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Don’t be scared of Al “Al is here to help
us,” says REALTOR® Shirin Alipanah.
“Al is to enable us to do better and do
more.” Work smarter, not harder.

What about replacing humans? “Al is
not replacing real estate agents, but Al
will replace those who refuse to use AL”
cautions Shirin. She would know. She’s
spent her career at the intersection of
technology and business.

“I've been in tech my whole life,” she
shares. Before becoming one of San
Diego’s top-producing REALTORS®,
Shirin built her career leading teams
at Meta (formally known as Facebook)
and navigating the intersection of
technology and business as an Al and
digital transformation executive. That
background gives her a perspective
most agents simply don’t have. “AI has
been available a long time and is now
accessible for everyone.”

And Shirin is proof that embracing
technology pays off. Ranked in the top 10
percent in San Diego by the North San
Diego County Association of REALTORS®
through their 2025 R.E.A.L. Awards, she
has also been nationally recognized as

a Top Buyer Education REALTOR®, Top

Neighborhood Marketing REALTOR®,
and Top Producing REALTOR® in the
92127 zip code by LPT Realty. Most
recently, the San Diego Business Journal
named her a 2026 Woman of Influence
in Real Estate.

“Everyone goes for the data,” she points
out. But perhaps a better question
should be asked, “How do you use it?”

After all, not everyone is a data scientist.

At Premier Property Partners, her team
at LPT Realty, Shirin is helping agents
streamline their processes and leverage
technology the way she learned to in
Silicon Valley. She encourages other
agents to do the same. LPT Realty itself
has leaned heavily into this vision,
acquiring Al-powered platforms and

earning a #2 ranking on the Deloitte
Technology Fast 500, the highest any real
estate company has ever achieved.

“Ultimately, real estate is a relationship
business,” she says. “Unless someone
trusts you, they’re not going to do
business with you. That’s not going

to go away, no matter how advanced
technology becomes.”

AL in her world, isn’t the star of the
show. It’s the assistant behind the scenes,
handling repetitive tasks so agents can
focus on what truly matters: people.

“Think of it as your executive assistant,”
she explains. Sure, Al can automate and
organize, but the human element of
observation and intuition is still ours.

One of the biggest misconceptions Shirin
sees? That Al is a shortcut. It’s not.

“People think they can just ask AI to
write a property description and it will
be perfect,” she says. “That’s not how
it works.”

Instead, she emphasizes the importance
of prompt engineering, the ability to
guide AI with the right inputs.

“You have to feed it the right data,” she
explains. “MLS information, property
details, tax data, everything. If the input
is wrong, the output will be wrong.”

Al she notes, is only as good as the
information it’s given. And it still has
limitations. “It’s not 100 percent perfect,”
she adds. “That’s why you need the
human layer.”

For Shirin, success in real estate comes

down to two essential principles.

 First: mindset. “You have to have the
heart for this business,” she says.
“People think they can come in and
make a lot of money quickly, but
that hasn’t been the case. You need
care, passion, and the ability to guide
people through challenges.”

* Second: technology. “Al isn’t
something that just works for you
automatically,” she explains. “You
have to understand how to use it.”

When those two elements come
together, that’s where the magic
happens. “It allows agents to do things
faster, better, and in ways they haven’t
done before,” she says. “Not just for their
clients, but for their own business.”

Shirin isn’t just applying these principles
to her own business. She’s building a
team around them.

At Premier Property Partners, she’s
actively growing a group of agents
who get access to what most teams
can’t offer: a tech infrastructure built
by someone who actually comes
from the tech world. That means Al-
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powered tools for lead generation and
client communication, streamlined
systems for marketing and operations,
and hands-on training from a leader
who has implemented these solutions
at scale.

“I don’t just want agents on my team,”
she says. “I want to build agents up.
Give them the tools, the technology,
and the confidence to compete at the
highest level.”

For newer agents, that means
mentorship, structure, and a learning
curve that doesn’t have to be as steep.
For experienced agents, it means finally
having the tech support they’ve been
missing, without having to figure it all
out on their own.

“The agents who join us don’t just get a
team, they get a system,” she explains.
“They get the same tools and strategy
that earned me four national awards
and a top 10 percent ranking. I'm

not keeping that to myself. That’s the
whole point.”
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Beyond operations, Shirin sees Al
revolutionizing marketing in real estate
and her track record backs it up. Her
nationally recognized neighborhood
marketing approach uses data to tell the
story of a community, not just a listing.

“Generic marketing doesn’t work
anymore,” she says.

With access to thousands of data points,
from online behavior to social media
activity, agents now have the ability to
truly understand their audience.

“Who are we trying to reach? Where are
they? What are they looking for?” she
asks. “If we’re smart about that, we save
time, we save money, and we actually
connect with the right people.”

In a world where attention spans are
shrinking, often to just a few seconds,
that precision matters more than ever.

“Smart outreach and smart marketing,
that’s where Al really shines,” she adds.

r"“

You have

to have the
heart for this
business. You
need care,
passion, and the
ability to guide
people through

challenges.”

Despite her deep love for technology,
what drives Shirin most isn’t data. It’s
people. Her roots in San Diego County
run deep. She serves on the Escondido
YMCA Board and the Palomar College
Foundation, and she’s deeply invested
in the communities where she lives
and works.

“Ilove creating new things. Technology
excites me,” she says. “But I also love
people. Every interaction fills my cup.”
That balance of innovation paired with
connection defines her approach.

“When I see the faces of the people I help,
their smiles, and hear what they say,
that’s more satisfying than anything,”

she shares. There is no substitute for
genuinely connecting with others.

