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REALTORS® Win with Alliant Credit Union!

30+ Years of Mortgage Experience
$4B+ in Funded Residential Loans

Call Today to Learn More!
Sandi Frith
Mortgage Loan O�cer
NMLS #: 564023
586-871-8002
sfrith@alliantcreditunion.com

Backed by Alliant Credit Union’s
Competitive Rates & Trusted Reputation

Come Hail or High Water Protect
Your Transactions with ACS Roofing's
EXPERT EXTERIOR 
RENOVATIONS
SOLUTIONS!

Residential Roofing
Commercial Roofs

Flat Roofs
Roof Repairs

Gutters
Windows and Siding

Get a Quote Today!
586.325.4001  |  ACSRoofers.com

Mention Real Producers
and Receive $500 Off!

AUTO | HOME | LIFE

Lauren McDowell, Agent
24416 Crocker Blvd

Clinton Twp MI 48036
P: 586.846.2230

Insurance underwritten by Auto Club Group Insurance Company, Auto Club Insurance 
Association, Member Select Insurance Company, and AAA Life Insurance Company. ��������������������������������������������
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EXCLUSIVE OFFER: 
Enjoy $50 off Your First Cleaning as a New Client!
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the real estate community!

Preferred Partners

ALARM/SMART 
HOME SYSTEMS
Safeguard Security Solutions
(800) 631-3550
safeguardsecuritypros.com

BLINDS/DRAPERY
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

CLEANING
Dawn To Dusk Cleaning
(586) 932-4090
dawntoduskcleaning.com

CUSTOM HOME BUILDERS
Cranbrook Custom Homes
(586) 781-2316
www.cranbrookcustomhomes.com

ESTATE SALES
Aaron’s Estate Sales
(248) 915-8888
www.aaronsestatesales.com

EVENT VENUE
Insta Snap Studios
(586) 788-9700
instasnapstudios.com

FINANCIAL CONSULTING
Summit Financial 
Consulting LLC
(586) 226-2100
summitfc.net

HANDYMAN
Home Fixology
(586) 690-6211
www.homefixology.net

HEALTH INSURANCE
Summit Health Services
Anthony Landino
(586) 226-2100
summitfc.net/services/ 
insurance/health

HEATING & COOLING
Controlled Weather HVAC
(586) 625-2121
www.weathercontrolhvac.com

HOME BUILDER
Lombardo Homes
(586) 781-2316
lombardohomes.com

HOME IMPROVEMENT/
MAINTENANCE/REPAIR
MI Home Repairs
David Iannucci
(586) 315-6565
mihomerepairs.com

HOME INSPECTION
en-Vision Property Inspections
(586) 453-8755
www.en-visionproperty 
inspections.com

HomeTeam Inspection Service
(586) 783-9957
www.hometeam.com

WIN Home Inspections
(586) 500-0099
newbaltimore.wini.com

HOME PREPARATION SERVICES
HOMEstretch - North 
Metro Detroit
(248) 453-1200
www.home-stretch.com/
locations/mi/nmetro-detroit

HOME REMODELING
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

INSURANCE
McDowell Insurance Group
Lauren McDowell
(586) 846-2230
lmcdowellagency.com

State Farm Agency 
Aaron Seitz
(586) 992-1175
aaronseitzinsurance.com

INTERIOR DESIGN
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

KITCHEN & BATH
CCR Renovations
(800) 988-1710
ccrrenovationsllc.com

MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

John Adams Mortgage
Stephen Anderson
(586) 909-0994
johnadamsmortgage.com

John Adams Mortgage
Chris DeRosier
johnadamsmortgage.com

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

Michigan Mortgage Pro
Joseph Murray
(586) 210-3077
michiganmortgagepro.com

Michigan Schools & 
Government Credit Union
(248) 260-8906
msgcu.org

MORTGAGE BROKER
AFEX Lending
(248) 808-2456
afexlending.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

Preferred Moving & Storage
(586) 463-4230
www.preferredmoving.net

NEW CONSTRUCTION 
MORTGAGE
Alliant Credit Union
Sandi Frith
(586) 871-8002
www.alliantcreditunion.org/
mortgages/loan-officers/
sandi-frith

Lake Michigan Credit Union
Brent Green
(586) 697-0199
www.lmcu.org/brentgreen

PHOTOGRAPHY/BRANDING
Gina Dinverno Photography
(586) 260-9658
ginadinvernophotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com

