE LISTINGS!

JCC CONCIERGE I5 A LICENSED, BONDED & INSURED GENERAL CONTRACTOR
JCC wteriment Grdup WE DRA JOC Conclerga Contractor # JOTINIE 9006



SPONSOR SPOTLIGHT

NW ROOTS

CONSTRUCTION

In an industry where timelines,
budgets, and expectations
constantly collide, NW Roots
Construction has carved out a
reputation for doing something
refreshingly simple: delivering
on their promises and doing

it well. At the helm is owner
Bobby Graham, a builder
whose approach blends high-
level project execution with a
deeply personal commitment
to every client he serves.
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Bobby’s path into construction
was driven by more than just an
interest in building. It started with
a genuine passion for creating
and a deep appreciation for the
role a home plays in people’s
lives. “A home is more than just a
structure,” he shares. “It’s where
families gather, where milestones
happen, and where memories

are made.” That perspective has
become the foundation of his
business, shaping not only the
projects his team takes on, but the
experience they create for every
client along the way.

Today, NW Roots Construction
specializes in luxury custom
homes, large-scale residential
developments, and high-end
remodels. With a growing team of
approximately 12 professionals,
the company has expanded

its reach while staying true

to its roots: hands-on service,
strong communication, and an
unwavering commitment to
quality. Bobby has been intentional
about that growth, ensuring that

as the company scales, the client
experience only improves.

What sets NW Roots Construction
apart is its ability to combine
the craftsmanship of a boutique
builder with the structure and
efficiency of a larger operation.
Behind every project is a system
designed to keep things running
smoothly, from pre-construction
planning and budgeting to
scheduling, construction, and
final delivery. Clients benefit
from clear timelines, proactive
updates, and a team that is
consistently one step ahead.

But beyond the systems and
structure, it is the human element
that truly defines the company.
Bobby operates with a values-
driven mindset rooted in Family
first, Service before self, Integrity
in everything, and Excellence in
all we do. The golden rule is not
just something he talks about,

it is something his team lives

by daily. In an industry where
miscommunication can derail
projects and strain relationships,
NW Roots Construction has built
its reputation on responsiveness
and trust. Calls are returned
quickly, issues are addressed
early, and clients are kept
informed every step of the way.

For real estate agents, Bobby
emphasizes the importance of
collaboration early in the process.
Whether working with buyers
considering a piece of land, a
teardown opportunity, or a home
with remodel potential, bringing
a builder into the conversation
can unlock significant value.
Many properties have hidden
opportunities that may not be
obvious at first glance, and

early insight into feasibility,
costs, and design potential

can make all the difference.

“A lot of properties look great
on paper, but there are always
underlying factors to consider,”
Bobby explains. “Things like
grading, utilities, setbacks, or
permitting can dramatically
impact a project. When we’re
involved early, we can help
clients understand what’s
actually possible before they
make a decision.”

This perspective often shifts how
buyers and investors approach
opportunities. What might
initially seem like a challenging
or undesirable property can
become the perfect project with
the right plan in place. Bobby
and his team are known for
helping clients see beyond the
current condition and focus on
what a property can become.

That ability to think strategically
is evident in some of NW Roots
Construction’s most notable

.« Building

"% Vision into
‘Reality,
One Detail

at a Time

“A homew

than just a re.
It’s where® =13
gather, whe
milestones happen
and where memories
are made.”




projects. Developments like The
Suncadia Social showcase the
company’s strength in managing
large-scale, vision-driven
communities. With a mix of
thoughtfully designed homes and
an emphasis on connectivity and
livability, projects like this require
a high level of coordination
between design teams, engineers,
and construction crews.

On the other end of the spectrum
are detail-driven custom homes
like The Grand Retreat, where
precision and craftsmanship
take center stage. These builds
demand an elevated level of
execution, where every finish,
material, and detail must align
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perfectly with the client’s vision.
Whether managing a multi-phase
development or a one-of-a-kind
custom home, Bobby’s team
approaches each project with the
same level of focus and care.