When clients come to her, they’re often
overwhelmed, uncertain, and searching
for clarity.

“One of my biggest roles is to give them
the right information and help them
understand what’s happening,” she says.
“To put them at ease.”

Whether they’re navigating a major life
transition or simply trying to make the
right financial decision, Shirin positions
herself as both advisor and advocate.
“If I see something that’s not in the right
direction, I guide them,” she says. “I help
them make the best decision.”

She’s equally passionate about supporting
other agents, especially those who feel
overwhelmed by the rapid pace of change.

“My goal is to help agents move
forward,” she says. “Whether they’re
new and need training and tools, or
experienced and just need support
with technology.”

For those unsure where to begin, her
message is simple: “Change is scary for
everyone, especially in real estate,” she
says. “But if you don’t adapt, you will be
replaced by those who do.”

And for anyone feeling stuck? “I'm here
to help.”
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COVER STORY

Lindsay

The Dunlap Team at
Compass Real Estate

“I was named the 2025 San Diego Real
Producers Female Leader of the year. I
didn’t expect it, but I'm so grateful for
the recognition. To have my peers vote
for me as a leader among us was really
special. I've won a lot of awards for
production, but this means so much to
me. I try to be a leader in my business,
in my office, and for my team. I work to
be aleader in the community. And I try
to show my daughters what it means to
be a female leader. I work hard to lead
with grace. Success is not measured

by stats alone. It’s about how much

you give back, and for me, I give back
through leading us all to be better,” said
Lindsay Dunlap, the founder of The
Dunlap Team at Compass Real Estate.

In a business defined by speed,
competition, and high stakes, Lindsay
Dunlap stands apart — not just for

her remarkable track record, but for
the way she leads with unmistakable
grace. Her success is not simply rooted
in market dominance, but in the trust
she cultivates with everyone around
her, the team she uplifts, and the
clients she guides with clarity and
care. Lindsay has built a reputation

as a steady, sophisticated force in real
estate. With her dedication to the craft
and her clients, Lindsay elevates every
aspect of the business, setting a tone of
professionalism and integrity that others
strive to follow.

Lindsay leads a powerhouse all-female
team that continues to raise the bar in

34 . June 2026

the business under her guidance and
competitive spirit. In 2025, her team
achieved an impressive $115 million in
residential real estate sales, but more
importantly, they also carved out the
time to give back to their clients and
community in so many tangible ways.

As a rare San Diego native and a current
Poway resident, Lindsay is deeply
ingrained in the community. She met
her husband, Ashley, in fifth grade. By
high school, the pair was inseparable.
Years later, Lindsay and Ashley feel
incredibly blessed to be raising their
daughters in the same community that
shaped them.

Following high school, Lindsay attended
California State University, San Marcos,
and earned a degree in psychology. She
then began her career in the mortgage

66

My success
was never
given to me.
It’s a direct
result of my
work ethic.”

industry, working as a loan processor
and originator. After four years on

that side of the business, Lindsay knew
that wasn’t the right fit for her. As she
considered her next steps, Lindsay was
recruited to a top-producing real estate
team in Mission Hills. She entered the
industry just before the real estate
crash of 2008. Despite the intensely
challenging years, the team thrived, and
Lindsay gained extensive experience
handling foreclosures and managing

a heavy workload, forging a strong
foundation for her career. She earned
her real estate license in 2009 and began
building a business of her own.

“After several years of working with
that team, I knew I was ready for more,”
Lindsay said. “I decided I wanted to
really stick with real estate and give it
my best. I saw what people were doing
in the Del Mar area, and I wanted to take
a chance on myself. I figured if someone
else could sell luxury coastal homes,
why not me?” She founded The Dunlap
Team in 2015 and got to work.

“My success was never given to me. It’s a
direct result of my work ethic,” she said.
“I've been a worker bee my whole life. I
worked three jobs in high school to help
support my family; my work ethic comes
from my parents, and that’s always been
part of my personality.”

She invested heavily in her marketing,
developing a brand to be proud of.
Lindsay has a strong online presence,
but the majority of her clients are

Leading

with Grace,

Sctting the
Standard

BY KATE SHELTON



here by being a leader
in the business.
I am kind to my fellow
agents. I'm supportive and

collaborative. I treat my clients
and colleagues like family.”

PTTTLLILALL

referral-based. “I've
been able to get here
by being a leader in the
business,” she detailed.
“I am kind to my fellow
agents. 'm supportive
and collaborative. I
treat my clients and
colleagues like family.”

In 2018, Lindsay was
tapped to be a founding
agent of Compass Real
Estate. “I decided to take
a chance on Compass,”
she said. “Compass

is everything I didn’t
know I needed. The
collaboration and support
are incredible. For the
first time in my career,
Ifelt like I had what I
needed to be successful
and have balance with
my family. It was the
best business decision

I could have made.”

The Dunlap Team has
now grown beyond
Lindsay’s wildest
dreams. The team is a
highly collaborative,

all-female group, built : Connect with Lindsay and learn more
on a shared commitment = about her team at thedunlapteam.com.

to excellence, client
service, and deep market
expertise. The team
includes standout associates, Shannon
Boudreau, Annette Schultz, and Jen
Reynolds. Casey Roberts serves the group
as their Operations Manager, ensuring
the business runs smoothly. With a
strong foundation of collaboration and
professionalism, the team functions not
just as a group of agents but as a cohesive
force dedicated to delivering exceptional
concierge service across the county’s
competitive market.

“Our team is just amazing,” Lindsay
said. “They’re all hardworking and
ambitious. They have similar goals in
mind. Our team is all really passionate
about helping others and bettering our
community. At the end of the day, that’s
what matters.”

