








client communication to building
out the cleaning side.

Over time, they found
their rhythm.

Today, their roles are clear, but
still deeply connected. Maria
handles the client side and
oversees the cleaning services,
while Cesar leads the painting
projects with a level of efficiency
that consistently stands out.

“He’s very detail-oriented, but
also really fast,” Maria says.
“People are always surprised at
how quickly he gets things done.”

That speed, paired with quality,
has become one of the things
that sets them apart. It is not
unusual for Cesar to complete
large-scale projects in a fraction
of the expected time, without
cutting corners or sacrificing the
end result.

And in real estate, that matters.

They’ve become a go-to resource
for agents who need things done
quickly and done right. Whether
it’s getting a home repainted
before it hits the market or
handling a last-minute cleaning
before a showing or closing, Maria

and Cesar understand how time-
sensitive the business can be.

“We try to be as accommodating
as possible,” Maria says. “If
something needs to get done right
away, we make it happen.”

That might mean working late into
the night, rearranging schedules,
or stepping in on short notice. It’s
not something they overthink. It’s
just how they operate.

On the cleaning side, Maria
brings that same mindset. From
residential homes to commercial
spaces and short-term rentals,
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I’ve been PAINTING
for OVER 20
YEARS, and no
matter how fast
we work, THE
QUALITY ALWAYS
HAS TO BE
THERE.

— Cesar Leyva

she’s built a reputation for being
responsive and reliable, especially
when timing is tight.

“If someone calls and needs
something last-minute, I always
try to figure it out,” she says.

“I know they’re running a
business too.”

That understanding goes a long
way, especially with agents who
are juggling multiple timelines
at once.

A few years in, what started as
just the two of them has grown
into a small team. Maria now has
helpers supporting the cleaning
side, and Cesar continues to
expand his crew as demand
increases, especially heading into
the busier seasons.

Even with that growth, they’ve
stayed very hands-on. Every
project still matters. Every client
still gets their attention.

Outside of the business,
everything comes back to family.
They have three kids, including
their oldest, who is away at

the Savannah College of Art

and Design in Atlanta, and two
younger ones at home.

With everything they have going
on, they’ve found a way to stay
connected through something
they all enjoy.

“CrossFit is our thing,” Maria says.
It’s more than just a workout.

It’s something they share,
something they look forward
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Less Stress. More  total ®
Summer Success  mortgage

Discover why we've been named CT’s
Top Lender for 6 years in a row.

We BUILT this BUSINESS
around being RELIABLE,
RESPONSIVE, and treating
every home like it MATTERS,
because it does.”

— Maria Briceno

The summer market is heating up, and you need a partner who keeps pace. We combine reliability
with innovative programs designed to turn your toughest leads into closed deals.

Speedy Closings

Our Greenlight Pre-Approval
delivers closings in as few as
21 days.*

Rewards for Renters

Our Lease to Keys program
helps renters become
homeowners by offering up to
$2,500 toward closing costs.

Solutions for All

From first-time buyers to
seasoned investors, we offer a
wide variety of loan programs
to fit every financial scenario.
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sense of responsibility to their right the first time.
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presentation, and execution
With Cesar’s expertise in painting matter, that kind of reliability
and Maria’s ability to manage, makes all the difference.*
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CALL YOUR LOCAL HOME INSPECTION EXPERTS

The Miranda Team

l YOUR LOCAL HOME
INSPECTION TEAM PTP HOMEPAGE: ONLINE HOME
INSPECTION REPORT DASHBOARD
VOTED BEST HOME

INSPECTION COMPANY WE OFFER FREE CE CLASSES
FOR AGENTS
4 YEARS IN A ROW

erm Rental Cleani
e Move-In / Move Out
. RetMl Institutions”
* Fitness Center, Offices
e Special Event Clean-Up

