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Life transitions are hard, we make it easy.
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Get in touch.

Mark & Carrie Snyder

Owners, Fort Wayne




| |
MADISON
CABINETS

THIS SUMMER, STEP INTO A HOME
CUSTOM COUNTERTOPS | CUSTOM CABINETS | CABINET REPAIRS & ADD-ONS THAT'S Yuuns WITH TEAM VENTURE!
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From application to keys. A local expert by your side.

Meet Debbie Proebstle - Our New Mortgage Loan Officer

We're excited to welcome Debbie Proebstle to the MidWest America lending team. With
many years of mortgage experience, Debbie brings extensive knowledge in helping
members navigate the home-buying process with confidence and ease.

Debbie specializes in guiding borrowers through a full suite of home loan options - including:

® Conventional Loans

% Construction Loans : Debbie Proebstle

# First-Time Home Buyer Programs \ Mﬂﬂgage Loan ﬂriginamr
. Zero or Low Down Payment Opticns NMLS # 229893

@ FHA, VA, USDA 1220 Medical Park Drive, Building 1
& Lot & Land Loans Fort Wayne IN 46825

¥ Home Improvemeant Loans [25“} 373-27211

& Adjustable Rate Mortgoges dpmghﬂie@mwafcu.ulg
<erhiceen

u'l'-.'-..-l-'l:: looking tok -
commatied to an

support and personaltied solutlons Thay o Appl? T‘}du?l

MidWest America

FEDERAL CREDIT UNION

Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lending

Plegse consult us for terms ond detolls. Not all bormowars qualify and misst mast underariting guidedines. Subject to HCUA m
credit review ond approval. Thee does not constitute o commitment to land . = -



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. Each business
on this list has been personally vetted, and referred to us by another top producing real estate agent. Please take a minute
to familiarize yourself with the businesses partnering with our platform. These local businesses are proud to partner with
you and make this RP community possible. Please support and thank them for supporting the real estate community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Kiracofe Homes LLC
(260) 705-6700
kiracofehomes.com

Lancia Homes
(260) 739-7020
lanciahomes.com

Prime Homes
(260) 760-5650
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Windsor Homes
(260) 466-3994
mywindsorhome.com

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLEANING & CONCIERGE
Errand Angels

(260) 414-2543
errandangelsfw.com

CLEANING SERVICES
R.L. Cleaning LLC
(260) 387-9740
www.rlcleaningllc.com/

CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/
myshop/judy-filler
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CONCRETE CONTRACTOR
Crystal Creek Concrete
(260) 450-5332
crystalcreekconcrete.com

CUSTOM CABINETRY
Madison Cabinets
(260) 639-3915
madisoncabinets.com

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

CUSTOM REMODELING
Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

EMERGENCY PLANNING
Safehouse Mapping
(260) 245-3933
safehousemapping.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

FINANCIAL ADVISOR
Northwestern Mutual

(260) 413-0386
www.horthwesternmutual.com

FLOORING / CARPET
3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Brick by Brick Home
Inspection LLC
(260) 969-8660
brickbybrickfw.com

Gold Key Inspection Services
(260) 463-6558

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

Peak to Pillar Home Inspections
(260) 435-9278

HOME SERVICE SPECIALIST/
HANDYMAN

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

HVAC SERVICES

Elite Heating & Cooling
(260) 489-4777
www.elitehvacfw.com

INSURANCE

Family Insurance Services
(260) 490-7200
www.familyinsurancefw.com

Goosehead Insurance
(260) 494-4030
260insurance.com

Insurance by Hand

(260) 515-5592
www.insurancebyhand.com/
index.html

Kapocius Family
Insurance - Alistate

(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

LENDING

Rural 1st

(502) 977-6167
www.rurallst.com/

LUXURY HOME

BUILDER / REMODEL
Maison Forme, Design+Build
(260) 306-5552

MEDIA
Aligned Living Media
(317) 914-8604

MEDICAL SPA & IV THERAPY
iCRYO

(330) 353-2936
icryo-fortwayne-in.com

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Bailey and Wood Financial
(260) 240-4797

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
(219) 276-0757
www.everwisecu.com/

First Financial Bank
(260) 414-5799
www.first-online.bank/
personal/home-loans

First Merchants Bank
(260) 207-6815
firstmerchants.com/

Go Home Loans
Greg Thomas
(260) 705-4000

HMA Mortgage - Michelle Miller
Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Midwest America
Federal Credit Union
(260) 423-8211
www.mwafcu.org

Nexa Mortgage
(260) 446-2224
nexamortgage.com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

Team Venture - Bailey & Wood
(260) 602-0940
Ldavis@bawfg.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / STORAGE
Hoover The Mover
(260) 459-6926
hoovermover.com

PERSONAL DEVELOPMENT
& COACHING

Abundance Life Coaching
(260) 344-8571

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontracting
plumbingservices.com

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

Flying Dutchmen Inc.
(260) 254-4885
www.flyingdutchmeninc.com/

REAL ESTATE AND
PROPERTY MANAGEMENT
Fort Wayne Property Group
(260) 452-5960
www.fortwayneproperty
group.com

REAL ESTATE DEVELOPMENT
Makarios Development Group
(419) 487-1971
makariosplaceleo.com

REAL ESTATE PHOTOGRAPHY /
VIDEOGRAPHY

Art Home Photo

(260) 241-6631

RESTORATION/REMODEL
Davis Renewal

(260) 442-1885
davisrenewal.com

ROOFING

260 Roofing
(260) 800-3031
260roofing.com

SHORT TERM
HOUSING RENTAL
Fortified Homes
(260) 499-1316
Fortifiedfw.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

SPEAKEASY RESTAURANT
The 19th Hole Speakeasy
(260) 445-3292
www.the19th.info/

Near North Title
(260) 451-0112

Trademark Title
(260) 490-9500
TITLE & ESCROW

Home Title Group

(260) 416-5179
www.hometitlegroup.com/

TOTE/MOVING RENTALS
Totes on Loan

(574) 703-6593
totesonloan.com
Meridian Title
(260) 490-1100
MeridianTitle.com

WATER TREATMENT
Gordon Water Treatment
(419) 506-0680
www.gwtohio.com

WAYNE HOMLE « DESIGN CO.

RANDON WAYNF SCHUFIL FR

7763 Coldwater Rd. Fort Wayne IN | 260-445-5484
9Wayne Home & Design Co. Waynehomedesignco

Ft Wayne Real Producers - 9



TIME T0 MAKE YOURGUENT SU6” TOUR COMPETITIVE "EDGE
’ * INCUSTOM ‘HOMEBUILDING

SRuRAltie T | b o

Construction Leans - Lot Loans - Land Loans : Home Loans . -

Ashlee Smith

Rural 1* Loan Officer
260.995.1224 | NMLS 1245592
Ashlee.Smith@Rurallst.com

Grant Prible

Rural 1** Loan Officer
260.285.9661 | NMLS 2169207
Grant.Prible@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Claser Lo What Matters @
arg exclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of

F B . ] e, FAAS
participating Farm Credit System Associations. Equal Housing Lender. il

Whether crafting a custom residence or reimagining a current space, we are
committed to delivering refined, functional, and personal environments.

A SAFEHOUSE

Stand out by partnering with the
only design-build firm offering:

MAKE EVERY
LISTING LOOK
ITS BEST

Fresh carpets, clean tile, and purified
air help homes show like new!
Giving your clients the confidence
to list at their best,

\/Zero Builder Change Order Guarantee

\/What we price is what we build—no surprise
upcharges, ever.

Over 90% of homes Ia" ﬁre codes. \/Bid Beat Guarantee. We beat any qualified bid by

.lI-.__k-I ;F r. 1'.
Let us help you protect your family with $500—or your client gets a luxury dinner on us. :
free safety assessments and expert guidance. Shop Tl You Drop Guarantee, Clents can MAI S ON'

experience and customize finishes by walking

completed Maison Forme homes. CFORME

\/Referral Commission on Every Project. Earn while
Safehouse delivering white-glove service. We handle the DESIGN+BUILD
Mapping build—you get paid.

Protect What Matters MUSI = ‘MAISON TORME: Where precision design meets client-first construction. Let’s elevate your listings—and your margins.

260.483.3913 or 260.637.8781 : .
N safehousemapping.com 260-306-5552 <> Find us on Facebook and Instagram! ©©

carpetmastersfw.com
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Jon Good
Owner/Publisher
jon.good@realproducersmag.com
574-538-9089

Marissa Good
Content Director

KIRACOFE HOMES

Where We Build:
Fort Wayne e Auburn e Garrett ¢ Angola
Van Wert ¢ New Haven e Huntertown

Have an Idea?

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to
share with our

Amy Deck Dustin McKibben
Director of Operations Photography/Video X
amy.deck@n2co.com arthomephoto@gmail.com Publisher.