SR S N SR e T

The Dunlap Team has built its reputation
in San Diego’s coastal luxury market,
while never losing sight of what truly
matters most — people. From closing a
record-setting $21.5 million sale to helping
a client secure a $280,000 home during

a difficult financial transition, the team
approaches every transaction with the
same level of care and commitment. “I
always focus on the people I work for, not
price points. I work all over the county,
and I rarely say no to anyone, no matter
what they’re going through,” she said.

Giving back is a consistent and
intentional part of Lindsay’s life, both
within real estate and beyond. Lindsay
has helped organize and plan a Night to
Shine — a nationwide prom experience

for individuals with
special needs - since
2018. Within the
industry, she has
served for three years
as a director with the
San Diego Association
of REALTORS®,

and continues her
leadership on the
executive committee for
Professional Standards,
where she reviews ethics
cases, work that keeps
her sharp and deeply
engaged in the integrity
of the profession.

She is also actively
involved in the Young
Professionals Network,
fostering connection
and collaboration
across the real estate
community. In addition,
Lindsay co-hosts the
Coastal Real Estate
Caravan every week
alongside Monica Nash
and Annette Schultz,
creating a space for
agents to pitch listings,
share insights, and
strengthen the industry.
The Dunlap Team is also
a sponsor of the iconic
Del Mar Racing track.

Outside of work, Lindsay
can be found spending time with her
husband and their daughters — Brooklyn
(15) and Ashlyn (17). They’re a tight-knit
family, and Lindsay is so proud of the
women her children are becoming.

In real estate, pace, pressure, and
production are often the defining
hallmarks of a successful career. In a
rare show of originality, Lindsay has
built her legacy on something far more
enduring: leading with grace. Her
success is evident in the way she leads
both her team and the industry as a
whole to do more for clients. By doing
so, Lindsay isn’t just closing impressive
deals; she’s setting a new standard for
what thoughtful, elevated real estate can
do for people.
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Pacific Southwest Association of REALTORS

Three Locations.

ONE COMMITMENT TO EXCELLENCE

Clairemont Service Center El Cajon Service Center Chula Vista Service Center
4340 Genesee Ave Suite 203 1150 Broadway Suite 100 880 Canarios Ct Suite 100
San Diego, Ca 92117 El Cajon, Ca 92021 Chula Vista, Ca 91910
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solutions
even before
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - May 10, 2026

Rank FirstName Last Name Buy # Buy $ List # List$ Total # Total $ Rank First Name Last Name Buy# Buy$ List # List$ Total # Total $
1 Jason Barry 5 $26,175,000 16 $60,635,100 21 $86,810,100 35 Nadia Colucci 6 $10,097,928 7 $12,571,000 13 $22,668,928
2 Greg Noonan 4 $16,125,000 15 $61,392,485 19 $77,517,485 36 Gregg Phillipson 3 $2,770,000 18 $19,795,475 21 $22,565,475
3 Mike Cady 18 $28,913,950 18 $39,390,750 36 $68,304,700 37 Ray Shay 2 $3,406,300 n $18,914,052 13 $22,320,352
4 Tim Van Damm 12 $36,470,000 8 $26,000,000 20 $62,470,000 38 Sean Zanganeh 5 $13,017,500 6 $8,939,500 1 $21,957,000
° Robert Brown 3 $25,554150 > $32,294150 8 $57.848,300 39 Janice Clements 4 $15,912,000 2 $5,720,000 6 $21,632,000
6 Alan Shafran 13 $17,502,500 16 $27,119,500 29 $44,622,000 20 Julie Feld 5 $9.473,000 3 $12,098,000 5 $21.571.000
7 Emma Lefkowitz 15 $16,389,045 18 $21,339,995 33 $37,729,040 M Lori Barnett 3 $10,563,000 4 $10,813.000 7 $21.376,000
8 Rande Turner 4 $20,785,000 2 $15,450,000 6 $36,235,000 42 Dane Soderberg 3 $10,675,000 4 $10,700,000 7 $21,375,000
9 Maxine Gellens 7 $8,485,450 1 $26,796,746 18 $35,282,196 43 Tyson Lund 4 $4,598.000 10 $16,643125 1 $21,241125
10 Chad Dannecker 22 $24,481,888 9 $10,398,400 31 $34,880,288 a4 Katie Nelson 4 $13.375.000 5 $7175.000 5 $20.550,000
1 Eric lantorno 2 $8,790,000 5 $26,050,000 7 $34,840,000 45 Eelicia Bell 4 $18.375,000 1 $1.925,000 5 $20,300,000
2 Greg Gorsuch 3 $33.439,000 3 $33,439,000 46 Tracie Kersten 3 $15,550,000 2 $4,723,000 5 $20,273,000
13 Cristi Chaquica 3 $16,465,000 3 $15,208,950 6 $31,673,950 47 Jenna Hoyas 9 $20183,990 9 $20183,990
" Erik Anderson ! $31600,000 ! $31600,000 48 Twana Rasoul 12 $18,071,000 2 $2,064,000 14 $20135,000
15 Sanjay Solomon 3 $7123,000 4 $22,850000 / $29,973,000 49 Talechia Plumlee-Baker 5 $8,662,500 5 $10,967,500 10 $19,630,000
6 Adam Loew 6 $19.017,950 4 $10625,888 10 329,643,838 50 Darren Schneider 5 $11,312,000 6 $8,286,000 it $19,598,000
17 Melissa Goldstein Tucci 12 $17,741,500 12 $11,446,300 24 $29,187,800