While the projects themselves
are impressive, Bobby is quick to
point out that the most rewarding
part of his work is not the scale
or complexity. It is the moment a
client walks into their completed
home for the first time. “Seeing
their reaction, knowing we
helped bring their vision to life,
that’s what makes this work
meaningful,” he says. “We’re

not just building houses. We’re
creating spaces where people will
live their lives.”

Outside of construction, Bobby

is deeply invested in the
community he serves. He has
held leadership roles, including
serving as President of the Central

Roots Ca

Washington Home Builders
Association, and continues to stay
involved through organizations
like Rotary and the KVH
Foundation. His commitment to
community reflects a broader
belief that builders play an
important role in shaping not just
homes, but the environments and
relationships around them.
Looking ahead, Bobby’s goals

are centered around continued
growth with intention.

Professionally, he is focused on
refining the client experience,
strengthening systems, and
partnering on projects where
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there is alignment in vision and
trust. Personally, he is equally
committed to being present for
his family and creating a life
that balances the demands of
business with the moments that
matter most.

At its core, Bobby’s work is about
more than construction. It is
about trust, relationships, and
delivering something that stands
the test of time. Through NW
Roots Construction, he has built

a company that reflects those
values in every project, creating
not just homes, but lasting impact
for the people who live in them. ®
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VIRTUAL ASSISTANTS A~
WORK. NG & LVERAGE

-,

WHEN DONE RIGHT. o

You don’t need a bigger team. You need a better system.

You're producing at a high level,
but everything still depends on you.

Y T You've tried hiring. a S
”‘}‘”ﬂ'”’j}'m : Maybe even a VA.
l‘*‘ e It didn't work. gl

The capture and design of fine art portraiture for your home. More chaos.

www.jphairowphotography.com No leverage.
I've been there.

Mow everything runs through systems,
supported by the right people.

ABOUT
Mﬂ"l“ﬁ nn“E BE'I'I'EH White Glove Hiring is led by
ecoNmovers We source high-level VAs with 3 to 10 'ﬂid?jm Cﬂthﬁﬁa a SIE%WE‘Z‘SFEE top
years of real estate experience and producer wno scaled a £U+ person
SMHHTEH M[WES STHESS FHEE HES“IJS '“.;i'ﬂ strong critical thinking, so you're not team before rebuilding a lean,
4 babysitting. system-driven business.

G 8000+ REVIEWS %K A k%

Then we help you integrate them with
structure, systems, and hands-on support
from a proven operator.

Today, he sells $40 to $50M annually
with just 3 VAs, working about 35
hours a week, focused on helping
agents gain time and peace of mind
through people and systems.

You're not just hiring a VA.
You're gaining a partner to dial in
your business.

No long-term contracts.

GONTAGT US NOW: Listings = Offers = Showings
SCANTO BOOK A CALL Seller updates « CRM = Follow-up

206-971-6895 R P
R T ‘ ey Xl or visit: whiteglovehiring.com Marketing * Social » Database
ecomovers.com ' : Scheduling * Inbox * Personal tasks

People. Systems. Freedom.
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RISING STAR

PHOTOS BY JACKIE
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HEMMING

Today, Katie is one of the
standout rising stars at Every
Door Real Estate, building
momentum in the Seattle
market with a business
rooted in hustle, authenticity,
and a genuine love of
people. But her path into the
industry was anything but
straightforward.

Like many great agents, Katie
wore a lot of hats before

she ever sold a home. She
spent years working in the
startup world, primarily

in operations, helping
transform other people’s
ideas into functioning
businesses. She describes
herself as someone who was
especially good at taking
another person’s vision and
building the systems needed
to bring it to life.

“I used to always say I was
such a good number two,”

Katie says. “I loved helping
other people shine.”

That role suited her well.
She built a career on being
dependable, resourceful,
and deeply capable behind
the scenes. But life had
other plans.

After being laid off just
before the pandemic, Katie
found herself navigating
the uncertainty so many
others faced in early

2020. She eventually
found a role she loved as

a director of operations

at a nonprofit. Then
everything changed again.

Katie was diagnosed
with a serious and life-
threatening cancer.

people’s dreams and helping
them succeed. But she had
never taken the same leap
for herself.