PLUMBING, SEWER & DRAIN
J.A. Inspections Plumbing 
& Sewer Services
Jamyre Anderson
(313) 920-6708

RENOVATIONS/REMODELING
Renovation Sells Northeast 
Metro Detroit
Andrew Wehrli
(586) 301-6063
renovationsells.com

ROOFING
ACS Roofing
(586) 325-4001
acsroofers.com

Mills Siding and Roofing
(616) 800-8688
millssidingandroofing.com

SOCIAL MEDIA & 
CONTENT CREATION
Real Leverage Solutions
(810) 710-9095
realleveragesolutions.com

TAX SERVICES
Summit Tax 
Heemer Klein & 
Michelle Chmelko
(586) 751-6060
summitfc.net/services/
tax-planning

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

Fieldstone Title
(248) 318-3358

Secured Title of Michigan
(586) 292-8436
titlemi.com

VIRTUAL STAGING
Great Lakes Aerial Video 
Services & Photography
(586) 246-4203
www.greatlakesaerial 
videoservices.com
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Working With A Team of Fiduciaries Under 
One Roof Can Help Make Your Life Easier and 

Potentially Improve Your Financial Plan
Investment Management & Retirement Planning
We can provide advice and management on a variety of investment accounts 
including liquid investments that can be accessed at any time, existing retirement 
plans, or helping to establish a new employer plan.

Tax Planning through Summit Tax Services, LLC
Should you go with a sole proprietorship, S corporation, partnership, or LLC? 
We’ll crunch the numbers and see what benefits you the most!

Health Insurance through Summit Health Services, LLC
Health Insurance costs exactly the same whether you have an agent help you 
or not, so give us a call to see if we can help you save money.

Auto and Homeowners Insurance through
Summit Insurance Services, LLC
It is important to ensure you have adequate coverage, 
but also important to ensure you are not overpaying
for the coverage. 

Estate Planning through GM&H, P.C.
Should you have a Will or Trust?  Who will get the kids? A lot of people 
need an Estate Plan but haven’t created one yet.

Ken
Wink

Anthony
Landino

Zach
Bachner

James
Baldwin(586) 226-2100  www.SummitFC.net

Investment advisory services are o�ered through Summit Financial Consulting LLC, an SEC registered investment advisory �rm. Health/Life/Annuity Insurance products and 
services o�ered by the individual insurance agent. Group Health insurance and ancillary bene�ts are o�ered through Summit Health Services, LLC. Property/Casualty (P&C) 

Insurance is o�ered through Summit Insurance Services, LLC and our local P&C agency partners. Summit Financial Consulting LLC and its representatives do not render tax, legal, 
or accounting advice. Representatives of Summit Financial Consulting LLC o�er tax preparation services through Summit Tax Services. Summit Tax Services is a DBA of Heemer 

Klein & Company and they are owned and operated independently. Past performance cannot predict future performance.

We are Fiduciaries. With all of these professionals under one roof brainstorming to help you,
we believe you’ll feel better knowing you have a comprehensive plan in place for the future.

Seal the Deal,
Simplify the Estate

Estate Sales • Auctions • Clean-Outs

248-915-8888
aaronsestatesales.com

If you are interested in nominating people for certain 
stories, please email us at: Terra.Csotty@n2co.com
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 Elias Sesi • Owner/Founder
esesi@fieldstone-title.com • (248) 318-3358    

MORE THAN TITLE.

Built on Integrity.
Driven by Growth.

Focused on You.

A Partner in Growth.

• Installation, Repair &
 Maintenance
• Emergency HVAC Services
• Residential & Commercial

Call Now for Fast &
Reliable Cooling Service!
586.625.2121

FURNACE
INSPECTIONS

FOR $59 

HEAT YOU CAN COUNT ON
COMFORT BUYERS FEEL.

Luana Nascimento
Event Coordinator

Meet
The

Team

Amanda Matkowski
Editor/Writer

Joseph Cottle
Account Executive

Ashley Streight
Content Coordinator/ 

Ad Strategist

Lexi Markison
Relationship Manager

Terra Csotty
Owner/Publisher

Jay Dunbar
Great Lakes Aerial  

Video Services
Photographer

Holly Garrish
Relationship Manager

Follow us on our social 
channels for the latest 
info on exclusive events, 
newsmakers and more!