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) has compiled the data herein from the California Regional Multiple Listing Service (CRMLS). This report
18 Patti McKelvey 8 $8,412,250 20 $19,900,350 28 $28,312,600 encompasses sales statistics derived from CRMLS’s systems, including SDMLS. It excludes new construction, commercial transactions, out-of-county sales, and any transactions not

reported to an MLS within the specified data range. Reporting practices vary, with some teams reporting each agent individually, excluding co-agents. The data reflects transactions
st Combs 3 3760500 4 $2379300 7 27499800 seniced oy REALTOR" Senice Centrs S Diego Couny ol and my 1t accurtey repreonagens el valme for ey PSAR & 5 Dego sl rocers dos ot
20 George Fillippis 2 $3,925,000 16 $23,281,000 18 $27,206,000
21 Philip Buckley 2 $4,580,000 4 $21,850,000 6 $26,430,000
22 Gregg Whitney 7 $20,834,781 3 $5131,405 10 $25,966,186
23 Austin Huffman 3 $9,760,000 8 $15,685,000 1 $25,445,000 3 m ’ - b3 w ST mﬁ s
24 Andrew Appleby 3 $15,400,000 3 $9,800,000 6 $25,200,000 2
25 Lindsay Himmel 1 $7,200,000 8 $17,575,000 9 $24,775,000
26 Mark Schultz 9 $9,226,702 16 $15,538,001 25 $24,764,703
27 llana Huff 8 $9,466,500 10 $14,877,000 18 $24,343,500
28 Romina Nassif 2 $15,650,000 3 $8,660,000 5 $24,310,000
29 K. Ann Brizolis 3 $11,975,000 3 $11,775,000 6 $23,750,000
30 Derek Kaptanoglu 1 $11,687,000 1 $11,687,000 2 $23,374,000 8 e =

- OUR ECO-FRIENDLY DESIGN, BUILD, & MAINTEMNANCE SERVICES INCLUDE:
3 Jim Bottrell 30 $23,259,999 30 $23,259,999 : . : ::-ut:‘"“* Lum, : iheta | - 1
32 Kell Miller 9 $17,775,000 3 $5,20,000 12 $22,895,000 sy ) 3 S, e
33 Nicolas Jonville 17 $22,886,128 17 $22,886,128
= 4 REACH OUT FOR YOUR CONSULTATION TODAY!

34 Scott Ryan 5 $10,866,000 4 $11,913,000 9 $22,779,000 . e ) ; = - : T, @ o Ty, @, oo &:4_3
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for Generations to Come.
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House Owl

Protect your future and scale with confidence. Turn your
document reviews over to House Owl. Our expert
independent review and risk management education cut
through hundreds of disclosure pages and eliminate
overwhelm. We position you as the trusted expert, strengthen
your reputation, and generate consistent referrals, so you can
focus on listings, relationships, and closings.

Jason Piske - CEO / Founder

(619) 786-1663 - info@myhouseowl.com
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - May 10, 2026

Rank First Name Last Name Buy# Buy$ List # List $ Total # Total $ Rank First Name Last Name Buy# Buy $ List # List $ Total # Total $
51 Rachael Kaiser 5 $10,750,000 2 $8,579,000 7 $19,329,000 85 Jordan Beal 4 $9,089,000 2 $6,015,000 6 $15,104,000
52 Tyler Sinks 1 $9,600,000 1 $9,600,000 2 $19,200,000 86 Keith York 3 $7,020,000 3 $7,650,000 6 $14,670,000
53 Shawn Rodger 1 $9,150,000 1 $9,750,000 2 $18,900,000 87 Jenn Blake 5 $10,177125 3 $4,485,000 8 $14,662,125
54 Lyle Caddell 8 $7198,550 1 $11,566,050 19 $18,764,600 88 Lori Sutherland 3 $14,630,000 3 $14,630,000
55 Conor Brennan 2 $18,585,000 2 $18,585,000 89 Cheree Bray 9 $11,337,280 2 $3195,000 1 $14,532,280
56 Krista Sozinho 4 $18,490,000 4 $18,490,000 90 David Butler 1 $3,600,000 4 $10,845,000 5 $14,445,000
57 Neda Nourani 3 $6,568,000 6 $11,807,000 9 $18,375,000 91 Michi Suzuki 4 $3,630,000 4 $10,760,000 8 $14,390,000
58 Shawn Bengtson 7 $18,178,000 7 $18,178,000 92 James Nelson 2 $2,150,000 5 $12,215,000 7 $14,365,000
59 Mike Aon 5 $6,300,000 13 $11,486,000 18 $17786,000 93 Memo Cardona 6 $13,672,000 1 $649,900 7 $14,321,900
60 Steven Cairncross 3 $6,957,500 5 $10,760,000 8 $17,717,500 94 Bryan Devore 1 $2,500,000 9 $11,808,333 10 $14,308,333
61 Denny Oh 5 $5,284,300 6 $12,253,300 Ll $17,537,600 95 David Thayer 5 $7,638,000 6 $6,568,800 11 $14,206,800
62 Patrick Mercer 1 $1,700,000 10 $15,827,233 gl $17,527,233 9 Dino Morabito 1 $1,200,000 2 $13,000,000 3 $14,200,000
63 Tamara Kapa 5 $8,206,722 5 $9,051,222 10 $17,257,944 97 Scott Union 1 $1,049,000 3 $13,150,000 4 $14,199,000
64 Adam Wolf i $15,892,000 2 $1,335,000 13 $17,227,000 98 Carlos Gutierrez 3 $6,545,000 4 $7,505,000 7 $14,050,000
65 Michel Goldstein 3 $7,925,000 2 $9,210,000 5 $17,135,000 99 Steven Lincoln 1 $5,000 9 $13,949,000 10 $13,954,000
66 Tracey Ross 5 $9,397,000 5 $7,627,000 10 $17,024,000 100 Farryl Moore 5 $13,810,000 5 $13,810,000
67 Tanya Brooking 3 $8,470,000 3 $8,365,000 6 $16,835,000