So she decided it was time.
She got her license and
jumped into real estate with
everything she had. The
results have been remarkable.

Suddenly, work took a back
seat to survival. For nearly

a year, her focus shifted
entirely to treatment and
healing. It was a season filled
with fear, uncertainty, and
perspective. During that
time, the organization she
worked for did something
extraordinary. They held her
position as long as they could
so she could maintain her
health insurance while she
fought through treatment.

In her first full year in

the business, Katie nearly
reached $30 million in
sales volume. For an

agent just starting out,

it is an extraordinary
accomplishment. But ask
Katie about her success, and
she will quickly downplay
the numbers. Her answer is
simple. She works hard.

When she was finally ready
to return to work, however,
the company had reached a
difficult reality. They could no
longer keep the position open.

From the very beginning,
Katie knew she needed to
scale quickly. As the primary
breadwinner in her family,
this career was not a casual
experiment. It had to work.
That urgency influenced

her decision to join Every

In a moment, Katie found
herself once again without a
job and trying to figure out
what came next.

Friends had suggested real
estate to her for years, but she
had always resisted the idea.
Like many people, she had a
mental image of agents who
made real estate their entire
identity and approached
every relationship as a
potential transaction.

But everything changed after
one conversation with her
husband. While discussing
the possibility of entering
real estate, he told her he
believed in her and asked
her a simple but powerful
question. Why was she
afraid to bet on herself? That
question hit hard. Coming
out of cancer treatment,
with a new understanding
of how fragile life can be,
Katie realized something
important. She had spent
years believing in other

Door Real Estate. Coming
from the startup world, she
immediately recognized the
company’s culture of growth,
collaboration, and forward-
thinking leadership.

Katie understood the
brokerage model in a way
that many new agents might
not. To her, joining Every
Door felt similar to bringing
investors into a startup. Yes,
they receive a share of the
business, but in exchange,
they provide tools, systems,
and support that allow the
business to grow far faster
than it could on its own. That
partnership has paid off.
Katie credits the leadership
team at Every Door for
helping her build momentum
quickly. From providing
access to leads to encouraging
her to bring on additional
support like transaction
coordination and showing
assistants, the brokerage has
consistently anticipated what
she needs to keep growing.
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Just as importantly, she says
the culture has made a huge
difference. At Every Door,
collaboration is not just
encouraged, it is expected.
Agents support each other,
share strategies, and

celebrate each other’s success.

Katie quickly found herself
both receiving mentorship
and offering it. Even as a
newer agent, colleagues often
reach out to her for advice,
especially on prospecting

and dialing. Katie has built

a reputation for being
unafraid to pick up the phone
and start conversations.

She is also refreshingly
honest about the process.
When newer agents ask how
she approaches prospecting,
she encourages them to
simply be themselves. Real
estate, she believes, works
best when agents show up
authentically instead of
trying to fit a stereotype.
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Katie often jokes with
clients about her approach
to professionalism. She
might not be the agent

who arrives in a luxury car
wearing a perfectly tailored
blazer. More often, she is
the relatable professional
with a mom bun and a
hoodie who happens to be
extremely good at her job.
That authenticity resonates.
Clients feel comfortable
with her quickly, and that
trust often leads to lasting
relationships. Still, Katie is
the first to say she is far from
finished learning.

Much of her early business
has been buyer-focused,
which she loves. Buyers
bring excitement and
optimism to the process.

But she is intentionally
challenging herself to grow
in other areas as well,
particularly when it comes to
listing homes.

Working with sellers can be : Lt ;)
more emotionally complex, , ! .
and Katie admits it has
intimidated her in the past.
But she is determined to
expand her skill set and lean
into the areas that push her
outside her comfort zone. For
Katie, growth means facing
what scares you.

Outside of real estate, her
life revolves around family,
creativity, and connection.
She loves spending time
with her husband and their
kiddo, even though her busy
schedule sometimes means
taking work calls from the
car between activities. She
also has a creative side that
predates her real estate
career. Before entering the
startup world, Katie was

a full-time musician. She
met her husband through
music, and the passion
never disappeared. Today,
she is back in the studio
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recording a new album,
something she describes as

both creatively fulfilling and
deeply grounding. When she
is making music, she says,
she is fully present.

