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Specializing in interior drainage, crawl space encapsulation, crack
injection, and foundation repair for the Georgia real estate market.

CRAWLSPACE INTERIOR
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Our family business is backed by 20+ years of real estate
experience, ensuring thorough work that keeps disclosures clean
and clients' trust intact.
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High-Tech MEDIA
to Convert the Lead. BEHIND

High-Touch )
to Win the Referral. TOP-PRODUCING

Most lenders stop at the pre-approval. We start

by building your business. Our advanced
marketing engine educates your buyers to get
them off the fence, while our personalized care

ensures they never stop raving about you.
CDHOMEPHOTO.COM

et
CD H O M E 770.881.4099
|

Baril

Homelending

NMLS #2661343

We're ready to help.
Call or text us at
770-209-2773
barilhomelending.com

For information purposes only. This is not a commitment
to lend or extend credit. All loans are subject to credit
approval. Baril Home Lending, LLC
www.nmlsconsumeraccess.org: NMLS #2661343.
Pictured: Ryan Baril, NMLS #1485335. 500 Oakleaf Way,
Milton, GA 30004. 770-209-2773 or 407-474-7798. Equal
Housing Opportunity. Licensed Mortgage Broker in
Georgia and Florida.
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Your reputation, honored. Your name, elevated.

—— FOR ESTATE TRANSITIONS & LIQUIDATIONS ——
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Handled with care,

Estate Sales. Business Liquidations. . . N
discretion, and precision.

We manage the transition
so you can lead the sale.

Save to ¢ (678) 249-9097
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
The Golden Team at Ganek
Gretchen Golden

(404) 939-9919

BASEMENT WATERPROOFING/
FOUNDATION REPAIR

AKME Waterproofing

Steve Terjung

(404) 232-5680

Atlanta Basement Systems
Scott Trowbridge
(678) 684-8064

BUILDER

Epcon Communities -
Charlotte and Atlanta
Shannon Robinson
(317) 258-6560

CUSTOM CLOSETS

All Around Home Solutions
Bryan Duke

(770) 312-0121

DESIGN AND STAGING
Currie Rose Interiors
Karla Giltner

(316) 218-8959

ESTATE SALES
Grasons Estate Sales &
Business Liquidations
Brian Crump

(678) 249-9097

8 - June 2026

HOME

PREPARATION SERVICES
HOMEstretch Atlanta Metro
Jen Boston

(404) 941-1595

HOMEstretch NE Atlanta
Mike Lundy
(404) 683-6195

HOMEstretch NW Atlanta
Adam Melnyk
(470) 888-8586

HOME STAGING
Crabapple Creatives
Ragan Holt

(770) 733-3624

INSPECTIONS - RESIDENTIAL
AND COMMERCIAL

All Atlanta - AmeriSpec
Donny Williams

(404) 405-40M

INSURANCE
Avalon Point Insurance Group
(678) 585-2345

Usery Insurance Agency
(678) 982-3696

INSURANCE-AUTO-HOME-
LIFE-HEALTH-BUSINESS
Goosehead Insurance
Gary Miller Jr.

