Built to Win, Driven to Serve

CONNECTING. ELEVATING. INSPIRING.



Coming Soon - Broad Ripple Seafood North & Bar
231 Park Street in Westfield

& ﬁ {j ‘&z» =
BROAD RIPPLE

SEAFOOD NORTH % Bat
"KHOW WHAT YOU'RE EATING”

Imagine having

FRESH FISH /7,

and the coolest Seafood Menu in Indy! Are 4
you in Indy, or a little Seafood Market in :
Nantucket or Maine??

We're celebrating -ars of building homes in Indianapolis, and we want to

thank you for helping your Clients find their dream David Weekley home!

Feast on a dozen oysters paired with a
glass of wine from the Loire Valley in
France.

When you sell four or more David Weekley homes in the Indianapolis area between January 1
and December 31, 2026, you'll receive a 5: u for your next adventure.

Learn more by contacting 317-644-0909

Fish Market with a 10-foot fish case

Caught Fresh Daily with "Today's Catch" Listed
on the Website & Social Media

Fish, Crab Cakes, Oysters, Lobster, True Dry
Scallops

Full Menu, Full Bar, Brunch, Dine In or Take Out

» Today's Catch”
£ on Our Website!

% . . CELEBRATING 15 YEARS IN INDIANAPOLIS
ORIGINAL SEAFOOD MARKET AT « See Fresh Fish that just 20000

H H \ Fictured Abere: Ditd Weakbey Hommes Tiam Members with Ting LaBlkiss and Lovie
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BENTLEY
BENTLEY INDIANAPOLIS

OkeSION - PURCHASE

After purchase, you'll receive a
high-quality gift card and envelope
to make closing day extra special

for your client!

"HandymanNow does it all for
me. They take care of my

/\ clients' pre-listing checklist,
== - inspection response issues, and
l I i, do work on my own home." WHERE JOURNEY MEETS ARRIVAL

Ben Jones This is your chance to own one of the United Kingdom's most celebrated and bespoke automabiles.

W \ q ’ With offerings like the Flying Spur, Bentayga, and Continental, we have an inventory to meet your
a n l I Ia n with Ben Jones Real : . : : :
automotive needs. As a licensed Bentley dealership we're here to meet your service needs as well,
\ Estate - Compass
No W Chris Bennett - Owner

regardless of the make or model our team of certified technicians will take excellent care of your vehicle.
2450 N Aronson Rd, Indianapolis

_ (317) 688-9444 -
317-459-2558 - HandymanNow.com = Chris@HandymanNow.com bentleyindianapolis.com 0 X O




VOYSLENDER YOU'LL EVER NEED

it has
AVE
roof -

" _WEFUNDIT. =
~ PERIOD.

! ! l | l‘i i\ 1%
"Most borrowers waste

months chasing lenders Your C lient’s Dream Home.

who won't commit. We
Q= guesswork. Already Upgraded at No Extra Cost.
One call. One team.
Nationwide capital
‘delivered with speed,
certainty, and zero
runaround - so YOou can %

close deals while your O )ﬁ\ Lebmrdd
competition is still { e I%ﬁ S S=m
S % || ZI N 1O mEEE

waiting on approvals.

Plus Earn a 3% Broker Commission’

e avmdnbdg wihor wousr CHONE SIgNS 1 PLFT AL JQRCEMON OGN & ST Naw Boend i the groaner Indlonapods anta botwooen 08,3026 and 050020 sna closes by TH30/28

QUARTZ STAINLESS STEEL LUXURY SMART HOME UPGRADED PANEL ENERGY-EFFICIENT
COUNTERTOPS APPLIANCES FLOORING TECH CABINETRY FEATURES

RESIDENTIAL « COMMERCIAL * HARD MONEY

Everything's Included® by Lennar means every home comes complete with the
features buyers want most at no extra cost, From gourmet kitchens to premium

E L E M E N T uparades, it's all included in the base price. There's no surprises—just real value.
Find Your Client's
M 0 RT G A G E (317) 799-1376 | Lennar.com Next Home Today!
i " ; AP o § B 18 b L - ".' £ e " 3 Age ig 1I' " il 'E;-r-c! G d i

PJ Crescenzo vr of sales

843.813.6745 | pj@elementmortgage.com |



WIN A

GIFT CARD!

Scan the QR code to enter now!

&

Take our quick survey (it’s just 1 minute) and you'll be

entered for a chance to win a $250 gift card.

—d
a. Amy Moore

3

Terrance! 56 :

Crkey COVER STORY

Every month,
one lucky winner will be chosen.

Will it be you?

IN THIS ISSUE

22 Pub Note
26 Rising Star: Amy Moore
34 Partner Spotlight: Kyle Knight
38 Masterclass Recap
. 44 Windows
% e 1) 48 Cover Rewind
i 52 FAQ

' 56 Cover Story: T Perk L}
34 Kyle Knight 38 Masterclass Recap orer e e T = e — a REAL PRODUCERS@

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, parficipants
agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

If you are interested in nominating people for certain stories, please email us at: email goes here@n2co.com

8 - June 2026




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKING
JPMorgan Chase Bank NA
(614) 323-5080

homelendingadvisor.chase.com/craig.r.dube

BLINDS/WINDOW TREATMENTS
In Style Blinds

Brooke Sorenson

(765) 414-6472

InStyleBlinds.com

BUILDER
David Weekley Homes
(317) 669-8605

Lennar
(765) 404-5870
Lennar.com

Silverthorne Homes
(317) 707-4553

Taylor Morrison
(317) 339-1799
TaylorMorrison.com

CHIROPRACTOR

Chiropractor - Jordan Burns
(317) 595-9620

1-800-662-2080
AARDVARKINSPECT.COM

10 - June 2026

CLOSING GIFTS
Handmade Karma

(765) 215-9339
www.handmade-karma.com

COACHING

Steve Rupp Coaching
(317) 339-7698
steveruppcoaching.com

DEVELOPER

The Marina Il Corporation
Rob Bussell

(317) 845-0270

FINANCIAL SERVICES
Element Mortgage
(843) 813-6745
ElementMortgage.com

FLOORING

Blakley’s Flooring

Harry Tishler

(317) 339-9096
www.blakleysflooring.com

ICC Floors Plus
(317) 813-0931

HANDYMAN SERVICES
Handyman Now

(317) 459-2558
HandymanNow.com

HOME AUTOMATION & SMART HOMES

The Premier Group
(317) 289-2150
www.Premier-Group.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Cornerstone Inspection Services
(317) 815-9497

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Indyspect LLC
(317) 777-4101
Indyspect.com

Security Home Inspection
(317) 848-1744

L Tl TR .
Schedule a pool inspection with
your next home inspection.

!

your next home

inspection when =

scheduled with a
pool inspection!
*Valid through
Summer 2026.

HOME WARRANTY
Achosa Home Warranty
(888) 509-2916

Armadillo Home Warranty
(317) 417-4999
armadillo.one

HOUSE CLEANING
Becht Pride
(317) 783-2390

INSURANCE

Core Insurance Solutions
(317) 358-6780
www.coreinsurancesolns.com

Voldico Insurance
Brent Turner
(317) 363-0752

JUNK REMOVAL SERVICES
Indy Trash Guy

(317) 200-6626
indytrashguy.com

LUXURY AUTO DEALER
Bentley Indianapolis

(317) 688-9444
www.BentleyIndianapolis.com

MORTGAGE LENDER
Bailey and Wood Financial
(317) 535-4804

Elements Financial
(317) 524-5185

Everwise Credit Union
(219) 276-0757
www.everwisecu.com/

Guild Mortgage
(317) 522-3554

GVC Mortgage Carmel
(317) 796-3989

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Rate Mortgage
(773) 516-6688

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

Rural 1st
(765) 561-7194
www.rurallst.com/

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

Union Home Mortgage
(317) 694-1733
UHM.com

WJ Financial Group
(949) 265-4440

PAINTING - CUSTOM
Heritage Painting
Jason Humricous
(317) 349-1951
Heritagepainting.info

PHOTOGRAPHY

360 Tour Designs of Central Indiana
Susie Chamberlin-Dawes

(317) 640-7257

Art Home
(260) 254-7070
arthomephoto.com

Indy Sky Pics
Ron Smith
(317) 439-2640

Kelly Klemmensen Photography
& Videography

(765) 480-0479
kellyklemmensen.com

Lauren Bigler Photography
(616) 460-9317
LaurenBiglerPhotography.com

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING

Prime Plumbing & Drains
Mimi Donahue

(317) 678-7101

RESTORATION
Becht Pride
(317) 783-2390

Guardian Angel Restoration
(463) 250-8601

ROOFING
Indy Roof Company
(317) 746-9383

STAFFING SERVICES
Goldbar Staffing
goldbarstaffing.com

TITLE & ESCROW
Chicago Title

(317) 684-3957
chicagotitleindy.com

Meridian Title
(317) 966-2270
MeridianTitle.com

Nations Title
(269) 553-9904
NationsTitle.com

Stewart Title
(616) 406-9760
stewart.com

TRANSACTION COORDINATOR

Hoosier TC
(317) 210-2627
hoosiertc.com

Indy Real Producers - 11



AAF %1000 X LiquidDeath

Remington Ramsey Kelsey Ramsey Gabryelle Estampa
Area Director Senior Editor Executive Assistant

Lauren Bigler

Photography Videography REALTORS® to be ok
featured in this
magazine!
i &

Nominate!