FREE ENERGY AUDIT
AFTER CLOSING

Our Services include:
NON-ALARMIST

* Radon « Commercial
. Septic Inspections AVAILABLE WITHIN 48
) . City Sewer Scoping HOURS AFTER SCHEDULING
 Termite/
WDI Inspection  + Water Testing OPEN 7 DAYS A WEEK FROM
. 7AM-10PM FOR ALL
« Chimney * & More! QUESTIONS AND SCHEDULING

~
| | PILLARTOPOST =]
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HOME INSPECTORS

THE MIRANDATEAM af
T —
ONE CALL WILL HANDLE IT ALL

860-362-8722 » www.spotlesssolutionct.com

203.831.8100
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Phil Giampietro
Kathleen Malone

A Team Built Around People
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’_"‘_‘h‘ In real estate, success often comes down
L . _ . s T just the transaction, not just the market,
- s P - but the moments in between. The stress,
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S, T, R el ; the excitement, the uncertainty. For
A < : Phil Giampietro and Kathleen Maloney,
that understanding is the foundation of
everything they’ve built.

E L to how well you understand people. Not
L4

Together, they lead Team Legend of
Coldwell Banker, a growing and highly
collaborative group within Coldwell
Banker Realty. But their story is not

one of instant partnership. It is one of
two very different paths that ultimately
aligned around a shared philosophy:
do the work, communicate clearly, and
always put people first.

Kathleen’s path into real estate began
after a long and successful career in

IT. For nearly two decades, she worked
at a high level in global environments,
managing teams across time zones

and navigating the demands of an
always-on industry. While the work was
rewarding, it came at a cost.
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As her children approached high school,
Kathleen made a decision. She wanted
to be more present, more connected to
her community, and more grounded in
something local. Real estate offered that
opportunity.
i Wi, ’ o T.h.‘u' il ol What she found was not the part-time,
iy lﬂl&f" |§,¢ i LR SO A flexible career many imagine, but
1 A o T e SR something far more demanding and far
more meaningful. CONTINUED >
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“It gave me the opportunity to have an
impact locally,” she explains.

She built her early business through
the relationships she already had,
particularly within the local swim and
soccer communities where her children
were deeply involved. But it was her
background in IT, with its emphasis on
structure, problem-solving, and project
management, that set her apart.

From the beginning, Kathleen
approached real estate differently. She
sought out knowledge, refined her
process, and committed to becoming
someone clients could rely on not just
for a transaction, but for guidance
through complex and often emotional
decisions.

Phil’s journey into real estate could not
have been more different.

After serving 25 years as a police officer,
he was introduced to the industry while
helping his son purchase a home. What
started as curiosity quickly became
something more.

“If 'm going to do something, I'm going
to do it,” Phil says.

Within six weeks, he had his real estate
license. By 2010, he was fully immersed
in the business, and shortly after, he
joined Coldwell Banker, where he began
building a strong and steady career.

His background in law enforcement
shaped the way he approached real
estate. Discipline, teamwork, and a
calm presence under pressure became
defining traits in how he served his
clients.

When Phil and Kathleen first connected,
it was not with the intention of building
a team. It was simply a conversation.

During a virtual meeting, Phil heard
Kathleen speak and was immediately
drawn to her approach. He reached
out for help with presentations, and
what followed was a collaboration that

“I would never hold back information.
If someone is willing to learn, I

want to help them succeed.”
— Kathleen Maloney

quickly revealed something important.
They worked the same way.

They shared the same attention to
detail. The same commitment to their
clients. The same belief that real estate
is not about selling houses, but about
guiding people.

From there, the idea of a team began to
take shape.

For Kathleen, the motivation was clear.
There was a gap in the industry between
getting licensed and truly knowing

how to do the job well. She had seen it
firsthand and was determined to create
something better.

“I would never hold back information,”
she says.

For Phil, the team model reflected
something he had lived for decades. In
law enforcement, no one works alone.
The same principle applies here.
CONTINUED »
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“You have a team behind you,” he explains.

Today, Team Legend of Coldwell Banker
has grown to nearly 20 members,

each bringing their own strengths,
experiences, and perspectives. But what
makes the team stand out is not its size.
It is how it operates.

