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Since 2018...

5,073

families helped

$1,671,785, 306

loan volume

Purchase, refi or real estate investment, we '
make homeownership dreams come true!

our trusigl ‘s VENTURE
loan partner. NV

TITLE SERVICES

Financing the world one loan at a time. venturetitleservices.com
Contact me today.

MAXWELL

Lauren Maxwell

Executive Vice President | NML5331415

lauren@maxwellmortgageloans.com MORTGAGE TEAM
We've moved!

239.596.0500 915 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109

CROSSCOUNTRY MORTGAGE, LLC NMLEI0Z9 NMLSTTTOI0E fardnwnimisconsumiraocess argl. Soul



A renovated home will sell for up to 50%
more than one that has not been renovated
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CONTACT US TODAY FOR A
FREE
ESTIMATE!

WE TACKLE ANY SIZE JOB FROM SMALL PROJECTS TO MAJOR OVERHAULS.

AS SEEN IN — - — = = =

GULFSHORE LIFE
“There’s opportunity here—you just have to see it. Put a little money into it— D C G S W F L . C D M

well, the Naples version of “a little money”—and this could sell quickly.”

- High-End Realtors, Rupert and Karen Irby Family owned & operated ¢ Fully licensed & insured ¢ Over 23 years of guaranteed workmanship
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More Wins at the Closing Table=
Powered by Fifth Third.

FIFTH THIRD BANK

e Conforming e Portfolio Lending ® Jumbo
e Construction — One Time Closing ® And more!!!

Kyle Rayburn Cell: 239-898-6234
Mortgage Loan Officer Kyle.rayburn@53.com

NMLS:552642 B9998C

Disclosure: All loans subject to credit review and approval. Fifth Third Bank, National Association, 38 Fountain Square Plaza, Cincinnati, Ohio 45202, NMLS# 403245. Member FDIC. Equal Housing Lender.
Fifth Third and Fifth Third Bank are registered service marks of Fifth Third Bancorp.
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING

Medrano & Cail
Jennifer M. Cail
(239) 677-5888

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Law Office of Sam J. Saad Il
Sam J. Saad Il
(239) 784-5556

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

GENERAL CONTRACTOR
Dominion Contracting Group
Butch Bacon

(239) 293-0049

GRAPHIC DESIGN &
PROMOTIONAL PRODUCTS
Smiley Graphics & Promotions
Carolyn Castaneda

(239) 405-1527

HOME IMPROVEMENT
Design Works

Catie Sweeney

(941) 326-2725

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220

Joe the Home Pro
Joe Nugent
(239) 216-7892

Pillar To Post Home Inspectors

Jesus Pina
(561) 388-0501
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HOME PREPARATION SERVICES

HOMEstretch - Naples/
Bonita Springs

Davis Stoner

(239) 235-6487

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HOME STAGING

Palm Staging and Design
Kim Regenhard

(612) 840-1534

HOME WATCH &
CONCIERGE SERVICES
Spectrum Concierge
Dave Feightner

(239) 777-6173

HVAC SERVICES
5 Star Air

Chris Kagan
(239) 282-2222

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates
Brandon Nash
(239) 770-8521

OneGroup Insurance
Thomas Wienckoski
(321) 446-4803

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

INTERIOR DESIGN /
REMODELING

The Dapper House
Leticia Uribe

(239) 955-4730

INTERIOR DESIGNER
Interiors By SBI
Sheryl Bleustein
(954) 445-0897

MORTGAGE LENDER
Be Your Gift Group
Giovanni Matita
(239) 253-5939

Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Fifth Third Bank
Kyle Rayburn
(239) 898-6234

Lund Financial Group
Josh Lund
(239) 478-5783

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

Moore Lending Group
Tyler Moore
(239) 292-4191

PAINTING SERVICES
Naples Painter
Mariano Bernhardt
(239) 675-8224

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

New Frame Photography
Hana Snajdrova
(239) 200-9099

PHOTOGRAPHY/REAL ESTATE
LaCasaTour

Sheryl Moreno

(888) 598-8687

PRIVATE JET CHARTER
Skyway Aviation

Jake Cambria

(239) 595-9459

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

ROOFING

American Legacy Roofs
Nathan Bergum

(239) 450-2804

Florida Roofing and Gutters
Marc Devisse
(239) 966-7663

SCM Roofing
Roberto Santos
(239) 233-0450

TITLE COMPANY
Action Title Services
Allie Pelham

(239) 213-6721

Coastal United Title
LuAnn Vizzone
(973) 652-7077

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

Esquire Land Title of Naples
Greisy Rodriguez
(239) 799-7171

FirstSource Title
Valerie Downing
(239) 234-8009

Venture Title Services
Ryan Marrie
(239) 734-2400

VALET SERVICES
5 Star Valet

Joey Rock

(239) 770-1991

You work weekends.
Sam works weekends.

Real estate doesn’t follow a 9-5. Deals move nights,
weekends, and whenever your clients need answers.
That is why Sam Saad is there—24/7/365—by call, text,
or email.

Because responsiveness isn't optional.
It's how agents win.

LAW OFFICE OF 3
SAMJ.SAADIII | A}
Title & Escrow
Quick. Accurate. Closings.

REAL ESTATE | BUSINESS | LITIGATION

Call or text Sam directly at 239-784-5556 or visit SaadLegal.com or ParadiseCoastTitle.com
Proudly serving Naples, Marco Island, Bonita Springs, Estero, Fort Myers and Cape Coral
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Andrew Regenhard Ellen Buchanan Geneva Eilertson
Owner/Publisher Editor Ad Strategist

Mercedes Mikalaitis Jess Wellar Michelle Reed
Event Coordinator Writer Photographer
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Indoor Air Quality

PROVIDING 5 STAR SERVICE
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FINANCIAT

LENDING SINCE 2001

= . SEE THE VALUE?

[ Seamless Title & Escrow Solutions

e (<3 ‘
- J ' Your Discerning Clients Deserve Flawless Closings
\ g Allie Pelham, Owner

3 actiontitlenaples.com © 239.262.2200

ONE SINGLE POINT OF CONTACT | FULL SERVICE ON EVERY TRANSACTION | TIMELY AND ACCURATE TITLE COMMITMENTS | SUPERIOR COMMUNICATION FUN D YOUR OWN PRO]E CT/ FLIP

KNOWLEDGEABLE AND PROFESSIONAL STAFF | CONTRACT UPLOAD CAPABILITY OR DROP OFF

KEEP YOUR LISTINGS HOT * 10% DOWN AT CLOSING e CLOSE IN YOUR LLC NAME
YOUR BUYERS COOL * 100% RENOVATION FINANCING e SINGLE-FAMILY, TOWNHOUSE,

CONDO, & 2-UNIT PROPERTIES
e NO TAX RETURNS, INCOME

VERIFICATION, BANK « 660+ CREDIT SCORE
STATEMENTS, APPRAISAL, OR
55 Sean Now to Book EXPERIENCE REQUIRED  12-MONTH TERM

n:"f‘ % an Appointment!