Scan this code
to nominate

We're partnering with Liquid Death
and things are about to get seriously
hydrated. You have the chance to
win a brand-new Taylor Marrison

Kelly Klemmensen Chrissy Ramsey Rick Ramsey . F
Photography, Videography Photography, Videography Photography, Videography home where Li qui d De at h Soda-
Flavored Sparkling Water flows from
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but EVEI’}I‘ faUCET' Thlnk b{)l’d dES|gH, klller
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 1 I i H
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. tjETEIIIS‘ an d h}fd ratl on thEI-J[ hltE Ejtﬁe re [Tt'

Visit a Taylor Morrison community
near you and score five chances to

. F ﬁf“‘}-‘b
win a new home. s
| — : e _Hd
AT 0N 1.1 TORCENTY, A - e E
1 3 1!1"'
Y
|,, ‘ ‘u-u.
4 d ’] D a2 o TNA m”mﬂ {
squ rw:::nm . J
.-I-ulgn:lsw-uur- ulm m ! ..f

@m]wmartgage Mo RTGAGE WWW.MjWMQrtgﬂge.Cﬂm
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BUY BACK
YOUR TIME.

THE TOP 1% DON'T DO
EVERYTHING THEMSELVES.

We place elite Executive Assistants inside
your business, trained on your systems, your
tools, and how you operate, They handle
the day-to-day so you can focus on what
actually makes you money.

100+ HOURS BACK. EVERY MONTH.
GUARANTEED.

GOLDBARSTAFFING.COM

14 - June 2026

ChicagoTitle
@O @ChicagoTitlelndy

“Still uploadin

- i B ¢
documents at

Experience the power of transaction
management - work smarter, reduce stress,
and boost your productivity with Hoosier TC®.

Mike Pigr
 317-405-2 Let's begin your path to better productivity)

Elisa Coffey, Founder & CEO

contracts@hoosiertc.com | HoosierTC.com | 317-210-2627

WORRK WITH US

"-."-'.":.' af _-!.::” -'_]:'s:'_'iﬂl 2ar ! \:.i '-:'_'!i'.ll, WA 1|I ..l._“..._ carme

commitmeant to detall, artistry, a 1] authenticity

Cur work is more than images, It's about capturing

the essence of people, spaces, and ideas
RESERVE YOUR BOOKING TODAY!
Q Indianapalis & Surrounding Areas
O (317)854-4639
O arthomephoto@gmail.com

www.arthomephoto.com

OUR SERVICES

PRIMARY PHOTO SERVICES

Cwur core photography services include professionally
captured interior and exterior images tailored to your
listing's size and needs.

VIDEO SERVICES

Bring your property to life with engaging video content
Choose from a classic video tour featuring interior,
exterior, drone, and neighborhood footage, or elevate
your marketing with an on-camera agent-led tour.

ADD-ON SERVICES

Enhance your listing with value-added services that
increase visual appeal. Options include virtual staging,
twilight-style sunset edits, vertical images, aerial
photography, detailed floor plans with measurements,
exterior-anly video, and Matterport 2D tours.

e 2
SANE

’ Il

.8



ADVISORY BOARD - 2026

Indy Real Producers
Advisory Board

Drew Dial Sean Daniels

— We're Here to Achieve Them

Contact the local Indianapolis team today!

Janai Santana Roberts
Senior Mortgage Loan Originator
NMLS# 252636

Stacy Ashby
Senior Mortgage Loan Originator
NMLS# 1742837

Dawn Pollard Sophie Sergi Clay Burris

16 - June 2026

The Advisory Board is brand
new to Indy Real Producers
in year eleven, and these

six leaders will serve for

the entire year. The goal

is simple. We want a real
agent voice helping us grow,
shaping both the content of
the magazine and the quality
of our events.

We know we are a trusted
voice within the real estate

world, but staying a trusted
voice requires staying
connected. Having agents
we respect keeping their ear
to the ground and giving
insight into the daily realities
of an agent will help us grow
in every direction.

The Advisory Board is a

badge of honor all on its
own. Yes, there are some
great perks, but the best

part about these six is that
they were eager to serve
long before we ever talked
benefits. They have always
been champions of the
community and supporters
of Real Producers.

We could not be more
excited to introduce them
as the very first Advisory
Board in Indy Real
Producers history.

Cell: (317) 341-4925
jroberts@elements.org
Elements.org/jroberts

Justin Montour

Senior Mortgage Loan Originator
NMLS# 1198316

Cell: (603) 858-1049
jmontour@elements.org
Elements.org/jmontour

Cell: (317) 727-4857
sashby@elements.org
Elements.org/sashby

Chris Kerr

Senior Mortgage Loan Originator
NMLS# 143199

Cell: (317) 201-7334
ckerr@elements.org
Elements.org/ckerr

BEST

. : PLACES

225 South East St, Indianapolis, IN 46202 y
ELEMENTS FINANCIAL FCU 410639 - FEDERALLY INSURED BY NCUA



IndyRoof

& Restoration
MAXIMIZE THE VALUE OF YOUR LISTING

P e

We work with you and the
homeowner to make sure you photo report giving both the |
receive the best possible buyer and seller peace of mind. |

We provide a comprehensive

outcome

o)

i

/m* v

-\\ﬁ everwme

Everyone deserves a
place to call their own.

=

Jell Cum ’\T}_S 724682 OF

CHIROPRACTIC | CUPPING | DECOMPRESSION

4 10998 Allisonville Rd. T
E ‘ I *a.|"|_‘"x IN mm. P e e
: Offic: (317) 352.5911 A
= Cell: (317) 4673580 £ -:}_’F.:.
ﬁ ?: -1lr:|.'15|::_<'--|.-‘.-.'mim.';.'l.:.-.'s-n'l PN E u n @DrJordanBurnS
#AligningSpinesAndMinds
'I-'i'||,|.|:| Housing l‘.l|=|s-c1r‘.|.|||.il'!;. MNMLS 2686 706, Subject 10 @
credin approval and membership requirements, =2 www.d rjordanbu rns.com

18 - June 2026

Blaklew FLOORING AND SERVICE

298¢ YOUR CLIENTS WILL LOVE.

EI RN 13 |
% ¥ i "’

FREE Esttmute for Sell.ei-s cmd Buyers'

Take your client’s listings to a new level with a dedicated project
manager who knows the details of your listing. PLUS you can access
Realtor-preferred products for your buyers and sellers!

Dawn Johnson | Blakley’s Realtor Division Account Manager
Gi;:llsntulﬂodny! (317)558-1120




PUBLISHER’S NOTE

The RP/

REMINGTON RAMSEY

=
d

sud

Not be

Because e 3 had grown.

What starte REMMYS, 3
celebration gle markq as turned
into somethi bigger than we ever
imagined. Or became a handful. A
handful becz ozens. And now, 150
markets acrc e country are telling the
same story. s building businesses,

relationship d lives worth celebrating.

At some point, the name had to catch
up to the movement. That is why the

REMMYS are becoming the RPA Gala.

The Real Producers Awards.

Same heart. Bigger stage.
On June 3, we gather again in

Indianapolis. And this year, it is not just
about a few winners on a stage. Every

A /

eives the magazine will

1. Every story matters. And
d in 2025 will have the

to take home additional

at represent the very best of
this community stands for.

you have never been, it is hard to
xplain. The room is filled with the top
gents in the city, yes. But more than
that, it is filled with belief. The kind that
eminds you what is possible when the
right people get in the same room.

And there is something deeper at work
too. Every dollar raised goes toward

fighting human trafficking. Celebration
with purpose.

We expect a
be the last
GRS

So joi
earned




' HELPYOUR
from the experts

We'll be with you through every step of your I IS I ING ' SEI I
homebuying experience. We'll explain the _ _

process, answer your questions and help you : [

find and finance your home.
W|thout lifting a f| 1

Call me today to get started.

Michael Chaille

Senior Home Lending Advisor

Chase certified i Downpayment Assistance
C:(317) 345-6994
michael.chaille@chase.com

homeloan.chase.com/michael.chaille |
MMLS |D: 157744
— ey,
- e ::._ETE
S e e S
! —— =
e — - —
= -:_:;_ ' -
- v —

We handle flooring for your clients—
fast, professional, and stress-free.

branded, e Even better? Our Pay-at-Close option
Personalzed client gifs y 0 = means no upfront cost for your sellers.