Gina Dinverno
Gina Dinverno Photography

Photographer

Todd Everett
The Todd Everett Experience

Event Vibe Curator

Real Leverage Solutions
Social Media

DISCLAIMER: Any articles included in this publication and/
or opinions expressed therein do not necessarily reflect the 
views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements 
contained within the Real Producers magazine are not 
endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business 
practices of these companies.
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Jamyre Anderson | Owner

(313) 920-6708
jamyreanderson726@gmail.com

Customer Satisfaction is our 
NUMBER ONE goal and to 

always leave you confident in 
the services we provide for 

you and your clients.

over 200+ 5 star reviews on Thumbtack

Dedicated to Plumbing Excellence
and Customer Satisfaction!

EVENT RECAP

W e’d like to extend our sincere 
thanks to everyone who 
joined us for our Breakfast 

of Champions event! It was a pleasure 
to gather with such a dynamic group of 
real estate professionals for a morning 
of insight, connection, and inspiration.

A special thank-you to our incredible 
host Insta Snap Studios and Davincian, 
as well as the panel of agents for sharing 
their expertise on market strategies, lead 
generation, client relationships, and the 
lessons that have shaped their success. 

We also appreciate all of the attendees 
who contributed to the energy of the 
event — your engagement, questions, 
and willingness to connect are what 
made this gathering so meaningful.

Check out photos from this event on 
social media and in our July issue.

Thank you to our Sponsors! 
•	 Hosted by: Insta Snap 

Studios and Davincian
•	 Presenting Sponsors: Chris 

DeRosier and Stephen Anderson 
with John Adams Mortgage, 
and Morse Moving & Storage

•	 VIP Sponsor: Luke Sasek 
with Cutco Gifting

•	 Support Sponsors: Berkshire 
Hathaway HomeServices Kee Realty

•	 Photos by: Luana Nakano 
Photography

•	 Social Media: Real 
Leverage Solutions

•	 Vibe Curator: The Todd 
Everett Experience

•	 Podcast: Elite Edge Network Podcast

To sponsor a future event, reach out to  
Terra.Csotty@n2co.com.

PANELIST:
Kevin Paton

 @properties - Christie’s International 
Real Estate

Breakfast of Champions!

CO-MODERATOR:  
Britt Mascone  
Epique Realty

PANELIST:  
Kim Agemy  

Realty Consultants brokered  
by eXp Realty

PANELIST: 
Mike Nafsou 

KW Lakeside / KW Domain

MODERATOR: 
Jimmy Nelson 

Elite Edge Network

PANELIST:  
Tricia Maskin  

Berkshire Hathaway HomeServices  
Kee Realty

Panelist: 
Rob Beam

Best Life & Co. brokered by eXp Realty
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taking a brief hiatus to focus on 
her family, she returned to the 
industry in 2014 with a renewed 
interest in the profession.

A major influence during this 
period was Cathy’s broker, Maria. 
When Cathy first walked into 
her office, she felt discouraged 
and was simply looking for a 
job that would provide a weekly 
paycheck. Maria, however, had 
a different vision for her future. 
“She had confidence in me that 
I, at the time, was lacking,” 
Cathy said. Under Maria’s 
guidance, she developed skills 
such as management, contracts, 
and client communication 
— and, most importantly, 
gained the confidence to 
trust her own abilities.

At the heart of Cathy’s real 
estate success is her desire to 
help others, particularly first-
time homebuyers. “I love their 
energy and really enjoy teaching 
the process of the transaction, 
and best of all, getting them 
to the closing table to see 
their pride shine,” she said. 

When it comes to her business, 
Cathy was deeply influenced by 
her father, who built a successful, 
referral-based career based on 
trust and genuine relationships. 
“He approached his work with 
ease, humor, and enthusiasm, 
chatting with clients as old friends 
would and created an atmosphere 
of connection and positivity,” she 
shared. “His ability to create long-
term professional relationships 
and transform clients into loyal 
advocates greatly shaped his 
own approach to business and 
personal success.” Inspired by 
his example, Cathy has adopted 
his philosophy, creating an 
atmosphere of connection and 
positivity with her clients. 