[ COOLING DELIVERS COMF

I:, Trusted Service Technicians COOLING

:m G We Arrive In Hours Not Days 239 694 548‘5}9

5 ‘ E’ Local, Family Owned DO(‘JKET

NMLS 387408
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PUBLISHER’S NOTE

BY ANDREW
REGENHARD
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Dear Real Producers of Naples,

In June, we celebrate Father’s Day
and take a moment to honor the
men who were often our very first
role models.

Whether or not we followed in
their professional footsteps, these
early influences helped shape our
values, our work ethic, and the
way we show up in the world.

In real estate, those foundational
lessons often carry forward in
meaningful ways. Many agents
were introduced to the industry by
a parent—fathers and mothers who
not only modeled what it means to
build a career, but also served as
trusted guides along the way. Their
example leaves a lasting imprint.

For others, mentorship is
discovered within the business
itself. It shows up in the form of
seasoned agents who take the

time to invest in someone new,
brokers who offer direction and
perspective, and peers who are
generous with their knowledge.
These relationships become a
cornerstone of growth.

By all accounts, mentorship

plays a critical role in long-term
success. While it is certainly
possible to navigate this industry
independently, the path is often
accelerated—and the results
amplified—when guided by the
experience and insight of someone
who has been there before. A
strong mentor can help you avoid
missteps, recognize opportunities,
and move forward with greater
clarity and confidence.

Over time, those who have
benefited from mentorship often
find themselves in a position to
give back. They become the guides,
the teachers, and the steady voices
for the next generation. In doing

L]
so, the circle of influence continues
to expand.

This month, as we recognize our
fathers, we also celebrate the
mentors who have helped shape
our professional journeys—and
those who continue to light the
way forward.

Very respectfully yours,

Owner/Publisher

Naples Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Michael Michetti « Joshua Rudnick ¢ James “Jay” Caudill ¢« Samuel Colburn ¢ Brian Cordero

Big Firm Quality,
Small Town Service.

é. A Personal Approach to Real Estate Law

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).
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Luxury Homes\Deserve Wit STAGING TO

Partner Today and Let Our Proven
Success Drive Your Next Sale

(612) 840-1534 | palmstaginganddesign.cogl
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REALTORS® your clients expect the best—so do
we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS

v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

ELEVATE YOUR CLIENT EXPERIENCE

WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

BLAKE CHAPMAN

stateinsuranceusa.com
(239) 837-5055

They'll Beat.the' Kids™
Outﬂpf School.~ e |

Regenhard

4-Point
- ] a o .
Inspections * . All Reports Provided within

239-216-7892 $175 2 HOURS OF

COMPLETION

joethehomepro.com
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Emma Rickwood

THE HALCYON
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WHERE THE
BEST DAYS
FIND YOU

PHOTOS BY DIANA

RESIDENCES & MARINA sz

aples has always

been a place people

come to slow down.
Lately, it’s also become
a place people come to
level up—where lifestyle,
investment, and timing are
starting to intersect in a
more meaningful way.

Emma Rickwood sees that
shift happening in real time.

With over 20 years of
experience and deep
personal ties to Naples
spanning more than three
decades, Emma isn’t just
developing in the market—
she’s evolving with it. As
director of Henley Group
and one of the driving
forces behind The Halcyon
Residences & Marina, she’s
helping shape what the next
chapter of Naples living
looks like.

“What excites me most is
being part of a city that’s

actively evolving,” Emma

20 - June 2026

says. “There’s a real sense
of momentum right now—
downtown expanding,

new areas emerging. It
feels more connected,
more dynamic. Being able
to contribute something
meaningful to that moment
is incredibly rewarding.”

A Different Kind of Luxury
At first glance, Halcyon
checks all the boxes of

a premier waterfront
development—prime
location, high-end finishes,
and resort-style amenities.
But spend a little more time
with the concept, and it
becomes clear: this isn’t just
another luxury project.

It’s built around
a philosophy.

“The idea of ‘Halcyon’
refers to those rare, perfect
stretches of time—when
everything feels easy, joyful,
exactly as it should be,”

Emma explains. “That idea
shaped everything.”

That philosophy shows

up in what the team

calls barefoot luxury —a
version of luxury that’s
less about formality and
more about effortlessness.

It’s stepping onto your

boat without planning
your day around it. It’s
walking into downtown for
dinner without thinking
twice. It’s living in a space
that feels elevated—but
never overdone.

“It’s about removing
friction from everyday
life,” Emma says. “A home
should feel natural. It
should support how you
actually want to live.”

Built Around Real Life
That mindset is what sets
Halcyon apart in a crowded
luxury market.

Instead of forcing buyers to
choose between waterfront
access and proximity to
downtown, Halcyon delivers
both—at a level rarely

seen in Naples. Set across
more than eight acres

along the Gordon River, the
development includes just
66 estate-scale residences
paired with a 120-slip private
marina—one of the closest
opportunities to live with
your boat near the heart of
the city.

It’s a combination that’s
hard to replicate—and even
harder to ignore.

“Most developments offer
one piece of the lifestyle,”
Emma says. “We wanted to
bring it all together—boating,
walkability, amenities, and

a sense of space—without
compromising on any of it.”

That balance extends to the
design itself. Residences
range from two to four

= f:[ izt =



bedrooms, with expansive
terraces, seamless indoor-
outdoor flow, and layouts
that prioritize how people
actually spend their time.

This isn’t about square
footage for the sake of it. It’s
about livability.

“There’s a difference
between something

that looks beautiful and
something that truly
enhances your day-to-day
life,” Emma explains. “We’re
focused on the latter.”

Timing Meets Opportunity
For brokers and buyers
paying attention, Halcyon
represents more than just a
compelling lifestyle—it’s a
strategic moment.

Naples is evolving. Areas

like Bayshore and Davis are
seeing renewed investment.
Downtown continues to
expand. And true waterfront
opportunities—especially
those with marina access this
close to the city core—are
becoming increasingly rare.

That’s where Halcyon
stands out.

22 - June 2026

“The most informed brokers
are already recognizing

it,” Emma says. “They
understand the timing,

and they’re bringing their
clients in while we’re still

in pre-construction.”

It’s a familiar pattern for
Henley Group, which

has built its reputation

on identifying emerging
opportunities early and
delivering projects that

align with where a market is
heading—not where it’s been.

“We’re always thinking
long-term,” Emma adds. “It’s
not about chasing trends. It’s
about creating something
that will still feel relevant and
desirable years from now.”

A Partnership Approach
Beyond the product itself,
Halcyon has been intentional
about how it engages the
brokerage community.