« Realtor + lender closing gifts

« Corporate and small-batch logo engraving

« Employee appreciation + onboarding _ | e i ; g/ == ] - =
- Seasonal or milestone gifting oy X, > J - |ND|ANAPOL|S Text ,FAST, tD -[ :

Ready to elevate your client experience? vl 4 : = . :Fiizﬁ E B}'::ra SItNreet 31 7_258-2?94
s / EETION & 1 S\ ndianapolis,
Karma HOIIand Vs ___?v ; ; 467256 fOI’EI 24 hDUf
www.handmade-karma.com - & T . 317.813.0831 quoteonyour lcc FLOORS

765.215.93389 (call/text) A——"Te= next listing. PLUS

For all your custom personalized bulk order needs. :
www.iccfloors.com CABINETS » COUNTERTOPS » PAINT

22 - June 2026




RISING STAR FROM F

Q. How early did you know that you
wanted to be a real estate agent?
A. It wasn’t something that I always
knew I wanted to do. Before getting
into real estate, I was a portrait
photographer while raising my
children, which allowed me to work
part-time and keep my priority with
them. I loved photography, but I also
knew that I wanted something more.
What I loved most about photography
was being a part of people’s huge life
moments -milestones like weddings,
babies, graduations. I loved cheering
people on through some exciting
seasons of their lives. Looking back, I
can see the connection between the two
careers. We bought our home in 2019
and I started to think it could be a great

and dreaming up a space could
become. That’s when I started thinking,
how fun would it be to help others do
that too? The actual decision didn’t
happen until life opened up a little
more once we were a few years out
from the pandemic. My kids were both
in school and I finally had the time to
focus on something outside the home. I
was ready for change but not be tied to
a 9-5 office work schedule, so I could be
at every event/game/school pick up that
I could. That flexibility of real estate
was a huge part of what drew me in.
Finding my brokerage, Ferris Property
Group, really sealed the deal for me.
They lead with family first and made
the leap easier to take.




26 - June 2026

A.I'd say I'm pretty
intentionally chill in how

I run my business. 'm not
here to push decisions - I'm
here to guide with honesty,
compassion and clarity.
Buying a house is stressful,
so my goal is simple: make
the process feel easier, more
manageable, and maybe
even fun!

A. Be prepared - it’s a long
game. Getting started can
feel intimidating, and
success doesn’t happen
overnight. It takes time to
build relationships, trust
and momentum. It’s truly
along game, but if you're
willing to stay committed,
the payoff does come. Just
as important is finding a
brokerage that actually
supports you. Having people
who will answer questions,
share ideas, and genuinely
cheer you on makes a huge
difference. This industry
can feel really isolating

if you'’re trying to figure

it all out on your own. I
know I wouldn’t still be in
the business without the
coaching, collaboration, and
support from my brokerage.

A.Idon’t really approach
this as a sales job. I know
that’s what real estate is

at its core, but I see myself
more as a resource and
guide for my clients. My

goal is to help them get wha they want out of
the process while building real trust along the
way. For most people, this is one of the biggest
decisions they’ll ever make - so I never put
myself ahead of that. I try to stay true to who I
am, not take things too seriously, and genuinely
focus on taking care of people. I think that’s a
big part of why my clients have had a positive
experience working with me.

A. I really enjoy helping others, building

trust and friendships. Being apart of what

is typically a huge accomplishment and
celebrating with them, that’s really where it’s at
for me. I pride myself on being authentic with
clients and colleagues.

s
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A. I define success as happiness. It’s having time for the fun
stuff - concerts, music, meaningful friendships and real
experiences with my family. My job is important, but I see it as
a way to fuel the life I actually want - not something to take me
away from it.

A. I've been happily married for 16 years and have two
amazing kids - one ready to graduate high school and on in
middle school. We’ve also have a golden retriever named
Hazel and four very opinionated cats. It’s a full, busy home, but
they’re my biggest motivation and the reason I do what I do.

A.Iam a huge music lover and love going to concerts
whenever I can. 'm also really passionate about animals and
have fostered over 40 cats and kittens through ARPO Rescue.
While I don’t always have fosters at home, I still try to stay
involved and support in other ways. I also love reality TV and
spending time with my friends and family. And when I have
the time, I love getting creative! Whether it's macramé, cake
decorating, home decorating, or even just sitting down to build
a Lego set.

28 - June 2026

I define

success as
happiness.
It’s Eavmg
time for the
fun stuff - \
concerts,
- music,
meaningful l
friendships
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SUMMER IS SHORT & SALES ARE HOT!

It's prime time for home buying and UHM is ready to help vou make the
maost of your Summer!

AVON BRANCH E
SBranay WLari i ~:

Branch r.1.|:-.r;.--| | NS SBEOTRRD Ei.'Pl- -

O/F: 317.395.7276 | C: 317.737.7908 | brandyjones@uhm.com
7386 Business Center Drive | Suite A | Avon, IN 46123

'-HF"HELBF'.&NLH = IEI

TALK TO DAVE.

Dave Peters regional Manager | NMLS # 609652 | FL LOWGI0N | IN 21864 | MI 608852
3173701969 | dpetersi@uhmucom | 3202 W Smilth Valley Rd | Suite 108 | Greenwood, IN 46142

RESIDENTIAL AND COMMERCIAL

PLUMBING SERVICES

SPRING IS HERE!

Make sure you call the professionals
to dewinterize.

Prime Plumbing & Drains offers:

e Dewinterizing & Fixing Spigots

Irrigation Systems

Water Softeners

Camera Inspections

Sewer Excavations and Repairs
Appliance Repair and Replacement
Kitchen, Bathroom, Basement,

and Crawl Space Repairs
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A GOOD FLUSH BEATS A FULL HOUSE!
PrimePlumbingDrains.com ¢ 317.678.7101
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ART TITLE

Kyle Knight does not define
his career by titles alone, even
though his role carries significant
responsibility. As Stewart Title’s
Indiana Operations Manager,

he oversees all of the company’s
activities across the state, guiding
teams, strengthening partnerships,
and helping ensure transactions
move smoothly from start to finish.
For Knight, the work is about
something deeper than operations.
It is about people and the trust they
place in the process.

Real estate first drew him in
because of its human element.
Each closing represents far more
than paperwork. It represents a life
transition, a financial commitment,
and often a dream in motion.
“Every transaction represents
someone’s home, their future, and
often a big leap of faith,” Knight
says. That perspective has shaped

how he approaches both leadership
and service.

Knight did not initially set out to
build a career in title services. He
describes his entry into the industry
as unexpected, but over time he came
to see his work as part of a larger
purpose. Rather than focusing only
on the industry itself, he believes the
value lies in the impact it creates.
This mindset has helped him stay
grounded while building a successful
career in a field that often works
behind the scenes.

That perspective traces back to his
upbringing. Knight was raised in

a family deeply rooted in ministry,
where serving others and building
meaningful community were
everyday priorities. Watching his
parents invest in people left a lasting
impression, and those lessons
continue to influence him today.

ZY RAMSEY
BY KELLY KLEMMENSEN



“Relationships and community are not
optional, they are the point,” he says. It
is a philosophy that shows up in nearly
every aspect of his leadership style.

At Stewart Title, Knight has worked to
build a culture that reflects those values.
While the company benefits from national
resources and global reach, his focus in
Indiana is highly local and relational.

He emphasizes training, coaching, and
practical tools, ensuring his team is
equipped to deliver an experience that is
secure, efficient, and client centered. The
goal is to make the closing process simple
and safe while giving partners confidence
every step of the way.

That sense of partnership is essential to
Knight. Rather than positioning Stewart
Title as just another vendor, he wants
clients and real estate professionals to
feel supported by a dependable team.
Clear communication, early problem
solving, and ownership throughout

the transaction are all part of that
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commitment. In a fast moving market, he
believes consistency and accountability
matter just as much as speed.

Knight is also candid about the role
adversity has played in his success.
Rather than crediting his growth solely to
victories, he points to the lessons learned
through failure. “Honestly, failure has
been the biggest reason for my success,”
he says. Those setbacks taught him not
only what does not work, but also what
kind of success is not worth pursuing.

They also reshaped how he views
independence. Knight learned that
relying entirely on himself often limited
both his leadership and his personal
growth. Instead, he found greater
strength through faith, accountability,
and community. “I am at my best
when I am grounded, accountable, and
surrounded by people who sharpen
me,” he says. That mindset has become
central to how he leads his team and
structures his life.
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Two principles consistently guide Knight’s work. The first is
purposeful relationships. The second is action. He believes
results come from clarity, ownership, and follow through, not
just good ideas. This practical and forward moving mentality
has helped him create momentum in both team development
and market growth across Indiana.

For Knight, success is measured less by personal recognition
and more by outcomes for others. It looks like clients feeling
protected, partners feeling supported, and team members
growing into stronger and more capable professionals. At the
same time, he believes success is also about character, who
people become throughout the process and how they help
others succeed along the way.

The most fulfilling part of his work is seeing that
transformation happen firsthand. Knight is deeply motivated
by helping others grow beyond what they initially believed
possible. Whether through coaching, mentoring, or setting
clear expectations, he enjoys creating environments where
initiative, ownership, and development are the norm.

Outside of work, Knight’s priorities are centered on family. He
speaks about his wife and children with genuine gratitude,
describing himself as “the luckiest guy.” He and his wife are
raising three children, Addie, Silas, and Hudson, and their
household also includes their dog Indy and an outdoor cat
named Kevin.

Earlier in life, Knight was drawn to adventure and physical
challenges. Trail running, cycling, and rock climbing once
filled much of his free time. While he still values pushing
himself, injuries and the realities of family life have shifted his
perspective. These days, his priorities are less about adrenaline
and more about being intentional and present with the people
who matter most.

