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Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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Your business can reach those agents too.

RP reaches the top 300-500 real 
estate agents in 100+ major markets 

across the country (like this one).
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tammy@lamberthinsurenceservices.com
8401 Richlands Highway, Richlands, NC 28574

(910)430-6003 Ext. 100
(910)389-5428 • lamberthins.com

Ta mmy L a mberth:
Agency Owner - Principal Agent

A N D  E V E R Y T H I N G  U N D E R  I T

P R O T E C T I N G  Y O U R
S U M M E R  S U N

We provide complete coverage for your home and seasonal assets.
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From Foundation to Protection
Build your dream home with Wavecrest Builders and protect it with Wavecrest Insurance

www.wavecrestbuilders.com
252-354-7610

www.wavecrestinsurance.com
252-354-1414
2 0 1  M a n g r o v e  D r i v e  E m e r a l d  I s l e ,  N C  2 8 5 9 4

Se�ng the mark for home inspec�ons in 
North Carolina’s Tidewater Region.

HOME | SEPTIC | RADON
MOLD | WATER TESTING

Veteran-Owned & Operated
                     45+ 5-Star Google Reviews

TIDEMARK
 HOME INSPECTIONS

Jonathan@�demarkhomeinspec�ons.com
www.�demarkhomeinspec�ons.com

Jonathan Morgan

910-358-3345
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910.660.0215

Local & Independently Owned

CHOICES MATTER. 
COASTAL INSURANCE IS OUR TOP PRIORITY.

1213 CULBRETH DRIVE
Wilmington, NC 28405

51 S. END CT
Hampstead, NC 28443 apriljonesinsurance.com | info@apriljonesinsurance.com

Scan to
Get Your 

Client's Quote 
Started & We 
Will Take It 

From There!

Contact us today to get started!

As your local independent insurance team, we 
represent many leading insurance companies. We are 

able to o�er your clients choices and provide the 
protection that is right for them.

Emma Dollenmayer
Writer

Tre Cogdell
Photographer 

Lighthouse Visuals

Meet
The

Team
Lauren Schuster
Publisher & Owner

Josh Freeman
Photographer 

Lighthouse Visuals

Mike Leech
Photographer 

Lighthouse Visuals

DISCLAIMER: Any articles included in this publication 
and/or opinions expressed therein do not necessarily 
reflect the views of The N2 Company d/b/a Real 
Producers but remain solely those of the author(s). 
The paid advertisements contained within the 
Real Producers magazine are not endorsed or 
recommended by The N2 Company or the publisher. 
Therefore, neither The N2 Company nor the publisher 
may be held liable or responsible for business 
practices of these companies.

When you see them out and about or at our events, please say hello! 
We look forward to bringing their excellence to our platform!

Welcome our

Preferred Partners
of North Carolina Coast Real Producers

Outstanding Partners?

Real Estate Agents! 
Do you know of any businesses 
who would want to hear about 
partnering with Real Producers?

Send recommendations to  
lauren.schuster@realproducersmag.com 

WHO
DO YOU 
KNOW?

Justin Whitt
Photographer 

Lighthouse Visuals

& AD DESIGNIN MAGAZINE

But don’t just take our 
word for it. Take theirs.

n2co.com
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This section is designed to make it easier for you to find trusted real estate affiliates. Take 
a moment to get to know the businesses that sponsor your magazine. These local partners 
are proud to support both you and the publication, helping make it possible. Please consider 
supporting them in return and thank them for their commitment to the real estate community!

