








Beyond Painting and Flooring.
REFRESH THE SPACES THAT SELL HOMES.

A modern refresh, without a full gut job.

What we refresh:
. Kitchens Got a dated listing?
Let's transform it fast.
. Bathrooms
Scan to Book a FREE
- Whole-home Home Refresh Consult.

cosmetic updates

MANAGED START-TO-FINISH | PAY-AT-CLOSE OPTIONS

VAN

FR/

RENOVISION

REFRESH | LIST | SELL ;
hh'
“RenoVision makes my listings show like model Dan NelSOll

homes. My sellers love the process.” & # # * * Founder/Owner | RenoVision
—Robin Eekhof, LuxeKey Real Estate

N 941.702.1220

SARASOTA & MANATEE'S PRE-LISTING REFRESH PARTNER
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LET'S BUILD YOUR DREAM POOL!

Since 2001, Tampa Bay Pools has been Florida’s Preferred
Fool Builder.

We're very excited to bring our oward-winning custom pool

: designs to beautiful Sarasotal
Owner Michael Blur

(941) 417-9366 ‘ Our team is ready to create the perfect pool for you!
5StarlnspectionService@gmail.com

5StarlnspectionServices.com @Vhﬂlh:‘l‘nmpam m € Call Us: +813 a3

INSPECTING EVERY HOME AS IF IT WERE OUR OWN
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EQUAL HOUSING
LENDER

CMGromE loans ™

Q&A with Jason Schneider, .
Market Leader at CMG Home Loans L

Your partner in navigating today’s mortgage market
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Q: Jason, what sets you apart in the mortgage industry?

A: With over seven years in the business and closings across multiple
states, | bring a wide range of lending knowledge to the table.
Whether I'm working with a first-time buyer or a seasoned investor,
my focus is always on finding the right solution that aligns with
their financial goals.

Q: Real estate agents are busy—what can they expect when
working with you?

A: Clear communication and proactive updates. | make sure
every client fully understands the process, from start to finish.
That means no surprises, just well-managed expectations and
smooth transactions.

Q: What types of clients do you work with most?

A: Everyone—from families purchasing their very first home
to investors building their portfolios. I've worked with a
variety of loan programs, so | can tailor solutions no matter
the situation.

Q: How does your personal background shape the way
you work?

A: Having spent most of my life in New York and now
splitting time in Florida, | understand the needs of clients in
diverse markets. Outside of work, I've been married for over
25 years, have kids from teens to adults, and stay active in
my community. | believe the discipline | put into staying
mentally and physically strong also translates into how |
serve my clients and partners.

Q: Why should agents connect with you?

A: Because | make their clients’ success my top priority.
Agents can trust me to keep deals moving forward and
clients informed every step of the way. That partnership
makes all the difference.

Jason Schneider
Loan Officer, NMLS ID# 1849287

(347) 277-5422 | jschneider@cmghomeloans.com
4350 W Cypress St, Ste 630, Tampa, FL 33607 | Branch NMLS# 1788480



FEATURED AGENT

ALVEN

Fine Properties

STORY BY DAN CLARK
PHOTOS BY MINDY & CORY POFF,
POFF MEDIA GROUP

Alven has been with Fine Properties in
Sarasota for a little over a year and is
now heading into his fifth year in real
estate. Previously, he and his wife owned
nail salons, and earlier in his career,

he worked as an insurance agent. He’s
always been in sales, but the thread that
runs through his story isn’t “selling.”

It’s relationships. “I love meeting

people and helping them,” he shares.
“Everybody’s situation is different.”

Alven doesn’t frame real estate as a
shortcut to money. If anything, he warns
people away from that mindset. “A lot
of people ask me, ‘Oh, you make all this
money,” he explains. “And I'm like,
honestly, I never thought of getting into
real estate to make money.” He’s direct
about his perspective and tells people
not to expect quick income, especially in
the early years. What matters to him is
commitment, follow-through, and being
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For me, what
I tell you and

is what |
carry to the end.
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transparent with clients. “For me, what
I tell you and what I guarantee you is
what I carry to the end,” he stresses.