That same intentionality shapes how he manages balance. Rather
than chasing perfection, Knight focuses on being deliberate

with his time and energy. One practice that has been especially
meaningful is carving out regular time for reflection and personal
development, something he calls intentional silence. It gives him
space to reset, think clearly, and lead with greater conviction.

Looking ahead, Knight remains focused on building something
that lasts. His vision for Stewart Title in Indiana is centered

on long term growth, stronger relationships, and continued
investment in people. “I am here for the long game,” he says,
reflecting his commitment to both the company and the
community he serves.

Underlying it all is a belief that achievement alone is not
enough. Tools like strategy, intellect, and execution are
valuable, but only when connected to a greater purpose.

For Knight, that purpose remains clear. Invest in people,
strengthen community, and create meaningful outcomes that
extend far beyond the closing table.
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Knock your next listing out of
the park with our amazing media!

OUR ROOTS RUN DEEP

PUT OUR DECADES OF EXPERIENCE TO
WORK FOR'YOUR CLIENTS.

* DOWNLOAD

LESS THAN'20 DAYS  LESS THAN'T DAYS AVERAGE 24 HOUR UNDERWRITING OUR APP!

AVERAGE TO ClOSE RETURN ON APPRAISALS

Book Our m
Services, ==
Access Your

¥ Media & More -

Carla Jd“SGﬂ Lele te Meyer = Veronica Goodspeed  Hollie Woodring
1 ; 3 Maortg t Mor
i 1
(317) 313

Photography V|deo - Virtual Tours, Stagings & Twilights : Airbnb & Vacation Rental Photography

317-643-9747 - info@IndianaSkyPics.com -« IndianaSkyPics.com

H’@@SIERS
PROTECTING
j'j%‘:__H OOSIERS

Experienced owner,
; 7 Sean Eagan, will
150+ 5-Star Reviews T FExs. a2 bring peace of mind
' : ' to your buyer's
investment.

INDY TRASH GUY

— YETERAN OWNED AND OPERATED —

15* OFF FOR

Full Liability Insurance
Professional & Friendly

Same/Next Day Service for Realtors
RESIDENTIAL, COMMERCIAL,
NEW CONSTRUCTION INSPECTIONS

™ SEWER SCOPE, ELECTRICAL,
DRONE INSPECTIONS
INTERNACHI® cerTifieD  LLG INFRARED/THERMAL IMAGING

BOOK AN INSPECTION 11 MONTH WARRANTY INSPECTIONS

(317) 777-4101 | Indyspect.com | S_Eagan@Indyspect.com @ (©)

PAY AT CLOSE OPTION
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MASTERCLASS RECAP

Rising
Star
Panel

t was a packed house for the
I April ‘Spring Break edition’ of the
Real Producer Masterclass today
celebrating Rising Stars Mya Williams,
Nick Ireland, and Jordin Wirth. We also
love hearing from the very inspirational
Zac Hill to kick the morning off.

A few takeaways:

* People don’t know you are a new
agent and likely won’t know, if you
are confident.

* Geta coach if you are serious about
your business

* Be present and consistent on social
media. You can pick up a client every
week if you are good.

* Be visible. There are no successful
‘secret agents’.

Inspiring panel with some amazing
newer agents!! Someday will never
come. Start today!

Always a big thank you to our sponsors
who make this event possible: Guild
Mortgage, Taylor Morrison, Security
Home Inspections, Stewart Title,
Meridian Title, David Weekley Homes,
and Prime Plumbing.

The Masterclass happens every

second Thursday. Tickets are
available on Eventbrite.
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Over 40 Locations Serving Indiana & Michigan

;ggoucens, TRUEm:ﬂLOGOMRTH \F/:A Partners &Am; riters Nationwide

e Conventional

CHOOSE A 1%
MORTGAGE
ORIGINATOR! o - USDA

« Down Payment Assistance

* Jumbo .

Offering your clients
a home loan to fit
their needs.

* Reverse Mortgages L

* Renovation Loans

Real Estate Agents
& Brokers

Commercial Agents
ML Apply Today' & Brokers
STEVE ELLIS BO KEARNEY
Senior Mortgage Banker, NMLS: 55174 Originating Branch I‘Elan_lag§r,£lgl;15:é996‘714§ Al.'l:ornays
C: (513) 903-7043 513 -
O: (513) 747-8357 Bo.Kearney@TrueNorthHomeLoans.com Banks & Lenders

Steve.Ellis@TrueNorthHomeLoans.com

ateeds 4000 Executive Park Drive, Suite 225, Cincinnati, OH 45241
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Inspecuion Services
Since 1996

SEWER SCOPES | MOLD TESTING | REPAIR VERIFICATIONS

Let’s make every transaction your smoothest one yet. Schedule today!

.

TERMITE | RADON TESTING | WELL & SEPTIC Cornerstone

317-815-9497 | CSINSPECTION.COM
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Deca J. Williams
Account Manager

765. amm*ﬁ

Senior ALL ount Manager

317.750.4545

dkouril@meridiantitle.com

Jenna Majors

Senior Account Manager

317.417.9170

jmajors{@meridiantitle.com

Takayla Moyers
B{ccount Manager
0 765.803.0533
moyerq(;mcndmntlﬂc com

—

Melissa Smoot Gerth
Senior Account Manager

31’.Ir 513.9595

Senior A'cr:u 'Mana rer
: 317.201.9007
shartman(@mendiantitle.com



HOME INSPECTION

In the course of thousands of inspections
across our team, one pattern shows up
consistently: by the time a home reaches
15 years of age, the original “builder-
grade” windows are often approaching
the end of their practical service life.

For agents and homeowners alike,
understanding what this means, and
how to advise clients, is critical.

“Builder-grade” isn’t an official
classification, but in production
construction it typically refers to
windows selected to meet minimum
code requirements while controlling
cost. These units are functional and
appropriate at the time of construction,
but they are not generally designed for
long-term durability.

Across our inspections, we routinely
observe the same progression of issues
as these windows age. Common findings
include failed sash balances that prevent
windows from staying open, fogging
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between panes from failed thermal
seals, brittle or cracked vinyl frames,
and worn weatherstripping or latch
mechanisms. By themselves, these may
appear to be minor defects. Together,
they often point to broader system aging
rather than isolated problem:s.

From an inspection standpoint, this
distinction matters.

When a window has a single, isolated
issue—such as a balance failure or worn
hardware—and the frame and glass
remain in good condition, repair can be
a reasonable and cost-effective option.
This is more commonly the case in
newer homes or where overall window
condition has been well maintained.

However, once multiple issues are
present—especially in homes around
15 years or older—we are typically
no longer looking at a simple repair
scenario. Instead, we are seeing the
natural decline of the window as a

BUILDER-GRADE
WINDOWS

What We're Seeing in
15+ Year-Old Homes

system. In these cases, addressing one
component often does not prevent
continued issues elsewhere.

Frame condition is a key factor in our
evaluation. Vinyl that has become brittle,
warped, or cracked cannot be effectively
repaired. Similarly, when seal failure is
widespread and multiple windows show
fogging, replacing insulated glass units
alone can become inefficient compared
to full window replacement.

For real estate agents, this is an
important conversation point
during transactions. Windows

in this condition may not always
rise to the level of a “major
defect,” but they can represent a
meaningful upcoming expense
for buyers. Setting expectations
early helps avoid surprises during
negotiations and after closing.

Homeowners often ask whether
replacing windows will simply restart

the same cycle. In our experience, that
depends heavily on the quality of the
replacement product and installation.
Installing another low-cost window
may lead to a similar lifespan. Higher-
quality windows, combined with
proper installation practices, can
significantly extend service life and
improve performance.

The key takeaway from an inspection
perspective is this: builder-grade
windows should be viewed as
components with a finite lifespan. By
15-20 years, many are transitioning
from repairable items to candidates for
replacement—not because of a single
defect, but because of cumulative wear
across the entire system.

Our role is to help clients understand
where they are in that lifecycle, so they
can make informed decisions—whether
that means budgeting for repairs in the
short term or planning for replacement
in the near future.

EVERV.DETAIL "\
TOP T0 BOTTOM. e,

HOME INSPECTION

SEC.L] RITY?-@

317-848-1744
800-878-1744
WWW.SECURITYHOMEINSPECTION.COM
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COVER STORY FROM JUNE 2023

[aura Waters &
Leyton Wellbaum

From teaching to transactions, Laura Waters has been helpfully
guiding people from their beginning to their desired goal.
Laura has an insatiable desire to journey with people and help
them reach their destination, and she can do it with poise and

energy. She is very proud of her team, and she and Leyton
Wellbaum form a unique blend of long-time knowledge and
experience accented with a fresh perspective and energetic
infusion that is engaging and effective.

°ARTNER WITH A
MORTGAGE EXPER

JOE FAZZINI

Producing Regional Manager

0O: (773) 516-6688
C: (317) 507-6679
Joe.Fazzini@rate.com
Rate.com/JoeFazzini

Summer Sales Deserve
a Home Warranty to Prevent
HOT & Costly Repairs

The home protects the family -
who protects the home?