Preferred Partners

ARTIFICIAL INTELLIGENCE
Vates Domus AI
(281) 797-8720
vatesdomusai.com

BLINDS/SHADES/SHUTTERS/DRAPES
Budget Blinds of Elizabeth 
City/The Outer Banks
(252) 562-0262
www.budgetblinds.com/
elizabeth-city-the-outer-banks-nc/

Budget Blinds of Jacksonville NC
(910) 219-3910
www.budgetblinds.com/jacksonvillenc/

BUILDER
JC Jackson Homes, LLC
(252) 838-1590
www.jcjackson.com

Wavecrest Builders
(252) 354-7610
www.wavecrestbuilders.com

GARAGE FLOORING
Granite Garage Floors
(252) 646-9221
www.granitegaragefloors.com/location/
coastal-carolina

GOLF CARTS
John’s Golf Cars
(252) 531-5872
www.johnsgolfcarsinc.com

HOME INSPECTION
Brad Inspects
(910) 934-8833
www.bradinspectsnc.com

MAD Home Inspections
Brandon Boggs
(757) 770-8413
madinspections.com

Tidemark Home Inspections
Jonathan Morgan
(910) 358-3345
www.tidemarkhomeinspections.com

HOME WARRANTY
Old Republic Home Protection
Stephanie Midgett
(910) 382-8048
www.orhp.com

INSURANCE
April Jones Insurance
April Jones
(910) 660-0215
april@apriljonesinsurance.com

Flatlands Insurance Group
(252) 638-9000
www.flatlandsjessup.com

Goosehead Insurance
Heather Sargent
(252) 773-4090
www.goosehead.com/agents/nc/
morehead-city/heather-sargent/

Lamberth Insurance Services
Tammy Lamberth
(910) 389-5428
www.lamberthins.com

North Carolina Farm Bureau 
Insurance Group
Bradley Carroll
(910) 346-9812
www.ncfbins.com/bradley.carroll

Wavecrest Insurance
(252) 354-1414
www.wavecrestinsurance.com

LAW FIRM
Law Office of Debra Whaley
(252) 222-4555

MORTGAGE
Carolina Family Mortgage
Sara Hoopes Ingram
(910) 478-8014
www.carolinafamilymortgage.com

CrossCountry Mortgage
(919) 632-8647
www.crosscountrymortgage.com

EMM Loans, LLC
Drew Blakely
(269) 569-6818
www.emmloans.com/gardencitymortgageteam

Movement Mortgage
(910) 232-4112
www.movement.com

Southeast Mortgage
Marc Carter
(240) 779-5345
www.southeastmortgage.com

PROPERTY MANAGEMENT
Spinnaker’s Reach Realty
(252) 354-5555
www.spinnakersreach.com

Village Realty
(252) 616-1808
www.villagerealtyobx.com

REAL ESTATE PHOTOGRAPHY
Lighthouse Visuals
(252) 302-4773
www.lighthousevisuals.com

ROOFING
Maven Roofing
(910) 294-9817
www.mavenroof.com

Patriot Roofing Company LLC
Stephanie Bolton
(910) 218-0600
patriotroofer.com/

269.569.6818  |  5725 Oleander Drive Suite A4, Wilmington, NC 28403

We fight to find a way

We operate with the highest 
levels of integrity, expertise, 
transparency, personalized 

solutions, and heartfelt advice.

Our commitment is to build 
lasting relationships, and link 

arms with every client who 
dreams of home ownership.

We care about
you, your family, & �r c�un�y
We care about
you, your family, & �r c�un�y
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The Team Behind Outer Banks Real Estate

THE 
MYATT

WRITTEN BY LAUREN SCHUSTER

PHOTOGRAPHY BY MIKE LEECH

COVER STORY

FOR MATT MYATT,  real estate was 
never part of some lifelong master 
plan. It was something he stumbled 
into after graduating from Elon 
University in 2002 and helping his 
parents relocate to the Outer Banks, 
a place his family had vacationed 
for years. What was supposed to be 
a temporary move quickly became 
permanent, and before long, he was 
diving headfirst into an industry that 
would shape the next two decades 
of his life.

“I never woke up dreaming 
of being a real estate agent,” 
Matt said. “I guess I fell into 
it more than anything.” 