He’s had transactions where he covered

unexpected costs to keep a deal together.

To show clients the level of service he
stands behind, he’ll tell them upfront
that he’s lost money on a transaction
because he chose to step in and keep
things moving. That same mindset
shows up in how he communicates. “I'm
very transparent,” he says. “Everything
Ido, I always disclose.” He explains

the process step by step, and if a client
doesn’t understand something, he
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slows down, breaks it apart, and stays
with them until it makes sense.

The people Alven serves shape much
of his approach. He speaks English and
Vietnamese, and many of his clients
are Vietnamese buyers and sellers,
including first-generation families who
didn’t grow up with a clear picture

of how real estate works in the U.S.

For those clients, Alven translates,
educates, reassures, and continually
communicates with lenders,
inspectors, and appraisers. That level
of care takes time and intention.

Alven sells all over Florida, driving from
Sarasota to places like Ocala because
clients reached out and couldn’t find
someone who spoke their language
and understood their needs. He studies
the area, learns the neighborhoods,
and shows up. When clients realize

he drove hours to sit down and walk
them through the process, the effort
resonates. That effort builds trust,

and that trust leads to referrals.

Alven’s closing gifts reflect the same
thoughtfulness he brings to his work.
He pays attention to culture, faith, and
personality. If a client is Vietnamese

and Buddhist, he might bring a large
bag of rice as a symbol of warmth
and blessings. For others, the gift is
different, tailored to who they are
and what they value. The point isn’t
the item; it’s that it’s personal.

His service doesn’t stop at the closing
table. Clients still call him months and
even years later for help with a problem,
a repair, or a recommendation. He’s

the kind of agent who remembers

the house and stays connected.

When Alven chose Fine Properties,

the reason was simple—support. A
boutique office can sound small from
the outside, but he’s found more help
there than anywhere else he’s been. He
mentions colleagues by name, along
with an attorney next door and a nearby
title company. “Any questions or any
complication, you come to them,” he
says. “They’ll help you all that they can.”

If he had to start over, Alven would find
a strong mentor and shadow that person
daily. He’s shared that advice with others
considering the business, emphasizing
that the first couple of years are tough
and that you have to genuinely enjoy
helping people if you want to last.

Away from work, Alven is a husband
and a dad. He and his wife have

a 10-year-old daughter, Sophia,
whom he describes, with a laugh,

as “very sassy.” They love to travel,
especially overseas, visiting both his
hometown and his wife’s hometown.

Alven moved to the U.S. from Vietnam
as a child in 1988, and he credits that
timing for helping him assimilate and
learn English quickly. He lived in the
Midwest for decades before moving
to Florida about seven years ago in
search of warmer weather and a
better fit for family life and school.

Alven Nguyen is service-first,
relationship-driven, and committed
to seeing things through. He answers
the phone, explains the details, and
shows up. And for clients who need
clarity, patience, and someone who
truly has their back, that steady
presence makes all the difference. ®
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CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET.

Bookmark our website and follow us on
social media to stay close to everything
Real Producers. From exclusive content
and trusted preferred partners to

event recaps, photo galleries, and

expertise and leave a lasting impression.

Email joni@realproducersmag.
com to explore options and pricing.

Know agents who are raising

Know a standout local business
that goes above and beyond for
real estate professionals? Help

us grow our trusted network by

Searching for a Client-Focused Closing Team?
You Found Us.

more—it’s all waiting for you. Scan
the QR code on this page (or visit

sarasotarealproducers.com) and
follow along for the latest updates.

the bar or making a meaningful
impact in the community? We’d
love to celebrate them. Submit your
nominations on our website.

recommending them on our website.

LESACY ”H'p i.u.
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We’re always looking
for ways to better
serve this incredible
real estate community
and create opportunities to collaborate,
elevate, and inspire. Have ideas or
feedback? Reach out anytime at
joni@realproducersmag.com.