From an immersive sales
gallery designed to bring
the lifestyle to life, to a
collaborative approach with
agents, the goal is simple:
make it easier for brokers to
tell a compelling story.

“We see this as a true
partnership,” Emma says.
“We’ve created tools and
experiences that help agents
connect their clients to what
makes Halcyon different.”

And different is exactly what
many buyers are looking for.

“In this market, clients have
seen a lot,” Emma explains.
“Halcyon gives agents
something fresh—something
that stands apart. It’s a
reason to reconnect, to start
a new conversation.”

The Bigger Picture
Behind Halcyon is a
powerful partnership—
Emma and Ian Rickwood
of Henley Group, alongside
Naples-based developer
Gavin Gillette of Gillette
Development. Together,
they bring a combination of
global experience and local
expertise that’s essential for
a project of this scale.

But at its core, the vision
is simple.

Create a place where people
genuinely love living.

“A home should be where
your days belong to you,”
Emma says. “Where life
unfolds naturally, without
friction. That’s what we’re
building toward.”

In a market defined by
luxury, Halcyon isn’t trying
to be louder.

It’s trying to feel better.

And for those who
understand both lifestyle and
timing, that might be exactly
what makes it matter most.

For more information,
contact 239-799-1155, email
live@halcyonnaples.com, or
visit halcyonnaples.com.

For a limited time, brokers
representing a successful
buyer will receive a

3% commission. Pre-
construction pricing starts
in the high $2M’s. @
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FirstSource
Title | FLoriDA

WE PUT YOU FIRST, IT'S IN QUR TITLE.

Specialists in large, complex commercial
transactions, including multi-state and
multi-property deals across the U.S.

Best Practices compliant with enhanced
regulatory, IT, and cybersecurity
standards that meet and exceed lender
and underwriter expectations.

Over 150 years of combined team
experience across paralegals and
production management.

In-house legal counsel providing support
for underwriting, complex title issues, and
transaction guidance.

v

v

v

v

Dedicated settlement department
handling closing coordination, funds
management, and post-closing matters.

Advanced technology including
e-recording, secure online banking,
centralized wire room, and robust
wire fraud prevention.

National title services with direct
licensing in 16 states, serving
leading law firms, developers, banks,
equity firms, and lenders nationwide.

Partnering with Closinglock to
provide enhanced security for every
transaction, protecting sensitive
information, securing wire transfers,
and helping prevent fraud for a
smooth, secure closing experience.

FIRSTSOURCETITLEFL.COM

1020 8™ AVENUE, UNIT 4, NAPLES, FL 34102
OFFICE: 239-291-9381



GOODWIN LAW, P.A. GET TITLE COMPANY RATES
Real Estate  Probate * Wills & Trusts & EXPERT GUIDANCE

Serving Florida with offices in Naples and Palm Beach

GOODWIN LAW, PA.

Judgrent. Couriel Inksg

h

Partner With Us for All
Your Client's Transactions

¥

A
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"‘ f'._ Florida’s Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. E :}.#E

- Martindale-Hubbell SCAN |'_1'..g -
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A New Standard in Home Services
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Home\bi N : @ Vehicle Managementn

Estate Management izl Point of Contact , .__rvu;es

239.777. 6173 | WWW. SPECTRUMCONCIERGE COM | INFO@SPECTRUMCONCIERE COM
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NAPLES SHOWROOM .
2082 Trade Center Way Naples, FL, 34109 | 239.378.5219
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HEALTH & WE

And breath matters here, too, more than many
realize. A few slower, steadier breaths can help
calm the stress response and bring you back to
yourself. Not in a dramatic way. In a practical one.
Enough to soften the edge, clear the static, and help
you think again. That is not a small thing. In a high-
visibility life, inner steadiness is not a luxury. It is
an advantage.

Well-being is not only about what helps you recover
after pressure. It is also about what helps you

stay anchored within it. The people who sustain
success over time are rarely the ones who never feel
activated. They are the ones who know how to notice
it, regulate it, and return to themselves more quickly.

A simple takeaway: Before a meeting, presentation,
event, difficult conversation, or any moment where
you feel especially “on,” pause for a brief reset. Take
three slower breaths, letting each exhale be slightly
longer than the inhale. Then name the feeling more

The Pressure of

BY CARLENE MARIE
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Always Being

or high achievers, visibility is not optional.

It is part of leadership, trust, influence, and

success. In many professions, people are not
only evaluating your work. They are reading your
presence, your responsiveness, your energy, and your
ability to stay composed under pressure. And that
kind of ongoing exposure can carry a hidden cost.

Many successful people assume that if being visible
feels draining, tense, or heavier than it should,
something is wrong with them. But often, what
you are feeling is not weakness. It is the strain of
being “on” so often, for so long, that your system
stops treating pressure like an occasional moment

and starts treating it like a way of life. That matters
more than most people realize.

When you are constantly showing up, performing,
responding, producing, and managing what others
need from you, your nervous system can begin to
read that steady exposure as pressure to stay sharp,
likable, capable, and in control. Over time, that does
not only affect confidence. It can affect your clarity,
your patience, your recovery, and the quality of
your decisions.

The challenge is not always fear in the obvious
sense. More often, it shows up as overthinking.

#
o N

Overpreparing. Overediting. Replaying what
you said. Managing how you are coming across.
Outwardly, you may look polished and perfectly

capable. Internally, you may feel like you are bracing.

William James wrote, “The greatest weapon against
stress is our ability to choose one thought over
another.” That still feels true. Not because you can
simply think your way out of pressure, but because
the meaning you give a moment shapes how your
body responds to it.

Here is what I want you to remember: that charged
feeling does not automatically mean something is
wrong. It may simply mean the moment matters. If
you read that activation as danger, you will tighten,
tense and brace. You may second-guess yourself

or pull back. But if you can meet that same feeling
as energy, readiness, or a sign that something
important is being asked of you, you give yourself a
chance to stay present instead of shutting down.

That is a powerful shift.

honestly: not panic, but activation. Not weakness,
but energy. Then, ask yourself one clear question:
How do I want to show up in this moment?

That small pause can change
everything. It interrupts the
spiral. It helps your brain
come back online. And it
gives you a better chance of
meeting the moment from
steadiness instead of strain.

Visibility will always ask
something of you. The
question is whether you meet
that pressure by bracing
harder or by leading yourself
better. The strongest presence
in the room is not always the
loudest or the most polished.
It is often the person who

can stay clear, grounded, and
fully anchored in who they
are while the pressure is on.

That kind of steadiness

does not only elevate
performance. It protects
your well-being, supports
better decisions, and makes
success far more sustainable.