At the time, Matt was 
working for Enterprise 
Rent-A-Car while trying to 
figure out his next move. 
His parents, both retired 
teachers from New Jersey, 
encouraged him to pursue 
real estate after noticing 
his natural ability to 
connect with people. “My 
mom had always said I 
had an uncanny ability 
to just talk to random 

people and make friends 
pretty quickly,” he shared. 
“Twenty-four years later, I’d 
say she hit it pretty well.” 

Like many agents starting 
out, Matt spent his 
early years grinding. He 
landscaped during the day 
while earning his license 
and waited tables at night 
while trying to build his 
business. The work ethic 
came naturally. Growing up 
as an athlete, Matt carried a 
competitive mindset into real 
estate from day one.

GROUP
“I always wanted to be the 
best at whatever I did,” 
he said. “I wasn’t going 
to get into something 
and not be successful.” 

Early on, Matt found 
mentorship and support 
through a small local 
brokerage in Corolla, where 
he was hired by Sarah 
Spencer. Today, Sarah 
remains not only one of 
his closest professional 
relationships, but also 
his business partner. 
Together, they helped lay the 
foundation for what would 
eventually become one of the 
most recognizable real estate 
offices in the Outer Banks.

After spending years 
together at another 
brokerage, Matt and Sarah 
decided it was time to 
create something bigger. 
In May of 2018, the two 
officially transferred their 
licenses to Keller Williams 
with a vision of building 
a brokerage centered 

around collaboration, 
culture, and opportunity.

“What we were looking 
for when we started Keller 
Williams was really to 
rebuild that family feel and 
open it up to more people,” 
Matt explained. 

Today, the office has 
expanded to 84 agents and 
continues to grow across the 
Outer Banks market.

For Matt, one of the biggest 
driving factors behind the 
move was the ability to 
create and support teams in 
a way traditional brokerage 
models often struggled to 
accommodate. He had spent 
years as a high-producing 
solo agent and knew 
firsthand how exhausting 
that pace could become.

That realization ultimately 
led to the creation of The 
Myatt Group, a close-knit 
team built around support, 
consistency, and strong 
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relationships. Matt remains 
the listing specialist for the 
group, while the rest of 
the team works together 
to provide a full-service 
experience for clients buying 
and selling throughout the 
Outer Banks.

The Myatt Group includes 
agents Adam Houff, Jason 
Beasley, and Allysa Miller, 
along with Executive Assistant 
Terry Blocher and Director of 
Operations Anna Christian.

Each team member brings 
something unique to the 
table. Adam Houff was Matt’s 
first official hire after years 
of Matt operating largely 
on his own. Allysa Miller 
transitioned into real estate 
from the insurance world and 
quickly became an integral 
part of the team. Jason 
Beasley, a former commercial 
fisherman and lifelong 
Outer Banks local, brings 
an old-school relationship-
building approach that 
Matt deeply values.

“He doesn’t want to text. He 
doesn’t want to do that stuff,” 
Matt joked about Jason. “He 
just wants to pick up the 
phone and call people, which 
is unheard of these days.” 

Behind the scenes, Terry 
Blocher has been with Matt 
since the earliest days, 
helping keep operations 
running smoothly through 
every stage of growth. Anna 
Christian later stepped into 
the Director of Operations 
role, helping streamline the 
backend systems and giving 
Matt more freedom to focus 
on what he enjoys most, 
building relationships and 
generating business.

Another important part of 
that foundation has been 
Matt’s wife, Jenny, who 
has supported him since 
the very beginning of his 
career. While her day-
to-day involvement has 
evolved over the years as the 
business has grown, Matt 
credits her as a major part 
of the success and growth of 
The Myatt Group.

“She’s been by my side since 
day one,” Matt said. “As the 
business has grown, her 
role has evolved, but she’s 
always been a huge part of 
the foundation of everything 
we’ve built.”