Like many in the industry, Cathy 
has faced her share of difficulties 
as an agent. One of the most 
significant challenges has been 

AGENT SPOTLIGHT

PHOTOS BY 

GINA DINVERNO 

PHOTOGRAPHY

the vibrant world 
of real estate, 
Cathy Baker 

stands out for her warmth and 
dedication. With 20 years of 
experience as a real estate agent, 
she has built a thriving business 
at RE/MAX Advisors that is 
focused on cultivating sincere 
relationships with others.

Before real estate, Cathy owned a 
cleaning business, which sparked 
her love for homes and decor as 
well as gave her the satisfaction 
of transforming spaces. Her time 

in the food industry also honed 
her multitasking skills, ability 
to work under pressure, and 
knack for connecting with people 
from all walks of life. “With my 
entrepreneurial background and 
love of helping others, it made 
sense that real estate would 
be a great fit,” Cathy said.

In 2005, Cathy officially began her 
real estate career during a time 
when the market was dominated 
by foreclosures and short sales. 
Despite the hurdles, she embraced 
every opportunity to learn. After 

Cathy
B A K E R

In

A CAREER 
BUILT ON

LEARNING
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Not your average night.NOT YOUR AVERAGE BAR.
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THIS ISN’T BAR FOOD… IT’S 
WHAT PEOPLE COME BACK FOR.

ELEVATED FOOD.
SERIOUS FLAVOR.
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PERFECT FOR CLIENT OUTINGS, 
TEAM BONDING, OR JUST A 
NIGHT OUT THAT ACTUALLY 

FEELS DIFFERENT.

BUILT FOR CONNECTION
& COMPETITION

CORPORATE EVENTS  CLIENT APPRECIATION PARTIES  TEAM OUTINGS & CELEBRATIONS

12,000 SQ. FT. OF ENERGY, ENTERTAINMENT, AND SEAMLESS EXECUTION.

HOST YOUR NEXT EVENT
LOOKING FOR A VENUE YOUR CLIENTS OR TEAM WILL ACTUALLY REMEMBER?

Come for the drinks.
Stay for the food.
Get in the game.

oneeyedjacksrestaurant.com
586-488-3196

48922 Van Dyke Ave Shelby Township, MI 48317

maintaining consistency with her 
business plan amidst the tasks 
that can sidetrack her day. “It’s 
easy to get derailed by the day-
to-day demands and distractions 
that come with this career, 
especially when things get busy or 
when unexpected opportunities 
pop up,” she explained. “Over 
time, I’ve learned that sticky 

notes are my friends, but 
ultimately, staying focused with 
my plan is the roadmap to stay 
on track and continue to grow 
personally and professionally.”

Cathy’s career is marked by 
professional accomplishments, 
but she will admit that her strong 
family values have guided her 
business. She is blessed with a 
supportive husband, Jeremy, 
who plays an active role in her 
real estate career — whether 
it’s helping her install signs or 
simply listening to the day-to-day 
highs and lows. Their family life 
is full of time spent camping, 
attending horse shows, gathering 
for meals, enjoying lake days, 
and making memories with 
their five children and their 
spouses. Cathy’s greatest joy 

comes from her four grandsons 
— Jack, Leo, Vincent, and Levi.

When Cathy carves out time 
for herself, she likes to listen 
to country and rock music, 
and according to her, nothing 
beats a good rock concert on 
a hot summer night. She also 
enjoys reading motivational and 
informational books whenever 
she can, always eager to learn 
and stay inspired. Her love of 
plants and flowers led her to take 
on a new challenge last spring, 
when she started seeds and 
grew a beautiful country garden 
filled with sunflowers, dahlias, 
zinnias, and a few vegetables. 
“It was a really rewarding 
experience,” Cathy said.

As she looks to the future, Cathy 
remains committed to personal 
growth and exceptional client 
service. “I find my success in 
competing with myself while 
hitting small daily goals, counting 
my blessings, and staying 
focused on the big picture,” she 
explained. Cathy also believes 
that her honesty and open 
communication have been the 
cornerstone of her success. 

For aspiring agents, Cathy 
wants to remind them that 
building a business takes time. 
“Stick with it,” she said. “Be 
consistent, be diligent, and pick 
up the phone when it rings! 
Communication is key — with 
the clients and the agents you 
work with.” Cathy additionally 
emphasizes the importance of 
trustworthiness and the ability 
to adapt to the ever-changing 
landscape of the industry.