The home is your clients most valuable asset, so you
want to make sure they have the right protection.

* Pick Your Own Contractor
* Fast, Easy Claims
* 4.7 Star Google Rating

Brent Turner Agency can help you and your client find the
homeowners insurance policy that will offer the protection
they need at & price they can afford,

@ vlﬁrﬂlﬁn{rﬁvﬂ
INSURANCE

Steve Salerno
Senior Sales Executive

(317) 417-4999 ‘“?—~

Armadlllo.oneIRepsISteve Salerno

Brent Turner, Cwner/Agent
P 317.3563.0752 | bturner@voldico.com
www.brantturneragency. com

Indy Real Producers - 49



_ HOME SALES
[ ) ARE HEATING UP
I  FOR SUMMER;

PHOTO - VIDEO I 4. ARE YOUREADY?

HEADSHOTS | BRANDING | EVENTS

TS A CLOSING WITHOUT THE 'NICKEL AND DIMING."

S TITLE, WE BELIEVE IN TRANSPARENT VALUE.

WE’VE ELIMINATED THE FEES THAT SLOW YOU DOWN Brad will go the extra mile with his local team at Nest Mortgage Group to find
AND FRUSTRATE YOUR CLIENTS. every possible solution to your home financing needs. Brad’s knowledge and
experience in the industry allows him to close loan applications that other
EXPERIENCE THE DIFFERENCE A DEDICATED PARTNER MAKES. mortgage companies can't figure out.
/-@__- THE POWER LIST: Eﬁfm Contact us today!
ﬁ SD MOB'LE CLOS|NG FEES %— = 1 Hour Pre-Approvals 7 Days a Week * Close On Time Guarantee
$D WIRE FEES Eﬁ a “]’M THE GUY THAT MAKES YOUR DEAL GO SMOOTH.”
BN $0 RON CLOSING FEES scanror quore N '
317.900.06877
' - NEST ~ BRAD NICCUM
e ~— OWNER, BANKER >> NMLS# 1642106
317.670.6603 MORTGRGE
GROUP 317-538-9825

A Private Mortgage Banker

NMLS #139952 Brad@NCLLending.com | www.BradNiccum.com
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Q. Who receives this magazine?

A: The top 500 real estate agents based
on last year’s volume. It takes $10.3
million in sold volume to be in this select
group of REALTORS®.

Q. Do real estate agents have to pay for
magazines or events?

A: NO! The magazine and the events are
FREE to the agents and paid for by the
partners who advertise.

Q. When are the events?

A: We typically have one event per
quarter. These are mostly social events
where we give out food and prizes and
celebrate the success of those who have
been featured.

Q. How do | become a partner of
the magazine?

A: Contact Remington Ramsey or
someone on the Indy Real Producers
Magazine team to discuss becoming
a partner. Partners have access to the
top agents via events, the monthly
magazine, and social media.

Q. How do | advertise?

A: We have options for advertising in
our partnership agreements. All of
our partners are personally vetted by
the Indy Real Producers team. Email
indyteam@realproducersmag.com to
learn more.

Q. Can | nominate someone or be
nominated for a featured article?

A: YES! - Reach out via email for us to
send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine
currently found in over 130 markets
nationwide. It started in Indianapolis
as a concept to highlight top-producing
agents regardless of brand and connect
them to the best vendors in town.
Follow us on social media and reach
out to find out how you can become a
part of the platform.

Program details:

We're committed to making homeownership possible

for everyone in the current housing market.
With our new innovative program, you can afford to
get into a homa now and build equity—on us.

g .

. 1% Guild-paid
1
« Credit scores as low as 620 Pﬂé;ll::l: n%ﬁ&:;t’e t::‘ﬁ?;ﬁw

Araa median income limits apply

Confirming loan limits apply

» First-time homebuyers and repeat
buyers are eligible

« Homebuyer education required

« Primary purchase transactions only

A partner you can

count on.

0: 317.550.2306 |1 10106 Brooks School Road, Suite 200, Fishers, IN 46037

Guild '~

mortgage

HOME PROTECTION

YOU CAN
TRUST

FOR YOUR
CLIENTS

= o b

4.4
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\/ \/
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ACHOSA

— HOME WARRANTY. LILC —

MARTI BROWN

Senior Sales Executive—North
MartiB@achosahw.com
317-712-6368

Grill Master. Lawn Tamer.
Insurance... Outsourcer.

JACKSON BLEVINS

Owner & Agent

Home - Auto - Umbrella

317-358-6780 * coreinsurancesolns.com
jblevins@coreinsurancesolns.com
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Construction Loans « Lot Loans » Land Loans « Home Loans.. '“’::“m

Cody Reichart

Rural 1** Loan Officer
765.367.9625 | NMLS 1205885
Cody.Reichart@Rurallst.com

Morgan Nobbe

Rural 1** Loan Officer
765.561.7194 | NMLS 1538773
Morgan Nobbe@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Claser Lo What Matters @
arg exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of
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participating Farm Credit System Associations. Equal Housing Lender.

PHOTOGRAPHY |
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Simplified.

——

Simplifying your smart home technology into
one easy-to-use touch panel.

After a tiring workday, it's time to escape to a place of
calm and relaxation. Let us help you simplify your
evening routine into the touch of a button called your
"Night" scene. Contact us for a private consultation in
our state-of-the-art Ovation Experience Center,
located at 12345 Old Meridian Street in Carmel.

= e oVvalion PREMIER))

Professional Headshots | Real Estate | Branding | Product | Lifestyle
www. laurenbiglerphotography.com
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COVER STORY FROM

Terrance Perkey’s story
begins in a small corner
of northern Indiana, in
Jimtown near Elkhart,
where life was simple,
competitive, and rooted
in family. From early
on, there was a drive
in him that pushed him
to compete, improve,
and ultimately win.
That mindset followed
him into every stage of
life, though it would be
shaped by experience,
faith, and relationships
alehg the way.

His journey brought him south to attend
Anderson University, where he earned a

Bachelor of Arts in Marketing with a minor in
Management. He admits he almost did not finish,
tempted by the idea of becoming an entrepreneur
who skipped graduation. But his wife, Hannah,
encouraged him to see it through. As Terrance
puts it, “I thought it would be fun to be one of
those entrepreneurs who never finished school,
but my wife insisted I just needed to finish.” That

moment reflects his personality well. He is driven,

but grounded by the people he trusts.

After college, Terrance and Hannah settled in
Noblesville because of her job. Their first home
purchase became a pivotal experience. With the
help of a trusted realtor, they bought a house in
downtown Noblesville for under one hundred
thousand dollars during a time when government
incentives made buying especially attractive. That
experience quietly introduced him to an industry
that would later define his career.

Before real estate, Terrance owned a car
customization business where he and his team
handled everything from sound systems to

LT
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full restorations. They worked on hot
rods, boats, planes, and buses. It was
demanding, hands on work with long
hours and constant responsibility. But
it gave him something invaluable.

It connected him to people. Those
relationships would later fuel his real
estate success.

Over time, he realized it was not the
technical work he loved most. It was
the people, the conversations, and the
deals. Selling came naturally. His mom

used to joke he could sell ice to anyone.

Real estate became the perfect fit. “I
love to sell. I love the negotiations, the
relationships, and I love winning,” he
says. More importantly, it allowed him
to focus on guiding people instead of
perfecting a product.

Terrance’s life has also been shaped
by deeply personal experiences. He is
adopted, and navigating relationships
with both his biological and adopted
families gave him a strong sense of
perspective and gratitude. Growing up

with three adopted brothers close in age
created a highly competitive environment.
Sports, especially wrestling, became an
outlet and a training ground for discipline.
He was not always the most naturally
talented, which forced him to develop
mental toughness and a strong mindset
that still drives him today.

Faith has played a defining role

as well. After losing a classmate

in high school, his focus shifted
toward God. That foundation
deepened through college, working
at a faith based summer camp,

and continued involvement in
church. Today, his guiding principle
is simple. “God over self.” It is a
mindset that influences how he
approaches both life and business.

That blend of competitiveness and
humility defines his path. Terrance
wants to succeed at a high level, but he
is equally focused on surrendering pride
along the way. For him, winning is not
just about results. It is about purpose.

| love to sell. | love the
negotiations, the relationships,

and | love winning.”




In real estate, that purpose shows up
in service. The most rewarding part of
his business is helping people through
major life transitions. Whether it is a
first time buyer, a family relocating,
or someone downsizing after loss, he
understands the emotional weight
behind every move. “Helping people
is everything,” he says. “Helping them
find a home, build wealth, or navigate
change.” He values the trust clients place
in him and takes pride in being a long
term resource in their lives.

One early experience confirmed he
was in the right place. During his

first transaction, his clients trusted

him enough to sign a blank purchase
agreement. For Terrance, that level

of trust was both humbling and
motivating. “I knew right then this was
where I was supposed to be,” he recalls.