Carlene Marie is

a Certified Master
Mindpower Coach
and Certified
Health, Wellness

& Life Coach. She
specializes in
private and group
coaching, keynotes,
workshops and
publications helping
high performers
cultivate mental
toughness and
emotional resilience.
With extensive
expertise in
unlocking human
potential, Carlene
Marie’s programs
empower and guide
toward lasting
change for optimal
success in every
area of life.
CarleneMarie.com
513.383.5647
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"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

-Tampa Homeowner

"Very Professional. Knowledgeable guys and zero trash
was left behind!." -Tampa Homeowner

"Professional. Quick & Easy. Would definitely use again."

29
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SCM ROOFING is a GAF MasterElite Roofing Contractor

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

855-SCM-ROOF
scmroofingfl.com

Licensed Florida Contractor #CCC1331132

Elevate Your
Image

WITH

Michelle Reed

PHOTOGRAPHY

Keserve Your gamtrwma%
239.404.8158

michellereedphoto@me.com

michellereedphotography.com
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CLOSE WITH
CONFIDENCE
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e TITLE INSURANCE
e« SETTLEMENT & CLOSING SERVICES

- MOBILE & REMOTE CLOSINGS
« COMMERCIAL TITLE SERVICES

Get Your Free Quote Today
COASTAL CoastalUnitedTitle.com
UNITED 239.518.6370

TITLE SERVICES Title@CoastalUnited.com




FEA ED AGENT

BY JESS WELLAR
PHOTOS BY
NEW FRAME
PHOTOGRAPHY

Mike Stevens doesn’t do “one lane.”
He’s closing luxury deals in Naples,
running a roofing supply company
he built from scratch during COVID,
and co-founding a nonprofit designed
to sharpen and strengthen men in
business, faith, and family.

On paper, it sounds like a lot. In real
life, it’s simply how Mike’s wired. Over
a decade into real estate and fresh

off a $19.5 million year on just five
transactions, he’s building leverage,
impact, and long-term relationships
on his terms.

Tough Startup Lessons to

SWFL Luxury

Mike’s entrepreneurial streak showed
up early. After earning his Bachelor’s
Degree in Entrepreneurship from
American University’s Kogod School
of Business in D.C., he launched an
internet startup in 2012, a “blue-
collar LinkedIn” where trade workers
could showcase OSHA certifications
and resumes.

“One of my greatest life obstacles
was not finding the proper ways to

monetize my internet startup,” Mike
recalls. “But it was a great learning curve
and gave me a lot of experience and
seasoning while making me realize a
hard truth: having your own business is
24/7,not 9 to 5, Monday through Friday.”

While living in his home state of New
Jersey after college, loved ones who
knew Mike’s gregarious personality well
encouraged him to get into real estate.
With family friends running a brokerage
in North Jersey, he got licensed in 2015
and jumped in. But Florida was always
home. Having lived in Naples since
1995, he returned in 2017 because, as

he explains, “I missed the weather and I
also missed the people.”

He officially received his Florida license
at the end of 2022 and hasn’t slowed
down since.

“Being an actual Naples local for 31 years,
you get to know the area very well,” Mike
says with a chuckle. “And Ilove creating
value and impact for people.”
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That local knowledge, combined with
his Northern proactive attitude, gives
him an edge.

“I think the key distinction that

sets me apart from other agents is
having the urgency to get things
done and my resilient spirit,” he
offers. “Coming from New Jersey;, it
is extremely competitive, and if you
don’t move quickly, you will lose.”

Clients notice. The most common
feedback? “They appreciate that 'm
very responsive and they love my
hustle,” he smiles.

Missing Piece of the Puzzle

While many agents were trying to
survive the early days of the pandemic,
Mike launched something new again.

“I started a roofing supply company in
December of 2020 during the height of

COVID,” he remembers. “I also built that

business from scratch.”

American Metal Roofing Supply
quickly grew, and today Mike delegates
heavily while still overseeing sales and
marketing. The real magic, though, is
how he integrates it into his real estate
world. Instead of stepping on toes, he
becomes a resource.
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Mike Stevens is an agent with Premiere Plus Realty.

“Thankfully, I can add value and
distinguish myself by speaking with
agents to be the missing piece of the
puzzle and give them knowledge on the
pros and cons of metal roofing without
competing with them,” he points out.

That adaptive mindset extends beyond
roofing though. Mike embraces tech,
stays consistent with content, and has
leaned into AI — rather than resisting
it — to grow both businesses.

Beyond Earthly Treasures

If you ask Mike what success looks
like, he won’t start with commissions.
For him, entrepreneurship isn’t

just about income, it’s about
autonomy and alignment.

“I feel like true success is getting up

in the morning and taking my kids to
school,” he notes. “I love having the
freedom to do what I want to do and it
is amazing what you can do when you
avoid all the noise and the distractions.”

“Most importantly, I love having my faith
and putting God first,” he elaborates.

That higher perspective is what led him
to co-found a nonprofit in 2025.

“Apex Circle Inc. is an elite men’s
‘signaling’ group in which we empower
male entrepreneurs through five pillars:
business, community, faith, family, and
health,” Mike shares. “We’re not your
typical networking group meeting up to
hand out business cards.”

“With signaling, you have to be
personally invited, it’s an exclusive
group and we want our members to be
committed,” he adds.

Through Apex Circle’s members,

donors and partnerships with another
organization, they’ve donated hundreds
of toys and clothes to underprivileged
children in Southwest Florida and Jamaica
after Hurricane Melissa. And every
charitable donation carries meaning.

“From every amount received, we place
33 percent into the donation account to

commemorate the number 33 in honor

of Jesus’ life,” Mike explains.

Family Guy

Mike’s biggest ‘why’ can be found at
home. He is a proud husband to Brianne
who is “probably the nicest person in
America,” and runs JBC Healthcare

as a licensed nurse practitioner. They
married in October 2020 and are raising
two young children in Naples.

Their daughter Elizabeth, 4, wants to be a
police officer. Their son, Michael Richard
Stevens III (a.k.a. “Trey”), is 18 months
old and, as Mike laughs, “If you give him
food, he will be your best friend.”

And then there’s Izzy, their Labradoodle,
“py far the gentlest dog you will ever
meet in your lifetime,” Mike smiles.

In his off hours, Mike loves a good

workout, reads, plays tennis, studies
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crypto and decentralized finance, and
spends precious time at the beach

with his loved ones. The Stevens enjoy
traveling when schedules align, as well,
and a trip to Jamaica may be next to
celebrate Brianne’s birthday.

For now, Mike makes it clear he’s quite
happy where he’s at and his bigger
vision remains unchanged.

“Ilove what I’'m doing, running

my roofing business and running a
nonprofit while doing real estate and
investing myself,” Mike concludes.

“My long-term objective is to impact
others and make the world a better
place through my work — to unite
everyone and learn that we can agree to
disagree, to ascend from darkness and
go into the light.”