Cathy consistently goes above 
and beyond for others, and her 
clients can always count on her 
honesty and reliability. With 
her focus on relationships and 
commitment to growth, she 
continues to set a high standard 
in the real estate industry. 

S T I C K  W I T H  I T .  
B E  C O N S I S T E N T ,  
B E  D I L I G E N T ,  A N D 

PICK UP THE PHONE 
WHEN IT RINGS!”
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J.A.

RELIABLE 
SOLUTIONS 
WHEN QUALITY 
MATTERS MOST

INSPECTIONS 
PLUMBING 
& SEWER 
SERVICES
PHOTOS BY JAY DUNBAR OF GREAT LAKES 

AERIAL VIDEO SERVICES  ••  PHOTOS TAKEN AT 

LOMBARDO HOMES MODEL AT STILLWATER 

CROSSING IN MACOMB TOWNSHIP

PARTNER SPOTLIGHT

an industry where 
quality workmanship 
makes all the difference, 

J.A. Inspections Plumbing & Sewer 
Services has become the go-to resource 
for homeowners and real estate 
professionals who need dependable 
support for their clients. With 
same-day service capabilities and a 
comprehensive range of offerings 
from water heater installations 
to sewer camera inspections, the 
company transforms plumbing 
emergencies into opportunities for 
building lasting relationships. 

As the owner of J.A. Inspections 
Plumbing & Sewer Services, Jamyre 
Anderson was introduced to the 
industry at a young age from his 
father, who was a second-generation 
plumber himself. Growing up in Detroit, 
Jamyre was drawn to the practical 
problem-solving nature of the work. 
“My father instilled a strong foundation 
of structure with me and my brothers 
at a young age,” Jamyre explained. 
“Whether it was playing little league 
football or helping my father on various 
plumbing projects, I think having 
that structure early on resulted in me 
having a successful business today. 
I owe a lot of credit to my father.”

Today, J.A. Inspections Plumbing & 
Sewer Services offers a comprehensive 

suite of solutions for both residential 
and commercial clients. The company 
specializes in water heater installation, 
sink and faucet installation, sump 
pump installation, drain cleaning, 
and sewer camera inspections, among 
other essential services. They are also 
known for their operational excellence. 
The team wears protective booties 
and sets up area protection at every 
job site, demonstrating respect for 
clients’ properties. Jamyre has even 
implemented a Good, Better, Best 
pricing model that gives clients multiple 
options to fit their needs and budgets. 

Throughout his four years of business 
ownership, Jamyre has made an effort 
to evolve his networking capabilities. 
By attending more industry events and 
deliberately building his company’s 
brand presence, he has expanded his 

reach and strengthened his position 
as a reliable partner for real estate 
professionals. His commitment to 
continuous improvement shows 
in his self-taught approach to 
learning, constantly researching 
new techniques and investing in 
tools to become more efficient.

For Jamyre, self-motivation drives him 
to see the fruits of his accomplishments 
each day. The most fulfilling moments 
come when he sees relief wash over 
a customer’s face after resolving 
their plumbing crisis or meeting 
their expectations. The ability to 
help anyone in need remains at the 
core of his professional mission.

Like any business owner, Jamyre has 
faced his share of obstacles. As he 
built the company from the ground 

up, it required him to navigate market 
uncertainties, establish credibility, and 
manage the operational complexities 
of service delivery. His strategy for 
handling these challenges mirrors 
the structure his father instilled 
in him: stay disciplined, remain 
adaptable, and never stop learning. By 
continuously investing in his skill set 
and equipment, Jamyre has positioned 
J.A. Inspections Plumbing & Sewer 
Services to weather market shifts and 
maintain consistent service quality 
regardless of external pressures.

Outside the demands of running a 
business, Jamyre enjoys a close-knit 
family dynamic. Part of a family of 
five with two bonus siblings, he values 
quality time spent sharing meals, 
telling jokes, and reminiscing about 
old times. His siblings — Dave, 33, 
O’Rondey, 30, Jazmyne, 27, and Janaiya, 
24 — all stay connected through 
planned activities and gatherings 
where laughter flows freely. 

As for Jamyre, when he’s not 
working, he loves exploring new 
cultures and perspectives by 
traveling abroad. He also enjoys visiting museums and aquariums, 

and has recently taken up fishing.