Like any driven person, he has faced
challenges. He openly shares that he has
obsessive tendencies, which can lead

to unhealthy patterns if unmanaged.
Instead of ignoring that, he has learned
to channel it into discipline. Structured
routines, consistent workouts,
intentional family time, and even
completing over fifty three thousand
push ups in a year reflect that focus. “As
a disciplined and surrendered version of
myself, I feel like there’s nothing I can’t
accomplish,” he says.

What sets Terrance apart is his role

as a connector. He is known for being
someone who always has the right
person to call. Whether it is a contractor,
financial advisor, or general life advice,
he enjoys helping people find solutions
through his network. It reflects his belief
that success is about creating value for
others, not just personal achievement.

When asked about the biggest

reason for his success, his answer is
immediate. “God. That’s it.” He credits
his faith for opening doors, guiding
decisions, and providing opportunities
beyond his own efforts.

Family remains central to everything
he does. Hannah is both his partner

in life and business, leading their
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team alongside him. Together they

are raising their daughters, Skye and
Allie, with a focus on faith, adventure,
and time together. They enjoy trips

to Brown County and summers in
Minnesota, along with camping, hiking,
and hosting friends at home. Terrance
also enjoys a bit of competition,
especially during family game nights.

Looking ahead, Terrance is focused on
building a legacy of impact. He wants to
be remembered as someone who helped
others and gave generously. “I want

!l T

people to feel like I was always willing
to help,” he says. He is also passionate
about building wealth through

real estate investments to create
opportunities for his family’s future.

For those entering the industry, his
advice is simple and direct. “Come from
a place of contribution.” Serve people
well, build real relationships, and stay
consistent. Because in Terrance Perkey’s

world, success is not just about winning I 'eel Iike 'here’s n

deals. It is about serving others and

trusting that the results will follow. I can’ i accom plis

“ As a discip|i:‘ﬁ

surrendered version of
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over $750,000 to local non-profit organizations through : e ’ C' (‘ JJ -') l} -/
donations and scholarships.
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Ruoff Volunteers: To date, our employees have completed

over 1,000 hours of community service. X 1 9” Disas fer S ikes

Ruoff Educates: To improve financial literacy in our
communities, we provide educational resources and
workshops.
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to April 30, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
1 Allen Williams Berkshire Hathaway Home 37 31 68 $42,859,815
2 Mike Deck Berkshire Hathaway Home 18 26 44 $42,543,781
3 Matt McLaughlin F.C. Tucker Company 30 22 52 $38,930,790
4 Justin Steill Berkshire Hathaway Home 38 22 60 $37,713,843
5 Bif Ward F.C. Tucker Company 17 10 27 $30,594,690
6 Andrea Kelly Encore Sotheby's International 5 5 10 $24194,000
7 Carrie Holle Compass Indiana, LLC n 8 19 $23,123,000
8 Lindsey Smalling Highgarden Real Estate 35 40 75 $22,997,616
9 Stephanie Evelo Keller Williams Indy Metro NE 25 23 48 $20,963,439
10 Stephen Clark Compass Indiana, LLC 13 18 31 $20,582,974
" Laura Turner F.C. Tucker Company 18 25 43 $19,976,038
12 Sean Daniels Daniels Real Estate 15 20 35 $15,905,036
13 Michelle Chandler Keller Williams Indy Metro S 25 21 46 $15,896,400
14 Jennil Salazar Compass Indiana, LLC 13 5 18 $15,842,400
15 Scott Hackman CENTURY 21 Scheetz 6 7 13 $14,854,740
16 Matt King F.C. Tucker Company 9 9 18 $14,709,268
17 Derek Gutting Keller Williams Indpls Metro N 12 12 24 $14,299,842
18 Lora Reynolds Epique Inc 17 45 62 $14,185,390
19 Chris Schulhof RE/MAX Realty Services 8 7 15 $13,576,000
20 Robbin Edwards Encore Sotheby's International 4 10 14 $13,338,550
21 Jana Caudill eXp Realty, LLC 21 18 39 $13,170,665
22 Chad Renbarger Mossy Oak Properties 8 9 17 $13,159,110
23 Drew Wyant 1Percent Lists Indiana Real Estate 34 n 45 $13,064,575
24 Brigette Nolting RE/MAX Real Estate Prof 9 10 19 $12,737,300
25 Mary Wernke Encore Sotheby's International 5 6 1 $12,165,000
26 James Robinson eXp Realty, LLC 3 12 15 $11,807,242
27 Laura Waters Highgarden Real Estate 16 16 32 $11,753,730
28 Steve Lew Steve Lew Real Estate Group, LLC 18 20 38 $11,548,299
29 Patrick Watkins Mike Watkins Real Estate Group 16 19 35 $11,411,921
30 Will Lonnemann F.C. Tucker Company 13 17 30 $11155,903
31 Heather Upton Keller Williams Indy Metro NE 21 20 4 $10,994,305
32 Lisa Grady McColly Real Estate 22 4 26 $10,796,200
33 Brian Wignall F.C. Tucker Company " 16 27 $10,723,777
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Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
34 Tiffany Dowling Keller Williams Preferred Real 17 10 27 $10,645,700
35 Basim Najeeb Keller Williams Indy Metro S 4 26 30 $10,435,769
36 Jeffrey Cummings RE/MAX Complete 17 9 26 $10,269,700
37 Eric Forney Keller Williams Indy Metro S 19 16 35 $10,235,564
38 Michelle Renninger Brokerworks Group 16 7 23 $10,168,527.81
39 Samuel Arce F.C. Tucker Company 5 4 9 $10,044,899
40 Jeff Kucic Engel & Volkers 5 3 8 $9,939,881
41 David Brenton DAVID BRENTON'S TEAM 20 14 34 $9,912,010
42 Gurvinder Gill CENTURY 21 Scheetz 10 5 15 $9,859,999
43 Joshua Carpenter Trueblood Real Estate 10 13 23 $9,817195
44 Kristian Gaynor F.C. Tucker Company 7 9 16 $9,802,886
45 Jennifer Goodspeed Keller Williams Indpls Metro N 10 14 24 $9,608,485
46 Erika Frantz Berkshire Hathaway Home 10 9 19 $9,483,427
47 Garrett Brooks United Real Estate Indpls 22 2 24 $9,410,232
48 Carl Vargas F.C. Tucker Company 8 12 20 $9,282,717
49 Corina Jones Your Home Team 15 18 33 $9,210,700
50 Dawn Veness McColly Real Estate 8 4 12 $9,197,727

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not
included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

oviR S0 % OF 0UR LOAN OFFICERS RECOGNIZED
AS SCOTSMAN GUIDE TOP PERFORMERS
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to April 30, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
51 Danielle Robinson F.C. Tucker Company il 10 21 $9,180,000
52 Peter Stewart Keller Williams Indpls Metro N 22 18 40 $9,093,680
53 Patrick Tumbarello F.C. Tucker Company 9 10 19 $9,067,300
54 Tony Janko Janko Realty Group 18 8 26 $9,033,000
55 Raymond Habash MS F.C. Tucker Company 7 17 24 $8,934,800
56 Rochelle Perkins Garnet Group 35 0 35 $8,920,600
57 Nicholas Laviolette Compass Indiana, LLC 4 8 12 $8,854,000
58 Jeff McCormick McCormick Real Estate, Inc. 14 32 46 $8,825,382.32
59 Cheryl Bonin CHERYL Real Estate Services, L 5 6 1" $8,787,700
60 James Embry Keller Williams Indpls Metro N 7 6 13 $8,624,363
61 Renee Peek F.C. Tucker Company 7 12 19 $8,605,900
62 Christina Harber Blackrock Real Estate Services 4 1 5 $8,569,000
63 Sara Denig Keller Williams Indpls Metro N n 4 15 $8,527,600
64 Tina Smith CENTURY 21 Scheetz 6 4 10 $8,481,000
65 Daniel Walstra Countryside Realty 19 7 26 $8,467,475
66 Manuel Hernandez Simplify Your Move! Realty Inc 12 " 23 $8,405,400
67 Andrew Prince CENTURY 21 Scheetz 3 12 15 $8,277,276