In a market that has become increasingly
complex, having multiple perspectives
and shared knowledge allows them

to serve their clients at a higher level.
Whether it is navigating multiple towns,
managing fast-moving timelines, or
supporting clients through difficult life
transitions, the team approach ensures
no one is doing it alone.

It also creates a better experience
for clients.

With multiple agents working together,
they can be more responsive, more
available, and more adaptable. It allows
them to meet clients where they are,
both logistically and emotionally.

At its core, their business is built on
communication and effort.

“There’s no substitute for working hard
and staying in touch,” Phil says.

That means handwritten notes, phone
calls, quick texts, and consistent follow-
up. It is not flashy, but it is effective. And
over time, it builds something far more
valuable than a single transaction. It
builds trust.

Outside of real estate, both Phil and
Kathleen are deeply rooted in family

and connection. Kathleen’s life revolves
around her two sons and a shared love of
sports and travel, often taking her around
the world. Phil’s world is centered on
family as well, with a strong appreciation
for the relationships that have shaped
both his personal life and his career.

Together, they have created something
that reflects both of them. A business
grounded in experience, strengthened by
teamwork, and driven by a genuine desire
to help others. Because at the end of the
day, real estate is not about the homes. It is
about the people inside them.
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“There’s no substitute for
working hard, staying connected,

and having a team behind you.”

— Phil Giampietro

LONG DAYS.
WARM NIGHTS.

IS WHERE
SUMMER
HAPPENS.

Give your clients a home they'll never
want to leave. LET'S CONNECT!

Evan Potter

[ ]
Branch Production Sales Manager
w m NMLS# 691465
C 203.530.0109

MORTCAGE E epotter@revolutionmortgage.com
W revolutionmortgage.com/epotter

1= COMPANY NMLS#1686046

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Mationwide
Multistate Licensing System - www.nmisconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is
for informational purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to
extend credit. Branch Address: 131 Broad Street, Unit 102, Milford, CT 06480 - Branch NMLS: 2477879 - Branch Phone: (203) 872-2622



High Quality Home
Inspection

HOME INSPECTIONS | COMMERCIAL INSPECTIONS | PRE-SALE INSPECTIONS
HEALTHY HOME INSPECTIONS | ADDITIONAL SERVICES

Your Tyusted

‘Every Stage of Life

We Specialize in:
V] Home

V] Auto

V| Umbrella

V| Boat

V| Pet

V] Commercial
(V| Life Insurance

860-263-0659

= rachel @vigilantinsuranceassoc.com

www.vigilanteinsuranceassoc.com
(=
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=~ LAMDSCAPING = PR‘E‘I;EFEW MAINTENAMNCE
LANDSCAPING

& PROPERTY MAINTENANCE

Let us take care of your property so
it looks its best all season long.

OUR SERVICES INCLUDE:

i Weekly Lawn Mowing

& Maintenance
I Spring & Fall Cleanups
Fi Mulching & Bed Edging
I Shrub & Hedge Trimming
g Yard Debris Removal
[ Property Maintenance
i Hardscaping: Patios,

Walkways & More

" Reliable. Affordable, Local.

a

L. Call or Text Today for

860-250-5229

Q Serving Central Connecticut

Quality Landscaping From Start to Finish

A

UNDER PRESSURE
WASHING

OUR SERVICES

Pressure

Washing Soft Washing
Exterior

Roof Washing ~  Window
Washing

Solar Panel Gutter

Cleaning * Cleaning

CONTACT INFORMATION
860-248-6192

< Brandon@underpressurewashpros.com

SCAN TO VISIT
@ www.underpressurewashpros.com WEBSITE

\) £7
LEONI ELECTRIC LLC

With over 19 years of experience,
we're knowledgeable in all aspects of
Residential and Commercial projects.