But beyond the production 
and systems, what truly 
sets The Myatt Group apart 
is the culture they’ve built 
together. Spend five minutes 
around the team, and it 
becomes obvious this is a 
group that genuinely enjoys 
being around one another. 
There is constant laughter, 
joking, and a level of 
camaraderie that feels more 
like family than coworkers.

“We like to laugh and have 
a good time,” Matt said. “If 
you’re not going to have fun 
while you’re at work, what’s 
the point of it?” 

That chemistry translates 
directly into the client 
experience. While the team 
takes their work seriously, 
they believe buying and 
selling real estate should still 

feel enjoyable, collaborative, 
and personal.

Outside of work, Matt 
spends much of his free time 
golfing, fishing, boating, and 
enjoying life on the water 
with friends and family. A 
self-proclaimed diehard 
New York Mets fan, he’s 
even named his yellow labs 
after former Mets players.

Despite the growth, the 
success, and the years in the 
business, Matt’s approach 
to real estate has remained 
remarkably simple. Work 
hard. Build relationships. 
Support the people around 
you. And enjoy the process 
while doing it.

That mindset has helped 
turn what started as a 
temporary move after 
college into a thriving career, 
a rapidly growing brokerage, 
and a team known not only 
for their success across the 
Outer Banks, but for the 
energy and positivity they 
bring everywhere they go. 

A close-knit team built 
around SUPPORT, 

CONSISTENCY, 
and STRONG 

RELATIONSHIPS.
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Candid Advice
We offer 
straightforward, 
unbiased advice.

Unrivaled Choice
We find and compare 
coverage and cost for 
over 65 top insurance 
companies.

Concierge Service
We work for you and 
are your go-to-source 
for customized 
coverage.

Protect what matters most with the best coverage

Home.
Renters.
Auto.
Life.
Business.
And more.

GET YOUR QUOTE

Heather Sargent

heather.sargent@goosehead.com
goosehead.com/heathersargent

4644-C Arendell Street
Morehead City, NC 28557

The Goosehead Insurance difference:

REAL PRODUCERS
E V E N T

Save the Date

Learn how to confidently partner with JC Jackson Homes to guide buyers through 
the On Your Land process, avoid common pitfalls, and turn land conversations into 

successful closings.

Save the Date

LUNCH. LEARN. CONNECT.

OUR PROCESS, YOUR PEACE OF MIND.
We’ll walk you through our proven process from land 
evaluation and prep to permitting and final walkthrough so 
you can feel confident every step of the way.

SCAN TO RSVP

SPACE IS LIMITED
RSVP TODAY!

Let’s build 
SOMETHING GREAT TOGETHER

WE’LL COVER:
•	 Simplify the On Your Land process for Realtors
•	 Build confidence in how to guide buyers 

interested in land
•	 Highlight common pitfalls and how we help 

avoid them
•	 Position JC Jackson Homes as a trusted, easy-to-

work-with partner

•	 Built for your lifestyle, your land, and your future
•	 Energy efficiency and modern designs
•	 Lower maintenance and fewer surprises
•	 More value, your way

WEDNESDAY JUNE 17TH 12:00 - 1:30PM
JC JACKSON HOMES DESIGN STUDIO

LUNCHEON WITH LIGHT BITES & MIMOSAS

ON YOUR LAND, SIMPLIFIED. FROM DIRT TO DOORSTEP.

Cedric Burke | 919-632-8647 • Davis Orebaugh | 919-740-7049

A WINNING TEAM FOR YOUR CLIENT'S
MORTGAGE. WE REDEFINE THE

REALTOR-LENDER RELATIONSHIP TO
ENSURE A SUCCESSFUL PARTNERSHIP!
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Rooted in Virginia, 

Nelene

LEADER IN THE OFFICE

“I decided I was going to be the 
hardest working person in the 
room,” Nelene said. “Not the 
loudest. Not the flashiest. The 
hardest working.”