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is

not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
68 Jake Stiles Coldwell Banker Stiles 16 8 24 $8,242,400
69 Myra Mitchell Better Homes and Gardens Real 15 4 19 $8,214150
70 Kerolos Sarofem HSI Commercial & Residential Group, Inc 9 13 22 $8,182,000
7 Sena Taylor Berkshire Hathaway Home 6 7 13 $8,130,119
72 Julie Elisha McColly Real Estate 6 6 12 $8,119,699
73 Whitney Strange Keller Williams Indy Metro NE 7 12 19 $7,997,134
74 Kathryn Keller Compass Indiana, LLC 6 6 12 $7,988,900
75 Drew Schroeder eXp Realty, LLC 6 7 13 $7,940,234
76 Paul Boyter McColly Real Estate 10 7 17 $7,891,230
77 Tim O'Connor Berkshire Hathaway Home 4 1 15 $7,881,257
78 Dana Holt Keller Williams Indpls Metro N 5 4 9 $7,880,500
79 Meighan Wise Keller Williams Indpls Metro N 9 5 14 $7,704,685
80 Eric Vazquez Blue Ridge Realty Group 9 3 12 $7,666,522
81 Kyle Ingle eXp Realty, LLC 6 7 13 $7,614,980
82 Tracy Wright F.C. Tucker Company 7 4 1 $7,560,194
83 Kyle Gatesy eXp Realty, LLC 3 n 14 $7,551,800
84 Jamie Hall Carpenter, REALTORS® 9 6 15 $7,539,085
85 Jamie Boer Compass Indiana, LLC n 13 24 $7,510,300
86 Mark Linder CENTURY 21 Scheetz 10 8 18 $7,404,139
87 Kristen Yazel CENTURY 21 Scheetz 7 9 16 $7,371,210
88 Scott Babb CENTURY 21 Scheetz 9 15 24 $7,365,900
89 Christy Cutsinger F.C. Tucker Company 4 9 13 $7,310,731
90 Chris Price Keller Williams Indy Metro S 43 14 57 $7,293,400
91 Lisa Stokes CENTURY 21 Scheetz 1 7 18 $7,267,665
92 Beckie Schroeder F.C. Tucker Company 7 6 13 $7,257,801
93 Jada Sparks Green eXp Realty, LLC 9 4 13 $7,257,459
94 Mark Branch Highgarden Real Estate 1 8 19 $7,233,800
95 Jill Johnson CENTURY 21 Scheetz 7 7 14 $7,155,490
96 Alexander McCormick Ridgeline Realty, LLC 17 1 18 $7134,91
97 Denise Fiore CENTURY 21 Scheetz 7 5 12 $7131,484
98 Trish Meier eXp Realty, LLC 12 12 24 $7,125,000
99 Matthew Kressley F.C. Tucker Company 2 4 6 $7103,500
100 Craig Deboor Real Broker, LLC 14 n 25 $7,053,683
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CHOOSE YOUR OWN BUILDER
BUILD WHEN YOU'RE READY
LIVE THE LAKE LIFESTYLE

There's a perfect spot calling your name!

« INCREDIBLE SELECTION OF HOME SITES

« STUNNING LAKEFRONT PROPERTY WITH BREATHTAKING LAKE VIEWS
« PICTURESQUE IN-LAND LOTS WITH DOCK ACCESS

s GEIST LAKE - HAMILTON COUNTY
rF 4 s RE
,l- - LAKE CLEARWATER - MADISON COUNTY

For lot availability & pricing contact:

‘(}/ MarinaLimitedLand.com ROB BUSSELL
\/ 317.845.0270 ext. 104 - Rob@RobBussell.com



TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to April 30, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

101 Dawn Pollard eXp Realty, LLC 3 8 1 $7,021,800
102 Samuel Hawkins F.C. Tucker Company 5 1 6 $6,984,000
103 Natalie Clayton Maywright Property Co. 10 6 16 $6,972,800
104 P. Aaron Starr F.C. Tucker Company 6 6 12 $6,963,234
105 James Smock F.C. Tucker Company 8 7 15 $6,952,490
106 Mark Studebaker Trueblood Real Estate 4 14 18 $6,936,100
107 Susan Mender Listing Leaders MVPs 9 12 21 $6,859,500
108 Tracy Ridings F.C. Tucker Company 5 5 10 $6,848,890
109 Thomas Cummings Keller Williams Preferred Real 12 5 17 $6,832,711
10 Steve Slavin Coldwell Banker Real Estate Group 18 7 25 $6,801,400
m Chad Hess F.C. Tucker West Central 14 7 21 $6,790,700
12 Jeneene West Jeneene West Realty, LLC 13 12 25 $6,773,390
13 Stefano Belmonte Better Homes and Gardens Real 7 20 27 $6,755,818
14 Todd Denkmann Keller Williams Indpls Metro N 8 5 13 $6,688,800
15 Denis O'Brien Keller Williams Indy Metro S 14 8 22 $6,681,600
16 Matthew Reffeitt Keller Williams Indy Metro S 12 7 19 $6,671,361
17 Stacy Barry CENTURY 21 Scheetz 7 5 12 $6,609,780

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

ewart

TITLE

L]
+
F —

. —— —
W AW AN
W EE W NN W
W OEE BN R EE
EE EE EE AN W
EE N BN ER B
R EE BN BE BR

LOCAL EXPERTISE #,
Stewart Title brings confidence, | s
care, and expertise to every

transaction.

Wherever your journey takes you,
we're here to help.

Contact us today!

Stewart Title
Kyle Knight

(616) 406-9760 (c)
Kyle.Knight@stewart.com
stewart.com/Indianapolis

70 - June 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol
18 Andy Deemer F.C. Tucker Company 7 7 14 $6,596,177
19 Casey Elkins Kovener & Associates Real Esta 25 6 31 $6,554,600
120 Scott Chain RE/MAX Advanced Realty 9 12 21 $6,531,912
121 Staci Woods Keller Williams Indy Metro NE 8 10 18 $6,522,970
122 Lori Shanahan Compass Indiana, LLC 2 4 6 $6,522174
123 Shelly Walters-Cifelli F.C. Tucker Company 3 6 9 $6,520,500
124 Caleb Cleek Jeff Boone Realty, LLC 12 6 18 $6,484,825
125 Craig McLaurin Redfin Corporation 5 13 18 $6,443,900
126 Jordan Gallas @properties/Christie's Intl RE 3 5 8 $6,409,400
127 Michael Botkin CENTURY 21 Scheetz 10 5 15 $6,404,000
128 Judith Serocinski Realty Executives Premier 7 12 19 $6,403,800
129 Tina Coons RE/MAX Real Estate Groups 25 13 38 $6,396,200
130 Perla Palma Nunez Keller Williams Indy Metro S 5 23 28 $6,389,700
131 Ellen Orzeske Compass Indiana, LLC 4 8 12 $6,364,995
132 Chanda Johnson Maywright Property Co. 7 5 12 $6,362,000
133 Jennifer Shopp Berkshire Hathaway Home 5 9 14 $6,345,900
134 Christopher Braun RE/MAX Real Estate Prof 3 2 5 $6,307,270
135 Rachel Patterson CENTURY 21 Scheetz 8 7 15 $6,302,000
136 Brandon Smith Whitetail Properties 14 1 15 $6,295,905
137 Christiana Kalavsky Berkshire Hathaway Home 6 8 14 $6,293,500
138 Trisha Potts RE/MAX Executives 15 9 24 $6,287,800
139 Amy Blanton Better Homes and Gardens Real 10 8 18 $6,227164
140 Amber Greene Greene Realty, LLC 12 14 26 $6,209,700
14 Steve Likas McColly Real Estate 7 8 15 $6,200,590
142 Alexander Nickla Realty Executives Premier n 5 16 $6,159,178
143 Patrick Keller CrestPoint Real Estate 9 12 21 $6,130,349
144 Todd Ferris Ferris Property Group 6 9 15 $6,119,150
145 Luis Coronel Realty of America LLC 5 35 40 $6,105,400
146 Michelle Armstrong Encore Sotheby's International 5 5 10 $6,069,510
147 Kyle Williams Compass Indiana, LLC 9 4 13 $6,037,500
148 Tom McNulty McNulty Real Estate Services, 8 3 " $6,014,212
149 Marty Dulworth RE/MAX Real Estate Solutions 14 15 29 $5,945,699
150 Shannon Gilbert Keller Williams Indpls Metro N 5 6 " $5,939,695
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to April 30, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran. Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol -1Side - 2 Sides Sides Vol
151 Brent Wright McColly Real Estate 10 n 21 $5,938,091.93 168 Eric Kovalak Copper Bay Realty, LLC 13 2 15 $5,642,789
152 Lisa Gaff White Hat Realty Group, LLC 7 8 15 $5,920,795 169 Keith Albrecht RE/MAX Elite Properties 6 4 10 $5,609,900
153 Terry Young Red Bridge Real Estate 40 0] 40 $5,909,400 170 Jennifer Marlow Trueblood Real Estate 6 9 15 $5,606,321
154 Eric Miller Wright, REALTORS® 14 5 19 $5,908,005 17 Ruza Jevtic Realty Executives Premier 9 8 17 $5,598,500
155 Daniel Hubbard eXp Realty LLC 6 " 17 $5,864,400 172 Erin Rothert RE/MAX Professionals 7 6 13 $5,568,900
156 Julie Schnepp RE/MAX Legacy 20 2 22 $5,840,000 173 Gina Guarino McColly Real Estate 8 1 9 $5,529,700
157 Chelsea Tarquini Noble Berkshire Hathaway Home 9 4 13 $5,835,900 174 Lisa Meulbroek Liberty Real Estate, LLC. 8 2 10 $5,513,693
158 Joe Bverhart Bverhart Studio, Ltd. 12 7 9 $5813,078 175 Cat Kick Berkshire Hathaway Home 14 1 25 $5,493,300
159 Jason Williamson RE/MAX Advanced Realty 5 5 10 $5,810,000 176 Karl Vierling Carpenter, REALTORS® 9 7 16 $5.482,595
160 Steve Silver RE/MAX Professionals 13 1 24 $5,809,600 177 Megan Kelly F.C. Tucker Company 1 2 3 $5,480,000
161 Kelli Bastin Compass Indiana, LLC 6 8 14 $5.769,800 178 Janna Long Janna Long Real Estate LLC 6 5 1 $5,456,995
162 Martin Strother RE/MAX Edge 2 4 6 $5,760,000
179 Katherine Bultema Compass Indiana, LLC 8 3 n $5,451,600
163 Sarah Sanders 1Percent Lists Indiana 7 13 20 $5,754,950
180 Susan Falck-Neal RE/MAX First Integrity 13 10 23 $5,448,500
Real Estate
164 Heather Schaller eXp Realty, LLC 1 6 17 $5,742,200 181 Randy Placencia Red Bridge Real Estate 24 1 25 $5,419,900
165 Katrina Matheis Ever Real Estate, LLC 7 13 20 $5,722,700
182 Robert Koester Tudor Square Realty, Inc. 7 3 10 $5,407,500
166 Bethany Rust Real Broker, LLC 12 5 17 $5,691,700 . .
183 Jessica Kish New Chapter Real Estate 10 6 16 $5,357,523
167 Eric Wolfe Prime Real Estate ERA Powered 17 9 26 $5,663,799
184 Jodi Gheaja Realty Executives Premier 7 6 13 $5,331,900
Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is 185 Casley Ward Lewis F.C. Tucker Company 2 6 8 $5,306,900
not resp.or.1.5|ble for submitting this data. Some teams. may report eacr.1 agent |n<.1|V|duaIIy. Indy Real Producers does not alter or compile this data, nor claim 186 Curtis Lee Whitesell WKRP Indy Real Estate 5 0 5 $5.300,000
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
187 Jerry Hanna Highgarden Real Estate 0 1 1 $5,295,000
188 Brenda Tovsen Better Homes and Gardens Real 3 9 12 $5,283,630
189 Alexis Alvey The Brokerage Company of Indiana 3 2 5 $5,283,096
190 Lindsay Jones The Stewart Home Group 8 9 17 $5,254,500
Build a predictable referral system using Premier Connect™ plus 1:1 Coaching, created by a Top 1% Agent. )
191 Starla VanSoest BHHS Executive Realty 8 8 16 $5,198,600
. 192 Stacy Grove @properties 10 1 " $5,184,500
I finally have clarity, confidence, PRIVATE ENROLLMENT
and a real structure for growth. ,, 193 Nancy Stone F.C. Tucker Company 0 2 2 $5175,000
-Debra Wilson 194 Susie Jaskowiak @properties/Christie's Intl RE 7 4 1 $5157750
o 5 = 5
Steve Rupp 25 /O Off Premler ConneCt t CoaChIng 195 Amy Spillman Compass Indiana, LLC 8 4 12 $5,145,024
Text CONNECT to 317-339-7698 196 Tonia Dragon Better Homes and Gardens Real 8 7 15 $5,139,400
REALTOR® of the Year | $250M+ Producer
25-Year Real Estate Veteran 197 Michael Dean Carpenter, REALTORS® 1 8 19 $5,133,151
2020 RP Cover Agent
Creator of Premier Connect™ %_{ STEVE RUPP COACHING 198 Nicole Milford Compass Indiana, LLC 6 8 14 $5,131,696
Ed
(317) 339-7698 ' . 199 Traci Garontakos The Agency Indy 1 3 4 $5,098,000
Steve@SteveRuppCoaching.com SteveRuppCoachlng.com
200 Lori Davis Smith Highgarden Real Estate 4 4 8 $5,095,696
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to April 30, 2026