"These guys are the
best! Ron was super
friendly, right on time, and got
the job done without any hassle.
He explained everything in a way
that was easy to understand and made
sure everything was safe before they left.
It's nice knowing | can count on an electrical
company that actually cares about their
customers. Definitely top-notch
service—I'll be calling him again for
sure and recommending him to
friends and neighbors!" -
Samantha D.

(203) 605-7724
ronleonielectric@gmail.com

Timothy L.
GGeraghty

LLC | Law Office

CLOSINGS MADE SIMPLE

WITH A PARTNER YOU CAN TRUST

¢, 860.200.8865 (=1 866.624.6693
@ www tlglawoffices.com

landiawyers@gmail.com
Q@ 28 North Main Street | Suite 201
West Hartford | Connecticut 068107
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All About New Haven/
Middlesex Real Producers

The first Real Producers magazine
started in Indianapolis in 2015. Real
Producers is now in over 130 markets
across the nation and is continuing to
grow nationwide.

A: The top 300 real estate agents across
New Haven and Middlesex Counties and
our preferred partners.

A: We believe that we are better together.
When we surround ourselves with

other successful, like-minded people,

we grow to new heights. Real Producers
is a platform that brings together the
most accomplished individuals in the
Connecticut real estate sector.

By curating an exclusive community
comprised of the top 300 real estate
agents and RP-vetted businesses

in each market, we foster a shared
space for sharing stories, celebrating
successes, discussing market trends,
and highlighting upcoming events. Our
monthly publication is dedicated to
connecting, informing, and inspiring,
encompassing anything that contributes
to the enrichment of our community.

A: Yes! We have specific networking
events throughout the year.

A: The process for getting featured in
our magazine is straightforward. To be
eligible, you need to be on the top 300
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list, and we value nominations highly.
Whether you’re a real estate agent,
business, broker, owner, or someone
who admires the work of others, you
can nominate individuals, including
yourself. Even office leaders have the
opportunity to nominate outstanding real
estate agents. We take every nomination
seriously and consider anyone from

the top 300 list who is brought to our
attention. While we cannot guarantee a
feature, we strongly encourage you to
connect with one of our team members,
show support for Real Producers, and
participate in our private events. These
steps can enhance your chances of being
featured in our publication.

A: Zero, zilch, zippo, nada, nil. It costs
nothing to agents, so nominate away!
We are not a pay-to-play model. We
share REAL stories of Real Producers.

A: The RP-vetted businesses featured in
our publication represent the some of

best in the business in their respective
categories within the Connecticut
Shoreline. You can easily locate them

in our index. We do not randomly
select businesses, nor do we collaborate
with every business that approaches

us. We prioritize businesses that have
received your stamp of approval
through recommendations and each
business showcased has been personally
recommended by many of the top
agents featured in our publication.
Before featuring any business, our team
conducts additional vetting to ensure
they align with our community’s values
and bring substantial value. Our aim

is to build a robust network that not
only includes the best real estate agents
but also features top-tier businesses,
fostering collective growth and strength
within our community.

A: If you want to recommend a business
that works with top real estate agents,
please email or message us -

Email: sam.kantrow@
realproducersmag.com

EXPERT GUIDANCE.
BETTER LOANS. <
LOWER RATES.

At FairWorld Mortgage, we work for our clients— not

the bank. We have hundreds of loan options and a )
deep bench of lenders competing foryour business. ~,

B -
Your loan should be as unique as you are. '
That's why we continually build strongdending - N
relationships that allow us to deliver . N N

custom-tailored solutions for your next purchase or
refinance-- no matter if it's a primary residence,
vacation home, or investment in place of what's
currently there.

ywy WY

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you can
trust to achieve your goals with confidence and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ELEVATE YOUR

| ® SPACE WITH
st TIMELESS LUXURY
v e

DISCOVER BESPOKE INTERIORS
CRAFTED FOR THE DISCERNING FEW.

For more information:
www.bespokehome.studio
hello@bespokehome.studio

@stephherzoginteriors

sleph herzog