Kristen Callahan Lydia Riggers
Client Care | N2 Services Social Media Coordinator
ftwayne.ads@n2co.com
(214) 856-1386 (call or text)

remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Elevate Your Expectations. Experience the Kiracofe Difference!

P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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The magic of women
supporting women

260-490-9500

TRADEMARKTITLEINC.COM

TRADEMARK TITLE



NOW OPEN!

Founded with family at its heart, the name reflects the owner’s three daughters — Kylie Marie
Smith, Taylor Marie Smith, and Morgan Rae Shank. The vision behind the shop was created to
grow their bond even stronger while building something fun, meaningful, and delicious together.

LOCATED IN THWEART OF LEO, INDIA
INTRODUCING MAKARIOS PLACE
NATURAL WILDLIFE ¢ PICKLEBALL COURT ¢ ACTIVE COMMUNITY ;
BEAUTIFUL SCENERY ¢ ST ]OE RIVER VIEWS ¢ 5 SIDEWALKS ¢ 37 LOTS -
6 MILES TO PARKVIEW N MEDICAL CAMPUS « WATER ACTIVITIES NEARBY I 1
ss00 st rove oo M AKARIOS

FOR MORE INFORMATION, PLEASE CALL (574) 457-8200 DEVELOPMENT GROUP

WE PAY TOP DOLLAR FOR BUYER REFERRALS. CALL US TODAY TO DISCUSS!

[

WHERE

s GARAGES
BECOME
HIGHLIGHTS

Real estate agents know

14'Mﬂ'“th5 JE it: a great garage
) attention. GarageExperts
ﬂfrcuﬂ";e.!“lagE HEIP Your Clients transforms unusged F
itial coverage term . 2
. .8 HE‘E‘p Their Cool overlooked spaces
Choice of Local Contractor This Summer! into beautiful,

# |ncreased HVAC Limits homewarran tyinc.com/register functional showpieces.
* Complimentary Home Review e terms and eomiltians, covensge

Concierge f G E ts°
* Veteran/Active r] arage xper s

Military Discount o0 High-Performance Floor Coatings -Storage Solutions

- Scott
. T - Kellenberger
ﬂ - @ X CUSTOM GARAGE POSSIBILITIES START HERE
piVarranty. :.:utlulhnhrgtrpchlfnﬁnsla?j':}f:ill.l3: 260-230-8280 Specializing in freshly baked cookies and premium ice cream, 3 Daughters Cookies & Ice

Cream is set to become a new favorite destination for families and dessert lovers alike.

14 - June 2026



NOT ALL
INSPECTORS
SEE-THE
~SAME THINGS

Real insight.

Real prices
at closing. 1 0

—= L \\'\ A contractor's perspective
= means better answers,

?EAK TO P'_':I:q'ﬂ' fewer surpises.

FIPEC g

%
OFF

your first
inspection

By Delagrange & Richhart, Inc.

For over 60 years, Star Homes has committed to ﬁ
delivering the highest level of design, \ {22} :

Call or text to schedule 260.435.9278

craftsmanship, and quality to Fort Wayne and
surrounding areas in Indiana and Ohio. Whether it
is a custom home, lake cottage, or renovation, we
take pride in combining your vision with our
dedication to building you "The Perfect Place to
Call Home".

Open the Door to

Give your clients
a wellness boost

during one of life’s ] PR — - —— "
most stressful events ! - B — E -é s T j i
| - . : I . . o
. . - L ._;-_1--. -
(o] * Red Light Therapy _ [ y
¢ Infrared Sauna =
* IV Drip Infusion MORTGAGE LOAN DRIGINATOR
By et Frank Yanko

NMLS #1373263
260.414.5799
icryo.com/location/fort-wayne-in fyanke@first-online.com E
F-

260.715.4907

STAR HOMES &
by Delagrange and Richhart, Inc.

If you have questions or would like further information, E
COMMUNITIES contact Amanda Blackburn at 260-755-5999 MODEL HOMES
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"

\ II;:-'..;- .

L e

here are certain professionals

in real estate who don’t just

understand the process—
they’ve lived it, navigated it, and
built their careers around making
it better for others. For Lexi Davis,
Branch Manager of Team Venture at
Bailey & Wood Financial Group, that
journey began long before she ever
stepped into the mortgage industry.

THE POWER
BEHIND THE
PARTNERSHIP

“My journey in the mortgage
industry started with the
purchase of our first home,” Lexi
shares. What began as a bold

and unconventional decision—
purchasing a sheriff sale property
with her husband—quickly
became a defining experience.
After spending over a year
attending auctions and ultimately
taking on a renovation-heavy
property, Lexi immersed herself in
understanding loan products that

could make their vision possible.
“I started researching renovation
loans... and at the end of the
appointment, my loan officer
offered me a job.” That moment
sparked what would become a
lasting passion. Today, she brings
not only professional expertise
but personal experience to every
client she serves. “Not only do

I LOVE those types of loans, I
also have personally used both a
renovation loan and construction
loan for my own homes.”

That firsthand knowledge has
become a cornerstone of how

Lexi serves both agents and clients.
At Team Venture, the focus is not
just on closing loans—it’s on creating
a seamless, informed experience
from start to finish. “We have one

of the BEST operations team out
there,” she says. “Team Venture

will always go above and beyond to
educate and guide clients through
their preapproval and loan process.”
Behind every smooth closing, she
emphasizes, is a team working
diligently behind the scenes. “We
couldn’t provide quick and seamless
closings without the operations
staff... I am grateful to get to work
with them day in and day out.”

Ft Wayne Real Producers - 19
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For Lexi, partnership with real
estate agents is at the heart of
everything. She is intentional
about building trust and
communication that extends
well beyond the transaction.
“Emphasizing to each and
every borrower that we are a
TEAM... open, clear, and quick
communication can turn a
nightmare loan into a smooth
experience.” That collaboration
allows agents to focus on their
clients while trusting that the
financing side is handled with
precision. “The goal is for hiccups
to be addressed without the

borrower ever having to know,”
she explains. “And THAT is what a
true partnership accomplishes.”

In a market that continues to
evolve, Lexi has embraced
adaptability as a competitive
advantage—not just for herself,
but for the agents she serves.
“Availability, availability,
availability. This one was a game
changer,” she says. Whether it’s
issuing a preapproval late at
night or pulling over mid-ride to
help a client move quickly, she
understands what today’s buyers
need to compete. “Buyers are in
a market where they have to be
competitive, and a part of that
competitive edge is knowing your
lender is behind you.”

She’s also passionate about
helping agents better understand
the nuance of lending. “No one
size fits all,” Lexi explains. “The
same way they are working to
find the perfect home... I take
pride in finding the best loan
product.” Every client brings a
unique financial picture, and
she approaches each one with a
customized strategy that aligns
with both immediate needs and
long-term goals.

Looking ahead, Lexi is especially
energized by innovation within
her company—particularly

the growth of their in-house
construction products. “This

has been an exciting part of

my joining Bailey & Wood and
watching this product grow,” she
says. “Working for a company that
not only listens to the feedback of
their employees, but encourages
it, is a wonderful thing to
experience.” It’s another example
of how Team Venture continues
to evolve in ways that directly
benefit agents and their clients.

Beyond the business, Lexi’s

story is grounded in something
deeper—community,
relationships, and the values that

shape how she shows up every
day. “The genuine support we
have for one another... there is
truth in the feeling that we are
better together,” she reflects. That
mindset is rooted in the influence
of her mother, who she credits

as her greatest inspiration. “She
taught me what it looks like to
work hard for the things you
want, and to build a life that you
want to be in, not a life you want
to escape from.”

When she’s not working, Lexi

is fully invested in the people
who matter most. Time with her
husband Shan and their daughter
Jasper is what fuels her purpose.
“Money will always come and

go, but the experiences... and the
way you bond with people isn’t
something that can be replaced.”
Whether it’s traveling, building
memories, or simply being present,
those relationships are her “why.”

And if there’s one piece of advice
she would pass along, it’s simple
but powerful: “Find your people.
Being the most popular fades...
but when you find the right
people—those who are truly
happy for you and hold you
accountable—that is special.
Those are the people you will
move mountains with.”

In an industry where transactions
can often feel transactional, Lexi
Davis stands out by making them
personal—combining expertise,
accessibility, and heart to create
an experience that agents trust
and clients remember long after
the closing table. ®

Team Venture -
‘ T B'aily &. Wood
/" Financial Group

H v (260) 602-0940

Idavis@bawfg.com

By Er Wil

Ft Wayne Real Producers -
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CARDBOARD

A -@ TOTES ONLOAN

RENTAL MOVING TOTES

STOP WRESTLING BOXES.
START MOVING SMARTER WITH TOTES.