(720) 394-7723

KITCHENS, BATHS,
FLOORING, PAINTING
Eco Flooring USA
Glauco Rocha

(404) 480-2823

MORTGAGE BROKER

Atlanta Mortgage Advisors, LLC
Joe Trovato

(404) 375-0779

Baril Home Lending
Ryan Baril
(770) 209-2773

LH Lending
Lauren Hale
(912) 977-1551

MOVING / STORAGE
Hilldrup
Hilldrup.com

PAINTING
Andersen Brothers Inc
(678) 910-5172

PHOTOGRAPHY-FAMILY/

REAL ESTATE/EVENTS
Alexandra Santos Photography
(404) 790-0196

re’h multimedia
Regis Lawson
(678) 783-6389

PLUMBING/ HVAC/ ELECTRICAL
RS Andrews

Dari Payrow

(770) 454-1800

PORTABLE STORAGE
Units Atlanta

Philip Hotchkiss
(678) 838-6556

REAL ESTATE
PHOTOGRAPHY & MEDIA
CD Home Atlanta
Amberly Bishop

(770) 881-4099

Home Photo Source
Mason Anthony
(404) 795-4498

ROOFING

Perimeter Roofing
(678) 568-7992
perimeterroofing.com/

Universal Roofing &
Construction

Pete Emrick

(770) 354-5038

SHUTTERS, BLINDS

AND SHADES

All Around Home Solutions
Bryan Duke

(770) 312-0121

WATER, FIRE, MOLD
RESTORATION

3 Lions Restoration
Spencer South

(770) 268-0300

Spring flowers are in bloom.

Moving season is too.

Lisa Rhead

Vice President,

Business Development

ELIMINATE
\SURPRISES

AND EARN PEACE
OF MIND

“l know Ok
that / can always
depend on both

I/ Professionalism and
knowledge ! have useq &
their services for over [
15 years.”

Shelia Marshall,
Re/Max Pure

Request an appointment or schedule
an inspection today!

ALL ATLANTA
AMERISPEC
770-734-0232

INFO@ALLATLANTAINSPECT.COM

Beyond;the
Closing.

A Lifelime
of Security.

goosehead”

INSURANCE

GARY MILLER JR

Agency Owner

678.835.7862
goosehead.com
gary.miller@goosehead.com

We only align ourselves with AM Best A Rated and Better Insurance Carriers.
Have your clients give Gary a call today to discuss their options!

6105 Atlanta Highway, Suite C Flowery Branch, GA
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Aaron Hutchison Ashley Streight Sophia Reynolds
Owner & Publisher Director of Operations Ad Strategist

aaron.hutchison@n2co.com

Shy Espinosa Alexandra Santos Regis Lawson
Virtual Assistant Photographer Photographer
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FRAME EVERY MOMENT.

BRANDING, LIFESTYLE, SPECIAL
OCCASION & REAL ESTATE PHOTOGRAPHY

404.790.0196

ACONSANTOS@GMAIL.COM

ALLIESANTOS.COM
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Your story,
styled to sell

Karla and her team are amazing.

CURRIE ROSE

INTERIORS

m RESA 2024
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She listened to the needs of my
clients, and treated their home like
it was her own. Currie Rose has
the vision to create a warm and
inviting space that buyers are

sure to love. -Jessica ,,

Greater Atlanta Real Producers - 11



EVENT ANNOUNCEMENT

ALL ATLANTA
AMERISPEC

VISUALLY SOLD
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rari of Atlanta

e’re doing something special * Build relationships with industry
this June — and we’d love leaders and partners

for you to be part of it. * Scan the QR code to RSVP your
spot now (limited capacity).
You’re invited to our Atlanta Toast to the * We’d love to raise a glass with you.
Top event, a special evening honoring
our featured agents and bringing Hosted by: Ferrari of Atlanta

together the Atlanta area’s top

real estate

professionals and preferred partners. Platinum Sponsors: 3 Lions Restoration,

ATL Toast to the Top:
Date: June 18, 2026
Time: 5:00-8:00 PM

Anchor Home Mortgage, ECO Flooring
USA, Perimeter Roofing and Ganek

Gold Sponsors: All Atlanta AmeriSpec,

Location: Ferrari of Atlanta (11875 AKME Waterproofing, Baril Home Lending,
Alpharetta Hwy, Roswell, GA 30076) Grasons Estate Sales, House Call, River Rock

This is your chance to:

Group, and Visually Sold Real Estate Media

* Celebrate the achievements Silver Sponsors: At Ease Home

of our top agents
* Connect with Atlanta’s elite
real estate network

0
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Inspections, Goosehead Insurance
- Gary Miller Jr. Agency, Home
Warranty of America and Hilldrup
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HOME NIFECTIONS

'Ander.;fen Brothers Inc

for Projects That Demand More

Creating smooth walls, sharp lines, and lastin.g“i"-;.y
finishes across every project we touch :

MOVING = DECLUTTERING * HOMESTAGING

UNITS" Offers Storage Solutions
for Realtors and their Clients

* LOCAL. RELIABLE. FAST.