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) has compiled the data herein from the California Regional Multiple Listing Service (CRMLS). This report
68 Ramon Maldonado n $12,807,000 1 $4,000,000 12 $16,807,000 encompasses sales statistics derived from CRMLS’s systems, including SDMLS. It excludes new construction, commercial transactions, out-of-county sales, and any transactions not

reported to an MLS within the specified data range. Reporting practices vary, with some teams reporting each agent individually, excluding co-agents. The data reflects transactions
6 Greog 6 56683000 2 59967050 ' 516,655,050 semicec by EALTOR® Sarics Cenias inSon Diege Courly ol an ey it sl represer an agans il vl ke oot PSR & SamDigo el Foducars doss o
70 Kristyna Lukacova 12 $16,643,233 12 $16,643,233
71 Jennifer Anderson 4 $10,040,000 4 $6,561,750 8 $16,601,750
72 Kyle Murphy 4 $11,824,000 3 $4,700,000 7 $16,524,000
73 Ever Eternity 1 $16,328,500 1 $16,328,500 ZT E C
74 Anthony Guerrieri 1 $6,900,000 2 $9,250,000 3 $16,150,000 il .
75 Bianca Diaz 2 $6,001,296 4 $10,140,500 6 $16,141,796 PROPERTY lNsracTIONS
76 Melvina Selfani 6 $6,887,000 7 $9,214,900 13 $16,101,900 CERTIFIED AND TRUSTED IN THE SAN DIEGO
77 Susana Corrigan 3 $7,560,000 3 $8,520,000 6 $16,080,000 AREA SINCE 2004!
78 Min Sun 6 $8,026,500 7 $7,977,000 13 $16,003,500 ¢ Multiple inspectors provided for large properties
79 Mark Marquez 4 $6,416,000 5 $9,031,500 9 $15,447,500 e Sewer Line Inspections
80 Ryan Stafford 5 $8,592,500 1 $6,800,000 6 $15,392,500 ¢ Mold Testing & Inspections
81 DeeDee Kirsch 1 $11150,000 1 $4,200,000 2 $15,350,000 * Pool & Spa Inspections
82 Lanz Correia 7 $9,332,950 2 $6,000,000 9 $15,332,950 Drone Roof Inspections
83 Billie Bourgeois 7 $7,366,195 8 $7,922,795 15 $15,288,990 q .

aztecpropertyinspections.com

84 Brandon White 4 $15,155,000 4 $15,155,000

(858) 245-9329 | info@aztecpropertyinspections.com
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REALTALK: Youworkedhardto
earn the right to be their REALTOR.
DONT let lenders ruin your

Your client deserves client’s experience

better follow-up i , : —=
and attention. Most agents and lenders don't have time for consistent,

structured follow-up.

Barretts Total Engagement System ensures no client
We Earn Trust Through is left behind — with proactive calls, texts, emails and

Action. We Advise With education that convert leads into closing.
Expertise. We Help Them -
Thrive as Homeowners.
Jared Kelley Barrett Fiu‘ruialﬁ'wp A
ca“ tahy! Branch r_ﬂan._agenLumExpeﬁ aallc_amn:. Ded Rio Morth Suite 805 = B A R R E 'rl'
(619)993-6065  jeomtorctironcoicon  taretfomnsteon FRANEIS Lo

- We perform thorough, detailed home inspections, with the
following additional services offered:

- pool inspections, sewer lateral scoping, mold testing

- Drone roof inspections and thermal imaging are included in every
inspection at no additional cost

THE HOME IS JUST
THE BEGINNING.
NOW YOU CAN TAKE IT FURTHER.

- Detailed, comprehensive, narrative style inspection reports
. provided the SAME DAY!

- Customer service is our top priority - we
go above and beyond in every inspection

pluse

MorrisOn

Property Inspections

[ GHIRAR)

~« America’s premier
property inspection
company

Call/text for easy scheduling! 619-672-7951
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AGENTS ROCK
REWARDS

Meritage is turning it up @ notch, with exclusive benefits desi igned to h ”|EJ grow your

business. Inspired by real feedback from agent partners, our enhanced rewards program
i i S i . i el s . .
features three levels: Gold, Platinum and Diamond, with benefits ot each tier to help

you hit all the right notes with clients.

AGENTS ROCK @ & @ |
REWARDS o g R

AGENTS ROCK

REWARDS PORTAL * g :
CONVEMIENT =, - >
LOCK BOX ACCESS
CONTENT
L] L] [ ]
SHARING
LOCAL . : .
PERKS
EDUCATIOMNAL
OPPORTUNITIES - N .
AMND MATERIALS
EXCLUSIVE EARLY - - ”
ACCESS
ABILITY TO HOLD " -
OPEN HOUSES
INVITE-ONLY . .
INDUSTRY EVENTS
' I E ey -1 Search through Meritage's
A PLACE IN THE ‘El.gc, B J%‘!-EL R T A
® paeig kSl gntire Inventory with
AGENT FINDER "F![—Ia' ol
ek Eﬁ T T
- T, #:34:| enhanced search filters,
el B9 n {
SELLER'S AGENT . ;Egh?ﬁftzf;?g_i:.:‘i view local perks, and
PARTMER FOR LISTINGS E..’EFE'._H"‘JL:;E: more - all in one place