Take your Real Producers feature
a step further with a custom 4- or
8-page printout. These high-quality,

Our preferred partners help make
this magazine possible through
advertising, event participation, and
branded pieces are perfect for open ongoing support of our community.
houses, listing appointments, and Because of them, this publication is
direct mail—helping you highlight your free to agents. Please support these
trusted businesses whenever you can.

JaﬁéqumomEsﬁ .
jeff@legacyfortitie.g orY

sToneE

Paul Sellers, Partner
A443-223-2778

to?2 free months of storage for you or your clients. Perfect for
4 short-term holding between closings or long-term protection
for valuables. Full-service, white-glove care from start to finish.

WHY REALTORS® TRUST SUNSHINE MOVERS:
+ Full-service local & long-distance movers

+ Climate-controlled, fully secured warehouse

+ 15 branded moving trucks

+ 1,200+ Google Reviews with a 5.0 rating

Crystal Hobbs, Business Development

:UNEHINE ' 971-901-6788

MOVERS ™~

w TogeIhes warrs MAKING HOVES
AGAINST BREAST CANCER

Claudia Keller, Business Development
929-448-8048

Give your clients a seamless experience
from the home they're leaving to the E

home they're moving into.

941 447.1719
[=]

PERATED | LOCALLY OWNED & OPERATED | 1755 W UNIVERSITY PKWY, SARASOTA FL 3

1549 Ringling Boulevard, Suite 510
Sarasotaq, FL 34236
www.legacyfortitle.com
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or Legacy Settlement Services Vice President

of Sales Paul Sellers, the closing isn’t the finish

line. It’s the moment that lasts. In an industry
often defined by paperwork and process, Legacy
has built its reputation by turning transactions into
experiences and clients into lasting relationships.

Before stepping into the title world, Paul Sellers spent
a decade behind the bar. The work was fast-paced
and rewarding, but over time, he realized something
was missing. “I had money but no quality of life,”

he shares. That realization led him to pursue an
industry he knew little about, one that ultimately
reshaped both his career and his life. “The most
important aspect of this field is flexibility,” he
explains. “I can be there for my family. I can live

my life.” That shift now allows him to stay active
and present, whether on the softball field or on the
water, and carries into how he shows up for others.

Jeffrey
Yablon,
Attorney

Paul Sellers,
VP of Sales

PARTNER SPOTLIGHT

LEGACY SETTLEMENT SERVICES

STORY BY MADDIE PODISH ¢ PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP

When Paul moved from Baltimore to Florida,
everything reset. In an industry where he had been
well-known, he suddenly found himself starting
from scratch. “I started from zero,” he notes. “It

was very humbling.” But instead of changing his
approach, Paul leaned into what had always worked
for him. “I just kept showing up,” he explains.
Whether attending open houses or charity events

or supporting agents in their day-to-day business,
Paul made being present and bringing value his
priority. That consistency has become the foundation
of how he builds relationships and how he and

his team operate at Legacy Settlement Services.

While many settlement companies operate
transactionally, Paul and his team operate
relationally. Their focus extends far beyond the
closing table and into the everyday realities of an
agent’s business. “The outside of the transaction
support is the most important part,” he states.
“Any title company can handle the paperwork.
What matters is everything else.”

That “everything else” shows up in
meaningful ways. From helping with open
houses to planning events, assisting
with setup, or stepping in when
extra help is needed, Paul and his
team focus on being a consistent
presence agents can rely on.

Legacy also helps agents stand
out. In neighborhoods where
multiple homes may be for sale,
Legacy creates experiences
that draw attention, from
bringing in an ice cream truck
to adding unexpected touches
that turn a standard open house

into an impactful event. “Our

job is to make the agent stand
out,” he comments. “We want
to highlight them and showcase
them as the best of the best.”

That same commitment arrives at the
closing table. For Paul, the final moment of
the transaction should feel like a celebration,
not just a signature. After experiencing an
anticlimactic closing for his own home purchase, he
aims to create something different for every client.

Sarasota & Manatee Real Producers - 25



Crystal
Hobbs,
Business
Development

THIS COMPANY
WOULD BE NOTHING
WITHOUT THE
PEOPLE BEHIND ME.
S | \/VANT THEM TO FEEL

L E S SEEN AND VALUED.