That mentality has shaped every 
stage of her career.

Long before becoming a respected 
broker across both Virginia and 
North Carolina, Nelene worked 
administrative jobs for the 
Chesapeake School Board before 
later building a successful career 
with The Port of Virginia. But 
life took an unexpected turn 
when she suddenly found herself 
rebuilding everything while 
raising her young son on her own.

After years of working her way 
up professionally, eventually 
becoming Coordinator of Public 
Relations at the Port Authority, 
Nelene stepped away from her 
career to focus on family. Real 
estate entered the picture almost 
by accident. She originally signed 

up for classes simply because she 
loved looking at homes in the 
newspaper and wanted to learn 
more about the industry.

“I took the class with no 
intentions of doing anything but 
taking the knowledge,” she said. 
But once brokers started calling 
after she completed the course, 
Nelene realized there may be 
an opportunity waiting for 
her. She joined a brokerage 
in Virginia, quickly learned 
the business, and within just 
a few years knew she wanted 
something more independent.

“I knew early on that I 
wanted to start my own 
brokerage,” she explained. 

In 2006, she officially launched 
Nelene Gibbs Real Estate and 
began building what would 
eventually become a thriving 
referral-based business 
spanning both Virginia and 
the Outer Banks of North 
Carolina. Today, she splits her 
time between Chesapeake 
and the Outer Banks while 
continuing to grow her business 
on the North Carolina coast.

What makes Nelene’s business 
especially unique is that 
nearly all of it has been built 
through relationships and 
referrals instead of internet 
leads or cold calls.

“That decision compounded over 
two decades into something I’m 
genuinely proud of, a business 
that is 100% referral-based,” she 
said. “Just people who trusted 
me and telling other people they 
could trust me too.”

Her connection to the Outer 
Banks goes back decades. Nelene 
and her family vacationed 
there for years, first through 
camping trips as teenagers before 
eventually renting beach homes 
every summer.

Success was never handed 
to Nelene Gibbs. 

Every part of the life and 
business she has built came 

from persistence, hard 
work, and a willingness to 

keep pushing forward no 
matter the circumstances.

WRITTEN BY LAUREN SCHUSTER

PHOTOGRAPHY BY MIKE LEECH

Growing in the 

Outer Banks

Gibbs
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“I just knew that was where I was 
supposed to be,” she said about 
eventually planting roots on the 
Outer Banks. 

As her real estate career grew, 
so did her interest in investing. 
What began with long-term 
rentals in Virginia eventually 
evolved into vacation rental 
ownership throughout the Outer 
Banks. About 12 years ago, Nelene 
purchased her first short-term 
rental property and quickly 
realized the earning potential the 
coastal market could provide.

become successful real estate 
professionals, but also long-term 
real estate investors.

Her expertise extends far beyond 
buying and selling homes. Nelene 
also manages vacation rentals 
for clients and has become highly 
knowledgeable about the unique 
realities of coastal ownership, 
from erosion and insurance 
challenges to moisture control, 
maintenance, and vacation rental 
property management.

That deep understanding of the 
market has also led Nelene into 
leadership and service roles 
throughout the industry. Over the 
years, she served on the Board of 
Directors for the Hampton Roads 
Realtors Association and held 
leadership positions on numerous 
committees. She also served on 
the Economic Advisory Council for 
Virginia REALTORS before shifting 
more of her focus toward the Outer 
Banks Association of REALTORS, 
where she currently serves as Chair 
of the Member Services Committee 
and also serves on the Government 
Affairs Committee. 

“I’ve always had a servant’s 
heart and I love to give 
back,” Nelene shared.

That same passion for service 
carries over into her personal life 
as well. Nelene loves gardening 
and flowers and has embraced 
the challenge of learning how 
different coastal living can be.

She also volunteers with the 
Better Beaches Organization, 
helping plant beach grass and 
use recycled Christmas trees to 
support dune stabilization efforts 
along the coast.