Meritage! |




TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - May 10, 2026

Rank First Name Last Name Buy # Buy $ List # List $ Total # Total $ Rank First Name Last Name Buy # Buy $ List # List $ Total # Total $
101 Raquel Abrams 6 $13,809,000 6 $13,809,000 135 David Andrews 1 $12,600,000 1 $12,600,000
102 Eric Chodorow 3 $4.063,000 5 $9.713,000 8 $13,776,000 136 Jack Archie 1 $5,050,000 2 $7,546,500 3 $12,596,500
103 Allen Jackel 4 $10,390,000 ! $3.350,000 5 $13,740,000 137 Jason Daniels 2 $2,480,000 7 $10,070,000 9 $12,550,000
104 Jeff Rosa 5 $4,461000 ° $9121,500 1 $13,582,500 138 Taylor Robertson 7 $12,453,077 7 $12,453,077
105 Bern McGovern 6 $9,750,000 2 $3,825,000 8 $13,575,000
139 Brian Danney 3 $6,375,000 3 $6,075,000 6 $12,450,000
106 Malcolm Sax 1 $3,500 3 $13,536,500 4 $13,540,000
140 Aaron Bove 3 $6,215,000 3 $6,215,000 6 $12,430,000
107 Isaac Wright 6 $2,803,650 3 $10,652,500 9 $13,456,150
14 Daniel Sipher 7 $6,886,000 5 $5,420,000 12 $12,306,000
108 Stanley Krimerman 5 $7,923,500 3 $5,525,000 8 $13,448,500
142 Travis McClain 2 $2,192,405 5 $10,102,405 7 $12,294,810
109 Samantha O'Brien 7 $8,885,500 2 $4,460,000 9 $13,345,500
143 Rob Aumann 3 $10,502,500 1 $1,749,000 4 $12,251,500
10 Hillary Biscay 4 $11,590,000 1 $1,755,000 5 $13,345,000
144 Patty Cohen 2 $10,494,350 1 $1,725,000 3 $12,219,350
m Elizabeth Reed 1 $1,699,000 4 $11,584,000 5 $13,283,000
145 Linda Sansone 2 $8,615,000 1 $3,500,000 3 $12,115,000
12 Chris Martin 1 $4,500,000 2 $8,700,000 3 $13,200,000
146 Delorine Jackson 1 $6,050,000 1 $6,050,000 2 $12,100,000
13 Salvatore DeMaria 3 $4,876,750 5 $8,300,450 8 $13,177,200
147 Jorge Ahuage 1 $5,000,000 3 $7,055,000 4 $12,055,000
14 Don Fontana 1 $940,380 13 $12,235,776 14 $13,176,156
148 Brendan Flynn 3 $10,880,000 1 $1,175,000 4 $12,055,000
15 Keaton English 1 $680,000 n $12,481,400 12 $13,161,400
149 Mary Frolander 5 $11,997,000 5 $11,997,000
16 Jonathon Shea 4 $8,129,500 3 $5,025,000 7 $13,154,500
150 Chase Penrose 4 $7,849,900 1 $4,100,000 5 $11,949,900
17 Caitlin Petrush 5 $13,139,000 5 $13,139,000
. Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) has compiled the data herein from the California Regional Multiple Listing Service (CRMLS). This report
18 Eric Comer 2 $6,550,000 2 $6,550,000 4 $13,100,000 encompasses sales statistics derived from CRMLS's systems, including SDMLS. It excludes new construction, commercial transactions, out-of-county sales, and any transactions not
reported to an MLS within the specified data range. Reporting practices vary, with some teams reporting each agent individually, excluding co-agents. The data reflects transactions
19 Tyler Dabovich 6 $8186,500 3 $4,885,000 9 $13,071,500 serviced by REALTOR® Service Centers in San Diego County only and may not accurately represent an agent’s total volume for the year. PSAR & San Diego Real Producers does not
T ! ’ T modify, or assume responsibility for the accuracy of this data. Efforts are made to ensure accuracy; however, reporting errors may occur.
120 Ernest Hahn Il 3 $8,700,000 1 $4,350,000 4 $13,050,000
121 Nicole Mascola 14 $13,041,751 14 $13,041,751
122 Debe Mclnnis 3 $8,885,000 1 $4,135,000 4 $13,020,000
123 Benn Vogelsang 1 $2,200,000 3 $10,735,000 4 $12,935,000 o r a e
124 Brett Dickinson 3 $12,925,000 3 $12,925,000
125 Taylor Knutzen 1 $7,500,000 1 $5,350,000 2 $12,850,000 Li k e Yo u M e a n It
126 Brittany Hahn Games 3 $6,373,400 4 $6,471,400 7 $12,844,800 L
127 Malena Suarez 3 $7,135,000 3 $5,664,000 6 $12,799,000
4 For Guaranteed Success, You Need The Geek!
128 Liv Arant 10 $12,776,500 10 $12,776,500
129 Charlotte Rudowicz 2 $6,050,000 3 $6,690,000 5 $12,740,000
130 Vincent Crudo 1 $7175,000 1 $5,500,000 2 $12,675,000 Sean Cahan | president
- ornerstone
131 Kevin Silberman 1 $1,470,000 5 $11,194,500 6 $12,664,500 @TheMortgageGeek
TeamCahan@CFMTG.com
132 Carol Mundell 5 $5,970,000 6 $6,680,500 " $12,650,500 866.815.1803 F I R S T M O RTGAG E
133 Chase Cromwell 4 $3,780,000 10 $8,860,000 14 $12,640,000
134 Valerie Zatt 2 $8,650,000 2 $3,974,500 4 $12,624,500 % ©2023 Cornerstone First Mortgage. All Rights Reserved. NMLS ID #173855. Equal Housing Lender.
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my

MORTGAGEONE

prg— —
Local. Hurnan. EXx ert.
L e

Out of your Elemneant
when it comes to

home buying?