When he looks ahead to the future, 
Jamyre envisions continued growth 
for J.A. Inspections Plumbing & 
Sewer Services. His focus remains 
on strengthening partnerships with 
real estate professionals who need a 
dependable plumbing resource they 
can confidently recommend to their 
clients. By maintaining same-day 
service capabilities and expanding 
his range of offerings, Jamyre aims 
to be the first call agents make when 
plumbing challenges arise during 
transactions or when clients need 
reliable referrals after closing.

At J.A. Inspections Plumbing & Sewer 
Services, customer satisfaction is the 
number one priority — because if every 
customer is pleased with the service, 
referrals will follow. As for Jamyre, 
business success means waking up 
as his own employer and seeing the 
tangible results of his labor. He hopes 

to be remembered for exceptional 
customer service and the meaningful 
relationships he has built along the way.

Jamyre’s commitment to quality and 
reliability makes J.A. Inspections 
Plumbing & Sewer Services an 
invaluable resource for Macomb 
County’s real estate community. With 
a second-generation foundation and a 
forward-thinking approach to service 
delivery, the company continues to 
prove that excellence in the trades 
comes from equal parts skill, dedication, 
and respect for every customer.

J.A.

IN

For more information about 

J.A. Inspections Plumbing & 

Sewer Services, email Jamyre at 

Jamyreanderson726@gmail.com  

or call 313-920-6708.

CONTACT

US!
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RISING STAR

BEAN
Delivering Excellence

EVERY TIME

PHOTOS BY JAY DUNBAR OF GREAT LAKES AERIAL VIDEO SERVICES 

PHOTOS TAKEN AT LOMBARDO HOMES MODEL AT PRESTON CORNERS VISTAS IN SHELBY TOWNSHIP

An agent with The Delia 
Group at Keller Williams 
Paint Creek, Brock Bean is 
passionate about helping 
people achieve their dreams 
while utilizing his years of 
sales experience. “I’ve been 
in sales my whole life,” he 
explained. “I started as an 
investor in 2014, and after 
years of working behind the 
scenes in real estate, I knew 
I wanted to be more hands-
on, so I transitioned to the 
agency side in early 2025.”

Though relatively new to the agent 
side of the business, Brock is far from a 
rookie when it comes to relationships, 
negotiation, and entrepreneurship. 
Before real estate, he built and ran 
America’s #1 gold-buying company, 
which sharpened his business instincts 
and introduced him to his future 
mentor and teammate, Joe Delia.

“Joe and I worked together in the 
gold business, and I watched him go 
on to build one of the top real estate 
teams in the country,” Brock said. 
“I wanted to be a part of that.”

According to Brock, the collaboration 
and client-first mentality that he saw 
in The Delia Group is what drew 
him to join the team. “Everyone on 
our team brings different strengths, 
and together, we deliver a top-tier 
experience that’s rooted in service,” he 
said. “Every decision starts with one 
question: ‘What’s best for our client?’”

Although The Delia Group’s support 
has been a key factor of his real estate 
success, Brock also brings a proactive 
approach and unshakeable work ethic to 
his business. “I communicate, negotiate, 

and anticipate problems before they 
arise,” he said. “I go the extra mile to 
make sure clients’ goals are met.”

Like many other new agents in the 
industry, Brock will admit that finding 
the proper work-life balance can be 
a challenge. “Real estate doesn’t stop, 
but I’ve learned how to protect time 
for my family while still delivering 
for my clients,” he shared.

Despite the 24/7 nature of the real 
estate world, Brock stays grounded in 
his family. He is a devoted husband 

BROCK
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to his wife, Gail, and father to their 
two children — Leo, 6, and Vivian, 4. 
Together, they are active in their church 
community and love traveling together, 
especially on family vacations filled with 
swimming and sports. As for Brock, he 
enjoys golf, fitness, and sporting events.

For those who are interested in 
launching a career in real estate, Brock 
recommends that they show up, stay 
consistent, and put people first. “Real 
estate is a marathon, not a sprint,” he 
said. “My advice to new agents is to 
outwork the challenges. Focus on people, 
not just deals. Build relationships, earn 
trust, and the business will follow.”

With his deep sense of purpose and 
commitment to excellence, Brock knows 
that when clients recommend him to 
others, he has truly succeeded in his 
role. “To me, success is being a good 
steward of the gifts I’ve been given,” he 
said. “Using my work to serve others, 
support my family, and honor God in 
the process — that’s what it’s all about.”