That balance between
ambition and authenticity

is what makes Katie
Hemming so compelling. She
understands what it means
to rebuild, to take risks, and
to believe in yourself when
the future feels uncertain.
Real estate, for her, is more
than a profession.

It is proof that sometimes the
most important decision you
can make is simply choosing

to bet on yourself. ®
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YOUR FINANCIAL STRATEGY SHOULDN'T EITHER.

| develop strategies around commission income, self-employment tax exposure, and the way
you actually want to experience your life. That way uncertainty never turns into stress.
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STARTA CPFA™, Wealth Strategjist

CONVERSATION kylerwithpcrg.com

Securities and investment advisory services are offered through Osaic Wealth, Inc., member FINRA/SIPC.
Osaic Wealth is separately owned and other entities and/or marketing names, products or services
referenced here are independent of Osaic Wealth. Osaic Wealth does not offer tax or legal advice.

KITCHEN & BATH | REMODELS | OUTDOOR LIVING

@ goosehead THE LINDBERG AGENCY

% Q% s Protect what matters g;fi'rs
GENERAL CONTRACTOR e T e e e

Fix & Flips.

SCHEDULE YOUR CONSULTATION [] (425) 244-4307 coverage. = ﬁéo

Business.

EXCEPTIONAL OUTDOOR SPACES
DESIGNED FOR LIVING, BUILT TO SELL

The Goosehead Insurance difference:

Candid Advice Unrivaled Choice Concierge Service

We offer We find and We work for you and
straightforward, compare coverage are your go-to-source
unbiased advice. and cost with over for customized
150+ insurance coverage.
companies.

Chase Pruitt
(425) 533-9905 | Chase.pruitt@goosehead.com
goosehead.com/chase-pruitt
J. HANBY LLC, EASTSIDE GENERAL CONTRACTOR
QUALITY & INTEGRITY, DELIVERED ON TIME . H
Bellevue, WA 98005 GETYOURQUOTE
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Your Flooring Partner

Improve your
listings with
new floors!

All types of flooring,
many installed within days

Custom solutions for every
room & budget

0% financing for 1 year

Licensed, insured

general contractors ""‘ E‘l PERFE(T

CHRIS AND ANDREA HANSEN, OWNERS
FLOOR COVERINGS INTERNATIONAL
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COVER STORY

l.aura

Building People,
Systems, and a
Lasting Legacy
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Where It All Began

For many in real estate, the journey
begins with a spark of interest or a
long-held ambition. For Laura Lynn,

the thriving business and respected
team she leads today began not with a
grand plan, but from humble roots, born
entirely out of necessity.

Today, she leads over 20 exceptional
agents as the driving force behind the
Northwest Real Estate Team, alongside
a highly skilled operations manager, all
supported by the innovation, resources,
and expansive ecosystem of Compass.
Her path into the industry was anything
but conventional.

In the midst of the 2007 to 2008 housing
crisis, Laura found herself holding
multiple investment properties that no
longer aligned with the projections she
once believed in. Like so many during
that time, she had to pivot quickly.

“Iinitially got licensed simply to

help offset some of the losses we

were experiencing in our investment
portfolio,” Laura recalls. “At the time, I
truly had no bigger vision beyond that.”
What began as a practical decision soon

became something far more meaningful.

As she worked through her own
challenges, friends, neighbors, and
others facing similar hardships turned
to her for guidance. Laura quickly
developed expertise in short sales, bank-
owned properties, and loss mitigation,
building a reputation as someone who
could navigate even the most complex
transactions with clarity and care. What
began as survival evolved into purpose.

Forged Through Adversity

Laura’s foundation in real estate
investing began in the early 2000s
alongside her long-time business
partner, David Spalding. As the

market shifted and uncertainty grew,
adaptability became not just important,
but essential.

Entering the industry during one of the
most challenging markets in history
permanently shaped her approach.