Despite her busy schedule, 
Nelene’s priorities remain rooted 
in family. Much of her free time 
revolves around her two young 
grandchildren, who she describes 
as “my life.” Her youngest son 

Since then, she has continued 
building a portfolio of both long-
term and vacation rentals while 
helping clients understand the 
opportunities available through 
real estate investing. It is a subject 
she is deeply passionate about, 
especially when mentoring 
younger buyers who think 
investing is out of reach.

“Nobody told me,” she said. “I had 
to figure it out on my own.” 

Today, Nelene owns multiple 
investment properties across 

Virginia and the Outer Banks and 
often uses her own experiences to 
help clients make smart long-term 
financial decisions.

“I’m not just a real estate broker. 
I’m also a real estate investor,” 
she explained. “I don’t just sell 
real estate, I own it also. Now I 
can advise people on the good, 
bad, and everything in between.”

Looking ahead, Nelene hopes 
to continue growing her firm 
by adding agents who want 
to learn not only how to 

Jacob, a NC Broker and VA 
Realtor, also works alongside her 
behind the scenes helping with 
paperwork, operations and filling 
in wherever needed.

When she does carve out time for 
herself, she often spends it doing 
something simple like sitting on 
the beach, enjoying the ocean 
view, or relaxing on the deck of 
her Outer Banks home.

I’m not just 
a real estate 
broker, but 
I’m also a 
real estate 
investor.”

Through years of resilience and 
determination, Nelene has built 
a thriving life and career. What 
began as a difficult rebuilding 
season has evolved into a 
successful brokerage, a portfolio 
of investment properties, and a 
career focused on helping others 
create long-term stability and 
opportunity through real estate. 
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SPECIAL FEATURE

FINANCING THE
COAST WITH
CONFIDENCE

SEAMLESS FINANCING SOLUTIONS,
NOW ALONG THE COAST

NMLS #2251623

NC Branch: 5710 Oleander Drive,
Suite 104 | Wilmington, NC 28403

GA Branch: 3575 Koger Blvd.
Suite 400 | Duluth, GA 30096

Southeast Mortgage is expanding to the North Carolina coast, 
bringing the same trusted service that buyers across the 

Southeast have relied on for years.

Our coastal team delivers tailored lending solutions to
help builders, buyers, and investors grow with confidence,

making every transaction seamless!

Marc Carter
1(240)779-5345
Marc.Carter@SoutheastMortgage.com

E
ach summer, the 
Big Rock Blue 
Marlin Tournament 

transforms the Crystal Coast 
into one of the most exciting 
sportfishing destinations 
in the country. Centered 
in Morehead City, the 
internationally recognized 
tournament draws anglers, 
boat crews, and spectators 
from across the United 
States for a week filled with 
competition, community, and 
coastal tradition.

Founded in 1957, Big Rock 
has grown into one of the 
largest and most prestigious 
blue marlin tournaments 
in the world. Today, 
participating teams compete 
for millions in prize money 
while pursuing some of the 
ocean’s most impressive 
catches. Yet beyond the 
competition itself, the event 
has become deeply woven 
into the culture and economy 
of Eastern North Carolina.

For years, Linda Rike 
of the Linda Rike Real 
Estate has proudly held a 
unique distinction as the 
tournament’s exclusive real 
estate sponsor. What began 
as a business opportunity 
quickly became a long-term 
commitment to an event that 
means so much to the local 
community. From sponsoring 
tournament events to 
creating memorable 
experiences for attendees, 
Linda’s support has become 
a recognizable part of the Big 
Rock tradition.

One of the most talked-about 
staples of the week is the 
Linda Rike booth, where 
attendees line up each year 
for the team’s signature 
turquoise giveaway buckets. 
The buckets have become 
something of a local favorite 
and are just one example of 
how the Rike team has created 
a fun and lasting presence 
throughout the event.