As he looks to the future, Brock hopes 
to be known for the way he positively 
impacted the lives of others. “I want 
to be remembered as a devoted 
family man who worked hard, loved 
deeply, and left behind a legacy of 
service and integrity,” he admitted.

“My dad was a national sales trainer 
and motivational speaker, and I grew 
up watching him help and inspire 
people,” Brock added. “He taught me 
the value of relationships and how to 
bounce back from failure — lessons I 
carry with me every day in real estate.”

Although Brock is still in the early stages 
of his real estate career, his heart for 
helping others and his history of hustle 
have already proved that he is a force 
to be reckoned with in the industry. “I 
may be new to the agency side, but I’ve 
spent years learning the business from 
a different angle,” he said. “My clients 
don’t care how long I’ve had a license — 
they care how well I serve them. And I 
serve them with everything I’ve got.” 

My advice to 
new agents is 
to outwork 
the challenges. 
FOCUS ON 
PEOPLE, 
NOT JUST 
DEALS. Build 
relationships, 
earn trust, and 
the business 
will follow.”
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BY THE 
NUMBERS

2025

HERE’S WHAT THE TOP 

AGENTS IN MACOMB 

COUNTY SOLD IN 2025

$2,391,281,345
SALES VOLUME

7,856
TOTAL TRANSACTIONS

26
AVERAGE TRANSACTIONS 

PER AGENT

$7,970,938
AVERAGE SALES VOLUME  

PER AGENT

preferredmoving.net
586-463-4230

SCAN TO BOOK

From Listed to Sold
We Handle the Move

THEY DESERVE LEADS
Custom Reels · Captions · Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALK ABOUT LEVELING 
UP YOUR SOCIAL 810.844.1835

realleveragesolutions.com

Real Leverage
S O L U T I O N S

Your Listings Deserve More Than Likes

WIN A
$250
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 
9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift 
card. Odds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), 
reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree to release and hold N2 
harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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PHOTOS BY JAY DUNBAR OF GREAT 

LAKES AERIAL VIDEO SERVICES

PHOTOS TAKEN AT LOMBARDO HOMES 

MODEL AT WOLVERINE COUNTRY CLUB 

ESTATES IN MACOMB TOWNSHIP

TOP PRODUCER

CONNECTION, 
COMMUNITY,  

and a Leap of Faith

BOB LESKOVIANSKY 

Before Bob Leskoviansky ever 
stepped into the world of 
real estate, his days started 
and ended in the dark.

“At the time, I was working for a small 
e-commerce company,” Bob explained. “I 
was managing the warehouse shipping 
department, and it was just one of those 
jobs. I didn’t dislike the job, but I was 
the first one to arrive in the morning. 
It was dark in the winters. There 
weren’t any windows, and I was the 
last to leave when the final shipments 
went out, and it was dark at night.”

That routine sparked a realization.

“I was like, ‘Man, I can’t do 
this anymore,’” he said.

Bob had always been outgoing — the 
kind of person others nudged toward a 
career in sales. He saw this type of career 
firsthand growing up, with a front-row 
seat to his dad thriving in sales roles for 
years. “He was just this social person,” Bob 
said. “I kind of took that on a little bit.”

The nudge Bob needed to pursue sales 
came from a friend, whose parents 
owned a local brokerage. “She was 
like, ‘You should talk to my parents. 
You’d make a great agent,’” he said.

Bob did exactly as she suggested 
— and everything clicked.

“We really hit it off. They thought that 
I’d be a pretty good agent,” Bob said. 
“I was really lucky to meet them right 
away because they are great mentors.”

Bob launched his career in 2016, starting 
part-time, but that didn’t last long. “I 
was showing too many houses after 
work,” he said with a laugh. “I pretty 
much said, ‘OK, I’m going to take the 
leap of faith,’ and I quit my job, started 
full-time, and didn’t look back.”

Bob’s risk paid off. In 2025, he recorded 
his best year yet, closing $9.8 million 
in sales. More impressive, however, 
is how he built that business.

“Almost all of my business is referral-
based, word of mouth,” he shared. 
“I would say, in general, 90% of my 
business comes from past client referrals, 
friends and family referrals, and people 
who I meet in the community.”

Bob’s community presence runs deep. He 
is active in his church and the Knights of 
Columbus, where giving back is part of 
the culture. “We do a lot of great things,” 
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he said. “I think we took in almost over 
180 coats this winter for the coat drive.”