RESERVE YOUR TOTES
Instant Response: (260) 264-8122

—
——

—

Book Online: totesonloan.com :

6435 West Jefferson Blvd., PMB 1529 Fort Wayne —
=

‘\ INDSOR REALTOR FRIENDLY BUILDER...

Main office: 260-490-1302
Builder Rep. Marla Lessen: 260-580-3077
Builder Rep. Cory Setser: 260-760-2424

e
e Tt

k||

A ]

Drew
Buffenbarger

’ David
" Keating

15+ years of experience in property management

Tracy Hershoy and real estate in Northeast Indiana.

Cail us loday to schedula your closing!

See How We Can Help | fortwaynepropertygroup.com | 260.237.0303
{260) 416-5172 | HomeTitleGroup.com PROPERT Y GR O up

16
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Gina

SCHATZMAN

PHOTO CRED: DUSTIN MCKIBBEN

How many years have you been a real
estate agent?

I've been a real estate agent for a little more
than 2 years

What is your career volume as an agent?
My Career Volume is a little under 8 million
(7,800,000)

When did you start your career in real estate?

I began my professional real estate career in 2024
although I began renovating/flipping homes in 2019.
I have always been passionate about old homes-
homes with a history and a story of their own. I've
lived in 100+ yr old homes most of my adult life
beginning in my 20’s living in West Central and then
when I met my husband, we moved to the Lakeside
neighborhood and have lived there for over 20 yrs.

What did you do before you became a real
estate agent?

I grew up in Ft. Wayne and attended Bishop
Dwenger High School and then Indiana University
in Bloomington. After graduating from IU, I returned
to Ft. Wayne to be near my family. I met my husband
in 2003 and we married and had 2 beautiful kids. I
began teaching at St. Jude where my kids attended
elementary school until 2019 when my husband

and I started Yellow House Realty LLC and began
renovating old homes full time. My husband was

the fixer upper and I, with the help of my sister and
brother in law, designed the homes and sold them.
After renovating several homes and CONTINUED >

Ft Wayne Real Producers - 25



selling them for sale by owner, my sister suggested
that I get my real estate license, so I did. I began my
professional real estate career at Century 21 Bradley
in 2024.

What has been the most rewarding part of
your business?

Real estate has been such a rewarding career. I've
gotten the opportunity to meet incredible people and
make lasting connections. It’s really quite something
to be invited into someone’s home, someone you've
never met before, to hear their stories, see how they
live, meet their families and establish trust. Many of
my clients have never bought or sold a home before,
so guiding them through that process, educating
them, and advocating for them are all roles that I take
very seriously.

26 - June 2026

What’s your favorite part of being an agent?

My favorite part of being a real estate agent is serving

my clients to the very best of my ability and together

achieving the dream of homeownership for them.

The relationship doesn’t end when my client gets the

keys to their home. Staying connected, celebrating

milestones, and being someone they can reach out

to at any time in the future -that’s what it’s really all

about for me. Clients who ultimately become friends.
CONTINUED >
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Are there any charities or organizations
that you support?
Service has always been important to me and real
estate has expanded my opportunities to help others in
my community. I currently serve on the committee for
the Carriage House that plans the annual fundraiser
Dancing With The Ft. Wayne Stars. I serve at the
St. Joe Women’s Shelter on the Development Board
Committee. I also volunteer at Miss Virginia’s Food
Pantry, where I’'ve met so many wonderful people.
What are you hobbies and interests outside of Rl
the business? 260.399.1177
I am an avid lifelong walker. I walk every day
rain, snow, or heat. It keeps me sane. I also do yoga : -
SIMA SCHATIMAN
as often as I can...usually 3 times a week. I love 260.449.0924
walking through Eagle Marsh and Lindenwood i
Nature Preserve. I also love walking my dog, Whitney
Houston...although she is quite lazy and prefers

sleeping to walking. I love dogs and have adopted/
rescued many over the years. Very few things in life
bring me as much peace as being with a dog.

How have others played a role in your

success so far?

I attribute my success in real estate to the wonderful
mentors I have had, and the client relationships that
I've very much enjoyed creating and fostering. I'm
constantly striving to improve and I take advantage
of every learning opportunity/class that I can, so I
can give my clients the very best home buying/selling
experience possible.

What are you passionate about right now in
your business?

Sharing my love of interior design with my clients

is an aspect of my job that I absolutely love! Helping
clients stage their homes, choose paint colors,
declutter, and create inviting and beautiful indoor and
outdoor spaces are all things I love to do. I really enjoy
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collaborating with my clients and incorporating their tastes
and ideas into the overall look and design of the home.

Define Success:

Success to me is the ability to earn money doing something
I'love while enhancing the lives of other people. Success is
also living a balanced life where I have plenty of time and
freedom to devote to my family.

Favorite Book:
My current favorite book (always subject to change) is
Weyward by Emilia Hart

Given your status and expertise, what is

some advice you would give the up and

coming top producer?

Leave your ego at home. Be honest, respectful, responsive,
and knowledgeable.
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Resident & Commercial
Junk Removal, Property
Clean-outs, Light Demo,
and More!

Killian Miller

316 Removal
(260) 466 - 5219
www.316removalfw.com SR

Pratefony [istrngy Slonr-Keadly

Professional cleaning services that help
realtors present homes at their absolute best —
from first showing to final walkthrough.
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INNER CLARITY MEETS OUTER IMPACT

At Abundance Life Coaching, we guide high-achieving
professionals through powerful mindset shifts using Mental &
Emotional Release, NLP, and hypnotherapy to unlock clarity,
confidence, and internal freedom.

: LE\-JELS OoOF MIND

Jimmy LaRowe

Founder & Life Strategist Coach
260-582-9821

jimmylarowe@gmail.com

ABUNDANCE LIFE COACHING
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HMA MORTGAGE

WE WORK HARD TO WIN
YOUR CONFIDENCE & TRUST.

Close wifh confidencel
W D

Success comes from consistent dedication and excellence.
Our drive to exceed your expectations keeps us moving forward.

Michelle Miller

BRANCH MANAGER
NMLS# 420723

(674) 549-4609
Msmiller@HMAmortgage.com
MichelleMillerTeam.com

S . President's Club
“:i_._‘{,k..:.\.' CMX + WINNER *

Apply with we vow,

2 LOCATIONS
3700 Lake City Highway, Warsaw, IN 46580 | 515 N. Line St., Suite A, Columbia City, IN 46725



PARTNER SPOTLIGHT

The Expert You Need

There’s something powerful
about a business that’s built not
Jjust on expertise, but on passion,
persistence, and purpose—and
that’s exactly what you’ll find in
Gordon Water Treatment. For
owner Dalton Gordon, what
started as an unexpected shift

in direction has grown into a
highly specialized company that
serves homeowners, agents, and
entire communities with a level
of knowledge and care that’s
hard to match.

Gordon Water Treatment

has carved out a niche in

the industry, focusing on
home water treatment, well
services, and even municipal
and industrial systems. From
diagnosing well issues to
installing advanced treatment
equipment and drinking water
systems, Dalton provides
solutions that go far beyond
the surface. For real estate
agents, that expertise translates
into practical, high-value
support—whether it’s water
testing during a transaction,
addressing concerns that arise
in inspections, or ensuring a
home’s water quality meets
the expectations of today’s
buyers. In a market where wastewater licenses through the earned his degree in biology.

.'-'-.,'—‘_‘_l.

X

o v

even small details can impact a
deal, Dalton’s ability to quickly
identify and resolve issues
brings clarity and confidence to
the process.

What truly sets Dalton apart,
however, is the depth and range
of his experience. With 18 years
in the water industry—spanning
laboratory work, industrial
treatment systems, and municipal
water operations—he brings a
level of technical understanding
that few can match. Combined
with his dual Class 1 water and

EPA, his background allows him

to approach each situation from
both a scientific and practical
standpoint. As Dalton shares,
“Often people call after they’ve had
one or two other companies out,
and they still don’t have answers—
but most of the time, I can figure it
out in less than ten minutes.”

That level of confidence is rooted
in years of hands-on experience
and hard-earned knowledge.
Dalton’s journey into the water
industry began during his time
at Defiance College, where he

While initially pursuing a different
path, a difficult chemistry class

led him to rethink his direction—
ultimately opening the door to

an internship with a wastewater
company. That opportunity
proved to be a turning point. From
there, Dalton immersed himself

in the work, gaining experience
through long hours, demanding
installations, and constant trial
and error. “Ilearned how to put
my head down and work when it’s
time,” Dalton says. “I am relentless
when it comes to finding the
problem and finding the solution.”
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1amrelentless

when it comes to finding

the problem and
filldillg the solution.