“Our Family

Protecting
Your Family”

Nash Insurance
Specializes In
Helping Realtors
and Mortgage
Brokers with :

Their Clients |
Home & Flood :, \§
Insurance needs. ,,4‘_’} : \ |
™ L5 L
L . " I R

* Nash Insurance is a Third Generation Insurance Agency here in Florida.

* We are an Independent Agency that represents most companies in Florida,
including a few that only write business through select agencies.

* We offer same day quote and bind.

* We shop the Insurance market for you.

* Our agents have an average of over 10 years’ experience.

NIA PP

Call Today and let us help
Close Your Deal!

239-333-0888 | Brandon@NashFL.com



Ready to simplify your finances?

Professional financial guidance to keep your business organized,
compliant, and growing is what we are here for!

My passion is supporting businesses by
giving my clients more time to focus on
doing what they love most and providing key
advice to help achieve business growth.

Why Work With Us?

Female Owned and Operated

Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espafol

Mcdrano & Cail

AWARDS

Scan to Aty
Schedule Your

Free Discovery
Call and Get

239.677.5888
medranoandcail.com

ﬁ@ Follow Us

Easy

NMLS 1666459

ortgage LLC

Let Easy Mortgage LLG

At Easy Mortgage LLC, we believe real estate investing
should be smooth and stress-free.

Behind every successful transaction is a team that works
hard so you don’t have to. From consultation to closing, we
make your investment journey easy and rewarding.

Whether you're buying your first, second, or vacation
home, investing in property, or building your next venture,
our dedicated team will be with you every step of the way.
Because your goals matter and our focus is on you, our
clients and their families. We're not just here to process
loans — we’re here to solve problems, deliver real
solutions, and help make the impossible possible.

We offer a full range of loan options, including:

¢ Residential Mortgages (FHA, VA, Conventional, USDA,
Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
¢ 1-Year Bank Statement Loans

* DSCR (No Income) Loans

* Blanket Mortgages

* Commercial & Construction Loans

e Lot Loans

* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Offices in Cape Coral & Lehigh Acres | Serving All of South Florida
Massiel Ruiz | Loan Officer | NMLS 1404889

massiel @ easymtgs.com

2225 First St, Suite 201 | Fort Myers, FL 33901

4850 Tamiami Trail N, Suite 301 | Naples, FL 34103

Easy Mortgage LLC — Focused on Families, Driven by Solutions.

“Your lender should make you look like a rockstar
— not a firefighter.”
— The Easy Mortgage Promise

WITH PASSION,
PERSISTENGE,

AND KNOWLEDGE,
MASSIEL RUIZ
TURNS "MAVBE' INTO
'GLEAR TO GLOSE.

(239) 595-3819

Easy Mortgage LLC is a licensed mortgage brokerage. All loans

WWW. E asyMTGs_com are subject to credit approval. Interest rates and loan programs

EQUAL HOUSING are subject to change without notice. This is not a commitment to
NMLS 1666459 1=} [ LRSS lend. Terms and conditions apply. Not all applicants will qualify.



COACH’S CORNER

Why Bad
Advice Is
Costing You
More Than
You Think

There is no shortage of advice. You can
scroll for five minutes and get:

* Anew marketing strategy

* A new sales tactic

* A new mindset shift

* Anew “proven system”

Everyone has an opinion. Everyone has
a strategy. Everyone has the answer.
And that is exactly the problem.

Because not all advice is good. And

more importantly... not all advice is
right for you.
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The Dangerous Truth About
“Good Ideas”

Most business owners are not failing
because they lack ideas. They are
overwhelmed with them.

They hear something that sounds smart,
they try it. They hear something else,
they pivot.

They hear another strategy, they shift
again. And before they know it, they are
chasing ten different directions with no
real traction.

Here is what I have seen repeatedly:

Good advice at the wrong time
becomes bad strategy.

A Real Example

I'was sitting at a mastermind table

with a group of business owners. One
owner was running about a $5 million
company and wanted to grow to $10
million. Naturally, the recommendations
and conversation turned to growth.

BY MICHAEL DILL

More leads. More marketing.
More exposure.

Sounds right, right? But
there was one problem.

His business was already at capacity. He
could not handle more customers with

his current team, systems, and structure.

So what would happen if he followed
that advice?

More marketing would create more
demand. More demand would create
more pressure. More pressure would
break the system.

That is not growth. That is chaos.

The Right Question Most
People Skip

Instead of asking, “What should I do
next?” The better question is:

“What problem am I actually solving
right now?”

Because until you are clear on that,
every new idea feels like the answer.
And that is how businesses drift.

Context Matters More Than Content
Advice without context is noise. The
strategy that works for:

* A startup

* A scaling company

* A mature business

...are not the same.

The tactic that works in one industry
may fail in another. The move that
worked last year may not work this
year. That is why blindly following
advice is dangerous.

You are applying someone else’s
playbook to your situation without
understanding if it fits.

This Is Why Coaching Matters

This is where the right guidance changes
everything. A good coach does not just
provide ideas. They help you:

HL ME

stretch

* Filter through your current
challenges and opportunities

* Identify the real bottleneck, if any

 Prioritize what really matters most

* Sequence your next steps correctly

Because in business, order matters.
Do not fix marketing if your operations
are broken. Do not chase growth if you
cannot deliver. Do not scale chaos.

Filter Everything
As aleader, your job is not just to take in
information. Your job is to filter it.

Before you act on any advice, ask:

* Does this solve the problem I am
currently experiencing?

¢ Is this the right move right now?

* Do Ihave the systems to support this?

* AmIbeing reactive... or strategic?

Because not every opportunity is an
opportunity. Sometimes it is just a
distraction in disguise.

Trusted Partner in
Home Preparation

Reduce stress for your clients
Quickly get homes market-ready
Financing options available

Design & color support

Free consultations

Meet the Owner
Davis Stoner

Final Thought

Information is everywhere. Clarity is
rare. The difference between businesses
that grow and businesses that stall is not
effort. It is discernment.

So be careful who you listen to. Because
the wrong advice, at the wrong time, in
the wrong order... Will cost you more
than doing nothing at all.

ABOUT COACH
MICHAEL
Coach Michael
Dill works

with business
owners and
leadership
teams to

create clarity,
structure, and real accountability
inside their organizations. His
approach is simple and direct: Attitude.
Action. Results. Through coaching,
workshops, and other programs, he
helps leaders focus on what actually
moves the needle and stop chasing
distractions. If you are ready to
simplify your strategy and execute
with clarity, you are in the right place.
BusinessCoachMichaeldDill.com
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HOME | AUTO | BUSINESS

FROM CONTRACT TO CLOSING, WE'VE GOT YOU.

RE THAN

We invite Real Producers to use our space:
Meet clients, work, hold events!