* Flat-Rate Delivery across Metro Atlanta

« Secure, Weather-Tight Containers

* Same-Day Delivery Available

* On-site or Climate-controlled Options
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@) Hilldrup. PORTABLE STORAGE
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678-B38-6556 | customersolutionsi@unitsatlanta.com
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COVER STORY

BY ELIZABETH MCCABE
PHOTOS BY ALLIE SANTOS

Driven by Community.
Defined by

Seventeen years ago, at the lowest
point in real estate, when agents were
leaving in droves and confidence was
nowhere to be found, Cynthia jumped
into the business. No perfect timing.

No guarantees. Just instinct, grit, and a
willingness to bet on herself. “I didn’t
know any better,” she thoughtfully
reflects. “I built a small business that
grew market share as the market grew.”

A go-getter, Cynthia refused to give up
during the Great Recession. She was
strong in sales, especially given her
background. “Before real estate, I
was in promotional product sales,”
she explains. By working with

large companies and creatively
sourcing products, she learned

the importance of service and
communication. “I also worked

for Kinko’s as a major account
manager,” she adds. Her talent
stood out. She was ranked in the

top 25 in the country, which was

no easy feat. “I enjoyed listening to
issues, creating business solutions,
and the company culture.”

The call to enter real estate began when
she was a little girl. “We moved around
a lot,” says Cynthia. “When we would go
into a new town, I would look at houses
with my mom.” Sometimes they were
renting. Other times, they were buying.
“It was almost a game,” she recalls. It
was also a whole lot of fun. “We would
drive around for entertainment, look

at new houses, tour open houses, drive
through new neighborhoods, and
wander through properties. I loved it.”

Returning to her roots by entering

real estate was a dream come true for
Cynthia. It also paired well with her
degree in Psychology. “It parallels nicely
because so much of what we do involves
listening closely and helping create
solutions that work for people, whatever
their needs are at that particular time,”
she comments. She notes people often
make moves when they have major life
changes. Sometimes they are exciting
and sometimes challenging times. Her
clients notice her care and compassion,
no matter the season of life.

When Cynthia started, her goals were
modest. “If I could just sell a couple of
houses a year, that would be great,”
she says. “But that’s not really how I
work. I jump all in when it’s something
I care about.”

She also wanted to make a difference.
From the beginning, she focused

on building her business through
community involvement. “That’s
something that’s very important to
me,” she says.

“It’s really community,” Cynthia says.
“Im not an agent who goes everywhere.

I'm focused.” She specializes in
neighborhoods where she lives and
shows up daily: Candler Park, Lake
Claire, Decatur, and surrounding
neighborhoods. “That’s where I run into
people. That’s where I invest my time.”

She sponsors schools, events, preschools,
and neighborhood traditions. She also
hosts her own events that have grown
in popularity. Little ones look forward

to her gingerbread decorating with 150
children each year, now going strong
for over a decade. She organizes pie
giveaways, blanket drives, toy drives,
and movie nights in the park, often
adding fun extras like popcorn machines
and giveaways.

“I enjoy building community and I want
to invest my marketing dollars there, not
online leads or billboards,” she explains.
“I want to do things that matter.” That’s
why she supports local groups and
events and finds ways to help wherever
she can. It’s these thoughtful things that
make an impact.

Her tagline says it all: Putting
Down Roots. Growing up,
Cynthia moved a lot. There
wasn’t that steady sense of
home or staying put. That all
changed later in life when she

got married and stepped into a

full house, becoming an instant

mom to three kids and eventually
raising four. “It was fascinating,”
she says.

More than two decades later, they’re still
there. Same street. Same neighborhood.
Twenty-three years and counting.

“That kind of stability... it matters,” she
says. “In our area, people aren’t just
looking for a house. They’re looking

for community. The house is just the
structure. The heart of it is the people,
the environment, how it really feels to
live there.”

Every intown neighborhood has its own
personality, she explains. Finding the

Greater Atlanta Real Producers - 15



one that speaks to you is what is most
important. “It’s less about the size of
your bedroom or your yard, and more
about what you want your day-to-day
life to actually look like.”