Those early years weren’t
easy. Hauling heavy materials,
climbing ladders, and working
50-hour weeks built more than
just skill—they built resilience.
That same work ethic still
defines how Dalton shows up
for his clients today. Whether
he’s troubleshooting a stubborn
issue that others couldn’t solve
or designing a system tailored
to a home’s specific needs, he
approaches every job with
determination and precision.

That relentless mindset
continues to define Gordon
Water Treatment. Whether it’s
troubleshooting a difficult well
system or designing a customized
water treatment solution, Dalton
approaches every job with

the same determination to get

it right the first time. It’s this
commitment to excellence—and
his ability to simplify complex




problems—that has earned the
trust of homeowners and real
estate professionals alike.

But beyond the technical side of
the business, what makes Dalton’s
story especially meaningful is

the life he’s built around it. When
you work for yourself, the ceiling
is only as high as you’re willing

to reach—but for Dalton, success
isn’t just about growth. It’s about
freedom, flexibility, and being
present for the people who matter
most. Whether it’s helping his

dad on the farm, riding dirt bikes
with his son, or stepping away

for a hunting trip in the fall, he’s
created a life that allows him to
be fully engaged both at work
and at home. “I like that there’s
no ceiling and no limit to what we
can accomplish,” he shares, “but I
also value having the flexibility to
be there for my family.”

That sense of balance is rooted
in a strong family foundation.
Dalton and Brooke, his high
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transaction is on the line. From water
testing to system installation, Gordon
Water Treatment provides solutions
that help agents serve their clients
with confidence.

At the end of the day, Gordon

Water Treatment is more than a
company—it’s a reflection of Dalton
Gordon himself: knowledgeable,
hardworking, and deeply committed
to both his craft and his family. And in
an industry where trust is everything,
that combination is what truly sets
him apart. ¥

GORDON WATER

TREATMENT

Gordon Water Treatment
(419) 506-0680
www.gwtohio.com

school sweetheart, have built a life
together centered on faith, family,
and the outdoors. Now more than
21 years into their journey together,
they are raising August (10), Georgia
(7), and Isabel (3) on their 400-acre
farm in Northwest Ohio—a place
filled with adventure, learning,

and time together. From hunting
and fishing to maple syrup tapping,
mushroom hunting, chopping wood,
and kayaking, their kids are growing
up immersed in the same passions
that shaped Dalton himself. It’s not
uncommon for them to join him in
the field or out on the land, learning
firsthand the value of hard work and
the joy of the outdoors.

66

I like that there’s

no ceiling and

no limit to what we
can accomplish.

’»

For real estate agents, partnering with
someone like Dalton means more than
just having a reliable water expert—it
means having a problem-solver, a
trusted advisor, and someone who
understands the importance of getting
things done right, especially when a
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Sign Post Placement - Yard Sign Stick-ins
Hanging Panels - Open House Signs
Directional Signs - Sign Riders and more
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You can’t put a price on piece of mind on, especially when building a new home.
That’s why Lancia Homes locks in your price the moment you sign a purchase
agreement with us. So even as material costs go up during the build you won’t

pay a penny more. That’s the Lancia Homes Price Lock Promise.

T Because we believe building a future should come with piece of mind.

without the right partner. That's why First Merchants makes a promise to ’- — N ! 7 . 1 ‘- _5’, L 3 . \ D i SCOVGr m O re at La n C i a H O m es (] CO m

ASK ABOUT FINANCE
& PROMO SPECIALS!

Easy Online Scheduling...

GraphXDirect.co

260.478.8697 | 2511 Alma Ave - Fort Wayne, IN

* Drop-offs Within Allen County (ioff Blutfton Ao near Airport Expressway)

y/

T ff X &
T “Rom15%

VALUES.
EXCEPTIONAL SERVIGE.

SERVING FORT WAYNE
WITH INTEGRITY.

Our daily promise:
Helping you Prosper

First Merchants,

Helping you prosper

time homebuyer programs and down payment assistance to purchase and
refinance solutions, our mortgage bankers provide personalized support to

help you move forward with confidence at every stage of homeownership.

2
#-h-~ For more information, call 1.800.205.3464

e or go to firstmerchants.com. . -
- Michael and Sarah Foust

BrickByBrickFW.com
...... 260-969-8660 call/text
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HELP US,
HELP THEM.

We are a realtor and lender-focused insurance agency,
trusted with over 250 insurance companies nationwide.

We recognize that TIME IS MONEY, and WE HELP OUR CLIENTS SAVE BOTH.

f o 1 J[:: -

(260) 204-8432 . h d (260) 250-4131

110 E WAYNE ST, FLOOR 12 Oose ea 110 E WAYNE ST. FLOOR 12
FORT WAYNE, IN 46802 I N S U R A N C E FORT WAYNE, IN 46802

insuredindiana.com 260insurance.com
adam.springer@goosehead.com joe.guardiola@goosehead.com
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STRONG FIRST IMPRESSIONS START
WITH STRONG CONCRETE

Durable, high-quality concrete work that helps
properties look their best from the very first glance.

» Driveways

» Patios

» Stamped Concrete

» Residential/Commercial
Concrete Services

[=]

GET U TOGET DOWIN

trnen ENTERTAINMIENG

crystalcreekconcrete.com | 260-241-4936
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"Make %ur Dream of
Homeownership a Reality

with a Special Down Payment Program!

As a member of FHLBank Indianapolis, 3Rivers offers qualifying first-time homebuyers
with down payment and closing cost assistance through the LAUNCH Down Payment
Assistance Program. Those who qualify may receive up to $20,000 in assistance.

To qualify for this grant, you must:

* Be a first-time homebuyer (no ownership in a principal residence during
a three-year period ending on the date of the purchase of the property).

Be at or below the 80% Area Median Income (AMI).

» Be purchasing a single-family home.

Be able to contribute a minimum of $500 towards the purchase of the home.

Complete a required state, HUD, or FHLBank Indianapolis-approved homebuyer counseling course.

Sound like an option that would benefit you? We’d be happy to discuss this program and explore all our lending
options with you to determine the best fit for you and your financial goals. Call or email us today to learn more!

SRIVERS,

3riversfcu.org | 800.825.3641

*NOTE: In order to use the LAUNCH Down Payment Assistance Program, you must
meet the qualifications and work with a participating FHLBank Indianapolis member
institution like 3Rivers. Funds are available on a first-come, first-serve basis and
funding is announced each spring. Program does not allow total housing debt to
exceed 40% of total household gross income. Mortgage amount cannot exceed
the sale price of the property. For more information, visit www.fhlbi.com. NMLS# 556303




PARTNER SPOTLIGHT

That foundation took on new life in adds a warm and personal touch to
2003 when Vicki made a bold career the office experience.
move, stepping away from a successful

P ROTE CTE D path in advertising sales to join the In 2008, the agency embraced its

o family business. Her transition marked independence, officially becoming
a pivotal moment—not just for the Family Insurance Services. That shift
by FAM I LY agency, but for the culture it would allowed them to expand their reach and
come to embody. “We didn’t just want better serve clients by offering access
to build a business—we wanted to build to a wide range of top-rated carriers.
something where people felt known, “Our independence gives us the ability
valued, and genuinely cared for,” to truly advocate for our clients,” Vicki
Vicki shares. That mindset continues explains. “We’re not limited to one
I N S U R A N C E S E R v I C E S to define every interaction, whether solution—we’re able to find the right fit
it’s a longtime client calling for for each individual situation.”
guidance or a new homeowner
. . . . . . navigating insurance for the first The next chapter unfolded in 2012
Family Insurance Services is, at its core, a story about legacy —one rooted in a deep passion for helping i . L
) . . . e—often greeted by Cavie, when Nick joined the agency,
others protect what matters most. That passion began in 1980 with James Mesaros, whose commitment to Vicki's beloved dog and the bringing a new generation of energy;
serving families and guiding them through life’s uncertainties laid the groundwork for something far greater agency’s unofficial mascot, who innovation, and perspective. Today,

than a business. Over the years, his dedication became the foundation for what would grow into a true
family legacy—one built on trust, relationships, and a genuine desire to care for others. Today, under the
leadership of Vicki Mesaros and her son Nick Mesaros, that legacy continues to thrive, evolving with the
times while staying anchored in the values it was built upon.

he plays a key role in expanding
commercial offerings and integrating
technology to keep the agency
competitive in a rapidly changing
market. “We’re always looking at
how we can improve—whether
that’s through better systems, faster
communication, or expanding the
services we offer,” Nick says. “At the
end of the day, it’s about making things
easier and more efficient for both our
clients and our real estate partners.”