“Starting in that kind of market teaches
you things quickly,” she says. “You
learn resilience, discipline, and the
importance of building strong systems
because there is no other option.”

That lesson deepened in 2010 when
David, a 23-year veteran and Black
Hawk pilot, was unexpectedly deployed

to the Middle East with little notice.
Overnight, Laura found herself solely
responsible for the brokerage and
business they had begun building
together. It was one of the most pivotal
seasons of her career.

Out of necessity, Laura built the
framework that would define her
future success, implementing stronger
systems, developing creative grassroots
marketing strategies, and refining a
boutique-style client experience rooted
in intentional touchpoints.

Most importantly, she solidified a
mindset that continues to guide her
today. “That season taught me that
while market conditions will always
change, your mindset is what ultimately
determines your outcome.”

When David returned, the business grew
rapidly, fueled by the foundation Laura
had built and their shared commitment
to excellence and mentorship. Together,
they are building more than a business.
They are building a legacy.

A Business Designed Around Life
Real estate was never meant to be a
lifelong career, but it quickly became
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We built our bfféiness through
relationships, referrals, and taking

care of people
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one that aligned naturally with Laura’s
strengths and values. “I loved it almost
immediately,” she says. “It felt very
natural to me from the beginning.”

As a mother, Laura was equally
intentional about building a business
that allowed her to remain present
for her family while still pursuing
professional excellence.

“It was always important to me to build
something meaningful professionally
while still being present for the moments
that mattered most with my family.”

That philosophy continues to shape how
she leads today, creating a business that
supports both success and balance.

The Organic Evolution of a Team
Laura never set out to build a large team.
Growth came naturally, fueled by strong
relationships, consistent results, and a
reputation for exceptional service. “Our
team grew very organically over time,”
Laura explains. “We built our business
through relationships, referrals, and
taking exceptional care of people.”

As demand increased, so did the

need for support. What began as
administrative help gradually evolved
into a fully structured team. By 2015, the
vision became more intentional.

Today, Laura leads the Northwest Real
Estate Team, supported by a robust
infrastructure of marketing, analytics,
training, systems, and collaboration
through Compass. Yet her focus has never
been on growth for the sake of growth.

“I'm not focused on volume for the
sake of volume,” she says. “I care far
more about building the right team
with the right people.” For Laura, that
means prioritizing professionalism,
integrity, mindset, and client
experience above all else.

A People First Culture

Ask Laura what she values most
about her business, and the answer is
immediate. “It’s the people.”

She speaks with pride about her team,
professionals she describes as ethical,

driven, and deeply committed to serving
clients at the highest level.

As her own children grew more
independent, Laura found herself
naturally stepping into a mentorship role,
channeling her energy into helping others
grow. “There is nothing more rewarding
than watching someone build a life for
themselves and their family,” she says.

Her leadership style is rooted in
mentorship, accountability, mindset
development, and consistently elevated
service standards.

Because for Laura, success is not defined
by transactions, it is defined by impact.

Building Sustainable Success

In an industry often driven by online
leads and short-term wins, Laura’s
business model stands apart. Her
success has been built almost entirely
through relationships, referrals, and
reputation. “The goal has always been
to teach agents how to build a real and
sustainable business,” she explains.
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Her team is trained not only in
residential sales but also in wealth-
building strategies, including investing,
flipping, wholesaling, and long-term
portfolio development.

“It is important to me that our agents
understand all the different ways
wealth can be created in this industry.”
That knowledge creates resilience and
opportunity in any market.

Looking Ahead
As Laura looks to the future, her vision
remains clear: thoughtful growth,
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I want to see the people
around me truly

personally, professionally,
& financially”

intentional leadership, and preserving
the culture that defines her team.

She plans to expand strategically while
continuing to invest deeply in the people
who make it all possible.

More than anything, her passion lies in
helping others succeed. “I want to see the
people around me truly thrive, personally,
professionally, and financially.”

Having built her business through one of
the most challenging markets in modern
history, Laura understands what it takes
to endure and to rise stronger. “If you
can build through adversity,” she says,
“you realize you are capable of far more
than you ever imagined.”