Outside of work, her life is fulfilling.
Between time with friends, book club,
wine club, and local festivals, there’s
always something on her calendar.
Another cause close to her heart?
Scouting. Her sons earned their Eagle
Scout rank, and her daughter followed
right behind them when the program
opened to girls. Now, as she steps

into the empty-nester phase with her
youngest off at college, she looks back on
those years with a lot of gratitude.

And at home? Cynthia enjoys porch time
with her husband and biggest supporter,
Michael, while Bella and Ginger, her two
poodles, run the show with their playful
antics. There’s never a dull moment.

“If you do good things, good things
happen,” Cynthia says. That mindset
shows up in how she runs her business.
She pours into her community, and

it’s supported her right back. “I take
great care of my clients,” she says. “I'm
responsive, I'm available, and I've built
a strong network of people to help
make things happen.”

At the same time, she’s incredibly

dialed in on the numbers. She watches
the market closely and makes sure

her clients understand exactly what’s
happening and how to position
themselves for success. “Pricing strategy
and preparation make all the difference.”

The results speak for themselves.
Cynthia is the #1 producer for the
DeKalb Board of REALTORS®, the top
agent in her Keller Williams office, ranks
among the top 100 individual agents
company-wide, and is part of the Gary
Keller Mastermind group. “Success
builds on itself,” she says. And for
Cynthia, it all comes back to showing up,
giving back, and putting down roots in
the places that matter most.
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Epcon Excellence Recogmition Program

We Believe Great Relationships

BUILD GREAT COMMUNITIES

The Epcon Excellence Recognition Program
honors and celebrates the professionals
whose collaboration, care and commitment
help create one remarkable experience for
our homeowners.

Every referral, every connection, every home
sold moves us closer to our mission: helping
more homeowners live the Epcon lifestyle.

EpconExcellence.cnm
678.345.6402

Scan the QR code to
learn more about our
recognition program.
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Standard Region Commission
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2ZND CLOSING
Standard Commission + $2,000 Bonus

3RD CLOSING
Standard Commission + $3,000 Benus

4TH CLOSING
Standard Commission + $4,000 Bonus
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LEVEL | + SS_DDEI Bonus

FINAL OPPORTUNITY:

The Courtvards of Franklin Goldmine

Plan a visit and explore this
community with your clients today!

Learn More

Trusted Partnerin
Home Preparation

Reduce the stress of juggling multiple vendors.
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404-941-1595 470-888-8586 404-683-6195



COUPLE ON FIRE

Sandy & Anthony

Hlppell

PHOTOS BY ALLIE SANTOS
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Keys, Clarity & a Concierge Mindset

After decades of
combined experience
and a shared
commitment to
excellence, Sandy

and Anthony Hippeli
have built a real estate
business that reflects
both precision and
purpose. Their journey
is not just about
transactions. It is about
intention, growth and a
deep understanding of

what home truly means.

Anthony Hippeli’s story begins far from
Georgia. He spent much of his childhood
on the Island of Malta before moving

to Atlanta in 1984. Sandy Hippeli, on

the other hand, was born and raised

in Dunwoody, Georgia. Despite their
different beginnings, both followed
similar academic paths, graduating from
Georgia State University with business-
focused degrees.

Work ethic came early for both. Anthony
began working at just 14 years old,
shaping a mindset that would define
his career. “By the time I graduated
college in 1992, work was already

part of who I was,” he said. His early
professional years included a role with
Coleco Industries, helping introduce
NordicTrack equipment into health
clubs. That experience launched a
successful career in the fitness industry,
where he developed a concierge-level
approach to client service.

“That concierge mindset is exactly what
Sandy and I bring to our real estate
business today,” Anthony said. “Creating
a seamless, high-touch experience

for every client we serve.” Sandy’s
foundation was equally service-driven.
She started working at 15 in a yogurt
shop and later spent years as a server
and bartender. “Those roles gave me an
unexpected advantage,” she said. “They
taught me how to anticipate clients’
needs, stay organized under pressure,
and handle curveballs with confidence.”