The Mesaros family’s entrepreneurial
spirit extends beyond the agency as
well. Their daughter, Tara Mesaros,
has built her own path as a marketing
director in Fort Wayne, carrying
forward the same creativity and
drive that has long been a part of

the family’s DNA. Living just across
the street from the home that helped
shape their story, Tara remains closely
connected to the family’s journey and
the values that continue to guide it.

That same spirit of service is reflected
across the entire team, including
producing agent Nicki Thomas,

who plays an important role in
delivering the high level of care and
responsiveness clients have come to
expect. As part of the agency’s client-
first culture, Nicki works closely with
individuals and families to ensure
they feel confident and supported
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Success to us is

creating a business that
supports our families,
serves our community,
and allows us to genuinely

enjoy what we do.
b b

in their coverage decisions—further
reinforcing the personalized approach
that defines Family Insurance Services.

That connection to people and
community is especially evident in
their partnership with real estate
professionals. In a fast-moving market
where timing is everything, having
aresponsive and knowledgeable
insurance partner can make or break
a transaction. The team prides itself
on being a reliable resource for
agents—delivering quick quotes, clear
communication, and proactive guidance
that helps avoid last-minute surprises
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at the closing table. “We understand
how important it is for agents to have
confidence in their partners,” Nick
explains. “Our goal is to help create a
smooth experience, not add stress to an
already complex process.”

From homeowner and auto policies to
flood insurance, investment property
coverage, and commercial solutions,
their approach is anything but one-
size-fits-all. Each client is matched with
tailored coverage designed to fit their
unique needs. Behind the scenes, their
dedicated remarketing team continually
reviews renewals, ensuring clients are
always positioned with competitive
options as the market shifts.

What sets Family Insurance Services
apart, however, goes beyond products
and pricing—it’s the experience. Clients
don’t get routed through a call center
or left waiting for answers. Instead,
they are met with real people who
know their names, understand their
situations, and are invested in their
long-term well-being. “When someone
calls us, they’re talking to someone who
knows them—not a system,” Vicki says.
“That personal connection is something
we’ll never lose.”

That same level of care extends into how
they handle claims. Rather than simply

processing paperwork, the team takes a
consultative approach—advising clients
on whether filing a claim is truly in
their best interest. “Sometimes the best
thing we can do is help a client avoid

a decision that could cost them more

in the long run,” Vicki explains. “We’re
here to protect them—not just in the
moment, but over time.”

It’s a philosophy that has resulted

in an impressive client retention rate
of approximately 98%, a reflection
of the trust and loyalty they’ve built
within the community.

Of course, like any growing business,
Family Insurance Services has
navigated its share of challenges. From
rising premiums driven by inflation
and increasing replacement costs

to constantly shifting underwriting
guidelines, the industry has required
adaptability and resilience. But for the
Mesaros family, these challenges have
only reinforced their commitment to
staying informed and guiding clients
through uncertainty. “Our role is to help
people understand what’s happening
and find the best path forward,” Nick
says. “That’s where we add real value.”

Through it all, success has never been
defined solely by growth or numbers.
For Vicki and Nick, it’s about building

something meaningful—both for their
clients and their team. “Success to us is
creating a business that supports our
families, serves our community, and
allows us to genuinely enjoy what we
do,” Vicki shares.

That perspective is evident in the culture
they’ve cultivated—one that embraces
connection, celebrates milestones, and
prioritizes balance. From team outings
and holiday celebrations to everyday
moments of camaraderie, they’ve built
an environment where people enjoy
coming to work—and where that
positivity translates into better service
for every client they serve.

At the heart of it all is a simple but
powerful promise—one that has guided
the agency for generations: Protected by
Family. And for the clients, agents, and
community members who have come to
rely on them, it’s more than a tagline—
it’s a commitment that continues to
stand the test of time.

Family
.ilnsutance
BE ¥ Services

Family Insurance Services
(260) 490-7200
www.familyinsurancefw.com
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Pass Inspection
the First Time

Quick, professional plumbing solutions so
your summer closings stay stress-free.

BEST CONTRACTING
PLUMBING SERVICES
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RESIDENTIAL PLUMBING Emergency

Service

Remodels - Installations Available SCAN NOW.
Gas lines - Inspection Reports o @#ﬁg
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Best Contracting Plumbing Services INSPECTION [0
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260-387-9664 | Nbesticontractingllc@yahoo.com REPAIRS E E;q, \
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KITCHENWORKS | Celebrating Over 36 Years of Award-Winning

Custnm CanheTa EABAI s d .71 Kitchen Design and Fine Appliances

Call for a Free
2nd Opinion!

DEALER FOR OVER 30 LUXURY BRANDS

including...

DutchMade [(OLF]

D=COR (cove)

“n £
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" FACTORY -
~ AUTHORIZED -
" DEALER

SCAN TO BE INSPIRED:

VISIT OUR SHOWROOM

127 W WAYNE STREET, SUITE 100
FORT WAYNE, IN 46802

Read or Write

a Review!

TEL: 260.657.3331
THEKITCHENWORKS.COM

LI . MR R TN .
~ Schedule a pool lnspectlon w:th
. your next home mspectlon

Heating e Cooling

New Installation « Upgrade and Replacement ¢ Sheet Metal Fabrication
Geothermal ¢« Extended Warranties ¢ Service Agreements ¢ Gas Line Piping & Installation

REAL ESTATE PROS, CLAIM YOUR INSPECTION/SERVICE SPECIAL!

ASK US ABOUT OUR 0% FINANCING OPTIONS!
0O eliteserviceandinstall ® 260-489-4777

your next home "
inspection when ' ™
scheduled with a

pool inspection!
*Valid through

1-800-662-2080 “ii . o 7
AARDVARKINSPECT.COM T e~ OFF ia o

© 14510 Plank Street, Suite 400 Fort Wayne, IN 46818 & admin@elitehvacfw.com
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It’s not just a loan.
It’s your name on the line.

Every recommendation you make reflects
back on you. That's why the lending partner
you choose matters. We understand

that you're trusting us with more than a
transaction, you're trusting us with your
client relationships. We work like your
business depends on it—because it does.

Thisia not a commiiment to lend Gualifications apply. See representative for detaiis

Work with a lender protecting your reputation.

Fom InvcLimtry L oy, G
BIOCHION MO Qg WMHLE B259

Edguisl Housing Lonce

WAV I SO ST ORI

reg Thomas
Branch Manager
MMLE 158839
2507054000
gUEgohome|nans corm
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gohomeloans.com

expertise
you can trust

Bryan Kapocius
260-305-6035

5830 E State Blvd

Fort Wayne
bkapocius@allstate.com

Allstate.

?'VE‘?F.E!?‘_E?‘E
2604153799

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to
help ensure that everything you love is well protected. Contact
me to get covered.

Personalized service. Trusted advice.

HOME MORTGAGE
GO FROM HOUSE TO HOME.

Ben Kelly

Mortgage Loan Originatar
NMLE 18782

250.503.4154

ben kelly@gohomeloans.com

ADDITIONS
| +EXTERIORS/DECKS

+ WHOLE HOME
REMODELS
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COVER STORY

Making Waves

in Real Estate

Photo Cred: Dustin McKibben

Gabe Cerny’s path into real estate wasn’t a straight line—it was

a deliberate pivot toward purpose. Though he first considered
the industry back in college at IPFW, where he studied business
with a communications minor, he initially stepped into the
corporate world, building a foundation in operations and sales
before making the leap into real estate in 2022. That decision has
proven to be more than just a career change—it’s been a calling.
“I'have found my passion,” Gabe shares. “I just wish I would
have started helping clients and building my business sooner.”

In a relatively short time, Gabe has established himself as a
standout performer, earning accolades like the 2024 RE/MAX
Results Rising Star, the 2024 RE/MAX 100% Club, and the 2025
RE/MAX Platinum Club. With a career volume nearing $26
million and nearly $10 million closed in the past year alone,
his trajectory reflects not only strong momentum, but a clear
niche that he has leaned into with intention—lake real estate.
While he serves clients across Northeast Indiana, his business
is deeply rooted in the Steuben County lake market, where his

knowledge, lifestyle, and passion intersect in a way that gives
his clients a meaningful edge.

Gabe’s connection to the lake isn’t something he had to
learn—it’s something he’s lived. Having spent his childhood
summers on Lake James, Crooked Lake, and Hamilton Lake,
those early experiences shaped not only his appreciation for
lake life, but also his understanding of what draws people to
it. In 2018, he made the decision to move to Lake James full
time, fully embracing the lifestyle that so many of his clients
aspire to. Today, that personal connection translates directly
into his business. He doesn’t just sell lake homes—he helps
people step into a lifestyle, one that’s centered around family,
tradition, and lasting memories. “Helping clients live out their
dreams... especially when it comes to lake properties and
seeing people build a legacy for

their families—that’s

what drives

me,” he says. I




That level of insight matters, because lake real estate
brings an entirely different set of variables compared
to traditional residential transactions. From

shoreline regulations and water clarity to seawalls,
docks, and seasonal considerations, every property
carries nuances that require both experience and
attention to detail. Gabe has built his business around
understanding those complexities and guiding his
clients through them with confidence. “The lake
business adds a whole different level of nuances and
hurdles,” he explains, noting that his role is to help
clients navigate those details while staying focused
on the bigger picture. Whether it’s positioning a
lakefront property to stand out in a competitive
market or helping a buyer evaluate not just the home,
but the entire lake experience, Gabe approaches each
opportunity with a strategic, informed mindset.