And for Laura Lynn, that belief
continues to shape every decision, every
relationship, and every step forward in
the legacy she and David are building.

How does a temporary
buydown work?

A temporary 2 year buydown reduces the interest rate
on a home loan for the first two years in exchange for a
cash deposit, paid by the seller, buyer or lender.

Temporary buydowns can be added to many standard loan programs such as Conventional,
FHA, USDA and VA loans.

Here’s an example of how a 2-1 buydown works:

Year 1 Year 2 jonno
and going forward
Payment is 2% less Payment is 1% less Payment is
than the note rate than the note rate the note rate

Buydown program illustration is for educational purposes only. Please contact a Guild Loan Officer with any program guestions.

Let’s talk details!

Casey Oiness
Branch Manager
MNMLS ID# 265169
150 120th Ave NE
Suite 300

Bellevue, WA 98005

0: 425.250.3170 | M: 206.817.8979
caseyo@guildmortgage.net GUIId
Apply Online mortgage

WWW. Ca5ay0iness.com OWN WHAT MATTERS
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Seattle's Finest CARPET CLEANING

PureTreat is our nontoxic carpet spot cleaner —
it's fruit & plant based, safe around kids & pets

and actually works! People love how it removes *FBEE BpJT'TI-E
their carpet stains when nothing else will. So, OF P"BETHEAT

schedule your carpet, tile/grout, upholstery, air

duct or area rug cleaning today and see how
well your new, FREE bottle of PureTreat works k w
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Its magic on the next carpet spot!

*With any service. Call for details. Not to
be combined with any other special.

# - -
J Call 206.590.8131 or E' ! ‘LlhE

PUr eclean visit carpetcleanerseattle.com for more mﬁ"ﬂ":ﬁ

CARPET CLEANING information about our cleaning services.  [m]
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Ed“'ﬂ]’d,lon es > edwardjones.com | Member SIPC

Are you invested properly?
Get a second opinion.

Tyson R Clawson, CFP*

Financial Advisor

60 - June 2026

How agents partner with TJH

Clear paths to earn, deliver more value to clients, and reduce risk. Thomas James
Homes offers multiple ways to partner, each designed to simplify the process and
create more predictable cutcomes for everyone involved.

@ Acquire & Partner

Bring us aon underutilized or tear-down property and partner with TJH through the acquisition to
earn up to 4% of the purchase price at close of escrow. Our disciplined approoch to lond, design,

and construction creates a clear, efficient path forward from day one

@ Sell a New TJH Home

Represent a client purchasing one of our new homes and earn a commission at close of

escrow-supported by a single contract, a defined timeline, and o predictable, end-to-end process

@ Refer & Build

Refer o client who enters into o TJH Build services contract ond earn a $50,000 referral fee.
Clients benefit from guaronteed pricing, o defined schedule, ond one accountable partner

from start to finish-reducing risk and uncertainty.

THOMAS JAMES HOMES

GUARANTEED PRICING. GUARANTEED TIMELINES.
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9151 Currency St.
Irving, TX 75063

BANKER RATES

BAw %f-l%lsks ADRIAN WEBS

Tired of hearing, "I love your /lender, but their rates are too aAll ™

high"? Frustrated by unanswered calls and weekend MILESTONE

unavailability? Experience flexible products, streamlined O R T A e Tt

processes, and 24/7 service with Adrian Webb, a 20+ year e
/ UWM

mortgage expert. Committed to service and expertise, Adrian

Webb Mortgage Advisors delivers competitive solutions for /
| TOP 1%
| CERTIFIED PARTHER ]
\_ 2024

your clients. We stand confidently behind our terms,
experience, and reputation, surpassing any lender in the
field.

Traditional gﬁhléel’ys_/]afi’/'ah Webb Mortgage Advicore

Limited Hours - Closed on H
Available 24/7, every da
Weekends @ / yasy

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service @ Exceptional customer service

PR®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.
ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com

A I A

We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLCis licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER

OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656). @
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656 —

Visit www.nml; ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information andy/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411