That skill set carried into her mortgage
career, which began in 1998. By 2002,
she was originating loans and working
alongside top home builders. Under

the mentorship of industry leader Kim
Nelson, Sandy consistently ranked
among the top loan officers in Georgia.
“We worked together for nearly 20
years,” she said. “Her leadership helped
shape my career in a significant way.”

Anthony entered real estate in 2004,
inspired in part by Sandy’s early success.
“Watching her success pushed me to
elevate my path,” he said. “I entered real
estate with a clear intention to build a
business rooted in excellence.”

Sandy officially joined him years

later. In 2015, she earned her license
while still working full-time in the
mortgage industry. “It gave me a
unique perspective on both sides of
the transaction,” she said. By 2018, she
made the leap into real estate full-time.
“Looking back, it was one of the best
decisions I've made.”

Together, Sandy and Anthony operate
with a shared philosophy that goes

far beyond buying and selling homes.
“Buying and selling real estate is deeply
personal,” they said. “No two clients
approach it with the same priorities.”
Their business is built on discretion

Greater Atlanta Real Producers - 21



[t’s never just
about the
transaction.
It’s about how
you make
people feel.”

and precision, offering a concierge-style
experience tailored to each client. “We
operate with a high level of awareness
because we understand that what
matters most to our clients isn’t always
visible on paper,” they said.

One guiding principle shapes their
approach. “Most buyers don’t overpay
because of price. They overpay because
they bought the wrong house,” they
said. “Our role is to ensure that doesn’t
happen.” That level of intentionality is
especially important in today’s market.
According to Sandy and Anthony,
turnkey living is the dominant trend.
“Most buyers want a home that feels
move-in ready from day one,” they said.
Updated interiors, modern finishes and
curated outdoor spaces are no longer
bonuses. They are expectations.

“Buyers today are much more informed
and discerning,” they said. “They can
clearly see the difference between a
home that has been thoughtfully updated
and one that has simply been given a
surface-level refresh.” For homes that

are not turnkey, pricing becomes critical.
“There has to be a substantial incentive
for a buyer to take
on the time, cost
and uncertainty
of renovations,”
they said.

Despite market
shifts, what
excites them
most remains
constant. “Almost
every home has
something that
makes it special,”
they said. “The
key is identifying
those defining
features and
connecting them
with the right
buyer.” That
connection is
where the real
magic happens.
“It creates a
transaction that
feels less like

a negotiation and more like a perfect
match,” they said.

Outside of work, Sandy and Anthony
prioritize balance. Fitness is a daily habit,
helping them stay energized and focused.
Family is their foundation. They have
four children, Slade, Morgan, Cooper and
Mazxx, each pursuing their own paths
with ambition and independence. “No
matter how busy life gets, we make time
to stay connected,” they said.

Their family stories run deep. Anthony’s
father, a master chef who overcame
significant challenges early in life,

and Sandy’s parents, who combined
creativity with financial discipline, both
played key roles in shaping their values.

Those values extend into how they
give back. Their connection to North
Point Community Church has been a
meaningful part of their lives. “The
consistency of its vision and the impact
it’s had on the community is something
we deeply respect,” they said.

When it comes to professional growth,
they remain committed to learning.
Anthony draws inspiration from “Good to
Great” by Jim Collins, while both follow
podcasts centered on discipline, mindset
and growth. “We’re always looking to
push beyond what’s working and pursue
what’s exceptional,” they said.

If they were not in real estate, their
passions would still center around people.
Anthony envisions motivational speaking,
while Sandy is drawn to becoming a
luxury travel advisor. “It’s never just
about the transaction,” Sandy said. “It’s
about how you make people feel.” That
mindset defines everything they do.

For Sandy and Anthony, success is

not measured solely by numbers. It is
measured by relationships, impact and
the ability to guide clients through one
of life’s most meaningful decisions with
clarity and confidence.

“This isn’t a transactional business for
us,” they said. “The relationship begins
the day we meet and continues through
every stage of homeownership.”