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
-1Side - 2 Sides Sides Vol

201 Eric Heuer RE/MAX Edge 8 5 13 $5,092,900
202 Jonathan Steinbach F.C. Tucker Company 4 12 16 $5,084,300
203 Kara DeArman F.C. Tucker Company 5 6 " $5,080,763
204 Patrick Daves BluPrint Real Estate Group 15 9 24 $5,072,299
205 Stephen Bardoczi McColly Real Estate 5 4 9 $5,069,900
206 Nicole Yunker Berkshire Hathaway Home 5 4 9 $5,056,793
207 Nicole Hanson Advanced Real Estate, LLC 10 5 15 $5,043,766
208 Rich Thomas Dan Moore Real Estate Services 1 2 3 $5,024,500
209 Claudia Forrest Century 21 Circle 6 6 12 $4,999,190
210 Sarah Fishburn F.C. Tucker Company 4 15 19 $4,998,001
pAll Rob Campbell RE/MAX Advanced Realty 2 7 9 $4,980,700
212 Randy Wasmuth Highgarden Real Estate 3 7 10 $4,962,800
213 Daniel Fisher @properties 4 5 9 $4,961,500
214 Ryan Orr RE/MAX Real Estate Groups 19 7 26 $4,960,600
215 Nemanja Ostojic Coldwell Banker - Kaiser 6 5 " $4,954,500
216 Jon Hirschfeld F.C. Tucker Company 3 5 8 $4,945,500
217 Mary Boustani Keller Williams Indy Metro NE 4 6 10 $4,942,937

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim

responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Rank Agent Name Office Name # Units Sold # Units Sold Total # Tran. Total Tran.
- 1Side - 2 Sides Sides Vol
218 Kristin Glassburn @properties 6 2 8 $4,942,700
219 Amanda Johnson Cottingham Realty, Appraisal 5 4 9 $4,939,800
220 Pamela Prough Carpenter, REALTORS® 8 8 16 $4,925,000
221 Sarah Wagner F.C. Tucker Company 5 14 19 $4,923,600
222 Jan Brown F.C. Tucker Company 2 1 13 $4,922,700
223 Nathan Pfahler Weichert REALTORS® Cooper Group Indy 10 5 15 $4,921,000
224 Bryan Compton United Real Estate Indpls 2 8 10 $4,897,500
225 Karen Maynard McColly Real Estate 1" 3 14 $4,896,000
226 Diana McGlothlin @properties 5 2 7 $4,888,446
227 Dan O'Brien Trueblood Real Estate 4 1" 15 $4,875,400
228 Lisa Thompson @properties/Christie's Intl RE 12 4 16 $4,863,300
229 Christi Coffey F.C. Tucker Company 7 8 15 $4,855,000
230 Ryan Kramer RE/MAX Real Estate Groups 21 6 27 $4,850,400
231 Kyle Peckinpaugh F.C. Tucker Company 3 3 6 $4,816,400
232 Octavia Valencia Octavia Valencia, Broker 17 0 17 $4,810,332
233 Lauren Blake Berkshire Hathaway Home 3 5 8 $4,797,400
234 Lesley Sweeney Encore Sotheby's International 5 2 7 $4,793,700
235 Kelly Dather Keller Williams Indy Metro NE 3 6 9 $4,789,425
236 Jared Cowan eXp Realty, LLC 6 7 13 $4,778,000
237 Eric Eisenmenger Trusted Realty Partners of Ind 9 10 19 $4,777685
238 Mike Scheetz CENTURY 21 Scheetz 4 4 8 $4,775,402
239 Gina Ramirez Blu Nest Realty 7 5 12 $4,768,500
240 Heather Hemphill Key Realty Indiana 7 7 14 $4,767,514
24 Doug Dilling United Real Estate Indpls 4 8 12 $4,766,500
242 Penny Dunn CENTURY 21 Scheetz 3 4 7 $4,765,450
243 Michael Cacovski Century 21 Circle 7 6 13 $4,75731
244 Jennifer Turner Carpenter, REALTORS® 7 6 13 $4,755,199
245 Samantha Carver HOME TEAM Properties n 3 14 $4,735,300
246 Stacey Sobczak Compass Indiana, LLC 2 3 5 $4,730,900
247 Beth Lyons Keller Williams Indpls Metro N 3 3 6 $4,721,500
248 Benjamin Jones Compass Indiana, LLC 5 4 9 $4,703,640
249 Arjun Dhital Serving You Realty 6 1 17 $4,703,390
250 Michael Felder Keller Williams Preferred Real 9 3 12 $4,697,700
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RC-FINE-PIX

Your Real Estate Imaging Specialists

%ﬁf (mpressiorns matter/

rcfinepix.com & 317.379.5378

LET THE HOME ST WITH 3
RECURRING CI.EANING | ""

BECHT PRIDE S

WE TAKE PRIDE IN E‘J‘EETTHINE WE DO! III

$100 OFF*

YOUR FIRST DEEP CLEAN

when you hook recurring home cleaning services! :
*Must mention ad when booking. Valid through June 30, 2026.
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(317) 783-2390 « BechtPride.com €3 BechtPride X @BechtPrideClean [ N ¥ W4 B NI 1:4 3

FREE ESTIMATES!

HERIMGE

™ PAINTING g 1 '

PAINT IT!

BEFORE YOU LIST [T ...
CALL HERITAGE TODAY TO HELP
YOUR CLIENTS" HOMES STAND
OUT FROM DAY ONE

JASON HUMRICHOUS, OWNER
317-391-5873
HERITAGEPAINTING.INFO



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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LET'S WORK TOGETHER
TO GET YOUR
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I

_ 2
e Sl <

Home Experts ()

"Trust your home inspection to the EXPERTS!"

3 To Schedule Call:
317-933-1000

homeexpertsofindiana.com