His background in corporate operations and sales
continues to elevate the way he serves clients in this
niche. From strategic marketing that highlights not
just the home but the lifestyle, to strong negotiation
skills that protect his clients in competitive situations,
Gabe blends business acumen with local expertise.
He understands how to showcase lake properties in

a way that resonates emotionally while still driving
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results. He also knows how to manage the fast-paced,
high-stakes nature of these transactions, where
timing, presentation, and positioning can make all
the difference. “I combine local market knowledge,
strong negotiation, and personalized service to create
real results and lasting relationships,” he says.

Even in complex situations—like representing clients
purchasing a dream home from overseas without
ever stepping foot on the property—Gabe brings a
steady, solutions-oriented approach. He thrives in
moments that require clarity, communication, and
trust, ensuring his clients feel confident every step
of the way. “I've navigated competitive markets,
complex negotiations, inspection challenges, and
tight timelines—all while keeping clients informed,
protected, and positioned for the best possible
outcome,” he shares.

At the core of it all is Gabe’s belief that real estate is
about far more than transactions. It’s about helping
people create a life they’re excited about. Nowhere
is that more evident than in his lake business, where
every closing represents not just a sale, but the
beginning of new traditions—summer weekends,
family gatherings, early mornings on the water, and
memories that will last for generations. “Success is
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when your business grows because of the way you treat
people and do business,” Gabe explains. “Being my
client’s customer champion and helping them create
something meaningful—that’s what it’s all about.”

Outside of real estate, Gabe fully lives the lifestyle

he represents. From water skiing and boating to
entertaining friends and family at the lake, his day-
to-day life mirrors the experience he helps his clients
achieve. He’s also an active member of the community,
serving as the current treasurer for the Angola Area
Chamber of Commerce Board, and staying engaged in
the growth and vitality of the region he serves.

Ultimately, Gabe’s rapid rise in real estate is no
accident. It’s the result of determination, a deep
connection to his market, and a genuine commitment
to the people he serves. By aligning his business with
his passion for lake life, he’s not only carved out a
powerful niche—he’s
created a platform

to help others build
something even more
meaningful: a place
to call home, and a
legacy to return to
year after year.
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ARTHOME

PHOTDO

Indiana Real Estate Marketing

e fpom—

At Art Home Photo, we focus on
capturing the unique essence of
homes throughout Indiana, with
a central base in Northeast
Indiana. Our mission is to
showcase properties with
creativity and style, ensuring
that every home receives the
attention it truly deserves.

CONTACT US:

® (260)254-7070
Q @arthomephoto
www.arthomephoto.com




Call Today or
Visit Our

Website to View
Our Services

260-800-3031
260roofing.com

il.}:;_*. A

| "ﬂ'l

T 'II ”..'.'g,lr

GET A FREE [t
ITEMIZED
QUOTE

GaF

ELITE
\a y

We have the key to YOUR new home.
See if you pre-qualify today!
3

)
N ! [_

David Oyer  Cheryl Richey Grant Sinn Renee Blessing Alyssa Hatfield Mudl Cook
S o b A M i i i (260) 437-5713  (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382  NMLS# 310651  NMLS# 2125080 NMLS# 2230059

Thrm_'? L e ﬂu‘ﬁ L . |

g BEEEL 'STROLI ﬂzf LS SIONLE
| BT 5 - ‘.:., & AD DESIGN

Residential. Business. Local. Long Distance. O (260) 471-6683

Professional movers you can trust — every step of the way. @ twomen.com
Over 35 years of experience, backed by a 97% referral rate.

Call one of our Loan Officers at (260) 240-8669

B i

DIAMOND

RESIDENTIAL MORTGAGE CORPORATION

Wﬁaua

diamondresidential.com/fortwayne

= @ 8115-A Lima Road, Fort Wayne, IN 46818
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THE REAL UPDATE

JON GOOD

Let’s get real. This movement has
caught fire. What movement am I
referring to? The movement that you all
know as Real Producers. Indianapolis
was the starting point for a program
that is now in over 140 markets across
the country. That’s a lot of traction in
under ten years. As we grew, we knew
that we wanted to brand ourselves the
same across the board but never lost
sight of the local mission.

This magazine has been successful
because of its ability to connect top-
producing agents with preferred
partners and with each other. There
are many other reasons that make it
successful, but, at its core, that is what
this is all about.

The vision is simple: We want to be a
one-stop shop for top-producing agents

in every market across the nation. How
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do we do that? In my opinion, three
main groups of people stand to benefit
from this monthly publication: the real
estate agents featured, the partners
that advertise and the publishers who
produce the magazine.

What’s in it for the agents? It is

truly a badge of honor to receive

the magazine. Being in the top

300 out of 1,500-plus agents is an
accomplishment in itself. There are
countless perks to being featured in
the magazine, but one of my favorites
is the element of humanizing a local
legend in real estate.

What’s in it for our partners? The
struggle is real. How do we connect
with influential, top-producing agents
in our market? How do we cultivate
relationships with this group? Our
partners get constant exposure

through the monthly magazine and
the quarterly events. The hard work is
done. Partners just need to show up!

What’s in it for the publisher? Our
publishers have the unique ability to
connect with a group of people that
is otherwise pretty difficult to get

in front of. We are all busy building
our own businesses. Our publishers
are entrusted with featuring top
agents, connecting our partners and
producing quality content regularly.

Where do you fit in all this? It’s
simple. Connect us with people. Who
should be on the next cover? What
business is catering to agents at a
high level? Who should be our next
publisher to launch a Real Producers
magazine in a new market?

Join the movement.

ol AP

S KINGS

Flooring

FROM VISION TO FINISH
witte Ufow at Gvery Step.

IN-HOME ESTIMATES, EXPERT INSTALLATION,
VISUALIZERS AND SEAMLESS RESULTS.

9030 Lime Rd, Fort Wayne, Indiana 46818

(260) 489-4839

Store hours: Monday to Friday- 9:30 am - 5:00 pm
Saturday: 9:00 am - 12:00 pm - Sunday: Closed

Your Summer Client

Event.. Handled!

A

HOOVER « MOVER

RELOCATIONS... ANYWHERE

“l felt the move went
great. Couldn't be
happier. The crew you
sent looked like they had
been working together
forever - very smooth
and all very polite!”

Michael with Juvare

Host an elevated wine tasting your"clients will talk
about all summer. | handle the wine, education,
and experience—you build the relationships.

ONE HOPE BOOK YOUR
‘ SUMMER TASTING NOW!

We are extremely fortunate to work with so many

azing people within the Real Estate Industry!

. . . - Than for trusting us with all of your client’s moving needs.
Personal wine selections « Tastings « Events & W oh ol k
o | e are the lucky ones!

260-459-6926

3 www.hoovermover.com

Every bottle funds $25
in school supplies for
The Kids in Need Foundation
Judy Filler Founding Partner
260-445-6299 (Call or text)

onehopewine.com/?ref=judy-filler

.Starting is easy. Contact us for @

a FREE ESTIMATE!
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STABILITY

Keeping families close to school,
work, and daily routines during life’s
unexpected transitions.

R

FI]RTIFIEI] HOMES

fortifiedfw.com
Text 260-499-1316

www.flyingdutchmeninc.com
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YOUR RATES SHOULDN'T

IHSUHIHBE BY HAND
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FOR FOOD, FUN, AND
UNFORGETTABLE EXPERIENCES

Celebrate with Us | Inquire about Events & Parties

ITHE FAIRFIELD

(260) 203-2316 - THEFAIRFIELDFW.COM - 1510 FAIRFIELD AVE, FORT WAYNE




RESIDENTIAL - COMMERGIAL  AIRBNB - REAL ESTATE  CLEANING + ORGANIZING* ERRANDS - CAR DETAILING

Same-day & next-day appointments available!
(260) 414-2543 » Fort Wayne & Surrounding Areas

Vsted Platinum Winner for Best Hame Cleaning Company in Fart Wayne (2024)

* Home, Auto, Commercial, and Life policies available
* A personalized approach to your insurance needs

* Generational experience. The Mesaros Family has

: : ; 3
been in the insurance business over 30-years

Being an independent agency means we shop and compare
multiple insurance options on your behalf to find the best
combination of cost and coverage. Whether you are looking
for a home, auto, commercial or life policy, we have you
covered. If you're looking for a better insurance experience,
you'll love doing business with us.