PARTNER WITH US

Your Competltlve Edge

Trusted by Realtors In Atlanta & Across Georgia

404.795.4498 | HomePhotoSource.com

TAILORED PHOTOGRAPHY | 4K VIDEOS | VIRTUAL TOURS | FLOOR PLANS | BRANDING

Real estate agents across the region choose us because we understand the urgency behind every
deal. From fast inspections to efficient repairs, we help keep your closings on schedule, your clients
satisfied, and treat every roof like it's our own. Backed by thousands of 5-star reviews and trusted
by hundreds of agents, we're the partner you can count on—every time.

Google
BENEFITS OF PARTNERING WITH US P

Accurate Roof Inspections Faster Closings

GI FT CARD 1 | ;:- | No surprises at closing. We address & fix roofing concerns

Fast, honest valuations. before they break or stall deals.

Scan the QR code to enter now!

Happy Clients = Referrals .QJ. Seamless Communication

Your clients will thank you — Clear updates. Quick turnaround.
(and refer you). Zero headaches.

Take our quick survey (it's just 1 minute) and you'll

be entered for a chance to win a $250 gift card.

Call: (678) 568-7992 « Email: marketing@perimeterroofing.com « Visit: perimeterroofing.com

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), “f. e 18 or older. Void where prohibited. Entry period begins

9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner vill be randomly selected each montl (on or about the first of each month) to receive a $250 gift RE AL PRODUCERS
card. Odds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"),

reserves the right fo cancel, suspend, or modify the promotion iftechnical or other issues prevent it from running s planned. By entering, participants agree fo release and hold N2

harmless from any claims arising out of participation. N2 is not responsible for fechnical errors or issues beyond its control. These rules are governed by the laws of Texas. ﬁvﬂ. R ea d y t ocC l ose d ea I.S f a St e r? 5 t. a r.t earn .l n E re f erra l

bonuses and peace of mind. Scan to partner with us!
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PARTNER SPOTLIGHT

All Around Home Solutions
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When Bryan Duke talks about building a business, he sounds

a lot like someone talking about building a home. Every detail
matters. Every piece has a purpose. And if the foundation is
strong, everything else can grow from there. That mindset has
shaped Bryan’s career for decades and helped turn All Around
Home Solutions into a trusted resource for homeowners
throughout the greater Atlanta area. Born in Atlanta and raised
in Jonesboro, Bryan learned early on the value of hard work,
perseverance and relationships.

After studying at Clayton State University with studies in
General Business and Business Administration, he stepped
into the workforce with a willingness to learn and an eye for
opportunity. Bryan first worked as an intern at the Georgia
Department of Corrections Administration Building before
joining his father in building an air freight service company.
While those early jobs taught him valuable lessons about
business and responsibility, his entrepreneurial side was
already beginning to emerge.

“A friend and I started a small interior and exterior shutter
company,” Bryan said. “We worked with mostly local builders
and suppliers providing shutters for new construction
residential homes.” What started as a small operation quickly
opened Bryan’s eyes to a larger opportunity in the home
industry. As he worked installing shutters for other companies,
he noticed homeowners and contractors were struggling to
find reliable exterior shutter resources. Instead of waiting for
someone else to solve the problem, Bryan decided to create the
solution himself.

“I saw a need for contractors and residential homeowners to
have a resource for exterior shutters,” he said. In 2005, Bryan
launched his own manufacturing company focused on exterior
shutters. For nine years, he steadily grew the business through
quality craftsmanship and customer relationships. His hard
work paid off in 2014 when Louver Shop Shutters purchased
his company and awarded him a franchise serving the greater
Atlanta area through The Louver Shop of Metro Atlanta.

The recognition kept coming. Bryan earned the Rising Star
Award in 2014, followed by President’s Club honors in 2015
and 2016, along with the Million Dollar Club award in 2016.
Still, Bryan was not finished evolving. In 2020, he launched All
Around Home Solutions after recognizing another gap in the
market. “I saw a need for clients who needed two things when
they moved into a new home; custom window coverings and
custom closets,” Bryan explained.