But Big Rock is about far 
more than fishing. Over the 
decades, the tournament has 
raised millions of dollars for 
charitable causes, supporting 
organizations and programs 
throughout the region. Its 
impact can be felt far beyond 
the waterfront, benefiting 
local families, youth 
programs, and community 
initiatives across Eastern 
North Carolina.

From captain’s parties and 
waterfront celebrations 
to weigh-ins that draw 
massive crowds, Big Rock 
week has become one 
of the most anticipated 
annual events along 
the coast. For locals and 
visitors alike, it represents 
the spirit of Morehead 
City. It’s community-
driven, deeply rooted in 
tradition, and connected 
by a love for the water.

BLUE MARLIN TOURNAMENT

WRITTEN BY 

LAUREN SCHUSTER    

PHOTOS PROVIDED 

BY BIG ROCK 

TOURNAMENT

BIG ROCK 
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Office (910) 346-1146
2832 Henderson Dr,
Jacksonville, NC 28540
NMLS #86691

EXPERIENCE A MORTGAGE PROCESS THAT FEELS

When things get busy, details matter. 
We ensure you and your client receive a smooth 
and transparent process with zero origination, 
processing, or application fees.
So you can refer with confidence!

Sara Hoopes Ingram
Mortgage Loan Officer

(910) 478-8014
NMLS #928764

Shelly Rankin
Senior Loan Processor

(910) 545-3688
NMLS #2213127

CarolinaFamilyMortgage.comCarolinaFamilyMortgage.com

AS EASY AS

Your Closing Starts Here.
OVER 20 YEARS OF COMBINED EXPERIENCE

LICENSED AND CERTIFIED

SAME-DAY SERVICE AVAILABLE

QUICK, FREE OVER-THE-PHONE ESTIMATES

LOCALLY AND FAMILY-OWNED

VETERAN-OWNED

BRANDON BOGGS
OWNER / INSPECTOR

BOOK YOUR HOME INSPECTION WITH US!
757-770-8413 | madinspections@gmail.com | www.madinspections.com

SALES     •     SERVICE     •     RENTALS

1219 North Carolina Hwy 58 Cape Carteret, NC 28584  •  1(252) 393-6275

www.johnsgolfcarsinc.com

W E  L O V E  R E A L T O R S !
From registration to closing, a partnership with us 

will unlock endless possibilities for your clients 
and make their homeownership dreams a reality.

Register Your Clients Today! 252-838-1590
Learn more about our Realtor Program jcjackson.com/realtors
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PARTNER SPOTLIGHT

M.A.D. 
That leap of faith quickly paid off.

What started as a small side business 
while transitioning out of the military 
has grown into one of the area’s busiest 
inspection companies. In just three 
years, M.A.D. Home Inspections has 
completed nearly 3,000 inspections 
and now averages between 40 and 50 
inspections each week.

“We started out slow just like any 
other business,” Brandon explained. 
“But building relationships along the 
way, hitting every event, working 
with brokerages, doing trainings and 
sponsorships, it kind of organically grew.” 

That focus on relationships has become 
one of the biggest foundations of the 
business. Brandon credits much of 
the company’s growth to consistently 
showing up for agents, buyers, and 
clients while creating an experience 
people can count on.

O
wning a business was always 
the goal for Brandon Boggs, but 
he just did not know exactly 

what that business would look like.

“It’s been a dream of mine to own a 
business,” Brandon shared. “I just didn’t 
know what it was going to be.” 

Today, Brandon is the owner of M.A.D. 
Home Inspections, a rapidly growing 
inspection company serving both 
Virginia and North Carolina. But before 
launching the business, Brandon spent 
nearly 15 years serving in the United 
States Navy after relocating from New 
Hampshire to Virginia in 2010.

Like many military families, Brandon 
and his wife moved frequently 
throughout those years. Along the way, 
Brandon began buying fixer-upper 
homes, renovating them, and learning 
everything he could about the home 
inspection process during each purchase.