260-490-7200

Family

main@familyinsurancefw.com = l ' Indiana Farmers
! nsurance Tosoranea €
. ‘li nsurance If.a

= ™)

Services

10327 Dawsons Creek Blvd
1;] Fort Wayne, IN 46825
T
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GOLD'KEY

INSPECTION SERVICES

COMMERCIAL
INSPEGTIONS

-

A commercial property inspection evaluates the building’s structure, major
systems, and safety compliance. For insurers, it identifies risks and maintenance
issues that could affect insurability, helping ensure standards are met and
supporting informed policy decisions.

ROOF & ‘
ROOF& MECHANICALS STRUCTURE

Roof HVAC Attic

Drainage Electrical Ventilation
Penetrations (S|ngle/3 Phase Basement/Crawls
Exterior elements Plumbing ace

Parking lot Fireplaces oundation

260-463-6558




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to April 30, 2026

# Agent Office Units Volume Average
1 Chad Metzger Metzger Property Services, LLC - UPMEPS 54 $18,256,126 $338,076
2 Heather Regan Regan & Ferguson Group - UPREFE 20 $14,201,057 $710,052
3 Leslie Ferguson Regan & Ferguson Group - UPREFE 20 $14,201,057 $710,052
4 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 15 $12,797,732 $853,182
5 Evan Riecke Encore Sotheby's International Realty - UPENSO 25 $9,545,300 $381,812
6 Warren Barnes North Eastern Group Realty - UPNOEA 30 $9,308,755 $310,291
7 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 49.5 $8,422,955 $170,160
8 Alan Scherer North Eastern Group Realty - UPNOEA 15 $8,264,215 $550,947
9 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 21 $8,046,130 $383,149
10 Brandon Ferrell Keller Williams Realty Group - UPKEPR 24 $7,991,600 $332,983
1 Craig A Walker Coldwell Banker Real Estate Group - NE9 5 $7,650,000 $1,530,000
12 Ray Smith American Dream Team Real Estate Brokers - UPADTR 20 $7,077,500 $353,875
13 Emily Ewing North Eastern Group Realty - UPNOEA 205 $6,552,400 $319,629
14 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 16 $6,311,550 $394,471
15 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 25 $6,168,100 $246,724
16 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 15.5 $5,960,450 $384,545
17 Mary Sherer ERA Crossroads - UPSHAA 17 $5,888,845 $346,402
18 George Raptis Mike Thomas Assoc., Inc - UPMTAS 15 $5,718,800 $381,253
19 Erin Poiry Mike Thomas Assoc., Inc - UPMTAS 12 $5,692,838 $474,403
20 Erica Jamison Coldwell Banker Real Estate Gr - UPRWGRO9 7 $5,657,425 $808,203
21 Bradley Noll Noll Team Real Estate - UPNTRE 13 $5,573,700 $428,746
22 Jacob McAfee CENTURY 21 Bradley Realty, Inc - UPBRAD 17 $5,536,700 $325,688
23 Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 14 $5,363,825 $383,130
24 David Keating Fort Wayne Property Group, LLC - UPFOPR 10 $5,241,700 $524,170
25 Trevor Gray Krueckeberg Auction And Realty - UPKRAU 18.5 $5,231,900 $282,805
26 Raylene Webb eXp Realty, LLC - UPEXPR 30 $5,203,180 $173,439
27 Noel Frost Coldwell Banker Real Estate Gr - UPRWGR09 9 $5,110,000 $567,777
28 Richard Fletcher North Eastern Group Realty - UPNOEA 15.5 $5,095,550 $328,745
29 Tim Haber RE/MAX Results - UPREMXO01 16 $5,085,400 $317,837
30 Jordan Wildman eXp Realty, LLC - UPEXPR 225 $5,016,600 $222,960
31 Elius Hogan CENTURY 21 Bradley Realty, Inc - UPBRAD 20 $5,008,900 $250,445
32 Brock Noye Noll Team Real Estate - UPNTRE 12 $4,919,000 $409,916
33 David Springer Mike Thomas Assoc., Inc - UPMTAS 9 $4,899,935 $544,437
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# Agent Office Units Volume Average
34 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 18 $4,805,600 $266,977
35 Jessica Arnold North Eastern Group Realty - UPNOEA 17.5 $4,722,900 $269,880
36 Mary Douglass The Douglass Home Team, LLC - UPTDHT 14 $4,700,950 $335,782
37 Cecilia Espinoza Realty of America LLC - UPREOA 22 $4,574,490 $207,931
38 Jeffery Holtsclaw CENTURY 21 Bradley Realty, Inc - UPBRAD 17 $4,492,800 $264,282
39 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 10 $4,449,700 $444,970
40 Alyssa Schendel North Eastern Group Realty - UPNOEA 16 $4,415,400 $275,962
M TJ Short CENTURY 21 Bradley Realty, Inc - UPBRAD 13 $4,410,400 $339,261
42 Scott Pressler Keller Williams Realty Group - UPKEPR 14 $4,405,100 $314,650
43 Daniel Morken Morken Real Estate Services, | - UPMRSI 12.5 $4,401,400 $352,112
44 Jennifer Hinen Keller Williams Realty Group - UPKEPR 13 $4,376,800 $336,676
45 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 13 $4,354,800 $334,984
46 Sabrina Phyo Uptown Realty Group - UPUTRG 23 $4,354,700 $189,334
47 Katie Brown Mike Thomas Assoc., Inc - UPMTAS 12.5 $4,347,400 $347,792
48 Kimberly Ward North Eastern Group Realty - UPNOEA 23 $4,346,540 $188,980
49 Gabe Cerny RE/MAX Results - NE30 6 $4,317,000 $719,500
50 Monte Stevenson Anthony REALTORS - UPANRE 10 $4,288,400 $428,840
51 Brandon Schueler Mike Thomas Assoc., Inc - UPMTAS 7 $4,278,194 $611,170

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.

Smile into summer,
looking fabulous

e T T . ey o~ Dental Implants )(Mk:mneedll IB:DTO:()( Hair ﬁneruticn)
1ENTISTIy & desinetics ( F ) i

( Family Dentistry for All .ﬂugeg) (ﬂmmetlc Solul:'luns)

ol Nor A N I8

L™

(Sadntian Optinnrs) ( same-Day Emergencies )
@ MIDDLETON

\
LY

; et
N middletondentistry.com BLbiE
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NEAR LOCAL EXPERTISE
Iﬁl -.-N.-,gﬁlﬂ NATIONAL COVERAGE

Quality

CRAFTED HUMES

since 1985 ———

RESIDENTIAL NEW CONSTRUCTION

CONNECT MOBILE SECURE

§ Columbia City
4705 lliinoks Road, Sulte 100
Fart Wayne, IN 46804
260-240-4388

CRYSTAL HIGH . ANDREA HENSON LAURA ORMSBY KASIDY BOLLINGER
Sales Executiva = Ny Sales Executive E Sales Executive Sales Execulive
ehighninkg, com > %'l abensandnnly eom | LOrm& by nmly.com Kbollngar@nnly.com
260-414-0648 o W EN.294.0005 ' | 260-213-3088 260-242-0307

nntg.com

GORDON WATER

TREATMENT

YOU WANT JUST PURE g . AP o 1
WATER IN YOUR HOME : :

(not chemical run-off, chlorine,
flouride, or pharmaceuticals)

You can trust Gordon Water Treatment . Y : "Dec'ks,_ Fencing,
for all of your residential water needs. 1 . Concrete, Pergolas,

Gazebos, & More!
e —A-‘

Specializing in: Resident‘ial Water
Treatment Systems, Sulphur |
removal, Iron removal, Softening
Technology, Reverse Osmosis
Systems, Ultra Filtration, &
Constant Pressure Systems

N a BUILD YOUR DREAM'HME??