Today, Legacy Settlement Services is known for agents Paul remains unapologetically himself. “What you behind me,” he says. “I want them to feel seen

turning closings into experiences. From champagne regardless see is what you get,” he says about the consistency and valued.” Together, they have built something

walls lined with branded bottles to celebratory of whether that has built trust with both clients and colleagues. that goes far beyond a traditional settlement

moments that encourage clients to pause and enjoy they use _ M- company—a support system, a resource, and a team

what they have accomplished, every detail leaves a his services. i | Schmidt, While Paul may be the face many agents committed to showing up in meaningful ways.

lasting impression. “This is their Super Bowl moment,”  “I want everyone g - De%‘;fl':ﬁzn . recognize, he is quick to shift the focus back to

Paul stresses. “We want them to remember it.” to win,” he says. “I the team that makes it all possible. With more Paul measures success by the different relationships
want them to feel supported.” than 40 team members, Legacy Settlement he and his team build and the different

At the heart of it all is a genuine desire to serve. “I Services operates as a true collective effort built experiences they create. At Legacy Settlement

have a servant’s heart,” Paul shares. As a leader, Authenticity also plays a major role in how he shows on support, service, and follow-through. “This Services, different is exactly the point. #

one of his greatest passions is helping others grow, up. [Always in flip flops, even in Maryland winters.] company would be nothing without the people

whether mentoring team members or supporting Whether at a closing, an event, or on the softball field,
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BY THE
NUMBERS

HERE’S WHAT SARASOTA & MANATEE
TOP 500 REALTORS® SOLD IN 2025

$10,420,371,000

TOTAL SALES VOLUME

14,461

TOTAL TRANSACTIONS

$20,840,742

I AVERAGE SALES VOLUME PER AGENT

N30

(\v l\ AVERAGE TRANSACTIONS PER AGENT

28 - June 2026

‘_—"—_—' *1]_.

= —

EXPERTLY DESIGNED POOLS AND SPAS FOR ELEVATED LIVING
E : E * Tailored pool and spa designs built around your lifestyle
= "L ® Premium materials and energy-efficient systems

e Complete outdoor environments crafted with precision and care

ART' SAN E Scan the QR code to explore our gallery.

Call today to schedule your private consultation, or visit our website to view the latest projects.

@ (941) 212-6682 www.artisanpooldesign.com

LUXURY THAT LASTS LOCAL AND
THROUGH EVERY SEASON \

] 4:I{j 1 E"deiﬁ?igﬂ Qur exteriof systems ara built for sun, salt : NATI O NWI D E

air, and humidity, From stucco repairs and

I <& fani e NOTARY
impression stays sharp season after season S E RV I C E S

YOUR SIGNATURE,

OUR PRIORITY. TOP
TONYA EZELL PRODUCERS
FOUNDER, TRUST

EZ NOTARY SERVICES

(614) 352-4874

info@eznotaryservicesllc.com

20+ years in real estate
transactions. Flawless
signings. Proactive
updates at every
milestone. A direct line to
the owner. Because your
clients deserve more than
a signing service — and
so do you.

www.eznotaryservicesllc.com

REMOTE
AND MOBILE
NOTARY 24/7
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ere, we answer the most frequently

asked questions about our program,

and we are always open to discussing
anything regarding this community—this
publication is 100% designed to be your voice.

WHO RECEIVES THIS MAGAZINE?
A: The Top 500 real estate agents in
Sarasota and Manatee Counties.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: Anyone on the Top 500 list can nominate other
real estate agents, businesses, brokers, owners,
or themselves. Office leaders may also submit
nominations. We consider everyone in the Top
500 who comes to our attention because we don’t
know everyone’s story, and we rely on your help
to learn about them. While we can’t guarantee a
feature, we encourage you to meet with a team
member, support Real Producers, and attend

our private events to increase your chances.

*)*) WELCOME TO REAL PRODUCERS!

Q: WHAT IS THE COST TO FEATURE

A REALTOR®, AGENT, OR TEAM?