GIVE LIS A CALL

JESSE TEMENBAUM BRANCH MANAGER
818.383.4032 |www jessetenenbaum.com
MRILS 201922
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R i |2

MiSTEE INTENTIONAL SELLING |
&THRIVE IN ANY MARKET !/~

-

WORKING WITH US WILL GET YOU:

“STRATEGIES TO CLOSE ANY CLIENT

« TOOLS LESS THAN 1% OF PEOPLE HAVE
=MINDSET TO MASTER ANY MARKET

= NEXT LEVEL RESULTS

(=l
/"\ EVOLUTION ROOM é@
/S =]

y_3 B 1

BOOK A FREE CALL » 619.333.6741 » EVOLUTIONROOM.CO

WITH HOME WARRANTY
OF AMERICA, WE'VE GOT
YOU COVERED.

Home Warranty of America
HWA Main Line: 888-492-7359
www.hwahomewarranty.com

SUMMER MOVES FAST.
YOUR SIGNINGS SHOULD TOO.

Same-day and emergency §
appointments

Real estate, legal docs,
affidavits, estate planning
Professional. Reliable. On-

time—every time.

760-215- B&Eﬂ | nrdersfﬁamgndncsmday com | SignDocsToday.com
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - May 10, 2026

Rank First Name Last Name Buy# Buy$ List # List $ Total # Total $ Rank First Name Last Name Buy # Buy $ List # List $ Total # Total $
151 Logan Henry 4 $3,764,000 7 $8,140,000 n $11,904,000 185 Michael Reardon 6 $9,125,000 1 $1,625,000 7 $10,750,000
152 Betty Toroyan 1 $2,050,000 2 $9,850,000 3 $11,900,000 186 Steve Ploetz 6 $10,699,000 6 $10,699,000
153 Robert Colello 4 $7,206,000 3 $4,685,000 7 $11,891,000 187 Dalia Hirmez 5 $4,747,950 7 $5,935,450 12 $10,683,400
154 Claudette Berwin 1 $2,437,888 3 $9,402,888 4 $11,840,776 188 Jon Erro 5 $7,675,000 4 $2,966,000 9 $10,641,000
155 Gina Vreeburg 3 $3,585,000 3 $8,235,000 6 $11,820,000 189 Sean Caddell 1 $4.000,000 4 $6.624750 5 $10,624.750
156 Michelle Lozano 3 $8,184,000 2 $3,634,000 5 $11,818,000 190 Daniel Aguilar 6 $7.630,000 5 $2.957,000 8 $10,587.000
157 Bob Kelly 2 $2,599,000 7 $9174,000 9 $11,773,000 191 Emily Behrmann 10 $10,552,053 7 $22,053 17 $10,574,106
158 Jana Greene 1 $1,845,000 4 $9,862,500 5 $11.707.500 192 Seth Chalnick 3 $6,237,000 2 $4,295,350 5 $10,532,350
159 Oleksandra Galanis 8 $10,488,000 1 $1,215,000 9 $11,703,000 193 Kevin Hall 5 $4166,000 3 $6,297.000 8 $10,463,000
160 Jim Mclnerney 3 $11,665,000 3 $11665,000 194 Katie Herrick 3 $2,374,900 3 $8,065,000 6 $10,439,900
161 Stephanie Cowan 5 $5,864,850 5 $5,748,750 10 $11,613,600 195 Jon Granston 4 $9174.,800 3 $1.238,800 7 $10,413,600
162 Sandra Zambito 4 $4,115,000 6 $7,491,000 10 $11,606,000 196 JC. Agajanian 5 $8,973,000 1 $1,405,000 6 $10,378,000
163 Orva Harwood L $4.719.000 2 $6,840,000 B $11,559,000 197 Cideer saco 4 $4,337,000 9 $6,026,500 13 $10,363,500
164 Greg Cummings 1 $925,000 5 $10,608,000 6 $11,533,000 198 Brian Yaw 1 $2,275,000 5 $8,032,532 6 $10,307,532
165 Lindsay Herrell 3 $4,310,000 5 $7139,000 8 $11,449,000 199 Cindy Mort 1 $10,300,000 1 $10,300,000
166 Drew . 4 $11,372,000 4 $11,372,000 200 Cathleen Shera 1 $10,300,000 1 $10,300,000
167 Angel Flores 8 $5,590,000 8 $5,758,000 16 $11,348,000
Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) has compiled the data herein from the California Regional Multiple Listing Service (CRMLS). This report
168 Ryan McGovern 3 $11,325,000 3 $11,325,000 encompasses sales statistics derived from CRMLS’s systems, including SDMLS. It excludes new construction, commercial transactions, out-of-county sales, and any transactions not
reported to an MLS within the specified data range. Reporting practices vary, with some teams reporting each agent individually, excluding co-agents. The data reflects transactions
169 Morgan Baiton 3 $6,394,000 4 $4,891,000 7 $11,285,000 servi_ced by REALTOR® Seryi{:g Centers in San Diego (;ounty only and may not accurately represent an agent’s tota_l volume for the year. PSAR & San Diego Real Producers does not
modify, or assume responsibility for the accuracy of this data. Efforts are made to ensure accuracy; however, reporting errors may occur.
170 Agata Carpenter 2 $3,051,000 5 $8,230,000 7 $11,281,000
7 Sharon Robinson 3 $3,833,747 8 $7,443,797 1 $11,277,544
172 Jesse Ibanez 6 $5,385,728 6 $5,880,000 12 $11,265,728
173 Roseanne Martin 4 $5,639,000 3 $5,615,500 7 $11,254,500 ﬁ IARSEER _ sl