UNINSURABLE HOMES
stalling your real estate deals?

Easy Title & Escrow LLC

Elianne Onoz
Lic Title Agent & Director of
Business Development ,
Ellanne@Easytileandescrow.com
Direct: (239) 628-0137

OneGroup specializes in finding solutions for hard-to-insure
properties.

+ Active listening lets us identify unspoken needs and risks.
+ Relationship driven, not price driven.

- Protection against damage/liability, personal loss.

« Peace of mind during unexpected events.

UNFORGETTABLE LUXURY We’'re here for you! Call or stop in today!

VALET PARKING

Anthony Bucca C(D
Business Risk Specialist
ABucca@OneGroup.com N EU R U P

P 239-301-4437 A World of

and lnsuran | xpertise

Susan Atkeson

Account Executive
SAtkeson@OneGroup.com @

P 239-427-2001

C 850-3421-445 ON EG ROU P

SCAM TO LEARN HOW TO Retirement Advisors
BECOME A REFERRAL PARTNER Wealth Management
Start earning today! Pension Experts

L 6424 Naples Blvd., Suite 301, Promenade at Naples Center
40 - June 2026 239-248-8318 - OneGroupFL.com
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n Southwest Florida, a roof isn’t

just another line item on a home

inspection report, its protection,
property value, and a major factor in real
estate transactions. With stormy weather
inevitable, having a reliable roofing
partnership is an absolute necessity.

Marc Devisse, president of Florida
Roofing and Gutters, understands that
better than most. What began as a
branch of his construction company
has grown into a statewide roofing
operation completing an average of
500 roofs a year, serving homeowners,
investors, and real estate professionals
who can’t afford surprises when it
comes to what’s overhead.

At its core, Florida Roofing and Gutters
provides residential and commercial

42 - June 2026

roofing services, including roof repairs,
full roof replacements, inspections, and
professional gutter installation. But
service alone isn’t enough in Florida.
durability matters.

“We focus on delivering durable, code-
compliant roofing systems designed to
stand up to Florida’s unique weather
conditions,” Marc explains. “That’s the
idea behind our company tagline as
well: Built on Integrity. Designed to Last.”

From Southwest Florida throughout the
entire state — with branch offices in
Orlando, Tampa, and Jacksonville — Marc
leads a team of 20 employees and trusted
crews who understand high expectations.

Originally launched as a roofing
branch of Tri Town Construction in
2010 (a company Marec started in 2006),
Florida Roofing and Gutters eventually
separated into its own entity to better
reflect its specialty focus. Today, the
company even operates outside of
Florida under the name Freedom
Roofing Group.

Born in Chicago and raised in
Southwest Florida for the past
35 years, Marc watched the local
real estate boom unfold around
him while studying marketing at
Florida Gulf Coast University.

“Everyone my age was in real estate,
mortgages or construction,” he recalls
with a chuckle.

While still in college, Marc worked for

a developer who was also a Realtor,
becoming a construction manager at just
20 years old. Then, the market shifted
and he was let go.

“I collected unemployment for one week
and then I started Tri Town Construction
at age 22,” he remembers. “I got my
general contractor license and started
with really small projects and have been
growing ever since.”

That decision laid the groundwork for
what would eventually become Florida
Roofing and Gutters. With 15 years of
roofing experience in his tool belt, Marc
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“WE BELIEVE IN BEING UPFRONT, EDUCATING OUR
CLIENTS, AND SETTING CLEAR EXPECTATIONS

noticed a gap in the market — not just in
craftsmanship, but in communication.

When he’s not managing crews or
meeting with clients, you’ll likely find
him boating or soaking up the sun
outdoors. Travel is a shared passion of
his and Natalie’s, from Europe to Central
America to the last Superbowl, with
Peru next on the list.

“Over the years, I saw too many
homeowners and Realtors frustrated

FROM THE START.”

by poor communication and unreliable
= i contractors. I knew there was a better

T et

way, and that’s what inspired me to build
Florida Roofing and Gutters around
honesty, accountability, and service.”

Operating on Trust — Not Pressure
At its core, Marc’s business

philosophy centers on transparency
and relationships.

“We believe in being upfront,
educating our clients, and
setting clear expectations from
the start,” he emphasizes.

Florida Roofing and Gutters even offers
a free online estimator directly on their
website, allowing homeowners and
agents to get a starting point before
picking up the phone.

“There’s no pressure, no unnecessary
upselling — just straightforward advice
and quality work,” Marc states simply.

The company also operates a full metal
shop specializing in metal roofing,
manufacturing in-house and taking

on large-scale projects, including the
Sanibel Harbour Yacht Club.

Recognition has followed, too. Tri
Town Construction was named a Small
Business of the Year finalist, and Marc
earned 40 Under 40 honors from

Gulf Shore Business. With his roofing
business boasting a 4.8-star Google
rating and an A+ with the BBB, the
numbers reinforce what his clients
already know.

A Dependable Partner

Marc understands that when a

deal is on the line, timing is critical

and communication is everything.
Inspection repairs, full replacements,
documentation for underwriting — it all
requires speed and precision.

“Whether it’s an inspection repair
or a full roof replacement, we work

help ensure transactions move forward
smoothly,” he affirms.

That reliability matters even more in a

market that fluctuates with the weather.

“It’s slow at the moment because it’s not
raining; it’s like an oil light going on in
your car ... You don’t think about it until
that light goes on. It’s the same thing
with roofs.”

He continues, “However, when the
rains come, people start thinking about
getting their roofs checked.”

Even during slower weather cycles,
though, hurricane-related work
keeps his crews active. Marc strongly

maintenance to maximize longevity,
especially in a climate that doesn’t
forgive neglect.

“You can’t just forget about regular roof
maintenance because you have a 10-
year warranty,” he cautions. “It doesn’t
work that way.”

Beyond the Business

Despite overseeing hundreds of projects
a year, Marc’s top priority remains
home. He lives in Bonita Springs with
his wife Natalie, their son Dylan (17),
daughter Capri (2), and another baby on
the way.

“Family is very important to me,” he
shares. “Nothing is more important than

Looking ahead, continued expansion
remains part of the plan. Marc notes they
are always looking for top talent and will
continue expanding outside of Florida
while focusing on the fundamentals.
Despite the scale of Marc’s business over
the years though, the motivation still
remains close to home.

“At Florida Roofing and Gutters,

we’re proud to be part of the local
community and the real estate
community,” he concludes. “We believe
strong partnerships are built on trust,
responsiveness, and consistent results.
Our goal is to be the roofing company that
Realtors feel confident recommending to
their clients every time.” ®

For expert roofing service, contact
Marc Devisse at Florida Roofing and
Gutters at 239-966-7663 or visit
FloridaRoofingandGutters.com to use
their free online roof estimator today.
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Florida Roofing

efficiently, keep everyone informed, and
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REFINED ROOFING

EXCEPTIONAL -
PROPERTIES.