While Bob runs a largely solo operation 
at W.C. Collins Realty, it is far from 
a one-man show: His wife plays a 
key role behind the scenes. “My wife 
got licensed on maternity leave,” he 
explained. “She writes our newsletter 
for me and manages my CRM while 
she’s at home watching our 2-year-
old and I’m out in the field.”

Bob keeps that balance between 
work and family at the forefront of 
everything he does. “I love being a 
dad,” he said. “My son has just turned 
2 years old — that probably takes 
up almost all of my free time.”

When Bob is not working, he is likely 
to be found at the park, on the golf 
course, or in a bowling league he has 
been part of since he was 18. Family 

“I love that people 
have been able to use 
purchasing a home to take 
the next step in their lives. 
When someone calls me 
and says, ‘Hey, guess 
what? We’re ready 
to sell… they’ve got 
a family on the way, 
and they’re looking 
for something bigger,’ 
THAT’S JUST THE BEST.”

outings often turn into mini adventures 
— whether it is trying a new restaurant 
or visiting a local market. “We love 
living where we do,” Bob said. “We love 
to keep checking out new things.”

That same enthusiasm carries into 
Bob’s work, especially when he sees 
clients grow through homeownership.

“I love that people have been able to use 
purchasing a home to take the next step 
in their lives,” he said. “When someone 
calls me and says, ‘Hey, guess what? 
We’re ready to sell… they’ve got a family 
on the way, and they’re looking for 
something bigger,’ that’s just the best.”

For Bob, real estate is not just about 
transactions: It is about transformation. 
“Real estate is such an important and 
powerful tool for people — building 
wealth and doing things,” he said. 
“Watching that happen for a lot of 
families, it’s pretty amazing.”

Bob brings this mindset into every 
client relationship. “I feel like we 
start off as a client relationship, but 
really, most of these clients turn into 
friends,” he explained. “Next thing 
you know, it’s like I’m going over 
to their house for a barbecue.”

In fact, some of those connections 
go even further. “My wife and I 
were invited to a wedding of clients 
of mine,” Bob shared. “I had no 
prior relationship to them.”

It is this genuine connection 
that sets Bob apart.

“I want clients to feel I am their friend,” 
he said. “I have their best interest in 
mind. I want them to feel comfortable 
and know that they can trust me.”

As he looks ahead to the future, 
Bob plans to continue growing his 
business steadily. He is not focused 
on building a massive team, but he 
is open to adding support where 
needed. “I do think that, as real 
estate grows, I might hire a showing 
agent or admin,” he admitted. Bob is 

also expanding his skill set, recently 
becoming a licensed builder and 
starting work on a spec home project.

If there is one piece of advice Bob offers 
to anyone considering the business, 
it comes down to authenticity.

“You need to go out and really just 
make honest connections with 
people,” he said. “Become their 

friend — not to solicit them — and 
their business will come.”

It is a philosophy that has 
guided Bob from a windowless 
warehouse to a thriving career 
built on trust, relationships, and 
a willingness to take a chance.

As for Bob, his leap of faith continues 
to open doors for him today. 
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Renovations Simplified
Design. Construction. Financing.

Chat with Andrew
(586) 301-6063
Andrew@renovationsells.com

NMLS #2273319

MANAGING PARTNER
NMLS ID 2108826

(248) 808-2456
(833) 694-0520

MARCUS
YOUNAN

Start your path to homeownership
with Marcus Younan,

individualized 
mortgage options 
made just for you.

MOVES FAST
Macomb County’s Real Estate

Follow Macomb County Real Producers
on social media to keep up.

M A C O M B  C O U N T Y@realproducersofmacombcounty

@realproducersofmacombcounty

@realproducersofmacombcounty

FIGHTING HUMAN TRAFFICKING

WORLDWIDE
n2gives.com

Official Partner
for Moving Services

Contact us Today
for a Free Quote!

734-484-1717

Mention Real Producers 
for up to 2 Months of 

FREE Storage 
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Transform Your
Home with

Contact Us to Start Your
Home Transformation

FROM CONCEPT TO COMPLETION,
WE HANDLE IT ALL

Restoring the American Dream
One Home at a Time

1.800.988.1710
CCRRenovationsLLC.com



9151 Currency St.
Irving, TX 75063