174 Brant Westfall 4 $10,492,500 1 $727,500 5 $11,220,000 T u r n yo u r buye r
175 Frances Mouser 1 $1,375,000 10 $9.773,500 1 $11148,500 i nto a ca s h b uye r
L]

176 Conor Noonan 3 $11,084,080 3 $11,084,080
n o motket where cosh wing The Hoffman Team gives your Duyers-tha

177 Zepe Ybarra 1 $3,700,000 3 $7,345,000 4 $11,045,000 strongest offar on the toble — without them hoving to el Frst
Wa purchase the homa In cash on your buyer's behalf, so thelr offar competes —
178 Marc Lotzof 2 $5,764,300 3 $5,123,000 5 $10,887,300 and wins— ogainst actual cash buyers. They W e T b A
bockground. You close the deal
179 Markee Lashley 5 $7,361,000 3 $3,516,000 8 $10,877,000

it's the kind of structural odvantage that most agents don't know their lender con

180 Lisa Stennes 4 $9,000,000 1 $1,815,000 5 $10,815,000 cffer. Thabe why top-2an Dgo Ggente=ond the onginatne DY sooIes LCItEs
the country — work with The Hoffman Team

181 Kate Gillingham Milke 1 $5,400,000 1 $5,400,000 2 $10,800,000 : Oylan Hotfman | Branch Managar, NMLEES 404552
@ LlendWithDylancom ' - o ies | 0 8153250164

182 Alex Trubnikov 2 $7,800,000 1 $3,000,000 3 $10,800,000

183 Tammy Ezzet 2 $1,873,000 4 $8,907,000 6 $10,780,000 =

184 Madeline Foley 7 $6,789,300 5 $3,981,300 12 $10,770,600
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How to set up your kids for
financial success

One of the best ways to set up for your kids for financial
success is to teach them about financial education early
on.

e Foster their entrepreneurial spirit. Whether it's a o ! : 'y 7
lemonade stand, walking the neighbors’ pets or any Want cosiomized ctiategied to M A K | N G
other ideas your kids have, work with them on RS K LER R Yon framnelil
building a business plan and helping them set goals. SGEONGET Waikan ahow you :
Teach them about the ideal ways to use their money: SRR SRR
save, invest, gift/donate and spend. calE witl s tadiy. | N C A |_ | F O R N | A
Charge your young adult kids rent while they're living _
at home and as soon as they start working. Save or '

invest that money for their future (i.e. down payment f \ U ' J REN&VO

on a home). - F 1 N ANGCILAT

OCHINEROLENDINGTEAM

858.200.7684 - ModernWealthCollective.com

(858) 232-2501
BREMDANBRENOVOFINANCIAL.COM

Securitics offered through Kestra Investment Services, LLC (Kestra 18), member FINRAISIPC, Invesiment advizory services oflfered throug
; EPARTMENT REAL ESTATE BA

extra Advisory Services, LLC (Kestrn AS), an affilizte of Kestra 15 The opintons expressed herein are solely the authors "and de L reflec
opinions of Kestra 18 or Kestra AS. Kestra 15, Kesira AR, and Modern Wealth Caolleetive® do nor approve, endorse, nor are affiliated w
externnl web sites hinked h-.'n'lll or any of the material contained therein, Modern Wealth Collective® 15 not affilisted with Kesira
AR f'.-\. |r|\:.|:.||Ea_'\.' License &#0C04997
Investior Disclosures = hitps: b v/ KF=Disclosur

Clear Skies. Clean Closings. @ WeRevive.

Slpreme Service.. TURN FIVERS INTO FORTUNES)
giSeamless closings. Exceptional care. - WITHu“T I.IF““E n H“EEB. ] ":ﬂ help you REVIVE your

sales pipeline and
‘w'f your bank account.

Discover how top agents are turning
The San Diego Summer the toughest homes into fast closings:
Market is Hot! and extra income, no extra eﬁurt

- - no siress, no surprises.
+ Competitive Pre-Approvals
" Fast Turn Times

" Clear Com_mur_ucatmn In @ recent challenging situation,
 Supreme Service : WEEE}VNE wias the only one who
. 74, got creative and found a real

sclution for the seller. That

4 kind of problem-solving is

'S why | keep choosing them,

CLEVE SHIRLEY
The Lowe Team keeps your deals moving with clarity and precision. , : g Raaien L N
2550 Fifth Ave B - oy 1 1
Suite 510
SUPREME LENDING/THE LOWE TEAM san Diego, CA
Desireel.owe | ProducingBranchManager | NMLS#201719 1 S
(858) 263-5900 | LoweKnowsLoans.com | desiree lowe@supremelending.com REVIEWS »S00000 *
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

NEW VENTURE
ESCROW

— )
Ivr-toart
| [| { —;"ﬁ . @ A

-

—

-

C Are your sellers
| {;: i
ng D> ({:M IS, protected after

Empowe:nng Realtors. = closing?

l:'dﬂ‘

When a deal closes, buyers and agents have Elevate your reputation, gain a competitive
safeguards in place, but sellers are often left edge, and give your sellers peace of mind
exposed. Protect your clients’ peace of mind with $35,000 in coverage for potential

by securing their interests after the sale. disputes or lawsuits.

Let’s protect your sellers and strengthen your business together.

Connect with us today!

TANIA MARKS
5r. Account Executive
Tanla@EMew\enlureEscrow.com

619-807-0711

COURTNEY LOUIS

Vice President of Sales
Courtney@hewVenturaEscrow.com

858-229-9035