Roof Inspections, Installations

Repairs, and Replacements

BUILT ON
INTEGRITY. |
DESIGNED |
TO LAST

Storm Damage, Gutter Replacement,

and Window Replacement

=/
Florida Roofing 239.966.7663

License #: CGC1533024 & CCC1334177

www.FloridaRoofingandGutters.com

MOORE

THAN A TRANSACTION

' ] WHEN YOU PARTNER WITH US YOUR
A CLIENTS ARE TREATED LIKE FAMILY

Brittany Moore MOORELENDINGGROUP.COM
Regional Branch Manager

NMLS # 824215 =

239.292.4194
BMoore@moorelend.com

r.

Tyler Moore
Producing Branch Manager
NMLS#: 1408486
239-292-4191
TMoore@Moorelend.com
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ALL IN

Property Management, LLC.

Southwest Florida | Phone: 239-451-3066 | www.allinpmfl.com

From Contact to Contract

WE'RE ALL IN

What You Can Expect
When Partnering with us

First Class Customer Service | Endless Resources Under One Umbrella

Unparalleled Attention To Detail | Responsive, Friendly Interaction with our Team of Professionals

What Sets Us apart ?

Discover the ALL IN Property Management Difference

we also offer:

Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners
Ly Home Concierge Services - Comprehensive Visits Offered Between Guests
Ly Stellar Reputation, Effective Marketing Strategies & Proven Results

Ly Setup and Installation of Smart Home Automation Services

DALI MIHAJLOVIC
oWner LEARN MORE

239-451-3066 DARIaE RS SO )
dali@allinpmfl.com opTions [m]}:

In addition to our Core Property Management Services,

Ly Complete Design, Furnishing & Staging Services byour In-House Design Team




FEATURED AGENT

“I'was first introduced to real estate at age 18 as an
office admin, and was inspired by a wise agent in my
office who always did what was right for her clients,”
Patty Dovichi recalls. “She was such an interesting
character and everyone would congregate to hear
her stories. After moving to the United States and
receiving my Green Card and eventual citizenship, I
knew real estate was the path I wanted to pursue.”

More than two decades later, that early inspiration
still shapes how Patty shows up for her clients.

Now a Real Estate Advisor and Power Agent with
Realty ONE Group MVP in Naples known for her
deep expertise in her local community, she was the
number one REALTOR® in her zip code last year and
ranked in the top one percent at her brokerage —
number nine out of approximately 1,100 agents. But
for Patty, the accolades matter much less than the
tremendous responsibility that comes with them.

Roots and Resolve
Patty was born and raised in Thunder Bay, Ontario,
and introduced to real estate at just 18 years

old while working as an office administrator

in a real estate and insurance office. Long

before she ever carried a license, she was
watching transactions unfold from the inside

and studying the professionals around her.

Patty carried with her not only administrative
experience, but grit earned working in her family’s
forestry business operating heavy equipment

and building roads. She notes that season taught
her discipline, resilience, and a strong work

ethic that she still carries with her today.

Once she married her husband and
left Canada behind, though, she knew
exactly what she wanted to do.

“I just dove right into real estate and I think I had
my first sale within two months, thanks to a referral
from my husband!” she recalls with a smile.

Licensed in Florida since 2003, Patty has now spent
23 years refining her craft in a market she has loved
since her family began visiting Naples in the 1980s.
She officially made it her permanent home in 2011.

Mentorship also played an important role in
shaping Patty’s early career. Kathy Holbrook
helped her get started early on and later

became the reason Patty joined MVP in 2017.

“My current broker, Derek Carlson, has also
been incredibly helpful and wonderful,” she
acknowledges. “He provided strong systems




Patty Dovichi is an agent with Realty ONE Group MVP.

and a culture of integrity that allowed me to hit
the ground running when I came aboard.”

Advocate First

While many agents focus on growth through volume,
Patty has built her reputation on relationships.

Her business is structured intentionally: she
operates as a solo agent with a dedicated assistant
managing operations so she can give clients

her full attention. Every showing, negotiation,

and contract review is handled with care.

Last year alone, Patty closed nearly $16.2
million across 53 transactions, including rentals,
and recorded the highest number of deals in
her office. Yet when asked how she defines
success, she circles back to relationships.

“I define success by the trust my clients
place in me,” she explains. “If my clients feel
protected, informed, and confident in their
decisions, then I have done my job well.”

That word — protected — comes up often in
conversation with Patty. After Hurricane Irma,
Patty personally drove through her community
checking on homes and sending updates to
clients who were out of town, reinforcing the
trust she had built with the neighborhood.
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MY CLIENTS PLACE IN ME.

If my clients feel protected, informed,
and confident in their decisions,
then I Have done my job well.” e |

She approaches each transaction with a
watchful, detail-oriented mindset, determined
to ensure her clients understand what

they are signing and why it matters.

Patty is also known for being truthful,
even when honesty requires difficult
conversations such as “advising them not
to move forward with a transaction.”

Her philosophy is rooted in faith and reinforced by
lived experience. Both she and her husband have
faced significant health challenges over the years,
including his quadruple bypass surgery and recent
foot amputation, along with her own health issues.

Through it all, Patty continued running her business
while caring for her family. Now, when clients are

navigating uncertainty, whether financial, medical,
or emotional, Patty understands in a very real
way what resilience and empathy looks like.

“My faith gave me strength and perspective,”
she shares. “I learned to trust God, take things
one day at a time, and remain grateful.”

Faith is also woven into her weekly routines. She
attends Grow Church locally and shares daily

Bible verses on social media. She says her mother’s
guidance still echoes in her decisions to this day: “Do
unto others as you would have done unto you,” and
“a job worth doing is worth doing right the first time.”

Home and Heart
At home, Patty and Rocky have been married

for 24 years and share their life with three
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« Full-Service Residential
Remodeling

* In-House Interior Design

o Custom Build-Ins, Luxury
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LETICIA URIBE + INTERIOR DESIGNER/OWNER

irresistible rescue cats: Zephyr, Maisy, and Leo,
their newest addition. Their days are intentionally
simple: time together, gratitude for everyday
blessings, and quiet moments that matter.

When she’s not working, Patty finds great joy

in cooking, particularly gravitating to Italian
cuisine in honor of her husband’s heritage,
along with gardening, and preserving what

she grows by canning. Her family also proudly
supports Naples Cat Alliance/Purradise Gardens,
another extension of her soft spot for felines.

Looking ahead, Patty remains focused on serving
well rather than chasing status. And expansion,
for her, will never come at the expense of her
integrity or sacrifice exceptional quality.