“When I was buying houses in the 
Navy, I just paid attention to the home 
inspectors,” he said. “I always knew 
in the back of my mind that it was 
something I could do.” 

As his military career continued, Brandon 
began seriously considering life after the 
Navy. With children getting older and 

deployments becoming more difficult 
personally, he knew it was time to build 
something different for his family.

“My kids were at that age where I didn’t 
want to leave anymore,” Brandon shared. 
“I’d already missed a ton of time.” 

While still serving, Brandon began 
working for another inspection 
company and it did not take long before 
he realized he had found something he 
genuinely loved.

“I just fell in love with it,” he said. “So I 
figured, why not just try to start my own 
business and see if it works?” 
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“I wanted to build something that 
people can count on,” he said. 

The company name itself carries special 
meaning. M.A.D. stands for “My American 
Dream,” while also serving as a tribute 
to Brandon’s daughter, Madison, whose 
nickname is Mads. Combined with 
Brandon’s veteran background and dream 
of business ownership, the name reflects 
multiple pieces of his personal story.

“It kind of checks all three boxes,” 
Brandon said. 

Today, M.A.D. Home Inspections services 
all of Hampton Roads and extends 
throughout coastal North Carolina, 
including the Outer Banks. Brandon 
became licensed in North Carolina in 2024 
as part of his continued expansion efforts.

“I don’t like to say no,” he said with 
a laugh when discussing the large 
territory they cover. 

As the business has grown, Brandon has 
focused heavily on creating consistency 
across the company. After initially 
struggling with the idea of trusting 
others to represent the brand, he began 
carefully training inspectors himself to 
ensure every client receives the same 
quality experience.

Today, the company includes 
four additional inspectors, two 
inspectors currently in training, 
and Brandon’s mother, who serves 
as the company’s administrator.

“We get more compliments about her 
than anything else,” Brandon joked. 

One of the biggest ways Brandon has 
differentiated M.A.D. Home Inspections 
is by creating a true one-stop-shop 
experience for clients and agents. In 
addition to standard inspections, the 
company also offers sewer scopes, water 
testing, air quality testing, and termite 
and moisture inspections.

“We try to make it easier so people can 
book everything at once and have it all 
done together,” Brandon explained. 

That convenience, combined 
with strong communication and 
professionalism, has helped Brandon 
build lasting relationships throughout 
the real estate community.

Outside of work, Brandon’s life revolves 
around family and golf, two things he 
speaks passionately about. His daughter 
recently earned a full scholarship 
for gymnastics at the University of 
Maryland, while his 12-year-old son 
keeps the family busy with basketball.

As for Brandon himself, golf is his escape.

“Golf is pretty much my life,” he joked. 
“If I’m not spending time with my 
family, I’m usually golfing.” 

Despite the company’s rapid growth, 
Brandon says he is still just getting 
started. His long-term vision includes 
continuing to expand both throughout 
Virginia and coastal North Carolina 
while building a company agents and 
homeowners genuinely trust.

“I can’t believe I didn’t do this sooner,” 
Brandon said. “It’s been a dream come 
true for me.” 

I wanted to BUILD 
SOMETHING that 
people can COUNT ON.”

Call M.A.D. Home Inspections

Brandon Boggs

603-833-0154

madinspections@gmail.com

madinspecctions.com

Service Area: Outer Banks

CONTACT

US!

It’s been a DREAM 
come true for me.”



North Carolina Coast Real Producers • 2928 • June 2026

Debra Whaley  |  Attorney at Law
301 Commerce Ave, Morehead City, NC 28557

252-222-4555 | dwhaleylaw@hotmail.com

252-368-6843
Serving all of Eastern North Carolina

Residential and Commercial
Concrete Coating Systems
Interior and Exterior
Storage Solutions



9151 Currency St.
Irving, TX 75063