“I wanted to provide my customers with an all-in-one solution
to turning their new house into a home before they moved
in.” Today, All Around Home Solutions provides a wide
variety of residential products, including shades, shutters,

I really get a sense of achievement
and pride when we complete a
project for a customer and see
the excitement from them and
their family when we are done.”

blinds, custom closets, pantries, patio screens and awnings.
Bryan’s mission is simple: make life easier for homeowners
while delivering exceptional service. That commitment
extends to the people who work alongside him every day.
Bryan’s team includes Administrative Assistant Cat Scragg
along with installers Chris Avecedo and D] Foster. He credits
much of the company’s success to the culture they have built
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together. “Value each other,” Bryan said. “Everyone on my
team is extremely valuable.

We could not do any of this alone. We work together every
day to create the best experience for the customer. We stand
behind each other, and we stand behind our products.” Bryan
knows firsthand that running a small business comes with
challenges. Learning when to delegate responsibilities and
trust others was one of the hardest lessons he had to master.
“Building a small business isn’t for everybody,” Bryan said. “It
comes with many challenges.”

Financial decisions, staffing, growth and customer expectations
all carry weight when you are responsible for a business and
the people connected to it. But Bryan believes perseverance

is what separates successful business owners from the rest.
“Perseverance grants rewards,” he said. “Never give up. The
bad times often lead to the greatest experiences.” Bryan also
credits several mentors and business leaders who inspired him
along the way, including Dan Goodsell, Billy Merrit, Bill Grant,
Joe Stewart, Bill Hardin and Mike Hipps. Their guidance helped
shape Bryan’s approach to both business and leadership. What
continues to motivate him most is seeing the impact his work
has on families

“Ireally get a sense of achievement and pride when we
complete a project for a customer and see the excitement

from them and their family when we are done,” Bryan said.

As the housing market continues to grow, Bryan sees strong
partnerships with real estate agents as a major part of the
future for All Around Home Solutions. “I would like to help real
estate agents give their clients a resource for our products after
handing over the keys to their new homes,” he said. Outside of
work, Bryan’s life revolves around family.

He and his wife, Tammy, a seventh-grade Language Arts
teacher at Palmer Middle School in Kennesaw, have built

a close-knit family with their three children: Gavin, Ella

and Bryson. Bryan jokingly refers to Tammy as his “trophy
wife,” but it is clear how much he values their partnership
and family adventures. Together, they love traveling and
creating memories. One unforgettable experience was a
Mediterranean cruise where they visited Spain, France, Italy,
Croatia and Greece. “That was an unforgettable experience for
all of us,” Bryan said. When he is not working, Bryan enjoys
playing guitar, participating in pickup basketball games at LA
Fitness, playing pickleball with neighbors and tackling home
improvement projects.

His latest project involves removing carpet and installing
hardwood floors throughout his home. Even with decades

of success behind him, Bryan remains focused on growth,
relationships and helping others realize their potential. “I
want to be remembered for lifting people up,” Bryan said.
“Respecting people and showing them what they are capable
of.” That philosophy is reflected not only in the homes Bryan
helps improve, but also in the people he encourages along the
way. For Bryan, success is not just about building a business. It
is about building trust, opportunity and lasting impact.
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Get Deals Closed.
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JOE TROVATO

ATLANTA MORTGAGE ADVISORS, LLC
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“|] can't overstate my great experience
with Universal Roofing. Great customer
service and quality work at a reasonable
price. My highest recommendation.”

- Jodi B.
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R.S. Andrews|

AIR CONDITIONING * HEATING ¢ PLUMBING * ELECTRICAL
Story After Story, We Deliver Smiles!

Your Trusted Partner for
Quick Home Repairs.

Why Choose Us?
* Fast, reliable HVAC, plumbing, and electrical services|jj
* Perfect for pre-sale inspections or urgent repairs.
* Trusted by Atlanta realtors for over 50 years.

Call RS Andrews Today — Your Partner in Home Services. 470-264-8128 ¢ rsandrews.com
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