“I am grateful for the trust I have built within
my community and look forward to continuing
to serve my clients with integrity and care,” she
concludes thoughtfully. “As my business grows,
I expect to work more within the luxury market
while maintaining the same level of personal
service and attention that my clients value.”

THEDAPPERHOUSEFL.COM
THEDAPPERHOUSE@YAHOO.COM

n @THEDAPPERHOUSEFLORIDA
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“Most agents in Naples compete on
relationships,” Brian Knox points out.

More than a slick

soundbite, that’s the key to
understanding how Brian
and Jason Knox have quickly
positioned themselves as
one of the most strategic and
forward-thinking teams in
Naples luxury real estate.

As co-founders of Knox
Brothers Real Estate at
Compass Florida, the twins
are blending deep local roots
with a modern, intelligence-
driven approach that is
reshaping expectations at the
highest level of the market.

Raised in Naples after their
family relocated from Texas
in 1989, the brothers grew up
watching the area transform
into one of the most sought-
after luxury destinations in
the country. That long-term
perspective now informs how
they guide clients patiently
through the process.

Jason entered the business
first in 2017 after nearly a
decade in the textile and

uniform industry, where
he managed complex
commercial contracts and
developed a sharp instinct
for negotiation.

“I realized what actually
energized me wasn’t

the industry, it was the
complexity,” Jason explains.
“Solving multi-party
problems, finding leverage
where others didn’t see

it, navigating deals where

the outcome depended on
preparation and positioning.”

Brian’s own leap into the
business came two years
later, following a pivotal
moment in New York City,
where he had been working
in early-stage software
companies for close to a
decade. At the time, he was
interviewing for a senior

leadership role, one that, on
paper, checked all the boxes.
But as the conversation

unfolded, something felt off.

Instead of a dialogue about
vision or alignment, the
meeting became a one-sided
breakdown of expectations
— 90-plus hours a week,
constant travel, and total
commitment — without

any regard for what Brian
actually wanted to build

for himself.

“I walked away from that
lunch and asked myself a
question that changed every-
thing: ‘Why would I pour that
kind of energy into someone
else’s vision when I could
build my own?” Brian recalls.

That decision brought
him back to Naples in 2019
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with a clear objective: to
apply a more strategic,
data-driven model to a
market that had long relied
on traditional brokerage.
Together, the brothers
formally partnered that
same year, combining
Jason’s deal-making instincts
with Brian’s systems-
oriented growth mindset.

What truly separates the
Knox Brothers isn’t just
their background, though,
it’s how deliberately they’ve
designed their business to
raise the industry standard
for adding value.

“Luxury real estate in
Naples requires strategic

NI,

F
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Top performers Jason (left) and Brian (right) Knox lead the Knox Brothers Real Estate team at Compass Florida.

advisory, proprietary market
intelligence, and a long-term
relationship approach,”
Jason offers.

That belief shows up in
everything they do. From
their pre-market access
network, known as The Vault,
to their Naples Intelligence
Report built on dozens of
data sources and leading
indicators, both brothers
approach each transaction
with a level of preparation
that mirrors private
wealth advisory more than
traditional real estate.

At the same time, their
commitment to integrity
remains non-negotiable.

“In this business, you face
moments every week where
cutting a corner would be the
easier path,” Jason admits.
“We don’t take it. Ever. Our
clients trust us with the
largest financial decisions

of their lives, and you don’t
earn the right to carry that

by being clever — you earn it
by being honest.”

Brian is quick to add that
the merits behind their
“follow-through, not just
following up” approach is
what ultimately wins the
long game: “The fastest way
to build a reputation in this
business is to become the
person who never leaves
anything incomplete,” he
emphasizes. “Clients notice.
Other agents notice. And
over time, that consistency
compounds into something
no marketing budget can
buy: trust.”

That philosophy has fueled
impressive results. In 2025
alone, the Knox Brothers
closed more than $117
million across 37 transac-
tions and were selected for
Compass’ 2026 National
Top Producer Program,
placing them among just
335 agents nationwide
recognized at that level, out
of over 40,000 peers.

66

The fastest way to
build a reputation
in this business
is to become the



“My wife and my daughter
are my motivation,” Jason
shares. “Everything I

build — the business, the
reputation, the relationships
— I'want them to see what
it looks like when you pour
yourself into something
with intention.”

For Brian, the same
ambitious drive comes
from within: “I've always
been someone who dreams
disproportionately big
relative to where I am,”

he smiles. “The distance
between where we are and
where I know we’re going
is what motivates me. 'm
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not chasing a number, I'm
chasing a standard.”

Away from the deal flow
and data, both brothers
stay grounded in the
routines and relationships
that matter most. For Jason,
that means prioritizing
time at home with his wife
Brittany, playing on the
floor with their 4-month-
old daughter Callaway,

and tug-of-war with their
goldendoodle, Ovi. Whether
it’s cooking a new recipe

or simply being present
during this precious,
fleeting season of life,

66

We’re not doing what everyone
else does a little better,

family remains at the
center of Jason’s world.

Brian channels his focus

into discipline and wellness,
starting most days early with
training before heading into
the demands of the business.

“Fitness isn’t a hobby;

it’s how I stay sharp,”

he elaborates. “It’s the
foundation that allows me
to operate at a high level for
our clients and for Jason.”

Both brothers also share

a love for golf, a constant
that gives them a chance to
reset while still feeding their
competitive edge. And for
Jason, travel is another outlet
to rest and recharge.

“Next up, my wife and I are
going to Africa at the end of
July,” Jason grins. “I won a
raffle for a six-night safari in
South Africa’s Kruger Nation-
al Park and I can’t wait!”

Beyond their business, the
brothers are also intentional
about giving back. Through
their support of Pathways
Early Education Center

of Immokalee, they are
investing in opportunities
for families in one of
Southwest Florida’s most
underserved communities.

“Immokalee is less than

an hour from the luxury
corridors of Naples, and that
proximity makes the contrast
— and the opportunity to

make a difference — impos-
sible to ignore,” Brian points
out. “For us, being part of the
Naples community means
more than serving its real
estate market. It means
investing in the people and
places that make this area
what it is.”

Looking ahead, the Knox
brothers’ vision remains as
ambitious as ever, with a fo-
cus on scaling their advisory
model without losing the
personal accountability that
defines their brand.

“The real estate industry is
at an inflection point,” Brian
points out. “Most firms are
bolting technology onto an
outdated model. However,
we’re building the model
around the technology —
proprietary data systems,
predictive analytics, Al-
powered market intelligence
— so that every decision our
clients make is informed

by better information than
what any other team in
Naples can provide.”

And for Jason and Brian, that
exciting future is already
taking shape.

“The agents who will define
the next chapter are the
ones who combine relation-
ships with real intelligence,”
Brian concludes. “We’re not
doing what everyone else
does a little better, we’re
doing something fundamen-
tally different.”
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