PROVIDING A PERSONAL CUSTOMER
EXPERIENCE & THE HIGHEST QUALITY IN EACH
AND EVERY BUILD FOR 3 GENERATIONS
Fi OI:;{'SoclaI M;ecliaf -,J E[ E
Y 260.444.7678 OR 419-506-1559 260.486.5788 | WWW.QUALITYCRAFTEDHOMES.COM a1 Q

104 Waterplant Drive, Antwerp, OH, 45813 E

B _"-b- .}
e :

Dalton Gordon, Owner

(419) 506-0680
dgordonwater@gmail.com
8736 Road 192Cecil, Ohio 45821
Find us on Facebook!

i
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to April 30, 2026

# Agent Office Units Volume Average
52 Michael Payne Coldwell Banker Real Estate Gr - UPRWGRO5 1 $4,144,401 $376,763
53 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD 16 $4,080,600 $255,037
54 Bradley Stinson North Eastern Group Realty - UPNOEA 12 $3,969,615 $330,801
55 Lacey Caffee Ideal REALTORS - UPREID 1 $3,936,079 $357,825
56 Emily Cary Keller Williams Realty Group - UPKEPR 10.5 $3,908,999 $372,285
57 Andrea Gates Coldwell Banker Real Estate Gr - UPRWGRO9 15 $3,879,700 $258,646
58 Joyce Swartz Coldwell Banker Real Estate Gr - UPRWGR09 " $3,869,500 $351,772
59 Melissa Jagoda Mike Thomas Associates, Inc. - UPMTASO3 14 $3,807,825 $271,987
60 Heather Sanders eXp Realty, LLC - UPEXPR 10 $3,782,400 $378,240
61 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 13.5 $3,739,500 $277,000
62 Lauren Stangland Keller Williams Realty Group - UPKEPR 13 $3,708,600 $285,276
63 Brandon Steffen Steffen Group - UPSTEF 12 $3,598,050 $299,837
64 Heather Culler Mike Thomas Associates - NE344 10 $3,566,600 $356,660
65 Michelle Sinn Coldwell Banker Real Estate Gr - UPRWGRO09 1" $3,505,802 $318,709
66 Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 4 $3,498,900 $874,725
67 Tyler Dohner CENTURY 21 Bradley Realty, Inc - UPBRAD 1.5 $3,423,860 $297726
68 Heidi Haiflich North Eastern Group Realty - UPNOEA 7 $3,411,399 $487,342
69 Leah Marker Mike Thomas Assoc., Inc - UPMTAS 6 $3,372,300 $562,050
70 Wendy France CENTURY 21 Bradley Realty, Inc - UPBRAD 1 $3,358,350 $305,304
71 Manish Sharma Coldwell Banker Real Estate Gr - UPRWGRO05 4 $3,338,548 $834,637
72 Miguel Guzman CENTURY 21 Bradley Realty, Inc - UPBRAD 12 $3,335,300 $277,941
73 Kelly Werth Mike Thomas Assoc., Inc - UPMTAS 10 $3,326,000 $332,600
74 Jamy Merritt Century 21 Bradley-Lake Group - NE2209 6 $3,320,000 $553,333
75 Justin Walborn Mike Thomas Assoc., Inc - UPMTAS 9 $3,306,775 $367,419
76 Brandy Beckstedt Mike Thomas Assoc., Inc - UPMTAS 7 $3,304,900 $472,128
77 Jim Owen CENTURY 21 Bradley Realty, Inc - UPBRAD 10 $3,299,900 $329,990
78 Marcus Christlieb F.C. Tucker Fort Wayne - UPFCTU 8 $3,248,900 $406,112
79 Chris Dougal Trueblood Real Estate, LLC. - UPTBRE 7 $3,143,000 $449,000
80 Son Huynh CENTURY 21 Bradley Realty, Inc - UPBRAD 9 $3,136,539 $348,504
31 Courtney Ousley Mike Thomas Assoc., Inc - UPMTAS 9 $3,130,100 $347788
82 Paula Albright Wible Realty - UPWIBL 6 $3,128,390 $521,398
83 Billie Shively eXp Realty, LLC - UPEXPR 15 $3,115,500 $207,700
84 Stacia Ellington Keller Williams Realty Group - UPKEPR 12 $3,105,899 $258,824
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# Agent Office Units Volume Average
85 Ashley Davidson CENTURY 21 Bradley Realty, Inc - UPBRAD 12 $3,077,670 $256,472
86 Jared Kent Anthony REALTORS - UPANRE 10 $3,065,000 $306,500
87 Nanette Minnick RE/MAX Results - UPREMXO01 10 $3,060,900 $306,090
88 Michael Howard Hosler Realty Inc - UPHSRT 3 $3,060,000 $1,020,000
89 Randy Harvey Coldwell Banker Real Estate Gr - UPRWGR06 14 $3,058,200 $218,442
90 lan Barnhart Coldwell Banker Real Estate Gr - UPRWGRO5 9 $3,053,000 $339,222
91 Valarie Bartrom Mike Thomas Assoc., Inc - UPMTAS 9 $3,027,100 $336,344
92 Kay Young ERA Crossroads - KO128 10 $3,014,800 $301,480
93 Samantha Mason CENTURY 21 Bradley Realty, Inc - UPBRAD 12 $2,996,350 $249,695
94 Andrew Morken Morken Real Estate Services, | - UPMRSI 1 $2,993,300 $272118
95 Nicholas Huffman Steffen Group - UPSTGR 12 $2,957,500 $246,458
96 Matthew Donahue CENTURY 21 Bradley Realty, Inc - UPBRAD 14 $2,955,900 $211135
97 Nathaniel Scalf Shawver Auctioneering & Real Estate - UPSARE 6 $2,937,000 $489,500
98 Anthony Isa RE/MAX Results - NE30 85 $2,906,500 $341,941
99 Kenson Dhanie Mike Thomas Assoc., Inc - UPMTAS 10 $2,887,400 $288,740
100 Jackie Clark Coldwell Banker Real Estate Gr - UPRWGR09 9.5 $2,878,500 $303,000

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NEI counties.

Where Teamwork
Meets Homeownership

Experience a seamless journey
with our expert team.

Discover the Difference of Teamwork

Nick Staker

Senior Loan Officer
NMLS: 146802
260.494.1111
nick.staker@ruoff.com
www.NickStaker.com
1110 E Dupont Road
Fort Wayne, IN 46825
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VOTED #1 FOR VEHIGCLE WRAPS

DUSHOER

DISASTER RECOVERY

BUILT ON EERVIEE

VETERAN OWNED
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MOLD ISSUES DON'T
HAVE TO KILL YOUR DEAL

FAST, PROFESSIONAL REMEDIATION
WHEN TIME MATTERS MOST.

WE MOVE FAST.
o0 YOUR DEAL DOESN'T
STALL.

CALL OR TEXT
D 260-600-7610
PROUD PARTNER ¥ =='22

NATIONAL
NP[ PROPERTY
INSPECTIONS®

Honoring

At NPI Fort Wayne, we understand that transitioning to

civilian life can be both rewarding and challenging. That's why
we proudly offer year-round discounts to veterans and support
organizations like FW22.

On May 26, 2011, six members of our team were killed while

serving in Afghanistan. In their memory, we are committed to
honoring fallen heroes and giving back to military families.

Honoring LT John M. Runkle, Jr.; SSG Ergin V. Osman;
SSG Edward D. Mills, Jr.; SGT Louie A. Ramo;
SGT Thomas A. Bohall; and SPC Adam J. Patton.

You can support local veterans by visiting www.fw22.org

7 260-705-9835 . www.NPlweb.com/FortWayne

\/

Q? everwise

CREDIT UNION

Everyone deserves ..
a place to call
their own.

Brent Clay

NMLS #175685

Cell: (260) 615.5706
belay@everwisecu.com

Blake.Evans@npiinspect.com

Equal Housing Opportunity. NMLS#E 686706, Subject to credit approval and membership requirements
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Over 40 Locations Serving Indiana & Michigan

Meaningful Money | :
Conversations \

Maddison Knafel - Financial Planner
Real Estate Agents

& Brokers

A friend who is invested in your success.

D%

Ensure the Success of your Plan e Commercial Agents

: : & Brokers
Align Cash Flow with Goals

Attorneys
Banks & Lenders

Why
Tax Efficient Growth Choose Us

Simple Strategy. Real Results

Home Buyers
& Sellers

@ Builders
H O ME S N Ey\( A 1 & Developers
| SCAN CODE TO SEE OFF-MARKET
HOMES FOR SALE orfgqge 1031 Exchange

Why NEXA Mortgage?

We personalize your
marketing & branding

F'im

T
B:H_-"_.*:l Scan here

™ I.J' oY tolearn more

.} .

ercial/ “ __eginnal Sa]es Manager
269.841.6896 26 .140.45’?3
arobey@meridiantitle.com njehl@meridiantitle.com

JOHN STEFANEK
Mortgage Loan Officer

Prin;ggfgt;f;fgvégom NMLS# 105386 Katc]yn High . hris foﬂﬂder
02 G 260-446-2224 Account Manager . fenior Account Manager
Fort Wayne in 4828 AZMB1#0944059 260.450.7656 260.246.1687

74+ June 2026 khigh@meridiantitle.com exander@meridiantitle.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

D'RHORTON
Americaz Buitater

Move In Ready or Dirt Builds
across Greater Fort Wayne!
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D.R. Horton is an Equal Housing Opportunity Builder. @DR Horton Inc.
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