A: Features are completely free—we are not a pay-
to-play publication. We share real stories of top

performers based on achievements and nominations.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Preferred partners are the businesses on the
index at the front of the magazine who actively
support this community. They appear in every
issue, attend our quarterly events, and participate
in our online community. We do not randomly
select these businesses, nor do we work with
every company that approaches us. One or more
agents in this community have recommended
every preferred partner you see. In fact, we won’t
meet with a business that you or your peers have
not vetted and approved. Our goal is to create a
powerhouse network of REALTORS®, agents, and
trusted affiliates so we can grow stronger together.

Q: HOW CAN | RECOMMEND A

PREFERRED PARTNER?

A: If you’d like to recommend a local business
that works with top real estate agents, please
reach out to joni@realproducersmag.com.

Custom Homes

Renovations | Design-Build

At Modus, we partner with clients and their advisors to deliver homes that are

thoughtfully designed, carefully executed, and built to last.

Whether starting from the ground up or reimagining an existing property, our

approach combines design, craftsmanship, and performance.

RJ Diaz, CGC
Founder | MODUS

With over 25 years of experience in
high-end residential and commercial
construction, RJ brings a disciplined,
design-driven approach to every
project.

Known for thoughtful execution and
strong collaboration with architects
and clients, Modus Builders delivers
homes defined by quality, clarity, and
purpose.

How We Work With You
. Build Custom Homes
. Build on Your Lot
. Find + Build on the Right Property

From site selection through completion, we provide a

fully integrated design-build experience.

A trusted resource for homeowners and real estate professionals across Sarasota and the Gulf Coast.

ModusBldrs.com | RJ@ModusBldrs.com :

[=]



[| NDEN [: REEK " YOUR FULL-SERVICE DESTINATION FOR INSPIRED SPACES

TILE & STONE | MOSAICS | CABINETRY | COUNTERTOPS | FLOORING
Linden Creek creates spaces that | .

STAGING ‘ .
spark emotion, elevate perceived

value, and help buyers imagine life
r inside the home.

DAYS ON MARKET Part oh & stacing feam that
BB EN IC REE K ShheRidlls OTA ¥4 ariner wiih a staging team tha
L

E S . S
VS OVERA MARKET 67 helps you win more ||st[ngs—and
close them with confidence.

L o,

AVERAGE PRICE OF -1
STAGED HOUSE $1.13 MILLION E‘}lﬂ'

Elaine Sheffrey
Owner, Sarasota, FL
(941) 202-3176
elaine@linden-creek.com
linden-creek.com

Your Single
Source for All
. Inspection
" needs!

OPTION FOR
PAY AT CLOSE
AVAILABLE

 Radiantinspect.com AR SARASOTA SHOWROOM
FROPERTY INSPECTION ~ info@Radiantinspect.com -t i B 29 N. Pineapple Ave., Sarasota, FL 34236 | 941.340.0037
FLORIDA SCAN ME
' FLORIDADESIGNWORKS.COM
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

We Make Lending
a Shore Thing

AGENT ADVANTAGE PROGRAMS

Creative Financing That Wins Offers: Rate buydowns, DPA, and niche loan options to make your buyers

Fast, Local Decisions: No corporate red tape—we get deals cleared and closed fast.
Co-Branding & Marketing Tools: ListReports, Home 1Q, Mortgage Coach, and social content designed
REALTOR® Growth Focused: Strategy sessions, events, and support that move the needle for

24/7 Partner Access: Real conversations. Real support. Real closings.

TOP REALTORS®
Deserve TOP Lending Partners

The Clermont Team WE DON'T JUST CLOSE LOANS—WE HELP YOU CLOSE MORE DEALS. The Galli Team
Yvette Clermont, CMB Christopher Galli
NMLS #248437 Member FDIC. Equal Housing Lender. Novus Home A NMLS #13152
yvette@novushomemortgage.com Mortgage is a division of Ixonia Bank, NMLS #423605 cgalli@novushomemortgage.com
941-201-5847 941-529-1040
MyTeamClermont.com @ novushomemortgage.com/CGalli



